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4* Every day is a fresh beginning,
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444444 Every morn is the world made new! 4
4444 You who are weary of sorrow and sinning, 44

fif Here is a beautiful hope for you—
4
4
4

4
Î4

A hope for me and a hope for you. 44
444

4
4 All the past things are past and over,

4444
J The tasks are done and the tears are shed; * 444
4#;4 Yesterday's errors let yesterday cover; 4

i*
•4 Yesterday's wounds which smarted and bled* 4

4444 Are healed with the healing which night has shed. 4
4
4*-

444 Yesterday now is a part of forever,
**

4<
44 Bound up in a sheaf which God holds tight, *

*
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44 With glad days and sad days and bad days which never 44444 Shall visit us more with their bloom or their blight, 4

44
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Their fullness of sunshine or sorrowful night.
4
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444 Let them go since we cannot relieve them,
4
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44 Cannot undo and cannot atone. 44
4
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4 God in His mercy receive, forgive them! 4

4
4

4
4 Just the new days are our own; 44
4
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To-day is ours, and to-day alone. 4
4
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44 Every day is a fresh beginning! *
4
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4- Listen, my soul, to the glad refrain,
I
4 And spite of old sorrows and older sinning, 44
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44 And puzzles forecasted and possible pain, 4

44
m
44

pap*' Take heart with the day and begin again. 4
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Watson-HiggìnsMlg.Co.
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchant!

Products sold by 
Merchants

Brand Recommended 
. by Mendiants

NewPerfectionFlour
Packed In SAXOLINPaper-lined 

Cotton, Sanitary Sacks

SANITARY

REFRIGERATORS

For All Purposes 
Send for Catalog

McCRAY REFRIGERATOR 
CO.

944 Lake St* Kendallville, Ind.

Lily White
" The Flour the Best Cooks Use"

is probably, the best family flour.

Bread, biscuits, dumplings, rolls, cakes, cookies, pies— 
in fact everything baked in the home from LILY 
WHITE FLOUR will taste so good, look so good and 
actually be so good that they will be a delight to 
every member of the family, and a real treat to visitors.

It is almost a universal expression among women who 
use LILY WHITE FLOUR that “everything tastes 
so good and looks so good."

The reason is LILY WHITE FLOUR is so good.

Your money will be returned if you do not like it 
better than any flour you ever used for every require
ment of home baking.

VALLEY CITY MILLING CO. 
Grand Rapids, Mich.

A ds lik e  th e se  a re  being  ru n  re g u la r ly  a n d  co n tin u o u sly  in  th e  p rin c ip a l 
p ap e rs  th ro u g h o u t M ichigan. You w ill p ro fit by  c a r ry in g  L ily  W h ite  F lo u r  
in  s to ck  a t  a ll tim es, th e re b y  be in g  p laced  in  p o sitio n  to  supp ly  th e  d em an d  
w e a re  he lp in g  to  c re a te  fo r L ily  W h ite  F lour.

The glow of good health comes from within.

Fleischmann’s Yeast?
taken  regularly, th ree tim es a day, gives you 
more nourishm ent from your food, greater 
strength , ambition.
I t  will elim inate the disorders which cause 
pimples, blackheads, boils, carbuncles, and 
acts as a mild, cleansing laxative. Increase 
your sales by telling your custom ers about it.

T H E  F L E I S C H M A N N  C O M P A N Y
Fleischmann’s Yeast Fleischmann’s Service

Losing $10.00 

Means Dropping 

Your Profits on 

$100.00 Worth 

of Business 154 A ccount R oll-top  
F ire -p ro o f M etzg a r

Can Y ou Afford It?
LABOR and STOCK are too high for you not to stop every needless 

waste in your business.
EVERY HOUR of TIME you can save by adopting modern methods 

means just that much more money added to your net profits at 
the close of the year.

POSTING ACCOUNTS is TIME and MONEY wasted and your time 
should be applied to something more profitable.

Why Not Stop A ll Needless Waste 
With a METZGAR SYSTEM?

It will do your bookkeeping with one writing.
It will relieve you of all Posting of Accounts.
It will eliminate FORGOTTEN CHARGES, MIXING ACCOUNTS, 

and bringing forward of WRONG PAST BALANCES.
It will please your customers and bring you new business.
It will f u l l y ; p r o t e c t  y o u r  r e c o r d s  a g a i n s t  f i r e .
Write at once for full information, also get our prices on salesbooks, 

before putting in your next supply.

Metzgar Register Co., Grand Rapids, Mich.

enow noy
k j  Washing W  Powder
Every housewife who uses it likes Snow Boy.
That’s the reason it repeats.
It pays the grocer a good profit.
Ask your jobber or write us for particulars on Snow Boy 

(Family size) Deal No. 2001. It will pay you.

LAUTZ BROS. & CO. Buffalo, N. Y.
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tions. J ha t was to  be the one greatMICHIGAN TRADESMAN
(U nlike an y  o th e r  p ap er .)

Each Issue C om plete In Itse lf.
D EV O TE D  TO 1H E  B EST IN T E R E S T S  
__________ OF BU SIN ESS M EN,

Published W eekly by 
T R A D E SM A N  C O M PA N Y  

Grand Rapids.
_________ F- A. STO W E, E dito r.

Subscription Price.
Tw o do lla rs  per y ear, If pa id  s tr ic tly  

In advance.
T h ree  d o lla rs  p e r  year, if n o t pa id  in  

advance.
C anad ian  su b sc rip tio n s, $3.04 p e r  y ear, 

payab le  in v a riab ly  in  advance.
Sam ple copies 5 c en ts  each.
E x tra  copies of c u rre n t issues, 5 cen t3 ; 

issues a  m on th  o r m ore old, 10 cen ts ; 
issues  a  y e a r  o r  m ore old, 25 cen ts ; Issues 
five y ea rs  o r m ore  old, $1.
E n te red  a t  th e  Postoffice of G rand  

R ap ids u n d e r A ct of M arch  3, 1879.

A M E R IC A N S DO  N O T  F O R G E T .
1 lie lu rk  in C onstantinople  is 

only a sym bol, a lthough  a strik ing  
sym bol. If any one specific resu lt of 
the w ar seemed certain  in N ovem 
ber, 1918, it was th a t the sanguinary  
rule of the O ttom an  would be cast 
ou t of Europe. O ut of T urkish  rule 
as the original source of Balkan 
chaos and C entral E uropean  rival
ries had com e the G reat W ar. By 
T u rk ey ’s intervention  on the side of 
G erm any the task  of the Allies had 
been m ade infinitely m ore difficult 
th rough  the severance of Russia 
from  the w estern  Allies. And while 
the w ar was under way, the a lready  
unapproachable O ttom an record for 
m assacre and pillage reg istered  ap 
palling new scores in hapless A r
menia. N o t m erely bag and baggage 
out of E urope, bu t tam ed and bound 
securely in Asia against fu rth er m is
chief—th at seemed to be the ju st 
fate, if the fate delayed for centuries, 
th at aw aited the T urk .

1 hen came peace and a trem end
ous m oral let-dow n. “ P rac tica l” con
siderations asserted  them selves—old 
difficulties, old fears, old jealousies 
reinforced by new difficulties, new 
fears, new jealousies. Because Some 
Englishm en were afraid of irrita tin g  
their M oslem  subjects in India, be
cause som e Frenchm en feared B rit
ish ascendency in C onstantinople, 
because Greece, eager for C o nstan ti
nople, would ra th e r keep the T urk  
as a placew arm er in the city than 
anybody else as a ruler, because of 
all these tragically  fam iliar m otives 
the Sick Man has been gran ted  an 
o th er ex tension ; he is to go on living 
and poisoning the a tm osphere  of in
te rna tional life. No w onder th a t a 
sense of sham e, a reaw akening of 
the m oral indignation  of two years 
ago, has sw ept E ngland  w ith suffi
cient violence to  m ake L loyd George 
hesitate.

C onstantinople is only a sym bol of 
the dulled im agination  and the  en 
feebled m oral will th a t peace has 
brought. W e have our own Con
stantinople in the League of N a

com pensation A m erica desired for 
her sacrifices, and it has been made 
the football of p a rty  and personal 
jealousies, of antiquated  fears, of 
cow ardly hesita tions, of a lazy w eari
ness. \ \  here are the “never agains” 
of y e s te rd a y : A g rea t P ow er m ust 
never again be allowed to plunge the 
world into agony. L ittle  nations 
m ust never again be left to the m ercy 
of their big neighbors. Am erica 
m ust never again stand by and p e r
mit the outbreak  of a conflagration 
that shall inevitably em brace her. But 
to-day at W ashing ton  that u ltim ate
Never A gain has been forgo tten . If
I can not have my own way, then
let the old evils happen again and
a g a in !

But it is no t the same with the
politici ans and with the m asses.
T hese latter, slow to moi/c and to
inflame , are slow to forget. L loyd
(ieorge may speedily forget his
hatred for the Turk., w horn he called
only a little  while a go "a hum an
cancer; but the peop Ie ol: England
can noh forget so eas ily. And our
leaders at W ashing ton  m ay forget
the high ideals w ith which A m erica
went in to  the war, but the American
people has not fo rgo tti -il. W henever
tile pe< >ple has spoken , tinrough the
church« -s, the business org;m izations,
the wo'm en’s organizations,, the col
leges. it has shown that t ile  VOW
taken in a m om ent of bittei' tria l has
no t bee■n lightly  cast as ide. And this
continulai rem inder of a persisten t
m ass m em ory, a mas>s conscience,
and a m ass faith musi: yet have its
effect «m the Easy 1■"org.e tte rs at
W ashing ton .

Sparks F rom  the E lectric  City.
M uskegon, Feb. 24 — M uskegon 

( ouncil held a very well a ttended  and 
profitable m eeting Feb. 21. T he fol
lowing were adm itted  to the o rder: 
II. Rolland Lang, of Grand Haven, 
and H enry A lbers, of M uskegon, both 
with Swift & Co., and W ilbur 11. 
Parks, with Brundage Drug Co. Mil- 
ton Steindler was re -insta ted  into the 
Council.

1 he next m eeting, which is the an 
nual election of officers, will be held 
at 2:30 p. m. Saturday, M arch 24. 
L ight re freshm ents will be served 
under the direction of Jay  Lyon.

E rne Shroeder (S te ind ler Paper 
Co.) has secured a position with the 
National G rocer Co. in te rr ito ry  ad 
jacen t to G rand Rapids.

M uskegon has secured a num ber of 
high class ball p layers for the Cen
tral league gam es and is going out 
a fter the pennant.

It the census enum erato r counts the 
canine as well as the m asculine and 
feminine in his to ta ls, som e country  
tow ns will have quite a population. 

 ̂ P o st T avern  garage of Battle 
( reek, when the addition is com plete, 
will have oS.OOO feet of floor space. 
Fhe Soo M achine and A uto Co., at 
Sault Ste. M arie, has one of 40,000 
feet floor space.

H ope the w eather will soon warm  
up enough to thaw  out some bears.

E. P. Monroe.

G eneral C onditions in W heat and 
Flour.

Written for the ’Ii’ radesniiiL n.
Enquirie;■> h a ie been sent out to

various far mers. grain dealers and
those in ai pos itioii t<> have some
knowle dge cove ring tli e subjec t. as
to the COIKlition of the grow ing win-
ter wh eat crop in the principal soft
w inter win•at st ates in the country.
Replies i IK1 ivate conditi oils as :given
below :

Illinois, 79 per cent, of norm al.
Indiana, 70 per cent, or norm al.
M issouri, 81 per cent, of norm al.
Ohio, 86 per cent, of norm al.
Kentucky, 50 per cent, of norm al.
Tennessee, 57 per cent, of norm al.
M ichigan, 93 per cent, of norm al.
It m ust be borne in mind the 

above refers to  condition of tin- 
grow ing crop com pared to norm al, 
not the acreage sown.

In M ichigan the acreage sown this 
year is approx im ately  105 per cent, 
of norm al—although  considerably  
under last y ear’s seeding.

It is. of course, a lto g e th e r too 
early  to determ ine in ju st what con
dition w inter wheat is com ing out in 
the spring. I here are some condi
tions. however, that indicate it is 
bound to be low, particularly  in 
Ohio, Indiana and Illinois, as there 
was no snow to p ro tec t the p lant 
during  the early  part of the w inter 
and m ost of the fields were covered 
with m ore o r less ice.

A bout two weeks ago considerable 
snow fell th rough  Ohio, Indiana and 
Illinois, which under the circum 
stances affords no protection , how 
ever, as this ex tra  covering only 
fu rth er jeopardizes the grow ing 
plant, because of the ice coating.

T he Southw est, O klahom a, T exas 
and Kansas, rep o rts  considerable 
fly, which, of course, may or may not 
develop seriously, every th ing  de
pending as to w hether conditions are 
favorable for the developm ent of the 
fly or not.

1 he Grain C orporation  plans the 
resum ption  of flour buying the 2nd 
of M arch, which will provide an 
ou tle t for w hat little  w heat is m ov
ing at the p resen t time.

D uring  the past tw o or three- 
weeks the dem and for flour has been 
exceptionally  dull, due in a large- 
m easure to the heavy buying during  
the previous seven m onths.

L igh t dem and for flour, coupled 
w ith u nsa tisfac to ry  foreign exchange 
conditions., em bargoes placed on a 
g rea t m any railroads, due to  congest
ed traffic conditions, and the calling 
of loans by som e of the W estern  
Banks have resulted  in m aterial 
softening of prices of hard w in ter 
and hard spring  wheat.

It appears K ansas m ills and ele
va to rs stocked heavily on grain a t 
the beginning of (he m arketing  of

last year s crop of wheat, thinking
the spring  w heat mills of the N orth-
west■ would draw  heavily from  their
stoc ks, m aterially  increas ing prices.

Títey apparen tly  have kept their
elevi»tors full, draw ing from  first
ham Is as much as possibl c for their
im m ediate requirem ents, then when
the loans were called by banks, some
were• forced to sell quite a large por-
tion of their holdings in o rder to
take up the paper, and this wheat
being throw n on the m;trk e t at a
time when there  was a very light
flour demand, and cons equently  a
light dem and front m ills for wheat.
lias resulted in the reduced prices.

Some of our best posted grain  
m en and financiers, however, seem 
to think th a t w heat is an exceptional-
ly go od purchase at presen t values,
believ ing it will sell for consider-
ably higher price s than at p resen t
during  April and May.

Of course, with the unsettled  con-
dition s. it is rath«-r p resum ptuous to
make any predirti on, yet there  is no
gain-slaying the f;ict prices m ay ad-
vanee to a highe r poin t than they
have yet reached on this crop be-
tween now and th e first of May, and
while in the fact- of reductions in
both flour and wheat prices during
the p;ist week, it is unwise to recom -
mend purchasing for future delivery.
at tin - same time we do recom m end
th a t all those in terested  in w heat and
flour keep an ey<- on the situation
and 1)e p repared  t o cover norm al re-
quirem ents at tin: first sign of an
advance, which is liable to  develop,
yes eveil probable, w ithin the next
tw o or th ree  weeks.

L loyd E. Sm ith.

B ottom  F acts F rom  Boom ing Boyne 
City.

Boyne City, 1-eb. 24—Joseph  An- 
stett. News and T elegraph, has chased 
the H ankow  T ea Com pany in to  tin 
Z im m erm an building, form erly  occu
pied by E. I). Thom pson, m en’s c lo th 
ing and furnishings. Mrs. Perk ins 
says th a t she has the best store  in 
town and A n ste tt th inks he has the 
best windows, so they are both  sa tis
fied. Barden, C ham ber of Com m erce 
Secretary , is casting  envious eyes on 
the room  vacated by the A nste tt 
News Agency for an office and com 
m unity rest room . Som ething doing 
in Boyne City all the time.

It" all the industrial p rospects that 
are on the carpet m aterialize, Boyne 
C ity will soon rival some of our 
boom  tow ns in grow th. W e haven’t 
been saying much of late, but there is 
som ething sim m ering all the tim e and 
it looks as if som ething was going 
to  boil over soon. W hen the very  de
sirable advantages of th is tow n be
come generally  known, we will have 
to put up a fence to keep ’em out.

Some little  breeze we had last 
week. F o r th ree  days we had th ings 
all to ourselves. No s tran g ers  to 
bo ther us and those who were here 
had to stay. As usual, it was the 
w o rs t in fo rty  years—excepting  last 
w inter and the w inters before th a t— 
and. as usual, our personal private 
ra ilroad  was open to A lpena m ost 
of the time. Maxy.
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TOO MUCH INTOLERANCE.

Will Tobacco Meet the Same Fate as 
Whisky?

W e fight for one th in g  and get 
ano ther. W e tell the p o rte r  to  put 
us off a t Buffalo, bu t he doesn ’t wake 
us up until we reach R ochester or 
Syracuse. W e go to  w ar to  m ake 
the  w orld safe for dem ocracy, and 
w hen v ic to ry  com es we find the re 
w ard is no t dem ocracy, bu t in to leran t 
in to lerance. A sp irit is sw eeping over 
the co u n try  as b igo ted  and narrow  as 
prevailed in Salem  w hen they  burned 
w itches. T he overth row  of alcohol 
has m ade th is sp irit m ore in to le ran t 
still. T he particu lar liberty  now  a t
tacked is the r ig h t to  use tobacco. 
T h ere  isn ’t m uch good to  be said for 
e ither booze o r nicotine. People are 
b e tte r  off w ithout them , which is true  
also of coffee and tea. B ut there  is 
m uch good in the liberty  th a t perm its 
the individual to  sm oke o r drink  up 
to  a po in t w here the liberty  of those 
who oppose booze and tobacco is 
th rea tened . M y own experience has 
been th a t a little  hot Scotch on oc
casion is fine, and, a fte r a good meal, 
no th in g  m ore tho rough ly  “goes righ t 
hom e than  a real cigar. T he in ten t 
of th is  is to  show  th a t nearly  all 
th in g s are good in m oderation , while 
nearly  all th ings are bad in excess. 
T oo  m uch liquor is no w orse than  too 
m uch in to lerance o r too  m uch re li
gion. In  the one instance you get 
drunk, and in the o th er you go crazy. 
D runkenness is con tro llab le—idiocy 
isn’t. I love a d runkard  m ore than 
a bigot.

T h e  tobacco peo'ple have bra ins and 
use them  occasionally. T he w hisky 
people never had any brains, and so 
cou ldn’t use them . T hey  did every 
know n th in g  to  hasten  the boo t th at 
was aim ed a t the anatom y under their 
coat tails and they  w ere kicked over 
onto  the scrap pile ju st as they  de
served. T hey  w ent to  pieces because 
they  associated with vam pires, thieves, 
gunm en and m urderers. T hey  abused 
liberty  scandalously, and so they  lost 
it. T he tobacco folks, I think, see 
th at they  are in m uch the same dan
ger, for they  now have all the clip
p ing bureaus clipping the  knocks that 
are heard  everyw here against tobac
co. P erhaps they  will clip th is from  
the T radesm an, and m aybe it will 
set the convolutions of their g rey  
m atte r convoluting. W h at I desire 
to po in t out here is the bad ad v ertis
ing tobacco is having done for it. T he 
w orst is in the m ovies, where the 
c igarette  is insperarab ly  connected 
with ladies whose backs are bare to 
the line of dem arcation, and whose 
fronts are exposed to  the very point 
nf the wishbone. In the movies, also, 
the m alodorous c igarette  is hooked up 
with the social cooties and the lounge 
lizards and the lousy libertines th at 
figure in all the degenerate  plays. 
Rvery lazy lout, male and female, 
reaches nervously  for the inevitable 
case, clutches a coffin iail, taps it no n 
chalan tly  upon the box and ligh ts it.

Lazily and luxurian tly  the smoke 
is inhaled into the lungs, and then 
w ith studied indifference it is made 
to exude from  the noisom e nostrils 
and tire lustful lips. T he c igarette  is 
held betw een the fingers in such a

w ay as to  denote long  addiction  to  
the habit, and the  ashes are  flicked off 
into space oblivious as to  destination. 
O u t in fron t every  m ovem ent of 
these ac to rs  and acto rines is closely 
no ted  by the  audience. T he influence 
is peculiarly  vicious upon the  young. 
In  the case of young girls it all seems 
w orse than  wicked. T hey  thus get 
the idea th a t happiness consists in 
go ing  as far w ith nakedness as the 
w aist line, bo th  from  above and be
low, and th a t an inseparable accom 
panim ent is the c igarette. I am  told 
th a t the c igarette  habit is becom ing 
com m on am ong girls, and th a t m any 
of them  sneak off to  secluded spots 
to  inhale the poisonous sm oke, ju st 
as bad boys and studen ts a t college 
are said to  do. T hus the stained fin
ger will soon come to be as comm on 
w ith young girls  as w ith s tree t w alk
ers, gunm en, dips and ribbon counter 
salesm en.

If tobacco is driven out of Am erica, 
as alcohol has been, the c igarette  will 
be the cause of its downfall. I do 
no t believe it is the purists and fan at
ics alone who decry c igarette  sm ok
ing am ong g irls and wom en. Som e
how  o r o ther, every good, decent and 
m anly A m erican instinct p ro tes ts  
against the thing. Personally , I th ink  
it is m uch less objectionable for a 
girl o r  wom an to  d rink  a cocktail or 
a glass of beer than  it is to  sm oke a 
foul c igarette . If  you have ever gone 
up against a kiss tain ted  w ith the 
odor of scorched paper, dope and 
nicotine, you ge t an idea of what I 
m ean, provided, of course, you know  
w hat a real kiss is when it comes 
from  real lips. W hatever befouls a 
kiss is destined to  die. And down in 
the trachea  and lungs of these addicts 
are stained m ucous m em branes laden 
w ith a subtle poison th a t plays m er
ry  hell w ith the health.

You don’t find so fnuch objection 
to  cigars and pipes, p robably  because 
wom en do not seem to fall to  their 
lures. T he m an w ith a cigar o r a pipe 
loses none of his m anly a ttrib u tes  be
cause of the habit. M aybe he is poi
soning him self w ith nicotine when he 
sm okes them , but the insidious foul
ness of the c igarette  is not in evi
dence. Inhala tion  of the fum es is 
ra re  w ith the cigar and pipe sm oker, 
and it is inhalation, I believe, th at 
does the w orst dam age. Anyhow , the 
m oderate use of sm oking tobacco, 
outside of c igarettes , is said to  be 
soo th ing  to  the nerves, and for th at 
reason  th ere  is justification for the 
habit. I sm oked like a dam p backlog 
for twenty-five years, and when the 
doctors told me a few years ago that 
I e ither had to  quit sm oking or quit 
living, I said good-bye to nicotine. 
I w ent the whole distance, instead  of 
lolling along the way. T he odor of 
an H avana cigar is yet highly g ra te 
ful to  m y nostrils , and the m an w ith 
pipe in m outh recalls only p leasan t 
m em ories, but the c igarette  to  me is 
a th in g  of detestation  in men and ab 
horrence in women.

As I said before, if tobacco goes 
into the discard, c igarettes will pu t 
it there. So it is difficult to  u n d er
stand why the tobacco folks spend 
m illions in t h e . public p rin ts  to  ad 
vertise the c igarette  and spread the 
habit am ong the people. Bad things,

you know, are m ore catching than  
good. A nd so, th ro u g h  th is adver
tis ing  and th ro u g h  the  vicious plays 
in the m ovies, our g irls are com ing 
m ore and m ore to  be c igarette  ad
dicts. Now, I am  sure the fathers, 
m others, b ro th ers  and lovers of the 
g irls of th is coun try  will rise up and 
cast the c igarette  into ou ter darkness 
w hen th ings have proceeded to a 
poin t of decent endurance. T h o u 
sands of young boys are also pa in t
ing their lungs w ith nicotine, and 
thus s tun ting  grow th  and intellect. Is 
is good for us as a people to  to le r
ate a th ing  th a t is m ore insidious 
than  alcohol? B oys and g irls  did not 
have so m any bad exam ples set them  
on the stage insofar as booze was 
concerned, but they  are now  regu lar
ly and system atically  tau g h t the lure 
of the abom inable cigarette.

If the tobacco folks w ant to save 
their hides, also their business, they  
will cut out about 100 per cent, of 
th is ex travagan t c igarette  advertising  
w hich contains a larger am ount of 
oxaline than  the old-tim e lost-m an
hood advertisers used to  fling on a 
w eary  world. T o read  the m odern  
c igarette  announcem ents, a stran g er 
would im agine these th ings were as 
necessary  to  civilized existence as 
traffic cops and divorce courts. And 
yet ail th is woof and w arp of wild 
words, all these im possible pictures, 
all th is useless w aste of precious 
new sprint, is devoted to  the p rom o
tion of sm all b its of paper w rapped 
around m ore o r less tobacco, m ixed 
w ith God know s w hat. T he differ
ence betw een one brand and ano ther 
is the sam e as the difference betw een 
5 cents and a nickle. You get as much 
poison on your m ucous m em branes 
from  one kind as from  another. The 
difference in labels is the  only way 
to  distinguish them .

And then, w ith a regu larity  th a t 
suggests the H ow ard  watch, a c igar
e tte  w ith a new nam e appears. H a lf
m illion dollar appropria tions are set 
aside for advertising , and flaunted in 
the face of an over-tobaccoized w orld 
are pages and half-pages, sixteen and 
tw en ty -fou r sheet posters, painted 
walls, and electric  signs th a t are p os
sible only th rough  a conspicuous 
w aste of fuel. All th is extravagance 
is w ickedly disgraceful, for there  is 
no m ore hum an need for a new brand 
of c igarettes than  there  is for a new 
species of cockroaches. You buy the 
new cigarette  w ith the new name, and 
you find you have only th a t which 
you could get under an o th er label 
And yet you stand for it all. W e 
hear m uch about ethics in ad v ertis
in g -m u c h  about its g rea t uplifting  in
fluence—much against den tists  and 
doctors and p rom oters who advertise, 
but I guess I ’m the only m an in the 
business who has raised  a finger 
against a form  of advertis ing  th a t is 
bad all the way th rough . Perhaps 
th is is because I am  d istinctly  un 
ethical.

In stead  of pushing c igarettes, why 
not push cigars and pipe-sm oking? 
To b ring  your m ost vulnerable p a rts  
to  the fo refron t is a bad th ing  in a 
fight. Stick out your jaw  o r your solar 
plexus, and som e one will soak you 
on the spo t sure. T his c igarette  ad 
vertising  encourages the fanatics and

b igo ts in o rgan izing  all over A m er
ica to  pu t nicotine in the graveyard . 
I t  supplies all the a rg u m en ts needed 
to  help the crusade along. And, after 
all, leaving m orality  out of the ques
tion, why all th is tobacco advertising  
anyhow ? T he new spapers are yell
ing for advertisers to  cut down their 
space because of the  w hite paper 
shortage. I sn ’t th is a fine chance to 
go back and sit down a little  while? 
A t least until th is wave of fanaticism  
has beaten itself to  death  on a b a r
ren shore. If tobacco is killed, w arm  
neckties and hot socks will be the 
nex t to go for men, while for women 
my guess is th at paint, pow der and 
rouge will be outlaw ed, w ith talcum  
and w itch hazel in the  balance.

I suppose the tobacco people will 
no t look kindly upon th is criticism , 
but I w ant to  assure them  th a t it is 
well m eant. I t  is a good th in g  for 
some one to come along and tell us 
when we are m aking fools of o u r
selves. I w ant to  help save w hat 
little liberty  we have left, and th is 
m eans, am ong o th er th ings, the righ t 
to  use tobacco. I w ant to  help keep 
nicotine out of the lungs of young 
wom en and men, thus assisting  in the 
w orthy  w ork  of m aking doctors less 
needed. I w ant to  d isarm  bigo try  
and Scotch fanaticism , th is is too fine 
a w orld to hand over to  half-baked 
people w hose m outh  corners droop 
and whose in te rstitia l glands are on 
the blink. W e m ust not go back to  the 
religious into lerance th a t darken the 
pages of Spanish and Scotch h istory.

The Weak Spot.
“I t  is surprising ,” the fam ous law 

yer observed w ith a sign, “how  one 
will som etim es lose a case despite 
every th ing  one can do. Now, take 
th a t client of mine who was ju s t sen
tenced to ten years in the  pen iten 
tia ry .”

“You th o ugh t he should have been 
acquitted?”

“W ell, I defended him ,” was the 
m odest reply.

“W h at was he accused of?”
“ I t  was charged th a t he had stolen 

a w atch .”
“And you couldn’t save h im ?”
“No. I riddled the testim ony of 

the p rosecu tion ’s w itnesses; I show ed 
that m y client was a m an of unblem 
ished character; I proved an alibi by 
five unim peachable w itnesses, and I 
m ade the  speech of m y careei to  the 
ju ry , bu t they  re tu rn ed  a verdic t of 
guilty .”

“You aston ish  m e! W h at was the 
reason ?”

“W ell, I ’m  bound to  ad nit that 
there  was one w eak spot in our de
fense, and the p rosecu ting  a tto rney  
m ade the m ost of it. You see, they  
found the w atch in m y c lien t’s pock
et.”

T he “d rifte r” alw ays goes down, 
never up. And he finally e ither goes 
over the falls of failure o r lands in 
some still pool of m ediocrity , w here 
he rem ains all the  re s t of his life. 
U nless you can be sure of w here you 
are going, unless you are w illing to  
accept responsib ility  and really  work, 
you are drifting.

Wishing for it never yet brought a 
store any increase in business. Put a 
good push behind the wish.
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Retail Grocers Are Now Sailing on 

Troubled Waters.
N ever in  the h isto ry  of the world 

has it been so necessary  for m en to 
hang to g eth e r; never so im perative 
for in telligent co-operation, not only 
am ong ourselves as wholesale and re 
tail m erchants, bu t w ith our custo
m ers, our b ro th er in o th er lines of 
trade, our city, our S ta te  and our 
G overnm ent. A rjay  Davies, our 
w orthy  president, lays g rea t stress 
on the w ork cut out for the educa
tional and publicity  com m ittee, and 
especially em phasizes the publicity 
end of the work.

The average grocer, wholesale or 
retail, rem inds us of a sto ry  of a city 
chap who w ent to  the coun try  to visit 
an old schoolm ate. T he farm er was 
show ing his city friend, w ith m uch 
pride, his herd  of fine m ilk cows. The 
city  chap took a particu lar fancy to 
a certain  beautiful little  Je rsey  am ong 
the flock, and rem arked, “Does this 
cow give m ilk?” to  which the farm er 
friend nonchalantly  replied: “No, we 
have to take it from  her.”

I t is the same with our g rocery  
friends; if you get any th ing  ou t of 
them , you’ve go t to take it from  them. 
And it is hard  to  get it then. A great 
m any jobbers, and re ta ile rs as well, 
stand in their own ligh t; they  are their 
own w orst enem ies; they  are block
ing the ways of p rogress, they  refuse 
to  go ahead, and in so doing hold 
back the m an who is striv ing  to  im 
prove his position and acquire som e
th in g  w orth  while.

G entlem en, our ship is adrift upon 
the “troubled  w a ters” w ith neither rig 
nor rudder. O ur business existence

is in jeopardy. T he tim e has arrived 
when we m ust fight and fight to 
gether. Make up your m inds to take 
“pot luck” w ith the jobber. H elp  
your jobber to  com bat the “octopus” 
who is sucking the life blood of in
dependent food in d u stry ; by help we 
mean your m oral support, your dis
trib u tin g  pow er and the influence th a t 
you wield in your com m unity.

T he legitim ate food d istribu ter, 
which is the jobber and retailer, was 
recognized by the U nited  S ta tes Food 
A dm inistra tion  as the m ost econom ic
al channel. O ur position stands p re 
em inent and takes its place alongside 
of the m ost essential and tim e-honor
ed of our industries. No longer does 
the sting  of “the m iddlem an” and 
“p ro fiteer” adorn  our carew orn brow. 
Now th a t our existence has been ju s
tified, w hat are you going to  do to 
ward keeping public sen tim ent tra in 
ed in our d irection?

E very  individual retail grocer, no 
m atte r how small, can help, by m ak
ing a b e tte r  m erchant of him self and 
by lending a helping hand to others.

T he jobber has m any shortcom ings. 
M ore, perhaps, than  they  are ap t to 
admit. T hey  were tau g h t a valuable 
lesson by M r. H oover, and the jo b 
b e r’s faults are  few er in num ber now 
than a t any previous tim e in his h is
to ry . A good jobber:

(a) W ill be neighborly  w ith his 
com petito rs and fair in his dealings 
w ith them .

(b) W ill sell his m erchandise on a 
fair m argin of profit.

(c) W ill not extend preferentia l 
treatm ent.

(d) W ill not ex tend  credit ind is

crim inately.
(e) W ill ex tend fair and reason

able delivery service.
(f) W ill extend to his custom ers 

his facilities for ga th e rin g  m arket and 
m erchandise inform ation.

(g) W ill p rom ptly  and courteous
ly correc t errors.

(h) W ill not speculate.
(i) W ill not urge his custom ers to 

make purchases above their norm al 
requirem ents.

A good jobber will not exact his 
“pound of flesh,” e ither from  the man 
he sells to o r buys from. F or instance, 
a certain  jobber during  the past fall, 
a rb itra rily  allowed an additional 
am ount to the firm m anufacturing  his 
preserve and jam  tins, in o rder th at 
the transaction  would no t show the 
m anufacturer a loss. T hey also can
celled co n trac t for 3,500 cases cane 
and maple syrup, which purchase was 
m ade on basis of 9c sugar.

H ad  m anufacturer been compelled 
to buy sugar a t 12 cents sale would 
have show n him a loss of from  $2.50 
to $3 per case. R ather than  see these 
people take a loss the jobber cancelled 
the order. T hey  also had 2,000 cases 
of pure sorghum  bought. A stra igh t 
con tract w ith no strings of any kind. 
W ith  the very sho rt crop of sorghum , 
it would have cost th is m anufacturer 
over $90,000 to have filled their o r
ders.

The re ta iler know s of the jo b b er’s 
shortcom ings, so we will om it them. 
T he jobber know s too well of the 
vices of his retail custom ers as well 
as of his virtues. T he close con tact 
betw een the tw o m akes concealm ent 
impossible.

A good and efficient re ta ile r:
(a) W ill pay his bills prom ptly , and 

if discount for cash is taken it will 
be taken w ithin the discount period.

(b) W ill not ask his jobber to c a r
ry  him w ithout in te res t past m aturity .

(c) W ill no t cancel o rders placed 
in good faith, or re tu rn  o r refuse 
goods unless jobber is w rong  or is 
given the opportun ity  to  redispose of 
them .

(d) W ill not make inco rrect de
ductions.

(e) W ill collect his bills prom ptly.
(.f) W ill give only service w ithin

reason and for which he is rem u n er
ated.

(g) W ill work for the “tu rn -o v er” 
and keep and care for his stock to 
p reven t wastage.

(h ) W ill educate and m ake sales
men of his clerks.

(i) W ill keep his store painted and 
clean.

And further, a good re ta ile r is a l
ways prosperous, and buys his m er
chandise w henever possible and p rac 
ticable from  his nearest local jobber, 
who is paying taxes, helping to m ain
tain schools, churches, and who is a s
sisting in building up the com m unity 
in which the two are located. Again, 
A rthu r Jerom e E ddy says: “A m an 
certain ly  p rospers in business as his 
com petitors prosper. T he m an who 
builds on the losses of o th ers is a 
g rea ter m enace to the com m unity 
than  the poor devil who steals a pock- 
e tbook.” T hus, friends, the trend  of 
business is tow ard  a h igher plane, 
where honor is param oun t and e f
ficiency is the keynote.

John O. Spicer.

Count Your Coffee Customers
Do all your customers buy coffee from you? Do you know why? Would you like to 

know? If you will write us w e will not only tell you why, but w e will show you how to 

make coffee customers of them.

Don t be content to let someone else get the coffee business which rightfully belongs to 

you. Getting coffee drinkers to buy Quaker coffee from our retail merchants is our busi

ness. W e are expert at it. It will put you to no expense to get our advice.
t

W o r d e n  Q r o c e r  C o m p a n v

GRAND RAPIDS—KALAMAZOO—LANSING 
THE PROMPT SHIPPERS
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Movement of Merchants.
H ow ard  C ity—C. Crook succeeds

D. L. K elly in the g rocery  business.
H astin g s—W allace  &  B rum ford

succeed J. J. M ead in the g rocery  
business.

L uding ton— Mrs. C harles M. H auer 
succeeds Mrs. E dith  H ansen  S titt in 
the m illinery business.

F reeland—The F reeland  S tate Bank 
has been organized  w ith an au thorized  
capital stock o f $25,000.

Jackson—T he Jackson  S tate Sav
ings Bank will increase its capital 
stock from  $100,000 to $300,000.

M ason-—D ensm ore & Davis suc
ceed W ebb & W hitm an  in the c lo th 
ing and m en’s fu rn ish ing  goods busi
ness.

Q uincy—R. C. Speer has sold his 
g rocery  stock and store  fixtures to 
C harles B erger, recen tly  of A drian, 
who has taken possession.

Q uincy— R. C. Spears has sold his 
g rocery  stock and sto re  fix tures tp  
A drian parties, who will rem ove it to  
th a t city as soon as in v en to ry  has 
been taken.

C tica— 1 he C tica S tate Savings 
B ank has been incorporated  w ith an 
authorized  capital stock of $25,000. all 
o f which has been subscribed and 
paid in in cash.

Petoskey—John M. A m stutz has 
sold an in te res t in his g rocery  stock 
to  his son. The business will be 
continued under the style of J. M. 
A m stutz & Son.

W illwalk—T he Sugar Island Co- 
O perative A ssociation has been o r
ganized to  conduct a general m er
cantile business, with an authorized  
capital stock of $10,000.

Jackson— R ichard S. H ow land is 
closing out his g rocery  stock a t the 
corner of Main and Jackson stree ts  
and will devote his en tire  a tten tion  
to o th er business in terests.

C arson City—J. A. B reder has re 
moved his bakery  to  the M cK enna 
building, which has been tho rough lv  
rem odeled and equipped w tih  the 
m ost m odern bak ing  m achinery  and 
ovens.

D e tro it— 1 he M iller Co., ha tte rs , 
has been inco rpora ted  w ith an au th o r
ized capital stock of $20,000, of which 
am ount $10,000 has been subscribed 
and paid in. $5,100 in cash and $4,900 
in p roperty .

E lberta—T he Benzie F ru it E x 
change has purchased the d a r u m  
w arehouse and an ad jo in ing  vacant 
lot and will double the capacity  of 
its plant by rem odeling  and en larg ing  
the building.

A lbion—George T. Bullen, for 
tw enty-six  years engaged in the dry  
goods and carpet business, has taken 
into partnersh ip  his son, D onald Bul-

len, and F red  Richey, for a num ber 
of years connected  w ith the store.

D e tro it—T he S te rlin g  E quipm ent 
& Supply Co. has been incorporated  
w ith an au thorized  capital stock of 
$10,000, of w hich am ount $5,000 has 
been subscribed and paid in, $3,500 
in cash and $1.500 in p roperty .

M arquette  — Burke & Levine, 
p lum bers and dealers in plum bers’ 
supplies, have dissolved partnersh ip  
and the business will be continued by 
H ilm er J. Levine, who has taken 
over the in te res t of his partner.

M uskegon—T he T ow ner H ardw are  
Co. has m erged its business into a 
stock  com pany under the sam e style 
w ith an au thorized  capital stock of 
$75,000, of which am oun t $66,000 has 
been subscribed and paid in in cash.

E ast L ansing—W . J. N ichols and
E. C. B olt have form ad a c o p artn er
ship and purchased the College City 
L aundry . A fter being thoroughly  
rem odeled it will be opened under 
the style of the E ast L ansing  L aun
dry.

Shelby—John M. A m stutz, who has 
been engaged in the g rocery  busi
ness at P etoskey  for the  past six 
years, has tu rned  the m anagem ent 
of th a t sto re  over to  his son and 
engaged in the g rocery  business here 
under the style o f John M. A m stutz.

M uskegon—T he U -D riv e -It Com 
pany has been organized to  sell 
au tom obile p a rts  and accessories and 
to  buy, ren t and sell autom obiles, 
w ith an au thorized  capital stock of 
$10,000, of which am ount $6,000 has 
been subscribed and $1,500 paid in 
in cash.

L ansing—T he W alton  M illing Co. 
has m erged its business into a stock 
com pany under the same style, with 
an au thorized  capital stock of $300,- 
000 com m on and $150,000 preferred , 
of which am ount $225,000 has been 
subscribed and $95,295 paid in in 
p roperty .

E lsie— M eyer B. N e tzo rg  has m erg 
ed his departm en t store  business into 
a stock com pany under the style of 
X etzorg  & Ferguson . Inc., w ith an 
au tho rized  capital stock of $15,000, 
all of which has been subscribed and 
paid in, $1,500 in cash and $13,500 
in property'.

K alam azoo— E. Dunwell has sold 
his d rug  stock and sto re  fixtures to 
D. O. Brown, who has been in charge 
of the p rescrip tion  room s in the Base 
hospital a t Camp C uster. Mr. Brown 
will install a new soda fountain, m od
ern  sto re  fixtures and show cases and 
greatly' increase the stock.

D e tro it — H erm an B rodsky has 
m erged his m en’s fu rnishing goods 
and c lo th ing  business into a stock 
com pany under the style of B rodsky 
Bros., w ith  an authorized  capital

stock of $15,000, all of which has 
been subscribed and paid in, $7,500 
in cash and $7,500 in p roperty .

K alam azoo—A rth u r M. M orrow , 
d rugg ist a t 151 South B urdick street, 
has sold his stock  to  Donald K. 
S trickland, who served in the navy 
from  the tim e w ar was declared upon 
Germany' until the signing of the 
arm istice. M r. Strickland will con
tinue the business a t the same loca
tion.

Lansing— M aynard M errill and L o
gan C. U rq u h art have form ed a co
p artnersh ip  and purchased the m er
chant ta ilo ring  business of F red  H op
kins, a t 112 N orth  Grand avenue. New 
fixtures will be installed in the store, 
including show cases for the stock. 
T he firm will be known as M errill 
& U rquhart.

C arson City— M aurice Yodido has 
com bined his stock  of cloth ing  and 
m en’s furnishing goods with the gen
eral stock of I. K rohn & Son and 
purchased the in te res t of Isaac K rohn 
in the stock. T he business will be 
continued under the styde of K rohn  & 
\  odido, R aym ond K rohn  re ta in ing  his 
in te rest in the company.

Y psilanti—Clarence C orbett and 
Harry' Van Camp have purchased the 
in te rest of M ark R ust in the grocery, 
d rug  and sta tionery  stock of the 
R owina Co. and the business will be 
continued under the sam e style. R. 
Bruce Haig, d ruggist, will take 
charge of the d rug  departm ent in 
connection w ith his o th er d rug busi
ness.

Manufacturing Matters.
O tsego—The M acSim Bar Paper 

Co. has increased its capital stock 
from  $800,000 to $1.200.000.

Lansing—The Lansing Stam ping & 
Tool Co. has increased its capital 
stock from  $100,000 to $300,000.

Alm a—V erne A ldrich, m anager and 
part ow ner of the Superior Baking 
Co., died at his home, Feb. 20, of 
pneum onia.

C orunna—The D etro it W ea th e r
proof Body Co. is building an addi
tion, 60 feet square and three stories 
high, to its plant.

Law ton—The W elch Grape Juice 
Co. will double its capacity  by build
ing an addition to its p lan t a t an 
estim ated  cost of $100,000.

Lansing—The M ichigan Ice Cream  
Co. will rem odel its plant, build a 
new pow er house and lay concrete 
floors th roughou t the old plant.

D etro it—T he D etro it Incubato r Co. 
has been incorporated  w ith an au
thorized  capital stock  of $1,000, all of 
which has been subscribed and paid in 
in cash.

Mt. P leasan t—T he T ran sp o rt T ruck 
Co. has increased its capitalization 
from  $1,000,000 to  $5,000,000, of which 
am ount $3,000,000 is com m on and $2,- 
000,000 is preferred . .

M uskegon—T he Novel T oy Co. 
has been incorporated  with an a u th o r
ized capital stock of $24,000, all of 
which has been subscribed and $4,000 
paid in in p roperty .

D e tro it—T he S tandard  Gear Co. 
has been inco rpora ted  w ith an a u th o r
ized capital stock of $100,000, of which 
am ount $64,000 has been subscribed 
and paid in in p roperty .

K alam azoo—T he K alam azoo Sedan

Co. has been incorporated  w ith an 
au thorized  capital stock of $150,000, 
of which am ount $76,000 has been sub
scribed and $15,000 paid in in cash.

D etro it—T he D isteel W heel C or
poration  has been organized with an 
au thorized  capital stock of $100,000, 
of which am ount $50,000 has been 
subscribed and $10,000 paid in in cash.

D e tro it—The U nited  A utom atic
Screw W orks has been incorporated  
with an au thorized  capital stock of 
$25,000, of which am oun t $15,000 has 
been subscribed and $2,500 paid in 
in cash.

L uding ton—T he H andy  T hings
M anufacturing  Co. has been incorpor
ated  w ith an authorized  capital stock 
of $50,000, of which am ount $25,000 
has been subscribed and $5,000 paid 
in in cash.

D etro it — T he C hapm an-Speicr 
B uilding Supply Co. has been incor
porated  w ith an au thorized  capital 
stock of $32,000, of which am ount 
$16,000 has been subscribed and paid 
in in cash.

D e tro it—T he Sim plex T ool &
M anufacturing  Co. has been incor
porated  w ith an au thorized  capital 
stock of $10,000, all of w hich has 
been subscribed and $3,000 paid in 
in cash.

South H aven—T he B rayer Lund- 
blad F oundry  Co. has been incor
porated  w ith an au thorized  capital 
stock  of $25,000, of which am ount 
$12,600 has been subscribed and 
$3,150 paid in in cash.

M anistee — T he M anistee Steel 
P ro d u c ts Co. has been incorporated  
w ith an au thorized  capital stock of 
$100,000, of which am ount $51,800 
has been subscribed, $5,000 paid in 
in cash and $32,729 in p roperty .

H ou g h to n —T he E cons Shoe M an
ufacturing  Co. has been incorporated  
w ith an au thorized  capital stock of 
$50,000, of which am ount $25,000 has 
been subscribed, $1,100 paid in in 
cash and $8,629.25 in p roperty .

Saginaw—T he Saginaw  H ardw are 
Co. has m erged its business into a 
stock com pany under the sam e style, 
w ith an au thorized  capital stock of 
$150,000 com m on and $50,000 p refer
red, all of which has been subscribed 
and $175,000 paid in in cash.

B enton H arb o r—W illiam  M oulds 
has m erged his b rass w orks into a 
stock com pany under the style of 
M oulds B rass Foundry  Co., w ith an 
authorized  capital stock  of $10,000, all 
of which has been subscribed, $600 
paid in in cash and $5,400 in p rop
erty'.

M uskegon — Rose B ros, have 
m erged their confectionery  m anufac
tu rin g  business into a stock com 
pany under the style of the M uske
gon Candy & Supply Co. w ith an 
authorized  capital stock  of $50,000, of 
which am oun t $30,000 has been sub
scribed, $10,800 paid in in cash and 
$19,200 in p roperty .

D e tro it—F ran k  H. H olm es has 
m erged his electrical business into a 
stock com pany under the styde of the 
H olm es-M ichael E lectric  Co. to do a 
general electrical m anufacturing  busi
ness and conduct a re ta il store, with 
an authorized  capital stock of $10,000, 
of which am ount $5,000 has been sub
scribed and paid in, $1,353 in cash 
and $3,647 in p roperty .
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T he G rocery  M arket.
Sugar— No change in price. Jo b 

bers have little  sugar on hand, but 
m any cars are en route from  both 
M ichigan and New Y ork refineries. 
T ran sp o rta tio n  conditions are the 
w orst they  have been for years.

Canned b ru its— Like o th er canned 
foods, fruits are quiet. B uyers w ant 
to  buy below opening prices ra th e r 
than  pay a prem ium  over. Some lo ts 
of cling peaches' are  selling a t open
ing prices, the seller absorb ing  the 
freight. P ea rs  are nom inal a t 8@10 
per cent. over. A prico ts are a t a stan d 
still as the dem and from  all classes 
of buyers is light. A pples show  no 
change. T hey  are dull and in lim ited 
dem and. P ineapples sell in a norm al 
way for this season.

C anned V egetables—T he general 
slow ing down in buying, noticeable in 
all lines of foods, is apparen t in the 
canned food m arket, and it rem ains 
to be seen when the business will de
velop. F u tu re  corn  and peas con
tinue active sellers, but fru its are not 
being  taken. No o th er future trad ing  
of consequence is to  be noted. T o 
m ato fu tures are not being considered 
a t any specific price levels, as the 
situation in the  South is too uncer
tain  as y e t to  allow  any definite line 
on values. T he question of raw  stock 
is still open, and until th a t has been 
settled  canners say th a t they  will 
not quote on their 1920 pack. Cali
fornia tom atoes are nom inal. B uying 
fu ture peas continues active. W iscon
sin asso rtm en ts  have been selling 
freely for som e tim e and Southern  
have created  m ore in te res t on the 
p a rt of the buyer. Spot standards 
are dull. E x tra  stan d ard s are in be t
te r  enquiry, but are below  the norm al 
call. Corn holds steady a t $ 1.10@1.17 
for Southern  M aine style standards, 
and any th ing  below  these figures is 
ap t to fail to  grade. T he day’s tu rn 
over of stocks is m oderate. Maine 
fancy is heltf around  $ 1.50@1.60, fac
tory. Sauerk rau t is hold ing its  own 
a t $1.30 for S ta te  No. 3. A sparagus 
tops are w anted  but sparing ly  offer
ed. O ther vegetables are  in rou tine  
demand.

C anned M ilk— E vapora ted  m ilk is 
w eak and also a slow seller. T here  
is m ore of it on the m arket than  of 
condensed and it is offered a t g reater 
discounts, even though, as in the case 
of condensed, ask ing  prices are be
low the cost of production . Sales of 
big blocks are  a t $5.25 a case, but 
$5.50 is considered  a fair price by 
brokers.

Canned F ish—T he w eakest offering 
in the salm on line is pinks, which can 
be bought for $1.65 on the spot. Some 
lower offerings are quoted  bu t in 
m ost cases the stock  is n o t delivered

on a bona fide order. U nderquoting  
is also being done on o th er g rades 
as well. I t  has been rum ored that 
red A laska could be bought for $3.30, 
but a large buyer, who actually  w ant
ed goods and who shopped around 
the m arket closely, was not able to 
buy belowr $3.50, and then he had to 
pick up odd sm all lots to fill hs re 
quirem ents. Main sardines are held 
a t full prices by canners, but there 
is very little m ovem ent in any grade. 
T he dom estic trade is quiet and the 
export outle t is curtailed a t the m o
m ent. S tocks at packing points are 
light. Some of the large d istribu ters 
are entirely  out of some lines. Cali
fornia sard ines are also quiet but 
steady. Foreign fish are not w anted 
except in a sm all way by the out-of- 
tow n trade. Im p o rte rs  are holding 
for the spring  m arket. T una fish is 
steady. S triped  is the m ain offering 
and brings $6.50@7.50 for halves. Blue 
fin sells $8@8.50.

M olasses—T here  is a steady de
m and from  the grocery  trade, and 
w ith stocks of lim ited ex ten t the m ar
ket is very  firm.

Corn Syrup— H om e consum ption is 
on a fairly large scale, but the export 
o u tle t has been contracted  as a result 
of the prevailing low7 ra tes of foreign 
exchange.

Sugar Syrups— No business of con
sequence is being done, and prices are 
in buyers’ favor.

Olives— Queen olives of all sizes 
are som ew hat higher, but o th er grades 
are unchanged. T here  is a reaction 
in buying follow ing the rush  during 
January , but th is is norm al. Seville 
advices show  a s tro n g  and advancing 
m arket. T he call for glass goods is 
fair but less active than  a sh o rt time 
ago. Bulk stock is also quiet.

P ickles—T he m arket in the W est is 
s tronger than  in the E ast, but the 
local situation  is by no m eans inac
tive. Stocks of all kinds are short, 
especially gherkins. Sw eet pickles are 
sh o rt of o rders in hand and are held 
a t full quotations.

Salt— O utside of a horizon tal ad 
vance all a long  the line, there  is no 
change to  report. B uyers are  taking 
stocks steadily  a t the new quotations. 
M oderate stocks are held for local 
distribution.

S tarch—T he dem and for corn starch  
is not heavy, but it is sufficient to 
m aintain  quotations. Supplies are am 
ple. The dullness in Japanese  po tato  
starch  has resu lted  in a w eaker and 
lower m arket. D om estic  and foreign 
m arkets are  inactive.

Sauerk rau t—A lthough som e of the 
foreign cabbage received here recen t
ly has been cut up into kraut, there  is 
no t enough of it in sight to  weaken 
the m arkets in any  of the producing

sections. W estern  poin ts are even 
asking m ore m oney than stocks can 
be bought for in the E ast. Both bulk 
and canned krau t are firm.

Rice—T he hom e trade continues to 
buy in lo ts as needed, and in th at way 
a fair quan tity  of rice is going into 
consum ption. Influenced by condi
tions in the South the m arket here is 
very firm. Im ported  rice is exceed
ingly scarce and in constan t demand, 
despite ex trem e high prices. New 
O rleans advices by mail rep o rt that 
some of the m illers have been m ak
ing large sales at top prices, but that 
the labor troubles, now understood 
to be ended, have had a decidedly un
settling  influence on trade, w ithout, 
however, in any way d istu rb ing  the 
s tro n g  undertone c f the m arket. B et
te r industrial conditions in Cuba were 
reported  to have resulted  in a renew 
al of dem and from  that quarter.

Review of the  Produce M arket.
A pples— N o rth ern  Spy, $3.50@4; 

G reenings, $3; Baldwins, $3; R ussets, 
$3; S tarks, $2.75. W estern  box fruit 
com m ands $4(q'4.25.

C abbage—$8 per 100 lbs. for hom e 
grow n; California, $6 per crate  of 
70 lbs.

Cauliflower—$2.75 per doz. for 
California.

Celery— California, $1.25 per doz.; 
F lorida, $6.50 per crate  of 4 to  6 doz.

C ocoanuts—$2 per doz. or $15 per 
sack of 100.

C ucum bers—H o t house, $3.50 per 
doz.

G rapes—California E m perors, $8.25 
per keg; Spanish M alagas, $10@12 
per keg.

Grape F ru it—Fancy F lorida  com 
m ands $4.50(qb per case; Choice, 
$4.25@4.50.

Green O nions—Shallots, $1.20 per 
doz.

Green Peppers—75c per basket.
Lem ons—California, $8 for 300s 

and $7.50 for 240s and 360s.
L ettuce— Iceberg  $3 per crate  of 

3 to  4 doz. heads; hot house leaf, 17c 
per lb.

O nions — California A ustralian  
Brown, $6.50 per 100 lb. sack; Span
ish, $5 per crate  for e ither 50s or 72s; 
home grow n, $6.25 per 100 lb. sack.

O ranges— Navals, $6.25@7 for fan 
cy and $5.25@6 for choice.

P o ta to es— H om e grow n, $2.85 per 
bu. B aking from  Idaho. $4.50 per 
box.

R adishes— H o t house, 45c per doz. 
bunches.

Squash—$2 per 100 lbs. for H u b 
bard.

Sw eet P o ta to es—$3 per ham per for 
kiln dried D elawares.

T om atoes—$1.25 per 5 lb. basket 
from  Florida.

M idland — V asold Bros, have 
m erged their cream ery business into 
a stock com pany under the sam e 
style, to  m anufacture and sell cereal 
products, m eats, fish, vegetables, 
farm  and dairy products, w ith an 
authorized  capital stock of $20,000 
com m on and $10,000 preferred, of 
which am ount $20,000 has been sub
scribed and paid in in p roperty .

A. B. M cFadden succeeds S. M. 
F ro s t in the g rocery  business a t 742 
Scribner avenue.

Gabby G leanings F rom  G rand Rapids.
G rand Rapids, Feb. 24— E. P. M on

roe, John  H orndorp , Jacob W aalkes 
and Clyde E. Brown, of the sales 
force of the Sherw ood Hall Co., leave 
Sunday for Toledo to a ttend  the an 
nual convention of the sales rep re 
sentatives of the Cham pion Spark 
P lug  Co.

W illiam S. Canfield (Judson G rocer 
C om pany), who was laid up at hom e 
with the grippe for a couple of weeks, 
is back to bis desk again.

W illiam  A. R indge (R indge, Kalm- 
bach, Logie Co.) has the sym pathy 
of a large circle of friends, both in 
and outside the trade, in the serious 
illness of his wife, who is now u nder
going trea tm en t a t B u tte rw orth  hos
pital.

To-day it is the m an with the best- 
inform ed, best regulated  m ind who 
wins. I he man who is applying con
stant stim ulus to his mind, th rough  
acquiring  new inform ation, is the m an 
who is going ahead. The pow er th at 
made all the g rea t captains of indus
try , all the g rea t scientists, was mind. 
And th at power was built by constant, 
never-ending reaching out for m ore 
inform ation , b e tte r inform ation, and 
the ga thering  to gether of standard  
rules and principles, which, once 
known, abolish the necessity for 
g rind ing  out details over and over 
again. The am ount of inform ation  
that a m an can get by personal con
tact with o th er m en is lim ited, and 
g rea t captains of industry  and men 
who have come from  the ranks to the 
top will tell you th at they  were a l
ways reading o ther m en’s experiences, 
reach ing  out beyond their particu lar 
work, to learn of o th er m en’s ways 
and m ethods.

Did you ever realize th at the m an 
who ge ts out of your bed in the m orn 
ing is not the same man who went to 
bed the n ight before? W hen you 
re tired , perhaps, you were disgusted 
with yourself and the world. E very
th ing  w ent w rong w ith you during 
the day; you were brain-w eary, dis
couraged; your initiative was dem or
alized, your self-confidence had p e te r
ed out, and you decided th at you 
couldn t undertake w hat in the m orn 
ing you were confident you could do. 
\  our standards were down, your 
m ental faculties were dull, your brain 
was stale, your creative pow er was 
gone, and you felt generally  down 
and out. But the nex t m orn ing  you 
were a different man. All you did 
was to get into bed. N ature did the 
rest. She put you under her m arvel
ous anesthetic , sleep, and overhauled 
every p a rt of your body. She fresh 
ened every brain-cell, renew ed your 
blood, elim inated the poisons accum u
lated during  the day in your different 
o rgans—and you awoke in the m orn 
ing to a new w orld, refreshed, en 
couraged, w ith a new  sp irit and 
stren g th  and confidence, a new o u t
look upon life, a new determ ination  
to do w hat you w anted to do, ready 
to begin the th ings which seem ed so 
im possible to  you the n igh t before. 
Sleep is a m iracle-w orker. I t  m akes 
heroes out of cow ards, successes out 
of failures, strong , v igorous charac
ters out of weaklings. And how little  
we appreciate th is m arvelous blessing, 
th is panacea for so m any hum an ills!

W hy should you despise sm all 
sales and refuse to  take pains with the 
custom ers who spend nickels and 
dimes? Are you so m uch w iser than  
W oolw orth?

Make your store  look brigh t from  
the outside, but not so b righ t th a t it 
will be the lights th a t will a ttrac t a t 
tention  ra th e r than the sto re  or the 
goods.

J. A. H ow den has purchased the 
g rocery  stock of John  W . B randow , 
1530 Grandville avenue and will con
tinue the business a t the same loca
tion.

mailto:1.10@1.17
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1919 ACTIVITIES

Of R etail G rocers and  G eneral M er
ch an ts’ A ssociation.*

♦A nnual re p o rt o f J .  M. B otliw ell. 
S ec re ta ry , a t  a n n u a l co n v en tio n  a t  
G rand  R ap id s  th is  w eek.

F e b ru a ry  15, 1920, b ro u g h t to  a  clos ? 
a  y e a r  o f m uch g u essw o rk , insuffic ient 
profits, a n d  un to ld  a n x ie ty  fo r th e  m en 
w ho have  s p e n t th e ir  tim e  in a  labo r 
o f serv ice  supp ly ing  foods to  th e  g re a t 
A m erican  people in a  re ta il  w ay.

G uessw ork , from  th e  fa c t  th a t  a lm o s t 
h o u rly  m o s t a la rm in g  ch an g e s  in p rices 
w ere  ta k in g  p lace, so t h a t  i t  w as nex t 
to  im possib le  to  be p ro p erly  p o sted  on 
th e  goods th a t  w ere  in m o s t com m on 
use.

Insufficien t p rofits, because  o f a  d e 
sire  to  p lease  cu sto m ers  even  if  no 
p rofits  w ere  ob ta in ed , w ith  fu r th e r  
w ishes to com ply w ith  every  req u est 
m ade  by officials of th e  G overnm en t 
a n d  its  v a rio u s  d e p a r tm e n ts  from  th e  
U nited  S ta te s  A tto rn e y  G eneral down 
th ro u g h  th e  long lis t of eq u aliza tio n  
b oa rds , fa ir  p rice  co m m ittees, d is tr ic t 
a t to rn e y s , p ro secu tin g  a tto rn e y s  and  
v a rio u s  o th e r  m ore o r less officious offi
c ia ls  w ho p resu m ed  to  th in k  th a t  th ey  
h ad  th e  re a l m ean in g  o f th e  w ord 
p ro fiteer and  w ho s ta r te d  o u t to  find 
th e  cu lp rit  w ho w as th e  cause  o f th e  
II . C. o r L. bu t, w hen th e y  cam e in 
c o n ta c t w ith  him , found  the  tro u b le  w as 
a n  e ru p tio n  in th e ir  own m ind , muc h 
m ore th a n  a n y  fa u lt of th e  supposed 
p ro fiteer. If i m ay  be excused  for 
q u o tin g  from  a le t te r  received  by  S en 
a to r  P e te rso n , of M inneso ta , w ho is 
a lso  S e c re ta ry  of th e  M inneso ta  A sso 
c ia tion , w here in  one of h is  m em bers  
gave  as  a  re aso n  fo r n o t being  ab le  to  
pay  h is  dues, th e  follow ing le tte r :  

" D e a r  S e n a to r: F o r th e  following
re a so n s  1 am  u nab le  to  sen d  you th e  
check  a sk e d  for.

1 have  been held up. held  dow n, s a n d 
bagged , w alked  on, s a t  on, f la tten ed  o u t 
and  squeezed .

F i r s t  by the  U n ited  S ta te s  G o v ern 
m en t fo r federa l w a r tax , th e  excess 
p rofit law , L ib e r ty  B ond  loans, T h r if t  
S tam p s, c ap ita l s to ck , m e rc h a n ts ’ l i 
cense au to  tax , an d  every  so c ie ty  and  
o rg an iza tio n  th a t  th e  inven tive  m ind  of 
m an  can  c o n s tru c t to e x tra c t  w h a t 1 
m ay  o r m ay  n o t h av e  in m y possession .

“ F rom  th e  S ocie ty  o f S t. Jo h n  th e  
B ap tis t,  th e  G ran d  A rm y of th e  R ep u b 
lic, th e  W o m an ’s R elief, th e  N avy 
L eague , th e  R ed C ross, the  B lack  C ross, 
th e  P u rp le  C ross, th e  D ouble C ross, the  
C h ild ren ’s H om e, th e  D orcas  Society, 
th e  Y oung W om en’s A ssoc ia tion , th e  
Y oung M en 's C h ris tian  A ssoc ia tion , th e  
Boy S couts, th e  J ew ish  R elief, th e  B e l
g ian  R elief a n d  every  h o sp ita l in tow n.

"T h e  G o v ern m en t h a s  so g overned  m y 
b u s in ess  t h a t  I don’t  know  w ho ow ns 
it .  I am  in spec ted , su sp ec ted , exam ined  
an d  re -ex am in ed , in fo rm ed , requ ired , 
an d  com m anded  so t h a t  I don’t  know  
w ho 1 am . w here  I am  o r w hy  I am  
h e re . All I know  is th a t  I am  supposed 
to  be an  in ex h au stib le  supp ly  o f m oney 
fo r  e v e ry  know n need, desire  o r  hope 
of th e  h u m an  race , a n d  becau se  I will 
n o t sell all I h av e  a n d  go o u t a n d  beg. 
borrow  o r s te a l m oney to  g iv e  aw ay . 
I am  cussed , d iscussed , boyco tted , ta lk 
ed ab o u t, lied  to, lied ab o u t, he ld  up. 
h u n g  up, robbed  a n d  n e a r ly  ru in ed , an d  
th e  only re a so n  I am  c ling ing  to  life is 
to  see w h a t in hell is  com ing n e x t.” 

T h is  only  se rv e s  to  show  w hy th e  
m em bers  o f th is  A ssoc ia tion  m u s t fo r 
g e t th a t  th e re  is su ch  a  be ing  a s  a  
p ess im is t o r th a t  th e re  is such  a  jolly , 
pigeon ta il-c o a te d  fellow  a s  th e  o p tim 
is t, w ho u su a lly  w inds up by  say ing , 
“L e t G eorge do i t .” W e m u s t r a th e r  
a ssu m e  th e  p a r t  o f th e  p ep to m is t— 
th a t  new  ty p e  of m an  w ho h a s  th e  
1 ro p e r ba lance  be tw een  th e  p e ss im is t 
an d  th e  o p tim is t and , in  ad d itio n , 
possesses th e  pep to  c le a r th e  d ecks  for 
a ction , th en  th ro w  off h is  coat, ro ll up  
h is  s leeves a n d  do th e  w ork  th a t  n eeds  
doing . I f  you w ill p e rm it m e I w ould 
like  to  e n u m e ra te  a  few  of th e  m an y  
th in g s  th a t  n eed  do ing:

F ir s t  and  fo rem ost, we each  one in 
o u r tow n m u s t en d eav o r to ro u n d  up 
one o r m ore fellow s w ho a re  n o t now 
m em bers  o f th e  A ssoc ia tion , in  o rd e r 
th a t  th e y  m ay  he lp  w ith  th e  b ig  ta sk s  
we m u s t p e rfo rm  in  fram in g  a n d  p a s s 
ing  such  leg is la tion  a s  is ju s t ,  eq u itab le  
a n d  fa ir , n o t a lone S ta te  b u t a lso  N a 
tiona l, a n d  i t  h a s  been  so c learly  dem 
o n s tra te d  in  p ass in g  th ro u g h  th e  e x 
perien ces  a s  a  re s u lt  of th e  w a r th a t  
th e  m en  w hom  we h o n o r b y  p lac ing  
th em  a s  o u r re p re s e n ta tiv e s  in  o u r leg 
is la tio n  ha lls , found  i t  n e ce ssa ry  to  call 
in m en of ex p erien ce  in  b u s in ess  m e th 
ods. so th a t  fa irn e s s  a n d  ju s tic e  m ig h t 
be done th e ir  cause . W hen th e  w a r 
closed an d  th ese  ag en c ies  ceased  to  
o p e ra te , som e of th e  m en ho ld ing  m in o r 
offices took upon th em selv es  th e  a u th o r 
ity  to  d ic ta te  se lling  p rices, w ith o u t r e 
g a rd  to  how  th e ir  a r b i t r a r y  m ethods 
w ould a ffec t th e  c re d it a n d  financial 
s tan d in g  o f th e  m e rc h a n t. T h ese  m en, 
w hile no d o u b t ab le  a n d  efficient in 
th e ir  ow n pro fession , w ere  a b so lu te ly  
unqualified  to  solve p rob lem s w hich 
co n fro n t th e  re ta il  dea le r , a  com m on 
fa llacy  be ing  th e  th o u g h t to  low er 
p rices  by red u c in g  th e  n u m b er eng ag ed  
in th e  b u sin ess . E lim in a tin g  co m p e ti
tion  does n o t reduce  p ric e s : th e  few er 
th e re  a re  eng ag ed  in a n y  b u sin ess , th e  
e a s ie r  i t  is  to  form  a  s tro n g  o rg a n iz a 
tion , th e  m ore su ccessfu l a  m an  is, th e  
e a s ie r  he c o -o p e ra te s  w ith  h is  co m 

p e tito r  a n d  because  o f th e  g re a t  n u m 
b e r en g ag ed  in re ta il  tra d e  th e  p o ssi
b ility  of a  s tro n g  a n d  im p reg n ab le  a s 
socia tion  dep en d s on th e  e ffo rt of each  
m em b er w ho h a s  a  k een  re a liz a tio n  of 
th e  g re a t  va lue  to  be ga ined .

R e ta ile rs  of food s tu ffs  h av e  su ffered  
eno rm ous losses th ro u g h  th e  fe a r  o f 
p ro secu tio n  in case  th e y  add ed  profit 
enough to  co v er expense  o f do ing  b u s i
n ess , p lu s a re a so n ab le  in te re s t  on in 
v e s tm en t, an d  m an y  a n x io u s  m om en ts  
h av e  been  s p e n t p end ing  tlfe tim e w hen 
th e  cau se  w ould be rem oved . So it  is  
w ith  co n siderab le  p ride  t h a t  we no te  
th a t ,  a s  a  c lass , th e re  w as no p ro fite e r
ing  a n d  we ex p ec t d u rin g  th e  m ee tin g  
to g ive you a c tu a l  fa c ts  from  th e  A t
to rn ey  G e n era l's  d e p a r tm e n t re la tiv e  to  
th e  re s u lt  o f h is  in v estig a tio n .

T h e  fa c t  th a t  no p ro secu tio n s  took 
p lace w ould  in d ica te  th a t  l it t le  o r no 
c au se  fo r co m p la in t w as  found. Now 
th a t  th e  u n fa ir  c ritic ism  a n d  n ew s
p a p e r  p ro p ag an d a  hav e  so m ew h a t s u b 
sided , th e re  is e v e ry  rea so n  to  ex p ec t 
t h a t  those  w ho w ere  so free  to  c en su re  
shou ld  be a sk ed  to  r e t r a c t  o r  th en  be 
m ore specific in th e ir  ch a rg es , an d  
am o n g st th ese  le t  m e m en tio n  a  little  
p a p e r  called  C u rre n t E v e n ts , w hich  in 
its  issue  fo r Oct. 31, 1919, h ead ed  a n  
a r t ic le  “ R e ta ile rs  m o s t to B lam e" an d  
w hich  re a d s  a s  follows:

“A co m m ittee  of th e  U. S. S ena te  
re p o rts , a f te r  in v estig a tio n  th a t  th e  r e 
ta il d e a le rs  p rin c ip a lly  a re  to  b lam e 
fo r th e  h igh  co st o f food. T h e ir  p r i ;es, 
th e  com m ittee  say s , a re  200 to  300 pe r 
c en t, above w holesale  p rices, in  m an y  
cases. T he profits  in re ta il  d ea le rs  of 
m e a ts  th e  re p o rt says, a re  g re a te r  in  
p e rc en tag e s  th a n  th e  com bined p rofits  
of th e  fa rm e rs  w ho g row  th e  an im a ls, 
th e  pack ers , the  ra ilro ad s , th e  com m is
sion  houses, a n d  th e  s to rag e  m en .”

T h is  p a p er is c ircu la ted  w eekly  in ou r 
pub lic  schools, c a r ry in g  to o u r  ch ild ren  
th e  idea  t h a t  re ta ile r s  a re  th e  cau se  of 
th e  d ifficulties of th e  liv ing  p roblem  th ey  
h e a r  th e ir  p a re n ts  d iscuss, y e t the  
p ap er en jo y s  a  p o s ta l p riv ilege  th a t  is 
n o t e x ten d ed  to  th e  re ta il  m e rc h a n ts  
by  th e  Postoffice D e p artm en t. One of 
th e  p leas m ade by  th is  p a p e r  fo r th e  
p riv ilege  of en jo y in g  low er p ostage  
ra te s  th a n  th e  co st o f c a r ry in g  it  is 
th a t  i t  is  a  g re a t  fa c to r  in  th e  ed u ca tio n  
of o u r ch ild ren . A re we go ing  to  be 
sa tisfied  to s i t  id ly  by  a n d  allow  th is  
to  go on o r a re  we going  to  call to  
a cco u n t, th ro u g h  th e  c o u rts  if  need  be, 
those  w hose s ta te m e n ts  a re  so fa r  from  
a c tu a l t ru th ?  In  y o u r s to re , if  a  m is e r
ab le  litt le  m ouse a p p ea rs , you im m ed i
a te ly  b uy  tra p s , spoil b room s an d  use 
en erg y  to  k ill it, b ecau se  i t  dam ag es  
som e of y o u r goods. H ow  m uch m ore 
tim e  shou ld  you be w illing  to  spend  to  
co rre c t the  influence of those  w hose in - 
s id u o u s p ro p a g a n d a  is  u n d erm in in g  
y o u r b u sin ess , a s  w ell a s  y o u r r e p u ta 
tio n , w ith  th e  people w ho a re  y o u r 
fr ien d s  a n d  daily  a sso c ia te s !

L eg is la tio n  th a t  w as  passed , a ll b u t 
h av in g  th e  s ig n a tu re  o f th e  G overnor 
a tta ch e d , w as  found to  co n ta in  p ro v i
s ions th a t  w ould v e ry  m a te r ia lly  a ffec t 
g ro ce rs  in th e  la rg e r  c itie s . G overnor 
S leeper w as  a sk ed  by  th e  D e tro it A s
so c ia tio n  to  w ithho ld  s ig n in g  th e  bill 
u n til he h ad  h e a rd  th e  g ro c e rs ’ side  of 
th e  q u estio n . T he  G overnor v e ry  k ind ly  
g ra n te d  th e  re q u e s t a n d  no tified  M r. 
D ay, of D e tro it, a s  well a s  m yself by 
w ire  of th e  d a te  of th e  m ee tin g . T he 
m essage  to  m yself w as  n o t received  
u n til too la te  to  g e t a  tra in  in tim e fo r 
th e  m ee ting , b u t I s e n t th e  follow ing 
m e ssa g e :

“ Bill Tw o S ix ty -T h ree  if i t  becom es 
a  law  w ould cause  excessive  w a ste  of 
b read  in th e  h a n d s  of fo u r th o u san d  five 
h u n d re d  g ro c e rs  th ro u g h o u t th e  S ta te — 
one w asted  loaf p e r  m e rc h a n t p e r  day  
w ould b rin g  d isa s tro u s  re s u lts  ow ing to 
tin? sh o rtag e  of cerea ls  to  feed  th e  
w orld . B ak e rs  a re  equ ipped  to  u se  s ta le  
b read —g ro c e rs  a re  n o t—th e  e n tire  m em 
b e rsh ip  re lv  on y o u r w isdom  in  ju d g in g  
th e  m e r i ts ' o f th e  bill, su g g estio n  th a t  
you v e to  i t  because  o f th e  w aste  i t  
w ould cau se .”

T he G overnor v e ry  w isely  v e to ed  th e  
b ill th a t  w as  of no p ra c tic a l benefit to  
a n y  one.

On A ug. 1, 1919, th e  da ily  p a p ers  in 
fla rin g  h ead lin es  gave  th e  in fo rm a tio n  
th a t  an  in v estig a tio n  w ould be ca rrie d  
on by  th e  A tto rn e y  G en era l’s D e p a r t
m en t a s  to  th e  cau se  of th e  H . C. of L. 
On th a t  sam e  d a te  in th e  D e tro it F re e  
P re s s  A tto rn e y  G eneral G roesbeck  is  r e 
p o rted  a s  say in g :

‘‘T he  p roposed  in v e stig a tio n  in M ich i
g an  w ill be fa r  reach in g . I w a n t to 
m ake  i t  deep enough  to  un co v er ev ery  
v io la tio n  of o u r  s ta tu te s  on th e  p a r t  
of th e  c o rp o ra tio n s  do ing  bu s in ess  in 
M ichigan u n d e r th e  p ro tec tio n  o f o u r 
law s.

“I t  w ill be m ade  b road  enough  so th a t  
a s  f a r  a s  p ro secu tio n s  a n d  o u s te r  p ro 
ceed ings  can  be m ade  to  re lieve  th e  
s itu a tio n  in  M ichigan, by  p u n ish in g  th e  
g u ilty , th e  law s o f th e  S ta |e  w ill be 
invoked to  th e ir  fu lle s t e x te n t.”

On Aug. 5, I s e n t th e  follow ing m e s 
sag e  to  H on . A lex. J .  G roesbeck, L a n s 
ing:

“ R e ta il G rocers  a n d  G eneral M er
c h a n ts ’ A ssoc ia tion  o f M ich igan  w ill 
g lad ly  a s s is t  p rice  in v e s tig a tin g  co m m it
tee  | O ne o f o u r m em b ers  on th e  com 
m itte e  could  g ive v a lu ab le  a s s is ta n c e .”

On A ug. 11, I s e n t th e  follow ing 
le t te r  to  M r. G roesbeck :

“C onfirm ing m y m essag e  o f th e  5th, 
th e  R e ta il G roce rs  a n d  G eneral M er
c h a n ts ’ A ssoc ia tion  o f M ich igan  w ill

g lad ly  co -o p e ra te  w ith  you in  a n y  w ay  
possib le  to  b rin g  to  lig h t o ffenders o r 
p ro fiteers  in food p ro d u c ts . T he  m em 
b e rs  of th is  A ssoc ia tion  w ere  ac tiv e  in 
th e ir  e ffo rts  to  ad vance  the  in te re s ts  of 
th e  G overnm en t in its  co nduct o f the  
w ar, and  now  th a t  th e  w a r is over an d  
o u r people a re  an x io u s  to  se tt le  back  
in to  a  peaceab le, sa tisfied  N ation , i t  is 
a n  u n fo r tu n a te  th in g  th a t  th e ir  v e ry  
life is being  th re a te n ed  by  th e  u n w a r
ra n te d  sp ecu la tin g  an d  p ro fiteerin g  b e 
in g  ca rried  on an d  w e desire  to  convey 
to  you th e  a ssu ra n c e  th a t  we a re  read y  
a n d  w illing  to  g ive you an y  help  pos
sible to  m ake  public  the  nam es  of th o se  
w ho a re  m ak in g  use of th e  conditions 
of the  food supp ly  to enrich* them selves  
u n ju s tly ."

On A ug. 19, I received  the  following 
le t te r :

“ M r. G roesbeck w ould  like to  confer 
w ith  you concern ing  ou r in v estig a tio n  
on th e  su b jec t of th e  h ig h  cost o f liv ing , 
a t  L ansing  on T h u rsd ay , A ug. 21. W ill 
you please  adv ise  u s by w ire  if  you can  
be he re  a t  th a t  tim e?”

On A ug. 21, a t  2:30, I w as in  th e  A t
to rn ey  G en era l’s  office, w here  I p laced  
before him  invoices show ing  p rices  r e 
ta il  g ro ce rs  w ere  p ay ing  for goods an d  
f re ig h t b ills show ing  the  p rices pa id  the  
G o v ern m en t o p e ra ted  ra ilw ay s  fo r c a r 
ry in g  ch a rg es ; T a b u la ted  figures, from  
H a rv a rd  U n ivers ity , show ing th e  e x 
pense of doing  bu s in ess  on an  in v e s tig a 
tion  o f 253 re ta il  g ro ce ry  s to re s ; A d
v e rtis in g  in new spapers, show ing  the  
p rices a t  w hich th e  public  could buy  
th ese  sam e goods, a s  show n by  the  in 
voices. T he in te rv iew  la s ted  a b o u t tw o 
an d  o n e -h a lf  h o u rs  and . a s  a  re su lt, th e  
follow ing day  th e  p re ss  pub lished  th e  
follow ing s ta te m e n t, w hich  I ta k e  from  
th e  Jack so n  N ew s of A ug. 22, u n d e r 
the  follow ing head in g :

D eale rs  T e s tify  in Open Session.
"L an s in g , A ug. 21—M em bers o f th e  

M ichigan R e ta il G ro ce rs’ an d  M erch an ts ’ 
A ssociation  a re  w illing  to  co -o p era te  
w ith  the  S ta te  in its  in v estig a tio n  of 
th e  h igh  cost of liv ing  by  te s tify in g  
free ly  a s  to  th e  cost to  them  of n ece ss i

tie s  of life, J .  M. B othw ell, S e c re ta ry  
of th e  o rg an iza tio n , to ld  A lex. J .  G roes
beck, th is  a fte rn o o n  a t  a  conference.

“A lthough  d ec la r in g  he could n o t 
sp eak  for th e  o rg a n iz a tio n  M r. B o th 
well sa id  he be lieved  th a t  m a rg in s  of 
profit w hich  h ad  been fixed by  th e  fed 
e ra l food a d m in is tra tio n  d u rin g  th e  w a r 
w ere  fa ir . T hese  ra n g ed  from  16 to  30 
p e r c e n t .”

A n a r tic le  of spec ia l sign ificance a p 
p eared  in  th e  D e tro it N ew s A ug. 19. 
u n d e r “H om e G ougers F i r s t  In  C o u rt,” 
h a s  th is  to  say :

“T he  pu rpose  o f th e  A tto rn e y  G eneral 
in beg in n in g  on p ro fiteerin g  re ta ile rs  
an d  w ho lesa le rs , is to  m ake  p rices  begin 
to  com e dow n as  soon a s  m ay  be. I t  is 
believed th a t  su m m a ry  t re a tm e n t  of a  
n u m b e r of local p ro fiteers  w ill have  a  
w holesom e e ffec t on a ll p e rso n s  th ro u g h 
o u t th e  S ta te  w ho te n d  to  follow the 
p rev a ilin g  m ode a n d  ch a rg e  a ll the  
traffic  w ill b ea r . T he  s itu a tio n  w ith  
n  g a rd  to  g ro ce rs  a n d  m e a t d ea le rs  a s 
so c ia tio n s  is sa id  by  F red  L . W ood- 
w orth , S ta te  Food  an d  D ru g  In specto r, 
to  be u n u su a lly  serio u s. In v es tig a tio n s  
co n ducted  by  h is  d e p a r tm e n t show  th e re

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Corner Commerce Ave. and 

Island S t
Grand Rapids, Mich.

Men and Boys Work Shirts
Are very desirable lines to handle We have a complete line 
or Black. Sateen, Plain Blue and Grey Chambray, and also 
checks and stripes. They are well made of good quality, fast 
color materials.
Men's shirts at $15 00 and up.
Boys' shirts at $10.50 and $12.00.
Write for a sample dozen.

QualityMerchandi8e—Right Prices—Prompt Service

Paul Steketee & Sons
1  WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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The reception our line is receiving convinces us 
that Michigan is pleased and will 

gladly support

A F I R S T  C L A S S
M E N ’S W E A R  H O U S E

Nothing but a first class would sa tisfy  us—or you .

D aniel gf 0 P a tton  & Com pany

GRAND RAPIDS

T h e  M en 's F u rn ish in g  G ood s H o u se  o f M ich igan

We Buy or Sell

L I B E R T Y  B O N D S
in any amounts

How e , S now , Co r r ig a n  & b e r t l e s
401-6 Grand Rapids Savings Bank Bldg., Grand Rapida, Mich.
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is  a  s ta r t l in g  u n ifo rm ity  o f p rices  fo r 
th e  s tu ffs  in w hich  th e y  deal in each  
com m unity . T h is  is  ta k e n  to  in d ica te  
th a t  food dea lers  a re  w ell o rgan ized  in 
tiie  v a rio u s  loca lities  an d  a re  fixing 
p rices on th e ir  own resp o n sib ility . S im 
ila r v a ria tio n  in p rices  w ere  d iscovered  
reg a rd in g  su g ar , flour an d  m o s t o th e r  
s ta n d a rd  goods. T he  g ro ce rs  g o t to 
g e th e r  w eek ly  o r m o n th ly  in som e hotel 
(lining room  a n d  d iscu ssed  " W h a t w ould 
be b e s t for the  b u s in ess .” I t  is  ru m o red  
th a t  a n y  re c a lc itr a n t d ea le r w ho fa iled  
to  ch arg e  th e  p rices  th a t  seem ed  s u i t 
ab le  to  h is  fellow s w as p rom ptly  d is 
cip lined  by  a  new  kind  of price  w ar. In 
I ,an s in g  th e  A ssoc ia tion  o f G rocers  in - 
v iv ted  a  n ew sp ap e r m an  to  a t te n d  i ts  
m ee tin g s. W h en  he m ade th e  m is tak e  
o f pub lish ing  the  p roceed ings, how ever, 
lie w as p ro m p tly  locked o u t. A s im 
ila r ten d en cy  to  do bu s in ess  p riv a te ly  
an d  for p u b lica tion  is sa id  to  h av e  
m ark e d  the  a tt i tu d e  of s im ila r o rg a n i
za tio n s  th ro u g h o u t th e  S ta te . I am  glad  
th e  A tto rn e y  G eneral h a s  decided  to  b e 
gin  w here  he h as, M r. W oodw orth  sa id  
to -d ay . W e m ig h t a s  well face th e  g e n 
e ra l problem  of p rice  fixing now a s  
som e o th e r  tim e a n d  we w ould b e s t deal 
w ith  i t  before s ta r t in g  w ith  th o se  over 
w hom  th e  S ta te  h a s  u n d isp u ted  con 
tro l. I t  seem s to  m e th a t  th e re  a re  
too m an y  s to re s  of ev e ry  so rt. T he 
public  h a s  to  su p p o rt them  a ll."

T he Food an d  D ru g  D e p a r tm e n t is a  
v e ry  im p o rtan t one a n d  its  officers h av e  
v e ry  im p o rtan t d u tie s  to  perfo rm  an d  
if  th ey  a re  p e rfo rm ed  h o nestly  an d  
fa irly , th e re  w ill be little  o r no tim e for 
tu rn in g  th e  in sp ec to rs  on to  a n y  o th e r  
line of w ork . I believe th a t  th e  in v e s ti
g a tio n  will show  th a t  n o t a  sing le  g ro ce r 
o r m ea t d ea le r received  a  penny  m ore 
th a n  w as allow ed th em  u n d e r th e  p ro 
visions o f th e  Food C ontro l A ct, w hich  
re a d s  a s  follows:

“ T h a t th e  P re s id e n t of th e  U n ited  
S ta te s , by  p roc lam ation , of N ovem ber 
21, 1919, u n d e r the  p rov isions o f th e
Food a n d  F u e l C ontro l A ct, h a s  co n 
fe rred  upon th e  A tto rn e y  G eneral o f the  
U n ited  S ta te s  pow er to  ap p o in t fa ir  
p rice  com m issioners. T h a t  th e  pow ers 
of sa id  fa ir  p rice  co m m ittees  a re  lim it
ed to  th e  in v estig a tio n  a n d  suggestion  
o f p rices  th a t  will be fa ir  to th e  p ro 
ducer, m e rc h a n t a n d  consum er, a n d  th e  
p rices  adv ised  by fa ir  p rice  co m m ittees  
sh a ll be such  a s  w ill y ie ld  to  th e  m e r
c h a n t an d  p ro d u ce r th e  fa ir  co st o f th e  
com m odity , p lu s th e  reaso n ab le  co st of 
d is trib u tio n  a n d  a  fa ir  p ro fit.”

Sin.ce a r tic le s  like th e  one re p o rted  to 
hav e  been  g iven  o u t by  M r. W oodw orth  
a re  of a  m ore d am ag in g  n a tu re  because  
o f h is  official position  th a n  w ould be th e  
case  if he  w ere  a  p r iv a te  c itizen , it 
w ould seem  th a t  w e w ho have  su ffered  
shou ld  be en title d  to  a  full an d  f ra n k  
re tra c tio n  o f th e se  s ta te m e n ts  th ro u g h  
th e  sam e ch an n e ls  o f pub lic ity .

W ith  _ re la tio n  to  th e  su g a r  s itu a tio n , 
th is  being  one o f th e  com m odities  com 
in g  u n d e r th e  Food C ontro l A ct, a  p o r
tion  o f w hich  I h av e  ju s t  re ad , a  m a x i
m um  p rofit o f one a n d  o n e -h a lf  c en ts  
w as  a llow ed, th is  be ing  only  from  9 to  
11 p e r cen t, g ro ss  p rofit, w hile th e  e x 
pense  o f h a n d lin g  su g a r  is from  14 to  
20 p e r  c en t, b u t d u rin g  th e  w a r th e  
losses s u s ta in e d  on s u g a r  w ere  covered  
by  p rofits  p e rm itte d  on s u b s titu te s . 
W h en  th e  w a r c losed a n d  food re g u la 
tio n s  w ere  called  off, p re -w a r  m ethods 
au to m a tic a lly y  becam e o p e ra tiv e  an d  in 
v a rio u s  decisions in  th e  S uprem e C ourt 
of th e  U. S., m oney  in v ested  in b u sin ess  
h a s  been  allow ed a  re aso n ab le  p ro fit on 
in v estm en t, y e t  in m an y  cases, am ong  
th em  G rand  R apids, I found  th a t  d is 
t r i c t  a tto rn e y s  co n tin u ed  to  d ic ta te  m a r 
g in s  o f p rofit an d , th ro u g h  fe a r  o f p ro se 
cu tion , the  g ro ce r sold a t  th e  s tip u la ted  
p rice  an d  took  h is  loss.

P ub lic  officials, a s  well a s  p r iv a te  c i t i 
zens, a re  s u b je c t to  th e  ru lin g s  o f o u r 
co u rts  and , if u n ju s t  b u rd e n s  a re  be ing  
im posed by  m ean s of in tim id a tin g  m e th 
ods, th e  only re d re s s  is a  c o u rt decision  
a n d  i t  w ould have  been  v e ry  m uch  b e t
te r  h ad  th e se  m a tte r s  been  se tt led  a t  
once by  c o u rts  o f co m p e ten t ju r is d ic 
tion  th a n  to  h av e  su ffe red  th e  losses 
su sta in e d  by  selling  goods a t  less  th a n  
cost, p lu s o p e ra tin g  expense .

On N ov. 23, I s e n t th e  follow ing m e s 
sag e  to  A tto rn e y  G eneral P a lm er:

"R e ta il G rocers  a n d  G eneral M er
c h a n ts ’ A ssoc ia tion  o f M ichigan re fe r  to  
H a rv a rd  U n iv e rs ity  figures on expense 
o f o p re a tin g  re ta il  g ro ce rie s , a v e rag e  14 
p e r  cen t., s u g a r  shou ld  re ta il  covering  
expense , p lu s S uprem e C o u rt re aso n ab le  
in te re s t  on in v e s tm en t 6 p e r c en t., p ro fit 
shou ld  be p e rcen tag e  basis ,, n o t less  
th a n  15 p e r c en t, o v e r w holesale  p ric e .”

On Dec. 4 th e  n ew sp ap e rs  co n ta in ed  
th e  follow ing s ta te m e n t from  M r. 
P a lm er:

“A b an d o n m en t o f g o v e rn m en ta l a t 
te m p ts  to  con tro l th e  d is tr ib u tio n  an d  
sale  of s u g a r  w as  an n o u n ced  to -d a y  by 
A tto rn e y  G en era l P a lm e r.”

T h ese  m a tte r s  occupied  a  g re a t  deal 
of m y  tim e a n d  th o u g h t, b u t th e re  w as 
considerab le  tim e  g iven  to  th e  w o rk  of 
o rg an iza tio n . A rra n g e m e n ts  w ere  m ade  
fo r sup p ly in g  m em b ers  w ith  salesbooks 
th a t  a re  m ade  in  M ich igan ; a lso  fo r 
p lac ing  fire in su ra n ce  in  M ich igan  com 
pan ies. A m e e tin g  o f th e  fu ll b o a rd  of 
d irec to rs  w as  he ld  in  G ran d  R ap ids  on 
Sep t. 16, w hile a  m ee tin g  of th e  p ro 
g ram m e  co m m ittee  w as he ld  on D ec. 3.

In  com pany  w ith  o u r  w o rth y  P r e s i
d e n t a n d  T re a s u re r , w e m ade  a  tr ip  
from  G ran d  R ap id s  to  B ay  C ity  in  M r. 
Jo n e s ’ c a r , w ritin g  up  on th e  w ay  five 
new  m em bers . F ro m  th a t  tim e , in  com 
p an y  w ith  M r. Jo n es , w e v is ite d  a n d

held  m ee tin g s  a t  B ay  C ity , Owosso, 
C aro, C ass C ity , P igeon , A kron , G age- 
tow n, E lk to n , B ad  Axe. H a rb o r B each, 
L ansing , .Jackson an d  D e tro it.

D u rin g  th e  su m m er M r. Jo n es  w as 
v e ry  a c tiv e  in g e tt in g  new  m em bers, 
bo th  re ta il  a n d  w holesale .

I have  v is ite d  109 tow ns d u rin g  the  
y ea r , som etim es go ing  by  tra in  an d  
som etim es by au tom obile  in th e  in te re s t  
of th e  A ssoc ia tion  an d  have secu red  1(,6 
new  m em bers.

From  th e  office I have  s e n t o u t 15,000 
p ieces of m ail m a tte r  to  m em bers  in 130 
tow ns an d  v illages an d  have h ad  th e  
ac tiv e  co -o p era tio n  of 855 m em bers, in 
clud ing  o u r officers, w ho gav e  of th e ir  
v a lu ab le  tim e, m oney an d  en erg y  to 
guide th e  a c tiv itie s  of the  w ork  in p ro p 
e r  ch an n e ls . My effo rts  have  been  s u p 
p lem en ted  in a  m ost g en ero u s  w ay  by 
the  w ho lesa le rs  w ho a re  h o n o ra ry  m em 
bers of the  A ssoc ia tion  a n d  I have a lso  
en joyed  th e  h e a r tie s t  co -o p era tio n  of 
o u r ab le  an d  s tau n c h  fr ien d  a n d  s u p 
p o rte r, M r. E . A. S tow e, of the  M ichigan 
T rad esm an , and , in ad d itio n , to  all th ese  
w e owe a  d e b t of g ra ti tu d e  to  th e  
w holesale  div ision  of th e  G rand  R apids 
A ssoc ia tion  of C om m erce w ho have  so 
sp lend id ly  co -o p e ra ted  in secu rin g  th e  
b e s t ta le n t av a ilab le  for th e  p rog ram m e 
th a t  is to  be p re sen ted  d u rin g  th is  co n 
v en tio n . In  ad d itio n  to  a ll th e se , we 
a re  n o t unm ind fu l of th e  e ffo rts  p u t 
fo rth  by  the  G rand  R ap ids re ta ile rs  in 
ta k in g  upon th e ir  sho u ld ers  th e  re sp o n 
s ib ility  of b rin g in g  to so cen tra l a  loca
tion  the  m e rc h a n ts  from  a ll p a r ts  o f the  
S ta te , so th a t  a t  th e  close of th is  m e e t
ing  I believe you will ag ree  w ith  m e 
th a t  th e  re ta i l  g ro c e rs  a n d  m ea t dea le rs  
o f M ichigan, a t  le a s t, have  n o t only 
done th e ir  p a r t  nobly a n d  well in the  
tr ia ls  to  w hich  th e y  have  been s u b 
jec ted , b u t th a t  th e y  have  w on th e  r e 
sp ec t of n o t alone those w ho a re  co
o p e ra tin g  w ith  them  b u t a lso  th e  g re a t 
m ass  of people who in the  hom e tow ns 
a re  n o t only  cu sto m ers, b u t a re  also 
friends , com panions a n d  b ro th e rs .

Fifty-Four Years in Retail Trade.
In 1866 Levi S tern, H en ry  Stern 

and B ernard  J. D esenberg  form ed a 
copartnersh ip  under the style of L. 
S tern  & Co. and engaged in general 
trade a t Law ton. T he business con
tinued w ithout in te rrup tion  until e ight 
years ago, when death invaded the 
firm and the two S tern  b ro th ers  went 
to  their rew ard. Tw o years later B. 
J. D esenberg  was taken by death. The 
business was continued by Julius 
D esenberg  and B ernhard  S tern  under 
the same style until last week, when 
the tw o p artn e rs  divided the stock, 
Mr. D esenberg  tak ing  the clothing, 
M en’s shoes and g roceries and M r 
S tern taking the dry goods, w om en’s 
shoes, rugs and carpets. T he two 
m erchants will do business in the 
sam e building, separated  only by a 
partition  wall, w ith the two estab lish 
m ents connected  by an archw ay. The 
survivors of the business partake of 
the stu rdy  character of their forbears 
and will, undoubtedly, achieve the 
sam e m easure of success, single hand
ed, which accom panied their efforts 
while w orking to gether and also while 
associated  w ith their predecessors.

Enthusiasm.
N oth ing  g rea t has ever been achiev

ed w ithout enthusiasm .
M en do best w hat they  like best.
M ost of the  really  big th ings are 

being  done by m en who really  don’t 
need the m oney. Joy  w ork  is well 
done.

A m an will succeed in any th ing  for 
which he has a real enthusiasm .

H e who sits still and does only 
w hat he is told to  do, will never do 
big things.

T he m ore good w ork you do, the 
m ore enthusiastic  you will be.

E n thusiasm  gives life to w hat is in
visible—and fortune follow s close on 
its heels.

C ultivate and strive to  a tta in  this 
priceless g ift; it will enable you to 
see the goal and close your eyes to  
the  roughness of the road.

To Our Patrons—

To Fair Minded Citizens—

A National Difficulty-
S treet railw ay com panies the country  over are ex p er

iencing the g rea tes t difficulty in m aintaining anyw here near 
regu lar or adequate service th is w inter, and here we are 
having our full share.

What Bad Weather Means
Snow storm s and zero w eather have caused constan t and 

annoying delays in service.

“Flu”
Influenza and o th er illnesses have reduced the ranks of 

our m d o rm e n  and conductors as well as our shop men to 
a point where we know  service has not been adequate. F o r 
ten  days the num ber of m otorm en and conductors held from  
duty  by illness ranged daily betw een 60 and 90 m en—and 
in the shops the list has been 20 per cent below  average.

Disabled Cars
Daily there  have been from  44 to 70 cars in the repair 

shops w here the g reatly  reduced force of repair m en has 
delayed repairs and kept cars out of service for extended 
periods.

Shortage of Materials
On the m echanical side we are experiencing difficulty in 

ob tain ing  p a rts  and supplies to  m aintain regu lar efficiency 
in repairing  cars. By o rder of the fuel com m issioner the 
p lan t th a t supplies us with car w heels was closed down and 
when finally our o rd e r was filled we did not receive the 
sh ipm ent for m any days.

Getting Malleable Iron Castings
In  the good old days th a t are gone we were able to 

secure castings in a t least th ir ty  days—now we have to wait 
90 to 120 days.

The Result
T hese facts—unusual increase in disabled cars—contin

uous, extreme severe weather conditions—illness of men— 
material shortage—com bined w ith num erous “hold up” of 
our cars a t steam  railroad  crossings—slow m oving trucks 
(som e who refuse to  pull aw ay from  our trac k s)—broken 
down coal w agons—autom obiles on our tracks—slow step
ping patrons, etc., all com bined these conditions, beyond the 
con tro l of the m anagem ent, “slow up” the service and render 
it such as it is.

Conditions May Continue
In all frankness, we cannot prom ise any im m ediate im 

provem ent in car service, g reatly  as we do desire to give 
the public b e tte r  service. T he service can only be really  
ad justed  when the snow and thaw s have finally cleared away, 
as thaw s and w atery  trucks are even m ore detrim ental than 
the p resen t w eather.

Working Under Handicaps
In  view of these facts we know  th a t fair-m inded people 

will appreciate the trem endous handicap th is loss of m en 
and m aterials m eans to  the successful operation  of our reg 
u lar scheduled service.

Service Will Be Restored
W e reg re t exceedingly th a t our p a tro n s will be incon

venienced and assure  Grand R apids citizens th a t the full 
am ount of service will be resto red  as rapid ly  as conditions 
will perm it.

Start Early
In  the m eantim e we respectfu lly  suggest th a t p a tro n s 

m ake allow ances for possibly delays by s ta rtin g  to  business 
a few m inutes earlier than  usual in the m orning, thereby  
p reven ting  late arrival.

THE GRAND RAPIDS RAILWAY COMPANY,
L. J. DE LAMARTER,

Vice Pres, and Gen. Manager.
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PRICE REDUCTION AHEAD.
A bit of inform ation  th a t came from  

the g rea t packing industries during  
the past week m ay tu rn  ou t to  be of 
vast significance to  every  business 
in terest. T his was the  disclosure th a t 
ex p o rts  of m eats to E uropean  coun
tries had practically  come to  a stan d 
still. The cessation  is due to  twTo 
causes. One is th a t certain  of the 
countries had all they  w anted and 
would need no m ore th is year. The 
o th e r is that o th er countries no t so 
well favored w ould m anage to  get 
along som ehow  because they  could 
not afford to buy m ore m eats. T hey 
have not the m oney to  pay for them . 
Follow ing the rep o rt of the  stoppage, 
of these exports came the  announce
m en t of a huge drop in the prices for 
cattle  and hogs a t the W estern  s to c k - 
yards. T his is said to indicate th at, 
within a sh o rt tim e, re ta il prices for 
m eats m ust come down considerably. 
If  they  do, th is will be follow ed by 
sim ilar declines in o th er foodstuffs, 
and, when the cost of food is de
creased, the prices of o th er needed 
com m odities generally  follow. W hat 
will help b ring  about this, fu rth e r
m ore, is the fact th a t when European 
countries are not in a position, for 
econom ic reasons, to  im port food, 
they  are less likely to  im port o th er 
com m odities which they  need less, 
and this will apply to  a num ber of 
m anufactured  articles o th er than  those 
usually classified as luxuries. And 
the fact can no longer be ignored  th a t 
the fo rm er belligeren t countries of 
E urope are  convinced of the absolute 
need of the m ost rigid econom y and 
are p rep arin g  to act accordingly.

C hecking the flow’ of ex p o rts m eans 
there  w’ill be so m uch m ore left in 
th is coun try  of com m odities whose 
scarcity , o r alleged scarcity , has been 
one of the p re tex ts  for exacting  h igh
er prices. As a m atte r of fact, the 
m ere circum stance th a t certain  goods 
could be sold abroad  if sa tisfactory  
prices could not be obtained here has 
been quite an aid to  the speculators 
and o th er profiteers. I t  has helped 
to  ge t rid of surplus stocks and p ro 
vided the com petition  which forced 
up values. W ith  th is elem ent elim 
inated. production  here is likely to 
overtake consum ption  and even ex 
ceed it. T h a t such a condition is con
sidered ra th e r im m inent m ay be in
ferred  from  the fact th a t so m any 
m anufacturers and middle m en have 
lately been m aking large offerings of 
goods for export. T h is is ano ther 
circum stance which prom ises to  have 
quite a bearing  on the supplies of 
m erchandise for the dom estic m arket 
and on the course of prices as well. 
Added to  these indications m ust be 
taken the effect of the increasing  im 
p o rts  of m anufactured  goods, whose 
volume m ust expand much m ore rap 
idly as the year p rogresses because 
of the im perative need of E uropean 
countries reducing their indebtedness 
to  the U nited S tates. T his will be 
particu larly  m arked as reg ard s the 
tex tiles both in the form  of fabrics 
and m anufactured articles of clothing. 
T ak ing  all these th ings together, the 
p rospects are im proving for a reduc
tion  in the cost of living w ithin a 
reasonable period.

P erhaps these th ings were in the

m ind of Mr. H alle, P resid en t of the 
N ational R etail D ry G oods A ssocia
tion, when he told th a t body the o ther 
day th a t “p resen t p rices will not last 
m uch longer. E verybody  know s that, 
and it is up to  the re ta ile rs to  get 
ready for the read justm en ts which 
m ust follow .” N or was the force of 
th is affected by w hat was said to  these 
sam e re ta ile rs  by Mr. Figg, special 
a ssistan t to  the A tto rn ey  General, 
who v irtually  confessed failure of the 
official efforts to  reduce the cost of 
w earing apparel and the like. The 
G overnm ent officers found th a t prices 
were inord inately  high, bu t could find 
no evidences of deliberate p ro fiteer
ing except in iso lated  cases, although  
they did discover—w hat everybody 
knew’ long ago—th a t m erchants had 
hoisted  prices by bidding against one 
ano ther. But, about the sam e time, 
W illiam  M. W ood, P resid en t of the 
A m erican W oolen Com pany, was te ll
ing the N ational A ssociation of C loth
iers som eth ing  which was to lerably  
well known, but which has a very im 
p o rtan t bearing  on th is very m atter 
of high prices and profiteering. He 
said his com pany had paid to the 
G overnm ent in taxes, for the last year 
for which its accounts had been made 
up, “an am ount m ore than  five tim es 
the am ount paid to  our investors.” 
Now, these dividends have been huge, 
so much so, in fact, th a t the com m on 
stock of the com pany sho t up last 
year to  about fpur tim es its pre-w ar 
valuation, and very  liberal provision 
was made, in addition, for deprecia
tion of plant, etc. In  tw’o years the 
com pany disbursed in dividends m ore 
m oney than ever was put into all its 
mills. All th is m oney wras obtained 
from  the sale of fabrics, which, in 
tu rn , had to  be paid for by cloth ing  
m anufacturers, re ta ile rs and the g en 
eral public. O f course, these inord i
nate  profits are not profiteering.

T he T radesm an  heartily  com m ends 
the  s ta tem en ts m ade by Old T im er 
in his con tribu tion  on strik ing  school 
teachers in th is week’s issue of the 
T radesm an. T here  are tw o p rofes
sions w’here we have reason to  ex
pect an exceedingly high sense of 
h o nor and responsib ility  to  the 
public—the clergy and the school 
teacher. W hen the la tte r  v iolates 
bo th  the  le tte r and sp irit of a con
trac t, thus placing him self in the 
same class as the trades unionist, we 
are certain ly  in a bad way. T he ef
fo rt now' being m ade by teachers’ o r
gan izations in several cities of the 
coun try  to  join the A m erican federa
tion of labor c learly  show s th a t such 
teachers have no sense of personal 
and professional pride in th e ir ca ll
ing by placing them selves on a level 
w ith syphilitic cigar m akers and 
non-E nglish  speaking hod carriers 
and are w illing to  be classed as 
slackers, slovens and sh ysters in o r
der to  gain a little  tem porary  finan
cial advantage. If th is sp irit ever 
gains ground  to  any ex ten t in th is 
coun try , the boasted  educational 
suprem acy of A m erica will becom e 
a delusion and a m ockery.

D on’t th ink  too m uch of the  praise 
you like fo r success in any en terprise. 
P raise  should be m erely  incidental.

AN ADVERTISING ASSET.
One of the enigm as in p resen t day 

business life is the careless way in 
which business houses trea t their 
g reates t asse t—their own good name. 
You insure your building; you in
sure your stock; you bond your em 
ployes; you even insure your ac
counts; you p ro tec t yourself as to 
all of these tangible asse ts; yet, any 
of them  could be replaced in the open 
m arket. But w hat are you do ing  to 
p ro tec t your own good nam e—the 
biggest asset in any business? One 
of the m ost destructive influences in 
re ta il m erchandising  is the use of 
com parative prices and com parative 
values—$125 suits, $79.50; w orth  
$50, our price $37.50,” etc. C om para
tive values are fraudulent on their 
face. T hey bespeak a fact which is 
no th ing  m ore nor less than the opin
ion of the m erchant. And com para
tive prices involve changes in season’s 
styles and o th e r ' m atters which are 
very apt to  create dissatisf ,ction with 
the custom er. But the real evil which 
lies in both of these practices is the 
avenue you open for the use of your 
illegitim ate com petitor. A ssum ing 
th a t you are perfectly  honest, that 
your com parative prices are fair, and 
th at your com parative values are bas
ed on your best judgm ent, you m ust 
realize th a t your com petitor, who 
th inks less of the future of his busi
ness than you do of yours, has throw n 
open to  him  a field, apparen tly  legiti
m atized by you, in which he has no 
limits.

A nother of the cry ing evils of p res
ent day m erchandising  is the use of 
deceptive names. W hat possible pu r
pose can there  be in calling a p rod
uct “Union L inen” o r “Silk L isle” and 
nam es of th a t sort?  Such nam es 
m erely reflect on the price you charge 
:or the real product. W hen one gets 
into the field of furs, he a lm ost w on
ders if retail m erchandising  has gen
uine regard  for public confidence. 
Som eone has suggested th a t trade 
nam es of certain  furs are no longer 
deceptive because their m eaning is so 
tho rough ly  understood  by the sh o p 
ping public. T hen why in the name 
of com m on sense is their use con
tinued? M ore and m ore, the sm art 
m erchant is instructing  his ad vertis
ing m en to tell the tru th  and no th ing  
but the tru th  about every piece of 
m erchandise. H e is calling every
th ing  by its real name so th a t there 
will appear over his door the w’ords, 
which no sign pain ter can efface, 
“T his is a Safe Place in which to 
Shop.” The farseeing and successful 
m erchant to-day believes in pyram id
ing on his advertising  investm ent. He 
looks forw ard  to the day when his 
institu tion  wrill be so well advertised 
as to  begin to  advertise itself. A d
vertising  is but a m eans of contact 
w ith the public. I t  is a m ethod of 
b ring ing  the public into j’our place of 
business. Any m erchant can pyram id 
on his advertising  by taking ju s t as 
g rea t pains in satisfy ing  a custom er 
as he does to  ge t a custom er into the 
store. T he satisfied custom er is an 
advertising  asset. A dissatisfied cus
tom er is a heavy liability. W here 
pains are taken to  satisfy the cus
tom er, the s treng th  of your advertis
ing is pyram ided. T he m erchant who 
depends on his copy to  g e t a new

crow d into the sto re  each day is p lay
ing long on a falling m arket. I t  
should be the  aim  of every  business 
m an who expects to stay  in business 
to so firmly establish  his own good 
name that his business house becom es 
an institu tion . W hen he can get the 
public to saying th a t his place of 
business is a safe one in which to 
shop, he has estab lished  an adver
tising  value which will go on and on 
and continue to  pour dollars into the 
till long after he ceases to  use the 
prin ted  word. T h a t kind of a rep u ta 
tion cannot be builded on a founda
tion of deception. T he m erchant wrho 
advertises a bargain  which he cannot 
produce when the custom er calls, has 
created  a handicap w hich he m ust 
overcom e if he desires to  stay in the 
good graces of th a t p a rticu lar individ
ual. I t  is far b e tte r  for any in stitu 
tion- to lose a sale than  the good will 
of a possible custom er.

T he San A ntonio  custom  house, 
with its bo rder w atchdogs, is largely 
responsible for the fact th a t hardly 
a woman in A m erica to-day owns a 
hat trim m ed w ith Bird of Paradise 
plum es, or w ith the scarcely  less 
prized spoil of the egret. W hile the 
law p roh ib iting  the im porta tion  of 
such plum age in to  the U nited  S tates 
was passed in 1913, m illinery im port
ers, th rough  a series of successful 
sm uggling ventures, m anaged to 
supplyl fashionable wom en w ith fo r
bidden feathers fo r several seasons 
m ore. M ost of th is  contraband 
passed th rough  San A ntonio, falsely 
billed, to  the g rea t cities of the East. 
And not long ago the last chap ter in 
an audacious sm uggling  p lo t was 
w ritten  there, when custom s officers 
had seized the final sh ipm ents of a 
consignm ent of paradise plum es 
w orth $100,000 and the F ederal Court 
a t H ouston  b ro u g h t to  justice  the 
head of a well know n m illinery  house, 
one of whose agen ts had been a con
vict who directed  sm uggling  opera
tions from  prison. A m ong the first 
sh ipm ent of b irds seized, in 1916, 
were m any valued a t $500 each. T hey 
were sent to  Dr. W illiam  T . H orna- 
day here, to  be used for educational 
and scientific purposes. T he follow- 
ing year paradise plum es had become 
so ra re  in th is coun try  th a t women 
were w illing to  pay $1,000 fo r a single 
bird. T he feathers w ere often 
b rough t from  New Guinea to  L are 
do. In  old L aredo, ju s t across the 
line, a wom an m ay w ear all the 
paradise and eg re t plum es she fan
cies, bu t if she decides to  c ross the 
bridge and take tea  w ith  a friend in 
New Laredo, she m ust first remove 
her hat. I t  is th o u g h t a t  San A n
tonio  th a t sm uggling  p lo ts on the 
scale of the one recen tly  punished— 
which was revealed th ro u g h  the 
pique of a G erm an ag en t—will ha rd 
ly be a ttem pted  again, and th a t the 
Bird of Parad ise  will peacefully ful
fil his m ission of d ecora ting  tropical 
forests.

A ph ilanthropic  barb er who wished 
to  have his share in the effort to  help 
fifteen poor fam ilies in Columbus, 
Ohio, bu t who had no m oney to  give, 
agreed to  cut, by appointm ent, the 
ha ir of the children in any of these 
un fo rtunate  homes.



EVERY HAND A CUSTOMER
|  ^  VERY hand that has work to do is a pro- 
I ^  spective customer for Boss W ork Gloves.

They are needed in the home to dust, 
beat rugs, tend the furnace, mow the lawn and 
for dozens of odd jobs.

Every man who owns a car needs Boss 
Gloves when changing tires, cleaning spark 
plugs, and tinkering around generally. They 
are needed in every shop, factory, garage, and 
wherever hands need protection against dirt, 
grease, and minor injuries.

Boss W ork Gloves are made from fine qual
ity white canton flannel. Every seam is

strongly sewed. No rough edges show. These 
tough, durable gloves fit comfortably, are easy 
to slip on, and every pair is built to withstand 
the roughest wear, yet they are so flexible that 
they allow the free feel of a job.

Advertising starts in July
The National Advertising Campaign starts in 

July to tell the entire United States of the hun
dreds of uses of Boss W ork Gloves. The 
advertised gloves come in three styles of w rist; 
ribbed, band, gauntlet; and in the following 
sizes: men’s, women’s, youths’, and children’s.

These most popular sellers are listed below with descriptions.
THE BOSSTHE BOSS MEEDY -T h e  w o rld ’s  favorite  w ork  g lo v e  for odd 

jo b s  a ro u n d  th e  h ouse  a n d  ga rd en , a n d  a ll lig h t h an d 
w ork. M ade o f th e  best qua lity , m ed ium  w eig h t 
c an to n  flannel.

THE BOSS HEVY—T h e  b e st be t for a ll w ork th a t  req u ires  a 
s tro n g , w ear-re s is tin g  glove. M ade of 
th e  v e ry  b e st q ua lity , h eav y w eig h t 
c an to n  flannel.

T his Trade-m ark identifies  
genuine B o ss  W ork  Gloves. 

B e sure it is on ev erv  pair you buy

LETHERPOM— S trong  g lo v es  for s tro n g  w ork  m ade 
o f heav y , d u rab le  can to n  flannel w ith  to u g h  lea th er 
s to u tly  sew ed  on th e  w ork  side  o f palm s, fingers  an d  
th u m b s .

THE BOSS JERZY -W a rm , s tu rd y  g lo v es  m ade  of h ig h e st q u a l
ity  co tto n  je rsey  clo th . T h e s e  a re  for w ork  a n d  p lay , 
a n d  a re  m ade  in  d is tin c tiv e  colors.

THE BOSS XTRA HEVY- -T h e  w o rld ’s ch am 
p ion  h e av y w e ig h t h a n d w ea r fo r ro u g h  
w ork. M ade of th e  fines t g rad e  of 
ex tra  h e av y  can to n  flannel.

THE BOSS WALLOPER -T h is  is th e  su p er w ork 
g love. S trong ,flex ib le  a n d  b u ilt for ru g 
g ed  w ork. M ade o f th e  h ig h e st qua lity ,
h e av ie s t w e ig h t c an to n  flannel. Trade M ark

T he B oss line includes highest quality, leather-palm, jersey, ticking 
service to your custom ers cannot be com plete unless you have a good line c f B oss G loves in your stock. W rite  us for 
full information, sending your jobber’s  name. If he cannot supply you, w e  w ill see that your order is filled.

THE BOSS T IK M IT  - B ig ,  r o o m y  m i t t e n s  
m ade of tick ing  th a t  w ears  like iron. 
M ade for h an d -p ro tec tio n  a n d  ro u g h  
w ork.

THE BOSS E L A S T O  A flexible, han d -fittin g  
can to n  flannel w ork g love  m ade  by  a  
p a ten ted  p rocess in  one  w e ig h t only. 
T h is  g love  w ill be a  b ig  seller.

:nd canton flannel gloves and mittens. Your

THE BOSS M ANUFACTURING CO.
Sales Offices ; Kewanee, 111.—Brooklyn, N. Y.
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Subsidiary Lines as Bait in Shoe 
Stores.

W ritte n  fo r th e  T rad e sm a n .
T he idea of subsid iary  lines for the 

shoe sto re  is no t in any  sense new. 
M any progressive  footw ear shops 
handle such stocks. I know  of a t 
least one large re ta il footw ear estab  
lshm ent th a t go t the subsid iary  fever 
so com pletely  it has developed in to  a 
full-fledged d epartm en t s to re  —  al
though  a dep artm en t s to re  in w hich 
the foo tw ear feature  is the  dom inant 
one of the  establishm ent. T he  v a 
rie ty  and ex ten t of colla teral lines to  
be found in shoe s to re s  w hich go in 
for subsid iary  stocks depends en tire l’’ 
on the m anager of the  sto re . H e  
can hug  the store  o r he can strike  
out across the wide expanses.

F rom  tim e to  tim e during  the  lasr 
ten  years 1 nave been suggesting  in 
these colum ns the advisability  of sub
sidiary lines in the hoe store. E x 
isting  high prices and the  curren t 
need of in tensive and m ore efficient 
m ethods in the d istribu tion  of shoes 
—a situation  due in p a rt to  the w ar -- 
has no t changed m y a ttitu d e  on th is 
subject. On the con trary , there  is 
now’, I believe, a still s tro n g er a rg u 
m ent for colla teral lines. B ut we will 
ge t around  to th is fu rth er on.

T he m erchandise of a shoe store  
should consist of the follow ing:

1. Shoes. t
2. F indings.
3. Subsidiary lines.
I believe the lim ited call for find

ings, of which som e shoe dealers 
com plain, is due to  the lim ited lines 
of findings carried  by such dealers. 
T h a t is one reason. A nother is due, 
perhaps, to  the fact th a t they  are not 
a ttrac tiv e ly  displayed and p roperly  
pushed. In o th er words, some dealers 
haven’t a very  large faith in findings, 
they  sow’ sparingly, and sparingly  
they  reap.

I t  isn’t necessary  or desirable to 
overload in the m atte r of findings, 
but one should be adequately  stocked. 
And there  is a difference betw een 
overload ing  and stocking adequately. 
One is adequate ly  stocked when he 
has a sufficient quan tity  of the various 
accredited lines of such m erchandise 
equal to  the actual and po ten tial need 
of his constituency. And you will 
notice th a t the w riter in se rts  the 
word “po ten tia l” need. D oubtless 
there are people in your com m unity 
who know’ no th ing  of various th ings 
in the findings line th a t they  m ight 
with pleasure and profit, if they  knew 
about such com m odities. And it is 
undoubtedly  true  th a t the average 
com m unity doesn’t buy as m uch in 
the way of findings as it should— 
looking a t the proposition  from  an 
econom ic po in t of view.

Really, in spite of all th a t has been 
said about findings in these colum ns 
and in the publications devoted ex 
clusively to  the re ta il shoe trade, find
ings is a lm ost a new  sub ject to  m any 
outsiders, while the  scientific m er
chandising  of findings is an a rt th a t 
no t every  shoe dealer has acquired. 
In  the nex t few y ears there  is going 
to  be a trem endous developm ent in 
the whole realm  of findings. And 
there  is a special reason  w hy the 
re ta il shoe dealer should strive to 
keep up w ith the procession. T o  put

the  p roposition  in a nut-shell, . i t  is 
th is : If  he doesn’t  then  findings will 
g e t aw ay from  him, and there  will be 
specialty  shops devoted exclusively to 
findings. T h is  tendency  tow ard  spec
ialization is everyw here  apparen t, and 
th e  only  w ay it can be kep t from  
invading the shoe business and de
p riv ing  the re ta ile r of the  o p p o rtu n 
ities he now  enjoys, is for the  re ta ile r 
to m ake the  m ost of his opportunities.

T im e will no t be spen t no r space 
here used to  describe the lim its of 
profitable subsid iary  lines. I t  all de
pends on w ho you are, w here you 
are, and w hat your general m erchan
dising policy is. But, broadly, such 
would include hosiery  and a t least a 
few leathergoods novelties o r staples.

A nd one benefit to  be derived from  
subsid iary  stocks, w hether lim ited or 
m ore extensive, is th a t they  serve to  
b righ ten  the  lines w hich constitu te  
the principal stock  of the shoe dealer. 
Since these side-lines (o r m any of 
them  a t least) have color, variety , 
and the  charm  of con trast, they  re 
lieve the m onotony  and add a certain  
am ount of in te res t to  your shoe 
stocks. T his in harm ony w ith the 
w ell-know n principle of borrow ed in
te re s t o r a ttrac tiveness.'

A nd then  the very  fact th a t it is 
know n you handle such lines will 
b rin g  m ore shoppers into your place. 
If, fo r instance, you carry  a line of 
new  and a ttrac tiv e  hand bags—and 
good values a t the price—women will 
n a tu ra lly  drop into your place when 
in need of such things. T hey  m ay 
becom e in terested  in an in te rio r shoe 
trim . T hey  m ay take a very  decided 
fancy to  a certain  pair of shoes or 
pum ps for special wear. T hey  m ay 
see a line of silk o r wool hose th a t 
appeals to them , and buy a pair. Even 
if a sale is no t made, th a t five, ten 
o r fifteen m inutes they  spend looking 
is no t necessarily  tim e lost. M aybe 
they are ge ttin g  in form ation  and p e r
suasion th a t will lead to  sales later 
on. W here  you have only shoes with 
which to  appeal to  the public n a tu r
ally you ge t into your shop only those 
who w ant shoes; bu t if you m ultiply 
your lines—i. e. add som e of these 
logically-connected and legitim ate 
side-lines—you also m ultiply your 
chances of g e ttin g  shoppers into your 
store. In  a way it is good ad vertis
ing although  it re sts  on a m erchan
dising policy.

L ooking a t the  proposition  from  
th is angle, the shoe dealer can well 
afford to  give the public very  sub
stan tia l values in m erchandise of a 
side-line nature.

And it all goes to  swell the sum 
to ta l of his ne t profits.

B ut the  m ain po in t to  be kept in 
m ind is th a t these lines are of the na
ture  of bait. T hey  get folks in to  your 
store. T hey  create  an in te res t over 
and above th a t in te res t w hich inheres 
in shoes alone. Cid M cKay.

No m an is b o rn  w ithout fau lts; he 
is the best who has the fewest.

HONORBfCT 
“  SHOES

F or B i n e r  and B etter Business

HOOD RUBBER PRODUCTS CO., Inc.

BULLSEYE BOOT
(PRESSURE CURE)

IN  STOCK

Red or Black Gum Upper

Tough gray sole joined by Hood 
Tire process to high grade upper

LONG WEAR

Men’s Bullseye Black or Red Short B o o t .....................................  $4.00
Boys’ Bullseye Black or Red Short B oot.......................................  3.30
Yonths’ Bullseye Black or Red Short Boot................................... 2.45

SEND IN YOUR ORDER TO-DAY

Shipped Same Day as Received

HOOD RUBBER PRODUCTS CO., Inc.
G R A N D  R A P I D S ,  M I C H I G A N

The GOOD OLD SPRING TIME will soon 

be here. Your out-door customer is 

going to need the best there is in foot

wear.

Sell him the H. B. HARD PAN shoe 

for SERVICE. Not only will you be giv

ing him the best value for the money. 

You will be building an everlasting 

friendship with the substantial people of 

your community.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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M oney G reedy T eachers V iolate W rit

ten  C ontracts.
Grandville, Feb. 24— A while ago 

the coun try  was held up by the labor 
unions in the m atte r of a raise in 
wages, and so used has the public be 
come to the non-fulfillm ent of con
trac ts  by these bodies of men, very  
little  was though t of the proceeding, 
even though it verged on the d ishon
orable.

T he coal strike th rea tened  the coun
try  w ith a chill th a t ran  down the 
spine of every m an, wom an and child 
in the N ation. A fter a lot of b icker
ing  and dispute the affair was settled, 
w ith the consum er paying the ex 
pense of a higher coal bill.

W ell and good. T he ra ilroad w ork
ers, too, a fter repeated  raises in wages 
since the w ar prices came in have 
been on their ear for a tim e back, 
w ith a th rea t to m ake th ings ho t for 
the coun try  unless certain  wage 
boosting  was granted . T his last strain  
on public patience has been quieted for 
the  tim e and will, doubtless, no t break  
out again until afte r the ra ilroads go 
back to private ow nership.

T hese w ars and rum ors of w ars all 
down the labor line have kept the 
public under a nervous stra in  which, 
to  quote an old lady friend, “is som e
th in g  aw ful!”

A nd now com es an o th er setback 
to  the m orals of the com m unity, little 
expected, and as un righ teous as any
th ing  th a t has gone before. I refer 
to  the dem and of the school teachers 
for a raise in wages, w ith u tte r  dis
regard  for solem n co n tract en tered  in
to  betw een these tu to rs  and the  school 
boards.

H as it come to  th is th a t a con tract 
en tered  into betw een teacher and 
board  has no m ore binding pow er 
than  a scrap of paper jeering ly  re- 
ferrd  to by the G erm an kaiser when 
he wished, for his own am bitious in
terests, «to invade little  Belgium ?

W hy are con tracts w ritten  and 
signed by the parties in te rested  unless 
they  are m eant to  be binding upon 
both  co n tracting  p a rties alike? H as 
it come to  this, th a t a teacher in our 
public school is im m une from  keeping 
his o r her w ritten  agreem ent, and 
th a t he o r she is a t liberty  to  dis
regard  such agreem ent w henever the 
hum or seizes him  or her?

A re not the teachers of our boys 
and g irls hired because of their m oral, 
as well as intellectual a tta inm ents, 
and is it not placing a prem ium  upon 
dishonesty  to  g ran t these  hired se r
van ts of the people im m unity  from  
adhering  to  a signed contract?

T he d ishonest course pursued by 
some of the labor unions has been 
cause for m uch disgusted com m ent 
by the public, but w hen th is same 
dishonesty  invades our higher in stitu 
tions of learning, w hat are we to 
th ink  of the proposition? T here  has 
been but very  little  advance in the 
cost of living since these repudiated  
con trac ts  w ere signed; even if there  
had been an advance, th is fact does 
no t justify  an honest person  from  not 
living up to  an agreem ent.

School boards are, no doubt, blam - 
able in some instances for offering to 
salve the situation by  offering bon
uses, which, by the way, serve as a 
tribute  to  d ishonesty  and should never 
be g ran ted . A  teacher who refuses 
to  live up to  the co n trac t he signs is 
an im m oral person in th a t he w rites 
him self down before his pupils as a 
repudiator and a scoundrel. No such 
person can have any influence for 
good w ith the ones who com e under 
his tu telage, sim ply because it is n o t 
w hat he says by w ord  of m outh , how 
ever fine spun it m ay seem, but his 
acts w hich count w ith  the  young folks 
of his classes.

A t the end of the  co n trac t year a 
teacher has the  undispu ted  r ig h t to  
m ake a b e tte r  bargain  for the future. 
D uring  the tim e co n tracted  for he 
has only to  “stick  to  his b a rg ain ” if he 
expects to  be counted  an honest and 
honorable citizen. I t  m ust be re 
m em bered, too, th a t the taxpayers 
have som e in te res t in these  wage

boosts w hich school boards too often 
fail to take into account.

A school board  th a t knuckles to 
the  dem ands of those teachers who 
refuse to live up to  w ritten  con tracts 
is paying a prem ium  on dishonesty.

E arly  copy books bore the saw, 
“honesty  is the best policy.” T his 
should be m ade to prove true  in th is 
con troversy  w ith those teachers who 
love m oney above their plighted  word. 
W h at respect can a pupil have for a 
m an o r wom an teacher who has b rok
en a co n tract for the sake of a few 
m ore paltry  dollars added to  the year
ly salary?

T here  m ust be a screw  loose som e
w here in our school system  when so 
m any of the supposedly honorable 
in stru c to rs  in our schools are willing 
to  do the d ishonest act for the sake 
of p resen t gain. W ould it not be m uch 
b e tte r for our schools if the  m orality  
of stric t p rob ity  be adhered  to  if for 
no o th er purpose than  to set the ex
ample for the  pupils to follow.

I t  is the plain duty  of school boards 
to  stand firm in th is m a tte r and re 
fuse all dem ands upon them , which 
in the nature  of their con trac ts  w ith 
teachers, they  are bound, if honest, 
to  m eet according to the le tte r of the 
law. •

A teacher who will b reak  his con
trac t a t any tim e during  the school 
year for w hich such co n trac t is b ind
ing should never be allowed to  take 
an o th er school. G ran ting  such dis
honest concessions is absolu tely  de
m oralizing  to  the schools and wholly 
indefensible in w hatever light it m ay 
be viewed.

T here  has been m uch during  the 
years of w ar and since to debauch the 
public m orals, but th is action  of so 
m any of our learned gentlem en and 
ladies of the teaching profession  is 
both  am azing and stupefying in its 
effect. W e w ere no t looking for it. 
In fact, if we are not to  find com m on 
honesty  am ong m em bers of the school 
teach ing  profession, w here m ay we 
be expected to find it?

Prov id ing  the wage paid public in 
stru c to rs  is too low, there  is a rem 
edy for that w ithout the b reak ing  of 
con tracts, the  dem oralizing of ideals 
which have been held sacred since the 
foundation  of the world.

H o nesty  is the best policy to-day 
as it has been from  the  beginning. 
W hen we flout that, as we have been 
doing, by perm itting  m oney-greedy 
persons to  override w ritten  con tracts, 
we are catering  to  a b rand  of im
m orality  th a t is going to  prove of 
lasting  h u rt to  the whole com m unity 
in the im m ediate future.

Be honest and you will be happy. 
W hy not live up to  th a t in our schools 
as well as in the business world?

Old T im er.

F o rm  L e tte rs  on  Specialties.
A dealer in M ichigan achieved n o t

able resu lts  last year w ith a series 
of form  le tte rs  on a w ashing m achine 
which sold for a com paratively high 
figure. H is advertis ing  was com pre
hensive and it covered the w ashing 
m achine from  every angle, but his 
series of form  le tte rs  going th rough  
the m ails while th is advertising  was 
under way w ere very  personal in tone 
and their appeal was chiefly an effort 
to  p ictu re  how  com pletely the  w ash
ing m achine elim inated w ash-day tro u 
bles. V ery  little  was said about the 
m achine’s construction  and evident 
superio rity—th is was left to the pu
blicity. T hus, while the advertising  
was reason ing  ou t every angle to  pu r
chase, the form  le tte rs  were g e tting  
in a pu rely  personal appeal and the 
com bination w orked w onders.

H ow  about the sta tio n ery  you use? 
W h at sore of an im pression will it 
m ake upon the  jobber o r m anufactur
er to  w hom  you w rite? W ill it make 
them  value your trade?

QUALITY
is the predominating feature of our line 
of high grade dress welts. Wide in its 
scope of popular styles, complete in the 
selection of leathers as well as the assort
ment of standard lasts, the line should 
appeal to you.

Our new fall samples are now ready for 
your inspection.

Defer placing your order until you have 
looked them over.

I t  will surely pay you.

RINDGE, KALMBACH, LOGIE CO.
10 to 22 Ionia A ve. N . W .

G R A N D  R A PID S, M IC H IG A N

[

It is far more than a happy circum
stance that Hirth-Krause shoes are 
registering such remarkable wear and 
comfort.

It was concluded that they should, 
before they left the factory.

Their great wear and comfort qual
ities were scientifically pre-determin- 
ed, in Hirth-Krause tannery and shoe 
factory.

There was worked out the process 
for treating leather, giving it extraor
dinary strength and resistance.

There was designed the comfort
giving, anatomical last.

The man who works will recognize 
at sight the quality in these shoes.

H I R T H - K R A U S E
S H O E S

Tanners and Shoe Manufacturers
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W E HAVE STOOD TH E TEST.

Why American Merchants Face a 
Bright Future.*

Of th e  m an y  losses th e  te rr ib le  co s t in 
lives a n d  t re a su re ,  w hich  w e w ill be 
y e a rs  in p ay in g  th ro u g h  ab n o rm a lly  hig li 
ta x e s , we h e a r  m u ch ; b u t th e  u p h eav a l 
in th e  w o rld ’s  a ffa irs  a lso  b rin g s , o r 
shou ld  b rin g , hom e to  u s  lessons v a lu 
ab le  to  o u r fu tu re . T he  w hole schem e of 
m e n ’s  re la tio n s  to  e ach  o th e r—social, 
p o litica l a n d  lin an c ia l—a rriv e d  a t  th ro u g h  
g en e ra tio n s  of u sage , cu sto m  a n d  e x p e r i
ence in ev ery  n a tio n  in th e  w orld  s u d 
denly  h ad  u n p reced en ted  p rob lem s th r u s t  
upon it  fo r im m ed ia te  so lu tion . In  som e 
c o u n tr ie s  th e  social fab ric  w e n t to  p ieces 
e n tire ly  in o th e rs  it  w as  bad ly  to rn  an d  
in  som e, w hile th e  w o rs t o f th e  s to rm  
is. p robab ly , o v e r th e re  a re  s till h eav y  
sw ells  ru n n in g  on th e ir  po litica l an d  
lin an c ia l seas . O u r b a n k e rs  to ld  us, 
before  th e  w ar, th a t  no n a tio n  could  
sec u re  th e  fu n d s  w ith  w h ich  to  c a r ry  on 
a  w a r fo r six  m o n th s : th e  co st of w ag in g  
m o d ern  w a rfa re  w ould  be, in th e ir  e s t i 
m a tio n , g re a te r  th a n  th e  p re s e n t f in an 
cial sy s te m s  w ould  s tan d . O ver fo u r 
y e a rs  of th is  sam e te rr ib le  w a r w as 
w aged  and . if w e s a y  o u r b a n k e rs  w ere  
w ro n g  in th e ir  lir s t  e s tim a te , y e t  we 
know  th a t  w h a t th e y  h ad  in m ind  w as 
in  th e  m ain  tru e . T he  n a tio n s  could n o t 
sp en d  such  su m s  a n d  n o t h av e  m an y  
financ ia l w reck s  am o n g  th em . T h is  
financ ia l s tra in  c au sed  a  s e a rc h in g  i n 
v e s tig a tio n  of all h u m a n  re la tio n s  in 
e v e ry  c o u n try  an d . v e ry  n a tu ra lly , d is 
trib u tio n  of com m odities  w as  th e  firs t 
o b jec t o f in v e s tig a tio n  in a ll th e  w orld , 
b ecau se  ev ery  c itizen  of ev ery  lan d  
tu rn e d  to  th a t  p a r t  o f th e  v a rio u s  m e th 
ods o f d is tr ib u tio n  he saw , a n d  pa id  n:’s 
m oney  to , daily .

As we a re  all g ro ce rs  h e re  to -d a y  w e 
w ill conside r ch iefly  t h a t  b u siness , in the  
follow ing few  re m a rk s : In  E u ro p e , e sp e 
c ia lly  E ng lan d , th e  g o v e rn m en ts  Quickly 
took  co n tro l of d is tr ib u tio n  of fo o ls ;  
b o a rd s , com m issions an d  g o v e rn m en t offi
c ia ls  e ith e r  becam e th e  w h o lesa le r an d  
re ta ile r  o r  engu lfed  th em  in re d  tap e . 
C o sts  m o u n ted  so ra p id ly  th a t  th e  go v 
e rn m e n t began  su b sid iz in g  a n d  p a u p e r
iz ing  th e  people by  se llin g  flour, b read  
an d  o th e r  n e ce ss itie s  a t  less  th a n  cost, 
p ay in g  th e  loss o u t o f th e  pub lic  t r e a s 
u ry . T h e  re g u la r  ch an n e ls  of d is tr ib u 
tion  b ecam e  clogged, im m ense  s to ck s  of 
foods w ere  a c c u m u la te d  an d  th e  fu tu re  
h a d  a  d a rk  a sp e c t fo r th e  g ro ce rs  in  E n g 
land . In  G erm any . F ran c e . I ta ly , A u s
tr i a  H olland . N orw ay , Sw eden. Spam  
a n d  S w itze rlan d , th e  g o v e rn m en ts  took 
o v e r o r  reo rg an ized  th e  d is trib u tiv e  
tra d e s  In R ussia  th a t  p a r t  of th e  pop
u la tio n  s till su rv iv in g  fam ine , • m u rd e r  
a n d  rev o lu tio n  have, v e ry  la rge ly , jo ined  
th e  co -o p era tiv e  socie ties , a s  th e y  a re  
th e  on ly  th in g  le f t of th e  C za r’s  d ay  an d  
th e y  su rv iv e  onlv  hociiuse o f p ecu lia r 
c irc u m s tan c e s . In a ll of th ese  co u n trie s  
p ro d u c tio n  qu ick ly  fell. T hese  socia lis tic  
a t te m p ts  to  reduce  th e  cost of foods 
p roduced  th e  opposite  e ffec t becau se  
foods ceased  to  he p roduced  u n til ^sub- 
sidie! v a rio u s  fo rm s, p a id  o u t o f the

a n d  p e a sa n ts . People  looked to  the  
s ta te  fo r e v e ry th in g :  ind iv idua l e ffo rt, 
w hen  ex is t in g  a t  all. w as  first d irec ted  
to  e x tra c tin g  financ ia l he lp , of som e kind  
o r o th e r , from  th e  s ta te ;  u n til, in  v e ry  
re c en t days. E u rope  h a s  been to ld  by  h e r  
b e s t fr ien d  to  cease  begging an d  go to 
w ork . W h a t  h a s  all th is  to  do w ith  th is  
s u b je c t’ J u s t  t h i s —ev ery  n a tio n  tried  
e lim in a tin g  th e  m idd lem an  by  h av in g  
th e  s ta te  do h is  w ork  and  foot th e  bill 
o f re s u l ta n t  lo s s e s . G e n tle m a n , long ago,
m an v  v e a rs  befo re  o u r tim e, th e  w ho le
s a le r  an d  re ta ile r  ju s t  n a tu ra lly  g rew  
an d  evo lu tion  m ad e  them  th e  m ean s  of 
d is tr ib u tin g  th e  m a n u fa c tu re rs  p ro d u c ts . 
Som etim es re ta ile rs  go in to  th e  jobb ing  
b u siness , a s  in th e  re ta i le r s ’ co -o p era tiv e  
buv ing  so c ie tie s ; som etim es, a s  in  the  
la rge  chain  s to re s , a  jo b b e r m a y  co nduct 
m an y  re ta il  s to re s . T he  m a n n e r  of do 
ing  bu s in ess  is n o t e ssen tia lly  changed  
.•ven though  th e  n am es of p rocesses  a re . 
p rin c ip a lly  fo r ad v e r tis in g  pu rposes.

In g en era l m e rch an d is in g  i t  w ould be 
im possible fo r th e  c o n su m er to  bu y  of 
the  p roducer. A dozen o ran g es  from  
C alifo rn ia , a  dozen p ack ag es  o f c u r ra n ts  
from  G reece, a  pound of te a  from  Ceylon 
would be an  expensive  lu x u ry . A p a c k 
age of y e a s t  foam  o r  a  spool of th re a d  
w ould be v e ry  co stly  a lso . I t  w ould  be 
a lm o s t equally  im p rac tic ab le  fo r th e  r e 
ta ile r  to  buy  h is  g cz^ s  d ire c t  from  th e  
p roducer o r m a n u fa c tu re r . H e w ould 
have to  b u v  in q u a n ti t ie s  g re a te r  th a n  
he could han d le  to  g e t th e  low est t r a n s 
p o rta tio n  c h a rg es ; a n d  even  if he could 
bu y  in sm all q u a n ti t ie s  to  s u i t  h is  r e 
q u irem en ts , th e  co st w ould be g re a te r  
ih an  if he  b o u g h t from  a  w e ll-m an ag ed  
w holesale house.

T he  logical an d  p ra c tic a l sy stem  of 
d is trib u tio n  is th ro u g h  th e  w holesale  an d  
re ta il  tra d e . W e  can  be p rofound ly  
g ra te fu l to -d a y  th a t  th e  m an  called  by  
o u r co u n try , to  feed  th e  w orld  d u rin g  
the  w a r w as a  m an  w ho h ad  seen  th e  
fa llac ies of a ll m a n n e r  of so cia lis tic  
schem es tried  by  v a rio u s  E u ro p ean  c o u n 
tr ie s  d u rin g  th e  firs t th re e  y e a r s  of the  
w a r and  w ho believed th a t  th e  ex is tin g  
schem e of d is tr ib u tio n  w as th e  b e s t  y e t 
developed by m en—n o t p e rfec t, b u t

♦ P aper re a d  a t  an n u a l conven tion  R e 
ta il  G rocers  an d  G eneral M erch a n ts ’ A s
socia tion  by  Jo h n  G. C la rk , P re s id e n t 
M ich igan  W holesale  G ro ce rs’ A ssoc ia tion .

h u m a n ly  w orkab le  fo r th e  p rob lem s a t  
h a n d . P ro d u ctio n , th e  on ly  so lu tion  fo r 
th e  h igh  p rice  qu estio n , is n o t h am p e red  
by  th is  m eth o d  of d is tr ib u tio n . In  G er
m an y  i t  is  a  fa c t  th a t  re s tr ic tiv e , r e 
p ressiv e , so c ia lis tic , ty ra n n ic a l law s, 
try in g  to  re g u la te  p ro d u c tio n  a n d  d is 
tr ib u tio n , m ade  c rim in a ls  a n d  la w -b re a k 
e rs  o f a  docile law  ab id in g  populace.

G en tlem en , tra d e  is  b e s t re g u la te d  
w hen  le a s t  re g u la ted . A ccord ing  to  th e  
B oston  C om m erc ial o f la s t  w eek, food 
p rices, m ean in g  th e  basic  fa rm  p ro d u c ts , 
m u s t go to  su ch  a  h igh  level a s  will 
w a r ra n t  th e  fa rm e r in  e n g ag in g  ad d itio n 
a l lab o r in co m p e titio n  w ith  th e  sh o r t 
h o u rs  a n d  h igh  p ric e s  pa id  by  m a n u fa c 
tu re r s  a n d  in th e  c itie s  besides  a llow ing  
h im  a  fa ir  com pensa tion  fo r h is  s e rv 
ices, to  g e t g re a te r  p ro d u c tio n  w hich  is 
th e  on ly  w ay  to  g e t  c h eap e r food. R u s 
sia , th e  g ra n a ry  n o rm ally  fo r a  q u a r te r  
o f th e  w orld 's  p opu la tion , m u s t im p o rt 
foods o r  s ta rv e  th is  y e a r  a n d  p robab ly  
n ex t. O ur fa rm e rs  hav e  d ecreased  th e ir  
fall w h e a t a c rea g e  tw en ty -fiv e  p e r  c en t, 
becau se  th e y  can  n o t com pete  w ith  th e  
au tom ob ile  m a n u fa c tu re rs  fo r labor. Is  
n o t th e  an sw e r to  th is  such  h ig h e r p rices  
fo r fa rm  p roduce  a s  w ill b rin g  the  lab o re r 
b ack  to  th e  land , o r  is  i t  th a t  th e  w orld  
m u s t su ffe r a n o th e r  pan ic , b r in g in g  b ack  
soup  k itc h e n s  an d  fam ine  to  ou r, a t  
p re sen t, over p ro sp e ro u s  c itie s?  W e 
hav e  a ll seen  th e  u t t e r  fa ilu re  o f th e  
a t te m p t  a t  s u g a r  p rice  con tro l. If, la s t 
M av, th e  u su a l sp rin g  su rp lu s  could have  
been  held  by  th e  w holesa le r, w ith  a n y  
hope of re a so n ab le  re tu rn s  fo r h is  w ork  
an d  in v estm en t, w ould w e _ hav e  h ad  the  
su g a r  fam ine  w hich  p rev a iled  la s t  y e a r ; 
w ould th e  re fin e r hav e  h ad  to  ex p o rt, 
d u rin g  J u n e , h is  su rp lu s  so b ad ly  needed 
la te r?  T he a tte m p t to  p laca te  a  fac tion  
o f o u r popu la tion  by  ru n n in g  co u n te r to  
th e  n a tu ra l  tra d e  law s m e t th e  in ev itab le  
re ac tio n , a n d  s u g a r  could n o t com e down 
w hen  o u r needed s u rp lu s  w as sold o u t 
of th e  c o u n try ?  T hese  a re  illu s tra tio n s  
of w h a t in te rfe ren c e  w ith  n a tu ra l  eco 
nom ic law s b rin g s  ab o u t. Som e in te r -  
fe rence  w as nt*ct*ssary, on a cco u n t o t tn© 
w hole w o rld 's  d iso rd e r; b u t  w e shou ld  so 
observe  an d  re sp ec t the  lessons so le a rn 
ed th a t  no one w ill a t te m p t s im ila r in 
te rfe re n c es  in o u r tim e ; an d  fo r p a 
tr io tic  re a so n s  we shou ld  te a ch  o u r ch il
d ren  th e  econom ic fa llac ies  of a ll so 
c ia lis tic  d oc trines .

Q uoting , a g a in , from  M r. H ugh  B lain , 
o f T o ron to , the  P re s id e n t of th e  C a n a 
d ian  W holesale  G ro ce rs’ A ssoc ia tion : 
• 'The logical a n d  p rac tic a l sy stem  of 
d is tr ib u tio n  is th ro u g h  th e  w holesale an d  
re ta il  tra d e . If th ese  ch an n e ls  a re  b en e 
ficial econom ic fa c to rs  in th e  d is tr ib u 
tion  of p ro d u c ts  to  th e  consum er, th ey  
shou ld  should  be reaso n ab ly  p ro tec ted  
a g a in s t  u n fa ir  d isc r im in a tio n .” M r. B lain  
p e titio n s , on th is  p rem ise , fo r an  In lan d  
T rad e  C om m ission  in C an ad a  w ith  pow 
e rs  s im ila r to  o u r F e d e ra l T rad e  C om - 
m ission . O ur s u it a g a in s t  tli© l^ackor, 
w ho we th o u g h t w as  in  a  fa ir  w ay  to  
becom e m a n u fa c tu re r , p roducer, w hole
sa le r  an d  re ta ile r , all in one, th u s  going  
th e  ch a in  s to re  o r co -o p e ra tiv e  re ta il  
b u y e rs ' a sso c ia tio n s  one b e t te r  an d  being  
in th e  field a ll a lone, ta u g h t  u s  th ro u g h  
a c tu a l  c o n ta c t a n d  ex p erien ce  th a t  he re  
w as a  g re a t  frien d  w ho believed m  th e  
schem e of d is tr ib u tio n  th ro u g h  m a n u fa c 
tu re r .  w ho lesa le r a n d  re ta ile r , w ho w as 
fea rle ss  a n d  fa r-se e in g  in  th e  e lim ina tion  
of tra d e  ab u se s  a n d  w hose p re s id en t, M r. 
W . 1!. C olver, m ore th a n  any  o th e r  m an  
i n " A m erica , dese rves  th e  th a n k s  o f a  
w hole people fo r th e  c u rb in g  o f w h a t, 
if le ft a lone, w ould h av e  been  th e  food 
m onopoly, a b so lu te ly  con tro lling  tn e  
p rice  of a lm o s t ev ery  food com m odity .

Now, if th ese  fo rego ing  s ta te m e n ts  a re  
tru e  i t  is logical and . indeed, n ecessa ry , 
th a t  th e  w ho lesa le r an d  re ta ile r  serve  
the  co n su m er a n d  m a n u fa c tu re r , a n tic i
p a tin g  th e ir  n eeds  from  season  to  season , 
d iv id ing  th e  load  a n d  th e  p ro fit fa irly , 
bo th  of w hich  a re  re g u la te d  by  th e  k e en 
e s t  com pe tition  know n in com m erce; 
e ach  n o tify  th e  o th e r, in  a s  friend ly  
m a n n e r  a s  possib le  th a t  he  m ay  w a rd  off 
ap p ro ach in g  d an g er; one n o t try in g  to  
sell th e  re ta i le r ’s cu sto m ers, th e  o th e r  
n o t try in g  to  be a  co m p e tito r of th e  
w ho lesa le r in a  few  p rofit p ay in g  item s, 
w hile d ep en d en t on th e  jo b b er fo r the  
m ain  source  o f supp ly ; a n d  bo th  w o rk 
ing to g e th e r  fo r th e  b e tte rm e n t of th is  
econom ic eq u a tio n  w hich  b inds  b o th  so 
ind isso lub ly  to g e th e r  t h a t  w ith o u t one 
th e  o th e r  v an ish e s . .

One th in g  i t  g ives m e g re a t  p lea su re  
to  tell you, g ro ce rs  of M ichigan, is th a t  
vou p ay  y o u r b ills b e t te r  than^ an y  o th e r  
S ta te  in th e  U nion. N ew  Y ork s ta te ,  
fo r exam ple, h ad  105 p e r cen t, of i ts  
m on th ly  w holesale  g ro c e rs ’ b u s in e s s -  
o u ts ta n d in g  in a cc o u n ts  la s t  m o n th ; C ali
fo rn ia  w as a b o u t th e  sam e; M ichigan w as 
less  th a n  70 p e r  c en t., som e w ho lesa le rs  
in  M ichigan being  a s  low a s  31 p e r  cen t, 
fo r D ecem ber, 1919. T h is  sp ea k s  vo lum es 
fo r y o u r s ta b i lity  a n d  financ ia l re so u rces  
an d  we c o n g ra tu la te  you fo r th is  w o n d e r
fu l show ing . .

A n o th e r su b jec t, b ro u g h t fo rcib ly  to  
o u r  a tte n tio n  th ro u g h  th is  p a r t ia l  r e - a d 
ju s tm e n t  period , w as  th e  a t te m p t  of th e  
G o v ern m en t to  d e liv e r g ro ce rie s  a t  less 
th a n  cost, th ro u g h  p a rce ls  post, w hich  
m ean s o f tra n s p o r ta tio n , like  th e  r a i l 
ro a d s  u n d e r g o v e rn m en t o p e ra tio n , does 
n o t p ay  i ts  w ay ; a n d  w e fu r th e r  see th e  
m ail o rd e r conce rns , u s ing  th e  sam e  p a r 
cels p o s t a t  less th a n  co st fo r th e  u p 
bu ild ing  of th e ir  b u s in ess ; a n d  w e p ay  
th e  deficit in d ire c t ta x e s . T h e re  a re  
few  cau se s  I could p ay  ta x e s  fo r a n d  feel 
w orse . I t  su re ly  is  “ ru b b in g  i t  in ” to  
ta x  u s  in  so m an y  w ay s  fo r th e  u p b u ild 

ing  o f o u r co m p e tito rs ; and , if  one de 
p a r tm e n t of th e  G overnm en t can  be a  
co rrec tiv e  to  th e  o th e r, we hope M r. 
C olver o f the  F ed era l T rad e  C om m ission, 
w ill help c o rre c t th is  ab u se . T w en ty -tw o  
y e a rs  ago, w hen  I s ta r te d  a s  a  de livery  
boy in a  re ta il  g ro ce ry  s to re , we h e a rd  a  
g re a t  deal of m ail o rd e r houses an d  th ey  
w ere  supposed  to  be able to  p u t th e  r e 
ta ile r  o u t o f b u sin ess  in a few  y ea rs . 
T h ey  a re  too fa r  aw ay  from  the  consum 
e r  to  hand le  the  g rocery  line, w hich h as  
chan g ed  from  bu lk  to  package  goods an d  
from  raw  m a te ria ls  to  cooked, re a d y -to -  
serve, h igh ly  pe rishab le  a rtic le s , w hich  
the  housew ife  so o ften  g e ts  a  few  m in 
u te s  before  a  m eal is served  o r h a s  de 
livered  seve ra l tim es  d u rin g  th e  day. 
T hen , th e  “c a r  lo t"  g ro ce r’s  so lic ito r 
cam e along, selling  p rinc ipa lly  to fa rm 
e rs . who w ould m ake up a s  big bulk  of 
o rd e rs  a s  possible, from  tow n to  tow n, 
each  b u y er m ee tin g  th e  car, on its  a r 
riv a l a t  h is  tow n, w ith  the  cash . T hese 
salesm en  w ere  pa id  com m issions v a ry in g  
from  1 to 50 pe r c en t, an d  the  b uyers  
soon found  th a t  th e y  h ad  p u rch ased  a  
lot of n u tm eg s , te a s , e tc ., w hich  th ey  
could n o t use in y ears , fo r the  sak e  of 
sav in g  a  few cen ts  on a  bag  of su g ar . 
T h en  the  G range and  la te r  th e  G leaners 
e n te re d  the  d is tr ib u tiv e  field in lim ited  
w ays. T he G range h a s  la rg e ly  ceased  its  
a c t iv ity  a long  th is  line and , in the  course
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of tim e, th e  G leaners, w ho a re  re a lly  a  
local o rg an iza tio n , w ill go th e  w ay  of th e  
re s t.

J u s t  now, you g en tlem en  from  D etro it 
a re  seeing  a n  am plifica tion  o f th e  old 
lu m b e r “V an ” in som e of th e  g re a t  in 
d u s tr ia l p la n ts ' r e ta il  s to re s , w hich  a re  
unders tood  to  be fu rn ish in g  m erch an d ise  
to  em ployes a t  cost, o r a  v e ry  sm all 
o p e ra tin g  ch a rg e  added . On a  dec lin 
ing  m a rk e t, w hich w ill com e ag a in  som e 
day, these  m en will find th a t  th e ir  e m 
ployes will yell—“ R obber R o b b er!” a t  the  
first item  for w hich th e y  p ay  even the  
sam e a s  th ey  p ay  a t  the  co rn e r g roce ry  
s to re , ju s t  a s  th e  lu m b e r- ja c k s  did y e a rs  
ago. O f course, th is  w ay  of d is trib u tio n  
is m ade  possib le th ro u g h  e x tra o rd in a ry  
p rofits  m ade on th e ir  m a n u fa c tu re d  p ro d 
u c ts ; being  fa ir  to the  public  in  th e  sale 
of th e ir  p roduct, w hich  keeps th e ir  p la n ts  
m oving, n o t ap p ea rin g  so im p o r ta n t as  
th e  e lim ina tion  of th e  g roce r, w hose to ta l 
an n u a l profits  in a ll th e  re ta il  g rocery  
s to re s  in the  c ity  o f D e tro it, w ill n o t 
equal th e  profit of one au tom obile  com 
p any  fo r one m o n th . If all g ro ce rs  w ere 
th u s  e lim in a ted  in D e tro it, w ould  n o t 
som e A uto  K ing  have  to  re -c re a te  re ta il  
an d  w holesale s to re s  all over th e  c ity ?  
A nd w ould th e y  do i t  w ith o u t profit?  
T h e ir  p re sen t p rofit is a n  ad eq u a te  
an sw er. "V erily  m an  s till a t te m p ts  to  
p luck  th e  m ote  o u t o f h is  n e ig h b o r’s  eye 
w hile th e re  is a  beam  in h is  o w n .”

M r. W . F . O’C onnor w ho, a s  a  com 
m issio n er on th e  h igh  cost of liv ing  in  
C anada , m ade  a n  e x h au s tiv e  in v e s tig a 
tion  o f re ta il  a n d  w holesale  g ro c e rs ’ 
p rofits, say s : “I found little  w rong  w ith  
th e ir  p ro fits  a n d  I becam e convinced 
th a t  w h a t troub le  did  e x is t w as fu r th e r  
b a ck .” T he A tto rn ey  G eneral of M ichi
g an  found  th e  sam e a f te r  a  g ra n d  ju ry  
in q u e st la s t in g  m o n th s . A fte r a  y e a r  of 
N a tio n -w id e  in v estig a tio n s, m ade by  th e  
D e p a r tm e n t of Ju s tic e , th ro u g h  th e  a id  
o f s ec re t serv ice , p o s ta l d ep a r tm e n t, fed 
e ra l tra d e  com m ission , in te rn a l rev en u e  
in fo rm atio n  and  th e  food ad m in is tra tio n , 
v e ry  few  a r r e s ts  a n d  a lm o s t no conv ic
tio n s  w ere  m ade, d esp ite  th e  fa c t th a t  
th e  food m a n u fa c tu re rs  an d  d ealers, of 
a ll k inds, sizes, ty p es  a n d  n a tio n a litie s  
n u m b er a b o u t five h u n d red  th o u san d . 
M ost o f th e se  co m p a ra tiv e ly  few  com 
p la in ts  cam e a b o u t th ro u g h  th e  ease  w ith  
th e  re ta il  o r w holesale  g ro ce ry  b u siness , 
w hich  m en, know ing  little  a b o u t e ith e r  
em b a rk ed  in th e  line a n d  m ade a  m ess 
o f it. Only tw o w eeks ago  th e  p apers, 
a ll over th e  U n ited  S ta te s , c a rr ie d  fro n t 
page new s to  th e  e ffec t th a t  tw o w hole
sale  g rocers , in N ew  Y ork, w ere  a r re s te d  
fo r p ro fiteering  in su g ar . In v e s tig a tio n  
show ed tw o  closed s to re s  a b o u t tw en ty  
by  fifty  fee t; one floor only  h ad  been oc
cup ied  by  m en, n o t even  sp eak in g  E n g 
lish , w ith  less  th a n  a  good re ta il  s to ck ; 
y e t, w holesale  g rocers , a ll over, h a d  to  
b e a r  th e  im p lica tion  in fe rred  in th e se  
pub lished  a rtic le s . I f  m a n u fa c tu re rs  an d  
w h o lesa le rs  do becom e v e ry  s t r ic t  on 
c red its , will i t  n o t e ra d ic a te  ju s t  such  
m en  a s  th e se?

T he w a r h a s  a lso  ta u g h t  th e  benefits  
of qu ick  tu rn o v e r; t h a t  th e  w h o lesa le r o r 
re ta ile r  w'ho h ad  tu rn e d  h is  s to ck  over 
rap id ly  h a d  n e t p rofits  in ra tio  to  th e  
n u m b er of tim es th e  s to ck  w as tu rn e d  
a n d  th a t  in  th e  re ta il  bu s in ess  th e  n e t  
p ro fit h ad  in c rea sed  in g eo m e tric a l ra tio  
a s  th e  tu rn o v e r  in c rea sed  beyond six  
tim es  p e r  y ea r . T he  a v e rag e  n e t  p e r 
cen tag e  of profit, of th e  s to re s  tu rn in g  
over th e ir  s to ck  say  tw elve tim es  p e r 
y e a r  w as a lm o s t th re e  tim es  th e  n e t 
p e rcen tag e  of p rofit in  s to re s  tu rn in g  
over th e ir  s to ck  b u t s ix  tim es. Also 
th a t  th e  m an  d isco u n tin g  h is  bills 
p ro m p tly  w as a  b e t te r  b u y e r a n d  had  
little  dead  s to ck , th u s  re ach in g  a  la rg e r  
n u m b e r of tu rn o v e rs  th a n  th e  m e rc h a n t 
w ho b o u g h t heav ily . T he  la t te r  m ay  
have, in  som e in s tan ces , d iscoun ted , 
y e t, m an y  m e rc h a n ts  th u s  lo s t th e ir  d is 
co u n ts  a n d  c a r r ie d  too h eav y  s to ck s . 
T h u s  a  close w ork in g  to g e th e r  o f the  
w ho lesa le r a n d  th e  re ta ile r  th ro u g h  
p ro m p t p ay m e n t of b ills by th e  re ta ile r  
m ade  a  m ore p rofitab le  bu s in ess  fo r the  
re ta i le r  an d  m ade i t  possib le  fo r a  m ore 
efficient w holesale  supp ly , f re sh e r  goods 
to  th e  con su m er a t  a  low er p rice . T h is  
s itu a tio n  cam e a b o u t la rg e ly  th ro u g h  
new  sa le s  te rm s  im posed  by  th e  m a n u 
fa c tu re r  th ro u g h  s c a rc ity  of m e rc h a n 
dise, a lso  because  h ig h e r p rices  and  
m ax im u m  lad ing  o f c a rs  com pelled  the  
w ho lesa le r to  co llect m ore p ro m p tly  o r 
cease  buy ing  to  th e  b e s t a d v an tag e  in 
c a rry in g  com plete  s to ck s . I t  is  a  fa c t 
th a t ,  w ith o u t ta k in g  all h is  c ash  d is 
coun ts , th e  w ho lesa le r w ould find h is  
bu s in ess  r e tu rn s  on th e  w rong  side  of 
th e  ledger a n d  th a t  th e  m a n u fa c tu re rs  
a n d  p ro d u ce rs  in  tu rn  th ro u g h  su ch  h igh  
p rices, b ig  c a r  loads a n d  slow  t r a n s 
p o rta tio n  h a d  to  h av e  th e ir  m oney  from  
the  w ho lesa le r n o t on a r r iv a l  o f cars , 
b u t ju s t  a s  soon a s  th e  goods could be 
billed o u t a n d  th e  b ill of lad in g  p re 
sen ted  a t  th e  ban k .

T he p e rs is te n t a t te m p ts  o f som e of 
o u r officials a n d  a  p a r t  o f th e  p re s s  to 
und u ly  red u ce  p rices  w ith o u t a  fa ir  
en q u iry  in to  th e  cau se  o f su ch  p rices  
caused  m uch  u n re s t  an d  ap p ren h en s io n  
am ong  a ll th e  m e rc h a n ts  w ho h a d  been  
fo rced  th ro u g h  ev e r a d v an c in g  p ric e s  to  
hav e  th e ir  a ll in v e sted  in  th e se  sam e 
goods u n d e r a t ta c k .  In  th e  end  such  
a g ita tio n  s to p s  p rod u c tio n  a n d  h a s  an  
ex ac tly  opposite  e ffec t to  t h a t  in ten d ed , 
a s  i t  th u s  e n h an ces  p rices  th ro u g h  
sca rc ity . T h e re  is  n o th in g  th a t  w ill 
low er p rices  ex ce p t m ore  goods, an d  
a n y  m isgu ided  effo rt, no m a tte r  w h a t i ts  
m otive, w ill co n tin u e  to  be a n  o b s tru c 
tion , se rio u s  in  e x a c t p ro p o rtio n  to  th e  
pow er a n d  influence back of the effort.

A.n in v estig a tio n  o r su rv ey , m ade by  th e  
N ew  Y ork  M ark e t C om m issioner, sh o w 
ed th a t  over 90 p e r c en t, of th e  co n 
su m ers  in te rv iew ed  dem anded  of the  
g ro ce r th a t  he c a r ry  th e ir  a cc o u n ts  to  a  
co n v en ien t p a y  day , a  de live ry  serv ice  
rind th e  use  of the  te lephone in o rd e r
ing. N a tu ra lly , th en , th e  re ta ile r  h a s  
in M ichigan a t  le a s t  e d u ca ted  h is  c u s 
to m ers  to pay  p rom ptly . One re ta ile r  
I know  conducted  a  b u s in ess  in a  sm all 
tow n la s t  y e a r  of over $100,000.00 and  
h ad  less th a n  33,000.00 on h is  books. H e 
say s  th a t  p ro h ib ition  h a s  inc reased  h is  
sa le s  a n d  le ssened  g re a tly  th e  lab o r of 
co llection . H is  co st of doing  b u sin ess  
w as, ap p ro x im ate ly , 13 p e r cen t, a n d  h is  
g ro ss  profit—18 p e r c en t.; su re ly  he w as 
se rv in g  h is  cu sto m ers  efficiently  fo r a  
m o d era te  re tu rn . H is  bu s in ess  w as 
d iv ided  in to  e ig h teen  d e p a r tm e n ts  and  
tu rn o v e r  w as  th e  m o s t e ssen tia l e lem en t 
in h is  n e t  p ro fit in each  d e p ar tm e n t. 
F o r  in s tan ce , h is  b a k e ry  goods d e p a r t
m en t, com prising  b read  a n d  sw eet 
goods, tu rn e d  over a lm o s t ev ery  day  
an d  he m ade a  g ro ss  p ro fit in  th is  d e 
p a r tm e n t of $1,680.00, w ith  n o t m ore 
th a n  $150.00 in vested . M ost of th a t  tim e 
h is  b read , m uch  the  la rg e s t  item  of 
sales, pa id  1% an d  2c p e r loaf g ro ss  
profit. H is  figures a re  v e ry  in te re s tin g .

I have  used  th is  em p h asis  on tu r n 
over because  it  is w here  y o u r n e t  p ro fit 
re a lly  it;  an d  only by  bu y in g  o ften  in 
q u a n titie s  p ro p o rtio n a te  to  y o u r volum e, 
d isco u n tin g  all b ills a n d  h av in g  yo u r 
w ho lesa le r’s c lo sest a ss is tan c e  an d  m a r 
k e t p o stin g s  can  th is  be m o s t su cc e ss 
fu lly  accom plished . T he sa le sm an , w ho 
conies to  you w ith  a  spec ia l line th a t  
h a s  n o t a  qu ick  tu rn o v e r  is n o t w ise 
if he  overloads o r  a t te m p ts  to  overload  
you. Y our re a l fr ien d  is th e  m an  w ho 
w a n ts  to  see  you o ften  an d  have  the  
shelf, w here  h is  goods a re  v a ca n t, o r 
n ea rly  so, w hen  he calls ag a in . T he r e 
ta ile r  a n d  w ho lesa le r a re , to g e th e r, th e  
g re a t  econom ic tw in s  of d is trib u tio n , 
w hen  one does w’ell, i t  m u s t be w ith  th e  
o th e rs  help ; w h a tev e r  h u r ts  one, h a rm s  
th e  o th e r; w h a t is of in te re s t  to  one, 
m u s t be s tu d ied  by  th e  o th e r, w h e th e r  
m ail o rd e r com petition , chain  s to re  e x 
pansion . w agon p edd lers  leav ing  e x 
tra c ts ,  sp ices, m edicine, e tc ., w ith  the  
fa rm e rs  to  be pa id  fo r w hen used , th e  
L a rk in  c lubs, th e  P ig g ly  W iggly ; the  
g re a t  W h alen -D u k e  com bina tion , w ho 
hav e  b o u g h t M ontgom ery , W ard  & Co. 
a n d  ju s t  a  w eek o r tw o ago  p u rch ased  
1.600 g en era l s to re s  in  th e  S o u th e rn  
S ta te s , besides ow ning  th e  U n ited  C igar 
S to res ; th e  N a tio n a l F a rm  B u reau  
m o vem en t; c ity  a n d  m un ic ip a l m a rk e ts ; 
the  ro lling  s to re s  of th e  E a s t,  a n d  now 
in th e  W est; th e  tra v e lin g  te a  w agons, 
leav in g  th e ir  p rem iu m s w ith  th e  firs t 
p u rc h a se ; th e  ch a in  d ru g  s to re s  e n 
c ro ach m en t in to  th e  g ro ce ry  line ; slow 
tra n s p o r ta tio n ; g o v e rn m en t re g u la tio n s  
of b u siness . All th e se  a n d  o th e r  end less 
p rob lem s belong to  u s bo th , a n d  we 
m u s t a n d  can  solve th em  to g e th e r. I t  
is sa id  th a t  n o th in g  b inds m en closer 
th a n  s h a r in g  a  com m on d an g er . If  th is  
be tru e —n o t even th e  S iam ese T w ins 
a re  bound c lo ser th a n  th e  re ta ile r  and  
th e  w ho lesa le r to -d ay . A fte r being  in 
th e  re ta il  g ro ce ry  bu s in ess  fo r tw elve 
y e a rs  a n d  th e  w holesale  g ro ce ry  b u s i
n ess , ten  y ea rs , see ing  an d  liv ing  in 
bo th  lines, i t  is th e  sum  of m y e x 
perience  th a t  bo th  b u sin esses  a re  b u ilt 
on c h a ra c te r ; th a t  a  s tro n g  m an  h a s  a  
good b u sin ess  because  he h a s  the  c o u r
age to  face th e  rea l fa c ts  a n d  conquer 
difficulties a s  th e y  a r is e ; th a t  h is  c h a r 
a c te r  is an  a s s e t  w ell know n to h is  com 
m u n ity  an d  g ives him  such an  a d v a n t
ag e  o v e r an y  schem e o r new  plan  th a t  
h e  n e v er n eed  fe a r  the  d e s tru c tio n  of 
h is  b u sin ess  by a n y  o u ts id e r and , th a t  
a g a in s t  such  a  rock  th e  sea s  o f a n y  so rt 
of com petition  m ay  b reak  w ith o u t d a m 
ag in g  h im  o r th e  s tru c tu re  he h a s  been  
y ea rs  bu ild ing  th ro u g h  in d u s try , in te lli
gence  an d  com m on hon esty . W hen a  
b e tte r  m ethod  of d is tr ib u tio n  th a n  the  
w h o le sa le r-re ta ile r  ch an n e l is found, no 
a rg u m e n t w ill av a il a g a in s t  i t  a n d  the  
p rocess  of evo lu tion  will, qu ick ly , p u t 
u s  am ong  the  “h as  been s .”

T o -day , w e h av e  stood  all th e  te s ts  
of peace an d  w a r a n d  face to g e th e r, a  
b r ig h t fu tu re  full of confidence a n d  an 
ab id in g  fa ith  in  o u r econom ic necessity  
a n d  usefu lness .

Lazy Land.
W ritte n  fo r th e  T rad esm an .
I have  been  dow n to  L azy  L and  

Down w h ere  th e  g u lf-s tre a m  flows 
I have  been  dow n to  L azy  L an d  

A fa r from  N o rth e rn  snow s,
W ay  down S outh  in D ixie L an d  

W h ere  su m m er su n s  now  sh ine 
T h e re  I ’ve been  ju s t  lazy—an d  

T he  p rize  th e y  say  is m ine.

I have  been  dow n to  L azy  L an d  
W h a t can  a  fellow  do 

W ay  dow n S outh  in  L azy  L and  
W h ere  w in te r  is su m m er too,

I have  been  in  D ixie L an d  
W here  m ocking  b ird s  now  sing  

T h e re  I ’ve been  ju s t  lazy—an d  
Of laz ies  crow ned  th e  K ing.

I h av e  been  dow n to  L azy  L an d  
In  F lo rid a  I m ean —

I h av e  been  dow n to  L azy  L an d  
T he  la z ie s t ev e r seen  

S outh  a n d  S ou th  in  D ixie L an d  
M idst oak  a n d  pa lm  a n d  p ine 

T h e re  I loved a  m a iden—a n d  
A n o th e r p rize  is  m ine.

C harles  A. H e a th .
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The convenient banks fo r out of town people. Located a t the  very center of 
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On account of our location— our large tran sit facilities— our safe deposit vaults  
and our complete service covering the entire field of banking, our Institutions must 
be the u ltim ate  choice of out of town bankers and Individuals.

Combined Capital and Surplus ......................... . .$  1,724,300.00
Combined Total Deposits ..........................................  10,188,700.00
Combined To ta l Resources ......................................  13,167,100.00
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MASTER YOUR BUSINESS,

Instead of Allowing It to Master 
You.*

One of the m ost successful business 
m en I ever knew said to  m e: “ B usi
ness is a hard  taskm aster. I t  d e 
m ands all your tim e and all your en
ergy ,” bu t I noticed he alw ays left 
his office for a gam e of golf about 
4:30 every  afternoon . Now, gentlem e •, 
don’t you th ink  it possible to  put 
g rea te r  concen tra tion  into your busi
ness hours and then fo rget it? Open 
your s to res a t a reasonable  hour, 
close when o th er shops close, and 
the public will soon accustom  itself 
to  the hours as we all have had to  
accustom  ourselves to  the hours of 
the large d epartm en t sto res  in our 
cities.

A num ber of years ago in a sm all 
village near D e tro it a young boy 
w ent to  w ork in a general store, one 
of those sto res w here every  m orning 
m ore of the sto re  is carried  out onto  
the sidewalk than  is left inside, and 
every  n ight, o r  sooner if it happens 
to  storm , it is carried  back. T he w ork 
was hard, the hours long. A t 6 a. in. 
the store  opened and som etim es it 
closed a t 9 p. m., bu t m ore often  a t 
11. T his boy m ade a m ental reso lu 
tion as follow s: “ If I ever have a 
place of business of m y own, I will 
open it a t a decent hour and close it 
in tim e to give m y em ployes reason
able leisure.” W ell, he go t his busi
ness—he got his em ployes. Now they  
have the reasonable hours and he is 
the slave to  the business.

H ow  m any of you are in the  same 
boat?  H ow  are we going to  ge t out 
of it?

So m any of us blam e our em ployes 
—and I certain ly  agree th a t the  labor 
question is som e problem , bu t the 
fault lies p artly  w ith ourselves. T o 
be sure, how to find the  m an you need 
is an undeveloped art, but m any of us 
h ire a m an because his looks o r happy 
smile appeal to  us, bu t fail to  blam e 
our lack of ju dgm en t when he does 
no t come up to  our expectations. 
T hen  we hire ano th er m an because 
he com es well recom m ended. No 
m ore recom m ended m en for me. T he 
w orst one I ever had came w ith the 
best recom m endations. R igh t here I 
w ant to say to  you m en, don’t recom 
m end any m an unless you know  he 
deserves it, unless you know  he is 
ju st w hat you say, ju st w hat you in 
tim ate he is. T h is is sim ple honesty  
to  your business b ro ther. T hen we 
hire a m an because he is experienced. 
H ow  m any of you m en have asked us 
salesm en, “ W here  can I ge t an  ex 
perienced m an?” In  any new spaper 
w ant colum n you can see, “ W anted  
an experienced m an ;” “an experienced 
hardw are  m an.” W h at you m ust do 
is hire a man, a m an of character and 
m ake a hardw are m an ou t of him  or, 
ra th e r, help him  m ake h im self into 
a hardw are  man.

M any of you m ay th ink  you haven’t 
the  tim e to  show a m an how  to  do 
th ings, th a t he m ust know  how  when 
he comes to  you. You do no t w ant 
to allow  him  to  develop h im self o r  
his ideas for fear it m ay upset som e 
of your tim e honored trad itio n s; but. 
gentlem en, if you will g e t your m an 
of character and give him  your ideals, 
and no t ideas, then  insist th a t he 
th ink  and w ork out the  problem s 
which you have delegated  to  him  and 
which is his share  of m aking your 
business successful, in the  end you 
will find you have developed a real 
hardw are m an experienced in your 
business. I f  you do this, those  who 
come in the  fu ture, to  the th ird  and 
fourth  generations, will be b e tte r  m en 
and wom en because their ancesto r 
was helped, by you, to  develop this 
ability  to  th ink  and w as no t allowed 
to  degenerate  into a m achine.

W hen I was quite young I heard  a 
definition th a t has stayed w ith  me 
ever since, nam ely, “A good business 
m an is one who is able to  su rround  
him self w ith m en who know  m ore

♦P aper re a d  a t  a n n u a l m ee tin g  M ich
ig an  R eta il H a rd w are  A ssoc ia tion  by  
H a r ry  T . M organ, o f D e tro it.

than  he does in th e ir specialized lines 
and then uses th e ir com bined ideas 
for the  success of his o rgan ization .” 
T h a t is w hat you m ust do. Select 
your help—your assis tan ts—w ith
care; select m en and wom en w ith 
som e vision, w ith som e in itiative and 
sound earn est though t, and they  will 
becom e your g rea tes t a sse t and sup
p o rt in the crisis w hich is bound to  
come in every  business.

T he b est and m ost successful busi
ness m en are no t the b lustering , 
know -it-all, the  w orld-w as-m ade-for- 
me kind, n o t a lw ays the best educated 
m en n or the  ones especially trained  
along  certain  lines, a lthough, as I 
recen tly  read, “T he signs of the day 
are th a t tra ined  m en m ust m obilize.” 
H ere  we have it. H ere  is your good 
business m an, the captain of these 
m obolized men, the m an who has the 
knack of ge ttin g  the m ost needed in
form ation  from  the best au tho rities 
possible. I have a m an in m ind now, 
a m em ber of your A ssociation, who 
w orks on th is plan. H e buys certain  
lines only, the best he can ge t for 
the price he w ants to  sell a t and 
when the salesm en who rep resen t 
these lines calls on him, he is a reg 
u lar sponge. H  soaks up all the p o in t
ers and inform ation  he can possibly 
ge t and then uses it. Gentlem en, 
the store  show s it. H e also has reg 
ular hours, he goes to  w ork a t a cer
tain  hour, he leaves p rom ptly  a t his 
appointed  lunch hour, ju s t as his help 
does, and his sto re  is closed a t 5:30, 
as the factories are. You cannot get 
in to  his hardw are  store a fte r hours 
any m ore than  you can get into a 
factory  o r a bank. I t  is run  on a 
svstem  and every m inute is used to 
good advantage. T here  is no useless 
visiting, sto ries or o th er m eans of 
w asting  valuable tim e during  business 
hours. H is store is clean, the goods 
are in o rder on the shelves and in the 
cases. H e and his help have a good 
natured . happy air about them , for 
they  are no t slaves to  the business, 
bu t are m asters of it; and it is the 
m eans of giving them  adequate co m 
pensation  for the service they  ren 
der; a m eans of fu rnishing them  with 
their p leasures and hobbies in the 
hours set aside for th a t purpose

On the o th er hand, I know  several 
m en in your A ssociation who open 
their s to res a lm ost a t day ligh t to 
catch the trade  of those who pass 
early. T hey  stand around and joke 
and talk  with the village gossips and 
loafers, instead  of m aking every m o
m ent count. A t noon the telephone 
rings tim e and tim e again as their 
na turally  system atic  wives, who try  
to run their houses by system , try  in 
vain to  find ou t when the  busy m an 
is com ing hom e to lunch; the same
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th ing  a t the evening meal and again 
a t night.

T his kind of a m an is a slave to 
his business in every  sense of the 
word. H e never know s when he is 
going to do or how he is going to 
do any th ing . H is business is d isor
derly, his sto re  show s it, he looks 
and acts it, the traveling  men come 
away disgusted because he has upse ' 
their plans. If  you could look in to  
his hom e you would find it reflecting 
the same conditions, because he sim 
ply upsets th ings all down the  line 
and no one has any com fort out of 
living who is connected  w ith one of 
these unsystem atic slaves to  business. 
H e m akes a poor husband, a poor 
father, a poor business m an and a 
m ighty  poor citizen.

H e does no t have tim e to  keep in 
touch w ith his village, city or country. 
H e glances hurried ly  over the head
lines of his p a rty  prejudiced  paper 
and decides he will rush  down and 
vote a stra ig h t ticket and le t it go 
a t that, if he th inks he can spare the 
tim e to vote a t all.

L e t us consider th is m atte r of vot
ing a little  in passing. H ow  many of 
us a t the p rim aries o r last election 
deliberately  selected  the b est men,
I m ean m en (and it is to be reg re tted  
th a t we cannot persuade m ore men 
of character to  accept political p o si
tions. H ow  m any of us selected the 
best m en for the jobs? H ow  m any 
of us voted  for the  m en ju s t because 
they  w ere dem ocrats o r ju s t because 
they  w ere republicans? H ow  many 
of us vo ted  dem ocratic  o r republican 
because we alw ays had, and our fa th 
ers before us had? M ost of all, how 
m any of us th o u g h t we could n o t 
spare the tim e to  vote a t all? T here  
was a w ord  used largely  during  the. 
w ar th a t could very  appropria te ly  be 
applied to  the  la tte r  class, “slackers.’’

C asting  our ballo t is a duty  we ovve 
our coun try  and our families. N one 
of us shold sh irk  o r neg lect it, and 
I hope to  live to  see the  day when 
a m an o r w om an who does neglect 
th is duty will be com pelled to  give a 
reasonable and acceptable excuse be 
fore a co urt of law before so doing. 
U ntil some such system  is w orked 
out, we will a lw ays be rep resen ted  at 
L ansing  and W ash ing ton  by poli
ticians instead  of men.

W e m en who are slaves to  our busi
ness m ust wake up to  the  fact th a t 
it does no t pay. W e lose the e n 
jo ym en t and pleasure of living. W e 
are n o t of m uch use to  anyone o r for 
anything. W e becom e p rem aturely  
old and lose ou r health .

W e should begin a t once to  system 
atize our affairs; to  system atically  find 
p leasure; to  g e t aw ay from  business; 
from  talk ing  shop. W e m ust change 
our m ental occupation, so th a t when 
we com e to  ou r business hours we 
will have a c learer m ind and freshei 
energy, w hich will b rin g  us ju s t re 
tu rn s  fo r our efforts, besides giving 
us a th o rough  appreciation  of th is 
beautifu l old w orld  of ou rs and the 
jo y  of living.

T o  be sure, it cannot be done in 
a m inute o r a week, ju s t a little  each 
day. Som ew here I have read, “An 
idea a day  keeps ignorance aw ay” 
and we will soon discover th a t busi
ness and pleasure will m ix if we make 
a business of finding pleasure and we 
will be m ore able to  find pleasure in 
our business. T hen we will say with 
zest, “ I t ’s a g rea t life in our good old 
U nited  S ta tes.” And w hy is it a g reat 
life in our U. S. A.? W hy is it a 
g reater place in which to  live? W e 
certain ly  all feel instinctively th a t it 
is the place in the world to  be living 
to-day—but why?

I will tell you som eth ing  I heard 
a t the D e tro it B oard of Com merce 
recently . T he speaker w as a m an 
who had traveled  extensively and 
about th ree  years ago was in South 
Am erica. H e had lunched w ith the 
P resid en t of A rgentine. A fter lunch
eon, the P residen t, during  their talk  
on South A m erica and her unlim ited 
resources, rem arked: “W e have a 
w onderful coun try  here, a b ig  countiy . 
Y our whole U nited  S ta tes could be 
dropped into Brazil. Chili could be 
laid clear across your U nited  S tates 
and a good portion  left over to  reach 
in to  the Pacific on one side and the 
A tlantic  on the other. T here  are 268 
different kinds of trees in our vast 
forests, of which there  are  no b o tan 
ical records. South A m erica was d is
covered first and yet here we are 
away behind your rem arkable  U nited 
S tates. W hy  is it?” T he speaker 
told us he had his own opinions on 
the subject, bu t he hated  to express 
them , so he said: “W h at reason do 
you give, Mr. P resid en t?” “W ell, I 
have th o ugh t of it m any tim es and 
have finally come to th is conclusion: 
M any, m any years ago the Spaniards 
set sail for South A m erica to find 
gold, and some 300 years ago the 
P u ritan s set sail for N orth  Am erica 
to find God.”

Where Do You Give Up?
W here  do you quit? W here  is your 

giving up point? T here  is a trem en 
dous difference betw een the giving-up 
po in t in individuals. Now, if you can 
tell me where you give up and turn 
back, w here you th row  up your hands, 
if you will tell me your qu itting  point 
I will predict your goal.

The m an who has no qu itting  point, 
as long as there  is life in him, is the 
m an we tie to. T he m an who never 
gives up, who does not know  when 
he is beaten, the m an w ith superb 
courage and a lo t of dare in his na
ture, who will take chances and risks, 
the m an who is w illing to gamble 
w ith his life, if necessary, in a w orthy  
cause, the m an who would ra th e r face 
death than  d isgraceful cowardice is 
the m an who achieves w orth-w hile 
success.
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BETTER BUSINESS METHODS.

How They Can Best Be Brought 
About.*

T h e  y e a r  3919, w ith  a ll i ts  su ccess  s 
a n d  d isap p o in tm en ts , h a s  gone a n d  we 
a re  w ell s ta r te d  on o u r w ay  in th e  new  
J'l’.?1’.' a Y sar fu ll o f p ro m ises  a n d  possi- 
b ilities . I c an  see in th e  com ing  m on ths  
an  e ra  of in d u s tr ia l  p ro sp e rity  such  a s  
th is  c o u n try  lias  n e v e r  seen . A lm ost 
e v ery w h ere  the  c ry  is h e a rd  o f dep le ted  
s to ck s  a n d  th e  long w a it fo r th e  finished 
m a te ria l, an d  th e  re a liz a tio n  o f th e  
sh o rta g e  o f e v e ry th in g  th a t  goes to  s u p 
ply  th e  w a n ts  o f c iv iliza tion .

A lthough  m an y  o f o u r  lead ing  m en 
p red ie t a  fall in p rices, I c an  find n o th 
ing  th a t  p o in ts  to  a n y  m a te ria l change  
fo r m an y  m o n th s  to  com e.

F a rm  p ro d u c ts  from  all a cc o u n ts  a re  
likely  to  keep  th e ir  p re s e n t level, lab o r 
re s e n ts  the  th o u g h t of an y  in te n t to  
red u ce  w ages  and  th e  G overnm en t d e 
m an d s  its  incom e a n d  excesss ive  profit 
tax . W ith  all th e se  fa c ts  before  u s it 
w ould, indeed, be folly to  th in k  o f m a k 
ing  a n y  a d ju s tm e n t in o u r  b u s in ess  a f 
fa irs  looking  to  a n y  g re a t fall in p rices.

I w ould, how ever, u rg e  you to  use 
good b u s in ess  ju d g m e n t in yo u r p u r 
ch ase s, buy ing  lib e ra lly  to su p p ly  yo u r 
im m ed ia te  needs, av o id in g  u n n e ce ssa ry  
su rp lu s  s to ck  and  so m a in ta in  y o u r b u s i
ness  on a b asis  t h a t  will enab le  you to 
ta k e  a d v an tag e  of e v e ry  a v a ilab le  d is 
coun t. Too m uch can  n e v e r  be sa id  on 
th e  value o f th e  d isco u n t. T o  rea lize  
w h a t th is  m eans, ju s t  g e t  a little  m oney 
bank , p lace  it w here  you can  p u t in it  
ev e ry  ten  c en t a n d  e v e ry  do lla r you get 
from  d isco u n ts , an d  see how  fa s t  i t  w ill 
m o u n t up. You will n o t h av e  to  w o rry  
a b o u t X m as m oney or ta x  m oney or 
m oney to  p ay  th e  in te re s t  t h a t  com es 
w ith  such  lig h tn in g  ra p id ity . R em em ber 
th a t  2 p e r c en t, on $10.000 is ju s t  a s  
good a s  in p e r c en t, on $2.000. The 
m e rc h a n t who offers goods a s  cheap ly  a s  
can possib ly  be done is su re  to  grow  
fa s t  and  safely . A lthough he m ay  reap  
a  low er p e rcen tag e  of profit th a n  h is  
co m p e tito r, lie will m ore th a n  m ak e  it 
up  by  th e  volum e of b usiness.

W e have all h ea rd  m uch a b o u t p a 
tr io tic  econom y. Som e people, in m y 
opinion, have  ta k e n  r a th e r  a  false v iew  
a s  to  w h a t th a t  rea lly  m eans. P a tr io tic  
econom y does n o t m ean  a low ering  of 
A m erica ’s s ta n d a rd  of liv ing  w hich 
w ould m ake  us le ss  efficient physica lly , 
m e n ta lly  a n d  ind iv idua lly , and  k ill the  
sp ir it  and  th e  w ill to  do th e  tru ly  self 
sac rific in g  th in g s  to  be done. P a tr io tic  
econom y m ean s th e  e lim ina tion  of w aste

*P aper read  a t  an n u a l conven tion  R e
ta il G rocers  a n d  G eneral M erch a n ts ’ A s
socia tion  by Jo h n  A. G reen, of C leveland.

an d  e x tra v a v g an c e . I t  m ean s  th e  con 
se rv a tio n  of o u r  N a tio n a l w ealth , o u r 
h e a lth , o u r en e rg ie s , o u r labor, o u r v e ry  
lives. I t  m ean s  p u tt in g  m ore  efficiency 
in to  e v e ry  th in g  we do, so t h a t  each  u n it  
of m oney, e n e rg y  an d  in te lligence  m ay  
accom plish  th e  u tm o s t.

E fficiency and  co n se rv a tio n  m ovem en ts  
a re  lay in g  hold o f A m erica . E fficiency 
h as  been a  v e ry  m uch  ab u sed  w ord, 
b u t bu s in ess  m en m u s t g ive  i t  a  v e ry  
m uch  b ro a d e r m ean in g . N ev er before 
h a s  it hi en so a b o slu te ly  n e ce ssa ry  fo r 
the  re ta il  m e rc h a n ts  to  be re a lly  effi
c ien t. Old m e th o d s o f do ing  busin i ss 
m u s t be re leg a ted  to  th e  bygones. T h is  
end  c an  on ly  be b ro u g h t a b o u t by  g r e a t 
e r  co -o p e ra tio n  a n d  efficiency on th e  
p a r t  of all the  m e rc h a n ts . I t  is  th e  d u ty  
of ev ery  m e rc h a n t to  s ta n d  up  like à  
m an w ith  th e  o th e r  m en of h is  co m m u n 
ity . to  g ive  th em  w h a t he can  and . in 
tu rn , g e t  from  them  su b s ta n tia l  benefit. 
It is h is  d u ty  to  g ive up  th e  idea o f g e t-  
tin e  im m ed ia te  profit fo r h im se lf and , 
in s tead , to  w ork  w ith  h is  fellow s fo r th e  
u ltim a te  p ro sp e rity  o f a ll. Such a  m an  
it  is t h a t  is do ing  m uch  to  ra ise  his 
a sso c ia te s  from  a  s to re k ee p e r c la ss  to  a  
c la ss  o f m e rch an ts .

Confidence is the  g re a te s t  a s s e t  in 
b u siness . The confidence o f th e  tra d in g  
pub lic  is a v e ry  valuab le  a sse t. In  o rd e r 
to gi t  a n d  re ta in  it, it is e sse n tia l th a t  
we have  confidence in o u rse lves  an d  in 
o u r  a b ility  to  re n d e r  th e  serv ice  th a t  the  
public dem ands.

K now ledge of b u s in ess  fa c ts  is  m ore 
n e ce ssa ry  now th a n  e v e r  before. H it  or 
m iss m e th o d s m u s t be re le g a ted  to  the  
of p ro fit has been g ra d u a lly  g e ttin g  
re a r . As co m p e titio n  g ro w s th e  m arg in  
sm a lle r a n d  sm a lle r u n til to -d a y  th e  
m arg in  b e tw een  cost and  selling  p rice  is 
so close t h a t  it is  only w ith  th e  g re a te s t  
care  in every  d e ta il th a t  we can  secu re  
fo r ou rse lv es  a  fa ir  re m u n e ra tio n  fo r the  
tim e and  m oney  involved.

A m erican  bu s in ess  m en  a re  fac in g  a  
re a l c ris is . T he  s h o rta g e  o f help o f all 
k inds , the  keen  co m pe tition , w ith  th e  in 
creased  co st of do ing  b u siness , m ake 
n e ce ssa ry  a  re a d ju s tm e n t of bu s in ess
m e t h o d s .

Ind iv idual e ffo rts  in so lv ing  th e  p ro b 
lem s of m e rch an d is in g  ‘ e x is t  m ere ly  a s  
re m in d e rs  o f a shadow y  p a s t an d  belong 
w ith  th e  s tag e  coach a n d  ox team .

T he  d ru g  m en  have  th e ir  N a tio n a l A s
socia tion . the  h a rd w a re  m en hav e  a  fine 
N a tio n a l o rg an iza tio n , th e  N a tio n a l R e 
ta il G ro w ers’ A ssoc ia tion  h a s  done wori- 
de rfu l th in g s , a s  well a s  o th e r  k ind red  
o rg an iza tio n s .

T hese g re a t  N a tio n a l o rg an iza tio n s, 
w ith  th e ir  a sso c ia ted  u n its , o rgan ized  
an d  co -o p e ra tin g  in lig itim a te  e ffo rt to  
m e e t  th e  tra d e  p rob lem s co n fro n tin g  us. 
iorm  the s tre n g th  a n d  give th e  v ita l i ty  
to  th e  a ffiliated  o rg an iza tio n s  an d

an sw e r th e  q u estio n s, “ W h a t h av e  you 
d one” an d  “W h y  a re  you h e re .”

N ev er before h a s  the  n e ce ss ity  of 
being o rg an ized  so im p ressed  its e lf  on 
m e a s  i t  h as  d u rin g  the  la s t  tw o y ears . 
In  tow n an d  c itie s  w hich I have  v is ited  
w here  th e y  have h ad  no o rg an iza tio n , 
th e y  a re  like a  sh ip  w ith o u t a  ru d d e r  
o r com pass, d r if tin g  to  a n d  fro, n o t 
know ing  w h a t to  do. I t  w ould appall 
you to  see the  h u n d red s  of re ta ile rs  w ho 
hav e  p assed  o u t o f b u siness , m an y  of 
w hom  w ould have  p rospered  if th e y  h ad  
co -o p era ted  w ith  th e ir  fellows in th e  
sam e line of business.

A m an  if he e v e r  g a th e rs  w isdom ,
m u s t a ccu m u la te  i t  from  experience .
T h e re  a re  tw o w ays of g e ttin g  e x p e r i
ence. One. personally  th e  o th e r , by
s tu d y in g  th e  ex p erien ce  o f th e  o th e r  
fellow . T he a d v an tag e  of th e  la t te r  is 
th a t  you hav e  all the  fun  w ith o u t s u f
fe rin g  a n y  of th e  consequences.

I t  is up to  u s now  to  ap p ly  th is  b u s i
n e ss  s t ra te g y  on th e  b ro ad e r lines of 
th e  g re a te r  good fo r th e  e n tire  tra d e .

I th in k  th a t  we, a s  bu s in ess  m en, 
shou ld  p o in t o u r  ideals to a  m uch h ig h e r 
p lane  th a n  w e have e v e r  been  doing an d  
im press  on th e  com m unity , th e  d ig n ity  
o f th e  p ro fession  in w hich  we a re  e n 
gaged . I do n o t th in k  th a t  we. a s  r e 
ta ile rs , have  rea lized  o u r  im p o rtan ce  a s  
a tra d e  fac to r. If th e  co m m u n ity  in 
w hich  you live  could n o t live c o m fo rt
ab ly  w ith o u t the  serv ice  w hich  you re n 
d e r—w ith o u t th e  serv ice  you a re  p re 
p a red  to  g iv e—th e n  th e re  is no  g re a te r  
b en e fac to r in th a t  co m m unity  th a n  
you rse lf, and  no m an  of an y  o th e r  p ro 
fession .. w h e th e r  he  be m in is te r, p h y s i
c ian , law y er o r a n y th in g  else, h a s  an y  
claim  to s tan d  above you a s  a  re s p e c t
ful and  usefu l m em b er o f th a t  co m m u n 
ity . "What is se rv ice?  W h a t do we 
m ean  by  serv ice?  ? S erv ice  m eans, 
“ p rom pt, co u rteo u s  a n d  effic ient a t t e n 
tion  for a  p ro p e r re m u n e ra tio n ,” an d  the  
la s t  p h ra se  “ for a  p ro p e r re m u n e ra tio n ,” 
shou ld  be doubly  und ersco red . Service  
co n sis ts  o f g iv in g  th e  r ig h t th in g  a t  the  
r ig h t tim e  fo r the  r ig h t price, b u t i t  does 
n o t m ean  g iv ing  so m eth in g  fo r no th ing . 
One o f th e  q u estio n s  th a t  is  receiv ing  
considerab le  a tte n tio n  a t  th e  p re s e n t 
tim e is “C ash vs. C red it.”

S erv ice  is he re  to  s tay . People  like 
to  tra d e  w here  th e y  th in k  th e ir  business  
is ap p re c ia te d  an d  w here  th e  se lle r offers 
so m eth in g  m ore th a n  ju s t  the  goods he 
h an d s  o v e r th e  co u n te r.

One of th e  q u estio n s  th a t  is receiv ing  
consid e rab le  a tte n tio n  a t  th e  p re sen t 
tim e is, “C ash  vs. C a rry .”

I t  is ju s t  a s  im possible to  do a ll busi- 
necs  on a  cash  b a sis  a s  it  is u n n ecessa ry  
to  do all b u s in ess  on c red it. T h ere  a re  
tw o rea so n s  w h y  th e  re ta il  m e rc h a n t is 
g iv ing  th is  q u estio n  m uch th o u g h t a t  
the  p re s en t tim e.

F ir s t ,  because  o f th e  in c rea sed  cost 
o f m e rch an d ise , he m u s t h av e  m ore c ap 
ita l w ith  w hich to  p u rc h a se  s to ck  to 
m ee t th e  re q u ire m e n ts  o f h is  tra d e ; s ec 
ond, th e  s h o r te s t  a cc o u n ts  c a rr ie d  a re  
now  m ore th a n  double w h a t th e y  w ere 
th re e  y e a rs  ago, m ak in g  th e  r is k  o f c a r 
ry in g  a cco u n ts  j u s t  t h a t  m uch  g re a te r  
in p ro p o rtio n .

T he rem ed y  lies in m ee tin g  th e  issue 
in te llig en tly . No h a p h az a rd  m e th o d  will 
do. E v ery  c ity  a n d  tow n  now  h a s  i ts  
c re d it r a t in g  b u re a u  w hich  should  b -  
used  a s  a  c le a r in g  house  before  th e  m e r
c h a n t shou ld  a c c e p t a  new  cu sto m er.

E very  a cc o u n t shou ld  be k e p t w ith in  
a  fixed c re d it  lim it a n d  th e  c u sto m er 
shou ld  be g iv en  to d is tin c tly  u n d e rs tan d  
th a t  th e re  is a  v a s t  difference be tw een  
tim e  and  e te rn ity .  I t  is th e  ab u se  of 
c re d it th a t  h a s  b ro u g h t i t  in to  q uestion .

T he  g ra n tin g  o f c re d it  h a s  been  used  
to  a v e ry  la rge  e x te n t a s  a  m ean s of 
com pe tition  b y  m an y  re ta ile rs , in the  
end th is  k in d  of c re d it g ra n tin g  b rin g s  
ru in  to  a ll w ho en g ag e  in it. M ore fa il
u res  can  be a t t r ib u te d  to  i t  th a n  to 
an y  o th e r  evil connec ted  w ith  th e  tra d e .

M en w ho h av e  follow ed a lo n g  these  
lines h av e  n o t on ly  done them selves  a  
g re a t  in ju ry , b u t th e y  have  w ronged  
th e ir  n e ig h b o rs  a s  well a s  th e ir  c u sto m 
ers .

W h at ap p lie s  to  th e  re ta ile r  in th is  
re s p e c t ap p lie s  to  th e  m a n u fa c tu re r  an d  
w ho lesa le r. T h e re  is room  for m uch im 
p ro v em en t by  a ll concerned  a n d  the 
sooner a  ra d ica l ch an g e  is  b ro u g h t ab o u t 
th e  sooner s ta b i l i ty  to  th e  tra d e  w ill be 
in ev idence. T he  tim e h a s  com e w hen 
each  o f u s m u s t rig id ly  ad h ere  to  ou r 
a g re em en t w ith  the  c u sto m er a s  to  th e  
tim e lim it for p ay m en t. I t  is  n o t good 
fo r th e  m a n u fa c tu re r , th e  d is tr ib u tin g  
fo rces  o r th e  consum er, th a t  a n y  lax ity  
in re g a rd  to  te rm s  be indu lged  in . W e 
h av e  h e a rd  m u ch  a b o u t co -o p era tio n  in 
th e  la s t  few  y ea rs , b u t he re  is  w here  the  
re ta il  m e rc h a n ts  h av e  a  b ig  o p p o rttn ity  
fo r co -o p e ra tio n , to  th e  e x te n t o f e lim in 
a tin g  a ll u n d esirab le  tra d e  from  the  
c re d it ro s te r , an d  by so do ing  e lim in a te  
all loss  from  th e  c re d it end  o f the  
b u siness .

“ L im it y o u r b u y in g  to  y o u r a c tu a l 
n e ed s” is a  m o tto  w ell w o rth  co n sid e r
ing . I f  we do th is  we can  red u ce  ou r 
in v e s tm en t to  a  m in im um , reduce  o u r 
ta x e s  a n d  in su ran ce , a n d  v e ry  o ften  save 
som e in te res t.! H e can  w ork  on less  c a p 
ita l. a n d  by ta k in g  a  sm all p ro fit fre - 
q u q en tly , he can  com pound  i t  an d  use 
it  to  build  up  h is  c ap a c ity  fo r m ore c u s 
tom ers .

T he p ow er of tu rn -o v e r  to  in crease  
c ap ita l an d  th e  pow er o f a d v e r tis in g  to 
find cu sto m ers  a n d  by  ra p id  sa le s  re lease  
th e  au g m e n ted  c ap ita l fo r re in v e stm en t 
a cc o u n ts  fo r the  la rg e  fo r tu n es  b u ilt up 
from  sm all b eg inn ings . B y  no  o th e r
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lu ean s  could a  m an  tu rn  a  few  do llars  
in to  m illions in one lifetim e. T he high 
speed  lu b ric a n t w hich  m akes  possible 
q uq ick  tu rn o v e r  of la rg e  sum s is in te lli
g e n t ad v ertis in g .

r>. O. M etz, a  g ro ce r a t  N ew ark , Ohio, 
in h is  re p o r t  a t  th e  Ohio R eta il G rocers’ 
conven tion  in  Springfield  la s t  O ctober, 
sa id  th a t  he had  done a  $15,000 business  
on a  c ap ita l o f $2,000. 
t»/1-!10! , G h 'ard  G rocery  C om pany, of 
J h ilade lph ia , acco rd in g  to  i ts  p r in ted  re -  
p o rt. tu rn e d  its  c ap ita l s ix teen  tim es. 
Jt did th re e  m illion in a  w holesale w ay.

^Y.hen w e co llect o u r acco u n ts  on a  
lim ited  basis , an d  by lim iting  o u r p u r 
ch ases  to  o u r a c tu a l  needs, w e a re  p r i 
m a rily  doing bu sin ess  on a  cash  basis, 
th u s  we can reduce  o u r ove rh ead  e x 
pense to the  low est m in im um  cost. 
i ,-ii 1 *,Tnuci ,  b e tte r  th a t  we d isco u n t ou r 
bills th a n  th a t  we buy  in q u a n ti ty  to 
g e t som e a llu rin g  p rice  an d  th u s  tie  up 
o u r w ork ing  cap ita l. In  the  firs t p lace, 
th e  m om en t w e owe an  overdue acc o u n t 
o u r c re d it becom es im paired . In  the  
second  p lace, w e have lo s t o u r in dependence.

It is th e  u n tan g lin g  o f th is  k n o t th a t  
h a s  co n trib u ted  fa r  m ore th a n  good b u y 
ing  to the  su ccess  of th e  chain  s to re  
an d  the  m ail o rd e r house. M any  of ou r 
m e rc h a n ts  have  been  s tu d y in g  th e ir  
m e th o d s and  hav e  changed  th e ir  buy ing  
policy to m ee t the  dem ands of the  tim es. 
1 do ing  so th e y  have increased  th e ir  
volum e of bu sin ess  and , in s tead  of tu r n 
ing  th e ir  s to ck  five o r s ix  tim es, th e y  
nave  doubled th e ir  tu rn o v e r, reduced  th e  
c ap ita l req u ired  to a m in im um  and , by 
u s ing  th e  re leased  cap ita l, h av e  bo u g h t 
to b e tte r  a d v an tag e  an d  v e ry  la rg e ly  in 
c reased  th e ir  profits.

A th o u san d  do llars  w rapped  up in u n 
saleab le  m erch an d ise  is a  m ills tone  a b o u t 
th e  neck  o f the  a v e rag e  re ta ile r , b u t 
sacrificed  a t  a d isco u n t of 25 p e r  c en t, 
and  th e  p roceeds con v erted  in to  salab le  
m e rch an d isee  a t  a  m a rk -u p  o f 33% p er 

five tu rn -o v e rs  b rin g  a  g ro ss  profit 
o f 200 p e r c en t. E v en  a  sacrifice  o f 50 
p e r c en t, will reco v er th e  loss a n d  in 
bye tu rn o v e rs  g ive you a  g ro ss  profit 
of 100 p e r cen t.

f w ish I could so im p ress  on you the  
va lue  of th e  tu rn o v e r  th a t  you w ould 
see th a t  i t  w as a lm o s t a  com m ercial 
c rim e  to  g ive sh e lf room  to  dead  stock .

T he sa le sm an  m u st have  i t  ham m ered  
in to  him  th a t  ev e ry  tim e he overloads h is  
c u sto m er he becom es a n  acce sso ry  to  
th e  c rim e of com m erc ial su icide. T he 
day  is gone w hen the  sa le sm an  can  be 
ra te d  according* to the  la rg e  o rd e rs  he 
can  tu rn  in, re g a rd le ss  o f th e  e ffect on 
th e  re ta ile r .

Q u a n tity  p rice  h a s  h ad  a  m o s t d is 
a s tro u s  e ffec t on th e  re ta ile r .

T h ere  a re  a t  le a s t  tw o c h a ra c te r is tic s  
th a t  th e  su ccessfu l m an  m u s t h av e : 
F ir s t ,  th e  a b ility  to  see  the  ad v erse  side 
o f a  p ic tu re  in b u siness . F o r  in s tan ce , 
d e layed  sh ip m en ts, d ifficulty  in finance, 
chan g ed  h a b it  in  liv ing  a n d  hence  ch an g 
ed  d em an d s upon b usiness, in c reased  
fixed b u rd en s , e tc . Seeing  a ll th e se  
th in g s  c learly  he m u s t have  th e  will to 
m ee t sq u a re ly  th e  p rob lem s w hich th ese  
forces, w o rk in g  a g a in s t  h im , im pose.

B u sin e ss  h a s  n e v er been  con fro n ted  
w ith  p rob lem s so g ig an tic  a n d  in tr ic a te  
a s  those  o f to -d ay , a n d  if w e th in k  we 
can  go a b o u t o u r  b u sin ess  a s  we a lw ays 
have  w e a re  m is ta k en  a n d  hence th e  
d a n g e r  is g re a t.

B lind  op tim ism  in bu s in ess  to -d a y  is 
a s  foolish a n d  h u r tfu l  a s  is  pacificism  in 
o u r body politic . T h ey  a re  bo th  w h a t 
th e y  a re  because  th e y  go a b o u t w ith  
eyes s h u t a n d  c a rs  s topped .

On th e  o th e r  hand , th e re  is  no place 
fo r pessim ism , fo r a lth o u g h  th e  p rob lem s 
a re  g re a t, th e re  n e v er h as  been  a  tim e 
w hen  m en ’s  m inds  hav e  been so p re 
p a red  to  h av e  th e  t ru th  ex p la ined  to 
them . T o -d ay  th e y  lis ten . Y este rd ay  
th e y  could n o t be in te re s ted .

So, w hile b lind  op tim ism  is d angerous, 
th e re  is  no room  for pessim ism , b u t r a t h 
e r  th e  d em an d  th a t  w e s e t  o u r m inds 
w ith  m ore en erg y  a n d  sk ill th a n  ev e r  to 
o u r p rob lem s, fee ling  su re  th a t  w hile 
th e y  look b igger th a n  ever, y e t th e y  will 
y ield m ore read ily  th a n  ever.

T he m e rc h a n ts ’ a sso c ia tio n s  h av e  a  
g re a t  job  on th e ir  h an d s. T he fu tu re  
re ta i le r  m u s t be ed u ca ted  fo r th e  job . 
M ore care  m u s t be g iven  to  h is  p u r 
ch asin g , a s  w ell a s  to  h is  selling . A sale  
can  n o t be co u n ted  a  su ccess  un less it  
b rin g s  a  profit, n e ith e r  is a  sa le  a  su c 
cess u n til th e  cu s to m er is sa tisfied  and  
th e  m oney  fo r th e  tra n s a c tio n  in th e  
cash  d raw er.

I w a n t to  s a y  r ig h t h e re , th e  m a n u fa c 
tu re r  a n d  jo b b e r m u s t g ive  m ore th o u g h t 
to  th e  less  fo r tu n a te  m e rc h a n t. C an you 
n o t see w h a t g re a t  re s u lts  you can  g e t 
if you b u t seg reg a te  in y o u r w o rk  th e  
m e rc h a n ts  w hose m e th o d s a re  n o t up  to 
th e  re q u ire d  s ta n d a rd , a n d  p u t y o u r
selves  to  th e  ta sk  o f d iscovering  the  
tro u b les  in each  case , a n d  th e n  e a rn e s tly  
s u g g e s t a n d  a s s is t  in  p u tt in g  in to  effect 
th e  rem edy .

T he com pe tition  o f th e  re g u la r  re ta ile r  
is o f a  v e ry  m uch  d iffe ren t c h a ra c te r  
th a n  e v e r  before . H e is m ee tin g  h igh ly  
o rg an ized  co m petition , w ith  trem en d o u s 
buy ing  pow er a n d  u n lim ited  cap ita l. I t  
is on ly  v e ry  re c en tly  th a t  th is  co m p e ti
tion  h a s  developed to  a n  a la rm in g  d e 
g ree . To hold h is  p lace th e  retaile*’ 
m u s t g ive  “ se rv ice” a n d  he  can  only  do 
th a t  by  h a v in g  h is  bu s in ess  on an  
econom ical b a s is  o f th e  so u n d es t c h a r 
a c te r . H is  exp en ses  m u s t be tr im m ed  
dow n to  th e  low est possib le  n o tch . W e 
can  ta k e  a  le a f  o u t o f th is  new  co m p e ti
tion  a n d  benefit from  i t  in  a  g re a t  m an y  
w ays.

In  o rd e r to  k eep  th e  re ta ilin g  of m e r
chan d ise  in th e  e x is t in g  channel, th e  
m a n u fa c tu re r  an d  w ho lesa le r shou ld  in 
s is t  on a  re g u la r  in v en to ry  s ta te m e n t 
on a  sim ple sy stem  of a cc o u n tin g  an d  
reco rd s  th a t  .will show  a t  once th e  n e t 
e a rn in g s  o r m a rg in  of profit. B y doing  
so the  m e rc h a n t w ill qu ick ly  a n d  a c c u r 
a te ly  find w h a t h is  bu sin ess  is doing  for him.

If th e  tu rn -o v e r  is n o t r ig h t, p e rh ap s  
tiu.* m a n u fa c tu re r  o r w ho lesa le r can  in- 
s t r u c t  o r g ive th e  n e ce ssa ry  help to  the  
re ta ilo r  in o rd e r th a t  he  can  a d ju s t  h is  
b u sin ess  in th is  re sp ec t.

One of tw o w ays I a lw ay s  recom m end
e ith e r b rin g  yo u r b u sin ess  to  w a rra n t 

the  am o u n t o f y o u r s to ck  o r  reduce  y o u r 
s tock  to  th e  req u ire m e n ts  of yo u r b u s i
ness . In  e ith e r  case  an  u n n e ce ssa ry  
q u a n ti ty  of im m oveable  s tock  m u s t be 
avoided. H ere  lies th e  w ork  of th e  m a n 
u fa c tu re r  a n d  w holesa le r.

T he  re ta ile r  of to -d a y  m u s t equip  
h im self w ith  a ll th e  bu s in ess  know ledge 
av a ilab le  a n d  he can  b e s t a t ta in  th a t  
know ledge by  a sso c ia tin g  w ith  h is  fe l
lows in the  sam e lines o f b usiness.

W hen a  m an  is sa tisfied  w ith  h im self 
lie n o t only  s tops  go ing  ah ead , b u t he 
begins a t  once to go b ackw ard . In 
d iv idua l su ccess  w ith  i ts  d o m in an t g n a w 
ing, its  u n re s t  a n d  its  deep y e a rn in g  to  
accom plish  re s u lts  is in the  h e a r t  of 
cy cry  m an . I t  is in th e  q u ie t p lan n in g  
of th e  m an  who looks fo rw ard  tw o, five 
o r even  ten  y e a rs  hence an d  g e ts  re ad y  
fo r w ha t m ig h t ta k e  place a t  th a t  tim e.

T h e re  is no use  now —in fac t, th e re  
n e v e r  w as a n y  use—for th e  p ess im is t 
C om pared  w ith  p re sen t d a y  h ap pen ings, 
he is of v e ry  sm all calib re .

T h is  is th e  tim e w hen s te a d y  re liab le  
m en  a re  needed—m en w ho can  look o u t 
in to  th e  b road  expanse  of bu s in ess  an d  
see th in g s  a s  th e y  rea lly  a re  a n d  a c t 
accord ing ly . R eal m en. M en w ho know  
th e re  is no re a l ro ad  to  su ccess  w ith o u t 
s te a d y  p lugg ing . T hese  m en  a re  th e  s u c 
cessfu l m en of to -d ay . T hese  a re  the  
m en you can  sing le  o u t of th e  d iffe ren t 
av en u es  o f b u sin ess  a s  the  successfu l 
m en. T h ey  h av e  ideas  o f th e ir  own an d  
in th e se  ideas th ey  h av e  fa ith  so sup rem e 
th a t  n o th in g  can  sh ak e  it.

B u y -a t-h o m e  m ovem en ts  h av e  becom e 
p o p u la r in m an y  loca lities. R e ta ile rs  w ho 
m u s t depend  upon th e ir  hom e tow n for 
th e  p a tro n ag e  w hich is th e ir  business  
have  a  g re a t  m an y  co m p e tito rs  a g a in s t 
w hom  th e y  have  no red re ss . T h ey  can  
n o t re ach  them  by o rd in a ry  m eans, o r 
by  such  m ean s a s  one o r tw o can  d e 
v ise. N o t all r e ta ile rs  h av e  a s  y e t b e 
com e a ro u sed  to  th e  n e ce ss ity  fo r co 
o p era tio n  in  developing  the  b u y -a t-h o m e  
sen tim en t.

J e rse y  C ity, N . J ., is a n  exam ple  of 
th e  evils o f bu y in g  aw ay  from  hom e, 
w hich h a s  proved  in te re s tin g  to  re ta ile rs  
e lsew here . T he  C h am b er o f C om m erce 
in a u g u ra te d  a  cam p aig n  of in v estig a tio n  
and  d iscovered  th a t  of th e  do lla rs  e arn ed  
in J e rse y  C ity  only 23 p e r c en t, w as e x 
pended  a t  hom e. T h a t led qu ick ly  to  a n 
o th e r  cam paign , w hich  re su lte d  in N o
v em b er be ing  a  b u y -a t-h o m e  m onth , an d  
th e  ou tcom e w as s a tis fa c to ry . T he p ro 
p o rtion  of th e  d o lla r w as in c reased  from  
23% to  49% p e r cen t, a n d  m e rc h a n ts  
w ere  confident th a t  th e y  w ill be ab le  to 
g re a tly  a d d  to  th is  p ropo rtion  in  the  
fu tu re .

I t  w as o rg an iza tio n  a n d  co -o p era tio n  
th a t  d id  it. T he m e rc h a n ts  of the  d if
fe re n t sec tions  o f th e  c ity  o rgan ized  and  
those o rg an iza tio n s  w ere  all re p re sen te d  
in one w hich  included  all m e rc h a n ts  in 
th e  city .

T he m e th o d s need  n o t be d iscussed , 
s ince th e y  w ould v a ry  w ith  d iffe ren t 
c itie s , local cond itions govern in g ; b u t the  
co -o p era tio n  an d  o rg an iza tio n  id ea  d e 
se rv es  em phasis , s ince in th is  w ay  the  
m e rc h a n ts  o f a n y  c ity  o r tow n can  d e 
velop a  b u y -a t-h o m e  sen tim en t w hich  
will be help fu l an d  a t  th e  sam e tim e will 
a s s is t  in m a te r ia lly  red u c in g  the  com pe
titio n  from  o u ts ide  sources. W h erev e r 
th e  th in g  h a s  been tr ied  i t  h a s  succeeded  
beyond the  ex p ec ta tio n  of its  friends .

T he re ta il  m e rc h a n ts  o f P a tte rs o n , N . 
J .,  a re  sa id  to  be the  b e s t o rgan ized  of 
a n y  in th e  S ta te . T h ey  have  been a n  im 
p o r ta n t a d ju n c t o f th e  C h am b er of Com 
m erce fo r y e a rs  an d  th ey  hav e  in a u g 
u ra te d  a  n u m b er of d iffe ren t b u y -a t-  
hom e m ovem en ts  w hich have been  effec
tive  an d  have  developed am ong  the  re s i
d en ts  of th e  c ity  a  sen tim en t th a t  th ey  
can  do b e tte r  a t  hom e th a n  th ey  can  do 
e lsew here . P a tte rs o n  is tw e n ty  m iles 
from  N ew  Y ork an d  a b o u t s ix teen  m iles 
from  N ew ark , w ith  nu m ero u s  tra in s  an d  
tro lleys  ru n n in g  to  both  c itie s  each  day. 
T he  g re a t  N ew  Y ork s to re s  a re  h eav ie r 
a d v e r tis e rs  in th e  local da ilies  th a n  a re  
the  P a tte rs o n  m e rc h a n ts  them selves. Y et, 
d esp ite  th is  h an d icap —an d  it  is a  v e ry  
rea l han d icap —-the volum e of tra d e  going 
to  th e  hom e s to re s  h a s  in c reased  ev ery  
tim e th e  re ta ile rs  have in a u g u ra te d  such  
a  m ovem ent. It is su ffic ien t ev idence of 
th e  va lue  of th ese  effo rts. P e rh a p s  th e y  
show  conclusively  th a t  a n y  c ity  o r  tow n 
can  dev ise  som e m ethod  w hich  s u its  its  
p a r t ic u la r  case  an d  c a r ry  i t  o u t w ith  
p rofit to  the  ind iv idua l m e rc h a n ts  an d  
benefit to  th e  cu sto m ers, w ho will n o t 
th en  have to go a  d is tan ce  to  g e t th e ir  gooas.

.K etauers in  d iffe ren t c itie s  a n d  town 
m ake  a  m is ta k e  w hen  th e y  do n o t ac 
q u a in t  th e ir  p o te n tia l cu sto m ers  w ith  th 
serv ice  th e y  can  perfo rm . I t  is  v e r 
o ften  lack  of e n te rp rise  on th e  p a r t  i 
th e  re ta ile rs  a n d  ig no rance  of th e  re : 
s itu a tio n  on th e  p a r t  o f th e  custom er 
th a t  m ak es  th em  w an d er fa r  afield  to  d 
th e ir  buy ing .

C o-opera tion  is  th e  n eed  o f th e  ag<

Facts About
Jiffy-Jell

It is, we believe, the largest-adver
tised dessert in America.

It is the only dessert with the real- 
fruit flavors in liquid form in glass.

A bottle comes in each package.
We crush the fruit, condense the 

juice and seal it in a bottle.
Thus Jiffy-Jell has a wealth of 

fruit flavor, and its fragrant freshness 
keeps.

It has won millions of users be
cause of its rich fruit taste.

It costs no more than like desserts 
without these bottled flavors.

The demand for Jiffy-Jell is 
enormously increasing.

In magazines and newspapers ev
erywhere we constantly publish large 
mold offers.

Hundreds of thousands of women 
are accepting these offers. Each 
means a large sale of Jiffy-Jell by the 
grocer. And new housewives by the 
legions are learning Jiffy-Jelf de
lights.

I he demand for these desserts has 
trebled since Jeffy-Jell entered the 
field. The more these real-fruit flav
ors become known the more the de
mand will grow.

It is to your interest to help your 
customers know this new-tvDe gela
tine dessert.

10 Flavors 
in Glass Vials

Bottle in Each Package 

Mint Lime 
Raspberry 

Cherry 
Loganberry 
Strawberry 
Pineapple 
Orange 
Lemon 
Coffee

Fruit-Juice Flavors in Vials 
A Bottle in Each Package

Jiffy Dessert Co., Waukesha, Wis.
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If  w e can  once fo r a ll g e t  th e  n o tio n  
o u t o f o u r  m in d s  th a t  co m p e titio n  an d  
in d iv id u a l ac tio n  a re  th e  b e st m e th o d s  
o f develop ing  b u sin ess , we shall acco m 
p lish  m uch  m ore th a n  w e do now W e 
m u s t en co u rag e  th e  g e t- to g e th e r ,  w m k - 
to g e th e r , s ta n d - to g e th e r  s p irit. T hese  
a re  th e  c a rd in a l v ir tu e s  in th e  develop
m e n t o f bu s in ess  life in th e  new  w orld  
w hich  h a s  daw ned . T he  o th e r  fellow  is 
like you rse lf. H e w a n ts  m ore bu s in ess  
a n d  he p re fe rs  to  g e t i t  in a  leg itim a te  
w ay. T h e re fo re , if you w ork  w ith  him  
am icab ly  an d  peacefu lly , you will acco m 
plish  m ore fo r each  o f you th a n  e ith e r  
one could w o rk in g  a lone, w hile you will 
be do ing  m ore fo r th e  com m on good 
th a n  you ev e r  could a lone.

C om pe tition  in a  le g itim a te  deg ree  is 
usefu l, b u t th e  co m p e titio n  w hich  p re -  
v e n ts  th e  re ta ile r  from  av ailin g  h im self 
ol lus n e ig h b o r s know ledge is h a rm fu l, 
i t  c an  n o t be o th e rw ise . T he  lack  o f 
confidence be tw een  fellow  m e rc h a n ts  is 
one o f th e  m ost s e r io u s  ob s tac le s  in th e  
w ay  of co -o p e ra tio n . I f  fo r no o th e r  
re a so n  th a n  to ra ise  th e  to n e  o f tra d  \  
i t  is well w o rth  w hile fo r m e rc h a n ts  to 
g e t  to g e th e r. \ \  hen  we ta k e  in to  a cco u n t 
th e  g re a t  sh a re  o f o u r  lives is s p e n t in 
b usiness, how im p o r ta n t i t  is th a t  th e  
s p ir i t  o f b ro th e rh o o d  should  p reva il.

Do you know  th a t  v e ry  few  of u s g e t  
th e  re a l g rip  on th e  w ord  co -o p e ra tio n ?  
I t  m ean s  f r a te rn i ty  in i ts  b e s t sen se . I t  
m ean s  a  w illingness to  s h a re  w ith  a n d  
to  g ive to  o th e rs  p a r t  of t h a t  w hich  we 
hav e . I t  d riv es  a w a y  a ll sem b lance  of 
g reed . I t  opens th e  h e a r t  to  th e  ra y s  
o f fr iendsh ip , b ro th e rly  love a n d  c h a r ity .

One th o u g h t I w ould like to  leave w ith  
you, th a t  o f feeling  a n d  th in k in g  of 
o th e rs . We g e t  by g iv ing . W e  a re  
s tro n g  ju s t  in so fa r a s  we m u ltip ly  th e  
p laces  in o th e r  peop le 's  h e a r ts ,  w here  we 
a re  a lw ay s  a  w elcom e v is ito r. J u s t  a s  
we g e t in  touch w ith  re a l life—th e  re a l 
people—ju s t  in th a t  p ro po rtion  life rip en s  
an d  o u r pow ers a re  m u ltip lied . B ecause  
w hen all is sa id  an d  done, i t  is  by  the  
sy m p a th y  of people th a t  we a re  s tro n g .

God h a s  been good in  le t t in g  m e w a n 
d e r in m an y  s tra n g e  lan d s  a n d  one o f the  
sw e e te s t m em ories I have  d raw n  from  
m y w an d erin g s  is th a t  I have  n e v er m e t 
a n y  one in a n y  p a r t  of th e  w orld  w ho 
does n o t live a  b it h a p p ie r  becau se  o f 
so m eth in g  sa id  a n d  done in th e  U n ited  
S ta te s . L e t u s  g e t a  g rip  on th a t  a n d  
g e t m ore p roud  ev ery  d ay  we live, b e 
cau se  b ig  th in g s  a re  ex p ec ted  o f ev ery  
m an  of us, each  a s  im p o r ta n t a s  th e  
o th e r, in hold ing  th e  fab ric  o f th is  N a tio n  
w hich  h a s  m ore a n d  m ore becom e, u n 
q u estio n ab ly , th e  hope o f th e  w hole 
w orld.

T he  d ay  h a s  com e w hen th e  q u estion , 
“A m  I m y  b ro th e r’s k e ep e r?” m u s t be 
an sw ered  in the  a ffirm a tiv e . W e m u s t 
p u t asid e  litt len e ss  a n d  p e tty  d ifferences 
an d  w ork  a s  one m an . F o r  su ccess  in 
b u sin ess?  Y es, b u t n o t th a t  a lone . F o r  
th e  b ig g est th in g  n o t only  in y o u r c ity , 
n o t only  in y o u r S ta te , n o t on ly  in th e  
U n ited  S ta te s , b u t fo r th e  b ig g est th in g  
in th e  w orld, th e  b e tte rm e n t o f h u m an ity .

F rom  a  b road  scope of v ision  I am  co n 
vinced  th e  w orld  is  g e tt in g  b e tte r .  I  am  
n o t b iased . I hav e  seen  life  in  m an y  
lan d s  a n d  in a ll c la sses  an d  each  y e a r  
I g row  firm er in th e  be lie f th a t  th e  
w orld  is  g ro w in g  b e tte r . L e t u s  k eep  in 
th e  h e a r t  one little  co rn e r, in w hich  th e  
child  h e a r t  lives, w ith  th e  c h ild 's  fa ith , 
w ith  th e  ch ild 's  g re a t  c ap a c ity  fo r e n 
jo y m en t, w ith  th e  ch ild 's  w onderfu l s a t 
is faction  in th e  days, in  i ts  g lo ries  a n d  
in its  g ifts . So life w ill g ro w  b r ig h te r  
an d  b e tte r  to  you a n d  in  th is  m ig h ty  
co u n try  o f o u rs  new  o p p o rtu n itie s  a re  
go ing  to  develop a n d  w e sh a ll be re a d y  
to  a ccep t them .

I t  is  a  s a tis fa c tio n  to  know  th a t  
th ro u g h  th e se  g re a t  bu s in ess  g a th e rin g s  
w e a re  do ing  o u r p a r t  in  th e  g re a t  
h u m an iz in g  m ovem en t o f th e  w orld ; th a t  
m ovem en t w hich  p roc la im s th e  u n iv e rsa l 
b ro th e rh o o d  of m an  a n d  because  of w hich  
th e  w orld g row s b e tte r  a n d  th e  in d iv id 
ua l m an  feels a  sy m p a th y  fo r h is  fellow  
m an  a n d  w ishes to  ex ercise  it .  I  beiiove 
th a t  th e  m an  w ho he lp s h is  b ro th e r  a long  
o v er th e  rough  p laces  a n d  th ro u g a  th e  
k n o tty ' b u sin ess  p rob lem s, a ll uncon 
scious o f h is  ow n doing , w ill h im se lf re a p  
a  r ich  rew a rd .

B y  ca re fu l s tu d y  o f o u r b u s in ess  p ro b 
lem s w e c re a te  cond itions  th a t  benefit th e  
e n tire  bu s in ess  w orld . W e s e t  in  m otion  
influences, th e  ou tcom e o f w hich  w ill n o t 
on ly  benefit th e  m e rc h a n t financially , b u t 
w ill m ake  fo r b e t te r  c itiz en sh ip . W e 
he lp  h im  s ta n d  fo r h o n e s ty  a n d  in te g r ity  
in  b usiness, fo r c iv ic  v ir tu e  a n d  civ ic 
rig h teo u sn ess .

I f  you a n d  I, in  e v e ry  c ris is  o f life, 
could ra ise  th e  level o f o u r  id ea ls  to  th e  
lo ftie s t p innac le  a n d  a t ta in  t h a t  o f w hich  
w e a re  capab le , how  soon a ll o u r p ro b 
lem s w ould  d isap p ea r a n d  how  qu ick ly  
th e  day  w ould com e w hen  th e  g re a te s t  
ti t le  in  th e  g if t  o f God o r  m an  w ould be, 
“ C itizen  Of T h is  D e ar Old R epub lic .”

It Makes a Difference.
Y ou hav e  a  do llar.
I  h av e  a  do llar,
W e sw ap .
N ow  you hav e  m y  do llar. 
A nd I  h av e  y ou rs ,
W e a re  no  b e t te r  off.

Y ou h av e  a n  idea ,
I hav e  a n  idea.
W e sw ap .
N ow  you  have  tw o  ideas. 
A nd  I h av e  tw o  ideas, 
T h a t ’s  th e  d ifference.

War Veteran Condemns Bonus as 
Hold-Up.

D etro it, I*eb. 24— I have observed 
w ith deep reg re t the evident tendency 
of ex-service m en to  try  to get every
th in g  th ey  can w ork out of the Gov
ernm ent, in the form  of bonuses of 
one kind or ano ther. T he a ttitude of 
a g rea t m any of the ex-service men, 
and, unfo rtunate ly , of m any posts in 
the A m erican Legion, seem s to be 
th at we all deserve a g reat deal m ore 
than we have received from  the Gov
ernm en t and from  the country  as a 
" rew ard ” for our services. O f course 
the c ry  is ra ised ; “ Look at w hat we 
gave up to go into the arm y; all the 
expenses we had to  m eet; all the loss 
of incom e it m eant.” V ery true, but 
the people who claim  these bonuses 
and o th er form s of g ra ft seem  to 
have lost sight of the follow ing facts:

1. T h at we did no m ore than  ful
fill our obligations to th is country , as 
its citizens, in going into the a rm y to 
defend the country , and incidentally  
our own hom es, from  im m inent and 
terrib le  danger; an obligation  th a t we 
younger men have been under all our 
lives, and have never had to  fulfill 
until th is w ar came along.

T h at the U nited S ta tes A rm y was 
far b e tte r paid, in all ranks, than  any 
o th er a rm y  in the war.

3. T h a t in adop ting  the W ar Risk 
Insu rance  system  the coun try  has 
done for its soldiers som eth ing  th at 
no o ther coun try  has done.

4. T he $60 bonus, given to  each 
m an, am ounting  to  roughly  $300,000,- 
000, was a free gift, which the coun try  
was in no wise bound to  make.

Even were the claim s for bonuses 
based on justice, w here is the m oney 
com ing from  to  pay the  billions th a t 
are asked fo rr W hence but from  the 
pockets of the m en and wom en of the 
country , in fu rth er taxes, to  be added 
to  the w. k. H . C. of L.? O ur w ar 
debt now  is an appalling figure—why 
add to it an o th e r cent? I feel th a t I 
have a rig h t to  speak, by v irtue of 
tw en ty  m o n th s’ service, nineteen  of 
which were spent in foreign service.

I hope the thoughtfu l and high- 
m inded men and wom en of the coun- 
try , and especially those in the m em 
bership of the Legion, will, in no un
certain  term s, p ro tes t against th is 
prospective legislation, as class legis
lation of the m ost barefaced and in
defensible varie ty ; legislation th a t 
pu ts a terrific  burden on the whole 
coun try  for the benefit of one already 
am ply paid class.

D onald B. Sinclair.

A Good Sport.
If the w orld  loves a w inner, it keeps 

its adm iration  and respec t for a gam e 
loser, the m an who can smile when 
the clouds hang  low and are ready 
to  break. T he m an who, in spite of 
defeat and disappointm ent, set-back 
and grief, faces the w orld sm ilingly, 
is the  m an who ultim ate ly  will win 
out.
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State
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Our advertising 
keeps the desire 
for Gold Dust in 
e v e r y  w o m a n ’s 
mind. It’s up to 
you to show the 
packages on your 
s h e l v e s ;  t h a t  
clinches the sale.
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DICKINSON’S
a l m

IT STANDS ALONE

SEEDS
T he Albert D ickinson Co.

MINNEAPOLIS CHICAGO
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Supplies of Cotton and Its Fabrics.
M ost of w hat happened to  the quo

ta tio n s on cotton  during  the last week 
was based on conditions abroad. A 
sharp jum p, because of the d iscredit
ing of the rep o rts  of an official em 
bargo  on im ports into G reat Britain, 
was no t sustained la te r on. But the 
speculative elem ent on bo th  sides of 
the A tlantic  had o th er incidents, real 
o r supposed, to serve their purpose 
in keeping up a see-saw. T here  may, 
and m ay not, be a significance in the 
rep o rt given ou t by the Census Bu
reau concern ing  co tton  seed crushing. 
T his show s ra th e r a larger supply 
of lin ters than  was predic ted  for the 
p resen t crop, and has led to  hopes 
th a t the yield of cotton , including 
lin te rs will come som ew here in the 
ne ighborhood of 11,500,000 bales. If 
so, there  is going to be again a large 
carryover into the nex t cotton year. 
T he tak ings by dom estic sp inners 
have footed up large up to  date, a l
though  the to ta l for the year will not 
equal those of some recen t years. The 
goods m arket has been ra th e r quiet, 
on the whole, a lthough  a t tim es sec
ond hands have shown m ore of a dis
position  to  p a rt w ith their holdings. 
D istribu tion  of fabrics is proceeding 
quite well in several po rtions of the 
coun try  while in o th ers there  is a dis
position  to  go ra th e r slow. N obody 
is anxious to be in the possession of 
goods w henever, in due course, the 
inevitable slum p in prices m ay come. 
A nd so, the spring  sales will be 
w atched w ith som e eagerness to see 
how far the public will take to  the 
new  and advanced prices. An excep
tion to th is m ay be found in regard  
to  knit goods of one kind o r another, 
the position  of w hich stays strong.

Sales of Wool and Woolens.
Sales of wool a t auction abroad and 

in th is coun try  last w eek were quite 
successful. P rices have been well 
m aintained and a disposition seem s 
to  be g row ing for the purchase of 
crossb reds and the coarser w ools gen
erally. P erh ap s th is  m eans a recog
nition of the fact th a t buyers later 
on m ay no t be so particu lar about 
having fabrics of only the finest m eri
no wool. T h is is very likely, indeed, 
if prices of the la tte r  keep m ounting  
up as they  have. In  the  London auc
tion sales, how ever, A m erican buy
ers  have been bidding up m erino 
prices. A num ber of woolen m anu
factu rers have been, follow ing the 
lead of the A m erican W oolen  Com
pany, announcing their pricqs for fall 
goods. A typical one for fancy w or
steds, issued the o th e r day, show s 
values on the basis of about $8 per 
pound. All the  m anufacturers are 
doling ou t th e ir supplies on the a llo t
m ent basis, apparen tly  to  give the im 
pression  th a t p roduction  is inade
quate. T he figures of wool consum p
tion by  the m ills do n o t bear o u t th is 
pre tension , and buyers do n o t seem 
to  be im pressed  by it in to  p u tting  in 
inflated o rders. In  fact, no one be
lieves th ere  will be any  lack of 
goods, and buyers are a little  m ore 
cautious than  usual as they  fear th a t 
high prices will check consum ption. 
Serges have been the fabrics m ost in 
dem and. In  d ress goods, the fine 
F rench  serges are  the  leaders, w ith

novel p a tte rn s  for sports w ear being 
also well called for.

Raising of Silk Values.
Q uite a while a fte r the w ar began 

silk m en pointed  w ith some satisfac
tion to  the  circum stance th a t their 
p roduct did not advance in price p ro 
p ortiona te ly  to  o ther textile fabrics. 
One reason for th is was, of course, 
th a t silk was used very little  for war 
purposes as com pared w ith wool or 
cotton , o r even flax. T hen, too, the 
Japanese, from  whom  m ost of the 
raw  silk used in this coun try  is ob
tained, w ere a little  apprehensive as 
to  g e tting  an o u tle t for their p rod 
uct and, so, w ere disposed to  be 
reasonable. As tim e w ore on, how 
ever, the Japanese  began to  tes t out 
their m arket here, and finding it re 
sponsive, com m enced to pu t on the 
screw s. T hey  have in Y okoham a a 
kind of gam bling  institu tion  which is 
called an exchange w here prices are 
fixed for silk by w hat look like bets 
ra th e r than  real transac tions. By the 
use of th a t concern  the quotations 
on raw  silk were m arked up from  
tim e to  tim e w ithout serious p ro tes t 
from  any quarter. People were g e t
ting  used to  h igher prices in general 
and did no t cavil a t the increases in 
the cost of silk goods. The newly 
rich and those  g e ttin g  h igher wages 
than  ever w ent in s tro n g  for silks. 
T h is gave the cue to  the th rifty  Jap- 
panese and they have since been try 
ing to see how far they  could go. 
E norm ous am ounts of raw  silk were 
sen t to th is country , w here they  have 
been kep t s to red  and ready  to  be 
doled out in such a way as no t to 
b reak  prices. T h a t this artificial con
dition cannot last, every  one believes. 
B ut there  are m any in terested  in 
know ing when the break  will come. 
C onsum er buying of finished silks 
will have m uch to  do w ith this.

Features in Spring Hats.
N ovel effects in flower trim m ings 

are seen on the la test sp ring  hats 
here, according to  the bulletin of the 
R etail M illinery A ssociation of A m er
ica. One of the p re tties t and m ost 
graceful of these is w hat looks like 
a carelessly arranged  trim  on the up
per brim , falling over the edge and 
a lm ost touch ing  the  shoulder. Q uite 
a few of these trim s are seen here, 
and wom en are finding them  m ore 
effective and unusual than  the o r
d inary  “se t” a rrangem en ts of flowers. 
On a large model, m ade of silky straw  
is seen a tra iling  trim  of m orning 
glories, roses, poppies o r some o ther 
p re tty  flower, p roducing an effect 
which is said by the bulletin  to  be 
ex trem ely  a ttractive .

B lack flowers are also being used 
on sp ring  hats. A particu larly  strik 
ing  illustra tion  of th is is the use of a 
c luster of shiny black flowers, cherries 
o r o th er sm all fru its  surrounded  by 
grasses. On the side of a peacock- 
colored m odel of fine peanut straw , 
faced w ith the sam e shade of geo r
ge tte  crepe, is placed a c luste r of 
large black silk roses in com bination 
w ith black cherries and grass. A gainst 
the ligh t background  th is trim  show s 
up very  effectively.

If your store is dirty, you will have 
difficulty in making the public think 
the goods are clean and fresh.

Be Sure to Attend the 
Michigan Retail Dry Goods 

Association Convention 
Here on March 10-11, 1920

It gives us much pleasure to have this meeting in Grand 
Rapids* We want you to plan on attending, because we are sure 
that the meeting will not only be of great benefit to you on 
account of the information which you will receive, but it will give 
you an opportunity to meet other good merchants from all over 
Michigan* From the programme announced, it is assured that you 
will be more than repaid for your time and expense in attending 
the meeting.

We extend to you a cordial invitation to visit us when you 
are here. Even though merchandise is very high priced and scarce, 
we want to make it an object to you to visit us during that time, 
so we are announcing a CONVENTION SALE to be held during 
the Convention and the day before and the day after, March 9- 

from Tuesday to Friday inclusive. At that time we will 
place on sale specially priced merchandise for the occasion and in 
addition we will be able to show you a lot of high grade beautiful 
merchandise, such as never before carried by the Grand Rapids 
Dry Goods Co. This is in line with our policy of adding new 
lines of merchandise and building up our business, so as to serve 
this territory in as good or better shape than others.

We want you to visit us when you are here, not only for the 
merchandise that you can buy which you probably could not get 
elsewhere and the benefit that you get therefrom, but we want 
you to plan on visiting us long enough so as to inspect our build
ing and see the changes which we are making in modernizing it 
in every way possible, so as to give you the kind of service you 
want. Our entire efforts are built on the proposition that we are 
nearer to you and that we can buy as reasonably as any and 
if we carry the merchandise at the right prices and give you the 
right service, there is no reason why you can not always trade 
with us and save time in getting your goods and an expense of 
transportation which is getting higher all the time.

We are much pleased with the results thus far and can say 
to you that with our increased volume, we are confident our cost 
of doing business is as low or lower than most Houses. We are in 
a position from purchases made heretofore to sell you wanted mer
chandise at very reasonable prices.

Our particular object in having you visit us and get better 
acquainted is to show you what we are doing and convince you 
of these facts*

Let us take care of your hotel reservation NOW !

Grand Rapids D ry Goods Co.
Grand Rapids, Mich.

Nationally Known Lines of Standardized Quality Dry 
Goods at Prices That Will Stand Any Com

parison, Intrinsic Worth Considered.

Exclusively Wholesale No Retail Connections
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ANNUAL ADDRESS

O f P re s id en t Jo n es  B efore G rocers 
and  G eneral M erchants.*

A no ther year has passed  into h is
to ry  since we m et in Saginaw , when 
you so k indly bestow ed on me the 
honors of P re sid en t; and in m any  re 
spects it has been a year of anx iety  
for the re ta iler. W e have been un
ju s tly  criticized, have been kicked 
around  a good deal like a hound dog 
and have felt like keeping ou t of sight 
to  avoid being connected  up w ith the 
u n just publicity  th a t som e of our 
new spapers have seem ed so eager to 
en large on, w ith bold-faced type on 
the fron t page, sca ttered  broadcast in
to  every  home, sta tin g  th a t a t last 
the profiteer had been found and it 
was the re ta il grocer.

Yes, we were branded  as crim inals 
and profiteers in the eyes of the pub
lic and the public, a fte r read ing  these 
articles, dem anded an investigation, 
so C ongress, to  satisfy th is public 
opinion, appropria ted  one-half m illion 
of dollars to investigate  the high cost 
of living.

Some have been ask ing  who paid 
for th is investigation . W ell, the re 
tailer pays b e tte r than  40 per cent, 
of the taxes, so you can figure th a t 
out for yourself.

You know  some of the resu lts  and 
we are going to  know  m ore. I had 
the privilege of being  in L ansing  a 
sh o rt tim e ago w ith Mr. Bothwell, 
Mr. W ellm an and Mr. L auster, of our 
A ssociation, a ttend ing  a m eeting  of 
represen tative  re ta ile rs of different 
lines w ith  our A tto rn ey  G eneral and 
his assistants. I asked Mr. Groes- 
beck if he had found in his investiga
tions any  re ta il g ro cers o r  m eat deal
e rs  who were p rofiteers and, if so, 
we would like the facts concerning 
same.

H e prom ised to have in m y hands 
for th is convention a full rep o rt of 
his findings.

One resu lt of th is  m eeting  w'hich I 
th in k  was especially fine and for 
which we are indebted to Mr. B ertch, 
of G rand Rapids, was the appoin ting  
of a com m ittee, w hich is com posed of 
tw o m em bers of each S tate A ssocia
tion. T o th is com m ittee is to  be re 
ferred  any proposed legislation  th a t 
effects the re ta iler. On th is com m it
tee, to  rep resen t our S ta te  A ssocia
tion, I had the  pleasure of appoin ting  
John  A. Lake, of Petoskey, and Chas. 
C hristensen, of Saginaw , m en whom  
we know will safeguard  our in te rests 
a t every turn .

I believe, how ever, there  is a new 
day daw ning and in th is year of 1920 
we, as re ta ilers, are  go ing  to  have 
an inning. T he public is go ing  to 
realize th a t it is the  old law of supply 
and dem and th a t regu la tes the prices 
and not the re ta ile r and we wrill be 
exonerated  from  all the slurs of the 
past. So let us a sse rt ourselves. L et 
us get aw-ay from  the hound dog type 
and let us, on account of our decision, 
sticktoitiveness, g rit and de term ina
tion, adopt for th is year the bull dog 
type, for you know  they  never kick 
a bull dog, but once.

T his past year has been a hard  year 
for business on account of the buy
ing. W e have felt every  tim e m er
chandise took  a jum p th a t it had 
reached the limit, bu t on and on it 
goes and we keep w ondering  if it 
ever will stop. A year ago we were 
advised to go slow, keep stock a t a 
m inim um  and, above all, w atch  our 
buying. Personally , I feel th a t th is  is 
good advise for 1920, a lthough  I 
would m odify its  som ew hat and say, 
“Buy all you need for the  p resen t 
year. T h is you will rem em ber is 
P residen tia l year and I cannot help 
bu t feel th a t there  is some politics 
back of all of th is and when 1921 a r
rives, w'hile there  m ay no t be rapid 
declines, ye t I feel th a t prices will 
natu ra lly  g rav itate  and conditions will 
becom e m ore stabilized.

T he countries th a t have been de- 
pending upon us for sustenance dur-

»A ddress g iven  by  E . W . Jo n es , P r e s i
d e n t o f R e ta il G roce rs  & G eneral M er
c h a n ts ’ A ssoc ia tion  a t  G ran d  R ap ids. 
F e b . 24, 1920.

ing  the  p ast few years will by  1921 
and 1922 be practically  able to  sup
p o rt them selves, and a g rea t deal of 
our food can be kep t on ou r own 
shores. T h is is a day of organ iza
tion, every  line of business is being 
organized  and every line is beginning 
to  realize th a t they  m ust unite in o r
der to save their own lives and yet, in 
m any instances, we are constan tly  
hearing  the  cry  of “ L ess w ork  and 
m ore pay,” but never can prices be 
reduced so long  as production  is cu r
tailed.

E . W . Jones.

I wish I m ight, in some way, cause 
every  re ta ile r to  realize the  value of 
jo in ing  our S ta te  A ssociation, of u n it
ing and stand ing  togeth e r as a unit 
for justice.

I had a little  incident happen th is 
past sum m er th a t proved to me m ore 
than  ever the value of organization .

A bout June  1 I shipped a quan tity  
of burlap  bags to  the Federal Bag 
Co., of St. Louis, Mo., so rtin g  them  
very  carefully  and g rad ing  them  as 
d irected  by the com pany. T his sh ip
m ent am ounted  to  $11.22 and they  
w ere invoiced for th a t am ount. A bout 
June 30 I received a sta tem en t from  
them  and a check for $5.38 which they  
claim ed was se ttlem en t in full and 
which you will notice was less than  
one-half of the invoiced price. I im 
m ediately  w ro te  them  and told them  
th a t if they  could n o t send balance 
due to  re tu rn  bags a t once, bu t re 
ceived no reply. A bout th is tim e our 
S tate Secretary , Mr. Bothw ell, came 
oyer to  m y tow n and I w as telling  
him  of th is ro tten  deal and he sm iled 
and said, “M aybe I can help you ge t 
th a t.” H e took  the  firm ’s nam e and 
address, w ith am oun t due, and when 
he reached his hom e he sa t down and 
w rote them  ju s t one le tte r  and p re s
en tly  I received a check for $5.84, the 
balance due me. N ever in the w orld 
could I, as an individual, have been 
successful in securing  th a t check and 
yet Mr. B othw ell, w riting  th a t le tte r  
from  the S tate A ssociation, g o t re 
sults im m ediately.

T his past year I paid dues am oun t
ing to  $2.50, bu t on the o th er hand I 
saved on $1,000 fire insurance $6. In. 
on 150 sales books $6.50, and on th is 
bag  deal, $5.84, w hich am ounts to 
$18.50, less $2.50 dues, leaves net 
profit of $16 for one y ear’s m em ber
ship in the S ta te  A ssociation. I doubt 
if any re ta ile r has invested  $2.50 any 
b e tte r than  that.

N ow  a w ord about our Secretary , 
Mr. Bothwell. H e  surely  is the rig h t 
m an in '' the  r ig h t place and I am 
certain ly  p leased w ith the w ork  he 
has been able to  accom plish th is year, 
although  he has m et w ith m any dis
couragem ents. T he w ork  he has 
done for us during  the las t year, es
pecially in connection w ith  ou r in
te rests  a t L ansing  and W ashing ton , 
has been w orth  to  us as re ta ile rs 
m any tim es the  m eagre sa lary  he has 
received. I hope th a t soon he can

Retail Grocers and General Merchants 

V IS IT  O U R  S T O R E
Make Piowatys Your Headquarters While at the Convention

Our Office, Long Distance Telephone and Stenographic 
Services are at your disposal w hile here

M. Piowaty & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.

Branches: Muskegon, Lansing, Bay City, Saginaw, Jackson, Battle 
Creek, Kalamazoo, Benton Harbor, Mloh.; South Bend, Ind.

OUR N E A R E S T  BRA N C H  W IL L  SERVE YOU

K ent Storage Company
Wholesale Dealers in

BUTTER EGGS CHEESE

PRODUCE
We are always in the market to BUY 
or SELL the above products. Always 
pay full market for Packing Stock 
Butter date of arrival.

Phone, write or wire us.

G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N  P O T A T O  CO.  
Wholesale Potatoes, Onions

C orrespondence Solicited

F rank  T. Miller, Sec’y and Treas. WGr«deR,|wiUlMBS 2
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receive ample salary, so he can spend 
m ost of his tim e on the road, w orking 
the  m em bership as an individual p ro 
position, which, I believe, will be the 
m eans of b ring ing  our m em bership 
to  the 2,500 m ark.

I have not been able to devote all 
the tim e to the S tate w ork th a t I 
had hoped and yet I find th a t I have 
traveled  about 1,500 m iles on th is 
work, of w'hich about 750 were made 
with m y auto. Mr. B othwell and I 
canvassed a good m any of the tow ns 
in the T hum b, securing $5 m em ber
ships a t Fairgrove, Sebewaing, U nion- 
ville, Gagetow n, Ow endale, Pigeon, 
E lk ton, Bad Axe and H arb o r Beach. 
I sent a rep o rt to  the N ational con
vention, a lthough  I was unable to a t
tend. I have w ritten  a g reat m any 
le tter, sent several telegram s th at 
have b rough t good results , w ritten  a 
few articles for the T radesm an and 
I have alw ays carried  m em bership 
cards w ith me and, while I have been 
aw ay on m y own business, I have 
often secured m em bers for the State 
A ssociation while w aiting  for trains 
o r an appointm ent.

I w ish to  assure the w holesalers 
th a t we, as an organization , certain ly  
appreciate the way they  have en te r
ed into this p rogram m e and appre
ciate the efforts th a t they  have put 
fo rth  to  m ake th is tw enty-second an
nual convention a success.

W e m ust no t fo rget for one m o
m ent the fact th a t our friend, Mr. E. 
A. Stowe, th rough  his excellent paper, 
the M ichigan T radesm an, has given 
us the publicity  which was necessary 
to  make this convention w hat it 
should be. And in behalf of our 
S tate _ A ssociation, I wish to  thank  
Mr. Stow e for the help and encour
agem ent he has given our A ssocia
tion for so m any years. I only  wish 
th a t every  re ta ile r in the S tate would 
subscribe for this fine paper, the 
M ichigan T radesm an. I know  you 
would enjoy it for I find th a t the 
m ore I read it the be tte r I like it.

I also appreciate g reatly  the h a r
m ony th a t has been m anifest am ong 
the officers and d irectors during  the 
past year. T he fact th a t th is A sso
ciation during  the past eight years 
has p rom oted  me to its P residency 
is an honor th a t I shall ever cherish 
and I can assure you th a t th is past 
year has been one of the b rig h test 
in m y life and the S tate A ssociation 
will ever rem ain of vital in te res t to 
me.

From One of Mr. Strong’s Old Pupils.
A nn A rbor, Feb. 18—I have read  

w ith m uch sym pathy  w hat o th er 
friends of Mr. S trong  have w ritten  
and you have published. T he re fe r
ences to  his m odesty  b rin g  to  m y 
m ind a conversation  a t his hom e two 
o r th ree  years ago. Som ething gave 
rise to  a rem ark  by some one p resen t 
about th a t same quality. I t  had beer, 
m y good fortune to  see him  m ore 
or less often about th a t tim e and, 
know ing his keen sense of hum or. I

quoted to  him  som e old E n g rsh  
verse:
T he love o f p ra ise , how e’e r  concealed  

by  a r t ,
R eigns m ore o r  less  a n d  glow s in  ev ery  

h e a r t.
The p roud , to  w in  it, to ils  on to ils en d u re ; 
T he m o d est sh u n  i t  b u t to  m ake  i t  su re .

H ow  he laughed! T he lines seem ed 
to  be new to him. I can’t recall ju s t 
w hat he said, but it was to the  effect 
th a t he would never be m odest again • 
th a t he had been found out.

T he th o u g h t th a t we cannot see him 
again, en joy his sweet personality , his 
ever gracious deference, m akes me 
unspeakably sad. Yet w hat a g lorious 
m em ory he has left us! H is influence 
for good will last as long as any who 
knew him live. T he o th ers  who have 
w ritten  about him  express m y feel
ing be tte r than  I can myself.

I t  was good of you to take the lead 
some years ago in the publication of 
“T he M any Sided M an.” I t  is fine 
th a t you are g iving space for these 
la test expressions of love for th is 
m ost unusual kind of man.

Frederick  W . Stevens.

You Make
Satisfied Customers

w hen you sell

“S U N S H I N E ”
F L O U R

BLENDED FOR FAMILY USE

THE QUALITY IS STANDARD AND THE 
PRICE REASONABLE

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. Eesley Milling Co.
T he Sunshine Mills 

PLAIN WELL, MICHIGAN

Signs of the Times
Are

Electric Signs
Progressive merchant« and manufac

turers now realize the vat as of Eftcfrfc 
Advertising.

We furnish yon with sketches, prices 
and operating cost for tho asking.

THE POWER CO.
BeU M 797 Citizens 42(1

Bel-Car-Mo
Peanut  Butter

From 8 oz. 
to 100 lbs.

Here is a product that you can 
guarantee your customers 
with the knowledge that the 
company making it will stand 
back of you.

Order From Your Jobber

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V egetables
Prompt Service Right Prices 

Courteous Treatment

Vinkem ulder Company
GRAND RAPIDS MICHIGAN

Im proved
f t

Honey Comb Chocolate Chips

W . E. TAYLOR, Maker B attle  C reek . M ichigan

RED CROWN
Hamburger 

Steak and Onions
For

Breakfast
Lunch

and
Dinner

Ju st
H eat

and
Sarve

The height of excellence in real food value—an item that has proved 
itself one of America’s fastest selling and most popular packaged meals. In
stantly ready for a most satisfying breakfast, luncheon or dinner. Conve
nience personified. Prepared in the usual careful Red Crown fashion from 
straight beef chunks, 10% onions and a small portion of cereal for forming 
into patties. A costly ready-to-serve item for us to prepare, yet sold at 
popular prices. Immense possibilities as a seller.

ONE OF 24 VARIETIES
Sold through W holesale Grocers

ACME PACKING COMPANY
Chicago, U. S. A.

Independent Packer of Pure Food Products



22 M I C H I G A N  T R A D E S M A N F e b ru a ry  25, 1920

Resolutions Adopted by Michigan Re
tail Hardware Association. 

W h ereas—Several m anufactu rers of 
stan d ard  too ls have N ationally  ad
v ertised  them  in all the m agazines 
of th is coun try  a t prices m uch below  
the prices a t which re ta ile rs  can af
ford to  sell; and

W hereas—W e believe such adver
tis in g  is de trim en tal to  the re ta iler, 
who is the  legitim ate  d is trib u to r of 
such goods; therefo re , be it 

Resolved—T h a t we vigorously  p ro 
tes t ag ainst such advertis ing  quoting  
prices to  the  consum er.

W e endorse the  action of jobbers 
and m anufactu rers in convention as
sem bled a t A tlan tic  C ity in their adop
tion of the decim al system  of pack
ing  and pricing  general hardw are.

W hereas—An exhaustive study from  
an econom ic standpo in t based upon a 
full hearing  of all in te res ted  p a rties 
has been m ade by the Federal T rade  
Com m ission of the question  of w h eth 
e r o r no t a m anufacturer of standard  
articles, identified e ither by tra d e 
m ark  o r trade  practice, should be p e r
m itted  to  fix by co n trac t expressed  
o r implied, the price a t which the p u r
chaser m ay resell them ; and 

W hereas—T he said com m ission 
has m ade a special re p o rt thereon  to 
C ongress, in favor of legislation g ra n t
ing  to  m anufactu rers such r ig h t and 
sta tin g  th a t bills then pending  be
fore the C ongress m ay well be made 
to  m eet the difficulties of the s itu a 
tion if am ended to  provide for a re 
view of the te rm s of resale price 
con trac ts  by a d isin terested  agency; 
and

W hereas— It is understood  th a t the 
bill pending is acceptable to  the F ed 
eral T rade  C om m ission when am end
ed by the addition of a section read 
ing  as follow s:

“T h at upon com plain t of any p e r
son, partnersh ip , corporation , o r as
sociation, being  a p a rty  in in te rest, 
the Federal T rade  Com m ission may, 
by a proceed ing  in stitu ted  in the m an
ner provided by Section 5 of the Act 
to  create  a Federal T rade  C om m is
sion, approved, Septem ber 26th, 1914, 
and a fte r determ ination  by it th a t the 
public in te res t so requires, term inate  
the  w hole o r any p a rt of any such 
co n trac t o r regu late  the term s th e re 
of, in the public in terest. In  the con
duct of such proceeding, the C om m is
sion m ay exercise any and all the 
pow ers conferred  upon it by such A ct 
of Septem ber 26th, 1914, and all the 
righ ts , privileges, and im m unities 
therein  provided for, including the 
rig h t of appeal, shall likewise apply .” 

Now, therefore, be it resolved by 
the  M ichigan R etail H ardw are  A sso
ciation in convention assem bled th a t 
the  recom m endation  of the Federal 
T rade  Com m ission be approved and 
th a t all leg itim ate and p roper efforts 
be m ade by th is A ssociation  and by 
its m em bers to secure the enac tm ent 
of the p roposed legislation.

W e pledge ou r efforts and resources 
to  m aintain the  standards of the U n it
ed States, condem n the un-A m erican 
doctrines and efforts of rad icals and 
favor the deporta tion  of undesirable 
aliens who seek to  o v erth row  our 
G overnm ent and the destruction  of 
dem ocratic  in stitu tions and principals.

W e endorse the p roclam ation  of 
the P residen t, announcing the  re tu rn  
o f ra ilroads to p rivate ow nership  or. 
M arch 1 and ask C ongress to  pass 
legislation a t once th a t is necessary  
for the p roper re tu rn  of these p ro p 
erties.

W e com m end the action of the N a
tional Retail H ardw are  A ssociation 
in giving publicity  th rough  the N a
tional H ardw are  Bulletin, our official 
organ, to discrim inations against re 
tail hardw are dealers which perm it 
certain  d istribu tors to  m ake prices 
w ith which we canno t com pete, and 
pledge our support to  the cam paign. 

.W e  endorse the follow ing “P r in 
cipals of D istribu tion .”

Jo b b ers and re ta ile r a re  essential
factors of distributions. Each per-

form s an essen tia l service for the 
m anufactu rer and the public for 
w hich he should be fairly  com pen
sated.

I t  is the re ta ile r’s function to  sup
ply the needs of his custom ers as eco
nom ically  as sim ilar service can be 
had from  o th er agencies.

I f  the m anufactu rer u tilizes the re 
ta ile r’s services he should place him 
in a position  to  sell a t app rox im ately  
the  prices quoted  the consum er 
th ro u g h  o th er channels.

As the m iddlem an betw een m anu
factu rer and re ta ilers, it is the prim e 
function of the jobber to  supply his 
re ta il custom ers a t p rices w hich per
m it them  to m eet the com petition  
of o th er d istribu tion  m ethods.

W e recognize the necessity  of serv
ing the consum er as econom ically  as 
possible, and realize th a t to  do so 
we m ust keep pace w ith m erchandis
ing p rogress. W e, therefore, urge 
our m em bers to  utilize every  o ppor
tun ity  to  im prove their business m eth 
ods. keep m ore accurate records, 
study costs and elim inate w aste, and 
in so doing to m ake use of the m any 
form s of service placed a t their com 
m and by the S tate and N ational A s
sociation.

Inasm uch as the speedy ratification 
of the Peace T rea ty  is v ital to  the in 
te rests  and w elfare of the N ation, we, 
the m em bers of the  M ichigan Retail 
H ardw are  A ssociation, urge the P re s 
ident and the Senate to  p rom pt ac
tion w ith respect to  the trea ty  of 
peace with Germ any, in such form  as 
will fully safeguard every  fundam ent
al principal of the G overnm ent of the 
U nited  States.

W e wish to go on record  as being  
deeply appreciative of the courtesies 
ex tended  us by the  m anufacturers, 
jobbers and A ssociation of Com m erce 
of th is c ity  in helping to  m ake this, 
the best convention in our h istory.

W e also w ish to  express our g ra ti
tude to  the m anufacturers, jobbers 
and associate m em bers for th e ir lib
eral pa tronage  and splendid co-opera
tion in m aking our exhibit a g rand  
success.

W e g rea tly  apprecia te  the a tte n d 
ance of o u r N ational P residen t, J. M. 
Cam pbell and our V ice-P resident, 
M atth ias Ludlow , who have so g en 
erously  con tribu ted  of their tim e and 
ta len t and inspired  us w ith their p re s
ence.

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.

Brown & Sehler Co.
“Home of Sunbeam Goods“

Manufacturers of

H ARNESS, HORSE COLLARS
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer Goods, Mackinaws, 
Sheep-Lined and Blanket-Lined Goats, Sweaters, Shirts, Socks, 

Farm Machinery and Garden T ools, Automobile Tires and 
Tubes, and a Full Line of Automobile Accessories.

G R A N D  R A P I D S ,  M I C H I G A N

Foster, Stevens & Co.

WM. D. BATT

FURS
Hides, Wool and Tallow

28-30 Louis St.
GRAND RAPIDS, MICHIGAN

Wholesale Hardware

at
157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.
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Items From the Cloverland of Mich

igan.
Sault Ste. M arie, Feb. 24— John 

H unt, the well-know n p roprie to r of 
the  hotel a t N ew berry, has leased the 
sto re  next to the hotel a t N ew berry, 
to  R yerse & Lavine, who will move 
their re stu aran t into the new q uar
ters. T he new location is being fitted 
up wTith up-to-date fixtures and, when 
com pleted, will give N ew berry  one of 
the  best eating  houses in the town.

W ord  was received here th a t W . W . 
Adam s, a form er Soo man, had been 
released by the M exicans, w here he 
has been held for ransom  and his 
m any friends and relatives here are 
re jo icing  over the fact.

T he new auto  sales room  of the 
Soo M achine and Auto Co. has been 
form ally opened to the public and is 
pronounced  one of the largest and 
best a rranged  salesroom s in M ichi
gan. R obert A. M orrison, the  m ana
ger, has re tu rned  from  the auto  show 
at Chicago and tells of the shortage 
in 1920 cars and of the slogan, “Get 
your o rd er in before spring .” H ow 
ever, th is should n o t w o rry  us, as we 
are  ge ttin g  accustom ed to  th a t sh o rt
age slogan, which has becom e ch ron
ic; in fact, there  are  very few lines 
a t the p resen t tim e th a t are not w ork
ing the shortage  to  the lim it, bu t we 
m ust take off our hats to the candy 
m en who have built up their lines, 
loading up the m erchants to  the lim it 
and booking a year o r two ahead 
when possible, a t the going price at 
tim e of shipm ent. Some fine work.

I t  is easier to  applaud then it is to 
win applause.

P ercy  E lliot, chief clerk for the Soo 
C o-O perative M ercantile  A ssociation, 
was m arried  last week to  M iss R uth 
Brindley. T he newly weds are popu
lar in society circles and their host 
of friends extend h earty  congratu la
tions.

T he G regg A uto Co., which m oved 
into new qu arte rs  last fall, is g e tting  
ready  for the spring  opening.

M rs. M altas, wife of Joseph M altas, 
one of our d ruggists, died last Friday, 
one day a fte r her fa ther died. The 
tw o were a t the  hospital a t the same 
time. T he tw o were buried a t D on
aldson, their form er hom e. M r. M al
tas and children have the sincere 
sym pathy of the com m unity.

David Elliasoff, m anager of the 
Leader, re tu rned  last week from  Chi
cago and N ew  York, w here he w ent 
to ascertain  the cause of the high 
price of cotton.

H ash  is the ghost of a square meal.
T he stage line runn ing  betw een 

E ckerm an and W hitefish has ordered  
four auto  trucks which it expects to 
operate  betw een Shelldrake, E m er
son and W hitefish. T his will be good 
new s to  the trave lers who have been 
obliged to  expend several days m ak
ing the  trip  heretofore.

“H ard  luck” is still the w ord used 
by the trave ling  public crossing  the 
s tra its  a t M ackinaw. I t  costs $2 to 
stage across the ice and n o th ing  posi
tive yet as to  when the fe rry  will 
sta rt, bu t it will not be before M arch 
1, th a t is certain . T he freigh t keeps 
piling up and the G overnm ent, while 
advising not to w aste food, perm its a 
little  m atter like the dispute of a few 
dollars to  allow  thousands of do lla rs’ 
w orth  of good go to w aste w ithout 
apparen tly  any concern.

M any a m an would starve if his 
wife did not keep boarders.

W illiam  G. T apert.

Flat Sales Tax Proposed For Soldiers’ 
Bonus.

W ashing ton , Feb. 24— C ongress
m an M ott, of O sw ego, N. Y., has in 
troduced  a bill p roviding a flat tax  
of 1 per cent, on sales, to  continue 
one year to  raise one billion five hun
dred  m illion dollars for bonuses to  
the soldiers. T h is tax  would be in 
addition to  the  ex isting  taxes. I t  is 
not a substitu te  for any o th er taxes.

I have had a conference w ith C hair
m an Fordney , of the  W ays and M eans 
C om m ittee, over the possib ility  of ac

tion on the M ott bill and am  assured  
there  is m ore than  a s tro n g  possib ility  
th a t the bill will be enacted. In  fact, 
it seem s as though  it p robably  will be 
passed, because there  is a s tro n g  sen
tim ent in favor of doing som ething 
for the boys, w ith which spirit every 
good A m erican will be in accord. 
T here  is a lim it, however, to  w hat can 
o r should be raised  by taxation.

In  this particu lar political year it 
will be realized th a t any bill to  re 
w ard the soldiers probably  would go 
over w ithout m uch opposition. T here  
are few m em bers of C ongress who 
would dare vote against it.

Fortunate ly , the W ays and M eans 
C om m ittee is considering  changing 
the bill to  au thorize  a low ra te  bond 
issue to  raise the m oney, instead  of 
ra ising  it by taxation , as provided in 
the  bill.

I shall have som eth ing  fu rth er to  
rep o rt about th is bill in the near 
future.

I also called upon C ongressm an 
Bacharach, au th o r of the Bacharach 
bill. H e appears to  be a very  sub
stan tia l business man, recognizes th a t 
his bill, as draw n, is objectionable, and 
he asks th a t the business men of the 
country  give him  their advice, so th a t 
the bill can be am ended and m ade 
acceptable. C ongressm an Bacharach 
is of the opinion th a t if the m erchants 
of the coun try  will support his bill 
when properly  am ended it will be pos
sible to secure the repeal of the ex 
cess profits taxes in favor of a flat 
sales tax. Ajax.

A dependable sto re  policy stiffens 
the selling backbone of your clerks, 
increases the respec t of your trade, 
and concen tra tes selling effort until 
you and your clerks w aste little  tim e 
and are constan tly  aim ing tow ard  the 
goal of reputation .

Sand Lime Brick
N oth ing  u  Durable 
N othing  aa Fireproof 

Makea Structure# Beautiful 
N o  Painting 

N o  C oat fo r Repaira 
Fire P roof 

W eather P roof 
W arm  in  W inter 
C ool in  Sum m er

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jacluon-Lansing Brick Co. Rives 

Junction

n d iA sk sh o u t o u r  w sy
B A RLO W  BROS. G rsod  R spids, Mich

The John Seven Co.
Grand Rapids, Michigan

Wholesale

Paints and 
Wall Paper
Distributors: Benj. Moore’s Paints, 

Muresco nnd Varnishes
T he J. B. Pearce Co.'s Wall Papers

Columbus Architechural and 
Automobile Varnishes

W H O L E S A L E  O N L Y

COMPUTING SCALES
A T  BA RGAIN PRICES 

Slightly used grocers and butchers scales 
a t less than one-half the price of new ones. 

Scales repaired and adjusted.
W . J .  K LIN G.

843 Sigsbee St. Grand Rapids. Mich.

Fourth N ational Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Par C en t Intereat Paid on  

Savings D eposits 
C om pounded Semi-AnnuaUy

¡Per C en t In terest Paid on  
Certificates o f D eposit 

Left O ne Y ear

Capital Stock and Surplus

$580,000
W M. H . A N D ER SO N . President LAV A N T  Z. CAUK1N, V ice P resident
J . C L IN T O N  BISHOP. Caahier A LV A  T . ED ISO N . Aas’t  C ashier

The Retail Power of Premiums
is testified to by such mighty successes as 
W m. Wrigley, United Cigar Stores, 
Larkin Co,, and many others.

The “ Hilco” Profit Sharing System is 
a co-operative Premium Plan accomplish
ing great things for small retailers 
throughout the United States—gets the 
cash, keeps the trade at home and kills 
the mail order house menace.

Information upon request. No obliga
tion incurred.

HINKLE-LEADSTONE CO.
180 N . W a b a s h  A v e .  C h ic a g o ,  111.
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G ra n d  C o u n c il o f  M ic h ig a n  U . C . T .
G ran d  C ounselor—C. C. S ta rk w e a th e r , 

D etro it.
G rand  J u n io r  C ounselo r—H . D. R an - 

ney , Saginaw .
G ran d  S e c re ta ry —M au rice  H eu m an ,

Jack so n .
G ran d  T re a s u re r—L ou J .  B urch , o f D e

tro it.
G rand  C onductor—A. W . S tevenson , 

M uskegon.
G rand  P a g e —H . D. B ullen , L ansing .
G rand  S en tin e l—G eorge E . K elly , K a la 

mazoo.

Helping the Work of Road Salesmen.
A lthough they  are using  their 

know ledge in a different way and for 
a different purpose than  is the case 
w ith o rgan izations com posed of m an
ual w orkers, salesm en whose associa
tions are included in the m em bership 
of the N ational Council of T raveling  
Salesm en’s A ssociations are rapidly 
learning the tru th  of the old saying 
th a t in union there  is s tren g th . One 
of the first concrete exam ples of th is 
was the passing  in New Y ork S tate 
last fall of the am endm ent to  the 
S tate C onstitu tion  p e rm ittin g  absen 
tee voting, thus enfranch ising  several 
thousand salesm en. A nother, and 
very recent, exam ple a long the same 
line was the success of the  council, 
with the s tro n g  co-operation  of the 
U nited  Com m ercial T ravelers of 
Am erica, in g e tting  a bill for a sim 
ilar purpose in troduced in the New 
Je rsey  State L egislature.

A long o th er than  political lines the 
council has also achieved things. 
A m ong these were the successful fight 
against the proposed levy of a $50 
“b ro k ers’ tax ” on salesm en, the w in
ning fight against the plan of the 
Railroad A dm inistra tion  to  do away 
with the free carriage of 150 pounds 
of baggage, and the p rocuring  of def
inite and fair incom e tax  ru lings as 
they  affect traveling  salesm en.

In the m em bership of the N ational 
Council of T raveling  Salesm en’s A s
sociations there  are  a t the p resen t 
tim e th irteen  trade  associations rep 
resented, w ith p rospects b rig h t for an 
increase in the near future. In  the 
p resen t m em bership of the council 
and affiliated w ith it are about 250,000 
of the coun try ’s leading salesm en. 
F or all of these m en the council has 
com m itted itself to  b road plans look
ing to  the im provem ent of conditions 
surrounding  their work. N ot the least 
am bitious of these plans is the  e rec 
tion in New Y ork  City of a $50,000,000 
clubhouse.

In  Canada the  salesm en are  so 
thoroughly  united th a t they  get low er 
hotel and ra ilroad  ra tes  than  those  of 
o th er travelers, including salesm en 
from  the U nited  S ta tes and o th er 
countries th a t m ay seek business in 
the Dom inion. In E ngland, th rough  
thorough co-operation, the salesm en 
not only obtain special privileges for 
them selves, but have founded the cele
b rated  P inner Schools, in which o r
phans of com m ercial trave lers are 
taken care of and b rough t up to p ro p 
e r and useful m anhood and w om an
hood. Funds for the m aintenance of 
these schools are obtained th rough  
vo lun tary  taxation . T hese taxes are 
really  small con tribu tions th a t are 
dropped in to  boxes hung up in the 
various salesm en’s club-room s th a t 
are found in leading hotels th ro u g h 
out G reat Britain. T hese  co n tribu 
tions—the standard  is b u t 4 cen ts— 
are m ade before o r  a fte r each m eal is 
eaten. G reat sum s are ra ised  in th is 
way.

While it may not be the present

purpose of the N ational Council of 
T raveling  Salesm en’s A ssociations to 
follow the exam ple of the B ritish 
trave lers to the ex ten t of establish ing  
schools for orphans, a m ovem ent is 
on foot—and is already m eeting  suc
cess—to have salesm en’s clubroom s 
established in leading A m erican ho
tels sim ilar to  those now  ex isting  on 
the “tig h t little  isle.”

A ccording to P. B. L ittlehale of the 
C ouncil’s H o te l and B aggage Com 
m ittee, club service w ithout ex tra  
charge is a lready provided for sales
m en by w ell-know n hotels in San 
Francisco, W orcester, M ass.; Denver, 
N ew  O rleans, R ochester, N. Y., and 
o th er cities. In  an addition  to  one of 
the b ig  C incinnati hoste lries will be 
included e laborate ly  equipped room s, 
including show er baths, baggage 
checking facilities, etc., and a well- 
know n hotel in C leveland has also 
announced plans for accom m odations 
of th is kind. H o te ls in o ther cities 
are also p rep arin g  to  fall into line. 
I t  is hoped and expected  by the coun
cil th a t w ithin the nex t few years a 
hotel in every  city  of any im portance 
in the coun try  will provide sim ilar 
facilities. T h at the first hotel to do so 
will find its efforts to  please have not 
been in vain is, according to Mr. 
L ittlehale, beyond doubt.

"A nother m atte r which is to  be 
taken up under the auspices of the 
council,” said Mr. L ittlehale  recently , 
"has to do w ith the p revention  of 
baggage losses. On occasions w ith
out num ber, tim e and m oney have 
been sacrificed as the resu lt of a lost 
trunk. Som etim es only the salesm an 
has been h u rt; som etim es it is both 
he and his house. Som etim es the loss 
can be charged up to the  com m on 
carrie rs ; som etim es it is really  the 
fault of the salesm an. O ften  the ad 
d ress is w rong, and frequently  there 
will be so m any addresses, due to 
previous trip s  th a t only a m ind read 
er could pick out the co rrec t one. 
F req uen tly  a piece of baggage will 
have bu t one ta g  a ttached  to  it, the 
loss of which spells trouble.

“ It is p a rt of the w ork  of the coun
cil to overcom e th ings of th is kind 
so far as possible th ro u g h  its H otel 
and B aggage Com m ittee. Probably  
no be tte r advice on the subject has 
been given than  th a t of Stanley  W . 
Todd, D irector of the E ducational 
Service B ureau of the A m erican R ail
way E xpress. M r. T odd  asse rts  th a t 
experienced express people have for 
some tim e been u rg in g  upon traveling  
salesm en the need for ex tra  care in 
addressing  personal baggage. T hey  
discourage the use of a single tag, and 
insist th a t every  tru n k  should have 
an addressed  label p roperly  filled out. 
T he erasing  of old m arks, says Mr. 
Todd, is ano ther one of their adm oni
tions. As a m eans of p roviding for 
em ergencies they  suggest th a t every 
baggage shipper pu t an ex tra  address 
som ew here on the inside of the  sh ip
m ent. In sending the tru n k  to a city 
address, the s tree t address and num 
ber should alw ays be given.”

Mr. L ittlehale  also told of the sug
gestion  th a t a “N ational C ouncil” 
m etal label be adopted, on which 
would appear the nam e of the sales
m an and the address of the em ploy
ing firm ’s hom e office. I f  a tru n k  
w ith a m ark  of th a t kind w ent astray , 
he said, hotel o r baggage officials 
could easily  no tify  the firm. They, 
in turn, could telegraph to the sales
man the location of the lost article.

Rebuilt
Cash
Register
Co»

( I i c o rp o ra te d )
122 North 

Washington Ave. 
S ag in a w , M ich .

We bur, sell, exchange and rebuild all makes.
Not a member of anr association or trust.

Our prices and terms are right.
Our Motto:—Service— Satisfaction.

“ T h e  Q u ality  S c h o o l”
A . E . H O W E L L , M anager

110-118 P earl S t. G ran d  R ap id s, M ich ,
S c h o o l th e  y e a r  ro u n d . C a ta lo g  free .

IF  Y O U  H A V E  A N  O IL  P U M P IN G  
M O T O R  IN S T A L L

McQUAY-NORRIS
S j U p j Q P p u i

R IN G S
Use one in the top groove of each piston. Allows 

perfect lubrications—controls excess oil.

Distributors, SHERWOOD HALL CO., Ltd. 
30-32 Ionia Ave.. N. W. Grand Rapids, Michigan

O C C ID EN TA L H O TEL
F IR E  P R O O F  

C E N T R A L L Y  L O C A T E D  
R a te s  $1.M a n d  up  

E D W A R D  R. S W E T T . M gr. 
Muskegon Michigan

P r i c e s .

T he m cCaskey  reg ister  Co.
ALLIANCE. OHIO

Beach’s Restaurant
Four doors from Tradesman office

QU A L I T Y  THE BEST

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO„ Makers 
Sample Order Solicited. ZEELAND, MICH.

Boll Phone 596 C itz . Phone 61366

Lynch Brothers 
Sales Co.

Special Sale Experts
Expert Advertising 

Exp rt Merchandising

299-219-211 M urray  B r’g. 
G R A N D  R A P ID S . M IC H IG A N

CODY HOTEL
G R A N D  R A P ID S  

RATES \  5} wiUMxut batli
(11.50 up w ith  bath  

C A F E T E R IA  IN  C O N N E C T IO N

139-141 Monro«* St.
Roth Phonos

OH AND RAPIDS. MICH.

OFFICE OUTFITTERS
L O O S E  L E A F  S P E C IA L IS T S

237-239 Pearl St. (near the bridge) Grand Rapids

Bowser Oil Storage Outfits keep oils 
without loss, measure accurate quantities. 
W rite for descriptive bulletins.

S. F. BOWSER & COMPANY, Inc.
F t. W a y n e ,  In d ia n a , U . S. A .

Jobbers in A ll Kinds of
B ITU M IN O U S  COALS  

A N D  COKE
A . B. K nowlson Co.

203-207 Powers’Theatre Bldg., Grand Rapids, Mich.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and sue platform 
wanted, as well as height. We will quote 
a money saving price.

S id n e y  E le v a to r  M nfg. C o ., S id n e y , O h io

U se Citizens Long Distance 
Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw and all intermediate 
and connecting points.
Connection with 750,000 telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY
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L ate  N ew s F rom  T h a t B usy L ocal
ity.

Saginaw , Feb. 24— In this day and 
6 ‘V s natural for everyone to  th ink  

th a t they  are born  of the best paren t- 
a6e> th a t they  possess in their veins 
the best blood in the world, travel in 
the best society, belong to the best 
political pa rty  and live in the best 
tow n in the whole country ; and you 
will hear m any say our lodge is the 
best fra te rnal o rd e r in the town. T his 
last sta tem en t was on the lips of 
manj" of the local m em bers of the 
U nited Com m ercial T ravelers a t the 
close of one of the biggest m eetings 
in the h isto ry  of No. 43 last Saturday 
night. W hy shouldn’t we believe we 
live in the best town in M ichigan, 
where is located the livest body of 
traveling  m en in— I was going to say 
in M ichigan—but we firmly believe 
the livest in the U. S. and can back 
it up.

Saginaw  Council, for the size of our 
city, stands alone. W e would have 
been proud to  have had every Su
prem e, Grand and subordinate council 
officer in the country  take a peek in 
a t our m eeting  last Saturday  night. 
\ o ,  we d idn’t have to coax them  out 
w ith the prom ise of a banquet, etc. 
It was ju st a plain big m eeting. The 
b iggest, by the way, th a t ever as
sem bled for a regu lar m eeting. The 
E lks Temple lodge room  was unable 
to  seat all the b ro th ers  and ex tra  
seats had to  be put in place.

Senior C ounselor Dan M cA rthur 
had two splendid speakers on hand, 
A tto rn ey  B ird J. V incent and J. B 
K irby, Secretary  of the  local B oard 
of Com m erce. B oth men w ere o ra 
to rs  and gave us m uch food for the 
g ray  m atte r under our hat bands. 
1 hey to ld  us of the w ork we could 
do to  help m ake Saginaw  the best 
c ity  in the S tate in time. T hey  told 
us of w hat we could do tow ard  help
ing  to give Saginaw  pure w ater. V ote 

yes” lu esd ay . Mr. K irby appeared 
before us tw o years ago and told us 
of w hat to  expect in Saginaw  during 
the nex t tw o years. H e spoke the 
tru th . T im e has proven th a t to  be 
absolu tely  true. Again, he gave us 
his opinion as to  w hat to expect the 
com ing five years, and he stands in a 
position to know.

Saginaw ’s favorite vocalist, W m . J. 
Brydges, delighted the audience with 
several selections, of which “L ittle  
W om an of M ine,” by O sgood, made 
the biggest hit. H e possesses a w on
derfully  deep, clear, m ellow  voice. 
M rs. B rydges acted as his accom pan
ist a t the piano.

C harles H illm an, 500 South E lev
en th  street, a m em ber of the sales 
force of J. T. W oodhouse & Co., De
tro it, was on the job  w ith some clever 
en terta in ing . C harles and his good 
wife were on the stage for fifteen 
years, so it is ju st like old tim es for 
them  to hand it out. W e will hear 
fu rth er from  them  in M arch. You 
bet, he’s a U. C. T.

T he big sensation  of the evening 
was the clever w ork put on during  the 
ritualistic  perform ance by the Sagi
naw  U. C. T. trio , com posed of W .
A. Johnson , R ichard  B row n and 
Evan Owen. I t  was a real surprise, 
m ade a big h it and added m uch to  the 
so lem nity  of the  occasion. Johnson  
lives a t 810 Jan es avenue and sells 
sides a t 726 M eredth  street, while 
Jam es barn  equipm ent. Owen rep re 
sen ts P ro c to r & Gam ble Co. and re- 
Dick peddles raisins for the N ational 
G rocer Co. and lives a t 712 South 
T w elfth  street. All Saginaw  m en and 
U. C. T .’s, good and true. T hey  have 
ju s t begun th e ir w ork  in our m idst, 
so don’t m iss a m eeting  from  now  on.

E very  officer was on the  job , each 
striv ing  not to  be outdone by his 
superio r in the perform ance of their 
work.

Finally, a t the sound of the gavel 
and a fte r the crow d had been suffic
iently  cleared from  the doorw ay, th ere  
appeared  for our inspection and p leas
ure, led by C onductor O ren Leidlein, 
eighteen  travelers, who proved their

w orth  as m en and when the curtain 
fell a t 12 o ’clock were full-fledged U. 
C. T., as follow s: J. D. W ildel, 1117 
South Jefferson, rep resen tin g  Saginaw  
M illing Co.; L angford  H. Sm ith, 922 
H o y t avenue, rep resen ting  Cornwell 
Co., Saginaw ; C. W . F orsy th , 417 
Brow n street, rep resen ting  W ylie & 
W ilson Co., Saginaw ; O tto  J. Beckel, 
1005 M adison, rep resen tin g  M orley 
Bros., Saginaw ; Carl Chisholm, 2312 
South M ichigan, rep resen ting  Lee & 
Cady, Saginaw ; F red  C. H ayes, 314 
M artha, rep resen ting  M orley Bros., 
Saginaw ; J. W. Stephenson, 410 South 
Fifth, rep resen ting  the C onsolidated 
Co., Erie, Pa.; R. J. B resso, W alnut 
street, rep resen ting  R em ington T ype
w riter Co., Saginaw ; W m . T. Ditz, 
1302 Genesee avenue, rep resen ting  
Joe D itz & Sons, Saginaw ; Roy R. 
Riser, 321 N orth  Jefferson, rep resen t
ing the F isk R ubber Co., Saginaw ; 
John  H. H a rb righ t, B ancroft H otel, 
rep resen ting  Beaver B oard Co., Buf
falo, N. Y.; Jo h n  W . Freem an, 2021 
N orth  M ichigan, rep resen ting  Corwell 
Co., Saginaw ; A. J. T hom as, W olf 
street, rep resen ting  C lark-C oggins 
Co., B oston; E. E. A nderson, 115 
Schafer street, rep resen ting  M ershon- 
E d d y -P ark er Co., Saginaw ; O liver 
H eldm an, 817 Owen street, rep re sen t
ing B urroughs A dding M achine Co., 
D etro it, all of Saginaw. Chas. E. 
Jackson, Clare, rep resen ting  P ark er 
W ebb Co., D etro it, R obert E. M oore, 
Mt. P leasant, rep resen ting  H arris  
M illing Co., Mt. P leasant. Received 
by tran sfer from  O w osso Council, S.
B. P itts , 918 Adam s street, Saginaw, 
who rep resen ts the N ational G rocer 
Co., of Saginaw.

I t is a stand ing  custom  to confer 
upon one m em ber of each new class 
the “V iolet” degree. T his honor fell 
to  E arl Chisholm, m uch to  the sa tis
faction of all p resen t and the g en tle 
m an in question.

B rem er N ight, so called because it 
was in honor of our re tiring  P. S. C., 
F rank  Brem er, will stand long in the 
m em ory of those p resen t and it was 
a fine token of respect to  him. Mr. 
B rem er, passed the cigars and good 
ones, too. W e had  w ith us P. S. C.,
C. W . Brown, of O shkosh, W is., F. 
J- M urray, L aL onde A partm ents, 
Saginaw, a m em ber of Bay Council. 
T he la tte r sta tes he is soon to  tran s
fer to  Saginaw. W e can assure him  a 
hearty  welcome. Phil. R. Smith, 
T raverse  City Council, T raverse  City.

Come again, our latch strin g  hangs 
out to  all w orth  b rethren .

A m ighty  fine le tte r was received 
and read  by S ecretary  P itts  from  
Mike C onnaton, who now lives a t 758 
W oodland avenue, Cleveland, at 
which place he is connected with the 
John  W . Ladd Co. B ette r come to 
Saginaw , Mike, M arch 20. No ques
tion but w hat it will be an epoch- 
m aking n igh t for Saginaw  Council. 
I t  is not far over here. W e have some 
new s tree t cars and pure w ater is 
com ing.

Boys, did you w rite R epresentative 
Fordney  relative to H ouse bill No. 
11729? I t  is your fight. A re you 
going to be a slacker?

O ur annual ball, which was to  have 
been held Feb. 6, although cancelled 
on account of the flu ban, will be 
given F riday  night, April 23. T his 
is the first n igh t th a t we could get 
the auditorium . Now, ge t busy, change 
the date on your tickets and notify  
all your friends who purchased tick 
ets from  you. L et us rally  round our 
Senior C ounselor and help Dan make 
this afifair a huge success. Action 
was taken S aturday  n igh t and the 
word “can’t ” was striken  out of the 
W ebster dictionery.

Mrs. W . J. Goddard, Lapeer, has 
been confined to  her bed the past 
week. R eported  b e tte r a t th is w rit
ing. Mr. G oddard is p ro p rie to r of a 
g rocery  in Lapeer.
. Mr. and M rs. Carl Lockw ood and 
in fan t are very  ill w ith influenza at 
Lapeer. M rs. S. A. Lockw ood is ill 
also, although reported  a t th is w rit
ing as im proving.

B. F. M cD erm id & Son, of Colum- 
biaville, have purchased  the post-

° ^ ice block in said tow n and w ithin a 
m onth  will m ove their stock from  
their old location on the edge of town 
to their new quarters. Mr. M cD erm id 
has been in the general m erchandise 
business for the past twenty-five years 
and is considered one of the leading 
business m en of th is th riv ing  little 
town. T hey are m aking extensive a l
tera tio n s in the new block, m aking it 
up-to-date in every respect.

It is said one of the chief reasons 
why the boys leave the farm  is that 
if he likes a girl he doesn’t feel ex
actly  like inviting  her out for a ride 
on the trac to r.

R obert L arm or, for the past six 
years w ith the New O rleans F ru it 
H ouse, a t F lint, has severed his con
nection with said house and accepted 
the position of H ouse M anager for 
the VVoods-Madden Co., one of 
F lin t’s m ost en terp ris ing  wholesale 
produce establishm ents. The W oods- 
M adden Co. is to be com plim ented in 
securing Mr. L arm o r’s services. P ro b 
ably no person deserves m ore credit 
for the past success of the O rleans 
Co. than  he,_ for his earnest w ork 
for the past six years has secured for 
him a name in the fruit gam e am ong 
the business men of F lin t and vicin
ity- H e re ’s w ishing Bob, as he is so 
fam iliarly known to the trade, suc
cess in his new position.

1 he big B ooster U. C. T. m eeting 
that was to  have been held in F lin t 
next Saturday  n igh t has been called 
off, ow ing to several conditions. F irst, 
niany of the m em bers are ill with 
influenza and, again, sufficient notice 
was not given F lin t Council that they 
could ge t a hall for the occasion, 
much to  the reg re t of the F lin t boys. 
“O w ing to so few halls available and 
the m any social functions in progress, 
it is alm ost im possible to  get a hali 
outside our regu lar m eeting  n igh t” 
said R. W . E aton, S ecretary  of F lin t 
Council, to the w riter in an interview  
M onday. H ow ever, arrangem en ts 
have been m ade already to have their 
big m eeting  the second Saturday 
n ight in M arch, a t which tim e Sagi
naw Council officers and degree team  
will put on the work. T here  will be 
several Grand officers on hand and 
special speakers from  D etro it. Spec
ial invitations have been sent to M a
yor Ben M ercer, P as t Grand Coun
selor M ark Brown and Grand Ju n 
ior Counselor H. D. Ranney, of Sagi
naw, to be on hand for th is special 
occasion.

R. VV. E aton, S ecretary  of Flint 
Council and an officer of the Council 
continuously for the past tw enty  
years, is spending the week in N o rth 
ern  Michigan. Mr. E aton can ju stly  
be called the daddy of F lin t Council, 
for had it not been for his stick to it- 
iveness and un tiring  efforts and finan
cial backing F lin t to-day would have 
been w ithout a U. C. T. Council. He 
is to be com m ended for his patience 
and perseverance. H is hom e is at 
125 Josephine street, F lint.

W . M. M cGinnis, for several years 
m anager of the Saginaw  branch of 
the N ational B iscuit Co., is now 
connected w ith the New Y ork office 
in the capacity  of branch or field 
organizer. Mr. M cGinnis deserves 
his prom otion  for the w ork done a t 
the Saginaw  branch. H e is in F lin t 
th is week, where he is a rran g in g  and 
organizing  a force to  handle the new 
F lin t branch. He m akes his hom e in 
Saginaw.

E. C. D ruckham er, 543 South 
F o u rth  avenue, Saginaw , is in F lin t 
th is week, tak ing the place of W m. 
Bader, regu lar F lin t salesm an for the 
same house, who is in the Saginaw  
office doing some special book work.

Senior Counselor Dan M acA rthur 
is now located a t 121 Em ily street, 
Saginaw . H e recently  sold his home 
on Johnson  stree t and purchased a 
beautiful hom e a t above address. 
T h is sounds like prosperity , Mac. 
H ere ’s hoping you find m any restfu l 
hours in your new abode.

L. M. Stew ard.

L ate  N ew s F rom  the  C ereal City.
Battle Creek, b eb. 24— The largest 

and m ost elaborate dancing p a rty  
ever given in Battle Creek took 
place Saturday evening, Feb. 21, in 
the new P o st Toasties building which 
is being erected  on A cadem y street. 
I he m usic was furnished by F ish er’s 
fifteen piece orchestra , of Kalam azoo, 
and the Central A m erican Alarimba 
band of Guatem ala. T hree  thousand 
five hundred guests were present, 
th re e  hundred and thirty-five dozen 
fried cakes and 125 gallons of P ostum  
were served to the guests.
T The dinner for M ajor General 
i_eonard W ood, upon the occasion of 
his visit to  B attle Creek M arch 3, 
will take place a t the P o st T avern 
a t noon. Places^ for the d inner will 
be lim ited to 250 plates, ow ing to 
lim ited space.

The banner m eeting for B attle 
Creek Council was held in the Council 
room s Saturday  evening, Feb. 21. 
I his closed the m em bership con test 
betw een the Blues and the Golds, 
the Blues w inning and the Golds pay
ing the bill, as is custom ary  when 
a debt is made. T he w ork was very 
sa tisfactory  on both  sides, the B lues 
w inning by two. T w en ty -th ree  ap 
plications were the total. G rand 
Counselor S tarkw eather and S tate 
O rganizer Lou B urch arrived  from  
D etro it a t noon and kept open house 
a t the P o s t T avern  in the a fternoon  
for the m em bers of the Council and 
visitors. P ast G rand C ounselor E u 
gene W elch and Air. B lackburn, Sec
re ta ry  of K alam azoo Council, were 
am ong the visitors. J. O ’Bryan, P a s t 
Counselor of Philadelphia Council, 
who is living in B attle Creek and 
connected with K ellogg T oasted  Corn 
1" lakes Co., was also a visitor. If the 
rem arks of Air. S tarkw eather and Air. 
Burch are apprecia ted  by all councils 
on their official visits as was No. 253, 
there is no reason why the Alichigan 
m em bership will not m eet the expec
tations of our Grand Counselor. Six- 
teen of the m em bers were in itiated  
and the rem ainder will be taken in a t 
our Alarch m eeting. W e are in hopes 
ot m aking our num ber 200 by the 
close of the year. Jack.

H is C heerful N eighbor.
1 he m an in the room  nex t to 

mine, said Mr. Goslington, “begins 
to sing as soon as he gets up. H e 
has slept well, he feels re ireshed, the 
whole w o n d  looks bright to hun, and 
he has now pleasurable anticipations 
of breakfast. H e  feels im pelled to  
sing and he does sing.

“N ot loudly; he is very thoughtfu l, 
he doesn’t w ant to  d isturb  anybody; 
he sings softly  to him self and he 
thinks th a t nobody else can hear him. 
But a t th a t hour, in the general still
ness, his soft singing comes to m e as 
plainly and is quite as d istu rb ing  as 
the hum m ing of a bee.

Som etim es he w histles in tones 
soft and low, m eant to  be flutelike; 
and he enjoys his own w histling  as 
much as he does his own singing, and 
he th inks th a t nobody can hear it: but 
upon me his intended to be low, flute
like tones have the sam e effect as the 
sharp notes of a fife and they w aken 
me as surely.

“One of the finest th ings in the 
world is a  cheerful spirit. T he cheer
ful m an is a help to  everybody w ith 
whom  he comes in contact. B ut 
m ight it not be said of cheerfulness, 
as of m any another good thing, th a t 
it is possible to have too m uch of it?

“F a r  be it from  me to  w ish th a t 
some great g rief m ight descend upon 
my cheerful neighbor, but I do wish 
he wouldn’t tu rn  on his cheerfulness 
so early  in the m orning.”
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DRUGS ANI> DRUGGIST’S SUNDRIES

M ic h ig a n  B o a rd  o f  P h a rm a c y .
P re s id e n t—H . H . H offm an. S andusky .
S e c re ta ry  a n d  T re a s u re r—E . T . B oden, 

B ay  C ity.
O th e r M em bers—C h arles  S. K oon, 

M uskegon; Geo. F . S nyder, D e tro it;  
J a m e s  E . W ay, Jack so n .

N ex t M eeting—G ra n d  R ap ids, M arch  
16, 17 a n d  18

W h at C onstitu tes a D rug less D rug  
S tore.

In  o rd er to  ge t a full conception of 
the above title one has to re fe r to  the 
definition as given in our m odern 
dictionary.

A d rug  sto re  as we all know  is a 
sto re  w here d rugs are  bough t and 
sold; and a drug, accord ing  to  ou r 
au thority , is: “ 1. A ny substance 
used in the com position of m edicine; 
any stuff used in the com position  of 
m edicine; any stuff used in dyeing or 
in chem ical operations. 2. A ny com 
m odity th a t lies on hand, o r is n o t 
salable."

O f the first we are  very  fam iliar; 
we have heard  the  sub ject th rashed  
ou t tim e and tim e again, all the  p ros 
and cons, w hat we should sell and 
w hat we should no t sell; also w h e th 
er the  d rug-sto re  is a p rofessional 
o r a 5 and 10-cent ad junct to  the busi
ness world, a re s tau ra n t o r a shoe p a r
lor. In  fact, we have heard  so m uch 
th a t we are w illing to  agree to  any
th in g  o r to any w ay it m ay be p re 
sented.

T he second definition, “A ny com 
m odity  th a t lies on hand, o r is n o t 
salable,” is the kind of a d rugless 
d rugsto re  th a t concerns the m ajo rity  
of us. I t  is the  s to re  we should all 
strive for. As no m atte r w hat am ount 
of m edicinals and chem icals we m ay 
carry  o r the  varie ty  and q u an tity  of 
legitim ate, or so-called non-legitim ate, 
sundries we have in stock ; the sto re  
w ith the least dead stock, the  one w ith 
th e  least slow selling stock, the sm all
est am ount of unsalable goods is the 
sto re  when it com es to  a show  down 
th a t will inven tory  the  nearest to  one 
hundred cents on the  dollar. T he 
drugless d rugstore .

H aving  agreed th a t we would like 
to  have drugless stock the nex t ques
tion is, how  are we go ing  to  convert 
ours into one? H ow  are we go ing  to  
ge t rid of all the unsalables? H ow  are 
we going to  tu rn  them  over into m ore 
profitable goods?

If we have a large sto re  on o u r 
hands the p roposition  m ight be tu rn 
ed over to  the advertis ing  departm ent, 
or the sales d epartm en t m igh t be 
jacked up a little. B ut if we have a 
small store the tu rn in g  o f it over to  
the different d epartm en ts would only 
be tu rn in g  it back on ourselves. In  
the sm all sto re  it is up to  the  m an 
himself.

T here  are only tw o m ethods to  fol
low  in g e ttin g  rid  of dead stock ; one 
is to  w atch how  o th e rs  do it  and fol

low their exam ple, and the o th er is 
to th ink  ou t o r devise som e original 
schem e of your own. E very  location 
has its special environm ents. Each 
sto re  its own peculiar trade. A nd the 
m ethods follow ed in one place will 
not alw ays a ttra c t in ano ther. So if 
we follow the lead of som eone else 
we m ust be sure th a t the s to res are 
som ew hat alike situated , o r a t least 
th a t the people who patron ize  them  
dem and the sam e quality  o f m erchan
dise. T he b est is to  study  up the  
o th er fellow ’s m ethods and then if we 
decide th a t they  are  applicable to  our 
location  install them . T h ey  m ay need 
som e m odifying; if so m ake the 
change. B ut in m y opinion it is poor 
policy to  copy som eone else. T he 
average m an can dope ou t m ore ap 
p ropria te  and b e tte r  selling m ethods 
for his ow n sto re  if he se ts him self 
a t it than  he can copy.

C om ing near inven to ry  now  is a 
good tim e to  m ake a special effort 
to  clean house. In  som e sto res  there  
are goods th a t have been carried  so 
long th a t they  have becom e as p e r
m anent as the  chandeliers, and would 
be m issed as m uch as the  s tripes on 
a b a rb e r’s pole. T h ere  m ay be an 
excuse fo r it; people m ight th ink  
they  w ere in a different sto re . B ut I 
doubt if they  w ould w alk out.

H ave y our p re-inven to ry  and your 
po st-in v en to ry  sales. I f  you have 
goods enough for a w indow  display 
have one. If  no t, m ake a bargain  
coun ter—n o t bluff bargains, b u t real 
bargains.

T h ere  is an old say ing  th a t says 
the first loss is the best loss, and if 
you expect to  stand  the m inim um  loss 
you will have to  g e t in the  gam e be
fore the goods are  a lto g e th e r a n te 
dated  o r ro tten .

In  one s to re  w here the p ro p rie to r 
was som ew hat opposed to  bargain  
sales I go t perm ission  to  se t a sm all 
table in the back of the  sto re , iso lated  
as it w ere from  the d ign ity  of the 
re s t o f the sto re , and we cleaned up 
a lo t of junk. W e p u t a figure on it 
th a t w ould sell, and we sold it. Af- 
tew ards we had the  shelf-room  if 
no th in g  m ore.

T here  are som e sto res th a t have 
too m uch shelf room  and it is a ques
tion betw een dead stock  o r em pty  
dum m ies. A dum m y can be easily  re 
placed, and a p re tty  face is certain ly  
m ore inv iting  than  a  fly-specked 
cough syrup. I  have often  w ondered  
w hy such sto res  do n o t m ove th e ir 
p rescrip tion  coun ter fa rth e r front. I t  
m akes b e tte r  appearance, gives m ore 
back room , and saves a  lo t of w alk
ing.

T h ere  is no b e tte r  tim e to  un load 
than  ju s t now. W ith  a depleted  m ar

ket and high value of goods a person  
can m ake no m istake.

A dvertise your cough syrups- as con
tain ing  the full am ount of sugar. L in
im ents w ith the required  am ount of 
heat units.

Soaps m ade from  genuine fa ts and 
oils.

D isinfectants th a t will disinfect.
Clean up the  old sty les while clean

ing is good. P re-w ar goods will soon 
be as obsolete as if they  dated  back 
to antediluvian tim es.

Acquire, if possible, the drugless 
sto re  and you will then  be in line 
for the new goods as fast as the m ar
ke t can supply. George S. King.

T he W ood A lcohol T ragedies.
T he deaths resu lting  from  the use 

of w ood alcohol in the m anufacture 
of alleged w hisky are deplorable, be- 
xause  they  have resulted  from  ig n o r
ance. T he probability  is th a t those 
who concocted  the stuff in the  first 
place were also ig n oran t of its pos
sible effets, a lthough it is ju s t p os
sible they  w ere cold-blooded enough 
no t to  care.

O f course, there  are those who 
will a ttem p t to  hold prohibition  re 
sponsible for w hat has happened, 
w hich would be illogical in th a t it 
would seek to  ju stify  those who broke 
the  law  on the  th eo ry  th a t the law 
should n o t have been there  to  be 
broken. One whose purse is stolen 
can hard ly  be held responsible for 
the  crim e because he happened to 
have a purse  to  be stolen.

I t  m eans, how ever, th a t danger has 
arisen  from  an unlooked for source, 
and th a t w ood alcohol h ereafte r will

have to  be sold u nder restric tio n  that 
will m ake it im possible for it to  be 
used for beverage purposes.

T he recen t ag ita tion  over w hole
sale poisonings resu ltin g  from  the 
consum ption  of wood alcohol and 
o th er su b stitu tes for liquor m ay lead 
to  additional leg islation  by C ongress. 
W hile the In tern a l Revenue Bureau 
has au th o rity  under a special act en 
acted  several years ago to  m ake reg 
ulations for the con tro l of the sale of 
wood alcohol, it will not hesitate  to 
request additional legislation, if neces
sary, to  cope w ith the situation . If this 
is p roposed it is likely to  be in the  form  
of a heavy tax  on the m anufacture and 
sale of wood alcohol and the requ ire
m ent of perm its fo r all persons en 
gaged in the traffic. T his, it is said, 
would furnish  the governm en t w ith a 
reco rd  of the m ovem ent of w ood al
cohol from  m anufactu rer to  consum er 
and would enable the governm en t to 
take im m ediate action  in case of vio
lation of the regu la tions of the law.

T he shallow est p ersons are the 
m ost loquacious.

COLEMAN
Terpeneless

L E M O N
and Pure High Grade

VANILLA EXTRACTS
Made only by

FOOTE & JENKS
Jackson, Mich.

A  Srtiile Follows the Spoon 
W hen It’s Piper’s

PIPER ICE CREAM CO. 
Kalamazoo Michigan
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Preventing Window Frost.

The methods usually advised to 
prevent the deposition of moisture 
and frost on window-panes are the 
employment of double windows, or 
the coating of the glass with some 
one of the various liuids which have 
been recommended for the purpose. 
Another very efficient measure is 
said to be a small fan, and so placed 
as to blow directly upon the glass.

Some years ago a correspondent of 
the Scientific American reported to 
tljat journal a number of experiments 
he had made to remove ice or congel
ation of water from window-panes. 
He placed the efficacy of the reme
dies he employed in the following 
order:

(1) Flames of an alcohol lamp; (2) 
sulphuric acid; (3) aqua ammonia; 
(4) glycerine; (5) nitric acid; (6) 
hydrochloric acid; (7) benzine; (8) 
hydriotic acid; (9) boric acid: (10) 
alcohol; (11) cobalt nitrate; (12) in
fusion of nutgalls; (13) tincture or 
solution of ferrous sulphate.

Some years ago H. F. Ruhl. of Man- 
heim, Pa., read a paper before the 
State association in which he declared 
that the only really effective way to 
avoid window frost was to have the 
window properly constructed in the 
first place, and to use suitable meth
ods of heating and lighting in the 
second. He had remodeled his win
dow in accordance with his particu
lar ideas. W e quote

“It is a well-known fact that where 
illumination is produced by kerosene, 
gas, or gasoline, the condensation of 
mosture on the glass is worse at 
night. This shows that the illumin
ation has something to do with the 
frost on the window. Heat supplied 
from a stove, hot-air furnace, or a 
steam boiler also causes more ar less 
condensation of moisture.

“In the w riter’s store the window ip

The Guarantee Iceless
Fountain

Remember we are the agents for this make of Soda 
Fountain. It is a Michigan product, made by a re
liable firm, Bastian Blessing, with offices in Chicago 
and a factory in Grand Haven.

Every Fountain is a work of art and the range of 
style and price makes every merchant a prospective 
Soda Fountain owner.

Soda water and candy are filling a great need for 
refreshment. Why don't you get in a position where 
you can take full advantage of your chance to make 
a clean, legitimate profit on an honest article. Buy 
now before the season opens and be ready to greet your 
trade right*

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

left open at the back, except that a 
mirror back is used; this is 30 inches 
high, is hung on a Pullman car spring 
sash balance, thus perm itting it to be 
raised or lowered at will. At night, 
when the temperature ranges some
what lower, the mirror back is raised, 
thus admitting warmed air to the bot
tles of the window and entirely pre
venting frost during the night. The 
store is heated with a hot-water heat
er. W ith this heat the radiating sur
faces do not become so hot as with 
stove or steam heat; and there is no 
doubt that hot-water heat is a strong 
factor in preventing frost on the win
dow. The store is lighted with elec
tricity, and this, because of the ab
sence of an open flame, is without 
doubt another factor in preventing 
frost.

“ ‘T he proof of the pudding is in 
the eating ,’ and here’s the  p roof of 
the sto re  w ith frost-p roof w indows: 
T he w rite r’s windows w ere entirely  
free from  fro st during  the past w inter, 
while windows of the  o th er sto res in 
tow n w ere covered w ith frost for 
m onths a t a time.”

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

_____Wholesale Drug Price Current
Prices quoted are nominal, based on market the day ot issue.

A c id s
B oric  ( P o w d . )_17%@ 25
B oric  ( X t a l ) _17*4® 25
C arbo lic  _______  30® 34
C itric  _________  1 2 5 #  1 35
M u ria tic  ______  3*4# 5
N itric  __________  10® 15
O xalic _________  50® 60
S u lphu ric  _____  3*4® 5
T a r ta r ic  _______  90® 95

A m m o n ia
W ate r , 26 deg:. __ 12@ 20
W ate r , 18 d e g ._10® 17
W ate r , 14 d e g ._ 9® 16
C arb o n ate  _____  22® 26
C hloride (G ran ) 18%@ 25

B a ls a m s
C opaiba ______  1 00 ®1 20
F ir  ( C a n a d a )_2 50@2 75
F ir  (O regon) __ 50® 7 b
P e ru  _ ______7 00® : 25
Tolu _________  2 50@2 75

B a rk s
C assia  (o rd in ary ) 45® 50
C assia  (Saigon) 90® 1 00
S a ssa fra s  (pow. 70c) @ 65
Soap C u t (pow d.)

40c ____________ 30® 3b

B e rr ie s
C ubeb _______  1 90@2 00
F ish  ___________ 90® 1 00
J u n ip e r  _________ 10® 20
P rick ley  A sh __ ® 30

E x tr a c ts
L icorice _ _____ 60@ 65
L icorice  powd. 1 20@1 25

F lo w e rs
A rn ica  __________ 75® 80
C ham om ile (G er.) 80® 1 00
C ham om ile Rom  1 00® 1 20

G u m s
A cacia , 1 s t _____ 60® 65
A cacia , 2nd ____ 55® 60
A cacia , S o r t s ___ 35(0/ 40
A cacia , pow dered 45® 50
Aloes (B a rb  Pow ) 30® 40
Aloes Cape I ’ow ) 30® 35
A loes (Soc Pow ) 1 40@1 50
A safo e tid a  ___  4 50@5 00

Pow . _ __ @7 50
C am phor __ _ _ 4 25@4 30
G ua iac  ________ ®2 00
G uaiac, pow dered @2 00
K ino _ ________ (u> 85
K ino, pow dered @1 00
M yrrh  _________ @1 40
M yrrh , P o w . __ @1 50
O pium  ______  10 00@10 40
O pium , powd. 11 50®11 80 
O pium , g ra n . 11 50@11 80
Shellac  _______  2 10@2 20
Shellac  B leached  2 15@2 25
T r a g a c a n t h ___  6 50® 7 00
T ra g a c a n th  powd. @5 00 
T u rp en tin e  _____  35® 40

Insecticides
A rsen ic  ________  18@ 25
B lue V itrio l, bbl. ® 10
B lue V itrio l, less  11® 16
B o rd eau x  M ix D ry  18® ?.S
H ellebore , W hite

pow dered  _____  38® 45
In se c t P o w d e r _75@1 25
L ead  A rsen a te  P o  30® 50
Lim e a n d  S u lphu r

D ry  _________  10%@ 25
P a r is  G reen  ___  46 @ 56

Ice C ream
P ip e r  Ice C ream  Co.,

K alam azoo
B ulk , V an illa  _____  1 10
B ulk , C h o c o la te ____  1 20
B ulk , C aram el _____  1 20
B ulk , G r a p e - N u t_____ 1 20
B ulk , S t r a w b e r r y ___ 1 30
B ulk , T u t t i  F r u i t i _1 30
B rick , V an illa  _____  1 20
B rick , C hocolate  ___  1 60
B rick , C aram el ____  1 60
B rick , S t r a w b e r r y _1 60
B rick , T u t t i  F r u i t i _1 60
B rick  an y  c o m b in a t'n  1 60

Leaves
B uehu  ________  @3 25
B uchu , pow dered  @3 50
Sage, bulk  _____  67® 70
Sage, !4 l o o s e __ 72® 78
Sage, p o w d e re d _55@ 60
S enna, A l e x __ 1 40@1 50
Senna, T inn . __  30® 35
Senna, T inn . pow. 35® 40
U va U rs i ______  25® 30

Oils
A lm onds, B itte r ,

tru e  ______  13 50@13 75
A lm onds, B itte r ,

a rtif ic ia l ___  2 50® 2 75
A lm onds, Sw eet,

tru e  ________  1 75@2 00
A lm onds, Sw eet,

im ita tio n  ____  85@1 00
A m ber, c r u d e _ 3 00®3 25
A m ber, rec tified  3 50@3 75
A nise _________  2 75@3 00
B erg am o n t ___  8 00® 8 20
C a jep u t _____  1 75@2 00
C assia  _______  4 50@4 75
C as to r _______  2 25@2 50
C edar L e a f ___  3 25@3 50
C itro n e lla  ___  1 25® 1 50
Cloves _______  5 00®5 25

C oeoanut _____  40@ 50
Cod L iver ___  4 75®5 00
C ro ton  __ ------- 2 25@2 50
C otton  See d —  2 35®2 55
E igeron —_ 12 00® 12 25
C ubebs _____  13 50@13 75
E u c a ly p tu s  ___  1 50@1 75
H em lock, p u re  2 00@2 25 
J u n ip e r  B errie s

------------------ 10 00® 10 25
J u n ip e r  W ood 3 5(J@3 75
L ard , e x t r a ___  2 35 @2 50
L ard , No. 1 __ 1 80®2 00
L av en d er Flow  15 00@15 25 
L av en d er G a r 'n  1 75@2 00
L em on _______  2 75(5)3 00
L inseed  boiled bbl. @2 01 
L in seed  bid less 2 11@2 21 
L inseed , ra w  bbl. @1 99 
L inseed  raw  less  2 09@2 19 
M usta rd , tru e , oz. @2 95 
M usta rd , a rtif il, oz. @1 10
N ea ts fo o t -------  1 75@1 95
Olive, p u r e -----  4 75@6 00
Olive, M alaga,

yellow  ---------- 3 75@4 00
Olive, M alaga,

g reen  ---------- 3 75@4 00
O range , Sw eet 7 50® 7 75
O riganum , pure @2 50
O riganum , eom 'l 1 00@1 25
P en n y ro y a l __ 3 00® 3 25
P e p p e r m in t_1! Ì 00@12 25
R ose , p u r e _2* 1 00®25 00
R o sem ary  Flow s 2 00@2 25
Sandalw ood, E .

I. --------------  1:5 00@15 20
S a ssa fra s , tru e 3 00@3 25
S a ssa fra s , a r t i ’l 1 50 @1 75
S p e a r m i n t_l 1 7 50® 17
Sperm  ________ 2 40® 2 60
T an sy  ________ 9 00®9 25
T ar, U SP  _____ 48® 60
T u rp en tin e , bbls. @2 01 
T u rp en tin e , less 2 11@2 16 
W in te rg reen , tr .

-----------------  12 00@12 25
W in te rg reen , sw ee t

b irch  _______  9 00@9 25
W in te rg reen  a r t  1 20@1 40
W orm seed ___  8 50®8 75
W o rm w o o d _ 16 00@16 25

P o ta s s iu m
B ic a r b o n a te __ . 55® 60
B ich ro m ate  _ 37 *4® 50B rom ide 1 05® 1 10C arb o n ate  _ 92®1 00
C hlo ra te , g ra n 'r  
C h lo ra te , x ta l o r

48® 55
powd. _ . 28® 35

C yanide _ *> 50
Iodide _______ 3 85 @4 00
P e rm a n g a n a te  _ . 80® 1 00
P ru ss ia tc , yellow 80® 90I T u ssia te , red 1 85® 2 00
S u lp h a te  _ @ 85

R oots
A lk a n e t _____  3 75@4 00
Blood, pow dered 60(® 75
C alam us 60® 1 00
E lecam pane , pvvd. 22® 35
G entian , powd. 2'7*/2@ 35G inger. A frican ,

pow dered  _____ 29® 36
G inger, J a m a ic a  
G inger, J am a ica ,

40® 45
pow dered 45® 50

G oldenseal, pow. 8 50® 8 80
Ipecac , p o w d ._4 50®5 00
Licorice, powd. 35® 40
L icorice , powd. 40® 50
O rris, pow dered 40® 45
Poke, pow dered 30®
R h u b arb  _ # 3 bb
R h u b arb , powd. 2 60@2
R osinw ood, powd. 30@ 35 
S a rsa p a r illa , H ond.

g round  --------  1 25® 1 40
S a rsa p a r illa  M exican,

g ro u n d  --- @ 80
Squills --------------- 35® 40
Squills, pow dered  60® 70
T u m eric , pow d. 25® 30
V ale rian , powd. @2 00

Seeds
A nise ______ 35® 40
A nise, pow dered 37® 40
B ird , I s __ 13® 19C an ary  _____ 15® 20
C araw ay , Po. .35 28® 30
C ardam on  ___  2 25@2 50
C elery, powd. .65 57® 60
< 'o r ia n d er powd 30 
Dill __ _

22%@25 
25® 30

F ennell _____ 30® 40
F lax  _____ 14® 18
F lax , g ro u n d  _ 14® 18
F o en u g reek  pow. 15® 25
H em p ________  l;2*4® 18
L obelia  _____  1 75®2 00
M u sta rd , yellow -45® 50
M u sta rd , b l a c k _ 36® 40
P o p p y ----- --------- @1 00
Q uince _______  1 50®1 75
R ape _ _________ 15® 20
S ab ad illa  ______ ® 35
S abad illa , powd. 30® 35
Sunflow er ______ 15® 20
W orm  A m erican ® 45
W orm  L e v a n t 1 65@1

T in c tu res
A conite _______ @1 70
Aloes ®1 20
A rn ica  _________ ®1 50
A safo e tid a  ____ @3 90
B elladonna  ___ @1 40
B enzoin  _______ ®1 80
B enzoin Com po’d ®3 00
B uchu  _________ @2 70
C a n t h a r a d i e s __ @2 90

C apsicum  _______  @1 95
C ardam on  ________  @1 50
C ardam on, Com p. @1 35
C atech u  _________  @1 50
C inchona  ________  @1 80
Colchicum  _______  @2 40
C ubebs ----------------- @2 60
D ig ita lis  __________ @1 60
G en tian  ______  @1 20
G inger ------------------  @1 50
G uaiac  ___________  @2 65
G uaiac , A m m on. @2 40
Iodine ------------------  @1 50
Iodine, C olorless @2 00
Iron , clo. _________  @1 45
K ino --------------------  ® l  35
M yrrh  ____________  @2 25
N ux V o m i c a __  @1 95
O pium  ------------------  @4 50
O pium , C am ph. ®1 25
O pium , D eodorz 'd  @4 50
R h u b arb  --------------  @1 80

P a in ts
L ead , red  d r y ----- 15@15*4
L ead, w hite  d ry  __ 15®15*4
L ead , w h ite  o i l _15®15%
O chre, yellow  bbl. ®  2
O chre, yellow  less 2% ®  5
B u tty  ------------------ 6® 8
R ed  V en e t’n  A m . 2%@ 5
R ed V e n e tn  E ng . 3® 6
V erm illion , A m er. 25® 30
W h itin g , b b l . ___  ® 2%
W hiting  _______  3 ‘A® 6
L. H . F . P rep . 3 75®4 00

M is c e lla n e o u s
A cetana lid 75@ 90
A lum  _________ 16® 20
A lum , pow dered  an d

g ro u n d  _ ____ l/@ 20
B ism u th , S ubn i-

t r a te  ________ 3 5G@3 80
B o rax  x ta l  o r

Pow dered 10® 15
C an th a rad e s , po 2 25®0 50
C alom el _______ 2 3i@ 2 45
C apsicum  _ 38® 45
C arm in e  _____  7 25@7 60
C ass ia  B u d s ____ 50® 60
Cloves ___________ 67® 75
C halk  P re p a re d 12® 15
C halk  P re c ip ita te d 12® 15
C hloroform  ___ 45@ 55
C hloral H y d ra te  1 70@2 10
C ocaine __  13 i60.<¿ 14 05
Cocoa B u t t e r ___ 6ü@ 75
C orks, lis t, less 50%.
C opperas, b b l s ._ @ 03
C opperas, l e s s _3*4® 8
C opperas, pow d. 4%@ 10
C orrosive  S ublm  2 22@2 30
C ream  T a r t a r __ 70® 75
C u ttlebone  ______ 90®1 00
D ex trin e  ________ 9® 15
D over s  1’ow der 5 75@6 00 
E m ery , A ll N os. 10® 15
E m ery , P ow dered  8® 10
E psom  S a lts , bbls @04% 
E psom  S a lts , le ss  5® 10
E rg o t -------------- @6 25
E rg o t, l'o w d e re d  @6 50
F lak e  W h ite  ___  15® 20
F o rm aldehyde , lb. 40® 45
G ela tin e  --------- 1 55@1 75
G lassw are, less  50%. 
G lassw are, fu ll case  58%. 
G lauber S a lts , bbl. @ 2% 
G lauber S a lts  less  3%@ 8
Glue, B r o w n ------- 25® 35
Glue, B row n G rd. 20® 30
Glue, W hite  ___  35® 40
Glue, W hite  G rd. 35® 40
G lycerine ________ 33® 47
H ops ------------------  85 @1 00
Iodine -------------  5 45®5 70
Iodoform  --------- 6 50@6 80
L ead , A c e t a t e _20® 30
L y c o p o d iu m __  3 00@3 25
M ace ----------------  85® 90
M ace, P ow d ered  95@1 00
M entho l ___  18 00®18 20
M orphine -----  11 95® 12 35
N ux  V om ica ___  @ 30
N ux V om ica, pow. 20® 30 
P ep p e r b lack  pow. 37® 40
P ep p e r, w h i t e ___  @ 50
P itch , B u rg u n d y  @ 15
Q u assia  -------------  12® 15
Q uinine ----------  1 22@1 72
R ochelle S a l t s _51® 56
S acch arin e  _____ @ 40
S a lt P e t e r ________ 20® 30
S eid litz  M ix tu re  40® 45
Soap, g r e e n ----- 22%@ 30
Soap m o tt cas tile  22%@ 25 
Soap, w h ite  c as tile

case  ----------  @15 00
Soap, w h ite  c as tile

less, p e r  b a r __  @1 60
S oda A sh _____  3%@ 10
Soda B ica rb o n a te  3%@ 10
Soda, S a l ________ 2*4® 5
S p ir its  C am p h o r @2 00
S u lphu r, r o l l ____4*4@ 10
S u lp h u r, Subl. __ 4%@ 10
T a m a rin d s  ____  25® 30
T a r ta r  E m e tic  1 03@1 10 
T u rp en tin e , V en. 50®6 00 
V an illa  E x . p u re  1 50@2 00
W itch  H a z e l_1 40@2 00
Z inc S u lp h a te  __ 10® 15
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, aré 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
C a n n e d B la c k b e r r ie s
C heese
J e lly

A M M O N IA  
Arctic Brand

12 oz. 16c, 2 doz. box 2 70
16 oz. 25c, 1 doz. box 1 75
12 oz. 40c, 1 doz. box 2 85
Moore’s Household Brand 

12 oz.. 2 doz. to case . .2  70

A X L E  GREASE

B A K E D  GOODS 
Loose-Wiles Brands

K rispy  C rack e rs  ...........  18
L. W. Soda C rack ers  . .  16 
L. W . B u tte r  C rack e rs  18
G rah am  C rack ers  ......... 18
F ig  Sni B ar .....................  25
L. W. G inger S naps . . . .  18
H oney G irl P la in  ...........  25
H oney  G irl Iced ........... 26
C ocoanut Taffy ...............  28
V anilla  W afer .................  40

S*ubject to  q u a n tity  d is- 
counL

B LU IN G
Jennings’ Condensed Pearl
Sm all, 8 doz. box . . . .  2 55 
L arge, 2 doz. box . . . .  2 70

B R E A K F A S T  FOODS  
C racked Wrh ea t, 24-2 4 60
C ream  of W h ea t . . . .  9 00
G ra p e -N u ts  ..................... 3 80
P illsb u ry ’s B es t C er’l 2 90 
Q uaker Puffed K ice . .  5 60 
Q uaker Puffed  W h ea t 4 30 
Quaker B rk fs t B iscu it 1 90 
Q uaker C orn F la k e s  3 35
R alston  P u r in a  ........... 4 00
R alston B ranzos  ......... 2 20
K alston Food, la rg e  . .  3 60 
K alston Food, sm all . .  2 60 
Saxon W heat Food . .  4 80 
Shred W h ea t B iscu it 4 50 
r r is c u it,  18 ...................  2 25

Kellogg’s Brands 
Toasted  Corn F lak es  4 20 
T oasted  C orn F la k e s

Ind iv idual .....................2 00
K rum bles .......................  4 20
K rum bles, In d iv id u a l 2 00
B iscu it .............................  2 00
D rin k e t ...........................  2 60
P e a n u t B u tte r  ........... 3 65
No. 1412, doz.................  1 80
B ran  .................................  3 60

BROOMS
S ta n d a rd  P a rlo r  23 lb. 5 75 
F ancy  P a rlo r, 23 lb. . .  8 00 
Ex. F an cy  P a rlo r  25 lb. 9 50
Ex. Fey. P a r lo r  26 lb. 10 00

B RU SH ES
Scrub

Solid B ack. 8 In. . . . .  1 50
Solid B ack. 11 in. . . .  l  75
P oin ted  E n d s  ............. 1  25

Stove
No. 1 .............................  11*
No. 2 ...............................  l  25

•hoe
No. 1 ...............................  *0
No. 2 ............................. 1 15
No. I ...... ......................... 2 *o

B U T T E R  COLOR  
D andelion, 26c size  . .  2 00 
P erfec tion , p e r  dos. . .  l  30

C A N D L E *
Paraffine, 6s .................   16
Paraffine, 12s ................  16
W lck ing  .............................  40

C A N N E D  GOODS 
Apples

8 lb . S ta n d a rd s   @2 10
N o. 10 ___________  @7 26

B lack b erries
3_ lb. S ta n d a rd s  .........
N ". 10 ------------------  @13 00

B eans— B aked
B row n B eau ty , No. 2 1 35
Cam pbell, No. 2 ......... 1 50
F rem o n t, No. 2 ...........  1 35
V an C am p, % lb ........... 76
V an C am p, 1 lb ........... 1 25
Van C am p. 1% lb. . . .  1 60
Van C a m a  2 lb...........1 so

B eans—C anned  
R ed K id n ey  . . . .  1 3 5 0 1  45
S tr in g  ...................  1 35(d.2 70
W ax .......................  1 3 6 0 2  70
L im a  .....................  1 2002 35
Red .........................  96 @1 25

C lam  Bouillon 
B u rn h a m ’s  7 oz. ......... 2 50

C orn
S ta n d a rd  _____________ 1 65
C o u n try  G e n t le m a n _2 00
M aine ________________ 2 25

H om iny
V an C am p .....................  1 86
Jac k so n  ...........................  1 30

L o b s te r
V4, lb ...................................... 2 45
Vi lb ....................................  4 60

M ackerel
M u sta rd , 1 lb .................  1 80
M u sta rd , 2 lb .................  2 80
Soused, 1% lb ...............  1 60
Soused, 2 lb .................... 2 76

M ushroom s
B u tto n s , is ,  p e r c a n  1 40
H o te ls, I s  p e r  c an  1 15

P lu m s
C alifo rn ia , No. 3 . . . .  2 40 

P e a rs  In S y rup
M ich igan  ____________4 50
C alifo rn ia  ___________5 50

P e a s
M arro w fa t . . . .  1 75 @1 90 
E a rly  J u n e  . . . .  1 6 5 0 1  90 
E a r ly  J u n e  s if td  1 9 0 0 2  40

P each es
C alifo rn ia , No. 2 Vi . .  4 75 
C alifo rn ia , No. 1 . . . .  2 40
M ich igan  No. 2 ........... 4 25
P ie , ga llo n s  ...............  12 00

P ln eap p ls
G rated . No. 2 ...............  4 00
Sliced No. 2 E x t r a  . .  4 76

P u m p k in
V an  C am p, N o. 3 ___ 1 45
V an C am p, N o. 10 . . .  4 60 
H ake Shore, N o. 3 . . .  1 45 
V esper, N o. 10 ........... 3 90

Salm on
W arre n ’s  1 lb. T a ll . .  4 10 
W a rre n ’s  Vi lb. F la t  2 60 
W arre n ’s  1 lb. F la t  . .  4 25
Red A la sk a  ...................  3 90
Med. R ed  A la sk a  . . . .  3 60 
P in k  A la sk a  ...............  2 65

S a rd in e s
D om estic, % s _ 5 00© 6 50
D om estic, fea . .  7 00 0 8  00 
D om estic, Vis . .  7 0 0 0 8  00 
C alifo rn ia  Soused . . . .  2 25 
C alifo rn ia  M u sta rd  . .  2 25 
C alifo rn ia  T o m ato  . .  2 25

S a u e rk ra u t
H a ck m u th , N o. 3 . . . .  1 45 

S h rim p s
D unbar, I s  doz ................ 1 90
D u n b ar, lV is  doz...........3 75

S traw b e rr ie s
S ta n d a rd  N o. 2 _______4 60
F a n cy , No. 2 _________5 50

T o m ato es
No. 2 ...................  l  45 0 1  75
No. 3 ...................  2 0002  35
No. 10 ...................  ©7 00

C A TSU P
S n id e r’s  8 ox. .............  l  80
S n id e r’s  16 oz.................. 2 90
R oyal R ed, 10 os. . . . .  1 36 
N edrow , 10Vi os. . . . .  1 40 
N edrow , g&L g la s s  J a r  11 60

C H E E S E
B rick  _________________
W isconsin  F la ts  _L~__
L onghorn  _____________
N ew  Y ork  _____ ______
M ichigan F u ll C r e a m _

C H E W IN G  GUM  
A dam s B lack  J a c k  . . . .
B eem an ’s P e p s in  ...........
B eech n u t ...........................
D oublem in t .......................
F la g  S p ru ce  ...................
Ju icy  F T ult .....................
S p ea rm in t, W rlg leys  . .
¥ u c a ta n  .............................
Zeno ....................................

C H O C O LA TE

34
34 
37
35

70
70
80
70
70
70
70
70
65

W a lte r  B ak e r  f t  Co.
C a rac a s  .............................  42
P rem iu m , V4s o r  Vis . .  47

W a lte r  M. D ow ney Co.
P rem iu m , V4s .............. 44
P rem iu m , Vis .............. 44

C IGARS
National Grocer Co. Brands
A n to n e lla  C igars, 60

foil ...........................  37 60
A n to n e lla  C igars, 100

foil ...........................  37 50
A n to n e lla  C iga rs , 25

t i n s ...........................  87 60
E l R a jah , D ip lo m at-

icas, 100s  ..................  7 00
E l R a ja h , corona, 50

p e r  100 ..................  7 76
E l UaJ&h, E p icu re , 60

p e r 1000 .................74 00
E l R a jah , E p icu re , 25,

p e r  100 ..................  8 30
E l R a jah , A rk , 60,

p e r 100 .................... 7 30
E l R a jah , P re s id e n t,

50, p e r  100 ..................10 00
Odin. M onarch , 50,

wood, p e r  100 . . . .  5 60 
Odin, M onarch , 26 t in  5 60
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 81 
M unga  P a rk , 500 lo ts  72 52 
M ungo P a rk , le ss  th a n

600 .........................  76 00
M u^go P a rk , 25 w ood 75 00

W orden  G rocer Co. B ran d s  
H a rv e s te r  (S hade  G row n) 
R ecord  B re ak e r, 50s

fo il .............................  75 00
D elm onico 50s ..........  75 00
P a n a te lla , 50s ............. 75 00
E p icu re , 50s ...............  95 00
F a v o r ita  E x tra ,  503 95 00
P re s id e n ts , 50s ___  112 50
(L a  A zora  B ro ad leaf C igar)
W ash ing ton , 50s ____ 75.00
P a n a te lla  Foil, 50s . .  75 00 
P e rfec to  G rande , 50s 95 00
O pera , 50s ________ 57 00
S anchez  & H a y a  C lear 
H a v a n a  C igars. M ade in 

T am pa , F lo r id a
R o thch ild s, 50s ............75.00
B. P a n a te lla , 5 0 s ___  75 00
D ip lom atic s, 5 0 s ___  95 00
B ishops, 50s .............  115 00
R e in a  F in a , 50s T in s  115 00
Q ueens, 50s ...............  135 00
P erfec tio n ad o s , 25s 150 00

Ig n a c ia  H a y a
M ade in  T am p a , F lo rida . 
E x t r a  F a n c y  C lear H a v a n a
D elicados, 50s _____ 120 00
P rim ero s , 5 0 s ______ 140 00

R o sen th a l B ros.
R. B. C ig a r (w rapped

in  tis su e )  50s ......... 60 00
Im p o rted  S u m a tra  w ra p p e r  

M an .lla  C iga rs  
F ro m  P h ilip p in e  Is lan d s
L ioba, 100s  ...................  37 50

O th e r B ra n d s  
C h arle s  th e  E ig h th  (D o

m estic ) , 50s ............. 70 00
B. L ., 60s .....................  52 00
H e m m e te r  C ham pions,

50s ...............................  56 00
C o u rt R oyal, 6 0 s ___  60 00
C o u rt R oyal, 25 t in s  60 00
Q ualex , 50s ................. 50 00
K nick erb o ck er, 50s . .  64 00 

Stog ies 
T ip  Top, 50s tin s ,

2 fo r  5 .....................  19 50

C L O T H E S  L IN E
H em p, 50 f t  ...............  2 60
T w is ted  C otton , 60 f t. 3 25 
T w isted  C otton , 60 f t .  3 90
B ra ided , 50 f t ...............  4 00
B ra id ed , 80 f t  ...........  4 25
Sash Cord ..................... 4 50

COCOA
B ak e r’s  ...............................  48
B unte , 15c Bize ...............  65
B un te , Vi lb .......................  60
B u n te . 1 lb .........................  48
C leveland .......................  41
Colonial, Vis ...................  66
Colonial, Vis ...................  86
E p p s  .................................... 42
H ersh ey s , V4* ...................  42
H ersh ey s , Vis ...................  40
H u y le r ................................ 36
Low ney, Vis .....................  48
Low ney, V4s .....................  47
Low ney, Vis .....................  47
Low ney, 5 lb. c a n s .........44
V an H o u ten  Vis ........... 12
V an H outen , 44s ..........  18
V an H ou ten , Vis ..........  36
V an  H o u ten , I s  ...........  65
W a n -E ta  ...........................  36
W ebb .................................  33
W ilbur, Vis .......................  S3
W ilbu r. U s .......................  33

COCOANUT
Vis, 5 lb. case  D un h am  46
U s, 5 lb. case  ...............  45
U s & U s. 15 lb. case  45
6 an d  12c pkg. in  pa il3 4 75
B ulk, p a ils  .....................  38
B ulk, b a rre ls  .................  35
48 2 oz. pkgs., p e r  case  4 00
48 4 oz. pkgs., p e r case  7 50

C O F F E E  R O A 8T E D
Bulk

Rio ................................ 26028
S an to s  .........................  37040
M aracabo  ...........................  43
M exican ..........................   43
G u tam a la  ...........................  42
J a v a  ...................................  50
M ocha .................................. 50
B ogota  ...............................  43
P e a b e rry  .............................. 41

Package Coffee 
N ew  Y ork  B asie  

A rbuck le  .....................  38 50
M cLaughlin’s XXXX 

M cL aughlin ’s  X X X X  p a ck 
ag e  coffee is sold to  r e ta i l 
e rs  only. M ail a ll o rd e rs  
d irec t to  W . F . M cL augh
lin  f t  Co., Chicago.

Coffee E xtracts
N. Y.. p e r  100 ...............  *Vi
F r a n k ’s  250 p ack ag es  14 60
H u m m el’s  60 1 lb ...........10

C O N D E N 8 E D  M IL K
E agle, 4 dos...................11 00
L eader. 4 doz.................  8 60

E V A P O R A T E D  M IL K
C arn a tio n , T a ll, 4 doz. 6 40 
C arn a tio n , B aby , 8 doz 5 90
P e t,  T a l l _____________ 6 40
P e t,  B ab y  __________  4 35
V an  C am p, T all _____ 6 40
V an  C am p, Baby__ __ 4 25
D undee, T a ll. 4 doz. 6 40 
D undee, B aby, 8 doz. 5 90 
S ilver Cow, T all 4 doz 6 40 
S ilver Cow B ab y  6 dz 4 40

M IL K  C O M P O U N D
H ebe. T all. 6 doz.......... 5 90
H ebe. B aby. 8 doz. . .  6 60 
C arolene, T all, 4 doz. 6 65

C O N F E C T IO N E R Y  
Stick Candy P a ils

H orehound  ____________30
S ta n d a rd  ______________30

C ases
Ju m b o  ________________29
B oston  S u g a r  S t i c k _36

Mixed Candy

C ut L o af _____________31
G rocers _______________24
K in d e rg a rte n  _________33
L e a d e r _______________30
N ovelty  _______________31
P rem io  C r e a m s _______44
R oyal _________________ 30
X  L  O _______________27
F ren c h  C r e a m s _______32

S p ec ia ltie s  P a ils
A uto  K isses  (b a sk e ts )  31
B onnie  B u tte r  B ite s_35
B u tte r  C ream  C o r n _38
C aram el Bon B ons __ 35
C aram el C r o q u e t te s_32
C ocoanu t W affles ____33
Coffy Toffy ___________35
F udge , W a ln u t _______35
F u d g e , W a ln u t Choc. 35 
C ham pion G um  D rops 28 
R asp b e rry  G um  D rops 28 
Iced O range  Je llie s  __ 32
Ita lia n  B on B o n s _____30
AA L icorice  D rops

5 lb. box. __________2 15
L ozenges, P ep . _______32
L ozenges, P in k  _______32
M anchus ______________31
N u t B u tte r  P u f f s __ I  33

C hocolates P a ils
A sso rted  C h o c .________37
C ham pion _____________35
H oneysuck le  C hips __ 50 
K londike C hoco lates— 45
N abobs _______________45
N ibble S ticks , b o x _2 60
N u t W a f e r s __________ 45
Ocoro Choc. C aram els  43
P e a n u t C l u s t e r s ______50
Q u in te tte  _____________37
R eg in a  ________________34
V ic to ria  C aram els  42

Drops
C ham pion  ________  °R
R asp b e rry  ___________
F a v o rite  ____________ 30
S u p erio r ____________ 29
O range  Je llie s  _____  32

Lozenges
A A P ep . L o z e n g e s_32
A A P in n  L o z e n g e s_32
A  A  Choc. L ozenges 32
M otto L o z e n g e s ____ 34
M otto  H e a r ts  _____  34

Hard Goods

F IS H IN G  T A C K L E  
Cotton Lines

.Vf ? 16 fee t . . . . . .  1 45No. 3, . . .  1 70No. 4, 15 fee t Ï 86No. 5, 15 fe e t . . . . . .  2 15No. 6, 16 fe e t  . . . . . .  2 45
Linen Lines

Fudge, Choc. P e a n u t 28 
®m * U’ Per 100 y a rd s  6 65 
M edium , p e r  100 y a rd s  7 26 
L arge, p e r 100 y a rd s  0 00

L em on D r o p s ________32
O. F . H o reh o u n d  D rp s  32
A nise  S q u a re s  _____  32
P e a n u t S q u a r e s ____ 32
R ock C a n d y ________  40
S unsh ine  A s s t . ______ 43

Pop Corn Goods
C ra c k e r-Ja c k  P r i z e _7 00
C heckers  P r i z e _____ 7 00

Cough Drops
B oxes

P u tn a m  M entho l ___ 1 65
S m ith  B ros. _________1 65

C O O K IN G  C O M P O U N D 8  
Mazola

P in ts , tin , 2 d o z .___ 7 75
Q u a rts , tin , 1 d o z ._7 25
Vi G al. tin s , 1 d o z ._13 75
G al. tin s , Vi d o z .__ 13 50
5 Gal. tin s , % doz. . .  22 00

F lo a ts
No. lVi, p e r  g ro ss  . .  l  
No. 2, p e r  g ro ss  . . . .  1 

2Vi. p e r  g rose  . . . .  2

Hooks— Kirby 
Size 1-12, p e r  1,000 . . . .
Size 1-0, p e r  1.000 . . . .*
Size 2-0, p e r  1,000 . .  1
Sjze. 3-0, p e r  1.000 l
Size 4-0, p e r  1,000 . .  1
Size 5-0, p e r  1,000 . .  l

S in k e rs
No. 1, p e r  g ro ss  ............
No. 2, p e r  g ro ss  . . . .
No. 3, p e r  g ro ss  ..........
No. 4, p e r  g ro ss  . . . .  1
No. 5, p e r  g ro ss  . . . .  1
No. 6, p e r  g ro ss  . . . .  1
No. 7, p e r  g ro ss  . . . .  2
No. 8, p e r  g ro ss  . . . .  2
No. 9, p e r  g ro ss  . . . .  4

50
76
26

84
96
15
37
65
V

65
72
85
10
46
85
8«
31
or

COUPON BOOK8
60 E conom ic  g ra d s  . .  2 26 
100 Econom ic g ra d s  I  76 
600 E conom ic g ra d s  17 00 
1,000 E conom ic g rad e  80 00 

W h ere  1,000 books a re  
o rdered  a t  a  tim e, sp ec ia l
ly p r in ted  f ro n t cover la 
fu rn ish ed  w ith o u t ch arge.

C REA M  O F T A R T A R
6 lb. boxes .......................  65
8 lb. boxes .......................  86

D R IE D  F R U IT 8  
Apples

E v ap ’ed, Choice, b lk  . .  22

Apricots
E v a p o ra te d , C h o ic e __  35
E v ap o ra ted , F a n c y  . . . .  44

Citron
10 lb. box _____________50

C u rra n ts
P a c k ag es , 16 oz. ______27
Boxes, B ulk, p e r lb. . . .  26

Peaches
E v ap . Choice, U npeeled  22 
E v ap . F an cy , U npeeled  24 
E v ap . Choice, P ee led  24 
E v ap . F an cy , P ee led  26

Peel
L em on, A m erican  _____38
O range , A m erican  _____38

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand 

Pure V an ila  
Terpen eless 
Pure Lemon

7 D ram  16 C e n t .........
1V4 O unce ¿0 C en t ”  
2 O unce, 35 C en t . . .  
2V4 O unce 35 C en t . 
2 Vi O unce 45 C en t . 
4 O unce 65 C en t . . .
8 O unce 90 C en t . . .  
7 D ram  A sso rted  . . .  
1V4 O unce A sso rte d  ..

Dos. 
. 1 26 
• 1 00 
. 2 70 . 2 86 
. 6 10 . 6 20 
• •  60 
. 1 26 

2 00

F L O U R  A N D  F E E D
L ily  W hite  ________13 yy
U ran am  2a lb. p e r  cw t. 5 80 
u o iu en  G ra n u la te d  M eal,

2o lbs., p e r  c w t . __ 4 80
R ow ena  P a n c a k e  6 lb.

C om pound ...............  5 60
R ow ena  B u ck w h e a t

C om pound ...............  6 00
R ow ena  C orn  F lo u r,

W atson  H ig g in s  M illing
Uu.

N ew  P e rfec tio n , Vis 14 25 
Meal

G r. G ra in  M. Co. 
B o lted  ---------------------  5 20
Gulden G r a n u l a t e d _5 40

W heat
No. 1 R ed  ....................... 2 35
No. 1 W h i t e ................... 2 33

Raisins
Choice S ’ded  1 lb. pkg . 23 
F an cy  iS’ded, 1 lb . p s g . 24 
T hom pson oeedleaj,

1 lb . pkg . __________22
T hom pson oeedless, 

bu lk  .................................  22

O ats
M ich igan  C arlo ts  ____  94
L ess  u ia n  C a r l o t s ____  98

C orn
C arlo ts  _____________ 1 60
L ess tlia n  C a r l o t s ___ 1 t>5

California Prunes 
80- 90 25 lb. boxes . . 0 1 8 Vi 
70- 80 25 lb. boxes . .0 1 9  
60- 70 25 lb. boxes . .0 2 0  
50- 60 25 lb. boxes ..0 2 1 V i 
40- 50 25 lb. boxes —0 2 5  
30- 40 25 lb. boxes ..ig 2 8

FA R IN A C E O U 8  GOODS 
Beans

M ed. H a n d  P icked  . . . .  8Vi
C alifo rn ia  L im as ...........
B row n, H olland  ........... 6Vi

Farina
25 1 lb. p ack ag es  . . . .  2 80 
B ulk , p e r  100 lbs...........

Hom iny
P e a rl, 100 lb. s a c k ____4 50

Macaroni
D om estic, 10 lb. box  . .1  10 
D om estic, b ro k en  bbls. 8 Vi 
S k in n e r’s  24s, c ase  1 37Vi
Golden Age, 2 dos. . .  1 90
F o u ld ’s , 2 dos. ............. 1 90

Pearl Barley
C h es te r ...........................  6 25

Peas
Scotch , lb ................... .. 7
S plit, lb. ______________*

8ago
E a s t I n d i a _____________12

Tapioca
P e a rl, 100 lb. s ac k s  . . . .  12 
M inute , S u b s titu te , 8

oz., 3 doz. .................  4 06
D rom edary  In s ta n t,  8 

doz., p e r  c ase  ......... 2 70

H ay
C arlo ts  _____________ 34 yy
L ess  th a n  C a r l o t s _ 36 00

Feed
S tre e t  C ar F e e d ___  64 00
No. 1 C orn  & O a t F d  64 00
C rack ed  C orn  ______ 65 00
C oarse  C orn  M e a l_ 65 00

F R U IT  JARS  
M ason, Vi p in ts , g ro  8 00 
M ason, p ts .,  p e r  g ro ss  8 40 
M ason, q ts ., p e r  g ro . 8 76 
M ason, Vi g a l., g ro . 11 00 
M ason, c a n  tops, gro . 2 86 
Id ea l G lass  Top, p ts . 0 50 
Id ea l G lass  T op. q ts . 9 90 
Id ea l G lass T op Vi 

g a llon  .......................  12 00

G E L A T IN E
Cox’s  1 doz. la rg e  . . .  1 90 
Cox’s  1 doz. sm a ll . .  1 25 
K n o x ’s  S p ark lin g , doz. 2 00 
K n o x ’s  A c id u ’d  doz. . .  2 10
M inute , 1 doz. ...........  l  26
M inu te , 3 doz................ 3 76
N elson ’s  .........................  1 50
O xford  ........................   75
P ly m o u th  R ock, P h o s . 1 55 
P ly m o u th  R ock, P la in  1 36 
W au k e sh a  .....................  1 60

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 _________  22
G reen , No. 2 ____  21
C ured , N o. 1 1___I  24
C ured , No. 2 ___ ___ I __23
C alfsk in , g reen , N o. 1 50 
C alfsk in , g reen , N o. 2 48Vi 
C alfsk in , cu red , N o. 1 53 
C alfsk in , cu red . No. 2 51Vi
H o rse , N o. 1 1___ 1__10 00
H orse , N o. 2 ______ 9 00
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Pelt«
Old W o o l .................  76@2 00
L am b s  ...................  60@2 00
S h ea rlin g s  ........... 60@1 50

Tallow
f / i m e  .............................  @10
No. 1 .............................  @ 9
No. 2 ...............................  @ 8

Wool
U nw ashed , m e d .  @50
U nw ashed , f i n e ___ @45

RAW  FURS
N o. 1 S k u n k  _______ 7 00
No. 2 S kunk  ................. 5 00
No. 3 S’kunk  ...............3 00
No. 4 S kunk  ............... l  50
No. 4 U nprim e ........... 75
M u sk ra ts , W i n t e r ___ 4 25
M u sk ra ts , F a ll ____3 00
M u sk ra ts , K it ts  ......... 25
No. 1 R accoon, L a rg e  10 00 
No. 1 R accoon, M ed. 8 00
No. 1 R accoon, Sm all 6 00 
No. 1 M ink, L a rg e  __ 17 00 
No. 1 M ink, M ediuim  15 00 
No. 1 M ink, Sm all __ 12 00 

Above p rices  on p rim e 
goods.

HONEY
A irline, No. 10 ......  4 00
A irline, No. 15 ........... 6 00
A irline, No. 25 ....... 9 00

HORSE RADISH 
P e r  doz.............................  1 00

J E L L Y
I ’u re , p e r pail, 30 lb. 5 00

J E L L Y  G L A S 8E 8  
8 oz., p e r  doz...................  40

M A P L E IN E
1 oz. bo ttles , p e r doz. 1 75
2 oz. bo ttle s , p e r doz. 3 00 
4 oz. bo ttle s , p e r doz. 5 50
8 oz. bo ttles , p e r  doz. 10 50
P in ts , p e r  doz..................i s  00
Q u a rts , p e r  doz........... 33 00
% G allons, p e r  doz. 5 25 
G allons, p e r  doz.......... 10 00

M IN C E  M E A T  
N one Such, 3 doz.

case  f o r ____________4 30
Q uaker, 3 doz. case  

fo r .................................  3 25

MOLASSES
N ew Orleans

F a n c y  O pen K e t t l e ___  85
Choice ...............................  68
Good ...................................  56
Stock ..................................  28

H a lf  b a rre ls  5c e x tra

N U TS — Whole 
Alm onds, T e rrag o n a  35 
B razils, la rg e  w ashed  26
F ancy  M ixed ...............
F ilb erts , B arce lo n a  . .  32 
P e a n u ts , V irg in ia  raw - 16 
P e a n u ts , V irg in ia,

ro a s ted  ..................... i s
P e a n u ts , S pan ish  . . .  25
W aln u ts  C alifo rn ia  . .  39
W alnu ts , F ren c h  . . . .

Shelled
A lm onds .........................  65
P e a n u ts , Span ish ,

10 lb. box ............... 2 75
P e a n u ts . S panish ,

100 lb. bbl..............  25
P e a n u ts , Span ish ,

200 lb. b b l............  24%
P e c an s  ...........................  95
W aln u ts  .......................  85

O L IV E S
Bulk, 2 gal. kegs each  3 25 
Bulk, 6 gal. kegs, each  8 00
Stuffed , 4 oz...................  1 80
Stuffed , 16 oz.....................4 60
r'*tted  (n o t s tu ffed)

14 oz.............................  3 00
M anzan illa , 8 oz...........1 45
L unch , 10 oz...................  2 00
L unch , 16 oz...................  3 25
Q ueen, M am m oth , 19

oz..................................... 5 50
Q ueen, M am m oth , 28

oz...................................... 6 75
Olive Chow, 2 doz. cs. 

p e r  doz. .....................  2 60

P E A N U T  B U T T E R

B al-C ar-M o Brand

8 oz., 2 doz. in cc.se . .
24 1 lb. p a ils  .................
12 2 lb. p a ils  ...................
5 lb. pails. 6 in  c ra te
10 lb. p a ils  .......................
15 lb. pa ils  ....................
25 lb. pa ils  .....................
50 lb. t in s  .........................
100 lb. drum«

P E T R O L E U M  P R O D U C T8  
Iro n  B arre ls

P e rfec tio n  __________ 17.7
R ed C row n G asoline  24.7 
Gas M achine G asoline  40.3 
V. M. & P  N a p h th a  24.7 
C apito l C ylinder, Iron

B bls. ---------------------  43.8
A tlan tic  R ed E ngine,

Iro n  B bls. ___________ 26.8
W in te r B lack, Iron

B bls. ----------------------  15.3
P o la rin e , I ro n  Bbls. . .  47.8

P IC K L E S
Medium

B arre l, 1,200 c o u n t 14 50 
H a lf bbls., 600 co u n t 8 00
5 gallon  kegs  _____  3 00

Small
B arre ls  ______________18 00
H alf b a rre ls  _________10 00
5 gallon  kegs  _______ 3 50

Gherkins
B arre ls  ........................... 25 00
H alf ba rre l?  ................. 13 00
5 gallon  kegs ................. 4 60

Sweet Small
B arre ls  ...........................  28 00
5 gallon k eg s  ................  5 75
H a lf b a rre ls  ................. 15 00

P IP E S
Cob, 3 doz. in  box . .  1 25

P L A Y IN G  CARDS  
No. 90 S team b o a t . . . .  2 25
No. 808, B icycle ........... 3 76
P ic k e tt  ..............................31 OO

p o t a s h
B ab b itt 's ,  2 doz.............2 75

P R O V I8 IO N 8  
Barreled Pork

C lear B a c k _ 48 00@49 00
S h o rt C u t C lear 40 00@41 00
Pig ...... ...........................
C lear F am ily  ............. 48 00

D ry Salt Meats 
S P  B ellies . .  32 00@S4 00 

Lard
P u re  in  t i e r c e s _24@25
C om pound L a rd  24%@25 
80 lb tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
50 lb. tu b s  . . .a d v a n c e  % 
20 lb. p a ils  . . .a d v a n c e  % 
10 lb. pa ils  . .  .ad v an ce  % 
5 lb. pails  . . .a d v a n c e  1 
3 lb. pa lls  . . .a d v a n c e  1

Smoked Meats
H am s, 14-16 lb. 27 @28
H am s, 16-18 lb. 28 @29 
H am s, 18-20 lb. 27 @28 
H am , d ried  beef

se ts  ................... 41 @42
C alifo rn ia  H am s 22%@23 
P icn ic  Boiled

H am a ............... 35 @40
Boiled H am s . . .4 2  @44
M inced H a m s _18 @20
B a c o n _________  32 # 4 8

S au sag es
B ologna ................   18
L iv er ...............................  12
F ra n k fo r t  .....................  19
P o rk  .......................  14@15
V eal .................................  11
T ongue .........................  11
H eadcheese  ...................  14

Beef
B oneless ......... 30 00@35 00
R um p, new  . .  40 00@42 00

P ig ’s  F ee t
% bb ls ................................  l  75
% bbls., 35 lb s ...................3 40
% bb ls..............................  11 50
1 bb l..................................  19 00

Tripe
K its , 15 lbs.........................  go
% bbls., 40 lb s ...............1 60
% bbls., 80 lb s ...........  3 00

C asings
H ogs, p e r  lb. .............  @65
Beef, round  » e t ___  19@20
B eef, m iddles, s e t  ..50@60 
Sheep, a  sk e in  1 75@2 00

Uncolored Oleomargarine
Solid D a iry  ............... 28@29
C oun try  Rolls ............ 30@3l

R IC E
F a n c y  H ead  . . . .  
B lue R ose ...........

16
14

R O L L E D  OATS
M onarch , bb ls...............  9 75
Rolled A vena, bbls. 10 00 
S teel C ut, 100 lb. sk s. 5 00 
M onarch , 90 lb. sack s  5 00 
Q uaker, 18 R eg u la r . .  2 10 
Q uaker, 20 F am ily  . .  5 50

8 N U F F
Sw edish R apee 10c 8 fo r  64 
Sw edish R apee, 1 lb. g ls  60 
N orkoping, 10c, 8 fo r . .  64 
N orkoping, 1 lb. g la ss  . .  60 
C openhagen, 10c, 8 fo r  64 
C openhagen, 1 lb. g la ss  60

SOAP
J a m e s  S. K irk  A C om pany
A m erican  Fam ily , 100 7 85 
J a p  Rose, 50 cak es  . .  4 85 
K irk ’s W h ite  F lak e  . .  7 00 

L a u tz  B ros. Jfc Co.
Acm e, 100 cak es  ___  6 75
B ig M aste r, 100 blocks 8 00
Clim ax,. 100s ..............  6 00
Clim ax, 120s ............... 5 25
Q ueen W hite , 80 cak es  6 00 
O ak L eaf, 100 cak es  6 75 
Q ueen Anne, 100 cak es  6 75 
L a u tz  N a p h th a , 100s 8 00

P ro c to r  & G am ble Co.
L enox .............................  6 00
Ivory , 6 doz..................... 8 15
Ivory , 10 oz...............  13 50
S ta r  .................................  7 85

S A LA D  D RESSING  
Colum bia, % p in ts  . .  2 25 
Colum bia, 1 p in t . . . .  4 00 
D u rk ee ’s la rge , 1 doz. 5 80 
D urkee ’s m ed., 2 doz. 6 30 
D u rk ee ’s  P icn ic , 2 doz. 2 90 
S n id e r’s  large, 1 doz. 2 40 
S n id e r 's  sm all, 2 doz. 1 45

S w ift & C om pany
C lassic. 100 ba rs , 8 oz. 7 50 
S w ift’s  P rid e , 100 8 oz. 6 00
Q uick N a p h th a  ____  7 85
W h ite  L au n d ry , 100 8

oz. ------------------------ 6 75
W ool, 24 ba rs , 6 oz. 1 85 
Wool, 100 b a rs , 6 oz. 7 65
Wool, 100 b a rs , 10 oz. 12 75

S eason ing
Chili Pow der, 15c . . . .  1 35
C elery  S a lt, 3 o s............ 95
Sage, 2 oz.........................  90
O nion S a lt ................... 1 35
G arlic  .............................  1 35
P onelty , 3% oz............ 2 26
K itch en  B ouquet . . . .  2 60
L a u re l L eaves  ................. 20
M arjo ram , 1 oz ............  90
Savory , l  oz.................... 90
T hym e, 1 oz..................  90
T um eric, 2% oz............ 90

STARCH
Corn

K ingsford . 40 lbs..... 11%
Muzzy, 48 1 lb. pkgs. . .  9% 
Pow dered , b a rre ls  . . . .  7% 
Argo, 48 1 lb. pkgs. . .  4 15

K ingsford
S ilver Gloss. 40 lib . . .  11% 

Gloss
A rgo, 48 1 lb. pkgs. . .  4 15
A rgo, 12 8 lb s ...............3 0*
A rgo, 8 6 lb s .................3 40
S ilver Gloss, 16 Slbs. ..11%
S ilver GIobs, 12 61b3. ..11%

M uzzy
48 lib . p ack ag es  ............  9%
16 31b. p ack ag es  ............  9%
12 61b. p ackages  ............  9%
50 lb. boxes ............  7%

8 A L E R A T U 8  

P ack ed  80 lbs. in  box
A rm  an d  H a m m e r . .  3 25 
W y an d o tte , 100 %a . .  8 00

SA L SODA
G ran u la ted , bb ls........... 1 95
G ran u la ted  100 lbs. os. 2 10 
G ran u la ted , 36 2% lb. 

p ack ag es  ............... 2 25

S A L T
_ Solar Rock

66 lb. sac k s  .......................  6 i
_  Common
G ran u la ted , F in e  . . . .  2 35 
M edium , F in e  ............... 2 40

P e r  case, 24 2 lbs..............2 00
F ive  case  lo ts  ........... 1 90

S A L T  F IS H  
Cod

M iddles ...............................  23
T ab le ts , 1 lb. _________3 20
T ab le ts , % lb ..................  1 76
W ood boxes ...................  19

Holland Herring
S ta n d a rd s , bb ls ................19 50
Y. M., bb ls...................  22 50
S tan d a rd s , k eg s  ......... 1 20
Y. M., kegs ...................  1 50

H erring
K  K  K  K , N o rw ay  . .  20 00
8 lb. p a ils  .....................  1 40
C u t L unch  .....................  1 25
Scaled, p e r box ____  21
B oned, 10 lb. b o x e s _24

T rad e sm a n  C om pany 
B lack  H aw k , one box 4 50 
B lack  H aw k , five bxs  4 25 
B lack  H aw k , te n  bxs 4 00 

Box co n ta in s  72 cakes. I t 
is a  m ost rem a rk a b le  d ir t  
and  g re a se  rem over, w ith 
o u t in ju ry  to  th e  sk in .

Scouring Powders 
Sapolio, g ro ss  lo ts  __ 11 00
Sapolio, h a lf  g ro . lo ts  5 50
Sapolio, sing le  boxes 2 75
Sapolio, h an d  ________ 3 00
Q ueen A nne, 60 can s  3 60 
Snow  M aid, 60 can s  . .  3 60

Washing Powders 
Snow Boy, 100 5c . . .  4 10 
Snow  Boy, 60 14 oz. 4 20 
Snow  Boy, 24 pkgs. 6 00 
Snow Boy. 20 p k g s  7 00

Soap Powders 
Jo h n so n ’s  F ine, 48 2 I  75 
Johnson ’s  X X X  100 . .  6 75 
l a u tz  N a p h th a , 60s . .  3 60
N ine O’Clock ............... 4 25
O ak L eaf, 100 pkgs. 6 60 
Old D utch  C leanse r 4 00 
Q ueen Anne, 60 pkgs. 3 60
R ub-N o-M ore  ............... 5 50
S u n b rite , 50-5c can s_2 05
S u n b rite , 100-5c can s  4 00

80 can  cases, $4 p e r  case

S Y R U P S
Corn

B a rre ls  ...............................  75
H alf B arre ls  .....................  ¿1
Blue K aro, No. 3%,

2 doz..........................  3 40
B lue K aro , No. 2 2 dz. 4 05
Blue K aro , No. 2%, 2

doz................................ 4 95
Blue K aro , No. 5 1 dz. 4 90
B lue K aro, No. 10,

% doz........................  4 65
R ed K aro , No. 1%, 2

doz................................  3 65
Red K aro , No. 2, 2 dz. 4 60
Red K aro , No. 2%, 2

doz................................  5 25
Red K aro , No. 5, 2 dz. 5 10
Red K aro, No. 10, % 

doz...............................  4 85

Pure Cane
F a ir  ...................................
Good ...............................
Choice .........................

T A B L E  SAUCES
L ea & P e rr in , la rg e  . .  5 75 
L ea  & P e rr in , sm all . .  3 25
P ep p er .............................  1 25
Royal M in t ................... 1 50
T obasco  ..................... 3 00
E n g lan d ’s P rid e  . . . .  1 25
A -l, la rg e  .....................  6 00
A -l, sm all .....................  2 90
C apers ...........................  1 80

TE A
Japan

M edium  .....................  40@42
Choice .........................  49@52
F an cy  .........................  60@61
B ask e t-F ire d  M ed’n. 
B ask e t-F ire d  Choice 
B aske t F ired  F an cy
No. 1 N i b b s ...................  @55
Siftings, bulk ............. @21
Siftings, 1 lb. pkgs. @23

G unpow der
M oyune, M edium  . .  35@40
M oyune. Choice ___ 40@45

Young Hyson
Choice .........................  35@40
F a n c y  .........................  60 #  60

Oolong
F orm osa . M edium  . .  40@45 
F orm osa , Choice . .  45@50 
F orm osa , F an cy  . .  55 @75

Canned Meats 
Red C row n B ran d  

C orned B eef, 24 I s  . .  3 90 
R o as t B eef, 24 I s  . . . .  3 90 
V eal Loaf, 48 %s, 6%

oz......................................  1 65
V eal Loaf, 24%s, 7 oz. 2 60 
V ienna  S ty le  Sausage ,

48%s .............................  1 40
S au sag e  M eat, V is __ 3 35 
P o tted  M eat, 48%3 . .  52% 
P o tte d  M eat, 48 % s 90 
H a m b u rg e r  S teak  an d

Onions, 48 % s ............. 1 75
C orned B eef H ash ,

48 %s ...........................  l  75
Cooked L u n ch  T ongue,

48 % s .........................  4 00
Cooked Cx Tongues,

12 2s ...........................  22 60
Chili Con C am e, 48 I s  1 80
Pork  a n d  B eans, 48 I s  1 80 
Sliced B acon, m edium  4 00 
Sliced B acon, la rg e  6 25
Sliced B eef, 2% o z ._2 20
Sliced B eef, 5 oz. __ 4 00
Sliced B eef, 3% oz. . .  2 70 
Sliced B eef, 7 oz. . . . .  4 55

M ince M eat
C ondensed No. 1 car. 1 80 
C ondensed B ak e rs  b rick  25 
M oist in  g la ss  . . . . . . .  05

T ro u t
No. 1, 100 lbs. ............... 12
No. 1, 40 lbs.....................
No. 1, 10 lb s ...................
No. 1, 3 lb s .......................

M ackerel
M ess, 100 lbs...............  25 00
M ess, 60 lb s ................... 13 25
M ess, 10 lb s ................  2 95
M ess, 8 lb s .................... 2 30
No. 1, 100 lb s .............  24 00
No. 1, 50 lb s ...............  12 75
No. 1, 10 lb s ...................  2 80

L ake  H errin g  
% bbl., 100 lbs...............7 50

8E E D 8
A nise  .............................  45
C anary . S m y rn a  ......... 20
C anary , S m y rn a  . . . .  16 
C ardom on, M alab a r 1 20
C elery  ...........................  66
H em p, R u ss ian  ........... 12%
M ixed B ird  ...................  13%
M u sta rd , w h ite  ......... 40
P oppy  .............................  65
R ape ...............................  16

SH O E  BLACKING 
H an d y  Box, la rg e  8 dz. 3 60 
H andy  Box, sm all . . .  1 26 
B ixby’s  R oyal Po lish  1 25 
M iller’s C row n P o lsh  90

SODA
Bi C arb. K egs ...........  4

SP IC E S 
W hole Spices

A llspice, J a m a ic a  . . . .  @18
Cloves, Z an z ib a r ..........  @60
C assia, C an ton  ............. # 3 0
C assia, 5c pkg. doz. @40
G inger, A frican  ........... # 1 5
G inger, C ochin ............. @20
M ace, P e n a n g  ............... @75
M ixed, No. 1 ...............  @17
M ixed, No. 2 ................. # 1 6
M ixed, 5c pkgs. doz. @46
N utm egs, 70-8 .............  @60
N utm egs, 105-110 . . .  #4 5
P epper, B lack  ............. @30
P epper, W h ite  ............. @40
P epper, C ayenne  . . . .  @22 
P ap rik a , H u n g a ria n  

P u re  G round In Bulk 
A llspice, J a m a ic a  . . .  @18 
Cloves, Z an z ib a r . . . .  # 65
C assia, C an to n  ......... #4 0
G inger, A frican  ......... #2 8
M u sta rd  .........................  @38
M ace, P e n a n g  ........... #8 5
N u tm eg s .........................  @36
P epper, B lack  ...........  #3 4
P epper, W h ite  ............. @52
P epper, C ayenne  . . . .  @29 
P a p rik a , H u n g a ria n  . .  0 6 0

English Breakfast
Congou, M edium  . .  40@45 
Congou, Choice . . . .  45#50 
Congou, F an cy  . . . .  50@60 
Congou, Ex. F a n c y  60@80

Ceylon
Pekoe. M edium  . . . .  40@45 
Dr. Pekoe, Choice ..4 5 # 4 8  
F low ery  O. P. F an cy  55® 60

T W IN E
C otton , 3 ply cone . . . .  75 
C otton , 3 p ly  balls  . . . .  75 
H em p, 6 ply ...................  25

V IN E G A R
Cider, B en ton  H a rb o r . .  35
W h ite  W ine, 40 g ra in  20 
W hite  W ine, 80 g ra in  27 
W hite  W ine, 100 g ra in  29

O akland  V in eg ar & P ick le  
Co.’s B rands.

O akland  A pple C ider . .  40 
B lue R ibbon C orn . . . .  28 
O akland W hite  P ick ling  20 

P a ck ag es  no charge.

W IC K IN G
No. 0, p e r  g ro ss  ........... 70
No. 1, p e r g ro ss  ........... 80
No. 2, p e r  g ro ss  . . . .  1 20 
No. 3, p e r  g ro ss  . . . .  1 90

W O O D E N W A R E
Baskets

B ushels, w ide band,
w ire  h an d les  ............. 2 20

B ushels, w ide band,
wood hand les  ........... 2 35

M arket, d rop  hand le  95 
M arket, sing le  han d le  1 00
M arket, e x t r a ...............  1 36
Splint, la rg e  ................. 8 50
Splin t, m edium  ........... 7 75
Spl nt, sm all ............... 7 00

B u tte r  P la te s  
E sc an a b a  M an u fac tu rin g  

Co.
S ta n d a rd  W ire  E nd

P e r  1,000
No. % ...............................  2 86
No. % ...............................  3 17
No. 1 ...............................  3 39
No. 2 ...............................  3 99
No. 3 ...............................  4 97
No. 5 ...............................  6 91
No. 8-50 e x tra  sm  c a r t  1 21 
No. 8-50 sm all c a r to n  1 27 
No. 8-50 m ed ’m c a r to n  1 32 
No. 8-50 la rg e  c a r to n  1 60 
No. 8-50 e x tra  Ig  c a r t  1 93 
No. 4-50 jum bo c a r to n  1 32

Churns
B arre l, 5 gal., each  . . 2 4 «  
B arre l, 10 ga l. each  . .  2 55
Stone, 3 g a l........................ 39
Stone, 6 g a l.......................  78

C lo thes P ins. 
E sc an ab a  M an u fac tu rin g  

Co.
No. 60-24, W rap p ed  . .  4 75 
No. 30-24, W rap p ed  . .  2 42 
No. 25-60, W rap p ed  . .  75

Egg Cases
No. 1, S ta r  ...............
No. 2, S t a r ...............
12 oz. s i z e .................
9 oz. s ize  ............... .
6 oz. s ize  ...................

4 00 
8 00 
4 50 
4 25 
3 90

Faucets
C ork lined, 3 In ................ 70
C ork lined, 9 In .................... 90
C ork lined, 10 in ................. 90

Mop Sticks
Tirojan spring* __ 2 75K<
Ni

•lipse p a te n t s p rin g 2 75r>. 1 Cfim nion 2 75X<r>. 2, p; it. b ru s h hold 2 75I<1eal, N<». 7 o 7520OZ < ’ ( idt on m op h ead s 4 so12oz co>tton m op h eads 2 85
Palls

10 ut. ilvanize d ___ 5 0012 «it. G:ilvanize «1 . . . 5 50it «it. 'Grilvan ize d 6 00Fi bre 9 75

T o o th p ic k s
E sc an ab a  M an u fac tu rin g

Co.
No. 48, E m co  ............... 1 80
No. 100, E m co  ........... 3 50
No. 50-2500 E m co . . .  3 50

Traps
M ouse, wood, 4 ho les . .  80 
M ouse, wood, 6 holes . .  70 
M ouse, tin , 6 ho les . . . .  65
R at, wood .........................  80
R at, sp rin g  .....................  80
M ouse, sp rin g  .................  20

Tubs
N o.* l F ib re  .................  42 00
No. 2 F ib re  .................  38 00
No. 3 F ib re  .. 33 00
L arg e  G alvan ized  _. 15 50
M edium  G alvan ized 13 25
Sm all G a lv a n iz e d __ 12 00

Washboards
B an n e r Globe ............. . 5 50
B rass , S ingle ............... 7 50
G lass, S ngle ............... 8 50
Double P ee rle ss  ......... 8 50
Single P ee rle ss  ..........., 7 50
N o rth e rn  Q ueen ......... 7 00
U n iv e rsa l ....................... 7 25

W indow Cleaners
12 in. . 1 <5
14 in. . 1 85
16 in.

W ood Bowls

. 2 30

13 in. B u tte r  ............. . 8 00
15 in B u tte r  ............. . 7 0$
17 in. B u tte r  ...............

B u tte r  ...............
n  00

19 in i t  oe

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  7%
No. 1 F ib re  _________ 8%
B u tc h e rs  M an ila  ___  8
K ra f t  ________________13
W ax  B u tte r , sh o r t c ’n t  26 
P a rch  m ’t  B u tte r , ro lls  26 

Y E A S T  C A K E
M agic. 3 doz...................  1 45
S unligh t, 3 doz...............1 00
Sunligh t, 1% doz............. 50
Y east Foam , 3 doz. . .  1 45 
Y east F oam , 1% doz. 73

Y E A S T — C O M PR ESSED  
F le isch m an , p e r  doz. . .  24
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R elation  of the  T rav e le r and  the  
H ard w are  T rade.*

W hen your Secretary , Mr. Stroll, 
asked me to  address you, my first 
im pulse was to  decline, as I do not 
feel th at I am  capable of saying any
th in g  w hich will hold your in te res t 
or be of any particu lar benefit to you. 
I have often w ished, how ever, th a t I 
m ight have the opportun ity  of th an k 
ing you as an A ssociation  for the 
g reat pleasure I have had in a tte n d 
ing your conventions, and m eeting  so 
m any of you personally .

T his year m arks the tw enty-fifth  
ann iversary  o f m y connection w ith 
you as an associate m em ber and I 
believe in th at tim e I have been ab 
sent only three tim es. I look forw ard  
each year to  it w ith, I th ink  as m uch 
eagerness as do any of the  active 
m em bers.

I have alw ays felt th a t if the m em 
ber benefitted in no o th er way, th a t 
the personal con tact w ith o th er deal
ers a t these m eetings, the cessation 
of com petition and laying down for 
the m om ent of cares of the daily 
routine, leaving the m ind free for the 
reception of new ideas, th a t it was 
w orth  w hat it cost in tim e and m oney 
to  attend.

In the struggle  for a com m anding 
position  in the business w orld too 
m any of us fo rget th a t we play only 
a small p art in the g rea t plan and 
th a t all our affairs are m ore or less 
interlocking, no t only in our own line 
bu t all and do not realize th a t the 
successes o f o th e rs  have a g reat in 
fluence on our own and th a t a friend
ly a ttitu d e  tow ard  com petition  will 
b rin g  us infinitely m ore than  an ad 
verse one.

1 have seen a t our conventions men 
who at hom e are engaged in fierce 
com petition  m eet here on m ost friend
ly foo ting  and discover th at the o ther 
fellow was ju s t as w orthy  as he. So 
get to g e th e r w ith your com petito r in 
your own tow n and w ork to gether for 
the general b e tte rm en t of your busi
ness and your tow n. M ore and m ore 
m en are know ing th a t while m oney 
success is a big facto r th a t it is not 
w hat counts for m ost.

As to m y subject. "T he Relation 
of the T raveler and the R etail D eal
e r.” I shall say first, th a t the traveler 
who is fo rtunate  enough to  have as 
his custom er the re ta il hardw are deal
er en joys the privilege of business 
re la tions w ith a class of men much 
above the average and should ap p re 
ciate his opportun ity  accordingly.

I tru st th a t I shall alw ays be g ra te 
ful th at my work has been along  this 
line and that I have found so m any 
friends in it who have been helpful 
to me in every way.

I shall alw ays rem em ber the good 
advice of one of the form er P re s i
dents of your A ssociation and one of 
the m ost loved m en in it. the late T. 
F rank  Ireland, of Belding. W hen I 
had been calling on him only  a sho rt 
tim e and was not a t all sure th a t I 
could make good. I spoke to him  of 
it one evening and in his kindly way 
he said, “John, work ju s t as hard  
as you can and be honest and fair 
w ith your trade  and you can ’t fail.” 
T h a t advise was w orth  while and is

•P a p e r  re a d  a t  an n u a l m eeting: M ich i
g an  R eta il H a rd w are  A ssoc ia tion  by  
Jo h n  A. R aym ond , o f L an sin g .

ju s t as m uch applicable to  the man 
in business as to  the traveler. None 
of you, I am  sure, apprecia te  how 
m uch you can help the y o u ngste r ju s t 
s ta rtin g  on the road, if you bu t will.

I have the honor of being  a m em 
ber of the R o tary  Club and we have 
a code of e th ics of w hich the fourth  
is “To hold th a t the  exchange of 
m y goods, m y services and m y ideas 
for profit is leg itim ate  and ethical, 
p rovided th a t all p a rties to  the ex 
change are benefitted th ereby .” Can 
we no t all well m ake application  of 
th is  in our business lives?

T he o p p o rtu n ity  for service be
tw een trave ler and re ta ile r was never 
g rea te r  than  now and if each m ay 
learn to  have confidence in the other, 
it will re su lt in g rea t benefit to  both. 
1 believe th a t the m ajo rity  of trav e l
ers have your in te res ts  g reatly  at 
h e a rt and are very  anxious to  see 
your success assured  and will help 
you in all w ays possible. T he trav 
eler com es to  you from  his house 
w ith first hand inform ation  as to 
business conditions and p rospects 
and a m utual exchange of ideas will 
be beneficial to  both. I am  sure 
m ost of you as dealers have benefitted 
during  the p ast few years from  in
form ation  given you by the salesm an 
and, if you have, no one is m ore p leas
ed than  he.

I t is a sa lesm an’s business to sell 
you all the goods he can, but if the 
dealer is alive to  his ow n best in
te re s ts  he should be ju st as anxious 
to buy as the fo rm er is to  sell, for 
the business m an w ith the stock to 
day is the one who is co rra ling  the 
trade. If I w ere in the re ta il trade 
to -day  I should m ake it a poin t not, 
as m ost m erchan ts do, to jo t down 
w ants when entirely' ou t of some 
line, b u t to go, a t least once a week, 
th ro u g h  my stock and m ake a m em o 
of item s ge ttin g  low, w ith a view, not 
perhaps, of buying im m ediately, but 
to keep them  in mind. I t  would also 
pay you to go th rough  a general ca ta 
logue from  tim e to tim e to recall 
item s of a seasonable na tu re  th at you 
m ight wish to  stock a little  later on.

The jo b b er to -day  is re so rtin g  m ore 
and m ore to special lines, to m ake up 
the volum e of business which has 
shrunk  th rough  his inability  to  p ro 
cure som e of the old regu lar lines. 
T here  are num erous new lines com 
ing onto  the m arket w hich can by- 
righ t be d istribu ted  th ro u g h  the re 
tail hardw are  store.

No dealer, in tak ing  on a new line, 
should feel th a t he is com pelled to 
buy an unreasonable q u an tity  of it, 
for any salesm an who has his cus
to m e r’s in te res t a t h eart would ra th e r 
see his trade buy- a sm aller quantity- 
of the item  than to  sell him so much 
on first o rd e r th a t he him self gets 
tired  of seeing it on subsequent trips. 
And. believe me, he does see it, even 
if you do n ’t th ink  he does. I should 
w ant to  have confidence in any m an 
w ith whom  I dealt, if I conducted 
business and would have it until that 
confidence was betray-ed and that 
would definitely end o u r business re 
lations.

I believe the m en who call upon 
you to-day-, so far as I know  them , 
m erit your tru st and th a t they  stand 
ready  w ith suggestions for your b e t
te rm en t if you are  receptive. T he

■ ■ jobber has stood m ost loyally behind 
■ «you  in the anxious years ju s t passed 
W a n d  I th ink  none of them  has taken 
rr_advantage of the m any opportunities 

they  have had to reap an unfair profit 
for himself. H e is in a m uch m ore 
precarious position  to -day  than  the 
average re ta iler, for while he very 
often  does not follow the rising  m ar
ket until his stock  is depleted, he 
m ust a t once follow the decline, while 
the re ta ile r is hard ly  ever so heavily 
stocked on any one line th a t he is 
unable to dispose of it a t a profit. So 
have fa ith  in your job b er and in your 
jo b b er’s salesm an until it shall no 
longer be m erited.

H ave fa ith  in your business and in 
the large opportun ity  for general 
good. Do your business on the square 
and hold your head high and, as our 
good friend, E. A. Stowe, once said 
in his paper, the M ichigan T rad es
man, “ So live each day, th a t when 
n igh t com es you can look any m an 
in the face and tell him  to go to 
R eeds L ake.”

I have enjoyed the privilege of 
speaking to  you very  m uch and ap
preciate the com plim ent extended in 
inviting  me to  do so.

M y h eart is full of love for you all 
and I feel th a t a traveling  m an never 
had a finer vocation than  th a t offered 
in calling on a body of m en like y our
selves.

M uch N eglected  A r t of P ro p erly  
C ooking Cereals.

W ritte n  fo r th e  T rad esm an .
Ceres, G oddess of A griculture, m ust 

have been grow ing  g ray  these past 
few years try in g  to keep track  of all 
the kinds of food in troduced  into her 
ju risd ic tion . She did no t m ind the 
early  L atins calling a few th ings “cer
eales,” because they  n a tu ra lly  fell in 
her dom ain; it was p roper enough to 
nam e the g rea t agricu ltu ra l festival 
“C erealia,” and I have no doubt she

liked to  have them  call their bread  
and g rain  cerealia m unera—gifts of 
C eres—but w hen we m oderns a ttach  
her nam e to  all the k inds of cu ltivat
ed g rasses and mill by-products, cook
ed and uncooked and half-cooked; 
toasted  th is and that, puffed and ro ll
ed and served as pancakes and “straw  
cookies—as m y little  boy used to call 
some of them — I fancy the  goddess 
m ay claim  the r ig h t to  p ro test. I 
dare say she resen ts the  fact that 
some are never half-cooked, while 
o th ers  are “p red igested .”

W heat, oats, rye, barley, m aize, rice, 
b read-crum bs and w hat n o t else are 
stre tched  under the head of “cereals,” 
and now  all of th e ir varied  fancy 
form s and rem ote  re la tives claim  the 
fam ily cognom en. A good m any sins 
are com m itteed in C eres’s nam e, but 
on the whole we m ay be gratefu l for 
a real addition  to  our food supply.

M any hom em akers are careless and 
easy-going about cereals; they  seem  
to th ink  th a t “any  old w ay” of cook
ing and serv ing  th em  will do. Y et 
the p repara tion  of cereals is an im 
p o rtan t m atte r requ iring  judgm em ent, 
skill and a tten tion . A  cereal m ay be 
very  w holesom e o r very  in jurious— 
accord ing  to  the w ay in which it is 
cooked. A nd th ere  is considerable 
difference of opinion on the  subject.

O atm eal, for instance. Some doc
to rs  say th a t for children  and elderly  
p eo p le ’ it should be cooked for at 
least four hours; o th ers  say tw o hours 
are enough. In  any case, I know  th a t 
long cooking helps bo th  the  flavor 
and the d igestib ility  of oatm eal. I 
have found it genera lly  true  of cer
eals sold in packages th a t the time 
prescribed in the recipes p rin ted  on 
the w rapper is no t long  enough to  
cook the  g rains sufficiently for chil
dren o r o th ers  w ith  delicate s tom 
achs.

G enerally  speaking, your w ater

REMEMBER
It is our intention that every business 

transaction shall be so satisfactory that it 
will be a real pleasure to do business with 
us.

W e are Human; w e employ a good 
many people. A ny one may make a mis
take, but if there is anything unpleasant 
or unsatisfactory, please advise us so w e  
may make it right at once.
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m ust alw ays be boiling, bubbling, w ith 
sa lt in it, w hen you stir your cereal 
slowly in to  it. You can cook some 
cereals ten, fifteen o r tw en ty  m inutes, 
a fte r a fashion, so th a t you can eat 
it; but th is is n o t really  cooking. T ry  
cooking it longer and see how  it ab 
sorbs the w ater and im proves the 
flavor. T he boiling w ater is abso lu te
ly  essentia l to  soften  the cellulose 
and swell the starch-grains. If you 
do no t w ait for it to  boil, and cook 
the  cereal hard  the first five m inutes, 
it will tas te  raw.

O atm eal is the h eartiest of the 
cereals. C ooking slowly overn igh t in 
a double boiler is no t too long. O a t
meal contains:
P ro te id  m atte r -----------15.6 per cent.
I* a t ---------------------------- 7.3 per cent.
S tarch  ----------------- 68.0 per cent.
M ineral m a t t e r ---------  1.9 per cent.
W a te r ------------------------- 7.2 per cent.

E n tire  w heat and the so-called g ra 
ham  prepara tions come nex t in the 
general o rder of nu tritive  quality. As 
oatm eal is so h earty  and contains so 
m uch of the rougher p a rt of the grain, 
it is b e tte r  to give very young chil
dren (under four) a w heat p rep ara 
tion w ithout so m uch of the husk  o r 
bran, which is beneficial for older, 
m ore active children and adults. T h at 
is w hy cream  of w heat and the  finer 
p repara tions like w heatena and w heat- 
let are given younger ch ild ren ; but 
these all need long, slow cooking 
to  be wholesom e and digestible.

I a ttended  last w in ter a beautiful 
ch ild ren’s p a rty  w here the e n te rta in 
m ent was very  m uch up to  date and 
the children from  prosperous hom es, 
but I was pleased to see w hat a sim 
ple supper was served—cream  of 
wheat, cream ed chicken and ice cream  
and plain cookies.

T he season ought to m ake a dif
ference in the kind of cereal p rep ar
ed for your b reakfast and in the form  
in which it is served. The heavy ce
reals are no t suitable for sum m er. 
You cut off your p ro te id  m atte r in 
the form  of m eat, eating  less; th e re 
fore you should cut off your heavy 
cereal, such as oatm eal, eating  the 
ligh ter ones o r those th a t contain 
legs p ro teid  m atter. T here  are m any 
pleasing  w ays of cooking the cereal 
for sum m er use and serving it w ith 
fruit, w hich is cooling to  the blood. 
H ave you tried  cooking the cereal the 
day before, m oulding it in sm all cups 
and th inn ing  it out to  be served w ith 
berries, peaches o r o th er fruit? O r 
try  coring  apples, filling the cavities 
w ith sugar, w ater, a b it of b u tte r and 
a dash of cinnam on, then, when they  
are cooked, fill w ith a cooked cereal. 
This, served w ith cream , m akes a de
licious b reak fast dish.

W atch  the w eather a b it w ith ref
erence to foods. W hen it is cold, 
serve ho t and h earty  th ings; when 
it is hot, b ring  on your cold cereals, 
drinks and desserts. I t  m akes a g rea t 
difference in the feelings of your fam 
ily.

M any persons im agine they  "don’t 
like cereals” sim ply because they  
never tas ted  any cereal p roperly  cook
ed. I t  is really  m ore im p o rtan t th a t 
you should know  how to  m ake good 
cereal than  how  to m ake pie o r cake. 
I t  is a m uch neg lected  art.

P rudence Bradish. 
(C opyrighted  1919.)
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F o r  Sale—A v a r ie ty  s to re  w ith  sm all 
s to ck  o f w om en’s a n d  c h ild ren 's  re a d y - 
to -w e a r  w ash  d resses, ap ro n s , p e ttic o a ts , 
m uslin  a n d  gau ze  u n d e rw ear , hosiery , 
co rsets , rib b o n s a n d  no tions . Tow n of 
1,000 in h a b ita n ts , good location , b eau tifu l 
su rro u n d in g  co u n try . B est of re a so n s  
fo r selling . Phone  111. A ddress W . E . 
C lark  & Co., S choo lcraft, M ich. 748

F o r Sale—W holesa le  an d  re ta il  b a k e ry  
m  lively C en tra l M ichigan tow n. A n 
n u a l incom e $30,000. Selling  p rice , $2,000. 
A ddress No. 749, M ichigan T rad esm an .

749
F o r  Sale—G eneral s to ck  loca ted  in  

co u n try  tow n sev en teen  m iles from  
G rand  R apids, su rro u n d ed  by  s tro n g  
fa rm in g  co u n try . A nnua l sa les , 1919, 
$35,000. W ill a ccep t $12,000, a ll cash . 
No tra d e s . No ex changes. A ddress  No. 
io, ca re  M ichigan T rad esm an . 750

A chance  to  develop one o f th e  la rg e st 
p ro positions  in M ichigan. N ew  fo u r- 
s to ry  bu ild ing . D oing good g ro ce ry  an d  
g en era l b usiness. H otel. R e s ta u ra n t. 
L unch  room . F o u n ta in  a n d  candy . H ave  
th e  fa rm e r tra d e  of th re e  coun tie s . L ack  
c ap ita l to  develop. W ill sell o r tak e  live 
p a r tn e r  w ith  c ap ita l. A ddress No. 751, 
care  M ichigan T rad esm an . 751

F o u n d —In w ash  room  of P a rk  H otel, 
M t. P le a sa n t, a  va lu ab le  rin g . O w ner 
can  reco v er by  p rov ing  o w nersh ip  a n d  
p ay ing  fo r th is  add . C. W . B osw ortli.

W A N T E D —A F IR S T -C L A S S  FL O U R  
SA LESM A N  FO R  C E N T R A L  M IC H I
GAN T E R R IT O R Y . S T A T E  E X P E R I
E N C E , G IV E R E F E R E N C E S  AND SA L 
ARY OR COM M ISSION E X P E C T E D  IN  
F IR S T  L E T T E R . H A V E  A GOOD A C 
COUNT FO R  T H E  R IG H T  M AN. A D 
D R E SS 753, C A R E M ICHIGAN 
TR A D ESM A N . 753

F o r Sale—Jew e lry  s to re  in b e s t little  
tow n in U pper M ichigan. A ddress  754, 
care  M ichigan T rad esm an . 754

F o r Sale—G eneral s to ck  in good ra i l 
road  tow n su rro u n d ed  by  s tro n g  fa rm in g  
co u n try . S tock  in v en to rie s  $6,000. A n 
n u a l sa le s  la s t y ea r , $20,000. W ill re n t 
o r sell bu ild ing . A ddress  No. 755, care  
M ichigan T rad esm an . 755

F o r S a le -O n e  o f th e  b e s t cash  g ro 
cery  bu s in esses  in  Jack so n , M ichigan. 
D oing a  bu sin ess  o f $75,000 to  $80,000 
p e r y ear. Low  o v erh ead  expense  a n d  no 
de live ry  of goods. My hom e a n d  b u s i
n e ss  is in A nn A rbor, M ichigan, so I  
can  n o t g ive  th is  s to re  in Jac k so n  m y 
p e rso n al a t te n tio n . T h is  is m y only  
rea so n  fo r selling  th is  s to re . I t  w ill ta k e  
a ro u n d  $5,000 to  hand le  th is  p roposition . 
A ddress H . E . P ie rce  o r call a t  118 E . 
L ib e rty  S t., A nn A rbor, M ichigan, if  in 
te re s ted . 756

F a c to rie s  W an ted —W e so lic it in v e s ti
g a tion  from  p a r tie s  d esir in g  to  locate  
fa c to rie s  in sm all tow n. A ddress L . W. 
S tan b ro . care  B oard  of C om m erce, Sou th  
Lyon, M ichigan. 757

F o r  Sale O r R en t—B est lo ca ted  s to re  
bu ild in g  in c ity  o f Ion ia , M ichigan. Room  
23 x  110 fee t. B e r t L am pk in . 747

W indow  F ix tu re s  and  W ax  D isp lay  
F o rm s fo r sale  a t  a  b ig  sacrifice. Also 
s to re  shelv ing . M ust be sold a t  once. 
A ddress  No. 727, care  M ichigan T ra d e s 
m an . 727

F o r  Sale—G eneral s to ck  h a rd w are , g ro 
cerie s  a n d  m en ’s w ork  c lo th ing . 1919 s a P s  
$20,000. Tw o s to ry  b rick  bu ild ing . W ill 
sell o r re n t  bu ild ing . T e rm s  to  su it.  K 
m oney m ak e r. A ddress C. C. Lew is, 
D im ondale , M ichigan. 730

FO R  SA L E —Com bined p lan t, b rew ery , 
a rtif ic ia l ice. an d  w holesale ice cream  
p la n t fo r sa le : fire p roof bu ild ing : h a lf  
block  o f g ro u n d , tra c k a g e , m ach in e ry  an d  
eq u ip m en t in fine sh ap e : r ig h t now  can  be 
b o u g h t a t  g re a t  b a rg a in . A ddress H a s t
ings C ream  & B ev erag e  Co., H a s tin g s , 
M ichigan. 731

F o r  sale  o r tra d e  fo r s tock  of g roceries, 
120 a c re s  san d y  loam  soil. F a ir  bu ild ings; 
loca ted  1 m ile from  m a rk e t, in the  h e a r t  
o f th e  p o ta to  be lt. P r ice  $3,000. V. T h o m 
sen E s ta te ,  G owen, M ichigan. 732

BIG IN V E S T M E N T  O PPO R T U N IT Y - 
B E S T  BUSTNESS BLOCK TN B E S T  L O 
CATION TN B E S T  GROW ING CITY  IN  
C E N T R A L  M ICHIGAN. L IS T E N : T h ree  
s to ry  a n d  b a sem en t: T h ree  fro n ts , and  
one a t  re a r :  solid  b rick  an d  sto n e  co n 
s tru c tio n : b e s t c o rn e r in c ity : re n ta ls  b e t
te r  th a n  $8,000 a  y ear. B lock eas ily  w o rth  
$100,000: can  be b o u g h t th is  m onth  for 
$55,000. C u t a n d  in fo rm atio n  fu rn ish ed  
on ap p lica tio n . W . J .  Cooper, M t. P le a s 
a n t, M ichigan. 706

A T T E N T IO N  M ER CH A N TS—W hen in 
need of d u p lic a tin g  books, coupon books, 
o r co u n te r  pads, drop  us a  card . We 
can  supp ly  e ith e r  b lan k  o r  p rin ted . 
P rice s  on ap p lication . T rad esm an  C om 
pany, G rand  R apids.

$1 DO ES IT . T ex a s  oil lan d  m ak in g  
ho lders  b ig  m oney  ev ery d ay . B an k  r e f 
e ren ces  fu rn ish ed . In v e s tig a te  u s  th o r 
oughly , t h a t ’s  a ll w e a sk . R esu lts  co u n t. 
O ur p lan  $1 dow n, b a lan ce  m on th ly , f»w 
m o n th s  g ives you W a r ra n ty  D eed to 
land . M ay p a y  p ro fits  $200 o r m ore 
m o n th ly . M aps, re p o rts , e s tab lish ed  
fa c ts  F R E E . A ddress S ou rlake  T exas  
Oil Co., 318 D eM enil, S t. L ou is, Mo. 692

F o r Sale—1 s to re  bu ild in g  a n d  fix tu res, 
liv ing  room s u p s ta irs . F in e  loca tion : 
s to ck  g roceries, d ry  goods, shoes: in v e n 
to ry  a b o u t $3,500. W ill sell a ll o r  re n t 
bu ild ing . P o o r h e a lth  m y  only  rea so n  for 
selling . A ddress  W . H . W akefield . So. 
B o ard m an , M ich. 707

P a y  sp o t c ash  fo r c lo th in g  an d  fu r 
n ish in g  goods s to ck s . L . S ilberm an , 106 
E . H ancock , D e tro it. 566

F o r Sale—G eneral S tock , in  tow n of 
500, in c en te r  o f s tro n g  fa rm in g  co u n try . 
S tock  in v en to rie s  a b o u t $9,000. S ales la s t 
y ea r , $33,000. R e n t reaso n ab le . T e rm s 
cash . A ddress  N o. 711, c a re  M ichigan 
T rad esm an . 714

W an ted —S econd-hand  sa fes  Will pay 
spo t c ash  fo r an y  safe, if in reasonab ly  
good condition . G rand  R ap id s  Safe  Co., 
G rand R apids.

W an ted —R eliable  m an , n o t over fo rty , 
to  ta k e  in te re s t  a n d  m an ag e  la rg e  re ta il  
b u siness . N one b u t capab le  m en  need 
app ly . A ddress 735, c a re  T rad esm an .

735
To R en t—M odern b rick  s to re  in one of 

th e  b e s t tow ns in S o u th w es tern  M ichigan. 
F o r  d ry  goods o r  g en e ra l s to re . W rite  
Y u n k er & Son, G obleville, M ich. 736

 ̂ „ ------------------v W V* JUUl
b u siness , no m a tte r  w here  loca ted , w rite  
m e. Jo h n  J .  B lack , 130th S t., C hippew a 
F a lls , W isconsin . 725

W an ted  to  h e a r  from  ow ner o f good 
g e n era l m erch an d ise  s to re  fo r sale. S ta te  
p rice , desc rip tio n . D. F . B ush , M inne
apo lis, M inneso ta . 638

F o r Sale—Stock of p a in ts , w all p ap e r 
an d  w indow  shades . Old e stab lish ed  
bu sin ess  in M ichigan tow n of 3,000. A d 
d ress  738, c a re  M ichigan T rad esm an . 738

G E T  MY T A N K S—M ake b ig  m oney d e 
ve lop ing  film s y2c p e r roll. P a r tic u la rs  
free . G ille tt, Boscobel, W isconsin . 741

F o r  Sale—F u rn itu re ,  u n d e rta k in g  an d  
c ro ck ery  bu s in ess  in  c ity  o f 5,000. Good 
g o ing  b u siness . R eason  fo r selling , d ea th  
o f p ro p rie to r. A ddress  743, care  M ichi
g an  T rad esm an . 743

F o r Sale—In  B u sin ess  S ection  o f M ain 
S t., F lin t, M ich. A n A -l g ro c e ry  s to re  
a n d  m e a t m a rk e t. Idea l loca tion  a n d  
ev ery  d ay  m oney  m ak e r. O w ner m u s t 
sell w ith in  30 days  a n d  w ill m ak e  ex ce l
le n t p roposition  fo r c ash . D irec t c o rre 
spondence  to  M ark e t, 811 S ou th  S ag inaw  
S t., F lin t, M ichigan. 726

G eneral S to re  F o r  Sale—L o ca ted  in a  
sm all tow n in S o u th e rn  M ichigan a n d  on 
a  b ran ch  of th e  N . Y. C. R . R. T he s to re  
is  a  sp lend id  good m oney  m ak e r of ab o u t 
$12,500 s to ck , co n sis tin g  of d ry  goods, 
m en ’s fu rn ish in g s , g ro ce rie s  a n d  shoes, 
w ith  p ra c tic a lly  ev ery  do lla r good firs t 
c la ss  m erch an d ise . R easons fo r selling , 
ow ner h a s  o th e r  business-. A ddress  No. 
729, c a re  T rad e sm a n . 729

FO R  S A L E —LAM SON P E R F E C T IO N  
C A BLE. C ash  c a r r ie r , five s ta tio n s , 
com plete  w ith  h a lf  ho rsepow er, D. C. 
m o to r. T he F . W . R o b erts  Co., P ro sp e c t 
an d  E . 4th S t., C leveland  O. 684

BANISH T H E  RA TS—O rder a  can  of 
l i s t  arid M ouse E m balm er an d  ge t rid  of 
the  p ests  in one n ig h t P rice  $3. T ra d e s 
m an Com pany, G rand  R apids, M ichigan.

F o r Sale B row n-C orliss  E ng ine, 16 x  42 
cy linder, 175 horse  pow er, w heel 12 fee t 
by 26 inches. P rice  $1,350—if ta k e n  a t  
once. In  serv ice  on ly  6 y ears . T he 
K ra m e r M fg. Co., Ind ianapo lis , Ind . 696

F o r  Sale—L o n g -es tab lish ed  u n d e rta k in g  
b u siness , com plete w ith  a ll e sse n tia ls  for 
a b o u t $2,500. B usiness  h a s  a lw ay s  been  
p rofitab le . W ill re ta in  o r sell fu rn itu re  
s to ck  in connec tion . A ddress No. 697, 
care  M ichigan T rad esm an . 697

F o r Sale—Stock of G eneral M erch an 
dise, loca ted  in one of th e  b e st tow ns in 
G enesee C ounty . Good o p p o rtu n ity  to  
launcli in to  a  good p ay ing  business . A d
d re ss  Box 5, S w artz  C reek , M ich. 698

F o r Sale—Splendid  chance  to buy s tock  
of g en e ra l co u n try  s to ree  in G enes, e 
C ounty , M ichigan. W rite  Box No. 737, 
c a re  M ichigan T rad esm an . . 737

If  you a re  th in k in g  o f g o ing  in  b u s i
ness , selling  o u t o r  m ak in g  a n  exch an g e , 
place a n  a d v e r tis em e n t in o u r  b u s in ess  
ch an ces  colum ns, a s  i t  will b rin g  you in 
touch  w ith  th e  m an  fo r w hom  you a re  
looking—T H E  B U S IN E SS M AN.

C ash R eg is te rs  (a ll m ak es) bo u g h t, 
sold, exchanged  an d  rep a ired . R E B U IL T  
CASH R E G IS T E R  CO., In co rp o ra ted , 122 
N orth  W ash in g to n  A ve., S ag inaw , M ich
igan.__________________________________128

H E IR S H IP  P R O P E R T Y . By o rd e r  o f 
th e  a d m in is tra to r  we a re  a u th o riz e d  to  
sell th e  80 a c re s  in sec tion  17 B erlin  to w n 
sh ip , Ion ia  C ounty , know n a s  th e  W illiam  
Y oung fa rm , to include a ll c rops now  on 
th e  p lace. A 60% b an k  loan can  be s e 
cured . I t ’s a ll h igh c lass  c lay  loam  an d  
a  good s e t  o f bu ild ings. P rice  $5,500.
F red  A. G odfrey. Lowell, M ich. 708

FO R  R E N T —D ouble S to re  a n d  b a se 
m en t, all m odern  shelv ing , fu ll s e t  of 
c o u n te rs  an d  floor cases, b e s t loca tion  in  
tow n. A ddress P . J .  S ax e r, M t. C lare , 
N eb ra sk a . 709

F o r Sale—T h riv in g  G eneral S tock , in 
vo ic ing  $5,000. L a s t  y e a r ’s  sa le s  $30,000 
w ith  s to re  exp en ses  o f $1,400. A d d ress  
F ra n k  Gam by, C oldw ater, M ich. 712 •

F o r Sale—T he b e s t-p ay in g  little  v a 
r ie ty  s to re  in M ichigan. S itu a te d  in  a  
h u s tlin g  tow n. A ddress No. 715 c a re  of 
M ichigan T rad esm an ._________  715

FO R IM M E D IA TE SA L E —L u m b er 
y a rd  an d  m odern  house in good fa rm in g  
com m unity . Also well im proved  160-acre 
fa rm . Inqu ire  of B A S S E T T  L U M B E R  
CO., B asse tt .  Iow a. 717

F o r Sale—G rocery  bu sin ess  do ing  a n 
nu a l business  o f $75,000-$100,000. T h is  is  /
an  A -l  proposition  a n d  will be sold fo r 
cash  only. F o r full p a r t ic u la rs  a d d re ss  
No. 718 care  M ichigan T rad e sm a n . 718

F o r Sale—H o te l B race lin , A llegan,
M ich. T h is  p ro p e rty  h a s  a lw ay s  been  
a  good p ay ing  b u siness . M rs. B race lin  
is now  all a lone. H e r son an d  o th e r  
re la tiv e s  a re  loca ted  in D e tro it an d  M rs.
B race lin  w a n ts  to  jo in  th em . T h e  p a 
tro n ag e  of the  ho te l h a s  been  a n d  now  
is v e ry  libera l. A fine chance  fo r th e  
r ig h t p a rty . F o r  te rm s  a n d  p rice  w rite  
H icks & W eber, A llegan, M ich. 724

W ill p ay  cash  fo r w hole o r  p a r t  s to ck s  
of m e rch an d ise . L ou is  L ev insohn , S a g i
naw . M ichigan. 757

F o r Sale—H a rd w are  a n d  Im p lem en t 
B u sin ess  in good tow n n e a r  G ran d  R a p 
ids. Good fa rm in g  co u n try . R eason  fo r 
selling , ill h ea lth . No. 700 c a re  M ich igan  
T rad esm an _______  700

W anted—C lean s to ck  of m erch an d ise  in 
exchange  for fa rm  lands. A d d ress  734, 
c a re  T rad esm an . 734

CANDY

The “DOUBLE A” Kind
Made by

People Who Know How
Our record of over f i f t y  y e a r s  o f  

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

You take no chances when you 
buy “Double A ” Brand.

Good
Candy

Made in Grand Rapids by

N ATIO NAL CANDY CO.

PUTNAM FACTORY  
Grand Rapids, Michigan

Ask for a copy of our 
latest price list.

We are agents for LOWNEY’S 
in Western Michigan.
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TW ENTY-SECOND MEETING.

Retail Grocers and General Merchants 
Association.

T he annual convention of the above 
nam ed o rgan ization  convened a t 
G rand R apids T uesday  afternoon , 
Feb. 24. I t  was called to  o rd e r by 
Paul Gezon, P resid en t of the G rand 
R apids R etail G rocers and M eat 
D ealers’ A ssociation. Rev. John  A. 
D ykstra  pronounced  the invocation, 
then  M ayor G allm eyer delivered the 
address of welcom e. R esponse to 
the address of welcom e was by P re s 
ident E. W . Jones, who subsequently  
announced the tem p o rary  com m ittees 
for the convention, as follow s:

O rder of B usiness—M. C. Goossen, 
L ansing ; J. G. S taudacher, Bay City; 
L. A. Geinem an, K ingston.

Legislative— L. R. M anning, L an 
sing; John  Affeldr, Jr., L ansing ; M.
C. Bowdish, Lansing.

W ays and M eans—J. A. Lake, Pe- 
toskey; J. F. T atm an , C lare; George 
A. P lietz, Ubly.

P ure  Food—W . P. W orkm an, 
G rand R apds; J. C. M cD erby, N ash
ville; W . A. T ibb itts , F rem ont.

O rganiza tion—Chas. J. C hristensen, 
Saginaw ; T heo H. T ro st, Ann A rbor; 
Mr. D ecker, Ionia.

A rb itra tion  — W illiam  M cM orris, 
Bay C ity; A. J. Palm er, G agetow n; 
H ow ard  W estern , Bad Axe.

Q uestion Box — Chas. L auster, 
Ionia; Paul Gezon, G rand R apids; J. 
H. Prim eau, Bay City.

A uditing— D. M. G raham , C aro; W . 
H. Poole, F lin t; A. C. N eilson, W est 
Branch.

Insu rance—W illiam  M ilham, K ala
m azoo; D. L. Davis, Ypsilanti.

By-Law s—M. L. D eB atts, Bay C ity;
F. C. W ood, P o rt H u ro n ; L. C. 
Schwem er, Saginaw ; W . B. E ldred, 
L ansing ; W . J. Cusick, D etro it.

R esolu tions— L eonard  Seager, C ad
illac; J. R. Rebon'e, D e tro it; L. W. 
Y uncker, Saginaw.

C redentials— O tto  Rhode, Saginaw ; 
P e rry  B rown, B arry to n ; Jos. Sleder, 
T raverse  City.

P ress— C. J. Appel, G rand R apids; 
L. J. W itte rs , G rand Rapids.

P resid en t Jones then  read his an 
nual address, which is published ver
batim  elsew here in th is w eek’s paper.

Secretary  Bothw ell read his annua] 
report, which is published in full in 
ano ther p a rt of th is w eek’s paper.

T he annual rep o rt of T reasu re r 
Schm idt show ed to ta l receip ts of $1,- 
728.67 and d isbursem ents of $1,632.87, 
leaving a balance on hand of $94.80. 
T he rep o rt was accepted and referred  
to  the F inance Com m ittee.

R eports from  local associations 
were responded to  as follow s:

Ann A rbor—Theo. T rost.
Alm a—Mr. Pow ell.
Bay City—J. H . Prim eau.
Big Rapids—W . R. Van Auken.
Cass City— E. W . Jones.
Cadillac—J. D. W idgren.
Clare—J. F. T atm an.
D etro it—C. F. Shrieve.
Lansing—M. C. Goossen.
M errill— Mr. T raito r.
P o rt H u ro n — C harles W ellm an. 
Saginaw— O tto  Rhode.
U bly—Geo. A. Plietz .
Ypsilanti—D. L. Davis.
Kalamazoo—Wm. H. Fletcher.

________________M I C H I G A N

V estaburg—L. P. S trong.
On m otion  of Mr. Shrieve, the Sec

re ta ry  w as requested  to  send the 
sym pathy  of the association  to  the 
widow of the S ecretary  of the N a
tional R etail G rocers’ A ssociation.

T he convention then  ad jou rned  un
til W ednesday  forenoon.

Review of Some of the Principal 
Hardware Staples.

A larm  Clocks— New prices on alarm  
clocks w ere issued by the jobber last 
week which show's an advance of 
about 13 per cent. O w ing to  the 
sho rtage  of skilled labor, m anufac
tu re rs  continue to be behind w ith 
their o rd e rs  and have notified the jo b 
ber th a t they  can only ship about 25 
per cent, of their requ irem ents each 
m onth. The dem and for a la rm  clocks 
was never heavier.

A sh S ifters— T here  has been no 
change in the situation  as to ash sift
ers since last reported . Both jobbers 
and re ta ile rs rep o rt steady  business. 
O w ing to  the shortage of wire cloth 
there  no doubt will be a shortage  
for nex t season, so dealers are urged 
to  an ticipate their w ants as far ahead 
as possible.

Bolts, N uts and R ivets—T he trade 
is looking for an advance of from  
10 to 15 per cent, in prices on nu ts 
and bo lts to be m ade a t any time. 
M akers say their o rder books are fill
ed up for some tim e, and w ith in 
creasing  costs of steel bars, labor and 
o th er m aterials, their costs are stead 
ily going up and they  m ust get m ore 
m oney for their goods. Deliveries of 
steel bars by the m ills are very slow, 
and th is is cu tting  down production. 
D iscounts as quoted  by m ost of the 
leading m akers are held very  firm, 
and tw o leading m akers have stated  
th a t any fu rth er o rd e rs  they  take, 
prices to be charged will be those  in 
effect a t the tim e shipm ent is made.

C hisels—H igh-grade chisels have 
been m arked up on an average 15 per 
cent. I t  is generally  believed here 
th a t the cheaper kinds will be ad 
vanced in keeping with o th e r kinds of 
hardw are.

C ooking W are (G lass)—T he de
m and for all k inds continues to  ex 
pand. T he m arket keeps continually  
cleaned up. Shipm ents are received 
from  tim e to  tim e, but these are im 
m ediately applied to  back orders, and 
the day a fte r they  are received the 
m arket is cleaned ou t again.

Cut Glass—Q uite a num ber of the 
leading re ta il hardw are  s to res carry  
a line of cut glass. T his year when 
they  go to place their o rd e rs  for holi
day w ares they  will find th a t heavy 
cut g lass costs 25 to 75 per cent, m ore 
than  it did last year. T he jobbers, 
how ever, are draw ing  a tten tio n  to  the 
fact th a t ligh t cut glass, beautiful in 
design and execution, is obtainable at 
com paratively  a ttrac tive  prices, and 
they  are u rg in g  the re ta il hardw are 
dealer to  buy the light instead  of the 
heavy cut class th is season.

Files—T here  has been no im prove
m ent in deliveries of files from  m anu
facturers. Jo b b ers  are accep ting  o r 
ders only  sub ject to  stock  on hand. 
R etail sales are  rep o rted  ra th e r slow 
a t th is season of the year, bu t the 
dem and from  the m anufacturing  
p lan ts is heavier than  ever. T here  
has been no advance in price since last

T R A D E S M A N ______________

reported , but the m arket continues 
to  be very  firm.

Galvanized W are—All o rders for 
galvanized w are are accepted subject 
to stock  on hand and a t prices ru ling  
a t date of shipm ent. O w ing to  the 
scarcity  of steel sheets m anufacturers 
are unable to  m ake deliveries and 
jo b b ers are o u t of stock on nearly  all 
the best sellers. T hey  continue to 
place a lim it of one dozen of an 
item  to a custom er. N um ber 2 and 
3 galvanized tubs continue to  be off 
the m arket and no prom ise as to de
livery from  the m anufacturer.

Glass—T here  are no prices th a t can 
be quoted  for w indow glass accu rate
ly. All local prices are nom inal, sub
jec t to stocks on hand a t tim e of de
livery. T he situation is very acute. 
T he supply is in every  sense of the 
w ord to ta lly  inadequate to  m eet the 
overw helm ing dem ands th a t exist. 
T he ra ilroads are u rgen tly  in need of 
glass and could probably  a b so rb 'th e  
en tire  ou tpu t of a large num ber of 
factories for m any m onths, and the 
same condition holds essentially  true 
for the autom obile industry . Building 
co n trac to rs  are offering fabulous 
prices for o rd inary  w indow  glass of 
inferior grades, and are experiencing 
unparalleled trouble  to  even ge t o r
ders placed. M any factories have re 
fused to  take any m ore o rders for 
large quantities until they  are able 
to  fill some of the o rders now  on 
their books. M anufacturers say that 
labor is loafing on the job.

H ose—T here  has been little  call for 
rubber hose during  the past week, 
undoubtedly  due to w eather condi
tions. W hen a retail hardw are  dealer 
is having a rush  on snow shovels and 
sidewalk ice choppers, etc., it is diffi
cult to  focus th o u g h ts on garden hose. 
General belief is, how ever, there  will 
be a trem endous dem and a little  later, 
and the jobbers are m aking p rep ara 
tions to m eet it.

N eedles—A lthough a small item  in 
the hardw are business, it is in te res t
ing to note th a t packing needles have 
been advanced by the leading m anu
facturers. T he re ta il hardw are  dealer 
can tell his wife she m ust expect to 
pay m ore for sew ing needles w ithin 
the  near future.

P a in ts and O ils—P rices on nearly  
all lines of stap les are very  firm. 
T here  has been an advance in the 
price of tu rpen tine  and N ew  Y ork 
p las te r of paris. T he only change in 
linseed oil conditions is the  ra ising  of 
the M ay option  by one firm 10c per 
gallon. T he m arket continues firm 
and it is quite possible th a t o ther 
c rushers will follow. ACanufacturerS 
of w hite and red lead rep o rt th a t they  
are from  six ty  days to th ree  m onths 
behind w ith o rd ers  and are m aking 
every  effort to  speed up production. 
P ig  lead is very scarce. Even a t the 
p resen t high price of tu rpen tine  the 
m arket is very firm and there  has 
been a fair dem and.

Roofing P aper— Sales on roofing 
and building paper during  the  m onth  
of F ebruary  breaks all previous rec
ords. I t  does n o t seem  to  be a ques
tion of price, but a question of g e tting  
m aterial. T here  has been an advance 
in price since last reported .

Rope There has been no change 
in the situation as to manila rope 
since last reported. Manila fibre mar-

ket continues to  be very firm and the 
dem and for rope is steadily  increas
ing. Job b ers  rep o rt that they  have 
fair stocks on hand and are able to  fill 
o rd e rs  prom ptly .

Sash W eights— Sash W eights con
tinue to  be very  scarce as foundries 
are unable to  obtain  enough scrap 
iron to m aintain  50 per cent, of their 
norm al production . Local foundries 
have advanced th e ir price $5 per ton 
du ring  the last week.

Screw s T here  has been an increase 
in the dem and for w ood screw s dur- 
ing the  past week and jobbers are 
finding it very  difficult to  fill orders, 
ow ing to  the slow  deliveries from  the 
m anufacturer. W hile there  has been 
no change in price, the m arket is very 
firm.

Screw D rivers—P ractica lly  all of 
the m anufactu rers of screw  drivers, 
the b e tte r and the poorer kinds alike! 
have advanced th e ir p rices from  10 
to 15 per cent. T here  was a tim e not 
so long  ago when it was ra th e r dif
ficult to  sell a screw  driver. To-day, 
because the  h igher priced ones are 
hard  to  obtain, everybody appears to 
have u rg en t need of them . A ppar
en tly  there are enough of the m edium - 
priced and cheaper kinds to  go 
around.

Sleds—T he P aris  Mfg. Co., Paris, 
Me., announced a still fu rther advance 
on som e num bers of its sleds, am ount
ing to  5 to  10 per cent. P rices on 
some num bers rem ain  unchanged.

Stove B oard— Salesm en continue to 
take very sa tisfac to ry  o rders on stove 
board  for future delivery. M anufac
tu re rs  have lim ited stocks on hand 
and jo b b ers sta te  th a t their p roduc
tion is being  greatly  curtailed  on ac
count of the sho rtage  of sheets.

W heelbarrow s—Jo b b ers  rep o rt th a t 
they are  en tirely  ou t of the steel tray- 
w heelbarrow  and are unable to  get 
sa tisfac to ry  prom ises from  the m anu
facturer as to when they will be able 
to  ship. T hey  sta te , how ever, they  
have p lenty  of the w ood tray  on hand 
and are able to  m ake p rom pt deliver
ies on these. D ealers should an tic i
pate their w ants as far ahead as pos
sible as w ith the large am ount of new 
road w ork under construction  w heel
barrow s will be in g rea t demand.

W ire C loth and P o u ltry  N e ttin g — 
P o u ltry  n e tting  and wire clo th  are 
practically  off the m arket, except 
what stocks the jo b b ers have -on hand. 
Jobbers are lim iting  the q u an tity  o r
dered by the various dealers and are 
try in g  to  get as wide a distribution  
as possible.

W ire Nails—T here  has been a slight 
im provem ent in deliveries of wire 
nails during  the past week. T his does 
not m ean, however, that the available 
supply is sufficient to  m eet the p re s
ent dem ands. Jo b b ers have no t been 
able to  accum ulate a stock and as fast 
as sh ipm ents are received they  are 
applied on orders. N ever before have 
stocks on wire nails been so low and 
w ith the m ills w orking to capacity 
they  will be unable to  supply p res
en t dem ands.

W. E. R oberts has leased the store 
in the C rittendon  building, M arket 
avenue, vacated  by  J. Van B ruggee 
and will open M arch 1 an exclusive 
egg  house, both  jo b b in g  and w hole
sale.


