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Nature’s Spring and Ours

There goes the rolling tumble weed, it truly must be spring,
The southern winds have blown it from where autumn blasts did fling 
It to a corner in a sort of blustering threat’ning mood 
As if to say, now you stay there with your obnoxious brood!

Hello there Mr. Robin, who, from frozen earth and snow 
Did, by sheer force of nature’s moods to warmer regions go;
But now you’re back, which truly shows that nature holds no bluff 
That does not yield when it has had its own way, long enough.

And from the waters yet so cold the froglets gaily sing ✓
Which, with the pussy willows seems a symphony of spring—
The first installment that begins the season’s medley through 
Upon the stage, the carpet green and background shadings true.

And from the camps where ruthless man has tapped die maple trees 
The steam from boiling sap is seen to rise into the breeze—
The vapor from the nectar rare—the golden drips that now 
By nature’s alchemy are made, the best that she knows how.

And life seems springing up again, beneath the glowing sun,
The flowers spring forth in the wood ere leafy shades shall come; 
The Arbutus with its fragrance rare distilled from nature’s best 
Springs from its chosen wildwood home, the season’s rarest guest

And so it is, and life is but the springtime of the years 
In which to answer in our way, the “music of the spheres,” 
And to fulfill the mission well that unto us is given 
Will *-carry on” all that can make a summer time of heaven.

X. B. Mitchell
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A great m an y  g ro cers  w e  know  o f  h ave  greatly  
in crea sed  th eir  sa le s  through  th e  d istr ib u tion  
to  th eir  cu sto m ers o f  the—

Fleischm ann’s Compressed Yeast 
and Good Health Booklets

W h y d o n ’t  you  d o  the sam e?

Fleischmann’s Yeast
is  a w o n d erfu l rem ed y  for  b o ils , p im p le s , car
b u n c les , eczem a , co n stip a tio n .

U se  C itizens Long Distance 
Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw and all intermediate 
and connecting points.
Connection with 750.000 telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY

There Is No Substitute
Twenty years of honest, persistent educa
tional advertising has created milliors of 
consumers for

Shredded Wheat Biscuit
Their selection of this whole wheat cereal 
is based upon intelligent knowledge of the 
process and its dietetic value. They will 
not accept anything else in its place. We 
have not been able to supply the full de
mand for this product, but increased man
ufacturing facilities will soon enable us to 
give your customers all the Shredded 
Wheat they want. It is without doubt the 
most real food for the least money.

M ADE O N LY  BY

The Shredded Wheat Company, Niagara Falls, N. Y.

Qh —

I N C R E A S E  Y OU R  B I S C U I T  P R O F I T S
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ID E A L  S U N S H IN E  B IS C U IT  D E P A R T M E N T  f O O S E ~ 1W l l ' E S  R l S C U I T  f O M P A N Y
Perfect D isplay— Clean— Neat—A ttractive  V Y  J\ J

A  C om plete S tock w ith  Sm allest Investm ent D  1 >
It C reates In terest and C onsum er's Dem and DOLiC€rS OT S l i t l S h i i l C  B iS C U itS

Ask the Sunshine Salesman—He Knows C H l G A ( » 0
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.i closer bro therhood  of m an and a 
loftier Americanism.

T H E  S T R I K E  P R O M O T E R .
Ilis capital is the sinew and bone 

<>! working-men upon whose earnings 
lie waxes tat, cruel and autocratic. 
He i> the most merciless capitalist 
with which labor has to deal. The 
hand of toil supports him in a life of 
ease and it is lie who lolls complac
ently in his easy chair while his slaves 
ai c cuffed, knocked and bruised. It

W O O L S  A N D  W O O L E N S .
Some little buying has been going 

on O t  tile new domestic wool clip, hut 
it is not very pronounced as yet. 
Growers are in no mood to let go 
their holdings at any low figures. 
Dealers are awaiting the results  of 
the forthcoming auction sale of I irit
is L colonial wools, which begins in 
Boston on Thursday with an offering 
o! 2(>,()00 hales. Such sales abroad  dur
ing the last week have shown no 
recessions in prices because the de
mand from various countries still con
tinues strong. It is only a question 
of time, however, before the most 
Pressing wants will have been sup
plied, «tud it will become a serious 
question to market the great  stores 
ot the article which will he available 
before the end of the year. Growers 
and brokers in Australia are trying to 
hiive a plan adopted for preventing 
a sudden and disastrous drop in 
Prices for the clip of 1920-21. TOG

in Japan. There was a lack of real 
capital or resources to handle the far- 
reaching and ambitious projects of 
promoters.  As one man put it:

lestrmg.
Japan was trying to swii

of tile wur Id on a shoe:
typical ins tance (if the
m ethods in dulged in was
the case <> f ra w silk.
brought in vast (pi;m ti ty  t

his was 
His coun

try i which is Japan s best customer bli
the material, and kept on storage here 
in order to withhold it from the m ar 
ket and thus create an artificial scarc
ity with the resultant boosting of 
price. fh is  required a great deal of 
borrowing and was just one of the 
many strains on Japanese credit. A 
similar course of proceeding has been 
going on in this country, hut the verv 
tnuch greater  resources here have so 
l.ti enabled it to proceed without 
bringing- about a crisis. But it cannot 
go on i.idchuitclv here and that is one 
icasii i  why tlu- hanking interests arc 
restr ic ting credits.

shirts,  his food and his fuel only where 
tin- union tells him to buy, and be- 
■'i'hw pays the union for thus b u y in g  
him around as though he were a 
"dumb, driven brute." it would take 
a better mathematician than we are 
to figure out how much liberty he 
has left.

The presff lent of the team--ters
union in ( h icago wa s murdered by
one of his henchmen Iasit T hurs (lav.
1 lie daily paipers. in d in onicling his

career. (liscio sed tlie fact that tw elve
years a go he was an ord inary team-
ster vveirking on a sa larv• of $2 per
day. S ince ;issimiing tile presidinicy
of tile union he has ace umiliate d a
fortune of $-ÎOO.OOO. \ 11 V one at all
familiar with the itisi«le working:s of
trades unioni:-ni in a large city kn o\v s
how th is. vvas accorrli did led it was
obt affici 1 by g-raft paid by contrae tors
and co iistriu tion companies wldeli
keep union h•aders on tilldr payr oils
in order to a\ d id  strilo■S o n jobs thev

is lie wh o 1uiilds ;i wall (if 111 Xll Iy. It will illV0 1 VC the conti■ol ot the entire
is In* Y Y■ho prov o k c s (lisagret ment. quatity by a enmu cil am 1 the selling
w rangli an (1 riot : prejin lice be tween of all wool ;it auction in .\u s tra l ia  and
Ilonest nil ■ loyers and e mploye s. a check oil exp orts. Mt-an-whilc, the

\  Ih *1*1od or an Anania s lies id c him st ock o f W(>0:1 (.»wned by the Britisli
w<mid 1)(■ a mere (hvarf iil cruelt y and (i< i verm lient in A ustn ilia and in tran-
peli vers io>11. In th e want( ni usi of his siit on 1 une 30, it is timated. will
llll man cap ital Ik- runs no fin.uncial amount to 1:,600,000 b;ales This is fn
ris k. n-usiness er ises do not h■other adIdition to the othet- woo l  supplies
him. 11,■ has no worries; anent mar- in Loin Ion and else wher r owned by
ket conditions, state  of trade or the 
price of exchange. Payrolls , m a tu r
ing notes and obligations are as far 
from his thought  as is the North  
star from the reach of his grasping 
hand. 11c is as carefree as a dog; 
as vicious as a wolf. l ie  is bent on 
the destruction of everything created 
by labor and industry itself.

l ie  and his co-workers maliciously 
conspire to restrain trade and in the 
doing of this defy tin- laws of the 
land.

His capital of Hesh and blood, long 
forced to do his bidding, is waking 
from its nightmare.

And with it. all America is waking. 
\mericans are asking: "Must the 

peaceful pursuit of industry and the 
personal privileges of freemen he 
longer threatened by alien agita tors?  
Must friction between employers and 
employes he kept always a t  blood- 
heat by foreign conspira tors?” The 
answer is coming.

It is coming in the voice of thun
der with the s t reng th  of a hundred 
million freemen hack of it. resolved 
upon perpetuating American ideals 
and the expulsion from America of 
all alien agita tors  preaching seditious 
doctrines and inciting hatred, dis
loyalty and riot.

Banish the agita tors ;  shake off the 
shackles of fear. W ork and strive for

R E M A R K A B L E  D IS C O V E R Y .
The Grand Rapids Herald made an 

important announcement this m orn 
ing- that Cassius L. Glasgow, of 
Nashville, is a candidate for the Re
publican nomination for Governor. 
C \e t \  business man in Michigan has 
known that Mr. Glasgow was an 
available and acceptable candidate for 
the position for several m onths and 
every merchant who would like to

market showed few new feature 
ing the last week. Production

to come from the clothing manufac
turers  who are trying to push busi
ness tor hall. The indications are 
somewhat indeterminate as yet be
cause of the opposition to the high 
prices. Dress goods are moving be t
ter over- the counters than to the 
cutters-up.

goods see a merchant  elected ( iovernor— to it th;
S  dlll- not because lie is a mereh ant. Imt be- by them
lb go- cause In- is a M AX—has been Iieml- work. 1
much ing every effort to boost his uomin- S l i d e  b y

arc handling. It is a m atter  of com 
mon knowledge that the Harr is  T ru s t  
& Savings Bank paid $20,001) to union 
grafters to prevent strikes on Un
building it erected some years ago 
and it is now a matter of public rec
ord that when tin- I ’ennsvlvania 
Railroad Company started to erect its 
new depot in ( hicago some years ago 
it set apart a fund of $200,000 to he 
paid these union hirelings, who saw

J A P A N ’S E C O N O M IC  CRISIS.
Ju s t  why so much surprise was 

manifested at the financial and econ
omic crisis in Japan is a puzzling m a t 
ter. It is certainly a thing that could 
have been easily predicted and, as a 
m at te r  of fact, it had been foretold. 
More than two m onths ago the Bu
reau of 1«oreign and Domestic  Com
merce issued a circular, based upon 
an analysis of Japanese conditions 
made by Commercial Attache James 

Abbott in December last, which 
explicitly stated that "it is not un
likely that  something like a panic will 
occur early in the year.” The rea
sons for this conclusion were not far 
to seek. An overstimulation of in
dustries and a rapid expansion of 
trade, accompanied by tremendous in
flation and the most reckless kind 
of speculation marked the war period

ffEon. I Ih- greatest drawback to 
Glasgow s success is Glasgow him- 
selt. lie  refuses to pledge himself to 
any class, clique or clan, lie  points 
to his record as a legislator and pub
lic official and says: " 1 here is mv 
Toiord. It l have made good in the 
past in those positions of trust and 
responsibility, possibly I can make 
good as Governor, but 1 will not make 
any pledges to «anyone regarding the 
positions I will assume or any public 
question until I shall have had time to 
consider same from all angles and as 
circumstances may then justifv. If 
this is not the kind of a Governor you 
want, pass me up and I will pack my 
gripsack and take my wife on a long- 
promised trip to Honolulu.”

It the business men of Michigan 
want that  kind of a Governor, instead 
of the cheap time-server and political 
ftiglcr who now disgraces the office, 
this is their opportunity. It is up to 
them.

bargaining and the closed shop. It 
c mid not exist for a m om ent under 
open shop or non-union conditions. 
It a man wishes to avoid being black
mailed by the labor union leaders, he 
must insist that his work he done by 
non-union men. In so doing he will 
usually secure good workmanship, in
stead of the botch work peculiar to 
all union workingmen. It is claimed 
by those familiar with the situation 
that more than twenty union le.aders 
in ( hicago are in possession of a half 
million dollars apiece through the 
practice of these nefarious m ethods 
ot closed shop advocates.

Judge Tuttle, Federal Judge  at De
troit. has held that  Section 4 of the 
Lever law G unconstitutional.  Th is  
is the section which has a bearing  on 
merchants. Judge Tutt le  holds tha t  
the provisions to what constitu tes a 
fair price are too vague.

W O R S T  K IN D  O F  SLAV ER Y , 
ll a man is driven to his job by a 

un ion ; driven from his job by a 
union; permits the union to fix the 
amount of his pay and the hours of 
his service; buys Ins shoes and his

If you do not like your work, do 
it well just  the same, a lthough watch
ing for opportunities to get into som e
thing you do like.

Misfortunes when asleep are not to 
be wakened.
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FIELD SEED DEPARTMENT.

Sum m ary of Situation in the  Middle 
W est.

The Purpose of This  Page.
The sole aim of this field seed page 

is to serve the seed m erchan ts  of 
Michigan and nearby states helpfully 
and effectively. Crop news will be dis
cussed, general weather conditions 
noted, trade news reviewed each week 
and up-to-the-minute information di
gested. All this is for the busy seeds
man who wishes to keep posted on 
actual conditions so that  he can serve 
his community faithfully and well. 
The editor shall be glad to receive 
local news, local crop information 
and any items which, in turn, will 
help o ther seedsmen. This page is 
conducted for you—make it your page.

W eekly W eather Report.  
Another unfavorable week for vege

tat ion and farm work all over Mich
igan. Entirely too cool and wet. 
No material change in the condition 
of winter wheat. Very unfavorable 
for seeding oats,  spring wheat and 
o ther  spring grains, on account of the 
cold wet soil condition. Fa rm  work 
generally over the State  re ta rded with 
hut very little seed demand. P la n t 
ing weather m ust  come soon.

Glance at the Seed Situation. 
Dealers report  but very little busi

ness during the past few weeks and 
wholesalers and jobbers  have not 
moved the tonnage tha t  they did du r
ing the same period last year. This 
is a ttr ibuted  to the fact that  seed 
dealers in the terr i to ry  are carrying 
virtually no stocks on hand, due to 
high prices and lack of demand from 
the farmer. Dealers must begin now 
to realize just  what the situation is 
and must anticipate  the fa rm er’s de
mand. W ea ther  conditions have pre 
vented spring seeding and the first 
few days of warm weather will throw 
a flood of seed demand onto the deal
er which he must he able to meet. 
Due to traffic condit ions at the p res
ent time our dealers cannot hope for 
“overn igh t” deliveries on seed re 
quirements and. due to the lateness of 
the season, the fa rm er cannot wait 
on the dealer to order in his require
ments.

A very frank discussion of farmer 
seed requirements here should help 
the dealer in buying his seed require
ments :

Red Clover: Sales thus far this 
season are not  up to expectations but 
a last minute demand will use up 
dealers stocks closely. Considerably 
more clover acreage must be planted 
yet if Michigan is to maintain its 
usual clover production. Dealers who 
; re carrying a low stock m ust  reorder 
quickly. Prices are lower due to lack 
of demand but very recent seed move
ment has s trengthened values.

Alsike: Trade has been quiet but 
dealers feel that  stocks will be gen
erally used up. Already this season 
there has been an increased demand 
due partially to the fact that  alsike 
eeds further than Red Clover and 

because of the high price of both 
seeds. There  will be a demand for 
late seeding of alsike in this territory. 
Stocks are low at the present time and 
a sudden demand will exhaust the sup
ply.

T im othy :  T im othy  has been dull 
under a light demand and backward 
season. Consumptive demand indif
ferent.

Sudan. Cane and Millets: Actual  
planting conditions m ust  be realized 
low by all dealers and quick m atu r
ing forage crop stocks m ust be a n 
ticipated. Michigan farmers m ust be 
supplied with some form of forage 
producing seed. Fa rm  conditions all 
over the country, due to the lateness 
of spring planting, indicate that  heavy 
plantings will be made. Sudan is not 
generally appreciated in Michigan, but 
the interest  that  farmers are taking in 
it this season is something for the 
dealer to understand and appreciate. 
Present  values of Millet should in te r
est  dealers. Millet to-day is being of

fered a t  about  the present  value of 
oats.  Anticipate  your demand and buy 
your requirements.

Alfalfa: The  steadily increasing
demand for good alfalfa seed in Mich
igan is encouraging and is directly 
the result  of the efforts of better  
seedsmen th roughout the state  coupl
ed with the data  furnished by the E x 
perim ent Station. Good seedsman are 
being careful in buying seed so that  
hardy strains of seed are offered their 
fa rm er trade seed grown in localities 
with grow ing  condit ions similar to 
Michigan conditions. Demand al
ready this  season is very encouraging 
and dealers who are not a lready sup
plied m ust  look about for seed.' Buy 
the best seed you can from reliable 
sources—know its origin—and en
courage your local farmers to plant— 
a satisfactory reward  will be the re 
sult.

Sweet Clover: Sweet clover de
mand is g rea te r  this year than ever 
before. Dealers who formerly used 
one and two bag lots are now hand
ling five and ten bags. Values of 
o ther  seeds in proport ion  to sweet 
clover stimulate  t rade on sweet clover.

Sudan Grass.
Actual  conditions that  r ight now 

are confronting  the Michigan farmer 
and his local seedsman leads the wri t
er into  a discussion of a particular 
crop that  is but little known in this 
state.  The  need of the farmer for 
a quick growing heavy yielding for
age crop of good feeding value is 
looming large now because of pro
longed cold wet weather which has 
made early seeding impossible.

Sudan grass  is an annual, first in
troduced by the United States D e
par tm ent of Agriculture. In a very 
short  time it has become one of the 
mcTst valuable g rasses for hay pu r
poses. I t  has m arket  ability to yield 
and is recognized as one of the g rea t
est d rought  resistant of all forage 
crops. It is a tall annual grass g row 
ing under favorable conditions to a 
height of six to ten feet, but when 
broadcasted thickly it grows only 
three to five feet high. The stems are 
fine, the largest stalks seldom thicker 
than a lead pencil. W here  the plants 
are scattered the}* stool abundantly, 
as one hundred stalks coming from a 
single root.

I he grass  cures easily, making hay 
of excellent quality which is readily 
eaten by all kinds of live stock. Under  
o rdinary  conditions Sudan Grass will 
yield two cuttings of hay in a season. 
The hay should be cut as soon as the 
grass is fully headed. The  yield is 
from two to four tons per acre. 
Growers of Sudan are enthusiastic— 
they claim the hay to be of very high 
feeding value and palatable to all 
kinds of live stock—superior to millet 
hay and in a great  number of reports 
is claimed to equal t imothy hay in 
value.

1 he seed is sown when the ground 
has become warm in spring either 
in drills using three to five pounds 
per acre or broadcasting  using fifteen 
to twenty-five pounds per acre.

Sudan grass  is admirably suited to 
g rowing in mixture with field peas, 
soy beans and o ther  legumes, the stiff 
stems of this grass  supporting the 
vines of the legumes well. Will grow 
on any soil and can be used as a catch 
crop, much the same as millets.

Late News F ro m  the Cereal City. 
Batt le Creek, April 27— Earl Bill- 

lngton, one of Batt le Creek’s estab
lished grocers, is closing out his stock 
and fixtures, having sold his lease to 
o thers  who will occupy the building 
as a lunch room.

H. A. Moon, who has been in the 
g rocery  trade on W es t  Main street,  is 
closing out his business. H e  is con
tem plat ing  moving to the West.

John Bross, of Albion, formerly of 
Church & Bros., grocers, has re tu rn 
ed home, having spent the winter in 
California.

B. C. Franklin, one of Albion’s lead
ing grocers, is president of the Albion 
Overall Club.

The  Michigan Metal Produc ts  Co.,

of Battle Creek, m anufacturer  of dust 
pans and house mail boxes, has in
creased its capital stock from $ 10,000 
to $30,000.

The students  of our high school, in
stead of forming an overall club, are 
wearing their old clothes in place of 
buying new.

C. J. Horning, the Champion st reet 
grocer, has just  re turned from a three 
m on ths’ trip in the oil fields of Texas. 
He  says Michigan looks good to him.

Battle Creek is nearly destitute of 
sugar, none having arrived to the 
local jobbers for some time.

Battle Creek Council a ttended the 
F'irst Baptist church in a body Sun
day m orning and listened to a very in
teresting sermon delivered by the 
Rev. S tewart  B. Crandell on the 
Sample Case. Jack.

H opes  Some Time to Be Governor.
Battle Creek, April 26— I have your 

esteemed favor of April 22 and copy 
of Michigan Tradesm an of April 21. 
I t  was very nice in you to mention 
my name am ong the o ther gentlemen 
who m ight be considered candidates 
for the office of Governor in the 
State  of Michigan on the Democratic  
ticket. It was very thoughtful of you 
to write me and send the copy and 
I assure  you I appreciate the courtesy 
very much indeed.

While I have no disposition or in
tent to criticize, I do wish you had 
known me be tte r  and I think you 
m ight have written differently. P e r 
sonally, I have always though t  that  I 
was a conservative brought  down to 
date. 1 never dreamed that  I was a 
radical and I am certain that  I never 
suspicioned that  I ever posed. If 
there is anything I have ever been 
proud of in a public way it is that  I 
have been real and have never posed 
or straddled. Everyone who cared 
to has always known where I  actually- 
stood on every m at te r  of public im
portance.

I do not desire the nomination for 
Governor at this time and have no t

the sl ightest idea that  I shall desire 
it in the near future, a lthough I hope 
some time to be Governor of Mich
igan- John  W. Bailey.

Detroit—The Conhaim -Traxler  Co. 
has been organized to manufacture 
men’s and boys’ wearing apparel and 
conduct a wholesale and retail c loth
ing business, with an authorized cap
ital stock of $200,000, of which amount 
$ 100,000 has been subscribed, $2,373.- 
12 paid in in cash and $17,626.88 in 
property.

G R A H A M  & M O R T O N  
T ran sp orta tion  C o.

CHICAGO
In connection with

Michigan Railroad
BOAT T R A IN  7 A. M.

T u esd a y s , T h u rsd a y s  
S u n d ays

Freight for CHICAGO ONLY

DICKINSON’S

TRAD E  1 M A R K

IT STANDS ALONE

SEEDS
T he Albert D ickinson Co.

M IN N E A P O L IS  C H IC A G O



April 28, 1920
M I C H I G A N  T R A D E S M A N

t i l

The Reign of Extravagance
T he extravagance of the country cannot be over-emphasized. People 

are  not saving m oney as they  did during  the  w ar. T hey are spending and 
speculating like drunken sailors. Savings banks report tha t their savings
deposits are  not grow ing as they should under the present conditions w ith 
large wages.

Speculative profits have given both  swollen incomes and swollen heads 
to  thousands upon thousands w ho are living extravagantly  on their new 
found w ealth , regardless of w hether it w as fairly or illegally gained. 
Thousands of persons are  consum ing their w ages and their savings. The 
long-cherished adage regarding laying up som ething for a “rainy day” has 
been u tterly  forgotten.

A ll of this is creating a very grave situation. Industrial profits are 
declining because operating costs are  steadily  increasing. L abor unrest is 
being excited by the fever of speculation and extravagance. Production 
per capita is actually  declining a t a  tim e w hen it is m ost needed in recoup
ing w ar losses. T he old idea of doing w ork well for pride’s sake is disap
pearing. T he  reaction of the  w orld w a r upon this country is causing a 
desire for higher living and less w ork.

From  this period of inflation and extravagance no satisfactory read
justm ent of industry  can result. T he  cure lies in increased production, and 
an increased production requires individual efficiency and team  work. 
T here is no lim it to w hat A m ericans can do w hen they  w ork together. Will 
w e right about face and w ork  as a unit to term inate the present period of 
universal insanity  or go down in disaster, thus reaping a crop which will 
prove a serious handicap on every living A m erican and place an unfair 
burden on generations yet unborn?

1 W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids—Kalamazoo—Lansing

The Prompt Shippers.



4 M I C H I G A N T R A D E S M A N A pril 28,

M ovem ent of Merchants.
Stevensville—The  Stevensville State  

Bank has been incorporated  with an 
authorized capital stock of $25,000.

h a s t  Lansing—Adam  S. Dingilian 
is installing a sanitary meat m arket  
in connection with his g rocery  store.

Ow osso—J. C. Stout  succeeds J. B. 
Raak as proprie to r  of the Par is  Dry  
Cleaning W orks,  on N orth  Ball 
street.

Mesick—The Farm ers  & Merchants 
Sta te  Bank has completed its o rgan
ization. with C. W. McPhail.  of Lud- 
ington, as president.

Saginaw— H arry  E. Oppenheim er 
has sold his interest in the stock of 
the Style Shop to D. A. Seamon. The 
business will he continued under the 
same style.

How ard  City—W. 11. Collins, who 
has conducted a general store here 
for many years, has sold his stock 
to the Detroit  Salvage Co. and will 
retire from business.

P o r t  H u ro n —The Moore Brothers  
Coal Co. has been incorporated with 
an authorized capital stock of $ 10,000, 
all of which has been subscribed and 
$ 1,000 paid in in cash.

Detro it—T he Allen-Jackson Electric 
Co. has been incorporated with an 
authorized capital stock of $15,000. 
all of which has been subscribed and 
$1,500 paid in in cash.

Freesoil— L. G. Jebavy, produce 
dealer at Ludington, has purchased 
the produce warehouse and business 
of C. J. Blake and will continue it in 
connection with his o ther  interests.

Breckenridge — The Breckenridge 
Produce Co. has been organized with 
an authorized capital stock of $4,000, 
of which amount $2,000 has been sub- 
scnbel and $ 1,000 paid in in cash.

Cedar Springs—T he  Cedar Springs 
State Bank has purchased the Au- 
mond property,  at the corner  of Main 
and Cherry  streets, and will occupy 
it with a modern bank building in the 
i ear  future.

Clarksville — The Clarksville Co- 
Operative Elevator Co. has been in
corporated with an authorized capital 
stock of $50,000, of which amount 
$25,000 has been subscribed and $5,- 
000 paid in in cash.

Detroit—The  Richards-Micklin Co. 
has been incorporated to deal in m a
chinery and equipment for power 
plants, with an authorized capital 
stock of $10,000, $5,000 of which has 
been subscribed and $2,000 paid in in 
cash.

M arquette—Ziel LaBonte  has sold 
his store building at  the corner of 
Prospect and North Third  streets,  
together  with his stock of confec
tionery and ice cream parlo r  to 
F rank  Mecin, who has taken posses
sion.

South Haven—The McGuire B ro th 
ers Supply Co. has been incorporated 
to deal in household goods and sup
plies, with an authorized capital stock 
of $15,000, of which am ount $8,010 has 
been subscribed and $6,648 paid in in 
property.

F rase r—The W hite  Eagle Furn i
ture  Co. has been incorporated with 
an authorized capital stock of $20,- 
000 common and $5,000 preferred, of 
which am ount $13,000 has been sub
scribed, $ 1,000 paid in in cash and 
$4,000 in property.

Detro it—The Detro it-Indiana T ruck 
Co. has been incorporated to deal in 
trucks, par ts  and accessories, with 
an authorized capital stock of $50,- 
000, of which am ount $30,000 has been 
subscribed and paid in, $7,000 in cash 
and $23,000 in property.

Detro it— H arry  D. Luke, druggist 
at 1769 Gratiot avenue, has merged 
his business into a stock company 
under the style of F ron t ie r  D rug Co. 
with an authorized capital stock of 
$15,000, $8,000 of which has been sub
scribed and paid in in propertv.

Menominee—The Modern Artcrafts  
Co. has been organized to deal in 
portable lamps, shades, book blocks, 
etc., with an authorized capital stock 
of $15,000 common and $10,000 pre 
ferred, of which amount $15,000 has 
been subscribed and paid in in cash.

Detroit  — The Robinson Mendel
sohn Co. has been incorporated to 
deal in confectionery, cigars, confec
tioners and druggists supplies and 
sundries, with an authorized capital 
stock of $50,000, of which amount 
$25,000 has been subscribed and paid 
in in cash.

Last 1 awas—Mrs. Ed. King has 
merged her furniture and undertaking 
business into a stock company under 
the style of the \ \  . A. Evans Furn i
ture Co. with an authorized capital 
stock of $25,000, of which amount 
$20,000 has been subscribed, $398.55 
paid in in cash and $2,101.45 in p ro p 
erty.

Bay City— Van Poppelen & Munlev 
have merged their fuel and builders’ 
supplies business into a stock com 
pany under the style of Van P o p 
pelen Bros., with' an authorized cap
ital stock of $60,000, of which amount 
$50,000 has been subscribed and paid 
in, $2,000 in cash and $48,000 in p rop
erty.

Detro it  — Ben B. Schwartz  has 
merged his fruit and produce busi
ness into a stock company under the 
style of the Ben B. Schwartz, Inc., 
with an authorized capital stock of 
$100,000, $50,000 of which has been 
subscribed and paid in in property. 
The company will conduct a whole
sale and retail business.

Sault Ste. Marie— Barish Bros. & 
Co. have m erged their  dry goods,

shoe and clothing business into a 
stock company under the style of the 
Boston Dry Goods Co., with an au
thorized capital stock of $25,000, of 
which amount $17,100 has been sub
scribed and paid in, $5,000 in cash 
and $ 12,100 in property.

Pompeii—After a continuous and 
prosperous business of nearly forty- 
two years, the firm of Seaver Bros, 
has been dissolved by mutual con
sent. Owing to failing eyesight and 
impaired health, John S. Seaver has 
been obliged to retire, having sold his 
interest  in the stock and store build
ing to his brother, Isaac, who will 
continue the business at the old 
stand under the firm name of I. S. 
Seaver & Co. John S. Seaver retains 
his residence and will continue to 
live in Pompeii.

Manufacturing Matters.
Muskegon—The Superior Seating 

Co. is succeeded by the Superior Cab
inet Co.

Ypsilanti—The Fox Textile  Co., of 
Detroit,  has purchased the plant of 
the Ypsilanti Garment Shop and will 
occupy it as soon as it can he re 
modeled.

Hudson—The Hardie  Manufactur
ing Co., manufacturer of spray 
pumps, will build an addition to its 
plant which will enable it to double 
its capacity.

Detroit—The Union Machine Co. 
has been organized with an au thor
ized capital stock of $ 10,000, of which 
amount $5,000 has been subscribed 
and $1,600 paid in in cash.

Alpena—The Alpena Garment Co. 
has been incorporated with an au thor
ized capital stock of $75,000, of which 
amount $50,000 has been subscribed 
and $10,000 paid in in cash.

Detroit—The Detroit  Motor De
vices Corporation has been incorpor
ated with an authorized capital stock 
of $200,000, all of which has been sub
scribed and paid in in property.

Detroit—The Gallia Molding Sand 
Co. has been incorporated with an 
authorized, capital stock of $ 10,000, all 
of which has been subscribed and 
paid in, $5,000 in cash and $5,000 in 
property.

Detroit  — The  Victory Bottl ing 
\ \  orks has been organized to m anu
facture and sell soft drinks, with an 
authorized capital stock of $12,000. all 
of  which lias been subscribed and 
paid in in cash.

Detroit  — 1 he Le - Roy - Broehm 
houndry  Co. has been incorporated 
with an authorized capital stock of 
$100,000, of which amount $50,000 has 
been subscribed, $7,500 paid in in 
cash and $2,500 in property.

New Buffalo—The New Buffalo Cut 
Glass Co. has been incorporated to 
conduct a wholesale and retail glass 
business with an authorized capital 
stock of $5,000, all of which has been 
subscribed and paid in in cash.

Marysville—The Marysville Supply 
Co. has been organized to manufac
ture and sell building materials and 
supplies, with an authorized capital 
stock of $ 100,000, all of which has 
been subscribed and paid in in cash.

Bay City—The W atson  & Richard
son Lumber Co. has started work on 
the erection of a saw mill to replace
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the one destroyed by fire about a 
year ago. The new mill will have 
a capacity of 25,000 to 30,000 feet daily

Detro it—The Giern & Anholtt  Tool 
W o rk s  Co. has merged its business 
into a stock company under the style 
of the Gierholt t Gas Motor Co. with 
an authorized capital stock of $ 100,- 
000, all of which has been subscribed 
and $ 12,000 paid in in cash.

Monroe—A Detroit  syndicate head
ed by Annen Von Eschen, superin
tendent of the Michigan Steel Cast
ings Co., and C. F. Clark, has secured 
possession of the property  of the 
Monroe Steel Castings Co., on West 
F ron t  street .  The  purchase price 
was between $150,000 and $170,000.

Shifted F ro m  Michigan to Ohio.
Battle Creek, April 27—The trans

fer of Robert  J. Concannon, with 
Jam es S. Kirk & Co., Chicago, well 
known m anufacturer  of soaps, from 
Michigan to Ohio Territory ,  is an
other  well deserved promotion for 
Mr. Concannon. “C onny” entered the 
employ of Kirk & Co. in 1907. The 
year 1910 he was placed in charge of 
a terr i to ry  with headquarters at Kal
amazoo, in troducing Flake White and

R obert  J. Concannon.

Jap  Rose to the trade in Southern 
Michigan. Mr. Concannon has made 
a host of friends for himself and house 
on the terr i tory ,  who all join in wish
ing him continued success in Ohio. 
Newr headquarters  will be at Dayton. 
C. C. Mason, of Wichita , Kansas, will 
succeed Mr. Concannon on the terri
tory. C. Guy Pfander.

It is exceeding unfortunate  that the 
meeting of the Michigan merchants 
here last W ednesday did not look 
one serious situation in the face—the 
necessity of immediate action to cir
cumvent the political activities of tin 
stock fire insurance monopoly in the 
selection of Governor, Lieutenant 
Governor and Speaker of the House 
of Representatives. These  three of
ficers hold the key to the situation 
and can make or unmake any law they 
see fit th rough  convinance and chi
canery. Before the new organization 
can now' get under wTay, the die will 
have been cast and the pernicious 
system clandestinely  managed by 
Mark T. McKee, of Detroit ,  will have 
become fastened on the State  for an
o ther  two years.

Your character  cannot be essential
ly injured except by your own acts.



April 28, 1920
M I C H I G A N  T R A D E S M A N

S  à

GROCERY*"“ PRODUCE MARKET

Review of the Produce Market. 
Apples — Baldwins, $4; Starks, 

$3.50; W estern  box fruit commands
$4.50(5x5-

Asparagus—California commands
90c for large bunch; Illinois Section
al, $4.50 per crate of 24 bunches. 

Bananas—8c per lb.
Beets—New, $2.75 per hamper. 
Butter—The market is very firm. 

The receipts are still extremely light 
and hardly adequate to meet the de
mand. However, within a few days 
receipts will probably be normal 
again and the bu tte r  situation will 
likely clear. Local jobbers hold ex
tra creamery at 63c and first a t  61c. 
Prints,  2c per lb. additional.  Jobbers  
pay 50c for No. 1 dairy in jars, 50c 
for prints and 33c for packing stock.

Cabbage—$6.75 per 100 lbs. for 
Texas; California, $5 per crate of 70 
lbs.

Carrots— New, $3.25 per hamper. 
Cauliflower—$3.25 per doz. for 

California.
Celery—California, $1.35 per doz.; 

Florida, $7.50 per crate of 3, 4 o r  6 
doz.; $7 per crate for 8 and 10 doz.

Cocoanuts—$1.50 per doz. or  $10 
per sack of 100.

Cucumbers—H o t house, $3 per doz. 
E ggs—The m arke t  is steady and 

receipts are showing an improvement 
over last week. There  is a very heavy 
consumption of eggs and we do not 
look for any material  change due to 
this fact. The quality a t  this  time 
is about as fine as at any time of 
the year. Local jobbers are paying 
41c, cases included.

Grape Fruits— E xtra  Fancy sells as 
follows:
36 size, per b o x ________________ $4.50
46 size, per b o x _________________ 4.75
54 size, per b o x _________________ 5.50
64 size, per b o x _________________ 6.00
70 size, per b o x _________________ 6.00
80 size, per b o x _________________ 6.00
96 size, per b o x _________________ 5.50

Green Onions—Shallots, $1.40 per 
doz.

Green Peppers—$1.60 per basket. 
Lemons—California, $5.50 for 300s 

and $5 for 240s and 360s.
Lettuce—Iceberg $8.50 per crate  of 

3 or 4 doz. heads; hot house leaf, 
24@26c per lb.

Onions — California Australian 
Brown, $8 per 100 lb. sack; Texas 
Bermudas, $4.75 for 50 lb. crate;  
Spanish, $2.25 per crate for either 50s 
or 72s; home grown, $6.50@7 per 100 
lb. sack.

Onion Sets—White ,  $4.50 per bu.; 
yellow, $4 per bu.

Oranges—The expected advance 
came on schedule time, but instead of 
being $1 per box, it amounted to only

25@50c per box. W ord  comes to this 
market from California that loading 
is now in progress  which means that  
we will be in receipt of fruits within 
twelve to fifteen days. Fancy Cali
fornia Navals now sell as follows:
80 ------------------------------------   $5.00

1 0 0 --------------------------------------------- 6.00
1 2 6 -------------------------------------------  6.75
1 5 0 -------------------------------------------- 7.50
176 -------------------------------------------  8.00
200 -------------------------------------------- 8.00
2 1 6 -------------------------------------------  8.00
250 -------------------------------------------- 8.00
288 -------------------------------------------  8.00

Choice will sell as follows:
80 --------------------------------------------$4.75

1 0 0 -------------------------------------------- 5.75
126 ------------------------------------------- 6.50

Parsley—60c per doz. bunches.
P ieplant— California, 15c per lb.
Po ta toes—Hom e growti, $4.50 per 

bu. Baking from Idaho, $5.50 per 
box.

Radishes—H o t  house, 45c per doz. 
bunches; large bunches, $1.10.

Spinach—Texas, $2.75 per bu.
Sweet Po ta toes—$3.50 per hamper 

for kiln dried Delawares.
T om atoes—$1.75 per 5 lb. basket 

from Florida.
The  produce and fruit markets  are 

now feeling the efifects of the strike 
more than at any time in the past. 
Stray shipments are coming in from 
1'exas and Florida which have been 
from 30 to 40 days on the road. There  
will be a great scarcity  of everything 
in the produce line for the next 
month.

The Grocery Market.
Sugar—The m arke t  continues in a 

highly crit ical condition. Raws are 
selling around 20c per pound, in a 
large way, although raw sugar en
tering into the stock which is being 
refined to-day did not cost  within 
several cents of that.  Refiners have 
advanced their prices for refined a n 
other  cent during the week and fu r th 
er advances are certain unless the 
situation improves. The  demand is 
far in excess of the supply and no 
refiner is pre tending to fill more than 
a fraction of his orders. In  retailers 
hands granulated sugar is selling at 
all kinds of prices, according to ru 
mor, up to 28@30c a pound. There  
are predic tions of lower prices, but 
no signs of them  yet. Local jobbers 
are selling granulated at 19c—when 
they have any. Chicago jobbers  were

asking 31c for granulated last Sa tu r
day. The trouble  is largely due to 
t ransporta tion  delays. If  people 
would stop hoarding sugar, there 
would be plenty enough to go round.

l e a — There has been a fairly active 
demand during the past week. T ran s 
portation conditions have interfered 
very much with the tea business, how
ever, and even yet are interfering 
with it at interior  points to some ex
tent. I lie m arket  continues to be 
steady to firm from top to bottom, 
although prices for the week show 
no change.

Coffee—The m arket  is still in an 
unsettled condition. T he  primary 
m arke ts  in Brazil show considerable 
s trength ,  and while that  necessarily 
affects us in this country, it has not 
materially affected the market.  The 
demand for coflee keeps closelv down 
to actual wants and shows no change 
for the week.

Canned Fru i ts—The flurry in the 
California m arke t  spent itself last 
week, not because buyers had their 
fill of peaches, pears and apricots, but 
because holders of the speculative 
stocks who furnished the material for 
trading were less willing to sell ex
cept at advances, and buyers are feel
ing their way cautiously, as they do 
not want to give the market too 
s trong a head of steam. W eak  hold
ers have been taken from the market,  
and owners of fruits who are finan
cially able to swing their loads are 
trying to do so for the sake of the 
prospective profit which has given 
the buyer his present interest in the 
market.  A much better  feeling pre 
vails in all lines, resulting in an ad 
vance of 75c@$l during the course 
of the week. Apples have been in 
be tte r  demand than during the winter 
period, but the advance in sugar just  
a t  the time the spring trade develops 
has been a handicap to the market.

Canned Vegetables— It looks as 
though the long expected buying 
drive had set in and that  the market 
was being taken out of the control 
of the buying faction. The  most spec
tacular change in vegetables is in 
tomatoes, which shows substantial 
gains in prices on both Southern and 
W este rn  packs. Another  feature of 
the market has been the receipt in the 
East of a few cars of new California 
asparagus tips, which were sold al
most as soon as announced as there 
are no old packs here. Moderate ship
ments are rolling and the movement 
is uncertain because of the railroad 
situation. Corn has been more active 
and closed firmer in tone, Southern 
s tandards were not to be had at less 
than $1.15 factory and W este rn  was 
held at the same minimum. The  dis
tribution is over a wide area in the 
local field, as all distributers are buy
ing to some extent.  Peas are active 
on all good standard grades and are 
firm, as these lines are being cleaned 
up. E x tra  standards are moving in 
a fair way and no fancy are available.

Canned Fish—While o ther canned 
foods were active and advancing, fish 
has been practically at a standstill .
It  is impossible to put over any 
big deals because buyers are below 
prevailing quotations and few con

firmations are received on this class 
of business. 1 here is enough of price 
cutting to cause an unsettled feeling. 
\ \  hile the opening prices on Maine 
sardines have been announced, both 
by the large and smaller packers, buy
ing has not developed as yet, as the 
trade wants to see if the prices will 
stand, especially as there are dis
crepancies between the offerings of 
the various packers. A dozen or 
more factories are in operation in a 
limited way, more to keep help in 
line than to take care of the fish, 
which have not been offered freely as 
yet. Shortage of tin plate is becom
ing serious, causing some factories 
to close temporarily. The spot m ar
ket is extremely dull because of a 
lack of buying interest. California 
and imported sardines are parallel in 
market conditions. Salmon is quiet 
with very little business going on at 
the moment.

Dried Fru its— Prunes are fairly ac
tive on the larger sizes but dull on 
the o ther  types,  as there  are more 
than sufficient of the latter to meet 
present demands.  Large prunes, on 
the o ther  hand, a~e much less p len
tiful and are firmer in consequence. 
Jobbing stocks in nearby m arke ts  are 
light, but it is impossible to ship free
ly at present. On extra  choice, fancy 
and extra  fancy northern  apricots the 
market is steady, but choice are ha rd 
ly holding their own. There  is a good 
demand if the price is shaded, but 
less movement at full quotations on 
choice. Blenheims are scarce and not 
freely offered. Southern packs are 
quiet. There  has been but little de
mand for some time for peaches and 
pears, which are easy in tone.

Sugar Syrup—The sugar shortage 
is diverting more attention to syrups 
for home consumption. The market 
is firm with a rising inclination, due 
to increased cost of production.

Corn Syrup— Business is still re 
stricted by the difficulties encounter
ed in the making of deliveries on out 
of town orders, but the demand is 
good and the firm tone of the market 
is retained.

Molasses—Light  receipts and a 
steady demand keep prices on a firm 
basis.

Cheese—The market is steady, with 
quotation's unchanged. There  is a 
moderate  supply to meet the light 
demand.

Provisions—The m arket  on lard 
is steady, with quotations about the 
same as previous quotations. There  
is a good consumption of this com 
modity and a fair supply. T he  m ar 
ket on lard substi tute  is weak and 
unsettled, due to the very l ight con
sumption and also to the fact that 
the price is higher than pure lard. 
The  m arket  on smoked m eats  is very 
firm, prices having advanced about 
2@3c per pound, due partly  to the 
very light supply and also light re 
ceipts. The m arke t  on dried beef 
is steady and unchanged. Barreled 
pork is steady, quotations about the 
same as previous quotations. T here  
is a light supply and a very light de
mand. The m arket  on canned meats 
is steady and unchanged.
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THE SUGAR CRISIS.

M ethods By W hich  Situation Can Be 
Improved.

The  sugar situation is the chief topic 
of consideration in the grocery  circles 
of the country,  but a large pa r t  of it 
arises from popular excitement and 
the doings o f  the speculators. Both 
prices and visible supply are discon
certing, but merely complaining about 
it will not accomplish anything. There  
m ust  he action, and the let ter  of the 
National W holesale  Grocers’ Associa
tion, indicates a broad understanding 
of the whole situation by the associa
tion leaders and the futility of h a r 
angue to accomplish any th ing  unless 
there is tangible determination back 
of it. The full text of the let ter  is as 
follows:

That  the sugar situation is critical 
and severe admits of no denial. F rom  
every part  of the country  wholesalers 
and reta ilers as well as consum ers are 
complaining of inability to get enough 
for their needs and with good reason. 
But the excited way in which some of 
the scramble for sugar presents  itself, 
suggests that perhaps the excitement 
has become out of the very causes 
back of the trouble and a little more 
calmness and patience would help the 
situation. As we find the situation, 
here are some of the salient points :

1. Sugar is not to be had in suffi
cient and regular supply from reta ilers 
even for their long-time regular  cus
tomers.

2. Speculators, b rokers  and often 
parties wholly outside the grocery 
trade are offering sugar at fancy 
prices. 2c, 3c and even 4c above the 
refiners nominal prices for immedi
ate carlot delivery.

3. Refiners complain of inability to 
buy raw  sugars a t  reasonable prices 
at points of origin, and consequently  
have no surpluses available for d e 
livery, but m ost  of them  are hard at 
work refining raws for private owners  
who outbid them  in Cuba and else
where on a basis of toll fees, which 
fees are understood to be far more 
profitable than the permit ted  legal 
fees which formerly prevailed when 
they were working on their  own 
sugars for sale th rough  regular  chan
nels.

4. Not all refiners are agreed as 
to the causes of the high prices, and 
not all are as frank as might be de
sired as to why they are unable to 
make regular delivery to their old 
customers.

5. Plainly the speculators are in 
control of the refined surpluses of 
sugar, while the Cuban owners  of 
raws have inflated ideas of values 
entirely out of reason, and have sold 
m ost of their crops at prices which 
give them enough money' to allow 
them to hold their unsold portions 
until buyers will pa>T the prices de
manded. And as long as American 
refiners do not get together  with 
them on a buy'ing basis, and foreign 
refiners and domestic speculators do, 
the balance of the crop unshipped 
stands a m ighty slim chance of ge t
ting into the channels which no rm al
ly flow th rough  the wholesale grocer 
to the households of this  country' at 
reasonable prices.

6. So far as appears, the Govern
ment officials who might  possibly 
gain some control over the situation 
are evidently not  securing results,  and 
the refiners generally display a com 
placency that  perhaps follows n a tu r 
ally from a contemplation of their 
bank balances.

As nearly' as we can get a t  it, the 
whole trouble s tarted when Mr. H o o 
ver’s policies of control were too 
hastily' abandoned, in the days just  
preceding the action of Congress in 
extending the Lever act. H a d  the 
Government authorities at that  time 
taken control of the raws in Cuba 
bought  the whole crop even a t  the

prices then prevailing—much less than 
half what Cuba demands to-day—and 
continued apportioning the supply to 
refiners, licensing rigidly all buyers 
and sellers, the statistical shortage 
would have been m et and overcome. 
By' the time Uncle Sam realized this 
the speculators had control and the 
resulting  high prices prevented even 
belated correction.

T hen  came the Louisiana incident. 
N ext  came the reaction from the 

speculative buying of Cuban raws by 
manipulators. The owners of the raws 
contracted  with our own refineries to 
refine the  raws on a toll basis, report 
ed to be a good deal more profitable 
to the refiners than operat ing  on their 
own lines under the Lever act for the 
service of their regular  customers. I t  
is not  a ltogether certain tha t  all the 
refiners tried to resist. I t  should be 
said to the credit of a very few re
finers tha t  they have refused to do 
any  toll refining. I t  m ight  also be 
said tha t  if the refiners had not made 
their plants available to the specula
tive ow ners  of raws, the latter  could 
not have ‘turned the trick.

Looking at the situation face to 
face:

1. There  is a g reat  amount of sugar 
held by speculators here and in Cuba. 
Also a great  deal in the aggregate  but 
in small individual lots) in the hands 
of a larmed jobbers, manufacturers, re 
tailers and housewives. Bought as a 
precaution, it caused an unnecessary 
shortage, created a psychological  
scare that only added to the trouble 
and now offers a temptat ion  to the 
lucky owners.

2. There  is a statistical shortage 
in the remaining stock of raws which 
m ight  be forced into regular trade 
channels if the refiners w'ould function 
as they ought to. Cuba has produced 
(to April 1) about 1,991,000 long tons, 
as against 1,738,000 the preceding year, 
but had shipped off the island 1,307,- 
086 tons, as against 929,485 last y'ear, 
and has stocks on hand of only 659,- 
330 tons, as against 778,076 the p re 
ceding year. The stocks of raw's in 
the United Sta tes and Cuba together 
amounted  to /65,188 tons, as against 
1,111,203 tons, a shortage of 346,015 
tons, and New Y ork raw prices (duty 
paid) were quoted at (April 15) 18.56 
cents, as against 7.28 cents a t  the 
same time last y'ear. Refiners were 
reported  as having melted since Jan u 
ary 1 911,000 tons, as against 779,000 
tons,  but had exported  since January  
1 145,000 tons of refined, as against 
78.500 tons, and had on hand (in all 
hands) only' 86,234 tons,  as against 
118,589 tons last year.

W h at  can we do about it? I t  looks 
to us as though the wholesalers, re 
tailers and consum ers’ chief hope lies 
in having the authorit ies a t  W ashing
ton exercise the power granted  them 
under the Lever act against specu
lators.

The  whole trouble  lies in the fact 
tha t  between the time of the re tire
m ent of the Hoover  machine and the 
re-enactm ent of the Lever act, the
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trade and Government suffered from 
cold feet and the specula tors took a d 
vantage of the situation to capture 
control.  The '  result has been to in- 

.flate the Cuban’s idea of cane and 
raw values and place the only avail
able stocks " of sugar in speculative 
hands, where, in response to the gen
eral scare, the profiteers are making 
the most of it.

Just  who the profiteers are is ques
tionable, but it is evident that  the 
only way they can be again curbed is 
by two things: the determination of 
the trade not to pay the prices, and 
a showing of activity on the par t  of 
the Government to force the hoard
ings into consumption. The whole
salers have been wise in bringing the 
facts to the A ttorney General’s a t 
tention.

As indicated in these columns a few 
days ago, the par t  of the refiners in 
the transaction is not  without its basis 
for suspicion. Had  they not  been 
willing to offer their plants to the 
speculative buyers of raws the latter 
could not  have accomplished their 
purpose. They m ight have controlled 
the whole situation and turned the 
current of sugar into the channels 
that  lead to the g rocer and the house
hold, ra the r  than into the hoarder’s 
warehouse. Of course  they were well 
paid for refining—some say two or 
three times their normal profit—and 
some grocers persist  in charging the 
refiners with being not wholly disin
terested in the sugar supposed to be
long to “outsiders.”

The suggested remedy is the appli
cation of the Lever act, if the A t to r 
ney General has nerve enough to do 
more than talk. He  surely can license 
the handling of sugar and thus p re 
vent outside manipulation. If  he did, 
every licensed grocer and refiner 
would perforce, become a natural in
former on the secret hoarder. The 
heavy sale of “clarified” sugars by 
planters at a price which never was 
fair or justified, would be—at least 
could be—checked and one leakage of 
raws and of Cuban inflation checked.

But as stated above, the economic 
law is gradually  w orking its own cor
rection. The high prices are inspiring 
the planting of larger sugar acreage 
everywhere and also bringing in sugar 
from sources never before relied up
on. The two things, together  with 
the intelligent action of the national 
wholesale grocers, are sufficient to 
check trade excitement and tha t  will 
do more to sober the speculators than 
anything else, unless it is a re tu rn  to 
the Hoover  plan of “one sale only 
within the class” and tha t  a t  a limited 
margin.

Says Retailers Do Not Profiteer.
In  view of m any rumors,  reports 

and accusations in connection with 
profiteering by retailers,  the recent 
s ta tem ents  of Prof. Melvin T. Cope
land, director of the Bureau of Busi
ness Research of H a rv ard  University , 
are particularly  interesting. P ro fes 
sor Copeland in discussing the profit  
of the retail grocer said:

“We have heard a g reat  deal  dur
ing the last three  or four years  about  
profiteering in retail and wholesale 
trades. F ro m  m y observations I 
judge tha t  m any  of these accusations 
are unjustified. Business has been ac

tive in most trades,  and failures have 
been less frequent than in normal 
times. Yet I doubt seriously whether 
there are more frequent instances of 
abnormal profits in retail and whole
sale businesses than in manufacturing 
or am ong wage-earners and farmers. 
All a long the line we have seen higher 
prices, higher incomes, and higher ex
penses. Clergymen, school teachers 
and college professors are about the 
only classes who have not had a share 
in these larger m onetary  incomes. 
The dollar has truly fallen in value, 
but not because of the machinations 
of merchants. So far as I can judge 
the cost  of doing business has gone 
up in retail and wholesale trades 
about as rapidly as prices and profit 
have advanced.

“As director of the H arvard  Bu
reau of Business Research, I have had 
an opportunity  to learn the cost of 
doing business in several trades.  In 
the retail g rocery  business, for ex
ample, reports were received from 
197 grocers  on the cost of doing busi
ness in 1918. These reports  were in

detail. 1 he merchants who supplied 
them were located in all parts of the 
l  nited States. I am confident that 
they are fully typical stores and that 
the results  that they show are a fair 
guide to the cost of doing business in 
retail grocery stores generally.

“The average cost of doing busi
ness in these retail grocery stores in 
1918 was Id per cent, of net sales. This 
figure for total expense included rent, 
whether the store was leased or ow n
ed, p roprie to r’s salary, and interest 
on owned and borrowed capital. The 
average gross profit in these stores 
was 16.9 per cent, the average net 
profit was 2.3 per cent, of net sales. 
The highest figure for net profit that 
was shown was 8.29 per cent. On the 

o ther hand, a number of stores showed 
a loss, the highest net loss being 6.05 
per cent, of net sales.

If you consider yourself as a worm 
of the dust you must expect people 
to trample on you. If you make a 
door-mat of yourself, people are sure 
to wipe their feet on you.
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P rom pt service and low  prices assured.

T he W ood h ou se C om pany, Grand Rapids



8
M I C H I G A N  T R A D E S M A N A pril 28, 1920

THE NATION FACES A CRISIS.
The times seem to he out of joint 

in more ways than one.
It isn’t the proper  thing at any time 

to indulge in mournful p rognost ica
tions. yet every man knows in his 
own heart that many th ings are not 
what they should he. The mercantile  
condit ions are bright in a way. how
ever dark  the clouds that  hover a long 
the horizon.

The wail that  has gone up from 
the farmers isn't  one to convince peo
ple of the gaiety of the future. W ith  
predicted shortage of crops even to 
lack of sufficient food raised this  
coming summer to feed the multitude 
it would seem that  the only assured 
safety of the folks who live by the 
sweat of their brows lies in the oper
ation of a miracle such as will put to 
shame the celebrated feeding of the 
multitude in olden days with loaves 
and fishes produced from nowhere, 
yet produced all the same.

Can such miraculous th ings he 
made to come to pass in these later 
days of sin? W e opine not. Then 
what must the people do to be saved? 
Answer this convincingly and we 
shall all he glad to go without doing 
the things that will lead out of the 
threatened danger  into the promised 
land of plenty.

Is the m erchan t  doing his best to 
save us from starvation next fall? 
Can the farmer make both ends meet 
and in addition there to  raise sufficient 
surplus to feed the Nation? It is to 
he hoped that he can. In fact, we 
know he has done so in the past.  
W e know also that a majority  of the 
m erchants  of  the United Sta tes did 
their hit during  the s trenuous days 
of war. I his being conceded, then 
why should the .Nation stand face to 
face with a startl ing and unheard of 
crisis this year so many months after 
the close of hostili ties?

1 here is som ething ro t ten  in D en
mark. W hat is it? Answer this if 
you can, wise sage of our generation; 
if you cannot, then acknowledge 
yourself beaten and go hide your di
minished head in the sand.

W ith the blare of trumpets,  the 
heat of drums and thunder of arti l- 
lery, the American people were in
spired to do their duty in a brave and 
praiseworthy manner. To-day must 
all the peans of praise sang to the 
pushing ^ ankee Nation turn  to 
groans of anguish,  while peace and 
gladViess shines th roughout a redeem 
ed world?

Mr. Merchant, are you doing your 
best to make peace and happy, p ros
perous homes in this land of ours?  
Answer yes or  no. If you are not 
doing your hit now, as you did in 
war time, why not? Mr. Farmer,  
what are you doing to counteract the 
unrest, the threa ts  of Bolsheviki. the 
I. W. W. and o ther  radical devils in 
this land of ours.'' Answer now be
fore it is too late to clear your skirts 
of a great responsibility.

The warp and woof of Fate  has 
woven a garment that will not rip or  
tear  if properly' interpreted and put 
on by the American people as a 
whole, which, of course, incudes 
every adult  in American life.

Are the various farm organizations 
doing that which will rebound to 
their  credit when the gong  sounds 
next fall announcing the completion 
of the g rea tes t  (or  will it be the 
smallest) crop season ever known to 
American husbandry.

Merchants, mechanics,  factorymen, 
office clerks, farm ers all stand on the 
same footing. Each one must do his 
duty' else the great  fabric of the 
American I  nion will he torn to 
shreds.

Combinations of capital against the 
consumers of the Nation is no long
er permitted, such being conspiracy 
in restrain t  of trade. \  et we read 
in the news columns of the daily 
press the announcement that  “F a rm 
ers combine to control grain .’’ F a r th 
er on we read that  the “ National 
\ \  heat Growers Association voted 
unanimously to form a huge combine 
for the control of the cereal products 
of the Nation. Agricultural experts 
in a ttendance said the organization 
would be the largest combine of 
farmers ever a ttempted.”

W hat,  then, is this hut a gigantic 
coalescing of farmer organizations to 
force up the price of grains beyond 
normal and to make the full dinner 
pail harder  to compass? It m ust  he 
remembered that, thanks to the pres
ent administration, labor unions and 
farm organizations are exempt from 
the laws which disallow men in the 
trades,  packers and the like, from 
combining to force up prices.

Class legislation never cut more un
fairly into the heart  of American life 
than this, and it is high time tha t  the 
tub of the agriculturist  and that  of 
the union labor craftsmen stood on 
its own bottom, in an exact equality 
where the law is concerned with 
every o ther  industry in the land. ^

Missfit legislation and unfair con
cessions to certain classes have been 
in the past and are still so to-day' 
the bane of our hedera l  Government. 
There  m ust come a halt  to all this 
favoritism, else the every day com 
mon man is going to balk, and cease 
smiling in a calmly resigned sort  of 
way, and lift up a strenuous protest  
that  may be the means of t ipping 
over m any a well filled kett le of fish 
which have been manipulated by 
such combinations as the one above 
noted.

T he  ordinary honest citizen cannot 
resist the thought  tha t  even farmer 
combines are not entered into  for the 
sake of sociability, but ra the r  for the 
purpose of extract ing  from the pock
ets of the people every cent those 
pockets contain for the satisfying of 
that  greed for gain that  in olden days 
influenced the raisers of the skull and 
cross-bones over the deck of the 
pirate ship.

If the farms cannot be run to full 
capacity' this year, let the big city 
m anufacturers  curtail  their  output 
until  af ter  harvest,  that  our country 
may not be b rought  to the verge of 
starvation. Food production is a b 
solutely necessary for the safety and 
happiness of our people. A few less 
beds, and dining chairs can be gotten  
a long with that  the workers  may 
spend a few m onths  aiding the fa rm 

er to keep up the necessary produc
tion of food for the safety of the 
millions. We cannot eat chairs, rugs 
and chiffoniers. W e can even sur
vive for a time without fancy tables 
and dressers,  but nature will not per
mit our living without food.

It was once said that America, with 
her expansive fields and forests, can 
feed and cloth the world. T h a t  time 
has long since passed. If  we keep 
the gaunt wolf of famine from the 
doors of our own homes we will be 
doing remarkably well under existing 
conditions.

Combines, farmer or otherwise, for 
exploiting the people by the boosting 
of prices, are criminal in nature and 
deserve the severest  condemnation of 
all honest men and women. Now is 
the time to settle this m at te r  of food 
production, now in the springtime, 
before it is everlastingly too late. 
\ \  bat are we going to do about it?

THE COTTON SITUATION.
Specula tors in cotton had a few 

extra  thrills •during the past week, 
mostly  in consequence of the news 
from Japan, which brought  about a 
sudden downward rush of prices. In 
the recovery much stress was laid on 
discouraging reports of weather con
ditions in the growing districts and 
the large consumption by- domestic 
spinners.  The  prospective lack of 
labor is advanced as a reason why the 
acreage planted to cotton this year 
is likely to be reduced, but prophecies 
of this kind are not taken seriouslv. 
The outstanding fact is that  large 
profits were made by the planters 
during the last year, as is shown by 
the increased purchases at the stores 
in the growing districts, and this is 
apt to encourage added cultivation, 
especially as every indication points 
to the continuance of high prices for 
lint. The goods market shows, on its 
face, signs of great firmness, and es
pecially high prices have been ob
tainable for spots and nearby' de
liveries. But there is an undertone 
of doubt as to how long present lev
els can be upheld because of the m an
ifest opposition of the general public 
to being further exploited. Finished 
goods continue in fair demand. The 
vogue for g inghams shows no signs 
of abatement and may be aided m a
terially by the agitation for plainer 
clothes, although, as a m at te r  of fact, 
g ingham long ago ceased to be a 
cheap fabric. Inactivity continues in 
the knit goods field and is likely to 
remain until selling agents are ready 
to quote prices for next spring.

THE OVERALL MOVEMENT.
In one way, judging from the ex

pressions of both manufacturers of 
and dealers in attire,  those persons 
are not alarmed by the ra ther  spec
tacular displays of men in overalls 
into believing that  garm ents  of that  
kind are to be universally worn in
stead of the more familiar habil i
ments. As a m atter  of fact, no one 
believes in such an outcome of the 
ra ther  widespread agitation. But the 
movement,  as a symptom of the re 
bellion against the unjustifiable high 
prices prevailing, has a significance 
which appears to o thers than those

concerned in the m aking and vending 
of clothing. It  is a notice that  the 
continued boosting  of prices must 
stop, because the general pulic can
not afford to pay them. And this 
warning is perfectly understood by 
those at whom it is directed. The 
alleged scarcity of goods or lack of 
production, which was so long ad
vanced as a p re tex t  for higher charg
es, can no longer be put  forward, and 
there are increasing signs that  labor 
will insist  on ge tt ing  a larger share 
of the excessive profits if these are 
maintained. Stocks, too, are begin
ning to accumulate  in workshops and 
factories of one kind or ano ther  and 
there is a lready talk of the need of 
shutt ing  down production in order to 
prevent too large a surplus. Shoe 
manufacturers,  am ong  others, have 
been try ing  to push sales and their 
agents have made several trips to 
te rr i to ry  where they' used to go only 
once in order to induce purchasing. 
1 be question is how long this con
dition of unstable equilibrium can 
last.

ATTACK ON QUANTITY PRICE 
\ \  he thef  he knows it or not, Sec

retary John  H. Meyer, of the New 
\  ork State  Retail Grocers’ Associa
tion, in challenging the quantity  price 
scale of the National Biscuit Com 
pany' and asking relief a t  the hands of 
the Federal T rade  Commission has 
struck very close to the vital spot in 
the fundamentals of unfair  competi
tion. Not merely in obtaining for the 
buying exchange the same privileges 
as those enjoyed by' the chain store 
is this true, but especially so in seek
ing to establish the fact tha t  any plan 
which lets a large buyer own goods 
at lower prices than the small buyer 
can obtain inevitably leads to the 
creation of monopolies.

Of course  the fact cannot  be denied 
that there is economy' in selling a 
large lot of goods to a few people as 
against selling the same lot to many, 
and very likely the large buyer is 
enti tled to his share of the saving, 
but if it results  in placing one com
petitor  on a plane of preference to 
o thers  it is clearly discriminatory. It 
m igh t  be tolerated if tha t  preference 
was not used to handicap one com
petitor as against another,  and many 
a m anufacturer  has tried to re-equalize 
things by enforcing an equal selling 
price on his products . But this, the 
Federal T rade  Commission says, is 
conspiracy and unfair trading.

So with such far-reaching possibil
ities in the suit it m ight  be well to 
keep one’s eyes on the action. I t  
may be tha t  the Brooklyn secretary 
“started something.”

The Tradesm an regrets  to note that 
C harles Zueblin, of Boston, has been 
invited to speak in Grand Rapids 
May 31. This  m an has all the ear
marks of a German propagandist .  His 
talks in this city some years ago were 
replete with praise of German cities 
and German methods, to the dis- 
paragm ent of English and French 
cities and methods,  and his general 
line of conduct leads the casual ob
server to conclude th a t  he m ust  have 
been very close to the kaiser’s staff 
of German spies and propagandists.



Help us com plete the circuit
^ jp H E  N A T IO N A L  C A N N E R S ASSO CIATIO N, 

through a great advertising compaign, will put the 
Seal of its Inspection Service before the American house
wife. She is going to demand canned foods bearing the 
Seal.

You are the point of contact needed to complete the 
circuit.

T o do this simply ask your wholesaler to supply you 
with canned foods bearing the Seal of the National Canners 
Inspection Service. It stands for a product plus a power; 
a power to build up your sales volume. It is an assurance 
of increased sales for the retailer.

SEAL OF THE 

SANITARY

INSPECTION SERVICE

/  COPYRIGHTED IÇ20

NOTE CAREFULLY
T H E  N A TIO N A L C A N N E R S  A SSO C IA T IO N  
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w h ic h  h a v e  be e n  s te r il iz e d  b y  h e a t.  It n e ith e r  p ro d u ces , b u y s , 
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M ich igan  Retail Shoe D ea le rs’ A s s o c ia 
tion.

P re s id e n t—J . E . W ilson , D e tro it. 
V ic e -P re s id en ts  -— H a rry  W oodw orth , 

R ansing■; .Tames II . Fox, G ran d  R ap id s; 
C harles W ebber. K alam azoo; A. E . K e l
logg. T ra v e rs e  C ity .

S e c re ta ry -T re a s u re r—C. J .  P a ig e , S a g 
inaw .

“ H ow  I S tarted  in the Shoe Business”
A very dear friend of mine, about 

six years ago, was in one of our tow n’s 
s tores being fitted with a pair of 
shoes, when a young chap breezed 
in and asked the salesman for a pair 
of a certain make of shoes. H e  was 
informed they had no shoes of that 
make in stock and had not had any 
for some time. The young man asked 
where the nearest  store was which 
carried them  and was informed that 
it was at Rochester,  Pa., some three 
or four miles away. He looked at his 
watch and found he had fifteen 
minutes to get there. He dashed out 
of the door bound for Rochester. This 
incident served my friend with an in
spiration that if the people liked that 
make of shoe, why wouldn’t a store 
of this kind pay in our town? W hen 
he discussed this m at te r  over with 
me. I was sold at once, though neither 
of us knew a calfskin shoe from a 
kidskin. \ \  e both lacked shoe e x 
perience but possessed lots of nerve.

We communicated with the m anu
facturer. who sent a representative to 
interview us at once. He found Mr. 
Dunkerly. now my partner,  conduct
ing a grocery store, and your humble 
servant employed in a furniture, where 
I had been identified for ten years 
previous. He enjoyed a good laugh 
telling me they had two o thers  with 
shoe experience who wanted the line. 
However, he stated he liked our looks 
and further that we could have it.

We borrowed, remember I said b o r 
rowed, the money and bought  the 
line, or rather, he. the salesman did.
I he only room available then was a 
hole in a wall, 14x40 feet with a stair- 
'vay going down to a basement sep
arating our display windows from the 

public. An iron railing also su rround
ed the opening. This making our 
windows about five feet from the rail
ing, and leaving us with only a side 
entrance, as the building had no front 
entrance, and further vou were com 
pelled to enter  a lobby of a thea ter  in 
order to visit our  store. This location 
had neither cellar or  stock room, and 
we had no shoe experience, remember 
that. However, we soon got a lot of 
it.

Near our opening date, we decided

urdays as m y par tne r  being in the 
grocery  business was also busy on 
tha t  day. Once I remarked to m y 
par tne r  early in our new business ad
venture, “ I ’ll go down and deliver the 
groceries in the forenoon, if you come 
up and assist me in the afte rnoon”— 
which he did. This however, only 
lasted about six months.  The first 
day I shall never forget in business. 
W hen the o ther  fellow left for lunch 
I hoped and prayed that no one would 
come in during his absence as the 
shoe boxes in m any ways resembled 
a Chinese laundry check to me in 
those days. I made up my mind that 
I was going to do everything just  a 
little different than my w orthy  neigh
bors. I wanted to carry  out m y idea 
in this respect so a rranged the store 
in this way; we used the light green 
reed chairs with large arms, several 
six foot palms well set around and 
also ferns on the top of the shelving, 
which were nineteen cartons high, 
single ones and no ledge, we had no 
room  to put in a ledge. We had the 
floor stained and many other  things 
which made it the most attractive lit
tle store in the state.

1 he next problem was ge tt ing  the 
people in our  store and this, gentle
men, caused a series of lost slumbers.

hirst,  we advertised in the local 
newspapers. 1 bought fans, and plac
ed them in churches and lodge rooms.
I also put blotters in the business 
offices and the postoffice, besides in 
all places where the public gathered

and still do this. I then mailed out 
small catalogues to a selected mail
ing list. I made it a rule to present 
every child a small gift of some char
acter, even be it only a ruler.

Second, pleasant sales people are 
classed am ong the assets of a success
ful shoe store. If you had a sales 
person going around with an air of a 
grouch, lack of personality  and initia
tive. you would get rid of  that  individ
ual immediately. W e installed the 
pho tograph  system of measuring, 1 
consider this worth many times its 
cost as it puts your store in a different 
sphere than the ordinary  shoe store. 
W e have people come in who tell us 
they were told by their friends to 
come to our store, that  we took the 
length and width of your foot, there 
by insuring you a perfect fitting shoe. 
We measure every foot we fit. About 
December 15th. we put our. ex tra  help 
on a s tra ight commission basis. The

to engage the services of an experi
enced shoe man, which we did. He 
and myself were the store force. Of 
course  for those big six, eight and 
ten dollar days that  was sufficient to 
handle the trade. As time passed on, 
we needed another salesman for Sat-

J W
HONORBILT

SHOES

The Line That Satisfies
3

Gibson Ties
are It

3568 Brown Kid one eyelet Gibson, Welt,
Louis Heel, AA to D _____________$6*90

355JO Same only in Military Heel in better
grade, A to D ___________________$7.00

3571 Patent one Eyelet Tie Turn, Thin
Edge, Welt, Louis Heel, A to D ___ $7.50

3576 Dull Kid—same as grade 357i, A to D $7.60 
3549 Dull kid Mahogany Imt. Turn, Full

Breasted, Louis Heel, A to D _____ $5.90
3598 Broque Oxford, Welt, width A to D __ $7.50 
570 at $6.50 and 557 at $8.75—two live 

numbers in Men's Oxfords on the 
floor.

Kirth'Krause
Shoemakers for three G e n e ra tio n s1

Shoes
Tanners and Shoe Manufacturers Grand Rapids, Michigan

Considering the market these are exceptional values at 
exceptionally low prices. Send in your order now.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

With Shoes Like These
you can help your customers 

beat the H C. L.

This new English (No. 2k) 
last is one of the best 
fitting and most comfort
able wearing lasts we have 
ever offered.

983—Men’s Genuine Calfskin, 
Brown, Goodyear  Welt, 
Single Sole, new splendid 
fitting English last, B-C-D 
widths.....................  $7.50

99k— Men’s Full Grain, Choco
late, same as above $6.75
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result is they are constantly  talking 
our shoes to their friends, thereby 
bringing a lot of new customers to our 
shop. \ \  e carry the W izard  foot ap
pliances and fit them  or we don’t sell 
them. They have given our store a 
great lift for we have relieved a great 
many cases and in the m ajority  of 
cases it means the sale of another 
pair of shoes.

1 hird, if a customer asked for some
thing we did not have I always tried 
to make it a special endeavor to get 
that particular article and display a 
willingness on my part  in procuring 
the said merchandise. I made regular 
trips to Pi t tsburgh every week and on 
just  special things I can do ten to 
twenty  dollars each trip. I t  was not 
the profit I regarded as it was pleas
ing the purchaser.

Fourth,  we try  to be m odern  in 
every respect, in all conditions and 
especially in new creations of our line 
of goods. You don’t have to buy six
ty pairs of these new styles—buy a 
few pair out of stock, we can do this 
in our line, and then re-order if they 
move fast. If  not, clean them  out at 
a price tha t  will induce buyers into 
your establishment through the local 
press ads. However, m y policy has 
been during my business career to 
show the people of your home com
munity that you are being and acting 
the part  of a progressive shoe m er
chant.

Fifth, when a shoe has moved down 
to a half dozen pair  or so or even one 
that doesn’t sell at the beginning and 
if you deem it a lemon, we place these

in a certain section, put liberal P. M.’s 
on them. I go as high as $ 1.00 mostly  
25 and 50c ones and they will move. 
On every February  and August we 
have a big dollar day sale. W e used 
to sell odds and ends at $ 1.00 per 
pair  but not of late. L ater  we in tro 
duced them  at 1.00 per foot. During 
the last dollar day sale in our con
cern we made a flat price of $5.85 on 
every shoe in this particular section 
and a dollar off the regular price on 
any shoe in the house. These sales 
were entered into by the m erchants  of 
various mercantile  houses. If  you do 
not have a plan similar to the one I 
have just  related, my advice is to get 
busy and start  one. W e contribute 
$2.50 to $10 each, depending greatly 
upon the size of the store one con
ducts. This fund is appropria ted for 
advertising, posters and publicity.

Sixth, always smile and look pleas
ant when a customer makes a com 
plaint, I quite agree, it is hard to do, 
but a good m erchant  is too shrewd to 
show his lack of diplomacy and do 
otherwise. See that  you satisfy them 
and then charge it to your advertising. 
I t  is your cheapest advertis ing m ed
ium. Yes, you must bid her a happy 
good day a lthough your thoughts  are 
the  opposite. Or if you possess a 
private office or swearing room, enter  
there and damn to your hear t ’s con
tent.

Right here I desire to express a few 
words in behalf of your good neigh
bor engaged in the same business 
that you pursue. Get to know him 
better,  chances are that  he is a prince 
and like the rest  of the human family

Yl j— ~H00D-
Wurkshu

Built Like An Auto Tire
Special Fabric Toe Ban

Keeps it  's shape

Htahest grade 
Fibre Insole
Prevents drawn

Waterproof

Gray Rubber Foxinq 
Sole and upper welded 
into one piece by our 
special pressure cure

BLUCHER
B row n d uck  upper. Loose lined  to  toe . H a lf-b e llo w s tongue . F ib re  

insole a n d  co u n te r. L e a th e r  sock  lin ing . G ray  c o rru g a te d  ru b b e r  sole m ade 
from  ti r e - t re a d  com position . R ub b erized  toe  box. P n e u m a tic  heel.

F o r  h a rd  w o rk  a n d  h a rd  p lay , w h ere  s to u t, se rv iceab le  foo tw ear is needed. 
M ail-bag  duck  u p p ers , jo ined  by  live s team  p re ssu re  to  t i r e - t r e a d  so les 
g ive th e  idea l co m bina tion  o f d u ra b ility  w ith o u t excess  w e ig h t. P n eu m a tic  
heels ease  th e  fe e t a n d  a  le a th e r  sock  lin ing  in su re s  cool com fort.

M en’s E  a n d  E E __
B oys’ ________________
Y o u th s’ ______________
W o m en ’s  ____________
M isses’ (S p rin g  H eel) 
C hild ’s  (S p rin g  H eel)

S izes B al.
6 to  12 ___________ $2.50
2% to  6 --------------------2.25

11 to  2 _____________ 2.00
2% to  8 _____________ 2.00

11 to  2 -------------------- 1.75
8 to  10%____________1.50

W e have th o u s a n d s  of c a se s  of H O O D  T E N N IS  on the  Floor. 
W rite for specia l T en n is  C ata logue.

H O O D  R U B B E R  P R O D U C T S  C O .,  I n c
G R A N D  R A P I D S ,  M I C H I G A N

has a heart  if you are clever enough 
to reach it. In union there is strength 
Does not this  old saying apply to 
m erchants  who co-operate in mutual 
unity? I say yes.

My memory is many times re fresh
ed during our initial appearance in 
the shoe business in Beaver Falls. 
One of the leading shoemen of our 
industrial city paid our store a visit 
and conveyed me if he could be of any 
assistance a word was sufficient to 
bring his help. The moral aspect of 
this generous offer impressed me 
deeply and both undoubtedly have 
profited thereby.

\ \  hen a customer comes into our 
store complaining of this or that, of 
another m an’s faults or shoes, I try  
to reason with her and convince the 
party that it was not the dealer’s e r 
ror of the controversy. I am fully 
aware that a m ajority  of shoe men in 
my home town do this and we believe 
in protecting  each o ther and our ef
forts have not been in vain. On the 
sixth of last month, I called up one 
of my good shoe m erchants  and said:

“ Ed, do you need any large size low 
heeled rubbers?” he replied “ I sure 
do,” and also stated that he had just  
lost a couple of sales for not having 
them in stock. Ten minutes following 
he was up with a stock sheet. I was 
out of five and he had just  got in 28 
pair of five’s. We made an even trade, 
resulted that  we both got the sizes 
we needed. Give and take as this 
world is plenty large to accommodate 
all. \ \  e address each o ther in our 
town by their first name, ra ther  than 
raising our voice in slandering titles 
to our fellow merchants.

We have always kept an accurate 
record of all sales as to the color, 
height, high and low, m en’s, wom en’s, 
children’s and rubbers. Also a con
tinuous inventory and stock book. T o 
day 1 have a sample and if any desire 
to inspect it I will gladly explain my 
theory in the subject. In closing I 
might add we have purchased a $40,- 
000 building in Beaver Falls, which 
we will occupy next year and then 
we hope to have a real shop and also 
a real front door. Clyde C. Emerick.KING OF THEM ALL

8762—A fine dark mahogany calfskin oxford, built 
on the perfect fitting City Last, carrying an A 1 
oak outer sole. A beautiful looking and long wear
ing piece of footwear.

IN STOCK--------A to D _____ 5 to 11_____ $8.40

Quality, Style and Service
Constructed of the Best Leather Obtainable 

Moderately Priced 

Giving More Service Per Dollar

DONT HESITATE, SIZE UP NOW

RINDGE, KALMBACH, LOGIE CO.
10 to 22 Ionia A ve. N . W .

GRAND RAPIDS, MICHIGAN
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Our Present Prosperity and Our 
Unprecedented Opportunities.

The sociological and political p rob
lems with which the United States is 
confronted  to-day can only be solved 
by studying them  in the light of 
economic knowledge.  I have become 
convinced that  neither this country 
nor  any o th e r  can be safe to-day in 
the hands of democracy unless the 
great m ajority  of its citizens are cap
able of intelligent consideration of 
great economic problems.

The  seemingly obvious prosperity  
of the present m om ent in this country 
is in itself a problem that  m ust  be 
studied with the u tmost  seriousness 
and without delay. On the surface, 
this  prosperity , has all the appear
ance of reality, but as one dissects 
it there is apparent a curious lack of 
e lements that are necessary for its 
stability.

W e have the fullest employm ent of 
labor we have ever known, all the 
signs of a real shortage of labor, 100 
per cent, employm ent:  and at the 
same time we have the lowest  p ro 
duction by labor, per unit of labor, 
tha t  we have ever known in m y time. 
W e have very large profits;  on the 
whole. I suppose, the largest profits 
tha t  business has ever secured: and at 
the same time we have a depleted in 
vestment fund and a real scarcity of 
capital. Enterprise  is forced to pay 
almost prohibit ive rates to a tt rac t  
capital. \ \  e have the highest wages 
that men ever were paid: and at the 
same time we have much the highest 
prices that have ever ruled—on the 
whole a higher range of prices than 
would be comm ensurate  with the ad
vance in wages. \ \  e have the largest 
income tax that ever was imposed 
upon a people. \ \  e have an enor
mous government income, vastly be
yond anything we have ever dreamed 
of as possible: and we have g reater  
government expenditures^ exceeding 
.air income by one hundred millions 
dollars monthly. W e have a vast ex
port business, the figures reaching be
yond anything we have ever conceiv
ed a large part  of the exports being 
financed by credit, it is true; and at 
the same time we have the largest 
imports we have ever known. O ur 
imports have grown far beyond any 
of our past experience. We have a 
huge trade balance in our favor, at  
least four billion dollars, an unex
ampled sum; and at the same time, 
ve  are exporting  great  shipments of 
gold. A curious condition is appar
ent;  the world owes us, as the ba l
ance of the year’s trade, a sum never 
approached: and still the world has 
command upon our gold. W e have 
bank deposits reaching unexampled 
totals;  but we have the lowest  rate  of

reserve to our bank deposits that we 
have ever had, certainly since the in
sti tution of the National Banking Sys
tem. W e have, I think, a tendency 
that  is really marked in some quarters 
toward reactionary sentiment;  and we 
can balance that with the develop
ment of a radicalism so great  as to 
become a national danger.

\ \  hat are the e lements of p rosper
ity.' W hat  are those factors that 
m ust be present  in the situation to 
have it stand squarely on a firm foun
dation which will promise pe rm an
ency, growth and development? F irst  
an ample supply of capital; second, an 
efficient labor supply; and third a gen
eral  observance of sound economic 
principles. I believe that  any situa
tion that  has in it those elements has 
a necessary foundation of a period of 
prosperi ty  having promise of pe rm an
ency. Now let us see what factors 
are present to-day.

W e have at present a depleted cap
ital fund; it is very difficult to float 
new securities in any large amount. 
W h y  should that be in a time when 
earnings are so large and incomes 
never larger? I think there are two 
reasons. In the past, the chief source 
of fresh capital supply has been from 
large incomes; they have been invest
ed in reproduction work. There  is. 
however, a much larger source of cap
ital supply in the innumerable little 
rivulets of savings that would flow' 
from a thrif ty  people. We have not 
been a thrifty people, and in the main 
our large source of capital supply has 
been our large incomes. To-day, as 
I have said, these incomes are p e r
haps larger than ever before, but 
som ething has happened to them. We 
have imposed upon them the greatest  
income tax ever laid, as far as I am 
aware; an income tax that  rises as 
high as 79 per cent.;  an income tax 
that offers this  situation to the large 
investor: Will  he take a tax-free

Kent State Bank
M ain  Office O ttaw a Ave.

Fac in g  M onroe

Grand Rapids, Mich.

Capital - $500,000
Surplus and Profit - $750,000

Resources
11 lA  M illion  D o llars

3 Î S  Per Cent 

Paid on Certificates of Deposit
Do Y o u r  B a n k in g  by M a il

The Home for Savings

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

C A M P A U  S Q U A R E
The  convenient banks for out of town people. Located at the very  center of 

the city. H and y  to the street cars— the in te ru rbans— the hotels— the shopping 
district.

On account of our location— our large tran sit  fac ilitie s— our safe deposit vaults 
and our complete service covering the entire field of bank ing, ou r in stitutions must 
be the ultimate choice of out of town bankers and ind iv iduals.

Com bined Capita l and Su rp lu s  ________________$_1,724,300.00
Com bined Total Deposits _____________________  10,168,700.00
Com bined Total Resources ____________________  13,157,100.00

G R A N D  R A P I D S  
C I T Y  T R U S T

N A T I O N A L  C ITY  B A N K  
& S A V I N G S  B A N K

A S S O C IA T E D

■
H E n am in g  o f  th e  G rand R ap ids  

T ru st C o m p a n y  as E x e c u to r  and  
T r u stee  m eans that y o u  w il l  b r in g  to  

th e  se ttlem en t and m a n agem en t o f  y o u r  
estate  th e  co m b in ed  ju d g m en t and b u si
n ess  a b ility  o f  its  o ffic er s  and d irec to rs .

T h e  m o st c o m p ete n t in d iv id u a l has  
o n ly  h is  o w n  e x p e r ie n c e  and k n o w l
ed g e  to  q u a lify  h im . T h is  C o m p a n y  

o ffers  y o u r  e sta te  th e  c o lle c t iv e  k n o w l
e d g e  and e x p e r ie n c e  o f  its  o ffic ia ls .

ASK FOR BOOKLET ON “ DESCENT  
AND DISTRIBUTION OF PROPERTY”
A ND  BLANK FORM OF WILL.

B ra n d  R A Pm sT R usT raM PA N Y

GRAND RAPIDS, MICH.
O T T A W A  A T  FOUNTAIN BOTH PHONES 4391
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bond paying Al/2 per cent, or will he 
seek for a taxable security paying 17 
per cent.? The two will net the same.

Do your wonder that large incomes 
have sought the taxfree investment, 
that we have to-day fourtenn billion 
dollars tied up in tax-free securities, 
that capital hesitates to venture into 
fields where they must earn 17 per 
cent, or for smaller incomes 16, 15, or 
14 before it will be as profitable as a 
tax free investment paying 4}a per 
cent.? It is small wonder that  that 
source of fresh capital is practically 
dried up. W h y  should we not have 
something to replace it from the sav
ings of small incomes which are in 
most cases greater  than ever before.

W e are in the midst of a period of 
extreme extravagance.  A large part  
of our society, it is true, has been 
placed under very difficult conditions 
in respect to the dying power of its 
income, but there is a large part  of 
society with such enlarged incomes 
that they have turned to extravagant 
expenditures on an unexampled scale.

I believe this nation should be 
taught something about the practice 
of thrif t from a national point of view. 
I will pass over the individual point 
of view; but from a national point of 
view, unless we can turn the people 
of the country to the principles and 
practice of thrift , we are going to have 
a shortage of capital. Thrif t  is not 
parsimony; it is not miserliness;  it is 
not hoarding. It  is a selection of the 
sort of expenditure it makes; and that  
selection ought to be governed by this 
consideration: tha t  you can divide
all goods into two main classes— 
goods of consumption and goods of 
production. Thrif t  m eans a division 
of one’s income into its expenditures 
so that you buy some of the goods of 
consumption and some of the goods 
of production.

The nation that consumes all it p ro 
duces is at an economic stand-still. 
The nation that diverts a considerable 
part  of its income to the purchase 
of goods of production is increasing 
the means of employment, bettering 
the conditions of the employed, pay
ing higher wages, rais ing the whole 
standard of living, progressing  along 
the lines toward  a higher civilization.

Capital by itself is an absolutely 
useless thing. I t  can do nothing and 
can produce nothing. You m ust unite 
with capital and efficient labor; then 
you have production. And unless we 
can bring about conditions tha t  will

result in efficient labor, we are going 
to have under-production and an un
satisfactory situation. Now we know 
that capital, looking at labor, says, 
"You are led by demagogues. Your 
leaders come into our shops and breed 
trouble. It seems to be their busi
ness in life to stir up trouble, because 
that makes their employment. The 
result is that  they make efficient p ro 
duction impossible. You believe that 
the less work a man does, the more 
there is left for the others. You 
have developed a class consciousness 
and you want advantage for your class 
without regard to general social ju s 
tice.”

All that is true, but labor could 
make its answer that it has been t rea t 
ed as a commodity; that it has been 
hired when employers wanted to hire 
—that men are hired as we buy cot
ton or copper—and discharged with 
no more thought  than a man would 
cease buying cotton or copper; hired 
at the lowest possible wage; that 
labor has had unjust t rea tm ent;  that 
when it enriched itself by working 
diligently at piece work, it had the 

■rate of piece work cut down; that 
employers have been as blind as the 
employed. And I think there is a 
great deal of just ice in the complaint 
from both sides. The settlement of 
the labor controversy is not so much 
perhaps, economic as it is spiritual. 
We m ust  have the spirit that demands 
justice and fair play on both sides. If 
we had that, we could settle the labor 
and capital controversy over night and 
we could produce so that  both cap
ital and labor could have far more

GRAND RAPIDS 
SAVINGS BANK 
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Our Bond 
Department

W henever you have funds 
for investm ent you w ill find 
here a w ell-assorted group 
of governm ent, m unicipal 
and corporation bonds.

O ur private w ires to the 
great financial centers a f 
ford banks and private in 
vestors immediate q uo ta 
tions and a ready m arket 
for both listed and unlisted 
securities.

Our Stock 
Department

The P rivate  W ire s  of our 
stock departm ent place the 
leading m arkets at you r d is 
posal. Im m ediate quotations 
on the stocks you hold, or 
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Prom pt execution of o r 
ders in the m ost a d v a n 
tageous m arket is assured.

HILLIKER, PERKINS, 
EVERETT & GEISTERT 

Investment Bankers 
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PETOSKEY PORTLAND CEMENT CO.
PETOSKEY, MICHIGAN.

Authorized Capital S to c k ___________ $1,500,000.
TO THE STOCKHOLDERS:

We wish to advise the stockholders of the above company to 
hang on to their stock. There is quite an active trading going on in 
this stock and a good many have allowed their stock to go on the 
strength of certain false rumors. In every case it would be wise to 
write the Cement Company and get the truth.

Those who sell their stock now are certain to regret it in the 
near future.

F. A . Sawall Company, Inc.
405-6-7 Murray Bldg. GRAND RAPIDS, MICH.
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o f

The
Michigan Trust 
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Tax and  o th e r  Federa l  Tax 
Returns .
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than they have been able to earn 
under the existing conditions.

The road to be tte r  relations lies 
a long the practice tha t  is now begin- 
nig here and there, in a good m any  es
tablishments;  som ething a long the 
line which was introduced in England 
under the W hitler  plan of shop com 
mit tees—comm ittees that  are elected 
by the whole body of workmen, 
whether union or not. committees 
which meet daily, with the represen
tatives of the employers . T hey  do 
not meet simply in a m om ent  of stress 
caused by a controversy, but daily, 
and they discuss not only the small 
points of friction but the whole p ro b 
lem of production from the em ployer’s 
point of view. Such meetings give 
the employers an opportun ity  to 
understand the point of view of the 
workmen and give the workmen a 
broader view of industrial problems. 
They often bring from the workmen 
very valuable suggestions for expedit
ing production. I th ink  it will be 
found that the report  of the Industrial  
Commission which has been sitting at 
\ \  ashington is one of the m ost  in
teresting documents on the labor situ
ation that we have seen in a great 
time. I believe that report  is going 
to be a mile stone in the progress  to 
ward the solution of the labor ques
tion.

Some people want profit  sharing. 
There  is much to be said for that, but 
in the main I think it is too far from 
the direct individual result of the 
worker. I think the plan of recom 
pense ought to be more directly re
lated to the individual producer. I 
believe workmen think that,  too, on 
the whole. There can probably be 
no general rule. Each industry and 
perhaps each locality will find som e
what different plans best  adapted to 
its needs. No formula is applicable 
to all cases.

Suppose that we had formed plans; 
that we had an ample supply of fresh 
capital: that  we had corrected the 
conditions between capital and labor; 
that we had sufficient supply of labor 
and had united the two and had great  
production. We m ight  still go to 
smash. I t  is essential to know some
thing of natural laws. I do n ’t care 
how right spirited you are, how m us
cular you are, if you walk out of a 
window you will crack your head. If 
you ignore the law of gravity you 
pay the penalty. I don’t care how 
thrif ty or industrious we are, if we do 
not observe economic law, we will 
smash our heads.

During the war we added fifteen 
billion dollars to our purchasing m ed
ium Jjy the creation of bank credits 
and bank currency. W e have more 
than doubled our purchasing medium 
as measured by individual bank de
posits. At the same time we are in
creasing our physical production only 
fi per cent., so that with more than 
double the purchasing medium, we 
have only 6 per cent, more  to pu r
chase; and the result  was a rise in 
prices that  has gone on and on to 
nearly 250 per cent. There  have been 
o ther  contributing causes, but  the 
main cause was inflation. W e  have 
had that steadily r ising tide of prices 
that  has b rough t  the  purchasing 
power of the dollar to forty cents,

compared to the purchasing power in 
1914. T hat  steadily rising tide has 
washed away more than half the 
value of every savings bank account;  
has washed out the term s in which 
every bond was written. I t  has near
ly drowned the people who were on 
a fixed income; it has made college 
endowm ents  worth  less than  half 
what  they were worth  in 1914. I t  has 
a lmost submerged the whole teaching 
staff of the country, as well as every
body else on a fixed income. And it 
has cast what was taken away back 
into the laps of speculators, into the 
laps of people who have gained un
consciously, and tha t  t ransference has 
been estimated by high economic au
thority  to have reached one hundred 
billion dollars.

But inflation, g reat  as it is, is not 
by any m eans the  only g rea t  p rob
lem where we need sound economic 
public opinion. Take the whole m at
te r  of the t rea tm ent of public utilities, 
such as the railroads. The railroads 
have had an experience of govern
ment management,  which, on the
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whole, has condemned government 
management.  They  have been turned 
back to their owners in poor physical 
condition with a tremendously in
creased wage cost, with impaired 
earning power, under a law which 
will take half of all they earn above 
6 per cent. T hat  has left the rail
roads with impaired credit and with 
the greatest  need for credit that they 
have ever had.

There the roads are, and if they be 
come impaired in efficiency, the whole 
country’s wealth is in danger. If it 
is endangered by the failure of oper
ation by the owners, we will have up 
the question of nationalization, and I 
can see how we m ig h t  be led into na
tionalization, a lthough a great  many 
people were against it because there 
is no o ther course.

We need a sound economic under
standing of the principles of foreign 
trade. There  have been some great 
changes come into our foreign trade. 
We have become a creditor nation. 
But if the interest on our foreign ob
ligations is ever to be paid; if the 
principle is ever to be returned, it 
must be in goods. There  are to be 
distinctly two sides to our foreign 
trade in the future, and our foreign 
trade policies ought to be formulated 
in the light of an acquired under
standing of facts and a comprehension 
of economic principles applicable to 
those facts.

We ought to have an understanding 
of the facts of government ex trava
gance. W e know that  the govern
ment is extravagant;  we know that  in 
this fiscal year ending next June, the 
year that  began ten m onths after the 
war ceased, we will spend seven bil
lion dollars as against seven hundred 
million as the highest point reached 
before the war. Ten dollars to one! 
We know that  we are running behind 
with our ordinary  receipts,  compared 
to our ordinary expenditures,  $ 100,- 
000,000 a month, and that  means 
further inflation.

Let us hope for be tte r  under
standing, a be tte r  imagination, to see 
what those things a round us mean, 
what those factors are tending to 
ward, what our relation is to the rest  
of the world. W ith  the development 
of that vision, the gaining of that im 
agination, I would say tha t  there is 
a wonderful future for us, because we 
have the resources of business, the 
organization, the relative relation to 
the rest  of the world; altogether, such

an opportunity  as no people ever had 
in the world for material prosperity. 
But we will need something more 
than material advantages. W e will 
need leadership. If  wre can only have 
the imagination to see that  opportun 
ity, to take up the leadership the 
world has laid a t  our feet, we shall 
march on to a new America, finer, 
greater,  more prosperous than any
thing ever pictured in our most opti
mistic dreams.  F rank  A. Vanderlip.

First Authoritative Announcement of 
General Motors Plans.

The Tradesm an is able to make this 
week the first authoritative statement 
regarding the disposition the General 
Motors Company will make of a po r
tion of the sixty acre tract of land 
it recently purchased in the South 
end of the city.

Two manufacturing plants will be 
erected with as little delay as possible. 
One will be devoted to the m anu
facture of the m otors  used in the 
Frigidaire refrigerator. This motor 
is now manufactured under contract 
in St. Louis. This season the Fr ig id 
aire Company is turn ing out 5,000 re 
frigerators. I t  has contracted for 10,- 
000 during 1921 and proposes to turn 
out 100,000 in its own factories for the 
season of 1922. D uring 1920 and 1921 
the boxes will be made under con
tract by the Grand Rapids Refriger
ator Co., but beginning with 1922 the 
company will make its own boxes. It 
will make its own motors  for the sea
son of 1921. Only one size of re 
frigerator has yet been turned out. 
This has sold at $425 until Monday, 
when the price was increased to $525. 
No sale is made to any person living 
more than 100 miles from the branch 
in which the sale is made.

The o ther  factory will be devoted 
to the manufacture of the Sunny 
Hom e powrer plant,  a new system the 
General Motors  Company has been 
developing for some months. It will 
be a 110 volt motor, instead of 32 
volts, and will therefore be available 
in many places where the Delco sys
tem, also owned by the General Mo
tors Company, is operated under 
severe handicaps. Plans for a factory 
providing for the manufacture of 
Sunny Hom e systems have already 
been adopted and active production 
on a large scale will probably be an 
accomplished fact before the end of 
the present year.
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I  f  DRY GOODS, ? 1 
FANCY GOODS NOTIONS}

M ich igan  Reta il D ry  Goods A ssoc iation. 
P re s id e n t—D. M. C h ris tian . Owbsso.
F ir s t V ice- P re s id e n t—G eorge J . D ra tz ,

M uskeg;on.
Second Yi<■ e-President—H . G. W end-

land, B av  C ity.
Seere t a r y - I "rea su re r—J . W . K napp ,

Lansing

Michigan Merchants Form a Fed-
erated Organization.

A me-e t in.2; <if the  re p re sen ta tiv e s of th e
re ta il m orella n ts  a sso c ia tio n s  of M ichigan
w as Ik•Id in the  room s of tilt■ G rand
R apids Assoc •iation of Commerce ■. W ed-
nesday . A pril 21.

Tiie. in e e  tin g w as called  to  o rd e r a t  10
a . m . bv 1 >:iv id  A. W arn er. P'res id en t
o f  i h e Asso. n a tio n  ol Com m er.::e, who
welcomied th e de legates .

1 pon m otit m of S. G eorge Gr;aves, of
G rand R apidt Lee H. B ierce. S e c re ta ry
of the  iG land R apids A ssociation of Com -
niervo. w as m ade  ch a irm a n  of th e  m e e t-

M r. ]ffierce th e n  took the  eh a ir  a n d
ad d ress od tiltise p re s e n t in p a r t a s  fol-
lows:

“ L ast I fecem b e r 1 w en t o v e r to  S ag i-
naw  to a tte n d  a m ee tin g  of th e  S ta te
G range an d to inv ite  th a t  o rg an iza tio n
to  holt1 its 1920 conven tion  in G rand
R apids, an d I a tte n d ed  th e ir  open ses -
si on. 1. c a ra t - to th e  conclusion th a t  if
th e v  eroit w h a t th ev  w an ted  th en w ould
lie litt! e le ft for the  b u s in ess  in te re s ts
ni M ie h ig a n . T h ev  w an ted  a fa rm e r
g o v e rn o r  a n d a fa rm e r leg is la tu re  and
w e eonild h av e  w h a t w as le ft. T hey
w an ted th is in o rd e r to g u a ra n te e  the
p assage  o f c e r ta in  leg islation  th a t  w ould 
p ro tec t th e  fa rm e r in th e  o p e ra tio n  of 
h is b usiness. F rom  th a t  tim e I h av e  
been w a tch in g  th is  e n tire  m a tte r .

“A t th e  in v ita tio n  of M r. H am m ond, 
of the  M ichigan R e ta il D ry  Goods A sso 
cia tion , a few of us m e t in L a n s in g  a  
few  m o n th s  ago  an d  d iscussed  w h a t in  
a ll p ro b ab ility  w as in th e  m inds of those 
who a re  going to  re p re s e n t u s in  th e  
n e x t leg is la tu re , an d  w e cam e to  th e  con
clusion  th a t  so m eth in g  shou ld  be done. 
T he fa rm e rs  a re  o rgan iz ing , th e  po li
tic ian s  a re  a c tiv e  and  i t  is tim e th e  r e 
ta ile rs  a re  doing so m eth ing . So we s e n t 
o u t a  le t te r  to  th e  officers an d  m em bers  
of th e  boards of d irec to rs  of each  S ta te  
o rg an iza tio n  of re ta ile rs , an d  everyone 
who replied  w ere in h e a r ty  fav o r o f ca ll
ing  such  a  m ee tin g  a s  w e h av e  to -d ay .

"W e a re  liv ing  in v e ry  p ecu lia r tim es. 
T h ere  n e v er w as a  tim e w hen  th e  r e 
ta ile r  w as in  such  ill re p u te  a s  he is to 
day. due to cond itions  e n tire ly  beyond 
h is  con tro l, a n d  th e re  n ev er w as a  tim e  
w hen th e  in te re s ts  of th e  re ta ile rs  w ere  
m ore in jeo p ard y  th a n  to -d ay . N ow  th e  
question  a r ise s  a s  to w h a t led up  to  th e  
p red icam en t in w hich  th e  re ta ile rs  find 
them selves  to -d ay .

“W e a re  liv ing  a t  a  tim e  w hen  co sts  
a re  h ig h e r th a n  a t  a n y  tim e in  th e  h is 
to ry  of the  U nited  S ta te s . T he fa rm e rs  
a re  of th e  opin ion  th a t  th e  re ta ile rs  a re  
p ro fiteers. T h ey  sa id  so a t  th e ir  con 
ven tion  in S ag inaw  la s t D ecem ber. S ince 
th en , if you have  followed the  n ew sp ap e r 
rep o rts , you know  th e y  a re  g e tt in g  in to  
th e ir  h ands  th e  con tro l of food p ro d u c ts  
of tliis  S ta te . 1 w as ta lk in g  w ith  a  
fo rm er re ta il  h a rd w a re  d ea ler y e s te rd ay , 
who told m e th a t  on M onday of th is  
w eek th e  fa rm e rs  had  ta k e n  over bo th  
g ra in  e lev a to rs  in N ashv ille , th e  S ta te  
G range h av in g  re q u ired  one a n d  th e  
F a rm  B u reau  th e  o th e r  one. So the  
e lem en t is o rgan ized  it  is o rg an ized  on 
a  th ree  y e a r  basis . Y ou c a n 't  jo in  th e  
F a rm  B u re au  un less you p ay  th re e  y e a rs  
in advance .

“ 1 m ingle w ith  the  re ta il  m e rc h a n ts  
an d  know  a  g re a t  m an y  of th em , an d  
th e y  claim  th e y  a re  n o t p rofiteering . T he 
h igh co st ofe liv ing  is  laid  a t  the  floor of 
the  re ta ile r . T he re ta ile rs  s a y  i t  is  th e  
w holesa le rs , th e  w holesa le rs  say  i t  is  th e  
m a n u fa c tu re rs  an d  th e  m a n u fa c tu re rs  
say  i t  is  th e  p ro d u cers  o f ra w  m a te ria l. 
We a re  w ork ing  in  a  circ le  a n d  g e ttin g  
now here . E ffo rts  h av e  been  m ade  r e 
pea ted ly  to  e lim in a te  th e  w ho lesa le r o r 
th e  re ta ile r , an d  in ev ery  in s ta n ce  i t  h a s  
been found  a  m ore expensive  w ay  to

"W e took th is  m a tte r  up w ith  o u r  re p 
re sen ta tiv e s  in C ongress, w ho w ro te  u s 
th a t  you c an n o t co rrec t th e  h ig h  co st 
o f liv ing  th ro u g h  leg is la tiv e  e n ac tm e n t. 
I t  h as  been tried  a n d  w ith o u t success, 
fo r th e  re a l cause is in tin- w o rk in g s  o f 
th a t  old law  of supp ly  an d  dem and . T he 
w orld  is sh o rt of p roduc tion  a n d  long on 
consum ption  an d  spend ing , a n d  im p ro v e 
m en t c an n o t be hoped fo r u n til co n d i
tions  change .

“M h a t is th e  reaso n  th a t  th e  supp ly  is 
s h o r t? B efore  th e  w a r R ussia  w as a  
p ro d u c in g  n a tio n  o f 185,000.000 people. A t 
th e  p re sen t tim e  th e y  do n o t believe in 
w ork ing  an d  have  becom e a  consum ing  
n a tio n  of 175.0O0.00o eople. You c an n o t 
tak e  185,000.000 people o u t of th e  ra n k s  
of p ro d u ce rs  w ith o u t a ffec tin g  th e  cost 
o f raw  m a te ria ls . S ince the  s ig n in g  of 
th e  a rm is tic e  th e re  have  been in the  
neighborhood  of 2,000 s tr ik e s  in th is  
co u n try , co stin g  b e tw een  $2,500,000 an d  
$3,0001000.

"W h y  is th e  dem and  g re a t?  B efore  
the  w a r th e re  w ere  4,000.000 co n se rv a tiv e  
s av e rs  in the  U nited  S ta te s , people who 
saved  th e ir  m oney and  w ere looked upon 
a s  in v esto rs . D u rin g  th e  w ar, th ro u g h  
the  p u rc h a se  of L ib e rty  B onds and  W ar 
S av ings  S tam p s, we add ed  IS.000.000 
m ore sav e rs , m ak in g  a  to ta l of 22,000,000. 
T he m oney secu red  by th e se  people w as 
ju s t  so m uch v e lve t, an d  th e y  a re  now 
sp en d in g  it  reck lessly . A ny re ta il  m e r 
c h a n t w ill te ll you how  he h a s  been r e 
q u ested  to ta k e  L ib e r ty  B onds. You 
know  how  th e se  bonds h av e  been tu rn e d  
over, and  th e re  h as  been no th o u g h t of 
the  high cost of m erchand ise .

"1 have h e re  a  s ta te m e n t from  fo rm er 
S e c re ta ry  of the  T re a s u ry  G lass w hich  
w ill g ive you a  litt le  idea of th is  phase  
o f th e  q u estio n :

T h ere  is n o th in g  th e  m a tte r  w ith  th e  
A m erican  do llar. I ts  in tr in s ic  va lue  is 
u nchanged , since  o u r cu rren cy  in  th e  
m ain  re s ts  fu n d am en ta lly  on gold, 
w hich , w ith  u im p o r ta n t ex cep tions , is 
th e  s ta n d a rd  of v a lu e  th e  w orld  over. 
N a tu ra lly , since gold is th e  s tan d a rd , 
i ts  va lue  c an n o t change.

T he p u rc h a sin g  pow er of th e  do lla r 
a t  hom e is m a te ria lly  less th a n  i t  w as 
before  th e  w a r fo r th e  sim ple  reaso n  
th a t  th e  costs  a n d  p rices of lab o r a n d  
of m o s t of th e  com m odities  in  com m on 
use have  s h a rp ly  risen . T he  cau ses  of 
th e  rise  in  p rices  a re  n o t f a r  to  seek . 
T hey  a re  p rim ar ily  th e  excess  of d e 
m an d  over supp ly  coupled  w ith  the  
p re s e n t ten d en cy  to  reck le ss  sp end ing  
a n d  th e  a p p a re n t w illingness o f m an y  
p u rc h a se rs  to  p ay  w ith o u t qu estio n  
w h a tev e r  p rices  a re  asked .
"A s a  re s u lt of th is  re ck less  spend ing , 

a  g re a t  m an y  people a re  finding it  a  h a rd  
m a tte r  to  live w ith in  th e ir  incom es a n d  
a re  try in g  v a rio u s  schem es to  reduce  th e  
h igh  cost o f liv ing , even go ing  so fa r  a s  
to  w ear overa lls , a n d  a s  th is  su rp lu s  
m oney becom es ex h au s ted  th e  re ta i l  m e r
c h a n ts  a re  go ing  to find th em selv es  in  
a  w orse p re d icam en t in th e  fu tu re  th a n  
a t  th e  p re s e n t tim e, because  n u m ero u s  
schem es will be dev ised  to  cu t dow n th e  
h igh  co st o f liv ing .

"T h e  A tto rn e y  G eneral of th e  U n ited  
S ta te s , w ith  no ex p erien ce  in b usiness, 
s ta r te d  ac tio n  on th e  a ssu m p tio n  th a t  th e  
re ta ile rs  w ere  to b lam e fo r h igh  costs , 
a n d  h is  in te n tio n  w as to  c o rre c t th is  con
d itio n  o r p u t 5,000 m e rc h a n ts  in  ja il. L iv 
ing  h a s  gone h ig h e r an d  the  m e rc h a n ts  
a re  s till a t  la rge . T he p ro secu tio n s  m ade 
w ere  u nsuccessfu l a n d  a n  u n fav o rab le  
im pression  h as  been  conveyed to  th e  
pub lic  m ind  an d  the  re ta il  in te re s ts  h av e  
su ffe red  accord ing ly .

“ T he  A tto rn e y  G eneral o f M ich igan  
called  a  conference of th e  p ro secu tin g  
a tto rn e y s  o f th e  S ta te , the  o b je c t of th e  
m e e tin g  be ing  to  d ra f t  law s th a t  w ould  
be p re sen ted  a t  th e  n e x t session  o f the  
L e g is la tu re  to  c o rre c t th e  ev ils  ex is t in g  
in th e  S ta te  o f M ich igan . P ro se c u tin g  
A tto rn e y  H offius o f G ran d  R ap id s  w as 
m ade ch a irm a n  of su ch  a  co m m ittee , a n d  
I ju s t  w a n t to  re a d  to  you  a  p a ra g ra p h  
in th e  A pril 14th is su e  of th e  G ran d  
R apids H era ld , in  w hich  M r. Hoffius say s  
th a t  ‘th e  proposed  law s w ould m ake  
p ro fiteerin g  a  c rim e w ould n o t p re v e n t 
th e  m a n u fa c tu re r  from  d ic ta tin g  th e  
p rice  o f an  a r tic le  to  th e  re ta ile r ; w ould 
com pel th e  m a n u fa c tu re r  to sell to  th e  
re ta ile r  w ho can  pay  th e  p rice  w h e th e r  
h e  is  a  c u t - r a te  m an  o r  n o t; w ould  hav e  
feed dea lers  licensed  by  a  com m ission  
w ho could revoke  th e  license ; a n d  w ould 
p u t a  c rim p  in r e n t  p ro fite e r in g  by  p lac 
ing  re s ti tu tio n  o f p ro p e rty  in  th e  h an d s  
of th e  c irc u it c o u r t .’

“T h is  is  ju s t  a n  ind ica tion  th a t  a t  the  
n e x t session  of th e  L eg is la tu re  th ese  
bills w ill be in tro d u ced  an d  m an y  of them  
will be d e tr im e n ta l to  th e  in te re s ts  o f 
th e  re ta il  m e rc h a n ts  o f th e  S ta te  of 
M ichigan. I t  o ccu rred  to  u s t h a t  w e a re  
n o t only on th e  defensive , b u t w e a re  
n o t o rg an ized  to  de fend  ou rse lves. In  
lig h tin g  a d v e r s e _ leg is la tio n  su re ly  we 
w an t to  g e t b eh in d  th e  law s th a t  effect 
o u r b usiness.

‘'M any of th e  a r tic le s  w h ich  com e to  
th e  n ew sp ap e rs  a s  new s ite m s  h av e  
poisoned th e  m inds  o f th e  people a g a in s t  
th e  re ta il  m e rc h a n ts . I  do n o t accu se

th e  new sp ap ers  for th ese  a rtic le s . The 
firs t th in g  to do is to  fu rn ish  the  p ap ers  
w ith  favorab le  pub lic ity  an d  re q u e s t 
them , w hen  th e y  do publish  a rtic le s  in 
ju r io u s  to o u r business  to co rrec t them . 
W e a re  face to  face w ith  the  n ecessity  of 
chang ing  th e  m inds of th e  people to w ard  
the  re ta il  m erc-hants, an d  th e  new spapers  
a re  w illing to co -opera te  if we give them  
th e  a r tic le s  we w an t to have  published . 
W h at is needed is an  o rgan iza tion  of r e 
ta il m e rch an ts  to  m ake certa in  the  pub lic  
shall have th e  tru th  an d  to  help d irec t 
th e  course  o f leg islation .

“Now you a re  betw een the  devil a n d  
the  deep  sea . F a ir  P rice  C om m issions

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Comer Commerce Ave. and 

Island St
Grand Rapids, Mich.

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac

turer* now realize the vafo* of Electric 
Adeertlslag.

We furnish yon with sketches, price* 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citizena 4261

a re  be ing  a p p o in ted  th ro u g h o u t th e  U n it
ed S ta te s  w hich  a re  m a k in g  in v estig a 
tio n s  an d  say in g  th a t  you shall m arket 
y o u r m erch an d ise  a t  a  fa ir  p ro fit on the 
co st va lue  a n d  n o t on th e  m a rk e t value 
a n d  if  you do th a t  you a re  go ing  busted  
and  if you do n o t you  a re  go ing  to jail 
T h a t is th e  s itu a tio n  an d  it occurred  to 
u s th a t  th e re  shou ld  be som e organized 
effo rt on th e  p a r t  of th e  re ta ile rs  to  de
fend th em selv es .

“America’s Play Garment”

The Economy Garment

Mothers who dress their 
children in Onteralls 
find relief from washing 
and mending.

MICHIGAN MOTOR 
GARMENT CO.

GREENVILLE, MICHIGAN

“Growing fastest 
without a fuss”

D a n ie l  y .  p a t  ton & C'ompany

T h e M en's Furnishing Goods House of M ichigan

G R A N D  R A P I D S

lllllllllll!ll!lllllllllllll!!l

25 inch] 
28 inch I 
31 inch I 
36 inch] Draperies

T h e  season for these goods is N O W  O N .

W e  have a fairiy good stock in these widths,  
including Silkolines.

W ri te  for samples and quotations.

Illllllllllllli

Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
WHOLESALE DRY GOODS G RAND RAPIDS, MICH.
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Hands That Rest
On Your Counters

NOTICE the hands of your customers. 
W omen’s hands examining filmy laces. 
Men’s hands, well-groomed or calloused 

with toil. Youthful hands still going to school. 
Each can net you a profit.

Every hand that enters your store has some 
task that can be better performed with the use 
of Boss Work Gloves. Blacking the stove, sift

ing ashes, mowing the lawn, shoveling snow, 
tinkering round the car.

Your prospective list is your population. The 
need of Boss Gloves is evident. The demand 
gives the Boss line the largest volume of work 
glove business in America. Profits are good, 
turnover is rapid. And we are going to increase 
your sales two for one.

Opening a New  M arket W ith Advertising
Boss Work Gloves are a household necessity. 

To teach the hundreds of uses of these superior 
work gloves, to put them in every home in 
America, we are launching a nation-wide adver
tising campaign.

It starts in July, and runs in a long list of 
national publications. Be sure your stock is

T H E  B O S S  M E E D Y  T h e  w o r ld 's  fa v o r i te  w o rk  g lo v e  fo r o d d  jo b s  
a ro u n d  th e  h o u se  a n d  g a rd e n ,  a n d  a ll lig h t h a n d -w o rk . 
M ad e  o f  th e  b e s t  q u a li ty ,  m e d iu m  w e ig h t  c a n to n  f la n n e l.

T H E  B O S S  H E V Y  T h e  b e s t  b e t fo r a ll  w o rk  t h a t  re q u ire s  a  s tro n g , 
w e a r - r e s is t in g  g lo v e. M ad e  of th e  v e ry  b e s t  q u a li ty ,  
h e a v y w e ig h t  c a n to n  f la n n e l.

T H E  B O S S  X T R A  H E V Y  — T h e  w o r ld 's  c h a m p io n  h e a v y w e ig h t  
h a n d w e a r  for ro u g h  w o rk . M ad e  o f th e  f ln e s t g r a d e  of 
e x tr a  h e a v y  c a n to n  f la n n e l.

T H E  B O S S  W A L L O P E R —T h is  is  t h e  s u p e r  w o rk  g lo v e. S tro n g , 
flex ib le  a n d  b u ilt  f^ r  ru g g ed  w o rk . M ad e  o f th e  h ig h e s t  
q u a li ty ,  h e a v ie s t  w e ig h t  c a n to n  f la n n e l.

T he B o ss line includes highest quality, leather-palm, 
jersey, ticking, and canton flannel gloves and mittens. 
Your service to your custom ers cannot be com plete un-

complete. Be ready to enjoy a still larger Boss 
Glove business.

Every pair of Boss Work Gloves is carefully 
made and carefully inspected. Each seam is 
strongly sewed. No rough edges. Three styles 
of wrist—ribbed,band and gauntlet. The following 
are the popular numbers that will be advertised.
T H E  B O S S  L E T H E R F O M —S tro n g  g lo v es  fo r s t r o n g  w o rk  m a d e  o f 

h e a v y , d u ra b le  c a n to n  f la n n e l w i th  to u g h  le a th e r  s to u t ly  
s e w e d  on  th e  w o rk  s id e  of p a lm s , f in g e rs  a n d  th u m b s .

T H E  B O S S  JE R Z Y  "W arm , s tu r d y  g lo v es  m a d e  of h ig h e s t  q u a l i ty ,  
c o tto n  je r s e y  c lo th . T h e s e  a re  fo r w o rk  a n d  p la y ,  a n d  
a re  m a d e  in  d is t in c t iv e  co lo rs .

T H E  B O S S  T IK M IT —E ig , ro o m y  m it te n s  m a d e  o f t ic k in g  t h a t  
w e a r s  like  iro n . M ad e  fo r h a n d -p ro te c t io n  a n d  ro u g h  
w o rk .

T H E  B O S S  E L A S T O  A flex ib le , h a n d -f i tt in g  c a n to n  f la n n e l w o rk  
g lo v e  m a d e  b y  a p a te n te d  p ro c e s s  in  o n e  w e ig h t  o n ly .
T h is  g lo v e  w ill b e  a  b ig  se lle r.

less you have a good line of B o ss G loves in your stock. 
Get them  on your sh elves early. W rite  u s for full par
ticulars sending your jobber’s name.

Trade Mark
T h is  T rade-m ark identifies  

genuine B oss W o rk  G loves.
B e  sure it  is  on ev e ry  pair yo u  buy»

THE BOSS MANUFACTURING CO.
Sales Offices: Kewan- e, 111__Brooklyn, N. Y.
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“ I t  h a s  been  su g g es ted  th a t  w e form  
a  te m p o ra ry  S ta te  a sso c ia tio n . T he  in 
te re s ts  o f th e  w h o lesa le rs  o f th e  S ta te  
a re  in d en tic a l w ith  th e  re ta ile rs ;  w h a t 
benefits  th e  re ta ile rs  benefits  th e  w ho le
s a le rs  a n d  w h a t benefits  th e  w h o lesa le rs  
benefits  th e  re ta ile rs .  W e w a n t a n  o r 
g an iz a tio n  th a t  w ill la s t  th ro u g h  th e  1920 
sessio n  o f th e  L e g is la tu re . W e shou ld  
hav e  c o m p e ten t counse l fo r lega l adv ice  
a n d  a  p u b lic ity  b u reau .

"A s to  finances, i t  is th o u g h t th a t  an  
a s se ssm e n t of §2.50 on each  of th e  6,000
memi»ers  of tin * v a rio u s  !S ta te  o rg an iza -
tio n s w ould be suffic ient to  finance th e
o rgan iization. T h is  w ould p roduce  a
fum i <if $10,C>00 o r $15,000 a n d  w ould, in
all p r obabiliity. g ive us th e  n e ce ssa ry
m one j- w ith w h ich  to  o p e ra te .” (A p-
p iause ).

M r. B ierce th en a sk ed  1’o r a  d iscu ss io n
on th<1 matt< •r of o rgan  iz ation .

M r. •lardin< of G rand  1R apids: “ I be-
lieve th e  su sstions m ade a re  m o s t
tim ely• a n d  l•eQlHire immeid ia te  ac tio n . I
believ.e th a t tl le m o s t co m p e te n t legal
counsi?1 a n d a capab le  e xecu tiv e  s ee re -
ta ry  sshould be em ployed,, an d  th a t  th is
organiization should  proc<?ed a t  once to
th e  p e rfec tio n  of a n  o rg an iza tio n  a s  o u t 
lined .”

M r. M ay, o f G ran d  R ap id s; “ I th in k  
th a t  everyone  he re  feels th a t  th is  is th e  
r ig h t  th in g  to  do. I t  o ccu rred  to  u s  th a t  
possib ly  w ith  th e  selec tion  o f one m em 
b er o f each  o rg an iza tio n  re p re sen te d  
h e re , possib ly  th e  p re s id en t, such  a  S ta te  
o rg an iza tio n  could be fo rm ed .”

Mr. B rom berg , o f B a ttle  C reek  “I th in k  
th a t  a n  o rg an iza tio n  of th is  k in d  is v e ry  
n e ce ssa ry  a t  th is  tim e  a n d  I  am  su re  
th e  M ichigan R e ta il Jew e le rs  A ssoc ia tion  
w ill be g lad  to  a p p o in t a  re p re s e n ta tiv e .”

Mr. H o usem an , o f G ran d  R ap id s: “ I 
th in k  th a t  w e shou ld  fo rm  su ch  a n  o r 
g an iza tio n  an d  I th e re fo re  m ove th a t  w e 
do form  ou rse lves  in to  a  te m p o ra ry  o r 
gan iza tio n  a s  o u tlin e d .” M otion s u p p o r t
ed and  c a rr ie d  unan im ously .

M r. T oelle r, o f B a ttle  C reek ; “ I like  
y o u r p lan  of o rg an iz in g  b u t I  c an n o t 
ag re e  w ith  th e  su g g estio n  o f th e  m e th o d  
of financing . W ith  a  fu n d  of $15,000 a  
y e a r  to  o p e ra te  su ch  a n  o rg an iza tio n  
seem s to m e a s  a  m ig h ty  cheap  v a lu e  on 
o u r e ffo rts  a n d  I w ould n o t be in te re s ted  
in an  o rg an iza tio n  th a t  th o u g h t so litt le  
o f its  w ork . T he w hole th in g  is w o rth y  
enough  to  finance it  to  a  p o in t w h e re  th e  
b e s t legal ta le n t c an  be secu red  a n d  a  
pub lic ity  b u reau  m a in ta in e d .”

F u r th e r  re m a rk s  in re fe ren ce  to  a  S ta te  
o rg an iza tio n  w ere m ade  by  M essrs. 
G raves, of G ran d  R ap ids; T a tm a n , of 
C la re ; B ertch , of G ran d  R ap ids; Look 
o f Lowell, an d  1‘re n d e rg a s t, o f G ran d  
R apids.

M r. R oss, of K alam azoo , p roposed  a n  
a m e n d m en t to  th e  o rig in a l m o tion  m ade  
by  M r. H ousem an  th a t  finances a n d  o th 
e r  d e ta ils  be d e te rm in ed  a f te r  o rg a n iz a 
tion , w hich a m e n d m en t p reva iled .

M r. H am m ond, o f L an sin g , ra ised  th e  
ou estio n  a s  to  w h a t w ould becom e of a  
leg is la tive  com m ittee  w hich  w as a p p o in t
ed in L ansing , com posed o f tw o  re p re 
s en ta tiv e s  of each  S ta te  o rg an iza tio n , to  
look a f te r  th e  in te re s ts  of th e  re ta i l  m e r 
c h an ts , if a  new  o rg an iza tio n  is  fo rm ed . 
M r. B ierce  rep lied  t h a t  th is  w as a  m a t
te r  to  be re fe rred  to  th e  ex ecu tiv e  co m 
m itte e  of th e  new  o rg an iza tio n .

Upon m otion , th e  follow ing w ere  a p 
poin ted  by  th e  C h air a s  a  com m ittee  on 
o rg an iza tio n ; C h ris tia n , o f O w osso; 
Rowe, o f L an s in g ; Irv in g , o f D e tro it; 
W illison, o f C lim ax; B u rn s , o f F rem o n t; 
H u tch in s, of G rand  R ap ids; Look, of 
Lowell; Lee o f M uskegon; A ffeld t, of 
L an s in g ; W elch , of G ran d  R ap ids; B ro m 
berg , of B a ttle  C reek , th is  co m m ittee  to  
m ee t im m ed ia te ly  a f te r  th e  a d jo u rn m e n t 
of th e  p re s en t session .

Mr. T oeller m oved th a t  a  su b -c o m m it- 
tee  of th re e  be ap p o in ted  to  re p o r t  to  
th e  a fte rn o o n  session  re la tiv e  to  a  m e th 
od of financing  th e  new  co rp o ra tio n . M o
tion  su p p o rted  an d  c a rr ie d  a n d  T oeller, 
H o usem an  a n d  Pond  w ere  nam ed .

T he m ee tin g  th e n  ad jo u rn e d  a n d  those  
p re s en t w ere  in v ited  to  h av e  lu n ch  in  
the  A ssociation  o f C om m erce d in in g  room  
a s  g u e s ts  o f th e  W holesa le  D e p a r tm e n t 
of th e  G rand  R ap ids A ssoc ia tion  o f C om 
m erce, th e  d e leg a te s  to  reco n v en e  a t  2 
p. m .

M eeting  of O rg an iza tio n  C om m itte .
U pon m otion , D. G. Look w as  m ade  

ch a irm an  of th e  co m m ittee  a n d  th e  fo l
low ing re so lu tio n s  w ere  ad o p ted  to  p re  
s e n t a t  th e  a fte rn o o n  session :

R ESO L V ED —T h a t  th e  o rg a n iz a tio n  be 
know n a s  th e  M ich igan  M erch a n ts ’ A s
socia tion .

R ESO L V ED —T h a t th e  o b je c t o f th e  
o rg an iza tio n  be to  e n co u rag e  fa ir  d e a l
ings in  h an d lin g  m erch an d ise .

R ESO L V ED —T h a t we recom m end  to  
th e  a fte rn o o n  m e e tin g  th e  a p p o in tm e n t 
of a n  ex ecu tiv e  co m m ittee , to  be com 
posed of th e  p re s id en ts  of e ach  o rg a n iz a 
tion , o r som eone w hom  th e  p re s id en ts  o f 
th e  v a rio u s  a sso c ia tio n s  m ig h t ap p o in t, 
an d  from  th is  g ro u p  e lec t th e  officers.

RESO L V ED —T h a t  a ll  leg itim a te  m e r
c h an ts  in  th e  S ta te  o f M ich igan  be e lig i
ble to  m em bersh ip .

A fte rn o o n  Session .
T he m ee tin g  w as called  to  o rd e r  b y  

th e  ch a irm a n  a t  2 p. m .
M r. Look re p o rte d  th e  p reced in g  re s o 

lu tio n s  m ade by  th e  o rg a n iz a tio n  com 
m itte e  a n d  m oved th e  ad o p tio n  o f th e  
rep o rt. A fte r som e d iscu ss io n  re la tiv e  to  
sam e, th e  m o tion  w as c a r r ie d  u n a n i
m ously .

M r. T oeller, c h a irm a n  of th e  co m m it
tee  on  finance, re p o rte d  t h a t  i t  w as  
th o u g h t b y  th e  com m ittee  th a t  a  fu n d  
o f $60,000 shou ld  be ra ised  fo r  financ ing

th e  S ta te  o rg an iza tio n  a n d  upon th e  fol- 
lowin b a sis : M inim um  fee of $5; con 
cern s  doing  a b u s in ess  o f from  $20,000 
to  $30,000, to  be a sse ssed  $10; from  $30,- 
000 to  $50,000. $20; from  $60,000 to  $75,- 
000, $50; $75.000 to  $100,000, $60; $100,000 
to  $200.000, $75: from  $200,000 up , $100. 
M r. T oeller s ta te d  th a t  th e  fo rego ing  w as 
offered m ere ly  a s  a  su g g es tio n  to  b rin g  
ou t th e  s e n tim e n t of th o se  p re sen t, a s  
h is  co m m ittee  had  no re a l b a s is  to  w o rk  
upon.

M r. H ousem an  m oved th e  ad o p tio n  o f 
th e  re p o rt of th e  co m m ittee  on  finance, 
w hich  m otion  w as su p p o rted . T h e re  w as 
a  le n g th y  d iscussion  in  re g a rd  to  th e  
m ethod  su g g es ted  fo r th e  ra is in g  of 
funds, a  n u m b e r be ing  of th e  opin ion  
th a t  so lic ita tio n  w ould be b e t te r  th a n  a s 
sessm en t. M r. Row e th e n  o ffered  a  s u b 
s ti tu te  m otion  th a t  th e  re p o rt be re fe rred  
to  th e  ex ecu tiv e  co m m ittee  of th e  S ta te  
a sso c ia tio n  w ith  pow er to a c t . M otion 
c a rrie d .

T h e re  w as a  g e n era l d iscuss ion  a s  to  
w h e th e r  goods on  h an d  shou ld  be so ld  a t  
p re -w a r p rices  o r  a t  re p la c em e n t v a lu es, 
a n d  it  w a s  th e  consensus  of opin ion  th a t  
th e  b e s t  w ay  w ould be to  d e te rm in e  a n  
av e rag e  upon w hich  to  figure th e  m arg in  
o f profit.

M r. R ouse, of G ran d  R ap ids, spoke a t  
le n g th  re la tiv e  to  th e  se r io u sn ess  o f th e  
p re s e n t food s itu a tio n , h ig h  p ric e s  a n d  
sh o rta g e  of fa rm  labor, a n d  ad v o ca ted  
im m ed ia te  ^ ac tio n  to  re lieve  th e  cond i
tio n s  ex is t in g  a t  th e  p re s e n t tim e.

U pon m otion  o f M r. R ow e, M r. B ierce  
w as a p p o in ted  ch a irm a n  of th e  S ta te  o r 
g an iza tio n  u n til th e  m em b ers  o f th e  
ex ecu tiv e  co m m ittee  a re  nam ed .

M r. P o n d  m oved th a t  M r. B ierce  be 
g iv en  a  ris in g  v o te  o f th a n k s ;  a lso  th e  
G rand  R ap ids w ho lesa le rs  fo r th e  lunch  
g iven  a t  noon. M otion c a rried .

M eeting  ad jo u rn e d  a t  4 p. m .

Proceedings of Local Bankruptcy 
Court.

Grand Rapids, April 27— In the m at
ter  of Reinisch-Van Pelt  M anufactur
ing Co., an involuntary petit ion in 
bankruptcy  was filed and adjudica
tion made April 20. O rde r  to file 
schedules has been served on the 
bankrupt.

In the m at te r  of Baker Clay Co., 
final report  of the trustee,  showing 
balance on hand of $8,796.84, was al
lowed. O rde r  for paym ent of ad
m inistra tion  expenses and final divi
dend of 50 per cent, was declared and 
ordered  paid.

In the m at te r  of Frederick  Neu- 
reither, the assets were sold to the 
Grand Rapids Store F ix ture  Co. for 
$505. Made order  for paym ent of 
certain administration expenses and a 
first dividend of 5 per cent.

In the m at te r  of the Grand Rapids 
Fibre Furn itu re  Co., the Grand R ap
ids Aeroplane Co. comprom ised its 
account for $7,900. T he  real estate 
and personal p roperty  were sold to 
O. B. W ilm arth ,  subject to the pos
session of the Government, for $58,- 
000. Made order  for paym ent  of all 
taxes due, of administration expenses, 
of all secured claims, and a first divi
dend of 30 per cent.

In the m at te r  of Jo h n  H arr ison  
Harden ,  the first m eeting  was held on 
April 24. No assets were discovered 
and the estate was therefore  closed 
and the files re tu rned  to the  clerk of 
the court.

Michigan Farm Bureau Seed Depart
ment.

T he  Michigan F a rm  Bureau has en
gaged the services of S. W. Nichol
son, who will handle the  establishing 
of a seed and grain  purchasing and 
selling departm ent  to operate  th ro u g h 
out  the State. Mr. Nicholson is a 
man admirably fitted for the w ork  be
cause of his general knowledge of 
seed condit ions and seed requirements 
over the  Sta te  and  because of his 
genuine desire to improve seeding 
condit ions for the farmer. Previous 
to accepting this new w ork  he was 
closely associated with the  Michigan 
Agricultural College a t  E as t  Lansing 
and helped materially  in the improve
m ent of such grains as Red Rock 
wheat, Rosen Rye and Black Barbless 
barley. H e arq u a r te rs  for the  seed de
p a r tm en t  are  being established in the 
new office and  warehouse recently  
purchased by  the  farm bureau a t  L an 
sing.

A  Big
Hosiery and Underwear 

City Day
In order to em phasize the fact th a t EV ERY  

W ED N ESD A Y  is CITY DAY w hen you get 
R E A L  BA RG A IN S in EV ER Y  D E P A R T 
M EN T w e are  going to  m ake W ednesday, 
May 12th a big day  in H osiery and U nder
w ear.

W e have been accum ulating a  trem en
dous stock of H osiery and U nderw ear es
pecially for this occasion. A  large p a rt of 
this m erchandise w as bought a  long tim e 
ago and is just coming in. Now th a t busi
ness is opening up for Spring, you will 
need ju st the  m erchandise w hich w e are 
offering on this day. This will include all 
kinds of Spring U nderw ear and H osiery 
including a large stock of Silk Hosiery.

W e w an t to em phasize the  fact tha t 
this is a  R E A L  sale, such as w e have 
m ade the  reputation for having. W e w ant 
to have the  H osiery and U nderw ear buyers 
of every departm ent store in M ichigan 
here on th a t day  as well as all o ther m er
chants, w ho are  desirous of getting  this 
class of m erchandise. A long w ith  Specials 
in this departm ent, w e will also have R EA L 
SPEC IA LS in all departm ents.

W e w an t to m ake every good m erchant 
take  advantage of every CITY DAY, hence 
our desire to  em phasize it by  having this 
big H osiery and U nderw ear CITY DAY. 
T he following W ednesday, w e will em 
phasize CITY DAY by m aking it a  Special 
Ready-to-W ear C ity Day.

G RAND RAPIDS DRY GOODS CO. 
Grand Rapids, Mich.

Exclusively Wholesale No Retail Connections.
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Silk S to eking
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M ich igan  Pou ltry, Butter and E g g  A s s o 
ciation.

I ’re s id en t-- .! . W . Lyons, J ack so n . 
V ic e -P re s id en t— P a tr ic k  H u rley , D e

tro it.
S e c re ta ry  a n d  T re a s u re r—D. A. B en t 

ley, S ag inaw .
E xecu tive  C o m m ittee—F . A. Joh n so n . 

D e tro it; H . L. W illiam s, H ow ell; C. J .  
C h an d ler, D etro it.

W h at  Constitutes Efficiency in Cand
ling Eggs.

For four years now I have been 
writing for the trade journals on m a t 
ters pertaining to the proper handling 
of eggs, and those who have paid 
any attention to my letters  will pe r
haps have formed the idea that  I am 
a knocker, as my letters have been 
for the m ost part  one kick after a n 
other about the abuses in the packing, 
candling and handling of eggs com 
mercially.

I am offering no excuse, nor am I 
going to re tract  anything I have ever 
written about bone-head stun ts  pulled 
off in the egg business, for I know 
of no other way to br ing  about  re 
form in handling eggs than by  point
ing out common mistakes in the m an 
ner of handling or g rading them. 
None of my le t ters  has been intended 
as a knock against anyone or any cor
poration as I have no prejudice against 
nor any preference for any group or 
individual connected with the egg 
business or  personally known by  me, 
as I have worked a t  the business over 
30 years and in 11 different states, 
both at the shipping end and the re 
ceiving end of the line.

Constructive criticism is w hat  I 
have aimed at, and all th a t  I  have 
done has been done because of the 
interest  I have taken in m y  life’s 
work and a sincere desire to improve 
conditions of handling.

Here  let me say, too, tha t  it has not 
been done with any feeling of “be t
ter than thou,” for there  are hundreds 
of egg men in the country  ju s t  as 
capable of pointing out  the weak 
spots as myself, only they are too 
busy or too timid to come out in the 
journals and give the readers the ad
vantage of their experience.

Until now I have been a t  the point 
of d iscouragement a t  the slow p ro g 
ress made from season to season in 
improving the m ethods of handling 
eggs from the farmer to the  city 
consumer. And still there  is room  
for much improvement,  for there  are 
the newcomers in the business that  
crop up every season with the idea 
(gathered from the daily press)  that  
there  are fortunes to be made in eggs 
and nothing to learn about the busi
ness.

However, I have jus t  had the pleas
ure of working a t  the trade or calling 
of “egg candler” in a model candling 
room  properly  managed and the work 
being done as nearly perfectly as it

likely ever will he done. Three  years 
ago this  candling room was filled 
with inexperienced girls, and the m an 
ager at the big office was of the opin
ion that anyone could learn to candle 
eggs in a few days, yet he hired a 
middle aged egg candler to take 
charge of the place. This fellow was 
one of the “boomers."— one who had 
held many jobs in many different 
parts of the country and had picked 
up a general knowledge of the egg 
business not to be gained by the stay- 
at-home, who alyaws worked on the 
same market Well,  of course, this  
superintendent knew at once that the 
work was not  being done right and 
he sta rted  a fight to replace the  in
experienced help. This place is now 
running so smoothly and tu rn ing  out  
such perfect work tha t  the difference 
is beyond all description. T here  are 
13 egg candlers working there, eight 
hours a day, with four hours  on Sat
urday. T hey  are candling about  22 
cases of eggs in the eight hours,  and 
the inspection on 75 cases made by a 
very careful and expert  inspector, 
showed an average of three  eggs to 
the case miscandled—a be tte r  showing 
than is made in the  governm ent bulle
tin on “ Efficiency of Commercia l E gg  
Candling,” and which was made in 
what the Government investigator 
though t  was a model candling room  
properly  conducted.

Of these 13 , candlers none were 
under 38 years of age, and the young
est had an experience at the trade of 
17 years,  while three  had been steady 
at it for 40 years and the rest  all the 
way from 25 years up to 34 years,  
candling eggs all the time, or, rather, 
all the time they could get in between 
periods of laying off during  dull times.

In order to get together  this bunch 
of experts  it was necessary to adopt 
a system of inspection th a t  was so 
thorough tha t  each m an ’s w ork  was 
checked up several t imes a day, all 
grades inspected and the result  of 
each inspection compiled for several 
days and compared with all the others. 
The  worker  tha t  showed carelessness,  
faulty judgm ent or  inability to con
centrate  his mind on the work every 
minute of the day was weeded out  
and ano ther  tried on th a t  bench. 
While there was no rule against ta lk
ing or smoking, am ong the 13 men 
there was very little talking, as they 
were all old men a t  the business and 
aware tha t  talk would very likely re
sult in poor  work and poor  work here 
m eant  loss of the job, as an inspector, 
besides the foreman, was busy all the 
time try ing  to catch some fellow nap
ping.

T he  one th ing  tha t  will seem most 
remarkable about this  ga ther ing  of 
experts  is the fact tha t  the old timers 
with the gray  hair stood the tes ts  and

Kent Storage Company
W h o le sa le  D ea lers  in

BUTTER EGGS CHEESE

PRODUCE
W e are a lw a y s in  the m arket to  B U Y  
or SELL th e above products. A lw a y s  
pay  fu ll m arket for Packing S tock  
B u tter date of arrival.

Phone, w r ite  or w ire us.

G R A N D  R A P I D S ,  M I C H I G A N
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survived the younger fellows all of 
whom  fell down and had to make way 
for the more experienced and more 
steady candler.  This  does not seem 
in the least remarkable to me as I 
have all along, contended that  it re
quires a num ber  of years to develop 
an expert  egg candler under the more 
or less chaotic system of instruction 
and the almost u t te r  lack of any rec- 
nized method of training or appren
ticeship.

Now, of course, there are not near
ly enough old and tried candlers to 
do the work, and, as there is such 
dearth of even ordinary egg candlers 
during the heavy productive season, 
it would seem not for the best  in te r
ests of the general situation to have 
all the good men cornered at the 
benches.

I claim that  we should place the 
men where they can be of the most 
practical benefit to the handling of 
the product, and all the men who are 
efficient, steady and with sufficient 
dignity to hold positions as foremen 
in charge of a number of less experi
enced candlers should be induced to 
take such a place. In  time the result 
will begin to show. Our shipments 
would be of a more uniform grade, 
be tte r  packed, with  less egg damage 
in transit ,  and our export  egg busi
ness would compare favorably with 
Canada or any o ther  country.

In this large country, with its va r
ied climatic conditions, it should not 
be hard for us to compete with any 
o ther  country  in the world for the 
egg trade wherever there is a sh o r t 
age at any time and all times of the 
year;  and, now that  we have prohi
bition to keep even some of the old 
timers steady at the bench and de
pendable, if we will scatter  them 
around where m ost needed to instruct 
the younger  men, and these younger 
men can be convinced that  the old- 
timer can show him some points about 
the game tha t  may have been over
looked, more and more progress  will 
be noted from season to season. 
Then, with a uniform rule that  all 
eggs m ust  be inspected and only those 
stored that  are in good condition, no 
seconds, dirties or trade eggs allowed 
to be stored, put away only the clean 
fresh egg, tell all the people they are 
s torage eggs so they can give due 
credit where credit is due and we will 
remove the prejudice against the s to r
age egg and the trade will demand 
the storage egg instead of insist ing 
upon fresh when there are no fresh.

These results  can only be obtained 
by careful grading by experts  or good, 
steady candlers taking an interest  in 
their  work, men who have had the 
importance of the work impressed up
on their minds and who are willing 
to admit tha t  there is something new 
to be learned every hour of every 
day they work  a t  the trade of egg 
candling. M ost important  of all is to 
see tha t  a careful system of checking 
up each candler by a most thorough 
inspection of all grades turned off h:s 
bench a t  frequent intervals is made, 
this  work  to be done by a foreman 
who has been th rough  the fire o( all 
the abuse of unfair  bosses (who can 
no t  candle eggs themselves). P re 
ferably this  foreman should be what 
is commonly known as a “boomer,”

one who has held a g reat  m any  jobs 
in a large number of different sec
tions of the country.

These travelers are often looking 
for a place where they are apprecia t
ed, and mostly  finding it not;  because 
so m any employers and branch house 
managers fail to realize the im 
portance of carefully candled eggs.

For  instance, as proof of this, the 
model candling room filled with ex
pert  candlers was filled with inex
perienced girls only three years ago 
and less than a year ago one of the 
big men from the big office got ex
asperated a t  the result of an inspec
tion of one of the candlers during 
the weeding out process and-at a time 
when we were t ry ing  to grade a short- 
held egg to pass for fresh. This fel
low with the big pay envelope said: 
“ Get all these fellows out of here and 
put on girls.” But a little more pa
tience only was needed a n d - th e  cor
poration was spared, the public bene
fited and the egg business goes on in 
that room now as smoothly as a tea 
party.  Progressive reform is taking 
place in the egg room, and the next 
five years should show such a change 
for the better  that  we will hardly be
lieve that  we ever pulled off some of 
the stunts now being worked.

I. W. Smith.

A human being is like a violin. I t  
m ust be in tune before it can play.

GROCERS and BUTCHERS
The 20th C en tu ry  Com puting  Scale 

W o rld ’s Best.
L iberal exchange  a llow ances fo r old 

scales. W rite  fo r d e ta ils .
W . J. K lin g

843 Sigsbee S t., G rand  R ap ids, M ich.

I
D  SIDNEY ELEVATORS

| |  Will reduce handling expense and speed 
J R  up work—will make money for you. Easily 
^1 installed. Plans and instructions sent with 
Sfflli each elevator. Write stating requirements, 
|fl|i giving kind machine and size platform 
U L )  wanted, as well as height. We will quote 

a money saving price.
Sidney E levato r Mnfg. C o., Sidney, O hio

You Make
Satisfied Customers

when you sell

“SU N S H IN E ”
F L O U R

BLENDED FOR FAMILY USE

THE QUALITY IS STANDARD AND THE 
PRICE REASONABLE

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. E e s le y  M illin g  C o .
T he Sunshine Mills 

PLAIN WELL, MICHIGAN

“The  Q ua lity  Schoo l”
A. E. H O W E L L ,  M anager 

110-118 Pearl St. G rand  Rap ids, M ich. 
School the year round. Catalog free.

BEST W HITE W AXED PAPER  
LUNCH ROLLS 5 & 10c

W rite  u s fo r sam ples  a n d  prices.
Standard  Paper Specia lty Co. 

P la inw ell, M ich.

W E  A R E  H E A D Q U A R T E R S  

W H O L E S A L E

Fruits and 
Vegetables
Prompt Service Right Prices 

Courteous Treatment

Vinkem ulder Company
G R A N D  R A P ID S  M IC H IG A N

Im proved  
tt

Honey Comb Chocolate Chips

W . E. TA Y LO R, M aker B attle  C reek , M ichigan

FRA N K LIN  
PACKAGE SUGARS

have been a standard 
for years.

They are packed in neat 
strong cartons and cotton 
bags, and give you a 
satisfied customer and a 
profit.

The Franklin Sugar Refining Company
PH ILA D EL PH IA

‘A  F ranklin  Cane Sugar for every  u se”

^Granulated, Dainty Lumps, Powdered,! 
Confectioners, Brown, Golden Syrup
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STO VES and HARDWARE

M ich igan  Retail H ardw are  A ssoc ia tion .
P re s id e n t—Geo. W . Leedle, M arsha ll.
V ice -P re s id en t—J . II . L ee, M uskegon.
S e c re ta ry —A rth u r  J .  S co tt, M arine  C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Suggestions for the H ardw are  Deal
er in May.

W ritte n  fo r th e  T rad e sm a n .
Housecleaning goods should be dis

played during May, especially in the 
earlier par t  of the m onth. There  are 
a few housewives who take time by 
the forelock and get rid of their 
housecleaning chore as soon as the 
frost  is out of the g round;  but a 
large number are inclined to p rocras
tinate. Hence, the m erchan t  should 
be in no hurry  to switch from house
cleaning lines to something more ad
vanced in the season.

Many m erchants  do not push their 
house lines energetically enough. 
They may fill up the windows with 
suggestive articles—scrubbing b rush 
es, mops, feather dusters,  pails, etc.— 
but the}' do not make a feature of 
combined housecleaning lines. Yet a 
window trim of this sort can be made 
very attractive.

The great  point in any display is 
to bring the new lines to the front. 
A ny labor-saving device has great 
pulling power nowadays with those 
who have to engage in the heavy 
work of - spring cleaning. The more 
equipment,  the less w o r k - i n  those 
six words, indeed, the enterpris ing 
m erchant  will find a very good slogan 
for his window display.

Now, p re tty  nearly everybody 
knows that  you handle pails, and 
scrubbing brushes and mops and 
similar staple articles. All you need 
to do with these established lines is 
to show them. But push the special
ties. And see that  every  household 
display you put  on includes the lines 
which people d on’t know you handle. 
Get them acquainted with the articles 
tha t  don’t sell so readily as these 
staples.

I like the idea of pushing the sale 
of a “complete  housecleaning outfit” 
and driving home that  idea tha t  every 
housewife should be complete ly  and 
adequately equipped for her work. 
Get that  idea firmly fixed in the minds 
of your customers—that  money spent 
in labor saving devices makes house
work easier and that  every woman 
is enti tled to proper  tools for the pe r
formance of her daily tasks in the 
home. I know that  m any  homes are 
inadequately equipped. In this very 
fact lies the hardware  dealer’s big op- 
portunitv,  no t  merely to make im 
mediate sales, but to train the women 
folks in the habit of coming to his 
store.

To this end, show the goods. Show 
the women folk ju s t  what  you have 
got.  Use show cards to tell the uses

of the newer articles. Get into every 
display the idea of the woman being 
properly equipped for her work.

T he  unfamiliar lines and the new 
specialties should especially be parad
ed.

1 he houscleaning departm ent links 
up naturally  with paints, since every 
housecleaning drive in the home usual
ly requires som ething in the way of 
paint specialties. No spring cleaning 
can be considered complete  tha t  is 
finished without  the aid of a tin or 
two of stain or interior paint. Add 
to this some lines of small hammers, 
tacks, curtain rings, small screws, 
brooms, etc. A good idea is to set 
out a table inside the store with these 
m any small articles th a t  come so 
handy and are so often needed in 
housecleaning. Dress  it up like a 10- 
cent-store display table and m ark  the 
prices plainly. Lit tle  specialties in 
the way of trimmings,  hooks, brass 
bolts, picture wire, draw pulls, etc. 
can be displayed. One m erchant  
makes a practice of putting  up parcels 
of handy articles such as a hammer, 
tacks, liquid glue, screw driver, nails 
and screws and offering them  at a 
price as a sort  of leader.

The idea is to make the whole store 
for the time being redolent of spring 
cleaning, and to put the goods where 
the customers will be sure to see 
them and thereby to be reminded of 
their needs. Display everyth ing that  
can be legitimately  included among 
housecleaning lines. Half-hearted  a t 
tem pts  to push things are no good. 
To put a few lines in one side of the 
window and then to distract a ttention  
from them  by filling the o ther  side of 
the window with som ething else is a 
mistake. Make a bold bid for femin
ine custom now, and when spring 
cleaning is done go as energetically 
and thoroughly  after som ething else. 
Make the womenfolk talk, get them 
interested, make them  say:

“\ \  by, I didn’t know there  were so 
m any handy labor-saving devices to 
be had.”

Sand Lime Brick
N oth ing  a s Durab le  

N oth in g  a s F irep roo f 
M ake s S tru ctu re s Beautifu l 

No Pa in ting  
No C ost fo r Repa irs 

F ire  P roof 
W eathe r Proof 

W a rm  in W in te r 
Cool in Sum m er

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw
Jackson-Lansing Brick Co., Rives 

Junction

SANITARY

REFRIGERATORS

For All Purposes 
Send for Catalog

McCRAY REFRIGERATOR 
CO.

944 Lake St. Kendallville, Ind.

Summer Cottage 
For Sale

Two-story frame summer 
home at Traverse Point, ad
joining Neahtawanta. House 
faces beautiful Bower’s Harbor 
in sight of Traverse City. Fur
nished. Running water in sinks 
and toilet. Stone sidewalks on 
two sides. Only a mile from 
Marion Island, recently pur
chased by Henry ford. Will ex
change for Grand Rapids City 
or suburban property.

E. A. STOWE,
Grand Rapids.

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Michigan Hardware Co.
Exclusively Wholesale

Oranti Rapids, Mich.

Brown & Sehler Co.
“ H o m e o f  Sun beam  G o o d s”

Manufacturers of

H A R N E S S , H O R S E  C O L L A R S
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer Goods, Mackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sweaters, Shirts, Socks, 

Farm Machinery and Garden Tools, Automobile Tires and 
Tubes, and a Full Line of Automobile Accessories.

G R A N D  R A P I D S ,  M I C H I G A N
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Given the window space, a hardware 
dealer should show at the same time 
a good assor tm ent of lawn and ga r
dening tools and seeds, presuming, 
of course, that  he carries the latter. 
T he  line is a good one to push; and 
a customer for a packet of seeds 
m ay be induced to buy a trowel, 
spade, rake or some other garden tool. 
T hus  one sale logically leads to an
other. In the same display, or later, 
mowers, lawn hose, sprinklers, etc., 
m ay be displayed. W ith  imitation 
grass  or  a carpet of real turf  for the 
window, some very nice displays can 
be contrived. A small flower bed 
with artificial or real flowers and a 
watering pot suspended overhead and 
colored silk threads to represent water 
coming from the nozzle and spread 
over the whole window makes a 
catchy design and one that  involves 
little trouble in preparation; while 
a t  the same time it gives the store 
tha t  spring appearance so desirable 
a t  this season.

A good way to arrange gardening 
lines if no scenic effect is desired is by 
placing the tools, such as the fork, 
spade, hoe and rake in an upright 
position at each side of the window 
floor in much the s a m e . way that 
guns are stacked. Three or four 
lawn mowers can be placed in the 
center of the window in a similar m an
ner. F o r  the background coils of 
rubber hose can be used, and each 
may be a rranged so that  part  of the 
hose will form a complete border 
a round the entire window. The 
small tools such as sprinklers, re 
volving arm  sprinklers, lawn sprinkl
er, grass  catchers,  hose nozzles, 
clamps and couplings can be grouped 
in the foreground. These with some 
garden or grass  seeds will make an 
a ttractive display.

In the course of the m onth  show 
carpenter ing  tools, and a good as
sor tm ent too, a lthough it m ight be 
well to leave out the articles tha t  are 
out  of the o rdinary  use and of high 
price. On occasion an entire window 
can be devoted to tools, a rranged a r 
tistically and classified as to size and 
price. Builders’ hardware  should al
so be displayed.

The  paint department should be 
kept to the forefront, and given as 
much display as possible. W hen  dis
playing the housecleaning lines show 
also the stains, enamels and o ther 
specialties that will be needed in 
brightening up the house. Impress 
upon the housewife the value of paints 
and allied lines, their hygienic quali
ties and the ease with which they can 
be applied. E x ter io r  paints are in 
season now and should be pushed 
energetically.

W in te r  stoves are now relegated to 
the background; but  in their place 
kitchen ranges, gas, gasoline and oil 
stoves can be pushed. There  is a 
m arke t  for ranges all the year round, 
while the gas and oil stoves sell es
pecially well in spring and summer. 
Campers and cottagers find the oil 
stoves very convenient,  and you will 
find it well w orth  while to look out 
for this  trade.

T he  sporting goods department 
should be pushed with vigor. S ta r t 
ing out  with fishing tackle, the m er
chant can, as the season advances, in-

clude baseball, tennis,  football, yach t
ing supplies, automobile  and bicycle 
accessories, etc. Many dealers fail to 
secure the trade tha t  passes their very 
doors largely th rough  inadequate dis
play of these lines. Show the people 
what you have.

Later  in the season, elaborate dis
plays can be made of refrigerators,  
ire cream freezers ana  w ater  filters. 
On a war; l spring day, the  first real 
warm day if you like, an ice cream 
freezer displayed with imitation snow 
is a very effective and attractive show
ing. W indow screens should be 
shown early; also screen doors,  etc. 
These link up naturally nowadays with 
the “Swat the F ly” idea, and a variety 
of lines can be combined in one dis
play. Victor Lauriston.

S tore  and W in d o w

A W N I N G S
made to order of white or khak i duck, 
plain and fancy  stripes.

A uto  Tents, Cots, C ha irs, Etc.
Send  for booklet.

C H A S  A . C O Y E , Inc.
GRAND RAPIDS, MICHIGAN

.SHORTCUTS

In G e ttin g

C O S T S
W rite to  

^Ba r l o w  B r o s .
G r a n d  R a p id s .M ic h .

For B etter  P isto n  R ing  
Service
D is trib u to rs  

Sherw ood H a ll Co.,
Ltd.

30-32 Io n ia  Ave.
G rand  R apids, M ich.

The John Seven Co.
Grand Rapids, Michigan

W h o le sa le

Paints and 
W all Paper
Distributors: Benj. Moore’s Paints, 

Muresco and Varnishes
The J. B. Pearce Co.’s Wall Papers

Columbus Architechural and 
Automobile Varnishes

W H O L E S A L E  O N L Y

T h e  Mc C a s k e y  R e g is t e r  C o .
A LL IA N C E . O H IO

Note cleanliness and orderly 
arrangement of store. Tanks 
in basement or underground 
insures safety.

Profit in Cleanliness
If, by chance, a customer looks into your oil room, what 

is revealed?
Cleanliness?
Neatness and Order?
Or is the look within merely depressing and disgusting?

b ì BSSEr
SY STE M S

installed in your store for the storage and distributing of oils, 
kerosene and gasoline, assures your customer the cleanliness 
and orderly arrangement of your Oil Department are character
istics of your entire establishment

Bowser pumps are accurate, clean and economical.
Bowser tanks are safe, clean and neat. A combination 

that means Satisfaction and Profit.
Signify your interest by asking for literature.

S. F. BOWSER & CO., Inc. FORT T s T  IND
Canad ian  Office and Factory, Toronto, Canada.

66-68 F raze r Ave.
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G rand  Counc il of M ich igan  U. C. T.
G rand  C ounselo r—C. C. S ta rk w e a th e r , 

D e tro it.
G rand  J u n io r  C ounse lo r—H . D. R an - 

ney . S ag inaw .
G rand  S e c re ta ry  M aurice  H eu m an , 

Jack so n .
G ran d  T re a s u re r—L ou J .  B u rch , o f D e

tro it.
G rand  C onducto r—A. W . S tevenson , 

M uskegon.
G rand  P ag e—H . D. B ullen , L an s in g .
G rand  S en tin e l—G eorge E . K elly , K a la 

m azoo.

Fear  of Soldier Vote  Makes Cring
ing Cowards.

Grandville, April 27—T he  question 
the of mili tary train ing of young 
America in preparation for the com 
ing war which Germ any  plans to p re 
cipitate as soon as possible is being 
agitated in Congress and the polit i
cians—some of them, at least—are on 
the anxious seat to note which way 
the cat is to jump. Well,  she w o n ’t 
jump your way, Mr. Politician, if you 
vote a Prussianized policy of military 
train ing on the United States.

It m ay be all well enough to talk 
about  a future war and speculate on 
how best to meet it when it comes— 
if it does. \ \  e had ample warning 
of ou r  peril  for two years before we 
were forced into the world struggle. 
W e had ample time to make all nec
essary preparation, which, however, 
thanks  to the whiffling policy of an 
incompetent administration, we failed 
to improve.

Because the administration failed of 
its duty in a t ry ing  time is no reason 
why we should make of this Republic 
a great training field th roughout years 
of peace for the purpose of meeting 
an emergency  at some future time. 
I t  is hardly to be imagined tha t  when 
next this country  is sat down upon 
by a foreign enemy we shall have in 
the chair at W ash ing ton  a man who 
hasn’t the stamina to know his duty 
and to dare maintain it.

After two years of war the Am eri
can people are awake to the fact that  
they do not care to continue the mili
tary  propaganda into the long reaches 
of peace that  seem before *Us. P u t  
aside warlike things; get down to the 
pursuits of peace; dig and work, still 
more work a long industrial lines, and 
spend less money on a military policy 
that will burden the taxpayer e te rnal
ly. Several generations are destined 
to pass in the nature  of things before 
a complete  se ttlement of debts g row 
ing out of this war will be m et and 
liquidated. H o w  worse than folly to 
plan great military camps for the pu r
pose of adding to the already m oun
tain of debt that  now overwhelms the 
country.

A military policy such as Congress 
seems on the point of inaurgurating  
is one that  should have the approval 
of the American people before it is 
hoisted upon the country. If  this 
military bug must be pacified tu rn  the 
question over to the voters.

This year m any  millions of new 
voters, m any of them women, will be
come factors in all new legislation 
that  comes up for adjustment.  The 
women ought  to have som ething to 
say on a question so momentous as 
this one which d ra f ts  their sons into 
mili tary service in time of profound 
peace. I t  is bad enough to send the 
young men to batt le a t  any time, but 
to make every m othe r’s son in the 
Nation a soldier—a link in a great  
military machine in time of peace—is

som ething repugnant  to every father 
and m other  in the land.

Gentlemen of the American Con
gress. look before you leap.

If you finally decide tha t  it is nec
essary to make this  great,  free and 
enlightened Republic a parade ground 
for m ighty armies, permit the people 
themselves to decide the issue. Am eri
cans always decide the issues of m om 
ent m ost  wisely at the ballot box. 
Let ballots,  not bullets, decide what 
shall be done a long this  line.

T here  is a National election pend
ing this  fall. The  question of the 
league of nations seems to be heading 
toward  the ballot of a free people for 
settlement.  \ \  hy not  let the deciding 
vote of a m ajori ty  of our electorate 
tell the s to ry  as to whether  we adopt 
a policy of mili tary training in this 
country?

It is the fair and honorable way and 
1 believe the one tha t  should be a d 
opted. I t  is the safest way for the 
politicians as well. I t  is better  for 
them  to t rus t  the people as did 
Abraham  Lincoln in the stress and 
s to rm  of the Civil War.

Then  there  is that  o ther  question 
of a bonus for the soldiers who whal
ed the German beasts into submis
sion. Put that  also to a vote of the 
people. Let not this m omentous m at
ter  be left to a few political wire
pullers who, posing as the friends of 
the soldier, would sell their b i r th 
rights  for a mess of pottage.

Many senseless and wicked laws get 
past  the legislative bodies of this 
country because of politics. Fear  of 
defeat at the polls makes poltroons of 
many otherwise capable men. These 
are confined to no party . Fear  of 
labor unions has long been a curse 
to this country, and now fear of the 
soldier vote makes cringing cowards 
of m any who seek preference a t  the 
hands of the American voter.

T he  safest way for Congress, in
dividually and collectively, with regard 
to the question of military training, is 
to leave it to the people where it may 
be safely entrusted.

Old Timer.

Detro it—Stockholders of the Union 
Bag 8.: Paper  Co., are to meet May 
4 to vote on a proposal to increase 
authorized capital of the company 
from $10,000,000 to $20,000,000 and 
to approve action of the directors 
in declaring a 50 per cent, stock divi
dend. The dividend is to be distrib
uted sometime in May. I t  is asserted 
the Com pany will continue payment 
of a cash dividend of 8 per cent, on 
he enlarged capital.

There  is no disgrace in failing if 
you have done your best, and if you 
are still facing toward  your goal. But 
your  failure will be a disgrace if your 
back is tu rned  toward  your goal.

Monroe St.

GRAND RAPIDS. MICH
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RED CROWN Gaso- 
.. line is made espe
cially for automobiles. 

It will deliver all the 
power your engine is 
capable of developing. 
It starts quickly, it accel
erates smoothly, it will 
run your car at the least 
cost per mile, and it is 
easily procurable every
where you go.

Standard Oil Company
(Indiana)

Chicago, 111.
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General Conditions in Wheat and 
Flour.

W ritte n  fo r th e  T rad esm an .
There has been no change in the 

general trend of wheat and flour du r
ing the past week; both are in a very 
s trong  position, and it is not so much 
of a question of whether prices will 
advance, but ra ther a question of 
how high they will go.

\ \  inter wheat has made progress 
in the Southwest and stooling im
provement is generally noted. There  
seems to be plenty of moisture for 
the time being.

However, increasing apprehension 
is felt over the Hessian Fly  th rough
out the Southwestern wheat terr i tory  
and winter killing is showing up as 
a serious factor.

Under  present conditions, it does 
not seem possible the May Govern
ment R eport  can show much, if any, 
improvement over the April Report.

Cold wheat weather is delaying the 
seeding of spring wheat in the N o r th 
west, which together  with the labor 
shortage indicates a 10 to 15 per cent, 
decrease in acreage.

I t  has been hoped all along that an 
increase in spring seeding would be 
made, due to the prospects of a sh o r t 
age in the growing winter wheat 
crop.

Mill quotations on flour throughout 
the country are reflecting the sh o r t 
age in wheat;  although, numerous 
jobbers  and wholesalers,  who have 
contracts  made at prices considerably 
under the present market,  are resell
ing based on a fair margin over the 
cost price, so they are a t  the present 
time underselling the mills.

Buying of wheat and flour in suf
ficient quantity  to care for normal 
requirements during the next sixty 
days is advisable; although, it would 
seem ra the r  unwise to purchase for 
sh ipment sixty days later, as there 
will very likely be some slump when 
new wheat begins to move freely; 
a lthough, the general average price 
for the 1920 crop will undoubtedly be 
considerably higher than tha t  re 
ceived for the 1919 crop.

Many well informed grain men in
sist, on the o ther hand, that  wheat 
will bring from $.3.25 to $3.50 per 
bushel a t  the time of the new crop 
movement,  they believing it will go 
at least  to $4.00 before the spring of 
1921.

In fact, in arrang ing  finances to 
handle the Northw estern  crop this 
fall, they are basing their figures on 
$3.25 to $3.50 wheat,  which, of course, 
means approximately $18 flour.

Nevertheless, even though this  con
dition may prevail, it would still seem 
to be inadvisable to over-stock at 
this time for the sake of reaping 
profit at enhanced values, for jus t  as 
sure as active domestic buying of 
flour develops, rapid advances will 
materialize. I t  is good business ju d g 
ment, however, to purchase at  this 
time, we believe, for normal require
ments. Lloyd E. Smith.

Gabby Gleanings From Grand Rapids.
Grand Rapids,  April 27—David 

D rum m ond (Brown & Sehler Co.) is 
greatly disturbed over the m anner  in 
which the gravel and cement roads 
of Michigan are being destroyed by

the heavy trucks which are engaged in 
moving merchandise and raw material 
from market to market.  He  says that 
long stre tches of the main road be 
tween Detroit  and Chicago have al
ready been injured to such an extent 
that  entirely new construction will 
be necessary to restore  them. In many 
cases five ton trucks are loaded with 
ten tons of material and no attention 
is paid to the State  regulation regard 
ing the width of tires which should 
be used. The drivers of these trucks 
are mostly  plug uglies who pay no 
attention to the rules of the road and 
create great havoc when they meet or 
overtake pleasure or business cars by 
forcing them ofif the road, no m atter  
what may happen as the result  of such 
hoggishness. Mr. D rum m ond is 
s trongly of the opinion that  something 
must be done—and done quickly—or 
our good roads will soon be a b y 
word in the m ouths of travelers and 
tourists. Mr. D rum m ond is inclined 
to the opinion that the only way out 
of the difficulty is to re-establish the 
toll system for improved roads, m ak
ing the charge so s trong  that  the 
roads can be rebuilt from the toll 
receipts every years or two.

While in Chicago last week the 
writer was shown a new line of car
pets made in England. “These 
goods,” remarked the gentlemen in 
charge of the department,  “were pu r
chased by our buyer only two m onths 
ago. T hey  were manufactured after 
he placed the order,  b rought  overseas 
to the Montreal gateway and thence 
to Chicago by a Canadian t ranspor ta 
tion line. We have orders  in Am eri
can factories which were placed eight 
m onths ago, with no prospect of re 
ceiving the goods for some time yet. 
O ur  English cousins are teaching us 
lessons in efficiency which we ought 
to observe and profit  by if we expect 
to get our share of the commerce of 
the world as the result of the kaiser’s 
war.”

Lee M. Hutch ins is back from Cali
fornia, greatly  pleased with the trip 
and refreshed by a brief respite from 
business cares and responsibilit ies.

I t ’s a rare and happy day when the 
tired consumer can sit down and read 
his paper without finding himself ac
cused by some profiteer of being re 
sponsible for the high cost  of living.

Efficiency experts  are now making 
a study of lazy men, in o rder to find 
out how they avail themselves of 
short  cuts to avoid work. An efficien
cy expert  seems to be a person whom  
almost anybody can teach something.

Electioft re turns are always pleasing 
to one side or the other, but census 
re tu rns seem to be generally unsatis
factory.

A Chicago inventor announces the 
perfection of a non-peripatetic  collar 
button. Now, if a back collar button  
can be invented which will ring a bell 
in time to prevent your wife’s sending 
it to the laundry in a soiled shirt, all 
will be well.

L. M. Steward, the well known 
Saginaw salesman, is taking a course 
of t rea tm ent a t  the Burleson Sanitar
ium.

Retirement of Long-Time Merchant.
Leslie, April 27— I have sold my 

stock of general merchandise to Louis 
Levinshan. I have been in business 
here th ir ty-three  years and feel that 
I need a change. I have no t  missed a 
day that  I was unable to work in over 
twenty years. I am now in the best 
of health. I haven’t been in the L es
lie postoffice but once. T h a t  was 
about thirty years ago. I was in the 
bank about th ir ty-two years ago. The 
clerks have done the going. In  1907 
I lost everyth ing I had by fire, having 
but $1,000 insurance. In 1908 I built 
a two-story  building, 35x85, and s ta r t 
ed over again. J. J. Murphy.

Burg Bros. & Co. has been incor
porated to manufacture and sell fur
niture, with an authorized capital 
stock of $ 10,000, all of which has been 
subscribed and $5,540 paid in in p rop
erty.

Items From the Cloverland of Mich
igan.

Sault Ste. Marie, April 26— R. G. 
Ferguson, of the Soo Hardware  Co., 
with his family, have re turned from 
Florida, where they have been spend
ing the winter.

The seamen’s strike is making quite 
a dent in business circles here, as 
everything was in readiness for the 
opening of navigation. The delay in 
the arrival of boats has upset many 
plans and is causing much disturbance 
in consequence.

Mr. L. O. A rm strong,  of the U. S. 
Bureau of Commercial Economies, 
gave an address to the m em bers of 
the Civic and Commercial Association 
at Le Sault Club last Monday, which 
was followed by a buffet luncheon. He  
pointed out tha t  as prices keep soar- 
ing skyward it would seem as though 
the only means of bringing down the 
prices in many lines would be the 
habit of getting  a long without or 
jo ining societies such as the overall 
club and total abstainers from vari
ous food products which might cause 
some of us to go out on the pasture 
for the summer.

F. M. Hewit t  has resigned his posi
tion as m anager of the Coal and P ro 
duce Co., at Manistique. S. Melstrand 
is succeeding him. It is stated that 
Mr. Hewit t  will engage in the coal 
business on his own account in the 
near future.

With some people, the en ter ta in 
ment of an idea is an intellectual 
frost.

The  annual meeting of the Chip
pewa County Automobile Club will be 
held Fr iday of this week. Capt. Gil- 
braith, m anager of the Detroit  Auto 
Club and Father of the Dixie H ig h 
way, will be principal speaker and 
will tell of the p rogress  being made 
in the good roads movement in Mich
igan and will outline the features of 
the coming tour.

Everybody is doing it. So is J. W. 
W eston, of Marquette, leader of the 
county agents of Cloverland. He

tells us every home should have a 
garden, because conditions may devel
op which will make the m at te r  of food 
take on a meaning that will be a m en
ace to tbe average citizen. The p ro 
duction situation is too critical to take 
any chances. So it will be to the best 
interests of tbe community to push 
the home garden to the fullest ex
tent. He is endeavoring to organize 
home garden clubs am ong the boys 
and girls of this community .

F red  Beardsley, of the firm of 
Beardsley & Cook, proprietors  of the 
Temple and Star theaters, has sold 
his interest  to his partner,  Geo. Cook, 
who will take control of the two 
theaters  about May 1st. I t  is under
stood that under the new m anagement 
the two theaters will receive a th o r 
ough overhauling, including remodel
ing. Mr. Cook plans to buy property  
to the North  and South of the rear 
part  of the Temple and enlarge the 
stage and make o ther improvements. 
Mr. Beardsley has not yet announced 
his plans for the future. He  will re
main in the Soo for the present, where 
he is well and favorably known.

A fast young man is seldom able 
to keep up with his running expenses.

The Central Savings Bank has in
stalled a safety burglar  and daylight 
holdup a larm system. The  outfit was 
supplied by the Safety Burglar Alarm  
Co., of Grand Rapids.

Geo. Moutsatson, proprietor of the 
Olympia, has installed a new E m ory  
Thompson ice cream freezer in his 
place of business. T he  machine will 
be run by electricity, costs $ 1,000, and 
is said to be the m ost modern on the 
market.  George is always out for 
any up-to-date improvement, which 
accounts largely for his continued 
success in business.

H a rry  J. Clark and Theo. M cP h e r
son, both well known Soo boys, have 
taken over the m anagement of the 
new Empire cafe. Both young men 
have had considerable experience in 
the restauran t  business and the new 
venture will undoubtedly be a suc
cess. William G. Tapert.

U O R  a period of eight years we have 
** retailed bonds to  and performed other 
services incident to  an Investm ent B ank
ing business for the  Banks and Investors 
of M ichigan.

D uring th a t period we have built up 
w hat we believe to  be the  largest invest
m en t banking business in M ichigan today.

D uring  th a t period the  salesmen and 
executives of th is institu tion  w ith whom  
the  investors in M ichigan have dealt, have 
rem ained practically the  same.

O ur responsibility is definite, our 
m arket is fixed.

Ju s t so long as we continue to  com 
prehend the  fact th a t the  interests of the  
investors in M ichigan are identical w ith our 
own, our business will continue to  grow.

W e  fully in tend th a t the  ra ther re
m arkable grow th th a t we have enjoyed 
during the  past eight years shall continue 
in th e  future.

Howe, Snow, Corrigan & Bertles
INVESTMENT BANKERS

G rand Rapids Savings Bank Bldg. G rand Rapids, Mich.
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Handling  Complaints in a D rug  Store.
1 lie handling of complaints is a 

very im portan t  part  of the store rou 
tine. In the old days, when the m ax 
im "L et  the buyer bew are” had not 
yet been forgotten,  complaints did not 
get the a ttention  which they now re 
ceive in m ost establishments.  N ow 
adays big business houses, banks, and 
public service corpora t ions frequently  
maintain a high-grade departm ent for 
the sole purpose of handling com 
plaints.  Such a bureau costs consid
erable money and would not  be main
tained unless considered absolutely 
necessary.  A well-known point in 
psychology is involved. M ost people 
do not like to complain and would 
not  lodge a complaint unless they 
though t  it justified. W h en  they do 
lodge a complaint,  they do no t  like to 
have it ignored or passed over as 
trivial and this  is a very im portan t  
point to bear in mind.

Now and then an individual exists 
who does complain without  cause.
1 he writer once knew a lady who sel
dom bought an article of m erchan
dise without taking it back with some 
trivial and poorly founded complaint.  
She was not  p leasant in her dealings 
with clerks and gradually  acquired a 
reputation for fault  finding, which 
made her known over the entire  r e 
tail shopping section. One day she 
went into a departm ent store to look 
at hats. The proprietor,  who knew 
her, at  once stepped up and said, 
politely but  firmly:

"Madam, if you can find a ha t  which 
suits you, and will take it out of the 
store with the understand ing  tha t  it 
is not  to be b rough t  back, we shall 
be pleased to sell you a hat. O th e r 
wise, we would prefer  no t  to have 
your custom.” A t this, the lady 
flounced out without  buying, but  the 
m erchan t  was perfectly satisfied. H e r  
custom caused him far more trouble  
than it was w'orth. These  cases, how
ever, are extremely rare.

Sometimes a complaint arises be
cause the customer does no t  under
stand the mechanism of the  article 
purchased, and so fails to ge t  satis
factory results , as in the case of a 
th roa t  atomizer. In  such cases a little 
tinkering will often set th ings right. 
W e  have seen a man br ing  in a foun
tain pen and claim th a t  it would not  
write,  an examination revealing the 
fact tha t  it contained no ink.

It  is not  unheard  of to have a custo
m er voice his complaint, ge t  a patient 
hearing, and then say: “Well,  it does
n ’t am ount to much, after  all. L e t  it 
go.” In o ther  words, he is perfectly 
satisfied with ge tt ing  his complaint 
“off his chest.” A patient,  sym pa
thetic hearing does the work, and  
this  should always be granted, even 
if it does take time. Children and

servan ts  probably cannot expect to 
comm and the a ttention  granted  a 
prom inent  citizen with a loud voice, 
yet it will not hur t  any dealer to go 
out of his way in order  that  these 
humbler customers may receive a 
proper  hearing.

Occasionally an honest misunder
standing will arise. The  customer 
seems to expect som ething which was 
dist inctly not  promised. The dealer 
can stand on his rights , o r  he can 
sustain a loss. W e th ink m erchants  in 
general agree tha t  m ost  people are 
honest . The  man who is palpably 
out to “do” you, if he can, is really  a 
very rare  bird. Consult your own ex
perience, and say if this is not  so. 
Such people are readily spotted, when 
they do exist, and cannot  ge t  very 
far. I t  is said tha t  no two people can 
describe a dog fight in the same way, 
even when both are present  th rough
out  the fracas. The  point of view is 
different. L isten to the various wit
nesses testifying in a court  case. As 
a rule, you could not  accuse any of 
them  of dishonesty, yet s ta tem ents  are 
advanced diametrically opposed.

Once we heard a druggist  say, as 
he dodged behind the prescription 
counter:  “ I don’t want  to see tha t  
dame. Tell her I ’m out.  She has a 
kick about som ething she bought.” 
Well,  you can dodge them  for awhile, 
but they 11 come back. O r  perhaps 
they  w o n ’t come back. And tha t  isn’t 
to be desired either. A nother  d rug
gist  had a good personal friend, who, 
after  dealing with him for years,  sud
denly stopped. Noth ing  was thought  
of  this  for a week o r  so, bu t  after  a 
m onth  the absence of the former good 
customer became noticeable. The 
druggist  knew tha t  som ething had 
gone wrong, and was in som ething of 
a quandary  as regards how to act. He 
was a proud man. A t the same time, 
he knew his friend wouldn’t  quit with
out  reason. Finally he went to his 
friend and said:

“John, I know som ething went 
wrong. Let  me ask you frankly what 
it is.”

H is  friend replied: “Well,  I  bought  
a defective article a t  your  store. I 
th ink  probably  the m anufacturer  
would make it right. But I  couldn’t 
ge t  your clerk to take any  in te res t  in 
m y complaint. I jum ped  a t  the  con
clusion tha t  your  store didn’t  care to 
hear complaints.  Maybe I  was too 
quick to ge t  miffed.”

T he  druggist  responded:  “I don’t 
th ink  so. I  didn’t  know anyth ing  
about  this  affair, and m y clerk was in 
e r ro r  when he failed to call it to my 
attention. H ear in g  complaints is a 
fixed p a r t  of m y  business policy. I 
don’t  want  any  d isgruntled people in 
m y terri tory.  I  hu n t  for complaints.”

H e  had the r ight idea—hunt for 
complaints.

Even when a customer is somewhat 
in the wrong, if he is honest in his 
belief, it will pay to make things good, 
not  through the fear of losing a cus
tomer, but in order that good feeling 
may prevail. W e have heard men 
say: “Nobody ever got the best  of 
me. I stand up for my rights .” S tand
ing up for your rights,  if carried to 
excess, uses up a deal of valuable 
time and wrears out a lot of valuable 
nerve matter.  The wise business man 
expects to give the o ther  fellow a 
little the best  of it occasionally.

Look after complaints carefully. 
Make that  a part  of your business 
routine. A disgruntled customer can 
get you a lot of bad advertising. Be
sides, you want to do the right thing. 
All good men do.

I I 1 Wo o i l  
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Toilet a n d  B a th  \\®
Woolen, and Fine Fabric. \\ifl 
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CANDY

The “DOUBLE A” Kind
Made by

People W ho Know How
Our record of over fifty years of 

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

You take no chances when you 
buy “Double A ” Brand.

Made in Grand Rapids by

NATIONAL CANDY CO.
P U T N A M  F A C T O R Y

Grand Rapids, Michigan
Ask for a copy of our 

latest price list.

We are agents for LOWNEY'S 
in Western Michigan.

It should be your am
bition to become our 
“Arctic Dealer . "  The 
public already knows 
that for the best Brick 
or Bulk Ice Cream the 
road leads to the dealer 
that sells ARCTIC.

Write us for information re
garding the necessary steps 
to take for you to be one 
of the Arctic Dealers.

ARCTIC ICE CREAM CO.
Grand Rapids, Mich. Claude G. Piper, Manager



A pril 28, 1920
t t l C H l Ô À N t r a d e s m a n 27

SPRING SPECIALTIES
Insecticides Jetum Soda Fountain Supplies Paris Green Fly Papers 

Oils Base Balls Wafer Wings Paints Colorite
Wax Paper Varnishes Fruit Syrups Marbles

Dusters Disinfectants Jacks Inks Bats Goggles

Sporting Goods Balls Soap Dyes Auto Goggles Shelf Paper 

Icy Hof Bottles Bathing Caps Poultry Foods Shoe Brushes
Fly Swatters Stock Foods Floor Waxes Insect Powders Bathing Caps 

Fly Papers Croquet Sets Shoe Polishes Thermometers 

Spring Tonics Wall Finishes Grape Juices Sarsaparillas

Paint Brushes Dry Paints Auto Sponges Ice Cream Pails 
Fumigators Auto Chamois Lunch Kits Shoe Pastes Carbon Remover 

Napkins Straw Hat Cleaners Furniture Polishes Ice Cream Cabinets 

Soda Fountains Beverage Coolers

You w ill find our stock  v ery  com plete  on the above  

item s. Sen d  us y o u r  ord ers today.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

AN G LEFO O
The Non-Poisonous Fly Destroyer
Th« U. S. Dept, o f Agriculture says In the bulletin: "Special 
pains should be taken to prevent children from drinking poi
soned baits and poisoned files dropping Into foods or drinks.”

It’s Pure, That’s Sure

PIPER ICE CREAM CO. 
Kalamazoo Michigan

Wholesale Drug Price Current
Prices quoted are nominal, based on market the day of issue.

A c id s
B oric  ( P o w d . )_17%@ 25
B oric  (X ta l) 17%@ 25
C arbo lic  _______  30® :;4
C itric  __________ 1 25(5)1 35
M u ria tic  ______  3%@ 5
N itr ic  __________  10® 15
O x a l ic _____________67® 75
S u lp h u ric  _____  3% ® 5
T a r ta r ic  _______  95@1 05

A m m on ia
W ate r , 26 d e g ._12@ 20
W ate r , 18 d e g ._10@ 17
W ate r , 14 d e g ._ 9® 16
C arb o n a te  _____  22® 26
C hloride ( G r a n )_20® 30

B a lsam s
C opaiba ______  1 00®1 20
F ir  ( C a n a d a )_ 2 50@2 75
F ir  (O regon) __  50@ 75
T e ru  __________  8 00® 8 25
Tolu _________  2 50®2 75

B a rk s
C assia  (o rd in a ry ) 45® 50 
C assia  (S aigon ) 90@1 00 
S a s sa fra s  (pow . 70c) ® 65
Soap C u t (pow d.)

40c ____________ 30® 35

Berrie s
C ubeb _______  1 90@2 00
F ish  ___________  90®1 00
J u n ip e r  _________  10® 20
P rick ley  A sh  ____  @ 30

E xtracts
L icorice  ______  60® 65
L icorice  pow d. 1 20@1 25

F low ers
A rn ica  _________  75® 80
C ham om ile (G er.) 80@1 00 
C ham om ile Rom  60® 75

G um s
A cacia , 1 s t _____  60® 65
A cacia , 2nd ____  55® 60
A cacia , S o r t s ___35 @ 40
A cacia , pow dered  45® 50
Aloes (B a rb  Pow ) 30@ 40
Aloes C ape P ow ) 30® 35
Aloes (Soc Pow ) 1 40® 1 50
A safo e tid a  ___  4 50® 5 00

Pow . _______  6 75®7 00
C am phor __ 3 6003 65
G uaiac  _________ ®1 50
G uaiac, pow dered @1 75
Kino __________ fa) 85
K ino, pow dered @ 1 00
M y r r h _________ @1 40
M yrrh , P o w . __ @1 50
Opium  ______  10 5.0011 00
Opium , powd. 12 00012 40
O pium , g ran . 12 00012 40
Shellac 1 75(0 1 85
Shellac  B leached  2 15@2 25
T ra g a c a n th  ___  6 50@7 25
T ra g a c a n th  powd. @5 00
T u rp en tin e  _____ 35@ 40

Insecticides
A rsen ic  ________ 20® 30
Blue V itrio l, bbl. 0 10
B lue V itrio l, less 11® 16
B ord eau x  M ix D ry 18® 38
H ellebore , W hite

pow dered  _____ 38® 45
In se c t P o w d e r_ 90@1 40
L ead  A rsen a te  Po 35® 55
Lim e a n d  S u lphu r

D r y --------------- 12 %@ 27
P a r is  G reen  ___ 48® 58

Ice Cream
A rc tic  Ice C ream  Co.

B ulk , V an illa ___ 1 25
B ulk, C hocolate  .___ 1 35
B ulk, C aram el ___ 1 45
B ulk , G ra p e -N u t _____1 35
B ulk , S t r a w b e r r y _____1 35
B ulk , T u t t i  F r u i t i _1 35
B rick , V an illa  ________1 40
B rick , C hocolate _____1 40
B rick , C aram el _______1 60
B rick , S t r a w b e r r y __ 1 60
B rick , E u t t i  F r u i t i  __ 1 60

P ip e r  Ice  C ream  Co.
B ulk , V an illa  ________1 25
B ulk , C hocolate  _____1 30
B ulk , C aram el _______1 30
B ulk , G r a p e - N u t___ 1 30
B ulk , S t r a w b e r r y ___ l  35
B ulk, T u t t i  F r u i t i  __ 1 35
B rick , V an illa  _______1 40
B rick , C hocolate ___  1 60
B rick , C aram el ____  1 60
B rick , S t r a w b e r r y _1 60
B rick , T u t t i  F r u i t i  __ 1 60 
B rick  a n y  co m b in a t’n  1 60

Leaves
B u chu  __________  @4 00
B uchu , pow dered  @4 25
Sage, bu lk  _____  67® 70
Sage, % l o o s e __ 72® 78
Sage, p o w d e re d _55® 60
S enna , A l e x __ 1 40® 1 50
S enna , T inn . __  30® 35
S enna , T inn . pow. 35® 40
U va Ü rs i ______  25® 30

O ils
A lm onds, B itte r ,

tru e  ______  16 00@16 25
A lm onds, B itte r ,

a rtif ic ia l ___  2 50@2 75
A lm onds, Sw eet, 

tru e  -------------  1 7502  00

A lm onds, Sw eet,
im ita tio n  ____  85@1 00

A m ber, c r u d e _ 3 00@3 25
A m ber, rectified  3 50@3 75
A nise _________  2 75@3 00
B e r g a m o n t___  9 00@9 25
C a jep u t ______  1 50® 1 75
C assia  -----------  4 50@4 75
C as to r -----------  2 25®2 50
C edar L e a f ___  3 50®3 75
C itrone lla  ____  1 35@1 60
Cloves -------------  5 50@5 75
C ocoanut _____  40® 50
Cod L iv er ___  4 75@5 00
C ro ton  -----------  2 25@2 50
C otton  S e e d __  2 35@2 55
E ig ero n  -----  12 00@12 25
C ubebs --------  13 50® 13 75
E u c a ly p tu s  ___  1 50@1 75
H em lock, p u re  2 00®2 25 
J u n ip e r  B errie s

------------------ 10 00@10 25
J u n ip e r  W ood 3 00@3 25
L ard , e x t r a ___ 2 15@2 25
L a rd , No. 1 _____1 90@2 10
L av en d er Flow  16 50®16 75 
L av en d e r G a r 'n  1 75®2 00
L em on -------------  3 00®3 25
L inseed  boiled bbl. @1 99 
L inseed  bid less 2 09®2 19 
L inseed  ra w  bbl. @1 97 
L inseed  raw  le ss  2 07®2 17 
M u sta rd , tru e , oz. @2 95 
M usta rd , a rtif ll, oz. @1 10
N ea ts fo o t _____  1 75@1 95
Olive, p u r e -----  4 75® 6 00
Olive, M alaga,

yellow  -----------  3 75@4 00
Olive, M alaga,

g reen  ------------ 3 75@4 00
O range , S w eet 12 00@12 25 
O riganum , p u re  @2 50 
O riganum , com ’l 1 25@1 50 
P en n y ro y a l —  3 00@3 25 
P ep p e rm in t __ 12 00@12 25 
Rose, p u re  __ 24 00@25 00 
R osem ary  F low s 2 50@2 75 
Sandalw ood, E .

T inc tu re s
A conite  _______
Aloes __________
A rn ica  _________
A safo e tid a  ____
B elladonna  ___
B enzoin  _______
B enzoin Com po’d
B uchu  _________
C a n t h a r a d i e s __
C apsicum  ___
C ardam on  _____
C ardam on, Comp.
C atech u  ______
C inchona _____
Colchicum  ____
C ubebs ________
D ig ita lis  ______ _
G en tian  ______
G inger ________
G uaiac  _________
G uaiac, A m m on.
Iodine _________
Iodine, C olorless
Iron , clo. ______
K ino _________ _
M yrrh  _____ __
N ux V o m ic a __
O pium  __________
O pium . C am ph." 
O pium , D eodorz’d 
R h u b arb  ______

@1 70 
@1 20 
@1 50
8 3 9" 

1 40 
@1 80 
@3 00 
@2 70 
®2 90 
®1 95 
@1 50 
@1 35 
@1 50 
@1 80 
@2 40 
@2 60 
@1 60 
@1 20 
@1 75 
0 2  65 
@2 40 
@1 50 
@2 00 
@1 45 
@1 35 
@2 25 
@ 1 95 
@4 50 
@1 25 
@4 50 
®1 80

Pa in ts
L ead, red  d ry  __ 15%® 16 
L ead , w h ite  d ry  15%@ 16
L ead, w h ite  oil 15%@ 16 
O chre, yellow  bbl. @ 2
O chre, yellow  less 2%@ 5
P u t * y ----- ------------ 5® 8
R ed V enet n  A m . 2%@ 5
R ed V en e t’n E n g . 3® 6
V erm illion . A m er. 25® 30
W h itin g , b b l . -----  @ 3%
U lu tin g  -------------  4®  10
L. H . P . P rep . 3 75@4 00

I. --------------- 15 00@15 20
S a ssa fra s , tru e  3 00@3 25
S a ssa fra s , a r t i ’l 1 50@1 75
S p ea rm in t __ 17 50@17 75
Sperm  -------------  2 40®2 60
T an sy  -------------  9 00®9 25
T a r, U S P  ______  48® 60
T u rp en tin e , bbls. @2 03 
T u rp en tin e , le ss  2 23@2 33 
W in te rg reen , t r .

------------------ 12 00@12 25
W in te rg reen , sw ee t

b irch  -----------  9 00@9 25
W in te rg reen  a r t  1 2001  40
W orm seed _ 9 00® 9 25
W o rm w o o d _ 16 00® 16 25

P o tassiu m
B icarb o n ate  ____  55 ® 60
B ich ro m a te  ___  57® 65
B rom ide --------  1 0501  10
C arb o n ate  _____  92® 1 00
C h lo ra te , g r a n 'r  48@ 55
C h lo ra te , x ta l o r

pow d. -------------  28® 35
C yanide ______  27% ® 50
I o d id e ---------------- 4 10®4 25
P e rm a n g a n a te - ,  1 05@1 15 
P ru ss ia te , yellow  50® 65
P ru ss ia te , red  1 85@2 00 
S u lp h a te  ______  @ 85

Roots
A lk an e t --------  3 75®4 00
Blood, pow dered  60® 75
C alam us -----  60@1 50
E lecam p an e , pw d. 22® 25
G en tian , powd. 27%@ 35
G inger, A frican ,

pow dered  _____  29® 36
G inger, J a m a ia c a  45® 50
G inger, J am a ic a ,

pow dered  _____  45® 50
G oldenseal, pow . 8 50@8 80
Ipecac, p o w d ._ 4 75@5 00
L icorice, powd. 35® 40
L icorice, pow d. 40® 50 
O rris, pow dered  40® 45
Poke, pow dered  40® 45
R h u b arb  __  @3 00
R h u b arb , powd. 2 6002  75
R osinw ood, powd. 30® 35 
S a rsap a r illa , H ond.

g ro u n d  _____  1 25® 1 40
S a rsa p a r illa  M exican,

g ro u n d  _____  @ 80
Squills --------------- 35® 40
Squills, pow dered  60® 70 
T u m eric , pow d. 25® 30
V alerian , pow d. ®2 00

Seeds
A nise ___________ 35® 40
A nise, pow dered  40® 45
B ird , Is  ________  13® 19
C an a ry  ________  15® 20
C araw ay , Po. .30 22® 25
C ardam on  ___  2 2 5 0 2  50
C elery, pow d. .60 50® 55 
C orian d er pow d .25 16® 20
D ill --------------------- 25® 30
F en n e ll ________  30® 40
F la x  ----------------   14® 18
F lax , g r o u n d __  14® 18
F o en u g reek  pow. 10® 20
H em p -------------  12%® 18
L obelia  ______  1 75@2 00
M u sta rd , y e l lo w _45® 50
M u sta rd , b lack  __ 36® 40
P oppy  --------------- @1 00
Q uince -----------  1 50® 1 75
R ape  ------------------ 15® 20
S ab ad illa  ______  ® 35
S ab ad illa , pow d. 30® 35
Sunflow er ______  15® 20
W orm  A m erican  45® 60 
W orm  L e v a n t 1 65@1 76

M iscellaneous
A cetan a lid  -----  1 0001  05
A lum  ------------------ 16® 20
A lum , pow dered  a n d

g round  ------------ 17® 20
B ism u th , S ubn i-

t r a t e ------------- 3 75@4 00
B o rax  x ta l o r

p o w d e r e d ___  11 %@ 16
C an th a rad e s , po 2 25®6 50
C alom el ----------  2 22@2 30
C apsicum  ----------  3 8 0  45
C arm ine  --------- 7 25@7 60
C assia  B u d s ____ 50® 60
Cloves ----------------  67® 75
C halk  P re p a re d  13® 15
C hloroform  _____  50® 60
C hloroform  --------- 4 5 0  55
C hloral H y d ra te  1 70®2 10
C ocaine -------  13 60@14 05
Cocoa B u t t e r ___ 65® 75
C orks, lis t, less  50%. 
C opperas, bbls. __ ®  03
C opperas, l e s s _3%@ 8
C opperas, pow d. 4%@ 10 
C orrosive Sublm  2 0102  10
C ream  T a r t a r __ 70® 75
C u ttlebone  ______ 90® 1 00
D ex trin e  _______  9® 15
D o v er's  P o w d er 5 75@6 00 
E m ery , A ll N os. 10® 15
E m ery , P ow dered  8® 10 
E psom  S a lts , bb ls  @04% 
E psom  S a lts , le ss  5 0  10
E rg o t ------------------ @6 25
E rg o t, P ow dered  ®6 50
F lak e  W h ite  ___  15® 20
F o rm aldehyde , lb. 65® 75
G elatine  --------  1 55@1 75
G lassw are, less  53%. 
G lassw are, full case  68%. 
G lau b er S a lts , bbl. @ 2 %  
G lauber S a lts  less  3%@ 8
Glue, B row n ___  21® 30
Glue, B row n G rd. 19® 25
Glue, W h ite  ___  35® 40
Glue, W h ite  G rd. 35® 40
G lycerine ________ 31® 45
H ops --------------- 1 00® 1 20
Iodine ________  5 70@5 90
Iodoform  _____  7 00®7 30
L ead, A ce ta te  __ 20® 30
L y c o p o d iu m __  3 2503  50
M ace ___________ 85® 90
M ace, P ow d ered  95® 1 00
M entho l ___  18 00@18 20
M o r p h in e ___  13 50@14 15
N u x  V o m i c a ___  @ 30
N ux V om ica, pow. 24® 30 
P ep p e r b lack  pow. 3 7 0  40
P ep p er, w h i t e ___  @ 50
P itch , B u rg u n d y  @ 15
Q u ass ia  ________  12® 15
Q uinine ______  1 22 0 1  72
Rochelle S a l t s _50® 55
S a c c h a r in e _____  @ 37
S a lt P e t e r ______ 20® 30
S eid litz  M ix tu re  40® 45
Soap, g r e e n ___ 22%® 30
Soap m o tt  c as tile  22 % ®  25 
Soap, w h ite  c as tile

case  _______  @18 50
Soap, w h ite  cas tile

less, p e r  b a r _ @2 00
Soda A sh  ______  04® 10
Soda B ic a rb o n a te  3%@ 10
Soda, Sal ______  2%@ 5
S p ir its  C am p h o r @2 00
S u lp h u r, r o l l ___ 4%@ 10
S u lp h u r, S u b l ._4% ® 10
T a m a rin d s  ____  25® 30
T a r ta r  E m e tic  1 03@1 10 
T u rp en tin e , V en. 50@6 00 
V an illa  E x . p u re  1 50@2 00
W itch  H a z e l_1 47@2 15
Zinc S u l p h a t e _10® 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Eag le  M ilk
Rice
Solar Sa lt
M edium  Sa lt

A M M O N IA  
A rc t ic  B rand

12 oz. 16c, 2 doz. box 3 00
16 oz. 25c, 1 doz. box 1 75
32 oz. 40c, 1 doz. box 2 85
M oore’s Household  B rand  

12 oz., 2 doz. to  case  2 70

A X L E  G R E A S E

B A K E D  G O O D S  
Loo se -W ile s  B ra n d s

K risp y  C ra ck e rs  ---------- 18
L. W . S oda C ra ck e rs_16
Li. W . B u tte r  C ra ck e rs  18
G rah am  C ra ck e rs  ______18
F ig  Sni B a r ____________25
L . W . G inger S n a p s ___ 18
H oney  G irl P l a i n _____ 25
H o n ey  G irl Iced  _______26
C ocoanu t T a f f y _________28
V an illa  W a f e r __________40

S u b je c t to  q u a n ti ty  d is 
coun t.

B L U IN G
Je n n in g s ’ Condensed Pearl
Sm all, 3 doz. b o x ___ 2 55
L a rg e , 2 doz. b o x ___ 2 70

B R E A K F A S T  FOODS 
C rack ed  W h ea t, 24-2 4 60
C ream  o f W h e a t ____9 00
G ra p e -N u ts  ___________3 80
P illsb u ry ’s  B e s t C e r’l 2 90
Q u ak er P u ffed  R i c e _5 60
Q u ak er P u ffed  W h e a t 4 30 
Q u ak er B rk fs t  B isc u it 1 90 
Q u ak er C orn  F la k e s  3 35
R alsto n  P u r i n a _____ 4 00
R alsto n  B r a n z o s ____ 2 70
R alsto n  Food, l a r g e _3 90
R alsto n  Food, s m a l l_2 90
Saxon  W h ea t F o o d __5 10
S h red  W h e a t B isc u it 4 50 
T risc u it,  18 __________2 25

K ellogg’s  B ran d s  
T o a s ted  C orn  F la k e s  4 20 
T o as ted  C orn  F lak es

In d iv id u a l___________2 00
K ru m b les  _____________4 20
K rum bles , In d iv id u a l 2 00
B i s c u i t ________________2 00
D r i n k e t _______________ 2 60
P e a n u t B u t t e r ________3 65
No. 1412, doz. _______ 2 25
B ra n  __________________3 60

BROOMS
S ta n d a rd  P a r lo r  23 lb . 5 75
F a n c y  P a rlo r , 23 l b ._8 00
E x . F a n c y  P a r lo r  25 lb. 9 50
E x . F ey , P a r lo r  26 lb. 10 00

B R U S H E S
Scrub

Solid B ack , 8 i n . __ 1 50
Solid B ack , 11 i n . __1 75
P o in ted  E n d s  _________1 25

Stove
No. 1 --------------------------1 10
No. 2 _________________ 1 35

Shoe
No. 1 ________________ 90
No. 2 _________________ l  25
No. 3 _________________2 00

B U T T E R  C O L O R  
D andelion , 25c size  __ 2 00
P e rfec tio n , p e r  d o z ._1 75

B lackbe rrie s
3 lb. S ta n d a rd s  .........
No. 10 ____________ @13 00

B eans— B aked 
B row n B eau ty , N o. 2 1 35
C am pbell, No. 2 ___ 1 50
F rem o n t, No. 2 ______1 35
V an  C am p, % l b . ___  80
V an  C am p, 1 l b . ____1 25
V an  C am p, 1% l b . ___1 60
V an  C am p, 2 l b . ___ 1 80

B eans—C anned
R ed K i d n e y ___ 1 35 @1 45
S t r i n g ___________ 1 35@2 70
W ax  ___________ 1 35@2 70
L im a  __________ 1 20@2 35
R ed  ____________ 95@1 25

Clam  Bouillon 
B u rn h a m ’s  7 oz. ____ 2 50

Corn
S ta n d a rd  _____  1 45 @1 65
C o u n try  G e n t le m a n _2 00
M a in e ___________ 1 90@2 25

H om iny
V an  C am p ___________1 35
J a c k s o n  ______________1 30

L o b ste r
% 1». --------------------------2 45
% lb. ------------------------- 4 60

M ackerel
M u sta rd , 1 lb. _______1 80
M u sta rd , 2 lb. _______2 80
Soused, 1% lb. _______1 60
Soused, 2 lb. ________2 75

M ushroom s
B u tto n s , Is , p e r  c an  1 40 
H o te ls , Is , p e r  c a n_1 00

P lum s
C alifo rn ia , N o. 3 _____2 40

P e a rs  In S y rup
M ich igan  _____________4 50
C a l i f o r n ia _____________5 50

P eas
M a r r o w f a t____  1 60@1 90
E a r ly  J u n e ___ 1 45@1 90
E a r ly  J u n e  s ifd  1 75@2 40

P each es
C alifo rn ia , N o. 2 % _4 75
C alifo rn ia , N o. 1 ____ 2 40
M ich igan , N o. 2 _______4 25
P ie , g a l lo n s __________12 00

P ineapp le
G ra ted , N o. 2 _________4 00
S liced  N o. 2 E x t r a _4 76

P um pk in
V an  C am p, N o. 3 _____1 60
V an  C am p, N o. 1 0 ___ 4 60
L ak e  S hore , N o. 3 ____1 35
V esper, N o. 1 0 _______3 90

Salm on
W a r re n ’s  1 lb . T a l l_4 10
W a r re n ’s  % lb . F la t  2 60
W a rre n ’s  1 lb. F l a t _4 25
R ed  A l a s k a ___________3 90
M ed. R ed  A l a s k a ____3 50
P in k  A la sk a  __ 2 40@2 65

S a rd in e s
D om estic , % s _ 6 00@6 50
D om estic , % s _ 7 00@8 00
D om estic, % s _ 7 00@8 00
C alifo rn ia  S o u s e d ___ 2 00
C a lifo rn ia  M u s t a r d _2 00
C alifo rn ia  T o m ato  __ 2 00

S a u e rk ra u t
H a ck m u th , N o. 3 _____1 50
S ilv er F leece , N o. 3 1 60

S hrim ps
D u n b a r, I s  doz. ______2 10
D u n b a r, l% s  d o z . ____3 76

S traw b e rr ie s
S ta n d a rd  N o. 2 _____ 4 50
F a n cy , N o. 2 _________5 60

T o m ato es
C A N D L E S

P araffine , 6s _________  15
P ara ffin e , 12s ________  16
W ick in g  _____________ 40

C A N N E D  G O O D S  
A pp les

3 lb. S ta n d a rd s   @2 26
N o. 10 ____________ @7 00

N o. 2 
N o. 3 
N o. 10

------------ 1 35@1 75
-----------  1 80@2 35
------------  @7 00
C A T S U P

S n id e r’s  8 oz. _______1 85
S n id e r’s  16 oz. _______3 10
R oyal R ed , 10 o z . ____1 36
N edrow , 10% o z . ____1 40
R oyal R ed. T i n s ___ 10 00

C H E E S E
B rick  ___________________ 32
W isconsin  F la ts  ________33
L o n g h o rn  _______________ 35
N ew  Y ork ______________35
M ich igan  F u ll C ream  __ 30

C H E W IN G  G U M
A dam s B lack  J a c k _____70
B eem an 's  P e p s i n _______75
B eech n u t _______________ 80
D oub lem in t _____________70
F la g  S pruce  ____________70
J u ic y  F r u i t  _____________70
S p ea rm in t, W r i g l e y s _70
Y u c a ta n _________________ 70
Zeno ____________________ 65

C H O C O L A T E  
W alte r  B a k e r  & Co.

C a rac a s  _________________ 43
P rem iu m , % s o r  % s _56

W a lte r  M. L ow ney  Co.
1’rem ium , %s __________50
P rem iu m , % s __________50

C IG A R S

N ationa l G rocer Co. B ran d s
A ntonella , 50 f o i l __  37 50
A ntonella , 100 foil __ 37 50
A ntonella , 25 t i n s _ 37 50
E1 R a jah , D ip lo m á t

icas  _____________ 70 00
E l R a jah , co ro n a  77 50 
E1 R a jah , E p icu re , 50 74 00 
E1 R a jah , E p icu re , 25 83 00
E1 R a jah , A rk , 5 0 _ 73 00
E1 R a jah , P re s id e n t,

50 ---------------------  100 00
Odin, M onarch , 50_ 56 00
M ungo P k ., P e rfec to s  75 00 
M ungo P a rk , A frica n  90 00 
M ungo P a rk , Gold

S tan d , 5 0 ________100 00
M ungo P a rk , Gold

S tan d , 2 5 ________105 00
D iscount on M u n g o  Park. 
L o ts  o f 500, $1 p e r  1,000 
L o ts  o f 1,000, $3 p e r  1,000 
L o ts  o f 2,500, $3 p e r  1,000

W orden  G rocer Co. B rands  
H a rv e s te r  L ine. 

R ecord  B reak e rs , 50s 75 00
D elm onico 50s ........... 75 00
P a n a te lla , 60s ............. 75 00
E p icu re , 50s ...............  95 00
F a v o r ita  E x t ra ,  50s 95 00
P res id e n ts , 50s . . . .  112 50 

R oyal L a n c e r  L ine
F a v o rita , 50s _____  75 00
Im p eria le s , 5 0 s _____  75 00
M agnificos, 5 0 s _____ 112 50

L a  A zora  L ine 
W ash ing ton , 60s . . . .  75.00 
P a n a te lla  Foil, 60s . .  75 00
A r i s to c r a t s __________ 76 00
P e rfec to  G rande , 60s 95 00
O pera , 5 0 s ________ 57 00
S anchez  & H ay  a  C lear 
H a v a n a  C igars. M ade in  

T am p a , F lo r id a
D ip lom atic s, 6 0 s ___  95 00
R osa, 2 0 s ____________115 00
B ishops, 50s .............  115 00
R e in a  F in a , 60s T in s  115 00
Q ueens, 50s ...............  135 00
W o rd en ’s  S p e c i a l_150.00

Ig n a c ia  H a y a
M ade in  T am p a , F lo rida . 
E x t r a  F a n c y  C lear H a v a n a
D elicados, 6 0 s _____ 120 00
P rim e ro s , 5 0 s ______ 140 00

R o se n th a l B ros.
R. B. C ig a r (w rapped

in  tis su e )  50s ......... 60 00
L ew is Single B in d e r 58 00 
Im p o rted  S u m a tra  w ra p p e r  

M an illa  C iga rs  
F ro m  P h ilip p in e  Is lan d s
L ioba, 100s ...................  37 60

O th e r  B ra n d s  
C h arle s  th e  E ig h th  (D o

m estic ) , 60s .............  70 00
B. L ., 50s __________ 56 00
H em m e te r  C ham pions,

50s ________________  59.00
S c a rle t R u n n e r , 20s_36.00
E l D ependo, 2 0 s ______37.60
C o u rt R oyal, 5 0 s ___  60 00
C o u rt R oyal, 25 t in s  60 00
Q ualex , 60s .................  50 00
K n ick erb o ck er, 50s __ 58 00 
B oston  S tra ig h t,  50s 56 00 
T ra n s  M ich igan , 50s 58 00 
T e m p la r  P e rfec to , 50s 95 00 
Iriq u o is , 50s _______  56 00

C L O T H E S  L IN E
H em p, 50 f t .  _________3 00
T w is ted  C o tton , 50 f t .  3 25 
T w is te d  C o tton , 60 f t .  3 90
B ra id ed , 60 f t .  _______4 00
S ash  C ord  ______  5 26

CO CO A
B a k e r’s  _________________ 53
B u n te , 15c s ize  ________55
B u n te , % lb. __________50
B u n te , 1 lb. ____________48
C leveland  _______________41
C olonial, 14s ___________35
C olonial, % s ___________33
E p p s  ____________________42
H ersh ey s , 14 s ___________42
H ersh ey s , % s ___________40
H u y le r __________________36
L ow ney, y5s ____________48
Low ney, 14 s ____________47
Low ney, % s ____________47
L ow ney, 6 lb. c a n s ___ 48
V an  H o u ten , % s _____ 12
V an  H o u ten , % s _____ 18
V an  H o u ten , % s _____ 36
V an  H o u ten , I s ______ 65
W a n - E ta  _______________36
W ebb  ___________________ 33
W ilbur, % s _____________33
W ilb u r, 14s _____________33

C O C O A N U T
%s, 5 lb . case  D u n h am  46
14s, 5 lb. c a s e __________45
14 s & 14s, 15 lb. case  45 
6 an d  12c pkg . in  p a ils  4 75
B ulk , p a ils  _____________38
B ulk , b a rre ls  ___________35
48 2 oz. pkgs., p e r  case  4 00 
48 4 oz. pkgs., p e r  case  7 50

C O F F E E  R O A S T E D
B u lk

R i o --------------------------- 25@28
S an to s  _____________ 37@40
M a r a c a b o _______________ 43
M exican  _______________ 43
G u ta m a la ______________ 42
J a v a  • __________________ 50
M ocha _______________   50
B o g o ta __________________43
P e a b e r ry  ______________ 41

Package  Coffee 
N ew  Y ork  B asis  

A r b u c k le ____________ 38 50
M c L a u g h lin ’s  X X X X  

M cL augh lin ’s  X X X X  p a ck 
ag e  coffee is  so ld  to  r e ta i l 
e rs  only. M ail a ll  o rd e rs  
d ire c t to  W . F . M cL augh 
lin  & Co., C hicago.

Coffee Ex tra c ts
N . Y., p e r  100 _____  10%
F r a n k ’s 250 p ack ag es  14 50 
H u m m el’s  50 1 l b . ___  10

C O N D E N S E D  M I L K
E agle , 4 doz. _____  11 50
L eader, 4 d o z . ______ 9 15

E V A P O R A T E D  M I L K  
C arn a tio n , T a ll, 4 doz. 6 25 
C arn a tio n , B aby , 8 dz. 5 75
P e t,  T a ll ____________ 6 25
P e t, B ab y  ___________ 4 25
V an  C am p, T a l l ____ 6 25
V an  C am p, B a b y ___ 4 25
D undee, T a ll, d o z ._6 25
D undee, B aby , 8 doz. 5 75 
S ilver Cow, T all, 4 dz. 6 50 
S ilver Cow B aby , 6 dz. 4 25

M I L K  C O M P O U N D
H ebe, T a ll, 6 d o z .___ 4 20
H ebe, B ab y , 8 d o z ._4 00
C aro lene, T a ll, 4 doz. 4 35

C O N F E C T IO N E R Y

S tick  C andy  P a lls
H orehound  - ___________30
S ta n d a rd  ______________30

C ases
J um bo ________________31
B oston  S u g a r  S t i c k _36

Mixed Candy
P a ils

B roken ________________31
C u t L o a f _____________31
G ro c e rs ' _______________24
K in d e rg a rte n  _________33
L e a d e r  _______________30
N ovelty  _______________31
P rem io  C r e a m s _______44
R oyal _________________ 30
X  L  O _______________27
F ren c h  C r e a m s _______32

S p ec ia ltie s  P a ils  
A uto  K isse s  (b a s k e ts )  31
B onnie  B u tte r  B ite s_35
B u tte r  C ream  C o r n _38
C aram el B on B o n s _35
C aram el C r o q u e t te s_32
C o co an u t W a f f l e s __ 33
Coffy T o f f y ___________35
F u d g e , W a l n u t _____ 35
F u d g e , W a ln u t Choc. 35 
C ham pion  G um  D rops 28 
R asp b e rry  G um  D rops 28
Iced O range  J e l l i e s _32
Ita lia n  B on B o n s ___ 30
AA L icorice  D rops

5 lb . box. ________2 16
M anchus _____________31
N u t B u tte r  P u f f s ____33

C hoco lates P a ils
A sso rted  C h o c .________37
C h a m p io n __________   35
H oneysuck le  C hips _60
K londike C hoco lates__45
N abobs _______________45
N ibble  S tick s , box „  2 60
N u t W a f e r s __________45
O coro Choc. C aram els  43
P e a n u t C l u s t e r s _____60
Q u i n t e t t e _____________37
R e g i n a ________________32
V ic to ria  C aram els  . 42

Gum  D ro p s
C ham pion  ___________ 28
R asp b e rry  ___________ 28
F a v o rite  ____________ 30
S u p erio r ____________ 29
O range  Je ll ie s  ______ 32

Lozenges
A  A P ep . L o z e n g e s_35
A. A. P in k  L ozenges 35
A A Choc. L ozenges 35
M otto Lozenges __ 36
M otto H e a r t s ___ _ 36

H a rd  Goods
L em on D r o p s ________ 32
O. F . H o reh o u n d  D rps 32
A nise S q u a re s  _____ 32
P e a n u t S q u a re s  ____ 32
R ock C andy  ------------- 40

Pop Corn  Goods
C ra c k e r-Ja c k  P r i z e  7 00
C h eck ers  P r i z e _____ 7 00

C ough  D ro p s
B oxes

P u tn a m  M e n t h o l_— 1 65
S m ith  B ros. ------------- 1 66

C O O K IN G  C O M P O U N D S  
M azola

P in ts , tin , 2 d o z . ----- 7 75
Q u a rts , tin , 1 doz. — 7 25
% G al. tin s , 1 d o z ._13 75
G al. tin s , % doz. —  13 50 
5 G al. tin s , % doz. —20 60

C O U P O N  B O O K S

50 E conom ic g r a d e _2 50
100 E conom ic g ra d e  4 50 
500 Econom ic g rad e  20 00 
1,000 Econom ic g ra d e  37 50 

W here  1,000 books a re  
o rd e red  a t  a  tim e , sp ec ia l
ly  p r in ted  fro n t cover is 
fu rn ish ed  w ith o u t ch arg e .

C R E A M  O F  T A R T A R
6 lb. boxes __________  75
3 lb. boxes __________ 76

D R I E D  F R U IT S  
App les

E v ap 'ed , Choice, b l k _22

A prico ts
E v ap o ra ted , C hoice —  33 
E v a p o ra te d , F a n c y ----- 45

C itron
10 lb. box ____________ 60

C u rran ts
P a c k ag es , 12 oz. _______ 20
B oxes, B ulk , p e r  lb. 23@27

F IS H IN G  T A C K L E  
Cotton L in e s

N o. 2, 15 f e e t _________ 1 45
No. 3, 15 f e e t _________ 1 70
No. 4, 15 f e e t _________ 1 85
No. 5, 15 f e e t _________ 2 15
No. 6. 15 f e e t _________ 2 45

L inen  L in e s
Sm all, p e r  100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arg e , p e r  100 y a rd s  9 00

F loa ts
No. 1%, p e r  g ro ss  __ 1 50
No. 2, pe r g r o s s ___ 1 75
No. 2%, p e r  g r o s s _2 2a

H ook s— K irb y
Size 1-12, p e r  1,000 __ 84
Size 1-0, p e r  1,000   96
Size 2-0, p e r  1,000 __ 1 15
Size, 3-0, p e r  1,000 __ 1 32
Size 4-0, p e r  1,000 __ 1 65
Size 5-0, p e r  1,000 __ 1 95

S in k e rs
N o. 1, p e r  g r o s s ___  65
No. 2, p e r g r o s s ___  72
No. 3, p e r  g r o s s ___  85
No. 4, p e r g r o s s _____ 1 10
No. 5, p e r  g r o s s _____ 1 45
No. 6, p e r  g r o s s _____ 1 85
No. 7, p e r  g r o s s _____ 2 30
No. 8, p e r  g r o s s ____3 35
N o. 9, p e r  g r o s s ___4 65

F L A V O R IN G  E X T R A C T S  
Je nn in gs

P u re  Food  V an ila  
T e rp en e le ss  

P u re  F o o d  L em on
„ _  P e r  Doz.
7 D ram  17 C e n t _____1 40
1% O unce 25 C e n t_2 00
2 O unce, 37 C e n t ___ 3 00
2% O unce 40 C e n t __ 3 20
2% O unce, 45 C en t __ 3 40 
4 O unce, 65 C e n t ____5 60
8 O unce $ 1 .0 0 ________9 00
7 D ram , 17 A sso rted __1 40
1% O unce, 25 A sso rted  2 00

F L O U R  A N D  F E E D
L ily  W h i t e ___________15 20
G rah am  25 lb. p r  cw t. 6 00 
G olden G ra n u la te d  M eal,

25 lbs., p e r  c w t . __ 5 35
R ow ena  P a n c ak e  6 lb.

C om pound __________5 90
R ow ena  B u ck w h e a t

C om pound __________6 50
R ow ena  C orn  F lo u r ,

Peaches
E v ap . Choice, U npeeled  22 
E vap . F an cy , U npeeled  24 
E v ap . C hoice, P ee led  23 
E v ap . F a n cy , P e e l e d _25

Peel

L em on, A m erican  ___  35
O range, A m e r i c a n ____ 36

R a is in s
Choice S ’ded  1 lb. pkg . 24 
F a n c y  S ’ded, 1 lb. pkg . 25 
T hom pson  Seedless,

1 lb. pkg . ____________25
T hom pson  Seedless,

b u lk  _________________22

C a lifo rn ia  P run e s
80-90 25 lb. b o x e s __@18%
70-80 25 lb. b o x e s __@19
60-70 25 lb. b o x e s __@20
50-60 25 lb. b o x e s __@21%
40-50 25 lb. b o x e s __@25
30-40 25 lb. b o x e s _@28

F A R IN A C E O U S  G O O D S  

Beans
M ed. H a n d  P i c k e d ___ 8%
C alifo rn ia  L i m a s ___ 16%
B row n, H o l l a n d ______ 6%

Fa r in a
25 1 lb. p a c k a g e s ___ 2 80
B ulk , p e r  100 l b s . ___

H om iny
P e a rl, 100 lb. s a c k _5 25

M acaron i
D om estic, 10 lb. box_1 10
D om estic, b ro k en  bbls. 8%
S k in n e r’s  24s, case  1 37%
G olden A ge, 2 d o z ._1 90
F o u ld ’s, 2 doz. _____ 1 90

Pearl B a rley
C h es te r ______________ 6 50

Peas
Scotch , lb. ____________ 7
Sp lit, lb. ______________ 9

Sago
E a s t  In d ia  ____________ 11

Tap ioca
P e a rl, 100 lb . s a c k s ___ 11
M inute , 8 oz., 3 doz. 4 05
D ro m ed ary  In s ta n t ,  3 

doz., p e r  c a s e ______ 2 70

W atso n  H ig g in s  M illing 
Co.

N ew  P e rfec tio n , % s 15 20

Meal

G r. G ra in  M. Co.
B olted  ---------------------  5 40
G olden G r a n u la t e d _5 60

W h eat
No. 1 R e d ___________2 75
No. 1 W hite  _______  2 73

O ats

M ichigan  C a r l o t s ___ 1 17
L ess th a n  C a r lo t s ___ 1 22

C orn
C arlo ts  ______________ 1 90
L ess th a n  C a r lo t s ___ 2 00

H a y
C arlo ts  _____________ 34 00
L ess  th a n  C ar lo ts  — 36 00

Feed
S tre e t  C ar F e e d __  78 00
No. 1 C orn  & O a t F d  78 00
C rack ed  C o r n _____  78 00
C oarse  C orn  M e a l_ 78 00

F R U IT  J A R S

M ason, % p in ts , g ro  8 00 
M ason, p ts ., p e r  g ro ss  8 40 
M ason, q ts .,  p e r  g ro  8 75 
M ason, % g a l., g ro  11 00 
M ason, c an  tops, g ro  2 85 
Idea l G lass Top, p ts . 9 15 
Idea l G lass Top, q ts . 9 60 
Id ea l G lass  T op  % 

gallon  _____________12 00

G E L A T IN E

Cox’s  1 doz. la rg e  __ 1 45
C ox’s  1 doz. s m a l l_ 90
K n o x ’s  S p ark lin g , doz. 2 25 
K n o x ’s  A cidu ’d doz. 2 25
M inu te , 1 doz. ______ 1 35
M inu te , 3 d o z . ______4 05
N elson ’s _______________1 50
O xford  _______________ 75
P ly m o u th  R ock, P h o s . 1 65 
P ly m o u th  R ock, P la in  1 35 
W a u k e s h a ___________  1 60
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H ID E S  A N D  P E L T S  

H ides
G reen, No. 1 _________  20
G reen, No. 2 _____  19
C ured , No. 1 __ 22
C ured , No. 2 _________  21
C alfsk in , g reen , No. 1 40 
C alfsk in , g reen , No. 2 38% 
C alfsk in , cured , No. 1 43 
C alfsk in , cured , No. 2 41%
H orse, No. 1 I ___ 1__in  00
H orse , N o. 2 ______ 9 00

Pelts
Old W o o l ----------- 75 @2 00
L am bs ----------------  50@2 00
S h e a r l in g s ----------  50@1 50

Tallow
P rim e  ________
No. 1 _____
No. 2 __________

@10 
@ 9 
@  8

W ool
U nw ashed , m d. & fine @50 
U nw ashed , re je c ts  __ @35

H O N E Y
A irline, No. 1 0 ______ 4 00
A irline, No. 15 ______ 6 00
A irline, No. 25 ______ 9 00

H O R S E  R A D IS H  
P e r  doz. ____________  1 00

J E L L Y
P u re , p e r pail, 30 lb. 5 00

J E L L Y  G L A S S E S  
8 oz., p e r doz. _______ 40

M A P L E IN E
1 oz. bo ttle s , p e r doz. 1 75
2 oz. bo ttle s , p e r  doz. 3 00 
4 oz. bo ttles , p e r doz. 5 50
8 oz. bo ttles , p e r doz. 10 50
P in ts , p e r d o z ._____ 18 00
Q u a rts , pe r d o z .___  33 00
% G allons, p e r doz. 5 25
G allons, per d o z .___ 10 00

M IN C E  M E A T  
N one Such, 3 doz.

case  f o r ___________ 5 60
Q uaker, 3 doz. case  

for ________________  4 75

M O L A S S E S  
N ew  Orleans

F an cy  Open K e t t l e ___ 85
Choice __________________68
Good ____________________56
S tock  ___________________28

H alf b a rre ls  5c e x tra  

N U T S — W hole

A lm onds, T e rrag o n a  35 
B razils, la rg e  w ashed  26
F an cy  M ixed _______
F ilb e r ts , B a r c e lo n a _32
P e a n u ts , V irg in ia  ra w  16 
P e a n u ts , V irg in ia ,

r o a s t e d ____________ 18
P e a n u ts , S pan ish  __ 25
W alnu ts, C a l i fo rn ia_39
W aln u ts , F ren ch  -----

Shelled
A lm onds ____________ 65
P e a n u ts , S pan ish ,

10 lb. b o x _______ 2 75
P e a n u ts , Span ish ,

100 lb. bbl. _______ 25
P e a n u ts , S pan ish ,

200 lb. bbl. _______ 24%
P e c a n s _______________95
W aln u ts  ____________ 85

O L IV E S
B ulk, 2 ga l. kegs, each  4 50 
B ulk, 5 ga l. kegs each  10 50
Stuffed , 4 o z . _________1 80
Stuffed, 15 o z . ------------- 4 50
P it te d  (n o t s tu ffed)

14 oz. ______________3 00
M anzanilla , 8 o z . ----- 1 45
L unch , 10 o z . ------------- 2 00
Lunch, 16 oz. ------------3 25
Q ueen, M am m oth, 19

oz. _________________5 50
Q ueen, M am m oth , 28

oz. _________________6 75
Olive Chow, 2 doz. cs. 

p e r doz. __________ 2 50

P E A N U T  B U T T E R

B e l-C a r-M o  B rand

S oz., 2 doz. in c a s e _
24 1 lb. pa ils  -----------
12 2 lb. pa ils  ------------
5 lb. pa ils , 6 in  c ra te
10 lb. pa ils  ---------------
15 lb. pa ils  --------------
25 lb. pa ils  _________
50 lb. tin s  __________
100 lb. d ru m s ______ -

P E T R O L E U M  P R O D U C T S  
Iro n  B a rre ls

P e rfec tio n  ___________ 18.7
Red C row n G asoline  26.9 
G as M achine G osaline 41.3 
V . M. & P . N a p h th a  26.9 
C ap ito l C ylinder, Iro n

B bls. ________________49.8
A tlan tic  R ed E ng ine,

Iron  B bls. ___________31.8
W in te r  B lack , Iron

B bls. ________________19.3
P o la rin e , Iro n  B b l s ._51.8

P IC K L E S
Medium

B arre l, 1,200 c o u n t 14 50 
H a lf bbls., 600 c o u n t 8 00
5 gallon  kegs  _____  3 00

Sm a ll
B arre ls  ______________18 00
H alf b a rre ls  _________10 00
5 gallon  kegs  _____  3 50

R O L L E D  O A T S
M onarch , b b l s . _____ 10 00
Rolled Avena, bbls. 10 20 
S tee l C ut, 100 lb. sk s. 5 00 
M onarch , 90 lb. sack s  4 90
Q u ak er, 18 R e g u l a r_2 15
Q u ak er , 20 F a m i l y _5 50

S A L A D  D R E S S IN G

C olum bia, % p i n t s  2 25
C olum bia, 1 p i n t ___ 4 00
D u rk ee ’s la rge , 1 doz. 5 80 
D u rk ee ’s  m ed., 2 doz. 6 75 
D u rk ee ’s P icn ic , 2 dz. 3 00 
S n id e r’s  large, 1 doz. 2 40 
S n id e r’s sm all, 2 doz. 1 45

S A L E R A T U S

P ac k ed  60 lbs. in  box
A rm  and  H a m m e r_3 55
W y an d o tte , 100 % s _3 00

G herk in s
B arre ls  ____________  25 00
H a lf  b a r r e l s _________ 13 00
5 gallon  k e g s ______  4 50

Sweet Sm a ll
B arre ls  ____________  28 00
5 ga llons k e g s ________ 5 75
H a lf b a r r e l s _______  15 00

P IP E S
Cob, 3 doz. in b o x _1 25

S A L  S O D A

G ran u la ted , b b l s . ___ 1 95
G ran u la ted , 100 lbs. cs. 2 10 
G ran u la ted , 36 2% lb. 

p ack ag es  __________ 2 25

S A L T

So la r Rock
56 lb. sack s  _________  70

P L A Y IN G  C A R D S
No. 90 S te a m b o a t___ 2 25
No. 808, B ic y c l e ______4 00
P ic k e tt  _______________3 00

P O T A S H
B a b b itt 's ,  2 d o z . ___ 2 75

P R O V IS IO N S  
Barre led P o rk

C lear B a c k _ 48 00@49 00
S h o rt C u t C lear 40 00@41 00
P ig  ------------------------
C lear F a m i ly _______  48 00

D ry  Sa lt  M eats 
S F  B ellies __ 32 00@34 00

Com m on

G ran u la ted , F i n e _
M edium , F ine  ____

Lard
P u re  in t i e r c e s _24@25
C om pound L a rd  24%@25
80 lb. t u b s ___ ad v an ce  %
69 lb. t u b s ___ ad v an ce  %
50 lb. t u b s ___ ad v an ce  %
20 lb. p a i l s ___ad v an ce  %
10 lb. p a i l s ___ad v an ce  %
5 lb. p a i l s ___ad v an ce  1
3 lb. p a i l s ___ad v an ce  1

Sm oked M eats
H am s, 14-16 lb. 27 @28
H am s, 16-18 lb. 28 @29
H am s, 18-20 lb. 
H am , d ried  beef

27 @28

se ts  _ _______ 41 @42
C alifo rn ia  H am s 
P icn ic  Boiled

22%@23

H a m s _______ 35 @40
Boiled H a m s _ 42 @44
M inced H a m s _ 18 @20
B acon _ _____ 32 @48

Sau sage s
B ologna _______ 18
I a v e r  _______  . 12
F ra n k fo r t  _ _ . . 19
P ork  _________ - 14@15
V eal __________ .  11
T o n g u e __ ______ 11
H eadcheese  ____ — 14

Beef
B o n e le s s ____  30 00@35 00
R um p, n e w _ 40 00@42 00

P ig ’s  Feet

% bbls 1 T s
% bbls, 35 l b s . ___  3 40
% bbls., ____________ 11 50
I bbl. .____  ______  .  19 00

P e r  case , 24 2 l b s ._2 25
F iv e  case  lo ts  --------  2 15

S A L T  F IS H  
Cod

M iddles ______________ 28
T ab le ts , 1 lb. _______  3 20
T ab le ts . % l b . _______ 1 75
W ood boxes ________  19

H olland  H e rrin g

S ta n d a rd s , b b l s . ___ 19 50
Y. M.. b b l s . ________  22 50
S tan d a rd s , k e g s ____  1 20
Y. M., k e g s ________  1 50

H errin g

K  K  K  K , N o r w a y _ 20 00
8 lb. p a ils  _________  1 40
C u t L u n c h _________  1 25
Scaled, p e r  box ____  21
Boned, 10 lb. b o x e s  24

T  rout

No. 1. 100 l b s . _______  12
No. 1. 40 lbs. _______
No. 1, 10 lbs. _______
No. 1, 3 lbs. _______

Mackere l

M ess. 100 lbs. _____ 25 00
M ess, 50 lbs. ______ 13
M ess, 10 l b s . _______ 95
M ess, 8 lbs. _______ 2 30
No. 1. 100 lbs. _____ 24 00
No. 1, 50 lbs. ______ 12 7 b
No. 1. 10 l b s . ______ 2 80

Tripe
K its , 15 l b s . ______ 1__ 90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s . _____ 3 00

C a s in g s
H ogs, p e r lb. _____  @65
B eef, ro u n d  s e t ___ 19@20
B eef, m iddles, s e t_50@60
Sheep, a  skein  1 75@2 00

Uncolored O leom argarine
Solid D a iry  _____  28@29
C o u n try  R o l l s _____ 30@31

R IC E
F an cy  H ead  _________
B lue Rose _________  15 50

Lake  H e rrin g  
% bbl., 100 l b s . _____ 7 50

S E E D S
A nise _______________ 45
C an ary , S m y r n a -----  12
C ardom on, M alab a r 1 20
C elery  ______________ 65
H em p, R u ss ian  -------  11
M ixed B ird  -------------- 13%
M u sta rd , w h i t e _____ 40
P o p p y _______________ 60
R ape  ________________ 16

S H O E  B L A C K IN G  
H an d y  Box, la rg e  3 dz. 3 50
H an d y  Box, s m a l l__ 1 25
B ixby’s R oyal Po lish  1 25 
M iller’s C row n Po lish  90

S N U F F
Sw edish  R apee 10c 8 fo r 64 
Sw edish  R apee, 1 lb. g ls  85
N orkoping , 10c 8 f o r _64
N orkoping , 1 lb. g l a s s _85
C openhagen, 10c, 8 fo r 64 
C openhagen, 1 lb. g la ss  85

S O A P
.Tames S. K irk  & C om pany
A m erican  F am ily , 100 7 85
J a p  R ose, 50 c a k e s _4 85
K irk ’s  W h ite  F l a k e _7 00

L a u tz  B ros. & Co.
Acm e, 100 c a k e s ___ 6 75
B ig  M aste r, 100 b locks 8 00
C lim ax, 1 0 0 s __________6 00
C lim ax, 1 2 0 s __________5 25
Q ueen W h ite , 80 cak es  6 00 
O ak L eaf, 100 cak es  6 75 
Q ueen A nne, 100 cak es  6 75 
L a u tz  N a p h th a , 100s 8 00

P ro c to r  & G am ble Co.
L e n o x _______________ 6 00
Ivo ry , 6 d o z . ________  8 15
Ivory , 10 o z . ________13 50
S t a r ___________________ 8 00

S w ift & C om pany 
C lassic, 100 b a rs  10 oz. 7 25 
S w ift’s  P rid e , 100 9 oz. 6 00
Q uick  N a p h th a  _____  7 85
W h ite  L au n d ry , 100

8% oz. ______  6 75
W ool, 24 b a rs , 6 oz. 1 85
W ool, 100 b a rs , 6 oz. 7 65
W ool, 1ÓÓ b a rs , 10 oz. 12 75

T rad esm an  C om pany 
B lack  H aw k , one box 4 50 
B lack  H aw k , five bxs 4 25 
B lack  H aw k , te n  bxs 4 00 

Box co n ta in s  72 cakes. I t  
is a  m o s t re m ark ab le  d ir t  
a n d  g re a se  rem over, w ith 
o u t in ju ry  to  the  sk in .

Scourin g  Pow ders
Sapolio, g ro ss  l o t s _11 00
Sapolio, h a lf  g ro . lo ts  5 50 
Sapolio, s ing le  boxes 2 75
Sapolio, h a n d  _________3 00
Q ueen A nne, 60 can s  3 60 
Snow  M aid, 60 c a n s _3 60

W a sh in g  Pow ders
Snow Boy, 100 5 c ___ 4 00
Snow  Boy, 60 14 oz. 4 20 
Snow  Boy, 24 pkgs. 6 00 
Snow  Boy, 20 pkgs. 7 00

Soap  Pow ders 
Jo h n so n ’s F in e , 48 2 5 75
Jo h n so n ’s  X X X  100 __ 5 75
L au tz  N ap h th a , 6 0 s _3 60
N ine O’c lo c k  _______  4 25
O ak L eaf, 100 pkgs. 6 50 
Old D u tch  C leanse r 4 30 
Q ueen A nne. 60 pkgs. 3 60
R ub-N o-M ore  ______  5 50
S u n b rite , 72 c a n s ___ 3 40

SO can  cases, $4 p e r  case  

S O D A
B i C arb , K egs _____  4

S P IC E S  
W hole  Sp ices

A llspice, J a m a i c a ___ @18
Cloves, Z an z ib a r _____@60
C assia , C an ton  _______@30
C assia , 5c pkg ., doz. @40
G inger, A frican  ____ @15
G inger, C ochin _______@20
M ace, P e n a n g  _____ @75"
M ixed, No. 1 _______ @17
M ixed, No. 2 _______ @16
M ixed, 5c pkgs ., doz. @45
N u tm egs, 70-8 _____ @50
N u tm egs, 105-110 __ @45
P epper, B la c k _______ @30
P epper, W h ite  _____ @40
P epper, C a y e n n e __ _ @22
P a p rik a , H u n g a ria n

Pure  G round in B u lk
Allspice, J a m a i a c a __ @18
Cloves, Z an z ib a r _____@65
C assia , C an ton  ______@40
G inger, A f r i c a n _____ @28
M u sta rd  ______________@38
M ace, P e n a n g _________@85
N u tm eg s ______________@36
P epper, B lack  _______@34
P epper, W h i t e ________@52
P ap p e r, C a y e n n e ___ @29
P a p rik a , H u n g a ria n_@60

S easoning
Chili Pow der, 1 5 c ___ 1 35
C elery  S a lt, 3 o z . ___  95
Sage, 2 oz. _________ 90
Onion S a lt _________ 1 35
G arlic  ________________1 35
P onelty , 3% o z . _____ 2 25
K itch en  B o u q u e t___ 2 60
L au re l L eaves  _____  20
M arjo ram , 1 o z . _____  90
S avory , 1 oz. _______  90
T hym e, 1 oz. _______  90
T um eric , 2% oz. ___  90

STARCH
Corn

K ingsford , 40 l b s . ___ 11%
M uzzy, 48 1 lb. pkgs. 9%
Pow dered , b a r r e l s ___  7%
A rgo, 48 1 lb. pkgs. __ 4 15

K ingsford
S ilver Gloss, 40 1 l b ._11%

Gloss
Gloss

A rgo, 48 1 lb. p k g s__4 15
A rgo, 12 3 lb. p k g s ._3 04
A rgo, 8 5 lb. p k g s .__ 3 40
S ilver Gloss. 16 3 lbs. 11% 
S ilver Gloss, 12 6 lbs. 11%

Muzzy
48 1 lb. p a c k a g e s ___9%
16 3 lb. p a c k a g e s ___9%
12 6 lb. p a c k a g e s ___9%
50 lb. boxes ____________ 7%

W O O D E N W A R E
B a ske ts

B ushels , w ide band ,
w ire  h an d les  _______2 20

B ushels , w ide band ,
wood h a n d l e s _____ 2 35

M arket, d ro p  han d le  95 
M ark e t, sing le  h an d le  1 00
M ark et, e x t r a _________1 40
S plin t, la rg e  __________8 50
Splin t, m e d iu m ______7 75
S plin t, s m a l l __________7 00

B utte r P lates 
E sc an ab a  M an u fac tu rin g  

Co.
S ta n d a rd  W ire  E nd

P e r 1,000
No. % 2 86
No. % 3 17
No. 1 3 39
No. *>t 99
No. 3 4 97
No. 5 6 91
No. 8-E>0 e x tr a  ism  c a r t 1 21
No. 8-,50 sm all c a r to n 1 27
No. 8 E;o m ed'm 1 c a r to n 1 32
No. 8- 50 large c a r to n 1 60
No. 8-i50 e x tra lg c a r t 1 93
No. 4-i50 jum bo1 c a r to n 1 32

C h u rn s
B ar rei, ga l.. e a c h _ 0 40
B ar rei, 10 gal. e a c h _ 2 55
Stone, 3 ga l. . 39
Stone, 6 gal. . 78

S Y R U P S
Corn

B arre ls  ________________75
H a lf B a rre ls  _________ 81
Blue K aro , No. 1%,

2 doz. ______________3 40
B lue K aro , No. 2 2 dz. 4 05
B lue K aro , No. 2%, 2

doz. _________________4 95
B lue K aro , No. 5 1 dz. 4 90
B lue K aro , No. 10,

% doz. _____________4 65
R ed K aro , N o. 1%, 2

doz. _________________3 65
R ed K aro , No. 2, 2 dz. 4 60
R ed K aro , No. 2%, 2

doz. _________________5 25
Red K aro , No. 5, 2 dz. 5 10
Red K aro , No. 10, % 

doz. _________________4 85

Pure  Cane
F a ir  _____________
Good _____________
Choice ___________

T A B L E  S A U C E S
L ea  & P e rr in , l a r g e _5 75
L ea  &  P e rr in , s m a l l_3 25
P ep p e r ________________1 25
R oyal M in t ___________1 50
T o b a s c o _______________3 00
E n g lan d ’s P r i d e ____ 1 25
A -l, la rge  ____________5 00
A - l ,  sm all ____________2 90
C ap ers  ________________1 80

C lothes P in s
E s c an a b a  M an u fac tu rin g

Co.
No. 60-24, W r a p p e d _4 75
No. 30-24, W r a p p e d _2 42
No. 25-60, W r a p p e d _ 75

E g g  Case s
No. 1, S t a r ___________4 00
No. 2, S t a r ___________8 00
12 oz. size ____________4 50
9 oz. size ____________4 25
6 oz. s i z e _____________3 90

Faucets
C ork lined , 3 in. ______ 70
C ork lined, 9 in. ______ 90
C ork lined , 10 in. _____ 90

Mop S t ick s
T ro ja n  sp rin g  ______  3 25
Eclipse p a te n t sp rin g  3 25
N o . 1 c o m m o n  ______  3 25
No. 2. p a t. b ru sh  hold 3 25
Ideal, No. 7 ___   3 25
20oz co tto n  m op h ead s  4 80 
12oz co tto n  m op h e ad s  2 85

Pa ils
10 q t. G a lv a n iz e d ____ 4 50
12 q t. G a lv a n iz e d ____ 4 75
14 q t. G a lv a n iz e d ____ 6 00
F ib re  __________________ 8 50

T oothp ick s
E s c an a b a  M an u fac tu rin g

T E A
Japan

M edium  _____________40@42
Choice ______________49@52
F a n c y _______________60@61
B ac k e d -F ire d  M ed’m 
B a s k e t-F ire d  Choice 
B a s k e t-F ire d  F an cy
No. 1 N ibbs __________@55
Siftings, b u l k _________@21
S iftings , 1 lb. p k g s .___@23

Gunpow der
M oyune, M e d iu m _35@40
M oyune, C h o ic e ___ 40@45

Y o u n g  H yson
Choice ______________35@40
F a n c y _______________50@60

Oolong
F o rm o sa , M e d iu m _40@45
F o rm o sa , C h o i c e _45@50
Form osa , F a n c y _55@75

En g lish  B reak fa st
Congou, M e d iu m _40@45
C ongou, C h o ic e ___45@50
Congou, F a n c y ___50@60
Congou, E x . F a n c y  60@80

Co.
No. 48. E m co  _________1 60
No. 100. Em co _______3 50
No. 50-2500 E m co ___ 3 50

T rap s
M ouse, wood. 4 h o l e s ____ 60
M ouse, wood, 6 h o l e s __70
M ouse, tin . 5 h o l e s ____65
R at, w o o d ________________ 1 00
R a t. sp rin g  ___________1 00
M ouse, sp rin g  ______  30

T ubs
No. 1 F ib re  ________ 42 00
No. 2 F ib re  _______  38 00
No. 3 F ib re  ________ 33 00
L a rg e  G a lv a n i z e d _16 00
M edium  G alvan ized  13 50 
Sm all G a lv a n iz e d __ 12 00

W ash b o ard s
B an n e r Globe _____  8 00
B ra ss , S ingle ______  9 50
G lass, S ingle ________ 8 50
Single P e e r l e s s _______ 9 00
D ouble P e e r l e s s ___11 00
N o rth e rn  Q ueen ___  9 00
U n iv e rsa l __________ 10 00
O ur B es t __________ 10 00

Ceylon
P ekoe, M e d iu m ___ 40@45
D r. P ekoe, C hoice_45@48
F low ery  O. P . F a n c y  55@60

T W IN E
C otton , 3 p ly  c o n e ___75
C otton , 3 ply b a l l s ___75
H em p, 6 p ly  __________25

V IN E G A R

W in d o w  C leaners
12 in. ________________1 65
14 -in. _________________ 1 85
16 in. _________________2 30

W ood Bow ls
13 in. B u tte r  _________ 3 00
15 in. B u tte r  _________ 7 00
17 in. B u t t e r ________ 11 00
19 in. B u t t e r _______ 12 00

C ider, B en ton  H a rb o r_40
W h ite  W ine, 40 g ra in  20
W h ite  W ine, 80 g ra in  27
W h ite  W ine, 100 g ra in  29

O akland  V in eg ar & P ick le
C o.’s B ran d s.

O akland  A pple C i d e r_45
B lue R ibbon Corn ___ 28
O akland  W h ite  P ick lin g  20 

P a c k ag e s  no ch arg e .

W IC K IN G
No. 0, p e r g ro ss  ___ 70
No. 1, p e r g ro ss  _„  80
No. 2, pe r g ro ss  _— 1 20
No. 3, pe r g ro ss  _ 1 90

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  9
No. 1 F ib re  __________10
B u tc h ers  M an ila  _____10
K ra f t  _________________ 15
W ax  B u tte r ,  s h o r t  c ’n t  25 
l ’a rc h m 't  B u tte r ,  ro lls  25

Y E A S T  C A K E
M agic, 3 d o z . ________1 45
S u n ligh t, 3 doz. ____ 1 45
S u n ligh t, 1% d o z .___  73
Y east F oam , 3 d o z ._1 45
Y eas t F oam , 1% doz. 73

Y E A S T — C O M P R E S S E D  
F le isch m an , p e r d o z ._24



30 M I C H I G A N  T R A D E S M A N A p ril 28, 1920

Meeting of American Pomological 
Society in Grand Rapids.

I he year 1885 brought  into the life 
of Michigan horticulture experiences,  
influences and opportunit ies  which 
were profundly impressive. It would 
be hard to find a more hopeful and 
neighborly band of people than the 
bunch which formed the aggressive 
and progressive group which fostered 
and made serviceable the Michigan 
Horticultural Society.

1 he death of Charles Downing, the 
father of American pomology, that 
year, and the splendid tr ibutes which 
were paid to his m em ory  all over the 
world, brought  graphically before our 
fruit growers the possibilities in the 
life of a simple minded, common sort 
of a man who was willing to devote 
himself to the welfare of his fellows 
in a single line of effort.

The stimulus given to the lovers 
of the orchard, vineyard and garden 
by the narra t ive  of facts in public 
gatherings, concerning the life work 
of Downing, awakened a spirit of 
altruist ic effort which blossomed and 
bore fruit during this  period.

The movement for the preservation 
of onr farm wood lots  and to stay 
the thoughtless destruction of the 
forest areas which were a protective 
characteris tic  of our climate, was a 
p rom inent  feature of the hort icu l tu r
al meetings in Michigan in 1885, 1886 
and 1887. Papers were presented  and 
addresses given replete with sta tis t i 
cal information that  has never been 
refuted and which has gone into p e r
manent history and used over and 
over again in the p rom otion of N a
tional ideas concerning the obligation 
to secure and preserve a proper  p ro 
portion of forest cover in the interest  
of fruit grow ing  and general agricul
ture.

Through  the influence of a few lead
ing spirits, the American Pomological 
Society was induced to hold its b ien
nial session of 1885 in Michigan, leav
ing the exact location to the Michigan 
Society. There  was practically no op 
position to the selection of Grand 
Rapids. The date was the first week 
in September and the Legislature p ro 
vided a modest appropria tion  to de
fray the expense of hospitably en te r
taining the leading pomologists of the 
Nation. The program  was left to 
Michigan men and we inserted the 
subjects which would give us the 
largest value in open discussion. The 
attendance was large and represen ta
tive, the exhibit was phenomenal and 
the dist inguished guests united in p ro 
nouncing it the m ost valuable meeting 
of the Society tha t  ever convened. 
Michigan showed a thousand plates 
of fruit, exhibiting to the world, as 
never before, its pomological re sour
ces. A distinguishing feature of the 
great exhibit was a collection of native 
nuts, berries and o ther  fruits gathered 
and displayed by Prof. L. H. Bailey, 
who was at the beginning of his 
career as America’s foremost expon
ent of horticulture. I t  was at this 
meeting that  Mr. Roland Morrill  
made his first speech at a hor t icul tur
al gathering, and it was a m ost im
pressive one, as lie gave the details of 
shipments from the cities a t  the 
m outh of the St. Joseph River du r
ing the fruit season. I l is  figures were 
so large that  he was questioned quite 
sharply by the Eas te rn  delegates,  who 
found him thoroughly  equipped to 
support his statements. Mr. Morrill  
has given many effective addresses 
since tha t  occasion, over a wide area 
of the United States,  but  he has never 
made a more serious impression upon 
a receptive audience. In  tha t  ga the r
ing am ong the men who were to be 
come great  leaders,  I recall Prof. T.
\  . Munson, of Texas,  who beyond 
doubt was the m ost  valuable exponent 
of American grape culture; Prof. W il
liam Saunders,  of Ontario , whose in
fluence upon Canadian agriculture be
came world renowned; Dr. Charles E. 
Bessey, whose career as a botanist  
and p rom ote r  of horticulture  in Iowa 
and Nebraska became historical.

Michigan during this  year had the

honor of init iating the  m ovem ent 
which finally secured for the Nation 
a -separate Bureau of Pom ology  as a 
section of the D epar tm en t  of Agricul
ture, thus br inging into wide p rom in
ence in American rural life and N a
tional commerce a factor which has 
proved its worth  and justified its im
portance.

A m ong  the Michigan men whom  I 
recall as wonderfully useful during 
this period because of their practical 
demonstra t ion  of horticultural values 
were Benjamin Steere and S. B. Mann, 
of Adrian;  J. N. Stearns, of Kalam a
zoo; E v ar t  H. Scott,  of A nn Arbor;  
Tames Satterlee, of Greenville; A l
fred G. Gulley, of South Haven;  A r
thur  A. Crozier. of the Agricultural 
College; Robert  D. Graham, of Grand 

•Rapids; G. C. McClatchie, of Luding- 
ton.

No man exerted  a s tronger  influ
ence in p rom oting  a cordial re la tion
ship between the Michigan H ort icu l
tural Society and the State  Agricul
tural Society, which resulted in the 
useful and far reaching influence of 
the annual fair exhibits,  than Hon. 
I ra  H. Butterfield, of Lapeer. The 
writer  of these historical items, who 
was indentified with the horticultural 
activities of the State  a t  tha t  time, 
found his strongest  and m ost  reliable 
supporter  in Mr. Butterfield and a 
friendship was cemented in these ex
periences which led to m any combin
ed services to the state.

In 1886, for the first time at a Mich
igan fair, an expert  was secured to 
judge the whole exhibit. I t  was a 
successful venture, largely because of 
the character,  s tanding and wisdom 
of the man chosen for the  job. Col. 
G. B. Brackett ,  of Iowa, who a f te r
ward became Governm ent Pomologist,  
accomplished the service so accept
ably tha t  the object lesson became a 
continuous practice thereafter  in lieu 
of committees selected at the fairs.

During this  year the discussions 
a t  various m eetings of the State So
ciety and in sessions of local branch 
organizations, children’s horticulture 
and the embellishment of school 
grounds  and the importance of in
struc ting  all children in city and coun
t ry  schools about  the possibilit ies of 
soil culture were p rom inent  features 
and real progress  was made in popu
larizing the movem ent to make tuition 
in the principles of successful agricul
tural a feature of school curricula.  I t  
was really the beginning of the move
m ent which was subsequently urged in 
form er conventions and later adopted 
as a factor in the extensive w ork  of 
the agricultural college and which 
suddenly during  the late war reached 
a marvelous development.

This  year was the semi-centennial 
of the sta tehood of Michigan and as 
a m arker  erected with a horticultural 
inscription, President  Lyon prepared 
a very complete  h istory of Michigan 
horticulture  and it was issued in a 
volume which was a credit to the 
State.

Contemponaneously,  the  Secretary 
of the Society in response to a re-
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NewPerfection Floor
Packed In  SAXOLINPaper-lined  

Cotton, Sanitary Sacks

J U S T  S A Y  T H A T  T O  
Y O U R

C U S T O M E R S
IF  TH EY  SH O U L D  A SK  YOU W H Y , T E L L  ’E M -F O R  YO U  KNOW 

“ W H IT E  H O U S E ”  SPE L L S S A T I S F A C T I O N .

DISTRIBUTED A T WHOLESALE BY

L E E  6  C A D Y
DETROIT, BAY CITY. SAGINAW AND KALAMAZOO

“ECLIPSE” STANDS
f o r

Berries, Fruits and Vegetables

These Stands a re Steel Sectional Revolving Ball Bearing* 
Occupy 60 inches floor space—save two-thirds the space now 

used*

Manufactured by

The Wellston Manufacturing Co.
WELLSTON, OHIO, U. S. A.
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quest from the Governor, prepared a 
resume of the salient features of 
Michigan’s horticultural progress  for 
* u - cIlp̂ e^ ra^'on ° f  the anniversary and 

aPP^ar<><i a s one of the features 
of the published proceedings. At the 
State Fair this year in Jackson the 
horticultural Society secured from a 
hrm of nurserymen at Fredonia, New 
York, _an exhibit of 160 varieties of 
g r?PesWthe most extensive exhibit of 
this ever made on this continent, 
u really a sensational feature of 

the annual fair and created comment 
b f  the entire agricultural press of the 
country.

Near the close of this year there 
passed from the field of valuable 
horticultural service the venerable 
Marshall P. Wilder, President  of the 
American Pomological Society for 
many years. H is  life and service had 
been an inspiration to the leaders in 
Michigan horticulture and his loss 
was felt keenly by his friends in this 
State. Generous tributes of apprecia
tion of his unselfish work, which 
reached to all the states of the union 
and the provinces of Canada, found 
generous expression. His will p ro 
vided an endowment for special prizes 
to be offered by the Society over 
which he presided so many years. The 
writer  of these annals was the Secre
tary  at this time and took an active 
part  in the incorporation of the Am eri
can Society, so it could carry  out the 
provision of Mr. W ilder’s legacy.

Charles W. Garfield.

If anyone speaks evil of you, let 
your life be so that  none will believe 
him.

Figures Which Stagger the Imagina
tion.

Kalamazoo, April 23— I am sure you 
will be interested in knowing that  
many people th roughout the State  are 
urging me to allow them to use my 
name in the August primaries as a 
candidate for Governor on the Dem 
ocratic ticket. Notwithstanding that  
I consider this a great  compliment, 
up to the present  time I have given 
it no serious consideration.

I fully realize the deplorable situa
tion that  is confronting the tax payers 
of Michigan and for that  reason I 
feel that  both parties should be very 
cautious in selecting candidates for 
all offices within our State  who have 
the ability to serve the people wisely, 
economically and justly.

Probably  you are aware tha t  the 
tax levy in the State  of Michigan for 
the fiscal year of 1910 was $4,729,000, 
for 1918, $9,108,219.97; for 1919, $17,- 
430,895.73; and from the present ap
pearances,  there will be a deficit of 
possibly a half million dollars.

Our  present Governor’s extrava
gance in creating boards and commis
sions and his o ther  ways of spending 
money should be checked once and for 
all. The enac tm ent of his hobby, the 
State  Police, as near as I can ascer
tain, has cost  the State  more than a 
million dollars, and the appropriation 
for the fiscal year of 1919 which will 
end June  30, 1920, is about $375,000.

As a further illustration of the rapid 
increase in our State taxes, I wi 11 give 
you the levy for Kent  county for the 
fiscal year of 1918 which was $566,- 
010.86 and for 1919 which is $961,- 
798.01. Jam es B. Balch.

Puritan Flour
M ade a t Schuyler, N ebraska. A  strict

ly Short P aten t F lour w ith a  Positive 

G uarantee on each sack.

Mr. W illiam  J. A ugst, the P uritan  

Salesman, w ho has a  special advertis

ing features, will call on you soon.

JUDSON GROCER CO.
W h o le sa le  D istr ib u tors

G R A N D  R A P I D S  M I C H I G A N

W e carry in stock and manu
facture all styles and sizes in 
Loose Leaf Devices. We sell 
direct to you.

Flat Opening 
Loose Leaf Devices

G R A N D  RAPIDS, M ICHIGAN

BUSINESS WANTS DEPARTMENT
I IldCl ICU ___ ___ _ __ m m w wv.ll ta  tM Ttw| y ^I|

SfS^ t i0in " " d,t l ? U,ll..Cents, a ,^0rd .for each subsequent continuous" In se rtion ' 
l i ic n tL  lett? r s ! double price. No charge less than 50 cents. Sm all

rJ^ . i^ .1  I 1 sem ent!  In th is  departm ent, $5 per Inch. Paym ent w ith  order is required, a s  am ounts are too sm all to open accounts.

Would You Change Your 
Job For a Position?
We are looking for young 

men who have had general 
experience in dry goods who 
are eager to learn and in
crease their earnings.

An opportunity for live, 
ambitious men, seeking a 
future through energetic 
work.

Permanent, congenial posi
tions for the right young 
men.

O . M. S M IT H  & C O .
FLINT, MICH.

FO R  SALE---76 room  th re e  s to ry  b rick  
ho tel. H o t an d  cold ru n n in g  w a te r , 
s team  h ea t. In a  tow n of 12,000. T H R E E  
RA ILRO A D S. I t  w ill p ay  20% on in v e s t
m en t. W rite  o r w ire  care  box 65, D u ra n t, 
O klahom a. T . G rah am . 856

F o r Sale—G rocery  s to ck  a n d  fix tu res. 
E stab lish ed  te n  y ears . Good location  on 
m ain  s tre e t , a n d  doing  good business. 
W ill m ake  good proposition  for cash . 
A ddress  J .  S. B riggs, S ta tio n  A., L an sin g , 
Mich._________________________________ 857

W h a t’s th e  use of p ay ing  from  $1,000 
to $2.000 for a  spec ia l sa le?  W e w ill 
fu rn ish  free in s tru c tio n s  fo r th e  b ig g est 
an d  b e s t sale  you ev e r held. Sm all ch arg e  
for ads and  card s. Also m o n th ly  ad  s e r 
vice th a t  w ill s tim u la te  yo u r business . 
W rite  fo r p a rtic u la rs . P . O. box 449, 
K a n sa s  C ity. Mo. 858

On acco u n t of re tir e m e n t w ill sell m y 
s to ck  in G rand  R ap ids W holesale G rocer 
Co. a t  a  lib e ra l d iscoun t. F . C. E llio tt, 
1524 P o r tag e  S t., K alam azoo , M ich. 859

F o r Sale—Shoe an d  ru b b e r  s tock , ab o u t 
tw o th o u san d  do llars . Good va lue , old 
invoice p rice . D isplayed for inspection . 
L. J .  G ronseth . S u tto n s  B ay, M ich. 847

F o r Sale—S to re  an d  s to ck —S tore  b u ild 
ing, solid b rick , 2 s to rie s  24 x 60, full 
b asem en t, cem en t floor, s tone  w alls, 
p rice  on s to re  bu ild ing  $14,000. W a re 
house a n d  o th e r  bu ild ings, $5,000. S tock  
a b o u t $9,000. A. B rix iu s , ow ner, S t. 
M ichael. M inn._______  S48

If  you a re  th in k in g  o f go ing  In b u s i
ness , selling  o u t o r  m ak in g  a n  exchange , 
p lace a n  ad v e r tis em e n t in o u r  b u sin ess  
ch an ces  colum ns, a s  i t  w ill b rin g  you In 
touch  w ith  th e  m an  fo r w hom  you a re  
looking—T H E  B U SIN E S S MAN.

W an ted —F rom  $2,000 to  $5,000 s tock  of 
d ry  goods and  g ro ce rie s  in sm all live 
tow n on ra ilro ad . Do n o t a n sw e r un less 
you w an t to  sell r ig h t o u t for cash ; w ould 
re n t bu ild ing . A ddress No. 852 c o M ich
igan  T rad esm an . §52

I* ° r  Sale—C om plete a n d  u p -to -d a te  
m e a t m a rk e t a n d  g rocery  lo ca ted  in one 
o f th e  b e st c itie s  in M ichigan. E q u ip 
m en t includes ice m ach ine  an d  hone c u t 
tin g  m ach ine. D id $127,000 business  la s t 
year. Can be in c reased . W ill sell a b a t 
to ir  and  s to re  bu ild ing  fo r $16,000: s tock  
for $12,000; fix tu res  fo r $10,000. W ill re n t  
s to re  bu ild ing  if p u rc h a se r  p re fe rs  to 
lease  p rem ises. P u rc h a s e r  m u s t be p re 
p a red  to  m ake  s u b s ta n tia l p ay m en t down. 
A ddress  No. 854, c -o  M ichigan T ra d e s 
m an-_____________________  854

F o r Sale—$15,000 in te re s t in a  going  
co rp o ra tio n  to  one th a t  is w illing  to  tak e  
n  working* in te re s t  a s  g en e ra l sec re ta ry . 
I f  in te re s ted , w rite  a t  once. A ddress No. 
844, care  M ichigan T rad esm an . 844

BA NISH  T H E  RATS—O rder a  can  of 
B at and  M ouse E m b alm er and  g e t rid  of 
the  p e sts  in one n ig h t P rice  $3. T ra d e s 
m an C om pany, G rand  R apids, M ichigan.

P a y  sp o t c ash  fo r c lo th in g  an d  f u r 
n ish in g  goods s to ck s . L . S ilberm an , 106 
E . H ancock , D e tro it. 566

F o r Sale—Com bined g ro ce ry  a n d  m ea t 
m a rk e t. S tr ic tly  cash  a n d  c a rry . M ain 
S tree t, B a ttle  C reek. S tock  a n d  fix tu res 
a b o u t $3.000. 1919 business  $45,000. A d
d re ss  No. 837 c-o  M ichigan T rad esm an .

837
F o r Sale—S to re , a n d  s to ck  o f g en e ra l 

m erch an d ise  co n sis tin g  of g ro ce rie s , d ry  
goods, shoes, ru b b e rs : a n d  if one w an ts  
to hand le  feed a n d  hay , he can  do so. 
T he bu ild ings a re  of th e  old type , con 
s is tin g  of s to re , five sm all room  house 
a tta ch e d , b a rn , h a y  shed , good w a re 
house, a b o u t s ix  o r seven  a c re s  o f land . 
F e re  M arq u ette  m ain  line r ig h t by the  
s to re . C ash  p re fe rred , b u t m ig h t co n 
s id e r a  good tra d e  fo r fa rm  o r c ity  p ro p 
e rty . I t  will invoice all s tap le  s to ck  of 
a ro u n d  $4,500. Only s to re  in v illage tw e n 
ty - th re e  m iles n o rth  of B aldw in . W ill 
give b e s t of re a so n s  fo r selling . A v e ry  
la rg e  coun ty  to  d ra w  from . A ddress 
R ob’t. .1. F u ch s . D ublin, M ich. 860

W an ted —D ry  goods, g e n e ra l s to re , v a 
rie ty , h a rd w a re  o r  g ro ce ry  s to ck —live 
tow n. A ddress No. 851 c-o  M ichigan 
T rad esm an . '  851

F o r  Sale—Illinois, R ock Is lan d  C ounty , 
$9,000 s to ck  h a rd w a re , g roce rie s , d ry  
goods, shoes. Postoffice in s to re . T en  
m iles from  s ta tio n . V illage 75 people. 
B es t fa rm in g  d is tr ic t  in  s ta te .  Good o p 
p o rtu n ity  fo r co u n try  m e rc h a n t. E n q u ire  
F ra n k  S. C hilds, B uffalo T ra irie , 111. 840

W an ted —A good s to ck  g en era l m e r
chand ise  in exchange  fo r m y fa rm . G ro 
ceries, g en era l m erch an d ise , d ry  goods, 
c lo th ing , shoes. 1 m u s t tra d e  th is  fa rm  
qu ick . J . P . Ph illip s, M an ch este r, T enn .

829

M ER C H A N TS—FO R  R ED U C TIO N  o r 
CLOSING OUT sa les  w rite  A rth u r  E . 
G reene, Jack so n , M ich. 808

A T T E N T IO N  M ER CH A N TS—W hen In 
need of d u p lic a tin g  books, coupon books, 
o r c o u n te r  pads, d rop  u s a  card . We 
can  supp ly  e ith e r  b lank  o r  p rin ted . 
P rice s  on ap p lication . T rad esm an  C om 
pany , G rand  R apids.

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS

237-239 Pearl St. (naar the bridge) Grand Rapids

Bel-Car-Mo
Peanut Butter

Here is  a product that is the purest form in 
which the healthy, wholesome peanut can be 
eaten. Your customers w ill appreciate the fact 
that you carry it in stock. Display it.

’ Bel-Car-Mo comes in Sanitary Airtight Tins 
from 8 oi. to i00 lbs.
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THE FARM BUREAU.

Will It Ruin the Trade of All Mer
chants?

I he T radesm an is in receipt of the 
following let ter  from a leading p ro 
duce and grain firm in Easte rn  Mich
igan:

W e are very much in terested in 
reading your editorial in the April 14 
issue relative to the ten possibilit ies 
for governor  of the State  of Michigan.

W e are very much opposed to the 
Fa rm  Bureau movement am ong the 
farm ers which is being fostered by the 
present State  administration, a move
ment which is g rowing with g reat  
rapidity and. if not  checked, will 
eventually ruin the trade of all m er
chants.  W e say all m erchants,  be 
cause we can not  tell where it will 
stop. 1 he pa r t  of the public that 
joins in the m ovem ent are compelled 
to sign away a port ion  of their p e r 
sonal liberty. T hey  become a par t  of 
a great machine which will dictate  to 
their every action. The  movem ent 
destroys personal initiative, a p ro 
gressive quali ty that  has made this 
country  what it is.

The leaders of this m ovem ent claim 
to want to make it a st rictly n on
political afifair, but how easy it will 
be, when producers  all over the United 
States are handed in one gigantic 
body, for politicians to take it over. 
\ \  hat we want is a government by the 
people, not a soviet form of gevern- 
ment by classes which will be in con
t inuous warfare am ong themselves. 
W e believe this b a rm  Bureau move
ment and similar movem ents  should 
become a political issue in the coming 
election. We want to support an ad
ministration from the president down 
which will work for the interests of 
the people and not for classes.

W ish you would post us on the 
possibilit ies for L ieutenant Governor 
and their policies, also on o ther  state  
officials that  may have a bearing on 
the situation.

I he Tradesm an has in preparation 
analytical reviews of the various can
didates for L ieutenant Governor and 
Speaker of the House of Representa
tives, because these officers wield an 
influence second only to that  of the 
Governor. They accomplish this 
through the appointm ent of the com 
mittees in the two branches of the 
Legislature. I t  is a m atter  of com 
mon knowledge, for instance, that the 
Insurance Committees in both  houses 
have been practically selected by the 
legislative henchmen of the stock fire 
insurance companies for the past  
twenty  or th ir ty  years. The result 
has been that  little legislation in the 
interest  of the insuring publis could 
be accomplished. For ty  years ago 
the rail roads practically owned the 
Legislature through  the “assistance” 
they rendered influential men to se
cure their election. Public sentiment 
then became so s trong  against the 
unfair  m ethods of the railway a t to r 
neys and lobbyis ts  that it was not safe 
for any m em ber  of the Legislature to 
be known as a ‘‘railroad man.” Then 
the b rewers took a turn a t  the wheel 
and insisted on owning enough m em 
bers at each session of the Legislature 
to swing th ings their way. The slimy 
hand of the insurance monopoly has 
always been in evidence, but  its 
“w orkers” have kept so far in the 
background that  they have managed 
to accomplish their nefarious ends 
without being compelled to disclose 
their idenity. All they undertake to 
do is to secure the pledges of the 
candidate for governor and the two 
men who absolutely control legisla

tion th rough  the appointm ent of the 
committees. By working together  the 
chairmen of the insurance committees 
in both houses can put th rough  any
th ing  their m as te rs  order and defeat 
any measure the insuring public may 
aim to have embodied into law. The 
m anner  in which this  was accomplish
ed in the last Legislature was enough 
to make any honest m an sick a t  
heart.  At the last session the chair
man of the Senate committee—the 
adroit  I r ishman from Alm ont—double 
crossed his friends and repudiated his 
promises in order  to serve his master.

The same condition applies to every 
o ther  special interest  which seeks to 
obtain an unfair advantage over the 
people by selecting men for the Legis
lature who will consent to be servile 
tools of some m onopoly—for some 
sort  of consideration. I t  does not  pay 
to wait until  the Legislature is elected 
or assembled before seeking any kind 
of remedial legislation. The only way 
to accomplish this result is to see to 
it that  men are elected who will not 
stultify themselves by making p re 
election promises or  accept “assist
ance” from representatives of special 
interests who have private axes to 
grind.

Regarding the Fa rm  Bureau move
ment, the Tradesm an has as yet ex
pressed no opinion, because its aims 
and objects are so utopian and al
truistic  that  the organization cannot 
fail to disappoint the expectations of 
is crafty  and impractical founders.  If 
the pursuit  of its ideals results  in the 
curta ilm ent  of the business of the 
regular  merchant,  the T radesm an is 
“ag in” it on general principles, be
cause the T rad esm an ’s influence has 
a lways been exerted in behalf of the 
legitimate dealer when his rights  are 
menaced by  m ushroom  competit ion 
which invades his rightful domain. 
If  the Sleeper administration is giv
ing the m ovem ent encouragement,  it 
goes without saying that  he is ac tua t
ed solely by a desire to further aug
m ent the machine he is building with 
such great  care to land him in the 
Senatorship—a position he is unfitted 
to fill. Sleeper as United States 
Senator would be the g reates t  dis
grace Michigan has ever suffered at 
the hands of a mediocre man who is 
beneath the average hod carrier in in
telligence and has not the sense to 
see his own shortcomings.  Late re 
ports  from Lansing are to the effect 
that  Sleeper offers Secretary of State  
Vaughan the support of the Sleeper 
machine for the governorship  if 
Vaughan will agree to appoint Sleep
er Senator in the event of Senator 
Newberry  becoming disqualified 
th rough  the action of the Federal  
Supreme Court.  The  Tradesm an does 
not believe Mr. Vaughan will consent 
to be a pa r ty  to such a dirty deal. If  
he does, he will reverse the record of 
a lifetime and seriously disappoint his 
m any  friends. He  will find he can
not touch pitch without being himself 
defiled. The T radesm an confidently 
expects to see Mr. Vaughan announce 
that he is not a candidate in the very 
near future.

Commercia lism based on selfishness 
will never carry  the world through 
to peaceful prosperity .

National Biscuit Company Charged 
With Unfairness.

Charges of unfair  trade practices on 
the part  of the National Biscuit Com 
pany have been filed with the Federal 
Trade  Commission by the New York 
State Retail Grocers’ Association.

As stated by Secretary Mayer, of 
the Grocers’ Association, the facts 
are that, “The National Biscuit Com
pany sell their products- to chain 
store dealers on a price basis where
by purchases of $50 per m onth  are 
allowed a discount of 5 per cent.; 
$100 10 per cent, and on $200 per 
month, they allow a discount of 15 
per cent. The orders  for these bis
cuits are collected from each unit and 
delivered to each unit, just  the same 
as is done in the case where the deal
er is an individual grocer, but the 
goods are billed to the main store or 
office of the chain store, and the dis
count is allowed on the total p u r 
chases of all the stores,  regardless 
of any one of these units having sold 
less than the minimum quantity  re 
quired for the minimum discount.

“Thus the chain store dealers get 
the m aximum discount, thus buying 
15 per cent, under the individual, e s 
pecially the grocer who may not  be 
able to even reach the minimum quan
tity required by this arrangement.

“The discrimination appears when 
the individual retailer a ttem pts  to 
pool or  combine his orders  for b is
cuits with o ther  g rocers  in order that 
he may secure the maximum discount 
—which, in effect, is no different from 
what the chain store dealer does—he 
is denied this privilege. In some in
stances we know where a g rocer oper
ated three stores,  all his own, pooled 
his orders  of the three  stores at one 
store and delivered and billed a t  this 
one store, was told  that  he could no 
longer order, etc., in this manner, and 
each store m ust  operate as a unit, 
thus depriving him of the maximum 
discount allowance, a lthough buying 
the quanti ty  required. The individual 
pooling system requires only one de
livery and billing and order  collect
ing from each unit. In o ther  words, 
chains of stores num bering hundreds 
are O. K., but chains of two or three 
are all wrong.

“O ur contention is that  this  is 
w rong and unfair to the individual, 
depriving him of the discount privi
lege. notw iths tanding the fact that  he 
is willing to comply with all of the 
conditions,  thus giving the large chain 
store opera to r  a dist inct and valuable 
advantage and profit over his individ
ual competitors, and in many cases 
permit ting  the chain store dealer to 
undersell him.”

The accusations, as above stated, 
were submitted to the Federal T rade  
Commission and elicited a reply read
ing in part  as follows:

“W h eth er  the particular m atter  
about which you complain—viz., re 
fusal of manufacturers  and jobbers to 
fill orders  for split sh ipm ents—is one 
on which the commission should act 
would depend upon whether it is un 
fair and whether the public interest 
is involved.

“ If you or the association wish 
your letter to be taken as an applica
tion for the issuance of a complaint 
against  the National Biscuit Com

pany and the Loose-Wiles Biscuit 
Company, please let me know’, so that 
it may he docketed and investigated.” 

The reply also stated that  the Fed
eral T rade Commission now has the 
National Biscuit Company on trial 
relative to the practice of giving de
ferred cumulative rebates to retailer». 
“A decision will probably be leached 
within a few weeks.”

This  practice is described by' the 
commission as follows:

“A system of giving cumulative dis
counts or rebates in the sale of its 
bakery  products, whereby retail deal
ers purchasing its goods are given at 
the end of each m onth  certain rebates 
or discounts based and graded upon 
the aggregate  of the separate pur- 
chasees made by .such  dealers during 
the m onth;  that  the said system is 
designed and calculated to cause such 
dealers to confine their purchases 
e ither largely or exclusively to the 
products  of the respondent  (National 
Biscuit Company),  and to hinder and 
prevent  respondent’s competitors 
from making sales of similar products 
to such dealers except at so low a 
price as will not  only meet the price 
of the respondent  on its separate sales 
but will also offset the loss in rebates 
or  discounts resulting to such dealers 
in the event that  they divide their 
purchases during the m onth between 
respondent and one or more of its 
competitors  instead of purchasing e x 
clusively from the respondent .”

T he  Commission also alleges that 
the National Biscuit Company has 
“divided its selling te rr i to ry  into sep
arate and dist inct distric ts or  zones, 
and in the allowance of payment of 
the rebates or  discounts discrimin
ates between purchasers  by varying in 
different districts or zones the amount 
of aggregate  m onth ly  purchases upon 
which such rebates or  discounts are 
allowed or paid.”

Chicago householders who offer 
their homes for $500 to $3,000 during 
convention week in June, are really 
surprised at their own moderation. 
Hotels , reserved to the last barber 
chair, are charging $100 a room and 
rigidly limit the num ber of their oc
cupants.  But in these North  Shore 
m ansions and South Side apartments  
there is still sleeping accommodation, 
in bathtubs, on kitchen ranges, over 
bureaus and windowsills and on the 
floor. In 1916 Chicago counted 12,- 
000 visiting Republicans in the Coli
seum and scores of thousands ou t
side. She will not be satisfied if the 
coming love-feast, init iating what R e
publicans hope will be the m ost  ir
resistible march to the W hite  House 
in history, does not show’ delegates 
housed even in the Lake Michigan 
cribs. But Chicago householders 
may yet overreach themselves. As 
heat, brass  bands and congestion be
come more indispensable to the P re s 
idential nomination, sleep becomes 
more dispensable. Few ever sleep 
anyway; hours outside the Coliseum 
will be spent in hotel lobbies, tele
graph rooms,  long-dis tance booths 
and feverish conferences.  Naps can 
be sought during  the three-hour  nom 
inating speeches and the hour of 
automatic applause for leading candi
dates.


