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On every garment. En
joy the Holiday Season while this little 
W O N D E R  does the business.
A Department Head, serving without pay.

H ighest grade goods and workman
ship always.
The qualities of a Christmas Gift in 
every garment.

W e have established a Service De
partment whose duty is to keep our 
trade in touch w.th m arket conditions, 
and to operate this system

EXCLUSIVELY OURS

Spade and Club Pattern.

| Holiday 
9 Greetings

And may your troubles 
grow fewer

■ To minimize stock-keeping 
worries and losses. We 

are offering

OUR GIFT
THE

CONTAINER
A  portion of the system not sewed to each 
garment. Ask for one.

Costs N othing—W orth Thousands.

IT IS NO W  IN  F U L L  SW ING . H U N D R E D S OF M ERCH AN TS AR E U SIN G  T H IS V A L U 
A B L E  IN N O V A T IO N , W H IC H  SPE L L S ECO NO M ICAL A N D  P R O FIT A B L E  H A N D L IN G  OF  
GOODS. E SPE C IA L L Y  D E SIR A B L E  IN  T H E S E  TIM E S. IT  ST R IK E S A T  T H E  H E A R T  O F  
T H E  D IFF IC U L T Y , A N D  PLACES Y O U R  STO CK  ON A SE L F-O PE R A T IV E  PLA N  IF  
Y O U  ARE O U T  IN  T H E  COLD, COM E IN  U N D E R  T H E  TR E E . IT  W O R K S EQ U A L L Y  
W E L L  O N l  DOZ. OR 100 DOZ. A SK  A B O U T  IT.

O U R  SLO G ANS.

QUA LITYCO N  VENIEVICE

CO.
Q uality  firaj)

Th e  Id eal  Cl o t h in g
Quality Fir at) W holesale

HIGHGRADE
Manufacturers

OVERALLS

Grand Rapids.Mich.



Franklin Golden 
Syrup

A Cane Sugar Product of high 
quality.

Its taste, color and smoothness 
give general satisfaction.

A pure blend of syrup, made by 
the refiners of

Franklin Package Sugars
In Four Sizes

The Franklin Sugar Refining Company
PHILADELPHIA

“ A  F ranklin  Cane Sugar for every use’

Granulated. Dainty Lumps, Powdered. 
Confectioner?, Brown, Golden Syrup

Judson Grocer Co.

Wholesale Distributors
of

Pure Food 
Products

Grand Rapids, Michigan

Fleischmann’s Yeast
is a wonderful remedy for skin 
afflictions and is a highly com
mendable laxative.
Sell your customers more yeast 
by explaining its almost magic 
powers.
You will be doing them a good 
turn and helping yourself.

THE FLEISCHMANN COMPANY

GENUINE

Buckwheat Flour
ABSOLUTELY PURE

J. F. Eesley Milling Co.
THE SUNSHINE MILLS

P L A I N W E L L ,  M I C H I G A N

Fam ily S ize 24s

W ill N o t H urt the H an d s
through the jobber—to Retail Grocers

25 boxes @ $5.85—5 boxes FREE, Net $4.87
10 boxes (a) 5.90—2 boxes FREE, Net 4.9'
5 boxes @ 5.95—1 box FREE, Net 4.95

2 ^ boxes @ 6,00— U. box FREE, Net 5.00
F. O. B. Buffalo; Freight prepaid to your R. R. Station in lots of not lets thsn 6 boxes. 
All orders at above prices must be for immediate deliveiy.
This inducement is for NEW ORDERS ONLY—subject to withdrawal v ithcu l retire.

Yours very truly.

Lautz Bros. & Co., Buffalo, N. Y.DEAL 1925
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(U nlike an y  o th e r pap er.) 
E ach Issue Com plete In itse lf.

D EV O TED  TO T H E  B E ST  IN T E R E S T S  
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Published Weekly bv 
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S ubscrip tion  P rice.
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human progress and great public and 
private beneficence.

At this season, when there is a gen
eral giving of good gifts and exchange 
of good wishes and expressions of 
friendly regard, the Tradesman in
vokes heavens richest blessings upon 
all to whom this greeting may come, 
and earnestly wishes that their joys 
may be increased, and that the suffer
ings of those who are in pain and 
anguish may be mercifully assuaged, 
by divine power and goodness

A CHRISTM AS G REETING.
This is Christmas Day, the anniver

sary of the first appearance 'among men 
of the grandest conqueror and the 
mightest monarch whose name appears 
in human history. But when lie de
clared that his kingdom is not of this 
world, and that his conquests were not 
to be made with fire and sword, hut 
b\ the propagation among men of truth 
and righteousness, it was the claim of 
divine inspiration.

Although in the history of the human 
race many men have appeared before 
their fellows proclaiming that they 
were the instruments, the agents and 
representatives of God and had been 
sent forth to conquer the world and 
subdue the human race to his rule. 
Jesus Christ, in the world-wide diffu
sion of his doctrines and in the vast 
following he has won among the vari- 
o ís  races of men and nations of the 
earth, has alone made his wonderful 
conquests hv the methods of peace and 
persuasion, while all who precede him 
and those who came afterwards dyed 
every land in human Mood in the for
cible propagation of their claims.

To-day Christianity is the religion of 
the most enlightened, civilized and ad 
vanced and dominant nations on our 
globe, and they who profe 
every land and undei 
all their virtues and :

LAW  MAY D E F E A T  ITS OBJECT  
If Congress passes a sugar control 

law the delay that has been caused 
by opposition to the MeNarv bill, 
which was b rought  up in both houses 
this week, will prevent putting it into

PE R M A N E N T  SU PE R V ISIO N .
It food prices fail to come down as 

a result of the agreement between 
the packers and the Departm ent >f 
Justice, it will not be because the De
partment of Justice delivered its a t 
tack on too narrow  a front. At one 
end of the food business the agree
ment seeks to do away with concen
trated control of live-stock prices, 
through the surrender by the packers 
of their stock yard, railway terminal 
and trade newspaper advantages. At 
the o ther end of the food business 
the packers agree to go entirely out 
of the retail trade, even in the meat 
products to which they are now to 
copfine their operations. Finally, th ■ 
advantages in food transporta tion  e x 
ercised by the “Big Five” are limiteli 
by the provision that their refriger-

the fact that the packers, acting un
questionably on the best legal advice, 
have refrained from carrying the case 
into court. They an* anxious to s tip
ulate that their concessions are not 
an admission that they have violated 
tin* law. Nevertheless they have 
>it*hied. By cutt ing themselves off 
fn m certain fields and practice- thev 
b-'tve put themselves n record. On 
the other hand, there is the provision 
that tin- enforcement of tin* term- of 
tile agreement shall lie under the per-

packers have thus submitted t"  a 
system of permanent supervision, a

efficiently because it can operate m re 
'Wittly. Not only a principle, but a 
general statement of facts has been 
agreed upon, and it should hence-

u ith  am  specific complaint that  mav

j y j A  Y your heart be full of cheer
On Christmas Day, 

Blessed with good friends far and near,
On Christmas Day.

May you laugh and sing and smile 

In the good old-fashioned style,

And be happy all the while
On Christmas Day.

si

I lie membership of Chicago'- wo
men - clubs is very large. Keeping the 
fact in mind, we can hardly ton much

1 -vnis II- McCormick asks them to help 
stem the tide nf careless extravagance.” 

Sone argue, -he indignantly points out. 
that in attending the < niera wome 
Mould blaze with jewels “to insure a 
brrliant audience and thus help create

be lavi shiv disnbn that Ch

r'ersian n

effect until such a late date that tin 
main purpose of its proponents is 
likely to be defeated. That i- the 
opinion held bv those who are best

tat finer m;

bi-tib

wards extrava There

systematic care of the homeless and 
helpless of the human race, whether 
of the aged or the infant, is found. It 
is not pretended that only Christians 
are civilized, enlightened and charitable; 
but it is only in Christian countries, 
with their religious freedom, that such 
happy condtions are found among every 
creed and class.

With the differences of creed and 
doctrine a secular trade journal has 
nothing to do, hut as the historian of 
human affairs and the world’s progress 
it can but note such conditions, and, 
without doubt, it must recognize that 
religious liberty is the basis of much

?ss it are in informed as to the conditions affect- tred of trans] lortati'iii has • . . „ , ,
t v  sky. Of ing the sugar trade. Instead of triljuteff their successful inv jlllIT.......
s. charity is bringing about  more reasonable the field < f n m-meat food j
in Christian prices, as well as ample supplies, the <>nc clear g; in. therefore is that The rlo-ing

'spread and proposed measure of control would henceforth the whoje questioi of food tainlv been ri

imitation. It 
rimmize with

man wild

serve to perpetuate the high rates 
that hysteria of certain large m anu
facturing consumers has created with
out helping the supply situation. 
Moreover, the deferring until after 
the holiday recess of final action by 
Congress, which now appears to have 
been made necessary by opposition 
to consideration of the House bill by 
the Senate last Thursday, means, 
such experts hold, the indefinite post
ponement of the time when untrain- 
meled operation of supply and de
mand will naturally produce the ef
fects which are sought to be artificial
ly produced.

aimed food
simp d. Rprices -tands greatly  

spt»risibility has hitherto  been tossed 
about between the packers and the 
ultimate distributers.  We are now in 
a position to concentrate on the prob
lem of the retailer and to ascertain 
bow far the price of food is due to 
personal or trade greed and bow far 
to basic; economic conditions.

No doubt there will he skepticism 
regarding the real extent to which 
the “disassociation” of the packing 
industry will lie carried out; but 
against criticism which would p re 
judge the case at the s tart  there are 
two arguments . On the one hand is

There h

as such staples as vegetables and fish 
have been overlooked in the buying 
of holiday stocks. The trade is also 
anticipating tin* inventory period and 
lias not stocked up in advance of that 
event. Everything, it seems, has com 
bined to restrict the movement < 
vegetables. While the market is slop
py. better tiines are anticipated t o 
ward the end of January, but in the 
meantime, a quiet market is expected

At some period in his 
man carries something 
for luck.
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T H E  SAGINAW  VALLEY.

Latest News From a Most Interesting 
Section.

Saginaw. Dec. 24—A Merry Christ
mas to you all.

Saginaw Council Xo. 43 held their 
annual venison party  Dec. 13 at the 
Masonic Temple. As usual the “lime- 
lighters" of the affair were P. G. C. 
Mark S. Brown and Bert L. Ruther
ford. two brothers who have not fail
ed to invade the wilds of the N o r th 
land, in company with each other, for 
the past  twenty years. W e term 
them "Deer Comrades." I t  is the 
good fortune, so Mr. Brown says, 
that Mr. Rutherford bagged the 
trophy this year, and a beauty it was— 
something rare, too—being a deer 
of the famously cunning black tail 
type. Promptly at (5:43 the assemb
lage was called to order and. headed 
by the officers and their wives, m arch
ed to the banquet hall to their respec
tive places. The march was played 
by Mrs. Lewis M. Steward. After 
singing America, with Mrs. Ed. 
Knoop at the piano, all sat down and 
it would have done you good to see 
the "deer” hungry folks. During the 
banquet hour several selections were 
rendered by the Zintmie-Dick t r io ; 
composed of Richard Brown, bari
tone. W alter  Zimmerman, saxaphone. 
and Mrs. W alter  Zimmerman, so
prano and accompanist.  This is a 
real U. C. T. product and. as usual, 
made a big hit. The unusual feature 
of the evening probably was that Mrs. 
H. D. Ranney. wife of Grand Jr. 
Councelor, II. D. Ranney. presided 
as toastmistress and if there are any 
among us who claims that  the wo
men are not capable of handling 
themselves along equal suffrage 
lines. I want to say. if yen wasn 't  
there, you missed a real treat. The 
madam did herself  proud in handling 
the programme and was on the alert 
all the time. 11. D. looked the part 
of a proud husband, too. Recita
tions were given by Mrs. F rank  Bre
m er and Gordon L. Grant.  Mrs. Sam 
T ro tt  delightfullv entertained with a 
couple of solos and Mrs. F. W. Mol- 
denhauer. 707 State street, rendered 
in an able manner two piano solos. 
The Zintmie-Dick trio also gave a 
splendid account of themselves dur
ing the rendition of the programme 
Among the speakers were Horace 
Fox. Conductor Or in Leidlein. Hugo 
W arner.  Jr.. O. D. Gilbert and Mrs. 
B. X. Mercer, the wife of our U. C. 
T. Mayor.

B. L. Ri itherfo rd spoke briefly on
the :iff--ini i)(irtanc e of the U. C. T.
burial1 fund . Xo im  i'gramme put on by
Xo. 43 is let e wit ho ut a few
snarl tuiidin £ ind instructive re-
mark by Michicrani’ s  great est U, C.
T. m•at or. Mark s Brown. and a U.
C. T. lavs in tlile year.

Mr s. MacArthu r. Dan M;acArthur’s
bette half , was theare. too with her
wit and in her usual manner recited 
one of her descriptive noems of how 
the deer was bagged. 1 Tow ever, with 
•■11 the pleasant features of the even
ing. it was left to Lou Burch. Grand 
Treasurer of Michigan, to bring us 
to our feet and our senses by his mas
terful eloquence on the real issue of 
L. C. Tisin. declaring it to be the 
greatest order in the world of its 
nature, featuring the widows and o r 
phans fund, the handling of big af
fairs by brother members, the teach
ing of brotherly love, the teaching of 
loya 'ty  to home, country, firm and 
me s self. These he declared, if held 

m trust, meant success to both lodge 
and individual. Our business is run 
on a most economical basis by real 
business men. M aking a comparison 
of different organisations regarding 
the upkeep, he cited to salary paid 
our Supreme Secretary. S3.000 and the 
salary drawn last year by the Secre
tary  of the I. C. M. A., which was 
$78,000. \ \  e teach economics and we
practice it at the same time. He paid 
special tribute to the ladies, declaring

it was they and their auxiliary that  
had done so much toward  the up
building of the order. He closed his 
talk by a beautiful tribute to Old 
Glory, bearing in his hands a beauti
ful silk flag. Truly  no one could 
leave the Temple after hearing Mr. 
Burch without feeling more proud 
than ever for being a member of the 
United Commercial Travelers.

The regular December meeting of 
Xo. 43 was held Saturday night, with 
a fair attendance, considering it is 
at holiday time. Every officer was 
at his respective station, except Al. 
Munger, whose post  was ably looked 
after by Allen Cooley. The  follow
ing men were added to our honor roll: 
Carlyle Gun n, representing W m. 
Gunn & Son, 10 Hamilton Square 
building, Saginaw: Leonard P. Owens 
1918 Tanes street, Saginaw, represent
ing the Absorene Manufacturing Co., 
St. Louis, Mo.: Albert E. Williams. 
SI 6 Jackson street. Saginaw, repre
senting A. E. Williams Ice Cream 
Manufacturing & Dairy Supplies. Sag- 
maw: Louis T. Trier.  128 South 
C h a re s  Saginaw, representing Bur
roughs Adding Machine Co.

The following brothers were re 
ported as sick: Frank Rockwell, now 
at the W omen's  hospital, Saginaw: Al. 
Baum, who travels for the Schust 
Baking Co.: William J. McRae. 919 
South Jefferson, travels for the Som
mers Bros Match Co., Saginaw, a 
member of Lima, Ohio. Council Xo. 
17: Geo. R. Howard. 626 Division 
street. Saginaw, a member of Council 
Xo. 2. Cincinnati.

Through a letter from C. M. Oliver 
secretary of Owosso Council, an in
vitation was extended to Saginaw 
officers and members to attend a big 
boosters'  meeting they are planning 
for Jan. 10. Favorable action was 
taken and many of the boys are plan
ning to motor to Owosso that night.

The annual Christmas party  for the 
chi’dren will be held at the Masonic 
T cm pie Tan. 1. at 7:30 p. m. The 
children's enterta inment will be from 
7 :30 to 9 p. m. and dancing from 9 to 
12. This party  is being put on by the 
Ladies Auxiliary and it is sure to be 
■a big success. Thev have a tree and 
presents for the children. Music will 
be furnished by McLaughlin’s orches
tra. The leader. William M cLaugh
lin is a member of McLaughlin & Son. 
grocers at 220 Perkins street. All 
those who have attended our recent 
affairs know that these boys are a 
lively bunch and good music is assur
ed. Be there!

Fellow U. C. T., did you see Sag
inaw Council occupied the center 
circle of honor in this m onth’s Sam
ple Case? Out of 556 councils in the 
United States and Canada. Saginaw 
stood first in getting new members. 
Bovs, let's keep up the good work 
and when the curtain goes down 
March 31. let's be a close second, if 
not the largest  council in Michigan 
by the end of our fiscal year.

At the meeting Saturday night the 
writer made the suggestion and car
ried it out later in a motion that the 
January meeting be known as Mac- 
Arthur bight in honor of  our worthy 
Senior Councellor. I t  was carried 
and it started a similar movement for 
the February meeting, the latter to go 
on record as Bremer night, honoring 
bur P. S. C. Frank Bremer, Saginaw’s 
Mark Twain. As a finale to the end
ing of the old year the March meet
ing will be known as Rutherford 
night, putting our noble brother, Bert 
I f  Rutherford in the limelight. Sure
ly this should be an incentive foi 
every U. C. T. to put his shoulder to 
the whee1 and demonstrate what real 
salesmanship means to us and our 
fellow travelers who do not belong 
to Saginaw Council.

The enterta inment committee will 
be on the job and something will be 
doing at each meeting. W e have 
talent to burn in our circle and we 
expect to use it at these three meet
ings. W atch these columns for spec

ial announcements. By the way,, 
boys, why not  subscribe for the 
T radesman for the coming year. 
Surely its worthy editor, Mr. Stowe 
deserves great credit for the co-oper
ation he has given us and for the 
great fights he is always making for 
us and our welfare. Think it over. 
Mail him your check for $2 for a 
year’s subscription, thereby receiving 
fifty-two copies of the only trade pa
per in Michigan and the best of its 
kind in the Central West.

Frank V. Plumb. 914 South Mason 
street, fell last week and injured his 
spine. He  was on his way home from 

the Masonic Temple when the acci
dent happened.

Saginaw is developing fast along 
many lines, one of the most notice
able being the chicken business. Thos. 
Pattinson. 503 South Fourth, is the 
latest investor, featuring, however, 
the web footed fowls. The onlv 
thing the brother is not very well 
posted in is the killing of said fowls. 
First he purchased a couple of geese. 
These proved a puzzle to Tom. so he 
traded them for some ducks and a 
chicken. W hat  he did with the dom- 
inick is past  history, but he decided 
to kill the ducks and. after a few 
hours of deep thought,  decided to 
call into consultation his competitor. 
Horace Fox. making inquiry as to the 
best method of slaughtering the 
“quacks” so as to preserve the feath
ers. Tom says he wants to make a 
cushion to sit on next summer while 
touring. He got through the ordeal 
O. K. and is now out on a hunt for 
more feathers. Not to be outdone 
by Mr. Patterson, however, we are 
told that  Mr. Fox brought home two 
fine Plymouth Rock cockerels last 
week and on going out to the chicken 
corn) one morning the two birds made 
such a touching appeal to Mr. Fox's 
heart, that he didn’t have the nerve 
to kill them, so gave them away. If 
he pulls any more stunts like this, I 
will be tempted to give him mv ad
dress.

Passing through Flint last Friday 
the writer took time to drop in and 
wish the season’s greetings on cur old 
friends. Glover & Day. 1207 North 
Saginaw street. Probably no two 
men in the grocery business in the 
entire State have a greater following 
among the commercial travelers than 
these boys. Always there with that 
glad mitt  stuff, making you feel at 
home and ever ready to listen to the 
weary tale of woe of every prune ped
dler. Here's wishing them a bumper 
1920.

Talk about taking care for the future, 
no one has it on F. P. Langschwager. 
Met him on his way home from Owos
so the other night with a grip full of 
orders in one hand and a Perfection 
oil stove in the other. You know young 
Fred. Jr., came to bless their happy 
home some three months ago and, ow
ing to the scarcity of coal, Fred said 
he was going to take no chances. Have 
wondered since if Fred, Sr., wasn’t 
looking out for himself these cold 
nights when young King of the House
hold causes daddy to creep from out 
the wool blankets and entertain. Mr. 
Langschwager represents the \Y. D. Al
len Manufacturing Co., Chicago. He 
resides at 406 South Lincoln. Bay City.

Colin \Y. Jeffery, who has been mak
ing the Thumb for the past three years 
for Farrand. Williams & Clark, of De
troit, has been transferred to the Ann 
Arbor district. We are sorry to lose 
Mr. Jeffery from this district as he was 
well thought of and a mighty pleasant 
fellow to meet. However, we congratu
late him on his new finding and trust 
he will meet with success in his new 
fie’d. H e  makes his home at Armada, 
where he is interested with his father 
in raising registered Shorthorn cattle.

I am informed that we have in Sagi
naw a lady—and remember she has an 
equal voice with man now—who ob
jects strenuously to Editor Stowe al
ways spelling Henry ford’s name with

a small f. Just why this objection, I 
know not. Maybe she owns a ford or 
it may be on some technical point. At 
any rate, to settle this question, I may 
pay a visit to 308 Simoneau and ask 
W. A. McIntyre if he will intercede 
in my behalf, that I may act as an in
dependent arbitrator in the matter. If  
I can’t get any satisfaction in the mat
ter, will have Mrs. McIntyre take the 
case up with Mr. Stowe personally.

We hope the path of peace may not 
be paved with cobble stones.

Saginaw experienced two bad fires 
last week, Mercer & Co., one of Sag
inaw’s leading clothiers, burned out last 
Wednesday night with a loss u  $40,000. 
The L. A. Potter Stamp Works suffer
ed a $1,500 loss, being located in the 
same building.

On the same night Hart Bros, can
ning factory, on the West side, burned 
with a loss of $40,000. M. A. Hart, 
manager, stated that the plant would 
be rebuilt in the spring.

A. J. Flintoft, grocer at Bridgeport, 
has been confined to his home with ill
ness the past few days. During his 
absence Mrs. Flintoft looks after his 
business affairs in a very able manner. 
\ \  e wish him a speedy recovery.

W. C. Krohn, 712 Carroll street, cele
brated his 55th birthday the 18th by a 
trip to Swartz Creek in the interest 
of the Herold-Bertsch Shoe Co., u. 
Grand Rapids, whom he has represent
ed m this territory for the past fifteen 
years. Bill is one of the best known 
shoe men in this territory and we wish 
him many more happy birthdays.

Carranza doesn’t recognize the Mon
roe doctrine, but he might learn to 
know General Pershing if he isn’t care
ful.

The Michigan Tradesman has round
ed out thirty-six years of usefulness to 
the merchants of Michigan and sur
rounding states. E. A. Stowe has serv
ed as its editor continuously for the 
past thirty-six years. As a public ser
vant he is to be congratulated on the 
wonderful service he has rendered to 
the public at large. His anniversary 
issue of last week was a wonderful ex
ample of journalism and can be rated 
as the best of its kind in America. We 
wish through these lines to congratulate 
him and his co-workers and wish him 
continued success.

William Bader, 613 Ann Arbor street, 
Flint, was wearing one of those U. C. 
T. smiles Saturday. Of course, it is 
quite natural for Bill to smile. It  is his 
hobby. He says he could live on chow- 
mein and smiles forever, although he 
prefers to work at times. He just en
tered the mysteries of U. C. T.ism last 
week and came out in fine style. He 
was in Saginaw Saturday attending the 
sales meeting of the D. A. Bentley Co., 
with whom he is connected. Bill lives 
in Flint, where he spends his entire 
time looking after the company’s in
terest. Prior to his recent connection 
with the above company he represented 
the Hammond-Standish Co. in Detroit 
and Flint. Prosperous new year. Bill.

It is said senators are public servants. 
You can tell they are servants by the 
length of time it takes them to do any
thing.

C. C. Hill, of Yassar, spent a most 
enjovab’e evening attending a church 
supper at Columbiaville. It is a safe 
bet that if they had charged him double 
they would have lost money and then, 
too, he broke into the fishing pond and 
almost captured a mermaid. At any 
rate when he pulled in his line he had 
lost the maid, but had enough lace and 
hair pins on his hook to open a notion 
shop of his own. Mr. Hill travels for 
rhe Selz Shoe Co., of Chicago, making 
Eastern Michigan for said house the 
past seventeen years. Few men are bet
ter known to the shoe trade than he 
and none more dependable or better 
thought of than he.

Don’t forget about the U. C. T. 
doings during the next three months.
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Remember Christmas party Jan. 1, at 
Masonic Temple.

A happy and prosperous new year to 
you all. L. M. Steward.

Ben Franklin on “Croakers.”
There are croakers in every coun

try, always boding its ruin. Such a 
one then lived in Philadelphia; a per
son of note, an elderly man, with a 
wise look and a very grave manner of 
speaking; his name was Samuel 
Mickle. This gentleman, a stranger 
to me. stopped one day at my door, 
and asked me if I was the young man 
who had lately opened a new print
ing-house. Being answered in the 
affirmative, he said he was sorry for 
me. because it was an expensive 
undertaking and the expense would 
be lost: for Philadelphia was a sink
ing place, the people already half
bankrupts or near being so; all ap
pearances to the contrary, such as 
new building and the rise of rents, 
being to his certain knowledge fal
lacious: for they were, in fact, among 
the things that would soon ruin us. 
And he gave me such a detail of mis
fortune now existing, or that were 
soon to exist, that he left me half 
melancholy. Had I known him be
fore I engaged in this business, prob
ably I never should have done it. 
This man continued to live in this 
decaying place and to declaim in the 
same strain, refusing for many years 
to buy a house there, because all was 
going to destruction: and at last 1 
had the pleasure of seeing him give 
five times as much for one as he 
might have bought it for when he 
first beean his croaking.— Autobiog
raphy of Benjamin Franklin.

Twin Demons.
Hate and Fear are the twin demons 

that destroy m ost of our happiness. 
And the presence of Hate and of 
Fear signifies nothing more than the 
absence of Love. Love yourself, 
your work, your neighbor, think of 
all men and women as neighbors, and 
in you the Twin Demons will find no 
resting place.

Edison has achieved greatly because 
he loves his work with every fibre of 
his being.

Marshall Field built his great store 
because he loved his work.

Tn Philadelphia John Wanamaker 
when a boy determined to become a 
master merchant because he loved 
business.

Adeline Genee floats onto a stage 
like thist’edown. She does this and 
has achieved great success because 
she loves to dance. Into her work 
she puts her whole strength. She 
gives all. She forgets herself in her 
work. And those who put themselves 
into their work—and it matters little 
what their work is so long as they 
love it—have neither hate nor fear. 
They are free from the poisons which 
these negative qualities generate.

Fill yourself with love for some 
work, some cause, some person or 
thing and your food will taste better, 
your sleep will be sweeter, your 
friends will be more friendly, your 
business will be more successful, and, 
what is of more importance, you will 
be a more efficient and happier indi
vidual. (Thomas Dreier.)

Citizens
of the United States:

W h at are you  going to do in

1920?
Are you going to Talk, Talk, Talk 

and Talk some more
Are you going to Theorize, Theorize, Theorize 

and Theorize some more
Are you going to Confer, Confer, Confer 

and Confer some more
Are you going to Spend, Spend, Spend 

and Spend some more
Are you going to Speculate, Speculate, Speculate 

and Speculate some more
Are you going to Strike, Strike, Strike 

and Strike some more

OR

Will you work more?
Will you produce more?
Will you save more?

That is the only way possible for 
real Americans to do their solemn 
duty and save the country.

There is no substitute for work

Our policy of doing business is founded on Quality and 
Service, and we pledge that our organization will not be 
found wanting in this world crisis.

Tiie above is published by our company as its contribution toward 
helping to solve the problem of the present unrest.

W O R D E X  0 R O C K R  C O M P A N Y

GRAND RAPIDS-K ALAM AZOO -LANSING  
THE PROMPT SHIPPERS
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Movement of Merchants. 
Lansing John  R. Mock succeeds 
. 1!. Gorman in the grocery busi-

ness. 
St. J<dins— C. E. Chapin is succeed

ed by tiin' b rank E. Minne Co. in gen-
era! tra de.

Flint- -1 he Industrial Savings Bank
has ine r eased its capitalization from
$250.000 to $500.000.

Port!;ind—Robinson & Williams
succeed Cb E. Robinson in the gro-
eery an d slice business.

Browi i City—The Brown City Sav-
ings Beuik iias increased its capital
stock fr dm $25.000 to $10.000.

Port Huron—The Federal Com-
mereiai (t Savings Bank has increased
its capit;tl stock from $150.000 to $300.-
000.

Bellev'ue— Mrs. Laura  Dye lias leas-
ed the Dyer  hotel to W ayne Roke.
wlin ha s taken possession and will
continue: the business.

Glend;ale— Allen Bros, have sold
their ge neral stock to H ,B. Stow-
man it $ r,ns. who will continue the
business at the same location.

Ludin;gton—P. H. Gosling, former-
1y of Gr and Rapids, has sold his gro-
eery to George and Harold Lohner.
brothers • who are both ex-service
m en.

Detroit —The American Coffee Co. has
l1 as bee” incorporated with an author-
ized capital stock of $100,000. of which 
amount $52.000 has been subscribed and 
$10.000 paid in in cash.

Climax—Ewing & Pierce, who have

ore In re for the papt ten year?.
>ld them ¿ to -■k t . F. F. Riley.
ill continue t he business at the

Bangor—Tanties P. Ryan has re
! his position of manager of the
nl store of the Bangor Co-O

uve Association and will reti re from
business. F. W. Ivibby. rece ntly c i
bcotts, is the new mana ger.

Jackson—C. jVL Hager'man dealer
ui meats and fish at 106 Nor■tli Mil-
waukee street,  has sold tock to
Jacob Katz and Flovd Keit hmiller,
who will continue the bu sines s under
the style of the Quality Meat Ma-k-t.

Pontiac—Percv H. Legg lias merged
nis meat business into a stock c•omnany
under the style of the Pontiac P revision
r °-  'viih an authorized capital stock of 
*20 000. of which amount $10 000 has 
been subscribed and paid in. $1.110 in 
eash and $S.S60 in property.

Fîiint—Flint has hi[lilt t hree thou-
sand new dwellings tlili? ye;ar. and sti'l
it lia sn’t enough. A town1 that don-
hies its population in three vears has
a ha rd time keeping up with itself.
Dick Kleinpell. the well- known re-
form ed lumber sale:=man who has

been retail ing lumber in Flint now 
for eleven year, states that the hard
est things to get now are doors and 
panels. There are a lot of new hous
es all completed but the doors—and 
Michigan is no place for a house with
out doors at this time of year.

Owosso — The Citizens Savings 
Lank, has begun suit in Circuit Court 
to forclose a mortgage for $6,700 
against  the plant of the Standard 
Flaked Food Co., of Owosso. Harris 
I homson of Minneapolis is the dé
fendent. The Bank is really the agent 
for forty Owosso business men who 
guaranteed the payment of the loan 
of $10.000 made to the company sev
eral years ago to rebuild their plant 
after it had been destroyed by lire. 
^  hen the present owner bought the 
building, he reduced the mortgage 
from $10.000 to $6.700. Several op
portunities to get industries for the 
building, now idle, have been offered 
of late.

Manufacturing Matters.
Tecumseh—Uncle Sam’s Macaroni

Co. ha>; been «lisolved.
Franik émut! The Frahkemuth Mill-

in y Co• has 1>ee;ii dissolved
Dctr.oit—Tl10 Mercier-Bryan-1 .arkins

Brick ('o. has ■en dissolve d.
Midd levili! The Western Knitting

Mil] GA is bnil«ling an addition to its
factory.

Dein «it—Th e Universal I’aper Hang-
er Co. has incr eased its capital stock
f n ¡in $:35 000 1 $150.000.

T)etro»it-Th Union \ \ elding Co.
has been inco rp<«rated with an author-
ized ca;pital stnelk of $16.000. of which
amount $8.000 hris been sul »scribed and
paid in in cas h.

Onek; una—The Onckama Canning Co.
has been in corpc»rated with an author-
ized capital stocl< of $25,000. of which
amount $12.7)no has been subscribed
.'nd paid in in cash.

Ka’amazi so—-The Antonieuive Sheet
Metal (' d. hai cen in corpiorated with
an aiitl lorized capi tal stoeì< of $ 1 00 -
uno. ut which anìpunt $60.000 lias been
subscrib cd and paid in in caish.

Sa gin aw—The Central I. umber Co.
has beihi ine "H> rated wi th an au-
thorizec l capii:al stock of $50.000. of
which aunount $30,000 has been sub
scribed and 5.000 paid in in cash.

Gales' Hire—Kays Natural Products
lias been incorporated to manufacture 
and sell “Albalite,” with an author
ized capital stock of $10.000. all of 
which has been subscribed and $1.000 
paid in in cash.

Detroit—The Marentav Varnish Co. 
ha- been organized to manufacture and 
i-e 1 varnishes enamels, etc., with an au
thorized capital stock of $150.000, of

which amount $80,600 has been sub
scribed, and $40,000 paid in in cash.

Detroit—The United States Car- 
Bag Co. has been organized to manu
facture and sell fuel charcoal, coke, 
etc., with an authorized capital stock 
of $50.000. of which amount $25,000 
has been subscribed and $5,000 paid 
in in cash.

Alpena—The MacArthur Electric Co. 
has been incorporated to manufacture 
and sell electric fixtures and accessories, 
with an authorized capital stock of 
$3,000, of which amount $1,600 has been 
subscribed and paid in. $1.000 in cash 
and $600 property.

Ludington—The Ludington Rubber 
Co. has been incorporated to manufac
ture and sell armored pneumatic tires 
for automobiles, with an authorized 
capital stock of $100.000. of which 
amount $60,000 has been subscribed 
and paid in in cash.

Detroit—The F. & B. Manufactur
ing Co. has been organized to manu
facture and sell metal specialties, with 
an authorized capital stock of $18 000, 
of which amount $0.000 ha sheen sub
scribed and paid in. $6.007.01 in cash 
and $2.992.90 in property.

Battle Creek—The McKillip-Schlev 
Co. has been organized to manufac
ture and job women's wearing appar
el. with an authorized capital stock 
of $50.000. of which amount $25 000 
has been subscribed. $17.500 paid in 
in cash and $2500 in property.

Howell—The Spencer-Smith Machine 
Co. has closed a contract with the Her- 
shell-Spillman Co ., of North Tons wan - 
da. N. V.. for 146.000 pistons for 1020. 
Spencer-Smith is shipping finished pis
tons in car lots to the Mitchell Motors 
Co., of Racine. Wis.. and to the Mus
kegon p’ant of the Continental Motors 
C orporation.

Midland—The H. P. Co., of Detroit, 
a $2no 000 corporation, manufacturer of 
‘oys. the toy automatic scout pistol and 
abrasive wheel truers. is about to move 
to Midland where, about the first of the 
year, it will begin operations with a 
force of fifty men. F. M. Mills, former
ly of Saginaw, is treasurer of this con
cern : R. P. Place, of Midland, is Presi
dent and C  C. House, of Detroit, is 
manager.

Cadillac—As soon as weather condi
tions permit, the Northern Chair Co. 
will begin the erection of an addition 
which will practically double the ca
pacity of the p1ant. The building will 
he 54 x 200 feet in dimensions and two 
stones high. John Wilcox lias been 
President of the Northern Chair Co. 
since 1016. when it was reorganized. 
Under his management it has developed 
from a bankrupt concern to one of 
C adillac’s foremost enterprises.

Saginaw—Tlie Lockwood Manufac
turing  Co., a $100.000 concern recent
ly organized in Saginaw, will mount 
store bodies on its three-ton motor 
trucks, providing a complete “ grocery 
on wheels.” Orders are said to have 
been booked for 200 of the outfits 
from persons and firms who expect 
to go into the old-fashioned “huck
ster” business on a modern scale. I t  
will be a “pav-as-you-leave” proposi
tion. the housewife entering at one 
door, taking from the racks what she 
wants, and paying for the goods as 
she goes out.

Review of the Produce Market. 
Apples— Northern Spy, $3(5)3.50; 

Greenings, $2.50; Baldwins, $2.50; 
Russets, $2; Starks, $2.25.

Butter—Light receipts have marked 
the market during the week. There is 
a good consumptive demand at lower 
prices. No increase in the make is- 
looked for soon, and it looks like a sta
tionary market for a time. The qual
ity of the arrivals is about as usual. 
No falling off in the consumption is 
expected, despite the high prices. Local 
dealers hold extra creamery ; t 67c and 
firsts at 61c. Prints, 2c per lb. ad
ditional. Jobbers pay 50c for No. i 
dairy in jars and 40c for packing stock. 

Cabbage—$6 per 100 lbs.
Carrots—$1.25 per bu.
Celery—60c per bunch. Stock is 

very scarce.
Cocoanuts—$1.40 per doz. or $10.50 

per sack of 100.
Cranberries—Late H owes com

mand $10.50 per bbl. and $5.50 per U 
bbl.

Cucumbers—H ot house. $2.50 per 
doz.

Eggs—The price has started down
ward. Local dealers now pay 65 @ 66c 
for strictly fresh. Cold storage stocks 
have been worked down to 54c for 
candled firsts, 46c for seconds and 43c 
for checks.

Grapes— California Emperors. $8.35 
per keg; Spanish Malagas. $10@12 
per keg.

Grape Fruit—$4(f?4.25 per case for 
all sizes of Florida.

Green Onions—Shallots. $1 per 
doz.

Lemons—California. $6 for 300s and 
$5.50 for 240s and 360s.

Lettuce—Tceberg. $7 per crate of 
3 to 4 doz. heads: hot house leaf has 
been reduced to 22c per lb.

Onions — California Australian 
Brown. $5.75 per 100 lb. sack: Cali
fornia White. $5.50 ditto; Spanish, $4 
per crate for either 50s or 72s: home 
grown. $5.50 per 100 lb. sack.

Oranges—Navals. $6(f?6.25 for fancy 
M’d $5.25(5)5.75 for choice.

Potatoes—Hom e grown, $2.10 per 
I n : Baking from Idaho, $4.25 per box.

Poultry—Christmas prices were high, 
hut most Christmas prices show a 
marked decline to the following basis:
Turkeys, young Toms and hens . .  34c
Turkevs, old Toms ..........................  30c
Dux. fancy ..........................................  22c
Geese ....................................................  20c
Fowl, heavy, over 4 lbs...................... 23c
Fowl, light, under 4 lbs.....................  20c
Springs, all average ........................  23c
Old Cox ............................................... isc

Radishes—H o t house. 40c per doz. 
bunches.

Squash—$2 per 100 lb. for H ub
bard.

Sweet Pota toes—$3 per hamper for 
kiln dried Delawares.

Tomatoes—$1.10 per 5 lb. basket 
from Florida.

The DeLuxe Upholstering Co. has 
been incorporated to manufacture and 
sell all kinds of furniture, with an au
thorized capital stock of $30.000. of 
which amount $27,700 has been sub
scribed and paid in, $12.165.76 in cash 
and $15.534,24 in property.
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The Grocery Market.
Sugar— I here is little or nothing 

to say about sugar. The House of 
Representatives has passed the bill 
keeping the Sugar Equalization Board 
in office next year—the Senate passed 
it before—‘but the House amended it 
and it m ust now go back to the Sen 
ate for agreement. If  the bill finally 
passes, the sugar business will be un
der some measure of Government con
trol next year anyway. Prices of raw 
and refined are all unchanged, speak
ing of old crop cane. New sugar co m 
ing into this country is selling a t  all 
sorts of prices up to 22@23c retail. 
In spite of the scarcity of sugar there 
seems to be no scarcity of candy. 
Higher  prices are certain after the 
new year.

Tea—The market although not very 
active is firm, especially in black teas. 
Even in green teas the tendency is up
ward. The weakness in Java teas, which 
because of over-abundance here were 
in a heavy slump for months, has now 
definitely been eliminated, and prices 
are high and the situation firm. Stocks 
in this country have now been reduced 
to a workable basis. Holders of teas 
are feeling very strong, but the demand 
is light.

Coffee—There has been but little 
change in coffee during the week. The 
demand is very light, and perhaps both 
Rio and Santos are a shade lower. The 
option market has had several drops 
since last report, and altogether the 
situation is very sluggish and inclined 
to be weak. Mild grades are still firm 
and about unchanged.

Canned Vegetables—T om atoes  all 
of last week were slow sellers, going 
only in small lots to jobbers who 
had urgent need of supplies. Big buy
ers could not be interested, even 
though it has been said that the m ar
ket is likely at its low point. A wide 
variety of sales are reported, depend
ing upon the holder, but quotations 
were named on the general basis of 
$1-70 for No. 3s, $1.20 for No. 2s. and 
$6.50 for No. 10s. There  has been 
such a disposition to keep stocks m ov
ing that  sales were made at 5c under 
these prices and even a trifle more 
on sub-standard Southern. California 
stocks were in na rrow  demand at 
$1.20. Coast, on No. 2TA s. Corn favors 
the buyer more than the seller. South
ern has been quoted $1.10 on s tan
dards, but it could be bought  for 
$1.05. Some $1 packs were reported, 
but examination showed them to he 
off-stock. A few cases at a time were 
taken by the buying trade. Maine and 
New York corn has been quiet, but 
relatively firmer than Southern,  at 
$1.25 for standards and $1.50@1.60 on 
fancy. W este rn  packers quote prices

fully, but asking prices are above a 
par of Southern or Eastern. Peas 
continued slow sellers all last week. 
There  was an unsatisfied demand for 
small sieves of the top grades, as they 
have been cleaned up, and not much 
buying interest was shown in extra 
standards or standards. Wisconsin 
standards have been quoted at $1.15. 
Some buying occurred at $1.10. New 
\  ork No. 2 sweets have sold at $2.40 
@2-50. factory. In teres t  in future 
corn is limited and not much buying 
is expected until the end of January. 
Asparagus is moving in a routine 
way. for small lots of tips, principally. 
Pumpkin is slow at $1 for No. 3s and 
$3 for No. 10s. The demand is con
siderably short  of a few weeks ago.

Canned Fish—Domestic sardines are 
looking up a bit. but without any sub
stantial change. Salmon is dull, but red 
Alaska brands are still steady to firm, 
although some holders show a disposi
tion to offer below the top price. Lower 
grades of Alaska salmon are relatively’ 
lower than reds. The best grade of 
tuna is so scarce it is virtually out of 
the market.

Dried Fru its—The spectacular buy
ing drive in dried fruits has naturally 
come to a halt  as the holiday rush 
is over and until business resumes 
again in January  the market will he 
ra ther featureless. Buying will be of 
limited proportions as the jobbing 
trade will be concerned with dispos
ing of previous purchases.  No reac
tion in values in any line has followed 
since the peak of the buying move
ment has passed and none is con
sidered likely by the best  posted au
thorities. Stocks are of such m od
erate proportions here and in tl->3 
\ \  est that there seems no incentive 
to cut prices. Prunes are not  in such 
urgent demand. Large sizes are short  
and are firmer than medium or small 
stock. Raisins have caused more 
worry to distributors than any o ther 
item on the list, as the supply has 
been far short  of the demand. The 
broad demand and the prom pt clear
ance of arrivals have been a source 
of surprise to operators.  There  is no 
surplus of any grade, while seeded, 
package and T hom psons have been 
far short  of the demand. The resale 
market all week was close to lJ4@3c 
over the opening on average grades. 
Especially short  varieties like bleach
ed Thompsons sold up to 6c over. 
Three  crown loose muscatels have 
sold on spot at 19c or 5kjc over the 
opening. No surplus is counted upon 
for some little time. Apricots are 
seasonably quiet, but there is no sign 
of weakness. Coast stocks are out of 
growers ' hands and packers are said 
to be short  of their usual surplus. The

market is in s trong  hands. Fancy 
Southern are quoted at 34c; Blen
heims and Northern, 34c and stan
dards 27c. There  is less spot stock 
than customary at this season. Peach
es are expected to show more activity 
in the near future. Jus t  now they 
are quiet as there is too much fre-!i 
fruit to compete.  Spot stocks, ignor
ing those held for export, are light. 
Some goods intended for the foreign 
market may be turned back on the 
domestic market,  but this has caused 
no uneasiness. Apples are season
ably dull. Fresh fruit has been at a 
lower level and is still too plentiful 
to allow the free movement of dried 
apples in the domestic market.  Still, 
packers are firm and will not sell be
low 20c for prime and 21c for choice.

Flavoring  E x trac ts—The prohibi
tion Commissioner at W ashington is 
looking into the flavoring extract situ
ation. The subject was the clause 
concerning flavoring extracts that are 
"unfit for use as a beverage.” W hat 
the outcome will be and how the pub
lic will take to an extract that  con
tains a smaller percentage of beverage 
material is something that will come 
out later, but it is probable that deal
ers will be allowed to sell their stocks, 
if any sort of a prohibit ion rule is 
made covering extracts with high al
cohol content.

Molasses—Higher  prices are antici
pated as a consequence of the short 
Louisiana crop. For  all grocery 
grades there is an active demand and 
an inadequate supply.

Corn Syrup—The mills are making 
slow progress  toward catching up 
with orders which continue to come 
in in good volume.

Spices—Although wholly along ¡'fil
ing lines, the movement of most  de
scriptions is fairly free and the re 
sulting drain on present stocks, to 
gether with an outlook for short  sup
plies for the spring  trade, causes a 
decidedly firm feeling am ong holders. 
Lower prices for cloves are attributed 
to the depression of sterling exchange. 
The pressure to sell pepper is much 
less pronounced and having been met 
by an active demand the weakness 
heretofore characterizing that market 
is being displaced by a steadier tone.

Rice—T hat the needs of buyers are 
far from having been satisfied by fair
ly liberal arrivals the past  week is in 
dicated by the continued urgency of 
demand from all quarters. In sy m 
pathy with Southern advices the ten
dency of prices in this market is 
strongly upward. New Orleans re
ports that dealers there were doing 
a rushing business at average ad
vances of a quarter to half a cent over 
the figures prevailing at the end of 
last week. Large reports were hein r 
made, recent shipments to Porto  Rico 
alriie amounting  to some 35 000 pock
ets.

Nuts—W alnuts  are most  plentiful 
and are urged to sale without much 
attention as trade wants have been 
pretty  well supplied. Budded and 
No. Is have held up in price, but 
o ther  kinds are lower. French arriv 
als are now offered in moderate  q uan
tities. Pecans are in accumulation 
and are in buyers’ favor, due to a cur
tailed demand. Brazil nuts are lower.

Large sizes are relatively firmer than 
the medium sizes. Filberts show a 
narrow outlet. Almonds are dull.

Starch— No marked changes have 
occurred in corn starch offerings. U n 
der ample supplies the market hold- 
steady. Po ta to  starch is gradually  
working into better  position and is 
held with more confidence. Some 
export business is to be noted.

Salt—More normal conditions pre
vail. as stocks are moving more free
ly from primary points. Prices have 
been named to the trade after the 
recent withdrawal of quotations. 
There is a good demand, but the m ar
ket is still short  of supplies.

Cheese—The cheese market is steady 
at a decline of lAc. The customary 
good consumptive demand is reported 
for the reason, but there will be little 
activity until after the holidays.

Provisions—1 he market is steady 
with a light demand. All cuts of smok
ed meats are jAc lower; demand mod
erate. Pure lard is- steady and un
changed. as is compound also. Dried 
beef, canned meats and barreled pork 
unchanged and dull.

Salt Fish—--Mackerel is dull, owing to 
the holiday season, but prices are never
theless steady to firm. The weakest 
thing in the fish line is cod. which has 
been weak for some time.

Lansing Retail Grocers and Meat 
Dealer ;' Association.

Lansing Dec, 2::- The following 
officers tor the c tuing year were 
elected at our meeting on Dec. 16:

•"’resided1-— F. C. Wild r.
First Vice-President— Frank Mc- 

Cr mull .
Seeond Vice-President—M. C. Bow- 

dish.
Treasurer—M. (_. Gqossen.
Secretary—Geo. Daschner.

B. M. Deshler. Manager.

More impressive than the number of 
the 249 agitators deported in a body 
from the land whose freedom they had 
abused is the fact that their punish
ment is in strict accordance with the 
law. They were allowed to avail them
selves of every technicality. In their 
fate there is no “lynching.” They are 
paying the penalty provided in the Im
migration act of 1917 and the act of 
1913 for persons proved guilty of ad
vocating or teaching anarchy. To ar
gue that such deportation will not stop 
"the growth of ideas” is to beg the 
question. Most people think it worth 
while to do what can be done to pre
vent the stirring up of bad impulses. 
The deportations are especially striking 
because they are made by a country 
whose welcome to the oppressed of all 
nationalties is proverbial. It cannot be 
denied that there has grown up a feel
ing that American hospitality was be
ing violated. Even the kindest-hearted 
person does not invite strangers to 
make themselves at home by starting 
bonfires in the middle of the living- 
room. This feeling is sometimes hys
terically expressed, as in the pronounce
ment that anybody who is a bit free 
with his tongue should he stood up 
against a wall and shot. The true 
American policy is to abjure hysterics, 
and to persist in the demonstration 
that law is incompatible, not with lib
erty, but with license.

mailto:1.50@1.60
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GONE TO H IS REW ARD.

Death of Thomas Bromley, W ell- 
Known Telephone Manager.

Thomas Bromley, manager of the 
L nited Home Telephone Co., died at 
his home in Muskegon last Wednesday, 
after a h mg and lingering illness. The 
funeral was held at the family residence 
Saturday afternoon. The interment 
was in St. Johns, the former home of 
the deceased, on Sunday.

1 liomas Bromley was born in 
Gaines, Genesee county, March 10, 1S67. 
His father was a native of England. 
His mot .ter was American born. When 
i  liomas was 3 years old the family 
removed to St. Johns, where the father 
was local agent for the old D. & M. 
Railway for thirty-three consecutive 
years.

1 ho mas attended the public schools
at St. Jo lins un til 14 years of age. dur-
ing \vlfidli time he■ learned to be a tele-
graph oporator an d acquired a thorough
knowh ;;e of tl ie details connected
with ;lie work . a local railway agent.
For tl;ire ou r years thereafter lie
served a:5 relie i ¡gent and operator at
varit >u: stations ni the Grand Trunk
: vsturn ncludii )g two years as assist
ant tkrket agen t ili the Grand Rapids
office (-i the Gran d Trunk in the Mor-
ion H<ai?•e. In 1885 he entered the em-
ploy <if the Si Johns Manufacturing
C >., as ook-kec?pe•r. where he remained
five year :5. He tiren took charge of the
Shaver• €state. ;it Ola. manufacturer of
slaves arid beai ling: and dealer in geri-
era] menGlandi?;e. Two years later lie
returm?d to St. Jcthus to take the mail-
a gemeiit of tin St. Johns Mercantile
Co., which then conducted both a whole
sale and retail business. On the failure 
of R. M. Steel, the President and back
bone of the corporation, he joined his 
former associates in forming copart
nerships to continue the various branch
es of the business. The dry goods, shoe 
and grocery departments were taken 
over by Mr. Bromley. George A. Al- 
derton and Ed. P. Waldon. who con
ducted the business under the style of 
the Alderton Mercantile Co. The fur
niture and c1 oihing departments were 
conducted under the style of Steel. 
Bromley & Field.

In 1902 Mr. Bromley retired from 
the mercantile business to become Sec
retary of the Union Telephone Co. A 
month later be succeeded Clyde O. 
Trask as Manager. In the fall of the 
same year he relinquished this position 
to remove to Muncie, Ind.. and take 
the management of the Delaware \ - 
Madison Telephone Co. This industry 
was in its infancy when he assumed 
charge, but at the end of four years 
he had it developed to a point where 
he felt safe in relinquishing the man
agement to other hands. In 1906 he 
was invited to go to Hart  and assume 
the management of the Lake Shore 
Telephone Co., which then had local 
exchanges at Hart. Pentwater, Shelby, 
Ludington, Scott ville, Whitehall and 
Montague. The company was badly in 
debt. It had no credit and the gross 
income was only $26,000 per year. 
Shrewd business men like Hon. James 
K. Flood, of Hart,  advised him to 
pass it up in the belief that the cor

poration was hopelessly insolvent. Mr. 
Bromley’s intimate knowledge of the 
telephone business enabled him to see 
possibilities of expansion and develop
ment in that field which the average 
observer did not discern and he started 
out to bring order out of chaos. He 
induced Senator Flood and H. S. New
ton. of Hart. Chas. L. Churchill, the 
banker at Shelby, Gardner T. Sands, 
the hanker at Pentwater, and one or 
two others to join him in contributing 
$5 000 apiece and. with this fund as a 
working capital, he started in to re
juvenate the undertaking. He worked 
very hard during the next ten years, 
hut he succeeded in building up a 
splendid property, which is a fitting 
monument to his energy, his shrewd-

oi the first things lie did was to merge 
the old company into a new organiza
tion known as the United Home Tele
phone Co., which soon became known 
all over the country as one of the best 
managed telephone companies in the 
country. In 19.13 the company took 
over the Muskegon Telephone Co., 
which included the exchanges at Mus
kegon, Coopersville and Ravenna and 
the toll line to Grand Rapids, which is. 
of course, a good paying proposition. 
The company built new exchanges at 
Ludington. Shelby. Hart. Whitehall. 
Muskegon. Coopersville and Ravenna 
and 75 per cent, of the wires in the 
Muskegon exchange were placed under 
ground. The headquarters of the com
pany were removed from Ludington to 
Muskegon, where Mr. Bromley subse
quently resided. Two or three years 
ago Mr. Bromley made his most noted 
achievement in purchasing the Bell in

terests in his territory, which gave his 
organization sole control of the field. 
Mr. Bromley was elected a director of 
the Citizens Telephone Co. two years 
ago and had been engaged by that com
pany to take up the work of buying 
out the Bell interests in the field cov
ered by the Citizens Telephone Co. He 
was working out his plans in this great 
undertaking when his fatal illness over
took him and forced him to take to his 
bed.

Mr. Bromley was married October 1, 
1890, to Miss Ola Shaver, of St. Johns. 
They had two daughters—-Hazel, who 
is a trained nurse in Harper hospital, 
Detroit, and Katherine, who is a senior 
in an educational institution in Mil
waukee. The family reside in their 
own home at 386 Jefferson street.

Mr. Bromley was a member of the 
Uniform Rank of the Knights of Py
thias. He had no other fraternal con
nections. He was an enthusiastic auto- 
mobilist and made frequent trips
through the territory covered by his 
telephone company. He has a wide ac
quaintance in every town from Grand 
Rapids to Ludington and was every
where regarded as a safe and con
servative business man who had demon
strated his ability as an organizer and 
manager by rescuing the old Lake 
Shore Telephone Co. from disaster and 
putting it in a proud position where it 
is entirely out of debt and on a solid 
financial and dividend paying basis.

Probably the highest tribute that 
could he paid any man was the state
ment of James K. Flood—voluntarily 
made to the writer at Hart  some years 
ago—-to the effect that any investment 
which Mr. Bromley recommended he

would gladly join on a 50-50 basis. 
Those who know Mr. Flood and are 
familiar with his native shrewdness 
and conservatism are in a position to 
appreciate the significance of this ut
terance.

Mr. Bromley was a man of strong 
and virile character who loved justice 
and hated dishonesty and deceit; whose 
standard of business integrity were high 
and who lived up to his ideals of fair 
and honorable dealings. Among his 
fellows he was a generous and genial 
companion, full of unique and original 
characteristics, and he attracted a host 
of business friends in every depart
ment of his work, although there are 
not many to whom he revealed inti
mately the real depths of his character.

Mr. Bromley was a man of cheerful 
disposition and he diffused good spirits 
among those with whom he came in 
contact. He possessed a cordiality and 
grace of manner which put the most 
diffident stranger at his ease, yet never 
condescended to patronize or to flatter.

Mr. Bromley was a man of keen per
ceptions and intelligence, and enthusi
ast in his chosen profession, a close 
student and accomplished in the at
tributes which make a man useful to 
others, although lacking in those that 
lead to self aggrandizement. Naturally 
modest and retiring in usual inter
course, he was yet stubborn and in
sistent for what he believed: to be right, 
and his judgment of right was always 
founded upon sincere belief and an un
bounded personal integrity.

Mr. Bromley was a power for good 
in the development of the telephone in
dustry in this country ; his remarkable 
knowledge of telephone lore was used 
with the dignity of a high purpose 
and there are many engaged in or con
nected with the industry who frankly 
acknowledge the benefits of his teach
ing and example.

The new style of coupon-clipping 
is not only much more remunerative 
than the old, but possesses .a hum an
ity which the other altogether lacks. 
Would you have your boys and girls 
grow up into the culture and art of 
all the ages? Then cut out the cou
pon in the lower righthand corner 
and mail and we will s e n d , you the 
twenty volumes of the W orld ’s Tip- 
Top Literature on approval.  If  mail
ed before January  1 there is a dis
count of 25 per cent., which is more 
than five times the re turn  on the best  
Government securities. W ould  you 
have your wife meet you with a 
smiling face in the evening? Then 
cut out the coupon in the upper left- 
hand corner and we will send you 
our Patent Lace Ironer—the Flat- 
Ire n with a Smile. W h a t  compari
son can there really be between a 
coupon on bond paper mailed to the 
banking office of the P. Z. & Q. Rail
road in return for a commonplace 
check to your order, and a coupon ad
dressed to Departm ent 786, Bingham
ton, which will bring the world’s 
greatest  singers and raconteurs to 
fill your house with spiritual uplift 
and gayety for an indefinite period, 
if you are careful to use the r ight 
kind of needle?
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U N C O N D IT IO N A L  SU R R E N D E R .

Uncle Sam’s Comprehensive Victory 
Over the Packers.

The victory of the Government 
against the “ Big Five” is generally 
regarded in the food trade as highly 
gratifying and encouraging, but  p rob
ably more a moral victory than one to 
be measured in immediate tangible 
results  a long the line of collapse of 
the high cost of living or any str ik
ing change in competitive conditions.

Those best acquainted with food 
questions have never been wholly in 
agreement with the popular view— 
that the wickedness of the packers 
was the fundamental cause of the high 
cost  of living—though every one has 
long agreed that  there  was enough 
monopoly in their throttle  hold on 
the meat business and allied lines to 
demand regulation or suppression.

The grocers have resented the in
trusion of the packers more and more 
into the field of things remotely re 
lated to butchering and have sought 
to have service preferences enjoyed 
by the packers withdrawn, but beyond 
that and the plain antagonism to con
centrated control,  have not been dis
posed to a ttack the packers. Least of 
all have they had any disposition to 
support such schemes as Govern
mental control, licensing, etc.

Looked at from the standpoint of 
competition, there is general joy that 
the centralized control has been sh a t 
tered. and the belief is common that 
it will permit a considerable measure 
of individualism to figure in future 
competition. But it is not believed 
that it will mean that Armour, W il
son, Swift. Cudahy or Morris money 
will disappear from the 57 varieties 
of subsidiary companies, which will 
take over the control of what form er
ly belonged to the “ Big Five.”

In fact, the processes of "unscramb
ling” have already been forecast by 
the action of some of the packers in 
recent months. The Austin-Nichcls-  
\ \  ilson deal of five or six m onths ago 
was one form of the same movement. 
The divorcement of Swift & Co from 
Libby, MicNeil & Libby was another. 
The frank retirement of Cudahy from 
canning was another, and the dispos
al of the Armour leather business to 
a subsidiary was another. So every
one expected that, when the packers 
had been sufficiently roasted to awaken 
to the meaning of public temper, they
would bow with more or less grace__
at least in outward form, and that is 
about all that  the grocers think has 
been brought about.

There is common surprise that the 
packers have been so long in coming 
to a conclusion to reform. R um or 
from well informed stock yard circles 
lias long been to the effect that a l
most everyone but M. Arm our was 
ready to surrender, but that he held 
out. There  is. therefore, much satis
faction in reading over his own signa
ture that while his position was “un
assailable from a legal standpoint.” 
he has a “desire to bend the knee to 
public opinion.” even if he does hedge 
it about with defiant phraseology.

In finally forcing the “food barons" 
to “bow the knee” lies the greatness 
of the victory. I t  means that  public

opinion rules in America, and that 
monopoly, by whatever process of 
economics—especially on a human 
necessity like food—will not be toler
ated. law or no law. I t  further em
phasizes that wisdom in business lies 
in serving the people as they like to 
be served, ra ther than in forcing sel
fish ends—however legal or economic 
—upon a long suffering public.

And now to see what change will 
be brought about in the high cost of 
living. F irst  of all, one cause of pub
lic confusion of mind will perhaps be 
eliminated. If there has been any 
subjugation and th ro tt l ing  of little 
packers,  they will have a chance for 
their lives. But it is somewhat dis
couraging to those who hope for re 
sults in this direction to note that 
the recent talk about licensing, gov
ernmental control,  etc., has forced 
the creation of the “ Meat Packers’ 
Insti tute.” in which common cause 
has been made by the 200 or more 
big and little packers alike.

It does not appear that the whole
sale grocers are ready to cease their 
obligation to compel the end of 
special privileges at the hands of the 
railroads, or that the Federal T rade  
Commission is ready to terminate its 
prosecution of the packers for buying 
up small competitors.  Nor does it 
appear that there is as wide with
drawal from the grocery business as 
had been hoped for.

The grocers wanted the packers to 
confine themselves not to “animal 
products ,” but to “products of slaugh
tered animals,” which is a very dif
ferent thing. The agreement still 
leaves the packers in the dairy, poul
try. oleomargarine and egg business 
in a commanding degree. It does 
not take them out of the soap busi
ness in any degree, nor  interfere with 
their use of products made frc :n 
vegetab’e fats. In some of these 
lines have arisen some of the chief 
complaints against  the packers. And 
the trade even suggests that harder 
ra ther than easier competition is to 
be experienced.

However, several important princi- 
p'es have been tangibly emphasized 
and with separation of ownership it 
may be that  competit ion will be easier 
for all hands. That  the same capital
ists will remain factors in the trade, 
and probably am ong the biggest fac
tors. admits of no denial, but with 
few exceptions the grocery trade is 
willing to take its chances if given 
a “ fair field and no favors.”

Austin Nichols & Co. Buy Out W.
M. H oyt & Co.

Austin Nichols & Co., the New York 
wholesale grocery house which some 
months ago took over the grocery lines 
of Wilson Co., one of the five packers, 
has purchased W. M. Hoyt & Co., one 
of the large wholesale grocery houses 
of Chicago. At the time the Wilson 
grocery business was obtained it was 
rumored there was a move on foot to 
obtain a Chicago outlet and the Hoyt 
deal is the culminating result.

W. M. Hoyt & Co. is among the larg
est wholesale grocerv concerns in Chi
cago and the transaction gives renewed 
interest to the expansion aims of Aus
tin Nichols & Co. I t  has been a dis

turbing factor in the food trade of that 
market for more than sixty years on 
account of the inferior quality of many 
of the goods handled. For many years, 
for instance, it quoted strictly pure 
cream tartar at 24 cents per pound, 
while genuine cream tartar cost 30 
cents per pound in New York. The 
Tradesman obtained a sample of the 
Hoyt goods and had it analyzed by 
Prof. Kedzie, of the Michigan Agricul
tural College. The analysis showed 
that the compound contained no cream 
of tartar at all—that it was simply gyp
sum and carbolic acid, which cost per
haps 2 cents per pound. The Hoyt 
house threatened the Tradesman with 
prosecution because of the disclosure, 
but nothing ever came of the threats, 
because the Tradesman was everlasting 
right and refused to retract or back 
down.

While there is no authority for the 
statement, it is believed the company 
has other plans for lining up other 
wholesale connections in other centers 
in order to become National distrib
utors in a wholesale way. While it 
has for many years sold high-grade 
specialties over the country, its sale 
of staple products has been confined 
entirely to the immediate territory sur
rounding Its four or five wholesale 
grocery houses around New York City.

As the Wilson business was National 
it is argued that the purpose eventually 
of Austin Nichols & Co. will be to 
distribute staples and high-grade gro
ceries throughout the country and that, 
therefore, it will be necessary to obtain 
more jobbing houses in order to be 
in position to handle the business in 
a National way.

It is also announced that Austin 
Nichols & Co. have purchased the Wil
son Jam & Jelly Preserving Co., a sub
sidiary of Wilson & Co., credited with 
having an output of IS,000,000 pounds 
per annum. Taken in connection with 
the Fame Canning Co., another sub
sidiary of the Wilson Co., with its 
canning plants in Illinois. Indiana and 
Michigan, the Nichols company will be 
the largest wholesale and manufactur
ing concern of its kind in the country.

Its capital is $20,000,000. The pur
chase of the Wilson grocery business 
is generally looked upon as a move on 
the part of the packing company to get 
out from under the criticism which was 
being made against the invasion which 
the packers were making in the whole
sale grocery business. Some of the 
stock of Austin Nichols & Co. is owned 
by the Wilson interests, but it is denied 
that the packer exercises any control 
over the business in any way even 
though the manager of the canned 
goods department has since become the 
president of the jobbing company.

M isuse of a Good Old Word.
The good old word, “ liberal,” has 

fallen on evil days of late. There  
was a time when it was a designation 
of distinction. W ashington was one 
of the great liberals of his day. So 
was Lincoln. So was Cleveland. So 
was Roosevelt.  The  great forward 
looking, practical statesmen were lib
erals.

Now the term is claimed by everv 
person with a half-baked theory  to

reform the world. The  more vision
ary and impractical the theory, the 
louder are its au thor’s protestations 
that  all who agree with him are the
real liberals, all who dis agree reac-
tionaries.

Run over the events of the last
three o r  four years. The pacifis ts all
proclaimed themselves liberals. A ny
body who wished the United States 
to prepare for the inevitable war was 
set down as a reactionary. W hen  
the war actually came the so-called 
“ liberals” all rushed to W ashington 
to fight compulsory military service. 
Then they took under their wing the 
conscientious objectors and the agi
tators against the draft.

Free speech, without regard to 
what violence might be advocated, 
came next under the blanket. A 
year ago one of the rising young “lib
eral” writers died. Almost his last 
published article was a study of the 
war in which he seemed to find n o 
thing in that great struggle worth 
considering except its restrictions o c 
free speech. And a leading “ liberal” 
organ lamented the loss to “liberal
ism” in the young  m an’s death.

Jus t  now all liberals are being 
called on to join the League of Op
pressed Peoples. Apparently these 
liberals are devoting themselves to 
giving the oppressed Egyptians. F i l
ipinos, Hindus and o thers the right 
to misgovern themselves and sink to 
the level from which they have been 
raised by the nations now administer
ing their affairs as trusts  for civiliza
tion.

These persons have got hold of the 
w rong word. The term that  really 
describes them is not “ liberal.” Tt is 
a longer and perhaps uglier phrase 
invented by Theodore  Roosevelt— 
the lunatic fringe.

Late News From the Cereal City.
Battle Creek. Dec. 23—Genera! 

John T. Pershing won the complete 
surrender of Batt le Creek last Fri- 
day. The terms of surrender were 
signed, sealed and delivered at the 
dinner tendered the General by the 
civic and administrative interests of 
the citv on Fridav evening. Smiling, 
good natured looking, every inch the 
so 'dier and acting every bit the friend 
and fellow citizen. General Pershing 
won his way into the hearts of every- 
bedv during the day. Then, at the 
close of his remarks at the dinner at 
night, he said what he thought  of 
Battle Creek. He had been told in 
manv ways what  Battle Creek thought  
of him and the opinion was high. Bat
tle Creek had expected to meet a 
capable soldier. Tt met. in addition, 
a “ regular fellow." General P e r 
shing's remarks were of the very 
highest regarding Camp Custer as a 
permanent camp. Batt le Creek was 
surely honored by General Persh ing’s 
visit.

Speaking of the hole in the dough
nut. did you ever eat one? One was 
given to every person who entered 
the Post theater  Friday afternoon for 
the reception of the American Legion 
to General Pershing. They were the 
gift of the Sa’vation Army

Mrs. W. \Y. Durand, wife of \V. W ,  
Durand, of the firm of Godsmark. 
Durand &: Co., wholesale grocers, is 
very sick at the family home on 
Chestnut street.

The dance at the U. C. T. hall, 
given by Battle Creek Council Satur
day evening, was surely a grand suc
cess in all ways. Every  one had a 
very enjoyable time. Jack.
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IR E L A N D ’S W ORST ENEM IES.
1 he truest friends of Ireland are 

those with tlie deepest reason to be 
grateful that the dastardly attack on 
Lord h rench s life failed. No voice 
can lie lifted in anything hut con
demnation. Yet it is to he hoped 
that those who govern the United 
Kingdom will show intelligence as 
well as courage in interpreting the 
significance of the act. and that  the 
London prediction that it will inspire 
critics of ITome Rule to “ redouble 
their opposition to any concession 
to Ireland” may prove W « than halt 
the truth. It should also inspire 
triends of concessions to Ireland to 
redouble their efforts to obtain them. 
It is now nearly forty years since 
the murder of Lord  Cavendish in 
nearly the same place where Lord 
French was attacked last week, and 
it must give men the world over who 
take an unprejudiced interest in the 
Irish question a sense of profound 
discouragement that two generations 
of effort by many earnest men has left 
the outlook blacker now than ever, 
due to the anarchistic spirit which 
dominates the Sinn Feiners in Ireland 
and their rabid cohorts in this coun
try. Lloyd George s plan to bring 
peace to Ireland, as presented in P a r 
liament Monday, appeals to every 
fair minded man in the world as just 
and reasonable. Of course, the na 
tives of Southern Ireland set up a 
great howl of resentment, protest and 
murderous threats, thus showing that 
all their talk and agitation about the 
freedom of Ireland is bosh. All they 
want is to destroy Ulster, because 
the peop’e of that province have no th 
ing in common with the cutthroats 
who have long disgraced and dis
gusted the world by yawping about 
a freedom they could never enjoy if 
they had it. because they have never 
' een able to agree among themselves 
and never will agree with anvbodv or 
anything. Controversy and murder 
are their stock in trade and the only 
kind of arguments they know any
thing about. Generous statesmanship 
of tlie Llovd George tvpe has no 
appeal for them, because the element 
of generosity is completely eliminat
ed from their make-up. Five vears 
ago this fall Britain and Ireland 
seemed closer together than before 
in history: an equally quick revolu
tion of sentiment is possible.

CHRISTM AS FOR AGED POOR.
It gives most of us great pleasure to 

make Christmas joyful to the children 
and to gratify their natural yearning 
for toys and sweetmeats, though a pa
thetically large number of those who 
make their wants known through let
ters to Santa Claus ask for shoes and 
clothing—the necessary rather than the 
little treats beloved of childhood. But 
much less is said, perhaps much less 
done, for those “old” children who at 
three-score and ten. or in sight of four
score. are struggling with the problem 
of self-support and enduring povertv 
with patience rather than accept pub
lic charity or he separated in institu
tions. They cling to their homes, cheer
less though these may be. for they 
have what the child ha; not in the 
same degree, the attachment to places 
and long-familiar things.

Those “old ’ children do not provoke 
the protective emotion we feel for 
neglected childhood. Neglected old 
age is much more unlovely—is some
times even repulsive. But old or sick 
or poor, stubborn or cranky, these old 
couples have the loyalty and the feel
ing for each other that makes them 
refuse to be separated even for the 
sake of greater physical comfort. They 
are used to each other.” They write 
no letters to Santa Claus, make no pub
lic appeal; their needs are known only 
to those who seek them out. and who 
often have little to spare from their 
own resources. They will get no joy 
out of the municipal Christmas tree, 
nor hear the Christmas w aits : a bucket 
of coal and a square meal will be their 
Christmas joy—if it comes.

In the midst of our provision for 
youth, which has its life before it. let 
us not forget the old, whose outlook 
is upon a declining sun sinking through 
the clouds of poverty and loneliness. 
How an unexpected ten-dollar bill, 
which some would never miss, would 
make for them a truly Merry Christ
mas !

The German National Assembly has 
adjourned until the middle of January, 
and we may take this as a sign that 
at Berlin no acute fear exists of in
ternal peril or foreign complications. 
Intently though the world must watch 
against any retreat from the new paths 
upon which the German people has en
tered. we cannot refuse a measure of 
admiration to the courage and stead
fastness with which the beaten nation 
has set to work amid the ruins of its 
greatness. The German will to power 
was an evil thing, but a people’s will 
to live, as Germany is now willling to 
live amid the dangers which surround 
her. must not call forth unjust suspic
ions or obstructive enmity. It is only 
fair to recognize that when Germany, 
during the early months after the fall 
of Ilohenzollemism. refused to let her
self slide into the Bolshevist chaos, she 
was rendering a service to European 
civilization.

"Japan has taken two important 
steps to put her relations with the 
United States on the friendliest pos
sible footing." One of them is to 
prohibit the immigration into this 
country—meaning particularly Cali
fornia—of “picture brides,” women 
who are known to their prospective 
husbands only by their pictures and 
whose children, being born here, are 
American citizens. California has 
strongly protested against this prac
tice. and now Japan agrees to stop 
it. Senator Phelan was so pleased bv 
the news that he gave it out, thereby 
committing the deplorable error of 
taking Japan at her word. The  other 
step is the giving of assurances that 
Japan is engaged in no attempt to ob
tain special privileges in Mexico. This 
is for the particular benefit of Senator 
Fall. The Japanese Ambassador a t
tributes the rumors to that effect to 
German agencies in furtherance of a 
purpose to prevent the capture of 
German trade with Mexico by Amer
ican firms.

A tower of strength ' •>n ^onest
man.

W H E N  PRICES W IL L  RECEDE.
In October of this year there were 

5.”62 123 square yards of cotton goods 
imported. The value was $2,070,932. 
In the same month 67.122,910 yards 
were exported. The value was $14,304,- 
218. In the preceding month, Septem
ber the exports were about 64,500.000 
yards and the imports 4,951,000 yards. 
W ith the balance of trade in cotton 
goods so overwhelmingly in favor of 
this country' it is somewhat amusing to 
read of the great menace of growing 
imports of cotton goods upon prices 
for cotton and cotton goods.

That the valued imports of silk for 
the 10 months ending in October were 
$100,000 000 in excess of those of the 
preceding year will help to account for 
the uneasiness of those who have been 
following the speculation in raw silk 
in Japan. The imports in quantity run 
about 25 per cent, more than last 
year.

Outside of Government officials and 
members of associations who are work
ing with them it is not evident that 
the country is aroused about going to 
Washington to ask the Government to 
standardize clothing in peace times. 
There are a great many merchants who 
are saying little who will welcome the 
hour when the Government ceases to 
give so much attention to price mak
ing and other things in business. If  
prices are high it is because buyers are 
willing to pay them in dry goods lines. 
For there is no pressing necessity why 
workingmen should pay high prices for 
silk shirts when cotton and worsted 
or woolen ones can be had for less 
money and of better wearing quality.

Through necessity or some other 
cause in war, the Government and busi
ness became closely tied up. The les
son was learned how handsome profits 
could be conserved with the aid of the 
Government^ for taxation, and some 
other purposes. That lesson has not 
been forgotten. The Government it
self has been peddling out dry goods, 
not for the purpose of unloading them 
and going out of business, but with a 
view in mind of salvaging the full cost 
to the Government, and keeping some 
departments employed. It is believed 
that it is also the purpose to conserve 
the interests of business men by selling 
out Government stocks in ways that 
will not force competition. In any 
event, the Government is very much 
tied up in business, and in every busi 
ness problem a certain part of the com 
muni tv runs to Washington.

Business men want this sort of thing. 
The public wants it. Buyers of dry 
goods want it. When things of this 
kind are not wanted and safer and 
saner business methods are encouraged, 
prices will come down and there will 
he no necessity for a spectacular play 
at Washington with standarized suits 
as the title.

UN CLE SAM A BAD M ERCHANT  
There  is a good deal worth read

ing in the “explanation” of the W ar  
Department as to its experiments in 
the direction of merchandising, even 
if it is pretty evident to anyone who 
reads that  Uncle Sam has once more 
proved himself a very bad merchant, 
judged by mercantile  economics.

Plainly stated here are the fac ts : 
The goods were bought at bottom  
prices, when every consideration of 
patriotism and of open accounts made 
it possible to buy cheap. After  the 
war, although much of this stuff was 
perfectly suitable for future needs of 
the army for years ahead, it was sold 
to the public. Despite the low cost, 
the prices were shaded 20 per cent, 
below costs on meats, on vegetables 
tlie average cost was deliberatelv set 
at 27 per cent, below prevailing re 
tail prices, and even from these prices 
a whole cent per pound was deducted 
for parcel post  cost. On standard 
commodities (goods the selling price 
of which was plainly established) the 
price was deliberately set a t  from 15 
to 25 per cent, below the regular 
prices. And when the market ad
vanced, the army food was persis tent
ly allowed to be much more than 20 
to 25 per cent, below the retail price 
charged elsewhere.

Then Uncle Sam paid the rerit. 
clerk hire, trucking, etc., out of o ther 
funds. I t  was this competition which 
the regular grocer faced. H e  had 
been accustomed to pay salaries, ad
vertising. rent, light, delivery costs, 
taxes, repairs, insurance, deprecia
tion. upkeep and other charges and 
make a living profit. H arvard  found 
that 14 per cent, was a typical cost 
to the ordinary grocer. Uncle Sam, 
with all his mercantile advantages 
and deductions of cost, found tha t  it 
cost SK> per cent. Surely here  is 
food for thought  a long the line of 
competitive fairness and of m ercan
tile efficiency.

Two circumstances were brought 
into the foreground last week, each 
of which has in it great possibilities. 
( )ne of them concerns domestic trade, 
the other foreign. The  first is the 
campaign, begun in systematic earn
est, for strict economy in expendi
tures and against  the extravagance 
which has been so much in evidence 
of late. The  o ther is the enactment 
of the Edge bill, the purpose of which 
is to help the financing of foreign 
trade and especially tha t  with those 
European countries whose currencies 
are at a discount. Neither of the 
propositions is self-executing. Their 
failure or  success is dependent on 
what will be done to support them. 
If only a quarter of the population of 
the country should determine to buy 
nothing except what is actually need
ed and would consent to  wearing  old 
clothes over a season, the bottom 
would drop out of the schemes for 
high prices and profiteering. The  
mere intimation of an objection by 
■consumers to submit to further ad
vances has, it is reported from some 
localities, induced retailers in such 
places to curtail their  Spring orders. 
This will serve to give some idea of 
what would be the effect of the actual 
stopping of buying by any consider
able percentage of consumers. As 
to foreign trade, its extension so far 
as exports are concerned is largely 
dependent on financing. T he  Edge 
bill will afford the opportunity  for 
this. But it still remains to be seen to 
what extent it will be taken advan
tage of.



Anywhere throughout the country 
any conversation about politics is 
pretty sure to include mention of 
Herbert Hoover as a Presidential 
possibility. And when the average 
person mentions a possible Hoover 
nomination, he usually means the 
Democratic nomination. Because Mr. 
Hoover received an appointment from 
President \ \  ilson and has been iden
tified with a Democratic administra
tion. the public assumes he is a D em 
ocrat. But when you arrive in W ash
ington and come closer to what may 
be called the working H oover par
tisans you discover that the Repub. 
lican nomination is the one they have 
in mind. They are careful to point 
out that so far as Hoover is a partv 
man, he is a Republican, and recite 
that in 1912 lie was a worker and con
tributor to an anti-Tammany cam
paign in New York.

When you turn to the centers of 
political mechanism you quickly find 
out that if Hoover is to have anv 
nomination it must be the Democratic 
one. Only a practically impossible 
p: pular demonstration could give 
Hoover the Republican nomination. 
Those who have a secure hold on the 
place:, of power in the Republican 
party will have none of Hoover. To 
them he is an appointee of W ilson  
and an unimportant figure in a Dem 
ocratic administration. Moreover, 
Hoover a year ago issued a public 
statement backing up W ilson’s re
quest that the country give him a 
Democratic Congress—an episode 
which the Republican leaders recall 
with so much bitterness that they 
are not like to make a gift of the 
Republican nomination to any one 
connected with it. Moreover, the Re
publican leaders feel that next year is 
going to be theirs without much trou
ble. They think they can elect any 
one. and under those circumstances 
they aren’t going to give the nomina
tion to anybody who isn't a regular 
member of thé lodge, in good stand
ing. There is no use in speculating 
on H oover as a Republican nominee.

For the Democrats to nominate 
Hoover is quite conceivable. The 
Democrats are in a very different po
sition. But the Republicans, never.

As to H oover himself, a journalist 
the other evening went to call on him 
to see what he could find out. He 
went in the spirit of a woman calling 
on another woman who is the subject 
of interesting news—not to ask q u e s 
tions, but to give the other person a 
chance to talk and to make deduc
tions therefrom—in short to see if 
there was anything in the wind. 
Hoover did talk. For the first third 
of the evening he talked about what 
is going to be the condition of Europe 
next summer. For the second third 
he talked about the labor and capital 
conference, on which he is now work
ing. For the rest he talked about 
journalism. The Presidency he never 
mentioned. Politics he never men
tioned. And Mr. H oover has the 
sort of mind which could only be 
cautious through effort, the kind of 
mind which dominates the man and 
compels expression. If he were se lf
consciously after the Presidency he

talking about it. Of course, no dis
cerning person could commit the 
banality of saying that a man in 
Hoover’s circumstances has not 
thought of the Presidency. But de
cidedly it can be said, in the popular 
sense, that the Presidency is not on 
his mind.

There is som ething a little Napo
leonic in Hoover. This is not meant 
in the tritely flattering sense. Rather 
it is meant in a sense, if anything, the 
opposite of flattering. He is a little 
Napoleonic in his abilities and a little 
Napoleonic in the sense of having 
a grim and powerful mind that drives 
the man. If that mind ever should 
turn to the Presidency, it has re
sources and gifts of organization and 
publicity which would go a long way.

Nearly any one would say that 
Hoover would make a very great gen
eral manager of the United States. 
Hoovr has a very impressive mind— 
let there be no question about that. 
Me would manage our common affairs 
with som ething approximating the 
management of the greatest of pr:- 
vate corporations. There could hard
ly be a better man to introduce order, 
system, a budget, modern administra
tive science into the Government. All 
f,’at. he could and would do superbly. 
He would make a good general man
ager of the United States: the Presi
dent must be som ething more.

Hoover would be pre-eminent in 
economics, but economics is only a 
small part—hitherto a neglected part 
of the Presidency. H oover’s mind and 
Hoover's experience is chiefly occu
pied with materialistic engineering. 
He has managed the victualling of a 
continent and done it in a way that 
will make him a figure in history. But 
the mind of a President must also 
have preoccupations and familiarity 
with things a little outside the intel- 
’ect purely—with public sentiments, 
public prejudices, public ideas or in
stincts about ethics and morals.
Y hether H oover would function 
equally well in that field is more than 
can be told in a valuation that is too 
brief and hurried to be either just or 
complete.

By nature, training and experience 
H oover is a business man and an en
gineer. Against this, so far as a man 
can be judged by the associates he 
frequents or who gravitate toward 
him. one observes that H oover in his 
hours of relaxation is most frequently 
found in the companv of college pro
fessors and journalists. Hoover does 
not make an impression that is “hu
man." in the popu'ar phrase, but there 
is one amusing story that reveals him 
in a naive and unquesetionably nat
ural moment. W hile he was Food 
Administrator he used to take his 
relaxation, on Saturdays and Sundavs 
in riding out into the country with 
his two boys and whatever friends 
happened to be about.

Along the little country roads, the 
party always turned to digging. They 
used to make dams along the brook-;, 
build miniature reservoirs and the 
like. One day they turned the course 
of a little creek, a “branch” as they 
call it in Virginia, across the road.
At that moment a farmer came along

who annouced that that was his lane, 
took the number of the automobile 
and went off to telephone for the 
sheriff. The story ends with a party 
that included some of the most emi
nent men in the United States dig
ging furiously to turn a stream back 
to its course, jumping into the auto
mobile and hurrying back to W ash
ington. out of the sheriff’s jurisdic
tion.

Hoover is distinctly Presidential 
timber. But so far as the leaders of 
the Republican party are concerned 
he is not a Presidential possibility. 
W hether the leaders of the Dem o
cratic party will give any thought to 
him probably depends on how great 
their necessities impresses them as 
the time draws near. The net of it is 
that if Mr. H oover is to cut any figure 
in the Presidential contest next June, 
he, or his friends, or both, will prob
ably have to supply the initiative.

Austria’s claim upon the Allies for 
rescue from her present desperate 
state has never been questioned. 
Chancellor Renner’s p'ea at Paris was 
not for a principle but for action. 
The world will hear with relief that 
enough food is in hand to feed Vienna 
until nearly the end of April, and 
that the Supreme Council has pledged 
itself to supply the necessary trans
port facilities. Once freed from the 
dire r^eds of the moment and from 
tear r the immediate future, the 
people can set to work upon the enor
mous problems of permanent recon
struction. The future is not hope
less. \  ienna, with a population of

two millions, is an overgrown capital 
for a nation of seven millions, but we 
find a fairly close approach to the 
situation in the case of Copenhagen 
and its population of half a million 
as the capital of a country with a 
population of three millions. Nor is 
it correct to think of Vienna as be
ing solely dependent upon the five 
million rural inhabitants of the new 
Austria. The economic ties estab
lished in the course of hundreds of 
years cannot be altogether severed, 
even by a calamity of the present 
magnitude. Large populations in the 
former Hapsburg partnership, in 
Czecho-SIovakia, and even in Hun
gary. must remain in close industrial 
and commercial connection with 
Vienna. It is a question of giving
the ]people of Vienna food so that
they may get to work.

A little learning is a dangerous
thing anywhere, but especially in
business. A man who knows nothing 
of medicine may get patients': a 
clergyman who knows nothing of 
theology may get a pulpit: but to suc
ceed in business in this pushing, com
petitive age. a man must know every 
detail of it—he must be great in little 
things.

There are two ways of making 
yourself stand out from the crowd. 
( >ne is by having a job so big you 
can go home before the bell rings if 
you want to: the other is by finding 
so much to do that you must stay 
after the others have gone. The one 
who enjoys the former once took ad
vantage of the latter.

W hy N ot 
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N ew  Year
Right
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Michigan Retail Shoe Dealena’ Associa
tion.

P res id e n t—J. E. W ilson, D etro it. 
V ice-P res id en ts  — H a rry  W oodworth, 

L ansing ; Jam e s  H. Fox, G rand  R apids; 
C harles W ebber, K alam azoo; A. E. K e l
logg, T rav e rse  City.

S ecret a ry -T re a s u re r—C. J .  Pa ige , S ag 
inaw.

fort, of foot-protection, or style, or 
a judicious combination of all.

Pumps and spats, says a bright ad
vertiser in a recent announcement, 
are unquestionably the correct thing 
for fall wear, for besides being im-

Shoe Store Snap Shots.
W ritte n  for th e  T radesm an .

mensely stylish they are decidely 
practical and attractive.

There  are a lot of people now run
ning around loose trying to get hon
est. hard-working shoe dealers! to 
buy wild-cat stock. D on’t

W hy  not have one of the clerks 
improving some his waste time 
learning how to print show cards and 
price tickets?

Spats are going to be very popular 
with women and misses this fall; 
therefore show some of your best 
fitters and prett iest colors in your 
windows.

Give a ttention to the background 
effects in your window trims—espec
ially tor  Thanksgiving and other holi
days. T ry  to have something new 
and different—and do not imagine for 
a m oment that the good ideas have 
all been worked out.

If you sell hosiery—and every shoe 
dealer should—put on a wool hose 
trim, and tell the fair sex of your 
burg that fashion decrees it’s just  the 
thing to wear 'em with oxfords this 
fall.

Metropoli tan deale that Don t neglect findings. Findings
satins in various types of low foot
wear are now selling briskly. The 
principle merit of this kind of a shoe 

.is that it makes a small foot appear 
smaller. Black satins appear to be an 
exceptionally good bet.

The shoe dealer or salesman who 
cannot treat the small purchaser cour
teously is likely to miss an opportun
ity later on to t reat them with more 
consideration in a larger purchase— 
it's apt to be made with your competi
tor across the street.

Some of the new brogue shoes for 
men are a bit fussy, but that 's  precise
ly what some of the younger fellows 
fall for footwear, as in other matters 
of attire.

In some of the women’s models the 
vamps are so highly attenuated it 
would not lie surprising if there isn’t 
a swing of the pendulum. But let us 
devotedly hope we shall not go all 
the way back to the short stub vamp 
and high arch of other days.

W hether  the skies life gray, or 
whether they be blue, blacks and 
browns have the day. indeed, you bet 
they do.

Some dealers are strongly of the 
opinion that sport effects are due for 
a run next spring and summer.

In deciding what lines to push at 
a given time other things are to be 
considered by the shoe dealer aside 
from actual profits on sales. Is the 
line well known or unknown to the 
public?

M hat is the most in teresting thing 
about each of the several lines you 
carry? Do you really know? Have 
you mastered the real story so as to 
tell it in an interesting way?

\  alue is the fundamental virtue in 
all honest  merchandise; but there are 
different value-centers when it comes 
to foo tw ear; it may be wear, or cpm-

embrace a whole lot of serviceable a r 
ticles that people ought to buy and 
use the year around—and remember 
that  the best shoe service involves 
the explanation and pushing of these 
commodities: for it is only as people 
know what they are and how to use 
them that they are able to get the 
maximum of value from their foot 
wear investments.  Cid McKay.

The Repair Shop in the Shoe Store.
The profit possibilities of a repair de

partment in a shoe store are manifold 
and as it is impossible for me to enum
erate or enlarge on them all, I shall 
attempt to point out the most impor
tant and obvious features of this pro
position.

What would you think of a high class 
jewelery store, one where fine watches 
are sold, if it did not maintain a first 
class repair department? You would 
probably hesitate a long time before 
buying a watch in such a store. What 
would you think of an automobile con
cern that did not maintain an efficient 
repair department where reliable repair 
service could be obtained on machines 
purchased there ?

Now the watch dealer and the auto
mobile dealer have developed the re
pair and service end of their business 
to a high degree, and it might seem at 
first thought that any question in re
lation to them and their repair depart
ments are a little far fetched. But there 
had to be a beginning. Some time ago. 
and within the memory of most of us

Start the
New Year Right

by making a resolve to use more of 
R. K. L. CO. S DRESS W ELTS.

Follow the line of the least resist
ance on the road to success, and take 
advantage of the profits you can 
make by handling the line that in
sures quick turnovers.

Arise to the occasion 
Make your resolve now

Rindge, Kalmbach, Logie Co.
10-22 N o . Ionia A ve.

Grand Rapids, Mich

May the 
New Year
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G rand l^ap idstShoe ̂ TRubberfo
The Michigan People Grand Rapids
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we took our watches to a dark, dingy, 
room, generally presided over by an 
old man, bearded as a rule, for he was 
the only one we knew of who could re
pair a watch. In those days the jewel
er did not always have a repair depart
ment.

The beginning has been made; the 
repair and sales end of that line are 
linked together, firmly, permanently and 
satisfactorily for all concerned.

This same proposition is true of the 
shoe business. There is no reason why 
the public should not be able to get shoe 
repairing done by you who have their 
confidence and their good will. They 
expect and have a right to expect that 
from you and your institution they will 
get good service and a square deal. 
They buy their shoes from you because 
they believe you know how they should 
be made, and what materials are best 
suited to their needs. Isn’t it reasonable 
to believe that they want you to do their 
shoe repairing for the same reasons?

Repair profit possibilities are at least 
as good as the profit possibilities in the 
stock you carry. For a small invest
ment you add to your profit account in 
a substantial way, and if your work is 
done right you make and hold many 
customers that you might not retain 
for any other reason. The biggest item 
in the cost of repairing is labor. By 
giving this question a little thought and 
attention, you can soon build up a busi
ness that will give a rapid turnover, and 
that will gain for you a reliable prestige.

In our business we find the price 
question is governed by exactly the same 
principle that controls the price of new 
shoes. 1 he people are glad to pav a 
good price for good service. We have 
a complete outfit of first class machinery, 
and our shop is manned by workmen 
who know their business. There isn’t 
any kind of a shoe repair job we can 
not do and do right. We feel that by 
maintaining this department of our busi
ness we give the people a more complete 
service, and are adding many dollars 
to our profit account besides.

Your shoe repair shop will pay from 
the start if you establish it along the 
right lines. Use good materials, good la
bor and as good sound business methods 
as you do in the marketing of new shoes. 
1 he percentage of depreciation on your 
machinery is slight, on the leather and 
findings none at all. and the apprecia- 
of your trade when they realize how 
well they are taken care of by your re
pair department will be pleasant and 
profitable. John T. Baird.

Some Superstitions of Christmas.
The Christmas season is most aus

picious for ceremonies and practices 
of the peasantry of Europe in relation 
to agriculture and allied industries. 
Among them are the following:

O n  Christmas Eve thresh the gar
den with a flail, with only your shirt 
on, and the grass will grow well next 
year.

Tie wet strawbands around the o r 
chard trees on Christmas Eve and it 
will make them fruitful.

On Christmas Eve put a stone on 
every tree, and they will bear the 
more.

Beat the trees on Christmas night, 
and they will bear more fruit.

If after a Christmas dinner you 
shake out the table cloth over the 
bare ground under the open sky, 
crumbwort will grow on the spot.

If  on Christmas Day or Eve, you 
hang a wash-cloth out on the hedge, 
and then groom  the horses with it, 
they will grow fat.

As often as the cock crows on 
Christmas Eve, the quarter  of corn 
will be as dear.

If a dog howls the night before 
Christmas, it will go mad within the 
year.

If the light is let go out on Christ
mas Eve, someone in the house will 
die within the year.

If you are born at sermon time on 
Christmas morning, you will see 
spirits.

If you burn elder on Christmas Eve, 
you will have revealed to you all the 
witches an-d sorcerers- ©f the neigh- 
borhoqd.

If you steal hay the night before 
Christmas, and give the cattle some, 
they will thrive and you will not he 
caught in any future thefts.

If you steal anything at Christmas 
without being caught,  you can steal 
safely for a year.

If you eat no beans on Christmas 
Eve, you will become an ass.

If you eat a raw egg. fasting on 
Christmas morn, you can carry heavy 
weights.

Tt is unlucky to carry anything 
forth from the house on Christmas 
m orning until  som ething has been 
brought in.

I t  is unlucky to give a neighbor a 
live coal to kindle a fire with on 
Christmas morning.

If the fire burns brightly on Christ
mas morning, it betokens prosperity  
during the year:  if it smoulders,  ad
versity.

These and many other superstin- 
tions show the importance attached 
in the folk mind to the time of the 
birth of Christ.

Things W hich Enrich Life.
You thought  it was a cruel fate 

which tied you hand and foot in pov
erty and kept you working to sup
port  your dependent parent or your 
invalid wife and children, when you 
were ambitious to write a book or t :> 
put upon canvas the picture which 
haunted your dreams. But this very 
discipline under st raitened circum
stances. this wearing struggle to just 
get along—all the disappointment an 1 
obstacles were the fertilizers which 
enriched the soil of your  life and 
made the luxurious blossoms and deli
cate fruitage of your later career pos
sible.

W h a t  seem to be the stumbling- 
blocks often prove, later in life, to be 
stepping-stones.  The  humdrum drud
gery of life, the disagreeable details 
which chafe us. and from which we 
t ry  to get away, are often our  best 
schoolmasters. Their  drill and d i s 
cipline. although hard  and painful at 
the time, prove our greates t  educators 
and benefactors,  without which, pe r
haps. we never could have done the 
thing we longed to do.

W hen you yawn while waiting on a 
customer you give th t  customer a 
hint that it’s time to be going.

This Christmas should be the merriest of all for retail dealers in 
every line.

Not only has this been the best holiday season but 1919 has been 
a grand old year for business in general. And 1920 will be just as 
prosperous for dealers who handle the right lines.

Ask any kind of a merchant what the people want to  day and will 
want next year and he w ill tell you “Quality.”

That’s why Hirth-Krause dealers have had such an exceptionally 
good year, because they could meet the quality demand.

Hirth-Krause correct footwear for women and Hirth-Krause 
long wear shoes for men, look, feel and wear right.

Hirth-Krause shoes have been in demand for three generations 
and the demand was never greater than it is to-day. But due to im
proved and increased manufacturing facilities, Hirth-Krause will be 
able to fill all demands and fill them promptly.

W hen you celebrate Christmas Thursday, take a few minutes to 
think over what made business so good during 1919 and then try to 
plan to make 1920 a more prosperous year by carrying quality goods 
to meet the increasing quality demand.

W e extend to you our most sincere wishes for a very M ERRY  
CHRISTM AS and an equally H A PPY  AN D PR O SPE R O U S N E W  
YEAR.

Wrtk-tiawe
Shoemakers for three G en era tio n s

i lw e r
Tanners and Shoe Manufacturers

“ Bertsch”
“ H. B. Hard Pan”

plans for spring embrace a largely in

creased production in our new location.

More room, good day light, every modern 

equipment for efficient production will 

enable us to turn out more and better 

values.

You will find BERTSCH and H. B. HARD 

PAN better sellers and better business 

builders than ever.

Herold-Berfsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.



12 M I C H I G A N  T R A D E S M A N D ecem ber 24, 1919

T H E  DREAM S OF TO-DAY.

They are Frequently the Facts of 
To-morrow.

Written for the Tradesman.
There are so many demands on 

ou r  energies and our pocket-books 
these days that we get into a mad 
scramble to do a good many things 
and to make a stab at a good many 
others, forgetting the importance of 
occasionally looking up, scanning the 
horizon and awakening a vision of 
desirable accomplishments. T hink
ing must always precede a vision, and 
it is vital to success in living and the 
accomplishment of larger -things to 
have a clearly conceived dream of 
what we would like to see done.

In scrambling along through life 
without looking up. we occasionally 
run against a stone wall. \Ye can see 
no way over, under or around, and 
conclude it isn't  worth  while to try  to 
scale, and leave the job of overcom
ing the barrier to those who shall 
come after us. If, at some time prev
ious to encountering the obstacle, 
we had looked up and noted its e x 
istence, we could have prepared to 
scale over it. tunnel under it or find 
some available method of gett ing 
around it. always with the possibili tr
ot" converting- the barrier into suc
cessful accomplishment.

A graphic illustration of what is 
in mind occurs to me just now. The 
publishers, who are facing a paper 
iamine, are throwing up their hands 
and saving. "W hat  shall we do to be 
saved?” Thirty  or forty years ago 
men of vision saw that the raw m a
terial for all the wood working indus
tries. including the manufacture of 
paper pulp, was becoming depleted 
very rapidly, and they uttered a t ime
ly warning, suggesting that the ha r
vests which were being gathered 
would soon be over and that we 
would lie facing a barren future. 
They opened a vision of methods 
which, if employed, would make ha r
vesting a continuous process. No
body seemed to get the vision and 
the prophecy of inevitable results is 
to-day in fulfillment. If. thirty 
> ear- ago, some one had been plant- 
ing large areas of spruce, the growth 
by this time would he ready for the 
harvest, affording an abundant sup
ply bf the best material out of which 
to manufacture the needful paper to 
carry on the business of the publish
er-. The people most interested have 
not seen fit to make the investiga
tion into the possibilities of this p'an 
and encouraging men who have be
come millionaires in the publishing 
business, to seek this logical invest
ment for their gathered wealth. Now. 
when they are making the appeal 
and asking how thev shall he furnish
ed p i th  the material to carrv on then- 
business in the future, whv do not 
some of them catch the vision of the 
possibilities in growing a crop which 
.-hall, when the pinch comes twent v- 
t!\e years from now furnish all the 
raw material that will be needed for 
continuing their lucrative business.
It can he demonstrated that this ha r
vest need not be deferred more than 
a quarter of a century. There is te.-ti- 
mony of the most definite kind, which 
indicates that it is perfectly practical 
t ' grow spruce which in t roni twenty- 

\e  to forty rears  will furnish a har- 
vest that will comport in value with 
the continuous harvest of wheat or 
- orn or oats, covering the same per
iod of time.

Another illustration that occurs to 
me in this connection is that of city 
minding; \ \  e go on from year to 
year and decade to decade, develop- 
ing no vision of the future for our 
town, either as to its size or service, 
and through our blundering methods 
we come up against improvements 
that are positively necessary and 
must he accomplished at a iremend- 
otis outlay and learn to© late that, 
with a definite plan in mig^. the work

could have been gradually accom
plished at a fraction of the expense. 
\ \  hen reasonable suggestions are 
made concerning- the demands of the 
future they are promptly overruled 
by people who do not want to face 
the situation and always see objec
tions to immediate action. In our 
own city, an illustration is the recent 
suggestion made to push Monroe 
avenue to State street, widening 
State street to make it a great busi
ness thoroughfare. In the fact that 
business is hesitating which way to 
go. because of this present barrier, 
and with a full knowledge that this 
improvement would perfectly correct 
the situation, there are plenty of 
business men who can see all sorts 
of objections to it and absolutely re 
fuse to think of the city except in 
the terms of the population of to-day.

Sixty years ago a young farmer, 
living near the city of Grand Rapids! 
related to a bunch of business men a 
dream in which he pictured the de-

vc 1 opinent of South Division avenue, 
or  as it was then known, Kalamazoo 
road, as a great thoroughfare eighty 
feet in width, extending from Fulton 
street to Burton heights. l ie  had 
made a careful estimate of the pfiob- 
a.de cost, and placed it at $.10.000. 
l ie  was laughed to scorn by these 
hard-headed business men. and was 
called a visionary. I t  would cost now 
more than a million dollars to make 
that improvement, and at that price 
would be the best investment the 
city could make and would, within a 
decade, return the investment with 
compounded interest. Still this mere 
suggestion would. I suppose, awaken 
the most decided opposition and it 
would be deemed an impossible task. 
S.till. the far-sighted citizen who can 
think in terms of th ir ty  year- from 
now. can see that this change should 
be made promptly, and he can see 
the advancement in value which 
would warrant the expense, no matter  
what should be the cost.

About fifty-five years ago a lad 
was walking down Division avenue 
toward  high school and stopped at

the corner of Goodrich s treet to se
cure the companionship of a chum, 
who was the son of a leading Baptist 
minister. The two boys and the min
ister stood upon the porch looking 
W es t  over what was then called 
Shantytown and spied, for the first 
time, a bunch of Swedes, turning the 
first soil to make the road bed for 
the new railroaad which was to trav- 
erse the city. 1 he boys swung- their 
hats and hurrahed for joy and said 
together, “This is a great day for our 
city.”

The minister remarked: “Yes. boys, 
it is a great day for our city, but it 
is an awful pity that the town cannot 
compel that construction company to 
lay the railroad iron on an embank
ment twenty feet high. Some day it 
will have to be done.”

I I  c are to-day facing an investment 
uf millions of dollars by the city and 
transportation companies to cover 
the expense which this man’s vision 
outlined.

At a mass meeting of the fruit 
growers and citizens forty years ago 
in this city, thev had as a subject for 
discussion one forenoon, “T he  Advis
ability of the City Making a Liberal  
Recreations of the People.” A gentle- 
Recreations of the People. A gentle
man who was called one of Grand 
Rapids leading citizens voiced the 
general feeling of the city by main
taining that Fulton Park and the 
beautiful woodlands within ten min
utes walk of the center of the city, 
would furnish plenty of park area 
tor the future diversions of the peo
ple. Judge \ \  ells, of Kalamazoo, re
plied to him and said: “This city will 
make a stupendous blunder in not 
setting aside, at once plenty of land 
for the recreation of its growing pop
ulation.'’ To-day we know that we 
ought to spend a t  least a half million 
dollars in rectifying the mistake that  
was made years ago in not taking 
the advice of Judge Wells.

A bunch of men in the late ’70s 
sat in the office of Dr. Parker, then 
our most prominent dentist,  and they 
were discussing some features of the

map of Michigan which hung  on the 
wall. Dr. Parker  pointed out a re
gion in which the large rivers of 
Northern  Michigan found their sour
ces and said, “ I have traveled all 
through this country fishing and 
hunting and I find that  the great t im 
ber companies have skinned it of its 
valuable pine and have left it in a 
condition of desolation. T he  State  
could acquire this property  very read
ily at a slight expense and could make 
it into a prominent play ground for 
all the people, and, by keeping out 
the fire and stimulating forest growth, 
it would become a marvelous pecun
iary investment.”

One of his listeners had just  been 
elected to membership in the Legis
lature. He was next to the youngest 
man in the body with no previous 
experience in politics; but  fired by 
the enthusiasm awakened by Dr. 
Parker,  he introduced a bill for the 
acquisition by the State  of sixteen 
townships of land including" Houghton 
& Higgins lakes and the head waters 
of six great rivers. The plan was 
we'l worked out and the bill was r e 
ferred to the committee on State  Af
fairs. not one of whom was willing 
to say a word in its favor, and there 
was not a half dozen members of the 
Legislature who had any sympathy 
with its provisions If the State at 
that  date had made the investment, 
the present value of the property 
wouid he almost inestimable not only 
in dollars, but in its conserving in
fluence on the water power of the 
State. It would be the most famous 
recreation area in the Middle West.

Forty  years ago at a gathering  of 
farmers in Hillsdale county an elo
quent address ws delivered by Hon. 
Edward W. Barber, of Jackson, 
graphical v discoursing on the awful 
waste of timber in Michigan and the 
blighting effect of the shortsighted 
policy of ruthlessly cutting off the 
woods of the State for immediate re 
turns.  neglecting to formulate a vis
ion of the blighting effect of this des
tructive method on the agriculture 
and the habitation of the country. 
The farmers listened to this address 
and scoffed at its suggestions and 
absolutely refused to consider this 
method of forest removal as any 
menace to the welfare of the State 
They urged that wheat at $2 a bushel 
and coal at $0 a ton reallv framed the 
policy which they should pursue and 
the farmers would be warranted it. 
cutting; off every vestige of timber, 
growing grain on the cleared areas 
and purchasing the necessary fuel to 
run the homes. A young- man arose 
in the audience, fired with indigna
tion. and, shaking his fist in the face - 
of the farmers, stated that  the time 
would come when the few remaining 
trees upon their farms would be their 
only protection from the avarice of 
the coal barons. His vision was real
ized last winter when thousands of 
farmers in Southern Michigan were 
turned away from the coal vards and 
told to cut the trees along 'their line 
fences before they could get any coal.

The dreams of to-day are the facts 
of to-morrow and all’ honor to the 
tnen who take time to think, who are 
willing to voice their visions in proph
etic utterances and to face the scoffing- 
opposition. and who persist  in net 
being frowned down by the cry that 
they are opium dreamers.

T am Proud of the w orthy succes- 
s -rs of the ancient prophets ' who are 
wdling to meet opposition and satire 
with a smile and who will persist  in 
dreaming grandly for the generation« 
to come which will with certainty 
revere their lives and memory.

Charles W. Garfield.

Manufacturers seeking good loca
tion w here labor is plentiful and 
cost o f liv ing reasonable co m m u 
nicate w ith  T h e A dvancem ent As- 
sociat’on at Ishpem ing, M ich.

Charles W. Garfield.
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Raw Materials
Most of us buy some 
raw materials but all 
of us buy the finished 
products of raw ma
terials, which means 
that we are interested 
in raw materials. R e
gardless of how much 
information you may 
have, our Trade Report issued on the last 
business day of each month will contain in
formation which you can use to advantage in 
your business. No charge for these---glad to  
furnish them to you if you say the word.

Established 1853

THE OLD
MONROE A T  PEARL

B A N K
GRAND RAPIDS

The M ichigan Trust Co.
O F G R A N D  R A P ID S

KEEP UP WITH THE TIMES

Live
assets

“ THE CLOCK CORNER’
PEA RL & O TTA W A

In the last analysis you want clean, 
incom e-bearing property to compose 
your estate. Even then , the tim id  
widow dealing with strangers, cannot 
make them  pay.

Placed in our charge, your property 
will come up to expectations, hap
pily relieving the beneficiaries from 
care.

Authoritative information on Wills and Trust Funds. 
High grade bonds. Real estate mortgages. 

Safe Deposit service on ground floor.

GRAND r a p i d s  n a t i o n a l  c i t y  b a n k  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

Jl-- ' «----------
r J f l  Ædfc k*

C A M P A U  S Q U A R E
T tLe co"''enient banks for out of town people. Located at the verv center of 

distrfcc  ‘ Handy t0 thC Str* et car* - the iHterurbans— the h o t e l s ^  ,hoppinB
and or,rai n ^ I t 0f 0UP,location—our large transit facilities— our safe deposit vaults and our complete service covering the entire field of banking, our Institutions must 
be the ultim ate choice of out of town bankers and individuals ,nsl,IU * ,on* m u ,t  

Comb ned Capital and Surplus .............................$ 1.724 300 00
c S S K S  TX’. 1, S s a S U - : : : : : : : : ; : : : : : : : : : ' : :  K f t S t S S

S ^ A N O  R A P I D S  N A T I O N A L  C IT Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

Cadillac State Bank
Cadillac, Mich.

Capital
Surplus............................
Resources (Nov. 17th)

$ 100,000.00 
100,000.00 

2,790,000.00

¥/0

Savingsl
ON

Certificates
Books 3 Months

Reserve for State Banks

The directors who control the affairs of this bank represeut much of the 
strong and successful business of Northern Michigan

F. L  REED, President
HENRY KNOWLTON, Vice Pres. FRANK WELTON, Cashier
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Politics on New Lines, Now That 
W om en Vote.

Grandville. Dec. 24—The year nine
teen twenty promises to he one of 
unusual importance in the annals of 
the United States. It promises to wit
ness a very interesting presidential 
campaign in which more of the gent
ler sex will take part than ever before, 
although we understand that it was 
the women voters in the last cam
paign who cast the deciding ballots. 
The question arises will they do so 
again next year?

The cry “he kept us out of war." 
held an appeal that was irresistable 
with many of the fair sex. At the 
next trial of titles at the poll - the Na
tion will be at peace and other ques
tions than peace and war will agitate 
the electorate.

Michigan women will next year cast 
a ballot for the first time at a Na
tional election. They showed up well 
on the question of prohibition last 
year and are. no doubt, whetting  their 
lances preparatory to being in the 
thick of the presidential campaign. 
Politicians of all parties are taking 
notice and walking their chalks in a 
manner to catch the eye and the ap
probation of the new voters. I t  means 
something to double the voting 
strength of a State in one year's time. 
Michigan has done this and the new 
voters have it in their power to throw 
the electoral vote of the State to 
whatever candidate they choose.

However, it is not supposable that 
our fair friends will go in a body for 
any one candidate, but will, like their 
brothers, divide along party lines, 
seeking to align themselves with men 
and principles of their choice.

Much has been said with regard 
to the wisdom of giving women the 
ballot. However wise or unwise, the 
die is cast. Revolutions never go 
backward and the woman in politics 
has come to stay. She is the equal 
of man in deciding the destinies of 
the Nation and. no doubt, will be 
courted most assidulouslv by the of
fice-seekers on both sides of the polit
ical fence.

W e must not imagine that the new 
voters are wholly devoid of humor.
< )ne has only to butt in on an assem
bly of women these days to overhear 
some sharp and cutt ing things. Mrs. 
Blank calls at a neighbors on some 
petty errand.

"Do you get nuiy eggs these days. 
Mrs. Blank?" asks one of those pres
ent of the caller.

“ No. I get no eggs now: have killed 
oft all my old hens; those left are 
young pullets.”

"Mercy m e ! And eggs at the price 
they are. Mrs. Blank. W hy did you 
ever do it?”

"I' ll  tell you. Mrs. Jones, it's this 
way." explained the caller. "I feared 
those hens would be old enough to 
vote next year and that they would 
vote for Wilson, so I cut their heads 
off.”

“True for you. Mrs. Blank.” drawl-
ed another. “ If Wilson runs for
president next year, be su re ;all the
votes lie’ll get will be those of the
old hens!"

Doubling the number of fcfalloits will
enlarge the work of elect!on boards
and inspectors and take up much
more time, yet who can sa y t \mt the
granting  of the ballot to <3ur moth-
ers. sisters and wives has no*t been
worth while? W h at  effect too m tr h
attention given to running the State
and Nation may have on the homes
of the land we may not k;novr until
the experiment is thorouirhlv tried
out. There has been no ar gument in
the oft-repeated assertion 1:hat wom-
en have not the acute sense « f ju slice.
the weighing of nice points, as have 
men. T here ’s nothing to that, for we 
know our women are fully capable, 
intellectually, to cope with all the in
tricate points that may come up while 
administering our Government in an 
economical manner.

The only question worthy of de

bate has been the one regarding its 
effect on the home life of the Nation. 
T hat  has yet to be tested, here in 
Michigan at any rate. It seems to be 
generally conceded that with regard 
to moral conditions the women have 
several laps on the men. This is 
doubtless true, although at an elec
tion held some time ago in the city 
of Los Angeles, where women voted, 
the question of wet or dry was car
ried for the former by a large m a
jority.

Arguments pro and con on this suf
frage question are nil at the present 
tune. The women have been granted 
the ballot and who ever heard of them 
giving up a good thing when they 
not their hands on it? W om an suf
frage has come to stay and we trust 
that it mav prove as beneficial to 
State and Nation as its most sanguine 
supporters have declared it would be.

Now that one-half the electors are 
women we may look to see the poli
ticians of all parties promising every
thing. either within reason or with
out. the dear creatures may demand 
burthermore.  we may expect the new 
voters to demand a share of the of
ficial spoils, which, of course is no 
more than fair. Before many years 
Michigan may elect a woman governor, 
and we may see women judges, law
yers and jurors dominating our courts  
in the near future. Old Timer.

Characteristic Story of Roosevelt.
Jacob Riis related the following 

incident in the life of Roosevelt  at a 
dinner party given at the Peninsular 
Club here about a vear before he 
died:

The circumstance 'incurred at a 
time when Roosevelt was Police Com
missioner of New \  ork. The H ears t  
newspapers were lambasting him ev
ery day because he was making fitness 
and fidelity the test instead of polit
ical al'egiance to Tam m any the sole 
requisite to employment.

< hie evening when Riis was alone 
with Roosevelt in his office a police 
officer asked to be admitted. Ap
proaching Roosevelt  the officer said:

“Mr. Roosevelt, H ears t  is now 
drunk as a lord in a certain house of 
ill fame. Say the word and I will 
have him ‘pulled’ and thus disgrace 
him forever.”

Mr. Ro osevelt straightened up and 
said in his usually emphataic m anner:

“ No. sir! I do not fight tha t  way.”

Lid Goes on in Michigan.
The Michigan Securities Commis

sion last week ruled tha t  hereafter 
no corporation making application be
fore the Commission for approval of 
the sa'e of its stock in the State will 
receive consideration when more than 
12/1 per cent, of its stock is to be 
used for promotion purposes and com
missions of more than 15 per cent, 
are t > be paid for the sale of the issue

Up to now. the Commission has 
considered each application on its 
own merits.

Some companies have devoted as 
much as 20 per cent, for promotion 
purposes and paid 25 per cent, com
missions on sales.

Wanted, More Room.
Our ancestors had peculiar views 

as to their  rights to monopolize their 
own localities. T hey  were like the 
hoy on the hobby horse, with two 
others. Finding the space too small, 
he said : “ I f  one of us would get 
down, there would he more room for 
me !”

Kent State Bank
M ain Office O tta w a  A ve.

Facing Monroe

Grand Rapids, Mich.

Capital . . . .  $500,000 
Surplus and Profits • $750,000

Resources
11Yz Million Dollars

3 Î S  Per Cent 

Paid on Certificates of Deposit
Do Your Banking by Mail

The Home for Savings

SAVINGS BANK 
\  FAMILY! ’

& , 0 0 0  □
1*17] Satisfied
I  I ̂ Customers5**r . •

‘•know , th a t w e  
specialize in.

accommode don 
and service.

T H E  BANK W H ER E  YOU F E E L  AT HOME 

W E  W ILL A P P R E C IA T E  Y O U R  A C C O U N T
T R Y  U S  I

Voluntary Trusts
Men and women occupied in their daily affairs often find 
the management of their personal estates an unneces
sarily burdensome duty. There is not only the attention 
required to study investment markets and provide for the 
collection and distribution of income, but there are the 
details of -.he management cf an estate, and there are 
poss.bly also the details of providing for sons, daughters 
or other kinsfolk, or for institutions or charities.

By means of a Voluntary Trust you can be wholly spared 
'.he time and thought demanded at regular and frequently 
recurring intervals in these matters.

The G RAND RA PID S TRU ST COM PANY is fully 
equipped to act as Trustee under Voluntary Trusts, and 
the service of our Trust Department is offered to you in 
the assurance that it can be utilized in a thoroughly ac
ceptable and efficient manner. Inquiries in person or by 
mail will be welcomed and will receive our careful atten
tion without obligating you in any way.

B rand Ra p id sTru st  Company

GRAND RAPIDS, MICH.
O T T A W A  A T  F O U N T A IN  BOTH PHONES 4391

Fire Insurance that Really Insures
T h e first consideration in buying your fire insurance is SA FE T Y . 

You w ant your protection from a com pany w hich  really protects you , 
not from  a com pany w h ich  can be w iped out o f ex isten ce  by heavy  
losses, as som e com panies have been.

Our Com pany is so  organized that it C A N  N O T  lose heavily  in 
any one fire. Its invariable policy  is to  accept on ly  a limited am ount of 
insurance on any one building, in any one block in any one tow n .

Our Com pany divides its profits equally w ith its policy  holders, 
thus reducing your premiums about one-third under the regular old Une 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS* 
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREMONT, MICHIGAN
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Safe and Sane Business Policy.
Volumes have been written on busi

ness policy, and in nearly every case 
the reader has gained different im
pressions. Some policies appear to 
be safe and some unsafe. Some seem  
to be sane, while others lead to the 
feeling that they are “crazy” ideas.

The writer is not going to attempt 
to lay down any set rules on business 
policy, or attempt to gain a profes
sorship in the art. Ninety-five per 
cent, of the business men to-day are 
successful, and the thing that has 
made them so is their policies.

Business is simply the exchange of 
merchandise or talent for money, and 
the policy which actuates one in busi
ness is readily perceptible in the bank 
balance, and this balance determines 
the safety or sanity of your business 
policy in the estimation of the world.

The “big” idea is to determine upon 
a product which is fundamentally 
right—one in which the buying public 
will place implicit confidence. This 
being done success, to a marked de
gree, is assured.

W hether it be manufacturing or 
retailing, the policy should be the 
same. A good point to bear in mind 
at all times is the fact that we are 
“our brother’s keeper” and we must 
at no time betray his confidence in us 
or our merchandise. There should be 
a spirit of “service to the customer” 
permeating every organization—every 
person having anything to do with 
a customer’s order should feel per
sonally responsible for the satisfac
tion the customer has a right to ex
pect.

Goods are sold to-day upon the 
strength and reliability of the people 
making them, and the public takes 
a manufacturer’s or merchant’s meas
ure quickly. The old idea that any
thing can be sold is in the discard. 
Unless goods are up to a buyer’s 
standard, he won’t accept them as a 
gift—more than once.

Old friends are generally good 
friends, and the same is true of cus
tomers. A policy that will keep the 
old, reliable customers friendly and in 
a mood to buy your goods is much

more to be desired than a policy which 
causes the customer to waver and 
thereby force you to seek new con
nections.

There should be no secrets in your 
organization. All members of it 
should be schooled in your policy, so 
that at any time or at any place they 
can authoritatively discuss your busi
ness in a profitable manner.

Think of the successful concerns 
you know, analyze their methods of 
doing business, and you’ll find that 
their “cards are on the table” at all 
times—they procure the highest qual
ity raw materials obtainable, install 
modern equipment, employ efficient 
and good charactered help, and re
lease their product to the consumer at 
a reasonable cost leaving for them 
selves a fair profit.

Assuming that you are operating 
along these lines, an important re
quisite is the adoption of a trade 
mark. This mark should be so closely  
linked with your sales and advertis
ing that it will become the symbol 
of quality of those who see it. Make 
your trade mark as significant of 
quality as the word “Sterling” is of 
silver.

Great care should be taken with 
all advertising—no statements should 
ever be made that cannot be fully 
substantiated in fact, the buyer who 
is brought into the fold through ad
vertising should be made to feel, 
when he gets your goods, “how can 
they do it for the money” rather than 
“never again.”

T o make a long story short, always 
serve new customers better than they 
expect, thereby making them loyal 
customers expecting high class service 
always. Remember that it is more 
blessed to give than to receive: fol
low the Golden Rule, treat your com 
petitors as friends in the same line 
of endeavor, and you can wager that 
vours will soon be singled out as an 
institution operating upon a safe and 
sane business policy.

A square deal is som ething you de
mand of others, but which is consid
erably lopsided when you let go of it

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Interest Paid on 

Savinas Deposits 
Compounded Semi-Annually

3 %
¡Per Cent Interest Paid on 

Certificates of Deposit 
Left One Year

Capital Stock and Surplus
$580,000

WM. H. ANDERSON. President 
J. CLINTON BISHOP. C«.h w LAVANT Z. CAUKIN, Vice President 

ALVA T. EDISON, Ass’t Cashier

Bristol Insurance A gency
“ The A gency of Personal Service”

Inspectors and State Agents for 
Mutual Companies

Representing
Wisconsin Hardware Mutual Fire 
Ins. Co., Stevens Point, Wis.

Minnesota Implement Mutual Fire 
Ins. Co., Owatonna, Minn.

Minnesota Hardware Mutual Fire 
Ins. Co., Minneapolis, Minn.

Druggists Indemnity Exchange, 
St. Louis, Mo.

Illinois Hardware Underwriters 
Elgin, III.

Michigan Shoe Dealers Mutual Fire 
Ins. Co., Fremont, Mich.

W e specialize in Mutual Fire Insurance, and are in a position to  
handle any insurance proposition, large or small, and save the Policy  
Holder 30% to 55% on what it would cost in Old Line or Stock Com
panies, and furnish equally as good protection.

SA VIN G S TO POLICY H O LD ER S

General Mercantile and Shoe Stores 30' '<.
Drug Stores, Fire and Liability, 36% to 40%.

Hardware and Implement Stores and Dwellings 50%.
Garages, Blacksmiths, Harness and Furniture Stores 40%.

W rite us for particulars. It will pay you to investigate. All letters 
promptly answered and, if necessary, we will call and see you personally.

C. N. Bristol, Manager A. T. Monson, Secretary
FREMONT, MICHIGAN

The Grand Rapids Merchants Mutual 
Fire Insurance Co.

STR IC TLY M UTUAL
Operated for benefit o f  members only.

Endorsed by The Michigan Retail Dry Goods Association.
Issues policies in amounts up to §15 ,000 .

Backed by several m illion dollar companies.

Offices: 319-320 Houseman Bldg. Grand Rapids, Michigan

INSURANCE AT COST
O n  a ll k in d s o f  s to c k s  and  b u ild in gs w r itten  
b y  u s a t regu lar board rates, w ith  a d iv id en d  o f  
30 per ce n t, retu rn ed  to  th e  p o licy  h olders.
N o  m em b ersh ip  f e e  charges.

In su ran ce th a t w e  h a v e  in  force o v er  $2.500,000

MICHIGAN SHOE DEALERS MUTUAL 
FIRE INSURANCE COMPANY 

FREMONT, MICH.

One of the Strongest Companies in the State
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Edward Kruizenga, Local Manager 
National Grocer Co.

Although no man’s life is fully com
plete until the last breath has depart
ed. and happily the acme of a success
ful career is generally reached in 
later years, many times as a basis of 
measuring success the early forties 
afford the best period upon which to 
make safe deductions. So it is indeed 
fortunate to have a life to portrav 
of one who has traveled the rough 
highway long enough so as to deter
mine with a degree of cdrtainty that 
the traveler has not only not been 
forced to falter or quit but is in 
shape to continue the journey with 
warranted confidence and in a credit
able way not only but a way highly 
successful.

Many young men start their busi
ness careers with ability, energy and 
quite frequently a good common sense 
training. Many such young men suc
ceed at the start, and continue that 
success uninterruptedly: others suc
ceed at first, then falter, and many 
times are lost in the mazes of com
mercial life: while still others for 
'ari<'u> reasons frequently inexplic- 
able make little or no satisfactory 
headway in their chosen business or 
profession.

However, it can be safely said that 
the acid test com es in every life: 
squall- loom and storms arrive, and 
the navigator, no matter what his 
natural ad\ antages mav be. finds that 
e'en  brains, energy and judgment 
nni't co-operate every moment, like 
shipmates, if a port of recognized 
success is to be reached.

It is quite fair to assume that the 
decade between 40 and 50 in a man's 
life affords the great test. This per
iod generally finds the primary stages 
of any business passed, with enough 
big problems met and threshed out in 
such a manner that larger affairs 
ahead for solution can be approached 
with confidence, broad vision and 
sound judgment.

To tell in a logical way any life 
story it is always well to start at the 
beginning, and this is especially true 
in narrating the events of a business 
career. Edward Kruizenga was born 
^t Holland. Aug. 4. 1S76. His father 
was a native of Holland. His mother 
was of Irish descent. His father, 
John K. Kruizenga, was engaged in 
general trade at Holland for about 
forty years and Edward was initiated 
into the mysteries of the mercantile 
business at an early age. finding his 
father anything but an easy task
master.

It was in Holland that Mr. Krui
zenga spent his school years and 
reached that period in the life of every 
youth when much thought is given 
as to what vocation or profession 
shall be chosen as his path to a niche 
in the hall of fame. Many thought 
Edward would follow in the footsteps 
of his father and become a retail mer
chant. but it developed that he had 
different plans for the trend of a life’s 
career.

Just before graduat ng from the 
Holland high school he took a com 

mercial course at the Holland Busi
ness College. February 14 , 1897, he 
entered the employ of the Musselman 
Grocer Co., of this city, as office boy. 
He was promoted from one position 
to another until he became assistant 
to General Manager Elgin. Dec. 16. 
1910. he was promoted to the man
agement of the Cadillac branch, where 
he remained until August 1, 19 13  
when he became Manager of 
the local branch, succeeding M. D. 
Elgin, who retired to engage in other 
business.

Mr. Kruizenga was married Nov. 
2o, 1903, to Miss Inez Hadden, of 
Holland. They have one child—a 
daughter 7 years old. They reside at 
238 Barclay avenue.

Mr. Kruizenga is a member of the 
Episcopal church. He is a member of

He is a patient man and always holds 
himself in perfect control. He can 
see what is best for the general good 
of the great industry he represents 
and works constantly at high pressure 
to accomplish it.

Mr. Kruizenga is quiet, reserved, 
retiring, doing good secretly, not let
ting his left hand know what his right 
hand does, but he helps many and 
gives generously out of the fund he 
has earned by the honest and useful 
service he has given to the world.

Mr. Kruizenga does not believe in 
getting-rich-quickly or in speculation. 
He icorns taking an advantage of 
others in business. His simple word 
is as good as the strictest bond. He 
is true and honorable and is an ex
ample of the type  of merchant who 
can win success by ability, honesty

dictating machines or anything else. 
Indeed, they often pointblank refuse 
to touch a typewriter that isn’t the 
one make which they have been 
taught to use. (Fancy a man being 
indifferent to a new' machine! The 
first instinct of the masculine of the 
species is not only to use but to dis
member anything that is mechanical 
and new!)

Edward Kruizenga.

all of the Masonic orders, including 
the Shrine. He is also an Elk and a 
Woodman. He is a member of the 
Highland Country Club. He is also 
an enthusiastic baseballist and is ex
ceptionally well versed in the rudi
ments of the game.

Mr. Kruizenga owns up to but two 
hobbies—automobiling and trout fish
ing. He is fond of both sports and 
takes great delight in sharing his 
pleasure from both sources with his 
friends.

Mr. Kruizenga has always been 
a natural leader and. being a man of 
ideas, has always been prominent in 
association councils. With his opin
ion once formed it is hard for him 
to change and he works consistently' 
for what he considers right. He 
knows no compromise of a principle. 
He has the faculty of expressing him
self in a clear and forceful manner.

and fair dealing—and who can not 
practice meaner methods.

The Fear of the Machine.
1 \ e heard it said that fear of a ma

chine is a typical womanlike quality: 
that until a certain high level of 
intelligence is reached, the peculiar 
trait—fear of a machine—will bar 
women from opportunity and keep 
them chained to more laborious meth
ods of work. It is this fear that 
sometimes keeps poor old devices in 
favor and keeps the door closed to 
modern mechanical efficiencies.

One runs across evidence of the 
truth of this many times. In offices 
there are girls who absolutely refuse 
to have anything to do with machines 
they’ve not been taught to use at 
school. They don’t want to know  
anything about the calculating ma
chine: or the duplicating devices, or

During wartime a munitions manu
facturer told me that he tried hard to 
get educated women, college women, 
if possible, to come into his factory to 
operate machines. Factory girls, con
trary' to general impression, were not 
skillful. The uneducated girl w'ho 
went into the factory because it re
quires the least skill and intelligence 
brought with her fear of the machine 
as well as general ignorance. The 
woman whose mind had been shar
pened by intellectual training had a 
curiosity about machinery that d is
pelled whatever atavistic fear might 
have existed. This man told me thar 
although he had to pav the mental 
type of women more than the so- 
called factorv tvpe that it reallv 
cost less in the long run. These 
women we^e more careful of the ma
chines thev tended they were inter
ested enoimh to trv to learn *he>'r 
principles of operation and how to 
make simple repairs.

\ \  hich brings u p  the perennial 
question of why women rarely’ learn 
to make the easiest repairs on ma
chines which they constantlv use? 
Few and far between are the women 
who can make simple adjustments on 
sewing machine or typewriter or 
household devices. The on'y possible 
exception is the automobile—for here 
women seem to have shown unusual 
interest and consequently an apti'ude 
that has been unnecessarily aston- 
ing.

Perhaps when women go in more 
for the mechanical trades, and to 
such an extent that it ceases to arouse 
surprised comment, all of us will 
cease to be coy about new machines. 
At present, however, there are thous
ands of women in the home who are 
spending their energies wastefully 
simply because they fear to handle 
labor savers in the household—elec
trical equipment, machines for clean
ing and cooking and washing, and so 
forth. There are many' thousands of 
office women, too, who are doing use- 
1ess labor because they refuse to 
learn how to operate calculating ma
chines. or to relieve the eyes bv usint, 
a dictating machine, or to study me
chanical devices that seem intricate 
if looked at superfically, but which, in 
reality, considerably' simplify labor.

Eleanor Gilbert.

Miles of Smiles.
Written for the Tradesman.
M ark your m ilestones w ith  a  sm ile 
F o r th e  y e a r  h a s  been w o rth  w hile 
W ondrous led and  doubly  blessed 
L et you r joy  be m an ifest.

M ark you r m ilestones w ith  a  sm ile 
F lee tin g  y e a rs  you’ll th u s  beguile 
And th e  m orrow  su re  will be 
E ’en a  g re a te r  jo y  to  thee.

M ark you r m ilestones w ith  a  sm ile 
By th e  roadside—m ile on mile 
Then you r follow ers th e re  w ill say  
L ife ’s a sm ile—sm ile a ll th e  w ay. *

C harles A. H eath .
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LIGHT HOUSE
BRAND

C O R N  S Y R U P
Mr. Retailer: Ask the Salesman

You have profit and satisfaction— The 
Consumer gets Full Weight, Quality 
and Price. A good sugar substitute.
Excellent for candy making— useful in 
baking.

AN ATTRACTIVE PACK AG E-SO LD  BY ALL CUR HOUSES

NATIONAL GROCER COMPANY
Detroit Grand Rapids Saginaw Bay City Jackson Traverse City
Cadillac Pott Huron Escanaba Sault St. Marie Lansing Decatur, III.

South Bend, Ind.

I N C R E A S E  YOUR BIS C U IT P R O F I T S

Advantages of an
IDEAL SUNSHINE BISCUIT DEPARTMENT

Perfect Display—Clean—Neat—Attractive
A  C o m p le te  S to ck  w ith  S m alles t In v e s tm e n t

I t  C re a te s  In te re s t an d  C o n su m e r 's  D em and  
Ask the Sunshine Salesman—He Knows

I_OOS E -\ y iL E S  ß lS C U IT  (Ò M P A N Y
Bakers of Sunshine Biscuits 

C H I C A G O
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Michigan Retail Hardware Association.
P res id en t—Geo W. Let-dle, M arshall.
V ice-P res id en t—J . H. Lee, M uskegon.
S e c re ta ry —A rth u r J. Scott, M arine 

C ity.
T rea su re r— W illiam  M oore, D etro it.

Some Pointers Regarding the Annual 
Inventory.

W ritte n  fo r th e  T radesm an .
The time to take stock in the hard

ware store is just as early as you 
can in the new year. Merchants differ 
on this point, of course; but stock
taking represents the sizing up of the 
year just closed and is full of lessons 
for the year on which you are just 
starting. So. in order to make the 
m ost of 1920. you should get through 
your stocktaking as quickl vas possi
ble consistent with care and thor
oughness.

A great many hardware dealers 
plunge in to stocktaking right after 
New Years’. Others wait until the 
second week of the year before start
ing. A few have found it advisable 
to wait until February. Still, unless 
there are special local circumstances 
necessitating a late stock-taking, the 
earlier the inventory is taken, the 
better.

When the inventory is late, the 
lateness is due usually to the practice 
of holding a pre-inventory sale. This 
factor of the mid-winter sale has. of 
course, a vital connection with the 
actual stock-taking: and here, again, 
there is some difference of opinion 
among dealers.

The conclusion reached by prob
ably the majority of hardware dealers 
would seem to be. however, that the 
best method to pursue is to start the 
inventory as early as possible in the 
new year. The season is at best a 
dull one: and the necessarv time can 
be spared better then than at any 
other stage of the year. A further 
ourpose is served in that the inven
tory follows directly after the close 
of the year and provides the mer
chant with the facts necessary to en
able him to reach an accurate estimate 
of the business done during the 
twelve months. This is a valuable 
guide in mapping out the coming 
year’s programme.

Stock-taking should he done as rap- 
'dlv as possible. It is bound to prove 
a hindrance to business: so the soon
er it is over and done with, the better. 
The clerks cannot he expected to dis- 
"1av anv very keen interest in sales 
while this tedious and heavy work 
’s in progress. Thev will wait on such 
customers as come in but their efforts 
to make sales are ant to be perfunc
tory. and confined almost entirely to 
supplving the need= of each individual 
as exneditiouslv as possible. Cus
tomers. knowing th's as most of them 
do. prefer to do their buying at some

other time. Hence, the best time to 
take stock is when the fewest cus
tomers are likely to come in; and the 
sooner the work is over and done 
with, the better.

The dullest period in most hard
ware stores comes in the few weeks 
immediately after Christmas. The 
dullest hours are usually the morning 
hours. There are some dealers who 
make a practice of confining their 
stock-taking to the evenings, when 
they can lock the doors, pull down the 
blinds, turn on the lights, and simply 
go to it. This, however, is not al
ways the best policy. Retailers are 
coming to realize that long hours do 
not induce the best work: and that 
what is saved in the evening is apt 
to be mde up in slacker work the 
next day.

Other merchants claim that they 
have got good results by confining 
their stock-taking to the dull hours, 
usually the morning and early after
noon. and making no attempt to take 
stock in the latter part of the after
noon, when the store is busiest. This 
policy is practical where the dealer 
ran count on the mornings to be com
paratively free from interruption: but 
this is not always possible.

Of course, customers must always 
come first. Stock-taking must wait 
for sales. It does not pay to drive 
customers away from the store in 
order to get through this tedious job 
a day or two sooner.

Tt will be found helpful in any event 
to map out the work beforehand. Get 
vour stock-book readv. and decide in 
advance what departments you are 
going to handle first, and in what 
order you will take up the different 
lines. There is bound to be some 
confusion immediately after the Holi- 
dav season, and it is difficult to plan 
with absolute certainty—but a prelim
inary size-up of the situation con
fronting you is an immense help.

When vou do tackle the work, go 
at it with vim and energy. Tt is a 
tedious business, and without some

Sand Lime Brick
Nothing as Durable 
Nothing aa Fireproof 

Makes Structures Beautiful!
N o Painting 

No Coat for Repairs 
Fire Proof 

Weather Proof 
Warm in Winter 
Cool in Sumner

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Safinaw Brick Co., Saginaw
Jackson-Lansing Brick Co. Rires 

Junction

BARLOW BROS. Grand Rapida, Mich

IF YOU HAVE AN OIL PUMPING 
MOTOR INSTALL

McQUAY-NORRIS
S u p ew u l'

RINGS
Use one in the top groove of each piston. Allows 

perfect lubrications—controls excess oil.

Distributors. SHERWOOD HALL CO.. Ltd. 
30-32 Ionia Ave.. N. W. Grand Rapids. Michigan

Jobbers in Ail Kinds of
BITUMINOUS COALS 

AND COKE
A. B. Knowlson Co.

203-207 Powers' Theatre Bldg., Grand Rapids. Mich.

P r ic e s .

T h e  m c C a sk e y  Re g iste r  C o .
ALLIANCE, OHIO

A rrow  M ercantile A gency
Collections and adjustments anywhere in the 

State. Prompt personal attention to all claims. 
Prompt remittance. Members of she Commercial 
Law League and the Mutual Association of Mer
cantile Adjusters.
Arrow Mercantile Agency. Grand Rapids, Mich.
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pep behind it, is apt to drag much 
longer than is necessary. Accuracy 
is, of course, an absolute essential.

In preparation for the stock-taking 
sale—if you plan to hold this after 
the inventory instead of before—it 
will be worth while, and will probably 
save a lot of work, to check on your 
list, and perhaps to set aside in some 
particular place, any articles y< u 
think it desirabe to offer as “spec
ials” in such a sale. This will save 
running over the stock a second time. 
Quite often the work of stock-taking 
can be combined with the usually 
necessary' task of rearranging the 
store interior. These, however, are 
matters for the dealer to settle for 
himself in the light of his individual 
circumstances. As a general rule, the 
stock-taking should be expedited by' 
every' possible means.

The great advantage of putting on 
a big midwinter sale is that it stimu
lates business at a time when business 
is normally not very brisk. Also, it 
can be made the medium for dispos
ing of a lot of stock that has become 
shopworn and is likely to depreciate 
in value from being too long on the 
shelves.

As to whether the sale should be 
held before or after the stock taking, 
that, again, is a matter for the individ
ual dealer to settle. The pre-inven
tory sale helps to some extent to re
duce the task of stock-taking by clear
ing out a lot of broken lines and odd 
lots. On the other hand, with the 
stock-taking finished before hand, the 
dealer knows just what lines ought to 
be cleared out. just where he should 
reduce his stock, and what other lines 
it will pay' him to hold, and to sell 
only' at regular prices.

If you are putting on such a sale, 
either before or after, never forget 
that it is a sale. Here and there a 
merchant will advertise a special sale 
and yet will offer nothing to attract 
the attention or arouse the interest 
of the buy'ing public. It is such sales 
that usually prove failures.

Your sale has two distinct pur
poses of which you should never lose  
sight. One is to clear out certain lines 
that you particularly want to get rid 
of. The other is to sell regular lines 
at what are practically your regular, 
everyday prices.

You do not need to cut on the reg
ular lines; or, at least, your price con
cessions need be merely nominal— 
enough to give color to  the special 
sale. But on your “specials”—the odd 
lines that you want to get rid of— 
it will pay you to cut prices to the 
bone. These specials constitute the 
biggest advertising feature of your 
sale, ft  is the prices you quote on 
these few conspicuous lines that will 
convince the buying public that voitr 
sale is the real thing. Pick out these 
lines, trim down the prices to a point 
where thev are fairly shrieking to the 
customer to come in and save money, 
display these articles in your window  
with price cards showing, not merely' 
the sale price, but the cut; and adver
tise them in every wav you can. Make 
these particular specials the big 
feature.

And then put your best selling ef
fort behind the regular goods at prac
tically evervdav prices which will

yield you the normal profit margin. 
You can sell a lot of regular lines 
while you are disposing of your ad
vertised specials. The latter will serve 
the useful purpose of attracting atten
tion to your sale and customers to 
your store; but it is the everyday 
lines which will recoup you and make 
your sale really worth while.

Make y'our midwinter sale count for 
something in yrour mid-winter busi
ness. Victor Lauriston.

If money is so slippery that you 
can hardly keep hold of it when you 
are watching it all the time, how can 
you expect to get some enormous re
turn for money' which yrou invest in 
some far-away scheme, which you 
will probably never see and which is 
absolutely beyond your control?

TOLEDO SCALES
H o n est w eight. No springs. For th e  G ro

cer. B utcher and M anufactu rer. W e have a 
few  used scales a t  bargain prices. C om put
ing scales of all k inds  repaired  and  adjusted . 

W . J .  K LIN G .
843 Sigsbee S t. G rand R apids. Mich

Sherwood HaU

Garage Supplies 
Tires

and

Automobile Accessories
WHOLESALE ONLY 

Ionia Avenue and Louis Street

G r a n d  R a p i d s ,  M i c h i g a n

They Stop the Leaks

Fig. 2U

“ Red” S e n t r y  
gasoline pump.  
M e a s u r e s  and 
meters all gasoline 
pumped. T a n k  
underground.

Even the little leaks in business play 
havoc with profits. Present every day— 
so easily unnoticed -  yet they amount up 
in the year’s total.
LOOK INTO YOUR OIL BUSI
NESS. Study i t —you will find great 
opportunity for improvement and profit— 
cut out all unnecessary labor —offensive 
oil odors in the store. By installing

Oil Storage Outfits
you make oil as easy, clean and pleasant 
to handle as tea or coffee. The BOW SER 
is accurate—always ready for use—no 
costly up-keep—makes your profits sure. 
W rite us for particulars.

S. F. BOWSER & CO., Inc.
Fort W ayne, Indiana, U. S. A. 

Canadian Office and Factory, Toronto, Ont.

Fig. k\

For gasoline, ker
osene or other oils. 
Pump where con
venient and attrac
tive. Tank in base
ment or under
ground.
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CIVILIZIN G  M EXICO.

America’s Opportunity in the Great 
Southern N eighbor.

About twenty years ago a body of 
St. Louis merchants and manufactur
ers conceived the idea of engaging a 
professor of Spanish to teach young 
men and young women a thorough 
working knowledge of the Spanish 
language, their intention being to util
ize the service of these young people 
in the establishment of trade relations 
between the United States. Mexico 
and Latin America.

1 was one of the fortunate ones 
who was given a chance to study 
Spanish and embraced the oppor
tunity.

Two years afterwards I found my
self on a train bound for Aguscalien- 
tes (the famous hot springs of Mex
ico). having received an offer to act 
as assistant engineer of the lighting 
company of Aguscalientes.

This was my first experience in being 
away from home and mother and I 
shall never forget the feeling of lone
liness that overcame me as the train 
crossed the dry plains of Southern 
Texas and the alkali deserts of North
ern Mexico.

About 1:30 on a certain morning I 
arrived at my destination, and in my 
best Spanish asked a native t • kindly 
show me the way to the nearest hotel: 
in return he fired such a broadside of 
Spanish at me and with the rapidity 
of a machine gun. that I had not the 
s ightest idea of what he was talking 
about, so I thought it best to display 
no ignorance, kept nodding my head 
and saying "Si.” the Spanish for yes. 
Pretty so n mv new f und friend 
darted away and soon returned with 
t" o companions and the three were 
giving me more Spanish conversation 
in five minutes than I had had in my 
two years of study in St. Louis.

The conversation was rather one- 
s'ded because my own contribution 
was only an occasional “Si.”

My trunk was picked no fr m 
tKe p’atfornt by one of the trio 
who deftly slung it on his own 
lack  lit was a heavy trunk weighing 
about 1T5 pounds'). The next thing 
I knew my two valises were tak mi > ut 
of my hands and I thought I had 
f-’llen mto the hands of brisrards. be
cause they looked just as I had seen 
bandits portrayed on the stage and 
in pictures—high sugar loafed hats 
with birds and horses and sta^s an 1 
moons stitched on. in silver and gold, 
a blanket of glaring colors slit in the 
center, through which thev nut their 
beads, and which gracefully fe‘l over 
their shoulders, tight fitting breeches 
that buckled up the sides with silver 
thongs, barefooted, but wearing a 
stout soled sandal. A deadlv 1 Joking 
knife suspended from a belt in a leath
er scabbard completed the outfit and 
confirmed more than ever my fear 
that T had fallen into the hands of 
some first cousins of Jesse James or 
Rohinhood.

Soon the one I had first spoken to 
and who seemed to be the leader of 
the party gave the word to advance, 
and we moved through dimly lighted 
streets paved with cobble stones, as 
were the sidewalks. The bindings 
were one-story flat roofed and 1 no- 
t- -ed ‘hat all the windows had heav> 
ir n ' ars or gratings and a large 
wooden double door studded with 
brass or iron nails. They made me 
tlfiipk of jails or that this town was 
a huge penitentiary.

Finally we arrived at a building some- 
v hat larger than the rest, and here 
my leader of bandits gave the signal 
’" halt. Grasping a large knocker in 
the shape of a baby dragoon, he com
menced to pound the door. The noise 
he made echoed up and down the 
narrow street and I thought we woul-i 
surely be arrested. I tried to per- 
?”ade him to discontinue the attack, 
but he only grumbled and pounded 
the harder. During all this time the 
one bandit with the trunk on his back

became peeved and let it drop with 
an awful crash. Then I saw some 
one with a lantern coming down the 
street. The owner of the lantern was 
muffled up to the eyes in a huge 
cloak, with a cap something like our 
conductors wear, and my bandit lead
er said. “Gendarme.” Of course, 
thought I he has come to arrest us 
after all the noise we have made, and 
I tried to tell him how sorry I felt 
at what had occurred. At this from 
underneath his cloak he pulled a large 
club just like our policemen use and 
with it he commenced to belabor the 
door—the chief bandit keeping ryhni 
with the knocker. After some five 
minutes, a muffled voice from within 
called “Aye voy" (I ’m com ing). Then 
tile door grated cn its hinges, slowly 
swung open, and a man with his head 
just peeping out of a blanket asked 
"If we had knocked and wanted any
thing." At this the three bandits, in 
conjunction with the policeman, abus
ed him roundly, telling him that he

had kept an American gentleman 
waiting half an hour, that he was a 
lazy niozo (servant) who thought of 
nothing but sleeping.

On entering the door. I found m y
self in a large court yard or patio, at 
1 be end of which was a row of stal s 
with horses and mules, and on either 
side rows of rooms, each having its 
d- or leading to the patio. Here the 
gendarme asked me "If he could 
further serve m e ” and when I said 
~o thank you. and handed him a cigar, 
be withdrew, bowing with the grace 
of a lord.

The mozo procured a key about a 
foot long, opened one of the doors 
and. in spite of the pillows being 
round and long like a sausage and 
hard as nails, and although the horses 
and mules did considerable foot work 
on the . cobble stones. I was soon 
dreaming of the dear old U. S.

Aguscalientes derives the name 
from the numerous hot springs that 
abound. Hot water flows through the 
streets of the outskirts of the town, 
and here you see hundreds of washer 
women, using large stones as wash

boards and not bothering much 
whether the gas is turned on or not.

Everybody bathes, men, women and 
children, and all the time. Permit me 
to say that I have found that the term 
"Dirty Mexican" can only be applied 
to the natives living in certain parts 
of the republic, such as upon the 
tableland, where there is no water or 
a great scarcity of it. Aside from 
its hot springs. Aguscalientes is 
known for its beautiful drawn work. 
The maguey, a species of cactus 
abounds in this section, and from its 
juice a vile sm elling drink called 
pulque is made. Pulque when pure 
is said to be very wholesome and non
intoxicating. When the juice is dis
til ed a very strong drink called te
quila is the result. To me the most 
beneficial use to which this plant is 
put (there are thousands upon thous
ands of acres in M exico) is in the 
extraction of its fibres, from which 
rope is made, soles for bath shoes and 
the most serviceable, most practical

Harrsen.

wash (litres, as I cannot term them 
wash clothes.

Another unique use for this maguey 
is in making it do the work of c ur 
modern ice plant or refrigerator. At 
sun d-'wn the natives pour water into 
the stem or cup of the plant, and the 
next morning they harvest their crop 
of ice : into this they crush the juices 
of different fruit, and the result is a 
delicious refreshment.

Mexico City is built on the crater 
of an extinct volcano, about a mile 
and one-half skyward. It has a popu
lation of about one-half million. The 
metre p lis and eapitol of the coun
try. it is the most interesting of all 
Mexican cities. In some respects it 
is as modern as any American city; 
in others, it is so quaint and foreign 
as to appease the most discriminating 
lover of antiquity.

As an agent of Dr. F. S. Pearson, 
one of the world’s greatest electrical 
engineers and financiers, one of the 
most wonderful organizers of large 
undertakings and a true American, it 
befell_my lot to assist in the electri
fication of the street railways, the

building of gigantic dams, canals and 
tunnels in the creation of large 
lakes or reservoirs for the production 
of hydro electric energy or W hite 
Coal.

An expenditure of one hundred mil
lion dollars, giving employment to 
thousands of men. the establishment 
of many new industries, as the result 
of our undertaking were only made 
possible by a far-sighted, liberal pol
icy of the Mexican government. The 
same sort of policies have been fol
lowed by the governments of Brazil 
and Spain, and with similar results, 
and in which. I am sorry to say, our 
own Government has been so neg
lectful.

A trip to Xecaxa, the principal 
source of the production of the White 
C oal of Mexico, with its beautiful, 
awe-inspiring scenery, is both inter
esting and instructive.

\m ong the world's most beautiful 
drives or boulevards, none can sur
pass the I’aseo de la Reforma, lead
ing from the Castle of Chapultipec. 
once the Palace of Maximillian, and 
now the W hite House of Mexico, to 
the Plaza de Armas.

The cathedral, with its two bell- 
shaped and stately towers is a marvel 
of architectural simplicity and ele- 
g a ” 'e.

The church of Gaudalupe, the pa
tron saint of Mexico, a few miles from 
the Plaza, can be reached by the 
street railways. Here there are some 
fine paintings. A massive silver rail
ing around the altar and weighing 
main- tons was presented by a wealthy 
Mcxican family as a token of grati
tude and devotion. The famous spring 
is located here, of which it is said that 
he who drinks of its water will return 
to Mexico. While the taste of the 
water is none too pleasant, it is well 
worth while to take the chance, and 
I can vouch for the truth of the le
gend as I returned to M exico not 
less thaj) sixteen times.

I aVe Xochimilco is noted for its 
floating gardens: that is. gardens or 
islands that floated in the time of 
Montezuma. Warriors and their fam
ilies inhabited these islands. By pro
pelling them by means of poles, men 
often were able to thus elude the at
tacks of the enemy. Islands of pop
pies. islands of carnations and pan
sies. snow white, and islands of lillies 
blend with a water so clear and so 
coi 1 that it changes all objects it re
ceives into a magic of silver. Canoes 
made out of hollow logs and punts 
deftlv noled by white robed aztecs 
noislesslv glide about.

Now and then one hears the tinkle 
of the guitar or mandolin, as some 
fairy queen, seated under a bower of 
roses, gracefully holds her court, con
sisting of the owner of the guitar or 
mandolin, whose devotion and hom
age are apparent.

Far away the foot hills are the 
purple and blue mountain ranges, and 
tarther still snow clad Popocatepctel 
like a good giant keeping constant 
vigil over his mate. Iztaccihuatl (in 
Aztec meaning the sleeping white 
woman), due to the form of a peak 
benig as of a woman reposed in sleep.

I'he national museum, with its col
lection of Aztec writings on the skins 
of animals and parchment, their calen
dar stone, the sacrificial stone, on 
w hich human offerings were made to 
their gods, as well as their implements 
of war. husbandry and for domestic 
purposes, is well worthy a visit.

At Tacuba. one of the suburbs, is 
to be seen "El arbol de la noche triste” 
(the tree of the sad night), a huge 
cypress under which Cortes the Con- 
mierer wept on the night that he and 
rhe remnant of his followers were 
driven from Mexico.

Gaudalaiara, second to the eapitol 
in importance, famous for its pottery, 
Puebla de los Angeles (of the An
gels). the city of many churches, and 
Cuernavaca, that beautiful little trop
ical .gem, just over the hills from 
Mexico, can only he seen to be ap
preciated.

Mr. H. P.
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Front Mexico City fo Vera Cruz, a 
distance of approximately two hun
dred miles and a decline from 8.000 
feet to sea level, the traveler passes 
through practically all climes front 
temperate to tropical, with their vary
ing vegetation: stately pines and 
oaks, corn and wheat fields, orange 
groves, banana. c< tifee and sugar 
plantations, barren plateaus and rich 
beautiful valleys. Corgeous mountain 
ranges snow peaked Mt. Orizaba, 
rasing streams and tiny brooks vie 
with one another in delighting and 
charming the eye.

The Mexican republic has a ponu’a- 
tion of about 13.000.000 inhabitants, of 
which something like TO per cent, are 
illiterates, many speaking only their 
.own tongues or dialects. They are a 
kindly, generous, simple people, ease 
to be instructed in useful work. My 
message to you is to go amongst them, 
teach them the idea's that you your
self have been taught in our own pub
lic schools, show them by doing your 
own work well how to do theirs’ let 
them see by your own example how 
to lead clean lives, to exercise self- 
control and patience, treat them as 
you would be treated and you will be 
successful beyond your greatest 
hopes. This is your opportunity and 
they will bless you and so will" your 
God. H. P. Harr son.

Retailers Should Pay Manufacturers 
for Dealers’ Helps.

South Bend. Ind., Dec. 23— Pub
licity campaigns without efficient 
dealer helps are less than 50 per cent, 
efficient, in my opinion. Therein, it 
seems to me. is the answer to this 
question. “Shall the advertiser charge 
for dealer helps?"

My experience is that the average 
dealer is alive to the necessity ot 
using intelligent}- the selling help’s of
fered by most manufacturers. The 
trouble has been that too many sell
ing helps have been prepared and dis
tributed without reliable knowledge 
of the actual needs of the dealer.

I am thoroughly convinced that the 
prevalent waste of advertising and 
selling helps, which naturally gives 
rise to the question of charging for 
this service, is due very largely to a 
lack of keen insight as to the average 
requirements of the dealer himself.

There is an old saying to the effect 
that one doesn t va.ue anything un
less he pays something for it. I be
lieve this holds true as regards sell
ing helps for dealers. Some manu
facturers. perhaps, will raise the point 
that dealers cannot be induced to pay 
for advertising material. This is not

borne out by actual facts, because to
day there are many dealers who are 
willingly paying for advertising and 
selling he ps that give them full value 
for the money invested.

The manufacturers who have adopt
ed a policy of charging for dealer 
helps are those who first made a care
ful study of their trade and its re- 
omrements. building their helps on a 
P actical basis with quality instead 
of quantity always in the foreground. 
!t will be interesting to quote here. 
:• time permits, the expressions of 
m inion from a few manufacturers’ 
executives who have gone beneath the 
surface with a view to arriving at a 
mutually satisfactory conclusion as 
regards their policy in furnishing seb
um helps to dealers .

In our own industry the trade has 
een completely spoiled, due to a 

reckless extravagance on the part of 
manufacturers in the furnishing and 
distributing of dealer helps.

The manufacturer who gives adver
tising matter and selling helps to re
tailers must keep in mind that qual- 
it> must be maintained in his adver
tising helps just as it must be main
tained in the goods his house is man
ufacturing. and that they must be 
dealer helps in all that the name im
plies. N ot merely advertising from 
a manufacturer sent out promiscuous
ly in the hope that it will fail on fertile 
soil, but selling helps that are 100 per 
cent, efficient. Analyze the methods 
of distribution of dealer helps. Sell 
them, first of all to the selling force, 
remembering that most salesmen have 
no conception of the cost of supply
ing dealer helps to his trade.

Keep in mind, too, that the pro
gressive dealer is not one who ac
cepts anything and everything that 
is given to him. but the one who 
makes the best use of the assistance 
and service ottered to him. Surround 
the advertising and selling helps with 
what 1 woud term an "atmosphere" 

hich will place them above the com
mon level, and then make them some
what difficult to secure. I have no 
doubt but that it will require tact and 
judgment to bring every dealer to a 
common point of view, but if these 
suggestions are carefully considered 
in planning the dealer "helps of the 
future, I am convinced in my o w n ' 
mind that the average dealer will be 
glad to respond to our requests to 
assume a part of the burden of the 
cost- Earl S. Dickens.

This would be a grand old world 
a everybody paid their bills as cheer- 
full}- as they pay grudges.

Fleischm an Yeast Window Display Made By L . E . Gardner, the Battle Creek  
Druggist and Grocer.

K ent Storage Company
Wholesale Dealers in

BUTTER EGGS CHEESE

PRODUCE
We are always in the market to BUY 
or SELL the above products. Always 
pay full market for Packing Stock 
Butter date of arrival.

Phone, write or wire us.

G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N P O T A T O CO.
Wholesale Potatoes, Onions

C o rre sp o n d e n c e  Solic ited

Frank T. Miller, Sec’y and Treas. W m. A lden Sm ith Building 
G rand Rapids. M ichigan

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im oth y  Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to purchase 

W R IT E , W IR E  O R  T E L E P H O N E  US.

Both Telephone« ui7 Moseley Brothers, GRApi^tÂIMd Rrfî i
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Method of Securing and Keeping 
Efficient Employes.

New York. Dec. 22—W h y  certain 
specialty stores are able to secure the 
services of efficient salespeople when 
others are deploring the inefficiency 
of theirs may, perhaps, be due to a 
variance in the systems under which 
they work. A branch of such sys
tems concerns the employment and 
payment methods in use, and an illus
tration of the more attractive kind is 
afforded by that of a store which is 
noted for its high type of sales ser
vice. There  the signs in the office 
confronting applicants really mean 
something when they state that “pro
motion depends on merit and not  on 
pull.' and that the store “pays the 
highest wages in New York.”

The first principle that governs the 
hir ing of an employe is that the cost 
of hiring is too high to mke it pay 
to have mistakes that result in “un
hiring.” Through  personnal tests the 
employment m anager is assisted in 
nidging the worth of the applicant. 
These tests, a general “sizing up” and 
a Quick following up of references, 
enable him to get the information he 
desires concerning the character  and 
the Qualifications of the prospective 
employe.

Once his favorable decision is made 
comes a most important step in the 
system. In many stores the newcom
er is turned over “co’d” to the de
par tm ent assigned. For  days and 
weeks the recruit may struggle to 
make acquaintances,  to pick up neces
sary information about the store, and 
to learn the methods used in the es
tablishment. In this store the in tro 
duction is one that  embraces a com
plete description of the store and what 
almost might be called a social func
tion for the newly acquired employe, 
hirs t  of all. the emplovment manager 
places in the hands of the person he 
has engaged folders which explain 
the pension plan of the store and the 
mutual benefit association organized 
to maintain a fund to provide for its 
members in case of sickness or death. 
To the non-selling employe goes a 
folder which describes a bonus plan 
by which three m onths’ service is re 
warded by 5 per cent, of the annual 
salary, two vears’ service by 6 per 
cent., etc. To the salesperson are 
given the details of a prize offer that 
is paid over and above the commis
sions on sales.

Following a full explanation of the 
store and its methods, the newcomer 
is registered. If a man. he is then 
required to pass a physical examina
tion. \ \  hen the new employe has 
been given a comprehensive idea of 
the store and his or her place in it, 
the host or hostess of the department 
to which the person is assigned is 
called in to provide introductions in 
that department. By that  time it is 
the luncheon hour and the stranger, 
who in reality is no longer a stranger, 
is the guest of the house at midday 
meal.

So far. the effort has been made to 
make the newcomer’s arrival in the 
organization just  as friendly and as 
warm as possible, bront that point 
on it has been the object of the store 
executives to prove that  real oppor
tunities await those who will do their 
work well. Three m ethods of pay
ment are used. Salaries with 2 or 

per cent, commissions paid above 
the quotas of the various departments, 
salaries and commissions, and stra ight 
commissions with drawing accounts.

The quotas, for those departments 
in which they are operated, are based 
on the sales record over five years. 
But they are not inflexible, which i- 
considered an important point. Each 
month these figures are carefully ex
amined to discover if the quotas still 
represents fair goals not too difficult 
to reach. In considering these quotas 
the employment m anager who is in 
charge of this work bears in mind the 
condition of business, the kind of m er

chandise sold and all factors that 
might influence the sale of goods. As 
a final check on such investigation, 
employes are encouraged to report  
any inequalities that  m ay crop up 
from time to time. So far the adjus t
ments made by the employment m an
ager seem to have been thoroughly 
done, because few complaints have 
been received from the salespeople.

For  new dep ar tm e- ts  where the 
store has no way of determining the 
basis for establishing ouotas a stra ight 
salary couoled with a commission of 
one-half of 1 per cent, on sales is the 
svstem used. One department, in 
which the store sel’s a product it m an
ufactures. uses the drawing account 
against commissions of 5 per cent., 
which are reckoned up every six 
months.

From  the foregoing description of 
the services which the employment 
m anager performs, it is evident that 
his position is a very important one 
in the organization. Commencing 
with a centralized employment plan 
where he is the sole arbiter of an 
applicant’s fitness, his work is not 
only to hire people but to keep them 
hired. Every agency for holding the 
employe, once that employe is obtain
ed, is in his hands, so that no depart
ment dictator can undo his work. Fo r  
the discharge of an employe the O. K. 
of three executives is required—that 
of the Superintendent, the department 
head, and the employment manager. 
The last is frequently  able, by a t rans
fer from one department to another, 
to help the employe to do better.

The salaries paid in quota, as well 
as in other departments,  begin, for 
salespeople, at $15 a week, with com 
missions added. Junior salesmen and 
saleswomen are paid $14 a week and 
commissions. Non-selling help on 
stock are started at $12 a week. The 
minimum for the entire store, which 
includes messengers,  is $10 a week. 
No one under 16 years of age is hired, 
and the age minimum for selling is 
18 years.

Experiments have shown tha t  wear
iness increases liability to careless
ness and mistakes about 700 per cent. 
W hen you are tired postpone the 
close figuring.

Grand Rapids Forcing Tomato
S e le c te d  fo r  u se  In o u r  

o w n  g re e n h o u s e s  
$5 p e r  oz.

Reed & Cheney Company
G ran d  R ap id s, M ich igan

“ T h e  Q u ality  S c h o o l”
A . E. H O W E L L , ¿M anager 

110-118 P earl S t. G ran d  R ap id s, M ich .
S cho-il th e  y e a r  ro u n d . C a ta lo g  free .

Improved
t t

Honey Comb Chocolate Chips

You ve tried the rest 
Now Buy 

+  the Best

W . E. TA Y LO R, M aker B attle  C reek , M ichigan

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V eg eta b le s
Prompt Service Right Prices 

Courteous Treatment

Vinkemulder Company
GRAND RAPIDS MICHIGAN

Moore’s Mentholated 
Horehound and Tar Cough Syrup

N o t as good as  
th e  b est—B u t—

TH E BEST
THE MOORE COMPANY, Temperance, Mich.

A STOCK OF

WING0 1 D
f  FLOUR
w ill a ssu re  y o u  a Q u ick  T urn
o v er  and a B e tte r  Profit, be
ca u se  o f S a tis fied  C u stom ers.

-------- ASK US’--------

\ \  ’o n d e n  G r o c e r  C o m p a n y
Distributors

Grand Rapids Kalamazoo
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NEW  YEAR R E SO L UTIO NS.

Pioneer Experience in W estern Mich
igan Town.

Grandville. Dec. 24— Fifty years 
ago three young men sat in a small 
room in the rear of the largest store 
in a small lumbering village of W est
ern Michigan. The hour was late; the 
last customer had gone and the store 
was locked for the night. It was New  
Years eve. The three men, chums 
of long standing, had been discussing 
various subjects more or less interest
ing until one of them said:

“Fellows, this is the last day of the 
year. I believe it is the usual thing 
to begin the new year with a string 
of good resolutions: now what shall 
ours be?”

“It is customary." remarked John, 
the clerk, “to swear off from small 
vices and. of course, big ones if you 
have them.” The speaker glanced 
through a blue coil of smoke at W ill 
and Sam. each with a cigar between 
hi steeth. “I fancy it is the tobacco 
habit with us. boys, and I for one 
mean to cut it out.”

An incredulous laugh met this an
nouncement from the clerk. John 
drew up to a small table on which 
were writing materials and was soon 
engaged in jotting down certain ideas 
that suggested themselves. Shoving 
back. Johns said: “Here it is. boys, 
a pledge for all our signatures.”

“What now. John? Are you daffy?”
"Not on your life. I have about 

decided that tobacco is my besetting 
sin and I am sure you boys smoke 
too much for the good of your health: 
besides it is expensive. Let's see: 
sign right here, after me.”

The writing proved to be a pledge 
to refrain thereafter from the use of 
the weed in any form. W ill, reading 
it. said: “It lacks one thing, John."

“What is that?”
“A penalty for breaking the pledge. 

I’ll add this—the one breaking this 
solemn pledge shall forfeit to each 
of the others, a new hat. the most 
expensive lid to be procured for mon
ey. H ow’s that?”

The others agreed and the three 
signatures were duly inscribed be
neath the written pledge. John open
ed safe, placing the paper under lock 
and key. there to remain undisturbed 
until ca’led for by agreement of the 
three signers.

The new year dawned bright and 
auspicious.

John went early to the store after 
a few things necessarv for -proper ob
servation of the holiday. He walked 
to the cigar case, took out a box of 
periectos. lifted one. snipping off the 
end daintily, scratched a match and 
then—great Caesar’s ghost!

The cigar dropped to the floor. The 
memory of last night’s pledge came 
to him as a distinct shock. He re
turned the box to the case, slammed 
the door shut, glared a moment at 
the fallen cigar, then ground it to 
powder beneath his heel.

“It is going to be hard. I reckon.” 
he muttered, “but I must keep faith 
with the boys.” W alking out he has
tened his return home. That day. 
sleigh-riding with his best girl, he was 
absent-minded and anything but 
pleasant company, which was bad fpr 
the girl.

The days that followed were days 
of torment to John. A week after 
New Years he drove to Muskegon, 
twenty miles distant, in his cutter. 
The gnawing desire to break that 
pledge was something fierce. He 
went about the town doing business 
under a delusion that he was the 
worst abused young man in Chris
tendom. He had so many offers of 
cigars from business friends his 
mouth watered, yet he could not break 
that pledge. That day in the Sawdust 
City was the longest in his exper
ience.

Toward night the fumes of a cigar 
wafted from an open doorway drew 
John across the threshold. With a hot 
intake of air to his parched lungs,

he called for a cigar! Others were 
smoking; the air was impregnated 
and his will power collapsed. He 
went upon the street, puffing at the 
sweetest morsel he had ever tasted. 
That pledge solemnly made on New  
Years eve was forgotten in this 
ecstacy of new happiness, and then 
—a heavy hand fell upon his shoulder, 
twisting him about. He looked into 
the grinning face of Sam, whom he 
had supposed was twenty miles away.

"So this is how you keep your 
pledge. John!” in a shocked voice. 
Somewhat confused, John drew out 
his wallet, extracting a note there
from.

"I am caught all right, Sam,” he 
acknowledged. “Here’s a ten spot, 
go get yourself that blamed hat.”

The grin deepened on the face of 
John’s chum as he swung a hand from 
behind his back, revealing between 
the fingers a half-burned cigar! Two- 
thirds of that solemn New Year com
pact gone up in smoke; what was the 
other third of the triangle doing at 
this time?

John and Sam were soon in good 
humor again. They walked and talk
ed. resolving as honorable men to buy 
Will a hat as soon as they ascertained 
the size he wore. T ossing aside the 
stubs of their cigars, the two hurried 
down the street, John eager to treat

his friend to a better cigar than either 
had been smoking. Turning the cor
ner. they bumped into Will.

“Thunder and Mars!”
W ill staggered from the impact, 

jerking a long black perfecto from 
between his teeth. John and Sam 
demanded the penalty until W ill, 
shamefacedly set out to make good, 
when the cat was let out of the bag 
and our three chums became their 
old, jolly selves once more, after hav
ing passed, as each confessed, through 
an inferno of suffering such as mortal 
man never before experienced.

Although more than fifty years have 
come and gone, John, Sam and W ill 
are still living. John and W ill have 
been abstainers from the use of the 
weed these many years, having better 
success at a later period in quitting 
their besetting sin. Sam, the oldest 
of the trio, still indulges in an occa
sional cigar. Swearing off at the be
ginning of the new year does not 
always terminate as disastrously, how
ever, as did the one described.

An elderly clergyman, dining at the 
home of a prominent lumberman in 
the sixties, expressed a desire for cold 
water in place of tea or coffee. In 
reply to the surprise expressed by 
the hostess, he told this story.

“W ill H--------- . a young friend of

mine, came of a good family, but he 
got into fast company and was often 
the worse for liquor. His parents 
were communicants at my church and 
I expostulated with the young man 
about his habits. He laughlingly re
minded me that I was as much ad
dicted to tea and coffee as he was to 
red liquor and that people living in 
glass houses shouldn’t throw stones. 
AN hen you give up your tea and cof
fee I’ll cut out wine and whisky,’ he 
declared. I at once accepted the chal
lenge. That was New Years eve. 
twenty years ago. I have never tast
ed tea or coffee since that date.” 

“H ow about your friend W ill?” was 
asked. The elder smiles as he re
plied: He at present represents a 
New England district in the lower 
house of Congress, and so far as I 
know, has never broken his pledge." 
These are authentic stories. The 
clergyman herein mentioned was a 
man of note in the Muskegon valley 
during Civil War days. He had been 
an anti-slavery speaker before the 
war and had experienced some thril
ling adventures while opposing the 
efforts of Missouri border ruffians to 
force slavery into Kansas against the 
wishes of her people. Many old tim
ers will remember this man when 1 
mention the name of the Reverend 
Alanson St. Clair. Old Timer.

W orld Conditions

Deficiencies in the telephone service which have 
been quite obvious for a long time are due to 
the unusual conditions prevalent throughout 
the entire manufacturing, mercantile and do
mestic world.

The war took men and women from their accus
tomed duties where they did good work and 
sent them in every direction to new tasks, and 
in many instances inexperienced people took 
their places.

The various industries are gradually getting back 
then* former efficient workers but the spirit of 
cervice has not yet fully returned; that it 
will come back in a short time is a foregone 
conclusion.

The telephone service is probably no better or no 
worse than the general average of the business 
and domestic routine.

The telephone management is in a vigorous cam
paign to get its service back to the old standard 
of speed and accuracy. Nothing will be left 
undone to reach this desirable result.

MICHIGAN STATE TELEPHONE COMPANY
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Matters of Vital Interest to Dry 
Goods Merchants.

Lansing, Dec 24— This bulletin is 
intended to cover a variety of sub
jects. a sort of a summing up of some 
of our work during the past three 
or four months. Our members will 
remember our Bulletin No. 27. which 
referred to the percentage of gross 
annual expenses. \ \  e sent out' a 
ciuestionaire and asked for replies. 
Quite a number have been received 
and some of them indicate that the 
stores have kept a very complete and 
comprehensive system of books so 
that they are aware of their entire 
cost of doing business.

Judging  from the replies it is a p 
parent that many of the stores do not 
keep accounts accurate enough so that 
they know what it costs them. As 
promised in our letter, we are not 
i^ ing  any names in our comment on 
these replies. In one of the most ac
curate statements,  that was made, 
which indicated that the store had a 
very complete  understanding of the 
cost  of doing business, the gross an- 
•wal expenses for 1017 was 32.5 per 
ent. and for 191S. 36.5 per cent. A n

other. equally complete,  fixed the 
'•"••'tint of co t at 29.75 per cent, for 
19.17 and 29 25 per cent, for 1918. An- 
" ’ber. 2,6.18 per cent, for 1917 and
25.4 per cent, for 191S. These state
ments of expenses were the highest 
end among the most complete and 
intelligible replies received.

O ther  statements, equally complete 
and apparently accurate, fixed the 
cost about as follows: No. 7. 1917, 
23.8 per cent.: 1918. 20.3 per cent. No. 
10. 26.9 per cent, for each of the two 
years. No. 12, 23.5 per cent, for 1917 
and 25 per cent, for 1918 No. 24
25.5 per cent, for each of the two  
years. No. 26. 26.65 per cent, for 
1917 and 11.5 per cent, for 1918. The 
proprietor of this store I personally 
know to be a very successful mer- 
r'1',ant in a country village. In an
other village of about the same size 
No. 17 reports 16.75 per cent, for 1917 
and 16.2 per cent, for 1918. The total 
cost in many towns of this size ranges 
from 16 per cent, to 24 per cent, per 
year.

The general summary of the replies 
would indicate that  the gross cost of 
doing business am ong our merchants 
i1' not far from 25 per cent, each year. 
One of our very agressive members 
made replv that the merchants well 
understand that it costs about 25 per 
cent, or  more to do business every 
year and "T am not going to take the 
t ime to replv to this questionaire." 
Others stated that the rush of the ap
proaching holiday season made it im
practicable for them to make very 
definite replies.

The conclusion of the matter is 
apparent’y this, that merchants should 
realize from own experience and 
from the experience of others, as in
dicated by these replies, that the gross 
annual expense, based on the selling  
cost of goods, is around 25 per cent, 
and any estimate lower than this is 
liable to lead them into error and 
subsequent loss.

This question will be a fruitful sub
ject for discussion in our legislative 
halls during the next two or three 
sessions. Where our members who 
brought before investigating commit
tees should not hesitate to state, un
qualifiedly, that the gross expenses 
of doing business on the average in 
most of the stores of our members 
who have replied, and I take it they 
are representative stores, is upwaards 
of 25 per cent, per annum.

One of our members has made an 
interesting suggestion and we glaadly 
call your attention to the same. W hy  
not, when getting letterheads printed, 
ask your printer to include in the 
heading, the following?

MEMBER
M ICHIGAN R ETA IL DRY  

GOODS A SSO CIATIO N.
W e believe this would be a great 

advantage to you, not only in your

correspondence with manufacturers 
and jobbers but in a general way 
would help the Association in secur
ing new members by indirectly call
ing attention to the existence of our 
Organization.

One of our members has suggested  
that losses of our members by bur
g la ry  should be reported to our 
office. This suggestion comes from 
R. J- Bolster & Co., of Battle Creek, 
whose loss by burglary was reported 
in a bulletin of ours last summer. We 
believe if our members will take the 
trouble to write us immediately re
garding losses by theft that we can 
give the matter some publicity that 
may be of some value. Suppose you 
write to us whenever such a misfor
tune comes to you.

Many of our members have receiv
ed letters recently from persons ad
vertising them selves as experts in 
special sales in stores. These letters 
are certainly very interesting and 
make some very pertinent suggestions 
regarding the demands that are made 
upon the retail merchants, the number 
cf different funds to which they are 
called upon to contribute. This is' 
also accompanied by letters recom
mending their services for special 
sales.

It has been suggested to me by 
several merchants who have received 
them that contracts of this kind 
should be entered into with some re
luctance, as it is no advantage for a 
store to sell out a large amount of 
goods at reduced prices in order to 
swell the bank account, inasmuch as 
new merchandise is costly and mer
chants should conduct their own 
sales and carry goods over rather 
than sell at what will eventually 
prove to be a sacrifice.

Bulletins recently sent out an
nounced the completed affiliation of 
the Michigan Retail Dry Goods A s
sociation with the Grand Rapids Mer
chants Mutual Fire Insurance Co. 
John N. Trompen of Grand Rapids 
is the I ̂ resident of this company and, 
as stated before. J. B. Sperry, of Port 
Huron, and F. Ë. Mills, of Lansing, 
are two of the directors recently 
chosen. \ \  e have hesitated to ad
vertise this fact very much until re
cently. but it is perfectly safe now for 
our merchants to patronize this com
pany to the fullest extent and ar
rangements have been made with 
very strong mutual companies to take 
care of the re-insurance. At the 
January m eeting of this company it 
is possible that the name of the com- 
i>any will be changed so that it will 
be more appropriate for the larger 
territory which it will cover and cer
tain changes will doubtless be made 
in the policy that will bring the two 
organizations closer together. In 
placing your insurance, don’t fail to 
get in touch with Mr. Trompen.

Jason E. Hammond, manager 
Michigan Retail Dry Goods Ass’n.

The Land of Dreams.
W ritte n  fo r th e  T rad esm an .

A nod and  a  w ink!
W h a t can  th ey  be?
J u s t  in a  blink 
T hey  ca rry  me

A far and  aw ay  ere  d ay b reak  g leam s—
I th in k  th e y  say  to  th e  L and  of D ream s.

A nod and  a  w ink 
Such little  th in g s  
I 'd  scarce ly  th in k  
Could b e a r  on w ings 

1 's m o rta ls  w here  is a lw ay s seem s 
So lovely th e re —th e  L an d  of D ream s.

A  nod and  a  w ink  
T e t well I  know  
T he sh ad es  will sink  
T he su n b eam s glow 

T hese  fingers feel—b u t i t  n ev e r seem s 
A b it m ore rea l th a n  th e  L an d  of D ream s.

C harles  A. H eath .

OFFICE OUTFITTERS
L O O S E  L E A F  S P E C IA L IS T S  

237-239 ,'e»rl St. (new the bridge) 'Grand Rapids

Don’t Overlook
Spring Hosiery

“Level up” your stock for SPRING trade. 
Inspect Our Line of Silk and Lisle Hosiery 
for Men and Women; Misses and Children. 
Wonderful Assortment of Kiddies’ Top 
Socks. Season’s Late; so Get Busy!

Nobby Styles and Beautiful Colorings in 
Christmas TIES. The SMART Kind that 
Suit the MEN. Liberal Assortment.

TRU-FIT and PURITAN Underwear for 
MEN and WOMEN for Immediate Use.

Burnham, Stoepel & Co.
Wholesale Dry Goods

D E T R O I T ,  M I C H I G A N

Our salesmen will be on the road 
after January 1 with our com
plete line of Knit Goods. Please 
do not buy until you have made 
an inspection of our line.

P E R R Y  G L O V E  & M I T T E N  CO.
P E R R Y ,  M I C H .
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Urging Reform in Trade Practices.
After considerable study of the 

question, the secretary of a large tex
tile association is convinced that it is 
necessary to frame a new business 
code and educate the manufacturers 
to new standards of commercial deal
ing before any great progress will 
come in preventing misleading claims 
concerning the quality of merchan
dise being made. While this associa
tion will continue to guard against 
the use of incorrect terms in describ
ing new or old products, the princi
pal work will be along the line of a 
general uplifting of trade standards.

Just how much even some general 
trade practices are in need of reform 
was brought forcibly to the attention 
of this organization executive when 
the Chairman of the labeling com
mittee recently broke in on his re
marks concerning the flagrant errors 
made by one concern with the state
ment: “Just a minute. Come to think 
of it. we are doing the same thing 
and everybody else in the market at 
one time or another has been guilty 
Instead of getting the Government 
officials after them we will write them 
a polite note, show where they’re 
wrong, and see if that doesn't make 
them change their tactics. In the 
meantime. I am going to have a few  
words with my advertising man and 
tell him to hold down his enthusiasm  
to the point where he is telling the 
truth.”

This instance was one where a 
manufacturer was misrepresenting the 
contents of the fabric he was making 
and advertising. The letter sent to 
him at the suggestion of the chair
man of the Labeling Committee ac
complished its purpose, but at the 
same time the manufacturer did not 
make a full correction. Instead, he 
put in a few qualifying words that, 
unless the reader or purchaser was on 
guard, would still convey a wrong im
pression.

“It is not only the totally incorrect 
labeling or claims made for merchan
dise that we have to fight,” said the 
Secretary, “but also the inuendo and 
the qualifying words that sometimes 
are very inconspicuously placed to limit 
the meaning of a trade name or term. 
A manufacturer, for instance, will con
tinue to use an objectionable word 
and then qualify it in small type. Or 
again the objectionable word may be 
dropped and yet qualifying words 
used that practically convey the same 
thing.

“Mislabeling, all things considered, 
in the majority of cases is not inten
tional wrongdoing on the part of the 
manufacturer. But the trade just for
gets that meanings have grown up in 
the trade that the public is not aware 
of. What consumer, for instance, 
would conceive of only cotton under
wear being handled by a woolen de
partment? And yet that very condi
tion exists among the most reputable 
houses. The first buyers of such 
underwear, the jobbers and retailers, 
are not deceived, and it’s pretty safe 
to wager the bulk of the people gen- 
rally know how to distinguish be
tween cotton and wool goods. The 
fact of the matter is, however, that 
while misnomers of the sort occur

even in-the houses of the highest type, 
there must always be a lot of fictitious 
names that lead to confusion.

“Advertising men,” he continued, 
“are usually of an enthusiastic nature. 
Give them a small fact to work on 
and they will draw up most convinc
ing arguments regarding the quality 
of the material they are paid to ad
vertise in the most attractive way. 
ft is natural to expect that they will 
indulge in hairsplitting. It is also 
quite possible that with the atmos
phere of confused trade meanings 
they are liable to err when they put 
their statements before a public not 
educated to those meanings. Then 
there is the salesman to consider. He 
also paints his word pictures in high 
colors, not forgetting to stress the 
good points of the product he sells.

"After all. just what the advertising 
man and the salesmen have to say about 
what they sell is governed b}r what 
they are either urged or permitted to 
say. If the policy of the house they 
represent frowns on misrepresenta
tion of even the mildest sort, it is 
sate to say that their language will 
be tempered accordingly. However, 
under the loose standards that pre
vail in man}- manufacturing trades 
to-day. a house that is not alwavs 
vigilant will find that it is creeping 
toward the practices of those who are 
frank followers of the doctrine of 
‘putting it over’ on buyers as often 
as possible.

"This association watches violations 
of the correct labeling regulations 
very closely. Every trademark that 
is registered comes before the notice 
of our people and we attempt to stop 
those which make illegitimate claims 
at the source. But the surprising 
thing in the study we have made of 
the problem is that so many other
wise reputable concerns think nothing 
of stretching the truth to the limit. 
They make meritable products that 
could be advertised and sold on an 
entirely legitimate basis and yet they 
frequently cross the border of just 
claims and venture into the realm of 
the fantastic.

“\ \  hy such transgressions are nec
essary passes understanding in view  
of the .fact that, as a rule, the public 
is fully acquainted with the product. 
Such claims bring no additional busi
ness and. on the contrary would 
seem to injure the reputation of a 
high-class house.

“The whole problem is one that 
cannot be solved by bringing up in
dividual cases from time to time and 
forcing the use of correct terms. 
M hat must be done, it seems to me, 
is that trade suffering from such evils 
should undertake to clean house, es
tablish proper classifications, adopt 
correct terms impossible to m iscon
strue. and abide by them.”

Hon t be afraid of being known as 
a man of one idea. The men who 
have moved the world have been of 
this kind. It is ever the single aim 
that wins. It is the man who has his 
purpose burned into every fiber of his 
being, who never loses sight of his 
goal and who has the faculty of focus
ing, like a burning glass, all his scat
tered rays, who succeeds.

W ool Sales, Past and to Come.
The auction sales of colonial wools 

in London still seem to have attraction 
for American buyers, who were among 
the bidders during the past week. Their 
demand continues to be for the fine 
merinos, which stay high in price, rather 
to the disgust of a large section of the 
British population that is anxious for 
cheaper clothing. Much is said in Eng
land of the “profiteering” by the British 
Government in this matter of wool, 
and it is asserted that, buying it as 
cheaply as it did from Australia and 
New Zealand, it ought to have helped 
the domestic woolen industry by letting 
the latter have the raw material cheaply 
before allowing the prices to be bid up 
by persons from abroad. The very 
thing, however, which the British Gov
ernment did not do is what certain 
Anglophobists in this country not so 
long ago said they were going to do. 
Nowadays, they are asserting that the 
auction sale of these Australian and 
New Zealand wools in this country will 
hurt the price of the domestic varieties. 
They are in a fair way of being proved 
to be wrong in this as well. The next 
sales of British colonial wools here will 
take place in Boston beginning on Jan. 
21. The goods will be sold on samples. 
So far as domestic wools are concerned 
the chief item of interest during the 
past week was the announcement of the 
formation of a $10.000.000 corporation 
which will erect a dry process wool 
cleaning plant in Utah, where they ex
pect to scour about 30,000,000 pounds 
annually. This will be profitable to 
the growers no less than to the woolen

manufacturers. The goods market is 
seasonably quiet, in preparation for the 
announcement of prices for the next 
heavyweight season.

W hen Man is a Failure.
When he has no confidence in himself 

or his fellow-men.
When he values success more than 

character and self-respect.
When he does not try to make his 

work a little better each day.
When he tries to rule others by bully

ing instead of example.
When his friends like him for what 

he has more than for what he is.
When he does not care what happens 

to his neighbors or his friends so long 
as he is prosperous.

SAVE MONEY by insuring in the

Michigan Mercantile Fire 
Insurance Go.

Mich. Trust Bldg. Grand Rapids, Mich.

We  are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Corner Commerce Ave. and 

Island S t
Grand Rapids, Mich.
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The Situation in Cotton.
A wide disparity between the quota

tions for spots and contracts continues 
to be the marked feature in the cotton 
markets. During the week past there 
were the customary gyrations shown on 
the blackboards of the exchanges. In 
each instance there was some plausible 
pretext, such as an improvement in 
sterling exchange or an extra demand 
from somewhere. The Southern Cot
ton Association continues to assert that 
the recent Government estimate of this 
year s crop is too large, but few are in
clined to give it credence. It would 
not astonish some if the Census Bureau 
report, a couple of months or so from 
now, shows an amount considerably 
larger than the recent estimate. At
tention in the growing districts will soon 
be diverted to preparations for next 
year’s crop. It is curious to note that 
opinions, so far as they have been ex
pressed, are not favorable to a curtail
ment of acreage. The present crop has 
proved too profitable to run chances of 
shifting to other crops. A suggestion 
from Sir Herbert Dixon, President of 
the recent World’s Cotton Conference 
and also President of the International 
Cotton Spinners and Manufacturers’ 
Association, is one of the things the 
growers should heed. He said many 
varieties of cotton of short and inferior 
staple had been introduced in many com
munities here and the production of 
these varieties had steadily increased. 
Cotton is bought from farmers in most 
local markets here on a general average 
of the production of the district and 
'not on the merit or value of the individ
ual bale. So the progressive farmer 
gets no more than his neighbor who 
grows inferior cotton, and the tendency 
is to encourage the growing of the lat
ter kind. Selection of seed and proper 
marketing are the remedies. The goods 
market was without special feature dur
ing the week, though new records were 
made for some gray goods. There were 
filling-in sales, but no one at this season 
is tempted to buy or sell much, in view 
of the conditions existing.

Dry Goods Stores Use Bonus Plans.
\  irtuallv 70 per cent, of the retail dry 

goods stores in the United States have 
some form of commission or bonus 
system for their employes.

At least that is the indication of re
plies so far received to the question
naire sent out by the committee of the 
National Retail Dry Goods Association, 
which is conducting constructive re
search work in wage problems.

A second questionnaire now has gone 
out to stores which have commission 
and bonus systems for the purpose ot 
analyzing these.

The first one went to 1100 members 
of the association, and 670 replies were 
received. Of these 458 reported they 
had commission or bonus systems, and 
forty-nine declared they had formerly 
had such systems, but had abandoned 
them. The rest reported they had never 
had them.

Commission and bonus systems are a 
growth of recent years, as was indicated 
by a further analysis of the replies. 
Out of the 458, they had been in use for 
five years by only ninety-one stores, but 
215 merchants reported they had been

paying commissions and bonuses for 
three years or more.

The foregoing data applies to selling 
help only, but in 298 stores bonuses for 
nonselling help were also established. 
Bonuses for buyers were reported by 
307 stores, and for other executives by 
160 houses.

The second questionnaire, which is 
planned to analyze commission and 
bonus systems, is lengthy. An inevit
able result, says the committee, will be 
the crystallizing in the mind of the mer
chant who attempts to answer it of a 
much more clear understanding of his 
own system, its strong points, and its 
faults.

Styles in Mourning Hats. 
Several smart mourning hats are now 

being shown by the local millinery trade, 
according to the bulletin of the Retail 
Millinery Association of America. Some 
of these feature the use of visca and 
haircloth as the leaders of fashion in 
these models for the coming season. 
The bulletin goes o n :

"The mourning hat, which at one 
time was not altogether a thing of beau
ty, has blossomed out into many charm
ing varieties during the last few seasons. 
Exceptionally good style and smart lines 
are embodied in these hats for the com
ing season. There is a quantity of 
glycerined ostrich used in long sprays. 
Solid crowns of glycerined sprays make 
some of the smartest hats, poised on a 
‘tire’ brim of black haircloth. There 
are also draped turbans' o f visca cloth 
and silk netting that are well adapted 
for mourning wear. In some cases 
faille is used to soften the effect. Ba
tavia cloth, too, is used for these models, 
and looks well made up with a silk 
stitch for trimming.

“For more elaborate wear, such as 
for dinner and evening affairs, there 
are little visca turbans veiled with a 
cage of black maline. One of these 
models has strips of visca appearing on 
the maline tarn at intervals of two in
ches or so. Maline and glycerined os
trich form another neat combination for 
dress wear, and are made up into attrac
tive small shapes for matrons.”

He Had One Better.
One of the honest old farmers came 

home and found a sewing machine 
man in the house demonstrating to 
the woman what fine work it would 
do. The agent asked the farmer to 
bring in a shingle and said: “I will 
show you that the W onder W orker 
machine will do heavy work, for I 
will stitch right across the tip of the 
shingle, where it is at least one- 
sixteenth of an inch thick.”

“N ot interested,” said the farmer.
Over crost here ’bout three miles 

northeast a young man built a house 
last summer and I’ll be durned if his 
wife didn’t take her Mechanical Mar
vel sewin’ machine and stitch on 
every blame course of clapboards, 
from gable and eaves, clean down to 
the sills.”

As the agent slammed his machine 
into his light truck and chugged away 
the farmer turned to his wife and 
said: “W ell, Rita, I sewed that agent 
up all right, didn’t I? Now let’s have 
supper.”

Looking Back Over the Past Year
W e were thinking about the various factors which have helped to 
make our business grow and expand. In order they seem to have 
been about as follows:

1. A larger and better balanced stock of merchandise at all times, 
especially when others were out of certain items which we had.

2. Better service as evidenced by our desire at all tim es to follow  
the wishes of our customers«.

3. The institution of CITY DAY and other advertising features 
which enabled us to convince our custom ers and prospects that 
we had an earnest desire to co-operate with them at all times.

4. The large expansion in our H ouse and Traveling Force, in order 
to better take care of the wants of the trade.

5. Purchase of new building, giving us larger floor space and, when 
completed, one of the finest quarters for a W holesale Dry Goods 
House in the United States.

6. The earnest desire on the part of everyone connected with the
House to tell the truth about our merchandise, the rapidly 
changing market and about everything necessary to the welfare 
and profit of all our customers and prospects. Do you know that 
in our force, we have both Accounting and Merchandising E x 
perts, who are anxious and willing to help you? For som e cus
tomers who have desired it, we have selected their merchandise, 
written their ads., trimmed their show windows, properly ar
ranged their merchandise and given other advertising and mer
chandising helps. For others we have helped them in their ac
counting, etc., and even with the constantly changing and 
treacherous market, we have always advised our customers to 
the best of our ability as to when and when not to buy, irrespec- 
time of what influence such advice might have had on their desire 
to buy merchandise from us.

To sum it all up, in the first place, our desire has been to do 
everything possible to help the trade, and in the second place, do 
everything possible on our part to meet the needs of the trade, so 
that by co-operating together we could build a first class W holesale 
Dry Goods H ouse here where it is needed and which will result to 
the further and continued profit of both you and ourselves during 
the years to come.

W e are much pleased with the progress that has been made in 
the past year and desire to express to you our thanks and apprecia
tion for the interest you have taken m our business and for the 
helpful co-operation and uniform courtesy which we have had from  
all our friends and customers. It is our earnest hope that our family 
shall continue to grow.

W e believe that the successes of the past have out-numbered the 
mistakes, which we assure you have not been intentional. It is our 
purpose to continue on the principles above and to further build and 
expand this business to meet the ideal which we have set before us.

W e will move into our new m odem  shipping room this week. 
W hen it is completed it will be a model of the latest methods and 
we hope you will look it over in accordance with our policy, that you  
are welcom e at all tim es to inspect any part of our business you  
desire to. The wall separating the two sides of the building will soon 
be removed.

W e have bought on a low market a large amount of fine new  
merchandise such as never before handled by us, so that we will be 
in position to handle the entire needs of the trade. A little later 
on we will have an Opening Sale at which we will display this mer
chandise, which we are sure will be a revelation to you. Our Manu
facturing Department will soon be in full swing, so that we can fur
nish you with garments properly made and not from a “sweat-shop.”

We trust you will pardon our pride in speaking of these things 
but we want you to know how earnestly we desire to serve you in 
every particular.

There is nothing which pleases us more than to have you come 
in to the H ouse and see us, because it gives us an opportunity to 
become better acquainted. The large increase in our House Trade 
is one of the things which we are the proudest of. W e shall always 
continue to do everything we can to get you to come and visit us. 
W e have had a few of our friends say, that they have not always 
had all the courtesy which might have been shown them, so in order 
to remedy this, we have promoted our Mr. Herman Duyser, who has 
been with the House 33 years to the position of Special Representa
tive at the door.. H is duties are to greet you when you come in and 
see that you are given every courtesy while you are in the House 
and to see that you leave with a feeling of good will and satisfac
tion. W e believe that this is a most important position and that 
Mr. Duyser will fill it both to your and our entire satisfaction.

Any time you have any suggestions, please let us have them.
W ishing you a Merry Christmas and the Happiest, M ost Pros

perous New Year you have ever known, we are,
Very truly yours,

GRAND RAPIDS DRY GOODS CO.
C. J. FARLEY , General Manager.
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Saying Mean and Destructive Things. 
W ritte n  fo r th e  T radesm an .

Xot long ago 1 heard a man say 
<>f a woman who lives in our town:

"1 have known Mrs. ------------  for
twenty years;  I never heard her sav 
unkind thing about anybody."

The saying came back to me a score 
of times during a visit that I made 
for two weeks at the home of an oid 
friend. I here are several children 
in the family and the table-talk is 
very lively: they are bright children, 
well informed about all the things 
that are going on in the world, and 
full of the power of narrative. Their 
parents discuss all manner of things, 
neighbors,  social and business a s s o 

ciates and public characters, with the 
greatest freedom and candor.

The thing that struck me about al
most every conversation that I heard 
in that house, morning, noon or night, 
was that I never once heard a kindly 
thing said about anybody. No m at
ter who might be the subject of the 
conversation, from the President of 
the United States to the little girl 
who lived next door, it was always 
a “knock.” The father did it. the 
m other did it. everyone of the chil
dren did it. W hoever was mentioned 
the thing emphasized was almost in
variably some peculiarity, some de
fect. some bit of gossip on the whole 
injurious to the person spoken of.

Some of the things they said I 
knew to be true, but for the most part 
the assertions were either based on 
hearsay or related to oer 
arir'es such as we all hav 
ters which need not hav 
t ’oped at a'l. and may in 
true.

I devoted a good deal 
and thought to 
cause of this state 
sure T found it: T 
to earlv trainb

inai peculi- nothing sh
or to ma’- that we w
been men- or. better <
hav e been m en t-oned

but the tendency easily grows into a 
habit. And if it is a habit of the 
grown fo.ks. the children uncon
sciously pick it up, and it becomes 
characteristic of the whole family a t 
mosphere. It not only represents the 
a tt itude of the family toward other 
people, but becomes that of the m em 
bers of the family toward each other.  
It does not make for happiness or 
unity in the home.

It is pre tty  easy to effect a revolu
tion. if somebody, especially the 
homemaker herself, takes the trouble 
to set the fashion. I wonder how it 
is in your family? Is your dinner ta 
ble characteristically a place of petty 
and unkind gossip? Do you all join 
with one accord in picking to pieces 
the reputation of evervbody whose 
name is mentioned? Do you roll un
der your tongues every bit of un
friendly comment that  you hear about 
any acquaintance: do you love to read 
of the downfall of this or  that man 
conspicuous in the public eye? Is 
there nobody at your  table who comes 
to the defence of the absent victim?

Suppose. Homemaker,  at the very 
next meal you should say something 
like this:

‘I have been noticing that we are 
in the habit of saying unkind things 
about people who are not  here. I 
think that is not very nice, and that 
we ought sometimes to say the kind 
things that we know about those we 
talk about. Suppose that for a while 
we make a rule that at this table

mid sav to hi

attention 
he search for the 
of things. I am m >t 
uspect it went back- 
one or both of the 

parents,  but T am very sure the thing 
could easilv l e overcome if either the 
father or the mother would recognize 
the evil and devote a little care to 
overcoming it. by directing the c r n- 
versation into positive, constructive 
channels. I have a reason for th ink
ing that perhaps they may make an 
effort of that sort.

Tt seems to me that  the tap-root of 
this habit of always criticising other 
people is a sense of defect in o u r 
selves. an instinctive effort to distract 
attention from our own shortcomings 
by emphasizing those of others.  More 
than that. T think, we have a kind of 
delight in attributing to others the 
defects we see in ourselves, or s u s 
pecting them of things we would do 
ourselves if we were in their place, or 
if we dared. That  lies at the bottom

;ee if we cannot think 
of what we kno” about that oerson 
♦hat is good, that we should like to 
have said about ourselves. Watch, 
childern. and call attention every time 
you hear us say anything unkind 
-'bout any person.”

Tt would make a kind of game that  
the children would enter  into with 
enthusiasm: it would anneal to the 
best that is in them. T think it would 
startle some people tha t  I know if 
some little kiddie should protes t  every 
time they gave utterance to the kind 
of knocking” that is all too com
mon. Tt might for a while stop their 
conversation altogether!

Nothing easier than to change the 
w ho’e tone of the conversation in 
vour home, if it needs it. and if vou 
out vour mind on the subject Life is 
all too short: there are fine con
structive things that we all could say. 
but that we do not say because the 
time is all used up in saying mean 
and destructive things.

Prudence Bradish.
[Copyrighted. 1919.]

R E D  C R O W N

Pure Food 
Products

24— Fast Selling Varieties— 24
PROVED
TRADE
PRODUCERS

Acme Packing Company, Chicago

PORK
_  A N D  .  -  I

b ea n s
W,n'  " K M TOMATO '

PACKING COMf**

Sold Through Wholesale^Grocers Exclusively

Buy “ Bel-Car-Mo”  now in
in good round quantities. The peanut crop 
is only normal and growers are holding out 
for higher prices.

Educate your trade to the fact that “ Bel-Car-M o”  
is just as staple as cow’s butter or flour and Its 

Order from high food value makes It valuable to serve often.
■ , , This kind of advice brings a closer relationship

your JODDer between the retailer and the consumer.

Papers of A ll Kinds
For Wrapping Purposes

Before placing your next order, 
write us for prices.

T h e  D udley Paper Company
Lansing, Michigan

OUR MOTTO— Prompt Shipments— Quality Stock.
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Why the Labor Union is a Pernicious 

Institution.
The labor union, per se, is a per

nicious institution. Pernicious, first, 
because, while it is a decided minor
ity, it has the whole civilized world 
cowed to a standstill!.

Pernicious, because no man dares 
to raise up his voice against it. The 
politician quails before it. The news
paper shies away from it. The public 
is afraid of it. The employer of labor 
dreads it, and even the individual 
member of the union often trembles 
at the roar of the Juggernaut of which 
he, himself, form one little unit.

Pernicious, because it is a fighting 
machine that keeps society in a con
stant state of nerves, turmoil, uproar 
and agitation.

Pernicious, because it is a highly 
organized few. designed to exploit 
the unorganized many. Claiming to  
be out after the scalp of the bloat
ed bond-holding multi-millionaire, it 
preys in reality upon the thrifty 
worker, whose savings constitute the 
actual capital of the world. Claim
ing as its main object to better the 
condition of the workman and make 
him happy, it keeps him, in fact, ex
cited, unsettled, discontented and. 
miserable.

Pernicious, because it often shang
hais the peaceable and satisfied work
man into its ranks against his better 
judgment and holds him there 
through fear.

I ernicious, because it does not aim 
at efficiency, but rather puts a prem
ium upon laziness. Because it will 
not allow one man to do more work, 
or better work, than another man, no 
matter what the relative qualifications 
of the men may be. Because it 
strangles, at birth, all ambition to 
excel.

Pernicious, because it refuses to in
corporate and be responsible for its 
acts. Because it will not keep agree
ments any longer than compatible 
with its own interests. Because it 
has no sense of honor. Because it 
asks to be exempted from the same 
laws that it demands shall be enforc
ed against those whom it seeks to ex
ploit.

Pernicious, because the methods it 
employs to accomplish its ends are 
almost invariably methods of force— 
the threat, the boycott, the strike, the 
riot, the torch, the bludgeon.

Pernicious, because it expects and 
demands the impossible. Because at 
one and the same time it wants wages 
raised and cost of living lowered. 
Because it expects to work less hours 
and still have the storehouses of the 
world filled with cheap goods.

Pernicious, because it will not per
mit men to follow the dictates of 
their own consciences. Because it 
will not recognize the right of men 
to work beside it without accepting 
its faith and contributing to its co f
fers. Because it brands and perse
cutes men. who. while they may he 
skilled craftsmen, are not inclined to 
join the union.

Pernicious, because it is led by the 
paid agitator and applauded loudest 
by the proletariat and the workman 
who can not readily secure em ploy

ment by his own skill or upon his 
own merits.

Pernicious), finally, because its 
propaganda, carried into practical 
operations, leads to Bolshevism and 
anarchy, stops the heart-beat of civil
ization and halts the orderly proced
ure of the Human Race toward the 
accomplishment of its manifest des
tiny.

The labor union, per se. is a per
nicious institution.

The one thing most needful to re
store the industrial equilibrium of the 
world to-day is the determination of 
governments to place the labor union 
back upon the same plane as the rest 
of the people, with no laws nor ex
emption from laws, for the especial 
benefit of organized labor.

If the labor union would survive, 
it must submit to regulation after the 
same manner that it aims to regulate 
others. W. H. H. MacKellar in 
Roycroft.

Did It Pay—
To try to take a short cut to suc

cess?
To sacrifice family and reputation, 

to ruin the future of your chi'dren, 
for the sake of trying to get a living  
in a questionable way?

To leave school for the sake of get
ting started in business a little earlier, 
and then find yourself cramped and 
handicapped the rest of your life for 
the lack of a proper education and a 
thorough training?

To try to cover your tracks in ques
tionable schemes, and to live in per
petual terror of exposure?

To lose your chance to make a life, 
all that is best in you. in trying to 
make a living?

To jam yourself through college, 
for the sake of saving a little time, at 
the price of nervous prostration?

To buy the applause of your fellow- 
men at the price of your reputation2

To squander your life forces, to so 
sap your energies in dissipation that 
your whole career was sacrificed?

To lose the respect of every one 
that believed in you for the sake of a 
few paltry dollars?

The Scrub-Woman.
AVritten for th e  T rad esm an .
W h en  m y dow n-tow n  ta sk s  a re  done 

And the  office bu ild ings close 
T h  n is h e r 's  bu t ju s t  begun

"A\ h a t 's  h e r  n am e?” b u t no one know s.

She is dow n upon h e r knees 
C lean s 'n g  tile  and  m arb led  hall 

F am ilia r th u s  w ith  lu xu ries  
T hough p e rh ap s  h e r  ow n a  sta ll.

Oft I ’ve w a tch ed  h e r bending  low 
Only conscious of d u ty  th e re  

Da re  I v en tu re  p a s t o r go
\\  here  sh e 's  c leansed  th e  tile  w ith  care.

Th n it w as I saw  th e  cost 
Of th e  m orrow ’s w ay fo r me 

She h e r n igh t of re s t had  lost 
F o r m y fu r th e r  luxury .

Pa ined—th en  quick m y question  cam e 
“E v ery  n -gh t m u s t th is  you do?

1 t a j  jo u r  husband—and  yo u r nam e 
“H ave  you an y  ch ild ren  too?"

"F iv e  " she  said  “ I 'm  M ary  A nn"
\ \  hile I w ork th e y 're  hom e asleep  

"R h eu m atiz  h as  m y old m an 
" I t ’s up to  m e th e  bunch  to keep .”

“ H ere I 'm  done each  n igh t a t  tw o 
. . ‘ T ak es  an  hou r to re ach  m y home 
"  ..S® rnj’ m^ n —and  th en  I’m th rough

*  o r th e  k ids a in t troub lesom e.”

Xow each  m orn  w ith  th o u g h tfu l tre ad  
Open I m y office door 

B u t it  g rip s  me w h a t she s a d
N o one ev e r  a sked  befo re ."

C harles  A. H eath .

A U T O M O B I L E
ACCESSORIES

Dealers, garage men and others entitled to whole
sale prices will find the right merchandise plus 
personal co-operation and real selling help in fea
turing this line of goods. I give a line of service to 
my customers quite different from the average whole
sale jobber in my line.
My new catalog will be out the early part of 1920, 
and I do not intend to feature a single item that will 
not sell and give satisfaction, leaving reasonable 
margin for the dealer. I am recognized as a com
petent buyer and every dollar's worth of merchan
dise sold represents my personal selection. When 
you place your orders with me I become practically 
your hired man, giving you the benefit of my servi
ces as a buyer.

My catalog will be sent only to customers or deal
ers making requests for same on their letter head.

Let the names roll in.

E. A. BOWMAN
"IN BUSINESS FOR HIMSELF."

719 John R Street. DETROIT, MICHIGAN

One Price to All At 
All Times

W hen w e started se llin g  safes, tw en ty -five  years ago, our 
com petitors in the safe business insisted that we could not suc
ceed, because we declined to fo llow  the traditions of the trade  
and adopt jo ck ey in g  m ethods. B y jo ck ey in g  m ethods, w e refer 
to the policy  pursued by m ost safe salesm en in having three 
separate prices on every  safe offered for sale— ask in g  price, 
se llin g  price and m inim um  price. Instead o f adopting such 
tactics, we determ ined on a fair price for every  safe w e offered  
for sale and noted that price on a tag  attached to the safe. N o  
deviation  has ever been m ade from this policy  and it has proved  
to be a w inn ing  one, because our custom ers have com e to under
stand that we are not jock eys and that our ratio o f m argins are 
lower than those of any other safe house in the country.

G ra n d  Rapids Safe Co., Grand Rapids, Mich.
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C O N D IT IO N S IN FRANCE.

Graphic Description of the Devasta
tion of War.

W hile trav e lin g  in F lo rida  in th e  1917 
cam paign  o f th e  A m erican  L ib ra ry  
A ssociation  one of my friends  m e t a  
F rench  a rm y  officer, w ith  w hom  he 
q u ite  n a tu ra lly  d iscussed  the  probable 
outcom e of th e  w ar. "Do you th in k  the  
allies will really  w in?" enquired  my 
friend . "Y es." replied th e  F renchm an , 
" th e  a llies  a re  going to  win, b u t a f te r  
they  do the  w orld will be exhausted  and  
in chaos ."  A fte r living nearly  n ine 
m onths in F rance , in a lm ost da ily  con
ta c t w ith  men w ho have seen all the  
co u n trie s  a t w ar. I am  convinced th a t  th e  
F rench  officer in F lo rida  in 1917 clearly
fo re tc>ld tille s itu a ti 'on in whic h th e  w orld
finds itse lf to -day .

In this- connec t!on I also recall the
sto ry told of the la te cîener al F uns ton.
a t Ve■ra Ci ■uz. Mexi CO. in Atte■ust. 1914. A
num b e r of A m erica n n<?wsp ap e r m en 1who
had been s ta t  tonetï a t Vera C ruz Vrere
order'ed to E urope <>n t he outl >reak of the
w ar and t hey cam e to F u nston  to say
goodl ►ye. He said to them : “ Boys you
a re  going to  repolt th e bigg*?st piece> of
news. ex.eei t  one, th;at could pos? ibly
happ«m to th is  old wo rl<I.” T hey as ked
h im  to  tell th em  th e  one exception . He 
said it w ould he th e  new s th a t  a la rge  
heaven ly  body w as headed d irec tly  to 
w ard  th e  e a r th  and  th a t  it would collide 
w ith  us in a few days, b lo ttin g  th e  ea r th  
and  everyth ing ' on it ou t of ex istence. 
And I believe F u n sto n  w as rig h t H is 
rem ark  helps us to u n d e rs tan d  w hat 
s ta r te d  to happen  to th is  w orld in 
A ugust. 1914.

As one of som e tw o m illions of A m er
icans in F rance  la s t w in te r I do not p re 
ten d  to  have  any  special know ledge of 
the  s itu a tio n  in F ran ce  to -day . I can  
only give you m y im pression  and  ob 
serv a tio n s  for w h a t they  a re  w orth . 
F rom  the beg inn ing  of J a n u a ry  to  the
ent1 of A ugust I wa s the  r  preslentative
of the A m erit•an Li! ira ry  Assoei a tio n  in
Ba se Sect ion No. 1. w ith  head q u a rte rs
a t St. X aza ir e. Th is te rr i to ry roughly
cor■res pijn d s  tt ► an airea. w ith  X«-w York
Cit y as St. X azaire. th a t would tak e  in
Pr<>vide nee. R. i.. \V o reeste r and Spring-
field. M ass.. A lbany. X. Y.. S cran ton , Pa., 
and W ilm ington . D elaw are. B ase Section 
Xo. 1 em braced  five of th e  e ig h ty -th ree  
d e p artm en ts  of F ran c e —M orbihan. Loire 
Jriferieure. M aine e t Loire. D eux Sevres, 
and Vendee, m ost of it in an c ien t B r i t 
ta n y  and A njou. In  th is  te rr i to ry  th e re  
w ere  a t one tim e  la s t w in te r abou t 
200:000 A m erican  so ld iers and  sailo rs  in 
som e fifty c-amps o r cen ters , besides an y  
n um ber of sm alle r cam ps and  d e tach 
m ents. Of th ese  men abou t 30.000 w ere 
colored m en and  abou t 30.000 p a tie n ts  in 
seven large h osp ita ls  or hosp ita l cen ters, 
besides th e  cam p hosp ita ls. I t  w as m y 
job to  ge t read in g  m a tte r  to  th ese  m en. 
serv ing  th em  th ro u g h  over 300 lib raries  
which w ere  operated  locally by a ll the  
various w elfare  societies, a rm y  c h ap 
lains. a rm y  schools, etc. My w ork b rought 
m e in d irec t co n tac t w ith  all th e  w el
fa re  societies and  an y  n um ber of th e  m en 
and  officers in th e  a rm y  and  navy. As 
th e  m en m oved o u t and  cam ps closed up 
for good. I saw  to  it  th a t  th e  books in 
th e  cam ps w ere  sa lv a g e d ; so th a t  b e 
tw een the  d is trib u tio n  of books and 
m agazines and salvaging . I got a round  a 
g rea t deal—10 to  15.000 m iles by a u to 
m obile and  m otor tru ck , besides tra v e l
ing by ra ilroad . I know  th e  roads and 
tow ns in th a t  sec tion  of F ran ce  b e tte r  
th a n  in an y  s im ila r a re a  in th e  U nited
S ta te s . I s lep t in som th ir ty differen t
ho tels. 1Red Croiss 1>unk ho»uses iand arm y
cam ps ;and a te a t tw ic e ;is  m anv  more.
This, w ith  half a doze n short business
tr ip s  to P a ris , one of th€•m by au  tom o-
1 «ile w hen 1 turined in my e a r  a t th e  end
of m y Vrork, a sihort tri]p t o the d e v a s ta t
ed a rea . and  eiight day"S a t Br esi w a it-
ing  for my shipi. is all I s aw  of France.

At St . X azair*e m ost of m y w ork w as
on and around th e doCks. both day  and
nigh t, sonietim e s a 11 n igh t . g e ttin g  books
brought from  Ame rica lotided <Onto cars
an d  shipped o u t fo r the  use of th e  rest 
of th e  A. E. Fi., d u rin g  th e  firs t six 
m onths, and  d u rin g  th e  la s t tw o m onths 
g e ttin g  the  books salvaged  from  all over 
F rance  loaded onto sh ips fo r sh ipm ent 
back  to  the  U nited  S ta te s —som e 700.000 
vo lum es—and  du ring  th e  whole period 
p lacing  books and  m agazines on the  
sh ips fo r th e  use  of th e ir  officers and 
crew s, p a rticu la rly  fo r th e  sh ips th a t 
w ere c a rry in g  po ta toes from  Ireland, 
coal from  E ngland  and  W ales and  re lie f 
to  all th e  s ta rv in g  coun trie s  of E urope— 
Belgium . G erm any, Poland, R u ssia  and 
th e  B alkan  S ta te s . On th e  ships, on 
tra in s , a t  hotels and  in the  cam ps I  m et 
m any  m en w ho had  been to  a ll th ese  
coun tries  and  h e a rd  th e ir  s to ries. B e
sides, I m e t m any of th e  500,000 A m eri
can s  re tu rn in g  to  th e  U. S th ro u g h  St. 
X aza ire .

W ith  w h a t I saw  and  heard  overseas 
and w ith  w h a t I have  seen and  h eard  
in A m erica since m y re tu rn  (though  I 
have n o t y e t been able to  ca tch  up w ith 
w hat h as  happened he re  since I sailed 
fo r F ran ce  la s t D ecem ber), I have  a r 
rived  a t  the  conclusion th a t  th e  people 
of A m erica  do no t fully realize  the  fa r  
reach ing  re su lts  of the  d estru c tio n  and 
d ev as ta tio n , th e  political tu rm o il and the  
soeial p a ra ly s is  caused  by th e  w ar.

F o r five y ea rs  40 p e r  cen t, of a ll th e  
p roductive  pow er of th e  w orld 'has been 
engaged in d estru c tio n  on th e  m ost 
colossal scale in h isto ry . A no the r w ay 
of s ta t in g  th is  is to say  th a t  th e  equ iv 
a len t of all th e  m an  pow er and  p ro 
ductive  energy  of th e  w hole w orld fo r 
tw o y ears  o u t of th e  la s t five h a s  been 
d estroyed  and  th a t  th is  d estru c tio n  h as  
been no t only a  d e s tru c tio n  of p ro p e rty  
and th e  th in g s  th a t  society  needs daily  
for its  norm al ex istence, b u t v a s tly  m ore 
im p o rtan t has been  th e  d estru c tio n  of 
life—m any tim es th e  econom ic value of 
th e  p ro p e rty  destroyed .

Do you realize  th e  econom ic value of 
th e  lives of th e  people of th is  tow n— 
G rand R apids?  A few y e a rs  ago I m ade 
a s tu d y  of th is  sub jec t, app ly ing  th e  
p rinc ip les of ou r in d u s tria l in su ran ce  
com panies, such  a s  th e  P ru d en tia l and  
M etropolitan , an d  th e  g o v ern m en ta l in 
su rance  schem es of E ngland  and  G er
m any. T he econom ic value of th e  lives 
of the  people of th is  c ity  is m ore th a n  
tw ice th a t of th e  assessed  value of the  
p ro p erty  of th is  city . And le t m e say  
by w ay of p a ren th esis , th a t  I am  con
vinced th a t  m uch of th e  so -called  social 
u n re s t is due to  th e  fa c t th a t  th e  gov
ern in g  bodies of th e  w orld have g iven 
vastly  m ore concern  to  leg islation  in th e  
in te re s t o f p ro p erty  th a n  to  th e  w elfare  
of m en an d  w om en. People a re  m ore 
im p o rtan t to  th is  coun try , to  an y  coun
try . th a n  p roperty .

W h a t h as  F ran ce  suffered  in th is  w ar?  
And in pass ing  let me re m a rk  th a t  
E ngland and  som e of th e  o th e r  coun
trie s  have, perhaps, suffered  a s  m uch or 
m ore, a s  fa r  a s  m an pow er is concerned. 
B etw een o n e-fo u rth  and  one-fifth  of th e  
m an pow er of F ran ce  th a t  w as fit for 
m ilitary  d u ty  (and  th ey  took th em  as  
young as  16 y ears) is gone—killed or 
w ounded so a s  to  be a  bu rden  on so 
c ie ty : 57 p e r cent, of a ll th e  m en in 
th e  F rench  a rm y  u nder 31 y ears  of age 
w ere killed o u trig h t. I have  gone th ro u g h  
village a f te r  v .llage  Sunday  a fte rn o o n s  
and evenings, in th e  sp ring  tim e espe- 
c ally , w hen all th e  hedges w ere aglow  
w ith  blossom s and  f ra g ra n t w ith  sw eet 
odors, w hen  if ever a  young m an ’s fancy 
ligh tly  tu rn s  to th o u g h ts  of love ; b u t 
th e re  were few or no young m en to  be 
seen, X early  a ll had "gone w est.” 
A long the  shady  roads and  in th e  groves 
w ith  dolm ens and  o th e r rem ain s  of the  
an c ien t I 'ru .d s  th a t  once in h ab ited  W es t
ern  F ran ce  and  left so m any  of th e ir  
m onum ents, we w ould p a ss  g roups of 
young people, six  o r e igh t w om en or 
g rls  w ith  only one o r tw o boys-—m ost 
likely so ld iers  hom e on fu rlo u g h ; fo r r e 
m em ber th a t  as y e t peace is no t e s ta b 
lished fo r F rance , and  in A ugust she 
s till had abou t a m illion and  a  h a lf of 
m en u n d er a rm s. T he w ar h a s  ta k e n  
aw ay  th e  chance  of no rm al w ifehood and  
m otherhood fo r n early  tw o m illion w om 
en in  F rance .

E a rly  in S ep tem ber I w as a t  B re s t 
w a itin g  _for tra n s p o rta tio n  to  ge t back  
to  th e  U nited  S ta te s . In  th e  a fte rn o o n  
we s ta r te d  to  go to M orlaix w here  th e re  
w ere s till som e A m erican  troops. On th e  
w ay we stopped a t  Le F o lgoet w here  a  
g re a t chu rch  fe s tiv a l w as  in  progress. 
O ur chau ffeu r w as a na tiv e  of th is  p a r t  
of th e  coun try , who a t  th e  age of 11 
w ent to  C anada  w ith  h is  p a ren ts . In  
A ugust. 1914. he w as w ork ing  a t  a g a rag e  
a t W inn ipeg  and  on th e  5th of th a t  
m onth  he s ta r te d  fo r F ran ce  to  fight for 
her. A lthough g assed  and  w ounded sev 
e ra l t m es he is s till a m ost ac tiv e  and  
a le r t m an. A t Le Folgoet he u n ex p ec t
edly m et his g ran d m o th e r, a  w om an of 
77 years, bent and  w orn by h a rd  toil, 
hu t w ith  a  very  fine face, an d  he em 
braced  h e r and  k issed h e r in th e  F ren ch  
fash ion—left cheek, r ig h t cheek, left 
cheek. I phot "g rap h ed  her. She could 
not speak  a w ord  of F rench , only the  
an c ien t B re ton  language. B ut th a t  w om 
an. a  rea l m o th e r of F ran ce , gave eleven 
g ran d so n s  to  th e  F ren ch  arm y  fo r th e  
w a r and  six of them  w ere killed and 
all o r n early  a ll of th e  rem a in d e r w ound
ed.

Go w ith  me to  som e of th e  churches 
in these  F rench  villages. Som ew here in 
side you will find a  lis t of th e  nam es 
of th e  m en  from  th a t  ch u rch  w ho died 
fo r F rance , w ith  th e  d a te  of d e a th  and  
som etim es in B ritta n y  th e  nam e g iven  in 
bo th  th e  B reton  language  an d  th e  F rench  
language. A t C am ours a  little  village of 
ab o u t s ix ty  houses, tw en ty  m iles X orth  
of \  annes , in one o f th e  b eau tifu l n a 
tional fo rests . I coun ted  147 nam es of 
men from  th a t  p a rish  who died fo r 
F ran ce  A t L andiv ision . n e a r  M orlaix. 
th e  sum m er hom e of G eneral Foch, I 
counted  in th e  ch u rch  th e  nam es of 155 
m en w ho died for F ran ce . A t th e  church  
a t P lougaste l, a  chu rch  w hose sp ire  one 
can  see across  th e  h a rb o r  from  B rest.
I coun ted  203 nam es from  th a t  chu rch  of 
men w ho in th is  w ar died fo r  F ran ce  
And P lougaste l is no t so la rge  a s  th e  
village of G randville—som e 500 people a t  
the  la s t census.

T he o th e r day  I coun ted  th e  nam es of 
th e  boys on th e  m onum ent in F u lton  
S tree t P a rk —th e  noble boys who died 
fo r A m erica, fo r us. fo r you and  fo r me.
I coun ted  214 nam es. H ad  G rand  R apids 
suffered  in th is  w a r a s  F ran ce  h as  s u f
fered. th e re  would be nearlv  6.000 nam es 
on th e  m onum ent in Fu lton  S tree t P a rk . 
Had G rand  R apids suffered  as  som e of 
the  ru ra l villages of F ran ce  have s u f
fe red —fo r th e  ru ra l  v illages lost m any

m ore m en th a n  th e  c itie s  w here  so 
m any of th e  m en w ere  w orking  in m u n i
tion  p lan ts—th e re  w ould be 20,000 nam es 
of th e  sons of G rand  R ap ids on a  m onu
m en t in th e  park . F a th e rs  and  m o thers , 
business m en, em ployers of labor, th in k  
of F ran ce  to -d a y  in te rm s  o f sons and  
th e  m en to  c a rry  on th e  in d u s tria l and 
com m erc ial life  of th is  city , w ith  6,000 
o r 20.000 nam es on a  m onum ent in F u l
to n  S tree t park .

The d e v as ta te d  a re a  of F ran c e  m ay 
roughly  be described  a s  an  a re a  w ith  an  
av erag e  w id th  o f th ir ty  m iles and  som e 
400 m les long from  th e  X o rth  S'ea to  
th e  Sw iss border. U tte r  deso la tion  c h a r 
ac te r ize s  m ost of th is  a re a —an d  it in 
cludes som e of th e  g re a te s t  m a n u fa c tu r
ing c itie s  th a t  w ere—cities, hom es, fa c 
to ries , even v eg eta tio n  an d  land  d e stro y 
ed. Some of th e  roads  a re  s till im p a s 
sable, a s  I personally  experienced  on 
th e  C hem in de D am e, an d  som e of th e  
s tre e ts  in  th e  c itie s  a re  s till  closed, be
cause of th e  debris  from  b a tte re d  hom es. 
Soissons and  F ism es rem inded  me of th e  
bu rned  d is tr ic t o f B altim ore  a f te r  the  
g re a t fire of 1904. excep t th a t  th e  s tones  
w ere  not s ta in ed  w ith  sm oke. T he  d e 
v a s ta te d  a re a  a round  C hem in de D am e, 
w here  people a re  liv ing  in th e  cellars  of 
th e ir  b a tte re d  hom es (if th e re  is so m uch 
as  a cellar le ft) and  w here  th ey  a re  
try in g  to  rebu ild  th e  houses and  re s to re  
th e  poisoned, b a ttle  sca rred  land  th a t  
is so d e a r  to  them , w here  I saw  w om en 
sea rch in g  in th e  shell to rn  e a r th  fo r the  
g rav e  of "p a p a"  of th e  e igh t y e a r  old 
hoy w ho w as w ith  th em —th ese  th ings, 
m oving as  th ey  w ere, did no t im press me 
n early  so m uch a s  th e  v illages, h u nd reds  
of m iles from  th e  fron t, w here  w om en 
and  girls, old m en an d  boys, a re  b ravely  
c a rry in g  on th e  w ork, try in g  to  produce 
the  food th a t  is to  feed F ran ce  and  keep 
o u t s ta rv a tio n  th is  w in ter. I t  w as th e  
w om en and  g irls  of F ran ce  who m ade it 
possible fo r F ran ce  to  hold on w ith  
courage, w ith  p a tien ce  and  w ith  confi
dence fo r a lm o st th ree  long and  b itte r  
y ears—figh ting  A m erica 's  fight—until
A m erica  cam e in to  th e  w ar. And th ey  
a re  doing th e ir  p a r t  yet. I have  seen 
w om en in th e  fields shock ing  w h ea t b e 
fore 5 o 'clock in th e  m orn ing  and  I have 
seen  th em  s till a t  w ork  in th e  fields in 
th e  long tw ilig h t of Ju n e  and  Ju ly  a t  
10 o 'clock  a t  n igh t. I have seen  w om en 
w ith  flails an d  long s tick s  b ea tin g  o u t 
th e  g ra in  on th re sh in g  floors, an d  w om en 
hare  footed pu lling  a th re sh in g  engine 
and  th re sh in g  m ach ine a long  th e  road  
because th e re  w ere  no h o rses to  do such  
work.

T he w h eat crop in p a r ts  of W estern  
F ran ce  th is  y e a r  w as  sh o rt an d  all the  
la te r  crops, po ta toes, beans and  v e g 

e tab les  a re  sh o rt o r a fa ilu re  because  of 
th e  d ro u g h t E a rly  in A u g u st m ost of 
th e  p o ta to  fields w ere dead, w ith  only a 
few  p o ta to es  th e  size of a  w a ln u t in each  
hill X early  a ll f ru it tre e s, excep t in 
sm all gard en s, a re  su ffering  from  lack  of 
care  an d  a tte n tio n  since th e  beg inn ing  
of th e  w ar. I t  w ill be seve ra l y e a rs  a t  
le a st before  F ran ce  can  g e t back to  its  
p re -w a r p roduction  of food. M ost of th e  
tim e I w as in F ran ce  th e  people h ad  to  
u se  b read  tic k e ts—su g a r  tick e ts  all th e  
tim e p a rticu la rly . B u tte r  you could 
ra re ly  g e t from  th e  F ren ch  and  th en  only 
a t  th e  price  of 50 cen tim es (10 cen ts) for 
a  teaspoonful. Only recen tly  I read  in 
th e  new spapers  th a t  F ran ce  is re tu rn in g  
to  b read  ra tio n in g  because of th e  s h o r t
age of w heat.

F ran c e  n ev er produced  enough  coal fo r 
h e r  use. She h as  a lw ay s been a  la rge  
im p o rte r of coal from  E n g lan d  and 
W ales. T he G erm ans d e stroyed  h e r best 
m ines. T he coal from  E ng land , m uch of 
it. w as im ported  th ro u g h  St. X aza ire . 
T hey a re  not g e ttin g  th e ir  u su a l am oun t 
of coal from  E ng land  th is  y e a r—th ey  
c a n 't  g e t it. T he yearly  production  in 
E ng land  h a s  fa llen  off n early  100 tons 
p; r  m iner em ployed, a s  com pared  w ith  
som etim e before th e  w ar. Coal p ro d u c
tion  all over E urope, on acco u n t o f t u r 
moil an d  cond itions g row ing  o u t of the  
w a r th is  year, will be only ab o u t tw o- 
th ird s  of w h a t it w as before th e  w ar. To 
m a in ta in  th e  level of coal consum ption  
in 1913 F ran ce  m u s t im port in 1919 tw ice 
a s  m uch coal a s  ev er before  in h e r h is-
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to ry ; an d  she c a n 't  ge t it  because  it  is 
n o t to  be h ad ; no t enough is being  m ined 
th is  y e a r  to  supply  th e  w orld 's  dem ands.

And th en  F ran c e  needs c red it—en o rm 
ous c red its—a s  do all th e  E u ro p ean  coun
tr ie s  in th is  w ar. H e r da ily  ex pend i
tu re s  g re a tly  exceed h e r  revenues. M any 
of h e r  in d u s trie s  a re  s till p ro s tra te d  and  
w ill rem ain  so u n til peace is e stab lished  
and  th e  new o rder of th in g s  can  s ta r t  
in E urope. E v e ry th in g  w a its  on th e  e s 
tab lish m en t of peace—a  peace th a t  shall 
fo rev e r p reven t, if possible, such  a  world 
h o rro r a s  w as p rec ip ita ted  by G erm any  
in 1914; such  a  peace a s  th e  m asses  of 
people in F ran ce  hope for an d  p ray  for. 
T he long delay  in e s tab lish in g  peace has 
g rea tly  ex tended  th e  social d i s in te g r a 
tion  th a t  is going  on in F ran ce , a s  well 
a s  in th e  rem ain d er of E urope. T he in 
d em n itie s  from  G erm any  a re  v ita l fo r r e 
es tab lish in g  and  s tab ih z in g  h e r c red it 
an d  fo r g e ttin g  h e r in d u s trie s  go ing  and  
s e tt in g  all h e r people to  w ork. F o r  only 
a s  F ran ce  is w ork ing  and  p roducing  can  
she pay  the  enorm ous expenses of h e r 
go v ern m en t an d  re -e s tab lish  th e  d e p re 
c ia ted  value of h e r m oney in th e  e x 
changes  of th e  world. T he value of the  
fran c  since la s t w in te r h as  dep rec ia ted  
enorm ously , so th a t  in S ep tem b er th e  
official A m erican  a rm y  ra te  of exchange 
(th e  com m erc ial ra te  w as s till h ig h e r) in 
F ran ce  w as 8 fran c s  5 cen tim es fo r one 
dollar, w hen th e  no rm al ra te  before the  
w a r w as 5 fran c s  fo r th e  do lar. F o re ig n  
business h a s  a  trem en d o u s h and icap  
w ith  such  a  ra te  of exchange  and  m any  
F ren ch  business and  p ro fessional m en 
a re  te rrib ly  d iscouraged  a t  th e  outlook, 
so m uch so th a t  som e of them  th in k  
a n y th in g —th e  w ors t anyone  can  im agine 
—m ay h appen  in th e  n e a r  fu tu re . The 
w o rs t fe a tu re  of th is  d isco u rag em en t is 
fe a r—fe a r  of G erm any  th a t  seem s like 
an  obsession, fe a r  of th ie r  ow n people, 
w hose d isco n ten t th ey  believe is s tirre d  
up by G erm an p ro p ag an d a; and  th is  fe a r 
h as  a  p a ra lyz ing  effect on th e  whole 
coun try . I som etim es th in k  th a t  all 
F ran ce  is s till su ffe ring  from  shell shock.

T here  is, how ever, p len ty  of m oney in 
F ran ce—B ank of F ran ce  m oney and  
C ham ber of C om m erce m oney, th e  la t te r  
issued  by th e  C ham ber of C om m erce in 
the  p rincipal c itie s  of each  d ep a r tm e n t 
and not accep ted  a t  a ll o r only a t  a  
la rge  d iscoun t ou tside  of th e  d ep artm en t. 
E u rope  is to -d ay  lea rn in g  th e  old, old 
lesson th a t  people c a n 't  keep  a live  on 
money. I have ta lk ed  w '.th m en w ho said 
th ey  saw  in Serv ia  people w ith  th e ir  
pockets  full of m oney, b u t dead  from  
s ta rv a tio n . In  E ngland  in J u n e  th is  year 
th e re  w as s ix teen  tim es  a s  m uch m oney 
in c ircu la tio n  as  in A ugust, 1914, b u t the  
food s itu a tio n  th e re  is m uch  m ore s e r i

ous now th a n  it  w as then . In  F ran c e  
th e  g en era l level of food p rices  is th ree  
tim es  a s  high  a s  it  w as before th e  w ar. 
I saw  eggs sell in A ngers la s t  w in te r  a t  
60 cen tim es each  (12 cen ts) o r a t  th e  ra te  
of $1 44 p e r dozen. I saw  b a n an a s  sell 
in P a r is  la s t  w in te r  a t  , 60 cen tim es 
a p :ece and  in N a n te s  I  pa id  85 cen tim es 
fo r a  th ird  ra te  apple—17 cen ts.

T he sca rc ity  an d  h igh  cost of food w as 
reflected  in th e  life a ro u n d  th e  dock3 and  
fre ig h t y a rd s  by th o u san d s  of g u a rd s  
c o n stan tly  on du ty , en deavoring  to  p re 
v e n t th e  s te a lin g  of food, and  o th e r  su p 
plies, b u t especially  food. S om etim es 
th e  g u a rd s  w ere  c a tch in g  h a lf  a  dozen 
F ren ch  people a  n ig h t s te a lin g  suppl es 
from  th e  docks. Some of m y ca rs  and  
book boxes w ere  b roken  open, b u t w hen 
it w as seen  th a t  books w ere  in them  
none w ere  tak en , except on one occasion. 
T hey  w an ted  food. T he cost of liv ing  is 
a  m ore b u rn in g  question  in F ran c e  to 
day  th a n  it is even in th e  U nited  S ta te s , 
fo r it is a  question  h igh ly  ch arged  w ith  
bo th  po litica l and  rev o lu tio n a ry  d y n a 
m ite.

T he sam e  s itu a tio n  w ith  re fe rence  to 
food p rev a ils  in o th e r  E u ro p ean  coun
trie s . C rops did n o t g e t p lan ted  la s t  
sp rin g  to  th e  e x te n t of th e  p re -w a r 
period. In  som e la rg e  a re a s  th e re  w as 
no p la n tin g  a t  a ll because of th e  b re a k 
dow n of g o v ern m en t an d  law . In  the  
crow ded c o m p artm en t of a  ra ilro ad  c a r  
la s t A ugust, tra v e lin g  from  P a n s  to  St. 
N aza ire  one n igh t, I s a t  nex t to  a n  E n g - 
l.sh  w om an, a  p ro fessional m usician , 
who had  m ade th re e  co n ce rt to u rs  in th e  
U nited  S ta te s , and  w ho h ad  recn tly  g o t
te n  o u t of R u ssia  th ro u g h  Sw eden, t r a v 
eling  a t  n ig h t an d  h id in g  by day, from  
Moscow. She had  been in R u ss ia  four 
y ea rs  th ro u g h  th e  revo lu tions. She w as 
one of th e  m ost in te re s tin g  w om en I 
ev e r ta lk ed  to, w ith  a  keen  m ind, a  w ide 
ran g e  of know ledge an d  a  g rip  on a ffa irs  
of w orld im p o rtan ce  w hich  m ade co n 
v e rsa tio n  w ith  h e r a  ra re  t re a t .  W e 
ta lk ed  th e  g re a te r  p a r t  of th e  n igh t, and  
w h a t she said  of th e  s tru g g le  a n d  fig h t
ing fo r food in R ussia  w as ex ac tly  in 
accord  w ith  th ese  w ords from  a  re p o rt to  
th e  S en a te  C om m ittee  on F o re ig n  R e la 
tions  in W ash in g to n  a  few  w eeks ago: 
“ E very  m an. w om an and  child  in M os
cow an d  P e tro g rad  is su ffe ring  from  slow 
s ta rv a t io n ."  I have seen  it  s ta te d  on 
w h a t seem s good a u th o r ity  th a t  15.000,000 
fam ilies  in E urope to -d ay  a re  s till r e 
ceiv ing  good ra tio n s  from  th e ir  g o v e rn 
m ents.

F ran ce  needs m any o th e r  th in g s  and  
m u s t have th em  to  g e t back  to  norm al 
cond itions, w hich I can  n o t d iscu ss  now. 
She needs food, she  needs ra w  m a te ria ls  
fo r h e r fac to rie s , she  needs m ach inery

an d  she needs an d  deserves  o u r a p p re 
c ia tiv e  sy m p ath y . I have  ta lk ed  w ith  
m any  in te llig en t people of F ran c e  and  
th ey  a re  all deeply  g rieved  a t  th e  lack  
of u n d e rs tan d in g  of F ren ch  prob lem s and  
th e  m isu n d e rstan d in g s  th a t  g rew  up  b e 
tw een  m any. A m ericans  an d  ce r ta in  of 
th e  F rench . ' All I w ish to  say  on th is  
po in t is th a t  no in te lligen t A m erican  
ju d g es  an  A m erican  seap o rt c ity  o r the  
co u n try  by th e  w o rs t s tre e ts  n e a r  its  
w a te r  fron t, m or w ould you judge  C hicago 
o r A m erica  by w h a t you saw  in P e a 
cock A lley in one of C hicago’s lead ing  
ho tels  sev e ra l y ears  ago. I have seen 
m ore b razen  s tre e t  w a lkers  in N ew  Y ork 
C ity in th e  neighborhood of F if th  avenue  
and  F o rty -seco n d  s tre e t  th a n  I ev er saw  
in P a r is ;  and  som e frien d s  of m ine who 
w ent from  P a r is  to  London la s t sp rin g  
declared  th a t  th ey  saw  th re e  tim es  a s  
m any  “ wild w om en” in London in the  
region of th e  Savoy H o te l a s  th ey  ever 
saw  in a  s im ila r a re a  in P a ris .

B ut the  g re a te s t hand icap  for th e  im 
m ed ia te  fu tu re  of F ran c e  is h e r labor. 
M ost of h e r  best m en a re  gone, killed 
o r s till in th e  arm y, so th a t  he r in d u s
trie s  m ust be carried  on la rge ly  by th e  
le ftove rs—old m en and  m en not fit for 
th e  arm y. I used  F ren ch  labor. Two 
of th e  m en I em ployed w ere  a s  good as  
th e  best, bu t th ey  w ere  excep tions. O ur 
s tan d a rd  box of books w eighed 125 
pounds. One good colored stevedo re  would 
eas .ly  p u t such  a  box on a  m o to r tru ck  
by him self. I have  seen  tw o F ren ch m en  
s tru g g le  w ith  such  a  box and  only a f te r  
g re a t  effort succeed in g e ttin g  it on to  
th e  tru ck . On th e  docks a  g an g  of fifty 
colored s tev ed o res  w ould load te n  c a rs  of 
tw en ty -five  to n s  each  a s  a  d ay ’s work, 
five to n s  p e r m an. A fte r th e  colored men 
re tu rn e d  to  A m erica  a n d  F ren ch  civ ilian  
labo r w as em ployed on the  docks a  gang  
of fifty  F ren c h  lab o re rs  w ould load only 
th re e  o r fou r c a rs  of tw en ty -five  tons 
p e r day . In  o th e r  w ards, one A m erican  
negro  fo r c e r ta in  c lasses  of w ork w as 
w orth  th re e  F ren ch m en —F renchm en , let 
me rep ea t, w ho a re  th e  le fto v e rs  from  
th e  w ar. You m ust realize  th a t  such  a 
cond ition  in  th e  labo r pow er of th e  coun 
try  is a  frig h tfu l h an d icap  to  th e  na tion .

In sp ite  o f m y lim ited  experience, 
th e re  a re  m any , m any  m ore th in g s  I 
m igh t w rite  of m y ob serv a tio n s  and  im 
p ressio n s  of cond itions in F ran ce , b u t 
tim e does no t p e rm it. I only w ish to 
say  th a t  th e re  is one m an  in all the  
w orld  w ith  a v ast experience , a  m an  w ho 
in my ju d g m en t has th e  c le a re s t u n d e r
s tand ing . the  fu llest f irs t-h an d  know l
edge of the  s itu a tio n , both  in F ran ce  and 
in E urope, to -d a y  and  w ho a t th e  sam e 
tim e has th e  keen est in s ig h t in to  th e  
psychology of th e  v a rio u s  E u ropean

races  and  the  s a n e s t ju d g m en t on a  m o s t 
com plicated  s itu a tio n . T he  th in g s  I h av e  
seen  a ll check up w ith  his ju d g m en ts . 
H e is th e  b iggest m an th e  w a r h a s  
b ro u g h t to  th e  fron t. H is  advice  is safe  
to  follow on th e  E uropean  s itu a tio n . H e  
is an  A m erican , and  h is  nam e  is H e rb e r t 
H oover.

Let me say, in conclusion, th a t  I r e 
tu rn  to  A m erica  w ish ing  w ith  a ll m y 
h e a r t, a s  I never w ished before  in m y 
life, th a t  I w as a  poet, th a t  I had  th e  
pow er to speak  and  w rite  th e  w ords th a t  
I feel ough t to  be spoken and  w rit te n  
to  m ove th e  h e a r t  of th e  A m erican  peo
ple. I should  1 ke to  w rite  a  new  M ar
seillaise  w ith  words' th a t  would b u m  
them selves  in to  o u r very  souls an d  com 
pel us to  action . And in such  w ords I 
would say :

Men and  w om en of A m erica, aw ake! 
T he w orld 's  on fire. C iv ilization  is  
b reak in g  dow n—h as  broken dow n in 
m any  co u n tr.es . R eason is be ing  de
th roned  an d  th e  im pulse  of th e  m ob is 
ru lin g  c itie s  and  s ta te s . T he wolf of 
hu n g er is a t  th e  door—th ro u g h  th e  door 
in m any  lands. H u n d red s  of th o u san d s  
of m en, w om en and  ch ild ren  th is  w in te r 
will su ffe r—m any of th em  die—from  cold 
and  s ta rv a tio n . A w ay w ith  p a r tis a n  and  
jea lo u s  s trife . F ig h t th e  com m on foes— 
th e  foes th a t  kill w ith  cold and  hunger. 
C u ltiv a te  th e  cou rage  th a t  com es from  
fa ith  in th e  “ P ow er not ourselves th a t  
m akes fo r R ig h teo u sn ess” (to  use  th e  
w ords of M atth ew  A rno ld) and, a rm ed  
w ith  th a t  courage and  th a t  fa ith , M arch 
on! M arch  on to  w ork—w ork, w ork. 
Produce, produce: and  w ith  p roduction , 
cease  no t to  s tr .v e  fo r  ju s tic e —ju s tic e  
fo r all the  sons and  d au g h te rs  of men!

S. H . R anck.

Our Business Creed.
To do the right thing at the right 

time, in the right way; to do some 
things better than they were ever 
done before; to eliminate errors; to 
know both sides of the question ; to be 
courteous ; to be an example ; to work 
for love of the work; to anticipate re
quirements; to develop resources; to 
recognize no impediments; to master 
circumstances ; to act from reason 
rather than from rule; to be satisfied 
with nothing short of perfection.

A Talk to Gas Users
If you are not using the most economical and efficient appliances get in touch with us and learn about the greater 
convenience and comfort of modem types* We will not try to sell you anything you don't need. We wish to 
make it easy for you to get the Gas Service you want*

In selecting the appliances sold at our office we have one point in mind above everything else—YOUR GOOD 
WILL. We will not knowingly sell appliances that make trouble for the consumer. Such appliances cost us 
money as long as they remain in use because it is expensive for the company to take care of complaints coming 
from them.

We do not say that the appliances sold at our office are the only good ones of their type. But they are the BEST. 
We know. We have all kinds on our lines and our office records show which give the least trouble and the most 
satisfaction*

Citz. 4321
GAS  C O M P A N Y

47 Division Ave. N. Bell M. 636
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OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED 
Rates $1.M and up  

EDWARD R. SWETT. Mgr. 
Muskegon Michigan

Grand Council of Michigan U. C. T .
G rand  C ounselor—C. C. S ta rk w ea th e r, 

D etro it.
G rand J u n io r  C ounselor—H. D. R an - 

ney, Saginaw .
G rand  S e c re ta ry —M aurice  H eum an,

Jackson .
G rand  T rea su re r—Lou J. B urch , of D e

tro it.
G rand C onductor—A. W . S tevenson 

M uskegon.
G rand  Page—H. D. Bullen. L ansing.
G rand  S en tine l—George E. Kelly, K a la 

mazoo.

Every Man Knows Better Than He 
Does.

The weakness of most men is not 
lack of sense, but lack of thrift and 
control. Every one has the natural
cunning c>f the animal, or he wouldn’t
be alive: and this natural cunning
may acco mplish much: an\? one not
an actual fool may get along in t:om-
fort, if be obeys the rule■s of civillized
men.

A man is entitled t‘1 a livin O' a < cer-
tain!}' as be has a stomach : theit is
natural law. Food was prov’ided be
lore stoni achs. Look about you. an d
note the men who are failu res: you
will find in nearly every case that their 
failure is due to lack of reliability and 
thrift: to refusal to obey the rules: to 
refusal to use the natural sense with 
which every normal man is endowed. 
The greatest sin of which a man can 
be guilty is to be a fool unnecessarily; 
and many of us are fools against our 
better judgment.

A man must get rid of the notion 
that he is as smart as anybody, for he 
is not: it would be extremely foolish 
for me to declare that of all the mil
lions of human organisms, mine is a? 
good as the best. But there is a place 
for me. and for every one: there is 
work for me. and I'll perform it as 
best I can. without grumbling because 
I am not better off.

I know exactly the line beyond 
which I cannot go; I know the num
ber of pounds I can carry: I cannot 
exert all my strength, and carry more. 
A horse entered in a race may do his 
best, and be passed by a better animal. 
But there is another race that may be 
won. and the purse will be sufficient.

Among my acquaintances I am able 
to note exactly where their mental 
strength ends: where they become 
petty, sentimental, prejudiced, vision
ary, conceited: and observers may as 
easily note my limitations. Mental 
strength has much to do with life: 
the masters are the men of most 
sense. If you have foolish notions, 
and encourage them, your acquain
tances know it. and their comments 
injure your standing in your com
munity.

^ ou may cultivate your mental 
strength as certainly as you may cul
tivate your physical strength: but all 
the physical training in the world will

not enable you to meet Jack Dempsey 
in the prize ring, and all possible 
mental training will not make an Abe 
Lincoln of you. Nevertheless you 
may improve both mentally and phys
ically. to your betterment, if you wish.

The man of lesser powers may often 
outrun his competitor of greater nat
ural strength by being more polite, 
more careful, more fair and more in
dustrious. remembering primarily that 
all these simple virtues must be ac
companied with as much intelligence 
as may be at command. This is the 
opportunity we all have, and there A 
no other.

If it is true that there is plenty for 
all: if success is not a simple matter of 
living and working in the easiest way, 
then I am honestly mistaken. In all 
my life I have never been out of work; 
since I have lived there has been a 
steady demand for workers at fair 
wages, and advancement for good 
work. I have known thousands of 
poor boys to become well-to-do men 
by following simple and easy rules 
an> one may follow. AIv experience 
has always been that the right road 
i> easiest trave.ed; that the good man 
lives an easier life, a more successful 
life, than the bad man. When I have 
failed, it ha? been because of neglect

fairness, of politeness, of industry, 
of common sense; my small successes 
have been a result of following, im
perfectly. the good advice my mother 
ga \e  me. which I have heard repeated 
from boyhood up by all men and 
women.

The simple truth is that a'l this 
commotion about the wrongs of the 
people is a mistake; it is the people 
who are wrong, not the system, and 
the commotion simply encourages the 
foolish in folly. I respect nothing so 
much as I respect the lessons of ex
perience. We are the heirs of the 
ages, and men in the past have tried 
to make life as easy as possible. They 
have neglected nothing calculated to 
benefit the human family, and we of 
the Golden Age should know that the 
only improvement possible rests with 
individuals: that law can do no more.

E. W. Howe.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnfg. Co.. Sidney, Ohio

Bell Phone 596 Citz. Phone 61364

L y n ch  Brothers 
S a les C o.

Special Sale Experts
Expert Advertising 

Expert Merchandising

219-216-211 Murray Bli'g - 
GRAND RAPIDS. MICHIGAN

The Chicago Boy Knew.
“W e have fireless cookers, wire

less telegraphy, horseless carriages.
smokeless p o w d er------” The teacher
Paused an instant. “Now, can you 
name some of the other things.“

The little son of the Chicago wom 
an who had married a count raised 
his hand.

I know! ’ he shouted.
Well, Oreste, you may tell us.” 

“Loveless marriages!” cried the 
youngster proudly.

h o t e l  m c k i n n o n
CADILLAC, MICH. 
EUROPEAN PLAN

Rooms w ith  R unn ing  W a te r ... .  i t . 00 and  up
Rooms w ith  B ath ......................... $1.30 and up

D IN IN G  S E R V IC E  UNEXCELLED

CODY HOTEL
GRAND RAPIDS

R A T E S  1 J* w Uhout bath 
111.50 up w ith  bath

C A F E T E R IA  IN  C O N N E C T IO N

S r  :B Ä ...¿LB Rebuilt
Cash
Register
Co.

( In c o rp o ra te d )
122 North

Washington Ave. 
S ag in aw . M ich.

We buy. sell, exchange and rebuild all makes.
Not a member of any association or trust.

Our prices and terms are right.
Our Motto:—Service — Satisfaction.

H O TE L HERKIMER
G R A N D  R A P ID S , M IC H IG A N  

E u ro p e a n  P lan , 75c U p 
A ttra c tiv e  R ates to  P erm anen t G uesta 

Popular Priced Lunch Room 
C O U R T E S Y  S E R V IC E  V A L U E

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO„ Makers
Sample Order Solicited. ZEELAND. MICH.

A sse ts  $3,699,566.66 « In s u ra n c e  in  F o rce  $55,688,666.66

u u i ;
Offices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLA U DE H A M ILTO N  

V ice-Pres.
J O H N  A. M cRELLAR 

V ice-Pres.

WM. A. WATTS 
President

R A N SO M  E. OLDS 
C hairm an of Board

RELL S. W IL SO N  
S ec 'y

CLA Y  H . H O L LISTER  
Treas.

SURPLUS TO POLICY HOLDERS $477,509.40

PREPARE for WINTER 
Don’t Get Cold Feet

An Extension Telephone at the Head of the 
Stairs will save many unnecessary steps.

The call in the night may be the im portant one.

An extension telephone costs but a few cents 
a day!

Call Contract Dept. 4416.

CITIZENS TELEPHONE COMPANY



D ecem ber 24, 1Ô19
M I C H I G A N  T R A D E S M A N 33

Season’s Greetings
In Sincere Appreciation of Your Friendship

COMMERCIAL MILLING CO.
DETROIT

I Henkel’s Bread Flour 
\ Henkel’s Velvet Flour 

Manufacturers of ( Henkel’s Pancake Flour
I Henkel s Granulated Cornmeal 

Henkel’s Graham Flour

Do You Know
That

Are

The Best Matches Made
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DRUGS » DRUG GISTS SUNDRIES

Michigan Board of Pharm acy. 
P res id e n t—H. H H offm an. Sandusky. 
S ec re ta ry  and  T rea su re r—E. T. Boden, 

B ay  City.
O th e r M em bers—C. S. Koon, M uske

gon; Geo. F. Snyder, D e tro it; Jam es  
W ay, Jackson .

Value of the M icroscope in the Drug 
Store.

1 he object of this paper is to point 
out the advantages of the microscope 
as applied to the needs of the average 
retail pharmacist.

The writer in his frequent visits to 
various drug stores, has been astonish-
ed at the compara live ly small number
posse ssing microsc opes. es]petdally in
view of the tact that the ]ph;arma coli-
no Stic standards foi- many U. S. P. and
X. F . drugs are verv e:sac ting. This
condiilion is not wi thout a r ea son. He
has. therefore, enqi:lired e»f t;he students
and pharmacists why tllie mien - scope
is noii made use of ini diFterTtTinina the
purity• of the vario us cru de. rami la ted
and Jpowdered dru g s d «;pices batt
died. Several havi issaivec[ it to be
si »methirig non essenti; bc<:ai tse they
deal with reputabile he>U$€‘S. Others
have admitted it to 1be of v;alue. but
claim the time rc■quiireci to examine
drugs microscopicallly woilici e out of
propertion to the pr. »fit > accrued.

I am well aware that ;ill thin¡king
busine:?s men measu re tlufir tint'e in
terms of dolía rs and cents. and so. it
they c;an be shlown a way to make? the
dollars . they will surely gr;asp it.

Two oí the telling p( »ints in bus ¡ness
are confidence and se rvice. There must
be corlfidence on the part <:»f the Per
chaser that the article for s;ile is vforili
what is askec1 for :it and.. moreover.
that it is exactly what is asked for. 
A dissatisfied customer will seldom re
turn. To secure the confidence of one’s 
customers is more essential in the pur
suit of pharmacy than practically any 
other line of business enterprise. The 
very fact that the public is aware of 
the poisonous nature of a number of 
drugs makes it alert to view any mis
take made by the pharmacist as an act 
of gross incompetence. Quite fre
quently. minor errors on the part of 
pharmacists have been seized upon and 
magnified to others with a resultant 
diminution of their confidence and a 
consequent loss of considerable trade.

Just recently I was shown a sample 
of Sweet M arjoram purchased in a 
one-ounce carton from a local drug
gist by one of my neighbors. The 
neighbor contended that it was “rub
bish.” W hen I examined it. I found 
that the drug was not only ancient but 
admixed with hair. dirt, foreign stems 
and a foreign leaf. Subsequent micro
scopical examination showed the fo r
eign leaf to be that of Coriaria myr-

ti folia, a poisonous species, which no 
doubt was collected with the Marjoram. 
Had this particular druggist purchased 
his stock of Sweet M arjoram in bulk 
and examined it microscopically, he 
would have saved this customer, for

spite all the eiJCCUS;.es I c:ould manu-
facutre protect the d ruggìist. the i^ rty
Viii w ed he would nevier go back to that
St. •re ft .r ;anythin]

This is but one e>cample of a crude
dr fig at;luitcrated. Nuiueo ms others have
beeu. ;inti still are being adulterated.
S(une c the mi comme■tl migh t be
cit ed. a.-. P.uke in 1Seihidonna,. W afer Ash
B;irk ili EuonymtJS. 1Ruelli a in Spit>elia.
Ftio, it 1Cinnamon in Saigoni Cinna mon.
F.tin .pe;mi Rhuharb ini Chinerse Rliulijarh.
Sai itli nver in saffron. etc.

Many instances cani be gi' wing
th e vali of the mieroseopie in the ex
aminati'ôn of pow de reid drusrs and siit ices

■ 1 the' dierection of adulte ration. For
in:stance he pre sen ce of saw dus t in
wl lite pine hark. pow dered mullein and

■campam • leaves; in powde;red digi tabs.
wheat middlings in ground ginger, pow
dered bomhay mace in mace, the endo- 
carp of the olive in ground black pepper, 
etc.

Xot long ago one of ray students took 
occasion to examine some five-grain 
acetyl-salicylic acid tablets microscop
ically. which had been purchased by his 
preceptor at a figure slightly below that 
of market quotation. He was surprised 
to find in these considerable corn starch. 
A quantitive analysis later made by his 
preceptor showed that the five-grain tab
lets were composed of three grains of 
acid acetyl-salicylic and two grains of 
corn starch. This is but one of the num
erous cases that might be cited to show 
the value of the microscope in deter
mining the purity of chemicals.

Much of what I have thus far shown 
bears upon the value of the microscope 
in determining the authenticity of the 
article. Let us now turn to the money 
side of the question. This naturally has 
a strong bearing upon the quality of 
drugs sold.

S' nne of our more scrupulous brethren 
in pharmacy are modestly and quietly 
examining samples of the drugs they 
handle and no doubt reaping their re
ward by the reputation they have gained 
for handling and dispensing effective 
medicaments. But how much greater 
might be the returns, if they were to 
advertise the fact alike to laity and to 
the medical profession.

This could be accomplished through 
the medium of the press, by having 
cards posted in conspicuous places about 
the store, announcing the fact that all 
drugs entering the store were examined 
carefully before being dispensed, and by 
placing the microscope in the show win

dow when not in use. accompanied by a 
neatly printed card explaining the use 
made of the instrument in passing upon 
the drugs handled: This form of ad
vertising would soon attract consider
able attention and aid in giving the drug 
store that professional appearance, 
which, I regret to state, many of the 
so-called modern drug stores sadly lack.

When the care exercised in selecting 
and handling drugs and spices becomes 
generally known to the public, I ven
ture to say that the pharmacist’s trade 
would be greatly augmented. He would 
further be able to charge and obtain 
more for his medicines on the basis of 
professional services rendered.

Finally, the microscope is a valuable 
asset because its use protects the drug
gist from incrimination. The Pure Food 
and Drug Acts of the National and state 
governments make it incumbent upon all 
dealers in drugs and chemicals to sell 
and dispense only such U. S. P. and 
X. F. drugs which conform to the stan
dards of the U. S. P. ix and X. F. iv. 
The Federal and State inspectors may 
drop in at any time, and generally the 
least expected one.

The mere labeling of a package of 
ground, powdered or crude drug by the 
wholesaler, as con forming to the Drug 
Act does not save the pharmacist from 
prosecution in case of adulteration, once 
the package or carton has been opened 
by them. For an unscrupulous whole
saler could claim that the contents were 
tampered with by the retailer.

Many will doubtless say. “W e can pro
tect ourselves by handling only drugs in 
cartons sealed and labeled by the whole

salers.” Unfortunately for such, that 
cannot be done in every case of a drug 
called for, as verified by practical ex
perience.

The druggist not examining his drugs, 
therefore, makes himself subject to 
prosecution at any time he sells or dis
penses a misbranded article.

It can readiliy be conjectured through 
the sad experience of others what effect 
such prosecution would have upon the 
reputation of the store and confidence 
of its customers. Once these have been 
lost, the druggist might as well prepare 
to move. Heber W. Youngken.

The m an who tries to keep up to 
date in his trade w ithout tak ing  one 
or m ore trade  journals will be behind 
the tim es in spite of himself.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

The S eason s  
Greetings

It is our very great privilege once every year to 
wish you all a very Merry Xmas and a Happy and 
Prosperous New Year. No real American individual 
or institution desires anything but a New Year which 
has a happiness and prosperity based on the principles 
which were born so many years ago on that very first 
Xmas Day.

Let us resolve this Xmas and on every Xmas Day 
to come, that we will make these principles of honour, 
fair dealing and whole-hearted love for our fellow man, 
so substantial a part of our every day existence that no 
foe, from within or without, can avail against them.

Hazeltine & Perkins Drug Co. 
G r a n d  R a p i d s ,  M i c h i g a n
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Expedients Adopted by Merchants to 
Boost Sales.

A  druggist  in a town in Missouri 
did a lot of advertis ing and as a result 
received numberless orders from out 
of town. Recently he put in a verj 
unique window display of the letters 
that he had received from out of town 
customers wherein they had ordered 
goods from his store. In this window, 
too. he displayed several packages 
that were ready for shipment to these 
people. W henever he had an order 
from an especially far point, he would 
mount this on a card. While there is 
some question as to whether this 
would not have a tendency to educate 
his trade to the mail order method cf 
buying, still this particular merchant 
received quite a lot of comment upon 
this display.

Most stores have some woman clerk 
that can do some kind of fancy work 
well. If they haven't, they could eas- 
;ly secure some woman in their town. 

•Have this woman give lessons in any 
kind of fancy work such as embroid
ery. head work, etc., and the only re- 
riuirement on the part of the trade 
would be that they would, of course, 
have to buy their supplies at the store.

Instead of the regular sale idea, a 
dry goods merchant recently put a 
table near the front door and on this 
he placed merchandise and listed it at 
the regular price less 25 per cent. This 
was a different way of giving special 
prices and it b rought  a lot of added 
business. Each day for a given period 
the merchandise was changed and the 
tv m h e r  of people tha t  came in to see 
what he had each day was every large.

A regular feature of a large general 
store out W est  is a woman to take 
charge of children on a certain af te r
noon of each week so that the parents 
will be free to go about and do the :r 
buying. This idea, of course, is en- 
'arged upon by the big department 
stores of the country who have a reg
ular play room for the little tots and 
a host  of toys to make them anxious 
to come. Merry-go-rounds, slides 
sand piles and o ther things are there 
for their amusement.

A local druggist  who handles m aga
zines. had a rubber stamp made with 
the wording on it that  he sold these 
goods. Then  one of his clerks went 
through the magazines as they came 
in and stamped all of the nationally 
advertised articles that were shown 
in the magazine. In that way he l ink
ed up the national advertis ing with 
his store and actually benefited from 
this advertising.

A merchant who received by mis
take three boxes of ribbon where only 
a few pieces were ordered, did not 
want to send it back unless it was 
necessary, and so did the following: 
He took almost all of the ribbon out 
of the boxes and built a large py ra 
mid of it on one of his counters,  right 
at the end. The ribbon happened to be 
a narrow width of a good shade of 
pink, and within a very short  time it 
was all gone. The unusual display 
did it.

A grocer made it a point of having 
printed each week a recipe for some 
new dish or a new way to prepare 
some kind of food. At the bottom  of

this mimeographed recipe he stated 
that all of the things used in the p re p 
aration of the above could be secured 
at his store. So much interest was 
created that women very often came 
in to ask for their copies even though 
they did not want to buy anything 
at tha t  time.

A store that had the agency for a 
well-known talking machine received 
an extra large shipment of these in 
struments. They loaded them on 
trucks and wagons and with a band 
at the head p a r r i e d  the principal 
streets. This saint lea  is carried out 
by a local butcher shop. Whenever 
they receive a large quantity of choice 
meats they parade with a band lead
ing them. Especially at the Holiday 
times, they can be counted on for a 
parade. This  cannot help but give 
out an idea of the bigness of the store 
and its success and draw the trade 
as people invariably like to trade at 
the store where the most people trade.

A salesman for a lace house called 
on a merchant and found that very 
little lace was being sold. Upon in
vestigation he found that as in most  
cases, the lace was kept in a box back 
of the counter and was only shown 
when a customer asked to see it. Of 
course it would not sell. He asked 
the merchant if he would not put it 
out where it could be seen, and sug
gested to him that he drape some of 
it on a form for his counter. This was 
done, and when the salesman came 
back he found his man very anxious 
to buy more lace for as he said, he 
had sold more lace in a little over a 
month than he had previously sold in 
a year. Good profit in lace made this 
very much worth while.

Garver Bros., of Strasburg, Ohio, 
did a very effective piece of sampling. 
One thousand five hundred sets of 
samples were made up and piled into 
market baskets and the fact that $1.25 
worth of supplies would be given 
every purchaser of $1 or more worth 
of groceries on a certain day. With 
the assurance that all samples would 
be delivered directly to the kitchen 
table, it was an easy matter to get the 
co-operation of the manufacturers in 
supplying the samples. Xot more 
than one basket would be furnished a 
family, of course. In a number of 
cases, special sample packages were 
made up for Garver Bros. The bas
kets went like “hot cakes” and in a 
short time the 1.500 were gone. Lists 
of the ones that received them were 
sent to the manufacturers so that they 
could follow them up if so desired. 
This serves to show the enterprise of 
this firm, who in a town of 1.000 peo
ple do an $800,000 business a year. 
Their mailing list covers 14.000 names 
and has drawn people in to special 
sales as early as 6 o’clock in the 
morning, so they wouldn’t lose out. 
Oftimes the crowds at these sales are 
so large and help short, so the cus
tomers are told to just help them
selves—which they do. paying the 
cashier as they go out.

The merchants of a Kansas town 
are co-operating to give a F a rm ers’ 
afternoon and night each week. Free 
picture show is an attraction.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day oi issue

A cids
B oric (P ow d.) 16%@ 
B oric (X ta l)  . . .  16%@
C arbolic ................. 33®
C itric  ................. 1 06*11
M uria tic  ............... 3%@
N itric  .......................  10@
Oxalic ..................... 37@
Sulphuric  ............  3Vi®
T a rta r ic  ................. 94@1

Ammonia
W ater, 26 deg. . .  12@ 
W ater, 18 deg. . . .  10(g) 
W ater, 14 deg. . .  9®
C arb o n ate  ............. 19@
C hloride (G ran .) 17%@

Balaam s
C opaiba ............. 1 00® 1
F ir  (C an ad a) . .  2 25®2 
F i r  (O regon) . . . .  ¿0®
P eru  ................... 5 75®6
Tolu ...................  2 25®2

B arks
C assia  (o rd in ary ) 45® 
C assia  (S aigon) 90® 1 
S a ssa fra s  (pow. 70c) ® 
ajoWp C ut tpow d.i

40c .........................  30®
B erries

Cubeb ................... 1 75® 1
F ish  .........................  90® 1
J u n ip e r  ............... 12Vi®
P rick ley  A sh  . .  ®

E x tracts
Licorice ................. 60®'
.Licorice powd. 1 20@1 

r  tow ers
A rn ica  .....................  75®
C ham om ile  (G er.) 70® 
C ham om ile Rom. 1 00®1

25
25
36

15
45

00

20
17
10
25

20
50
75
00
60

50
00
65

80
00
20
30

65
25

80
75
20

G um s
A cacia , 1st ........... 60® 65
-vxacia, 2nd ........... 55(&/ 60
.\cu c ia . S o rts  . . . . ¿D<Q) 4U
A cacia, pow dered 45@ 50
Allies (B arb . Pow ) 30®) 40
Aloes (C ape Pow .) 30® 35
Aloes (Soc Pow ) 1 40® 1 50
A safoe tida  ......... 4 50® 5 00

P ow ...................... ®7 50
C am phor ........... 4 25(^4 30
G uaiac ..................... ®2 25
G uaiac, pow dered ® 2 50

Kino, pow dered  . . @1 00
M yrrh ..................... @1 40
M yrrh , P o w ........... ®1 50
O pium  ............. 10 00® 10 40

p .um , powd. 11 50@11 80 
pi um, g ran . 11 50® 11 80

Shellac  ............... 1 5o® l 6U
S'hellac B leached  1 60® 1 70 
L’ra g a e a n th  . . . .  5 U0@5 50 
I ra g a c a n th  pow der a  4 «0 
T u rp en tin e  ..........  15® 25

Insecticides
A rsen ic  ............... 13 %@ 20
B lue V itriol, bbL ® 11
B lue V itrio l less  12@ 17
B ordeaux  M ix D ry  18® 38
H ellebore, W hite

pow dered ..........  38® 45
In se c t P ow der . . .  65® 1 10 
Lead, A rsen a te  P o  32® 49
L,ime an d  S u lphur 

Solution, gal. . .  20® 25
P a n s  G reen ......... 46® 52

Ice C ream
P ip e r Ice C ream  Co., 

K alam azoo
Bulk, V an illa  ............... 1 10
Bulk, C hocolate ........... 1 20
Bulk, C aram el ........... 1 20
Bulk, G ra p e -N u t . . . .  1 20 
Bulk, S traw b e rry  . . . .  1 30 
Bulk, T u t t i  F r u i t i  . . .  1 30
B rick , V anilla  ...........  1 20
B rick, C hoco late  . . . .  1 60
B r.ck , C aram el .........  1 60
B rick , S traw b e rry  . . . .  1 60
B rick , T u t t i  F r u it i  . .  1 60
B rick  an y  com bina tion  1 60 

L eaves
Buchu ...................  @3 25
B uchu, pow dered  @3 50
Sage, bulk  ............. 67® 70
Sage, V4 loose . . .  72® 78 
Sage, pow dered  . .  56® 60 
Senna, Alex . . . .  1 40® 1 60
Senna, T in n ........... 30® 36
Senna, T inn . pow. 35® 40
U va U rsi .................  25® 30

Olla
Alm onds, B itte r ,

tru e  ............. 13 50® 13 75
Alm onds, B itte r,

a rtif ic ia l ........  2 50® 2 75
A lm onds, Sw eet,

tru e  ................. 1 75® 2 00
A lm onds, Sw eet,

im ita tio n  ......... 75@1 00
A m ber, c rude . .  3 00@3 25
A m ber, rectified  3 50® 3 75
A nise ................... 2 75®3 00
B erg am o n t . . . .  7 50®7 75
C a jep u t ............... 1 75@2 00
C assia  ................. 4 50@4 75
C as to r ................. 2 25@2 50
C edar L ea f _ 3 25@3 50
C itrone lla  ............. 90® 1 20
Cloves ................. 5 00@5 25
C ocoanut ............... 40® 50
Cod L iv er . . . .  5 60@5 75
C roton  ............... 2 25®2 50

C otton  Seed .. . 2 35@2 55 C apsicum  ........... ®1 96
K igeron ...................... 15 00® 15 25 C ardam on ..................... @1 50
C ubebs ...................... 12 00@12 25 C ardam on, Comp. @1 35
E u ca ly p tu s  ... . 1 50®1 75 C atechu  ............... @1 50
Hem lock, pu re 2 00®>2 25 C inchona ............. @1 8U
J u n ip e r  B errie s 14 00®14 25 Colchicum  ........... @2 40
J u n ip e r  W ood .. 3 50®3 75 C ubebs ................... ®2 60
L ard , e x tra  ... . 2 25®2 40 D ig ita lis  ............... @1 60
L ard , N o. 1 .. . 1 i5@ l 95 G en tian  .............................. ® ! 20
L avender Flow 15 00 @15 25 G inger ...................................... @T 50
L avender, G a r’n  1 75@2 00 G uaiac  .................................. @ 2 65
L em on ............................... 2 25@2 5U G uaiac, A m m on. @2 40
Linseed, boiled. bbl. @ 2 06 Iodine ...................................... @1 50
Linseed, bid less 2 16®2 26 iodine, Colorless @2 00
L inseed , raw , bbl. @2 04 Iron , clo................................ @1 45
L inseed  raw  lesis 2 14®2 24 K ino .......................................... @1 35
M ustard , tru e . oz. @ 2 95 M y rrh  .................................. ®2 25
M usta rd , artif il , oz. @1 15 N u x  V om ica .... @1 95
N ea ts fo o t ................... 1 70@1 90 O pium  ...................................... @4 60
Olive, p u re  ... . 4 75@6 00 Opium , C am ph. @1 25
Olive, M alaga, Opium, D eodorz’d @4 50

yellow  ....................... 3 75®4 00 R h u b arb  .............................. @1 80
Olive, M alaga,

g reen  ........................... 3 75® 4 00 P a in t«
O range, Sw eet 4 75@5 00
O riganum , p u re  ®2 60 Lead, red  d ry  .. 13%@ 14
O riganum , com 'l 1 00® 1 25 L ead, w h ite  d ry 13%®) 14
P en n y ro y a l ... . 2 75@3 00 Lead, w h ite  oil 13%@ 14
P ep p e rm in t .. 11 00@U 25 O chre, yellow bbl. @ z
Rose, p u re  ... 38 00® 40 UO G enre, yellow  lessi 2 ̂  (Q) 5
R osem ary  F low s 2 00 ®2 25 P u tty  ............................................ 6® 8
Sanualw ood, E Red V enet'n  Am. 2%® 5

I ............................................... 15 00® 15 20 Red V en et'n  Eng. 3@ 6
S a ssa fra s , t ru e  3 Ou @3 25 Verm illion, A m er. 25@ 30
S a ssa fra s , a r tif i 'l  1 25® 1 50 W hiting , bbl. ... ... @ :2 \
S p ea rm in t ... 15 00@15 25 W hiting  ............................. 3%@ 6
¡Sperm ................................ 2 40® 2 60 L. H . P . P rep . CO <3 00
T an sy  ............................... 7 00® 7 25
T a r, U SP .................... 48® 60 Miscellaneous
T u rp en tin e , bbls. ® 1 70%
T u rp en tine , les s 1 81® 1 91 A cetana lid  ..................... 75.@ 90
W in terg reen , tr. A lum  ......................................... . 16® 20

12 00®12 25 Alum, pow dered iandvv .n te rg reen . sw eet
b irch  .............................,. 9 00®9 25 ground  ............................. 17® 20

W in te rg reen , a r t  1 10@1 40 
W orm seed . . . .  8 50® 87 5
W orm w ood . .  14 50@14 75

B ism uth , S u b n i
t r a te  .......... .

B orax  x ta l or

Potassium
B ica rb o n a te  . . . . 65® 60
b ic h ro m a te  . . . .  37'% ® 50
B rom iue ............. 1 Uo®l 10
C arb o n ate  ............. 92® 1 00
C hlora te , g ra n 'r 48® 5®
C hlora te , x ta l or

pow d....................... 28® 25
C yanide ............... 32% ® ou
Iodide ..................  4 09® 4 24
P e rm a n g a n a te  . . . 75®1 00
P ru ss ia te , yellow 80® 90
P ru ss ia te , red  . .  1 85®2 00
S u lpha te  ............... 85

Root«
A lkanet ............... 3 75®4 00
Blood, pow dered 60® <0
C alam us ................. bUifcti - -,
E lecam pane , pwd. 2a
G entian , powd. 25® 30
G inger, A frican

pow dered  ........... 29® 36
G inger, J a m a ic a 40® 4o

pow dered ........... 45@ 5o
Goidcnseai, pow. 8 50 #  8 80
ipecac, powd. . .  4 50@5 00
Licorice, powd. 35® 40
B icorice, powd. 40® 50
u rr is ,  pow dered 40® 45
Poke, pow dered 25® 30
R h u b arb  ............... @3 00
R hubarb , powd. . @3 25
Kosinwood, powd.- 30@ 35
S a rsap a rilla , H ond.

g r o u n d ...............l  25® 1
S a rsap a rilla  M exican,

40

ground  ............... 75® 80
Squills ..................... 35® 40
Squills, pow dered 60®

25®
70

T um eric, powd. 
V alerian , powd. . .

30
@2 00

Seed«
A nise ....................... 35® 40
A nise, pow dered 37® 40
B ird , Is  ................... 13® 19
C an ary  ................... 15® 20
C araw ay , Po. .35 2 8 it 3i>
C ardam on ........... 2 00®2 25
Celery, powd. .65 
C oriander pow d .30

57 @ 
22

60

Dill ........................... 25® 30
F ennell .................. 30® 40
F la x  ......................... 13® 18
Flax , g round  . . . . 13® 18
F o enugreek  pow-. 15® 25
H em p ................... 18
Lobelia  ................... 90®1 00
M ustard , vellow .. 45® 50
M u sta rd , black .. 36® 40
Poppy ................... (a 1 00
Q u.nce ..............  1 50 @1 75
R ape  ....................... 15® 2u
Sa bad ilia  ............. 35
Sabadilia , powd. 30® 35
Sunflow er ............. 15® 20
W orm  A m erican ® 45
W orm  L evan t . .  1 6501 75

T inctu re»
A conite ............... (5 1 70
Aloes ..................... @1 20
A rnica ................ @1 50
A safoe tida  ............ <fv 3 90
B elladonna ........ f(t 1 40
Benzoin .............. ® i 80
Benzoin Com po'd @3 00
B uchu ................... 02 70
C an th a rad ie s  . . . ®2 90

pow dered  ........... 9%@ 15
C an th arad es  po 2 OtKg/6 5i>
Calom el .............. 2 37@2 45
C apsicum  ............ . 38® 45
C arm ine ............ 7 25@7 60
C assia  B uds . . . . . 50 (a fio
Cloves ................... . 67® 75
C halk  P rep a red . .  12® 15
C halk P rec ip ita te d  12® 15
C hloroform  ........ . 45® 55
C hloral H y d ra te 1 70® 2 10
Cocaine ........  13! 55It 14 10
Cocoa B u tte r  . . . . . 65® 76
Corks, Lst. less 50%
Copperas, bbls. . . . .  ® 03
C opperas, less . . 3%® 8
C opperas, powd. 4%@ le
C orrosive Sublm 2 22@2 30
C ream  T a r ta r  . . . 70® 75
C uttlebone  . . . . 1 00® 1 10
D extrine  ............. 10% ® 15
D over s Pow der a <d®6 OU
E m ery , All Nos. 10® 15
E m ery, Pow dered  8® 10

Epsom  S alts , bbls. @3%
E psom  Salts, lesis 4@ fi)
E rg o t ..................... . . .  @5 75
E rg o t, pow dered @6 00
Flake \v h u e  . . . . 15® 20
F orm aldehyde , lb 29^1 35
G elatine ............ 1 55®1 75
G lassw are, fu ll case  68%
G lassw are, less 50%
G lauber S a lts , bbl. ® 2%
G lauber S a lts  less! 3%@ S;
Glue, B row n . . . . . .25® 35
Glue, B row n Grd1. 20® 30
Glue, W hite  . . . , . 30® 35
Glue. W hite  G rd . 30@ 35
G lycerine ............ . 3'0@ 42
H ops ....................... 85® 1 00
Iodine ................... 5 45 # 5 70
Iodoform  .......... 6 50/h 6 80
i.eau. A ceta te  . . 25® ;««»
L ycopodium  . . . 2 50®2 75
M ace ...................... 90
Mace, powdered 95@1 00
M enthol ........  17' 00@17 40
M orphine . . . .  11 95®12 35
N ux Vomica . . . . . & 30
N ux V om ica, pow. 20® 30
P ep p e r b lack , pow. 37® 40
Pepper, w h ite  . . . . .  @ 60
P itch , B urgundy @ 15
Q uassia  ................. . 12® 15
Q uinine ............... 1 22® 1 72
Rochelle S a lts  . . . 51@ 56
S acch arin e  .......... ® 40
S alt P e te r  .......... . 20® 30
Seidlitz  M ixture . 40® 45
Soap, g reen  ----- 22 % rn 30
Soap m o tt cas tile 'I’lyp'a 25
Soap, w h ite  cas tile

case  ..................... .  @20 00
Soap, w h ite  cas tile

less, p e r b a r  . . . . .  @2 25
Soda Ash ............ 4%@ i*'
Soda B icarbonate 3%@ l r
Soda, Sal ............ 2%®
S pirits  C am phor @2 00
Sulphur, roll . . . . 4L® 10
Sulphur. Subi. . . 4 %<a 10
T am arin d s  ........ . 25® 30
T a r ta r  E m e t'c 1 03® 1 10
T u rp en tin e , Ven. 50 @6 00
Vanilla Ex. pure 1 50@2 00
W itch  H azel . . 1 35® 1 75

Zinc S u lpha te  . . . . 10® 15



36 M I C H I G A N  T R A D E S M A N D ecem ber 24, 1919

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

C O C O A N U T
Vis, 5 lb. case  D unham  46
V4S, 5 lb. case  ............... 45
Vis & Vis, 15 lb. case  45
6 and  12c pkg. in pails  4 75
Bulk, pails  ....................... 40
Bulk, b a rre ls  ................  38
24 2 oz p k g s ., per case  7 00 
4s 4 oz. pkgs.. pe r case  7 50

C O O K IN G  CO M PO U N DS

Mazo la
P in ts , tin , 2 doz. . . . .  8 50
Q uarts , tin , 1  doz. . .  8 00
VI Gal. tin s , 1  doz. . . 15 25
Gal. tin s , VI doz. . . . . 14 80
5 Gal. tin s , VI doz. . . 22 00

CO U PO N  B O O KS

Hooks— K irby
Size 1-12, p e r 1,000 . . . .  84 
Size 1-0, pe r 1,000 . . . .  96 
Size 2-0, p e r 1,000 . .  1 15
Size. 3 - 0, p e r 1,000 . .  1 3J
Size 4-0, pe r 1,000 . .  1 65
Size 5-0, pe r 1,000 . ,  1  9f

Sinkers
ADVANCED

C occanut 
W ash Boards

AM M ONIA  
A rctic Brand

12 oz. 16c, 2 doz. box 2 70
16 oz. 25c, 1 doz. box 1 75
32 oz. 40c, 1 doz. box 2 85
Moore's Household Brand

12 oz., 2 doz. to case  ..2  70 
A X L E  G R E A S E  

Mica, 25 lb. pail ........  1 85

B A K E D  GOODS 
Loose-W iles Brands

K rispy  C rackers  ........... 18
L. w . Soaa C rackers  . .  16 
L. W . B u tte r  C rack ers  18
G rah am  C rackers  ......... 18
t  ig  Sni B ar ..................... 25
L. VV. G inger Snaps . . . .  i s
H oney G irl P la in  ........... 25
H oney  G irl Iced ........... 26
C ocoanut Taffy ............... 28
Va m ila  W afer ................. 40

S ub jec t to  q u a n tity  d is 
count.

BLUING
Jenn.ngs' Condensed Pearl
¡small, 3 doz. box . . . .  2 55 
L arge, 2 uoz. box . . . .  2 7li

ivioore's Non-Freezing  
4 oz , 3 doz. to  case  . .  2 55 
8 oz. 3 doz. to  case  . .  3 75

B R E A K F A S T  FO O D S  
Cracked W heat, 24-2 4 60
C ream  of W neat ----- 9 00
P iilsuu ry  s B est C er 1 2 90 
Quatter P u lled  K ice . .  4 60 
y u a ii^ r  p u lle d  Kice . .  5 60 
q iaaae r p u lle d  v\ n e a t  4 ho 
.¿muter B rx ts t B iscu it 1 90 
Q uaker c o rn  1 lakes  3 35
K aiston P u r in a  ........... 4 uu
tta is ton  B ranzos  ......... 2 20
R alston  Pood, la rge  . .  3 60 
R alston  Pood, sm all . .  2 60 
Saxon VV iiea i Pood . .  4 80 
Shred W hea t B iscu it 4 60 
Triscuit, 18 ................... 2 25

Kellogg's Brands 
T oasted  Corn P iak es  4 20 
T oasted  Corn P iak es

Ind iv idual .....................2 00
ivrum bles ....................... 4 20
K rum bles, In d iv id u a l 2 00
B iscu it ............................. 2 00
D n n k e t ........................... 2 60
P e a n u t B u tte r  ........... 3 65
No. 1412, doz................. 1 80
B ran  ................................. 3 60

BROOM S
S ta n d a rd  P a rlo r , 23 lb. 5 50 
P an ey  P a rlo r , 23 lb. . .  8 00 
E x. P an cy  P a rlo r  2a lb. 9 50
Ex. Fey. P a rlo r  26 lb. 10 00

B R U S H E S
Scrub

Solid B ack, 8 in ...........1 60
Solid B ack, 11 in. . . .  1 75
P o in ted  E n d s ...............  1 25

Stove
No. 1 .............................  1 10
No. 2 ...............................  1  35

8ho*
No. 1 ...............................  #0
No. 2 .............................  1 25
No. 2 .................................  2 »0

B U T T E R  C O LO R  
D andelion, 25c Bize . ,  2 00 
P e rfec tion , p e r doz. . .  1  30

C A N D L E S
P araffine, 6s  .................  15
Paraffine, 12s ...............  16
W icking ......................  40

Beans— Canned
Red K idney ____ 1  35@1 45
S tr in g  ................... 1  35@2 70
W ax ......................  1  35®2 70
Lim a ..................... 1  20cy.2 35
Red ......................... 95® 1 25

Clam  Bouillon
B u rn h am 's  7 oz............. 2 50

Corn
S tan d a rd  ....................... 1 65
C oun try  G entlem an  . . 1 75
M aine ............................. 2 00

Hominy
Van Cam p ..................... 1 35
Jack so n  ........................... 1 30

Lobster
V4 lb..................................... 2 45
VI lb................................... 4 60

Mackerel
M ustard , 1 lb ................ 1 80
M ustard , 2 lb................. 80
Soused, IV2 lb............... 1 60
Soused, 2 lb................... 2 75

Mushrooms
B uttons, Is, p e r can 1 40
H otels, I s  p e r can 1 15

Plum s
C aliforn ia, No. 3 . . . . 2 40

P e a rs  In Syrup
M ichigan ....................... 1 To
C alifo rn ia  ..................... 2 35

Peas
M arro w fa t . . . .  1 75@1 90
E arly  J u n e  ___  1 65®1 90
E arly  Ju n e  s iftd  1 80®2 25

Peaches
C alifo rn ia , No. 2% . .  4 75 
C aliforn ia , No. 1 . . . .  2 40
M ichigan No. 2 ........... 4 25
Pie, ga llons ............... 12 00

Pineapple
G ra ted  No. 2  ...............4 00
Sliced No. 2 E x tra  . .  4 75

Pumpkin
V an Cam p, No. 3 . . . .  1 35 
V an  Cam p, No. 10 . . .  4 60 
L ak e  Shore, No. 3 . . .  1 45 
V esper, No. 10 ........... 3 90

Salmon
W arren ’s  1 lb. T a ll . .  4 10 
W arren  s  Vs lb. F la t  2 60 
W arren 's  1  lb. F la t  . .  4 25
Red A lask a  ................... 3 90
Med. Red A lask a  . . . .  3 50 
P in k  A lask a  ............... 2 65

Sardines
D om estic, %3 . .  5 50 @7 50 
D om estic, Vis . .  7 00@8 00 
D om estic, % s . .  7 00® 8  00
C alifo rn ia  Soused . . . .  2 25 
C alifo rn ia  M u sta rd  . .  2 25 
C alifo rn ia  T om ato  . .  2 25

S a u e rk ra u t
H ack m u th , No. 3 ___  1  45

Shrim ps
D unbar, Is  doz. ......... 1 90
D unbar, lV |s  doz.......... 3 50

C A N N E D  GOODS
Apples

3 lb. S ta n d a rd s  . . . .  @2 00 
No. 10 ......................... @7 00

Blackberries
3 lb. S ta n d a rd s  .........
No. 10 ......................... @7 25

Beans— Baked
B row n B eauty , No. 2 1 35
Campbell. No. 2 ........  1  50
F rem on t. No. 2 ..........  1  35
V an Cam p, VI lb ..........  75
V an Cam p, 1  lb ...........1 25
V an Cam p, 1VI lb. . . .  1  60 
Van Cam p, 2 lb ...........1 80

Straw berries
S tan d a rd  No. 2 ........... 4 25
F ancy , No. 2 ............... 4 50

Tomatoes
No. 2 ................... 1  45@1 75
No. 3 ................... 2 00@2 35
No. 10 ................... @7 00

C A T S U P
S n id e r’s 8 oz. ............. 1  80
S n ider’s, 16 oz............ 2 85
R oyal Red, 10 oz...............1 35
N edrow , 10V| oz...........1 40
N edrow , gaL g la ss  j a r  11 50

D EC LINED

C H E E S E
B rick  ...................................  38
W isconsin F la ts  ............. 37
Longhorn  ...........................  37
N ew  York ......................... 38
M ichigan F u ll C ream  . .  37

C H E W IN G  GUM

A dam s B lack  J a c k  . . . .  70
B eem an 's  P epsin  ........... 70
B eechnut ...........................  80
D oublem int .......................  70
F lag  Spruce ................... 70
Ju icy  F r u i t  .....................  70
S pearm in t, W rig leys . .  70
Y ucatan  .............................  70
Zeno ...................................  65

c h o c o l a t e

W alte r B ak e r & Co.
C aracas  ............................. 42
P rem ium . Vis o r Vis . .  44

W alte r  M. L ow ney Co.
P rem ium , Vis .................. 43
P rem ium , V|s .................. 43

C IG A R S
National Grocer Co. Brands
A ntonella  C igar3 , 50

foil ........................... 37 50
A ntonella  C igars, 100

foil ...........................  37 50
A n to n e lia  C igars, 25

t i n s ........................... 37 50
E l R a jah , D ip lom át

icas, 100s ..............  7 00
E l R a jah , corona, 50

p e r  100 .................  7 75
E l R ajah , E p icure, 60

p e r  1000 ................74 00
El R ajah , E p icure, 25,

p e r  100 .................  8 30
E l R ajah , A rk , 50,

p e r 100 .................  7 30
E l R a jah , P res id en t,

50, p e r 100 ............... 10 00
C dic. M onarch , 50,

wood, p e r 1 0 0 ___  5 60
Odin, M onarch, 25 t in  5 60 
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 8 1 
M unga P a rk , 500 lo ts  72 52
M ungo P a rk , less th a n

500   75 00
Murtgo P a rk , 25 wood 75 00

W orden G rocer Co. B rands
C harles th e  8th  ......... 70 00
H e m ete r C ham pion 56 00
C ourt R oyal ..............  57 00
B oston S tra ig h t ___ 52 00
T ran s  M ichigan . . . .  53 00 
K uppenheim er, No. 2 50 00
R oyal M ajor ..............  56 UO
La  V alla R o sa  B lu n t 75 00

C L O T H E S  L IN E

H em p, 50 f t .................  2 50
T w isted  C otton , 50 ft. 3 25
T w isted  C otton , 60 fL 3 90
B raided , 50 f t .............  4 00
B raided , 80 fL ... 4 25
S ash  Cord .....................  4 60

CO CO A
B a k e r ’s  .................................  48
B u n te , 15c s iz e  ................ 65
B u n te , V4 lb .........................  50
B u n te ,  1 lb ...........................  48
C le v e la n d  ......................... 41
C o lo n ia l, ....................  15
C o lon ia l, Vis ....................  8 S
E p p s  ...................................... 42
H e rs h e y s ,  V4s ....................  42
H e rs h e y 3 , % s ....................  40
H u y le r  .................................  36
L o w n ey , Vis ......................  48
L o w n ey , 14 s  ......................  47
L o w n e y , Vis ......................  47
L o w n ey , 5 lb. c a n s .........  44
V a n  H o u te n  Vis .............  12
V a n  H o u te n , V4s .............  18
V a n  H o u te n , Vi3  .............  36
V a n  H o u te n ,  I s  ..............  65
V V an-E ta  .............................  36
W e b b  ...................................  3 3
W ilb u r, Vis ......................... 3 3
W ilb u r , Vis ........................  3 3

C O F F E E  R O A S T E D
Bulk

Rio ............................... 26@2S
S an tos ......................... 37@40
M aracabo ........................... 43
M exican .............................  43
G u tam ala  ........................... 42
J a v a  ...................................  50
M ocha .................................  50
B ogota ...............................  43
P eab erry  .............................  41

Package Coffee
New Y ork B asis  

A rbuckle ..................... 40 00

M cLaughlin ’s X X X X  
M cL aughlin’s X X X X  p a ck 
age coffee is  sold to  r e ta i l 
e rs  only. M ail a ll o rders  
d irec t to  W. F . M cL augh
lin &  Co., Chicago.

Coffee Extracts
N. Y.. p e r 100 ............... 9 Vi
F ra n k 's  25U p ack ag es  14 60 
H um m el s  56 1 lb ........... 10

C O N D E N S E D  M IL K
Eagle, 4 doz..................  11 00
Leader, 4 doz................. 8 50

E V A P O R A T E D  M IL K
C arnation , T all, 4 doz. 7 50 
C arnation , B aby s doz. 7 00
P e t, T a il ....................... 7 60
P e t, B aby .....................  6 25
Van Cam p, T all . . . .  7 26 
V a n  Cam p, B aby  . . . .  6 25 
D undee, Tail, 4 doz. . .  7 40 
D undee, Baby, 8 doz. 6 85 
s ilv e r  Cow, T all 4 doz. 7 75 
S ilver Cow Baby 6 dz. 5 40

M IL K  CO M PO UN D
H ebe, T all, 6 doz.......... 5 90
H ebe, Baby, 8 doz. . .  5 60 
C aroiene, T ail, 4 Uoz. ¿1 60

CON F ECT lo N E R  Y

aticK Candy PaiG
H orehound  ......................  28
s ta n d a rd  ......................... 28

C ases
Jum bo  ............................... 29

Mixed Candy
P ails

B roken ............................. 29
C ut L oaf ......................... 29
G rocers ............................. 23
K in d e rg a rten  ................. 32
L ead er ............................... 28
N ovelty  ............................. 29
P rem io  C ream s ............  40
R oyal ................................. 28
X  L  O ..............................  27

Specia lties  P a ils
A uto  K isses  (b a sk e ts ) 28 
B onnie B u tte r  B ite s  . .35 
B u tte r  C ream  C orn . .  36 
C aram el B 011 Bons . .  34 
C aram el C roque tte s  . .  32 
C ocoanut W affles . . .  32
Coffy Toffy ................... 33
Fudge, W alnu t ............  34
Fudge, W aln u t Choc. 35 
C ham pion Gum  D rops 27 
R asp b erry  Gum  D rops 27 
Iced  O range Je llies  . .  31 
I ta lia n  Bon Bons . . . .  28 
AA L icorice D rops

5 lb. box ......................  2 15
Lozenges, P e p ...............  30
Lozenges, P in k  ..........  30
M ancbus ......................... 28
M anchus ......................... 30

B ask e ts  ..................... 27
N u t B u tte r  P u ffs  . . . .  32

C hocolates P a h s
A ssorted  Choc. ............. 35
C ham pion ........................  33
Choc. C hip3 , E u rek a  41 
K londike C hocolates 40
N abobs ...........................  40
N ibble S ticks, box . .  2 50
NTu t W afers  ................... 40
Ocoro Choc. C aram els  40
P e a n u t C lu ste rs  ..........  46
Q u in te tte  .......................  35
R egina .............................  30
V ic to ria  C aram els  . . .  39

Pop Corn Goods

C ra ck e r-Ja c k  P rize  . .  7 00 
C heckers P rize  ........... 7 00

Cough D rops
Boxes

P u tn a m  M enthol ........  1 50
S m ith  B ros. ................. 1 50

50 Econom ic g rad e  . .  2 25 
100 Econom ic g rad e  3 75 
600 Econom ic g rad e  17 00 
1,000 Econom ic g rad e  30 00

W here 1,000 books a re  
ordered  a t  a  tim e, sp ec ia l
ly p rin ted  fro n t cover is 
fu rn ish ed  w ith o u t charge.

C R EA M  O F  T A R T A R
6 lb. boxes .......................  65
3 lb. boxes .......................  66

D R IE D  F R U IT S
Apples

E v ap ’ed, Choice, b lk  . .  22 

A pricots
E v ap o ra ted , Choice . . . .  38 
E vap o ra ted , F an cy  . . . .  44

Citron
10 lb. box ...........................  60

Currants
P ackages , 12 oz...............  20
Boxes, Bulk, pe r lb. . . .  26

Peaches
E vap . Choice, U npeeled 24 
E vap . F ancy , U npeeled 26 
E vap . Choice, Peeled  27 
Evap. F ancy , Peeled  29

Peel
Lem on, A m erican  . . . .  35 
O range, A m erican  ......... 36

Raisins
Choice S’ded 1 lb. pkg. 21 
F an cy  S’ded, 1 lb. pkg. 22 
Thom pson Seedless,

1 lb. p k g ........................... 23
Thom pson Seedless,

bulk .................................  22
California Prunes

80- 90 25 lb. boxes ... @ 18 VI
70- 80 25 lb. boxes ... ® 19
60- 70 25 lb. boxes .. . ®20
50- 60 25 lb. boxes ...®21Vi
40- 50 25 lb. boxes ... ®24
30- 40 25 lb. boxes .i . ® 28

F A R IN A C E O U S  GOODS
Beans

Med. H an d  P icked  ___ SVz
C alifo rn ia  L im as ...........
B row n, H olland ..........  6VI

Farina
25 1 lb. packages  . . . .  2 80 
Lulk , p e r  100  lbs...........

Hominy
P earl, 100 lb. sack  . . . .  5 25

Macaroni
D om estic, 10 lb. box . .  1 10 
D om estic, b roken  bbls. 8 Vs 
S k in n e r 's  24s, case  1 37 Vs
Golden Age, 2 dos. . .  1 90
Fould 's, 2 do s ...............  1  90

Pearl Bacley
C h este r ........................... 6 00

Peaa
Scotch, lb .........................  7
Split, lb ...............................  8

Sago
E a s t  In d ia  .......................  15

Tapioca

P earl, 100 lb. sack s  . . . .  12 
M inute, S u b s titu te , 8

oz., 3 doz.....................  4 05
D rom edary  In s ta n t,  3 

doz., p e r case  ......... 2 70

F IS H IN G  T A C K L E  
Cotton Lines

No. 2, 15 fee t .............  1 45
No. 3, 15 fee t .............  1 70
No. 4, 15 fee t .............  1 85
No. 5, 15 fee t .............  2 15
No. 6, 15 fe e t .............  2 45

Linen Lines

Fudge, Choc. P e a n u t 28 
Sm all, p e r 100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arge , p e r  100 y a rd s  9 00

Floate
No. 1V4. p e r g ross . .  1 50 
No. 2, p e r g ross . . . .  1 75 
No. 2VI. p e r  g ro ss  . . . .  2 25

No. 1, p e r g ro ss  ............. 65
No. 2, p e r  gros3 ............. 72
No. 3, p e r g ro ss  ............  85
No. 4, p e r g ro ss  . . . .  1 10
No. 5, p e r g ro ss  . . . .  1 45
N o. 6, p e r g ross . . . .  1 85
No. 7, p e r g ro ss  . . . .  2 30
No. 8, pe r g ross . . . .  3 31
No. 9, p e r g ro ss  . . . .  4 6#

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand

P ure  V anila
T erpeneless
P u re  Leinuo

P er Doz.
4 u rm u  Lb " e n t ........... 1 ¿5
IV» O unce .0 C ent . . 1 hi)
2 o unce, 35 G ent . . . . 2 iO
21» o u n c e  36 C ent . . J HÔ
2Vb O unce 45 C ent a
4 O unce 56 C ent ___ # ¿0
8 O unce 90 C ent ____ 3 50
7 D ram  A ssorted  . . . .
l ’i  O unce A sso rted  . . no

Moore’s D U Brand
P e r  Doz.

1 oz. V anilla  15 c e n t  1 3a 
1VI oz. Vanilla 25 C en t 2 00 
3 oz. V anilla 35 C en t 3 00 
1 oz. L em on 16 C en t 1 35 
IV2 oz. L em on 25 C ent 2 00 
3 oz. L em on 35 C ent 3 00

F L O U R  A N D  F E E D  
Valley C ity  M illing Co.

Liiy in te  ................... 14 50
u ra lia n i za lu. p e r cw t. 6 00
Goiuen G ran u la ted  M eal,_j 10s., p e r cw t.......... 5 20
K uw ena P an u ak e  5 lb.

com pound  ............... 5 t>Ö
K uw ena B uckw heat

Com pound ............... 6 00
K uw ena C orn F lour,

W alson H igg ins  M illing

New P erfec tio n , Vis 14 50

Meal
B olted  ..................  5 0C
Golden G ran u la ted  . .  5 zu

W heat
R ed ................................. 2 ; ss
W hite  ................... 2 33

Oats
M ichigan C arlo ts  ........... 90
L ess th a n  C arlo ts  ___ 93

Corn
C arlo ts  ...........................  1  63
L ess  th a n  C arlo ts  . . . .  1 65

Hay
C arlo ts  ......................... 31 00
Less th a n  C arlo ts  . .  33 00

Feed
S tree t C ar F eed  . . . .  63 00 
No. 1 Corn & O at F d  63 00
C racked C orn ........... 64 00
C oarse C orn M eal . .  64 00

F R U IT  JA R S
M ason, VI p in ts , g ro  8 00 
M ason, p ts ., p e r g ross 8 40 
M ason, q ts ., p e r gro. 8 75 
M ason, Vl gal., g ro . 11 00 
M ason, c an  tops, gro. 2 85 
Idea l G lass Top, p ts . 9 50 
Idea l G lass Top. q ts . 9 90 
Ideal G lass Top VI

gallon  .......................  1 2  00

G E L A T IN E
Cox’s 1 doz. la rg e  . . .  1 60 
Cox’s 1 doz. sm all . .  1  00 
K nox’s Spark ling , doz. 2 00 
K nox’s A cidu 'd  doz. . .  2 10 
M inute, 1 doz. . . . . . .  1 26
M inute, 3 doz...............  3 75
N elson’s .........................  1  50
O xford ...........................  75
P lym ou th  Rock, P hos. 1  55 
P lym ou th  Rock, p la in  1  35 
W au k esh a  .....................  1  60

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 .....................  25
G reen, No. 2 ...................  24
C ured, No. 1  ...................  27
C ured, No. 2 .........   26
C alfskin, g reen . No. 1 , 65 
C alfsk in , g reen , No. 2. 63VI 
C alfsk in , cured . No. 1 , 70 
C alfsk in , cured . No. 2, 68V4
H orse, No. 1  ............... 10 00
H orse . No. 2 ............... I  H
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Pelts

Old W ool ................. 75@2 00
L am b s ...................  50 @ 2  00
S h earlin g s  ........... 50@1 50

Tallow
P rim e  .............................  @10
No. 1  ............................. @ 9
No. 2 ...............................  @ 8

U nw ashed, med. 
U nw ashed, fine

@55
@45

Sweet Small
B arre ls  .........................  28 00
a gallon kegs ...............  5 75
H alf b a rre ls  ............... 15 00

P IP E S
Cob, 3 doz. in box . .  1 25 

P L A Y IN G  C A R D S
No. 90 S team b o a t ___ 2 25
No. 808, B icycle ........  4 00
P e n n a n t ......................... 3 25

S A L E R A T U S

RA W  F U R S
No. 1 Skunk  ................  6 50
No. 2 Skunk  ................. 5 00
No. 3 S'kunk ............... 3 00
No. 4 Skunk ............... 1 50
No. 4 U nprim e ............ 75
M u sk ra ts , W in te r  ___ 3 25
M uskra ts , F a ll ..........  2 25
M uskra ts , K itts  ............  25
No. 1  Raccoon, L a rg e  7 50
No. l  R accoon, M ed. 5 00
No. 1 Raccoon, Sm all 2 50
No. 1  M ink, L a rg e  . .  14 00 
No. l  M ink, M edium  10 00 
No. 1 M ink, Sm all . .  7 00 

Above p rices  on p rim e 
goods.

H O N E Y
A irline, No. 10 ........... 4 00
A irline, No. 15 ........... 16 00
A irline, No. 25 ..........  8 75

H O R S E  R A D ISH  
P e r  doz.............................  l  00

J E L L Y
P ure, p e r pail, SO lb. 4 60

J E L L Y  G L A S S E S  
8 oz., p e r doz...................  40

M A P L E IN E
1  oz. bo ttles , per doz. 1 75
2 oz. bo ttles , pe r doz. 3 00 
4 oz. bo ttles , p e r doz 5 50

B ab b itt’
PO TA SH  

i, 2 doz. .

P R O V IS IO N S  
Barreled Pork 

C lear B ack . .  50 00@52 00 
S hort C ut C lear . .  @45 00
Pig ...............................
C lear F am ily  ............. 48 00

Dry Salt Meats 
S P  Bellies . . 32 00@34 00 

Lard
P u re  in tie rce s  . .  29@29% 
Com pound I.ard  27@27%
Ml 10 tubs . . .ad v an ce %60 lb. tu b s  . . .ad v an ce %50 lb tu b s  . . .ad v an ce20 lb. pails . . .ad v an ce %10 lb. pails  . . .ad v an ce %5 lb. pails . . .ad v an ce 13 lb. palls . . .ad v an ce 1

Smoked Meats 
H am s, 14-16 lb. 30 @31
H am s, 16-18 lb. 28 @29 
H am s, 18-20 lb. 27 @28
H am . dried  beef

se ts  ................... 41 @42
C alifo rn ia  H am s 19%@20 
P ;cnic Boiled

H am s ............... 35 @40
Boiled H am s . . .4 2  @44 
Minced H am s . .  22 @23
B acon ................. 31 @48

Sausages
P in ts , p e r doz..............
Q uarts , p e r doz...........
% G allons, p e r doz. 
G allons, pe r doz..........

18 00 
33 00

R^ingrna . . . . 1 * 
1 <9

F ran k fo rt .............. 19
10  00 Pork  ................... 1 4#  15 ____  11Veal .........................M IN C E  M E A T T ongue ................... . . .  11

N one Such, 3 doz. H eadcheese .......... ----  14
case  fo r ..................... 4 30

Q uaker, 3 doz. case  
fo r  .................................  3 25

M O LA S S E S  
New Orleans

F ancy  Open K e ttle  ___  74
Choice .................................  62
Good ....................................... 52
■Stock .......................................28

H a lf b a rre ls  5c e x tra
NUTS— W hole

Almonds, T e rrag o n a 35
B razils, la rg e  wash* d 26
Fancy  M ixed ........
f i lb e r ts ,  B arcelona 32
P ean u ts , V irg in ia  raw 16
P ean u ts , V irg in ia, 

ro as ted  ............ 18
P ean u ts , S pan ish  ..
W alnu ts  C aliforn ia 39
W alnu ts, F ren ch  .

Shelled
Alm onds ..........
P ean u ts , Spanish, 

10 lb. box ___ 75
P ean u ts , Spanish , 

100 lb. bbl........... 25
P ean u ts , Spanish , 

200 lb. bb l................. 24%P ecans  .............. 1 50
W alnu ts  .......... 1 20

'35 00
42 00

1 75
3 40

11 50
19 OO

90
1 60
3 no

@65

O LIVES
Bulk, 2 gal. kegs, each  3 25 
Bulk, 5 gal. kegs, each  8 00
Stuffed, 4 oz................... 1  so
Stuffed, 15 oz.................. 4 so
P itted  (no t s tu ffed)

14 oz...........................
M anzanilla , 8 oz.
Lunch. 10 oz..............
Lunch, 16 oz..............

3 0‘>

3

Beef
B oneless ........  30 0
R um p, new  . .  40 0 

Pig’s Feet
% hb l3 ...........................
% bbls., 35 lbs. . . .
% bbls.............................  11 50
1 bbl.................................  19 00

Tripe
K its . 15 lb s ...........
44 bbls.. 40 lbs. .
% bbls.. 80 lbs 

Casings
H ogs, pe r lb ..........
Reef, round se t . . . 19W20 
Beef, m iddles, se t . ,50@60 
Sheep, a  skein  1 75@2 00 

Uncolored Oleomargarine
Solid D airy  ............... 28@29
C ountry  Rolls ............. 30@31

Canned Meats 
Red Crow n B rand  

Corned Beef, 24 Is  . .  4 25 
R o ast Beef. 24 Is  .
V eal Loaf, 48 %s,

oz....................... .....
Veal Loaf, 24»4s, 7 
V ienna S ty le  S ausa

48y2s .......................
S au sag e  M eat. 24 '
P o tted  M eat, 48%s 
P o tted  M eat, 48 Vis 
H a m b u rg e r S teak" and 

Onions, 48 %
Corned B eef H ash .

48 %s ...........................
Cooked L unch Tongue,

48 %s ........
Cooked Cx T ongues,

12 2s ........................... 22 50
Chili Con C arne, 48 I s  1 80 
Pork  and  B eans. 48 I s  1 80

OZ................. .. . 5 50 Sliced Bacon, m edium  
Racon. la rg e

4 00
Queen. M am m oth, 28 Sliced 6 25

OZ............................... 6 75 Sliced P eef. 2% oz. . 2 05
Olive Chow, 2 doz. es. Sliced Beef. 5 oz. . 3 60

p er doz..................... 2 50 Sliced
Sliced

Beef, 3% oz. .. 
Beef, 7 oz.

2
4

70
55

P E T R O L E U M  P R O D U C T S
1 I’ltli i-tv, r r . k

M ince M eat 
Condensed No 1 car. 1 40

P e rfec tio n  .......................
Red C row n G asoline 
G as M achine G asoline 
V. M. & P. N a p h th a  
Capitol C ylinder, trou

B bls.................................
A tlan tic  Red Engine.

Iron  B bls.......................
W in te r B lack, Iron

B bls.................................
P o larine, Iron  Bbls. . .  

P IC K L E S  
M edium

B arrels, 1.200 coun t 12 0U 
H alf bbls., 600 coun t 7 50
5 gallon kegs ............... 2 50

Small
B arre ls  ..............
H alf b a rre ls  . . .
5 gallon kegs . .

16.7
22.7 
44.3 
22 7

22.8
13.3
44.8

14 00 
7 50 
2 80

Gherkins
B arre ls  ......................... 25 00
H alf b a rre ls  ............... 13 00
5 gallon kegs ..........  4 50

C ondensed B ak ers  b r :ck 19 
W et. 30 ]b. k an ak in s  20% 
W et, r-0 lb. k a n ak ln s  2014 
W  t. 150 lb. k a n ak in s  2014 
W et. 3n0 lb. b a rre ls  20 
W et. 500 lb. tie rc e s  . .  19%

R IC E
F an cy  H ead  ................. 16
Blue Rose ..................... 14

R O L L E D  O A T S
M onarch, bb ls ...............  9 75
Roiled A vena, bbls 10  00 
Steel Cut. 100 lb. sks. 5 00 
M onarch , 90 Hi. sack s  1 75 
D uaker. IS R eg u lar . .  2 10  
Q uaker. 20 F am ily  . .  5 50

S A L A D  D R E S S IN G  
Colum bia, 
cob’mb’a 
D urkee 
D urkee 
D urkee 
S n ider'
S n id e r’:

P acked  60 lba. In box
A rm  and  H am m er . .  3
W y an do tte , 100 %3 . .  3

SAL SODA
G ran u la ted , hbl3. ... . .  1
G ran u la ted  100 lbe. 03. 2
G ran u la ted . 36 2% lb.

p ack ag es  ........... 2

S A L T
S e la r Rock

56 lb. sack s  ..............
Common

G ran u la ted , F in e  ... . .  2
M edium . F ine  ........ . . .  2

SA LT FISH
Cod

M iddles .......................
T ab le ts , 1  lb ...............
T ab le ts , % lb ............. . .  1
Wood boxes ..........

Holland Herring
S tan d a rd s , bbls. . . . .19
Y. M„ bb ls ................. 22
S tan d ard s , kegs . . . . .  1
Y. M , kegs .............. . .  1

25

1 95 
10

2 25

55

2 35

1 50

Herring
K  K  K K . N orw ay  . .  20 00
8 lb. p a ils  .....................  1 40
C u t L unch  ..................... 1 25
Boned, 10 lb. boxes . . . .  29 

T ro u t
No. 1, 100 lb s ...................  12
No. 1, 40 lbs.....................
No. 1, 10 lb s ...................
No. 1, 3 lb s .......................

Mackerel
M ess, 100 lb s ............... 25 00
M ess, 50 lbs................... 13 25
M ess. 10 lbs ................ 2 95
Mes3, 8 lb s ................... . 2 30
No. 1. 100 lbs............. 24 00
No. 1, 50 lb s ............... 12 75
No. 1. 10 lbs................. . 2 80

Lake Herring
% bbl. , 100 lb s ............. . 7 50

S E E D S
A nise .............................  46
C anary . S m y rn a  ......... 20
C anary . S m y rn a  . . . .  16 
C ardom on, M alab a r 1 20
C elery  ...........................  65
H em n. R u ssian  ........... 12%
M ixed B ird  ................... 13%
M ustard , w h ite  ........  40
Poppy  ............................. 65
R ape ............................... 16

S H O E  B L A C K IN G  
H an d y  Box. la rg e  3 d*. 3 50 
H an d y  Box, sm all . . .  1 25 
B ixby’s Royal Polish  1 25 
M iller’s C row n P olsh  90

S N U F F
Sw edish  R apee 10c 8 fo r 64 
Sw edish R apee. 1  lb. g ls 60 
N orkoping. 10c, 8 fo r . .  64 
N orkoping. 1 lb. g la ss  . .  60 
C openhagen, 10c, g fo r 64 
C openhagen, 1 lb. g la ss  60

4 25 SOAP
5% J am e s  S. K irk  & C om pany

1 65 A m erican F am ilv , 100 7 85
oz. 60 J a p  Rose. 50 cak es  .. 4 85

ige. K irk ’s W h ite  F lak e  . . 7 00
1 40

Is 3 35 L a u tz  B ros, i t  Co.
55 Acme. 100 cakes  . . . . 6 75

92V» Big M aster, UK) blocks s 00
in d Clim ax.. 100s .............. 6 00

1 75 Clim ax. 120s ............... 5 25
Q ueen W hite . SO cakes 6 00

1 75 O ak L eaf. 100 cakes 6 75
gne, Q ueen Anne. 100 calces rt 75

4 50 L au tz  N ap h th a , 100s 8 00
P ro c to r & G am ble Co.

Lenox .............................  6 00
Ivory, 6 oz.......................  8 00
ivo ry , 10 oz................... 13 35
S ta r  .................................  7 85

S w ift & C om pany 
C lassic. 100 bars , 8 oz. 7 50 
S w ift’s P ride , 100 8 oz. 6 00
Q uick N ap th a  ..............  6 50
W hite  L aundry , 100 8

oz..................................... 5 90
Wool, 24 bars , 6 oz 1 70 
W ool, 100 bars, 6 oz. 7 00 
W ool, 100 b a rs , 10 oz. 11 00

T rad esm an  C om pany 
B lack  H aw k , one box 4 50 
B lack H aw k , five bxs 4 25 
B lack  H aw k , te n  bxs 4 00 

Box co n ta in s  72 cakes. I t  
is a  m ost rem ark ab le  d irt 
and  g rea se  rem over, w ith 
out in ju ry  to  th e  skin.

Scouring  Pow ders 
Sapolio, g ross lots . . . . 9  50
Sapolio. h a lf grn. lots 4 85
SaDolio. single boxes 2 40
Sapolio. band ...............  2 40
Queen Anne. 60 cons ’ Rnm 1

l. 1 pii:it ’. . .  4 00 Snow M aid. 60 c a n s  .. 60
large. 1 doz. 5 80 W ashing  Pow ders
m ed.. 2 doz. 6 30 Snow Boy. 100 5c . . . 4 10P icnic. 2 doz. 2 90 Snow Boy, 60 14 oz. 4 20large. 1 doz. 2 40 5nnw Bov. 24 pkgs 6 00s inali. 2 doz. 1 45 Snow Boy, 20 pkgs 7 00

Soap P ow ders 
Johnson ’s  F ine , 48 2 I  75 
Johnson ’s X X X  100 . .  6 75 
r .au tz  N ap h th a , 60s . .  S 60
N ine O’Clock ............... 4 25
O ak L eaf, 100 pkffs. 6 (0  
Old D utch  C leanse r 4 00 
Q ueen A nne, 60 pkgs. 3 60
R ub-N o-M ore ............... 5 50
S unbrlte , 100 c an s  . . . .  4 50 
STmbrlte, 50 can s  ___  2 30

SODA
Bi C arb  K egs . . . . .  4

SP IC E S 
W hole Spices

Allspice, J a m a ic a  . . . .  @18
Cloves, Z an z ib a r ......... @60
C assia, C an ton  ........... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ........... @20
M ace. P en an g  ............. @75
M ixed. No. 1 ............... @17
M ixed, No. 2 ............... @16
M ixed. 5c pkgs. doz. @45
N utm egs, 70-8 ........... @50
N utm egs, 105-110 . . .  @45
Pepper, B lack ............. @30
Pepper, W h ite  ............. @40
P epper. C ayenne ___  @22
P ap rik a , H u n g a ria n  

P u re  G round In Bulk 
A llspice, J am a ic a  . . .  @18 
Cloves, Z an z ib a r . . . .  @65
C assia, C an ton  ......... @40
G inger, A frican  ........  @28
M u sta rd  ......................... @38
M ace, P en a n g  ........... @85
N u tm eg s .......................  @36
P epper, B lack  . . . . . .  @34
P epper. W h ite  ........... @52
Pepper, C ayenne ___  @29
P ap rik a , H u n g a ria n  ..@ 60 

Seasoning
Chili Pow der. 15c . . . .  1  35
C elery S alt, 3 oz..................95
Sage. 2 oz.............................  90
Onion S a lt ................... 1  35
G arlic  .............................  1  35
Ponelty , 3% oz.............. 2 25
K itch en  B ouquet ..
L au re l L eaves  . . . . .  
M arjo ram , 1 oz.
Savory , 1  oz...............
Thym e, 1  oz.............
T um eric, 2 % oz. .,

s t a r c h
Corn

K ingsford . 40 lbs. .
Muzzy. 48 1 lb. pkgs 
Pow dered , b a rre ls  
Argo. 48 1 lb. pkgs.

K  In g irfo rrl
S ilver Gloss. 40 lib.

Gloss
A rgo, 48 1 lb. pkgs.
Argo, 12 3 lb s ................  3 0*
A rgo. 8 5 lbs...................3 40
S ilver Gloss, 16 31hs. ..11%  
S ilver Gloss, 12 61bs. . . 1 1 % 

M uzzy
49 lib . packages  .......... 9%
16 31b. p ackages  .......... 9%
12 61b. packages  .......... 9%
50 lb. boxes ................... 7il

S Y R U P S
Corn

B arre ls  ............ . 75
H alf B arre ls  ...............
B lue K aro . No. 1%.

. 81
2 doz....................... 3 40

Blue K aro , No. 2 2 dz. 4 05
Blue K aro , No. 2%, 2

doz........................... ..
B lue K aro . No. 5 1 dz. 
B lue F a ro , No. 10,

% doz............................
Red K aro . No. 1%, 2

doz........................... ........
Red K aro , No. 2, 2 dz.
Red K aro , No. 2%. 2

doz......................... .
Red K aro , No. 5, 2 dz
Red K aro . No. 10. %

doz.............................. ....
P u re  Cane

F a ir  ...................................
Good ...................................
Choice ...............................

T A B L E  S A U C E S  
Lea & P e rr in , la rg e  . .  
L ea  & P e rr in , sm all . .
P epper .............................
Royal M in t ...................
T obasco  .....................
E n g lan d ’s P r id e  ___
A -l, la rg e  .....................
A -l, sm all .....................
C apers ...........................

T E A  
Japan

4 95 
4 90

4 65

3 65
4 60

5 25 
5 10

M edium 
Choice . 
F an cy  ..
r invi-«.* . I-

■ri M 
,r) ('I

F a  n iB a s k e t  K i r o i i
No. 1 N i b b s .............
S ittings, bulk .. 
S iftings. 1 Ib pkgs

G unpow der 
, M e d iu m

40@42
49@52
60@61

@55
@21

M oyum
Moyunt

Oolong
Form osa, M edium  . .  40@45 
Form osa, Choice ..  45@50 
Form osa. F ancy  . .  55@75 

English Breakfast
Congou.
Congou.
Congou,
Congou.

M edium 
Choice . 
Fancy

40@45
45@50
50@60

Ex. F ancy  60@80
Ceylon

Pekoe. M edium  . . . .  40®45 
Dr. Pekoe, Choice . .45®48 
F low ery  O. P . F an cy  55@60

T W IN E
C otton, 3 ply cone . . . .  75 
C otton, 3 ply balls  . . . .  75 
H em p, 6 ply ................... 25

V IN E G A R
Cider, B en ton  H a rb o r . .  35 
W h ite  W ine, 40 g ra in  20 
W hite  W ine, 80 g ra in  27 
W hite  W ine, 100 g ra in  29 
O akland V inegar & P ick le  

Co.’s B rands.
O akland A pple C ider . .  40 
B lue R ibbon C orn . . . .  28 
O akland  W hite  P ick ling  20 

P ack ag es  no charge.
W IC K IN G

No. 0, p e r g ross . . ___  70
No. 1, p e r g ro ss  . . ___  80
No. 2, p e r g ro ss  . . . .  1 20
No. 3. per g ross . . . .  1 90

W O O D E N W A R E
Baskets

B ushels, w ide band,
w ire  h and les  ............. 2 10

B ushels, w ide band,
wood hand les ........... 2 25

M arket, d rop  hand le  . .  85
M arket, single hand le  90
M arket, e x t r a ............... 1 35
Splin t, la rg e  ................. S 50
Splin t, m diuni ..........  7 75
Spl nt. sm all ..............  7 00

Butter Plates 
E scan ab a  M an ufac tu ring  

Co.
S tan d a rd  W ire  End

. 2 60 P e r 1.000

. . .  20 No. 69
. . .  90 No. i L 2 88
. . .  90 No. 1 ............................. 3 08
. . .  90 No. 3 63
. . .  90 No. 3 ................................. 4 52

No. 5 ............. 6 28
No 8-50 e x tra  sm  cart 1 10
No. 9-50 sm all car to n 1 15

. 11% No. S-50 m d ’m carto n 1 20
. .  9% No. 8-50 la rg e  carton 1 45
. .  7% No. S-50 e x tra  Ig c a r t 1 15
. 4 15 No. 4-50 jum bo carto n 1 20

Churns
B arrel. 5 gal., each  .. 2 40. 11 o4 B arrel. 10 gal. each  .. 2 55
Stone, 3 ga l..................... 39

. 4 15 Stone, 6 g a l..................... 78

4 00 
8 00 
4 50

C lothes P ins. 
E scan ab a  M an u fac tu rin g  

Co.
5 g ro ss  bulk ................... 1 an
No. 60-24, W rapped  . .  4 50 
No. 30-24. W rapped . .  2 30 
No. 25-60. W rapped  . .  4 50

Egg Cases
No. 1, S ta r  ...........
No. 2, S t a r ............
12 oz. s ize  ..............
9 oz. size ...............
6 oz. size ...............

Faucets  
Cork lined, 3 In.
C ork lined, 9 in.
C ork lined, 10 In.

Mop S ticks
T ro jan  sp rin g  ............. 2 00
E clipse  p a te n t sp rin g  2 00
No. 1 com m on ............  2 00
No. 2, p a t. b ru sh  hold 2 00
Ideal, No. 7 ................... 2 00
20oz. co tto n  m op h eads  4 SO 
12oz. co tto n  m op heads

P alls
2 60

4 85 10 qt. G alvanized  . . . . 3 75
12 q t. G alvanized  . . . . 4 00
14 q t. G alvanized  . . . . 4 5U
F ib re  ............................... 8 00

T oothp icks
E scan ab a  M an u fac tu rin

5 75 Co.
3 25 No. 48, E tneo ............ 1 75
1 25 No. 100, E m c o ............... 3 25
1 50 No. 50-2500 Em co . . . 3 05
3 00 No. 100-2500, Em co .. 6 25
1 25 T rap s00 M ouse, wood, < holes 602 90 M ouse, wood, 6 holes 701 80 M ouse, tin , 5 holes . . 65

R at, wood . . .  
R at, sp rin g  . .  
M ouse, sp rin g

Choice
F an cy

Young Hyson
35@40 

50 @60

T ubs
No. 1 F ib re  ................  42 00
No. 2 F ib re  ................. 38 00
No. 3 F ib re  ............... 33 00
L arge  G alvanized  . .  13 25 
M edium  G alvanized  11 25 
Sm all G alvanized  . . .  10 25 

W ashboards
B an n e r Globe ............... 5 50
B rass, S.ngle ............  7 50
Glass. S ngle ............... S 5ft
Double P eerless  ........  8 50
Single P ee rle ss  ..........  7 50
N o rth e rn  Qu 
U niversal . . .

00

W indow Cleaners
12 in. . 1 65
14 in. . 1 85
16 in.

Wood Bowls
. 2 30

13 in. B u tte r  ............. . 3 00
15 in B u tte r  ............ . 7 00
17 in. B u tte r  .............. 11 00
19 in R u tté r  .............. 12 00

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  6%
No. 1 F ib re  ................... 8
B u tch e rs  M anila  ........  7%
K ra f t  ...............................  12
W ax B u tte r, sh o rt c’n t  25 
P a rc h m ’t  B u tte r, rolls 25

Y E A S T  C A K E
M agic. 3 doz................... 1 45
S unligh t, 3 doz...............1 00
S unlight. 1% doz.............  50
Y east Foam , 3 doz. . .  1 45 
Y east F oam , 1% doz. 73

Y E A S T —C O M P R E S S E D  
F le ischm an , p e r doz. . .  24

SPECIAL 
Price Current

aale grease

25 lb. pails, p e r doz. 18 80

KITCHEN
KLENZER

80 can  cases. $4 pe r case 

P E A N U T  B U T T E R

Bel-Car-M o Brand
8 oz., 2 doz. in case
24 1  lb. pails  ................
12 2 lb. pails ...................
5 lb. pails. 6 in c ra te
10 lb. pails  .....................
15 lb. pails  .......................
25 lb. pails .....................
50 lb. tin s  .........................
100 lb. d ru m s .................

S A L T
Morton’e Sa lt

P e r case, 24 2 lbs..........2 00
F ive case  lo ts ..........  1 90
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W O RK ING  W IT H  UNCLE SAM.

Conference Between Merchants and 
Department of Justice.

Xs e w Y ork. 1 )e c. 24-—The meeting
call ed l)e<:. IT b y the National Re tail
Dr' ( iô o d s Assoc i a t i o n at the request
o f the D(•partment of Justice at t h e
He tel Peí m s  v i v a n ia. proved to be an
l i m i  su a illv important e vent, with the
pro mis e of far-re achinig benefits tor
the pu b lie and to r our trade.

1-hi cì o s e d with this :letter we send
VOIi a v e r V b r i e f s u m í ning-up of the
res nit ' of the meeting . The list of
"W hat v<3ii Mav Do ■to Co-operate
erv stallize s the constr uctive side o f
the piian as thus f a r  «developed. and
t h e lisit of "W hat You Must Not Do”
is im iportant as ind icating things
w i r ic h no w a r e bad judgment. and
like>lv to hurt us all.

The re solution s ad opted hv t h e
ni  eietin li \•ou will f ind attached.

The C o m m i t t e e of Seventeen ]>ro-
y i d 1ed for in the r e s o l utions will be
api loin ted at once.. and will undert ake
the very important work of represent
ing you in all future dealings with the 
Department of Justice. Through this 
Committee, composed of the repre
sentatives of four National Associa
tions. we shall he able quickly to 
mobilize retail opinion all over the 
country as the need arises.

Lew Hahn.
Sec'v National Retail Dry Goods 

Association.
Resolutions Adopted.

W hereas— It is the desire of the 
retail dry goods trade < f the United 
States, as represented by this meeting, 
to co-operate with the Federal Gov
ernment and with the Department of 
Justice to which has been committed 
the administrat ion of the Lever Law 
in the effort to reduce the cost of 
living: and

W hereas—W e as retail distributors 
recognize that conditions arising out 
of the 'ate war have resulted in a de
creased production of needed m er
chandise in the face of which the 
prosperous condition of the country 
has caused an increase in demands: 
and

W hereas—W e believe lower prices 
cannot again rule until the depleted 
reserve stocks of commodities have 
been replenished by an excess of pro
duction over consumption, which ex
cess can be secured only through in
creased production or a decrease in 
consumption : and

W hereas—Any artificial effort to 
reduce consumption is likely to be 
answered by a restriction in produc- 
1 ion hv those producers who. in the 
face of a public propaganda to reduce 
demands, may hesitate to assume the 
risk of using materials and labor at 
present high prices, and because in 
such degree as lessened consumption 
may be achieved employment condi
tions must he disturbed: now

T herefore—Facing this in tricate and 
vital problem , we hereby resolve that 
it is the sense of this m eeting:

1. T hat for the purpose of co-oper
ating with the Governm ent we as re
tailers are willing to  concentrate our 
attention  as d istribu tors noon the task 
of placing the lower-priced lines of 
m erchandise before the public at the 
closest m argins of profit possible.

2. T hat in order to b ring  to the 
attention of the consum ing public op
portunities to  purchase such lower- 
priced lines at econom v prices we 
recom mend to the retail trade the 
specializing, during the tim e that the 
present em ergency shall continue, 
upon the opportunities to purchase 
the plainer hut substantial grades of 
goods at a ttractive  prices, and we 
recom mend the use of such window 
displays and o ther devices as have 
been recom mended by the representa
tives of the D epartm ent of Justice 
present at this meeting.

n T hat we recorm ize and urge the 
D epartm ent of Tustice to recognize 
that the retailer is m erely a d istribu ter 
of m erchandise, obligated to supply

his public such things as they demand 
and as manufacturers produce, and 
that without the active co-operation 
of the producer and seller of raw m a
terial. manufacturer and jobber,  we 
can do little, and that therefore it 
will be necessary for the Department 
of Justice to secure the co-operation 
of the manufacturers to the end that 
the wanted commodities may he avail
able to retailers for their public at the 
lower prices which all desire.

4. T hat  this meeting strongly rec
ommend to retail distributors that  in 
the carrying out of this program only 
the normal amount of advertis ing be 
used in giving publicity to these 
economy lines, but that temporarily 
the publicity of retailers be turned to 
such lines instead of to higher-priced 
lines. That retailers in their advertis
ing encourage careful buying inas
much as legitimate demand for the 
satisfaction of legitimate needs is a 
fundamental cause for maintaining 
proper standards of living.

.V That  all effort should be direct
ed to increasing production. And 
that  to this end we recommend to 
the Department of Justice a country
wide publicity campaign to empha
size the new economic conditions 
causing the continued increases in 
! rices and the need of meeting these 
c nditions through greatly  increased 
production.

6. That  the chairman appoint a 
committee of seventeen composed of 
reoresentatives of the National Re
tail Dry Goods Association, the Na
tional Garment Retailers Association, 
the National Association of Retail 
Clothiers, and the National Shoe 
Dealers Association, which committee 
'hall  give special study to this prob
lem and by keeping in touch with the 
Department of Justice and with pro
ducers work for the development of 
the co-operation proposed in this res- 
• Union.

W hat You May Do To Co Operate.
1. Mark your lower-priced lines of 

m en’s, women’s and children’s cloth
ing, shoes and piece goods as low as 
you can.

2. Instead of devoting all your 
window space and advertising to the 
more luxurious lines, play up the 
lower-priced goods.

In your advertis ing emphasize 
the need of greater production and 
urge the public to buy necessaries 
and to buy carefully. Tell them not 
to buy two articles if they need only 
< n e .

4. W hen you go into the market 
tell the manufacturer and wholesaler 
you are pledged to distribute the low
er-priced lines on the closest margin 
possible, and tell them they must 
meet you half way so that through 
this cooperation prices may he kept 
down in the interest of the poorer 
people.

5. If conditions in your store will 
permit, establish an economy depart
ment to show the public it is not nec
essary to pay the highest prices for 
merchandise.

6. Be ready to cooperate with the 
work of the Committee of Seventeen 
which is to represent the interests of 
the dry goods, garment,  shoe, and 
men's clothing retailers of the entire 
nation. You will be kept informed.

W hat You Must Not Do.
1. Do not hold sensational special 

sales and advertise that they are at 
the request of the Department of 
Justice.

2. Do not advance prices on your 
lower-priced lines simply because the 
public follows your advice (or the ad
vice of the Department of Justice) 
and calls for the necessaries ra ther 
than the luxuries.

3. Do not increase your advertis
ing hevond the amount of space you 
normally use in each season.

A Do not  let your salespeople 
talk high prices.

Do not let them tell customers

they had better buy now because 
prices are going up.

5. Do not speculate in m erchan
dise. You can get quicker action in 
Wall street. Speculative buying in
creases our problem and causes high
er prices.

6. Do not lose sight at any time, 
and do not let o thers lose sight, of 
the fact that you as a retailer are a 
legitimate, honorable factor in the 
established and time-tested economic 
plan ; that  you must supply the things 
your public wants;  that  you are not 
m the business of profiteering and 
that you are public-spirited enough 
to want to help solve the present 
problem by sincere co-operation with 
the government in every good and 
worthwhile thing that  it proposes.

If you are  losing trade to the  mail 
order houses perhaps it is not so much 
the activity of those concerns as it is 
your own lack of activity.

CANDY

The “ DOUBLE A” Kind
Made by

People W ho Know How
Our record of over f i f t y  y e a rs  of 

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

Watson-HigginsMlg.ro.
OS. MICH.

V — ^

GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Prodncts sold by 
Merchants

Brand Recommended 
by Mercbaat:

NewPerfectionFIour
Packed In SAXOLINPaper-lined  

Cotton, Sanitary Sacks

You take no chances when you 
buy "Double A" Brand.

T h e  
Sign of

Good
Candy

Made in Grand Rapids by

NATIONAL CANDY CQ.

P U T N A M  F A C T O R Y
Grand Rapids, Michigan

Ask for a copy of our 
latest price list.

We are agents for LOWNEY’S 
in Western Michigan.

WHITE HOUSE

nlfllTE HQi/ç.

COFFEE (
DwiNELL-WrigHT COMRÛty »

THE NEW PACKAGE— 
besides making a very 
handsome advertising dis
play on the grocer’s shelf 
—saves him a matter of 
two cents a pound—which, 
in the spirit of fairness, he 
should give his customers 
the full benefit of. It 
will be appreciated, we 
assure you.

Distributed at Wholesale by

JUDSON GROCER CO.
GRAND RAPIDS, MICH.
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Strong Denunciation of All Kinds of 
Profiteers.

Grandville, Dec. 24— A day of reck
oning seems to be at hand.

The profiteering packers are com
ing to their senses, relinquishing the 
side lines that served to cut into the 
business of the mercantile fraternity. 
The Government was apparently bent 
on pushing its prosecution to the 
limit when the packers called a halt 
and agreed to make terms which will 
undoubtedly, prove beneficial to the 
whole country.

From now on they will withdraw 
from the wholesale grocery business. 
Among the lines of business from 
which the packers will be ordered to 
withdraw under the stipulated court 
decree are the following; Leather, 
canned fruits and vegetables, soap, 
cleansing powders, groceries, fertil
izers. cold storage fish, refrigerator 
car lines, cereals, glue, sporting goods 
and the control of stock yards.

The packers preferred to come to 
an amicable agreement, relinquish
ing their grip on many of the food
stuffs of the country rather than to 
seem to antagonize the United States 
Government, thus placing themselves 
in an awkward as well as unpatriotic 
position, which would, eventually, 
lead to long litigation with final de
feat at the last.

In thus settling the anti-trust 
suits instituted against them, the Big 
Five have shown eminent wisdom as 
well as an acute sense of wishing to 
get back once more into the confi
dence of the country. Once public 
confidence is lost, no business firm 
or combination of firms can expect 
to continue to  be respected, and in 
the long run they must expect to feet 
the adverse effects of loss of confi
dence in their integrity and sense of 
fair dealing.

In almost every community are to 
be found those who seek to line their 
pockets by preying upon the consum
er. The world war opened up a long  
line of enterprises which were calcu
lated to double and treble the profits 
of men who believe only in selfish 
accumulation of riches at the expense 
of their neighbors. Such men are be
neath contempt, and yet there are far 
too many of them in this country of 
ours.

The ordinary pickpocket is really a 
gentleman in comparison with the 
remorselessly selfish labor union, 
mercantile and manufacturing out
laws who, protected by the seeming 
law of supply and demand (said law 
really inoperative! go out after their 
victims with all the calculating devil
ishness of a Claude Duval or a Dick 
Turpin.

The sudden and unexpected boost 
in flour prices, without a correspond
ing rise in wheat, is of a puzzling 
nature, leading the consumer to won
der if we are seeing only the begin
ning of the high cost of living. W ith 
a hundred substitutes for butter on 
the market, and a majority of the 
people using them, the price of both 
dairy and creamery butter continues 
to soar.

Had there been no butter substitute, 
where would butter be to-day? Surely 
unobtainable by the common man. 
It hardly seem s reasonable to sup
pose that it is scarcity that boosts 
the price. There are other things, 
too. equally plentiful, which have 
soared in price beyond the reach of 
many people.

This mania for increasing prices 
hasn’t run its course and. perhaps, 
will not until another year when, ’et 
ns hope, the nations of Europe and 
South America will begin to produce 
in an old time manner. The tariff, 
which was once the shibboleth of a 
big political party, seems to have 
been relegated to the morgue of dead 
and gone policies. At any rate it 
might be a good thing for the Ameri
can consumer to have a few years of 
comparative free trade, in which time

many of these profiteering barons 
would, doubtless, be brought to a 
realizing sense of conditions.

Already some business men and 
farmers are calling for a tariff to 
protect them -from  what? From Ger 
man competition in dye stuffs and 
fertilizers. The Germans will get to 
the front, perhps in advance of any 
other European nation, and their 
products of the factory will soon be 
entering our markets. The one-time 
resolution of patriotic Americans to 
never again trade with the despicable 
Hun has been forgotten, and soon 
German-made articles will dominate 
the American market to the exclu
sion of our own manufactures. It is 
said that shiploads of Christmas dolls 
and the like have already been dump
ed in New York.

Our sympathies are all with the 
American manufacturer, yet when 
some of these have sought to mon
opolize and control everything, at the 
same time adding to their profits an 
hundred fold, the consumer begins to 
wonder if his sympathies haven’t been 
misplaced.

The time is coming when all the 
wrongs inflicted on the American 
consumer by profiteering money 
barons and arrogant trades union 
m onopolists will go into the discard. 
It may not come this year, but it is 
sure to be with us after a time, and 
we can only say God speed the day.

Old Timer.

Movement Toward Economy.
In the discussions to promote thrift 

and prevent profiteering and extrava
gance, which were had in New York 
City last W ednesday between the 
representatives of the United States 
Attorney General and retailers, the 
idea that was emphasized was that 
“economy sales” should not be made 
a special feature. When this is done 
there is a tendency to overbuy of the 
things offered. W hat is desired is 
that the buying should be restricted, 
so far as possible, to essentials, in
stead of inducing persons to purchase 
what they can get along without, 
simply because they are cheap. Ad
ded to this was the suggestion that 
goods offered should not be the finest 
and moset expensive kinds, but that 
buyers should be shown how much 
they can get for a specific amount of 
money. From what some of the 
merchants had to say, however, and 
recent experience bears them out. it 
seems doubtful if such an appeal will 
have much weight. At any rate, it 
will take a decided change of heart on 
the part of buyers to bring reform b v 
this method. For one thing is cer
tain. and that is that the very costli
ness of many articles is what has 
been their chief charm to only too 
many customers. They have been 
resolutely ignoring the cheaper ones 
for the dearer. It is just the same 
with clothes as it is with meats, 
where only the choicest cuts are in 
demand and keep getting dearer the 
more the others are not called for. 
But there always comes a time, with 
advancing prices, where the power 
and inclination to buy stop. Many 
are convinced that that time is not 
far off.

The Martin Stores Corporation has 
been organized to manufacture and deal 
in all kinds of clothing, shoes, hats, etc., 
with an authorized capital stock of $150,- 
000 of which $100,000 has been subscrib
ed and paid in in cash.

BUSINESS WANTS DEPARTMENT
A d v ertisem en ts  in serted  u n d er th is  head  fo r  th re e  cen ts  a w o rd  the first 

in sertion  and  tw o  cen ts  a  w ord fo r each  su b seq u en t con tinuous Insertion. 
If s e t  in cap ita l le tte rs , double p rice. No ch a rg e  le ss  th a n  25 cen ts . C a s h  
m ust accom pany all o rders .

W an ted —N otion  and  novelty  goods 
buyer. W ould consider a  m an  experienced 
in a llied  lines. A pply s ta t in g  age, ex p er
ience and  sa la ry  w anted  a t  s ta r t .  P au l 
E'teketee & Sons, G rand Rapids, M ichi
g a n  ________628

O p p o rtu n ity —In a te rr i to ry  w here 
th o u san d s  of c a rs  a re  used  daily  the  
w hole y ear, to  build  a  tire  fa c to ry  in a 
g row ing c ity  of over 30,000 population , 
com m and ng an  im m ense te rr i to ry , by 
b est tra n s p o rta tio n  fac ilities , th re e  ra i l 
w ays and w a ter . W rite  F. R. H opkins.
Ev re tt ,  W ash ing ton , R. R. 2_______ 829

F or Sale—Can fu rn ish  an y  am o u n t of 
wood sp lit pulleys a t  50% from  s tan d a rd  
lis t, e ith e r F. O. B. St. L ou is  o r H ol- 
landale, W isconsin . G u aran teed  goods.
E. 1., Severson. H ollandale. W is. 630_

W an ted —An all a ro u n d  m an  who can 
do p lum bing, w arm  a ir  heating , pum p 
and  w indm ill Work W ill pay  good 
w ages and  give s tead y  < m ploym ent all 
bear. Can com m ence an y  tim e betw een 
now an d  M arch  1st. 1920. E . L. Severson,
H ollandale. W isconsin.____________  631

B arre ts ' St V itus D ance o r C horea 
rem edy : excellen t a n t dote to  above d is 
ease : in use  over n ine ty  years. W illiam  
M. Olliff *, w ho lesa le r and  re ta ile r . 6 
B ow ery. N ew  York._________________ 63-

F or Sale—T w o -sto ry  double s to re  b u ild 
ing. Good bu sin ess  co rner in M uskegon, 
tw o  blocks from  high-school. A ddress 
No. 633. care  M ichigan T radesm an . 633 

W an ted —To buv s tock  of cloth ng. 
shoes o r g en eral s tock . R. D. W alker.
F o r t P ie rre . S outh  D a k o t a . _______ 634

F a rm  To T rad e—150 acre  fa rm  in Jaek - 
son  coun ty : 15 a c res  plow land. 25 acres  
p a s tu re . 50 a c re s  good oak and h ickory  
t m ber: fa ir  bu ild ings and fences V ill 
tra d e  th is  fa rm  for a  s tock  of general 
m erch an d ise  o r for c ity  p ro p erty . J- L .

For Sale—If tak en  a t once, d ry  goods. 
■■ a d y -to -w e a r  and  mill nery  s tock  and 
fix tu res. Invoice about SS.090. L oca ted  in 
best little  g ro w in g  c ity  in M ichigan. ill 
t —ic s fe r  lease w orth  31.000 free  to  p u r 
ch ase r a t  36.000. L as t y ea r s business 
535.000: W rite  or w ire, George A. V liet,
St. l ,o u ;s. M ichigan,____________

BANISH T H E  R A T S —O rder a can of 
R at and  M ouse E m b alm er an d  g e t rid  ot 
th e  p ests  in one n igh t. P rice  $•>. Tracies- 
m ail Com pany. G rand R apids. M ichigan.

W an ted —S econd-hand  safes. W ill pay 
spo t c ash  for a n y  safe , if in reasonab ly  
good condition. G rand  R apids Safe Co.,

For Sale—R eta il b ak ery  in one of best 
c itie s  in M ichigan. P opu la tion . 43,000. 
Gash business. 317,000 p a s t y e a r  Selling 
reasons, re tu rn in g  to  p rac tice  of o s teo 
pathy . P rice  32.500 an d  invoice stock . 
W rite  fo r p a rtic u la rs . H u rley 's  H om e 
B akery. 249 W est M ain  S tree t, B a ttle  
C reek.' M ichigan. 616

F or Sale—G rocery  and  g en eral m e r
chand ise  s to re  in tow n fifty m iles from  
D e tro it on P. M. ra ilro ad . D oing e x 
cel] -nt business. Can double income, w th  
m ea t d ep a rtm en t. Postoffice in s to re  
b rin g s  SSOO p er year. L ease  five y ears  
R en t 3350. E stab lish ed  1914. S tock 
ab o u t 37.000. fix tu res  $830. Gold m ine to 
good bu sin ess  m an. E n g ag in g  in o th e r  
w ork an d  w ill sell a t  inven to ry . C arte r, 
K ahn £  Co., P on tiac . M chicnn. 618

W ill pay  cash  fo r w hole o r  p a r t  s tocks 
of m erchand ise  Louis Levr.isohn, S ag i
naw  M ichigan 757

F o r Sale—An estab lished  g en eral m e r
chand ise  s to re  located  in the  hearty of a  
fa rm in g  and  lum bering  d is tric t in N o rth 
ern M ichigan. W rite  to Box 97. J o h an n e s 
burg. M iehigan. _________________592

If you a re  th in k in g  of going in oust- 
iie s s , selling ou t or m aking  an  exchange, 
place an  ad v er t sent n t in our business 
chances colum ns, a s  it will b ring  you in 
touch  w ith  th e  m an  fo r w hom  you a re  
looking—T H E  BUSIN E S S  MAN.

F o r R en t—B rick  d ry  goods s to re  com 
p lete ly  fu rn ish ed  ad jo in  ng  m en’s c lo th 
ing s to re . Only fo u r s to re s  in fa s t  g ro w 
ing c ity  of tw elve  th o u san d  su rrounded  
by rich  fa rm s. If you r location  is n o t th e  
best, w hy n o t m ove Sere? A. J . W ilhelm , 
T rav e rse  C ity, M ichigan. 599

A T T EN TIO N  M ER CH A N TS—W hen in 
need of d u p lica tin g  books, coupon books, 
or co u n te r pads, d rop  us a card . We 
can  supp ly  e ith e r  b lank  o r p rin ted . 
P rices  on app lication . T rad esm an  Com 
pany. G rand  R apids. _______

COL. F . B. PO W E L SO N —M erc hand : s e
A uctioneer, G eneral A ppra iser and  E x- 
’ rt Sales M anager—Now closing  ou t a 
s tock  a t  K irkw ood. Illinois, and  I am  

iw ays busy, so th e re  m ust be a reason . 
Do you w an t a sal • da te?  I g e t you 
the  desired  re su lts . W rite  me for anv 
¡Form ation  you m ay desire. P e rm a n e n t 

a d d re s s : GALESBURG, ILLIN O IS , 627

F o r Sale— One of th e  b est g e n e ra l 
s to re s  in  th e  S ta te , c a rry in g  g roceries, 
d ry  goods, fu rn ish in g s , shoes an d  ru b 
bers. W ill do over $70,000 bu s in ess  th is  
y ear. S tock w ill invoice from  $12,000 to  
$14,000. L ocated  on m ain  ra ilro ad  line  
in tow n of 700 population , su rro u n d ed  by  
fine fa rm in g  coun try . B uild ing  can  be 
bo u g h t o r ren ted . O w ners w ish  to  re 
tire . A ddress No. 602, c a re  M ich igan  
T radesm an . 602

Cash R eg iste rs  (a ll m a k e s )  b o u g h t 
sold, exchanged  a n d  re p a i re d .  R E B U IL T  
C A S H  R E G IS T E R  CO ., In c o rp o ra te d .  122 
N orth  W ash in g to n  Ave., S a g in a w , M ic h 
igan. ___________________ l i t

P ay  spo t cash  fo r c lo th ing  an d  fu r 
n ish ing  goods stocks. L. S ilberm an , 106 
E. H ancock, D etro it. . 566

F o r S a L — L ocated  on cem en t d rivew ay  
on one of m ain  business s tre e ts  of G rand  
R apids, we will sell o u r g en era l s tock  an d  
s to re  building, w ith  e stab lish ed  tra d e  
and  good will. S tock  will in v en to ry  
ab o u t $5,000. A ddress No. 473, care  M ich
igan  T radesm an . 473

S ub-lease  space  in my new b u d d in g  fo r 
hosiery , underw ear, gloves, to ile t a r t i 
cles. e tc .; a lso  ch ild ren ’s  d ep artm en t. 
Now doing the  la rg e s t re a d y -to -w e a r  
business in C en tra l M ichigan. N ew  lo 
cation . th e  best. A ttra c tiv e  p roposition  
to  rig h t p a rty . M. I. JACOBSON, J a c k -  
son. M ichigan. 608

F o r T rad e—Splendid fa rm , 94 acres, 
n e a r  P o r t H uron , level, b lack  loam , 25 
a c re s  tim ber, good build ings, good o rch 
a rd : will trad e  w ith  som e cash  fo r good 
s tock  g en eral m erchand .se . A ddress No. 
611, care  Mich gan  T rad esm an . 611

A N A T IO N A L  CASH R EG IS
TER A N D  N. C. R. CREDIT  
FIL E  will help you make more 
money. There is an N. C. R. Sys
tem built to fit your business. Cal!. 
Phone or W rite for complete in 
formation. Liberal exchange prop
osition.

Repairs made here by Authoriz
ed Factory Mechanics. Complete 
Line of Supplies.

THE NATIONAL CASH 
REGISTER CO.

Downey Hotel Block. LANSING. MICH. 
' Main Office for Central Michigan)

Second-Hand Safes
We pay cash for second

hand safes. We can use 
any size o f  any approved 
make. _____

Grand Rapids Safe Co.
Grand Rapids
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Gabby Gleanings From Grand Rapids.
Grand Rapids. Dec. 23—The W o r 

den Grocer Company gave its fifty 
road salesmen a week’s vacation with 
pay this week. This is the first time 
such an innovation has been made 
by the house. Judging by the appre
ciation voiced by the road men. it will 
be hard for the house to avoid making 
the affair an annual event.

The Col. I. C. Smith building, ad
joining the Grand Rapids Press 
building on the West,  has been pur
chased by the Canfield-Pearce Co., 
who will remove their stocks of paint, 
wall paper, draperies, etc., to the new 
location as soon as some needed re
pairs and changes can be made to 
the property. The Smith building 
has a frontage of 75 feet on East 
Fulton street.

Since the Rowe brothers and their 
associates took hold of the Herkimer 
Hotel, it has been gaining in prestige 
and popularity. Many changes will 
be made in the house, including an 
entirely new outfit of wall paper and 
ceiling decorations.

John D. Martin sent out Christmas 
cards as usual.

There is a well-founded report  that  
Charley Leonard and his associates 
have taken options on twenty acres 
of land South of the Grand Rapids 
Fancy Furniture Co., on which they 
propose to erect a battery  of build
ings for the manufacture of iceless 
refrigerators.

I t  is also a m atter  of common 
knowledge that options have been 
closed on forty acres of land on the 
North side of North street, near the 
junction of Tamarack avenue, on 
which will be erected one of the larg
est manufacturing plants in Grand 
Rapids. The line of goods which will 
be manufactured has not yet been dis
closed. but there seems to be no 
chance for the undertaking to elude 
the city. Options on this location 
were secured by W. IT. Gilbert more 
than a year ago.

New York cafes are said to be 
working out a plan to reduce the cost 
of living. Are they going to begin 
by reducing the portions again?

It takes a long time to recover from 
a world war. The map of Europe is 
not definitely arranged yet. and we 
doubt whether all the opera singers 
who formerly prospered under Ger
man names have the satisfactory 
changes all made for several months 
yet.

It is too late now to do your Christ
mas shopping early, as we advised, 
so now do it when you please, as you 
intended to do all the time.

The first thing Edward Bok did 
after his reti rement from the Ladies' 
Home Journal was to reduce the rent 
of six houses he owned in Merion, 
Pa. Once more it appears unfortunate 
that so little rental property is owned 
by manazine editors and trade jour
nal men.

The red flag has the same effect 
on a good American that it has on a 
bull.

A man has invented an extension 
faucet for muffling the noise of water 
riming into a bathtub. But what is 
really needed is a muffler for the 
man who breaks into loud and un- 
steadv song as he takes his cold 
m orning plunge.

Happy is the man who can go to 
sleep without reporting that the fur
nace fire is all right, the basement 
light turned off. the back door locked, 
the front door locked, the cat put out. 
the bedroom windows raised, the bed
room regis ter turned off. the clock 
wound, the alarm set. and the alarm 
spring released.

The more a fellow longs for new 
phonograph records for Christmas, 
the more certain he is to get another 
smoking jacket and some more car
pet slippers.

Up to yesterday all but $20,000 of 
the new nreferred stock of the Valiev 
( ity Milling Co. had been disposed of.

M. Piowaty & Sons have completed

arrangements for the  issuance of 
$150,000 8 per cent, preferred stock, 
which will be sold, so far as possible, 
to merchants who are already cus
tomers of the establishment. The 
present owners of the business will 
retain the issue of common stock, 
which amounts to $100,000.

“Uncle Louie" Vvinternitz is now 
at Miami. Florida, where he will re 
main as long as the golf course  is 
green.

The new manager of the new cigar 
department of the W orden Grocer 
Company has adopted Old Gold as 
the characteristic  color of the s ta 
tionery it will use.

Stephen Sears, the new merchandise 
broker, is in the market for a closed 
car— Packard or Pierce-Arrow pre
ferred. He will probably land on a 
Hudson or Essex.

The death of Thomas Bromley, of 
Muskegon, leaves a vacancy on the 
board of the Citizens Telephone Co.

E. P. Monroe, the Muskegon grip 
carrier for Sherwood Hall & Co., has 
a new bear story which he will relate 
to his customers for the next week 
or two. I t  is the story of a cinnamon 
bear and is in keeping with the other 
bruin tales handed out by the enter
presing automobile accessory sales
man.

Traveling men who make Byron 
Center will regret to learn that  Cass 
Towner is confined to his bed by ill
ness. He has recently installed a 
Delco lighting system in his store, 
greatly increasing its attractiveness 
to those who have occasion to visit 
the establishment in the evening.

A recent issue of the Muskegon 
Chronicle published an illustration of 
the new addition which will be made 
to the Occidental Hotel.  It looms up 
big. Muskegon is to be congratulated 
that she is so fortunate as to possess 
a landlord who has a vision which 
enables him to "dip into the future as 
far as human eye can see.’’

It has been so long since Chronic 
Kicker has done any kicking that 
some of the boys are wondering if 
he has not forgotten how to kick.

By the way. what has become of 
James M. Golding? A report was 
current a few days ago that his ser
vices had found such favor with A. 
Krolik & C o. that they had volun- 
tarily jogged his salary up a counle 
of thousand dollars per vear. Jim 
certainly deserves recognition of this 
character, because he is one of the 
hardest working chaps the writer 
ever bumped up against.

The Pringle-Matthews Co. has put 
two division salesmen in the field— 
Wm. Towner and L. H. Langhein. 
These gent'emen will establish coun- 
trv agents and supervise their opera
tions.

A New York bigamist, confessing 
to five wives, pleaded for leniency, 
saying he was half blind. All the 
more reason, then, why he should be 
locked up. I t  would never do to turn 
a  half blind man out of the mercies of 
live disillusioned women.

A woman's favorite amusement at 
this time of year is to be begged by 
her husband to tell what she's going 
to give him for Christmas. “Is it 
something to wear?” he is supposed 
to ask. That  gives her an opportun
ity to reply, mysteriously, “Well, you 
can wear it if you want to. a lthough 
you would look funny.” This is sup
posed to convince the husband that 
it isn’t anything to be worn, only it 
doesn 't  a lways convince him. He's 
had neckties that were supposed to 
be worn, but they made him look 
funny.

The basis of wage adjustments 
used to he what a man earned but 
now it is what he thinks he needs.

Now there is a shortage of lath. 
The only thing that  doesn't seem 
likely to be short  this winter is the 
winter.

It might be well for the Govern
ment to get up another bond issue 
just to keep us from spending our 
money foolishly.

W e see by the papers tha t  when 
two Senators called o r  him the Presi
dent was “cheerful.” Then he must 
be convalescent.

One thing is sure Any man who 
has ever seen a woman throw a base
ball realizes that a baseball, at least, 
is not woman”s sphere.

What Does Christmas Mean This 
Year?

New York, Dec. 22— In these days 
of unrest,  the above is a m ost per
tinent question, and we know that 
there are those to-day that are seek
ing to deprive mankind of the hope, 
the incentives and the joy brought by 
the event that Christmas comm em 
orates. Let us not be of them. Let 
us Christian men and women, in spite 
of all the ever-present pessimist  may 
say. believe that we of this age may 
listen with thankful hearts to the 
message of Christmas, the message 
of peace and good will, not only with 
thankful hearts but with hearts full 
of hope for the future. Never has 
there been such an age when Chris
tians everywhere were so ready and 
eager to face national, civic and re 
ligious responsibilities. They have 
given of themselves and are giving 
of themselves as they have never 
given before, and we feel that  a con
stantly growing desire is being evi
denced for a better understanding be
tween man and man.

The world at this time should be 
full of hope for the best  things, and 
full of progress for still better things.

May we not wisely join in the pray
er and the spirit of one of the 
Church’s Bishops of the olden time:

“O. God of unchangeable power and 
eternal light, look favorably on Thy 
whole Church, that wonderful and 
sacred m ystery; and by the tranquil 
operation of T hy  perpetual  providence 
carry out the work of m an’s salvation 
and let the whole world feel and see 
that these which were cast down are 
being raised up and things which have 
grown old are being made new. and 
all things are re turning to perfection 
through Him from whom they took 
their origin, ever through our Lord 
Jesus Christ.”

Let us pause on Christmas Day at 
the manger-bed and worship "and 
adore God manifest in the flesh as the 
saints have done since that first Holy 
Night when shepherds kept their 
watch and the angels sang their glor
ious song: “Glory to God in" the 
highest and on earth peace and good 
will toward men.”

Let us look forward with glad 
hearts and believe that  on this Christ
mas Day. 1919, God is surelv going 
to answer the cry of His peop’e and 
save the world as He has done in 
His own inscrutable way from the 
beginning of human history.

Charles Sumner Burch.
Episcopal Bishop of New York.

When Christmas Sings. 
I t  is a  song.

I t is a  sm ile.
It is th a t  long 

D ream t “A fte rw h ile ;"  
T h a t season  sw eet 

W hen  in us rise  
O ur h e a r ts  to  m eet 

T he splendid  sk ies 
W ith  love and  fa ith  

O f b e tte r  th in g s—
W hen C h ris tm as  sings. 

W hen C h ris tm as  sings!

Ev’ry Time!
B V ry tim e th a t  C h ris tm as com es 

I so rte r, som ehow  th in k  o ’ you! 
Because you 're  such  a  cheerfu l chap. 

A n' je s t w ont let yo u r frien d s  g it blue.

So he re 's  a  han d sh ak e , a n ' a  w ish:
M ay C h r:s tm as  b ring  you h a lf th e  joy  

T h a t ev ’ry  day  you b rin g  your friends— 
T hen  you 'll be loaded down, m y boy!

The Shoppers.
Oh. have you seen  th e  shopping crush , 

W here  all th e  b a rg a in s  are!
W ith  pallid face  and  solem n hush  

M an view s it from  a fa r.

But w om an b rav es  th e  aw fu l din 
And does no t lose h e r  head.

And angels, so to  speak , ru sh  in 
W here  o th e rs  fe a r  to  tre ad .

CHRISTMAS.
Sparkling snow on the ground—an 

invigorating tang to the air—the 
mouth-watering smell of cooking from 
the cozily-warm kitchen—relatives 
and old friends gathering  at the fes
tive table—holly wreaths at the win
dows and a crackling fire in the open 
hearth—the hilarious laughter  of kid
dies as the new toys make them 
bubble over—mistletoe nailed mis
chievously above the door for the kiss 
you mean to give bustling, unsus
picious mother—the silvery, tranquil 
peal of church bells across the soft- 
snowed open places—an amazing for
getfulness of the dour anticipations 
and business worries of only yester
day—a sudden re-belief tha t  love is 
life—

T hat is Christmas!

Bottom Facts From Booming Boyne 
City.

Boyne City. Dec. 23—W e  had some 
blizzard last week. Did you hear 
about it? For  four days it blew and 
snowed and froze. The lake froze up 
almost a month before the regular 
time. The W. H. W hite  Co. had a 
cargo of lumber on dock ready for 
loading, but the boat failed to arrive. 
The Chemical Company’s intake pipes 
clogged with ice and froze up. The 
snow and ice clogged the river and 
nearly put the Electric Co. out of 
business and this spree of the weather 
man ended up with a 22 below zero 
temperature. W ater  pipes froze up 
and Buschert. the plumber, had the 
time of his life. If this a foretaste 
of the “open winter” may the good 
Lord make us thankful for what we 
are about to receive—and last night 
it rained— well, we may as well be in 
Grand Rapids.

W h o  said hard times? The whole 
push, up and down the s treet are 
weary and footsore with dealing out 
Christmas goods. Wolfson, Bergy, 
Fleming, Herrick, Kaden, Gerrie, Hy- 
slop and Watson, together with the 
hardware stores, are full to overflow
ing with Christmas shoppers.  Lewis. 
Sack and Tooley are passing out the 
two-legged and four-legged where- 
with-all for the inner man and kids. 
I t  looks like some Christmas celebra
tion. Not much like last year.

This is the strenuous time when 
all the 1 >usiness men are busy figuring 
how much they haven’t made. I f  they 
haven’t made anything, there is the 
sheriff to dodge. If they figure out 
too much, then Uncle Sam steps in 
to relieve them of the surplus. I t  is 
a case of the devil and the deep sea.

_ Maxy.

Prepare Ye the Way.
W ritte n  fo r th e  T radesm an .
P rep a re  th e  way—by honest 
D ealing and  by ju s t  rew ard  
F o r serv ice  rendered , and  for 
Goods received. T hus sh a lt thou 
W in  them  back, w ho once believed.

Fo rget not th a t  ’tis  God 
W ho gave you pow er to  th in k  
A nd to  com m and—w hile  o th e rs  
Toil th ro u g h  w eary  years, w ith 
H eavy  h e a r t  and  calloused hand.

M ake s tra ig h t H is p a th s—
T hey  cry , from  ou t th e  w ilderness: 
D eal fa ir  an d  ju s t. Oh ye, who 
Hold th e  rod T hen  shall th ey  know 
T h a t thou  a r t  H !s—a son of God.

And. w eary  to iler, do you r p a rt,
To ren d e r h o n est serv ice  
F o r th e  w ages given . P e rch an ce  
’T w er g iven  to  thee  to  tu rn  the  
F e e t of P rin ce s  to tvard  th e  

G ate  of heaven .
Jess ie  A llen-Siple.

T. J. Barker, T reasu re r  of the W o r 
den Grocer Company, leaves with his 
family Dec. 31 for W in te r  Park, F lo r
ida. The family will remain until 
about April 1. Mr. Barker will re
turn the middle of January.


