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W e shall do so much in the years to come, 
But what have we done to-day?

We shall give out gold in a princely sum,
But what did we give to-day?

We shall lift the heart and dry the tear,
W e shall plant a hope in the place of fear,
W e shall speak with words of love and cheer, 

But what have we said to-day?

We shall be so kind in the; after while,
But what have we been to-day?

We shall bring to each lonely life a smile, 
But what have we brought to-day?

We shall give truth a grander birth,
And to steadfast faith a deeper worth,
We shall feed the hungering souls of earth, 

But whom haYe we fed to-day? *

Nixon Waterman



Judson Grocer Co.

Wholesale Distributors
of

Pure Food 
Products
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a pure syrup for table use,
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sell them

FRANKLIN GOLDEN SYRUP
because you can be sure its 
taste, color, and smoothness 
will please them, and when 
you do that you protect 
yourself.

A pure Cane Sugar Product, 
made by the refiners of

Franklin Package Sugars
In Four Sizes

The Franklin Sugar Refining Company
PHILADELPHIA

“A Franklin Cane Sugar for every use
Granulated. Dainty Lumps, Powdered, 
Confectioners. Brown, Golden Syrup

Offices—Grand Rapids, Mich.

Has an unexcelled reputation for ita

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON WM. A. W A T T S RELL S. WILSON

Vico-Pré». President Sec'y
JOHN A. McKELLAR RANSOM E. OLDS CLAY H. HOLLISTER

Vioo-Pres. Chairman of Board Treas.

SURPLUS TO  POLICY HOLDERS $477,509.40

Do you realize how many more sales you can 
maKe by explaining to your customers

the^wonderful power of—

Fleischmann’s Yeast?
It*is the best known skin clarifier.

T H E  F L E I S C H M A N N  C O M P A N Y

F am ily S ize  24s

W ill N o t H u rt the H a n d s
through the jobber—to Retail Grocers

25 boxes @ $5.85—5 boxes FREE, Net $4.87
10 boxes @  5.90—2 boxes FREE, Net 4.91
5 boxes @ 5.95—1 box FREE, Net 4.95

2inboxes @ 6,00— box FREE, Net 5.00
F. O. B. Buffalo: Freight prepaid to your R. R. Station in lota of not less than 5 boxes 
All orders at above prices must be for immediate delivery.
This inducement is for NEW ORDERS ONLY—subject to withdrawal without notice*

Yours very truly,|

Lautz Bros. & Co., Buffalo. N. Y.DEAL 1925
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W m. H. W hite E m erges F rom Re-
ceivership

W illia in 1!. W hite, w ho was f<>rced
to tut*11 in- all his pn iperties ti ) the
M i c  h i ii T ru st Comp;any six \rears
ago. 1hec an s-.- of his ina bility to ilice11
p.-r-S’in g obligations gt‘owing orit of
the p lire:haise of large trac ts  of tim
her 1am j (m  \  ancouve r Island, also
the p lire•haise of 20,001) acre's of tim-
hi r 1am 1 in T illam ook ci unity. ( )re-
fron. is iw free from  the tru stee-
ship. th e trustee  Itavi ug m et iw er y
obligation in lull, with in te rest to 
date of paym ent. IIis indebtedness 
was approxim ately  $2.50(1.001). with 
an in terest account of about $500.- 
00'!.

Mr. W hite has resum ed the P re s i
dency of the W in. If. W hite Co., of 
which Thom as W hite  is M anager, 
J.lilies W hite is A ssistan t M anager 
and Claude H am ilton is T reasu re r

Mr. W hite has also resum ed the 
12residency of the Boyne City, Gay
lord & Alpena Railroad Co., of which 
Lysle il. W hite is M anager an 1 
Claude H am ilton is V ice-P resident.

Mr. W hite is now P residen t of the 
W hite Bros. Lum ber Co., which is 
a tim ber proposition, with h ead q u ar
ters at Vancouver.

Mr. W hite is P residen t of the 
Beaver Cove Lum ber & Pulp Co., 
with headquarters a t Vancouver, and 
mills and operations at Beaver Cove, 
175 miles N orth of Vancouver, on 
the E ast side of V ancouver Island. 
T his com pany owns 82,000 acres of 
virgin tim ber which will average 60.- 
000 feet to the acre. Lum ber, pulp 
; id shingles are now being m anu
f actured and o th er industries are in 
prospect. Am ong the activities of 
the com pany is the construction  of 
a dam  and the developm ent of a 
w ater pow er which will give 40,000 
horse power.

Tlie W in. II. W hite Co, will con
tinue operating  one mill a t Boyne 
City —the larger mill having burned 
some years ago—having an e igh t or 
nine year cut.

Mr. W hite also re ta ins a $265,001)

in terest in the T illam ook Yellow 
Kir Co., which owns 20,000 acres of 
yellow fir tim ber in T illam ook coun
ty. O regon.

Mr. W hite natu ra lly  feeis much 
elated over his success in em erging 
from  the shadow which came over 
his business career. He has large 
plans for the future and confidently 
experts tii m ake an enorm ous 
am ount of m oney out of his C anad
ian investm ents. He is in excellent 
health, looking b e tte r than  he has at 
any time for the past ten years, ami 
his friends join him in rejo icing  
over his good fortune.

T his is the largest receivership 
ever handled by the M ichigan T ru st 
Company and the outcom e reflects 
much credit on the ability and e n e r
gy of that institu tion . A pleasant 
feature of the situation  is th a t Mr. 
W hite and the officers of the com 
pany sever the re la tions they hay ; 
sustained during  the past six years 
with hearty  appreciation  of each 
o th e r’s ability and services. T hey 
both worked to g eth e r as a unit to 
accom plish a com m on end and ac
com plished their purpose sooner 
than  any one fam iliar w ith the s itu 
ation expected they would he able to  
do so. T he T ru st Com pany esti
m ates the value of the p roperty  
turned back to Mr. W hite a t $2,000,• 
000. Mr. W bite, w ith the c h arac te r
istic optim ism  which has alw ays beer, 
a d istinguishing feature of his life— 
and which, by the way has assisted 
in tiding him over m any rough p la c 
es— estim ates its value at $0,000,000.

Sparks F rom  the E lectric  City.
M uskegon, Jan. 21—Chas. O viatt, 

our Senior Counselor, has been e lect
ed P residen t of the local Lions Club.

Louis Lleeres. son of Nick H eeres, 
pi the M oulton G rocery Co., will 
work the city trade for the above 
house. H is father has been on the 
road for over twenty-five years.

T rain service on the 1 ’cutw ater 
branch was annulled Saturday  night 
and no Sunday trains were sent out. 
The I \  M. train  from  Chicago, due 
a t '>:45 a. m. reached the city at about 
4 p. in., having spent several hours in 
the snow near Grand Haven.

Jo h n  P e ters  rep o rts  anotli 
son, which event John  seem 
celebra ting  yearly of late.

C ountry  roads th rough  B arry conn 
ty were practically  impassible la 
week.

M uskegon Council in itiated  three 
candidates on Saturday  afternoon 
H enry  Dick (M oulton G rocery Co.); 
W . C. H ughes ( Bum ack Co., of Mil
w aukee); E rnest 1. Chadwick, of 
Ludington ( F rankfo rt H ardw are Co., 
of M ilwaukee). The m eeting  was 
well a ttended. Irv ing  Steindler was 
re insta ted  into the order.

Conference W ith  A tto rney  G eneral's 
D epartm ent.

Lansing, Ian. 19— Acting unde;

of thè associations i-, a ls i> extem led. 
The m eeting  will probable he calimi 
lo o rder by our President, after 
which a regalar organization tur thè 
m eeting  will he pertected. The m ee t
ing will probable  continue th rough- 
out thè day and thè  discussem . of 
t'our. e. w ill he free tu all pcrsuus 
present. If possible, make vour

at the same hotel. The date of this 
conventiun is Feb. 16 and 17. Many 
of our m em bers who have occasion 
to go to the New Work m arkets will 
probably find it very advantageous 
to he in a ttendance at these m ee t
ings.

W e w ill he able to conic to the a  in
vention at Grand R apids with more 

Q uite a num berthan 250 me mixl* 1* s . Quit
of 11nercliam ts V.,'iio have
«imii have• delayed niemli
tile time of till: ( irand
ven tii m. W e In >pe th at o
will invite as many of tin
m en:hauts tu ;a te itul wi
puss ¡hie. V e n  Sillistanti
he triven to eiil arg<; our
it t;ach metnl;) e r take
resp on sihi ! ity tq:><>n hinisc

W e ree ently me t a c;
about 55 years of age, i
ment stoi e in a \.ullage.

;en

Eil v \\
the d in ;ction of the «i til Cl• r s and di- try and h
recto rs of our Assoc iatii » n , 1 have al ;. . you
arrange d a conference ni the mercati - how 1 am
tile o rgan izations of the S tate, in - ju>t one
eluding the hardw are1 dt ah •rs. d u  put pie <>i
thiers. grocers, shoe de■alers, and
druggisits, tu m eet in Lan sin g. W id- oi same 1
liesday, Jail. 28, at 10 o ’cloct;. in tile tor the g r
Senate C ham ber of tin; St;ate Capitol. to me. I i
with 11on. A lexander 1. < ìr oesheek. in some e
A ttorne y General of the St ate, and lives a mi
his assi stall ts. D epute A. B. Dough- old Mi Sp
e rte  am 1 Colonel S. Ì) . Peipper. I'hc basket m
purpose of this m eetin g isi U■ diScuss
questim is perta in ing  tc; th e f;air price 1 his is a
commis sii ms. the high COS;t (it !iving. pound ef
proli tee ring. etc.

W hilt :• it is exp eie tec1 th at the oi't'i - white su g
cens and d irec to rs o f all iif these this same
organi/.;atiims will he pres¡enlt, a e in  egg- were
dial inv itation  to each me mb er of all conn: his

ip until

>ur mem bershi] 
this lit lit

a depart- 
population 

—twelve to hi teen hundred— who
desires a b e tte r position. This gen
tlem an would be a guud man for some 
of the p ro p rie to rs of our large stores 
to  com m unicate with. If in terested , 
w rite to this office for fu rther infor-

XX XX c

li , ii
p lans t O  be with us. with

t h e next niec!ting of the National C  M
Retail Dry ( j  ( M 1ids A ssociation will
he lid d at the lin t d  Pennsylvania,
Nw- Yiork City, Eeh . 18. 19 and 20. Good
This isotive ntion will he preceded In-

a conv entii m of the retail secretaries The

VI e r
hants

1. De

new in ation. Navy About to Unload B
to be

ve
In a vili; 
ry succe

tg e about the same 
ful m erchant des

size a 
ires a Stocks.

coun pairtner. 1hi s m erchant has been I he announcem ent has o
■ last pr olsperous. lesires to spend th e win - tin- navy that 1.01)0.1)00 p

tr s in a wat*met* clim ate, and would butte r and 2.600.01)0 potimi
three COinsider a pr-©position from  tin; righti flour are in hi- sold at cirt o! a man tor a partner. In 

m ation may he secured from this 
office upon request.

Jason E. H am m ond, M anager 
M ichigan Retail Drv Goods A ss’n.

W eary  W ail F rom  Chronic Kicker.
C. A. W itt has so Id his garage M ear s, Jani. 20- -Y ou ask me whv I

huildiing on Elast Clay avimue to the do not write and why my pen is still?
W est Michigau Pike ( îara ge and will lust now 1’m ft•eling out of - ight.
build a new building in the spring N othing m ud i to say t o von. 1: !u si
near the: old Racine 1Boat Co. office. ness is oil til c hum. 1 imlv ho pe timi

A. w . Stevenson h a s a. new ford. I’ll pull thro ugh. T hat will b<; g;oing
Welather so cold all the hears have some. W ei*e se Hing sugar at 15

i! Oi

frozen up. E. P. Monroe. cents and yet the people holler and butt
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Late News of a Manufacturing Char
acter.

C rossw ell—Vollm an & B auslaugh 
will open a wholesale bakery.

B u tte rn u t — T he Peoples S tate 
B ank has been inco rpora ted  w ith an 
au tho rized  capital stock  of $20,000.

F lin t—J. B. Cavell and W illiam  A. 
E ldred  will be in charge of the new 
bakery  to be opened a t 124 W . K ears- 
ley street.

D etro it—\  incent L aC icara has leas
ed a building at Kendall and L incoln 
avenues, in w hich he will open a bak
ery  business.

M uskegon—1 he Y ankee System  of 
D ayligh t W indow  B akeries will estab 
lish bakeries a t G rand Haven, M us
kegon, Grand R ap.ds and o ther M ich
igan cities.

D e tro it—T he G ratio t W elding Co. 
has been incorporated  w ith an au th o r
ized capital stock of $5,000. all of 
w hich has been subscribed and paid 
in in property .

L ansing— Couchois Bros. & Joy, 
building m aterials, is a new concern 
here which will m anufacture sash and 
door, using  the old R ork  factory  and 
its equipm ent.

D e tro it—T he A sm o Die & T ool Co. 
has been incorporated  with an au 
thorized capital stock of $12,000, $6.- 
000 of which has been subscribed and 
paid in in cash.

H udson—T he Excel B a tte ry  Co. 
has been organized to  m anufacture 
and sell sto rage b a tte rie s  and all ac
cessories there to , with an authorized  
capital stock of $5,000, of which 
am ount $2,500 has been subscribed 
and $1,100 paid in in cash.

January 21, 1920

Jackson  — T he C entury  B akeries 
Co. has been in co rpora ted  w ith an 
au thorized  capital stock  of $10,000, 
all of which has been subscribed and 
paid in in cash.

C oldw ater— T he S trokel Foundry  
Co. has been inco rpora ted  w ith  an 
au thorized  capital stock  of $100,000, 
all of which has been subscribed and 
$10,000 paid in in cash.

D etro it—T he M ercury T im e Switch 
Co. has been incorporated  w ith an 
authorized  capital stock of $10,000, all 
of which has been subscribed and 
$6,000 paid in in property .

S tu rg is—T he W ill A. Cavin L um 
ber Co. has been incorporated  w ith 
an authorized  capital stock of $75,- 
000, all of which has been subscribed 
and $15,000 paid in in cash.

C orunna—T he C orunna Brick Co. 
has been incorporated  w ith an au
thorized  capital stock of $300,000, of 
which am ount $250,000 has been sub
scribed and $70,000 paid in in cash.

D e tro it—T he M cCoy B ronze Co. 
has been incorporated  w ith an au
thorized  capital stock of $40,000, of 
w hich am ount $20,500 has been sub
scribed and $7,000 paid in in cash.

D etro it—T he Active C astings Co. 
has been incorporated  w ith an au th 
orized capital stock of $10,000 all of 
which has been subscribed and paid 
in, $2,000 in cash and $8,000 in p ro p 
erty.

M uskegon—T he O lson P a tte rn  & 
M achine Co. has been incocrporatcd 
w ith  an authorized capital stock c t  
$10,000, of which am ount $5,000 has 
been subscribed and $2,000 paid in in 
cash.

USE
RED CROWN  

GASOLINE
It starts easily even in the 

coldest weather.
And it will deliver all the 

power your engine was de
signed to develop.

For sale everywhere.

STANDARD OIL 
COMPANY

(INDIANA)
Chicago Illinois

Genuine Opportunity for the Retail Grocer
In addition to the sixth story we are adding to our build

ing, which will give us the finest general offices of any wholesale 
establishment in the Middle West, we are completely overhauling 
our coffee department, doubling the number of roasting cylin
ders formerly used and adding automatic machinery of the most 
approved design for weighing, lining, filling and sealing our 
packages of trade marked brands.

Our Coffee department needs no introduction to the retail 
grocery trade, but it might be well to state that we have enjoyed 
the distinction of having cleaned, roasted and sold more Coffee 
than any other house in this territory during the past dozen 
years, that we handle enormous quantities of Coffee and are in 
a position to furnish you with the very best values obtainable 
at all times.

We have been very much disappointed because we have 
been unable to fill all of your orders for coffee during the last few 
weeks. In view of the growth of our business, however, it seemed

imperative that we rebuild our entire plant so as to not only to 
take care of our present business but the increased business which 
is coming each week.

We have completed the work of reconstruction and can 
never have an interruption of this kind again in our output.

Beginning next week, our roasting cylinders will run every 
business day of the year. We never have any stale Coffee. 
Every order is filled with fresh roasted Coffee. You can buy 
our Coffees with the full knowledge that they are choice in cup 
quality, absolutely uniform and "always the same.” This is 
your opportunity to sell Coffee, as the high prices of the past 
year have done more to drive the business back to the grocer' 
then anything that ever happened, and the public is in a recep
tive mood to patronize you on Coffee* Now let us actively co
operate with you to greatly INCREASE YOUR SALES* Place 
your orders for Quaker Coffee or any of our standard brands 
and watch your trade increase in this great staple of the grocery 
business*

W o r d e n  G r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO—LANSING 
THE PROMPT SHIPPERS

i
* 0

1
1
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V assar—T he V assar F oundry  Co. 

has been incorporated  w ith an au
thorized capital stock of $40,000, all 
of which has been subscribed and 
paid in, $24,000 in cash and $16,000 
in property .

P o rt H uron—The R osen thal-W in- 
kelm an Co. has been incorporated  to 
deal in general m erchandise, w ith an 
authorized capital stock of $50,000, 
of which am ount $40,000 has been 
subscribed and paid in in cash.

D etro it—The Super T ire  Service 
has m erged its business into a stock 
com pany under the style of the Su
per T ire Service Co., w ith an au
thorized  capital stock of $20,000, of 
which am ount $12,000 has been sub
scribed and paid in in p roperty .

D etro it — T he M otor Vehicle 
E quipm ent Co. has been in co rp o ra t
ed w ith an authorized  capital stock 
of $500,000 com m on and $100,000 
preferred , of which am ount $300,- 
000 has been subscribed and $273,- 
000 paid in in cash.

D etro it—Clay Penn  has m erged 
his confectionery  business into a 
stock com pany under the style of 
the Penn-B ayer Co., w ith an a u th o r
ized capital stock of $15,000, of which 
am ount $10,000 has been subscribed 
and paid in in p roperty .

D etro it — M cC orm acks has been 
incorporated  to  deal in hats, furs 
and all articles of w om en’s and m iss
es’ w earing  apparel, w ith an a u th o r
ized capital stock of $15,000, all of 
which has been subscribed, $2,233.04 
paid in in cash and $6,266.96 in p ro p 
erty .

Pontiac  — H aro ld  J. B radt has 
m erged his concrete m old business 
into a stock com pany under the style 
of the B rad t M anufacturing  Co., 
w ith an au thorized  capital stock  of 
$50,000, all of which has been sub
scribed, $2,000 paid in in cash and 
$25,000 in p roperty .

A lbion—The F ran k  H. D arrow  
Steel B oat Co. has m erged its busi
ness into a stock com pany under the 
style of the F. H. D arrow  Steel 
Boat Co., w ith an au thorized  capital 
stock of $50,000, of which am ount 
$25,250 has been subscribed and paid 
in, $11,250 in cash and $14,000 in 
p roperty .

If you have departm ents or lines 
th a t are not paying a proper re tu rn  * 
on the investm ent, it is p robably  be-B i 
cause you are n o t doing m uch t o t  j  
m ake those lines sell. §£i

Shoe Dealers Had Good Year.
T he annual rep o rt of the M ichi

gan Shoe D ealers M utual F ire  In 
surance Co., published elsew here in 
th is week’s paper, speaks louder 
than  w ords for the energy and ag 
gressiveness of Secretary  Bode and 
his associates. A net gain of $1,- 
387,800 in policies carried, a substan 
tial gain in asse ts and surplus, and 
a cash and bond balance on hand of 
$23,482.89 is decidedly in te resting  
reading to  those who believe in the 
u ltim ate suprem acy of m utual fire 
insurance over the  stock com pany 
plan. T he ra tio  of losses last year 
was 22 per cent, of the prem ium  re 
ceipts. T he ra tio  of expenses was 
only 18 per cent., as com pared w ith 
about 45 per cent, in the stock com 
panies.

W est M ichigan Jobbers, Inc., has 
been incorporated  to deal in grain, 
flour, feed, etc., w ith an authorized  
capital stock of $15,000, of which 
am ount $8,000 has been subscribed 
and $1,500 paid in in cash.

The Ideal P a tte rn  & M achine Co. 
has been incorporated  w ith an au
thorized  capital stock  of $25,000, of 
w hich am ount $14,500 has been sub
scribed and paid in in cash.

For the Coming Year 
Make it Your Resolution

to always have on your 
shelves a stock of

Mapleine
You need the flavoring 

wi h the maple taste— 
enjoyed and craved by 
young and old alike.

The Mapleine flavor is 
so good in cakes, icings, 

sauces, desserts and candies.
It makes delicious maple-tasting 

syrup for hot cakes and waffles— 
prepared instantly at a 50% saving

Order now of your jobber or
Louis Hilfer Co.

1205 Peoples Life Bldg., Chicago

Crescent Mfg Co.
(M-491) SEATTLE, W ASH.

Bel-Car-|Mo
Exquisite Peanut Butter 
that is sanitarily made 
and packed.

Packed in sani
tary tins from 8
oz. to 100 lbs. ^ r,c  ̂ ddicacy rating high in food

value. H product that “ repeats”  
because it lives up to its splendid 

Ask Your reputation for highest quality.

Jobber

In the leading national weeklies double page ad
vertisements of the United States Grain Corporation 
will appear immediately calling the public's attention 
to the opportunity for thrift afforded by the Govern
ment's recent flour pur chase.

These advertisements will undoubtedly create a 
definitely increased demand for flour under the brand

United States 
Grain Corporation 

Standard Pure Wheat 
Flour

The sale of the 500,000 barrels purchased is pro
ceeding rapidly through regular trade channels. The 
public is being appealed to through an extensive cam
paign in local newspapers on grounds of common 
sense and thrift to buy this flour or one of similar 
grade and price. The appeal is made to you on the 
ground of common sense and the good will of your 
trade to promote the sale of this flour in every possi
ble way.

CARLOTS—STRAIGHT OR ASSORTED SIZES.

140-pound J u te s -------$10.65 per bbl. Delivered
24^2-pound P a p e r__ J0.80 per bbl. Delivered
24//2-pound Cotton __ i 1.20 per bbl. Delivered

LESS THAN CARLOTS.
i40-pound J u te s___ $ii.4Q per bbl. Delivered
24j^-pound P a p e r__ ii.55 per bbl. Delivered

! 24 /̂2-pound Cotton __ 11.95 per bbl. Delivered

For Further Detailed Information Write

U. S GRAIN CORPORATION
FLOUR DIVISION

42 Broadway New York
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Movement of Merchants.
Por t land— C. L. Crane succeeds 

T hom as  Hickey in the produce busi
ness.

E dm ore— W. D. Johnson  has lost  
his e levator by fire, causing a loss of 
about $14,000.

Saranac—T he F a rm ers ’ Co-Opera
tive Co. has been organized and will 
take over the Saranac Produce Co.

Last  Jo rdan— \  erne B amber and 
Robert  G. \ \  a tson have engaged in 
the furniture and undertaking busi
ness.

Howell— G. A. Pierce, formerly of 
Midland, will open a wom en’s ready- 
to-wear clothing and millinery store 
March 1.

Augusta—Xorris  Pipes has sold 
his grocery stock and store fixtures 
to Albert  Black, who has taken im 
mediate possession.

Grass Lake— 1 he L. B. Coulson & 
t o .  stock of general merchandise has 
been entirely closed out by the De
troit  men who recently purchased it.

Ann A rbor—George Milspaugh has 
opened a g rocery  store on South 
University  s treet and will conduct it 
as a branch to his grocery store on 
South Main street.

Nashville— \  ern Bera has purchas
ed an interest  in the \Y. B. Bera & 
Sons stock of farm implements and 
vehicles and the business will be con
tinued under the same style.

Litchfield— Kay Redman and \Y. R. 
M cllwain  have formed a copar tner
ship and  engaged in the boot,  shoe 
and shoe repair business under the 
style of Redman & Mcllwain.

Cement City—A. J. W ier  has sold 
his interest in the g rocery  stock of 
McCready Bros. & W ier to Lloyd 
McCreadv and the business will be 
continued under the stvle of Mc
Cready Bros.

M arquette—T. C. McGuire, for 
many years in the grocery business 
at 139 \ \  est  Baraga avenue, has sold 
his stock to Mrs. E dgar  B. Bell, who 
will continue the business at the 
same location.

Litchfield — M cllwain  & Breaden 
have engaged in the hardware  busi
ness and purchased the hotel build
ing which they will occupy with their 
stock as soon as it has been th o r 
oughly remodeled.

Plamwell—George Townsend  has 
purchased the interest  of his partner, 
Ray Morrell,  in the grocery stock 
of Townsend  & Morrell and the busi
ness will be continued under the 
style of Townsend & Son.

Manufacturing Matters. 
Litchfield— C. L. Parsons  has put 

lines of confectionery, cigars and 
fancy canned goods in his bakery. 

How ard  City— H en ry  W. Mitchell

has sold his bakery  and stock of g ro 
ceries to H arvey  E. Root, who has 
taken possession.

A llegan—T he Fu ller L um ber Co. 
has sold its in te res ts  to  the Allegan 
L um ber Co. David C. Boyes will 
act as m anager of the consolidated 
in terests.

E m erson—The Taquam enan L um 
ber Co. has been inco rpora ted  with 
an au thorized  capital stock of $20,- 
000, of which am ount $13,200 has 
been subscribed and paid in, $3,100 in 
cash and $10,100 in p roperty .

L ansing—T he W ilson & Nicol Co. 
confectionery  m anufacturer, has 
opened its  p lan t at 407-9 N orth  
\ \  a sh ing ton  avenue. The com pany 
will em ploy no traveling  salesm en 
but will sell its lines th rough  jobbing 
houses exclusively.

Iron  R iver—T he Scalculli P ro v i
sion it- Pack ing  Co. has m erged its 
business into a stock com pany under 
the style of the Peninsula Packing 
Co. w ith an au thorized  capital stock 
of $100,000, of which am ount $52,000 
has been subscribed and paid in in 
p roperty .

M anistee— 1 he h ile r F ibre Co. has 
purchased of the Wm, H. W hite  Co., 
of Boyne City, a tam arack swamp 
com prising  7.000 acres on the line of 
the Boyne City, G aylord & Alpena 
R ailroad. T he tim ber will be b rough t 
to th is c ity  for conversion  in to  su l
phite fibre.

Saginaw — 1 he Lockw ood M anufac
tu rin g  Co. has been incorporated  to  
m anufacture special truck  bodies and 
furnishings, with an au thorized  cap
ital stock of $100,000, of which 
am ount $50,000 has been subscribed 
and paid in, $10,000 in cash and $40,- 
000 in p roperty .

M anistee—J. H. Shults & Co., m an
ufactu rer of blank books, etc., and 
dealer in office and school fu rn itu re  
and supplies has m erged its business 
into a stock com pany under the style 
of the J. H . Shults Co. w ith an au 
thorized  capital stock of $7,500 com 
mon and $7,500 preferred , all of 
which has been subscribed and paid 
in, $1,000 in cash and $14,000 in p ro p 
erty .

S tarch—The corn  starch  m arket is 
nom inal. I here are enough o rders 
on the books of d istrib u to rs  to keep 
the m ovem ent at a sa tis fac to ry  rate. 
Supplies are sufficient to m eet the 
dem and. Japanese  po tato  starch  is 
proving a d isappoin tm ent in the do
m estic m arket. T here  is a slow de
m and for all grades.

Salt—Steady trad ing  and m oderate  
supplies hold the m arket a t an even 
level as to  prices. B uyers are show 
ing their usual in te res t and keen 
stocks front accum ulating.

Gabby Gleanings From Grand Rap
ids.

G rand Rapids, Jan . 20—T he next 
tim e you go to Nashville, drop in and 
see C. L. G lasgow (hardw are) and 
shake hands w ith the man who m ay 
be the nex t G overnor of M ichigan. 
Mr. G lasgow cannot buy from  every
one who solicits his business, but you 
can bet your life you w'on’t be m ore 
cordially  received anyw here. The 
only  th ing  betw een Mr. Glasgow and 
the G overnorship is his nom ination. 
If his services on the R ailroad Com
m ission are any criterion , he will 
m ake an AA 1 Governor.

W ill Eply, p ro p rie to r of the P h o 
enix H otl, C harlo tte, had forty-tw o 
reg iste red  last T uesday n ight and' 
only th ir ty  room s. T his condition 
ex ists continually. W rite  your own 
answ er for the reason why. I t m ight 
be said th a t John  L angdon, who won 
the cribbage cham pionship, is one 
reason and he takes on all com ers at 
the Phoenix.

W alter F arley  (G reat W estern  Oil 
Co.) reported  a successful hunting  
trip  recently . H is report reads one 
buffalo, one giraffe and two men 
driving in the elephants. H is p a r t
n e r s  report reads one blind m uskrat 
and one sick rabbit. Farley  belongs 
to no church. Draw' your own con
clusions.

Call for Jim m y Golding.
Mr. Campbell, of M cCallum  & 

Campbell, hardw are, Cloverdale, has 
erected  a fish house on L ong Lake 
for the instruction  of fish spearing. 
R ecently  \ \  ill W iney (Jackson  Fence 
Co.) speared forty-nine, aggregating  
th ree  pounds and four ounces, from  
this location. T his does not include 
the wooden decoy which he dove for.

A ndy W arren  (H irth -K rau se) ju st 
received his second C heverolet sedan 
th is year. Those poor shoe men!

O ur idea of a non-essential citizen 
is the bird who predicted  a four ton 
winter.

Kent B u tte rs (O din and M ungo 
P a rk  cigars) is p ry ing  the lid off in 
South Bend this week.

Bet some of the snow -bound b ro th 
ers are hard a t the five-ten and fifteen 
stuff in N orthern  Michigan.

For the year 1920 the Bagmen ex
pect to  pull off some good cerem onial 
and social sessions. The first event 
will be Saturday, Feb. 21, the date 
being on the eve of W ash ing ton’s 
birthday. A lunch m eeting  of the 
w ays and m eans com m ittee will be 
given Saturday, Jan. 24. The full 
com m ittee will m eet a t 12:30 a t the 
M orton H ouse and a t the luncheon 
will form ulate all plans for the social 
and cerem onial session for Saturday, 
Feb. 21.

T he January  furniture m arket clos
ing January  24, both  in poin t of a t 
tendance and volume of business 
w ritten , will go down in h isto ry  as 
the largest Jan u ary  season, with 
p rospects for the Ju ly  season run 
ning far ahead of any previous Ju ly  
m arket. It is a fact th a t some fac
to ries will show a sho rt line of sam- 
pls, tak ing the stand th a t it is b e t
ter to  ship goods to dealer than  to 
tie up sam ples on the floors of the 
exhibition buildings. Yet all spaces 
will be open and he salesm en will 
m eet their custom ers. Leases for 
the different spaces th a t expired w ith 
the January  season have all been re 
newed and all indications are th a t 
the Grand Rapids furniture  seasons 
will continue m errily  on and with 
the speeding up of all producion the 
time will soon come when full lines 
of sam ples will be shown, as of yore.

P e rry  B arker, T reasu re r of the. 
W orden G rocer Com pany, has re 
tu rned  from  W in ter Park , F lorida, 
w hither he s ta rted  w ith his family 
about two weeks ago.

T he annual m eeting  of the Grand 
R apids D ry Goods Co. will be held 
a t the com pany’s office T hursday  
m orn ing  of th is week.

D. T. P a tto n , P residen t of Daniel 
T. P a tto n  & Co., left Sunday for a 
w eek’s v isit to Gotham .

Clarence J. Farley , M anager of the

G rand R apids D ry  Goods Co., has 
re tu rn ed  from  New York, w here he 
w ent with his departm en t m anagers 
about ten  days ago.

Ned C arpen ter and wife are plan
ning a trip  to  C entral Am erica, in
cluding stops a t Lem on and San Jose, 
Costi Rica, and C hristobel and A n
con, Canal Zone. T hey  will spend a 
few weeks a t Jam aica  on their way 
home.

H a rry  Fairchild  (H azeltine  & P e r
kins D rug  Co.) and his wife are 
spending a couple of weeks with 
friends a t D avenport, Iowa.

P lans for the tw enty-second annual 
convention of the R etail G rocers and 
General M erchants Associ tion are 
rapid ly  tak ing  forni. The regular 
banquet will be heid on Tuesday 
evening. W ednesday  afternoon  and 
evening the local w holesalers will be 
the hosts, providing two or m ore in
spiring speeches during  the a fte r
noon, a luncheon a t 5 p. m. and an 
evening of m errim ent, singing, vaude
ville, etc. T he program m e is being 
w orked out by the w holesale dealers’ 
com m ittee.

Ralph *1 ie tso rt (R oyal Furn itu re  
Co.) is p lann ing  a trip  to  South 
A m erica for him self and wife, s ta r t
ing next m onth from  N ew  Y ork City. 
He will stop  a t Rio, then  go on to 
the A rgentine, cross the A ndes and 
re tu rn  by the W est coast th rough  the 
Panam a canal.

Live Notes From A Live Town.
Ow osso, Jan. 21— L ast M ondav 

m orning J. D. Royce and wife got up 
a t 4 o ’clock, tu rned  off the w ater and 
gas, put a padlock on the cabin, took 
the canary  over to the neighbors and 
bought tran sp o rta io n  to Florida. 
W hile those of us who are less fo r
tunate are shoveling snow and ru b 
bing our frost b itten  ears, he will be 
w earing  w hite duck trou se rs  and 
d igging clams. H e re ’s hoping this 
good old couple will put in 'a  season 
of solid and ju stly  deserved en joy 
m ent.

T he O w osso Sugar Co. has been 
in operation  about ninety  days con
tinuously, w ith about 150 carloads of 
beets to  cut before closing. P len ty  
of sugar in Ow osso. W e once read 
a sto ry  of the stranded  m ariner 
“W ater, w ater all around, but not a 
drop to d rink .”

F red  E. Close, of B yron, has sold 
his store  building and grocery  stock 
to F red  H . Stowell, who has taken 
possession. T his is one of the best 
and largest g rocery  stocks in Cen
tra l M ichigan. As Mr. Stowell has 
been a residen t of th is hustling  little 
village and is an all round good fel
low, w ith a wide acquaintance, his 
career as a g rocerym an will be suc
cessful.

O w ing to  the late lam ented snow 
storm  o r the delay of the peace 
trea ty  or H . C. of L. o r “sum th in ,” 
several tra ins on the A. A. R. R. have 
been cancelled indefinitely. A ny one 
not fam iliar w ith the intricacies of 
cancellation, who is desirous of trav 
eling  on the A. A., will do well by 
m aking a rran g m en ts  to  walk .

T he heavy fall of snow last n ight 
balled th ings up generally  here this 
m orning. M ost of the tra in s  are 
runn ing  from  one to th ree  hours 
late. T his isn ’t im p o rtan t as a new s 
item. Ju s t a m atte r of conversation.

C. L. E ntrek in , of Pom peii, has 
m oved his stock of general m erchan
dise into the new brick store  erected 
by  W . F. M arkham  tw o years ago, 
w ith new m odern  equipm ent. T his 
outfit, w ith the push and en terprise  
of Mr. and M rs. E n trek in  will be 
neat and a ttrac tive , also of m ore than 
o rd inary  convenience.

H o n est G rocerym an.

W hen you get into a tigh t place 
and everyth ing goes ag ainst you, till 
it seem s you could no t hold on a 
m inute longer, never give up then, 
for th a t’s ju st the place and the time 
that the tide’ll tu rn .—H a rrie t Beecher 
Stowe.
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Review of the Produce Market. 
Apples—N o rth ern  Spy, $3.50@4; 

Greenings, $3; Baldwins, $3; R us
sets, $2.50; Starks, $2.50.

B utter—The m arket is barely 
steady, due to a slighf noticeable de
crease in the consum ption and also 
a slight increase in the receipts. The 
average quality arriv ing  is norm al for 
this time of year and trad ing  during  
the last few days has been som ew hat 
light. T he m arket is m ore o r less 
sensitive a t the m om ent and there 
m ay be a fu rther decline, m ore es
pecially in the fancy qualities of 
cream ery bu tter. Local dealers hold 
ex tra  cream ery a t 62c and firsts a t 
59c. P rin ts, 3c per lb. additional. 
Jobbers pay 55c for No. 1 dairy  in 
ja rs  and 40c for packing stock.

Cabbage—$7 per 100 lbs. for home 
grow n; California, $6.50 per crate  of 
70 lbs.

Cauliflower—$3.25 per doz. for 
Florida.

Celery—60@75c per bunch. 
C ocoanuts—$1.40 per doz. o r $10.50 

per sack of 100.
C ranberries—L ate  Howes com* 

m aud $10 per bbl. and $5.25 per >4 
bbl.

Cucum bers— H o t house, $4 per doz. 
E gg—T he m arket is steady, re 

ceipts are som ew hat heavier than 
w hat they  were a week ago and the 
consum ption about the same. The 
condition of the egg m arket depends 
very largely  upon the w eather in the 
different pa rts  of the country. W arm 
er w eather in the producing sections 
will m ean m ore eggs and lower 
prices. Colder w eather, however, 
will curtail the supply. Local jo b 
bers pay 60c for s tric tly  fresh. Cold 
storage stocks are steady a t 54c for 
candled firsts, 46c for seconds and 
43c for checks.

G rapes— California E m perors, $8.25 
per keg; Spanish M alagas, $10@12 
per keg.

Grape F ru it—$4@4.25 per case for 
all sizes of F lorida.

Green O nions—Shallots, $1.20 per 
doz.

L em ons— California, $5.50 for 300s 
and $5 for 240s and 360s.

L ettuce— Iceberg, $5.50 per crate  of 
3 to 4 doz. heads; hot house leaf, 22c 
per lb.

O nions — California A ustra lian  
Brown, $6 per 100 lb. sack; Spanish, 
$3.25 per crate for e ither 50s o r  72s; 
hom e grow n, $5.75 per 100 lb. sack.

O ranges—Navals, $6@6.25 fo r fa n 
cy and $5.25@5.75 for choice.

P o ta to es — H om e grown, $2.75@3 
per bu., w ith every prom ise of a still 
h igher range of values in the near 
future. B aking from  Idaho, $4.50 
per box.

R adishes—H o t house, 45c per doz. 
bunches.

Squash—$2 per 100 lbs. for H u b 
bard.

Sw eet Potatoes$3 per ham per for 
kiln dried Delewares.

T om atoes—$1.40 per 5 lb. basket 
from  Florida.

Grocery Market.
Sugar—T he m arket continues to be 

uncertain  and unsettled . T here  is a 
strike  on in H avana w hich is in te r
fering  w ith the  Cuban season th rough  
ty in g  up shipping ra th e r extensively.

B uyers of raw  sugar are thereby  
made even m ore unsettled  in m ind as 
to  w hat the situation  is going to  be 
from  now on. T he principal item  of 
news in the  sugar m arket during  the 
one week has been the announcem ent 
by the A m erican R efinery th a t o rders 
for g ranulated  would be taken on the 
basis of 15c, less 2 per cent. Just 
w hat th is is going to  do to the m ar
ket rem ains to be seen. T here  are still 
all so rts of prices asked for sugar, 
w ith an active dem and for every th ing  
available. All kinds of prices are 
now prevailing  a t th is m arket, de
pending on he source from  which the 
supplies came, as follow s:
M ichigan b e e t ________________  13.67
W arn er ----------------------------------  16.46
H ow ell ------------------------------------ 16.56
F e d e r a l____ __________________  18.44
Local jobbers have little  sugar on 
hand—p art of the tim e none a t all— 
due to  the inability  of the M ichigan 
factories to obtain box cars in which 
to  m ake shipm ents.

T ea—The dem and for tea during  
the week has been only fair, but 
nevertheless is probably  as good as 
could be expected  a t th is season of 
the year. T his is the tim e for taking 
inven tory  in the wholesale tea busi
ness and th a t is one reason why busi
ness is so dull. I t  looks as if stocks 
everyw here were below the w ater 
line and the undertone is, therefore, 
strong . No change has occurred 
during  the week.

Cofifee—T he m arket is looking up. 
N ew s from  Brazil has been strong  
for som etim e and while there  have 
been slight declines during  the week 
in sym pathy  w ith the speculative 
m arket, nevertheless Rio 7s and o ther 
grades of Rio are a full cent a pound 
above w here they  were a sho rt time 
ago. Mild coffees have been quiet 
during  the week, but fully m aintain 
their firmness.

Canned F ru its—H aw aiian p ineap
ple is a fairly  free seller, considering  
the season. S tocks are m oderate 
and buyers are picking away at sup
plies in a sa tisfac to ry  m anner. No.

s ex tras  are held a t $4.50 and 
stan d ard s a t $4.25. A pples are dull 
and neglected. T he regu lar trade 
channels are filled and there  is no 
outside dem and to  enliven the m ar
ket. S ta te  packers are quoting  No. 
10s a t $5.50(5)6.25, and rep o rt only a 
lim ited m ovem ent. California fru its 
have not begun to  move freely in the 
dom estic m arkets, and the foreign 
ou tle t is reduced to  small p ro p o r
tio n s by the  low exchange rate 
Peaches are slowly im proving in 
tone so th a t the be te r g rades are 
held a t full opening prices, or a 
shade bette r. U ndergrades are slow 
down at 5 per cent, under. A pricots 
are  in m oderate dem and a t 5 per 
cent, under. P ears are m oving in a. 
quiet way a t 5 to  10 per cent. over.

Canned V egetables — T he spot 
m arket is dull, but the outlook is 
b rig h t for la te r in the m onth. Jo b 
bing stocks are light in all quarters, 
and once the buying m ovem ent is 
sta rted  a reaction  from  the p resen t 
quiet m arket is expected. C onsider
able in te res t has been show n in the 
opening prices on 1920 W isconsin 
peas now being received by dealers. 
T om atoes are quiet, but a firm un 
dertone is noted  a t packing points

due to  the confidence of holders in 
the fu ture  of the m arket. Very little  
local business is being transacted . 
Southern  standards are offered at $1.- 
70@1.75 for No. 3s, $ l.20@1.25 for 
No. 2s and $6@6.50 for No. 10s. Corn 
is m oving in a sm all way. T here 
are hopeful signs for the future, but 
nohing which can be cashed in a; 
p resen t. S tandard , Southern  Maine 
style is quoted $1.10(5)1.15, factory. 
Fancy M aine is held a t $1 and stan d 
ards at $1.25(5/1-30. O ther vegetables 
show a rou tine  demand.

Canned F ish —D istrib u to rs of can
ned fish are encouraged by the b e t
te r dem and for M aine sard ines and 
the hardening of the m arket in k ey 
less oils. \ \  ith L ent approaching, 
and sardines in a be tte r position, the 
im provem ent in general conditions 
ought to  be com m unicated to  salm on. 
D uring  the  week keyless oils have 
worked up 25c and are now on the 
basis of $4.75, Maine factor}’. T here  
are still a few packers with small 
blocks who are confirm ing o rders 
a t $4.50, hut the num ber of canners 
and tne size of the blocks is small 
com pared with the actual business 
which is being done a t $4.75. Some 
of the packers who originally  offered 
at the inside figure have w ithdraw n, 
and rep o rts  from  M aine are to  the 
effect that, with any th ing  like a n o r
mal m ovem ent during  the next few 
WLtks, rem ain ing  stocks of the 1919 
pack will be exhausted  by the tim e 
’he new canning «season sta rts . The 
dom estic trade is show ing m ore in 
terest, w hile foreign buyers can be 
counted  upon for a regu lar ou tle t at 
present. K eys have shown no 
change, but are held a t $5 by m ost 
packers. Som e are asking $5.50, but 
there  is no business being done at 
th a t figure as long as the cheaper 
lines are available. Stocks are lim 
ited. C artons are firm and ra th e r 
scarce a t $5.50. O ther M aine fish 
are quiet. T h ere  has been no ap 
preciable increase in the dem and for 
salrn. a from  dom estic trade chan
nels, but with L ent approaching, the 
m arket should soon show  m ore ac
tivity. I una fish still en joys a good 
dem and at $11(5)11.50 on white m eat 
halves and $8(5)8.50 on blue fin. Both 
are in light supply. O y ste rs are kept 
firm by the light p roduction  in the 
far South, as well as in the Baltim ore 
section. Five-ounce are being bought 
a t $1.50 for Southern  and $1.65 for 
B altim ore packs, f. o. b. Ten-ounce 
are held a t $3. L o b ster is nom inal, 
as spot supplies are a lm ost nothing.

D ried F ru its—T here  has been no 
change in dried fru its for the week. 
Business is dull, w ith the situation 
firm. Scarcity  of raisins continues 
and ex tends to  about all varieties; 
p robably  prices will be higher. O ther 
dried fru its rem ain unchanged, w ith 
out feature. T here  is a stro n g  under
tone to everything.

Cheese—T he m arket is barely 
steady. T here  is a fairly  active de
m and for cheese a t th is tim e and a 
good supply.

M acaroni—T here  is enough stock 
in the m arket to p revent a m arked 
advance, but a firm undertone is ap 
parent. P roducers are under the 
handicap of h igher labor costs and 
increased values in raw m aterials, so

th a t there  is possibility  of a higher 
m arket.

P ickles— The dem and is active for 
all grades, hut m ainly for the large 
and the sm all sizes. As stocks dim 
inish prices are advancing, as the de
mand exceeds the supply, especially 
f r sweet pickles, which are far short 
of requirem ents. Jo b b trs  have more 
orders than they can fill. A lthough 
tile season for heavy demand is over, 
there  is still a good call f >r dills.

S au erk rau t—T he w eather has been 
ideal for consum ption, and, comhin 
e.d w ith the lower range on pork, the 
dem and is unusually good. S tocks 
in the  \ \  est and in the E ast have 
been reduced to the point th at h o ld 
ers of bulk and canned are m ore in
clined to hold out for h igher figures.

Corn Syrup—T he mills are  still be
hind on orders, while dem and co n 
tinues good, especially for export. 
P rices are steadily  m aintained

M olasses— No im provem ent in re 
spect to supplies can be noted and 
w ith a steady dem and the tre d of 
prices is tow ard  h igher levels.

Sugar Syrups- T rade continues 
quiet, w ith prices nom inally un
changed.

Prov isions—T he m arket on sm ok
ed m eats is steady, w ith quotations 
rang ing  about the same as last w eek’s 
quotations. T here is an adequate 
supply to m eet the presen t demand. 
T he m arket on lard is slightly  firmer, 
prices about l/>z per pound higher 
than previous quotations. The m ar
ket on lard substitu te  is steady and 
unchanged. T he m arket on barre led  
pork  is steady, w ith quotations the 
sam e as previous quotations. The 
m arket on canned m eats is unchang
ed. T he m arket on dried beef is 
steady and unchanged, there being a 
fair supply and a m oderate demand.

N uts—The en tire  line show s dull
ness and a m arked absence of de
mand. The p resen t low range com 
pared to  the holiday m arket is not 
of in te res t to jobbers, as re ta ile rs in 
tu rn  are still d istribu ting  their high 
priced stocks, which are m oving 
slowly. T here  is no inducem ent to 
speculators so that the only support 
is in the hand to m outh buying of 
jobbers who are out of some lines. 
W alnuts are dull, both for foreign 
and dom estic. T his is especially 
true of foreign stocks, a large share 
of which will likely have to be car
ried over until the fall trade opens 
up. A lm onds are in no be tte r posi
tion. These are in free supply on 
spot and slow sellers. Pecans are as 
dull as ever. T here  are heavy sup
plies and practically  no dem and from  
any quarter. F ilberts are in the 
same class as to supply and demand. 
Brazil nuts are in b uyer’s favor, as the 
trade is anxious to clean up the m ar
ket as far as possible on old crop 
goods so as to be ready for the new 
crop when it arrives.

Salt F ish —T here  has been a slight 
increase in the dem and for m ackerel 
during  the week, but there  is no 
boom  as yet and prices rem ain about 
unchanged on all g rades of m ackerel, 
including Irish  and Canadian. F ish  
men are still p inning their faith to  . 
a substan tia l increase in business 
when the L enten  season opens. 
S tocks seem  am ple for a good de
mand.
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G abby G leanings F rom  G rand R ap
ids.

G rand Rapids. Jan . 20— It would 
be a g racious act for the local a s
sociation of re ta il g rocers and m eat 
dealers to invite B. S. H a rris  to be 
an honored  guest on the occasion of 
the banquet it is p roposed  to ten d er 
the m em bers of the R etail G rocers 
and G eneral M erchants A ssociation  
a t their annual convention here Feb. 
25. Mr. H a rris  is one of the two 
surviving officers of the old G rand 
Rapids Retail G rocers A ssociation 
which was o rgan ized  here th irty - 
four years ago. Mr. H a rris  conduct
ed a general sto re  on D ivision avenue. 
South, for m ore than  tw enty-five 
years, gain ing  a com petence which 
enabled him  to live on Easy s treet 
for m any years. The w rite r has no 
idea the "pow ers th a t be” will act 
on th is suggestion , but it would be 
a courteous act ju st the same.

I he Columbia H otel o f Sauga- 
tuck, which has been rem oded 
will h ereafte r be known as the  
H otel Saugatuck. A m ong the im 
provem ents will be steam  heat and 
an electric  ligh ting  system  and new 
furnishings. T he hotel will be open 
for guests about May 1.

Ed. Kiel who was aud ito r of the 
wholesale departm en t of P. Steketee 
& Sons for seven years, died at Blod
g e tt hospital W ednesday  as the re 
sult of an operation  for appendicitus. 
T he funeral was held F riday  at the 
Bethel C hristian  Reform ed C hurch. 
In te rm en t was in the D renthe cem 
etery. Deceased was a young man 
of m uch prom ise and was g reatly  
respected  by all who knew him.

The traveling  salesm an of W . R. 
Roach & Co. who are s ta rtin g  out 
on the 1920 cam paign were here 
Tuesday and W ednesday, going over 

all m a tte rs  of in te res t with the house. 
T here  are about fo rty  of them . T hey  
all sta rted  o u t on their various te r 
rito ries. so as to be ready to  go to 
w ork with the wholesale grocery  
salesm en M onday. Jan . 19. T hese

men are all experienced in thecan- 
n ing  and preserv ing  business. T hey 
are m anagers, su p erin tenden ts or as- 
sitan t su p erin tenden ts a t the  various 
p lan ts and experience has dem on
stra ted  th a t they  m ake exceptionally  
good salesm en. T hey  take a sam- 
plecase, line of sam ples and travel 
with the wholesale g rocerym en, tak 
ing the re ta ile rs’ fu ture o rders for 
H a rt b rand  canned goods. These 
fo rty  men will p robably  be out about 
th ree  m onths, covering  all the big 
cities and m ark e ts from  B oston  to 
Los A ngeles and from  D uluth  to 
Jacksonville, Fla.

T he Grand Rapids D ry Goods Co. 
will give a d inner to its traveling  
represen ta tives, d epartm en t heads 
and their understud ies a t the B row n
ing  H otel, Fridaj- evening. Jan . 30. 
F. J. Seibel will act as toastm aster. 
A fter the m enu has been discussed 
and the to as tm aster has tro tte d  out 
his speakers, the lady friends of the 
d iners will put in an appearance and 
dancing will be in order.

Dave Reid has not only changed 
the nam e of the Johnson  H ote l, a t 
South H aven, to the Reid H otel, bift 
has pu t it on a par with the best in 
the  State. T he only addition  need
ed now  is the re tu rn  of handsomc- 
Gene H arw ood.

"C andy m an E dm onds,” A m bassa
dor of Com m erce for the N ew  E n g 
land C onfectionery  Co., of B oston, 
having sold his quota, has busied 
him self w ith B ert Lee in the B angor 
garage, m aking a team  th a t is going 
to be hard to beat.

P. M. P erry , fo rm erly  a peddler 
of hardw are, has taken over the 
Dage hardw are store, a t Bangor, and 
the increased business is evidence of 
the p rogressiveness of th is g en tle 
man. T he sto re  has taken on the ap
pearance of a M onroe avenue estab- 
lism ent.

"B ill” B osnian (F o ste r, S tevens & 
Co.) recen tly  burned  a large hole in 
his shirt, presum ably  w ith carbolic 
acid. Ask Bill for the story.

Cook & H agenbuch, hardw are 
dealers a t T hree  Rivers, are build
ing a store  room , 90 x 140, w ith four 
ap artm en ts above. T h is firm con
tem plates a jobbing business and ex
pect to travel three men experienced 
in light and heavy hardw are.

Perhaps the m ost indifferently con
ducted so-called hotel in the S tate is 
the one a t Centerville, where if you 
get in late and find the p roprie to r 
out, you have the choice of driving 
to ano ther town o r going out and 
finding your ow n lodging. If the 
liverym an, Mr. Small, had the same 
“don’tgw adam ” disposition, some 
would-be guests would walk the 
streets. A good place to  stay  in 
Centerville is a t L an k to n ’s. Ask 
Small.

T he success of Royal Decker, at 
Paw  Paw, is only rivaled by that of 
Clarence J. Farley , General M anager 
of the Grand Rapids D ry Goods Co. 
Mr. D ecker s ta rted  in the pickle 
business in a m odest w ay and is to 
day m aintaining tw enty-one salting  
stations. The gentlem en of fifty- 
seven varieties be tte r look to his 
laurels.

The drum m er type of salesman 
has been superseded by a man of dig
nity  and business-like m anners. Ad
vertising  has changed the situation 
com pletely—for the righ t kind of ad
vertising  is the g reat educational force 
th a t tells and teaches the' prospective 
buyer about the goods th a t are to  be 
offered. And to be good advertising 
it m ust be clean and dignified. By 
dignified is not m eant th at it is to be 
dull and dry, but quite the con trary  
—ft should have a touch of hum an 
interest.

It is going to take a long tim e to 
exchange all the prisoners and C hrist
m as presents.

S trange th a t the Equal Suffrage 
A ssociation of some S tate h asn ’t 
come to  bat w ith a favorite daughter.

W hen som eone said th at hope 
springs eternal in the hum an b reast

he surely m ust have been th inking of 
Bill Bryan.

W e owe a good deal to  the found
ers of th is G overnm ent, but hardly 
m ore than  we owe to  the income tax 
departm ent of it.

You have w ritten  1919 a few times 
and had to  change it; and there is no 
reason why you shouldn’t make your 
New Y ear reso lu tions over.

T he supply of sugar m ay be short, 
but there  is no th ing  the m atter with 
the supply of candidates for the Re
publican nom ination.

An O ak Park, 111., con tractor is 
m issing, and his wife has asked the 
police to  find him. W e do become 
attached to  the s tran g es t things.

If th a t ship w ith 30,000 barrels of 
booze bound for E urope sinks en 
voyage it will p robably  m ake w inter 
ba th ing  along the A tlantic  coast 
m ighty  popular.

Back, tu rn  backw ard, oh, Time, in 
thy flight, fill me w ith vinegar, ginger 
and fight. M ake me as young as I 
was, and as sw eet, wipe all the corns 
from  m y m ind and m y feet; send me 
w ith glee to  the ro u t and the dance; 
m ake me unm indful of redbugs and 
an ts ; let me go zoom ing through life 
as I did; backw ard, tu rn  backward, 
and m ake me a kid. M ake me a kid, 
and som e little  g irl’s beau; a girl like 
the g irls whom  we all used to know; 
let me b rin g  oranges, apples and 
things, le t me sw ing her in the old- 
fashioned sw ings, let me snoop around 
by her house in the night, w atching 
her w indow  the  while it’s alight; let 
me know puppy-love’s joy  and de
spair, le t me beg her for a lock of her 
hair; th rill all m y soul w ith young 
love’s first rom ance, let me see her 
face when I don m y long pan ts; let 
me to te  the books of the maiden to 
school, reach lilies for her till I fall 
in the pool. L et me be spanked for 
the m aid I adore. I don’t w anna be 
grow ed up and fat any more.

I N C R E A S E  Y O U R  B I S C U I T  P R O F I T S

Advantages o f an

ID EA L SU N SH IN E  BISCU IT D E P A R T M E N T
Perfect Display— Clean— Neat—Attractive

. A Complete Stoc t  with Smallest Investment
It Creates Interest and Consumer’s Demand 

Ask the Sunshine Salesman—He Knows

I_oosE-\yiLEs B iscuit ( ompany
Bakers of Sunshine Biscuits

C H I C A G O
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An up-to-date National Cash Register gives 
a merchant control of his business

IT forces each clerk, or the merchant him
self, to make a record of every sale he 

handles. The record must be complete be
fore change can be made or the transaction 
finished.

The record of each transaction is brought 
to the attention of the customer in two ways. 
By the electrically lighted figures at the top 
of the register and by the printed slip which 
she receives.

The record is also printed and added auto
matically at the time the transaction takes 
place. These accurate records are the 
foundation of good storekeeping.

A merchant must have such records to control his business and to make 
up his income tax report. An up-to-date National Cash Register gives 
them to him cheaply, accurately, and quickly.

The N ational Cash R eg ister  Com pany, D ayton , Ohio 
O ffices in all the principal c itie s  of the world
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DOOMED TO FAILURE.
1 lie expensive campaign now be

ing carried on by the National Can- 
ners Association is doomed to fail
ure, because it is badly planned and 
is being wretchedly executed. I t  is 
comparatively easy to create  a de
mand for a single brand by news
paper and magazine advertis ing, but 
when it comes to exploi t ing  canned 
goods as a class, the retail  grocers 
m ust be taken into consideration or 
the project falls flat. Referring  to this 
subject, the Grocery \ \  orld aptly re 
marks:

Advertis ing a thing like canned 
goods in the abstract,  no specific 
brand being mentioned, is largely a 
question of psychology. A consumei 
reads the advertising. Possibly she 
has been a bit skeptical about  can
ned goods. The advert isem ents  im
press her and she regis ters a m en 
tal note to think more of them  in 
the future. Then she forgets the 
matter.  Suppose when she went to 
her grocery store the next day the 
g rocer who if he was alive would 
know he wasn 't  selling her enough 
canned goods— should say to her, 
“ .Mrs. Smith, have you seen the big 
advertis ing th ey ’re doing for canned 
goods?” The seed sown by the ad 
vertising would take roo t  again and 
might bear fruit that moment. But 
the grocer doesn’t mention it—he 
doesn’t know anyth ing  about it, be
cause he has little use for the daily 
papers since they played him up as a 
profiteer and held him up to public 
ridicule and scorn on every occasion, 
with or without provocation..

We are unable to get the v iew
point of people like that. There  are 
many ways of reaching the retailer 
and tying him up to a plan like this. 
One is to advertise in g rocery  trade

apers which were neve r so s trong
ith tl ie retail trade as they are at
resent • By ignoring the true friends
f the retail trade, the caniners arc

wasting the biggest trump they have 
when they neglect to get to the r e 
tailer and sign him up for co-oper
ative work in this  campaign.

Tiie National C anners’ Associa
tion conducted a national advertis ing 
campaign for canned goods several 
years ago. They spent something 
like $100,000, but the th ing  was an 
absolute  frost.  I t  never even made
a dei it ill t he pul flic at tention and
every cent was wasted. This time
they are to spend much more than
$100,0DO. If they don’t wake up,
ever y cent \\ ill be waste«1 again.

Loc>k at tli e way other people con-
duct these exploitation campaigns. 
The California Fruit  Grow ers’ E x 
change exploits oranges in extensive 
national advertising, but to make that  
advertis ing effective it is after the 
reta iler night and day—through his 
trade papers,  th rough  little house 
organs sent directly to him, through  
personal agents who circulate am ong 
the retail trade.
m Take the national coffee campaign. 
The consumer is being preached to 
in various ways to buy m ore  coffee, 
but just  as loudly the reta iler is be
ing preached to sell more. Probably 
you couldn’t find a retailer to-day', 
unless he is blind and deaf and dumb, 
who doesn’t know about the national 
coffee campaign and who has not 
seen some of its literature addressed 
to him as a distributor. The coffee 
people say their plan is a lready a suc
cess and the orange people have 
known for two years that  theirs was. 
I he canners.  on the o ther hand, spoil
ed their first campaign and are in a 
fair way to spoil the second.

The  m anner in which Boss Gom- 
pers rushes to the defense of the 
reds in his virulent and vitriolic op
position to the sedition bills now b e 
fore Congress aligns every union 
m an in the country  in the camp of

the I. \ \ . W . I t  cannot be o th e r
wise. because any m an who has tak 
en the union oath  ceases to be a free 
agen t and becom es the ab ject slave of 
the union labor p ropaganda as form u
lated. in te rp re ted  and p rom ulgated  by 
the c ra ft\r old schem er who has long 
been w orshipped by union men 
everyw here as a dem igod. The daily 
new spapers who rush to  the support 
of Boss G om pers in a ttem p tin g  to 
explain h:s action  in aligning him 
self with the reds are, of course, sim 
ply responding  to  the im perative d e 
m ands of their union w orkm en, who 
hold the ed ito rs in slavery th rough  
the m edium  of the closed shop 
ag reem en ts they m ain tain  in nearly  
every daily new spaper office in the 
country . Such slobber m ay deceive 
the un th ink ing  po rtion  of the public, 
but it cannot fool the g rea t m ass of 
the people who are fam iliar w ith the 
situation  and realize the desperate  
condition  the coun try  is confron ted  
with because of such unholy and un- 
A m erican alliances.

M any m erchan ts are d isturbed 
over the num erous co-operative 
sto res now  being estab lished  under 
the auspices of labor unions and 
ra ilroad  b ro therhoods. T he T rad es
m an sees no cause for a larm  in this, 
because the h isto ry  of co-operative 
d istribu tion  in th is coun try  has been 
an exceedingly checkered one. A 
hundred tim es as m uch m oney has 
been lost in co-operative ven tures as 
has been saved to the  p a tro n s of 
these undertak ings by com m unity 
or co-operative buying. T his m ust 
necessarily  be the case so long as 
co-operative undertak ings are m an
aged by men inexperienced in the 
m ercantile  business or by experienc
ed m erchandisers who are not s tr ic t
ly honest and com petent. I t  is com 
paratively  easy for a sharper to  show 
paper profits in m aking rep o rts  to 
his co-operative stockholders, but 
sooner o r later a tim e of se ttlem ent 
comes, w hen the m anager disappears 
and the deluded individuals who 
have con tribu ted  the  funds to en 
able the m anager to  live on the top 
shelf for a few' m on ths eat the bread 
of b itterness.

D enm ark, with a population  less 
than  half th a t of New Y ork city, 
is sending b u tte r to th is coun try  in 
150,000-pound shipm ents. She has 
to-day a vessel in every  harbor of the 
w orld which w ar-tim e conditions a l
low her to  enter. H er porcelain in
dustry  is one of the g rea tes t and best 
in the world. Copenhagen publishes 
over a dozen daily papers and has 
m ore book sto res than  any one city 
in the U nited  S tates. W ith  an en 
viable body of national lite ra tu re  cov
ering  th ree  cen turies and m ore, she 
tran s la tes  the n o tew orthy  science 
and fiction of o th er lands. She is 
one of the best exem plifications we 
have of the  estab lished  fact th at 
stren g th  does no t go w ith size nor 
need d iscouragem ent follow' in the 
wake of dim inishing te rrito ry . In 
the course of her h isto ry  D enm ark  
has lost con tro l of Sweden, N orw ay, 
Schlesw ig-H olstein , the D anish W est 
Indies and Iceland, yet she is to-day 
very m uch alive.

GO BACK TO GOLDEN RULE.
T here  has been m uch talk  in c e r - . 

tain  influential circles about se ttling  
the  new problem s of the nation in a 
new way. H ow  w’ould it do to  make 
an effort first to settle  the new p rob
lem s in the old way—the way in 
wffiich we have won success w ithout 
parallel in the h istory  of the w'orld; 
for there  are certain  g reat basic p rin 
ciples which do not change with the 
changing fashions of the hour, a l
though m any seem to have w andered 
a g reat distance aw ay from  this old- 
fashioneu belief.

O ur dear old world is somew'hat 
topsy-tu rvy  in certain  p a rts of its 
territo ry . Ideas and ideals, in some 
nations, have suffered serious dis
location. I t is not a time for exces
sive or unnecessary  experim enta
tion: it is a time for good cart-horse  
sense, a tim e to  h itch our wragon to 
a star, but to  be equally careful to 
have traces sufficiently long to allow 
the wagon wheels to run on earth  
.uic move som ething th a t m ust be 
m oved for the benefit of civilization.

L et us stop talk ing  about new' 
ways of solving new problem s. Let 
us renew' our allegiance to the m ulti
plication table and the Golden Rule, 
recognizing th a t saying a th ing  is so 
doesn’t make it so, when the s ta te 
m ent issued v iolates the g rea t funda
m ental law s of life. Let us m eet the 
future w ithout fear and with a m an
ly heart, confident th a t in the very 
near future m en all over the world 
'«11 be p laying the g reat gam e of 
life stra ig h t as well as strong.

INDEPENDENT OF GERMANY.
Not the least im portan t achieve

m ent in the chem ical industry  of the 
L nited S tates has been the success 
of the finer chem ical p roducts used 
in m edicine. Before the w ar this 
coun try  looked to  G erm any for the 
en tire  supply. T aking advantage ot 
our necessity, ex trao rd inary  high 
prices w'ere dem anded, and so essen
tial were these p roducts th a t we w'ere 
obliged to pay for them . T he cost 
of m any m ateria ls was absurdly  out 
of p roportion  to  the cost of p roduc
tion.

W hen the w ar cut off the Germ an 
supply, A m erican chem ists a ttacked 
the problem  energetically . In a very 
brief period, A m erica has learned to 
m anufacture  a g reat variety  of p ro d 
ucts of as high a grade as the best 
Germ an m aterials. Despite the high 
cost of initial production, m any of 
these p roducts have been put on the 
m arket a t 10 per cent, or less of the 
price ex to rted  by Germ any.

SELLING GOVERNMENT TOOLS
The plan of the W ar D epartm ent 

to  dispose of vast supplies of m a
chine tools, which are no longer 
needed for G overnm ent use, is n a tu r
ally a ttrac tin g  m uch a tten tion . Since 
the supply of a lm ost all varieties of 
too ls is far below  the dem and, these 
sales will help to relieve the pressure. 
A m erican pu rchasers will have the 
first call, a lthough the dem and of 
Furope  is very insistent. T here  are 
in round num bers, a t present, some 
2,500 m achine tools valued a t $4,000,- 
000 to be disposed of. T o facilitate 
the sale, the G overnm ent will an 
nounce the nature  of the too ls in

special bulletins issued a t intervals 
of fifteen days. I t  is estim ated  that 
only 8 per cent, of the supply will 
be sold m erely  as old m etal.

ONE TRADE THAT THRIVES.
A curious com m entary  on the reac

tions of the financial m arkets in a 
ruined and defeated  coun try  is con
tained in the descrip tion  of the Stock 
E xchange w ritten  by a V ienna co r
respondent. “ B ankers, brokers, touts, 
of every class,” says the w riter 
"crow d the ‘H ou se’ to  overflowing 
New offices are being opened daih  
The public is being  pestered  with 
innum erable circulars, and new spa
pers are full of a llu ring  advertise
m ents inviting  investm ent in any and 
every class of security . M oney seems 
to be a g lu t in the share m arket, 
while food is unobtainable in the 
shops of the capital! If  only rub 
bish shares w ere affected it would 
be intelligible, bu t the prem ier se
curities are involved.

WHY GRAIN MOVES SLOWLY.
Grain sh ippers and e levator in te r

ests who have w atched the condition 
of box cars th a t have been received 
here, em pty  o r loaded w ith grain, 
say th a t no t m ore than  10 per cent, 
of them  are  suitable for handling 
grain on long hauls to the East. One 
M ichigan shipper secured  four em pty 
cars and o rdered  them  to the elevator 
for loading w heat, only  to  find that 
all needed repairs before they  could 
be used w ith safety. A nother shippe- 
got th ree  good cars out of a lot of 
nine.

In  the U nited  S ta tes the circula
tion of m oney before thew ar was 
show ing an increase of 54 per cent. 
T he increase in circulation  does not 
rep resen t w ealth. On the con trary  
it is a reflex of the  increased  cost of 
liquidating debts, of the higher cost 
of p roduction  and of the  inflation in 
credit. O ne of the prob lem s now is 
to deflate c redit and currency. France, 
E ngland  and the U nited  S ta tes have 
taken steps in th a t direction. France 
proposes to  issue a g rea t loan pay
able only in cu rrency  and re tire  the 
currency  thus received. E ngland has 
decided to p roh ib it a fu rth er increase 
in the issue of trea su ry  bills. In the 
U nited  S ta tes the  Federal Reserve 
B oard has a lready  increased  red is
count ra tes. I t  is hoped the effect 
will be a check to  the o rgy  of ex
travagance, and  tend  to  an increase 
in the pu rchasing  value of a dollar. 
1 his accom plished, the corner will 
have been tu rn ed  and we will be on 
the rig h t road  in the w ork  of recon
struction .

In te lligen t and persisten t investiga
tion is the keynote of success. The 
m an who lightly  skim s the  surface 
and contents him self w ith generalities 
will never reach the  h eart of any sub
ject. T o succeed, it is absolutely 
necessary to  dig deep, to  dissect, to 
analyze. I f  you are only a cog in 
the wheel, m aster the detail of your 
unit, and study th e  detail of the 
others. N o th ing  p e rta in ing  to  any 
line of effort is too insignificant to lie 
to  be carefully  noted,, and it is the 
know ledge thus obtained th at m akes 
us com petent w orkers in ou r chosen 
fields.
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WAR DEPARTMENT

SA L E  O F G R O C E R S’ SUPPLIES
SUBSISTENCE LIST NO. 1. BIDS CLOSE FEBRUARY 7th

The Surplus Property Division, Office of the Quartermaster 
General of the Army, offers for sale large stocks of grocers’ sup
plies, including candles, dehydrated vegetables, flour and yeast. 
Informal bids for these goods will be accepted at any of the 
offices named in this advertisement until 3 P. M. (Eastern time) 
February 7th.

The minimum quantity for which bids will be considered is 
set forth in the specifications of each item embraced in this ad
vertisement. Bids may be made for the minimum quantity 
specified or multiple thereof, or for any entire lot. The bid price 
must be per pound or per can, instead of for the minimum bid 
unit. No special bid form is necessary. No deposit is required. 
Deliveries will be made promptly. Complete conditions of sale 
are embodied in this advertisement. Similar offerings of grocers’ 
supplies will be made weekly.

Watch For Succeeding Announcements
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WAR DEPARTMENT
S A L E  OF GR.O JE ,R ’S  S U P P L IE S B id s  on  T h is  L ist  C lo se  F e b r u a r y  7th

CANDLES— Approximately 1,500,000 pounds.
Sizes of the candles are not given in all the specifications. Approximately all of these candles, except the lan

tern candles, are 7 /2  inches by %  inch— 8 to the pound. The lantern candles run generally 3 inches by 1% inches 
—4 >4 to the pound.

No. 4.
18.000 Pounds of Candles.

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 cases. Stored at Newport 
N ew s, Va.

No. 5.
250.000 Pounds of Candies*

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 cases, 10 lbs. to case. 
Stored at Chicago, Illinois.

No. 6.
2,500 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 case, 40 lbs. to case. Stored 
at Chicago, Illinois.

No. 7.
10.000 Pounds of Candies.

Manufacturer: Standard Oil Co. Minimum 
bid considered— 10 cases, 50 lbs. to case. 
Stored at Chicago, Illinois.

No. 8.
150 Pounds of Candles.

Manufacturer: Standard Oil Co. Minimum  
bid considered—entire lot, 50 lbs. to box. 
Stored at Chicago, Illinois.

No. 9.
ii,475 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 cases, 50 lbs. to box. 
Stored at Chicago, Illinois.

No. JO.
1,635 Pounds of Candles* 

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 case, 50 lbs. per box. 
Stored at Chicago, Illinois.

No. iU
124,000 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum 
bid considered— 10 cases. Boxes and cases. 
Stored at San Francisco, California.

No. 12.
5.000 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum 
bid considered— 10 eases, boxes and cases. 
Stored at San Francisco, California.

No. 13.
10.000 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum 
bid considered— 10 cases, boxes and cases. 
Stored at San Francisco, California.

No. 14.
2.000 Pounds of Candles. 

Manufacturer: Standard Oil Co. Minimum  
bid considered— 10 cases, boxes and cases. 
Stored at San Francisco, California.

No. 15.
400,000 Pounds of Candles. 

i ,]/2 in. x % in., 8 to the pound. Manufactur
er: Standard Oil Co. Minimum bid consid
ered— 10 cases, 40 lbs. to wooden wire-bound 
cases. Stored at N ew  York City. N ew  N o. 2 
container manufactured by W ill & Baumer.

No. 16.
47,400 Pounds of Candles. 

Manufactured by Emery Candle Co. M ini
mum bid considered— 10 cases, 48 lbs. to the 
container. Stored at A tlanta, Georgia.

No. 17.
47,300 Pounds of Candles. 

Manufactured by A . Gross & Co. Minimum  
bid considered— 10 cases, various size contain
ers. Stored at N ew  York City.

No. 18.
76,960 Pounds of Candles. 

Manufactured by the Standard O il Co. Min
imum bid considered— 10 cases, various size 
containers. Stored at N ew  York City.

No. 19.
436,520 Pounds of Candles.

1)1,4 in. x % in., 8 to the pound. Manufactur
ed by Standard Oil Co. Minimum bid con
sidered— 10 eases, 40 pounds to case. Stored 
at N ew  York City.

No. 20.
96,587 Pounds of Candles. (Lantern).

3 in. x 114 in., 4)4  to the pound. Manufac
tured by A. Gross & Co. Minimum bid con
sidered— 10 eases, 42 lbs. to a case. Stored 
at N ew  York City.

No. 21.
52,600 Lbs. Candles* (White Paraffine Wax). 
Manufactured by Standard O il Co. Minimum  
l id considered— 10 case, 40 lbs. to case, 275 
candles, 9 )4  in. x 1 3-16 in. to case. Stored 
at N ew  York City.

No. 22.
6,000 Pounds of Candles, Lantern. 

Manufactured by Standard O il Co. Minimum  
bid considered— 10 cases. Stored at Newport 
N ews, Va.

No. 23.
52,680 Pounds of Candles, Lantern.

No. 2 Containers. Manufactured by A . Gross 
& Company. Minimum bid considered— 10 
eases, 40 lbs. to wooden, wire bound cases. 
Stored at N ew  York City.

No. 24.
22,851 Pounds of Candles, Lantern. 

Manufactured by A . Gross & Co. Minimum  
bid— 10 cases. Stored at N ew  York City.

No. 25.
3,908 Pounds of Candies, Lantern. (White Paraffine Wax). 

Manufactured by Standard Oil Co. Minimum bid considered— 10 
cases, 42 lbs., 420 candles to case, candles 3 in. long. Stored at 
N ew  York City.

No. 26.
2,960 Pounds of Candles, Lantern New. (Stearic Wax).

21/2 in. long by 1 l/g in. thick, manufactured by A . Gross & Co. 
Minimum bid considered— 10 cases, packed 40 lbs. to case. '  Stored 
at N ew  York City.

No. 27.
40,260 Pounds Carrots, Dehydrated. 

Good condition. Manufactured by C hilli
wack Evaporating & Packing Co. Minimum  
bid considered— one ease, packed 30 1 lb. ex 
port cases. Stored at San Francisco, Calif.

No. 28.
8,531 Cans Carrots, Dehydrated.

Good condition— manufactured bv the W il
liamson D ehydrating Company. Minimum  
bid considered— 1 case, packed 2-15 lb. cans 
to case. Stored at N ew  York City.

No. 29.
92.700 Pounds Carrots, Dehydrated* 

Manufacturer: W illiamson D ehydrating Co. 
Minimum bid considered— 1 ease, packed 15 
lb. cans. Stored at N ew  York City.

No. 30.
71.700 Pounds Carrots, Dehydrated* 

Manufacturer: C hilliwack Evaporating & 
Packing Company. Minimum bid considered 
- -1 case, packed 15 lb. cans. Stored at N ew  
York City.

No. 31.
56,773 Cans Turnips, Dehydrated* 

Manufacturer: Graham, Ltd. Minimum bid 
considered— 1 case packed 2-15 lb. cans to 
ease. Stored at N ew  York City.

No. 32.
40,860 Pounds Turnips, Dehydrated* 

Manufactured by Graham, Ltd. Minimum  
bid considered— 1 ease, packed 2-15 lb. tins 
to case. Stored at N ew  York City.

, . , . R A T E D  V EG ETA BLES— Dehydration removes only the moisture,. It does not impair either the 
no ris mg properties or the flavor, O N E PO U N D  of a dehydrated vegetable is equal to five pounds of a fresh 
vege a e. reparation for consumption is simple. Soak the dehydrated vegetables, as the housewife does Navy  

« i . e7, ^ p so fb  the moisture evaporated by dehydration. The dehydrated vegetables offered for sale, being 
pac in sealed tins, are impervious to air and climatic conditions, and will keep for years.

FULL DETAILS ON LAST PAGE
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WAR DEPARTMENT
SA L E  OF G R O C E R ’S  SU P P L IE S B id s  on  T h is  L ist C lo se  F eb ru a ry  7th

No. 33.
123,000 Pounds of Turnips, Dehydrated. 

Manufactured by Graham, Ltd. Minimum bid 
considered— 1 case, packed 2-15 lb. tins to 
ease. Stored at N ew  York City.

No. 34.
699,150 Pounds Turnips, Dehydrated. 

Manufactured by Graham, Ltd. Minimum  
bid considered— 1 case, packed 2-15 lb. tins 
to case. Stored at N ew  York City.

No. 35.
279,525 Pounds Turnips, Dehydrated* 

Manufactured by Graham, Ltd. Minimum  
bid considered— 1 case, packed 30 lb. cases. 
Stored at Boston, Mass.

No. 36.
26,670 Pounds Turnips, Dehydrated. 

Manufactured by Graham, Ltd. Minimum  
bid considered— 1 case, packed 2-15 lb. cans 
to case. Stored at N ew  York City.

No. 37.
960 Boxes Dressing, Equipment White. 

Manufactured by Whittemore Bros. Minimum  
bid considered— 10 cases, packed 144 boxes 
to case. Stored at A tlanta, Georgia.

No. 38.
11,480 Boxes Dressing Equipment, O. D. 

Manufactured by W hittemore Bros. Minimum  
bid considered— 10 cases, re-packed cases, 144 
boxes to case. Stored at Atlanta, Georgia.

No. 39.
5,726 Pounds of Flour, Barley.

Poor condition. Manufactured by Hecker & 
Company. Minimum bid considered— 10 
sacks. P acked 100 lb. sacks. Stored at N ew  
York Citv.

No. 40.
9,100 Pounds Flour, Corn.

Good condition. Manufactured by the C’orno 
Id ills Co. Minimum bid considered— 10 bags, 
packed 100 lb. bags. Stored at N ew  York City

No. 41.
23,600 Pounds Flour, Corn.

Good condition. Manufactured by W ash
burn’s Wartime. Minimum bid considered—  
10 bags, packed 100 lb. bags. Stored at N ew  
York City.

No. 42.
9,674 Pounds Flour, Corn.

Good condition. Manufactured by the M il
ler Cereal Company. Minimum bid consid
ered— 10 bags, packed 100 lb. muslin bags. 
Stored at Omaha, Nebraska.

No. 43.
3,800 Pounds Flour, Edible Corn Starch. 

Good. Manufactured by the Corn Products 
Refining Co. Minimum bid considered -10  
sacks, packed 140 lb. sacks. Stored at St. 
Louis, Mo.

No. 44.
4,332 Pounds Flour, Corn Starch.

Fair. Manufactured by Corn Products Re 
fining Co. Minimum bid considered— 10 
sacks, packed 140 lb. sacks. Stored at A t
lanta, Georgia.

No. 45.
31,640 Pounds Flour, Oatmeal.

Good condition. Minimum bid considered—  
10 bags, 140 lb. bags, packed in single jute 
bags. Stored at N ew  York City.

No. 46.
1,020 Pounds Flour, Potato.

Good condition. Manufactured by Stein-H all 
Co. Minimum bid considered— 10 sacks, 

280 lb. sacks, protected in cotton and jute 
bags (double). Stored at Baltimore, Md.

No. 47.
3,541 Pounds Flour, Potato.

Good condition. Minimum bid considered—■ 
10 bags, packed in 100 and 200 pound bags. 
Stored at N ew  York City.

No. 48.
9,800 Pounds Flour, Rice.

Good condition. Manufactured 
Taddin, R. M. C. Minimum hi 
—10 bags, packed 100 lb. bags 
N ew  York Citv.

by M. C. 
considered 
Stored at

No. 49.
20,200 Pounds Flour, Rice.

Good condition. Manufactured by Hind- 
Ifolph & Co. Minimum bid considered 10 
bags. 100 lb. bags. Stored at N ew  York 
City.

No. 50.
11,200 Pounds Flour, Rice, New. 

Manufactured by the Standard Rice Co. 
Minimum bid considered —10 bags, packed 
100 lb. cheesecloth bags. Stored at Boston, 
Massachusetts.

No. 51.
1,655 Pounds Flour, Rice, New. 

Minimum bid considered lot, packed 100 
lb. cheesecloth bags, outer covering— burlap. 
Stored at Boston, Mass.

No. 58.
4,000 Pounds of Yeast Food.

Good condition. Manufactured by the Ward 
Baking Company. Minimum bid considered 
— 10 sacks, packed in 00 to 100 lb. sacks, 
Arcadv. Stored at Atlanta. Ga.

No. 59.
20,000 Pounds of Yeast Food.

Good condition. Manufactured by the Ward Baking Companv. 
Minimum bid considered— 10 sacks, packed in 90 to 100 lb. sacks, 
Arcady. Stored at A tlanta, Ga.

No. 60.
130, 140 Pounds of Yeast.

Manufactured by the Northwestern Yeast Companv, 
bid considered— 10 cases, packed 180 2 oz. pkg. to tin. 
tins to case. Stored at N ew  York Citv.

Minimum 
In cases 3

INSPECTIO N  _Goods are sold as is,” at storage point* Samples of practically all items offered are dis
played at Zone Supply Offices and at the Surplus Property Division, Munitions Building, ^X^ashington, D. C  
, N EG O TIA TIO N S—Bids may be made by letter or telegram. They must be submitted by 3 P* M. (Eastern

time) February 7th, and should be addressed to the Zone Supply Officer at the nearest addresses!
Supply Base, Boston, Mass*; 461 8th Avenue, New York City? 21st Street and Oregon Avenue, Phila

delphia, Pa* j Coca Cola Building, Baltimore, Md*! Transportation Building, Atlanta, Ga«; Army Building, 15th and 
Dodge Streets, Omaha, Neb*; Fort Mason, San Francisco, Calif*; 17th and F  Streets, N* W*, Washington, D* C*; 
Newport News, Va*; Jeffersonville, Ind*; 1819 West 39th Street, Chicago, 111; 2nd and Arsenal Streets, St* Louis, 
Mo*; Audubon Building, New Orleans, La«; San Antonio, Tex*; New Cumberland, Pa.; Columbus, Ohio; or Sur
plus Property Divivsion, Munitions Building, Washington, D. C*

Each lot offered is identified by a number* Bids should include the lot number or numbers on which the 
bid is made» N o bid stipulating all or none” of any lot will be considered, unless that bid is the highest*

The War Department reserves the right to reject any part or all of any bid or bids*
N O TIFICA TIO N —Successful bidders will be notified by mail on or before February 12th of the quantity 

awarded to each*. A  deposit of 10% of the amount due under each award must be made immediately upon receipt of 
notification.

—The articles offered are available for immediate delivery* Purchasers will be permitted to leave 
stocks which they may acquire in government storage for a period of 30 days after notification of awards* Goods, so 
held, will be held subject to purchasers' risk.

SURPLUS PROPERTY DIVISION,
Office of the Quartermaster General, Director of Purchase & Storage, Munitions Bldg., Washington, D. C.
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American’s Opportunity for World 
Leadership.

As a m em ber of the T rad e  and 
F inance C om m ittee of the  “ Council 
on Fore ign  R ela tions” I recen tly  
m ade investigations in E ngland, I re 
land, F rance  and Italy . O ur com 
m ittee  had previously  been in con
tac t w ith  leading bankers, m anufac
tu re rs  and publishers in th is coun try  
and it was seeking to  find the  m ost 
w orkable p lans for re s to rin g  the  
p ro p er finance and trad e  re la tions 
betw een the  different co u n tries( w ith 
the  purpose of g iving broad publicity 
to  the  m ost acceptable plans which 
could be evolved.

T he th o u g h t of our Com m ittee 
was to  com pare the A m erican sug
gestions w ith those  which we m ight 
obtain  abroad and then  rep o rt our 
findings to  th is Council.

I t  was m y privilege to  have ex 
tended conferences in G reat B ritain  
w ith S ir A ustin  C ham berlain, C han
cellor of the E xchequer; S ir E dw ard 
C arson and Sir H am ar Greenw ood, 
head of the O ver-Seas T rade  D e
p artm en t; in F rance  w ith M onsieur 
S argen t of the  F inance D epartm ent 
and M onsieur H errio t, M ayor of 
L yons; and in I ta ly  w ith S ignor 
Schanzer, M in ister of F inance. In  
these  th ree  countries I also m et the 
chairm en of m any im p o rtan t m anu
factu ring  associations as well as a 
num ber of individual bankers. Since 
it was agreed in all of these  co n fer
ences th a t the sta tem en ts  w ere not 
fo r publication, I will not quote any 
individual opinions, but sim ply give 
a resum e of the general findings.

B ritain , F rance  and Ita ly  are  m ak
ing  encourag ing  p rogress in recon
struc tion . T he m ost noticeable 
change since last Spring  is th a t the 
arm ies have been practically  dem o
bilized and the m en have largely  been 
placed in industry . As a rule the 
m anufactu rers are w ork ing  to  capac
ity  and finding a ready sale a t high 
prices for all th e ir products. T he 
principal difficulties are: first, re 
duced production  due to  the general 
a ttitu d e  of labor; second, the inabil
ity to  en large p lan ts o r to  run to  
capacity  a lready  ex isting  p lants, due 
to  sho rtage  of labor; and th ird , the 
excess of im ports over exports, p ro 
ducing an unfavorable exchange s it
uation  in dealing w ith the U nited 
S tates. 1 his in troduces a new facto r 
in trade, and financiers are earnestly  
seeking the rem edy. All agree  th a t 
the exchange problem  has a bearing  
on all the o thers and in ap proach
ing th is problem  it is trea ted  as a 
resu lt and not a cause.

I t  is generally  agreed th a t there  
are tw o rem edies for the exchange 
problem : first, a tem p o rary  rem edy, 
which can be b ro u g h t about by 
loans, investm ents, and cred its  by 
citizens of the U nited  S ta tes to  those 
of o th er coun tries; and second, a 
perm anent rem edy which can only 
be accom plished by those o th er 
countries exporting  m ore goods than  
they  im port. T h is balance of exports 
is necessary  to  pay the in te res t and 
som eth ing  each y ear on the  p rinci
pal of the  w ar debts to  Am erica.

B ritish  and o th er E uropean  m anu
factu rers  are  of tw o m inds re g ard 
ing  the exchange situation  a t p re s
en t; as citizens they  reg re t to  see 
the cu rrency  of th e ir coun try  de 
preciated  as com pared w ith  th a t of 
any o th e r country , but as manufac

tu re rs  they  recognize th a t th is gives 
them  a considerable prem ium  on the 
sale of m erchandise to  the U nited  
S ta tes.

B ritish , F rench  and Germ an goods 
of various kinds are now beginning 
to  come into the U nited  S ta tes and 
there  would a lready  be a g reat flood 
of foreign m erchandise here but for 
the fact th a t the  purchases in the 
hom e m arkets are la rg e r than  ever 
before. People in E ngland  and 
France  are living ex travagan tly , ju st 
as they  are  here, and it seem s im 
possible to  tu rn  out m erchandise 
th a t will be too  expensive to  find a 
m arket.

In  some countries there  is a well 
o rganized  effort being m ade to  create 
increased ou tpu t on the p a rt of the 
m anufactu rer and the individual 
w orker, and reduce hom e consum p
tion by show ing th a t the exchange 
question and hence the cost of liv
ing can only be rem edied by consum 
ing less, and selling m ore abroad.

M any w ith whom  I talked felt th a t 
ou r delay in ra tify ing  the  peace 
trea ty  had held up the reco n stru c 
tion w ork  of the  w orld, and some 
who had no t studied the financial 
conditions seem ed to  feel th a t the 
U nited  S ta tes wras tak ing  advantage 
of the situation  and sim ply p u tting  
up the price of its dollars. T hese 
did no t realize th a t the  prem ium  on
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the dollar served as an obstacle 
against Am erican m erchandise go
ing abroad.

All adm itted  th a t the p resen t un
usual volume of A m erican export 
trade woulld be rapidly checked as 
soon as the world had obtained again 
a reasonable supply of raw  products, 
unless, in the m eantim e, there  could 
be some ad justm ent of the exchange 
situation to  reduce the prem ium  on 
the dollar.

T here  were m any suggestions 
made by G overnm ent officials and 
bankers, but the difficulty was to  
find foreign investm ents th a t could 
m eet the th ree  essentia l requ ire
m ents: first, th at they  should be en
tirely  safe; second, th a t they  should 
yield a good re tu rn ; and th ird , th a t 
they should be in sufficiently large 
units to enable the A m erican bank
ers to m ake them  know n to  the in
vesting public here.

One official suggested  th a t his 
G overnm ent would arrange  to  have 
the big industrial com panies issue 
bonds for th e ir needed expansion 
and th a t his G overnm ent would 
group these bonds and put its own 
guaran tee  behind them , thus giving 
confidence to  the A m erican o r o th er 
foreign investor. T his p lan  would 
have the double advantage of ge ttin g  
a low er in te res t ra te  and providing 
such considerable sum s of m oney as 
would enable the im p o rtan t indus
tria l com panies to  produce goods in 
volume for foreign trade.

A no ther official suggested  th a t his 
G overnm ent m ight undertake  a g i
gantic developm ent of its w ater pow 
er and issue G overnm ent Bonds 
which could be sold in Am erica, thus 
b ringing over sufficient A m erican 
capital to  help the exchange s itu 
ation  while furnishing cheap w ater 
pw oer to  the m anufacturers, which 
would lower costs and relieve the 
g rea t coal shortage.

S till an o th e r official suggested  th a t 
there  m ight be a large bond issue 
participated  in by several countries 
headed by the U nited  S ta tes and the 
proceeds loaned to  aid reco n stru c 
tion in the  countries w here it was 
m ost needed, thus p e rm itting  a re 
tu rn  to  norm al p roduction  w here it 
would o therw ise be im possible.

A m ong m anufacturers and busi
ness m en abroad  there  are  m any 
who feel th a t stim ulation  of p ro 
duction and rigid econom y to  b ring  
down costs are the only th ings th a t 
will co rrec t exchange. T h ere  is a 
g rea t developm ent along  the lines of 
association  w ork  in the  different 
trad es to  b rin g  about th is resu lt. 
Am ong the fo rem ost in th is  co-oper
ative effort to  stim ulate  foreign trad e  
is the Irish  L inen Society. T h ro u g h  
their R esearch  B ureau and o th er de
p artm en ts they  are w ork ing  in co
operation  to  im prove all the  opera
tions in the linen industry  from  the 
grow ing of the flax th ro u g h  the dif
fe ren t processes of m anufacture  to  
the  m arketing  and popularizing  of 
their product. T h eir success has 
been such th a t o th e r im p ortan t 
trades in G reat B rita in  and F rance 
are organ izing  a long  sim ilar lines.

T he g rea tes t difficulty w hich fo r
eign  m anufacturers are  now facing 
outside of th e ir high cost of p roduc
tion is the  fact th a t th e ir bankers, 
who before the w ar co- o perated  w ith 
them  in financing foreign  trade, now 
find the foreign countries go ing  to  
the U nited  S ta tes  fo r m oney. T h is 
em phasizes one g rea t o p p ortun ity  
w hcih the  U nited  S ta tes  now  has: 
w herever we can m ake loans o r give 
sufficient c red its to  enable the  fo r
eign purchasers to  trad e  w ith  us we 
have an o p p ortun ity  fo r o u r m er
chandise. T h is is only possible, how 
ever if the A m erican m anufactu rers 
and bankers can learn  to  w ork to 
g e th e r as closely as did those  in 
G reat B rita in  and those  in G erm any 
before the war.

W e have been accustom ed to  feel 
th a t our hom e m arket was the  sole 
consideration  of our m anufactu rers; 
hence the  m anufacturing  elem ent in
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THE OLD
G RAND RAPIDS

BANK
MICHIGAN

THE OPENING OF OUR BOND DEPARTMENT
has been the subject of much favorable comment among 

investors in Grand Rapids and Western Michigan.

...................  t f p
^ H ÌÌ^ L' ^ P V̂EEÎ !̂ ^ ^ ^ ^ ^ ^ ^ ^ T R A D E S M A N  COMPANY. P U B U S H B t S ^ ^ ^ ^ ^ ^

E. A. S T O W E , E d it o r  
B a r n h a r t  B u i l d i n g

C O R N E R  IO N I  \  A V E N U E  A N D  L O U I S  S T R E E T .  N.  W  
G R A N D  R A P I D S ,  M I C H I G A N

January 5, 1920The Old National Bank,
Mr. Clay H, Hollister, President,
City.

Gentlemen
I am pleased to note that the Old National 

has established a regular bond department. I cannot under
stand why you did not do this long ago. The wonderful 
prestige your bank has long enjoyed ought to ensure the 
success of such a department from the beginning.

Yours truly,
E. A. STOWE.

T H E  O L D  N A T I O N A L  B A N K
C L A Y  H .  H O L L I S T E R  

P R  E S I  D E N T Grand Rapids, Michigan 
January sixth 

1920.Mr. E. A. Stowe,
Editor The Tradesman,
City.
Dear Mr. Stowe:

It is very kind of you to write us 
a complimentary letter about the establishment of a bond 
department in this bank. I know of no critic that I 
would rather listen to than yourself.

I hope that we may justify, as the 
years go by, the establishment of this bond department.

Kind personal regards
Very truly yours,

Clay H. Hollister,
_______  President.

A S  stated previously, our Bond Department w ill offer only such bonds as w e consider suitable 
•* ^  for our ow n investment purposes.

Investors purchasing bonds from this bank, secure the benefit of the experience and judgment 
w hich naturally accrue to a bank established over 66 years.

Our Bond Department always w ill be pleased to offer suggestions and advice to any w ho may 
desire information concerning investments.

THE OLD N iNAL BANK
G RAND RAPIDS MICHIGAN
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th is coun try  has alw ays favored a 
high p ro tective  tariff. D uring  the 
w ar m any of our industries have in 
creased  th e ir capacities to  where 
they  can m ore than  supply the  n o r
mal hom e trad e  and they  are look
ing abroad  for m arkets. T he high 
prem ium  on our do llar m ore than  
offsets the  tariff; hence the foreign 
m anufactu rers can send goods here 
m ore advantageously  than  they  can 
sell them  at hom e, while the same 
prem ium  on the d o lla r practically  
p roh ib its  our m anufactu rers from  
selling abroad when there  is any sort 
of com petition  from  countries whose 
exchange is lower. T he fluctuations 
in exchange also in troduce a specu
lative factor which com pels us to 
put on a larger percen tage of profit 
to  offset any change in exchange 
which m ay occur betw een the book
ing of an o rder and its delivery.

In  discussing these sub jects both  
abroad and a t hom e one is struck 
w ith the fact th a t able m en are in
dividually or in sm all g roups w ork 
ing on these problem s, bu t they 
seem to have found no way to  co 
ord inate  their efforts. E ven am ong 
our New \  ork  bankers th ere  are de
cidedly different opin ions as to  the 
best course to  pursue. It is useless 
for us to look for a panacea for all 
our ills, but if a Council like th is 
could serve as a c learing  house for 
ideas and then en list the efforts of 
the bankers, m anufactu rers and pub
lishers in p rom oting  these ideas, we 
could m ake m ore rapid p rogress to 
w ard  norm al conditions.

All au th o ritie s  agree  th a t no coun
try  can be independent, com m ercial
ly o r financially, from  the re st of the 
w orld, th a t the p resen t problem s 
m ust be approached broadly  as 
world problem s, and th a t the U nited  
S ta tes has now its g rea t oppo rtu n ity  
for leadership it it has the vision and 
will take the responsibility .

A. E. P earson .

Proceedings in Local Bankruptcy 
Court.

Grand Rapids, Jan. 13—In th e m atter  
of Jay B. Sym es, the petitioning cred.tors 
filed schedules and the first m eeting of 
creditors has been called for Jan. 16. The 
schedules show  liab ilities aggregating  
$2,127.53 and stock in trade, $1,000. F ol
low ing is th e lis t  of creditors:

Secured.
Mary Sym es, Sparta ............................ $3,000

Unsecured.
Lee Tire & Supply Co., Grand

Rapids ................................................$ 424.93
Standard Oil Co., Grand Rapids 485.00 
M ichigan Tire & A ccessories Co.,

Grand Rapids .«..................................  11.60
C. J. L itscher F lee. Co., Grand

Rapids ................................................ 211.00
T sch A uto & Supply Co., Grand

Rapids ..............................................   32.85
Great W estern  Oil Co., Grand

Rapids ..................................................  50 00
B. F. Goodrich Rubber Co., Akron 388.70 
Fisk  Rubber Co., Grand Rapids 88.95 
Goodyear Rubber & Tire Co.,

Akron ....................................................  322.09
The Sun Company, Toledo ............... 35.53
F irestone Tire & Rubbebr Co.,

Akron ......................................................  77.08
In the m atter o f W alter Lynch, of 

W ellston. the petitioning creditors filed 
schedules and th e first m eeting o f cred
itors has been called for Jan. 15. The 
schedules show liab ilities aggregating  
$2.16S.34 and stock  in trade, $931. F o l
low ing is  a  lis t  of the creditors a s shown
by the schedules:
Chamberlain M edicine Co., D es  

M o.nes, Iowa ................................... $ 62.78
C. W . M ills Paper Co., Grand

¡Rapids ................................................ 95.99
Schust B aking Co., Saginaw  ___  440.00
N ational Gro. Co., Traverse City 644.04 
Cudahy Brothers, Cudahy, W is .. .  33.72
Buckley & D ouglas, M anistee . . .  7 60
Cornwell Co., Traverse C ity ___  550.00
M. P iow aty  & Son, Grand Rapids 9.98 
N ational Gro. Co., Grand Rapids 86.94 
V oigt M illing Co., Grand Rapids 139.34
D. M. Ferry & Co.. D etroit . . . .  54.00
Putnam  Factory, Grand Rapids 61.95

In the m atter o f th e Baker Clay Co., 
of Grand Ledge, hearing on offer for the  
a sse ts  w as held on Jan. 12 and the en 
tire a sse ts  o f the com pany w ere sold to  
the B riggs Company, of Ionia, for $47,800. 
F ive days were given  to m ake paym ent 
and deliver tit le  papers. An order for 
distribu t;on w as also m ade a t th is  m eet
ing, in w hich th e taxes, first m ortgage, 
second m ortgage, w ere paid in full, and 
a  first dividend of 50 per cent, declared  
herein on all c la im s allowed to  date.

Make This Company Executor 
of Your W ill

For—

We are financially responsible.

Our existence is perpetual.

Our financial judgment is bound to be of 
the best because of the nature of our 
business.

A corporate executor is not concerned in 
family disputes and has no interests to serve 
but yours.

It costs your estate no more to have us act 
as your Executor than to have an individual, 
and gives your heirs added protection.

It Ra n d  Ra p io s T r u s t  Ro m p a n y
GRAND RAPIDS, MICH.

O T T A W A  A T  FOUNTAIN BOTH PHONES 4391

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Interest Paid on 

Savings Deposits 
Compounded Semi-Annually

3 &
¡Per Cent Interest Paid on 

Certificates o f Deposit 
Left One Year

Capital Stock and Surplus

$580,000
WM. H. ANDERSON. President LAV A N T  Z. CAUK IN. Vice President
J. CLINTO N BISHOP. Csshler ALVA T . EDISO N. A ss’t Cashier

Petoskey Portland Cement Company

Authorized Capital Stock $1,500,000

All Common Stock No Preferred Stock
Fully Paid and Non-Assessable No Bonds

This Company is almost completely financed and will w ithin a 

week or so start work on its cement plant.

The future of the Cement industry never was as bright as is1 
shown by the fact that the United States Government will spend 
$1,000,000,000 in 1920 for good roads besides what will be spent by 
the states, counties and townships.

Building permits from one end of the United States to the other 
show that a very great building boom is under way.

This all has a direct bearing on the cement industry as there is 
no construction work of any kind these days that does not call for 
cement.

The Petoskey Portland Cement Company is building a 2,500 
barrel per day cement plant and has sufficient raw material to main
tain a large cement plant for over 100 years.

Those purchasing stock in this Company have the strongest 
kind of reason to expect substantial dividends and they will not be 
disappointed.

Investigate his stock at once.

F. A. Sawall Company, Inc.,
405-6-7 Murray Bldg.,

Grand Rapids, Mich.
Gentlemen: Without any obligation on my part, please send 
me all the information you have regarding the Petoskey Port
land Cement Co.
Name .........................................................................................................

Address ................... ................................................................  itt

The Michigan Securities Commission does not recommend the purchase of any security and its 
approval must not be construed by investors as an endorsement of the value.
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The Position  O ccupied by the Sales
man.

The position occupied by the sales
m an between the re ta iler and his firm 
is akin to th at of the unfortunate  who 
is midway betw een the devil and the 
deep sea.

In the premises, as our legal ad
viser would say, the firm produces 
certain articles which the  re ta iler 
needs. Possibly he is not aw are th at 
he needs them. I t  is the business of 
the salesman to  be endowed w ith 
sufficient perspicuity o r deductive 
powers to know th a t he needs them  
and, w hat is m ore to  the  point, to 
see that he gets them.

One of the ways to  ascertain  the 
needs of your custom er, the retailer, 
is to casually look over his stock, 
no ting  w hat he is low  on and w hat 
he is entirely  out of. T his m ay be 
done w ithout offence while the p ro 
prietor is w aiting  on trade and you 
are aw aiting his leisure. T his know 
ledge, supplem ented w ith courteous 
enquiry, should give you the proper 
ground to w ork  upon on which to 
build your order. I f  not obtained, take 
up your advertising  propositions, one 
a t a time, and explain the benefits to 
be derived from  each. H ave some 
town in mind of relative size and 
show him the resu lts obtained there. 
If  some o ther firm has offered him or 
he has bought a sim ilar article a t a 
low er price, talk  quality. Q uality  is 
one of the best safety  first principles 
to  follow in the en tire  gam ut of 
salesm anship. T h in k  it over.

Service is a w ord  we h ear much 
talk  of these days, along  w ith effici
ency. I have been endeavoring in 
my hum ble way to give service w ith
out the quotation  m arks to  the firm 
I represent for some tw en ty  years, 
ye t it would seem  from  the way the 
w ord has been exercised of late that 
there are  a large num ber of sales
m en who have ju st learned w ith 
am azem ent of the discovery of the 
w ord o r have ju st become convinced 
th a t it has a definite applicable m ean
ing of practical w orth, and in ac
cordance w ith the  best trad itions of 
salesm anship.

T here is ano ther m atte r w orthy  of 
thought, and th at is never to  con
ceive yourself indispensable. T he 
polite rem inder, “we are a long time 
dead,” m ight apply o r as the  Ir ish 
m an said in his speech, “Yes, ladies 
and gentlem en, one m an is as good 
as another, and in fact he is a  d— 
sigh t b e tte r.’” Say to yourself no 
doubt som ebody else could do this 
job as well as I  do, but I  am  determ 
ined th a t they  shall n o t do it any 
m ore conscientiously.

R egard ing  the salesm an’s re la tion
ship to  his firm, there  is ju st as defin
ite a responsib ility  th a t is due the 
retailer. I f  you gain the  la tte r’s 
good will and confidence, go ou t of 
y our way, if necessary, to  fu rth er 
cem ent th a t bond of friendship, for 
ju st so soon as you m isrepresen t o r 
slight his requests reg ard in g  ship
m en t of goods, m istakes in orders o r 
advertising, you are sliding down the  
incline of his belief in you and your 
firm, and  anti-skid'' chains w ill be of 
no m ore avail than  a fire departm ent 
a t a burn ing  oil well. T herefore, it

behooves you to  consider the re ta il
e r’s in te rests ju st as seriously as you 
do the in te rests of your house, for 
in doing so you are conserving the 
in te rests of both.

Sum m ing up all of the above gems 
(o r germ s) of thought which I have 
im partially scattered , I th ink  my 
readers will all agree w ith me when 
I sta te  th a t the  salesm an is the bal
ance wheel between his house and the 
re ta iler; the ever-ready em ery th at 
takes the rough edge off from  m is
understand ings; the keen cu tter of 
business p rogress and the guiding 
s ta r of trade advancem ent.

And to  successfully play his part 
in life’s dram a, the salesm an m ust be 
a conservative optim ist, a restrained 
enthusiast, fully convinced of the 
g rea t tru th , th a t Business is Business 
and th a t fads and fancies have no 
place in the eys of the re ta iler or any 
o ther comm on sense m an of busi
ness. W alte r D. I  >awton.

An honest countenance is the best 
passport.

P R E P A R E  tor W I N T E R  
D o n ’t G e t C o ld  F eet

An Extension Telephone at the Head of the 
Stairs will save many unnecessary steps.

The call in the night may be the important one.

An extension telephone costs but a few cents 
a day!

Gall Contract Dept. 4416.

CITIZENS TELEPHONE COMPANY

G R A N D  R A P I D S  S A F E  C O .
Agent for the Celebrated YORK M ANGANESE BANK SAFE 

Taking an insurance rate of 50c per $1,000 per year. What is your rate?
Particulars mailed. Safe experts.

TRADESMAN BUILDING ::: GRAND RAPIDS. MICHIGAN

JANUARY 1, 1920
SEVENTIETH ANNUAL STATEMENT

NATIONAL LIFE INSURANCE COMPANY
M O N T P E L IE R , V E R M O N T

L edger A ssets Jan u ary  1, 1 9 1 9 ------------------------------------------------------------------------------------------------- $68,796,766.45

_ . i Prem ium s for Insu rance
Received 1919 j In te re s t and R e n t s ____

l All O th er Sources ____

8,897,982.15
3,520,587.36

936,533.33

9 aim s ------------------------------------------------------------------------$2,626,789.96
D ividends ___________________________________________________ 2,096,793.99
M atured  E ndow m ents ______________________________________  L949[295!56
S u rrender V alues ___________________________________IIIIIIII L096|564!91

D isbursed  1919) A nnuity  and Incom e P aym en ts ------------------------------------------- ’720,384.62
U nearned  W ar P rem ium s R efunded _________________________  2,166.70

T o ta l P a id  Po licyho lders  ________________________________ $8,491,995.74
All O th er D isbursem ents __________________________________ 2,464,921,59

$82,151,869.29

$10,956,917.33

’ G overnm ent and M unicipal B onds ____________________
M ortgages, F irs t L iens _____________________________

L edger A sse ts Policy L oans and P rem ium  N o t e s _________________ "
Dec 31, 1919 V Eeaj. E sta te  ------------------------------------------------------------------

Due from  A gents and B ureau of W ar R isk Insurance"”

N on-ledger A ssets due and accrued (N e t) ______________________________

T o ta l A ssets (A ctual M arket Basis, D ecem ber 31, 1919)
L iabilities (Paid  fo r B asis) __________________________________________

General Surplus ____________________________________________

N ew  Insu rance  paid for $50,224,637. Increase  $24,120,156.00. 

O u tstan d in g  Insu rance  in force $267,801,560. Gain $34,377,184.00.

.$28,230,189.24 

. 32,020,762.11 

. 10,051,767.92 
266,778.95 
624,451.79 

1,001.95 $71,194,951.96 

$1,865,302.83 

$73,060,254.79 

$69,637,955.80 

$ 3,422,298.99

. 1919 the Company^ surpassed  all p rio r reco rds in volum e of new  insurance w ritten , in volum e of
insurance paid for, in the increase of insurance in force, in the am ount of dividends paid and in the 
am ount of dividends set aside for paym ent during  the y ear curren t.

T he C om pany m  its s ta tem en t adheres to  m ark e t values as being  in s tr ic t com pliance w ith the V er- 
m ont sta tu te  and also the m ost exac ting  te s t of^ so lvency, no t finding it n ecessary  o r deem ing it advisable 
to  adopt the  am ortized  o r the averaged valuations allow ed by insurance departm ents, e ither of which 
valuations w ould largely  increase the asse t and su rp lu s  item s.

T he N ational Life Insu rance  C om pany is a purely  m utual com pany, now  en te rin g  upon its  seven
ty-first year. All its p ro p erty  belongs to  the  insured. T here  is no stock and  the Com pany issues onlv 
partic ipa ting  policies. T he N ational has paid po licyho lders since organ ization  $107,756,962.35, which, w ith 
asse ts to  their credit, exceeds the prem ium s received from  them  by $13,982,041.74.

The present dividend scale will be maintained for 1920 and dividends to policyholders for the com
ing year, amounting to $2,373,863.11 have been de clared, charged off as a liability in the above state
ment, and will be paid as due.

F o r fu rth er in form ation  w rite
WILLIAM N . W A RR EN , General Agent,

GHAS. W . YORK, District Agent, Majestic Bldg , Detroit, Michigan
Grand Rapids, Mich.
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What Mother-Spirit Means to a 
W oman.

W ritten for the Tradesm an.
A t a certa in  w in ter re so rt ho tel in 

F lo rida  w here I have been spending 
a few da3’s, I m et a very  lovely old 
lady w ho so perfectly  rep resen ts my 
idea of w hat a g ran d m o th er should 
be th a t I wTan t to  tell m y readers 
abou t her. In  o rd e r to  be the rig h t 
kind of a g ran d m o th er one m ust be 
the  rig h t kind of a m o th er; in o rder 
to  be the  rig h t kind of a m other one 
m ust be the r ig h t kind of a hom e
m aker—and it w orks the  o th er way 
about ju s t as well! F o r the rig h t 
kind of a hom em aker grow s in to  the 
r ig h t kind of a g ran d m o th er w ith 
out fail.

M y a tten tio n  was draw n to  th is 
lovely old lady by the fact th a t she 
had w ith her tw o very  fine little  
children, w ho show ed all the m arks 
of wise and loving care and guid
ance, and ye t seem ed to  belong to  
no one except the old lady, who 
plain ly  was too  old to  be their 
m other.

A fter a while, in te rested  in some 
k n ittin g  th a t I was doing, she came 
over to  w here I was s ittin g  and in
troduced  herself P re sen tly  s! e told 
me abou t the  children  and her own 
re la tion  to  them .

T hey  w ere her grandchild ren , she 
said, anad she was renew ing her 
youth  in tak ing  care of them —ju st 
the same kind of care th a t she took 
of th e ir m o th er th ir ty  y ears ago.

“Oh, yes,” she said, “th ere  are 
o th ers  wdio could have taken care 
of the  children, bu t it fell very  n a t
ura lly  to  m e; and I love to  do it, 
especially  as I know, and everybody 
else knows, th a t it as m y dau g h te r 
would have it.

“ You see, our fam ily is ju s t a little  
unusual in one w ay: I had six daugh
te rs  and tw o sons. T hey  all have 
presen ted  me w ith g randchild ren  
and a lovelly big circle it m akes 
when wTe are  all to gether. B ut g ran d 
m other seems, by com m on consent, 
to  be the  cen ter of th a t circle. I t  is 
very nice fo r me, fo r every one of 
them , even to  the little s t of the  chil
dren, seem s to  w ant me to  be there. 
No, th ere  is no g ran d fa th e r now, 
else he would be there , too.

T he  old lady stopped a few m o
m ents, as if she found a little  diffi
culty  w ith her voice. T hen  she c o n 
tinued :

“My own fa ther and m other w ere 
very  busy people, occupied w ith 
m any social and business affairs, and 
m y b ro th e rs  and siste rs and I did 
no t ge t very well a cq u a in te l w ith 
them . W e loved them , of course, 
b u t they  did no t seem  to  m ake 
them selves quite indispensable to  us.

T he ch ild ren  m arried  and w ent 
abou t th e ir own fam ily concerns. I 
do not rem em ber a single occasion 
when the w hole fam ily ever g o t to 
g e th e r again.

“ I t  seemed to  m e,” the old lady 
w ent on, “th a t th is was no t as it 
should be, and I determ ined th a t 
w hen I had a fam ily of m y own I 
would try  very hard  no t to  le t it 
sca tte r like that.

“So, as the ch ild ren  came one a fte r 
ano ther, I did m y best to  knit them  
to g ether, to  m ake them  close friends 
of each o th er; I tried  to  m ake our 
hom e so happy and loving a place 
th a t they  would w ant to  come back 
to  it. G randfather and I— of course, 
we w eren’t  g ran d p aren ts  then—
m ade it our business to  be a t home 
to  our children, to  be in te rested  in 
all th e ir doings and have them  as 
m uch in terested  as possible in ours.

“Do n o t m isunderstand  m e: W e 
tried  ju s t as hard  no t to  let our fam 
ily ge t to  be a little , selfish, self-cen
tered  group, sh u ttin g  out the re st of 
the w orld. F a r  from  it; we b ro u g h t 
o th ers in and w ent out ourselves; 
we m ade our horizon as wide as we 
could. B ut a lw ays a t the  cen ter was 
the hom e, and they  all com e back to  
it.

“Now th a t they  are grow n and 
have children  of th e ir own, each has 
his o r her own hom e circle, and I am  
g lad  to  see them  doing the  same 
thing, bu t they  still com e back to  
g ran d m o th er and b rin g  th e ir little  
ones w ith them .

“W hen m y widowed d augh ter 
died, leaving these  tw o little  chil
dren orphans, I fe lt a new  life-w ork 
come to me. I am a lm ost a m other 
again—it has m ade me young. T he 
w hole fam ily agreed  th a t I was 
elected to  take these little  ones— 
fo rtu n ate ly  m y health  is equal to  it 
—and try  to  be to  them  w hat I  tried  
to  be to  th e  children  of m y very 
own. I t  is a g rea t source of happi
ness to  me.”

W h at a simple, hom ely s to ry ! 
And ye t how  perfec tly  it illu stra tes 
w hat a  m o th er can do a t the  cen ter 
of a hom e. T h e  m o th er-sp irit never 
dies; it is as m uch alive in a wom an 
a t seventy  as a t th irty . And when 
it is backed by the intelligence of a 
real hom em aker, it sends its rad i
ance out to  m any generations.

P rudence B radish.
(C opyrigh ted  1919.)

He Knew!
“I notice Titewadd is advertising 

for a meat-cutter, salary no object.” 
“That’s true, all right. I used to 

work for him and my salary was 
hardly an incident.”

Losing $10.00 

Means Dropping 

Your Profits on 

$100.00 Worth 

of Business 164 Account R oll-top  
Fire-proof M etzgar

Afford It?Can You
LABOR and STOCK are too high for you not to stop every needless 

waste in your business.
EVERY HOUR of TIME you can save by adopting modern methods 

means just that much more money added to your net profits at 
the close of the year.

POSTING ACCOUNTS is TIME and MONEY wasted and your time 
should be applied to something more profitable.

Why Not Stop A ll Needless Waste 
With a METZGAR SYSTEM?

It will do your bookkeeping with one writing.
It will relieve you of all Posting of Accounts.
It will eliminate FORGOTTEN CHARGES, MIXING ACCOUNTS, 

and bringing forward of WRONG PAST BALANCES.
It will please your customers and bring you new business.
It will FULLY PROTECT YOUR RECORDS AGAINST FIRE.
Write at once for full information, also get our prices on salesbooks, 

before putting in your next supply.

Metzgar Register Co., Grand Rapids, Mich.

Lily White
“ The Flour the Best Cooks Use“

Retains all the natural, delicious flavor of the wheat 
berry, which in turn is imparted to the bread baked 
from it.

Making LILY WJHITE FLOUR is more than just 
grinding up the wheat; it is more than merely taking 
out the bran and middlings. In fact, making LILY  
W HITE FLOUR is the work of an expert. The wheat 
used is the very choicest obtainable, which is cleaned 
four times, scoured three times and actually washed be
fore going onto the rolls for the first break.

Every atom of undesirable material and dirt is elim i
nated from LILY W HITE FLOUR, and the natural 
flavor of the grain is retained, making it possible to 
produce such delicious bread.

Your money back if you do not like it better.

VALLEY CITY MILLING CO*
Grand Rapids, Mich.

Ads like th ese are being run regularly and continuously in th e principal 
papers throughout M ichigan. You w ill profit by carrying L ily W hite  Flour  
in stock  a t a ll tim es, thereby being placed in position to supply th e  dem and  
w e are helping to  create for L ily W hite  Flour.
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M erchants Life Insurance Co.
HOME OFFICE, DES MOINES, IOWA 

Michigan Office, Michigan Trust Building, Grand Rapids, Michigan 
Operates in Twenty States—Established 1894

The Merchants Life, with a record of twenty-five years of successful operation during which time it has never lost a dollar from 
investment, now has securities consisting principally of farm mortgages amounting to over three and a half million of dollars on 
which there is not one dollar of past due interest. During its entire career it has paid every amount to policyholders or bene
ficiaries promptly—paid in 1919 in death claims $609,697.26 and has paid in death claims since its organization $4,845,213.03. 
The Company has successfully passed through war, pestilence and financial panic and solicits the insurance of Michigan people 
on merit alone. The Company offers liberal policies, low guaranteed rates, best of service and fair treatment.

1 9 1 9  Year of Greatest Growth in History of the Company
FINANCIAL CONDITION DEC. 31, 1919 1919 RESULTS

ADMITTED ASSETS
Mortgage Loans on

Real Estate.............  $2 .680,083.17
Policy Loans and Pre-

mium Notes............. 118,883.85
Bonds—United States 398,625.07
Bonds—Municipal, etc. 49,061.00
Cash in Banks............. 157,484.69
Interest due and ac-

crued ................. 77,635.24
Net Uncollected and

deferred premiums 90 814.62

LIABILITIES
Legal Reserve.....................$2,991,451.77
Claims reported or in 

process of adjustment 36,582.16
Premiums paid in advance 25,474 42
Set Aside for Taxes.........  29,988.83
All Other Liabilities......... 9,446.20
Capital Stock $400,000.00 
Surplus......... 79,644.26

Surplus to Policyholders- 479,644.26

Total admitted assets $3,572,587.64 Total $3,572,587.64

Total Assets Dec. 31st, 1919 _____________ $ 3,572,587.64
Total Assets Dec. 31st, 1918 ______________ 3,099,591.64

Grain --------------------------------------------- 472,996.00
Gross Income 1919 ____________________ 1,688,923.32
Gross Income 1918 ____________________ 1,435,574.34

Gain ----------------------------------------------  253,348.98
Reserve on business in force Dec. 31st, 1919 2,991,451.77 
Reserve on business in force Dec. 31st. 1918 2.482.701.70

Gain _______________________________ 508,750.07
Insurance written and paid for 1919______ 14,110,145.00
Insurance written and paid for 19 1 8_____  3,132,964.00

Gain _______________________________ 10,977,181.00
Insurance (paid-for) in force Dec. 31st, 1919 66,109,220.00
Insurance (paid-for) in force Dec. 31st, 1918 55,088,201.00

Gain ----------------------------------------------  11,021,019.00
DOUBLY SAFEGUARDED  

The Merchants Life operates under the Iowa Law 
which requires the Company to maintain on deposit with 
the State approved securities equal to the net legal re
serve. The Company maintains this deposit at all times.

Paid Policy Holders since organization . . .  $4,845,213.03 
Paid Policy Holders during the year 1919 609,697.26

O F F I C E R S :
W M . A. W A T T S  -------------------------------------------- P residen t
RA N SO M  E. O L D S -----------------------C hairm an of B oard
C L A U D E  H A M IL T O N  ________________ V ice-P residen t
JO H N  A. M cK E L L A R  ________________ V ice-P residen t
R E L L  S. W IL S O N  __________________________ Secretary

CLAY H. H O L L IS T E R  ___________  .T re a su re r
F R A N K  H. D A V IS  ___________________________ A ctuary
C A R L  ST U T SM A N  ________________  M edical D irector
S T U A R T  E. K N A P P E N  _____________________ Counsel
T H O S . A. M U R P H Y  ________________M gr. Loan Dept.

D I R E C T O R S :
RANSOM E. OLDS ------------------------------------------ Lansing, Mich.

Pres. Reo Motor Car Co. Pres. Capital C ity Bank.
E. G. F I L E R ----------------------------------------------------M anistee, Mich.

P res. M anistee C ounty Bank.
LEW IS H. W ITH E T  ------------------------------Grand Rapids, Mich.

President M ichigan T rust Company.
CLAY H. H O L L IS T E R ____________________Grand Rapids, Mich.

President Old N ational Bank.
CLAUDE HAMILTON __________________Grand Rapids, Mich.

V ice-P res. M ichigan T ru st Company.
R. W . IRW IN ------------------------------------------ Grand Rapids, Mich.

V ice-P res. Grand Rapids N ational C ity Bank, 
Secretary R oyal Furniture Company.

WM. H. G A Y --------------------------------------------- Grand Rapids, Mich.
President Peoples Savin gs Bank,
President B erkey & Gay Furniture Company.

C. H . M A R T IN --------------------------------------------- D es M oines, Iowa
President Peoples Savin gs Bank.

CHAS. H . B EN D E R  ____________________Grand Rapids, Mich.
Vice President Grand Rapids N ational City Lank, 
President C ity T rust & Savings Bank.

H EN R Y  I D E M A --------------------------------------- Grand Rapids, Mich.
P resident K ent S tate Bank.

STUART E. K N A P P E N  ________________Grand Rapids, Mich.
A ttorney K nappen, Uhl & B ryant.

WILLIAM A. W ATTS ______________________D es M oines, Iowa
P resident M erchants L ife Insurance Company.

JOHN A. M cK E L L A R -----------------------------------D es M oines, Iowa
Vice President M erchants L ife Insurance Company.

RELLS S. WILSON ------------------------------------ D es Moines, Iowa
Secretary M erchants L ife Insurance Company.

J. L. EDW ARDS ------------------------------------------ Burlington, Iowa
P resident M erchants N ational Bank.

Agency Contracts
The Company offers unusual opportunities to high class men de

siring to engage in the Life Insurance Business.

For information write the Home Office, Des Moines, Iowa.

or

A. G. GREEN, State Manager
Michigan Trust Building

Grand Rapids, Michigan

Life Insurance
The Merchants Life is meeting with remarkable success because of 
its service to policyholders. Over $2,000,000.00 of Insurance written 
in Michigan in 1919 with total insurance in force in the State of 
over $12,000,000.00.

FOR INFORMATION ONLY.
Merchants Life Insurance Company.

Grand Rapids, Michigan.
Without committing myself to any action please send me 
full information regarding your new Monthly Income 
During Disability Life Policy for $___________________
My age is_____________ years.

Name__________________________________
Mail Today Address______________________________
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Open Letter to Hon. Milo D. Camp
bell.

G rand Rapids, Jan . 19—W hen you 
were P riva te  S ecretary  to  G overnor 
Luce, about th ir ty  y ears ago, you 
m ade m any friends by the courteous 
and diplom atic m anner in which you 
d ischarged the duties of th a t posi
tion. You p ro tec ted  the G overnor 
from  bores and triflers. but saw to it 
th a t all m en who had a valid reason 
to  see the Chief E xecutive were giv
en the o p p o itu n itv  of an interv iew  
a t the earliest possible m om ent. In 
th a t respect and in the tac t you em 
ployed in d ischarg ing  the difficult 
duties of the office—exceedingly dif
ficult when the duties devolving up
on a private secre tary  are well done 
—you earned  the respec t and confi
dence of all who came in con tact 
w ith you.

L ater on as C om m issioner of In 
surance, under G overnor P ingree, 
you placed the fire insuring  public 
of M ichigan under everlasting  obli
gation  to  you by b ring ing  about a 
flat reduction  in ra te s  of 25 per cent. 
T h is action  on your p a rt saved the 
insu ring  public m illions of dollars 
w hich would o therw ise  have gone 
into credit balances a lready  b u rsting  
because of their p lethoric  condition 
and swelled dividends a lready out of 
p roportion  to the service rendered . 
O f course, the reduction  in ra te s  
was m ore than  m ade up by the com 
panies affected by advances which 
w ere put into effect as soon as you 
re tired  from  office, due to  the  fact 
th a t your successor p roved recrean t 
to  his tru s t and paid m ore a tten tio n  
to  the im portun ities of the in su r
ance com bine than  he did to  the 
rig h ts  of the people w ho paid him  
his sa lary  and m et the expenses of 
his office.

N ow  you are a candidate for the 
office of G overnor on the R epublican 
ticket, have been unanim ously  en
dorsed  by a series of fa rm er o rg an 
izations. In  fu rtherance  of your 
candidacy you prom ulgate  a p la t
form  of twelve planks, all of w hich 
are  com m endable excep t the  th ird , 
in w hich you say you favor “collec
tive bargain ing ,” which is a clean- 
cut con trad ic tion  of your first plank, 
“A m ericanism .” No one can be a 
good A m erican and favor collective 
bargain ing, because the la tte r  neces
sarily  contem plates the closed shop, 
which is destructive  to  every  th eo ry  
of co rrec t living which the  true  
A m erican holds dear. Collective 
bargain ing  and the closed shop (one 
is im possible w ithout the o th e r)  u t
te rly  destroy  the  independence of 
the w orker and m ake him  m erely 
a tool in the hands of the w alking 
official, no m atte r wffiat nam e he m ay 
m asquerade under. C ollective b a r
gain ing  is construed  by all labor 
union ad h eren ts to  m ean th a t all 
w orkers of a class m ust be paid the 
sam e scale, no m atte r w hat th e ir 
capabilities o r accom plishm ents m ay 
be. I t  was the  first p a rag rap h  in 
the dem and for union recognition  
prom ulgated  b y ' I. W . W . F o s te r  
when he called the strike  of steel 
w orkers Sept. 1. C ollective bargain 
ing is now  the  chief stock  in trade  
of B oss Gom pers, Bill H ayw ood, and 
all o th er anarch istic  and a theistic  
m en who seek to  th ro ttle  the  in 
dependent w orkm an and ruin th e  in 
dependent em ployer of labor by 
forcing  them  to  adop t th is insidious, 
unrigh teous, unA m erican  and un- 
C hristian  doctrine. A ny m an who 
plays into the hands of such crea
tu res  is certain ly  no t a safe m an to  
e n tru s t w ith the w heels of govern 
m ent.

I canno t for a m om ent en te rta in  
the  th o u g h t th a t it is possible th a t a 
m an of your wide experience and 
b road  m indedness can stand  for these 
th ings.

I canno t help feeling th a t you have 
a ligned yourself w rongly  and un
th ink ing ly  on th is  subject, because 
such an expression  is foreign to  
every  u tte rance  I  have ever heard

you m ake o r any le tte rs  o r public 
expressions from  your pen. O nly tw o 
m on ths ago I had the  pleasure of 
p rin ting  in the T radesm an  a rem ark 
ably s tro n g  docum ent p repared  by 
you, in which you sta ted  very  p lainly 
and forcibly th a t m ost of ou r p re s
en t troub les are doe to  the  excesses 
of trades unionism  and th a t a halt 
m ust be called if hum an liberty  is to  
be p reserved  and the rig h ts  of the 
individual p ro tected .

In  the light of these sa tem en ts 
and considering  the fair m indedness 
and far sigh tedness w hich have ch ar
acterized  your career du ring  the 
th ir ty  years I have know n you, I

am  u tte rly  unable to  com prehend 
your p resen t a ttitu d e  on th is m ost 
unfortunate  subject.

T he colum ns of the T radesm an are 
open to  you if you wrish to  avail 
yourself of sam e in m aking a reply.

E. A. Stowe.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
np work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and sire platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnfg. C o., Sidney, Ohio

We  are manufacturer» of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Comer Commerce Ave. and 

Island S t
Grand Rapids, Mich.

Sell Well Advertised Brands of Hosiery
One of these brands will surely sell well amongst your trade.

f B E A R B R A N D  
I D UR H A M  
I IPSW ICH  
[ B U R S O N

Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
I  WHOLESALE DRY GOODS G RAND RAPIDS, MICH.

Competition for Capital

The money for plant extensions of the Telephone 
Company must be obtained through issuance 
of stocks, bonds or notes.

Reconstruction projects and new or expanding 
industrial undertakings are in the market for 
new capital.

Foreign governments are seeking loans for the 
rehabilitation of their devastated domains.

The competition for capital was never so keen 
and borrowers must show, beyond question, 
their ability to earn and pay interest and 
dividends.

The rate schedule is the index to the borrowing 
power of the Telephone Company. It should 
be liberal enough to demonstrate conclusively 
that the company will promptly carry out its 
obligations to stockholders and bondholders.

MICHIGAN STATE TELEPHONE COMPANY

- e

*  §
-  *

I ‘
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How to find the home of the New Men’s Wear Company

Daniel T. Patton & Company
(Successors to Otto Weber & Co.)

T he Campau Building 59-63 Market A ve. N . W .

THE MEN’S FURNISHING GOODS HOUSE OF MICHIGAN
N

hicm
R.R C m u m t

HOTEL US.
FOSTOFFiCE

F O U N T A IN  ST

Wooden 
Grò. Co.

IS L A N D  S T .

Our salesmen w ill be on the road 
after January 1 w ith  our com
plete line of K nit Goods. Please 
do not buy until you have made 
an inspection of our line.

P E R R Y  G L O V E  & M I T T E N  CO.
P E R R Y ,  M I C H .

Gloves and Mittens
Ask Our Salesman After January 5th

Gloves for Everybody
Cotton Gloves, Light, 

ll/Ledium, Heavy

In the past you have benefited by seeing our line.
T hose w ho dealt with us remember what happened last year.
D o not buy until you have heard our story this year—there 
w ill be some new  features.

Leather Faced Gloves 

Tick Mittens 

Jerseys

SOLD BY ALL OUR HOUSES

N A T IO N A L  GROCER COMPANY
Detroit Grand Rapids Saginaw Bay City Jackson 7 raverse City
Cadillac Port Huron Escanaba Sault St. Marie Lansing Decatur, III.

South Bend, Ind.
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Michigan Poultry, B u tte r and Egg Asso
ciation.

President—J. W. Lyons, Jackson. 
V ice-P resid en t—Patrick  H urley, D e

troit.
Secretary and Treasurer—D. A. B en t

ley. Saginaw.
E xecutive Com m ittee—F. A. Johnson, 

D etroit; H. L. W illiam s, H ow ell; C. J. 
Chandler, D etroit.

L arge  P lans fo r M ercantile  C onven
tion  N ext M onth.

Cadillac, Jan . 20—T he tw enty-sec
ond annual convention  of the R e
tail G rocers and G eneral M erchants 
A ssociation of M ichigan will be held 
a t the P an tlin d  H otel. G rand Rapids, 
com m encing on T uesday, Feb. 24, 
and continu ing  W ednesday  and 
T hursday , 25 and 26.

T hese days prom ise to  be full and 
runn ing  over w ith sbujects p e rta in 
ing to  the re ta il business th a t under 
any  o th er circum stances would be a l
m ost a physical im possibility  to  
place before the delegates in con
crete  form  and it is the hope of the 
officers and d irec to rs th a t every re 
tail grocer, m eat dealer and general 
m erchant in the S ta te  will take the 
necessary  tim e to  a tten d  the m eet
ings of or a t least a p a rt of the th ree  
days’, for rtail business genera lly  is 
facing a p rid  of reconstruc tion  
th a t will take the best th o u g h t of 
the best m inds in o rd er th a t it 
m ay em erge from  th is period  wTith 
a se ttled  and definite p lan for s tab 
ilizing profits and selling m ethods.

I t  is a notable fact th a t m uch leg
islation  has been proposed fo r the 
regu la tion  of re ta il business, bu t a 
w orkable p lan has no t as y e t been 
found and. in o rder th a t som e good 
plan m ay be w orked out, it is d esir
able th a t he ideas of all men engaged 
in the  business m ay be poured  into 
the question box of the com ing con
vention, so th a t no chance will be 
left for a com plaint. If  it is no t p os
sible to  a ttend  the m eetings, send 
y our ideas to  S ecretary  Bothw ell, a t 
Cadillac, and he will place them  in 
the  hands of the p roper com m ittees 
for consideration  and action. As a 
little  over one m onth  is all the  tim e 
rem aining, do no t lay aside th is 
paper un til you have expressed  your 
views as to  w hether you should con
tinue to  sell flour and sugar a t less 
g ro ss  profit than  is necessary  to  
cover expense of handling, plus a 
reasonable  in te res t on your invest
m ent.

W h at is the m eaning of the w ord 
“profiteer?” People w ho presum e to 
know say, “One w ho exacts m ore 
than  a reasonable  profit.” T hen  how 
m uch profit can one take w ithout 
its being called m ore than  reaso n 
able?

A nsw ers to  som e of the questions 
th a t have troubled  you in the past 
will be given a t the convention  by 
m en w ho know.

T he w holesalers of G rand R apids 
have th row n  wide open the  doors 
and invite you to  come in and par
take, no t only of their hosp itality  in 
a m aterial way, bu t they  invite you, 
also, to  hear the speakers they  have 
selected to  fill places on the p rogram  
—speakers who will b ring  to  you 
m essages th a t come from  the  h eart 
and ou t of the  fulness of their ex 
perience in a business career and 
who will send you hom e a fte r the 
convention  is over w ith a  new con

ception of the im portance of your 
business and its re la tion  to  the suc
cess of the com m unity  in which you 
are located.

J. A. U lm er, P resid en t of the  N a
tional A ssociation of R etail Grocers, 
will b rin g  you a m essage th a t will 
instil a desire to  be a b e tte r  m er
chan t and m eet up to  the standard  
expected of you by y our fam ily and 
friends.

Jo h n  Clark, P resid en t of the M ich
igan W holesale  G rocers’ A ssocia
tion, will b rin g  a m essage th a t will 
m ore c learly  show  the re la tion  th a t 
m ust of necessity  ex is t betw een 
w holesaler and re ta ile r if they  are 
to  be successful in their respective 
lines.

A. C. B ertch  will be th ere  w ith a 
m essage th a t will send you away 
w ith a new conception  of the  close 
re la tion  of the m eat and grocery  
business and the m any ways th a t are 
open to  the careful m eat dealer to  
so operate  his business that, when 
he counts his profits a t the end of 
the year, he will take pride in the 
fact th a t he is now' one of those who 
m ust pay incom e tax.

Pau l F indlay  will be w ith us from  
sunny C alifornia to  show us the  way 
to  m ake a profit on the  b ranch  of 
our business we som etim es find nets 
us a loss, instead  of a profit. Mr. 
F ind lay  is able to  ta lk  out of the 
fulness of his th irty -six  y ears of ex
perience in m eeting  and overcom ing 
the g rea t difficulties th a t a tten d  the 
successful handling  of such fru its  as 
g row  on the  Coast.

T hese  only go to  show  th a t the 
p rogram m e will be full every  m inute 
you are no t ea ting  o r sleeping, w ith 
w ork  and talks w hich will be w orth  
m any do llars to  you in y our busi
ness.

In  justice  to  these m en w ho are 
g lad to  give of th e ir valuable tim e 
and best though t, it is the earn est 
wish of the  officers th a t you pour 
in your questions in p len ty  of tim e, 
in o rd e r th a t they  m ay be answ ered 
by the rig h t persons. T he full p ro 
gram m e will appear in these pages in 
due season and in the m eantim e we 
are com pleting  a rran g em en ts  for the 
m ost im p o rtan t convention  in the 
h is to ry  of the retail trade  of M ich
igan. J. M. B othw ell, Sec’y.

USE

“SUNSHINE”
F L O U R

A perfectly blended flour of 
standard quality at a 

reasonable price.

Buckwheat Flour
Graham and Corn Meal

J. F. Eesley Milling Co.
T he Sunshine Mills 

PLAIN WELL, MICHIGAN

K ent Storage Company
Wholesale Dealers in

BUTTER EGGS CHEESE
PRODUCE

W e are alw ays in the market to BUY  
or SELL the above products. A lw ays  
pay fu ll market for Packing Stock  
B utter date of arrival.

Phone, w rite or wire us.

G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N  P O T A T O  CO.  
Wholesale Potatoes, Onions

Correspondence SoUcited

Frank T. Miller, Sec’y and Treas. WG,.A0d '^ S “ M,“iS :
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Evaporated Apples Advancing.
T he principal export buyer of 

A m erican evaporated  apples is Ger
many, bu t the G erm an m ark is so 
low in the foreign m arket th a t G er
m any cannot buy apples a t present. 
In  years gone by trad ing  was dene 
on the basis of th ree  pounds • f ap
ples for one m ark and now, because 
of the p resen t high range of prices 
and the low exchange ra te  on m arks, 
it takes ten m arks to  buy one pound 
of apples, and th is is far too great a 
handicap to allow  any business in* 
th a t quarter. Germ any needs apples 
and is ready to  buy, but some finan
cial arrangem en ts will have to be 
made to open her m arkets to  Am eri
can exporters. I t  is hoped when 
the peace trea ty  is signed th a t som e
th ing  will be done along th is line. 
This p robably  has kept exporters on 
the anxious seat for a num ber of 
weeks and they have by no m eans 
given up hope. G erm any w orld 
take the entire surplus in sight in 24 
hours if she could be financed.

There is a little export business in 
exaporated  apples going on all of 
the time to  England, France, B el
gium and H olland.

T he' S tate m arket has been on the 
advance in anticipation  of an in
creased foreign ou tle t and a b igger 
dom estic dem and and the S ta te  crop 
was light, so th a t packers feel they 
are w arran ted  in holding ex tra  fancy 
for 26j/>c; fancy, 24@25c; choice, 22 
@23c, and prime, 21c T he top  grades 
are closely cleaned up and are firm. 
Some of the old tim e d is tribu to rs

¿.ay th a t supplies of S ta te  apples are 
the sm allest they  have ever know n 
at th is season. T h is is taken by 
some to m ean h igher prices during  
the period of heavy consum ption,
from  M ay until the new crop is on 
the m arket in the m iddle of the sum 
mer.

Chops are now selling a t 12c, a 
record price, with the m arket ad 
vancing. B uyers are ju st beginning 
to realize the S ta tr  sho rtage  and
they are rush ing  to  cover. Some
S tate  packers are asking 14c, but no 
sales so far have been m ade a t th a t 
figure.

A considerable quan tity  of chops 
has been ord inarily  exported  to
France to be m ade into cham pegne 
cider and re tu rned  to  th is country . 
P roh ib ition , which put the brew eries 
out of business, ha* turned th e  a t 
tention  of brew ers to  cider m aking 
in this coun try  and there  is a lready 
a dem and from  th a t quarte r, which 
prom ises to  expand from  y ear to 
year.— N. Y. Com m ercial B ulletin

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS 

237-239 Peart St. (near the bridge) Grand Rapids

P r ic e s .

T he McCaskey Register  Co .
ALLIANCE, OHIO

R E D  C R O W N

Pure Food Products

■  A P P E T I Z I M G  V A R I E T I E S  ^  A
A L L  F A S T  R E P E A T I N G  S E L L E R S  a

IN BIG DEMAND

Sold through 
Wholesale Grocers 

Exclusively

A C M E  P A C K I N G  C O M P A N Y
CHICAGO, U. S. A.

Independent Packers of Pure Food Products

Improved 
I » *9

Honey Comb Chocolate Chips

W. E. TAYLOR. Maker B attle  C reek , M ichigan

You'll Get a Surprise
The moment you begin to push Virginia 
Dare A bsolutely Pure Flavoring Extracts, 
you find the big difference. And it ’s re
corded where you like it best—in your 
cash register.

20 other Flavors Double Strength

One of the greatest opportunities you’ve 
ever had. They build up a permanent 
business in everything needed in preparing 
table delicacies. 21 Flavors. .

Ask your Jobber.
Consumer satisfaction guaranteed. Money 

refunded on slightest complaint.

GARRETT & CO., Inc.
Food Products Established 1835
Bush Terminal—Bldgs. 9 and 10, Brooklyn, N . Y.

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V egetab les
Prompt Service Right Prices 

Courteous Treatment

Vinkemulder Company
GRAND RAPIDS MICHIGAN
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TW ENTY-SIXTH CONVENTION

Annual Meeting of Hardware Deal
ers Next Monday.

T he follow ing p rogram m e has been 
a rranged  fo r the tw en ty -six th  an 
nual convention  of the M ichigan R e
tail H ardw are  A ssociation  to  be held 
in G rand Rapids,' Feb. 10„ 11. 12, 13.

M onday, Feb. 9.
8 p. m. M eeting  of the  E xecutive 

C om m ittee and A dvisory  B oard  a t 
the H o te l Pantlind .

Tuesday, Feb. 10.
9 a. m. T he exh ib it hall will be 

open in the  K lingm an F u rn itu re  E x 
hibition building, a t the  co rner of 
O ttaw a avenue and L yon s tree t with 
the m ain en trance  on O ttaw a avenue. 
T he office of the S ecretary  will lie 
located in th is building and m em bers 
should reg is te r th ere  upon arrival 
and secure identification badge, 
th ea te r  ticket, banquet fc k e : ,  etc. 
C lerks will be on hand to  receive ap 
plications for m em bership  and dues 
from  both  active and associate  m em 
bers.

12 noon. T he exhibit hall will be 
closed.

T uesday  A fternoon.
1:30 p. m. R etailers, w holesalers, 

m anufacturers, trave ling  m en and 
ladies are all invited to  be p resen t 
a t th is m eeting.

M eeting  called to  o rd er in the 
assem bly hail in the H o te l P an tlind  
by P resid en t George W . Leedle, of 
M arshall.

Invocation  by C harles M. Alden, 
G rand Rapids.

Song, “A m erica.” Sung by the 
delegates, led by W in. M oore, D e
tro it.

A ddress of welcom e by M ayor 
Gallem eyer.

R esponse by J. H . Lee, M uskegon.
A nnual address of P residen t, 

George W . Leedle, M arshall.
A nnouncem ent of com m ittees.
A ddress, “T he Com m ercial O u t

look for 1920, Lee H. Bierce, G rand 
Rapids.

Song by the delegates.
A ddress, “W hy N inety  P er Cent, 

of Men Fail.” T hom as F. L. H en d er
son, Chicago, 111.

R em arks by rep resen ta tives of the 
m anufacturers, jobbers and the press.

A djournm ent a t 4 p. m.
All m em bers appoin ted  fo r com 

m ittee w c ik  should rem ain and a r 
range for m eetings of th e ir com m it
tees.

T he exhibit hall w i'l be open un
til 6 p. m.

T uesday  'Evening.
T h ea te r p a rty  a t the E m press 

T heater. Exchange tickets will be 
d istribu ted  from  the Scc-'etary s of
fice. T hese m ust be p resen ted  at 
he th ea ter box office before 7 o ’

clock T uesday evening in exchange 
for reserve seat coupons.

W ednesday, Feb. 11.
9 a. m. M eeting called to o rder.
O pening song by the delegates.
Address, “C losed-vs-O peu f-hop,” 

E. S. Stebbins, S tanton.
D iscussion of above subject.
A ddress. “Side L ines for a C oun

try  S tore .” H. N. Coldren. BeJlaire.
D iscussion.
Address. “T he New O rder.” M a

th ias Ludlow , \  ice P residen t of the 
N ational A ssociation, N ew ark, N. J.

D iscussion.
Song by the delegates.

A ddress, “ New P lan  of H andling  
B inder T w ine.” H a rry  L. j lu lb u rt , 
W arden  M ichigan S ta te  P rison , 
Jackson.

D iscussion.
A ddress, "M ark ing  Y our Price 

T ags.” Lee M. H utch ins, Grand 
Rapids.

Discussion.
A djournm en t a t 12 o’clock.

W ednesday  A fternoon.
1 p. m. T he exhibit hall will be 

open a t th is  tim e and will rem ain so 
until 6 o’clock.

W ednesday E vening.
7:30 p. m. E xh ib it hall will be 

open to  the public until 10:30 p. m.
7:30 p. m. (Q uestion  box  session 

for hardw are  dealers only.)
A nnual R ep o rt of Secretary , A r

th u r J. Scott, M arine City.
A nnual R ep o rt of T reasu re r, Wm. 

M oore, D etro it.
T he rem ainder of the  evening will 

be devoted en tirely  to  the Q uestion 
Box in charge of J. H. Lee, M us
kegon, John  C. F ischer, A nn A rbor, 
and L. F. W olf, M t. Clemens.

T h u rsd ay  Feb. 12.
(O pen session, everybody invited.)
9 a. m. O pening song by the dele

gates.
A ddress, “G etting  B usiness,” Geo. 

W . M cCabe, Petoskey.
D iscussion.
A ddress, “T he C ost of D oing 

B usiness,” C harles L. M each, Lake- 
view.

D iscussion.
A ddress, “ Insu rance  a Service.” 

Leon D. Nish, E lgin, 111.
Discussion.
Song by the delegates.
A ddress, “The R elation  of the

TOLEDO SCALES
Honest weight. No springs. For the Gro

cer. Butcher and Manufacturer. We have a 
few used scales at bargain "rices. Comput
ing scales of all kinds repaired and adjusted. 

W. J. KLING.
843 Sigsbee S t  G .a .d  Rapids. Mich

A sk aboat our way
BARLOW  BROS. Grand Rapids. Mich

Jobbers in A l l  Kinds of
B ITU M IN O U S  COALS 

A ND COKE
A. B. Knowlson Go.

M3-207 Powers'Theatre Bldg.. Grand Rapids. Mich.
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T rav e le r to  the R etail M erchant,” 
John  A. Raym ond, Lansing.

D iscussion.
A ddress, “A Slave to  Business,” 

H a rry  T. M organ, D etroit.
D iscussion.
A ddress, ‘‘You and Y our B usi

ness.” N ational Secretary , H erb ert 
P. Sheets, A rgos, Indiana.

D iscussion.
11:30 p. m. R eport of Com m ittee 

on N om inations.
E lection  of officers.
A djournm ent a t 12 o’clock.

T h ursday  A fternoon.
1 p. m. E xhib it hall will be open 

until 6 o’clock. T h is w hole a fte r
noon can be profitably spent by the 
delegates, visiting  the  exhibitors. 
D on’t forget the a ttrac tive  prizes of
fered in the buying contest.

T hursday  Evening.
B anquet and en te rta in m en t a t the 

A rm ory. T he jobbers and m anufac- 
u rers of Grand R apids have ex tend
ed an invitation  to  the delegates and 
their ladies to  be their guests on th is 
occasion. D elegates will m eet in 
the lobby of the H o te l P an tlind  and 
go in a body to  the A rm ory.

Friday, Feb. 13.
8 a. m. T he exhibit hall w ill be 

open until 12 o ’clock. D on’t go aw ay 
w ithout placing an order w ith every 
exh ib ito r whose line of goods you 
can use to  advantage.

F riday  A fternoon.
(E xecutive  Session for re ta il ha rd 

w are dealers only.)
1:30 p. m. R eports of C om m ittees 

on C onstitu tion  and By-Law s, A udit
ing and R esolutions.

C onsideration of com m ittees’ re 
ports.

R eport of the com m ittee on nex t 
place of m eeting.

Selection of next convention  city.
U nfinished and new business.
Q uestion  box.
A djournm ent.
T he new Executive Com m ittee will 

hold a m eeting  a t the  P an tlind  H o 
tel im m ediately follow ing ad jo u rn 
ment.

W h at C annot be D one U nder D ry 
Law.

U nder constitu tional prohibition  
it is unlaw ful:

To buy o r sell a drink  anyw here 
except for sacram ental o r m edicinal 
purposes.

T o  give or take a drink  anyw here 
except in the hom e of the m an who 
ow ns it.

T o  keep any liquor in sto rage any
w here but in your own home.

T o  try  to  get such reserves ou t of 
a storage.

T o  carry  a pocket flask.
T o  have m ore than  tw o drink ing  

residences—one in the coun try  and 
one in the city.

T o  restock  your hom e supply when 
it runs out.

T o  m anufacture any th ing  above 
one-half of one per cent, in your 
home.

T o  move your home supply from  
one house to  an o th er w ithout ob
tain ing  a perm it. T o ge t th is you 
m ust prove th a t you came by the 
supply before Ju ly  1, 1919.

T o display any liquor signs o r ad 
vertisem en ts on your prem ises.

T o buy, sell or use a hom e still or 
any o th er device for m aking liquor 
in the home.

T o  buy o r sell any form ulas or 
recipes for hom e-m ade liquor.

T o  m ake a p resen t of a bo ttle  of 
liquor to  a friend.

T o receive such a p resen t from  a 
friend.

WILL SAVE EXTRA STEPS
Y e ste rd ay , to d ay  and  tom orrow , you an d  y o u r c lerks 

have countless custom ers for oil and  gasoline . I t  m eans 
m any  step s to an d  from  th e  iso la ted  oil sh ed — m any 
useless operations an d  m an y  w asted  m om ents. C on tras t 
th is  m eth o d  w ith  a

Bowser Oil and Gasoline System
a system  w ith  u n d e rg ro u n d  or b a sem en t ta n k  h o ld in g  a 
season’s sto rage— clean , safe an d  efficient. A system  
w ith  a  pum p in s ta lled  a t  th e  m ost co n v en ien t p lace . A 
system  th a t  is se lf-m easu ring , se lf-co m p u tin g , o ne  th a t  
insures sa fe ty , conven ience , n e a tn ess , service an d  in 
creased  profits. W rite  to d ay  for our booklet.

S. F. BOWSER & CO., Inc., Ft.Wayne, Ind.,U.S.A.
Canadian Office and Factory, Toronto, Ontario 

Sales Offices in All Centers Representatives Everywhere

■ ESTABLISHED 1 8851
"» I

BOWSER 
FIG. 103

W ill Sell Delco L ig h tin g  System s.
T he Pring le-M athew s Co. has a l

ready engaged nine salesm en to cov
er a portion  of W estern  M ichigan 
during 1920, as follow s:

L. E . T hom as, W alloon Lake.

C. E. Y oung, M uskegon.
E. V. M urray, Coopersville.
A. G. H otchkiss, G rand Rapids. 
C. H . Ryall, South H aven.
L. L. N ew ton, K alam azoo.
L. L. T h o rn to n , Niles.

R. G. Cooley, F rankfo rt.
Geo. Knapp, B enton H arbor.
T hese gentlem en are now in Day- 

ton for tw o weeks, a ttend ing  a 
school of salesm anship a t the con
clusion of which they  will s ta rt out 
on the w arpath.

C U M M E R ’ S

“ J-Jumpty F)umpty”
R E G ISTER ED  U . S.

The Best, Cheapest
and Most ^  .
Convenient £ L g g  C a r r i e r  ExiExistence

Made in
3, 6, 9, 12, IS and 30 
Dozen Sizes

Sold by

AH Wholesale Grocers. If your dealers do not have 
them, enquire of the CUMMER MFG. CO., 
Cadillac, Mich., manufacturers.

I, folded flat; 2, set up closed; 3 , set up open ; 
4 , lialf dozen complete, ready for shipment.
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Fundamental Principle of Successful 
Salesmanship.

T here  is a tim e to  stop  ta lk ing  and 
s ta r t w riting . You can talk  your 
p rospect into the notion, then  ou t of 
the notion  of buying before you 
know  it. T he successful salesm an 
know s th is and he know s when to 
stop. \ \  atch  your custom er closely, 
notice every  move, every  w ord and 
you will soon be able to  know  when 
to  say “I will pu t y o u r o rd er down 
for so and so.”

C oncentration  is w hat you w ant to 
learn. T h in k  one th in g —do th a t one 
th in g —keep y our eye on one object. 
No m an ever m ade a “killin’ ” by 
sh u tting  his eyes and firing aw ay. H e 
aim ed—and h it the m ark. P u t up a 
high stan d ard —keep your eye on it 
— th ing  of n o th ing  else, and you will 
get there.

“Be tac tfu l”— th a t’s n o th ing  m ore 
nor less than  using every  day com 
m on sense. D on’t try  to be sarcas
tic, inferring , dom ineering. Be po 
lite—be a m an o r w om an—trea t peo
ple as you w ant to  be trea ted  and 
you w ill be surprised  a t the tre a t
m ent you will receive.

Be system atic  in your w ork. P lan  
y our work, then  w ork your plan. Be 
regular, call on your custom ers every 
so o ften—m ake it a po in t to  be a t a 
certain  place a t a certain  tim e—every 
tim e— then  be th ere—and your o r 
der will be w aiting  for you.

“F a ilu re” is the resu lt of your own 
though t, perhaps, s ta rted  from  a 
sm all suggestion . Some one told you 
th a t you couldn’t succeed—you be
lieved him —you opened the  channel, 
th o u g h ts  began to pour ou t—w orry, 
fear, then  failure was your rew ard. 
I t  proved you w ere weak—3^ou s ta r t
ed w rong. You should have ban ish
ed th a t thought. Be careful, be cau
tious of your th o u g h ts—they  rule 
you and the people you com e in con
tac t with.

Selling your m an the first tim e re 
quires salesm anship—the second tim e 
it requ ires quality.

T he w orld loves a fighter and hates 
a “q u itte r”—anybody can lose, but 
who dares fight to  win.

H e who th inks he is wise enough 
to  alw ays judge a m an by his ap 
pearance, has a lo t to learn.

If m ore salesm en would com bine 
the use of sole lea ther w ith their 
g ray  m atter, they  would land m ore 
orders.

Confidence is the foundation  of 
salesm anship. W ithou t confidence in 
yourself, in your com pany, in your 
p roducts, you are sure to be a failure.

How to sell goods can be summed 
up in one word, “Hustle.” Always 
be on the job—anytime—to get the 
order.

P ersistence m eans “everlasting ly  
a t i t”—every  day—every hour—
every  m inute.

C ourtesy  is the soo th ing  syrup of 
salesm anship. T here  is a vast differ
ence betw een “jo lly ” and “courtesy .” 
“C ourtesy” has a lasting  effect, while 
“jo lly ” is soon forgo tten .

P erso n a lity  is som eth ing  you pos
sess but perhaps have never culti- 
cated. I t ’s a "hidden pow er”—you 
w ant to find how to use—and you 
m ust find how to use if you w ant to 
m ake a success in any line.

I t  doesn ’t take “ta lk ” to  sell goods
anybody can talk. I t ’s w hat you 

talk  about th a t lands the  order.
W . E. Jacobs.

Mark-Up is Illegal on Retail Stocks.
I t  is absolu tely  illegal to m ark tip 

re ta il stocks on a rising  m arket, ac
cording to  U nited  S ta tes D istric t A t
to rney  S tephen T. Lockw ood, of Buf
falo, who recen tly  voiced th is stand 
of the G overnm ent in reply to  a ques
tion put to  him  by re ta ilers of this 
city.

“ M erchandise cannot be m arked up 
ju st because the  retail price for sim i
la r lines of goods has advanced,” he 
said. “ If a garm en t is bough t by a 
re ta ile r to sell a t $50 the garm ent 
m ay not be sold for $60 m erely be
cause re ta il prices have advanced. 
Any re ta iler who takes advantage of 
h igher prices to  m ake a la rg e r m ar
gin of profit is guilty  of profiteering  
under the L ever act, and is subject 
to  prosecution in the federal courts.”

Lockw ood has also expressed the 
opinion th a t re ta ile rs are charg ing  
“all” the traffic will bear,” and th at 
there  is “not m uch necessity  of re 
tailers charg ing  as m uch as they  do.”

T he m om ent you establish  a repu
tation  for yourself as a m an of s tam 
ina and firm decision, the w orld will 
m ake way for you, even lend a hand 
in ho isting  you to  a high position. 
B ut the m om ent you allow  yourself 
to  becom e discouraged, to  waver, to 
be tu rned  aside, the sam e old world 
will tu rn  and  rend you, shove you 
to  the wall and m ercilessly  tram ple 
you under foot.

IF YOU HAVE A N  OIL PUMPING  
MOTOR INSTALL

McQUAY-NORRIS
S . u p a r a u l '

RINGS
Use one in the top groove of each piston, 

perfect lubrications—controls excess oil. Allows

Distributors, SHERWOOD HALL CO., Ltd. 
30-32 Ionia Ave.. N. W. Grand Rapids, Michigan

Bell Phone 596 Cits. Phone 51M6

L y n c h  B rothers 
Sales C o.

Special Sale Experts
Expert Advertising 

Expert Merchandising

209-219-211 Murray B dg.
GRAND RAPIDS, MICHIGAN

Rebuilt
Cash
Register
Co.

(Incorporated)
122 North 

Washington Ave. 
Saginaw. Mich.

We bur. sell, exchange and rebuild all makes.
Not a member of any association or trust.

Our prices and terms are right
Our Motto:—Service Satisfaction.

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED  
Ratea $1.99 and up 

EDW ARD R. SW ETT, Mgr. 
Muskegon Michigan

CODY HOTEL
G R A N D  RAPIDS

R A  T F S  S 41 without bath 
K A l t a 111.50 up with bath

CAFETERIA IN  CONNECTIO N

“T he Quality School”
A. E. HOWELL, Manager

119-118 Pearl St. Grand Rapids, Mich.
School the year round. Catalog free.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

A U T O M O B IL E
ACCESSORIES

Dealers, garage men and others entitled to whole
sale prices w ill find the right merchandise plus 
personal co-operation and real selling help in fea
turing this line of gnods. I give a line of service to 
my customers guite different from the average whole
sale jobber in my line.
My new catalog w ill be out the early part of 1920, 
and I do not intend to feature a single item that w ill 
not sell and give satisfaction, leaving reasonable 
margin for the dealer. I am recognized as a com
petent buyer and every dollar's worth of merchan
dise sold represents my personal selection. When 
you place your orders with me I become practically 
your hired man, giving you the benefit of my servi
ces as a buyer.

My catalog w ill be sent only to customers or deal
ers making requests for same on their letter head.

Let the names ro ll in.

E. A. BOWMAN
"IN  BUSINESS FOR HIMSELF."

719 John R Street. DETROIT, MICHIGAN
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Another Open Letter to the Trade Regarding Present and
Future of Dry Goods Market

During the past two weeks, five of our buyers and myself 
have been in New York attending the annual meeting of the 
National Wholesale Dry Goods Association, and incidentally 
buying such additional quantities of merchandise as can be 
bought right.. Most of our merchandise for spring was bought 
long ago—some as far back as last May—and we are in position 
at all times to take care of your needs at as reasonable prices,, 
if not more so than any in the business.

At the meeting of the National Association and subsidiary 
associations, the many perplexing problems now confronting the 
trade were fully discussed. I will be glad to tell any of ouc 
friends about any of these things that they are intersted in. The 
general consensus of opinion was that this is a time for careful 
thinking and sane action by all those engaged in the distribu
tion of MERCHANDISE.

I found many interesting facts bearing on the situation 
which I will enumerate in order.

L COTTON is selling at 40c a pound for low staple, and 
up to $i a pound for long staple. Last year's crop was veryi 
short and the South is abundantly able to financially carry the 
crop until such time as it can get the higher prices which it is 
asking for. Many mills are refusing to pay the price, hoping 
to force lower prices, but with poor success. GRAY GOODS 
are jumping rapidly; 38l/ 2 inch 64x60, 5,35's have increased 
from 2i j/2c to 24c in two weeks. Europe is taking much larger 
quantities, having taken 2,900,000 bales of cotton in the last 
year, as against i,800,000 bales in the previous year. A few 
imports have appeared in the New York market, although it is 
reported that Europe still refuses to get down to work; that they 
are sold ahead to J92J; and that England particularly prefers 
to develop the World markets outside of the United States first. 
Falling exchange rates are in favor of European imports. Finan
cial conditions are in such a choatic state that a World confer
ence has been called. Extravagant buying continues, and price 
increases are tremendous. Labor continually demands increased 
wages. The prices of various mills are much at variance, and 
the mills are imposing such impossible selling conditions on sell
ing agents, wholesalers, and retailers that we have in some cases 
refused to lay down orders for Fall 1920 at all. Outings for* 
Fall have opened at prices i30 per cent, over last Fall, and it is 
said that all cotton goods will open accordingly. Both first and 
scond hands are bare of merchandise, and it is freely predicted 
that by May ist there will be nothing to buy. WE HAVE PUT  
OURSELVES IN POSITION TO TAKE CARE OF THE 
TRADE AND FURTHER DEVELOP OUR BUSINESS TO 
THE POSITION IN MICHIGAN THAT IT SHOULD 
OCCUPY. IT WILL CONTINUE TO BE OUR POLICY 
TO HELP THE TRADE IN EVERY WAY POSSSIBLE 
AND NOT TO TAKE ADVANTAGE OF YOU BECAUSE 
WE ARE SO FAVORABLY PROTECTED. We want to sell 
you your needs, and think you should cover now. However, 
with such an unhealthy situation you should not over-buy or 
gamble on the market. Buy your needs; keep your investment 
as low as possible at all times, and try to get as large a turnover 
as you can. We are ready and anxious at all times to help or 
advise you in any way possible.

2. WOOL is acting much like cotton goods which are 
nearing five times pre-war prices. Serges are opening much 
higher but not as high proportionately as cotton goods* The 
same unhealthy conditions seem to govern Wool as Cotton, and 
when or how the turn is coming, no one seems to know or be| 
even able to guess. Some say this year will see the turn; some 
say I92J; and some that there will be a gradual reduction ex-' 
tending over 5 or i0 years. One guess is just as good as another. 
One man called my attention to the fact that Prohibition means 
that the American people will have $2,000,000,000 more to spend 
this year on groceries, dry goods, etc., and many dry goods men 
say that merchants all over have noticed better business and 
collections after Prohibition than before.- In all the markets the 
general consensus of opinion is that better-quality and higher- 
priced merchandise is preferred by the trade as against cheaper

low-end merchandise. Saving bank statistics sho thatw the Unit
ed States is prospering as never before.- However, with so 
much inflation, it is the purpose of the Federal Reserve Board 
to force the payment of all loans not strictly needed for com
mercial purposes, and thus eliminate hoarding or merchandise 
gambling. It is said that in some spots, merchandise gamblers 
are holding warehouses full of merchandise for higher prices 
which they bought on a much lower market. It is said that the 
Excess Profits Tax is responsible in a large measure for part of 
the increase in living costs, and that the business men should 
ask their representatives to repeal the present law, and substitute 
a measure such as a flat i per cent, on all sales. It is a good, 
time for everyone to lay aside a surplus and invest it in Liberty 
Bonds or some such safe liquid form against the day when it is 
needed. The present increases in price may be compared to the 
straight-away stretch when an express train is traveling at break
neck speed after having started slowly. We are all right if the 
stretch is long enough so that we can slow down gradually, but 
if we should hit an obstacle or jump the track, we could have 
a bad wreck. WE WANT TO BUILD OUR BUSINESS TO 
SERVE THE COMMUNITY IN THE WAY IT SHOULD, 
AND HOPE TO STAY IN BUSINESS MANY YEARS. WE 
WANT YOU TO LIKEWISE REALIZE THE SITUATION 
FULLY AND GUIDE YOUR BUSINESS ACCORDINGLY, 
BECAUSE OUR ULTIMATE SUCCESS IS BOUND UP  
WITH YOURS.

3. SILK is now selling at $i8 a pound as against $J0 a 
pound a few months ago, and $4 to $5 a pound normally. It has 
reached the point when we are refusing to operate in silk goods. 
Many others are doing likewise, and turning to silk and cotton 
mixtures. Japan has been in possession of the raw silk market 
for some time, but Italy is again beginning to come into the 
market. It is said that up to $200,003,009 of silk in one form 
or another is in storage in New York and the vicinity.

4. CONCLUSIONS. The above covers Piece Goods in 
general. In Notions, while the increases are frequent they are 
not so tremendous, and Notions are much easier to get. Under
wear and Hosiery are showing large increases. Mills are only 
selling 3 months production ahead, and are trying to fill old 
orders which are far behind. They all complain that Labor is 
not beginning to produce what it used to, which means much 
higher costs in addition to higher overhead costs. Unless some
thing happens, now is a good time for you to cover for Spring 
and Fall, 1920. We bouiht some imported wool hose from Scot
land this week, and we hope that further imports will at least 
help to stabilize the market and hold down the tremendous in
creases which are being asked, and not only asked, but gladly 
paid by buyers, who not only buy everything offered, but ask 
for more merchandise. On account of the large increases in 
Cotton, Wool, and Silk Piece Goods, manufacturers are forced 
to ask further large increases in their lines, and some of the prices 
asked for Men's Furnishings and Ladies' Ready-To-Wear are 
staggering. You are probably doing just as we are in that you 
are selling dry goods at much lower prices that you can re-buy 
at. A buyer for a large department store in Michigan, who is 
one of our good friends and customers was in New York this 
week, and after shopping all over the market, telephoned us to 
say that he was going back home and would visit us at once as 
everything we were selling was priced much lower than the 
prices quoted him in New York.

I wanted every merchant to know the facts and situation 
and will gladly co-operate with you to our mutual benefit. We 
do not want to take advantage of you just because we are in! 
position to do so—as some have tried to do with us—but we 
want to work with you and gain your good-will and friendship 
against the day when conditions are different.

Yours sincerely,

C L A R E N C E  J. F A R L E Y ,
General Manager,

Grand Rapids Dry Goods Co.
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Michigan Retail Shoe Dealer«’ A ssocia
tion.

President—J. E. W ilson, Detroit. 
V ice-Presidents — Harry Woodworth, 

Lansing; Jam es H. Fox, Grand Rapids; 
Charles Webber, Kalam azoo; A. E. K el
logg, Traverse City.

Secretary-T reasurer—C. J'. Paige, S ag 
inaw.

Policy  V s R ule-of-Thum b. 
W ritten for the Tradesman.

Several th ings are com bining to 
m ake the successful d istribu tion  of 
shoes a m ore difficult task  than  it 
used to  be. T he increasing  cost per 
pair to  consum ers, a m ore critical 
a ttitu d e  on the p a rt of custom ers, 
the dem and for ex p ert fitting, cour
teous trea tm en t, luxurious store  ap 
po in tm ents, and a higher type of 
service generally.

T hese dem ands m ay not alw ays 
be articulate. But they  are none the 
less real for th a t reason. T hey  exist 
—and no t only in the  larger cities, 
but in the sm aller com m unities as 
well. D istances have been reduced, 
and the p rovincular and insular com 
m unity has becom e enlightened. P eo 
ple now adays- in the sm aller tow n 
and coun try  places know ju s t as well 
w hat is being w orn in the style cen
te rs  as do the inhab itan ts of the 
large cities, and m any of these so- 
called ru ral people are quite as p a r
ticu lar in their footw ear dem ands as 
people of the big cities.

H ow  has th is come to  pass? F o r 
one th in g  direct advertis ing  has had 
its influence. I m ean the kind of ad 
v ertising  launched by shoe m anufac
tu rers . T he announcem ents of these 
up-to-date p roducers of specialty 
shoes for men, women and children 
appear in general m agazines, in fash
ion publications, and in the  big m et
ropolitan  dailies—m ore particu lar in 
Sunday ed itions of the la tter. And 
there  are style and fashion w riters 
th a t are telling  the people w hat is 
w hat in the m atte r of footw ear 
m odes.

And then  big m anufacturers issue 
de luxe booklets th a t are generously  
m ailed out. And the big departm ent 
sto res and mail o rd e r concerns issue 
catalogues. T hus the sources of in 
form ation  concern ing  style in fo o t
w ear have been m ultiplied, and they  
are all available to  him  who runs.

T his increasing  aw areness on the 
p a rt of the A m erican public with 
reference to lea thers and lasts and 
shoem aking is a fine th ing—provid
ed the dealer is in a position to  avail 
him self of the la ten t possibilities in 
it. I m ean the trad e  possibilities. 
If  he is no t thus prepared , then  this 
same aw areness becom es to  him  a 
handicap. If  his stock is old and 
out-of-date, he can hard ly  fool well- 
inform ed people now. T hey  know- 
certain  styles are  passe.

A nd, for an o th er thing, the in tro 

duction  of the  autom obile and the 
developm ent of in te ru rban  lines 
m akes it ever so m uch easier for peo
ple to shop about now -a-days. If 
tliej- do n 't find w hat they  w ant in 
your town, they  can drive over to 
the nex t tow n and look a ro und ; or 
they  can jum p on the car and run  
into the county-sea t city. F o r th a t 
reason com petition  has come to 
have a new m eaning.

Now all th is isn ’t  stuff spun out of 
the w rite r’s inner consciousness; it’s 
fact, and it can easily be verified. 
W hat does it m ean? I t  m eans th a t 
successful shoe re ta iling  to -day  is 
different from  w hat it w as in the 
good old leisurely  days of the past. 
T o-day the shoe dealer m ust be on 
his toes. In stead  of rule-of-thum b 
m ethods, he m ust develop m odern  
m erchandising  policy. B ut w hat 
does th a t mean.

F irs t of all, the  shoe dealer m ust 
have a clear-cut idea of the  kind of 
store he w ants to  build  up and m an
age; the  k ind  of stock  he w an ts to  
carry ; and the so rt of custom ers he 
w ants to  win. T h is  idea m ust not 
be hazy; I have described it by the 
w ord “clear-cu t.” T h a t m eans th a t 
he shall th in k  over all the  possible 
shoe sto res  th a t m en m igh t conceiv
ably  build  up and  select th e  type of 
a sto re  th a t m ost appeals to  him, and 
then  try  to  m aterialize o r em body 
th a t store.

A nd then he m ust have a p ro g ram  
of selling. H e will buy the kind of 
m erchandise th a t seem s b est to  fit 
in w ith the p lan of a s to re  he hopes 
to  build up; and a fte r th a t he will 
e laborate  his selling plan. T his in 
volves a good m any things.

F o r one thing , it involves m aking 
the  sto re  appear a ttrac tiv e ; keeping 
the place neat and tidy, installing  the  
r ig h t so rt of fu rn itu re  and fixtures, 
a rran g in g  his stock  in the m ost con
venient and sa tisfac to ry  m anner, in
sta lling  in te rio r as well as window, 
trim s, having the p roper light effects 
so as to b ring  ou t the a ttrac tiv e  qual
ities in his m erchandise.

And, ye t again, th is  selling p ro 
p rogram  will take into accoun t his 
advertis ing  and his w indow displays.

M any peopl pass the sto re  during  
the  course of the day. H ow  m any 
people in the th io n g s  th a t go by 
need shoes now. H ow  m any will 
probably  buy a pair som ew here with 
in tw o w eeks o r a m onth? All of 
them  will, w ithin a few m onths, go

tltiÊ ?  HONORBCtT ) /W  SHO ES I
For Bigger and Better Business

Prepare for the Spring Rush by placing 
your order now for Women’s, Miss and 
Children’s light weight rubbers.
All orders for Rubbers in S tock  shipped SAME  
D A Y  as received .

Defenders 1st Quality

L igh t W eigh t H igh  Instep O ver

Women’s Defender Vogue—City—Opera.................................................... $0.75
In the following lasts and heels: Vogue (new last for new ex
treme high heel.) City (for 12-8 heels Cuban or Military.)
Opera for low heel and full toe.

Misses—Opera, 11-2................................................................................................65
Children's—Opera, 5-10^. 6-10^,7-10^i........................................................... 55

SEND YOUR ORDERS TO-DAY

Hood Rubber Products Co., Inc.
Succ. Grand Rapids Shoe & Rubber Go.

The Michigan People Grand Rapids

REAL PROFITS are made and a perma

nent business established by the mer

chant who handles the H. B. HARD PAN 

as his standard work shoe.

H. B. HARD PAN are strong, sturdy 

shoes for the man who works. YOU can 

recommend and sell them as the best— 

because they are the best service giving 

shoe.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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into som e shoe store  for ano ther 
pair.

T here  are com paratively  few shoe 
dealers who seem  to realize the tre 
m endous opportun ities im plicit in 
display windows. I t is a m istake to 
be satisfied w ith passably good win
dow s; aim  to have the very best. T he 
good ideas are not all w orked out. 
T here  are thousands of possibilities 
in windows, which have not as yet 
been developed. C ultivate the habit 
of hunting  for fresh ideas in window 
trim m ing. Subscribe for a good 
publication devoted exclusively to 
window trim m ing. O bserve good 
windows w herever you find them . 
S tudy the secrets of their effective
ness. See if these principles cannot 
be applied in your line. Induce 
som ebody in your store  to  make 
w indow -trim m ing his hobby. Get 
him  chock full of enthusiasm  on w in 
dow trim m ing. Get him  to  o b se rv 
ing, thinking, using  his im agination, 
and try in g  his hand. If  he m akes 
m istakes, don’t ridicule or d iscour
age him ; po in t out his e rro rs  in a 
k indly way and jo llv  him  along. A 
good w indow -trim m er is no t made 
in a day or in a week; it takes tim e 
to develop the art. T he m an who is 
try in g  to  build up a shoe business 
on the basis of a definite selling po l
icy ra th e r than  by t h ; rule-of-thum b 
m ethod is going to be deeply con
cerned about his w indow s Som e
th ing  like th is he should say to nim- 
se lf :

“My window s are a trem endous 
asse t; but i t ’s s tric tly  up to me to 
realize on them . T h ey ’ll pull trade 
for me—provided I charge them  with 
m agnetic qualities. H undreds of 
people pass my sto re  every week 
and go by m y windows w ithout giv
ing them  a glance; why? Is it due 
to the fact th a t they  have passed 
them  tim e and again and have never 
seen any th ing  unusual in them ? Is 
it th a t they  now take it th e re ’s noth 
ing to  be seen? If so, then  the fault 
is mine. I m ust co rrec t it. An l 
m any people sim ply glance a t them  
and go r ig h t on by w ithout stopping 
to look. T h a t is w orse still. The 
very fact th a t they  go by m ay be 
due to  an insufferable dullness in my 
windows. I m ust b righ ten  them  up. 
I m ust m ake them  fetching. I m ust 
trim  them  so th a t people will ju st 
have to  stop and look.”

A nd then  the  shoe dealer who Is 
endeavoring  to  establish  his busi
ness on the  basis of a definite se ll
ing p rogram  will give m uch tim e 
and th o u g h t to his advertising . H e 
will map out his publicity  p rogram  
T here  will be m othod in his appeals 
—logical sequence, cum ulative effect, 
p roportiona te  em phasis.

T o younger m en ju s t en tering  
the field of shoe re ta iling  and to 
o lder ones who are no t m aking the 
p ro g ress  they  should like, let me 
suggest again the absolu te  necessity  
now -a-days for a definite policy. 
T he old ru le-of-thum b m ethod will 
n o t do; m odern  conditions have re n 
dered  it p itifu lly  inadequate.

Cid M cKay.

Joint Report of Honest Groceryman 
and Fred Hanifan.

Ow osso, Jan . 13— O w osso Council 
held a regu lar m eeting  last Saturday

night, w ith the initiation  of five new 
m em bers. Saginaw  Council officers 
and  several m em bers, headed by the 
redoubtable M ark S. Brow n (who, by 
the way, is a good scout) arrived  on 
the 6 p. m. tra in  from  th a t city of 
push and was escorted to the Connor 
cafe, w here they w ere regaled w ith 
one of Uncle Bill L ov ett’s fam ous 
chicken pie suppers, a fter which the 
bunch repaired  to  the U. C. T. lodge 
room , w here the in itiato ry  w ork  was 
tu rned  over to  the v isiting team , who 
proved them selves experts. T he fol
low ing details are supplied by Fred  
H a n ifan :

M ark S. Brown, better know n to us 
as the C zar of M ichigan, alw ays 
know s how to  m ake the boys feel 
good.

H . D. R anney says our town has 
grow n since he changed territo ries. 
H erb  is our Grand Ju n io r Counselor. 
W e m ight add th a t he has grow n 
also.

T he m inistry  certain ly  m issed a 
splendid man when our own Lou 
B urch w ent into the traveling, game. 
H e has put the kibosh on th at silver 
tongued stuff; best we ever heard.

B ert R utherfo rd  is certain ly  fitted 
for the lecture platform . He likes 
our town, too. A dm its it. W ell, 
Bert, it is m utual.

H a rry  Zirwes, one of the m ost pop
ular salesm an in M ichigan, was on 
hand and, as usual, full of pep. Of 
course, H a rry  had to  m ention  his 
soap, which we know can’t be beat.

H . E. T racey  was here w ith the 
smile th a t w on 't come off. Come 
again, we like it.

C. C. S tarkw eather, our G rand Sen
ior Counselor, gave us a very in te r
esting  talk ; in fact, he gave us a sand
wich w ithout any wich, but all of the 
meat.

Ed. Enoop, th a t Saginaw  cut-up, 
is some clever musician. He asked 
some of our boys to dance, and they 
inform ed him they did not know how. 
But after he sta rted  playing, none of 
them  could keep still. And some of 
them  are m ost graceful!

A lbert J. Cook (A rm our & Co.) 
took  the prize for being  the m ost 
graceful dancer. T h a t boy sure can 
dance. G rand Senior C ounselor 
S tarkw eather invited him to attend 
the Saginaw  Council in the near fu
tu re  w ith him. H e is going to  be 
know n to  every m em ber of th a t 
Council as the m an who stopped M. 
S. B.

Jack  D enkhans (ano ther A rm our & 
Co. m an) m ade good on his adver
tising  gam e by m aking us believe he 
had forgo tten  the pass word. M ore 
pow er to  you, Jack.

L. M. S. and the H onest G rocery- 
man had their heads together all the 
evening. T he Tradesm an sure ought 
to  have som ething ex tra  th is week.

Saginaw  certain ly  has a fine bunch 
of officers. No w onder their lodge is 
grow ing so fast. Ow osso is sure ap
preciative of their visit.

Dan M acA rthur, S. C. of Saginaw, 
surely has the goods on his office.

O ren Leidlein is a regu lar conductor 
and his w ork show s th a t he has done 
som e tall boning to  get it down 
pat as he has it.

A rchie D orem an im m ediately in
sisted on m eeting the ladies. If  we 
had know n th a t he w anted to  m eet 
the ladies, we surely would have had 
them  there.

George B. P itts  gave us some very 
in te resting  advice on loyalty  and pa
tience.

Paul Seiss was on hand with De- 
linda, one of the  best 10 cent sm ok
ers made. Paul is alw ays on the job.

A. J. Cook, C. H. H urd , J. M. Zim
m erm an, W . E. Zim m erm an and B. 
A. F illinger are now full-fledged U. 
C. T .’s and we are in hopes they  will 
be active m em bers.

H o nest G rocerym an.

CLASSY OXFORDS
F O R

SPRING DELIVERY

2809—Woman’s Hav. Brown Kid, Lea Louis Heel. PI. Toe. McKay, A-D-
2810— Woman's Black Kid, Lea Louis Heel. PI. Toe, Mckay,
2811— Woman’s Pat. Colt, Lea Louis Heel, PI. Toe, McKay,

C-D
B-D.

.. $5.75 
-. 5.50
• • 5.85

Rindge, Kalmbach, Logie Co.
10 to 22 Ionia A ve. N . W . 

G R A N D  R A P I D S ,  M I C H .



28 M I C H I G A N  T R A D E S M A N January 21, 1920

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
a t  market prices at date of purchase.

ADVANCED DECLINED
Canned Blackberries
Canned Corn
Canned Pears
Canned
Paper

Strawberries

AMMONIA 
Arctic Brand

12 oz. 16c, 2 doz. box 2 70
16 oz. 25c, 1 doz. box 1 75
32 oz. 40c, 1 doz. box 2 85
Moore’s  Household Brand 

12 oz., 2 doz. to case . .2  70

AXLE GREASE

BAKED GOODS 
Loose-W iles Brands

K rispy Crackers ...........
L. W. Soda Crackers . .
L. W. B utter Crackers
Graham Crackers .........
F ig  Sni Bar .....................
D. W. Ginger Snaps . . . .
H oney Girl P lain  ...........  25
H oney Girl Iced ...........  26
Cocoanut Taffy ...............  28
V anilla W afer .................  40

Subject to  quantity d is
co unL

BLUING
Jennings’ Condensed Pearl 
Sm all, 2 doz. box . . . .  2 55 
Large, 2 doz. box . . . .  2 70

BREAK FAST FOODS 
Cracked W heat, 24-2 4 60
Cream of W heat . . . .
G rape-N uts ...................
Pillsbury's B est Cer'l 
Quaker Puffed Kice . .  
Quaker Puffed W heat 
Quaker B rkfst B iscuit 
Quaker Corn F lakes
Kalston Purina ...........
Ralston Branzos .........
Ralston Food, large . .  
Ralston Food, sm all . .  
Saxon W heat Food . .
Shred W heat B iscu it  
Triscuit, 18 ...................

No.
No.

No.
No.
Ko.

•ho*

BUTTER COLOR 
Dandelion, 26c s ize  . .  i 
Perfection, per doz. . .  i

CANDLES
Paraffine, 6s ...........
Paraffine, 12s .................
W icking .............................

C ANNED GOODS 
Apples

3 lb. S t a n d a r d s __ @2
N o. 10 ------------------ @7

Blackberries
3 lb. Standards .........
No. 10 ------------------ fij 14 oo

Beans— Baked
Brown Beauty, No. 2 1 35
Campbell. No. 2 ......... 1 50
Frem ont, No. 2 ........... l  35
Van Camp, ft lb........... 75
Van Camp, 1 lb...........1 26
Van Camp, l f t  lb. . . .  1 60
Van Camp. 2 lb...........  1 so

Beans—Canned 
Red K idney . . . .  1 35@1 45
String .................  1 35®2 70
W ax .....................  1 35® 2 70
Lim a ...................  1 20@2 35
Red .........................  95® 1 25

Clam Bouillon 
Burnham ’s  7 oz.............2 60

Corn
Standard _____________1 65
Country G e n tlem a n_2 00
M aine ________________2 25

Hominy
Van Camp .....................  1 35
Jackson ...........................  1 30

Lobster
ft n>........................................2 45
ft lb.

Mackerel
Mustard, 1 lb .................
Mustard, 2 lb.................
Soused, 1% lb...............
Soused, 2 lb...................

Mushrooms 
B uttons, is ,  per can  
H otels, Is  per can

Plum s
California, N o. 3 . . . .  

Pears In Syrup
M ichigan ____________
California ___________

4 60

1 80 
2 80

2 40

9 00 
3 80

Peas
M arrowfat . . . .  
Early J une . . . .  
E arly June siftd

75@1 90 
65® 1 90 
90@2 40

Peaches
California, No. 2% 
California, No. 1 . 
M ichigan No. 2

4 75 
2 40 
4 25

3 60 p ie , gallons ...............  12 00

K ellogg’s  Brands 
Toasted Corn F lakes 4 20 
Toasted Corn F lakes

Individual .....................2 00
Krumbles .......................  4 20
Krumbles, Individual 2 00
B iscu it .............................  2 00
D rinket ...........................  2 60
P eanu t B utter ........... 3 65
No. 1412, doz.................  1 80
Bran .................................  3 60

BROOMS
Standard Parlor, 23 lb. 5 50 
Fancy Parlor, 23 lb. . .  8 00 
Ex. Fan cy Parlor 25 lb. 9 50 
Ex. Fey. Parlor 26 lb. 10 00

BRUSH ES
Scrub

Solid Back, 8 In. . . . .  1 60 
Solid Back. 11 in. . . .  1 76
Pointed Ends ...............  l  25

Stove

Pineapple
Grated. No. 2 ..........
Sliced No. 2 E xtra

Pumpkin  
Van Camp, No. 3 
Van Camp, No. 10 , 
Lake Shore, No. 3 
Vesper, No. 10 . . . .

Salmon
W arren’s  1 lb. Tall . .  4 10 
W arren's ft  lb. F la t 2 60 
W arren’s  1 lb. F la t . .  4 25
Red A laska ...................  3 90
Med. Red A laska . . . .  3 50 
Pink A laska ...............  2 65

Sardines
D om estic, >43 . .  5 50®7 60 
Dom estic, f t s  . .  7 00® 8 00 
D om estic, f t s  . .  7 00®8 00
California Soused  
California M ustard 
California Tom ato

Sauerkraut 
H ackm uth, N o. 3 . . 1 45

Dunbar,
Dunbar,

Shrimpa
Is doz. ......... l  90

l f t s  doz. 3 75

Straw berries
Standard No. 2 _______ 4 50
Fancy, No. 2 _________5 50

Tom atoes
No. 2 ...................  1 45@1 75
No. 3 ...................  2 00@2 35
No. 10 ...................  @7 00

40 CATSUP
i Snider’s  8 oz. .......... . 1 80
J' Snider’s  16 oz........... . .  2 90
J Royal Red, 10 oz. . . . .  1 36

10| Nedrow, 10ft oz. . . . .  1 40
2 1 #  6dr° W’ eaL ***** Jar 11 SO

CH EESE
Brick .................................. 36
W isconsin F la ts  .............  36
Longhorn ............................ 37
N ew  York ......................   37
M ich.gan Full C ream .. 36 

CHEW ING GUM 
Adam s B lack Jack . . . .  70
B eem an’s  P epsin  ...........  70
Beechnut ...........................  80
Doubiem int .......................  70
Flag Spruce ...................  70
J uicy F ru it .....................  70
Spearm int, W rigleys . .  70 
Vucatan . . . . . . . . . . . . . . .  70
Zeno ...................................  65

CHOCOLATE 
W alter B aker A  Co.

Caracas .............................  42
Prem ium , f t s  or f t s  . .  47

W aiter M. Downey Co.
Prcin,um , f t s  ...............  44
Premium, f t s  ...............  44

CIGARS
National Grocer Co. Brands 
A ntonella Cigars, 50

foil ...........................  37 50
A ntonella Cigars, 100

foU ...........................  37 50
A ntonelia  Cigars, 25

t i n s ...........................  37 50
E l Rajah, D iplom at

i c s ,  100s ..................  7 00
El R ajah, corona, 50

per 100 ..................  7 75
E l Rajah, Epicure, 60

per 1000 ................. 74 00
El Rajah, Epicure, 25,

per 100 ................... 8 30
El Rajah, Ark, 60,

per 100 ..................  7 30
El Rajah, President,

60, per 100 ..................10 00
Cdin. Monarch, 50,

wood, per 100 . . . .  5 60 
Odin, M onarch, 25 tin  5 60 
Mungo Park, 2500 lots 69 12 
Mungo Park, 1000 lo ts  70 81 
M unga Park, 600 lo ts  72 62 
Mungo Park, le ss  than

600 .........................  76 00
Mu^go Park, 25 wood 75 00
Worden Grocer Co. Brands 
H arvester (Shade Grown) 
Record Breaker, 50s

foil .............................  75 00
Delm onico 50s ........... 75 00
Panatella , 50s ............. 75 00
Epicure, 50s ...............  95 00
F avorita  Extra, 50s 95 00
P residents, 50s ___  112 50
(L a Azora Broadleaf Cigar) 
W ashington, 50s . . . .  75.00 
P an atella  Foil, 50s . .  75 00 
Perfeeto Grande, 50s 95 00
Opera, 50s ________ 57 00
Sanchez & H aya Clear 
H avana Cigars. Made in 

Tampa, Florida
R othchilds, 50s ......... 75.00
B. P anatella , 50s . . . .  75 00
D iplom atics, 5 0 s ___  95 00
Bishops, 50s ............... 115 00
R eina F ina, 50s T ins 115 00
Queens, 50s ................. 135 00
Perfectionados, 25s 150 00

Ignacia H aya
Made in Tam pa, Florida. 
E xtra Fancy Clear H avana
D elicados, 5 0 s _____ 120 00
1’rim eros, 5 0 s _____  140 00

R osenthal Bros.
R. B. Cigar (wrapped

in tissu e ) 50s ..........  60 00
Imported Sum atra wrapper 

Man.11a Cigars 
From  Philippine Islands
Lioba, 100s ....................  37 50

Other Brands 
Charles th e E ighth (D o

m estic), 50s ..............  70 00
B. L., 50s ......................  52 00
H em m eter Champions,

50s .................................  56 00
Court Royal, 5 0 s ____  60 00
Court Royal, 25 tin s 60 00
Qualex, 60s ................... 50 00
K nickerbocker, 503 . .  54 00 

Stogies  
Tip Top, 50s tins,

2 for 5 .....................  19 50
CLOTHES LINE

H em p, 60 fL ................. 2 60
T w isted  Cotton, 50 ft. 3 25 
T w isted  Cotton, 60 fL 3 90
Braided, 50 f t .................  4 00
Braided, 80 f t  ............. 4 25
Sash  Cord .......................  4 60

COCOA
Baker’s  ...............................  48
Bunte, 15c s ize  ...............  55
Bunte, ft lb.......................  60
B unte, 1 lb .........................  48
Cleveland .......................  41
Colonial, f t s  ...................  36
Colonial, fta  ...................  33
Epps .................................... 43
H ersheys, f t s  ...................  42
H ershey3, f t s  ...................  40
H uyler ...............................  36
Lowney, f t s  .....................  48
Lowney, f t s  .....................  47
Lowney, f t s  .....................  47
Downey, 5 lb. c a n s .........44
Van H outen f t s  .............  12
Van H outen, f t s  .............  18
Van H outen, ft3  .............  36
Van H outen , i s  ..............  65
W an-E ta ............................ 36
W ebb .................................. 33
Wilbur, f t s  .......................  33
W ilbur, f ts  .......................  33

COCOANU r
fts, 5 lb. case  Dunham  46
fts , 5 lb. case  ...............  45
fts  & fts , 15 lb. case 45 
6 and 12c pkg. in pail3 4 75
Bulk, pads .....................  38
Bulk, barrels .................  35
48 2 oz. pkgs., per case 4 00 
43 4 oz. pkgs., per case 7 50 

COFFEE ROA8TED  
Bulk

Rio ...............................  26@28
Santos .........................  37®40
Maracabo ...........................  43
M exican .............................  43
G uiam ala ...........................  42
Java  ...................................  60
M ocha ................................   50
B ogota ................................ 43
Peaberry .............................  41

Package Coffee 
N ew  York Baals

Arbuckie .....................  38 50
M cLaughlin’s  X X X X  

M cLaughlin's X X X X  pack
age coffee is  sold  to reta il
ers only. Mall a ll orders 
direct to  W. F. M cLaugh
lin  *c Co., Chicago.

Coffee E xtracts
N. Y.. per 100 ...............  Oft
Frank's 260 packages 14 60
H um m el's 60 1 lb...........10

CONDENSED MILK
Eagle, 4 doz..................... 11 00
Leader, 4 doz................. 8 60

EVAPORATED MILK 
Carnation, Tall, 4 doz. 7 60 
Carnation, Baby 8 doz. 7 00
P et, Tail .......................  7 60
P et, Baby .....................  6 25
Van Camp, T all. . . . .  7 25 
Van Camp, B aby . . . .  6 26 
Dundee, Tall, 4 doz. . .  7 40 
Dundee, Baby, 8 doz. 6 85 
Silver Cow, Tall 4 doz. 7 50 
Silver Cow Baby 6 dz. 5 25 

MILK COMPOUND
H ebe, Tall, 6 doz...........5 90
Hebe, Baby, 8 doz. . .  6 60 
Caroiene, Tall, 4 doz. 5 65 

CONFECTIONERY  
Stick Candy P&il3

Horehound ..................... 28
Standard ....................... 28

C ases
Jum bo ............................. 29

Mixed Candy 

Broken ...........................
Pails
29

Cut Loaf ....................... 29
Grocers ........................... 23
K indergarten ............... 32
Leader ............................. 28
N ovelty  ........................... 29
Prem io Cream s ........... 40
R oyal ............................... 28
X  D O ............................. 27

Specialties P ails
A uto K isses (b askets) 28
Bonnie B utter  B ites . .35
B utter Cream Cora . . 36
Caram el Bon Bons . . 84
Caram el C roquettes . . 32
Cocoanut W affles . . . 32
Coffy Toffy ................... 33
Fudge, W alnut ........... 34
Fudge, W alnut Choc. 35
Champion Gum Drops 27
Raspberry Gum Drops 27
Iced Orange Jellies  . . 31
Italian Bon Bons . . . . 28
AA L icorice Drops 

6 lb. box ..................... 2 16
Lozenges, Pep............... 30
Lozenges, P ink  ......... 30
M anchus ......................... 28
M ancbus ......................... 30

B ask ets ..................... IT
N ut B utter  Puffs . . . . 32

Chocolates P ails
A ssorted Choc. ........... 35
Champion ....................... 33
Choc. Chips, Eureka 41
Klondike Chocolates 40
N abobs ........................... 40
N ibble Sticks, box . . 2 50
Nut W afers ................. 40
Ocoro Choc. Caramels 40
P eanu t d u s te r s  ......... 46
Q uintette ..................... 26
R egina ........................... 39
V ictoria Caram els . . . 39

Pop Corn Goods

C racker-Jack Prize . .  7 00 
Checkers Prize ........... 7 00

Cough Drops
B oxes

Putnam  M enthol ......... 1 60
Sm ith Bros. ................. 1 50

COOKING COMPOUNDS 
Mazola

Pints, tin, 2 doz...........8 60
Quarts, tin , 1 doz. . .  8 00 
ft  GaL tins, 1 doz. . .  15 25 
GaL tins, ft doz.......... 14 80
5 GaL tins, ft doz. . .  22 00

COUPON BOOKS
60 Econom ic grade . .  2 26 
100 Econom ic grade 3 75 
500 Econom ic grade 17 00 
1,000 Econom ic grade 30 00 

W here 1,000 books are 
ordered a t  a  tim e, sp ecia l
ly printed front cover is 
furnished w ithout charge.

CREAM OF TARTAR
6 lb. boxes .......................  65
8 lb. boxes .......................  68

DRIED FRUITS

Apples
Evap’ed, Choice, blk . .  23 

Apricots
Evaporated, C h o ic e __  35
Evaporated, Fancy . . . .  44

Citron
10 lb. box _____________50

Currants
P ackages, 16 oz. ______27
Boxes, Bulk, per lb. . . .  26

Peaches
Evap. Choice, Unpeeled 22 
E vap. Fancy, Unpeeled 24 
Evap. Choice, P eeled  24 
E vap. Fancy, Peeied  26

Peel
Demon, A m erican _____38
Grange, Am erican _____38

Ralslne
Choice S'ded 1 lb. pkg. 21 
Fancy S ’ded, 1 lb. pkg. 22 
Thompeon seed less,

1 lb. pkg. ___________22
Thompson seed less, 

bulk ........................   22
California Prunes

80- 90 25 lb. boxes ..@ 18ft 
70- 80 25 lb. boxes ..® 1 9  
60- 70 25 lb. boxes . ,®20  
50- 60 25 lb. boxes . .® 2 1 ft  
40- 50 25 lb. boxes ..® 2 4  
30- 40 25 lb. boxes ..® 2 8

FARINACEOUS GOODS 
Beans

Med. H and Picked . . . .  8 ft
California Dim as ...........
Brown, Holland ........... 6ft

Farina
25 1 lb. packages . . . .  2 80 
Bulk, per 100 lbs...........

Hominy
Pearl, 100 lb. s a c k ___ 6 25

Macaroni
Dom estic, 10 lb. box . .1  10 
Dom estic, broken bbls. 8 ft 
Skinner s  24s, case 1 87 ft 
Golden Age, 2 doz. . .  1 90 
Fould's, 2 doz...............  1 90

Pearl Barley
Chester ...........................  6 25

Peaa
Scotch, lb .........................  7
Split, lb...............................  8

Sago
E a st India .......................  15

Tapioca

Pearl, 100 lb. sack s . . . .  12 
M inute, Substitute, 8

oz., 3 doz.......................  4 05
Dromedary Instant, 3 

doz., per case ......... 2 70

FISHING TACKLE  
Cotton Lines

No. 2, 16 fee t ............. 1 46
N o. 8, 16 fee t ............  1 70
No. 4, 15 fee t ............. 1 85
N o. 5, 15 fee t ............. 2 15
No. 6, 16 fee t ............  2 45

Linen Lines
Fudge, Choc. P eanu t 28 
Small, per 100 yardB 6 65 
Medium, per 100 yards 7 26 
Large, per 100 yards 8 00

Floats
No. 1ft, per gross  
No. 2, per gross . 
No. 2ft. per gross .

Hooks— Kirby 
Size 1-12, per 1,000 . 
Size 1-0, per 1,000 .
Size 2-0, per 1,000 .
Size, 3-0, per 1,000 . 
Size 4-0, per 1,000 .
Size 5-0, per 1,000 .

1 50
1 76
2 25

..  84 

.. 96 
1 15 
1 32 
1 65 
1 9?

No.
No.
No.
No.
No.
No.
No.
No.
No.

Sinkers
per gross ...........  65
per gross ...........  73
per gross ...........  85
per gross . . . .  1 10
per gross . . . .  1 45
per gross . . . .  1 35
per gross . . . .  2 30
per gross . . . .  8 31
per gross . . . .  4 6f

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand 

Pure Vanila 
Terpenelesa  
Pure Lemon

Per Doz.
7 Dram 15 Cent ........... 1 2#
l f t  Ounce ¿0 Cent . . 1 2 #  
2 Ounce, 35 Cent . . . .  2 70 
2ft Ounce 35 Cent . .  2 85 
2ft Ounce 45 Cent . .  8 10 
4 Ounce 65 Cent . . . .  6 20
8 Ounce 90 Cent . . . .  8 58 
7 Dram A ssorted . . . .  1 j |  
l f t  Ounce A ssorted . .  2 06

FLOUR A N D  FEED  
Valley City M illing Co.

L ily  W hite ................. 14 50
Graham 25 ib. per cw t. 6 U0
Goiuen G ranulated Meal,

zo lbs., per cw t.......... 5 20
R ow ena Pancake 6 lb.

Compound .........  5 so
Rowena B uckw heat

Compound ......... 6 00
R owena Corn Flour,

W atson H igg in s Milling
tu .

N ew  P erfection , f t s  14 35 

Meal

Bolted .............................  6 oc
Goiuen Granulated . .  6 20

W heat
No. 1 Red ..........................2 35
Mo. 1 W hite ................... 2 33

Oats

M ichigan Carlots ........... 90
Des3 u ian  Cariots . . . .  93

Corn
Carlots ...........................  1 55
D ess than Carlots . . . .  1 65

Hay
Carlots .........................  31 00
L ess than Carlots . .  33 00

Feed

Street Car Feed . . . .  63 00 
No. 1 Corn & Oat Fd 63 00
Cracked Corn ........... 64 00
Coarse Corn M eal . .  64 00

FRUIT JARS  
Mason, ft  p ints, gro 8 0 
Mason, pts., per gross 8 4 
Mason, qts., per gro. 8 7 
Mason, ft  gal., gro. 11 0 
M ason, can top3, gro. 2 8 
Ideal G lass Top, pts. 9 5 
Ideal G lass Top. qts. 9 9 
Ideal G lass Top ft  

gallon .......................  12 0

GELATINE

Cox’3 1 doz. large . . .  1 90 
Cox’s 1 doz. sm all . .  1 25 
K nox’s  Sparkling, doz. 2 00 
K nox’s Acidu'd doz. . .  2 10
M inute, 1 doz................ 1 25
M inute, 3 doz...............  3 75
N elson’s  .........................  1 60
Oxford ...........................  75
Plym outh Rock, Phos. 1 55 
Plym outh Rock, P lain  1 35 
W aukesha .....................  1 60

H IDES A N D  P E L T 8  
Hides

Green, No. 1 ___________30
Green. N o. 2 ___________29
Cured, No. 1 ___________32
Cured, No. 2 ___________31
Calfskin, green. No. 1, 66 
Calfskin, green. No. 2, 63ft 
Calfskin, cured, No. 1, 68 
Calfskin, cured, No. 2, 66ft
H orse. No. 1 ...............  10 00
H orse. N o. 3 ...............  I  N



January 21, 1920 M I C H I G A N  T R A D E S M A N 29
Pelts

Old W ool ..................  75@2 00
Lam bs .....................  60@2 00
Shearlings .............  50@1 BO

Tallow
Prim e .............................  @10
No. 1 .............................  @ 9
No. 2 ...............................  @ 8

Wool
Unwashed, m e d .__ @50
U nwashed, f i n e ___ @ 45

RAW FURS
No. 1 Skunk _______ 7 00
No. 2 Skunk ................. 5 00
No. 3 Skunk ...............3 00
No. 4 Skunk ............... 1 50
No. 4 Unprim e ........... 75
M uskrats, W inter ___ 3 75
M uskrats, Fall ..........  2 75
M uskrats, K itts  ......... 25
No. 1 Raccoon, Large 7 50 
No. 1 Raccoon, Med. 5 00 
No. 1 Raccoon, Small 2 50 
No. 1 Mink, Large . .  14 00 
No. 1 Mink, Medium 10 00 
No. 1 Mink, Sm all . .  7 00 

Above prices on prime 
goods.

HONEY
Airline. No. 10 ........... 4 00
Airline, No. 15 ........... 6 00
Airline, No. 25 ........... 9 00

HORSE RADISH  
P er doz.............................  i  00

JELLY
Pure, per pail, 30 lb. 5 50

JELLY G LAS8E8  
8 oz., per doz...................  40

PETROLEUM PRODUCTS  
Iro n  B a rre ls

P erfection  __________ 17.7
Red Crown Gasoline 23.7 
Gas Machine Gasoline 39.3 
Y. M. & P. N aphtha 23.7 
Capitol Cylinder, Iron

Bbls................................. 41.8
A tlantic Red Engine,

Iron Bbls.......................  24.8
Winter Black, Iron

B bls................................. 14.3
Polarine, Iron Bbls. . .  47.8

PICKLES
Medium

Barrels, 1,200 count 12 00 
H alf bbls., 600 count 7 50
5 gallon kegs ............... 2 50

Small
Barrels .........................  14 00
Half barrels ............... 7 50
5 gallon kegs ............... 2 80

Gherkins
Barrels .........................  25 00
Half barrels ............... 13 00
5 gallon kegs ............... 4 50

Sw eet Small
Barrels .........................  28 00
5 gallon kegs ............... 5 75
H alf barrels ............... 15 00

PIPES
Cob, 3 doz. in box . .  1 25

PLAYING CARDS 
No. 90 Steam boat . . . .  2 25
No. 808, B icycle ........... 3 75
P ick ett ..............................31 00

MAPLEINE
1 oz. bottles, per doz. 1 75
2 oz. bottles, per doz. 3 00
4 oz. bottles, per doz. 5 50
8 oz. bottles, per doz. 10 50
Pints, per doz..................18 00
Quart3, per doz........... 33 00
% Gallons, per doz. 5 25 
Gallons, per doz.......... 10 00

MINCE MEAT 
None Such, 3 doz.

case l'or ................... 5 60
Quaker, 3 doz. case  

for .................................  3 25

MOLASSES 
New Orleans

Fancy Open K e t t l e ___  85
Choice ...............................  68
Good ...................................  56
Stock ...................................  28

H alf barrels 5c extra

NUTS—W hole 
Almonds, Terragona 35 
Brazils, large washed 26
Fancy Mixed ...............
Filberts, Barcelona . .  32 
Peanuts, V irginia raw 16 
Peanuts, Virginia,

roasted .....................  18
Peanuts, Spanish . . .  25 
W alnuts California . .  39 
W alnuts, French . . . .

Shelled
Almonds .........................  65
Peanuts, Spanish,

10 lb. box ............... 2 75
Peanuts, Spanish,

100 lb. bbl...................  25
Peanuts, Spanish,

200 lb. bbl...................  24%
P ecans ...........................  95
W alnuts .......................  85

OLIVES
Bulk, 2 gal. kegs, each 3 25 
Bulk, 5 gal. kegs, each 8 00
Stuffed, 4 oz...............  1 80
Stuffed, 15 oz...................4 50
Bitted (not stuffed)

14 oz.............................. 3 00
M anzanilla, 8 oz ........... 1 45
Lunch, 10 oz................ 2 00
Lunch, 16 oz................ 3 25
Queen, Mammoth, 19

oz..................................... 5 50
Queen, M ammoth, 28

oz...................................... 6 75
Olive Chow, 2 doz. cs. 

per doz. .....................  2 50

PEA N U T BUTTER

Bel-Car-M o Brand
8 oz., 2 doz. in case . .
24 l  lb. pails .................
12 2 lb. pails ...................
5 lb. pails, 6 in crate
10 lb. pails .......................
15 lb. pails .....................
25 lb. pails .....................
50 lb. tins .........................
100 lb. drum s .................

POTASH
B abbitt’s, 2 doz.............2 75

PROVISIONS 
Barreled Pork 

Clear Back . .  50 00@52 00 
Short Cut Clear . .  @45 00
Pig . . .  .........................
Clear Fam ily  ............. 48 00

Dry Salt Meats 
S P  B ellies . .  32 00@34 00 

Lard
Pure in tierces . .  29@29% 
Compound Lard 27 @27% 
80 lb tubs . ..a d v a n c e  %
60 lb. tubs ...a d v a n c e  %
50 lb. tubs ...a d v a n c e  *4
20 lb. pails ...a d v a n c e  44
10 lb. pails . ..a d v a n c e  %
5 lb. pails ...a d v a n c e  1
3 lb. pails . ..a d v a n c e  1

Smoked Meats 
H am s, 14-16 lb. 30 @31 
H am s, 16-18 lb. 28 @29 
Ham s, 18-20 lb. 27 @28 
Ham, dried beef

sets  ................... 41 @42
California H am s 19%@20 
P icnic Boiled

H am s ............... 35 @40
Boiled Ham3 . ..4 2  @44 
Minced H am s . .  22 @23 
Bacon ................. 31 @43

Sausages
Bologna ...........................  18
L iver ...............................  13
Frankfort .....................  19
Pork .......................  14@15
Veal .................................  11
Tongue .........................  11
H eadcheese ...................  14

Beef
B oneless , 30 00@35 00
Rump, new . 40 00@42 00

Pig rS Feet
% bbl3. ................  1 75
% bbls.,

IACO lb s...............3 40
% bbls. ..............  11 50
1 bbl. .. ............... 19 00

Canned Meats 
Red Crown Brand 

Corned B eef, 24 Is . .  3 90
R oast B eef, 24 Is  ____ 3 90
Veal Loaf, 48 %s, 5%

oz.................................  1 65
Veal Loaf, 24% s, 7 oz. 2 60
V ienna Style Sausage,

48%s .............................  1 40
Sausage Meat, 24 Is 3 35
Potted M eat, 48%3 . .  52% 
Potted Meat, 48 %s 90 
Ham burger Steak and

Onions, 48 %s ........... 1 75
Corned B eef H ash,

48 %s ...........................  1 75
Cooked Lunch Tongue,

48 %s ......................... 4 00
Cooked Cx Tongues,

12 2s ...........................  22 50
Chili Con Carne, 48 Is  1 80 
Pork and Beans, 48 13 1 80 
Sliced Bacon, m edium  4 00 
Sliced Bacon, large 6 25 
Sliced Beef, 2% oz. . .  2 05
Sliced Beef, 5 oz...........3 60
Sliced B eef, 3% oz. . .  2 70 
Sliced Beef, 7 oz.......... 4 65

M ince Meat
Condensed No. 1 car. 1 80 
Condensed Bakers brick 25 
M oist in g lass ............. 25

Tripe
K its, 15 lbs.........................  90
V* bbls., 40 lbs........................1 60
% bbls., 80 lbs............ 3 00

Casings
H ogs, per lb ............. @65
Beef, round „ei . . . .  19@20 
Beef, m iddles, se t ..50@60 
Sheep, a  skein 1 75@2 00

Uncolored Oleomargarine
Solid D aily  ................  28@29
Country Rolls ............. 80@31

RICE
F an cy Head ................... 16
B lu e R ose .......................  14

ROLLED OATS
Monarch, bbls...............  9 75
Rolled Avena, bbls. 10 00 
Steel Cut, 100 lb. sks. 5 00 
Monarch, 90 lb. sacks 5 00 
Quaker, 18 R egular . .  2 10 
Quaker, 20 Fam ily . .  5 50

8N U F F
Sw edish Rapee 10c 8 for 64 
Swedish Rapee. 1 lb. g ls  60 
Norkoplng. 10c, 8 for . .  64 
Norkoplng, 1 lb. g la ss  . .  60 
Copenhagen, 10c, 8 for 64 
Copenhagen, 1 lb. g lass 60

SOAP
Jam es S. Kirk & Company 
American Fam ily, 100 7 85 
Jap Rose, 50 cakes . .  4 85 
Kirk’s W hite Flake . .  7 00 

Lautz Bros. Jk Co. 
Acme, 100 cakes . . . .  6 75 
B ig M aster, 100 blocks 8 00

»Climax,. 100s ............... 6 00
Climax, 120s ............... 5 25
Queen W hite, 80 cakes 6 00
Oak Leaf, 100 cakes 6 75 
Queen Anne, 100 cakes 6 75 
Lautz Naphtha, 100s 8 00

Proctor & Gamble Co.
Lenox .............................  6 00
Ivory, 6 doz...................  8 15
Ivory, 10 oz................ 13 50
Star .................................  7 85

SALAD DRESSING  
Columbia, % pints . .  2 25 
Columbia, 1 pint . . . .  4 00 
Durkee’s large, 1 doz. 5 80 
Durkee’s med., 2 doz. 6 30 
D urkee’s  Picnic, 2 doz. 2 90 
Snider’s  large, 1 doz. 2 40 
Snider’s sm all, 2 doz. 1 45

SA LERA TU 8  

Packed 60 lbs. in box
Arm and Ham m er . .  3 25 
W yandotte, 100 %s . .  3 00

SAL SODA
Granulated, bbls........... 1 95
Granulated 100 lbs. os. 2 10 
Granulated, 36 2% lb.

packages ............... 2 25

SALT  
Solar Rock

56 lb. sack s .......................  (6
Common

Granulated, F ine . .  2 35
Medium, F ine .............’ 2 40

Per case, 24 2 lbs.......... 2 00
Five case lots ..........  1 90

SALT FISH  
Cod

Middles ...............................  28
Tablets, l  lb.......................  i s
Tablets, % lb................. 1 75
W ood boxes ...................  19

Holland Herring
Standards, bbls..............19 50
Y. M., bbls...................  22 50
Standards, kegs ......... 1 20
Y. M., kegs ................... 1 50

Herring
K  K  K K, N orway . .  20 00
8 lb. pails .....................  1 40
Cut Lunch .....................  1 25
Boned, 10 lb. boxes . . . .  29

Trout
No. 1, 100 lbs...................  12
No. 1, 40 lbs.....................
No. 1, 10 lbs...................
No. 1, 3 lbs.......................

Sw ift & Company 
Classic. 100 bars, 8 oz. 7 50 
Sw ift’s  Pride, 100 8 oz. 6 00
Quick Naptha ............... 6 50
W hite Laundry, 100 8

oz..................................... 5 90
Wool, 24 bar3, 6 oz 1 70 
W ool, 100 bars, 6 oz. 7 00 
Wool, 100 bars, 10 oz. 11 00

Tradesm an Company 
Black H aw k, one box 4 50 
Black H awk, five bxs 4 25 
Black H awk, ten  bxs 4 00 

Box contains 72 cakes. It 
is a  m ost rem arkable dirt 
and grease remover, w ith 
out injury to the skin.

Scouring Powders
Sapolio, gross lots ___ 9 50
Sapolio. half gro. lots 4 85 
Sapolio, single boxes 2 40
Sapolio, band ............... 2 40
Queen Anne, 60 cans 3 60 
Snow Maid, 60 cans . .  3 60

W ashing Powders 
Snow Boy, 100 5c . . .  4 10 
Snow Boy, 60 14 o x  4 20 
Snow Boy, 24 pkgs 6 00
Snow Boy. 20 pkgs 7 00

Soap Powders 
Johnson’s  Fine, 48 3 5 75
Johnson’s X X X  100 . .  6 75 
Lautz Naphtha, 60s . .  8 60
Nine O’Clock ............... 4 25
Oak Leaf, 100 pkgs. 8 50 
Old Dutch Cleanser 4 00 
Queen Anne, 60 pkgs. 3 60
R uh-No-M ore ............... 5 50
Sunbrite, 100 cans . . . .  4 50 
Stunbrite, 60 cans . . . .  2 30

Kit c h e n  
len zer

Ü̂ S-SCÔ  r 1üBSPOLISh*:

80 can cases, $4 per case  

SODA
Bi Carb. K egs ......... 4

Mackerel
Mess, 100 lbs.............. 25 00
M ess, 60 lbs................. IS 25
M ess, 10 lbs................ 2 95
Mes3, 8 lbs....................  2 SO
No. 1, 100 lbs.............  24 00
No. 1, 50 lbs...............  12 75
No. 1, 10 lbs...................  2 80

Lake Herring 
% bbl., 100 lbs...............7 60

SEED S
A nise .............................  45
Canary. Sm yrna ......... 20
Canary, Sm yrna . . . .  16 
Cardomon, M alabar 1 20 
Celery ...........................  66

SPICES 
W hole Spices

Allspice, Jam aica . . . .  @18
Cloves, Zanzibar ......... @60
Cassia, Canton ........... @30
Cassia, 5c pkg. doz. @40
Ginger, African ......... @15
Ginger, Cochin ........... @20
Mace, Penang ............. @75
Mixed, No. 1 ...............  @17
Mixed, No. 2 ...............  @16
Mixed, 5c pkgs. doz. @45
N utm egs, 70-8 ...........  @50
NutmegB, 105-110 . . .  @45
Pepper, Black ............. @30
Pepper, W hite ............. @40
Pepper, Cayenne . . . .  @22 
Paprika, Hungarian

Hem p, R ussian ........... 12%
Mixed Bird ...................  13%
Mustard, w hite ......... 40
Poppy .............................  65
Rape ...............................  16

SHOE BLACKING  
H andy Box, large 3 dx. 8 66 
H andy Box, sm all . . .  1 26 
B ixby’s  Royal Poli3h 1 25 
Miller’s Crown Polsh 90

Pure Ground In Bulk
Allspice, Jam aica . . .  @18 
Cloves, Zanzibar . . . .  @65
Cassia, Canton ......... @40
Ginger, African ......... @28
Mustard .........................  @38
Mace, P enang ........... @85
N utm egs .......................  @36
Pepper, B lack ...........  @34
Pepper, W hite ...........  @52
Pepper, Cayenne . . . .  @29 
Paprika, H ungarian . .  @00

Seasoning
Chill Powder, 15c . . . . . 1 35
Celery Salt, 3 oz.......... . . . 9 5
Sage, 2 oz........................ . . . 9 0
Onion Salt ................... 1 35
Garlic ............................. 1 35
Ponelty, 3% oz............ .. 2 26
K itchen Bouquet . . . . 2 60
Laurel Leaves ............ . .  20
Marjoram, 1 oz........... . .  90
Savory, 1 oz. .............. . . . 9 0
Thyme, 1 oz................. . .  90
Tumeric, 2% oz........... . .  90

STARCH
Corn

Kingsford, 40 lbs. ___. 11%
Muzzy, 48 1 lb. pkgs. • • 9%
Powdered, barrels . . . • 7%
Argo, 48 1 lb. pkgs. . . 4 15

Kingsford
Silver Gloss. 40 lib . .,. 11%

Gloss
Argo, 48 1 lb. pkgs. . . 4 15
Argo, 12 3 lbs................ . 3 0-»
Argo, 8 5 lbs.................. . 3 40
Silver Gloss, 16 Slbs. ..11%
Sliver Gloss, 12 61b3. ..11%

Muzzy
48 lib. packages ............ 9%
16 31b. packages ............ 9%
12 61b. packages ............ 9%
50 lb. boxe3 ................... 7%

s y r u p s
Corn

B arrels ...............................  75
H alf Barrels .....................  81
Blue Karo, No. 1%,

2 doz.......................... 3 40
Blue Karo, No. 2 2 dz. 4 05
Blue Karo, No. 2%, 2

doz...................................  4 95
Blue Karo, No. 5 1 dz. 4 90
Blue Karo, No. 10,

% doz........................ 4 65
Red Karo, No. 1%, 2

doz.................................... 3 65
Red Karo, No. 2, 2 dz. 4 60
Red Karo, No. 2%, 2

doz.................................... 5 25
Red Karo, No. 5, 2 dz. 5 10
Red Karo, No. 10, % 

doz...............................  4 85

W OODENW ARE
B askets

Bushels , wide band.
w i re handles 2 20

Bushels1. wide band,
wood handles 2 25

Market, drop handle 95
Market, single handle 1 00
Market, extra  . 1 35
Splint, large .. 8 50
Splint. mi dium 7 75
Spt nt. sm all . 7 00

Butter P lates  
Eseanaba M anufacturing  

Co.
Standard W ire End

Per 1.000
No. % ...............................  2 86
No. % ...............................  3 17
No. 1 ...............................  3 39
No. 2 ...............................  3 99
No. 3 ...............................  4 97
No 5 ...............................  6 91
No. 8-50 extra sm cart 1 21 
No. 8-50 sm all carton 1 27 
No. 8-50 m ed’m carton 1 32 
No. 8-50 large carton 1 60 
No. 8-50 extra lg  cart 1 93 
No. 4-50 jumbo carton 1 32

Churns
Barrel. 5 gal., each . .  2 40 
Barrel, 10 gal. each . .  2 65
Stone, 3 gal.......................  39
Stone, 6 g a l........................ 78

Clothes Pins. 
Eseanaba M anufacturing  

Co.
No. 60-24, W rapped . .  4 75 
No. 30-24. W rapped . .  2 42
No. 25-60, W rapped . .  75

Egg Cases
No. 1, Star ................... 4 00
No. 2, S t a r .....................  8 00
12 oz. size .......................  4 50
9 oz. size .....................  4 25
6 oz. size .......................  8 90

Faucets
Cork lined, 3 in. ...........  70
Cork lined, 9 in ..............  90
Cork lined, 10 in ................ 90

Pure Cane
Fair ...........................
Good ...........................
Choice .......................

TABLE SAUCES
Lea & Perrin, large . .  5 75 
L ea & Perrin, sm all . .  3 25
Pepper .............................  1 25
Royal Mint ................... l  50
Tobasco .....................  3 00
England’s Pride ___  1 25
A -l, large .....................  6 00
A -l, sm all .....................  2 90
Capers ...........................  1 80

TEA
Japan

Medium .....................  40@42
Choice .........................  49@52
Fancy .........................  60@61
B asket-F ired  Med’n.
B asket-F ired Choice 
Basket Fired Fancy
No. 1 Nibbs ...................  @55
Siftings, bulk ............. @21
Siftings, 1 lb. pkgs. @23

Gunpowder
Moyune. Medium . .  35@40
Moyune. Choice ___  40@46

Young Hyson
Choice .........................  35@40
Fancy ......................... 60® 60

Oolong
Form osa. Medium . .  40@45 
Formosa, Choice . .  45@50 
Formosa. Fancy . .  55 @75

English Breakfast 
Congou, Medium . .  40@45 
Congou, Choice . . . .  45@50 
Congou, Fancy . . . .  50@60 
Congou. Ex. Fancy 60@80

Mop Sticks
Tr 3jan spring ............... 0 50
Ko ipse patent spring 2 50
Nr 1 common .......... 0 50
No 2, pat. brush hold 2 50
Jde al. No. 7 ................... 2 50
20oz. cotton mop heads 4 30
12oz. cotton mop heads 2 60

Palls
10 C|t Galvanized . . . . 5 50
12 qt. Galvanized . . . . 5 75
14 qt. Galvanized . . . . fi 25
Fil re ............................... 9 75

Toothpicks
Eseanaba M anufacturing  

Co.
No. 48. Em co ............ . 1 80
No. 100, Em co ........ . 3 50
No. 50-2500 Em co .. . 3 50

Traps
Mouse, wood, 4 holes 60
Mouse, wood. 6 holes 70
Mouse, tin, 5 holes .. 65
Rat. wood ..................... 80
Rat. spring ................. 80
Mouse, spring ............. 20

Tubs
No. 1 Fibre ................. 42 00
No. 2 Fibre ................. 38 00
No. 3 Fibre ............... 33 00
Large Galvanized . . 13 25
Medium Galvanized 11 25
Sm all Galvanized . . . 10 25

W ashboards
Banner Globe ............... 5 50
Brass, Single ............... 7 50
Glass, S ngle ., 8 50
Double P eerless ......... 8 50
Single P eerless ........... 7 50
Northern Queen ......... 7 00
U niversal ....................... 7 25

Ceylon
Pekoe. Medium . . . .  40@45 
Dr. Pekoe, Choice ..46@48 
Flowery O. P. Fancy 55@60

TW INE
Cotton, 3 ply cone . . . .  75
Cotton, 3 ply balls ___  75
Hemp, 6 ply ................... 25

VINEGAR
Cider, Benton Harbor . .  35 
W hite W ine, 40 grain 20 
W hite W ine, 80 grain 27 
W hite W ine, 100 grain 29

Oakland V inegar & Pickle
Co.’s Brands.

Oakland Apple Cider . .  40 
Blue Ribbon Corn . . . .  28 
Oakland W hite Pickling 20 

P ackages no charge.

WICKING
No. 0, per gross ........... 70
No. 1, per gross ........... 80
No. 2, per gross . . . .  1 20 
No. 3, per gross . . . .  1 90

W indow Cleaners
12 in. 1 66
14 in. 1 85
16 in.

Wood Bowls

2 30

13 in. B utter ............... 3 00
15 in B utter ............... 7 06
17 in. B utter ............... 11 00
19 in B n tf lt  ............... l i  00

w r a p p i n g  p a p e r
Filbre, Manila, w hite 71/'
Nc». 1 Fibre Sir,
Butch'ers Manila _ .. 8
Kr aft . 13rviii.it _____________
W ax Butter, short c ’n t 25
Parchm ’t Butter, rolls 25 

YEAST CAKE
Magic. 3 doz...................  1 45
Sunlight, 3 doz...............1 00
Sunlight, 1% doz............. 50
Y east Foam , 3 doz. . .  1 45 
Y east Foam , 1% doz. 73

YEAST—COMPRESSED  
Fleischm an, per doz. . .  24
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Beware of the Pernicious Adjust
ment Bureaus.

T he T radesm an  is requested  to 
s ta te  w hy it opposes the ad ju s tm en t 
bureau m ethod of se ttlin g  losses by 
fire. T he reasons are several, as fo l
low's :

1. T he m ethods used by bureau 
ad ju s te rs  are a lm ost invariably  un
fair, u n just and contem ptible. To 
m en of influence and position, the 
ad ju s te r is as hum ble as Uriah. Heap, 
bu t in the  case of m en of small 
m eans w hose capital i- m ainly tied 
up in the business mvolve-i by  the 
fire they  assum e a d icta to rial a tt i 
tude w hich m akes it nex t to  im pos
sible to  arrive a t anv  sa tisfac to ry  
conclusion. T hey re so rt to deceit, 
cajo lery , th rea ts  and o th er practices 
which frequently  b o rd er on the c rim 
inal. T h is line of action usually en 
ables them  to  accom pli-h th e ir ne
farious ends by m ethods closely 
akin to  those of the highw aym an.

2. T he  A d justm en t bureaus do 
no t live up to the  le tte r  or spirit of 
the law. T he standard  form  provides 
fo r an appraisa l when the insured 
and insurer cannot agree, w ith the 
proviso  th a t the  finding of the ap
pra isers shall be final so far as de
term in ing  the aettig! am ount of the 
loss is concerned. T he Suprem e 
C ourt of M ichigan has held th a t such 
an appraisa l can only be overturned 
by the allegation  of fraud; yet in 
the  case of the Valley City Chair 
Co. loss in th is city a few years ago, 
the  ad jus tm en t bureaus repudiated  
the appraisa l—expressly  asked for 
by the  bureau— on the  ground th a t 
its own mem in r of the appraisal 
board  was incom petent! W hen ad
ju stm en t com panies set a t defiance 
s ta tu to ry  law and Suprem e C ourt 
decisions, it is certáin lv  time to  call 
a halt.

3. T he m ethods of the ad ju s t
m ent bureaus tend to litigation, 
which is the last th ing  the fire in 
surance com panies ought to  encour
age. R eso rt to  the courts is held as 
a club over the heads of the insured 
and all so rts  of illegal subterfuges 
are reso rted  to  in the effort to co
erce m en who can be in tim idated  by 
th rea ts , u tte red  by cunning law yers 
and unscrupulous ad justers. W hen 
all o th er expedents fail, the  a d ju s t
m ent bureau have taken unfair ad
vantage of tn  h r vie rims by securing  
s ta rtin g  suit ag ainst the com panies 
injunctions in a d istan t p a r t of the 
S tate, en jo in ing  the insured from  
to secure a legal ad justm en t of the 
losses. Of course, such in junctions 
are clearly  illegal and will quickly 
be set aside by re so rt to  the h igher 
courts, but the ad ju st m en bureaus 
usually  accom plish their nefarious 
objects by subjecting  the insured to 
legal expenses and court costs, which 
he is too  often in no position to  face.

T he T radesm an befit;n>:i it has
presented th ree  valid i ea; oils w hy
no pol icy holder should place him-
self in a position  to he hvide the vic-
tim  of the m ethods pur sued by the
ad jstm en t bureau-. ile can e:asily
relieve him self of this Liv'd on and
cancel the license his policy iform
gives 1;tim to  sue a .r i be sued b]/  in-
sisting on the follow!ii;g parag raph

being em bodied in the riders on his 
policies;

It is a condition ot this contract 
between insurer and insured th a t, in 
the event of fire, the loss be adjust
ed by an officer or employe of the 
insurer and not by an adjustment 
company.

Any num ber of these slips can he 
ob tained of the T radesm an  free of 
charge.

H alf the  joy of life is in little  
th ings taken on the run. L et us run 
if we m ust—even the  sands do th a t— 
bu t le t us keep our hearts young  and 
our eyes open, th a t no th ing  w orth  
our while shall escape us. And every
th ing  is w orth its while if we only 
grasp  it and its significance.

Annual Meeting of Grand Rapids 
Merchants Mutual.

At the  annual m eeting  of the 
G rand R apids M erchants; M utual 
F ire  Insu rance  Co., held last F r i
day, J. B. Sperry, of P o rt H uron, 
was elected a d irec to r fo r one year 
and F. E. Mills, of Lansing, Paul 
H o ekstra , of Grand Rapids, and 
Chas. P. Lillie, of Coopersville, were 
elected d irec to rs fo r tw o years. T he 
report of the T reasu re r showed to 
ta l receip ts of $26,916.83 and to ta l 
d isbursem ents of $27,617.67. T he 
fact th a t th e  d isbursem ents exceed
ed the receip ts by $701 was due to  
ex tra  heavy fire losses, which ag 
g regated  $10,915.33. Fo rtunate ly , 
com pany had a surplus of $7,325.79 
a t the beginning of the  year, and a l
so has additional assests of $3,515,-

FINANCIAL STATEMENT OF

Michigan Shoe Dealers’ 
Mutual

Fire Insurance Co.
Fremont, Mich.
A M O U N T  A T  R IS K .

1912 ....................................................$ 141,350.00
1913 ....................................................  350,150.00
1914   401,450.00
1915 ....................................................  926,150.00
1916 ....................................................  1,353,925 00
1917 ....................................................  1,671.900.00
1918 ....................................................  2,211,775.00
1919 ....................................................  3.599.575.00

IN C O M E .
Board R ate Dividends

1912 ...........................$ 2,232.78 $ 744.26
1913   4,985.04 1,424.30
1914   5,316.22 1,518.90
1915 ...........................  13,561.40 3,874.58
1916 ...........................  19,621.40 5,606.11
1917   23,266.16 6,647.47
1918   38,122.25 10,519.98
1919   63,375.88 17,276.46

$170,611.13 $47,612.15

L O S S E S  P A ID .
1912 .............................................. None.
1913 .............................................. None.
1914 ..............................................$ 2,381.48—45%
1915 .............................................. 3,201 82—24%
1916   9,049.61—46%
1917 .............................................. 11,193.54—48%
1918 ___ '.....................................  8,137.59—21%
1919 .............................................. 13,903.88—22%

A verage Loss R atio $47,867.92—28%

Savings to P olicy H olders since
organization ............................... $47,612.15

L osses Paid to P olicy  H olders
since organization . .  ..........  47,867.92

Total A ssets  D ecem ber 31, 1918.. 12,110.81

IN C O M E  FOR 1919.
Gross Prem iuns 

on Direct Bus. $57,588 21
Gross Prem ium s 

on Re-Tnsur. $8.726.56 
Deduct Corns, to 

R e-Ins. Co.’s 2,93«.S9 5,787.67

Total premium incom e ...............$ 63,375.88
R eceived from R e-Ins. Co.’s  for

losses ............................................ 5,583.26
Interest on L iberty Bonds . . . .  566 72
Prem ium s returned .......................  46.53
D iscount on Bonds .......................  139.75

$81,823.02
D IS B U R S E M E N T S .

L osses ................................ $13,903.88
Adjustm ent expense . .  77.14
Com m issions to A gents 2.598.84 
Com m issions to S'ec’y  6,799.26 
Directors P ees & Exp. 108.90 
Postage. Print. & Adv. 1,167.40 
Mich. In. Bu. for rates 403.00 
Furniture and F ixtures 138.70
Incidentals .....................  125.13
R e-Insurance .................  15,187.18
Return Prem ium s . . . .  426.24
Div. to Policy Holders 17,276.46 58,340.13

B alance on Hand . .  $23,482.89

A SSETS.
Cash in Office & Bank $ 6,426.10 
Certificates of D eposit 3,006.79 
Liberty Bonds ............... 14,050.00

Total Ledger A ssets $23,482 89

L IA B IL IT IE S .
R e-Insurance R eserve on Insur

ance Carried N et ...................$12,271.79
Surplus Over A ll L iabilities ___  11,211.10

$23,482.89
Am ount of insurance in force

Dec. 31, 1918 .......................$2,211,775.00
W ritten or Renewed in 1919 . .  3,847,175.00

Total ............................................$6,058,950.00
Expirations and C ancellations 2,459,375.00

Insurance in force Jan. 1, 1920 $3,599,575.00 
R e-Insured w ith  other co.’s 1,743.400 00

Am ount of insur. carried n et $1,856,175.00
A ssets  January 1, 1920 .............. 23,482.89
Surplus January 1, 1920 ____  11,211.10
A ssets  per $1,000 of insurance

carried n et ...........................  12.65
Surplus per $1,000 o f insurance

carried n et ...........................  6.04
Ratio of Losses to Premiums, 22%. 
Ratio of Expense to Prem ium s, 18%,

Bristol Insurance Agency
“T he A gency of Personal Service”

Inspectors and State Agents for Mutual Companies

Savings to Our Policy Holders
On Tornado Insurance 40%

General Mercantile and Shoe Stores 30%
Drug Stores, F ire and L iab ility , 36% to 40%

Hardw are and Im plem ent Stores, and Dwellings 50%
Garages, Blacksmiths, Harness and Furn iture  Stores 40%

All Companies licensed to do business in M ichigan. I t  w ill pay you to  
investigate our proposition. W rite  us for particulars.

C. N . BRISTOL, Manager A. T . MONSON. Secretary
F R E M O N T .  M I C H I G A N

Fire Insurance that Really Insures
T he first consideration in buying your fire insurance is SAFETY. 

You want your protection from a company which really protects you, 
not from a company w hich can be wiped out of existence by heavy 
losses, as some companies have been.

Our Company is so organized that It CAN N O T k>se heavily In 
any one fire. Its invariable policy is to accept only a limited amount of 
insurance on any one building, in any one block in any one town.

Our Company divides its profits equally with its policy holders, 
thus reducing your premiums about one-third under the regular old line 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS* 
MUTUAL FIRE INSURANCE CO.

Wm. N. Sent Secretary FREMONT, MICHIGAN

The Grand Rapids Merchants Mutual 
Fire Insurance Co.

STRICTLY MUTUAL
O p e ra te d  foi benefit of m em bers only.

E n dorsed  by The Michigan Retail’Dry Goods Association.
Issues policies in am ounts up  to  815 ,000 .

B acked by several m illion  d o lla r com panies.

Offices: 319-320 Houseman Bldg. Grand Rapids, Michigan
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36, so th at the surplus now am ounts 
to  $10,133.03. I t  was decided to  del
egate the election of a Secretary  and 
T reasu re r to  the board, instead  of 
filling the office by vote of the stock
holders, as heretofore. I t  was also 
decided to  collect the full board  ra te  
prem ium  at the beginning of the 
year and pay the 25 per cent, divi
dend at the end of the year, which 
is the sam e course pursued by p rac 
tically  all of the large m utual com 
panies. R esolu tions of thanks to 
P residen t T rom pen  and the d irectors 
for their painstaking efforts and un
selfish serivce in behalf of the com 
pany were unanim ously adopted  by 
a rising  vote. W ith  the ad van tage
ous alliance the com pany has made 
w ith the M ichigan R etail D ry Goods 
Association, the fu ture is full of 
hope and prom ise.

Watson-HigginsMlg.Co.
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfectionFïour
Packed In SAXOLINPaper-lined 

Cotton, Sanitary Sacks

CANDY

The “DOUBLE A” Kind
M ade by

People Who Know How
O u r reco rd  o f o v e r  fifty years o f 

c o n tin u o u s  g ro w in g  busin ess, n o t 
on ly  in  M ich igan  b u t a ll o v e r th e  
U n ited  S ta te s ,  sp e a k s  fo r  its e lf .

Y ou ta k e  n o  c h an c es  w h en  you 
b uy  “ D ouble A ”  B rand .

The 
Sign of

Good
Candy

Made in Grand Rapids by

N ATIO NA L CANDY CO.

P U T N A M  F A C T O R Y
Grand Rapids, Michigan

A sk  fo r  a copy  o f  o u r 
la te s t  p rice  lis t.

W e a re  a g e n ts  fo r  L O W N E Y ’S 
in  W e s te rn  M ich igan .

BUSINESS WANTS DEPARTMENT
Advertisem ents inserted under this head for three cents a word the first 

insertion and two cents a word for each subsequent continuous Insertion 
If set In capital letters, double price. No charge 'ess than 85 cents. Cash 
must accompany all orders.

F o i Sale— Good clean  sto ck  o f h a rd 
w a re. p aints, harn ess, im plem ents and 
w ire  fen ce; w ith  store  and s to ra g e  b u ild 
ings. S tock  in voices $14,000. W ould  
lease build ngs. Good location  in v illa g e  
of 600. W ould ta k e  e ig h ty  acres in p art 
exch an ge. A d d ress No. 639, ca re  M ich i
g a n  T rad esm an . 639

I W ILT . B U Y  
AT O N C E

C L O T H IN G  B U S IN E S S  
F O R  C A S H

In a n y  good tow n  o f from  3 to 10,000 
population. P re fe re n c e  g iv e n  to tow ns 
th a t h ave  som e fa c to rie s . B u sin ess  
m u st be w ell esta b lish ed  and s u c c e ss
fu l. A dd ress, g iv in g  all p a rticu la rs  a s  
to am ou n t o f y e a r ly  sa les  p a st th ree 
y e a rs , R en t, n am es o f p rom in en t lines 
handled , etc .

F . H ., ca re  M ich igan  T ra d esm a n .

F o r  S ale— T w o  o a k  w a ll ca ses  seven  
fe e t  lon g w ith  slid in g  p late  g la ss  doors. 
P h o to  for the a sk in g . E u g en e  P a rk e r , 
201 S. W a sh in g to n  v A ven u e, L a n sin g , 
M ich iga n .________________________ 664

F O R  S A L E — A n  old esta b lish ed  reta il 
m e a t bu sin ess in a  tow n o f 17,000 in h a b 
ita n ts . R eason  for se llin g  w a n t to  m ove 
on m y ra n ch  an d go  in the T h o ro u g h 
bred H erefo rd  b u sin ess. M y shop h as 
been a  ca sh  b u sin ess o f $400 p er day, 6 
d a y s  o u t o f a  w eek . I also  h a v e  a  sm all 
p a c k in g  p lan t. A ll cooled b y  S te r lin g  
Ice M ach in es. One 5 ton s a t  shop and 
the oth er 25 tons a t  the p lan t. W ill sell 
one or both . C om e an d  spend a  w e e k  
or m onth  w ith  m e an d yo u  w ill a p p re 
cia te  th is  bu sin ess. A d d ress  H . D . B a r-  
n ett, C o ffeyville , K a n sa s ._________ 665

Store  for S a le — In clu din g  D ry  Goods, 
G ro ceries  an d  Shoes lo cated  in a  th riv in g  
little  tow n in H illsd ale  Co. S to c k  w orth  
a b o u t $13,500 an d is in a lm ost p e rfe ct 
condition. M odern store  bu ild in g, low  
re n t, b e st lo cation  an d  the b u sin ess 
m a k e s  a  splendid  p rofit e v e ry  y e a r. 
R eason  for se llin g  o w n er h a s  o th er b u s i
n ess. Store  m u st be con tin u ed  in p re s
en t location , s to c k  can  be red u ced  to 
s u it p u rch a ser. A d d ress N o. 666 ca re  
M ich igan  T ra d esm a n ._____________ 666

J u s t rece ived  p a te n ts  on a  n ew  p n eu 
m a tic  s tee l tire  to be used on au to m o 
b iles an d  tru ck s . W ou ld  lo cate  an d  m a n 
u fa ctu re  in som e tow n th a t w ould  ta k e  
s to ck  enough to p u t th is  on th e m a rk et. 
W ill sta n d  in v e stig a tio n . A d d ress No. 
667 ca re  M ich igan  T ra d esm a n . 667

W a n ted — S econa-n an d  sa fe s  W ill pay 
spot ca sh  for an y  safe , If in reason ably  
good condition. G rand R a p id s S a fe  Co., 
G rand R apids.

B e s t  B u y  in M ich igan. H o te l th ir ty  
room s. $10.000 ca sh  and term s. W m .
R o w ley , W illia m ston . M ich iga n . 668

B e a u tifu lly  lo cated , 80 a c re  tru ck  farm  
lan d  n e a r  c i ty  o f 600,000 p op ulation ; 
$2,000 clear. W a n ted — m illin ery  la d ies ' 
r e a d y -to -w e a r  goods or w h a t h ave  yo u ? 
M rs. A . E n gle . C o rrectio n ville , la .  669

W ill E x ch a n g e  5 d ra w e r N a tio n a l C ash  
R e g is te r  for p otatoes, n a v y  b ean s or 
ap p les. J. A . San d iford , W a ts e k a , I lli
nois.____________________________ 670

F o r S a le— M ea t m a rk e t and sm all s to ck  
o f gro ceries  in one o f the b est c itie s  in 
M ich iga n  doing a  cash  bu sin ess a t  $2,000 
a  w eek . A d d ress  671 ca re  M ichigan  
T ra d esm a n . 671

G E N E R A L  S T O R E  in a  p rog ressive  
co u n ty  s e a t o f o ver 2,000, in th e  n o rth 
w estern  p a rt o f W iscon sin . T h e  p resen t 
o w n er o f th is  store  h a s  had  the b u sin ess 
for th ir ty  y e a rs , and has b u ilt up an  e x 
ce lle n t trad e w ith  the tow nsp eople and 
p rosp erous farm ers in th e v ic in ity , doing 
a lm ost $100,000 w orth  o f b u sin ess la s t 
y e a r. T h e  bu ild in g  is o f solid  brick , 
50 x  75, tw o sto ries, la rg e  b asem en t, w ith  
co n crete  floor, steam  h eat, an d  e le c tr ic  
lig h ts . T h e s to ck  co n sists  o f h ard w are , 
g ro ceries , cro c k e ry , m eats, flour, feed 
an d  h a y  an d  w ill in v en to ry  ab ou t $18,000. 
W o n d erfu l o p p ortu n ities to  in crease  th is 
bu sin ess into a  good  size  d ep a rtm en t 
store. O w n er w ish es to re tire  because 
o f ad van ced  ag e . P rice  fo r rea l e sta te  
a n d  co n ten ts, $35,000; good term s. F . A . 
S C H W A L L E R  L A N D  CO ., B u rlin gton , 
W iscon sin . 672

F o r  S a le— L a rg e  re fr ig e ra to r  5 x  7 x  8%. 
N ew . N a tio n a l C ash  R e g is te r  6 draw er. 
A ll im p rovem ents. N ew . R ig h t p rices 
if  taken  a t  once. K u h n  G ro. C o., L ow ell, 
M ich iga n .________________________673

F O R  S A L E — 21,000 w h ite  w a x  se lf 
sealin g , p rin ted  bread w rap pers, 12 x  15 
in. Sell a ll o r p art, $1.50 p er thousand. 
H . J. G rosche, P a ris , K y . 674

S o m eth in g Sp ecial F o r Sa le— S to ck  of 
d ry  goods an d  gro ceries, lo cated  in th r iv 
in g  tow n o f 800, surrounded b y  the b est 
fa rm in g  co u n try  in the S tate . T ow n is 
on tru n k  line road. H as fa cto ries  and 
e le c tric  lig h ts . 1919 sa les  o ver $50,000. 
A g ra n d  o p p ortu n ity  fo r som ebody. A d 
dress N o. 675 ca re  M ichigan  T rad esm an .

675

D ru g  Store F o r Sale— Good store located 
in co u n try  tow n surrounded by  fine fa r m 
in g d istrict. Dr. H ess line and Seneca 
C a m era  ag en cy. A lso, gaso lin e filling s ta 
tion. $3,000 or inventory. W ill sell or 
ren t building. A dd ress No. 651, ca re  
M ichigan  T rad esm an . 651

F o r Sale— M y sto ck  o f d ry  goods. W ill 
invoice about $25,000. A nn u al sa les  $75,- 
000. E stab lish ed  tw elv e  years. M oderate 
rent. Good o p p ortun ity  to launch  into a 
good p a y 'n g  business. F or p articu lars , 
address T. B erg ey , 212 South M echanic 
Street, Jackson , M ichigan. 654

F o r  Sale— G ro cery  store. W ell esta b - 
l'sh ed  business. Good fixtures. W ell lo 
cated . S e llin g  reason, ill health . A dd ress 
No. 655, care T rad esm an . 655

Good opening fo r b a k e ry  in th riv in g  
tow n o f 1.500 population. A dd ress  No. 
657, ca re  T radesm an . 657

F o r Sale— G r 's t  m ill in th riv in g  tow n. 
Good surrounding country. A  snap fo r 
som ebody. A dd ress No. 658, ca re  T ra d es- 
man. ___________________________ 658

F o r Sale— Old estab lish ed  g ro ce ry  and 
d ry  goods business, doin g $80,000 business. 
L o cated  in th riv in g  tow n  in h e a rt of fru it 
belt o f M ichigan. W ill sell or lease  bu ild 
ing. C lean  sto ck . N o stick ers. Good
reason for sellin g. A n o p p ortu n ity  T a lk
business. A d d ress N o. 659, ca re  T ra d e s
m an. 659

For S a le— If taken  a t  once, d ry  goods, 
r e a d y -to -w e a r  and m illin ery sto ck  and 
fixtu res. In voice ab ou t $8,0u0. L o cate d  in 
best little  g ro w in g  c ity  in M ichigan. W ill 
tra n sfe r  lease w orth $1,000 fre e  to p u r
ch a ser a t  $6,000. L a s t  y e a r ’s business 
$35,000. VV rite  or w ire, G eorge A . V liet, 
St. I.ouis, M ichigan  636

F o r S ale— Sm all sto ck  g e n t’s fu rn ish 
ings, also com plete fixtu res. E x cep tion a l 
b a rgain . A dd ress P eop les B a n k, B o vn e 
C ity , M ich igan. 660

F o r Sale— A  clean , u p -to -d a te  sto ck  of 
h ard w are. P lu m b in g  and h ea tin g  in co n 
nection. L o c a te d  in p rosp erous d a iry  
section  o f N orth ern  Illinois. T ow n  of 
2,500. L a s t  y e a rs  bu sin ess $38.000. W ill 
invoice betw een  $8,000 to $9,000. U p -to- 
d ate  fix tu res and tools. B e st o f location. 
R eason able  ren t. A n  o p p ortu n ity  o f a  
life tim e. Good reason fo r  selling. O nly 
ca sh  d eal considered. A dd ress No. 661, 
ca re  M ich igan  T ra d esm a n .______  661

A L L -I N -O N E  S Y S T E M  revolu tio n izes 
bookkeep ing. One book to  handle. S a m 
ple sh eets  $1. In binder fo r  th r  e m onths 
$5. R eb a te  on order. John C a p eh art, 
R u ssellville , K e n tu c k y . 662

F o r S a le— Good clean  line o f d rv  goods, 
c lo th in g  an d  sh oes. D oin g a  b ig  b u si
ness. Good rea so n s  fo r se llin g . O nly 
store  in tow n h an d lin g  th ese  lin es, i f  
you w a n t to b u y  a  good p a y in g  bu sin ess 
w rite  to G erald  A . G olclfard, W olverin e. 
M ich iga n . (¡-r;

If you w a n t to  sell o r  ex ch an g e  y o u r 
business, no m a tte r  w h ere  located , w r ite  
me. John J. B la ck , 130th St., C h ip p ew a 
F alls , W iscon sin. 598

For Sale— H ob ert e lectric  m otor w ith
p ean u t b u tter grin der, new , on ly used
one day. S in gle p hase m otor, a lte r n a t
ing cu rren t, 60 cycle, 110 or 220 volts. 
C a n  be used a s  a  coffee grin d er or w ith  
a n y  H ob ert atta ch m en t. G oin g cheap. 
W rite  J u n g  B a k in g  C om p an y, W aseca, 
M innesota. 643

A T T E N T IO N  M E R C H A N T S — W hen in 
need o f d u p lica tin g  books, coupon books, 
or co u n ter pads, drop us a  card . W e 
can  su pp ly e ith e r  b lan k or p rin ted . 
P rices on ap p lication . T ra d esm a n  C om 
p any, G rand Rapids.

W A N T E D — E xp erien ced  m an a ger, w ith  
b est referen ces, fo r a  50 room  reso rt 
h otel on L ittle  T ra v e r se  B a y . A d d ress 
A. L . D euel, H arb or S p rin gs, M ich. 646 

G et M y Tanks-— M ake b 'g  m oney d e
velop in g film s; co st % c p er roll; p a rt ic u 
la rs  free. G illett, Boscobel, W iscon sin .
__________________  637

B A N IS H  T H E  R A T S — O rder a can  o f 
R at and M ouse E m balm er and get rid o f 
ttic nests in one n igh t P rice $3. T ra d e s 
m an C om pany. Grand R apids M ichigan.

W ill p ay cash  for w hole or part stock« 
o f m erchandise. L ouis L evh isohn , Sagi
n aw  M ichigan. 757

F or S a le— A n establish ed  gen era l m er
ch an d ise  store  located  in the h eart o f a 
fa rm in g  and lu m bering d istr ic t In N o rth 
ern M ichigan. W rite  to  B ox 97. Joh an n es- 
burg, M ichigan._ 592

If you are  th in k in g  o f g o in g  In b u s i
ness, se llin g  out nr m akin g an exch an ge, 
p lace an ad v ertisem en t in our busin ess 
ch a n ces colum ns, as it w ill b ring you in 
touch w ith  the m an for w hom  you a re  
lookin g— T H E  B U SIN E S S  M A N .

Cash R egisters (an manes* bought 
sold, exch an ged  and repaired REBUILT  
CASH REGISTER CO„ incorporated. 12$ 
N orth W ash in gton  4ve.. Saginaw. M ich 
igan. t28

P a y  spot cash  tor 
n is h in g , goods sto ck s 
E. H an cock, D etroit

it hing and fu r- 
S ilberm an , 106 

566
B a rre ts ’ St. V itu s D ance or C horea 

rem edy; excellen t a n t 'd o te  to  ab ove d is 
ease; in use o ver n in ety  yea rs. W illiam  
M. O lliffe, w h o lesa ler and reta iler, 6 
B ow ery. N ew  Y o rk . 632

Y ou K now  A ll T hree
Hut we want to formally introduce you to the three 
leading sundry salesmen of Michigan—

L W. HoskinsI

Alva Cruzen 
T. B. Ford

One of these will call on you in the near future with 
our complete line of Staple and Fancy Sundries and 
Stationery. May we ask you to  reserve your orders 
for them ?

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n
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Bottom tacts From Booming Boyne 
City.

Boyne City, Jan . 20—W e hear th at 
the  B. C., G. & A. R. R. Co. has p u r
chased and will soon p u t in com m is
sion tw o new 85 ton locom otives, the 
g row ing  business of the road d e 
m anding heavier equipm ent. I t  is to 
be hoped th a t m ore adequate and 
com fortab le  passenger service will be 
fo rthcom ing  in the near future. 
B oyne C ity en joys a most, excellent 
fre ig h t service—b e tte r than  the aver
age service of the tow ns in N o rth 
ern  M ichigan—but the passenger 
service leaves som eth ing  to  be de
sired.

W e are inform ed th a t the bonuses 
th a t were d istribu ted  by one of our 
local industries last year to  the very 
g rea t sa tisfaction  of the em ployes 
w ere n o t th is year forthcom ing, not 
from  any fault in the in dustry  and 
faithfu lness of the men, but because 
the w orkers in M innesota and W is
consin saw  fit to  refuse to provide 
the  m ateria l for operation  by going 
on an extensive strike. I t  is the in 
nocent b ystander who ge ts it in the 
neck.

O ne th in g  is certain , Boyne C ity is 
n o t sh o rt in its crops of the  genus 
hom o. T his w in ter the sto rk  has 
been p a rticu larly  active and the qual
ity  is above the  average. A curious 
th in g  about the epidem ic is th a t m ost 
o f the additions are young  soldiers.

T he Boyne C ity E lectric  Co. has 
taken over the s tree t ligh ting  on Elm  
and F ro n t streets, which for m any 
years has been supplied by the M ich
igan T ann ing  & E x tra c t Co. from  its 
pow er plant. T he dem and of its own 
p lan t has been so g rea t th a t some 
cu rta ilm en t was necessary. T he do
m estic ligh ting  form erly  supplied to 
their em ployes has also been taken 
over by the  c ity  com pany.

T he W . H. 'W hite Co. w hich has 
been in the  hands of the  M ichigan 
T ru st Co. as receiver for the past 
seven years, has been released  from  
the  receivership  and is now again on 
“its ow n.” T he whole com m unity 
un ites in congratu la tions th at they 
are  again on deck.

T he city  has received a deed from  
the  W . H . W h ite  Co. of a tfac t of 
lake fro n t p ro p e rty  com prising  fif
teen  acres, know n as Mill site N o.l 
and five acres a long  the N o rth  bank 
of the Boyne river, to be used as the 
c ity  sees fit. T he B usiness Girls 
Club has p lans on foot for p u tting  
th is  p ro p e rty  in shape for a Lake 
F ro n t Park .

F ra n k  H ouse, Com ity R oad Com
m issioner, told the C ham br of C om 
m erce th a t the w ork  of g rad ing  th a t 
po rtion  of the Boyne C ity-W alloon 
Lake tru n k  line highw ay, on E ast 
and S tate streets, would be done this 
com ing season. T his is new s th a t 
is thankfu lly  received by Boyne C iti
zens who have w orked fo r years to 
ge t a usable road  betw een th a t a t
tractive  sum m er colony and Boyne 
City. F o r  heavens sake, F rank , don’t 
b o th e r w ith those  insignificant burgs, 
G rand Rapids, T raverse  C ity or Pe- 
toskey, and ge t busy w ith the com 
pletion of th is  m ost im p o rtan t h igh
way, the Boyne C ity-W alloon Lake 
road.

Saw T indall (C ozy N ook farm ) 
hauling  several loads of E verbearing  
s traw berries and N one-Such green 
corn, the o th er day. D idn’t look nor 
smell like e ither one of those delect
able com estibles, but we w arn all 
prospective sum m er v isito rs, from  
Charlevoix to  H a rb o r Springs, th a t 
W ill will be a fte r your appetites— 
and ducats—next sum m er.

F. O. B arden, M anager for M ich
igan T ru s t Co., receiver, has acquit
ted  h im self w ith honor to  him self 
and benefit to  bo th  pa rties  to  the  re 
ceivership in the a rduous and delicate 
duties im posed upon him. I t  w as a 
position  in w hich a m an had to  p a rt 
his hair in the m iddle, carry  his to 
bacco in bo th  cheeks, and have spikes 
in  b o th  b o o ts  to  avoid even a duck
ing. H e did n o t even ge t his feet 
wet. H e re ’s to  y ou , Orie. W e all 
take off our ha ts and look up to  you.

C. C. Follm er, S ec retary  of the 
Boyne C ity E lectric  Co., paid Boyne 
City a b rief v isit the p ast w eek on 
bis annual trip  for aud iting  the com 
p any’s books. H e b ro u g h t som e 
real w in ter w eather w ith him, but 
looked kind of skeptical when told 
th a t it was around  20 below. W hat 
kind of w eather do you have in 
G rand Rapids, T radesm an?

Joseph  D ’A njou, who has been 
w ith F irs t N ational Bank and Peoples 
B ank for several, years, has received 
an appoin tm ent as N ational Bank 
E xam iner. T h is is the  th ird  person  
who has gone ou t of th is  tow n in a 
sh o rt tim e to  th is im p o rtan t posi
tion. M r.D ’A njou  is a young man 
of p roved ta len t and good address 
and we expect his rapid advancem ent.

1 he Ele'ctric Co. has m ade some, 
necessary  ex tensions the p ast season 
and the dem and for new connections 
has been very  flattering . E verybody 
seem s to  have g o tten  the idea th a t 
electric  service is no t only a com fort, 
bu t an econom ical necessity . Maxy.

L a te  N ew s F ro m  th e  C e rea l C ity .
B attle  Creek, Jan . 20— Grand Coun

selor C. C. S tarkw eather and L ou j .  
Burch, S ta te  o rgan izer of the  U. C 
1., will a tten d  the F eb ruary  m eeting  
of B attle  C reek Council when the 
m em bership co n test closes. The 
Blues and Golds are surely  busy.
I he losing  team  is to  banquet the 

w inners. E ach m em ber carries a 
sheet of paper in his pocket th a t no 
good m an m ay escape being a m em 
ber th a t is eligible.

T he C lark E quipm ent Co., of Bu
chanan, has purchased  tw en ty -th ree  
acres of land from  the P o s t L and Co., 
at Springfield Place, and will erect 
a large  factory  for the m anufacture 
of axles for autom obiles. T hey will 
em ploy 500 men, all skilled m echan
ics. \ \  ork  on the  new  buildings will 
s ta rt a t once.

M artin  Bros., from  D etro it, pu r
chased the stock of g roceries from  
M itchell & M artin , of Albion, and 
will conduct the business as form erly 
by their b ro ther, who was m urdered  
in his store  a few weeks ago.

The official post flag of the Gen
eral George A. C uster post, of the 
A m erican Legion, which is to be 
p resen ted  to the P ost by the K iwan- 
is Club, is on exhibition in the win
dow of the L. \ \ . R obinson store. 
The flag is of dark  blue silk, with 
the  Legion b u tton  as the m ain em 
blem  in the center. Above the  b u t
ton is the nam e of the Post, while 
below  is inscribed the nam e of the 
city. A gold eagle surm ounts the 
stan d ard  and the flag itself is fringed 
w ith gold fringe.

W hy _ don’t the officials of the M. 
U. R. in B attle  C reek see th a t the 
w indow s in the  local s tree t cars art 
w ashed? I t is a lm ost im possible to 
see th rough  them . If any business 
m an allowed his windows to becom e 
so dirty , the health  officer would no - 
tify  him to clean up.

Don M iller, fo rm erly  city sales
m an for G odsm ark, D urrand  & Co., 
has resigned  to accept a position  in 
Saginaw  as auto salesm an. S uccess ' 
to you, Don.

The C ham ber of Com m erce moved 
the  p ast w eek to  its  new q u arte rs  in 
the W ard block, w here it takes over 
the qu arte rs  of the old w ar board, 
which has been rem oved.

The Postum  Cereal Co. is build
ing a large addition to its office build
ing. The addition will create  3,000 
feet of floor space. T he new  $40,000 
garage for the  use of its em ployes is 
about com pleted. Jack.

Cadillac—T he D etro it V eneer & 
Panel Co. has been inco rpora ted  with 
an au thorized  capital stock of $100,- 
000, of which am oun t $53,450 has been 
subscribed and $18,000 paid in in cash.

L ansing—T he A m erican C igar Co. 
has opened a m anufactu ring  p lant at 
113-15 E ast O ttaw a street. T he com 
pany conducts a chain of 65 p lan ts 
th ro u g h o u t the U nited  S tates.

In  N ovem ber we made a p rivate  offering of $250,000 out of a 
to ta l issue of $400.000 of W U R Z B U R G  D R Y  G O O D S C O M PA N Y  
7%_ P R E h E R R E D  STO C K , which offering was quickly oversub
scribed, a large po rtion  of the to ta l being taken in advance of offer
ing by m em bers of the W urzb u rg  Com pany.

T he rem aining balance of th is issue is now available for public 
offering and we shall accept o rders subject to  p rio r sale a t 98x/>  and 
in te res t to net 7.15%.

$150,000

Wurzburg Dry Goods Company 
7% Cumulative Sinking Fund 

Preferred Stock
(P a r  V alue  o f S h a re s  $10)

P re fe r re d  a s  to  A sse ts  an d  D iv id en d s

Price 9 8 l to Net 7.15%
D iv id en d s  p a y ab le  q u a r te r ly . C a llab le  a t  103 a n d  d iv idend . 

F e b ru a ry , M ay , A u g u s t  a n d  N o v e m b e r 1.

This stock is due and m atures a t p a r and accrued dividend w ith the 
exp ira tion  of the com pany’s charter, Nov. 1, 1931.

F R E E  FR O M  N O R M A L  F E D E R A L  IN C O M E  TA X  
F R E E  FR O M  ST A T E , C O U N T Y  A N D  S C H O O L  T A X E S  T O  

M IC H IG A N  H O L D E R S .

A u th o riz e d  $400,000 O u ts ta n d in g  $400,000

1 otal net asse ts $286 per share. 
A S S E T S  N et cu rren t asse ts ($1,081,951.54).

$270 share.

N e t a v e ra g e  a n n u a l e a rn in g s  fo r  
th e  p a s t  th re e  y e a rs  n e a r ly  five 

E A R N IN G S  tim e s  a n n u a l d iv id e n d  re q u ire 
m en ts . For p resen t year over five 
tim es.

S IN K IN G  N ot less than  $20,000 of th is P re-
F U N D  ferred  is to be re tired  each year

by the Company.

P R O T E C T I V E
R E S T R IC T IO N S

No m ortgage or funded debt. 
C om pany covenants to m aintain 
net quick asse ts equal to 150% of 
this issue and to ta l ne t asse ts 
equal 200% of th is issue plus any 
o th er indebtedness.

W e sincerely believe the  W U R Z B U R G  
PA N Y  P R E F E R R E D  to be the  best local 7% 
offered to  G rand R apids investors.

D RY  G O O D S COM - 
P re ferred  Stock ever

T he W u rzb u rg  C om pany’s store  is one of the h ighest type in 
our city  of a tho rough ly  m odern, highly organized, substan tia l de
p artm en t store. T he business for the last fourteen  years has been 
steadily  grow ing.

Six years ago the  Com pany had erected  for it by the ow ners of 
the p ro p e rty , a m odern  departm en t sto re  building, affording m ore 
floor space than  any sim ilar sto re  in G rand Rapids.

Since th a t tim e the g row th  and p rosperity  of the com pany has 
been phenom enal. T he g ross business of 1919 was nearly  six tim es 
th a t of the  year 1913.

I  he building orig inally  erected  fo r 'th e  C om panv was five sto ries 
m height, yet now the  grow th  of the C om pany’s business has forced 
the erection  of tw o additional sto ries and the acquisition of 46 feet 
of fron tage  adjo in ing  the  p ro p erty  to take care of future expansion.

W e believe th is rem arkable record  of success, com bined with the 
exceptionally  s tro n g  financial position of the Com pany and the stable 
na ture  of its business, justifies the s ta tem en ts m ade above w ith re 
spect to th is offering of W U R Z B U R G  DRY G O O D S C O M PA N Y  
7% P R E F E R R E D  STO C K .

HOWE, SNOW, CORRIGAN & BERTLES
INVESTMENT BANKERS

Grand R apids Savings Bank Bldg. Grand R apids, Mich.

T he s ta te m e n t and  in fo rm a tio n  co n ta in ed  in th is  c irc u la r w ere  o b ta in ed  
from  so u rces  w e believe to  be re liab le  and  a re  those upon w hich we 

based  o u r  p u rch ase  o f th e se  sec u rit ie s , a lth o u g h  we do n o t 
g u a ra n te e  them . •


