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4444 Arid know in advance that if you had his chance **
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FRANKLIN GOLDEN SY R U P
Always in Season

^■UbS« tO**

For table or for 
cooking.

Has the pleasing 
cane flavor and is 
of the quality of 
Franklin Package 
Sugars.

The Franklin Sugar Refining Company
PHILADELPHIA

“A  F ranklin  Cane Sugar for every use5

Granulated. Dainty Lumps, Powdered, 
Confectioners. Brown, Golden Syrup

Another Shredded Wheat Factory
The increased demand for Shredded Wheat 

is the marvel of the cereal business. To meet 
this demand we are now building a new 
model, sanitary, sunlit factory in Niagara 
Falls—a duplicate of the newest factory re
cently erected on Erie Avenue. With these 
increased manufacturing facilities we will 
soon be able to supply the full demand for

Shredded Wheat Biscuit
Shredded Wheat is 100 per cent, whole wheat, 
nothing wasted, nothing thrown away. Con
sidering its real nutritive value, it is still the 
cheapest food in the world.

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.

s
P M
M l :

Red Crown

5

INSTANT-SERVICE

Pure Food Products
Are

Fast Selling Items
that

Build B usiness
Packed in all popular, 
universally demanded 
varieties.

Sold by Wholesale Grocers 
Exclusively

Nationally Advertised

ed drawnp § !  Acme Packing Company
CH ICAG O. U. S. A .

INDEPENDENT PACKERS



* . ÿ

Thirty-Seventh Year GRAND RAPIDS. WEDNESDAY, JULY 21. 1920

t

J

MICHIGAN TRADESMAN
(Unlike any other paper.)

_  Each Issue C o m p lete  In Its e lf.
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Published W eekly by 
T R A D E SM A N  COM PANY  

G rand Rapids.
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Subscrip tion  Price.
T h ree  d o lla rs  per y e a r ,  if  p a id  s t r i c t ly  
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“YO UR SW O RD S FIR ST .’

Number 1922

. • ; After one of the decisive batt les of
the Beninsular war the general ci ffieers

* Ì -
of the defeated arm y presented them-

' ) ' selves before \ \  cllington and began1 with compliments and con gi•atula-
^. 4 __ tii ms. \ \  cllington stopped the m ab-

ruptly with the tmulinami, “(.ientlc-
♦ men. your swords first !”

l 'o r  the lirst time since the armistice 
a similar word was heard on July 5 
at Spa. Despite the ravings of the 
non-combatant  swashbuckler, Count 
zu h’eventlow, shouting that the sign
ing was "criminal,” it may he happily 
believed that  the mass of the German 
people know that  Germany was de
feated by the Allies.

In the months tha t  have passed 
since the lighting ceased it is reason
able to believe that far more p rogress  
would have been made to a League 
and a permanent  peace, in which Ger
m any would have shared and p ros
pered. if at Versailles the haughty  and 
a rrogan t  head of the German delega
t i o n ,  Count von Brockdorff, had been 
met with a similar perem ptory  com 
mand.

With the millions of desolated acres 
and ruined homes in Poland and Bel
gium and Flanders still in the silence 
° ‘ >heir u tter  desolation; and the hun
dreds of thousands of little children in 
those lands and Serbia and Armenia 
cry mg for food; and France, with her 
unparalleled devotion and sacrifice; 
St i l l  si tting under the German terro r  
ot the past fifty years;  and we in 
America, whose sons have shed their 
blood or laid clown their lives in 
France, forced to ask whether the 
sacrifice was in vain; is it too much 
to hope that there will he no more 
parleying about economics and trade 
until the conferees of the Allies shall 
make it clear that  the issue over which 
the war was fought is closed and the 
war is won?

The only possible basis of a pe r
manent peace is predicated on the 
admission of Germany tha t  she was 
justly  defeated; that  the German peo
ple are a race of brutes, unfit to as
sociate with civilized people like the 
French, English and Americans; that

it absolute  and impartial justice is 
meted out to her, every male German 
must he emasculated, the same as she 
treated her prisoners and the male 
children of France, Poland and Bel
gium; that  the German language he 
forever abolished and anyone who 
persists in speaking the hated tongue 
he subjected to the death penalty; that 
the terr i to ry  of Germany he divided 
up among the nations she attacked 
with such ferocity and treated with 
such brutality. Only under these 
terms can any lasting peace he made 
with the bloodthirsty  brutes who m as
querade as supermen and whine like 
whipped curs when asked to do what 
no German has ever done—make his 
word good.

STR ETC H IN G  T H E  LAW .
It not easy for anyone, least 

of all a novice, to establish "fair 
prices." Out in Oklahoma there has 
lately been settled an indictment 
brought against every wholesale g ro 
cer in the State on the ground of 
profiteering. The Judge (Pollock) 
found that the jobbers were not guilty, 
and in rendering his decree said some 
very pertinent things; for instance, 
this:

\ \  hat is an excessive price or a 
low price tor any commodity, in all 
reason, is, and ever must continue 
to he, one of comparison only. "There 
is nothing either good or bad, Imt 
thinking makes it so. Being a m at
ter capable of ascertainment only by 
comparison, and incapable of being 
judged by any fixed standard, and in 
the end controlled by the law of sup
ply and demand, can it he possible tor 
the law-making power in the first in
stance to create a criminal offense 
in such vague, indefinite, uncertain 
language as that found in the amend
ment, and, having done this, again is 
it possible under the settled principles 
of criminal practice and procedure in 
the courts  of just ice of our country, 
guided by a written constitution, to 
charge a citizen with the commission 
of a crime in the vague, indefinite, un
certain, general language of this 
enac tm en t? 1 do not so believe, and
if it he so held, now or in the future, 
by our courts, then our much vaunted 
freedom of the individual citizen front 
oppression will become as unstable, 
uncertain and un trustworthy as hiero
glyphics written in mud.

" I lie time is coming,” says a well 
knowui grocery trade secretary in 
commenting on the decision, "when 
those who are now running amuck 
with knives and bludgeons, seeking to 
slaughter business and disgrace good 
citizens, will themselves face re tr ibu
tion and punishment. In the m ean
time the business men will go on 
doing their  business as they under
stand it and will defend their rights 
when forced to do so ”

"-My watch was slow,” or "I didn’t 
know it was loaded, or "I fo rgo t” are 
excuses of the man who thinks that 
ail it is necessary for him to do is to 
get by.

W O OD SH O U L D  ST O P POSING.
Everybody whose attention has 

been directed to the career of William 
M. Wood. President of the American 
Woolen Company, concedes his busi
ness sagacity and his undeviating 
lookout for his own interests. His 
great weakness is a kind of vanity 
which manifests itself in a desire to 
talk of himself as a public benefactor. 
As long as he goes on with his money 
grubbing- or grabbing— no one, ex
ec pi occasionally the public authorities 
takes any interest in him. But when, 
as too frequently happens, he pats 
himself on the back with his voice— 
to use a Hihernic ism—he provokes 
remonstrance, and when he tries to 
just ify himself lie arouses wrath. An 
instance of the former kind was his 
insistence on being regarded as a pa 
triot because his company made cloth 
which was used by the army in the 
recent war. Not only were his per
sonal profits and those of his com
pany much swollen by the transac
tions hut lie knows that, if the Gov
ernment had chosen to do so, it could 
have commandeered his mills and 
have obtained its cloth very much 
cheaper than he furnished it. Just  
now Mr. W ood is trying to keep up 
the price of woolens, and in pursuance 
ot this he issued a sta tement last 
week addressed to retailers. He 
warns them not to expect much, if 
any, reduction in prices because, al
though wool is cheaper, labor, fuel, 
transporta tion and dyes are dearer 
than they were a year ago. lie ,  of 
course, states these increases in terms 
ot percentage, which is a favorite de
vice of the profiteers, hut forgets to 
say how huge his profits were on last 
year s prices. Nor does he indicate 
any intention of reducing any of the 
numerous salaries lie draws in one 
capacity or another,  which were re 
ferred to in the recent investigation 
ot the Department of Justice and 
which add perceptibly to the cost of 
every yard of goods his mills turn 
out. J| Mr. W ood  will stop posing, 
and will submit with grace to the de 
flation which must come, the prices 
oi woolens will he much lowered and 
the American Woolen Company will 
still make big profits on every dollar 
ever invested in its business.

T H E  COTTON M ARKET.
With the new cotton year only a 

couple of weeks distant,  more a t ten 
tion is being paid just  now to the 
prospects of the forthcoming crop 
than to the remnants of the old one. 
So the bulletins of weather and other 
conditions in the growing districts 
are watched with especial interest.  
Each week seems to show added im
provement and the recoverv from a 
late and very unpromising start  is 
considered remarkable. If fall does 
not come too early, it is predicted 
that the crop will he very much larger

¡■than any est imate thus far put out.
I lie figures of cotton consumption for 

f^.lune, issued during (he past week, 
showed a total of 555,521 hales of lint 

‘and .1.5,'GO of linters used during the 
month, which was a very good quan 
tity. This month and next will show 
E*s>. At the end of June there were 
on hand at mills, compresses and 
storage warehouses 5,X5T5g2 hates of 
lint and M-I.Sln hales of linters. There 
is no buying for export worth m en 
tioning and practically no spot de 
mand down South lor any purpose. 
In cotton goods of one kind or a n 
other there are unmistakable evi
dences ot price weakening. Conces
sions have been made on gray goods 
of various constructions, and it is ex
pected that bleached fabrics will fol
low the same course when openings 
are had on them, which are expected 
to occur within the next fortnight.  
The same will probably hold true re 
garding other cotton fabrics. Knit 
goods seem to he in a class by th em 
selves. Manufacturers are talking o f  
an increase of from 55 to 50 per cent, 
in prices over those o f  last spring, 
while jobbers who have not yet dis
posed of all their fall goods say it will 
be hard to get advance business on 
such a basis. Retailers, under the urge 
of consumers, are selling gods at low
er than jobbers ' prices. While maun 
facturers in general say they will not 
get out goods except on actual o r 
der-,at least one large concern is u rg 
ing jobbers to wait, on the ground 
that prices will conic down. The best 
indications are that  the jobbers will 
he in no liurrv to order.

A DILEM M A OF DEA TH .
French authorities have a white 

elephant on their hands in the form 
of a German prisoner of war, who, 
although condemned t o  death, cannot 
lie executed, nor can his sentence he 
remitted.

The prisoner is a German named 
llupp, who was tried two years ago 
by court-martial for the murder, in 
a trocious circumstances, of a fa rm er’s 
wife and daughter, afte lie had assau lt
ed and ravished both in the usual 
German way and then mutilated the 
bodies in accordance with the s tan 
dards of brutality established— and 
still defended by the German people, 
lie  was condemned to death. Imt it is 
now found that  lie cannot he executed. 
In the Berne Convention of 19FS the 
Allies and Germany agreed not to 
carry out sentences on prisoners  of 
war.

It was intended to insert in the 
peace treaty  a clause enabling the 
Allies to deal with flagrant crimes, hut 
at the last m om ent it was omitted 
It would seem that  Hupp will have' 
to wait in prison all his life as a con
demned man whose sentence can 
neither he remitted  nor carried out.
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E IG H T  D O L L A R S P E R  Q UART.

B righ t F u tu re  in  S to re  fo r the  S traw 
berry .

T w en ty  sum m ers ago I spent a 
m onth w ith one of m y sisters who 
lived near E ast Po rtland , Ore. H er 
hom e had th ree  g reat a sse ts—a g lo r
ious view of M ount H ood, snow  clad 
all sum m er; som e rem arkable cherry  
trees, of w hich m ore anon, and a large 
straw b erry  bed. O regon is as fa
m ous for its frag ran t wild straw b er
ries as F rance is for its fraises des 
bois; give these luscious berries the 
advantages of a “college education” 
in a garden, as M ark T w ain would 
say, and— well if W eb ste r could 
have tasted  them  he would have de
fined am brosia in his d ictionary  not 
as food of the gods, but sim ply as 
O regon  straw berries.

A m brosia was so easy to raise in 
th a t S tate th a t the m arket was g lu t
ted. I t  cost 1 cent for a basket and 
ano ther cen t for a C hinam an to  fill it 
with berries. And the P o rtlan d  g ro 
cers refused to  pay m ore than  2 cents 
a quart! C onsequently  these incom 
parable berries were left unpicked— 
except those .w e selected for our table. 
Now, to jum p from  P ortland , Ore., to 
G rand Rapids, Mich., o r thereabouts, 
we are paying for straw berries, this 
sum m er, 40 cents a quart. T h a t is 
ju st tw enty  tim es as m uch as was 
paid tw en ty  years ago; consequently  
tw en ty  years hence straw berries will 
be tw en ty  tim es 40 cents, o r $8 a 
q u a rt—-any school-boy could figure 
th at out.

If, a t p resen t prices, m ore than 
$25,000,000 w orth of s traw berries are 
sold in the U nited S ta tes every  year, 
tw enty  years hence, a t $8 a q u art— 
but let us drop arithm etic , it isn ’t pop
ular—boys usually  m ake a bonfire of 
their m athem atical school books.

I t  is in te resting  to know  th a t A m er
icans eat half of all the straw berries 
m arketed  in the w orld (w hen we like 
a th ing  we do like it, “sure”) and th a t 
New Y ork is the g rea tes t m arket for 
this b e rry  in the world. It was so, 
for . th at m atter, as long ago as 1849, 
when the E rie R ailroad alone sent 
into th a t city (population , 300,000) no 
icw er than  80,000 baskets in one day. 
Yet a cen tury  ago, in the year 1820, 
a few w agonloads of H ackensack b e r
ries, sent across the  H udson in sailing 
sloops twice a week, when w ind and 
tide perm itted . constitu ted  New 
Y ork’s entire  supply, as F. H . H exa- 
nier in form s us; and—listen!—a p er
iod of th ree  weeks com prised the lim 
its of the straw b erry  season.

T hree  weeks! A t p resen t, if we 
have p len ty  of m oney, we can have 
them  every m onth  in the year and 
everybody can have them  six m onths 
out of the tw elve; p artly  because 
they come first from  the far South 
and finally from  the far N orth , but 
chiefly because the g row ers have in 
course of tim e developed five types 
of berries, the  very early, early, m id- 
eason, late and very late. T he w ord 

"everbearing ,” applied to  any p a rticu 
lar variety, m ust a t p resen t be taken 
w ith a grain  of chloride of sodium, 
but we are ge ttin g  there. H undreds 
of garden  m aniacs have been busy try 
ing  to  im prove the s traw berry  in var
ious d irections. Scarcely a dozen of 
them , we are told by Prof. S. W .

F le tch er of the Pennsy lvan ia  State 
College (w ho has w ritten  a fascinat
ing book on “T he S traw berry  in 
N o rth  A m erica”), have had any finan
cial rew ard  for their efforts, bu t crea
tive garden ing  is such an enjoyable 
occupation th a t few ob ject even if it 
is only a labor of love.

L u ther B urbank, as usual, is in the 
lead. > H e has created  som e luscious 
new varieties by hybrid izing  our best 
berries w ith choice seeds from  Chili 
and o th er countries w here th is b e rry  
excels, wild o r cultivated. I m yself 
bad tbe good fortune to  taste  some 
of these one afte rnoon  a t Santa Rosa, 
Cal., in com pany w ith Jo h n  B ur
roughs, who was quite ecsta tic  over 
the “P a tagon ia ,” our h o st’s latest 
creation. It had a delicious pineapple 
flavor, blended with its own arom a; 
1 also tasted  a w hite b erry  which 
made me exclaim  th a t put sugar 
and cream  on it would be a crim e.

T he im portance of B urbank’s new 
varieties lies in this, th at he has aim 
ed at flavor, ra th e r than  a t color and 
size. T o cite his own w ords: “I 
th o ugh t th a t a good hom e straw b erry  
th at is tender, sw eet and of fair size, 
ra th e r than  of exaggerated  p ro p o r
tions, com bining these qualities with 
the equisite flavor of som e of the wild 
berries, would be a d istinct acquisi
tion .”

T he final stage in the perfecting  of 
the s traw berry  will be, in his opinion, 
the elim ination of the seeds which dot 
its surface, partly  because they  m ar 
the tex ture  of the b erry  and p a rtly  
because they make a needless d raft 
on the energy of the plant. But th is 
is less im p o rtan t than  his em phasiz
ing of the flavor. Poor, dear flavor! 
I t ’s the one th in g  the consum er really  
w ants (although  he coquets foolishly 
with size and color) and the one th ing  
he seldom  gets a t its best, unless he 
raises choice varieties in his own g a r
den and lets them  ripen on the vine.

I t is an old story , th is conspiracy 
against the consum er, th is substitu 
tion by wholesale and re ta il m arket- 
men of p roductiveness and good ship
ping qualities for flavor; th is trium ph 
of m ediocrity  over m erit. F o r tw en
ty years the b e rry  favored by them  
was the W ilson, w hich th a t noted  
epicure and peacher, H en ry  W ard  
Beecher, denounced as “the w icked
est berry  th a t was ever indulged w ith 
liberty . It is an invention by which 
the p roducers m ake m oney out of the 
consum ers’ m isery. I t  has every qual
ity of excellence except in the m atte r 
of eating. I t m ight live in a sugar 
bowl and be acerb and crabbed still.” 

T here  w ere luscious berries in 
B eecher’s day, bu t the public had no 
chance to buy them . And to-day? 
L isten  to Prof. F le tch er: “A rom a 
has been sacrificed as well as flavor.
A handful of the early  P ines and 
Scarlets perfum ed a room  w ith de
lightful appetizing  fragrance. Few 
contem poraneous sorts have m ore 
than  a fain t and fleeting arom a.” 
A m ong those th a t have arom a and 
flavor are varie ties— Brandywine, M o
narch, L o n g w o rth ’s Prolific and some 
T exas varieties, which B urbank cro ss
ed w ith Chilian, V irg in ian  and Cali
fornian so rts  before he reached  the 
ideal bery  referred  to, a fte r he had 
grow n and fru ited  som e half m illion

seedlings, rep resen tin g  every corner 
of the world.

T he tim e m ay come when every 
m an will be his own gardener, and 
then all will be able to. en joy  such 
berries. T o be sure considerable 
horticu ltu ra l skill is required  to  raise 
straw berries, and everybody is a t the 
m ercy of rain and shine. T he sun 
is needed to  supply the  fragrance and 
flavor, and as for rain or irrigation , 
“it is definitely know n th a t it takes 
600 barre ls per acre to m ature a crop 
a fte r the fru it is se t.” F o r m ost of 
us evidently there  is little  hope for 
b e tte r berries unless we can reform  
the m arket gardener. Luckily, even 
m ediocre berries have their charm — 
at least with cream  and sugar o r in 
shortcake.

B urbank’s favorite m ethod of using 
seeds or g ra fts  of wild berries to im 
part a rcih flavor to  his new hybrid 
c reations is also exemplified in his 
cherries and plums. I re ferred  to 
some rem arkable cherry  trees in my 
sis te r’s place; they  were blends of 
wild and cultivated varieties, and their 
flavor was superlatively rich and en
trancing. I am glad to  know that 
Mr. B urbank is at p resen t engaged in 
work a long th is line. I wish also he 
would give the sour cherry  a tougher 
skin to  make it easier to tran sp o rt 
ripe to a distance. T o me a sour cher
ry  is infinitely m ore luscious than  the 
sw eet sorts. The best I ever ate were 
a t the Swiss chateau  of Paderew ski, 
who shared m y preference. T hey 
were a special varie ty  he had brough t 
from  Poland. R em em ber th a t no less 
an epicure than  Lucullus introduced 
the sour cherry  in Europe. R em em 
ber also th a t when thoroughly  tree- 
ripened “the so-called sour cherry  is 
nearly  sweet an d .th e  mild acid is very 
w holesom e,” to cite E. P. Pow ell, 
whose “The C ountry  H om e” is the 
best guide I know fo r am ateur g a r
deners and orchard ists who wish to 
raise b e tte r berries and fru its than  can 
be bought from  the ho rrid ly  selfish 
m arket gardener.

I wish I had left m yself m ore room  
to talk  about the plum s in which B ur
bank has so m arvellously blended the 
flavors of A m erican wild varieties with 
European, Japanese, Chinese, A m eri
can and o ther cultivated kinds. W hat 
im portance he him self a ttaches to 
these new hybrids you m ay infer from  
the fact th a t he has devoted a whole 
volume to them  in the gloriously  il
lustrated  set of tw elve books which 
re la te  his life w ork in detail—books 
which no progressive  gardener can 
afford to be w ithout. T he plum  vol
ume is as fascinating  as a rom ance— 
m ore so to those afflicted w ith the 
garden ing  mania. I have read  it th ree  
tim es. In 1912 no fewrer than  564 
carloads of B urbank plum s, m aking 
m ore than  one-th ird  of all shipm ents, 
were railroaded east from  California; 
yet the best of the  B urbank varieties

are only beginning to  be know n; they 
are the result of th irty  years of hy
bridizing—of tossing  seedlings from  
all the w orld into the “Santa  Rosa 
m elting po t,” as he calls it. Since 
1885 he has in troduced sixty-tw o va
rieties. A m ong them  are  plum s the 
flavor of w hich suggests the peach, 
apricot, apple, pear, lem on, orange, 
banana, pineapple and berries of vari
ous kinds. Specially notable for flavor 
are the Nixe and the Gee whiz—the 
la tter so nam ed because a v isitor, after 
b iting  into one, used th a t w ord to 
express his g u sta to ry  delight.

T he “R eds’ now  in the m arket are 
am ong the m ost in teresting . T hey 
are descendants of a Satsum a plum  
which the Japanese call Uchi-Beni 
(red  inside), im ported  and im proved 
by Burbank. A basket of these is on 
my table this m om ent, filling the room  
w ith a fragrance vying and b lending 
with th a t of a bunch of rose-scented 
peonies. H en ry  T. Finck.

M enace of the Closed Shop.
T he very union labor leaders who 

properly  insist on “equality  of op
p o rtu n ity ” under the constitu tion  are 
the very m en who, in the same 
breath , are m aking every  effort to  
defeat th a t vital A m erican principle 
by dem anding the closed shop. T heir 
strenuous and superhum an effort is 
to be able to  say to  every A m erican 
that, no m atte r how fit or efficient 
he m ay be, he cannot w ork in certain  
or any industries, o r particu lar o r all 
shops and factories, unless first he 
pays dues and m akes oath  to  stand 
by the labor union, and usually  at 
any and all events and costs.

No m atter how inefficient, how un- 
A m erican or otherw ise undesirable he 
m ay be, he m ay step in to  all the 
righ ts and privileges of an A m erican 
to work, if he subm its to  their class 
regulations and dom ination.

T his closed shop, th is repudiation 
of the righ ts of every A m erican citi
zen, is the m ost despicable menace 
in all of union labor’s un-A m erican 
and uneconom ic dem ands and en
croachm ents.

T he rank  and file of o rganized  la
bor is ju s t as fair-m inded as you and 
I th ink  we are. B ut o rganized  labor 
is, ju st like our politics—in the hands 
of narrow -m inded, designing men. 
O rganized labor, to-day, is in the 
hands of a sm all m inority  of reds and 
radicals of the F o s te r and F itzpatrick  
types, and organized labor under its 
p resen t day m ethods has run  its 
course. T he fact th a t they  are w rong 
and crim inal in their no tions is not 
the point. T he point is th a t thou
sands of m en do no t know th a t they 
are w rong  and it is p a rt of our job  
to help correc t th is situation.

Benjam in F. H arris ,
P residen t F irs t N ational Bank, 

C ham paign, 111.

WE OFFER FOR SALE
U n ited  States and F oreign  G o v ern m en t B on d s

Present market conditions make possible exceptionally 
high yields in all Government Bonds. Write us for 
recommendations.

How e , Snow , Co r r ig a n  & b e r tl e s
401-6 Grand Rapids Savings Bank Bldg., Grand Rapids, Mich.
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Quantity Buying vs. 
Good Merchand

The action of one of the large manufacturers of a household 
article in flattering the retailer by announcing a direct sales pol
icy, and offering the jobbers who have helped them establish their 
business the privilege of handling their goods without any profit, 
has brought up again the question of “sales through jobbers ver
sus direct-selling.”

A considerable number of our customers have asked if this 
meant that other manufacturers would follow the same policy 
and what this would mean to future merchandising.

It is our belief that the jobber and retailer combined, form 
the most economical and satisfactory method of distribution for 
food products and kindred lines. Direct selling may be of some 
small benefit to a few of the larger stores, chain stores, etc,, but 
it is a distinct disadvantage to the large majority comprising 
the balance of the dealers.

Direct buying means quantity buying with large stock, 
or else it means excessive freight charges with a small profit.

Direct buying means an accounting system which can take 
care of the transactions with hundreds of manufacturers whose 
lines are carried in the retail store, and this entails a large amount 
of bookkeeping and expense.

Direct buying subjects the dealers to the continual annoy
ance of delayed shipments, (loss and damage in transit) as well 
as the continual calls at the freight house for daily shipments 
which must arrive.

Direct buying means eventually that the cost to the retailer 
must cover the excessive costs to the manufacturer which are 
entailed by the tremendous system of bookkeeping (which car
ries accounts with all the retail dealers of the country instead 
of a comparatively few jobbers), and the losses which must occur

from manufacturers handling credits at long distances under no 
personal contact—whereas, at present, there are practically no 
losses in accounts which they carry with the wholesalers. This 
means that, eventually, the prices to the retailers by direct selling 
cannot be materially less than they are now with the jobbers.

Direct selling is in the interest of building up a few larger 
corporations in the larger cities of the United States, such as 
chain stores, and tearing down and destroying a large number of 
smaller independent retailers throughout the country which help 
to build and support the smaller cities.

Whereas, BUYING THROUGH THE JOBBER means 
carrying an account with one, two or three jobbers as the dealer 
prefers—having all of your goods delivered at one time and the 
elimination of a tremendous amount of bookkeeping.

It means the developing of good merchandising methods by 
being able to do the largest possible amount of business with 
the smallest possible stock.

It means the survival of a large number of medium and 
small sized retailers, instead of building up a few large retailers.

It means having a constant source of supply near at hand 
which can be depended upon promptly, instead of the great an
noyance of being out of a large number of items which are de
layed in transit.

And distribution by the combined efforts of the wholesaler 
and retailer means to the consumer the delivery of food products 
from the manufacturer to themselves at the lowest possible cost 
of scientific handling. This method through competition must 
excel any other method from the standpoint of economy, and cost 
to the consumer must be less than where the manufacture and 
marketing is controlled by one immense corporation.W o r d e n  Q r o c e r  C o m p a n v

The Prompt Shippers.
Grand Rapids—Kalamazoo—Lansing



Fow lerville—A. R. M iner has open
ed a self-serve g rocery  store.

B ancroft— H. P. Shane is rem odel
ing and en larg ing  his jew elry  store.

Allegan C harles M ay has engaged 
in the jew elry  business on H ubbard  
street.

H ersey—Jacob W . R ichard  suc
ceeds F rank  P ro c to r in the g rocery  
business.

M arquette— T heA tlan tic  & Pacific 
T ea Co. has opened a sto re  on South 
F 'ront street.

C orunna— Sherw ood Godfrey, re 
cently  of B ancroft, has engaged in the 
undertak ing  business.

Shepherd—T he Shepherd E levator 
Co. has increased  its capital stock 
from  $5,000 to $15,000.

H illsdale The H illsdale M erchan
dise Co. has increased  its capital stock 
from  $30,000 to  $60,000.

F lin t—T he Jo h n  P. R yan Co., jew el
er, has increased its capital stock 
from  $18,00 to  $50,000.

H ighland P ark —T he Peoples S tate 
Bank has been incorporated  w ith an 
au tho rized  capital stock of $100,000.

H in t 1 he C itizens C om m ercial & 
Savings Bank has increased its cap
italization  from  $150,000 to $450,000.

B ridgew ater—T he F a rm ers’ P ro 
duce Co. has been incorporated  with 
an au thorized  capital stock of $50,000.

D e tro it 1 he C harles W . G erbig 
Co., dealer in varnishes, etc., has in
creased its capital stock from  $6 000 
to $30,000.

Jackson The G aylord-A lderm an 
Co., conducting  a departm en t store, 
has increased its capital stock from  
$150,000 to $300,000.

B ancroft— B. 13. R athbun, who re 
cently  sold his g rocery  stock to T res- 
cott & M organ, has re-engaged in the 
sam e line of business.

Bay City—The F. H. Cash Co., 
wholesale dealer in bu tter, eggs and 
cheese, has increased its capital stock 
from  $35,000 to  $75,000.

Shelby—C. S. Sorenson, who sold 
his g rocery  stock about six m onths 
ago, will re-engage in the same busi
ness in the C onverse building, Ju ly  24.

Pequam ing— The A ura F arm ers Co- 
O perative A ssociation has been o rg an 
ized to conduct a general m ercantile 
business, with an au thorized  capital 
stock of $10,000.

C om m erce— Fire, due to defective 
w iring, caused the com plete loss of 
hotel C om m erce and the store build
ing and stock of general m erchandise 
of H. P. A ndrew s, Ju ly  17.

C edar Springs— H. E. A ndrus has 
sold his d rug  stock to  J. A. Skinner 
and his store fixtures to parties o u t
side. H e will devote his entire  tim e 
to the F a rm er’s C o-O perative A sso
ciation.

C onklin— E. O. Cilley has sold his 
d rug  stock to  Dr. R. O. Allen, who 
has been engaged in the d rug  business 
at Rapid R iver for the p ast four 
-e a rs . H e will dispose of his stock 
a t Rapid River.

Big R apids—John C. Jensen, who 
sold Ins dry goods and shoe stock 
about a year ago, will engage in the 
w om en’s ready-to-w ear clo th ing  busi
ness, under the style of the Vogue 
Shop, about A ugust 14.

F lin t T he O. H. G rant Co. has 
been organized  to  engage in the  c lo th
ing  business wdth an au thorized  cap»

ital stock  of $8,000, all of which has 
been subscribed, $2,000 paid in in 
cash and $3,000 in p roperty .

M uskegon—T he M uskegon R ag & 
M etal Co. has m erged its business in 
to a stock  com pany under the same 
style, w ith an au thorized  capital stock 
of $50,000, all of which has been sub
scribed and paid in in cash.

B attle  C reek—The George R. S ter
ling Co. has been incorporated  to con
duct a re ta il c lo th ing  business, wdth 
an au thorized  capital stock of $10,000, 
of which am ount $5,000 has been sub
scribed and $4,500 paid in in cash.

W y ando tte—T he R. A. H ugill Co. 
has been organized to deal in au to 
m obiles, accessories and supplies, 
with an au thorized  capital stock  of 
$20,000, of wdiich am ount $10,000 has 
been subscribed and $2,000 paid in 
in cash.

Bad Axe Slack Bros, have m erged 
their agricu ltu ra l im plem ent and h a rd 
ware business in to  a stock  com pany 
under the sam e style, w ith an a u th o r
ized capital stock of $20,000, all of 
which has been subscribed and paid 
in in p roperty .

D etro it—T he D etro it F arm  P ro d 
ucts Co. has been organized to  con
duct cream eries, canneries, cold s to r
age plants, etc., w ith an au thorized  
capital stock of $1,000,000, of which 
am ount $500,000 has been subscribed 
and $100,000 paid in in p roperty .

E aton  R apids—G. Ben Snyder will 
engage in the g rocery  business on 
N orth  Main street, the W orden  G ro
cer Co., of Lansing, furn ish ing  the 
stock. Mr. Snyder has conducted a 
variety  sto re  here for m any years 
and the addition of g roceries will 
make his place o f business very  con
venient for the people living in the 
northern  p art of the city.

Manufacturing Matters.
D etro it—T he Green Lock Co. has 

increased  its capital stock from  $12- 
000 to  $75,000.

Jam estow n—The In teru rb an  C ream 
ery  Co. has increased its capital stock 
from  $3,500 to $5,250.

^p s ila n ti—T he Pen insu lar P aper 
Co. has increased its capitalization 
from  $150,000 to $300,000.

H ighland P ark —T he H ighland P ark  
C abinet Co. has increased its capital 
stock from  $8,000 to  $50,000.

D etro it — T he P o rtlan d  M ineral 
P ro d u c ts Co. has increased its capital 
stock from  $10,000 to $20,000.

Zeeland—T he M ichigan S tar F u rn i
ture Co. has increased its capital 
stock from  $60,000 to $110,000.

St- Jo h n s—T he T riangle M otor 
T ruck  Co. has increased its capital 
stock from  $200,000 to $400,000.

D e tro it—T he G ordon & Pagel Co., 
wholesale baker, has increased its 
capitalization from  $450,000 to $1 48? - 
000.

Fow lerville—C. Q uackenbush has 
sold his bakery  to Mr. G ilbert, recen t
ly of Lansing, who has taken posses
sion.

D e tro it— The P arso n s M anufactur
ing Co., dealer in hardw are  and au to 
mobile supplies, has increased its cap
ital stock from  $15,000 to  $300,000.

D e tro it —  T he M ahon E xcelsior 
W orks has been incorporated  w ith an 
au thorized  capital stock  of $20,000, 
$10,000 of which has been subscribed 
and paid in in cash.

Gibbs City — T he N orthw estern  
Land & L um ber Co., lum ber m anufac
tu rer and dealer in general m erchan
dise, has increased its capital stock 
from  $10,000 to  $150,000.

D etro it—T he N ational Machi nery 
Co. has been incorporated  w ith an 
authorized  capital stock of $40,000, 
$20,000 of which has been subscribed 
and $10,000 paid in in cash.

D etro it— H ousew ives B akery In co r
porated , has been organized w ith an 
authorized  capital stock of $50,000, of 
which am ount $25,000 lias been sub
scribed and $5,000 paid in in cash.

Shepherd—T he Johnston  Chemical 
Co. has been incorporated  w ith an 
authorized  capital stock  of $4,800, of 
which am ount $2,500 has been sub
scribed and $1,000 paid in in cash.

Paw  Paw —The Beattie & D ecker 
Pickle Co. has been incorporated  
with an authorized  capital stock of 
$55,000, $27,500 of which has been 
subscribed and paid in in property .

\  psilanti—T he Y psilanti L adder 
Co. has been incorporated  w ith an 
authorized  capital stock of $10,000. 
of which am ount $5,000 has been sub
scribed, $1,650 paid in in cash and 
$350 in property .

D e tro it—T he K ing F'olding D resser 
Table Co. has been incorporated  w ith 
an authorized  capital stock of $25,000, 
of which am ount $17,980 has been 
subscribed, $1,980 paid in in cash and 
$15,000 in property .

D etro it—The Scheuren Mok Mill 
Co. has been incorporated  wdth an 
authorized  capital stock of $25,000, 
of which am ount $20,000 has been 
subscribed and paid in, $3,000 in cash 
and $17,000 in p roperty .

G rand L edge—T he Grand Ledge 
R endering  Co. has been incorporated  
wuth an authorized  capital stock of 
$13,000 com m on and $2,000 preferred , 
$13,000 of which has been subscribed 
and $3,110 paid in in cash.

Bay City—The N ational Body Co. 
has been organized to m anufacture 
and sell autom obile and wagon bodies, 
with an authorized  capital stock of 
$30,000, $15,000 of which has been 
subscribed and paid in in cash.
__ Sault Ste. M arie—T he R aym ond 

F u rn itu re  Co. has m erged its business 
in to  a stock com pany under the same 
style with an authorized  capital stock 
of $75,000, all of which has been sub
scribed and paid in in property .

H ighland P ark  — T he W arn e r 
W ood-W orking  Co. has been incor
pora ted  with an authorized  capital 
stock of $10,000, of which am ount $6,- 
100 has been subscribed, $1,100 paid 
in in cash and $4,000 in p roperty .

D etro it—The W olverine E nam eling 
& Japanning  C orporation  has been in
co rporated  with an authorized  capital 
stock of $20,000, of which am ount ' 
$10,000 has been subscribed, $1,000 
paid in in cash and $6,000 in property .

D etro it—T he C arr-W eller Co. has 
been incorporated  to  m anufacture and 
sell electrical equipm ent and devices, 
with an authorized  capital stock of 
$20,000, of which am ount $10,000 has 
been subscribed and $2,000 paid in in 
cash.

General Conditions in W heat and 
Flour.

W ritten  for the Tradesm an.
I t  seem s as difficult to  guess w hat 

w heat will do during  the next, th ir ty

days as at any time during  the past 
ninety days.

O ption trad ing  has been resum ed 
and while D ecem ber w heat has sold 
of? I2@14c from  the opening of the 
Grain E xchange on the 15th of July, 
cash w heat for im m ediate shipm ent 
has been firm; in fact, has advanced 
som ewhat.

H arvesting  in K ansas is practically  
com pleted and th is is also true  of 
m any of the soft w inter w heat states.

T hus far no serious dam age has 
been done by the rains and it is ex
pected G overnm ent estim ates will be 
realized.

T here are p e rsis ten t rum ors of 
Black R ust dam age in the N orthw est, 
but apparen tly  there is m ore rum or 
than tru th  in the report, as futures 
have not reflected the s tren g th  th a t 
would be sure to develop in event any 
serious dam age is being done.

T here is a bullish factor th a t should 
not be overlooked and th a t is, that 
while the trade are hold ing back for 
lower prices and flour dem and con
tinues very light, cash w heat for im 
m ediate delivery is holding firm and 
it would seem under these conditions 
when heavy flour buying m aterializes, 
m arkets will firm up. As a m atte r of 
fact, it is the h isto ry  of grain m arkets 
th a t when everybody is bearish, a 
bull m arket generally  develops. The 
reason is logical. In o th er words, 
if prices do not decline during  the 
period of non-buying, they  are p re tty  
certain  to  advance when purchasing 
develops.

I his is a m arket that will bear close 
watching. F lou r could easily decline 
one dollar per barrel and ju st as read
ily advance th at much.

W e do not believe the trade should 
be too tho rough ly  convinced that 
lower prices are bound to  prevail in 
the im m ediate future a t least, as the 
farm er is going to hold onto his grain 
to a g reater ex ten t than he has done 
for the past tw o or th ree  years. A n
o ther th ing  the tran sp o ra tio n  com 
panies are no t in position  to move 
grain fast enough to build up much, 
if any, surplus at m illing cen ters; this 
m eans snot cash w heat is going to 
be in good dem and and as long as the 
dem and is strong , prices will p rob 
ably hold reasonably  firm.

If, however, the farm er should 
prove to be a ready seller and ra il
road facilities im prove to such an 
ex ten t it is possible to  build up a 
surplus, lower prices will develop.

W e have produced, and in prospect, 
a good cron of w'heat, som ew hat in 
excess of 800,000,000 bushels and this 
m ust be counted am ong the larger 
crops produced, but it m ust be rem em 
bered there is a w orld-w ide demand 
and the population has been steadily 
increasing, so it will be necessary  year 
by year to  gradually  increase the p ro 
duction of w'heat, as w'ell as o ther 
food products, to m eet the ever in
creasing  demand.

W hile we do not consider it wise 
to  load up heavily on flour ju s t at 
th is tim e because of the uncertain ty  
of the future, we believe the  trade 
should buy in such quantities for im
m ediate sh ipm ent as will enable them  
to p roperly  care for a norm al dem and 
for flour, L loyd E. Smith.
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E ssen tia l F ea tu res  of the  G rocery  

S taples.
It is alw ays in te resting  to  the re

tail m erchant to get the view point 
of experts in business on the price 
outlook. One of th is type of m en is 
Jam es A. Pa tten , of Chicago, well 
known for his connection m any y ears’ 
with the  grain trade. In fact in Chi
cago and elsew here he was called 
king of the w heat pit. H e is an au 
tho rity  on grain.

T his au tho rity  is quoted  in a spec
ial new spaper article  by E. M. T h ier
ry as speaking as follow s:

Fam ine food prices are not com ing 
next w inter.

F lou r ought to  come down to $12 
or $13 a barrel.

P o ta to  prices will p robably  be cut 
in half.

Cost of w earing apparel is com ing 
down to stay down.

h arm  labor shortage is no longer a 
serious problem .

People are over their “buying fe
ver.”

Cost of living generally  w on’t be 
h igher—with some th ings going down 
and none going up.

“M ainly food price reduction  in the 
U nited S ta tes depends on w hether 
the spring  w heat crop of our coun try  
and Canada yields bountifully ,” said 
Mr. Patten . “ I th ink  it will. P o ta to  
crops are splendid. P rices should 
come down. W e’ve been paying $3 
to $3.50 a bushel. I w ouldn’t be su r
prised to see th at cut in half.

“So when people—even so-called ex
perts—say famine prices are due next 
w inter, I say no!

“ Even if the w heat crop isn ’t boun
tiful, I do not look for higher prices. 
W e’ve got m uch m ore than  enough 
for ourselves. W e will give E urope 
w hatever tran sp o rta tio n  facilities will 
let us. But even if the export drain 
is a big one prices of flour ought not 
be- higher. And m any th ings will be 
lower. If th e re ’s a good crop flour 
should come down to $12 or $13 a 
barrel.

“Spring  w heat crops w on’t  be ready 
for ano ther six o r e igh t weeks. W e 
can’t tell w hat E urope will w ant—or 
what they  can g e t; the  first because 
we can’t tell ye t w hat the rest of the 
w orld’s wheat supply will be and the 
second because of the tran sp o rta tio n  
tie-up.”

“Lack of tran sp o rta tio n  m ay help to 
bring  food prices down here because 
of the difficulty of sh ipping it to  p o rts  
for E urope. And I do n o t look for 
heavy buying of op tions by E urope— 
a t any price because they  need it so 
badly over there—for E uropean  buy
ers got stung very badly  several years 
ago and and speculators generally  go t 
their legs pulled.”

Sugar—R etailers are now  ordering ' 
sugar to buy a t n o t above a certain  
price. T his gives the im pression  th a t 
dealers are p re tty  well filled up and 
that they do n o t purpose to  pay ex tra  
high prices for sugar, evidently having 
taken advantage of the fact th a t any 
wholesale house m ay have sugar a t 
two o r th ree  d ifferent prices. T he 
w aycanning stuff is selling, also, is 
taken to  indicate the housew ives are 
fairly well stocked up on sugar also. 
Eventually  it is expected sugar will 
average along about 25@26c per 
pound.

T ea—T here  has been some im 
provem ent in the general dem and for 
tea during  the week, a lthough  it is 
still quiet. S tocks in b uyers’ hands 
are reported  low and some of them  
are com pelled to come into the m ar
ket. Generally speaking, prices are 
low and tea would seem to be a fair
ly safe buy on the p resen t basis.

Coffee—T here  has been some ten 
dency on the p a rt of coffee fu tures 
to advance, but it came to no th ing  
because continued weak new s came 
from  Brazil and the m arket is still 
dull and weak. P rices are nom inally 
unchanged, although the entire  line 
of Rio and Santos is soft. Rio 7s are 
actually  g e tting  down to pre-w ar b as
is. Santos 4s are also several cents 
below  the po in t ru ling  only a few 
weeks ago. Mild coffees are from  
l@ 2c per pound lower during  the last 
week o r ten days. T his is due to  in 
crease in the available stock in th is 
country  and the general feeling of 
weakness. The coffee m arket is a 
good m arket to stay out of except for 
everyday wants.

Canned F ru its— O rders for occa
sional cars of California fruits, 1920 
packing, are still going out to the 
Coast, peaches and cherries, in the 
fancy grades, being m ost w anted, but 
jobbers as a rule, having pro tec ted  
their initial requirem ents, are disposed 
to defer fu rth er purchases, their a t
titude being th a t if any carry ing  is 
to be done it will be left to the can- 
ners.

Canned V egetables—A very slug
gish m arket for canned vegetables is 
all th a t can be uncovered by a careful 
canvass of the situation, and as a re 
suit of th is condition there  is an easy 
undertone apparen t, especially in 
quarte rs where u rgen t financial neces
sities impel holders to  offer induce
m ents to re luc tan t buyers. T here  is 
a considerable d isparity  in prices on 
spot standard  tom atoes for the reason 
m entioned. Those buyers who are 
disposed to  avail them selves of the 
opportun ity  afforded by the need of 
sellers for ready m oney, and can wait 
for delivery until tran sp o rta tio n  facil
ities serve, can pick up standard  No. 
3 at $1.60 New York. On the o ther 
hand, jobbers who want im m ediate 
delivery have to pay $1.70 for sim 
ilar goods th at can be m oved a t once 
to nearby po in ts by truck. Some 
Ohio fu ture corn is reported  to  be 
selling a t $1.30, but b rokers adm it 
th a t jobbers are no t inclined to  take 
hold a t all freely. T he chief topic 
of discussion ju s t now is the result 
of pea packing in the W est. All ac
counts from  packing cen ters agree 
th at it will be short. Some au thori
ties asse rt th a t the W isconsin pack 
of A laskas, which is now ending, 
will be less than  75 per cent, of n o r
mal. Vines, as a rule, developed 
about two pods on the average. Pea 
lice destroyed considerable pea acre
age for the first tim e in years. Sev
eral severe hail s to rm s in past two 
weeks have destroyed  large trac ts  of 
peas, sw eets suffering especially. A 
few factories lost some green pea 
acreage for lack of cans.

Canned F ish—New prices on 1920 
pack of Columbia R iver salm on, which 
is the fancy grade of pink salmon, 
have been nam ed by  som e packers 
during  the  week, the figures rang ing

from  75c@$1.10 h igher than  a year 
ago. The spot m arket for Columbia 
River salm on is fair and the Sockeye 
pack, which is the grade next to 
Columbia River, is expected to  be 
small, so th at the general outlook 
for fancy salm on is firm and no doubt 
the tfade will take all they can get 
at the full opening price. As to A las
ka salm on, the spot m arket for the 
lower g rades (pinks and chum s) has 
shown w eakness during the week and 
buyers are pressing  for sale. Some 
pinks have been sold as low as $1.60 
in large lots and for chum s about 
20c under that. Red A laska salmon 
show s no change and the m arket is 
steady. New pack of tuna fish is still 
held a t very high prices and the 
trade are not as yet interested. D o
m estic sardines unchanged from  last 
week.

Dried F ru its— H aving booked o r
ders for aprico ts from  the E astern  
trade that were placed firm at open
ing prices, the A ssociation has w ith
draw n quotations on the 1920 crop 
of th a t fru it th at were put out last 
W ednesday night. T heir reason for 
the w ithdraw al has not been stated. 
Sim ilarly the independent packers of 
raisins are reported  to be declining, 
to take on fu rther business a t the 
opening prices made public th rough 
their agen ts here on T hursday  a fte r
noon. It is underw ood, although 
thee is no th ing officially stated, that 
having tested  the m arket and finding 
that buyes are ne t overeager to  secure 
supplies they have determ ined to de
fer fu rther action until afte r the Rai
sin A ssociation has opened its cam 
paign, which, it is probable, will not 
be done for a week o r two. In ne ith 
er case is there  any indication that 
buyers are disappointed because they 
have been deprived for the p resen t of 
an opportun ity  to make com m itm ents 
against future requirem ents. So far 
as can be learned, few if any o rders 
for 1920 California p runes are going 
out to the Coast. T he trade appears 
to  be w aiting for the Association, 
which is the chief factor in th a t m ar
ket, to announce opening prices. Spot 
p runes as well as supplies of all o ther 
1919 crop coast-dried  fruits sell only 
as w anted in small lots, but except 
in such cases where need of ready 
m oney forces concession there  is a 
disposition show n in holding q uar
ters  to m aintain prices.

Salt—M anufacturers are still w ith
out surplus stock and o rders are book
ed only subject to  prices in effect at 
time of delivery.

Rice—The tone is easy except on 
the h igher grades, scarcity  of which 
keeps prices on a steady basis. L a t
est New O rleans mail advices rep o rt 
a steady m arket there  w ith a fair 
am ount of export business.

C ondensed M ilk—C ontinued inactiv
ity appears to be having a weakening 
influence upon the condensed milk 
m arket. H ow ever, ow ing to the high 
cost of production, m ost m anufactur
ers of unadvertised  b rands of case 
milk are holding firmly for $10 or 
m ore and in some instances have ob
tained their asking prices from  the 
dom estic trade. O thers, however, are 
believed to  be fairly ready sellers 
a t $9.75 a t least.

Cheese—T he cheese m arket is fa ir
ly active, quo tations rang ing  about

the same as a week ago. T here  is 
a good dem and for cheese and the 
receipts are m oderate. The quality  
of the presen t receipts is very fancy 
and there  is some cheese now being 
put into cold sto rage warehouses.

P rovisions—The m arket on lard is 
steady, with unchanged quotations. 
Lard is in m oderate supply and a 
good demand. The m arket on lard 
substitu te rem ains weak, there being 
an extrem e light dem and at this time 
and a good supply. Q uotations are 
about lc per pound lower than p rev
ious quotations. T he m arket on 
smoked m eats is very firm, w ith a 
good consum ptive dem and. This 
com m odity has been in light supply 
and quotations have increased from  
l@2c per pound during the last few 
days. T he m arket on barreled  pork  
is steady and unchanged, there  being 
a light dem and and a good supply. 
T he m arket on canned m eats is steady 
and unchanged. The m arket on dried 
beef is firm, with unchanged quota
tions.

Salt F ish— No business is doing in 
m ackerel, except a very small every
day demand. The news from  abroad 
tells of firm feeling on the part of 
shippers of new Irish  m ackerel and 
the Am erican m arket for th is grade 
of fish is steady. T here  are some 
X orw ays on the m arket here, but not, 
it is reported , of very good quality. 
Codfish is seasonably dull.

Gabby G leanings F rom  G rand Rapids.
G rand Rapids, Ju ly  20— L. M. S te

ward w rites from  Saginaw  th at he 
has nearly  recovered from  the effect 
of his m astoid operation  at the Sagi
naw hospital and that he will soon 
re tu rn  to  Burleson sanitarium  here 
to complete his treatm ent.

T he C ontinental I A ccounting and 
Audit Co., of Chicago, has opened 
a branch office in this city, locating 
in the M urray building, R obert E. 
Payne is in charge of the local branch.

Sam E. Sym ons (Sym ons Bros. & 
Co.), of Saginaw, who has been a 
guest a t the*B urleson Sanitarium  for 
two weeks, left for hom e to-day.

Frank  H. Ball is now sales m anager 
for the Lew iston M ercantile Co., L ew 
iston, Idaho. Mac Bowen, form erly 
of Grand Rapids, covers the city trade 
of the same house.

A traveling  man tells the sto ry  of a 
p re tty  young lady who stepped into a 
music store in K alam azoo the o ther 
day. She tripped up to the counter 
where the new clerk was asso rting  
m usic and in the sw eetest tones asked: 
“ Have you ‘K issed Me in the M oon
ligh t?’ ” T he clerk tu rned  half way 
around and answ ered: “ It m ust have 
been the' m an a t the o ther counter. 
I ’ve been here only a week.”

O w osso— B. E. Sm ith, secretary- 
treasu re r of the Ow osso Sugar Com
pany, has resigned to take a rest and 
afte rw ard  to, look a fte r his private 
business in terests. E dw ard  P itcarin , 
of P ittsbu rgh , has succeeded him. M r. 
Sm ith has been w ith the  Ow osso 
com pany eighteen years. C. D. Bell, 
general m anager of the  O w osso plant, 
has been prom oted  to  be general m an
ager of the com pany, w ith supervision 
of the two factories in O w osso and 
the p lan t of the M ichigan Chemical 
Co.

D etro it—T he S tandard  Sausage Co. 
has m erged its business into a stock  
com pany under the sam e style, with 
an au thorized  capital stock of $18,000, 
all of which has been subscribed and 
paid in, $12,000 in cash and $6,000 in 
p roperty .
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I tem s F ro m  the  C loverland o£ M ich
igan.

Sault Ste. M arie. July, 1920—Clover- 
land has landed a ford p lan t a t Iron  
M ountain w hich will em ploy 2,000 
men. Portab le  houses for the w ork
men are being put up and the pow er 
p lan t and sawm ill will be in operation  
abou t the first of the year. T he p lan t 
will be know n as the ford  body fac
tor}-.

E very th ing  is in readiness for the 
grand  reception  for the p ikers and 
from  all accounts they  will have to  go 
some when they arrive in o rd e r to  get 
aw ay with w hat has been p repared  for 
them .

X. L. Field. R udyard  m erchant, was 
a business v isito r here last week.

Gus Supe, a form er Sooite, but for 
m any years a residen t of the H aw aiian 
Islands, is v isiting re la tives and 
friends here th is week. Mr. Supe is 
the ow ner of a large coffee p lan ta 
tion and is well pleased w ith the H a
waiian country , but m ust get back 
occasionally  to  the “good old Soo,” 
which he considers one of the best 
cities of its size that he has visited 
en-route.

A big plan has been launched by 
a Chicago agency to use up the idle 
land in C loverland. which will do 
m uch for the future p ro g ress of a 
large coun try  of undeveloped land.

Mr. Lillie, for the past five vears 
office m anager for the R ichardson- 
A very  Co., a t Raco, has left for his 
new hom e in the W est. C hester 
Black, form er credit man for the N a
tional G rocer Co. of th is city, has 
succeeded him.

M istrust is the main trouble  to-dav. 
Capital m is tru s ts  labor, labor m is
tru s ts  capital and the public (we 
know, being one of it) m istrusts 
both. T he only one of the trio  not 
m istrusted  by the o thers is the public. 
W hy  no t give us a chance to  settle  
the difficulties? W e will in the long 
run any  way!

The A rnold T ran sp o rta tio n  Co. has 
made a move in the righ t direction 
when it put on a week-end execursion 
on the steam er Chippewa. T his will 
afford the Sooites an opportun ity  to 
make th is delightful river trip  and be 
back on the job  Sunday afternoon.

A m an is often m easured by the 
am ount of unfinished w ork he has not 
accom plished, ra th e r than  by what 
he has accom plished.

T ony Rafaelle has opened a g rocery  
sto re  on Ashm un street, near the 
Cornwell C om pany’s re frigerato r, and 
is devoting his en tire  tim e  to  the 
business. H e is a hard  w orker and 
his new venture will, undoubtedly, be 
a success. W illiam  G. T apert.

G eorgia P ecan  Crop. 
A ccording to  figures of the federal 

governm ent hundreds of thousands 
of chestnu t trees in eastern  sta tes 
have been killed by b light in recent 
years and the A m erican production  of 
nu ts is said to  be show ing a trem en
dous reduction. In one recent year 
the im porta tion  of foreign nu ts into 
the U nited S ta tes passed  the $20,000,- 
000 m ark and the influx is likely to  
continue until dom estic p roduction  is 
heavily increased.

T he so-called English w alnut of 
California and O regon is in increasing  
supply, and w alnut g roves in those 
sta tes are yielding splendid re tu rns. 
H ow ever, the nut th a t is in highest 
favor ju st now is the thin hulled or 
paper shelled pecan, grow n in m any 
places in the lower south and show ing 
its highest developm ent in south  G eor
gia.

T he paper shell pecan is of com 
paratively recen t im portance in the 
m arket, but re tu rn s of $400,000 for 
the south Georgia crop of 1919 in
dicate rapid increase in production 
a lthough  there  are hundreds of acres 
in trees too young  to  bear a crop.

G overnm ent au th o ritie s  say the pe
can is a s tu rd y  tree , subject to  few 
pests and diseases and bearing  very 
heavy crops when p roperly  cultivated. 
A few bearing  groves in south  G eor
gia have sold a t $1,000 per acre, but 
raw  land suitable for pecans in south 
G eorgia is cheap as com pared .with 
w alnut land in California.

T he pecan does best on land w ith a 
good clay subsoil. On ligh ter soil the 
pecan m akes a good grow th  bu t does 
not fill out the nu ts so well nor bear 
so heavily.

T he pecan com es into bearing  about 
the eighth  year and continues to grow  
indefinitely like the hickory, to which 
species it belongs. In south Georgia 
groves field crops are grow n betw een 
the trees until they  get so large as 
to  com pletely shade the ground.

G lasgow  G aining Ground.
H astings. Ju ly  20— T he cam paign 

which Hon. C assius L. Glasgow, of 
Nashville, is m aking for nom ination 
for G overnor on the Republican ticket 
is gain ing  stren g th  so rapidly th a t his 
supporters declare he will, w ithout 
doubt, be nom inated. Mr. Glasgow, 
whose candidacy was announced after 
o th er a sp iran ts had been m any weeks 
in the field, is draw ing to his support 
in g rea t num bers voters who recog
nize he has qualities of personality  
necessary  for an efficient chief execu
tive. and ability  superio r to  candidates 
who have not had the tra in ing  he 
has had in S tate affairs. He satisfies 
the dem and for a “farm er candidate.” 
as well as a business candidate, when 
it becom es know n that he was born 
on a farm  and th at he has conducted 
a successful business in a farm ing 
com m unity  for twenty-five years, du r
ing which tim e he has been in con
stan t touch w ith problem s co n fro n t
ing agricu ltu ra l in terests. H e sa tis
fies the. dem and for a m an who under
stands S tate affairs, because this 
knowledge was acquired during  four 
years of efficient service as S tate Sen
a to r from  the fifteenth d istric t and 
twelve years as a m em ber of the State 
R ailroad Com m ission. Mr. G lasgow ’s 
personality  is the em bodim ent of in
tegrity . H is faithfulness in public se r
vice has been dem onstra ted . H is dis
cussions of the problem s of the day 
inspire his hearers with his abilitv, be 
they  business men, farm ers or labor
ers. C harles A. W eissert.

Proceed ings of L ocal B ankruptcy  
Court.

In the m atter of Alex E. N atensolm  
individually, and ti e W olverine Tire & 
Supply Co., a partnership. Traverse City, 
adjudication w as ordered and the m atter  
has been re fe rred  to B en M. Corwin, 
referee. The sch ed ules reveal a sse ts  of 
S1.997.J6. and liab ilities of S4.756.51. The 
following are the creditors w hose claim s 
are unsecured:
F isk Rubber Co.. Grand R a p id s_S 110 50
Goodyear Tire &  Rubber Co..

McGraw Tire & Rub. Co., D etro it 1.259.40
Supply Co.. Grand

690.40
58.20

112.86
110.70
52.49 

108.46
52.49

121.45
24.

Tisoh Auto
Rapids _________________________

U. S. Tire Co., Grand Rapids
\  alvolene Oil Co.. C h ic a g o _____
Lee Tire & Rubber Co., Grand

Rapids ____________________
Beckley Ralston Co.. Chicago  
Blanchard Cal. Co.. Aurora
B utler Bros., Chicago __
Goodrich Tire & Rubber C o- 

Grand Rapids
Jarvis Company, Grand Rapids”
^ ictor Rubber Co., Springfield. O. 1.942 4
W . H. M artindell. M a n is te e _____  ¿!o
Lyric Theatre, Traverse C i t y ___  43 4

The first m eeting o f creditors has beei 
called for July 28.

In the m atter o f W illiam Phelps. N ash  
ville , the entire a sse ts  o f th is e sta t“ 
valued at $3.122.20, were sold to E. M 
Lathro. o f D etroit, for $1,375. An orde' 
has been made confirm ing the sale.

In the m atter o f Frank A. Grahan 
(Graham Drug Company) o f Eaton Rap 
ids, an offer o f $750 has been receivec 
for all o f the asse ts , w hich have beei 
appraised a t $2,S2S.41. and a  m eetint 
has been called for July  30, a t which 
tim e all the creditors and other person! 
in interest, m ay attend.

Self-confidence is a runn ing  s ta rt
in any man’s game.

Gabby G leanings F ro m  G rand Rapids.
Grand Rapids, Ju ly  20—T he Grand 

R apids D ry Goods Co. announces the 
follow ing changes in its sales force: 
Neil Y ander W oude succeeds Dan 
Mac Dougall, w ith  headquarte rs a t 
B attle Creek. A. T irm enstein  succeeds 
M. Y erschoor, w ith headquarters a t 
Jackson. Mr. Y erschoor is now gen
eral line specialty  salesm an. W illiam  
Y anderm ade will succeed Mr. T irm en
stein, w ith headquarters a t Bay City. 
H e will have a p a r t of Mr. T irm en
stein and Mr. B ookey’s territo ries, as 
one te rrito ry . Mr. B ookey has been 
p rom oted  to take charge of the D e
tro it branch and will have w ith him  in 
the city  of D etro it the follow ing: 
H ugo B oertm an, G ordon J. Aulbach, 
X. G. Lym an, L. N. Seger and L. 
Samuels.

H om er Bradfield left M onday for 
W hite  Sulphur Springs, W est V ir
ginia, to  a ttend  the annual convention 
of the agen ts of the Equitable Life 
Insurance Co. Because he achieved a 
certain  lim it in w riting  insurance, he 
a ttends the convention as the guest 
of the com pany, both  going and com 
ing. He w ent via auto as far as De
tro it, w here Mrs. Bradfield will visit 
with friends during his absence. He 
will pick her up on his way home.

David L. Cavera & Co. have en 
gaged in the fru it business a t 40 
E llsw orth  avenue, corner Island 
street.

P e rry  B arker, who has been credit 
man for^ the G rand Rapids branch 
of the N ational G rocer Co. for the 
past five years, has taken a sim ilar 
position w ith the H eystek  & Canfield 
C°. On parting  com pany w ith the 
National, he was presented  w ith a 
gold w atch by m anager K ruisenga 
and a traveling  bag by the traveling  
salesm en of the house. Bill Ephlin 
made the p resen ta tion  speech in be- 
half of the traveling  men.

W. B. Dudley, rep resen ting  Goll & 
Frank  Co., wholesale dry goods and 
furnishings of M ilwaukee, sta tes th at 
the T radesm an keeps him in constan t 
touch w ith the m ovem ents of m er
chan ts and trade conditions th ro u g h 
out the State and also th a t he has had 
the m ost sa tisfactory  resu lts from  his 
advertis ing  under the heading of T es t
ing Tradesm an A dvertising, his sales 
having shown an increase of 213 per 
cent.

The M onroe C igar Co. has been in
corporated  to continue the cigar m an
ufacturing  business recently  estab lish
ed by P eter D ornbos. The capital 
stock is $10.000, of which $5,000 is 
paid in. $4.000 in cash and $1,000 in 
p roperty . Charles W. R eatto ir holds 
399 shares, P e ter D ornbos 100 shares 
and Ben M. Corwin one share. Mr 
R eatto ir will act as P resident. Mr 
Corwin as Secretary  and Mr. D orn- 
hos as Treasurer. The com pany has 
leased the fourth flour of the Bishop 
building, opposite the T radesm an of
fice, and has a lready taken possession 
of its new quarters. Mr. R eatto ir will 
rem ove from  Chicago to  D etroit, 
w here he will open a sales agency 
p lacing the ou tpu t of the factory  a l
m ost w holy am ong the city  trade of 
A m erica’s fourth largest city.

Clarence J. Farley, P residen t of the 
Grand R apids D ry Goods Co., left 
Sunday for N ew  York, where he will 
spend several days, re tu rn ing  via St 
Louis and Chicago. W hile in New 
Y ork he will a tten d  a m eeting  of 
m em bers of the N ational D ry  Goods 
A ssociation.

W illiam  S. Thom as, P residen t of 
the T hom as C anning Co., is spending 
tw o weeks at H arb o r Point. H e is 
accom panied by his wife.

G. A. H eyboer and J. H . D. W ech- 
gelaer have form ed a copartnersh ip  
under the style of the H. & W . P ro d 
ucts Co. to engage in the m anufacture 
01 oU ( simiJar to N abisco w afers) 
a t 1825 South Division avenue. Spec
ial m achinery  for th is purpose has 
been im ported  from  H olland and is 
now being installed. T he factory  will 
be in full p roduction  by Aug. 15. T he 
H ekm an B aking Co. has taken the 
agency for the p roduct in K ent, A lle
gan, O ttaw a and M uskegon counties.

T he product will be p u t up in three 
and one-half ounce air tig h t packages 
and also sold in bulk in eight pound 
cans.

You will find a trem endous help in 
constan tly  affirm ing th a t you are the 
person you w ish to  be; no t th a t you 
hope to  be, but th a t you actually  are 
now. You will be surprised  to see 
how quickly the p a r t which you as
sum e will be realized in your life, 
will be revealed in your character.

N ot wealth, but the ability  to  m eet 
difficult conditions is the m easure of 
a man.

W e rob ourselves of m ore than  we 
can ever com pute by being n iggardly 
in the m atter of a vacation. E cono
mize on any th ing  else ra th e r than  this, 
on which the very w ellspring  of being 
depends. H ealth  is the “pearl of great 
p rice” for which, if need be, we should 
be w illing to exchange all our pos
sessions. W ithout it all o ther th ings 
are pow erless to  m ake us happy. 
M any a m illionaire who has bartered  
his health  for his m illions sighs for 
w hat all his w ealth cannot restore. 
t The m id-sum m er furn itu re  season 

that opened M onday, June  28, and ad
vertised to  run four w eeks or until 
Saturday, Ju ly  24, practically  came to 
a close Saturday, Ju ly  17. On the a r
rival sheet issued on th a t date it gave 
the to tal num ber of buyers registered 
as 1885, which is not as m any as the 
arrival sheet of last season, yet it was 
a fact th at last year, in a g reat many 
cases, different d epartm en t m anagers 
came in larger num bers then was the 
case this year, consequently  the actual 
num ber of individual firms o r cor
porations represen ted  on the m arket 
th is year would to ta l up as large as 
last year and the volum e of business 
secured by the different salesm en was 
satisfactory . I t  is also a fact that 
m ore conservative buying was done 
this year than  last, which to many 
looks better than  for the different 
dealers to try  to buy every th ing  or 
ra th e r place o rd ers  for everyth ing 
and then go back home, figure up the 
quantity  they  have placed o rders for 
and begin to  send in cancellations. ■ 
w e  believe we are  justified in saying 
th at the fu rn itu re  business—and this 
will also apply to o th er lines of busi- 
n ts s - is  fast appoachjng norm al and 
stable conditions and g e ttin g  away 
from  the feverish chaotic condition 
that has existed for the  past two 
years.

\ \  e are ju st securing one million clol- 
lars worth of. new  goods for immediate 
delivery. Plaid D ress Gingham s.

27 in. at 32%e. 35c, 3744c.
32 in. a t 41 %c, 45c.
36 in. High Grade Percale.
L ights 3S%c, darks 40%e.
36 in. H igh Grade G alatea, fine for 

sm ocks and middy blouses.
P lig h t Red 45c, C adet B lue 50c, N avy 

Blue 55c.
T w en ty-seven 36 in. Beautifu l patterns 

striped Pongee only 55c.
E ightein  P attern s 36 in. Striped Fancy  

i upping Silk for Sh irts and W aists, 20 
yard pieces, $1.10 per yard.

Mail orders to W . B. DUDLEY, Grand 
Rapids, Mich.

Chocolates

Package Goods of 
Paramount Quality 

land
Artistic Design
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/ WANT 100 BIG BRAINY MEN
T o  Learn this W onderfu l B u sin ess o f M ine

r  |  AH E merchants of America, men who own stores of the 
- * ■  better class, wholesalers and manufacturers, are awake to 

this master money making-idea and the growth of the de
mands for this scientific perfected service of mine necessitates 
the calling of another class of 100 men to be taught my mas
ter money making plan of merchandising, advertising and 
finance, that I may be able to handle efficiently this ever grow
ing business. If you can qualify, get in touch with me.

The Kind of Men I Want—
Must be men of sterling character, over thirty---men 
who have a broad experience in different lines of mer
chandise, some idea of intensified advertising and store 
arrangement---men of fine appearance and of executive 
ability---some knowledge of window trimming and card 
writing. Department managers or successful merchan
disers--men who can give bond and have initiative and 
desire to earn $8,000 or more per year. Men who want 
to be busy the year ’round at pleasant essential work.

To men of the above qualifications, I w ill give instructions 
in every branch of my special sales plans, free.

This Course Consists of
Merchandising Advertising Finance

U nder supervision  o f Mr. F rank F o x , one B y  A . J. Stew art, lea d in g  specia l sales I w ill personally  train  you  in correct m eth- 
of A m erica’s greatest valuators. Y ou  are copyw riter— w ill show  you  the w a y  in ods o f finance— the sam e as I used in m y  
tau gh t v a lu es— p sy ch o log ica l arrangem ent cop y , la y -o u t and d isp lay , as w e ll as perfect three banks and in thousands o f stores in 
and m erchandise d isp lay  b y  J . J . L eisen , you  in the art o f se llin g  by  the printed the U n ited  States and Canada. S h ow ing  
recognized  authority . word. how to com pound your m oney m onth ly.

A five year contract is given to men who can qualify. Here let me say that we have a 
net responsibility of $500,000. This is not a school run for tuition fees, but a big broad 
appeal from a big financial man to get big broad men to help take care of the expan
sion of the LARGEST SELLING ORGANIZATION IN THE WORLD.

Our sales are efficient— No haphazard methods— Powerful Publicity— Economical in 
the extreme— Merchants of the better class solicited— Write for our plan and terms.

T. K. KELLY SALES SYSTEM
Minneapolis, Minnesota

How We Do It
,000 Sold First Day for Pettitt & Lamb

Herington, Kansas

We put on perfected special 
sales for merchants of the 
better class in every state in 
the Union and every province 
in the Dominion of Canada. J
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FA IR  PRIC ES A R E  N O T  FAIR . 
T he “ Fair P rice ’’ Com m ission of 

O hio has established a list of w hat 
it will call fair and reasonable prices. 
A s a  rule, the perm itted  m arg ins range 
from  15 to 20 per cent., presum ably  
based on cost, a lthough  not so stated  
in the official list. On bread  a m ar
gin o f 2 cents is allow ed and on sugar 
2 cents in packages and 3 cen ts in 
bulk. A very few item s are allowed 
to carry  25 per cent, profit.

T here is a g reat deal th a t is in te r
esting  in th is docum ent; som e of it, 
however, not strik ing  as an evidence 
of “fairness.” It m ight be reasonably  
fair if the g rocer actually  m ade a 
profit on his en tire  list of goods sold, 
but it is notorious th a t he sells about 
40 per cent, of his line at an actual 
loss, and hopes to recoup on the o th er 
<>0 per cent.; w herefore, a lim it of the 
la tter com m odities to  20 per cent, 
will really spell a loss to the average 
grocer, whose overhead is generally  
17 or 18 per cent. T ake the m atter of 
sugar. At p resen t prices He pays p e r
haps 24 cents per pound, and 3 cents 
profit would give him only 12/z per 
cent, profit, out of which to pay 18 
per cent, trad ing  cost.

In the w artim e regim e of Mr. H o o 
ver g rocers were sharply held to hand- 
to-m outh trad ing  and on closely p e r
m itted m argins. T he effect was to 
make the g rocer abandon his playful 
but expensive habit of selling sugar 
and o ther staples at less than  cost, 
and. while on the tace of th ings he 
got le.-s than a 4 living profit.’’ he ac
tually made m ore m oney than usual. 
Hut the average g rocer has "backslid” 
on his p ractices and once m ore sells 
a considerable p a rt of his stock a t a 
lass. And in th at light the O hio m ar
gins—or any o ther of sim ilar lim its— 
are hardly "fair prices.”

B LA C K LISTIN G  P R O FIT E E R S.
I here m ay be the m ost com m end

able of purposes back of the decision 
of the M assachusetts H. C. L. Com 
m issioner to establish a "b lack list” of 
dealers who charge ex o rb itan t prices 
for the necessaries of life and no one 
in the food trade will oppose his p u r
pose in b randing profiteers once they 
can be ferre ted  out. But the secon
dary effects of the plan are fraught 
with grave possib ilities for abuse, so 
grave that it is open to  doubt if the 
scheme is ever inaugurated  o r ought 
to be.

Just w hat is a profiteer, anyw ay?
A great m any people th ink  they  know, 
but in alm ost all cases b ro u g h t the 
courts have discharged the accused 
after hearing. The invariable outcom e 
is that when analyzed the transac tions 
disclose elem ents of business “over
head’ which the accusers never sus
pected but which the business man 
generally  know s all too much about.
If. as suggested, each com m unity  set 
up its own "sm elling com m ittee” and 
file com plaints with the S ta te  Com 
m issioner, the chances are strong  that 
hasty and unpust prosecu tions would 
follow and m any nam es listed which 
should not be.

Besides, the opportun ities for g raft 
and for spite are so serious th a t it is 
probable any such scheme will m eet 
w ith strong  and sound p ro test before 
it is adopted. O f course the m oral 
effect of such investigators in each 
com m unity  would be good if they

could only be m uzzled against back
firing. The C om m issioner evidently  
has som e doubts of the whole scheme 

save for publicity  purposes—when 
he com plains th a t there  is no law that 
can reach the situation  now. H ow  a 
plan can be hatched up by executive 
pleasure giving m ore pow er than  the 
law is dubious.

T H E  W O O L E N  M ARKET. 
L ittle  change is no ted  in the wool 

situation . T he dom estic  clip, for the 
m ost part, is being w ithheld because 
there is no m arket for it. N or is this 
due in any way to the supplies still 
in possession  of the G overnm ent, 
such wool being of very low grade 
and n o t com peting  with any of the 
dom estic clip. I t  m ay be said, also, 
th a t the G overnm ent is having a hard 
tim e in try in g  to get rid  of it. On 
Thursday sealed bids will be received 
for 645,000 pounds of the m aterial. 
1 he auction sales of B ritish  govern
m ent ow ned wools, held in L ondon, 
Have n e t been very  successful. D e
m and has slackened very7 m uch and 
prices are now here near the top lev
els. The vast quan tity  still in pos
session  of th at governm en t is a source 
of em barrassm ent. It is said that a 
large quantity  recen tly  w ithdraw n at 
the auction sales has been disposed 
of to a syndicate which will turn  the 
m aterial over to G erm an in terests. 
The value of th is stuff is put down at 
nearly  $20,000,000. The goods m ar
ket rem ains dull and lifeless, w ith the 
p rospects of a quicker revival in dress 
goods than  in fabrics for m en’s wear. 
C loth ing re ta ile rs are having offered 
to them  a revision of prices for fall 
by some m anufacturers. T his is som e
w hat encourag ing  in view of the fact 
th at consum ers did not take kindly 
to  ready-to-w ear suits re ta iling  at 
S125 o r thereabout, particu larly  when 
they were confron ted  with all kinds 
of clearance sales a t low figures. The 
peak in prices of m en’s c lo th ing  has 
been definitely passed.

Hon. C. L. G lasgow  spent T ues
day and \ \  ednesday in Grand Rapids 
rounding  up his local organization , 
which is com posed of some of the 
m ost represen tative  m en in the city. 
Air. G lasgow is steering  clear of the 
ward heelers and plug ugiies with 
which S leeper m ade his bed during 
his two gubernatoria l cam paigns, 
which com m ends his candidacy to 
that portion  of the people who believe 
a candidate for office should not stoop 
to  nasty  m ethods and underhanded 
tac tics to  accom plish his ends. Mr. 
G lasgow steadfastly  insists on m aking 
no prom ises o r en tering  in to  no deals 
which will ham per him in the least 
degree in the event of his being  e lect
ed G overnor. He acts on the theo ry  
th a t the office should seek the man 
and th a t the high m inded candidate 
should confine his efforts to  m aking 
the acquain tance of the people and 
then abide by the decision of the v o t
ers. T he T radesm an is pleased to 
support Mr. Glasgow', not because of 
his political faith, but because he is 
the only m ercantile  candidate in the 
field and also because he has alw ays 
acquitted  h im self well in every public 
office he has held in the past. If the 
past is any criterion  of the  future, 
Mr. Glasgow' w'ould m ake a m ost ex 
cellent executive officer.

H O SIE R Y  M ARK ET Q U IE T . 
D uring  the week just past the un

derw ear and hosiery m arkets have 
shown a d ivergent trend  of activities. 
The hosiery m anufacturers, particu 
larly those m aking silk hosiery ex
clusively, have gone out for business. 
I hey have made their openings .with 
prices at lower levels and they are 
now try in g  to see ju st how’ much sin
cerity  there is in the a ttitude of the 
buyers when they say th at they  will 
be in the m arket when prices are 
lower.

It m ust be adm itted that the jo b 
bers have never clearly defined w hat 
they m eant by low’ prices, but the 
m anufacturers have, so it is said, at 
least come out with prices which go 
m ore than half way to m eet the jo b 
bers in w hat m ay be their ideas of 
prices.

But while there have been m any 
openings am ong those who em phasize 
their silk m erchandise, some of the 
agen ts who lay little stress on these 
lines are still s itting  very  tigh t and 
w atching the cotton  yarn m arket. 
They are n e t in a position to  talk  
reductions on a rising  raw  m aterial 
m arket and they are. not going to 
com m it them selves. T hey are still 
fairly well occupied w ith o rders for 
fall in some instances and have some 
old co n tracts th at are still tak ing up 
their tim e and keeping the mills ru n 
ning.

P resen t indications are that there 
will be a ra th e r strong  a ttem pt made 
during  th is sum m er to in terest the 
E uropean hosiery trade. The ex
change situation is becom ing m ore 
and m ore favorable from day to  day. 
It seem s that several hosiery rep re
sentatives will try  out the European 
m arket before the first of O ctober 
and it is understood  in the m arket 
that local agen ts have given some 
very a ttrac tive  values for export and 
ljo k  for a good response to these 
values.

T here  is still one very large group 
of re ta ilers and jobbers th a t is not 
talk ing  low'er prices in very loud 
tones and these are the ones who 
are holding good large stocks of hos
ier} a t h igher prices than openings 
are being made at. Then, too, m any 
of the jobbers have o rd ers  still com 
ing in which are being m anufactured 
at a figure which is somew’hat above 
the m arket value of certain lines of 
hose to-day.

U ntil a lot m ore of the high price 
stocks are disposed of there wfill not 
be the loud talking, therefore, from  
certain  q u arte rs that there is in o ther 
jobb ing  sections where stocks held 
at higher figure are all disposed of.

A t the same tim e buyers are be
ginning to realize th a t in the be tte r 
g rades of co tton  com bed yarn  hosiery 
the basic conditions in the industry  
perm it of no radical break  in prices 
if hosiery is to  be produced by the 
mills a t a profit and after all the m ills 
have shown their disposition very 
openly not to operate  ju s t for the 
sake of keeping going and no t m ake 
a profit.

W ithou t cry ing  calam ity in the least 
it is grow ing m ore and m ore to  be 
the- opinion of the trade th a t there  
will be a m arked scarcity  of hosiery 
not very far off as a natu ra l conse
quence of the vast curta ilm ent of p ro-

duction in the mills. T he jobbers 
are not ignoran t of the situation  by 
any m eans and it appears th a t they 
are not a rb itra rily  try in g  to make 
mills close o r stop  business. H ow 
ever, they  are buying only as needs 
p resen t them selves, and w here they 
have stocks on hand they  are not in 
a financial position  to  give o rd ers  for 
new m ateria ls and m eet paym ent for 
them .

If the cred it situation  were not so 
stringen t as it is very  likely th at the 
jobbers w'ould view the m arket from 
a much less conservative standpoint.

IN D IV ID U A L  JUD G M ENT.
C onditions appear to  be about as 

unsettled  in jobbing  circles, as they 
are at the retail counters in various 
localities. A g reat deal is heard of 
the reasons why no substantia l reduc
tions in prices m ay be expected, but 
not enough of the necessity  for scal
ing down profits. T he la tte r seems 
to be som eth ing  which each factor 
wishes the o ther to take into account 
and put into practice. U ntil, how 
ever, there  is som e m utuality  about 
the m atte r the p ro sp ects of any very 
sa tisfactory  business are not prom is
ing. F o r the tim e being the orders 
being placed are few and for 
small quantities, except in certain 
lines of w om en's wear. N obody is 
inclined to load up and accum ulate 
stock at p resen t prices. T h is means 
a num ber of successive purchases by 
buyers, who seem convinced th a t they 
will gradually  acquire w hat they need 
at constan tly  low ered levels. They 
are not disturbed by the rep o rts  of 
shutdow ns by m ills and factories, 
being no longer afraid of an excess of 
dem and over supply. T hey  are ra ther 
concerned w ith the question of what 
kind of dem and they  will have from 
the general public unless the prices 
of goods can be m ateria lly  reduced. 
And the p rospects of a large volume 
of sales in advance of such a con
tingency are not very  alluring.

Buyers of the kind alluded to are 
those who are p rep arin g  for fall sales. 
Purchases in som e lines are som ewhat 
m ore belated than  usual and, in cer
tain instances, are being expedited by 
guaran tees against price reductions. 
But the jobbers have to  look further 
ahead. T hey are  try ing  to  determ ine 
their needs and their course of con
duct for nex t sp rin g ’s goods, while 
a t the sam e tim e they have no t yet 
disposed of their fall stocks. In the 
textile  lines especially  they  are in 
som ething of a quandary. W ith  low
ered cost of nearly  all the raw  m ater
ials they are expecting  very  substan
tial reductions in the p rices of the 
fabrics into which these enter. Raw 
silk has dropped in price about two- 
th irds from  its top  no tch  and wool 
about half as much. C otton  too, has 
stopped soaring, and the fabrics in 
the g ray  as well as ya rn s have de
clined decidedly from  the  record  lev
els of last w inter. F in ished goods 
m ust follow suit. Mill p rofits will 
have to  be cut in o rd e r to  m ake sales. 
T he jobbers are w aiting  to  see what 
the new’ prices are to be, and the mills 
are in no hu rry  to  an ticipate things. 
E ach side believes its  position  will be 
streng thened  by delay, and so no th 
ing is done.
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D O N ’T
K eep^ C ustom ers G U E S SIN G

Give them the SURE THING

Q U A L IT Y
kT O R Î  AT«A N Y P R I C Er  y . * ' * ■ v ■ ••• -

Distributed at Wholesale by

JUDSON GROCER CO.
GRAND RAPIDS, MICH.

Users say—
" Display on a Dayton Fixture doubles 

sales in fruit and vegetables"

Use a D ayton D isplay F ix tu re  for your fru it and vegetables 
and your stock  is held up a ttrac tive ly  to  the gaze of every custom er. 
I ts  charm  a ttrac ts  not only those who w ant to  buy but those  who 
d :dn’t know they w anted to  un til they  saw how delicious it all 
1 oked. F ru it a ttrac tive ly  displayed is its own best sales argum ent. 
I t  has a lure all its own th a t is hard  to  resist. A

gets all of th is  sales value out of your fru its and vegetables. G rapes 
and bananas hang  enticingly, basket fru it is effectively displayed 
in perfo ra ted  w hite enam eled m etal bins, vegetables in bins and 
baskets show ing off the good po in ts of all of them  a t once.

T he evidence of cleanliness, sanita tion , and care in sto rage  and 
display, m ake goods on a D ayton appear to  the custom er to  be of 
h igher grade th an  those show n in the old way. Selection and o rder 
filling are m ade easy—custom ers m ay have goods all picked out while 
aw aiting  a tten tion , fu rth e r quickening service. T h a t’s why m ore 
custom ers buy and m ost custom ers buy m ore off a D ayton.

T h ere ’s a D ayton to  m eet the need of any s to re—w rite today 
fo r illu stra ted  catalog.

Patented

THE

DAY! OH 

DISPLAY 

FIXTURE 

COMPANY

Dayton,

Ohio
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REVIEW OFTlttSH O Ì MARKST
=*= Ni

Do Not Buy Shoes Too Far In A d
vance.

These ai_e try ing amd difficult tim es
lor all oi 11is anc1 we have got to  watch
our steps. esnecdally a;5 to buying our
sho es far m advance tor the com ing
sea:sons, a?> we have dione in the past.
Thi s seas on we are iust passing
through  >1lould be* a 1esson to all of
us: becaus e we all \viell know when
we placed our o rders tor spring we
bou ght sty les th at w en; hard to  move.
bee;ni se, in the la tter 5oart of Decem-
ber. the hlanuf;aetu rer s. in o rd e r to
keep their plant s m oviing. inaugurated
the Theo t ie. w hich has been a won-
derf ul selle r. H : us had loaded
up (m shoe s fro m the salesm en when
they' were ;iroun d, with styles that we
th o u g h t wi»nid sell. am 1 did not have
room  to stock m ani of these Theo
tics when they carne into existence.
because we were loade d with a lot of
othe r style:5 thaït cost ;1 g reat deal of
mon ey ami[ we felt a:- if we would
have■ to get rid 0 f these first.

In my 0pinio:n. in regard  to luiy-
ing i¡11 advance—buying in the m arket.
vers;us buy ing in the store-—I th ink
that we sheui Id 1ni y a 1united num ber
of <nir sta.pie slices at hom e and
leave enough open so that when we 
go to m arket we can till in the open
ings with the new sty les that are 
bound to  com e out.

Wlu'ii I was in New \  ork  in lauu- 
ary I m et a gen tlem an from  this city 
a re ta iler of shoes, and I said to him :

I hev are show ing short vam ps in 
I heo ties a fte r we have bought all 
the long vam ps and o th er styles." He 
replied, I have bought all of my 
'h o es at hom e and I do not believe 
the trade will go to th is new stv le.”
! have not questioned him on the sub
ject but I am positive th a t he has had 
the same experience th at all of us 
have had. namely, a dem and for the 
new th ings. T his show s conclusively 
that the only way we can secure the 
new th ings is in the m arket.

The traveling  men do their best to 
sell us shoes, in their opinion, as n ear
ly correc t as possible, for they  are in 
’he same boat as we are in. for the 
factories are w orking on new styles 
•o b ring  out while these men are go- 
i ig about selling o th er styles.

If we would hold off as heavily as 
we have been doing we would then  
be ready for the new th ings when 
th e j ' come out. My experience has 
tau g h t me that the new th ings never 
come ou t until the buying season in 
the m arket is well under wav. and it

M ich ig an  R e ta il Shoe D e a le rs ' A s so cia 
re tio n .
President—J. E. W ilson, Detroit. 
M ce-i 'residents — Harry W oodworth.

PhnH,n« \ v  aiUKes i1-' ,F ox - Grand Rapids; Charles Webber. K alam azoo; A. E. K el
logg. Traverse Citv.
^ e c r e ta r y -T r e a s u r e r -C . J .  p a ige . S ag-

behooves all of us to  go to  the m ar
ket and leave p len ty  of room  for these 
new styles. \ \  e should buy cau tious
ly a t home, staples th a t we know will 
be every day sellers, but we should 
not buy as far in advance as we have 
done in the past for if there  should 
be a d rop in the m arket, we would 
then be prepared  to take care of this 
decline in price. T here  is no b e tte r 
tim e than righ t now to quit buying 
so m uch a t hom e for we w ant to have 
our stocks in such shape th at we will 
be p repared  to stand the different 
problem s that will in future necessar
ily confron t us. Style is the g re a t
est factor in the shoe business to-day, 
and we can never get the tru ly-up-to - 
date sty les by buying at home. I do 
believe th at you will be able to get 
deliveries m ore prom ptly  than  ever be
fo r e  for the tim e is past when a m er
chant will buy in quantities as he for
m erly did, and you will find that the 
m anufacturers will be ready for your 
business when you place it.

I believe if we will make up our 
m inds to' visit the m arket o ftener and 
buy fewer shoes at hom e we will have 
styles that will sell faster, styles that 
will not stay on our shelves, and we 
will have to reduce the price before 
the season gets under way and push 
them  out to  have room  for the o ther 
styles th at have been created  a fte r we 
have bought our goods.

As for m yself, 1 have had m y fill 
of buying in advance, this season. I 
bought m y w hite goods far in advance 
th is season, which consisted of plain 
pum ps, tongue pum ps and white ox- 
iords. The season opened up with a 
call of T heo ties with F rench and 
Baby Louis heels; this left me, as no 
doubt it left m any of you. w ith no 
room  w hatsoever to put in these new 
styles as 1 was loaded with goods I 
had bought m onths before and felt 
th at I m ust sell. H ad I waited and 
bought these goods in the m arket I 
would have had w hat the trade w ant
ed, namely, the stvles that sold read 
ily.

In conclusion, I w ant to say that 
the slogan of the m erchant should be: 
“ Buy cautiously .” Do not buy too 
far in advance. Buy staples at home.
\ \  hen you visit the m arket then place 
your business on novelties, which arc 
real sellers. Louis Funkenstein.

If you w ant to  preserve the re la
tion of buyer and seller, don’t get too 
personal.

HONORBILT
S H O E S

H O O D ’S C A N V A S
T R IM M E D  S P E C IA L T IE S  

IN STOCK-IMMEDIATE SHIPMENTS

X  S P O R T S H U —Without Heel
s.

J m  X  1 W h ite  duck upp er. Loose lined . Red
\  «Port tr im m in g . Red co rru g a te d  sole.

C v \  5 ed 3u .m fo x in 0 a nd toe cap. A rm stro n gK orxsole insole.

sV *V  T h e  shoe has P le n ty  of s n a p  a n d  s ty le .
*ts  v e ry  h igh grade  app earance  and great  
d u ra b ility  m ake  it  an exc e llen t buy.

t a i  Sizes Bal.
M e n ’s W h ite  ---------------- 6 to  12 $1 95
B oys’ W h ite  ------------------ 2 / z to  6 1.70
Y o u th s ’ W h ite  ________ 11 to 2 1.55
L itt le  M e n ’s, W h i t e _8 to  1014 140
W o m e n ’s W h ite  ______  2 / ,  to  8 170
M isses’ W h ite  ________ 11 to  2 1*50
C h ild ’s W h ite  --------------  6 to  10'/2 L35

H O O D
G R A N D

R U B B E R
R A P I D S ,

C L IF T O N -W ith  Heel
T h is  shoe is new  th is  y e a r. T h e  t r im 

m ing m akes an in s ta n t app eal to your 
tra d e . P n e u m a tic  heels a re  an e x tra
fe a tu re , and its  d u ra b il ity  is assured be
cause i t ’s cured lik e  an au to  t ire .

B a l. O xford
M e n ’s ------------------------------------------$1.90 $ 1.75
5 0 y ? l r ------------------------------------------- 1-75 1.65Y o u th s ’ ---------------------------------------- 1.65 1.55
W o m e n ’s -------------------------------------- 1.75 1.60
M isses’ ------------------------------------------1.65 1.50
C h ild ’s (8 to  10'/2) ___________ 1.55 1.40

Send us y o u r m a il orders . Shipped  
sam e day received.

W e  have thousands o f cases of H O O D  
T E N N IS  on th e  F loor.

W r ite  fo r  special T e n n is  C ata logu e.

P R O D U C T S  C O . ,  I n c .
M I C H I G A N

The Line That Satisfies 1

Part of the Famous 
Herold-Bertsch Out-put

The Bertsch Shoe
Ready for Any Emergency

* That’s the position of the dealer who has 
a fu ll stock of BERTSCH Shoes. He can 
satisfy every critic— please every crank—  
supply every demand.

As a combination of STYLE and QUALITY 
the BERTSCH are sure winners. Every 
pair sold means a permanent customer, 
for they always come back when again in 
need of footwear.

Order now for your fall needs. There is 
going to be a big demand for BERTSCH 
STYLE and QUALITY. Be prepared for 
the business when it  comes.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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T H E  G O LD EN W EST .

H ow It Looked to ExCongressman  
Belknap.

^  ritten for the Tradesm an.
I do not w onder th at thousands go 

W est in the cold m onths of the year, 
and, once in the sunshine, w ant to 
stay there  o r go again som e o th er 
day.

It is said there  were 40,000 M ichi
gan people in Southern  California 
last w inter and 80,000 Iow ans, with 
all the o th er E astern  s ta tes equally 
as well represented.

M any of these people, unable to find 
hom es of any kind, lived the season 
th rough in ten ts  in the public parks, 
where they  were helped out in fuel 
and w ater by the city  governm ent. 
T hey had all the com forts of hom e— 
washtubs, clotheslines, outside ovens 
and stoves.

I passed one of these park ing  camps 
so often th at I became expert in the 
nam ing of s ta tes the cam pers came 
from  by the way the laundry  hung 
on the lines and the w eight of the 
wear. F o r instance, woolen under
wear as thick as a board  came from  
M innesota, while thin, gauzy stuflf like 
m osquito netting—m ost of it hanging 
w rong end up—came from  M issouri. 
By the varie ty  and style one soon 
learns to find his kinfolks.

M any people go W est to get away 
from  the w in ters; o th ers go because 
they have sold the  farm  and need a 
rest, while m any .o thers go to get the 
kinks out of their bones and to  thaw  
out. Folks from  the E ast get so full 
of frost th at the sum m ers are too 
sho rt to  thaw  them  out. L iving in 
the long sunshine of the Golden W est, 
the w orst old g rouch  in the world 
thaw s out. H e m ay be so old th a t he 
is sliding far down the o ther side, but 
he forgets it, ge ts back into the game 
and plays fair. One of the tow ns I 
liked so well, I often th o u g h t m ust 
contain all the aged people of the 
country  and only once in awhile did 
you m eet one w ith a grouch.

I m et up w ith one of th is kind in 
the hotel lobby, w here luxury  lived 
with all the fine lounging places m on
ey could provide. She seemed un
happy and th is made me study a bit.
1 soon discovered she had made a 
m istake and had squeezed her 70 year 
old feet into her g ran d d au g h ter’s 
shoes, dainty little high-heeled affairs 
som etim es called “cornm ills.” The 
look of w eariness expressed  in her 
face was the reflection of the spark 
lers th a t loaded her chubby fingers.
I he m istake she made in com ing 
W est is th at she did not lock all the 
g rouch diam onds and bored dignity 
in the com pany safe, b ring ing  only . 
m em ories of the days when she chop
ped hash for the fam ily breakfast, did 
up the family w ashing and go t the 
kids off to school before the last bell.

The happiest p a ir of lovers I m et 
in all the walks about the tow n and 
foothills was from  the old hom e
stead down E ast. W hen m other had 
the b reakfast dishes “did up,” the 
father picked up the lunch basket and, 
like tw o kids, they  follow ed the 
canyon trails, w here I often m et them ; 
later in the day m other enjoy ing  a 
nap in the shade of a m ountain oak 
and fa ther d raw ing com fort th rough  
a cob pipe. T he lunch basket, now

bare of food, was filled w ith blossom s 
from  the chaparral. T hey w ere having 
the happiest days of their life. O u t of 
the snow s and cold b lasts of p itiless 
winter, they  were living their courting  
days all over again. T hey  would not 
tru s t their happiness to the best auto 
w hizzing by on the boulevard.

C harles E. Belknap.

Making Artificial Silk.
T he Belgian artificial silk in te res ts 

have sta rted  the construction  of a 
p lant in this country  at H opewell, Va., 
the form er m unitions town. The Tu- 
bize C orporation  is the ow ner and 
prom oter of the new enterprise.

Tubize silk, deriving its name from  
the tow n of th at name in Belgium, is 
made of cotton  linters, and, on ac
count of its “fineness” is used in m ak
ing silk, underw ear, ribbons and o ther 
com m odities not usually included in 
the list of artificial silk p roducts. T he 
m aterials to be used in the A m erican 
p lan t will probably  be purchased in 
this country. T his refers equally to 
the basic cotton  lin ters and to  the 
necessary chem icals. Belgian chem 
ists are now in this coun try  experi
m enting with these m aterials, and en
gineers have also come over to  super
intend the installation  of the needed 
m achinery.

By the addition of the Tubize p lant 
it is thought th a t this country  will 
soon be en tirely  independent of E u
ropean artificial silk m akers. A t p res
ent there  are th ree  Viscose factories 
in operation. The du P o n t o rgan iza
tion, which is expert in the handling 
of n itra ted  cellulose products, is also 
p lanning to en te r the field.

“ T h e  Q u a lity  School"
A . E . H O W E L L ,  M an ag e r  

110-118 P e a rl S t. G ran d  R apids, M ich . 
School th e  y e a r round . C a ta log  fre e .

^  m  «a  fA W n T  o m e t

ine Cconony Garmenf

Michigan Motor Garment Co.
Greenville, Mich.
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Composition Settlem ents W ith Cred
itors To Be Avoided.

T here  was alw ays a cigar in one 
co rner of Sam C ooke’s m outh  and a 
cussw ord in the o ther. H e was a 
sm ooth-faced, thick-lipped, business
like fellow, forty-five years old o r so. 
A lthough he dressed  neatly  he had a 
perm anen t m arcelle bag in the knees 
of his trousers. H e was slew -footed. 
He acted as P residen t of the Lan- 
ham M ercantile C om pany of Lan- 
ham. W hen he came up to  call on 
his c red ito rs last Jan u ary , he said he 
was g e tting  behind because he had 
had a bad run  of business during  the 
C hristm as season and th a t he was 
afraid he was headed for bankruptcy . 
H e om itted  to tell th a t he had been 
bankrupt twice before. H e said he 
had scraped a little m oney to gether 
and would m ake a com position se t
tlem ent for 25 cents on the dollar. 
H e though t the c red ito rs would get 
much less than  th at if the expenses 
of bankruptcy  proceedings had to  be 
taken out of what was left of the net 
assets of the Lanham  M ercantile 
Com pany.

Now. an inexperienced cred it m an
ager m ight have accepted  Sam 
C ooke's p roposition  and signed the 
neatly  typew ritten  release he offered. 
But m ost of the Men Sam  called on 
were m em bers of the N ational A s
sociation of C redit Men. T hese men 
refra ined from  signing and p rom ptly  
got in touch w ith each o ther th rough  
their local associations.

W hen Sam found th a t 25 cents on 
the dollar did n o t in te res t his c red 
itors. he raised it to 30 cen ts; but he 
did not notice any w avering on their 
part. So Sam went back hom e to 
Lanham  and had a law yer file a volun
tary  petition  in bankruptcy  w ith the 
idea of forcing his cred ito rs to accept 
a com position settlem ent on his own 
term s.

The nex t th ing  was a telegram  from  
the N ational headquarte rs of the A s
sociation which reached me in Butte, 

in structing  me to  tu rn  loose the In 
vestigation - P rosecu tion  D epartm en ' 
on the L anham  M ercantile Com pany.
I had ju st about cleaned up the case 
1 was on and in a few hours I was 
able to s ta rt for Lanham  myself.

A t Lanham , a tow n of about twelve 
thousand, I soon learned a few in- 
teesting  th ings: The Lanham  M er
cantile Com pany conducted tw o retail 
general m erchandise stores in L an 
ham and an o th er towm fifteen m iles 
away. T he secretary  of the com pany, 
Daniel F low er, was a sm art, shifty, 
fat young fellow of tw enty, p re tty  
well educated a t school and even 
m ore educated in irregu lar business 
m ethods by his illiterate  daddy, H enry  
Flow er.

O ld H enry  ran one of the stores.

H e had first come into th a t section 
thirty-five years before when he w as 
20. He carried  a peddler’s pack on 
his back then, and soon a fte r rigged 
up a ten t and sta rted  selling his 
goods. H e m oved into a house th at 
burned down. A fter th at he had sev
eral o th er fires and no less than seven 
failures. W hen I m et him  he had 
lo ts of m oney and a num ber of p a r 
cels of valuable real e sta te—all in his 
wife’s name. H e was one of those 
generous husbands who seem to want 
their wives to  have every th ing  they 
possess. If a doc tor ever told H enry  
he was in for an a ttack  of appendicitis, 
I believe he’d say, “All righ t, doc, but 
you ju st put it in m y wife’s nam e.”

In a sh o rt tim e I found out the 
M ercantile Com pany had $35,000 in 
deposits in several banks, instead of 
the m easly $1,900 cash th a t showed 
up on the s ta tem en t th a t Sam Cooke 
had taken to  his creditors. I got in 
touch with the receiver, who hap
pened to  be a fine man.

One afternoon, a couple of days 
after I reached Lanham , I came into 
the hotel and told the m an at the 
desk I was expecting  a telegram  and 
please send it up to m y room . I sat 
down on my bed, near the head, and 
spread a lot of m y papers over the 
counterplane. I left the door unlock
ed for the boy who would soon be 
bringing up that telegram . I was paw 
ing over the papers an hour or so, 
and m ust have drow sed asleep ( I ’d 
been ge ttin g  about four hours sleep 
a n igh t), when som eone opening the 
door waked me.

I sat up and saw a tall thin fellow 
w earing  a black felt hat a t the foot 
of m y bed.Make This Your Bank
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“L ook here,” he says, “ I ’ve ju st 
done a favor for a friend of mine 
and it cost me six thousand  dollars; 
and I ’m here to  do a favor for an 
o ther friend.”

T hen he told me he owned th is 
hotel and the whole business block 
betw een C lark and South s tree t and 
it would be w orth  six thousand to 
him  if I would leave his friend old 
H enry  F low er alone and go home.

I told him  th a t if he gathered  a 
flock of gold eagles and perched them  
up in th is room  solid to  the ceiling 
it would no t be any inducem ent to- 
leave town.

“T h a t a ttitude w on’t get you any
w here,” he says. “W e’ve got th ings 
all fixed. T he judges are friends of 
ou rs; they  do w hat we tell them . 
And no one would get into trouble 
here if you go t h u rt in th is town.

“L ook out of th a t window. Do 
you see th a t b ig  oak tree  on the hill? 
Two years ago a m an like you come 
nosing into th is section and one 
m orn ing  they  found him sw inging by 
the neck from  a lim b of th a t tree .” 

I d idn’t m ake any com m ent on this. 
H e sta rted  pacing up and down past 
the door. P re tty  soon he said: 

“A nother fellow came here on the 
same kind of investigating  foolish
ness th a t you are doing and one n igh t 
he got run over on the ra ilroad  track  
ju st outside the tow n—accidentally. 
H is body was all to re  up. T hey  found 
a six-shoote on it.” (H e  looked a t 
me as if he was w ondering  w hether 
I had any th ing  of any im portance 
under m y pillow  o r in m y hip pock
et.) “T hey  found $50 on it too. A nd 
the sheriff, acting  as coroner a t the 
inquest, fined the corpse $50 for car
ry ing  concealed w eapons.”

T he receiver had to ld  me of the 
tw o investigators th a t d idn’t get 
hom e, bu t he had no t given me the 
details about the concealed weapon.

“My friend,” I said, “th a t is bad, 
very  bad. You fill me w ith alarm . 
I have been dealing w ith th is kind 
of th ing  for m any, m any years. In 
vestigating  various kinds of crooked
ness. Going around  all over th is 
g rea t country  in to  the toughest d is
tric ts, w here a m an’s p ro p e rty  and

life are no t safe. And you are  the 
very first m an who ever offered me a 
bribe or th rea tened  m y life. I am 
indeed alarm ed. I am alm ost frig h t
ened,” I says as sarcastic  as you 
please.

H e saw plain enough he couldn’t 
make any im pression, so he ju st said,

“You think it over,” and then he 
went out and slam m ed the door.

I stra igh tened  up m y papers, pack
ed m y grip and stepped over to the 
receiver’s place. W hen he heard  I 
had been th reatened , he said, “ I told 
you so.” T hen  he arranged  right 
away for me to  live in a private house 
with some friends of his w here I 
would be safer than  in the hotel.

T hen I began to  enquire about the 
sales th a t these people had during  the 
C hristm as rush. T hey  had done a 
big business. Em ployed everyone 
they  could get for their th ree  stores.

T here  seemed to have been a so rt of 
family reunion around C hristm as time, 
too. M iss M abel S tern, a New Y ork 
school-teacher, cousin of the Cookes, 
got off the train  a t L anham  w ith a 
flat straw  suit-case on D ecem ber 15. 
On the same train  was her aunt, Mrs. 
George R obinson, of N o rth  Carolina, 
and ano th er wom an relative from  
Georgia. T hey  had little  lea ther hand 
satchels.

Ju s t a fte r C hristm as these ladies 
left tow n and each of them  had with 
her th ree  o r four big heavy Saratoga 
trunks. z

I got acquainted w ith a long, lean, 
lanky, blond negro  draym an th a t did 
m ost of the station  hauling, and 
th rough  him  and the sta tion  m en I 
got all the facts I needed about those 
trunks. T he ladies checked them  to 
poin ts in N ew  Y ork, South C arolina 
and Georgia and paid excess baggage 
on them .

T hrough  the colored draym an with 
the long yellow m oustache I also got 
on the tra il of a shipm ent of a num 
ber of heavy cases by C harles Cooke, 
b ro th er of the p resident of the L an
ham  M ercantile Com pany, to  M ineola, 
F lorida. I found the duplicate w ay
bill in the station  records. George 
was a sh irt m anufacturer in th a t sec
tion, but I found he had recently  done
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very little  m anufacturing . W hat is 
the use of m aking sh irts  if you can 
get them  for no th ing  from  some o ther 
m anufacturer?

I hese way-bills in te rested  me a lot. 
I got me a car and scooted  across 
coun try  eighty-nine m iles th rough  the 
sw am ps to M ineola. In a w arehouse 
there I found George Cooke’s cases, 
all nicely m arked w ith the B altim ore’s 
m anufacturer s nam e and show ing 
the orig inal consignee, the Lanham  
M ercantile Co,;. L anham . T his was 
w orth the rough trip , I can tell you.

They had goods hid out all over the 
country. And righ t in L anham  I 
found silks and stitins and ribbons 
and hosiery w orth  thousands of dol
lars packed aw ay under the p latfo rm s 
"f tneir show window s and in o th er 
secret places in their stores.

As soon as the bankrup tcy  court 
proceedings began, the business men 
o f  the  section and the local new spa
per? took the case up strong . They 
.■aw their chance had come to rem ove 
the stigma from that town. T hey  
wanted to re-estab lish  the reputation  
o f  Lanham with the credit men of 
the country . W hy. it had got so bad 
tnat tiie insurance com panies had re 
vised to write policies on re ta il store 
properties in th a t neighborhood.

1 lie local daily got into the case 
with its ed ito r in chief, en tire  re- 
portoria l staff, business m anager and 
its front page. Day a fte r day it re 
ported the case in full and carried  
betw een the head-line and the date 
line of the paper the m otto  four col
umn long: Satan stayed in heaven 
until he began to  knock his hom e 
town.

The bankrup ts were not the only  
< b jects of the graphic pen of the  edi- 
t >r, who som etim es go t aw ful person- 
ell in his articles.

One m orning he described the chief 
investigator of the X ational A ssocia
tion of C redit Men as the ‘‘chief 
p ro m p te r” in the case. “H e sets be
side the p rosecu ting  a tto rn ey  and, as 
ironi tim e to  tim e he leans over 
and w hispers suggestions in the law 
yer s ear, his shining cranium  causes 
i shim m er of light th rough  the court 
i om as its polished surface flashes 

and recedes and casts back the rays 
of  the afternoon sun.” If vou don’t 
believe it. I ’ll show you the clipping.

Before the bankruptcy  case was 
conculded, we had located $35,000 in 
cash, $15,000 in real estate  and $40,000 
in m erchandise, beside m aking them  
withdraw' $25,000 in fictitious claim s 
by relatives for alleged loans to the 
M ercantile Com pany. Also of good 
accounts receivable not m entioned in 
their original sta tem ent, there  were 
$40,000. T he to ta l recovered, $155,- 
*>00. T hen there  was m erchandise 
they  left visible and show ed in their 
inventory  am ounting  to  $43,100, and 
iheir adm itted  cash balance of $1,900.

So we show ed th a t the Lanham
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M ercantile C om pany was perfectly  
so lvent and able to  pay the $200,000 
it owed dollar for dollar, instead  of 
25 cents on the  dollar, the am ount 
they  offered to  m ake a terrib le  effort 
to scrape tog eth e r in o rd e r to  finance 
the com position.

E v ery  one of the bunch was in
dicted. som e of them  on as m any as 
e igh t counts, and they  afte rw ards 
plead guilt.v.

W hich show s th a t when an unin- 
vestigated  cred ito r offers to make a 
com position se ttlem ent, d on’t be in a 
hu rry  to sign on the dotted  line.

C. D. W est.

W ould  Abolish In come Tax.
Lively in te rest has been aroused 

here in a p roposal for the abolition 
of the incom e tax and the excess 
profits tax and the substitu tion  of a 
sugar-coated  consum ption  tax to  be 
paid by the seller and included in the 
pr:ce. T his system  is advocated by 
I iteodore H. Price, New Y ork City, 

ed ito r of Com m erce and Finance, and 
one of the fo rem ost au tho rities in 
the coun try  on financial affairs, who 
addressed  the City Club of W ashing
ton at a big function during  the past 
week.

Mr. P rice ’s subject was “T he Inci
dence of T axation  and Its  Reflection.” 
The speaker said th a t he was once 
heartily  in favor of the incom e tax, 
but th at actual experience had con
vinced him  th a t both  its angle of in
cidence and its angle of reflection 
are to o .a c u te :  and that it is a tax 
which w eakens the incentive to  suc
cess because it m akes the G overnm ent 
a p a rtn e r in the profits of one year 
and leaves the public to  bear the lo ss
es of the next year a lone; and that 
because of its unfairness in th is re 
spect it leads those who m ake and 
sell the  goods th a t we consum e to 
increase their overhead charges to  a 
poin t th at will alw ays guaran tee  them  
against loss.

"E xperience has tau g h t us,” he said, 
“th a t the effect of the incom e tax  is 
only  to raise the cost of the th ings 
th at the p o o r m an m ust have, because 
those who have the ability  to  earn  
large incom es, being  in a sm all m i
nority , are able to  dem and higher 
prices for the services they  perform  
and to pass the taxes th a t they  pay 
on to the large m ajo rity  by increas
ing the cost of living.

“The incom e tax  and the supertax  
are inquisitional, provoke resen tm ent, 
th ro ttle  am bition and give an enor
m ous advantage to the  m an who is 
w illing or able stop w orking and put 
his capital into non-taxable bonds.” 

B ro th er P rice was w arm ly applaud
ed by his hearers, but I doubt very 
much th a t C ongress will be induced 
to  repeal the incom e tax  in the very 
near future. T he business m en of the 
coun try  will be fo rtunate  if the  ex
cess profits tax  is wiped ou t w ithin 
the nex t year o r two.

J S T O C K S  A N D  B O N D S — P R IV A T E  W IR E S  T O  T H E  L E A D IN G  M A R K E T S

flU K E R . PERKINS. EVERETT G'GEISTERT

mow 
metho«^ 
Fiow er.

Old Heap"
G r a n d  r a p i o j  m i c h

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

C A M P A L I S Q U A R E
T h e  co n ven ien t banks fo r  o u t o f tow n people. Located  a t  th e  v e rv  ce n te r of 

| cUstrfctT" an d y  t0 thC S treet cars- th e  in te ru rb a n s - th e  h o ie ls - t h S  shopping

I and o u r . location— our la rg e  t ra n s it  fa c ilitie s — o u r safe  dep osit v a u lts
h? t h *  . ™ ef V1 ce, cov e r 1 ?9  th e  e n tire  fie ld  o f b a n k in g , o u r In s titS tlo n s  m u st 
be th e  u ltim a te  choice o f o u t o f to w n  b an kers and in d iv id u a ls .

C om bined C a p ita l and S u rp lu s  ________________ $_1,724,300.00
I ° ? a * Deposits -------------------------------------  10,168,700.00

C om bined T o ta l Resources _______  7 ~ 13)157)100.00

G R A N D  R A P I D S  
C I T Y  T R U S T N A T I O N A L  C IT Y  B A N K  

& S A V I N G S  B A N K
A S S O C IA T E D

The Joy of Living
The joy of living largely depends upon 

the elimination of care and worry.

A Living Trust is a plan that will relieve 

you of the care and management of your 
estate.

YOU AND YOURS," our monthly trust 
letter for July, discusses this matter.

We will gladly place you upon our mail

ing list without charge, upon request.

Brand RapiosTrust Pompar
GRAND RAPIDS, MICH.

OTTAWA AT FOUNTAIN BOTH PHONES 4391
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Community Co-operation in Fighting  
Fire.

A city may have ever so strong  an 
organization for fighting fire, and the 
best equipm ent possible for th a t p u r
pose, and yet be weak on prevention. 
D epartm ental o rganization  is im por
tant, and I would be repudiating  a 
th ing  dear to m y h eart if I said o th e r
wise.

I would not for a m om ent d iscour
age the possession of an efficient o r 
ganization or efficient equipm ent, but 
I w ant to  em phasize one fact, and 
th at is that an efficient fire-prevention 
organization  is of even greater im 
portance to a com m unity than either 
fire-fighting organization  or fire-fight
ing equipm ent, and I am not certain 
th a t I am  m aking it too strong  when 
I say th a t an efficient fire-prevention 
organization  is m ore im portan t than 
both.

T o have an efficient fire-prevention 
organization  the fire chief and his sub
o rd inates m ust have the co-operation 
of the en tire  com m unity. T h at is, the 
w om en’s clubs, the boy scouts, the 
Y. M. C. A., the R otary  club, the 
m inisterial association, the cham ber 
of com m erce, the schools and school 
children, in fact, each and every in
dividual m ust w ork as a comm on 
unit all the time.

I t is a recognized fact th a t two- 
th irds or m ore of the fires of A m er
ica are preventable. Isn ’t th is strong  
enough argum en t for a fire-preven
tion organization  in every com m unity, 
and th a t every such organization  
should have the heartiest co -opera tion3 
of the en tire  citizenry? ft

W ith  the com m unity co-operation*

the subject deserves, fire-prevention 
can be and will be one of the g reatest 
factors for p rosperity  in our state and 
N ation, and I would like to im press 
this so strongly  th a t universal com 
m unity co-operation will cease to be 
a dream  of fire p reven tion lists and 
become a fact. E. C. Bulger.

Parcel P ost L osses Threaten Insur
ance Companies.

H ere’s ano ther tribu te  to the effic
iency of the Burleson adm in istration  
of the postal service. All the in su r
ance com panies specializing in parcel 
post package insurance under the cou
pon system  have recen tly  been called 
upon to pay such enorm ous losses as 
to induce them  to contem plate aban
doning the business. The H om e In 
surance Com pany has announced 
th at it will no longer insure parcel 
post packages o rig inating  in the 
M anhattan and B ronx B oroughs.

It is estim ated that prem ium s col
lected in New Y ork alone from  this 
particu lar line of insurance by all the 

, com panies engaged in it am ounts to 
no less than one m illion dollars year
ly. One the basis of cu rren t rates, 
this would be sufficient to  insure 
goods to the value of $400,000,000, 
which gives a fairly accurate idea of 
the extent which New Y ork m anu
facturers and m erchants have come 
to depend upon the parcel post for 
their shipm ents.

So m any parcels have been lost du r
ing the recent m onths th a t the busi
ness of insuring  them  is said no long- 

»■er to show a profit. T he Postoffice 
{»Department pu ts it on the traffic con
g e s t io n  strike which has diverted busi

ness from the express com panies to 
the parcel post. The D epartm ent has 
lacked facilities for safely handling 
such an increase in its business and 
the result is what m ight have been 
expected.

Montgomery, Ward & Co. in the 
Toils.

An other big mail o rder house this
tim e Montgcm iery, W ard  & Co. has
been made the sul )ect o jf a ft rmal
comi ilaint of unfair com petition. The
Com nission is no respecter of per-
sons, and w(m id as soon tackle a big
OCtO] ms as the sm allest retail«ìr a t
any country crossn ;>ads.

Th e respo ndents in this case are
calle 1 upon to ai sw er charge s of
taise represe ntation s in its cata ogue
concerning liquid roofing cem ent.

This article  was advertised as “con
taining no coal tar" when, according 
to the Com mission, “the com pany 
well knew such cem ent did contain 
coal ta r .”

In this case it will be noted we have 
full notice of the .C om m ission’s in 
tention to prosecute the parties guilty 
of false advertising  or the m isbrand
ing of their m erchandise. C ongress 
has passed a lot of laws punishing 
such offenses when com m itted as to 
certain  class of products, notably  
drugs, foods, insecticides, etc., bu t so 
far it has declined to  enact a general 
status which would cover roofing ce
m ent or any of the o th er articles of 
general m erchandise which have 
been made the subject of recent com 
plaints of m isbranding, issued by the 
Com mission.

Bristol Insurance Agency
“ T h e  A gen cy  of Personal Se v ic e ”

Inspectors and State Agents for Mutual Companies

Savings to  Our  P o licy  Holders
On T o rn a d o  Insurance  40';

G eneral M erc a n tile  and Shoe Stores 30 to 50','
D ru g  S tores. F ire  and L ia h ility , 36 to 40 1,

H a rd w a re  and Im p le m e n t Stores, a n t  D w ellin g s  50%
G arages , B lack sm ith s , H a rn ess  and F u rn itu re  Stores 40',1

A ll C om panies licensed to do business in M ich ig an . I t  w ill pay you toi 
in v e s tig a te  our proposition . W r ite  us fo r p a rtic u la rs .

C. N . BRISTOL, Manager
F R E M O N T ,

A . T . M ONSO N. Secretary
M I C H I G A N

H A V E  Y O U  A  G O O D  MEMORY?
THEN REMEMBER THIS NAME:

Michigan Bankers and Merchants Fire insurance Co.
OF FREMONT, MICHIGAN

THEN REMEMBER THIS ALSO:
That they make you an immediate saving of 25 to 45% on cost of your Fire Insurance. Repeat 

this advertisement word for word. If you can’t, read it over until you can. It will help you mentally
as well as financially. W m  N  SENF> S ecretary .

| ? \ T / ^ r B T T  More than 2 ,000  property owners 
1 l i \j  I t  I  1  1 co-operate through the M ichigan

Shoe Dealers Mutual Fire Ins. Co. 
to combat th e  fire waste. T o date they have received over $60 ,000  
in losses paid, and even larger amounts in dividends and savings, 
w hile the Company has resources even larger than average stock  
com pany. Associated w ith the M ichigan Shoe D ealers are ten other  
Mutual and Stock Companies for reinsurance purposes, so that we can 
write a policy for $ 1 5 .0 0 0  if  w anted. W e write insurance on all kinds 
o f  M ercantile Stocks, Buildings and Fixtures at 30% present dividend  
saving.

The Grand Rapids Merchants Mutual 
Fire Insurance Co.

STRICTLY MUTUAL
Operated foi benefit ot members only.

Endorsed by The Michigan Retail Dry Goods Association.
Issues policies in amounts up to $15 ,0 0 0 .

Michigan Shoe Dealers Mutual Fire Insurance Company
Associated w ith several million dollar companies.

Main Office: FREMONT, MICHIGAN

ALBERT MURRAY Pres. GEORGE BODE, Sec'y Offices: 319-320 Houseman Bldg. Grand Rapids, Michigan
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Government Acts To
The Secretary of War orders immediate release i 
declared surplus at extremely low prices.
By the immediate disposal of its entire surplus si 
prices at which they will be sold, the Government (

CO RNED BEEF—CORNED BEEF
QUALITY GUARANTEED

, . * K s'  ^ ”nj|l»'lllles were packed by the leading packing houses of North and South America, are in air-
ngn ms, am will keep for years. The meats were selected by experts, representing both the United States 
Government and the packing houses, and only the choicest selections were used.. They were prepared and

", er , sam,e s"l,e1rV1Sioi'. Slx million men alld women in the service of their country, at home and 
a uoa, thru ed upon them almost exclusively. And an army of 2,000,000, the principal meat diet of which con-
s‘sted of c orned Beef-Corned Beef H ash-B oast Beef-Bacon, returned from overseas the healthiest, brawniest 
army the world has known.

GUARANTEE OF CONDITION
The Government guarantees to deliver these meats in perfect condition. The most rigid inspection was made 

of tness products as they were packed and ever}' single can carries with it the guarantee of the Government to 
stand back or it. both as to quality and condition.

„ The Corned Beef, Corned Beef Hash, and Roast Beef are packed mainly in one and two-pound c a n s -  
Sv-inc in six-pound cans. The bacon is packed in 12-pound cans.

DISTRIBUTION—NATIONWIDE

* t r * aV1 UWe °Utle'  Wffl be USed! n d‘f rib" ting these meats- Every ^tailer, from the smallest to the hugest, «hether he carries groceries or not, will perform a duty he rightfully owes to every citizen in his com-

Hlev'can beas o li  “  “ “  ° Ugt’ Which theSe wiU be at the very low prices at which

BOSTON, Army Supply Base. NEW YORK City, 461 8th Ave. CHICAGO, 1819 W. 39th St. i

-

Chief, Surplus Bro
O ffic e  o f  th e  Quarter

Munitions Building, W



July 21, 1920 M I C H I G A N  T R A D E S M A N

b Lower Living Costs
ase and sale to the American public of all meats 

Y
stock of canned meats, at the extremely low 

lent delivers a powerful blow at the high cost of living .

i f  H ASH —R O A ST BEEF—BACO N
Every wholesaler, caterer, hotel, restaurant, state institution, municipality, and industrial organization 

maintaining co-operative purchasing bureaus, as well as every housewife, can and should share in and extend 
in every possible manner the common benefits of this event.

FOR HOME CONSUMPTION ONLY
These goods are not being offered for export. This decision of the Secretary of W ar to distribute them 

through every possible channel is made in order that the American people, as a whole, may benefit directly by 
the extremely low prices at which these meats will be sold.

Because of the wide publicity to be given to the prices at which the Government will sell these meats, the 
American people will at once recognize and appreciate the spirit of co-operation to lower the living costs ren
dered by every retailer who participates in the distribution of these commodities. The immense benefits which 
will accrue to him cannot be measured in dollars and cents.

PARTICULARS OF CAMPAIGN
1 A The prices at which the Government will sell these meats, terms of payment, units of purchase, and where

stored, as well as how the Government is prepared to help the retailers distribute them, will be announced in the
: - course of a few days.
*

Particulars of this campaign, the biggest sale of canned meats ever undertaken, will be furnished when 
completed by any of the Depot Officers, at the following addresses:

li St. SAN ANTONIO, TEXAS. SAN FRANCISCO, CALIF. ATLANTA, GA., Trans. B ld g .

-

Eroperty Division
luarterm aster G en era l,
ding, Washington, D.C.
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I ? DRY GOODS, 
FANCYGOODS ̂  NOTIONS]

M ich igan  R e ta il D ry  Goods A ssociation . 
1 'lV siile .n t— P , M. C h r is t i a n ,  U w ossu . 
F i r s t  \  ic e - l 'ie s i i le -n t—G e o rg e  J .  D ra tz .  

M u sk e g o n .
S eco n d  V ic e -1 ‘r e s id e n t— II . (5. U V n d - 

la n d . G ay  C ity .
S e c r e t a r y - T r e a s u r e r —J .  VV. K n a p p .

L a n s in g .

Association Now H as Over Three 
Hundred Members.

Lansing, Ju ly  20— T he follow ing 
new m em bers of the M ichigan Retail 
Dry Goods A ssociation have been 
secured since M arch 10:

D. E. Burgess, Allegan.
N u g en ts  D epartm ent Store, Bad 

Axe.
Max W einberg, Bad Axe.
Bangor C o-operative A ssociation, 

Bangor.
llaw iev  Dry Goods Co., Bay City. 
J. !\. Scherer, B enton H arbor.
C. D. C arpenter, Big Rapids.
J. D. H einrich, Blissfield. 
C ulver-l’a rk er Co., Brooklyn.
B. R. D esenberg & Co., B uchanan.
D. L. B oardm an, Buchanan.
Zemke B ro thers, Caro.
\ \  . L. I horns & Son, C enterville. 
C harles M aurer, Colon.
C. I.. Pem berton  & Son, Durand. 
Dew & Schlotzhauer, E lk ton.
C. E. R olland, Fenton.
Leo E. T ravis, Flushing.
Claude D. H am ilton , Fow lerville. 
F riedm an-Spring  D ry G oods Co., 

Grand Rapids.
W urzburg  D ry Goods Co., Grand 

Rapids.
Lcszczynski & Co., H arb o r Beach. 
John  V anT atenhow e, H olland.
W. D. Adams, Howell.
G. A. P ierce Com pany, How ell.
R. E  Rashid & Bros., L udington.
X. Medalie, M ancelona.
G. H . B reitenw ischer, M anchester. 
Becker B rothers, M arine City. 
Joseph M iller, M arine City. 
H ickm ott Co., M endon.
!L II. C arter & Co., Midland.
1 horn as Griffith, M ount Clemens, 
H offm ann’s Bazaar, M ount Clemens.
C has. A. Ponsford , N orthville.
A. H irschberg  & Son, Pigeon.
O liver P. M artin , P lym outh . 
W allace Com pany, P o rt A ustin. 
R am sey Com pany, P o rt Hope. 
Ram sey Com pany, P o rt Hope. 
B urkhart B ro thers, Saline.
W om en’s Shop, Saline.
M axwell M cIn tosh , S tanton.
F. E. M inne Co., St. Johns.
Geo. A. P lietz, Ubly.
Franklin  & R avner, V icksburg. 
Moine B rothers, W aldron.
John P. Geisler, W atervliet.
F. H. M errifield, W atervliet.
F. P. V anB uren Co., W illiam ston. 
W ebb & M arrs, Ypsilanti.
Davis &i K ishlar, Y psilanti.
L ast week, in com pany w ith D. 

M ihlethale, of H arb o r Beach, I se
cured eight new m em bers in H uron  
county. T his success was due largely  
to Mr. M ihlethaler’s splendid in
fluence. 1 hey all know and th o r
oughly respect him. T here  was a 
Gappy g reeting  to “ D arius” a t every 
place we called. I t  was g rea t p leas
ure to  drive th rough  th a t beautiful 
country  w ith him  in his fine machine.

One of the best th ings our sm aller 
m erchants can do, and, in fact, the 
la rg e r ones, too, is to  take a drive 
up the E astern  M ichigan highw ay and 
stop  off a t H arb o r Beach. The splen
did new building of the M ihlethaler 
C om pany, of steel and cem ent con
struction , is an ideal place for the 
business o f a departm ent store. I t

will also do you a lot of good to  sit 
at Mr. M ih lethaler’s desk and let him 
show you in a very  few m inutes one 
o f the best m ethods of sto re  super
vision ever devised. I t w on’t take 
him very long to open your eyes to 
some m ethods th a t will do you good.

Some of our m em bers have w ritten  
to us regard ing  the trad ing  stam p 
idea. W e quote from  a le tte r recently  
received: "T rad in g  stam ps o r any
o th er prem ium  proposition  is a poor 
th ing  for any  m erchant unless there 
is some way he could, p rohibit every 
o th er m erchant in tow n from  giving 
prem ium s. 1 believe it is m ore p ro fit
able to sell some article  each day or 
week a t cost o r less than  cost, and 
th is m ethod would be no m ore ex 
pensive.

1 reg re t to call a tten tion  again to 
the woman who passed w orth less 
checks in F o rt H uron , Saginaw, Bay 
C?ty and M uskegon last year. She 
is op era tin g  again in th is sta te , after 
apparen tly  having spent the w inter 
m onths in the south. She is w orking 
the same schem e th a t she w orked last 
year and in o rd er to give in form a
tion regard ing  her m ethods, I am 
q uo ting  from  a circular ju s t received 
from  B irm ingham , Alabam a, D ectec- 
ive Agency:

"O ne hundred dollars offered for 
a rre s t of wom an whose pho tograph  
appears hereon and which is a good 
likeness of her. She is described as 
follow s: Age 30 to  35 years, height 
5 ft. 10 in., w eight 130 lbs., slender 
build, brow n hair with slight reddish 
tinge. T his wom an speaks w ith a 
decided N o rth e rn  o r E aste rn  accent. 
She has used the follow ing aliases: 
Mrs. Stella H aynes. Mrs. W . W . 
Guard, M rs. S. F. Gates, M rs. H . M. 
k ranklin , M rs. Ellen P arker, M iss 
V irginia W ilson, M iss Susan G. Davis, 
F lorence W ilson, W . E. A nderson, 
and m any o ther 'a lia ses .

“T his wom an is an ex p ert check 
operato r, and her usual m ethod in 
passing  w orth less checks is to  oken 
a sm all account a t some local bank 
in the city she intends to operate, and 
when called on for references requests 
the  m erchants to  call up the bank. 
W hile operating  in B irgm inham , A la
bama, she ren ted  a room  from  a 
private family having a telephone, and 
as additional reference would w rite 
s tree t address of residence and tele
phone num ber on back of checks, but 
she never occupied the ren ted  room . 
T his wom an is usually  accom panied 
by a man, tw o sm all children and a 
colored nurse, the wom an w orking 
alone in passing  checks, leaving the 
children and nurse  a t som e hotel.”

T his co rresponds exactly  w ith the 
m ethods used in M ichigan last year. 
She has evidently  come back N orth  
to  spend her “vaca tion” in M ichigan.
I am  no t giving the nam e of our m em 
ber who has been sw indled th is  time, 
but sim ply give the inform ation  th a t 
with the first check she secured $10 
and w ith the second $25. P lease be 
on the look-out for her and, if possi
ble, cause her a rre s t if she a ttem p ts 
to  w ork  the schem e in your city.

T his is a very im po rtan t m atte r and 
we urge o u r m em bers to  co-operate 
in every  way possible no t only on 
your own account, but for the purpose 
of ge ttin g  her behind the bars, w here 
she belongs. I have w ritten  to  the 
ai u C*lve A gency a t B irm ingham , 
A labam a, ask ing  for copies of the  c ir
cular offering $100 rew ard , to^send to

our m em bers. T his circular gives the 
w om an’s picture.

Jason  E. H am m ond, 
M anager Mich. Retail D ry Goods 

A ss’n.

Till Then.
U ritten for the Tradesm an.
"There was not a man to till the ground”

\ \  as said of old ere Eden bloomed,
"\v ant ads appeared the world around 

For men to farm else earth w as doomed.

H ave w e to-day so far gone back  
Fast Eden’s  day and Eden's bower,

1’hat harvest b lessings w e shall lack  
l n less we find th is farm er power?

T w as not the fundam ental thing  
 ̂T hat first should rise som e factory  

For spindled w heels can never sing  
Apart from farm er industry.

So vital is the soil to man.
T his world can never long survive  

1 'n less we till it ail we can—
Then till till then and we shall thrive.

Charles A. H eath.

A man in doubt is a p redestined  
failure.

When you need

WEARING APPAREL 
for MEN

think of the only exclusive 
Wholesale Men’s Wear 

House in Michigan

7)on/e/ 7". *Patton & C'ompany
G R A N D  R A P I  D S

T h e  M e n 's  F u r n is h in g  G o o d s  H o u s e  o f M ic h ig a n

|  Quality Merchandise |

f Right Prices (

Prompt Service I

I Paul Steketee & Sons |
j  WHOLESALE DRY GOODS GRAND RAPIDS, MICH. |

T he McCaskey Register  C o.
ALLIANCE. OHIO

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Corner Commerce Ave. and 

Island St
Grand Rapids, Mich.

U s e  C itizen s L ong D istance  
Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington. Traverse City! 
Petoskey, Saginaw and all intermediate 
and connecting points.
Connection with 750,000 telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY
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W om an’s Place in Her Own Home.

“ I cannot understand  why you are 
not satisfied to  live a norm al, reason
able hom e life as your m other and 
your g ran dm other did, in your fa th 
e r ’s hom e, until you get m arried and 
have a hom e of your ow n.”

No. he d idn’t say it, although I held 
my b reath  w aiting for the ancient 
form ula of m an’s thought about wom- 
c —“a w om an’s place is in the hom e.” 
Even if he d idn’t say it, I knew he 
though t it.

I had not m eant to eavesdrop, but 
this fa ther and daughter sat down 
righ t near m e; they  could see th at I 
was there ; they went right on with 
the conversation , which evidently had 
been in p rogress for some tim e and 
concerning a subject about which 
there evidently  was a wide difference 
cf opinion and considerable intensity  
of feeling.

" I t  does seem to m e,” the father' 
w ent on, w ith the plaintive tone of 
one to whom  life was som ehow play
ing false, “as if the whole world had 
t rned Bolshevik. H ere  is m y own 
d augh ter tu rn in g  her back on her own 
home. All her fa th e r’s teachings—”

At that the girl fairly exploded, ex
claim ing, “ Father, you have no righ t 
to talk  like that. I have done every
th ing  you asked me to. I have made 
good in school and college. Now 
that I w ant to  find a place and a w ork 
in the world and fit m yself especially 
for w hat I w ant to  do and know  I 
ought to do, you w ant me to sit by 
the fire and spin and wait for some 
man to  please come along and honor 
me w ith his condescending a tte n 
tions.”

“T h a t is a m ost unbecom ing 
speech,” the fa ther said, with some 
heat. “N evertheless, it sufficiently 
sets fo rth  ju s t w hat I do th ink  is your 
duty, and, if I m ay be perm itted  still 
to  have any au th o rity  in m y own 
house, it rep resen ts exactly  w hat you 
actually  will do.” V isibly stiffening, 
as if his own w ords confirm ed his 
own de term ination , he added:

“L et us have no m ore of th is non
sense. T he subject is closed, so far 
as I am  concerned. You will re tu rn  
hom e with your m other and me and 
settle  down to a sensible routine, like 
the sensible girl I know you really 
are, in spite of all th is nonsense about 
‘your own w ork in the w orld.’ As if 
your fa ther had not, by his own hard  
w ork and th rift, am assed a sufficiency 
for the support of his own daughter! 
Besides that, a w om an’s place------ ”

“D on’t, father! I sim ply couldn’t 
bear to hear th a t old bunk about 
‘w om an’s p lace’ again!”

A nd w ith th a t 'the daughter jum ped 
up and fled into the house.

T he fa ther sighed deeply and w ith 
tig h t lip and set jaw  w ent down the 
steps and ou t on the beach by the 
edge of the w ater. B ut I had noticed 
th a t the g irl’s lips also w ere tigh t 
and her jaw  set.

L ater, when I becam e acquainted 
w ith the family, I heard  the whole 
story. T here  was no th ing  new about 
it; it was sim ply th a t of a narrow , 
unim aginative m an, conventionally  
the kindly ty ran t in his own hom e, to  
whom  his d au g h te r’s desire to  do 
som ething useful in the w orld was 
“B olshevism !”

“W hat is it you w ant to  do?” I 
asked her.

"I want to go to New Y ork and 
take the kindergarten  train ing  and 
dom estic science.”

“W hat is your fa th e r’s ob jection?” 
"In  the first place, he th inks the 

kindergarten  is only for poor chil
dren. and he doesn’t w ant me to as
sociate with poor children—says I will 
catch some disease and probably  be
come a Socialist, which to him  is 
ra ther worse than being a burglar. 
In the next place, he is determ ined 
that I shall stay in my own town 
and ‘take my place in the social life 
of which I am  naturally  a p a rt.’ I 
really believe he would lie pleased to 
have me degenerate into one of those 
aimless, chattering , giggling, flirting 
‘social butterflies.’ I sim ply w on’t 
do it.”

“But don’t you want to be m arried, 
and have a hom e and children of your 
own ?”

The p re tty  face grew  inscrutable. 
She b it her red lower lip until it was 
white as her white teeth. She turned 
to me and whispered.

“Mrs. Bradish, I m ust tell som e
body— I am sure you will keep m y 
secret—that is exactly  w hat I do 
w ant! And it is ju st because I feel 
th at my home life, my school and 
my college have done every th ing  to 
unfit me to be wife o r m other or 
hom e-m aker really  th at I w ant to go 
som ew here and learn som ething about 
dom estic science—and about children 
and child-training. My m other sym 
pathizes a little, but father says it is 
positively indecent for me to be th ink 
ing about children a t all.”

Is there som ebody in particu lar?” 
I ventured  to  ask.

“Yes, there is, but I w ouldn’t dare 
to tell father that! H e says I will 
m arry  some one of ‘my own social 
sta tion ,’ and m y—my friend is poor. 
So you see I haven’t any tim e to  lose.” 

“ I do no t know the young m an,” 
I said, “but if he is the righ t sort, I 
should say you hadn’t.”

Prudence Bradish.
(C opyrighted  1920.)

W hen the store m anagem ent has 
spent its good m oney to create en th u 
siasm am ong people for its goods, that 
enthusiasm  ought to  be a t least 
equaled am ong the clerks.

139-1 41  Monro** St.
Bort» PfcOAOS

GRAND R APID S . MICH.

Signs of the Times
Are

Electric Signs
Progressive merchant« and manufac

turer« now realise the ra/oe of Clttlrlt 
Mnrflilif.

We furnish yon with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Boll M 797 Citizens 4391

“A P E X ’’ U N D E R W E A R
for

Men, Women and Children
W ith  “ A P E X ” U n d e rw e a r you can s a tis fy  the  
w om en w ho have to be shown. “ A P E X ”  never  
fa ils  to su rv iv e  th e  m ost severe test.

E v e ry  m o th er th a t  gets a look a t  “ A P E X ” offers  
her ap p ro va l for th e ir  q u a lity  and va lu e . M oth ers  
know  too.

W h y  not send fo r  a fe w  “ A P E X ” Sam ples N O W ?

The Adrian Knitting Company
A d rian , M ich igan
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M ich ig an  P o u ltry , B u tte r  and  Egg A sso
c ia tio n .

President—J. W . Lyons, Jackson. 
V ice-P resid en t—Patrick  H urley, D e 

troit.
Secretary and Treasurer—D. A. B en t 

ley, Saginaw .
E xecutive C om m ittee—F. A. Johnson, 

D etroit; H . L. W illiam s, H ow ell; C. J . 
Chandler, D etroit.

Egg Grading Suggestions Grocers 
May Adopt.

As the season of heavy egg p ro 
duction approaches those in te rested  
in sto ring  eggs should note condi
tions carefully  and should consider 
w hether eggs m ay be sto red  with 
im punity under the sam e haphazard  
m ethods em ployed the past year o r 
two, when foreign and dom estic  de
m and was apparen tly  sufficient to 
guaran tee  a profit on any eggs stored. 
I t m ay be well to  face the  fact that, 
th rough  im proper g rad ing  and care
less handling  and the subsequent poor 
condition of the eggs on arrival 
abroad, there  has been a loss of con
fidence in ou r eggs which m ay re 
sult in a loss of a large p a rt of the 
recen t export trade. Should exchange 
ra tes im prove sufficiently to  a ttrac t 
foreign dem and, it appears certain  
that m ore a tten tio n  will be paid to the  
quality  of the eggs purchased.

Talk  generally  indicates the possi- 
bility of a period  of depression in the 
future. Should com m odity  prices be 
lowered o r pu rchasing  pow er dim in
ished, eggs will suffer in the price 
slump along  w ith o th er com m odities. 
W hile all goods m ove m ore o r less 
readily during  good tim es, the  poorer 
g rades are  the first to  d rag  as tim es 
becom e uncertain . F in e r g rades of 
goods sell m ore readily  under all c ir
cum stances than  do the m ixed o r in
ferior grades. H ence, it would seem 
th a t under the  p resen t uncertain  eco
nom ic conditions g reater a tten tio n  
should be paid to  the p roper g rad ing  
and handling  of eggs in tended  for 
storage. Should prices drop sudden
ly during  the com ing m onths, individ
uals hold ing the best eggs will suffer 
less than  those  caugh t w ith m ixed 
o r inferior lots.

Inasm uch as there  as no standard  
grades for eggs applicable to  all m ar
kets in the U n ited  S ta tes, not to 
speak of the w orld m arkets, it is in 
cum bent upon the p roducer o r  his 
agent, the dealer, to  ascertain  the 
particu lar requ irem ents o f the m ar
kets in which his eggs will u ltim ately  
be sold and to grade his eggs accord
ingly. C ertain fundam ental practices 
which will m ateria lly  assist in m ar
keting  m ay be adopted  w ithout vio
la ting  any m arket standards.

E g g  producers should so rt th e ir 
eggs as to  size and color, the  num ber 
o f  classifications depending on the 
character and num ber of the  eggs 
handled, and good practice. All eggs

stored  should be full blooded, and 
heat free, and each case should con
sist of eggs uniform  in color and size. 
All eggs should be candled and g rad 
ed on a quality  basis before go ing  in 
to  storage. If  th is is n o t possible, it 
is essentia l th a t the cover of each 
case be lifted and all dam aged eggs 
rem oved.

One broken egg allowed to  rem ain 
in a case m ay result in serious loss 
th rough  m usty  eggs. If, on lifting 
the cover, the dam age is found to  be 
excessive, repack ing  is the best rem 
edy in the long run, for while addi
tional expense is incurred, it m ay 
save a larger loss.

A shipper s to ring  eggs for his own 
account a t B oston failed to  exam ine 
the cases carefully  for dam age be
cause of the rush  of the sto rage  sea
son and the expense of labor. T he 
follow ing Jan u ary  when the eggs 
were offered for sale an undue am ount 
of b reakage was found. A buyer o f
fered 50 cen ts a dozen for all sound 
eggs, or 40 cen ts a dozen as the eggs 
stood. T he 40-cent offer was ac
cepted. occasioning a loss to the sh ip
per of $3 on each case o r ap prox
im ately $1,000 on the shipm ent. An 
exam ination  p rio r to sto rage would 
have cost com paratively  little. In 
fact, the eggs could have been can- 
died a t a cost of less than  20 per cent, 
of the actual loss suffered.

Care in handling  eggs, in keeping 
them  cool from  the p roducer to  s to r
age and in p ro p er packing will im 
prove the quality  of the sto rage eggs 
eventually  m arketed . U ndersized , 
checked, and d irty  eggs should be 
sold locally o r a t least handled sep
arate ly  from  the fine sto rage lots. 
E ggs should be candled a t the p rop
er po in ts : (1) before shipm ent, (2) 
before sto rage, and (3) a fte r storage, 
because once a p oor egg  a lw ays a 
poor egg, and it is useless to  pay 
carry ing  and sto rage  charges on it. 
H ow ever, even though  eggs are no t 
candled a t all of these poin ts, the 
p ro p er physical handling  will w ork  
w onders in im proving the quality  of 
the eggs when m arketed . Care a t 
the  p roducing  end, to g e th e r with 
p roper supervision before storage, 
m ay enable a profit to  be m ade next 
w in ter even though  prices decline. 
C ertain it is th a t if there  is a loss, 
it will strike w ith less force on the 
holders o f the h igh-grade goods.

All the w orry  in the  w orld w on’t 
coax in enough cush to  feed a canary

OFFICE OUTFirTERS

237-139 Petri St. (near the bridge) Grand Rapids

■We Buy T ? 
G G S £ y

We Store 
G G S EWe Sell 

G G S

G R A N T

D A - L IT E

C A N D L E R

We are always in the market to buy 
FRESH EGGS and fresh made DAIRY  
BUTTER and PACKING STOCK. Ship
pers will find it to their interests to com
municate with us when seeking an outlet. 
We also offer you our new modern facilities 
for the storing of such products for your 
own account Write us for rate schedules 
covering storage charges, etc. W E SELL  
Egg Cases and Egg Case material of all 
kinds. Get our quotations.

We are Western Michigan agents for 
Grant Da-Lite Egg Candler and carry in 
stock all models. Ask for prices.

KENT STORAGE COMPANY, Grand Rapids, Mirhig .n

M I L L E R  M I C H I G A N  P O T A T O  C O .
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miller, Sec’y and Treas. Wm. Aide a Smith Building
* Grand Rapids. Michigan

SEND US ORDERS F I E L D  S E E D S
WILL HAVE QUICK ATTENTION

Both Pbonea1 Un™ *1* M OSeley B rothers, G RAND RAPIDS, MICH.

M. J. Dark & Sons
W holesale

Fruits and Produce
Ité-1M Fulton St., W.

1 and 3 Ionia Ave., S. W.

Grand Rapids, Michigan

M. J . DARK
Better teeara u  Mere WE HANDLE THE BEST GOODS OBTAINABLE
22 rear* ttperitact AND ALWAYS SELL AT REASONABLE PRICKS

j "Calls the Appetite "

DINNER BELL
-JfflLTMARGARIN 

OLEOMARGARINE

t  j
Uh

WE ARE

E X C L U S I V E
DISTRIBUTORS

FOR

“Dinner Bell”
ALWAYS FRESH AND SW EET

M. Piowaty & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.

Branches: Muskegon, Lansing, Bay City, Saginaw, Jackson, 
Battle Creek, Kalamazoo, Benton Harbor, Mich.; South Bend, Ind.

OUR N EAR EST BRANCH W ILL SERVE YOU
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ADOPT TH E NEOSHO PLAN.

First Golden Rule Sale at West 
Branch.

W est B ranch, Ju ly  20— I "arm ers 
from  a large section of northeastern  
M ichigan gathered  a t W est Branch, 
M onday, of last week, when the N eo
sho “Golden R ule” plan was given 
its first tria l by the m erchants of this 
city. A nd despite the fact th at the 
p resen t tim e is one of the busiest for 
the  coun try  people because of hay 
cutting, the event was successful and 
W est B ranch now goes on record  as 
being the first tow n in M ichigan to 
join the N eosho organization  which 
is a p lan by which the m erchants or 
business men bring  the trade of the 
farm ers of their county  to their town 
and hold it there. T he keynote of 
the idea is the “Golden R ule” and 
the sales which are held m onthly are 
know n as “Golden Rule specials.”

T he first M onday of each m onth 
is sales day bu t W est Branch, be
cause of the celebration of Ju ly  5, 
postponed its tria l of the N eosho 
schem e to Ju ly  12 when the windows 
of every  sto re  in the village, with the 
exception of th ree , were posted with 
a p rin ted  list of the tow n’s specials, 
p repared  the previous .week by the 
m erchants. E very  bargain  offered 
w as a real bargain, th a t being an es
sential facto r in the plan. No store 
was allow ed to  have m ore than  three 
and a half inches of space on the ad
vertisem ent, no p ictu res or fancy type 
were perm itted  and no m erchant was 
allowed m ore than  th ree  spaces on 
the sheet. E very  buyer was kept well 
aw are of ju st w here the bargains were 
to be found for in case they  had not 
no ted  on the special list a t Bill’s store 
shoes were a dollar cheaper than  at 
Jo h n ’s store, John  was pledged to 
inform  them . And John did.

The plan o rig inated  in Neosho, Mo., 
ten years ago w hen G. R. Lowe w ent 
to  the business m en of the  town with 
the new idea th a t they  “Give up mud- 
slinging and exaggeration , get to g e th 
er and be friendly with one another, 
and tru th fu l and honest and fair with 
the custom er,”—and th at m eant, of 
course, absolu te tru th fu lness in all 
advertising . Tw elve of the N eosho 
business m en agreed  to it and went 
in to g e th e r in an organ ization  called 
the N eosho A dvertising  club. In that 
tow n there  are now 100 m em bers in 
the club, which includes practically  
every business and professional m an 
in the town.

W est B ranch m erchan ts offered all 
so rts  of specials for the first day’s 
sale. One m an had sugar a t 20 cents 
a pound, lim ited to  five pounds to  a 
person and m ade over 650 sales. Of 
course, he sold a lot of o ther goods, 
too.

A t an o th er store  w here tin  and 
galvanized pails were the feature of 
the  day, the pile in the window had 
dim inished by 4 o ’clock from  200 
to  about five and crow ds were wait-^ 
ing. A t an o th er shop 200 w ork shirts* 
w ent a t $1.37 apiece, and the  quality 
of the goods was a heavy cham bray; 
150 wom en a t the same sto re  p u r
chased union suits a t 47 cents apiece. 
Autom obile ow ners th ronged  to the 
garages w here tires w ent a t low 
figures. E verybody was enthusiastic  
over the plan and on A ugust 2 even 
a g rea ter crow d is antic ipated  by the 
m erchants.

F o r the benefit of the m en folks 
who do no t enjoy the shopping quite 
as m uch as the  wom en do, an auc
tion sale is put on the same day. The 
farm ers bring  livestock, farm  im ple
m ents, household goods o r m achin
ery  and the only fee is 2 per cent, 
of the selling price, which goes tow ard  
paying the auctioneer and advertising  
clerk. T he auction of M onday was 
no t quite the success th a t the  general 
sale was because “hay ing” kept m any 
of the m en in the fields. But in the 
fall the  auction will m ost probably  
be a g reat event and if the citizens 
follow the plan of N eosho, Mo., a pa- 
villion w ith an am ph ithea ter and live
stock pens will be built to  provide 
fo r the crow ds. W est B ranch sellers

who were not satisfied w ith the price 
their articles b rough t a t the auction 
were privileged to  buy in the highest 
bid by paying $1 on every hundred 
or fraction thereof.

Every  o th er T hursday  in W est 
B ranch the m erchants are p lanning 
on gathering  to gether for a purely 
social time, all “shop” talk  being ta 
booed. Ju s t w hat the exact nature 
of these ga therings will be is not 
known as yet, but the m erchants feel 
assured th at they  will prove just as 
successful as the Gulden Rule days 
of the N eosho plan which is now an 
institu tion  in the town of W est 
Branch, M ichigan. H alf a dozen o ther 
town in N ortheastern  Michigan, 
including Midland, Standish, and E ast 
Taw as, have already m ade a rran g e 
m ents for adopting  the N eosho plan, 
which has been so successful else
where as to a ttrac t the a tten tion  of 
editors of some of the national m aga
zines, which have devoted valuable 
space to describing the system .

Clare Business Men to Work as a 
Unit.

Clare, Ju ly  15—A bout two weeks 
ago the business m en of Clare m et 
and organized a Cham ber of Com 
m erce, electing the follow ing officers:

P residen t—W . H. Caple.
Secretary—W illiam  M cAllister.
T reasu re r— George Collins.
L ast night was the first real m eet

ing of the organization. A banquet 
was held a t the Phelp new cafe. 
About seventy-five m em bers feasted 
to gether in a very enjoyable way, 
afte r which they  adjourned to the 
M asonic hall for a business session.

The report of Secretary  M cA llister 
showed we had 125 m em bers, with 
over $500 in the treasury.

W e were disappointed in our speak
ers for the occasion who were to 
come from  Saginaw, but every one 
p resen t took p art in m any in teresting  
discussions for the b e tte rm en t of 
Clare and com m unity and before it 
was realized the m idnight hour had 
arrived.

Several com m ittees were appointed 
and M ayor D oherty  donated the audi
torium  to the C ham ber of Com merce 
for their use for one year, which was 
graciously accepted.

E veryone went hom e feeling he had 
the m ost enjoyable evening the busi
ness m en of Clare had ever been 
privileged to  enjoy and realizing fully 
th at Clare now has a real Cham ber 
of Com merce. J. F. T atm an.

Pennies m ake dollars, but m any 
a poor, m isguided dub has failed, for 
no o th er reason than because he 
leaned to th ink  only in penny denom 
inations.

C O M P U T IN G  SC A LES
ad ju sted  and  repa ired  

Send th em  In 
S erv ice  gu a ra n te ed  

W . J . K L IN G
843 Sigsbee S t., G rand  R apids, M ich .

You Make
Satisfied Customers

when you sell

“S U N S H I N E ”
FLOUR

BUNDED FOR FAMILY USE

THE QUALITY IS STANDARD AND THE 
PRICE REASONABLE

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. E e s le y  M illin g  C o
The Sunshine Mills 

PLAIN WELL, MICHIGAN

WATERMELONS««» 
CANTALOUPES

W hen you  order from  us, you  are 

assured of the prom pt shipm ent of 
the best m elons obtainable.

VINKEMULDER COMPANY
GRAND RAPIDS, MICHIGAN

Ceresota FLOUR Fanchon

This is a strong possibility well 

worth your thinking over: When
- the new crop begins to move

Aristos
the car supply is certain to be 

short, the wheat will move slow

ly, millers will have difficulty 

getting flour to market. It may 

be harder to buy flour than to sell

Barlow’s
Best

Puritan
it regardless of prices. Keep 

this possibility in mind. Don’t 

speculate in flour but keep your 

supply up.

Red Star

JU D SO N  G R O C ER  CO.
G R A N D  R A P I D S ,  M I C H I G A N

Bel-Car-Mo

Comes in Airtight 
Sanitary Tins from 
8 oz. to 100 lbs.

Peanut
Butter

Ask
Your
Jobber

This is deliciously pure, sanitarily made 
Peanut Butler whose goodness won its way 
into a ll first class jobbing houses. Tell your 
customers that you have it  in stock.
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1 reasurer illiam  Moore, D etroit.

P rep arin g  N ow  F o r  the  Fall Stove 
Cam paign.

W ritten for the Tradesm an.
I here are a lw ays certain  days in 

ihe sum m er m onths when the h a rd 
ware dealer finds re la tively  little to 
'1° >'» the way of actual selling, and 
when about all the salespeople have 
to engross their a tten tio n  is the task  
of keeping cool.

One characteris tic  of the successful 
man is that he is never idle. H e finds 
some task to  occupy every  spare m o
ment. But in the sum m er m onths 
tlie tendency to idle is s tro n g ; and 
there are now and then hot. w ilting  
days when trade is slack and even 
tlie m ost am bitious dealer p refers sit
ting around in his sh irt sleeves to iu- 
dulgm g in m anual exercise. I-ugging 
around packing cases and rea rran g 
ing tlie stock will alw ays provide em 
ploym ent; but in the hot w eather it 
is not the p leasan test kind of em ploy
m ent. nor alw ays the m ost profitable 
that can he found.

At th is juncture, how ever, is a good 
tim e to p repare  for the fall stove 
cam paign. T here  is a g reat deal of 
prelim inary  w ork  th a t should and can 
he done; and doing th a t p re lim inary  
wurk now will leave the selling seas
on  clear for the actual handling  of 
custom ers.

O rders for the fall season, if not 
already placed, should he looked after 
prom ptly. A dvertising  can be a rra n g 
ed. I rospect lists can be compiled. 
Indeed, every th ing  th a t can be done 
in advance should be done. And all 
this w ork requ ires considerable 
thought and a tten tion .

1 lu re  are dealers here and there  
who have an unfortunate  habit of 
leaving every th ing  until the last m o
ment. 1 hey never launch their paint 
cam paign until actual pain ting  has 
begun, they  push hot w eather goods 
the hardest when they  personally  feel 
the need of re frig e ra to rs  and window 
screens; and they  doze th rough  the 
slack m idsum m er days and w a k e  to 
tlie need of p repara tion  for the stove 
cam paign only when the actual stove 
selling season is righ t upon them .
I hen there is a mad rush  to  get 
ready,- but in nine cases out of ten 
the p rocrastinating  dealer cannot find 
time to conduct his cam paign as it 
should be conducted. E ventually  he 
lets th ings slide, and takes the trade 
ju s t as it conies.

A b e tte r m ethod is to  select some 
quiet Ju ly  or A ugust day when trade 
is slack and give a few hours careful 
study to  the necessary  prepara tions 
to r fall stove selling.

1-or instance, in these slack hours a 
lot of ad v ertis in g  copy can he p re 
pared. I t takes considerable though t 
and considerable tim e to  put to gether 
a good advertisem ent. If  th is task 
is left until the last m om ent, the tim e 
will not be available, and the copy 
will be ju s t “dashed off” w ith all the 
deficiencies that ph rase  implies.

T ake a few hours som e sum m er day. 
Look over the  lite ra tu re  furnshed by 
the m anufacturers, and pick out the 
strong , vital selling po in ts featured  
there. W ith  th is m aterial fixed in 
your m ind, it should be possible to 
d raft som e forceful and effective 
“copy.”

Then take pencil and rule and 
hgure on lay-outs. M ost re ta il 
advertisers pay  too littl a tten tio n  to 
the way their m atte r is arranged . 
T hey leave th a t to the p rin ter. I t  is 
a b e tte r plan how ever to  lay-out your 
advertisem ents in advance, w hen tim e 
perm its. This, of course, implies 
some know ledge of the m echanics of 
ad-setting , and som e inform ation  as 
to the lim ita tions of your local paper 
m th is respect. N ow  is as good a 
tune as any to  ge t th is practical 
knowledge, which will be very helpful 
to \ on in m apping out all your ad 
vertising.

1 he ad-m an on your local paper 
will p robably  be ready and w illing 
to give you all possible inform ation. 
He apprecia tes the advantage, to  the 
com posito rs, of advertis ing  copy in
telligently  put to g e th e r; and it is to  
his advantage to  help you to a b e tte r 
understand ing  of the technique of ad 
vertising  copy.

T he prospect list is a necessary  ad 
junct to every  successful stove cam 
paign.

T he stove dealer can divide his 
public into two classes; those  who are 
no t in the m arket for stoves and are 
not likely to  be under any circum 
stances, and those who “are good 
prospects.

To circularize the fo rm er class at 
the p resen t tim e is a w aste of tim e 
and m oney. 1 rue, you are  in some 
slight m easure sow ing the seed and 
inducing* a receptive a ttitu d e  which 
m ay he helpful if and when, even
tually, these people are in the m arket; 
hut vour general advertis ing  will 
reach these people sufficiently, and 
they will he influenced, also, by the 
sales you m ake to their friends and 
neighbors who to -day  actually  are in 
the m arket for stoves.

I t  is upon th is la tte r class, the  real 
prospects, th a t you should cen ter your 
efforts. M any dealers send out to  
people they  th ink  can be induced to 
buy. the lite ra tu re  supplied by the 
m anufacturers. T h is is a good m eans 
of crea ting  business; bu t it is neces-

INSECTICIDES
Arsenate of Lead, dry and paste 

Dry Arsenate of Calcium 
Calcium Paste Arsenate 

Paris Green Tuber Tonic 
Fungi Bordo

Complete stock. Shipment day order is received. 
Mail your order today.

T h e  E d w ard s & C h am b erla in  
H a rd w a re  C o .

K A L A M A Z O O , M IC H IG A N

Jobbers in All Kinds of
B ITU M IN O U S  COALS  

A ND  COKE
A. B. Knowlson Go.

2*3-207 Powers'Theatre Bid«., Grand Rapids, Mich.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 

I giving kind machine and uze platform 
U  wanted, as well as height. W ew iliq oote  

a money saving price.
Sidney Elevator Mnfg C o.. Sidney, Ohio

Bell Phene 896 Cite. Phone *1*66

L y n c h  B rothers 
Sales C o.

S p ecia l Sale E x p er ts
E x p e r t  A d v e rtis in g  

E x p e r t  M erchand ising

MC-llt-211 Murray Bldg. 
GRAND RAPIDS. MICHIGAN

Foster, Stevens & Co.
Wholesale Hardware

at
117-159 Monroe Ave. :: 151 to 161 Louis N. W

Grand Rapids, Mich.

Brown & Sehler Co.
“ H o m e  o f  Sun beam  G o o d s“

Manufacturers of

h a r n e s s , h o r s e  c o l l a r s
Jobbers in

Saddlery Hardware. B lanket. Robes. Summer G ood,. Mackinaws. 
Sheep-Ltned and Blanket-Lined C oats Sweaters. Shirts. Socks 

Farm Machinery and Garden T ools, Aut mobile Then and 
Tubes, and a Full Line of Automobile Accessories.

G R A N D  R A P I D S , M I C H I G A N
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sary  to  proceed judiciously. A dver
tising  lite ra tu re  scattered  broadcast 
is largely  w asted; and where it is sent 
out to prom iscious p rospect lists, se
lected w ithout any though t to  the 
possibility  of actual sales being made, 
there  is a lot of w aste effort. Sending 
out p rin ted  m atter, especially w ith 
the paper situation  w hat it is, becom es 
an expensive m easure where the lists 
are no t carefully  supervised.

A handpicked, personally  selected 
prospect list is the very  best so rt of 
list to  use; and its com pilation re
quires careful a tten tion . T he draw ing 
up of a p rospect list will provide oc 
cupation for a good m any slack m id
sum m er hours; and it will be exceed- 
ingly profitable occupation.

P ro sp ec ts are secured in various 
ways. E very  live dealer has a list 
of people who are considered likely 
to  becom e regular custom ers. The 
addresses are picked up in the course 
of trade. People who come in to buy 
som ething else show in te res t in the 
stoves; and the .dealer pu ts them  down 
on his list. Again, an order for stove 
repairs m ay come in; and if the stove 
is found old and in poor repair, the 
ow ner is the livest kind of prospect, 
and the nam e goes on the list. Gen
eral advertising  brings enquiries from  
o th er prospects. By these, and o ther 
m eans, p rospect lists are compiled.

Indeed, the com piling of a p rospect 
list is a task  to be carried  on from  
day to day, each nam e being jo tted  
down as it is secured, and not carried 
in m em ory. B ut a m onth or two be
fore the season opens a thorough  re 
vision of the standing list is desirable, 
involving an ex tra  effort to  add to it 
and the careful elim ination of past 
p rospects who have been actually  
“sold.”

W ith this list compiled, the direct- 
by-m ail advertising  cam paign can also 
be planned ahead. Stove literatu re  
furnished by m anufacturers supplies 
the backbone of th is advertising. But 
m ost dealers find it advantageous to 
con tribu te  som eth ing  of their own. 
Some dealers send out personal le t
ters, o r o th er advertising  m atte r w ith 
perhaps a certain  local coloring  spec
i a l l y  p rin ted  for use in th is local 
cam paign.

T h is so rt of advertising  is educa
tional w ork; and in m any instances it 
m ay be some tim e before it accom 
plishes its full purpose. T herefore  
the dealer should plan a com prehen
sive and persis ten t follow-up cam 

paign, to begin some little  tim e before 
the active buying season opens and 
to continue clear th rough  the season. 
Education w ork done in A ugust re 
sults in sales in Septem ber and O c
tober.

I t will pay every dealer to devote 
some tim e as opportun ity  offers 
through the sum m er to p lann ing  his 
stove cam paign. V ictor Lauriston .

Opinions of Mackinac Straits Mer
chants.

M. M. H unt, general store, Carp 
Lake: I have taken the T radesm an 
ten years or m ore and I get so m uch 
good out of it th a t I do not expect 
to keep store w ithout it. I like Mr. 
S tow e’s type of Am ericanism . Papers 
like the T radesm an are w hat the N a
tion needs.”

George D. O ’Brien, grocer, C heboy
gan: “ I like the T radesm an. I t is 
ju s t the paper for any one in trade. 
It keeps me posted and I find w hat it 
says under the head Review of the 
G rocery and P roduce M arket is a l
m ost alw ays right, and by follow ing 
its leads I have saved and made m any 
tim es w hat the  T radesm an costs me. 
I am only speaking of one of the m any 
good th ings that can be found in the 
T radesm an.

F. A. Foley, general dealer, M ack
inaw City: “ I would not th ink  of 
keeping store w ithout the M ichigan 
Tradesm an. I t  pays me by far the 
best of any th ing  I have ever invested 
in. I t  is a m ercantile trade journal 
th at can be depended upon. I t is the 
friend of every man in trade and de
serves their patronage. W hen any 
one in trade helps the T radesm an, 
he is helping his best friend and a 
paper th at fights for the trade to the 
last ditch. F o r m y part, I expect to 
take the T radesm an as long as I am 
in trade.”

R. T. O ’Reilly, A lanson: “The
T radesm an is the best and m ost loyal 
paper published in Am erica. As a 
trade journal it has no superior in its 
line. W hile I cannot say th a t I agree 
with all Mr. Stowe says, yet we all 
know he speaks the  naked tru th  and is 
not afraid to  tell it, and a t least 95 
per cent, of the tim e he is righ t and 
hits the nail square on the head. I 
say, give us m ore papers like the 
T radesm an.”

“ N othing succeeds like success.” 
N othing fails so com pletely as a man 
who s ta rts  out believing himself a 
failure.

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.

H. Leonard & Sons
Grand Rapids, Michigan

N O W  R E A D Y
The m ost staple lines o f

T O Y S
known to the trade everywhere 

are on sale with us at 
Manufacturers’

Prices

Tinker Toys Gilbert Toys 
Celluloid Toys Paper Novelty Toys 

Prang &  Ullman Paints 
Friction Toys Sandy Andy Toys 

Electric Toys Steam Toys
Mechanical Toys S chowhut Toys

Kase Flying Aeroplanes 
Lawrence Planes Aluminum Toys 

Imported Dolls American Dolls 
Bradley's Games Parker's Games 

Juvenile Books Embossing Co Toys 
Christmas Cards 

Dolls Furnishing Goods 
Seals, Tags, Etc.

W e show the best goods and 
m ost called for goods from 1,200 
factories. Come in and see our lines 
in person Holiday dating and early 
shipments.
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Business Should Be Given a Free 
Hand.

G randville, Ju ly  20—T he business 
of th is coun try  is now  in a condition 
that needs careful handling. In  saying 
th is I do not m ean th a t big business 
o r sm all is looking to  the G overn
m ent for favors. T hat is not the righ t 
spirit by any m eans. Business th a t is 
unable to  stand on its own feet is 
not the best so rt of w ork  to engage 
in.

T his is, however, no t a tim e for 
paternalism  in G overnm ent handling 
of the so-called prob lem s of the day. 
A square, out-and-out, hands-off po l
icy is the best in the long run.

D uring  the years of w ar vee were 
subjected to  no end of inconveniences 
because of the necessities of the case. 
That w ar has been over for m any 
m oons and it is high tim e th a t big and 
little  business functioned for th em 
selves, which they  are not doing with 
this and th at com m ission on the job 
anxious to poin t the way for the busi
ness man to  pursue.

D uring  the Civil W ar there  were 
no com m issions appointed  to  tell the 
m an of business how he should carry  
on. E ach individual m erchan t w ork
ed out his own im aginary  problem s 
as best suited his personal equation. 
T o-day we find a different condition.

G overnm ent has so long in terfered  
w ith the w orkings of private co rp o ra 
tions its seem s im possible to  ge t af
fairs back in the old ways before the 
war. Supply and dem and has been 
discounted by the in terference of 
G overnm ent and to the de trim en t of 
the consum er in m ost cases.

W e find a p a rty  even now  advocat
ing the  re tu rn  of the  ra ilroads to 
G overnm ent m anagem ent. T hese  men 
—well w ishers of th e ir country , no 
doubt—poin t to the m ess the ow ners 
have m ade of the ra ilroads since they 
have been re tu rned  to  them .

T hese seem to th ink  th a t a scant 
six m on ths is tim e enough in which 
private ow nership  should dem on
stra te  its efficiency, fo rg e ttin g  th at 
the G overnm ent in the course of its 
tw o years m anagem ent nearly  w reck
ed the p roperties , runn ing  behind ex
penses to  the tune of th ree -q u arte rs  
of a billion dollars.

I t  was a m ighty  deep hole the 
G overnm ent left the ra ilroads in from  
which the ow ners w ere expected  to  
d rag  their p ro p erty  to  the upper level 
of a paying proposition . N oth ing  the 
G overnm ent has essayed to  do th a t 
p roperly  belong to p rivate  ow nership 
bu t has failed m ost lam entably. W e 
see th is in the telephone, telegraph  
and express lines, as well as th a t of 
the  railroads.

A ny business th a t has to  be bo o st
ed w ith  G overnm ent aid is no t a 
business for honest m en to  tie to. 
Even the  Postoffice D epartm en t has 
been so illy m anaged during  the reign 
of W oodrow  W ilson as to  have be

come a scapegoat for the flings of 
disgusted patrons.

U nder private m anagem ent, no 
doubt, the postoffice m ight be d rag 
ged out of the slough into which it 
has been cast and becom e in tim e a 
paying proposition , besides giving 
less cause for scandal than  as a t the 
p resen t time.

Paterna lism  in governm ent has 
reached its h ighest a ltitude under the 
presen t adm in istration . M oreover it 
has dem onstra ted  beyond cavil the 
u tte r  incom petency of paternalism  to 
righ t certain  w rongs or to be tte r con
ditions which applied under private 
ow nership.

I t is high tim e th a t we were g e tting  
hack on to  solid ground  once m ore; 
high tim e th a t the business strugg ler 
has an o p p ortun ity  to lift him self by 
his own efforts into a h igher plane 
of com m ercial bettem ent. H ands off 
is the slogan that all business needs 
to  call for in the future, and unless 
th is com es about there  will be tro u 
ble in the offing of even g rea te r  m ag
nitude than  has heretofore  been the 
lot of the business man.

T he future is in a m anner som ew hat 
hazy ju st a t p resen t. T h a t trouble 
is b rew ing m ay not be denied, yet if 
the  men of the  business w orld use 
their best judgm ent, unhindered  by 
the in te rfering  hand of G overnm ent, 
there  will come a stra ig h ten in g  of the 
kinks which will b ring  p rosperity , in
stead of calam ity, to the whole busi
ness world.

T here  are some affairs of sta te  th a t 
are peculiarly  of a governm ent nature, 
such as the  im m igration  and taxation  
questions, and these m ay well be left, 
to  congressional action, tem pered, of 
course w ith advice and the good will 
of those to  be affected by such laws.

T he o rd in ary  business of the coun
try  however, should be allowed to 
w ork out its own destiny, u n o b stru c t
ed by G overnm ent h indrances and 
pa ternal tinkering.

In a lm ost every  departm ent of Gov
ernm en t we have too m any law's in- 
te rfe rin g  w ith the liberties of the in
dividual. Sm art alecks who go to 
our leg isla tu res th ink  it incum bent 
upon them  to do som eth ing  for their 
country , so they  in troduce new  ideas 
som e of them  of a na tu re  to  m ake a 
dog laugh, yet when put on to  the 
sta tu te  books are bothoffensive as well 
as silly.

Less of law% m ore enforcem ent, is 
the true  idea which sensible folks 
would like to see come about. T hat 
paternalism  wrhich in terferes wdth in
dividual en terp rise  is not only  false 
econom y, but*a disgrace to  the  state.

Big business and sm all are now in 
the b reakers of a rough  and roiled 
sea wmich it will require careful m an
agem ent and g rea t fo re though t on the 
p a rt of the business w orld  to  outride.

H ope springs e ternal in the hum an 
breast. T here  is no m ore hopeful 
individual than  the true  business man. 
H ow ever dark  the im m ediate future 
m ay seem  to  be, he trim s his sails 
to  m eet every  chance squall, d e te r
m ined to ride th rough  the sto rm  to  a 
harbor o f safety.

H ands off. U ncle Sam. As in days 
of old, when an A m erican general 
prayed for the L ord  to  stand  with 
his depleted little  a rm y  against the 
enem y the business m an now  pleads 
*o r a Iree hand and no favors from  a 
w;ell m eant paternalism  which, if p e r
sisted in, m ay spoil all. O ld T im er.
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Beach's Restaurant
Four doors from Tradesman office

Q U A L I T Y  T HE B E S 1

CODY HOTEL
G R A N D  RAPIDS

R A T E S  f  (1 up without bath 
°  ($1.60 up with bath

CAFETERIA IN CO NNECTION

I GOODRICH 
I  B O ATS m

T O  C H IC A G O
Daily 8:05 P. M.

Central Standard Time

FR O M  C H IC A G O  
D a ily  7:45 P. M.

Central Standard Tim e 
Day Boat Every Saturday.

Fare $4.10 plus 33 cents War Tax
r.oa .1 c a r  leaves M u skeg o n  E le c tr ic  

Station 8:05 P . M.
R oute Y o u r  F re ig h t  S h ip m en ts  

“ T h e  G oodrich w a y .”  
O v e r -n ig h t  service.

Goodrich C ity Of
fice, 127 Pearl St., 
W ith Consolidated  
R. R. T icket Offices.

Interurban  
Station, 

156 Ottawa  
A ve., N . W .

W . S. N IX O N ,  C ity  P assenger A g t.

O C C ID E N T A L  H O T E L
FIRE PROOF 

CENTRALLY LOCATED  
Rates $1.M end up 

EDW ARD R. SW ETT, Mgr. 
Muskegon Michigan

G R A H A M  & M O R T O N  
T ran sp orta tion  C o .

CHICAGO
In connection with

Michigan Railroad
BOAT TRAIN 8 P. M.

D A I L Y

Freight for CHICAGO ONLY

H e w  E o t e l  I f t e r t e n s
R ates , $1.50 u p ; w ith  sh o w er, $2 up. 

M eals , 75 cents  o r  a la c a rte . 
W ire  fo r  R e serva tio n .

A  H o te l to  w h ich  a m an  m a y  send h is  
fa m ily .

RED CROWN Gaso- 
 ̂ line is made espe

cially for automobiles. 
It will deliver all the 
power your engine is 
capable of developing. 
It starts quickly, it accel
erates smoothly, it will 
run your car at the least 
cost per mile, and it is 
easily procurable every
where you go.

Standard Oil Company
(Indiana)

Chicago, 111.
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Annual Field Day and Outing of the 
Bagmen.

A jolly  good tim e characterises 
every event pulled off by Absal Guild, 
A. M. O. B. T his was the verdict of 
the bunch, num bering  about seventy- 
five, who participated  in the annual 
field day and picnic held a t Camp 
Lake, near Sparta, Saturday, Ju ly  17. 
By 9:30 a. m. a good crow d had g a th 
ered a t Fu lton  park  and each m em ber 
who came w ith his auto made room  
for some o ther m em ber who had not 
yet acquired the expensive habit of 
an autom obile and in that way all 
were nicely taken care of. T he com 
m ittee, P e rry  E. Larrabee, chairm an, 
assisted  by G ilbert N. M oore, L. E. 
S tranahan , H a rry  J. Shellm an and 
W alter E. Lypps, left a t an earlier 
hour and “blazed the tra il” for the 
s tring  of au tos to follow. A t each 
and every turn  the com m ittee had 
nailed up neatly  p rin ted  signs read 
ing, “ Bagmen, tu rn  r ig h t” or “Bag- 
men, tu rn  left,” w hichever the turn  
was, so any who did n o t know just 
how to reach Camp Lake did not have 
any difficulty o r ge t lost on the  way. 
The bunch sta rtin g  from  Fulton  park 
made quite a procession and there 
were some not able to  get sta rted  a t 
9:30, but who followed later and by 
11:30 the crow d was there, ready for 
w hatever the  com m ittee offered. T he 
announcem ent was then  m ade th a t a 
five innning gam e of indoor ball be 
played while lunch was being spread 
on the tables in a beautiful shady spot 
selected for th is purpose. T his p a rti
cular gam e of ball was staged by two 
team s consisting  of the fa ts and the 
leans. L. E. S tranahan  acted as of
ficial um pire. In  a public article  like 
th is we do no t feel privileged to talk 
real plain, bu t we do say this, there 
w ere tim es when “S tranny” needed 
pro tec tion  from  violence. W hen all 
w ere seated  a t the tables, we sadly 
m issed tw o of our good friends, Mr. 
and Mrs. E. A. Stowe, whose inability 
to  be w ith us we all sincerely re g re t
ted. A t the conclusion of the dinner, 
consisting  of nearly  everyth ing men- 
tionable good to eat and excellent 
coffee m ade from  the ju stly  celebrat
ed M orton  H ouse brand, the com m it
tee again go t busy w ith the different 
sports and contests th a t were pulled 
off, but, as the space for this article 
is lim ited, it is absolutely im possible 
to  go into all of the details of the 
sp o rts and gam es, but there  were 
tugs o f w ar for bo th  the m en and 
the ladies; also foot races for ladies 
and m en and g irls under 18 years old. 
T here  were ball th row ing  contests, 
standing jum p, lem on race, relay race, 
prizes for the best looking lady, best 
looking man, th ree  legged race, a run 
ning race for the little  to ts  from  three  
to six, a prize for the largest lady, 
one for the sm allest lady and one for 
the m ost popular- man. In  -nearly 
everyone of these races and contests 
there  were at least tw o prizes and 
som etim es th ree  and betw een the dif
fe ren t gam es and con tests to  create 
and keep up the in te rest and pleasure 
the com m ittee would pull off differ
en t draw ings for candies and cigars, 
so th a t a t no tim e during  the entire  
a fternoon  was there  one dull m om ent. 
One event th a t^w as pulled off, not 
a lready  m entioned, was the boat race 
for m en and it was quite evident to 
the spec ta to rs on the shore, w atching 
the  different boa ts com ing tow ard  
them , th a t m any of the Bagm en had 
never tried  to  row  a boat before 
larger than  one he could tie a string  
on in his ba th tub  a t hom e. One of 
the very unique features carried  out 
by the com m ittee was the  num bering  
of all the  p ro g ram s sta rtin g  from  one 
up and to  each person was given one 
of these p rogram s and when dinner 
was announced it w as aip to  you to 
find a co rresponding  num ber to  the 
one on your p ro g ram  at a place a t the 
table. T hese  p rogram s w ere re ta in 
ed by each m em ber and the reason 
for holding these p rogram s w as not 
given until a fte r all the o th er events 
had been en tered  in to  and all of these 
num bers were then  placed into a ha t 
and draw n out by  a little  girl and the 
num ber on the thirteenth programme

taken from  the hat en titled  the p e r
son who held it to  take hom e w ith 
him  a beautiful black leather bag. 
Also ano ther nice feature, the head of 
each family seated a t the table was 
given a pound package of M orton 
H ouse coffee. A t th is tim e the Bag- 
m en extends thanks to our good 
friend, E. A. Stowe, of the  T radesm an, 
for the com plim entary  p rogram s fu r
nished for th is occasion. C igars were 
donated by the Judson G rocer Com 
pany, L ubetsky Bros. & Kleiner, 
W oodhouse Com pany and the H. 
Schneider Co. T he M orton H ouse 
coffee .in pound packages was donated 
by the W orden G rocer Com pany. Lily 
W hite flour and Rowena Self R ising 
Biscuit flour by the Valley City M ill
ing Co. Silver Foam  by the G rand 
Rapids P roducts Co. and g inger ale 
by Folger. A bout 5:30 the com m ittee 
made the announcem ent th a t before 
break ing  up to  go hom e there  was 
ice cream  and cake to be served w ith 
boxes of candies for the ladies and 
cigars for the men. T o  say th a t this 
com m ittee deserved g reat credit for 
all the a rrangem en ts and carry ing  out 
in detail of th is ou ting  is p u tting  it 
very  mildly. Even their own wives 
said they  were bully good fellows 
and did fine. Again, we say th a t we 
would like to  go into details and tell 
of the g reat pleasure expressed  by 
the different lucky ones in these dif
ferent contests. W e would like to 
describe in detail some of the beauti
ful and costly  articles donated by the 
different firms a t the so licitation from  
the com m ittee. T here  were neckties, 
table scarfs and pillow tops, boxes of 
stationery, silk stockings, bo ttles of 
to ilet w ater, au tom obile tim ers and 
spotlights, electric  irons, electric 
lamps, um brellas, collar and cuff sets, 
pieces of fu rn itu re ; in fact, a lm ost 
everyth ing th a t could be used on an 
occasion of th is kind. W e would like 
to m ention som e of the expressions 
dropped by different m em bers, com 
plim entary  to  the com m ittees for 
their work, but we can’t do it w ithin 
our space, bu t two or three item s we 
do w ant to  m ake m ention of, one 
being, the “Q uaker O a t” smile th a t 
came over the face of Allan Rockwell 
when the announcem ent was made 
that his num ber was the lucky num 
ber th a t drew  the  leather chair. F red  
DeGraff wore a happy smile because 
there was lo ts of cheese on the table. 
T hese are the only tw o th a t we will 
m ake special m ention of, but it is a 
fact th at m ore good tim es, good 
th ings to  eat and prizes were d is
tributed  then  it ever was the w rite r’s 
privilege to  w itness or participate  .in 
a t any field day outing  of th is o r any 
o th er frate rnal organization . A s this 
same com m ittee will stand as the 
ways and m eans com m ittee for a se r
ies of dancing p arties for the com ing 
winter, judg ing  from  the resu lts  of 
their efforts for this field day outing  
there  will be some fine parties pulled 
off by the Bagmen. John  D. M artin.

List of Creditors of E. Allen Conklin.
E. Allen Conklin, the Reed City 

produce dealer who recen tly  took  ad
vantage of the bankruptcy  court, has 
filed the  follow ing list of cred ito rs:

Secured.
F irst N ational Bank, Reed City $6,770.00
Sam T. Johnson, Reed C i t y _____  500.00
Postal Turner Auto Co., Evart __ 1,000.00 

Unsecured.
E vart Savings Bank. Evart ___ $ 775.00
Am erican Bogging Tool Co., E vart 22.75
Jam es E. Echlin, E v a r t _________  9.50
Sullivan Supply Co., Saginaw  __ 13.84
Cady Waffle, Evart _____________  161.08
W illiam Shore, E vart _________  14.45
John Brockway, Reed C i t y _____  100.00
A. W. H icks. Reed City _______  6.60
Evart C o-operative A ssociation ,

E vart ---------------------------------------  200.00
Adrian DeW indt. Evart _______  210.60
Badish M illing Co.. M ilwaukee — 963.75
Martz Bros., B ig Rapids _______  694.70
H aynes Brothers, Cadillac _____  7.50
Fyr Fyter Co. (residence unknown) 13.50 
Robins M illing Co., Salina, Ka. 2.50
B ittin  Bros., Reed City _______  16.45
W illiam Horner, Reed City ___  200.00
Rem enap & Son, Reed C i t y _____  4.05
Cadillac Produce Co., C a d il la c_102.42
Cedar Co-operative E xchange,

Cedar ---------------------------------------  453.94
J .-H . Hale & Sons, I o n ia _______  360.00
John M arcinkewciz, E vart _____  300.00
Brandon & Richardson, E v a r t_ 50.00
John E. B each, F lin t __________ 75.00

Review of the Produce Market.
Apples— H arv est varieties, sm all in 

size and poor in quality, com m and 
$4.50@5 per bushel.

B ananas—9j^c per lb.
Beets—H om e grow n, 30c per doz. 

bunches.
B lackberries—$5 per crate of 16 qts.
B u tte r—T he m arket is steady, with 

receip ts about norm al for th is season. 
T here  has been a slight accum ulation 
of bu tter, but there  has been an ad
vance of about lc  per pound during 
the last few days. T he average qual
ity for th is tim e of year is very  good 
and there  is a good hom e consum p
tion. T here  will be no m aterial 
change for the balance of th is week. 
Local jobbers hold ex tra  cream ery 
a t 55c and first a t 54c. P rin ts  2c per 
lb. additional. Jobbers pay 36c for 
packing stock.

Cabbage— H om e grow n, $1.35 per 
bu. and $3.75 per bbl.

Cantaloupes—A rizonia stock is now 
selling on the follow ing basis:
S tandards, 45s _________________ $5.50
Ponys, 5 4 s ______________________ 4.50
F l a t s --------------------------------------------2.65
H oney  Dew ____________________ 3.75

C arro ts—30c per doz. for home 
grown.

Cauliflower—$3.50 per doz. for Cal
ifornia.

Celery—H om e grow n ranges from  
65@75c per bunch.

C herries—T he crop of sour is the 
largest the S ta te  has ever know n and 
it is estim ated  th a t fully half the crop 
will spoil on the trees, ow ing to  the 
shortage of help to  pick and m arket 
the crop. Local jobbers sell a t $2.50 
per 16 qt. crate.

C ocoanuts—$1.50 per doz. o r $10 
per sack of 100.

C ucum bers — H om e grow n hot 
house, $1.85 per doz.

C urran ts—$3.50 per 16 qt. crate  for 
e ither red  o r white.

E g g s—T he m arket is very firm. 
The receipts of stric tly  fancy eggs 
are in very good demand, the average 
arrivals show ing m ore or less heat 
defects. T here  is a very  good con
sum ption of eggs at th is time, caus
ing the a rrivals of fancy eggs to be 
purchased im m ediately. W e look for 
a continued firm m arket in eggs. Jo b 
bers pay 40@42c f. o. b. shipping 
point for fresh candled, including 
cases.

E gg P lan t—$4.25 per crate  of 24 
to 36.

G ooseberries—$3 per 16 qt. crate.
Green O nions—25c per doz. bunch

es for hom e grown.
Green Peppers—$1 per basket.
L em ons— E x tra  fancy Californias 

sell as follow s:
360 size, per box _______________$5.50
300 size, per box ________________ 5.50
270 size, per box ________________5.50
240 size, per b o x ________________5.00

Fancy Californias sell as follow s:
360 size, per b o x _______________$5.00
300 size, per box ________________ 5.00
270 size, per box ________________4.75
240 size, per box ________________4.50

Green Peas—$3.50 per bu. for home 
grown.

L ettuce— H om e grow n, $1.50 . for 
head and 85c for leaf.

O nions—T exas B erm udas, $2.75 
per 50 lb. crate  for W hite  and $2.50 
for yellow; C alifornia 25c per crate

higher; California in 100 lb. sacks, 
$3.50.

Oranges— Fancy California Valen
cia now sell as follows:
100 ____________________________ $8.00
126 ____________________________ 8.00
150 --------------------------------------------- 8.00
176 _____________________________ 8.00
200 ______________________ 8.00
216 ____________________________ 8.00
250  7.50
288 -------------------------------------------  7.00
324 ----------------------------------- *____6.75

Parsley—60c pe doz. bunches.
Pieplant—$1.50 per bu. for home 

grown.
Pop  Corn—$2.25 per bu. for ear;  

shelled rice, 10c per lb.
Po ta toes—H om e grown are increas

ing in volume every day. T hey  are 
still small in size and find an outlet 
a t  from $2@3 per bu. Maryland Cob
blers are still arriving, finding an 
outlet on the basis of $5 per bu.

Radishes— O utdoor grown, 20c per 
„ doz. bunches.

Raspberries—$5.50 for red and $4.50 
for black.

Spinach—$1.25 per bu.
String Beans—$3.50 per bu.
Tomatoes— Hom e grown, $1.65 per 

7 lb. basket.
W ater  Melons—70@90c for F lori

das or  Georgia.
W ax Beans—$3.50 per bu.
W hortleberries—$4.50 per crate of 

16 qts.

Ten Additions in a Single W eek.
Lansing, July 20—The past week 

was spent in Sanilac county in a 
membership campaign. The  follow
ing names were added to our list 
of members:

Brown City Co-operative Co., 
Brown City.

Ehler & Ausländer, Shabbona.
Biller’s Dep’t Store, Croswell.
C. E. Doyle & Son, Marlette.
Decker Stock Co., lnd., Decker.
K. H. McKenzie, Sandusky.
McLaren & Co., Carsonville.
Zemke Bros., Cass City.
Geo. W. Paldi, Snover.
Thom as H. Taylor, Imlay City.
W e now have 311 members. At the 

time of the organization of the A s
sociation in September, 1918, forty- 
seven merchants signed the m em ber
ship list. It is m y ambition to have 
at least 347 m embers by the time of 
our Saginaw convention, Sept. 14 and 
15. The list of our membership has 
been sent to all of our m em bers re 
cently and 1 would urgently request  
our members to interview any neigh
bor merchants  who are not  as yet 
members, and if possible secure their 
membership before the middle of 
August.

During the past week I had a very 
efficient helper, H a r ry  Ford, of the 
firm of H. & G. Ford, of N orth  
Branch. Mr. Ford, whom I nick
named “H enry ,” with h is  ford sedan, 
made the dust fly over the Sanilac 
county roads. The  country  was 
beautiful; the crops fine; “H e n ry ” 
was very energetic, very courteous 
and a fine companion. In  this  con
nection I would suggest that,  since 
we have canvassed the m ost  of the 
larger towns, about the only way now 
to secure m em bers is to go by  auto 
from village to village. If  any of our 
m em bers desire to render  service 
similar to tha t  rendered by  Mr. Mih- 
lethaler and Mr. Fo rd  recently, I will 
promise to pay  for all the gasoline 
and victuals and give him a  good time. 
D on’t be bashful and  backward about 
coming forward with your proposi
tion. In one day, with a good man 
with his machine, I can do more 
work for the Associatiön than in 
three days traveling alone by train.

Ja son  E. Hammond,
M anager Mich. Retail Dry Goods 

Ass’n.
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M ich ig an  B o ard  o f P h a rm a c y .
P resident—H. H. H offm an. Sandusky.
Secretary and Treasurer—E. T. Boden. 

B ay City.
Other M em bers—Charles S. Koon, 

M uskegon; Geo. F . Snyder, D etroit; 
Jam es E. W ay, Jackson.

Serving M alted M ilk Cold.
T here  is a decided difference of 

opinion as to  the  p roper way of serv
ing m alted m ilk cold a t a soda foun
tain. A ny m ethod of serving is p ro p 
er when the custom er designates the 
m ethod. Again, usage m akes some 
difference in various localities, but the 
na tura l conclusion m ust be that, a t a 
soda fountain, unless it is o therw ise 
specified, the drink  will be p repared  
w ith carbonated  w ater. A t m any 
fountains the  d ispensers have fallen 
into the bad habit of p reparing  cold 
m alted milk w ith m ilk even when the 
custom er does not specify m ilk in any 
way. T h is has spoiled the possibility  
of uniform  service because once the 
pa trons of a fountain becom e used to 
receiving a certain  service it is hard  
to  get them  into the habit of o rdering  
correctly .
* M alted m ilk is good served either 
way, but unusually  rich and delicious 
when properly  p repared  w ith carbon 
a ted  w ater and a little  good cream. 
W hichever way you usually prepare 
it, be sure to advertise it also the  o th er 
way, so th a t the custom er can secure 
it e ither way. ,

M ost people who drink  cold m alted 
m ilk w ant it sw eetened w ith one of 
the fountain syrups. Chocolate, va
nilla and coffee are the m ost popular 
ones but o th ers  are occasionally 
called for.

I o serve with carbonated  w ater 
draw  from  an ounce to an ounce and 
a half of the desired syrup into a 
m ixing g lass; add an ounce of rich 
cream , and when you are going to 
shake by hand add a little  fine ice and 
lastly  tw o heaping teaspoonfuls of 
m alted milk. T hen  mix thoroughly  
e ither w ith the e lectric  m ixer o r by 
hand. T hen add enough carbonated  
w ater to  fill a glass, using  the fine 
stream  m ostly  so as to  m ake it light 
and fluffy, then s tra in  into a clean 
glass. T h is is best served plain, a l
though  som e top it w ith  whipped 
cream . T o m y m ind it is sufficiently 
rich w ithout the cream . I t  is nice 
poured  over a portion  of ice cream  
placed in the bo ttom  of the g lass and 
served with a spoon.

T o serve w ith milk, draw  the de
sired  syrup  into a  12-ounce, g lass 
Som e like ju st a little  plain syrup and 
I  have had them  w ant it m ixed w ith
o u t any  syrup, some asking fo r a lit
tle salt. T here  are exceptions; m ost 
people will call for one of the th ree  
popu lar flavors. Fill the  g lass a lit
tle m ore  than  half full w ith milk, then

add tw o heaping teaspoonfuls of m alt
ed m ilk and m ix tho rough ly  w ith the 
e lectric  m ixer. W hen sm ooth  add 
enough m ilk to  fill the  glass, pour 
from  shaker to  g lass and back a couple 
of tim es and then pour into a clean 
glass.

If the custom er desires som ething 
real nourish ing  add an egg  to  e ither 
form ula ju s t before m ixing and you 
have produced a liquid lunch th a t is 
tru ly  w orthy  of the name.

V ery few dispensers realize, even 
yet, the  possibilities th a t there  are  in 
m alted m ilk a t the fountain. If  they  
did, they  would be m ore in te rested  in 
learn ing  how  to p repare  it so as to 
use it to m ake friends for th e ir foun- 
ta i»s. E. F. W hite.

Moth Liquids.
1. C am phor ---------------  25 g ram s

N aphthalene ----------  50 gram s
N itro b e n z o l------------  10 mils
D enatured  alcohol __ 815 m ils 
Oil of tu rpen tine  ___1000 m ils

2. Phenol ------------------  5 gram s
N a p h th a le n e ________ 20 gram s
Acetic e t h e r ------------  5 m ils
D enatured  alcohol __ 100 mils

3. C am phor --------------.» 10 gram s
N aphthalene ----------  40 g ram s
Capsicum  ---------------  100 g ram s
Oil of c lo v e ----------  10 mils
Oil of tu r p e n t in e __ 100 mils
D enatured  alcohol __ 900 m ils

4. Phenol --------------------  30 g ram s
C a m p h o r----------------- 30 g ram s
Benzine ----------------- 500 mils

G reat care should be taken, as ben
zine is highly inflam m able and its 
vapors are  very  explosive.

F o r these reasons the follow ing 
m odification is proposed, w hich is 
com paratively  safe to  use:

5. Phenol --------------------  10 grams
C am phor ---------------  30 gram s
C arbon tetrach lo ride  500 mils 
Benzine ----------------- 500 mils

Weighing a Perfume.
I t was the Ita lian  physic ist Salvioni 

who devised a m icrobalance of such 
ex trem e delicacy th a t it c learly  dem 
o n stra tes  the loss of w eight of m usk 
by volatilization. T h u s the  invisible 
perfum e floating off in the  a ir is in
d irectly  weighed. T he essential p a r t of 
the appara tus is a very  th in  th read  of 
g lass fixed a t one end and  extended 
horizontally . T he m icroscopic ob jects 
to  be w eighed are placed on the g lass 
th read  near its free end and  the  
am ount of flexure p roduced  is ob
served w ith a m icroscope m agnify ing 
100 diam eters. A m ote w eighing one- 
thousand th  of a m illigram  percep tib ly  
bends the  th read .

Success o r  failure is largely  the 
sm all m a tte r o f keeping y our out-go  
a  little  under your income.

Liquid Tar Shampoo.
T his m ay be prepared  by adding 

oil of ta r  to the finished soap instead  
of perfum e, in the p roportion  of about 
an ounce o r two to  the gallon, or 
pine ta r  itself m ay be added to  the 
fixed oil before saponification. T he 
com pound tincture  of green  soap of 
the N ational F o rm ulary  modified as 
above should give you w hat is desired. 
A no ther form ula is as follow s:

2.—C ottonseed oil _________20 ozs.
Sodium  h y d r a t e _________ 3 ozs.
P o tassium  c a rb o n a te ___ 5 drs.
A lcohol -------------------------20 ozs.
D istilled W ater ________22 ozs.

D issolve the sodium  hydra te  in half 
the w ater, add the oil and 15 fluid- 
ounces, ag ita te  frequently  until the 
oil is saponified, then  add the alcohol 
and the potassium  carbonate  d issolv
ed in the rem ainder of the w ater.

3.— Green o r soft s o a p _____ 12 ozs.
P o tassium  carbonate ___ 2 ozs.
Oil of t a r ------------------------2 drs.
A lcohol -------------------------16 ozs.
W ater, to  m ake _______ 64 ozs.

Mix all and dissolve, let stand  a 
few days and filter.

Moth Cakes.
1. Oil of la v e n d e r___  dram

N aphthalin  ------------  1 dram
Carbolic acid, crystals 2 dram s 
C am phor, pow dered 4 dram s
H ard  paraffin ----------- 4 ounces

M elt to g e th e r in a w ater bath  and
cut in to  sm all squares; w rap these in 
tin foil, and again enclose in a paper 
con tain ing  p rin ted  d irections: “T hese 
cubes are  to  be placed in the bed or 
about the room , where they  im part an 
agreeable odor and purify the  a ir as
well as scent it.”

2. C am phor --------------------- 5 p a rts
B lack pepper --------------10 pa rts
A bsin the ------------------- 10 p a rts
P a tc h o u ly ------------------ 2 p a rts
Essence la v e n d e r______ 2 p a rts
Essence cloves ________ 1 p art
Paraffin --------------------100 p a rts

M elt to g e th e r and m ake in to  pastil
les.

D on’t call down anyone until you 
first call up and m ake sure th a t 
th ey ’re w rong.

J u ly  21, 1920

COLEMAN (Brand)
Terpeneless

L E M O N
and Pure High Grade

VANILLA EXTRACTS
Made only by

FOOTE & JENKS
Jackson, Mich.

CANDY

The “DOUBLE A” Kind
Made by

People Who Know How
Our record of over fifty years of 

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

You take no chances when you 
buy “Double A" Brand.

Made in Grand Rapids by

N A T IO N A L  C A N D Y  CO.

P U T N A M  F A C T O R Y
Grand Rapids, Michigan

Ask for a copy of our 
latest price list.

We are agents for LOWNEY’S 
in Western Michigan.

] A  M O N  A
L " The Park Beautiful ”

1 'he Ideal Place For Your Outing

1
r TWICE DAILY W *  1 0 *

1 AUDEVILL L n A N C 1 N 1»
The Ramona Kind’* 1  1 I I  8:15 Every Evening I I  

Mats. 3:00 Nights 8:30 JLti | MM HentschePs Orchestra

Boating, Fishing, Picnics, Pavilions. Plan your Picnic today. 
Don’t miss the Jack Rabbit, Merry Go-Round, the New Frolik, 
Manhattan Bathing Beach, Fishing Pond, Chinese Restaurant.

Every Day is Your Day at Ramona
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Possibly you did not
Buy a Soda Fountain 

During the Spring 
of 1920

But possibly the SEASON of \920 will convince you that your 
I92t trade will demand a new and up-to-date equipment. This 
is, likely to be the case. You will want a job on which the fac
tory has expended every effort and energy. But such a job 
requires time. Won't you place your order soon for the earliest 
Spring delivery? We shall be delighted to furnish facts and 
figures.

DROP A LINE TO A. W. OLDS.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

Just One Tire 
Out of 227

V I 7 E  HAVE 227 different makes 
* *  of tires to choose from* Out 

of that number we have chosen one, the 
one that we believe will give you more 
mileage, more security, and more satis
faction for your money than any other*

BRAENDER TIRES are our selec
tion for you because we're convinced 
that they are good enough to stake our 
business reputation on* We know they 
are made right because the BRAEN
DER conscience will not permit them 
to be made any other way. They're 
honest.

Cord and fabric tires and tubes*

MICHIGAN HARDWARE CO. 
Grand Rapids, Mich.

B raen der R u bber and T ire  Co, 
Factory s Rutherford, JSf. J

Wholesale Drug Price Current
Prices quoted are nominal, based on market the day of issue.

A cids
Boric (Pow d.) -.20  @ 29
Boric (X tal)   20 @29
Carbolic _____  35@ 41
Citric __________ 1 25 @1 35
M uriatic ______  3%@ 6
N itric ___________ 1 0 0  15
O x a lic _____________ 7 5 0  85
Sulphuric _____  3%@ 6
Tartaric _________ 98@1 10

A m m o n ia
W ater, 26 deg. __ 120 20
W ater, 18 deg. __ 1 0 0 17
W ater, 14 deg. __ diro 16
Carbonate 2 2 0 26
Chloride (G r a n )_ 2 0 0 30

B alsam s
Copaiba _______ 1 00(2)1 20
F ir  (C a n a d a )_ 2 50@2 75
Fir (O r e g o n )_ 60@ 80
Peru _________  7 50(5)7 75
Tolu __________ 2 5002  75

B a rk s
C assia (ordinary) 45@ 50 
C assia (Saigon) 50@ 60
S assafras (pow. 70c) @ 65
Soap Cut (powd.)

40c ____________ 30@ 35

B e rries
Cubeb ________ 1 90@2 00
Fish  ____________ 9 0 0  1 00
Juniper __________ 1 0 0  20
P rickley  A sh __  0  30

E x tra c ts
Licorice _________ 6 0 0  65
Licorice powd. 1 2 0 0 1  25

F lo w ers
A rnica __________ 7 5 0  80
Chamom ile (Ger.) 8001  00 
Chamom ile Rom 5 0 0  60

G um s
Acacia, 1 s t _____  6 0 0  65
A cacia, 2nd ____  5 5 0  60
A cacia, S o r t s ___ 35@ 40
A cacia, powdered 4 5 0  50
A loes (Barb P ow ) 3 0 0  40
Aloes Cape P ow ) 3 0 0  35 
A loes (Soc Pow ) 1 4001  50
A safoetida ___  4 5 0 0  5 00

ro w . _______  6 7507  00
Camphor _____  2 4502  50
Guaiac ____________ @1 40
Guaiac, powdered @1 60
Kino ___________ 0  85
Kino, powdered @1 00
Myrrh _________  0 1  40
Myrrh, P o w .__  0 1  50
Opium ______  11 50012 00
Opium, powd. 13 00013 60
Opium, gran. 13 00013 60
Shellac _______  1 7 5 0 1  85
Shellac B leached 2 1502  25
T ragacanth ____ 6 5007  25
Tragacanth powd. 0 5  00
Turpentine ______ 3 5 0  40

Insecticides
Arsenic ________  20© 30
Blue Vitriol, bbl. 0  10
Blue V itriol, le ss  1 1 0  16 
Bordeaux Mix D ry 1 8 0  38
H ellebore, W hite

powdered _____  3 8 0  45
Insect P o w d e r _ 90 0 1  40
Lead A rsenate Po 3 5 0  55 
Lime and Sulphur

D r y ___________ 12%@ 27
P aris Green ___  48© 68

Ice Cream
A rctic Ice Cream Co.

Bulk. V anilla _________1 26
Bulk, Chocolate _____1 35
Bulk, C a r a m e l_______ 1 45
Bulk, G r a p e -N u t_____ 1 35
Bulk, S tra w b e r r y _____ 1 35
Bulk, T utti Fruit! __ 1 36
Brick, V a n i l l a ________ 1 40
Brick, Chocolate ___ 1 40
Brick, C a r a m e l_______ 1 60
Brick, S tr a w b e r r y ____ 1 60
Brick. E u tti F ru itl __ 1 60

Piper Ice Cream Co.
Bulk, Vanilla ________1 25
Bulk, Chocolate _____1 30
Bulk, Caramel _______1 30
Bulk, G r a p e -N u t___ 1 30
Bulk, S tra w b e r r y ___ 1 35
Bulk, T utti Fruitl _  1 86
Brick, V anilla  _______1 40
Brick, C h o c o la te ___ 1 60
Brick, Caramel ____  1 60
Brick, S tr a w b e r r y_1 60
Brick, T utti Fruitl __ 1 60
B rick any com blnat’n 1 60

Leaves
B uchu ________  5 50 0  6 00
Buchu, powdered 0 6  00
Sage, bulk _____  6 7 0  70
Sage, y.i l o o s e __  7 2 0  78
Sage, p o w d ered_ 5 5 0  60
Senna, A l e x __  1 4 0 0 1  60
Senna, T inn. __  3 0 0  36
Senna, Tinn. pow. 3 5 0  40 
U va U r s l ______  2 6 0  30

Oils
Almonds, B itter,

t r u e ______  16 00016 25
Almonds, B itter,

artificial ___  2 6 0 0  2 75
Alm onds, Sw eet, 

true _________ 1 7 6 0 2  M

Almonds, Sw eet,
im itation ____  8501 00

Amber, c r u d e _ 3 0 0 0  3 25
Amber, rectified 3 5 0 0  3 75
A nise _________  2 2502  50
B e r g a m o n t___  9 0 0 0  9 25
Cajeput ______  1 5 0 0  1 75
Cassia _______  4 5 0 0  4 75
Castor _______  2 2502  50
Cedar L e a f ___  3 0 0 0  3 25
C itr o n e lla _____  1 5001  75
Cloves ________  5 00 0  5 25
Cocoanut _____  4 0 0  50
Cod Liver ___  4 7505  00
Croton _______  2 2502  50
Cotton S e e d __  2 3 5 0  2 55
Eigeron ___  10 0 0 0  10 25
Cubebs _____  13 5 0 0  13 75
E ucalyptus ___  1 5001 75
H em lock, pure 2 0 0 0  2 25 
Juniper B erries 8 0 0 0  8 25
Juniper W ood 3 0 0 0  3 25
Lard, e x t r a ___  2 1502 25
Lard, No. 1 ___  1 9002  10
Lavender Flow  16 50 0  16 75 
Lavender Gar’n 1 7 5 0  2 00
Lem on _______  3 0003  25
Linseed boiled bbl. @2 06 
Linseed bid less  2 1602 26 
Linseed raw bbl. 0 2  04 
Linseed raw less 2 14@2 24 
Mustard, true, oz. @2 95 
M ustard, artifil, oz. ©  75
N eatsfoot ____  1 7 5 0  1 95
Olive, p u r e ___  5 5006 00
Olive, M alaga,

yellow  ______  3 75 0  4 00
Olive, M alaga,

green _______  3 7504  00
Orange, Sw eet 12 00 0  12 25 
Origanum, pure @2 60 
Origanum, com ’l 1 2 5 0 1  60
Pennyroyal ___  3 0 0 0  3 25
P e p p e r m in t_ 10 00010 25
R ose, p u r e _ 24 00025 00
Rosem ary F low s 2 50 0  2 75 
Sandalwood, E.

I. __________ 15 00015 20
Sassafras, true 3 0 0 0  3 25
Sassafras, a r ti’l 1 5001  75
Spearm int __ 17 50@17 75
Sperm _________  2 7503  00
T a n s y ________  9 50 0  9 75
Tar, U SP  ______  4 8 0  60
Turpentine, bbls. 0 2  05 
Turpentine, less  2 1502  25 
W intergreen, ir .

------------------ 12 0 0 0  12 25
W intergreen, sw eet

birch ________  8 0 0 0 8  25
W intergreen art 1 2001  40
W o r m s e e d __  12 00012 25
W o r m w o o d_ 16 0 0 0  16 25

Potassium
Bicarbonate ____  5 5 0  60
Bichrom ate ___  5 7 0  65
Brom ide ______ 1 1001  15
Carbonate _____  9201 00
Chlorate, gran'r 48© 55
Chlorate, xtal or

powd. ________  28© 35
C y a n id e _________  3 0 0  60
I o d id e _________  4 1004  25
Perm anganate_1 1501  25
Prussiate, yellow  50© 65 
P russiate, red 1 8 50  2 00 
Sulphate ______  0  85

Roots
A lkanet ______  3 5 0 0  3 75
Blood, powdered 6 0 0  75
Calam us _______  6 0 0  1 50
Elecam pane, pwd. 2 2 0  25 
Gentian, powd. 27%@ 35 
Ginger, African,

powdered _____  29© 36
Ginger, Jam aica 57%@ 65
Ginger, Jam aica,

p o w d e r e d ___  57% 0 65
Goldenseal, pow. 8 50 0 8  80
Ipecac, p o w d ._ 4 75 0  6 00
Licorice, powd. 3 5 0  40 
Licorice, powd. 4 0 0  50 
Orris, powdered 4 0 0  45 
Poke, powdered 4 0 0  45
R h u b a rb ______  2 25 0  2 50
Rhubarb, powd. @2 00 
Rosinwood, powd. 3 0 0  35 
Sarsaparilla, Hond.

ground _____  1 2501  40
Sarsaparilla M exican,

ground ______ 0  80
Squills __________ 3 5 0  40
Squills, powdered 60© 70 
Tum eric, powd. 25© 30
Valerian, powd. 0 2  00

Seeds
A nise ___________ 3 5 0  40
A nise, powdered 4 0 0  45
Bird. Is _________ 1 30  19
Canary __________ 1 30  20
Caraway, Po. .30 2 2 0  25
Cardamon ___  2 25 0  2 50
Celery, powd. .55 45 0  50 
Coriander powd .25 1 60  20
Dill ______________ 2 0 0  25
F ennell _________ 3 0 0  40
F lax  -------------------  1 4 0  18
F lax , g r o u n d ___1 4 0  18
Foenugreek pow. 1 0 0  20
H e m p ____________ 10 0  18
Lobelia ______  1 7 5 0 2  00
M ustard, y e l l o w _4 5 0  60
M ustard, b la c k _ 3 6 0  40
Poppy -----------------  0  76
Quince ________ 1 5001  75
Rape ____________ 1 5 0  20
Sabadilla _______ 0  35
Sabadilla, powd. 3 0 0  35
S u n flo w e r _______ 1 6 0  25
W orm A m erican 4 6 0  60 
W orm L evan t 1 8001  90

T in c tu re s
Aconite _______  @1 85
Aloes _________  ©1 65
Arnica ________  @1 75
A safoetida ____  0 3  9°
Belladonna ___  @1 40
B e n z o in _______  @2 40
Benzoin Compo’d 0 3  15
Buchu _________  0 2  70
C a n th a r a d ie s_ 0 3  00
Capsicum  _____  0 2  30
Cardamon _____  0 1  50
Cardamon, Comp. 0 1  35
Catechu ______  0 1  50
C in ch o n a______  0 2  40
Colchicum ____  0 2  40
Cubebs _______  0 3  00
D igita lis ______  ©1 80
Gentian _______  1 40
Ginger ________  ©2 00
Guaiac ________  2 80
Guaiac, Ammon. ©2 50
Iodine _________  0 1  50
Iodine, Colorless 0 2  00
Iron, clo. _____  0 1  50
Kino ----------------  ©1 40
Myrrh __________ 0 2  25
N ux V o m ic a __  0 1  90
Opium _________  @4 50
Opium, Camph. 0 1  25
Opium, Deodorz’d 0 4  50
Rhubarb ______  ©2 70

Lead, red d r y _15%© 16
Lead, w hite dry 15% 0 16 
Lead, w hite oil 15 % 0 16
Ochre, yellow  bbl. @ 2
Ochre, yellow  le ss  2% 0 6
P u tty  ------------------ 5 0  8
Red V enet’n Am. 3 0  7
Red V en et’n E ng. 3%@ 7
Verm illion, Amer. 2 5 0  30
W hiting, b b l .___  @ 3%
W hiting -------------  4 0  io
L. H . P . Prep. 3 75 0  4 00

M iscellaneous
A cetanalid  ____  95 0 1  15
Alum ------------------ 16 0  20
Alum, powdered and

ground ________ 17© 20
B ism uth, Subni

trate ________  3 75 0  4 00
Borax xtal or

p o w d e r e d ___  11%© 16
Cantharades, po 2 0 0 0  6 50
Calomel _______ 2 2 2 0  2 30
Capsicum  _______ 3 8 0  45
Carmine _____  7 25 0  7 60
C assia B u d s ____  5 0 0  60
Cloves __________  6 7 0  75
Chalk Prepared 16 0  18
Chloroform _____  5 5 0  65
Chloral H ydrate 1 7 0 0  2 10
Cocaine ____  13 6 00  14 05
Cocoa B u t t e r ___  7 0 0  85
Corks, list, le ss  50%.
Copperas, b b l s ._ 0  05
Copperas, l e s s _6%@ 12
Copperas, powd. 6%@ 15 
Corrosive Sublm 2 0102  10
Cream T a r t a r __  7 0 0  75
Cuttlebone _____  8 0 0  90
D extrine _______  1 0 0  15
D over's Pow der 6 75 0  6 00 
Em ery, A ll N os. 1 0 0  15 
Em ery, Powdered 8 0  10 
Epsom Salts, bbls @ 05
Epsom  Saits, less  5%@ 10
Ergot --------------  0 7  60
Ergot, Powdered 0 8  00
Flake W hite ___  1 5 0  20
Form aldehyde, lb. 6 5 0  75
Gelatine ______  1 9002  10
G lassware, less  53%. 
G lassware, full case 58%. 
Glauber Salts, bbl. @02% 
Glauber Salts less  3%@ 8
Glue, Brown ___  2 1 0  30
Glue, Brown Grd. 1 9 0  26
Glue, W hite ___  3 5 0  40
Glue, W hite Grd. 3 5 0  40
Glycerine ______  3 7 0  55
H ops --------------- 1 60 0 1  75
Iodine _____  5 7 0 0 5  90
Iodoform ______ 7 0 0 0  7 30
Lead, A c e t a t e _ 2 0 0  30
L y co p o d iu m __  3 2 5 0 3  50
Mace ___________ 8 5 0  90
Mace, Powdered 9 5 0 1  00
M enthol ____  12 0 0 0  12 20
M o rp h in e___  12 5 0 0  13 20
N ux V o m ic a ___  0  30
N ux Vom ica, pow. 2 6 0  35 
Pepper black pow. 3 7 0  40
Pepper, w h i t e ___  0  60
Pitch, Burgundy 2 0 0  25
Q uassia ________  1 2 0  15
Quinine ______  1 2 2 0 1  72
Rochelle S a l t s _ 5 0 0  66
Saccharine ______ 0  40
Salt P e t e r _______ 2 0 0  30
Seidlitz M ixture 4 0 0  45
Soap, g r e e n ______ 2 5 0  36
Soap m ott castlle  22 %@ 26
Soap, w hite castile

case ---------------- @25 00
Soap, w hite castile

less, per b a r ______ @2 75
Soda A s h ________ 0 5 0  10
Soda B icarbonate 3%@ 10
Soda, S a l ______ 2% 0 6
Spirits Camphor 0 1  76
Sulphur, r o l l___ 4%@ 10
Sulphur, S u b l ._ 5 0  10
Tam arinds ____  2 5 0  30
T artar E m etic 1 0301 10
Turpentine, Ven. 6 0 0  6 00 
V anilla E x. pure 1 5002  00 
W itch Hazel __ 1 6002  16 
Zinc Sulphate _  1 * 0  16



M I C H I G A N

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
tilled at market prices at date of purchase.

A D V A N C E D D E C L I N E D
F r u it  Jars Cheese

M azola

A M M O N IA  
A rc tic  B ran d

12 oz. lGc, 2 doz. box 3 00
1G oz. 25c, 1 doz. box 2 00
22 oz. 45c, 1 doz. box 3 25
M oore's Household B ran d  

12 oz., 2 doz. to case 2 70

A X L E  G R E A S E

B la c k b e rrie s  
3 lb. Standards . . .  
No. 10 _______ @13 00

Beans— B aked  
Drown B eauty, No. 2 1 35
Campbell, N o. 2 ___ 1 50
Frem ont, No. 2 _____ 1 GO
Van Camp, % l b . ___  80
Van Camp, 1 l b . ___ 1 25
Van Camp, 1% l b . __ 1 GO
Van Camp, 2 l b . ___ 1 80

Beans— C anned
Red K id n e y ___ 1 35@1 45
S t r in g ________
W ax __________
Lim a _________
Red ____________

1 35@2 70 
1 35@2 70 
1 20@2 35 

95@1 25

25 lb. pails, per doz. 18 80 

BLUING

Jennings' Condensed Pearl
Sm all, 3 doz. b o x ___ 2 55
Large, 2 doz. b o x ___ 2 70

BREAK FAST FOODS 
Cracked W heat, 24-2 4 60
Cream of W h e a t___ 9 00
G rape-N uts _________ 3 80
I’illsbury's B est Cer'l 2 90
Quaker Puffed R ic e _5 60
Quaker Puffed W heat 4 30 
Quaker B rk fst B iscu it 1 90 
Quaker Corn F lakes 3 35
Ralston P u r in a _____ 4 00
Ralston B r a n z o s ____ 2 70
Ralston Food, l a r g e ___4 15
Ralston Food, s m a l l___3 15
Saxon W heat F o o d _5 50
Slired W heat B iscu it 4 90
Triscuit, 18 __________2 25

K ellogg’s Brands 
Toasted Corn F lakes 4 90 
Toasted Corn F lakes

Individual __________2 30
Krumbles _____________4 20
Krum bles, Individual 2 00
B is c u i t ________________2 00
D r in k e t_______________ 2 60
Peanut B u t t e r ________3 65
No. 1412; doz. ________2 25
Bran __________________3 60

BROOMS
Standard Parlor 23 lb. 5 75 
Fancy Parlor, 23 lb. „  8 00 
Ex. Fancy Parlor 25 lb. 9 60 
E x. F ey, Parlor 26 lb. 10 00

BRUSH ES
Scrub

Clam Bouillon 
Burnham 's 7 oz. ___ 2 50

Corn
Standard --------- 1 45@1 65
Country G e n tlem a n __ 2 00
M a in e __________ 1 90@2 25

H o m in y
Van Camp _______ l  50
Jackson _____________1 30

Lobster
14 lb. ------------------------2 45
% lb. ------------------------ 4 60

t “V t_ t t* W I
M a c k e re l

M ustard, 1 lb. _______1 80
M ustard, 2 lb. _______2 80
Soused, 1% lb. _______1 60
Soused, 2 lb. ________2 75

M ushroom s
B uttons, Is, per can 1 40 
H otels, Is, per can_1 00

P lum s
California, N o. 3 ____ 2 40

P e ars  In  S y ru p
M ichigan ________ Z__ 4 50
C a lifo r n ia _____________5 60

Peas
M a rr o w fa t____ 1 60@1 90
Early J u n e ___ 1 45@1 90
Early June sifd  1 75@2 40

Solid Back, 8 i n . ___ 1 50
Solid Back, 11 i n . __ 1 75Pointed Ends 1 25

Stove
No. 1 __ 1 10No. 2 . 1 35

Shoe
No. 1 ________ 90No. 2 ____ __ 1 25No. 3 ________ 2 00

Peaches
California, No. 2 % _4 76
California, N o. 1 _____2 40
M ichigan, N o. 2 _______4 26
Pie, g a l lo n s __________12 00

P ineap p le
Grated, N o. 2 _________4 00
Sliced N o. 2 E xtra  „  4 75

P u m p k in
Van Camp, N o. 3 _____1 60
Van Camp, N o. 1 0 ____4 60
Lake Shore, N o. 3 ____1 35
Vesper, N o. 1 0 _______3 90

Salm on
W arren’s  1 lb. T a l l_4 10
W arren’s  % lb. F la t 2 60
W arren’s  1 lb. F l a t_4 26
Red A la s k a ___________3 90
Med. Red A la s k a ___ 3 60
Pink A laska __ 2 25@2 40

S ard ines
D om estic, V i s_ 6 00@6 60
D om estic, %s — 7 00@8 00
D om estic, %s _ 7 00@8 00
California S o u s e d ___ 2 00
California M ustard _ 2 00
California Tom ato — 2 00

1 60 
1 60

Sauerkraut
H ackm uth, N o. 3 ___
Silver F leece, N o. 3

S h rim p s
Dunbar, Is  d o z . _____2 10
Dunbar, 1%8 d o z .____3 76

B U T T E R  C O L O R
Dandelion, 25c s i z e _2 00
P erfection , per d o z ._1 76

C A N D L E S
Paraffine, 6 s _______ 16
Paraffine, 1 2 s ______  16%
W ickin g  ____________ 40

C A N N E D  G O O D S  
A p ples

3 lb. Standards ___@2 26
N o . 1 0 ______________ @7 00

S tra w b e rr ie s
Standard N o. 2 ____
Fancy, No. 2 ______

4 69
5 Bf

To m ato es
No. 2 --------------- 1 35@i 75
N o. 3 --------------- 1 80@2 35

------- @7 00No. 10

C A T S U P
Snider’s  8 o z . ___  1 85
Snider’s  16 o z .   3 10
Royal Red, 10 oz. __ l  35
Nedrow, 10% o z . ___ 1 40
R oyal Red,  T ins , „ 10 00

CH EESE
Brick ___________________ 32
W isconsin F l a t s _I_I_ 30
Longhorn ____________  31
N ew  York _________  31
M ichigan Full Cream __ 30

CHEW ING GUM
Adam s B lack J a c k ___70
Adam s B lo o d b e r r y __ 70
Adam s Calif. F r u i t __70
Adam s C hiclets _____  80
Adam s Sen Sen _______70
Adam s Y ucatan _______ 70
Am erican F lag  Spruce- 70
Beem an's Pepsin  _____ 80
B eechnu t --------------------- 90
D oublem int ____________70
Juicy Fruit _________H I 70
Spearm int, W r ig le y s_70
Aerio —— 65

CHOCOLATE 
W alter Baker & Co.

Caracas ________________43
Prem ium , %s or %s I I  56 

W'alter M. L ow ney Co.
Prem ium , 14 s _________50
Prem ium , %s _________50

CIGARS
N ational Grocer Co. Brands 
El Rajah, D iplom át

icas _____________ 70 00
El Rajah, corona 74 00 
El Rajah, Epicure, 50 74 00 
El Rajah, Epicure, 25 83 00
El R ajah, Ark, 50_65 Ou
El Rajah, President,

50 ---------------------  100 00
Odin, M onarch, 50_ 65 00
Mungo Pk., P erfectos 75 00 
Mungo Park, African 90 00 
Mungo Park, Gold

Stand. 5 0 ________100 00
M ungo Park, Gold

Stand, 2 5 ________105 00
D iscount on Mungo Park. 
L ots o f 500, $1 per 1,000 
L ots of 1,000, $2 per 1,000 
L ots o f 2,500, $3 per 1,000

Worden Grocer Co. Brands 
H arvester  L ine. 

Record Breakers, 50s 76 00
Delm onieo, 50s ___  76 00
Panatella , 50s _____  76 00
Epicure, 50s ______ 112 50
b avorita Extra, 50s 97 50
Presidents, 5 0 s ____115 00

Royal Lancer Line
Favorita , 50s _____  75 00
im periales, 5 0 s ______ 95 00
M agníficos, 5 0 s ___ 112 50

La Azora Line 
W ashington, 5us . . . .  75.00 
P an atella  Foil, 50s . .  75 00
A r is to c r a ts __________ 75 00
Perfecto  Grande, 50s 97 50
Opera, 50s ________ 67 00
Sanchez & H aya Clear 
H avana Cigars. Made in 

Tam pa, Florida
D iplom atics, 6 0 s ___  96 00
Rosa, 2 0 s ___________115 00
Bishops, 60s .............  115 00
R eina Fina, 50s T ins 115 00
Queens, 50s ...........135 00
W orden's S p e c ia l_150.00

Ignacia H aya
Made in Tam pa, Florida. 
E xtra Fancy Clear H avana
D elicados, 60s —___ 120 00
Prim eros, 5 0 s _____  140 00

R osenthal Bros.
R. B. Cigar (wrapped

in tissu e ) 50s ......... 60 00
L ew is Single B inder 58 00 

M anilla Cigars 
From Philippine Islands 
Lioba, 100s ...................  37 50

Other Brands
B. L., 50s __________ 56 0(
H em m eter Champions,

50s ________________ 59.00
El Dependo, 2 0 s ______37.50
Court Royal, 5 0 s _____61 00
Court R oyal, 25 tin s 61 00 
K nickerbocker, 50s __ 58 00 
B oston Straight, 50s 56 00 
Trans M ichigan, 50s 58 00 
Tem plar, Perfecto,

50s -----------------------100 00
Iriquois, 50s _______  58 00

CLOTHES LINE
H em p, 50 ft. _________3 00
T w isted  Cotton, 50 ft. 3 25 
T w isted  Cotton. 60 ft. 3 90
Braided. 60 f t . ______4 00
Sash C ord __________ 6 u

T R A D

COCOA
Baker’s _________________53
B unte, 15c size ________55
B unte, % lb. __________50
B unte, 1 lb. ____________48
Cleveland _______________41
Colonial, Vis _______ II 35
Colonial, %s ___________33
Epps ------------------------------ 42
H ersheys, V i s ___________42
H ersheys, % s ___________40
H uyler --------------------------- 36
I-owney, %s ____________48
Lowney, (4 s  __________  47
Lowney, % s __ ____  47
Lowney, 5 lb. c a n s ___ 48
Van H outen. % s _____ 12
Van H outen, ( 4 s _______18
Van H outen, % s __ H I  36
Van H outen. I s __  65
W an-E ta ____  3«
Webb __________  33
Wilbur, % s _______ 33
W ilbur, Vis _________H I  33

COCOANUT
%s, 5 lb. case Dunham 46
(4 s, 5 lb. case  __________45
t is  & %s, 15 lb. case 45 
6 and 12c pkg. in pails 4 75
Bulk, pails _____________38
Bulk, b a r r e l s ___ H __II  35
4S 2 oz. pkgs., per case 4 15 
48 4 oz. pkgs., per case 7 50

COFFEE ROASTED  
Bulk

------------------------  23@24
Santos -------------------  33@40
M a ra e a b o --------------- 33@40
M exican ________________49
G u a te m a la ___  _ 40
Java --------------------- HI — 50
B ogota ------------------ 40@43
1 eaberry _______________33

Package Coffee
N ew  York B asis  

A r b u c k le -------------------- 38 50
M cLaughlin’s XXXX  

M cLaughlin s X X X X  pack
age coffee is sold to reta il
ers only. Mail all orders 
direct to W . F . M cLaugh  
lin & Co., Chicago.

Coffee E xtracts
N. Y., per 100 _____  10%
Frank's 250 packages 14 50 
H um m el’s 50 1 l b . ___  10

CONDENSED MILK
Eagle, 4 doz. _______12 85
Leader, 4 d o z ._____ 10 65

EVAPORATED MILK 
Carnation, Tall, 4 doz. 7 45 
Carnation, Baby, 8 dz. 6 80
P et. Tall _____________7 45
P et, Baby ____________5 10
Van Camp, Tall ____ 7 15
Van Camp, B a b y ___ 5 00
Dundee, Tall, doz. „  7 15 
Dundee, Baby. 8 doz. 6 50
Silver Cow, Tall ____ 7 45
S ilver Cow, B a b y __5 10

M IL K  C O M P O U N D
H ebe. Tall, 4 d o z .___ 5 80
H ebe, Baby, 8 doz. __ 6 00 
Carolene, Tall, 4 doz. 5 70

CONFECTIONERY

Stick  Candy Pails
Horehound __________36
Standard ____________34

C ases
Pure Sugar, 6 0 0 s __5 25
Boston Sugar S tick_38

Mixed Candy
Pails

Broken ______________36
Cut Loaf ____________35
Grocers ______________24
K indergarten ________36
Leader ______________36
Prem io C r e a m s _____ 48
R oyal ________________33
X L O ______________27
French C r e a m s _____ 38

Sp ecia lties Palls
A uto K isses (b askets) 33 
Bonnie B utter B ite s— 36
B utter Cream C o r n _41
Caramel Bon B o n s _37
Caram el Croquettes_34
Cocoanut W affles __ 38
Coffy Toffy _________40
Fudge, W a ln u t_____ 37
Fudge, W alnut Choc. 38 
Champion Gum Drops 28 
Raspberry Gum Drops 28 
Iced Orange Jellies __ 34
Italian Bon B o n s ___34
AA Licorice Drops

5 lb. box. _________2 16
M anchus ____________34
N u t B utter  P u f f s ___36

C hocolates P a lls
A ssorted Choc. _____ 40
Champion ___________38
H oneysuckle C h ip s __63
Klondike C hocolates— 47
N abobs ______________47
Nibble Stick s, box I I  2 85
N ut W afers _______ 47
Ocoro Choc. Caram els 45
Peanut C lu s t e r s ____ 52
Q uintette ____________40
R egina _______________37
V ictoria C a r a m e ls__ 42

Gum Drops
Champion __________  28
Raspberry ___________ 28
Favorite ____________ 31
Superior ___________  29
Orange Jellies _____  32

Lozenges
A A Pep. L o z e n g e s_38
A A Pink Lozenges 38 
A A Choc. Lozenges 38
Motto Lozenges ___ 40
M otto H earts ______ 40

Hard Goods
Lemon D r o p s _______ 38
O. F . Horehound Drps 38
A nise Squares _____ 38
Peanut Squares ____ 40
Rock Candy _______ 50

Pop Corn Goods
C racker-Jack P r iz e _7 40
Checkers P rize  _____ 7 40

Cough Drops
B oxes

Tutnam  M e n th o l___ 2 25
Sm ith Bros. __________1.85

COOKING COMPOUNDS 
Mazola

Pints, tin. 2 d o z .___ 7 75
Quarts, tin. 1 doz. — 7 25
% Gal. tins, 1 doz. _ 13 75
Gal. tins. % d o z .__ 13 30
5 Gal. tins, Vg doz._ 19 50

C O U P O N  B O O K S
50 Econom ic g r a d e_2 50
100 Econom ic grade 4 50 
500 Econom ic grade 20 00 
1,000 Econom ic grade 37 50 

W here 1,000 books are 
ordered a t a  tim e, sp ecia l
ly printed front cover is  
furnished w ithout charge.

C R E A M  O F  T A R T A R
6 lb. boxes ___________ 75
3 lb. boxes __________ 76

D R IE D  F R U IT S  
A pples

Evap’ed, Choice, blk „  17 

A p rico ts
Evaporated, C h o ic e __ 36
Evaporated, F a n c y ___ 45

C itro n
10 lb. box _____________50

C u rra n ts
Packages, 15 oz. _______22
B oxes, Bulk, per l b . _22

Peaches
Evap. Choice, Unpeeled 24 
Evap. Fancy, Unpeeled 26 
Evap. Fancy, P e e l e d _28

Peel
Lemon, Am erican ___  35
Orange, A m e r ic a n ____ 36

R aisins
Choice S'ded 1 lb. pkg. 24 
Fancy S ’ded, 1 lb. pkg. 25 
Thom pson Seedless,

1 lb. pkg. ------------------26
Thom pson Seedless, 

bulk __________________24

California Prunes
S0-90 25 lb. b o x e s __@15
70-80 25 lb. b o x e s __@16
60-70 25 lb. b o x e s __@17
50-60 25 lb. b o x e s __@20
40-50 25 lb. b o x e s __@24
30-40 25 lb. b o x e s __@28

FARINACEOUS GOODS 
Beans

Med. H and P ic k e d ___ 8%
California L im a s ___ 16%
Brown, Holland ______ 6%

Farina
25 1 lb. p a c k a g e s___ 2 80
Bulk, per 100 l b s . ___

Hominy
Pearl, 100 lb. sack  — 5 50 

Macaroni
D om estic, 10 lb, box__1 10
D om estic, broken bbls. 8% 
Skinner’s  24s, case 1 37%
Golden A ge, 2 d o z .__1 90
Fould’s, 2 doz. _____ 1 90

Pearl Barley
C hester ______________7 00

Peas
Scotch, lb. __________ 7
Split, l b . ____________ I 9

Sago
E a st India ____________ 11

F IS H IN G  T A C K L E  
C o tto n  L ines

No. 2. 15 f e e t _________ 1 45
No. 3, 15 f e e t _________ 1 70
No. 4, 15 f e e t _________ 1 85
No. 5, 15 f e e t _________ 2 15
No. 6. 15 f e e t _________ 2 45

L in en  L ines
Sm all, per 100 yards 6 65 
Medium, per 100 yards 7 25 
Large, per 100 yards 9 00

Floats
No. 1%, per gross __ 1 50
U°- §. per g r o s s ----- 1 75
n o . 2%, per g r o s s _2 2b

Hooks— Kirby
Size 1-12, per 1,000 __
6ize 1-u, 
Size 2-0, 
Size, 3-0, 
Size 4-0, 
Size 5-0,

per 1,000 
per 1,000 
per 1,000 
per 1,000 
per 1,000 — 1 95

No. 
No. 2, 
No. 
No. 
No. 
No. 
No. 
No. 
No.

S in kers
1, per g r o s s _____

per gross
2. per gross _ _
4,
5,

per
per

gross
g r o s s ____

1
1

6, per gross ____ 1i , per gross ____ 28, per gross ____ .39, per gross ____ 4 65

F L A V O R IN G  E X T R A C T S  
Jen ning s

Pure Food Vanila  
T erpeneless  

Pure Food Lem on
,  T, ,  _ „  Per Doz.
7 Dram 17 C e n t ____ 1 40
1 Vi Ounce 25 Cent __ 2 00
2 Ounce, 37 C e n t ___ 3 do
2 Vi Ounce 40 C e n t ___3 20
2% Ounce, 45 Cent — 3 40 
4 Ounce, 65 C e n t ___ 5 50
8 Ounce $ 1 .0 0 _______ 9 00
1 Dram, 17 A sso r ted l- 1 40 
114 Ounce, 25 A ssorted  2 00

F L O U R  A N D  F E E D
L ily W hite, % Paper

sack ---------------------14.S5
Graham 25 Hi. per cw t 6 00 
Golden G ranulated Meal,

25 lbs., per c w t . __ 5 60
R owena Pancake Com

pound, 5 lb. sack  — 7 20 
R owena B uckw heat 

Compound, 5 lb. sk. 7 70

W atson

N ew  1>

Gr.
Bolted
Golden

H iggin s M illing  
Co.

rfection, %s 15 00

Meal
Grain M. Co.

40
G r a n u la te d_5 50

W h e a t
Red _____
W h i t e __

O ats
M ichigan Cariota 
D ess than Carlota

2 65 
2 63

1 15 
1 20

C orn
C a r l o t s _______________2 00
L ess th a n  C a r lo ts H I I I  2 12

Hay
Carlots -------------------  36 00
L ess than C a r lo ts   38 00

Food
Street Car F e e d   80 00
No. 1 Corn & Oat Fd 80 00
e.reeked Corn _____  80 00
Coarse Corn Meal __ 80 00

F R U IT  J A R S

Mason, pts., per gross S 60 
Mason, qts., per gro 9 75 
M ason, % gal., gro 13 30 
Mason, can tops, gro 2 85 
Ideal G lass Top, pts. 10 00 
Ideal G lass Top, qts. 11 00 
Ideal G lass Top, % 

gallon ------------------ 13 75

G E L A T IN E

Cox’s
Cox’s

T ap io ca
Pearl, 100 lb. s a c k s __
M inute, 8 oz., 3 doz. 
Drom edary Instant, 3 

doz., per case ----

._ 11 
4 05

1  7#

1 doz. large _ 1 46
1 doz. s m a l l_ 90

K nox’s  Sparkling, doz. 2 26 
K nox’s  Acidu'd doz. 2 25
M inute. 3 doz. _______4 95
N elson’s ____________ 1 50
O x f o r d __________ ___ 75
Plym outh Rock, Phos. 1 55 
Plym outh Rock, P lain  1 35 
Waukesha -  £ $$
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H ID E S  A N D  P E L T S  
H ides

Green, No. 1 _______ __ 15
Green, No. 2 __________ 14
Cured, N o. 1 __________ 17
Cured, No. 2 __________ 16
Calfskin, green, No. 1 25 
Calfskin, green , No. 2 23% 
Calfskin, cured. No. 1 27 
Calfskin, cured, No. 2 25%
H orse, No. 1 _______ 7 U0
H orse, No. 2 _______ 6 80

P e lts
Old Wool _______ 75@1 50
Lam bs --------------  50ft81 00
Shearlings ______  50<§ 1 00

T a llo w
Crime ----------------------  @ ^
No. 1 ------ ----------------  @ 6
No. 2 *--------------------- @ 5

W ool
Unw ashed, medium @25
Unwashed, rejects_ @20
Fine ________________ @30
M arket dull and neglected.

H O N E Y
Airline, No. 1 0 ______ 4 00
Airline, No. 15 _____ 6 00
Airline, No. 25 _____ 9 00

H O R S E  R A D IS H  
I'er doz. _____________ 1 00

J E L L Y
Pure, per pail, 20 lb. G 25

J E L L Y  G L A S S E S  
S oz., per doz. _______ 44

M A P L E IN E
1 oz. bottles, per doz. 1 75
2 oz. bottles, per doz. 3 00 
4 oz. bottles, per doz. 5 50
8 oz. bottles, per.doz. 10 50
Pints, per d o z ._____ 18 00
Quarts, per d o z .___  33 00
% Gallons, per doz. 5 25 
Gallons, per d o z .___ 10 00

M IN C E  M E A T  
None Such, 3 doz.

case f o r _____________5 60
Quaker, 3 doz. case

for _________________ 4 75

-  M O L A S S E S  
N e w  O rleans

Fancy Open K e t t l e ___ 95
Choice __________________85
G o o d ____ ________________65
Stock ___________________28

H alf barrels 5c extra

N U T S — W h o le
Almonds, Terragona 35 
Brazils, large washed 26
Fan cy Mixed _______
Filberts, B a r c e lo n a_32
Peanuts, V irginia raw 16 
Peanuts, V irginia,

r o a s te d ____________ 18
Peanuts, Spanish __ 25
W alnuts, C a lifo rn ia_39
W alnuts, French ___

Shelled
Almonds ____________ 65
Peanuts, Spanish,

10 lb. b o x _______ 2 75
Peanuts, Spanish,

100 lb. bbl. _______ 25
Peanuts, Spanish,

200 lb. bbl. _________24%
Pecans _______________95
W alnuts _____________85

O L IV E S
Bulk, 2 gal. kegs, each 4 50 
Bulk, 5 gal. kegs each 10 50
Stuffed, 4 o z . ________ 1 80
Stuffed, 15 o z . ________ 4 50
Pitted  (not stuffed)

14 oz. ______________3 00
M anzanilla, S o z . ----- 1 45
Lunch, 10 o z . ________ 2 00
Lunch, 16 oz. ________ 3 25
Queen, M ammoth, 19

oz. __________________5 50
Queen, M ammoth, 28

oz. __________________6 75
Olive Chow, 2 doz. cs. 

per doz. ____________2 50

B e l-C a r -M o  B ran d

8 oz., 2 doz. in c a s e _
24 1 lb. pails _______
12 2 lb. pails _______
5 lb. pails. 6 in crate-
10 lb. pails __________
15 lb. pails _________
25 lb. pails _________
50 lb. tins __________
100 lb . d r u m * ________

P E T R O L E U M  P R O D U C T S  
Iron Barrels

Perfection ____________19.7
Red Crown Gasoline 27.9 
Gas Machine Gasoline 43.3 
V. M. & P. N aphtha 28.2 
Capitol Cylinder, Iron

Bbls. ________________53.8
Atlan ic Red Engine,

Iron Bbls. ___________36.8
Wintt i B lack, Iron

Bbls. ------------------------20.3
Polarine, Iron Bbls. __ 55.8

T r ip e
Kits, 15 l b s . __________ 90
% bbls., 40 l b s . _______1 60
% bbls., 80 l b s . _______3 00

Casings
H ogs, per lb. _____  @65
Beef, round s e t _____19@20
B eef, middles, s e t___50@60
Sheep, a  skein 1 75@2 00

Uncolored O leo m arg a rin e
Solid D airy _____  28@29
Country R o l ls _______30@31

S N U F F
Swedish Rapee 10c 8 for 64 
Swedish Rapee, 1 lb. g ls  85
Norkoping, 10c 8 f o r _64
Norkoping, 1 lb. g l a s s _85
Copenhagen, 10c, 8 for 64 
Copenhagen, 1 lb. g la ss  85

S O A P
Jam es S. Kirk & Company 
American Fam ily, 100 7 85
Jap Rose, 50 c a k e s  4 85
K irk’s  W hite F la k e  7 00

Seasoning
Chili Powder, 1 5 c ___ 1 35
Celery Salt, 3 o z . ___  95
Sage, 2 oz. ________  90
Onion Salt _________ 1 35
Garlic _______________ 1 35
Ponelty, 3% o z . _____ 2 25
K itchen B o u q u e t___ 2 60
Laurel L eaves _____  20
Marjoram, 1 o z . _____  90
Savory, 1 oz. _______ 90
Thym e, 1 oz. _______  90
Tumeric, 2% oz. ___  90

W O O D E N W A R E
B askets

Bushels, wide band,
wire handles ______2 20

B ushels, wide band,
wood h a n d le s _____ 2 60

Market, drop handle 1 00 
Market, single handle 1 10
Market, e x t r a _________1 60
Splint, large ________ 8 95
Splint, medium ______8 75
Splint, sm all ________ 8 00

F IC K L E S
M edium

Barrel, 1,200 count _ 16 00
H alf bbls., 600 count 9 00
5 gallon k e g s ______ 4 00

Small
Barrels ____________ 20 00
H alf barrels _______ 11 00
5 gallon k e g s ______ 3 80

Gherkins
Barrels __________ 28 00
H alf barrels _______ 15 00
5 gallon k e g s _____ 5 00

Sw eet Small
Barrels ____________ 30 00
5 gallon k e g s ______ 6 50
H alf barrels 16 00

PIPES
Cob, 3 doz. in box __. 1 25

PLAYING CARDS 
No. 90 S tea m b o a t___ 2 25
No. 808, B icycle ____ . 4 00
P ickett __ ________ . 3 00

POTASH
Babbitt’s, 2 doz. ___ . 2 75

P R O V IS IO N S  
B a rre led  P o rk

Clear B a c k _ 48 00@49 00
Short Cut Clear 40 00@41 00
Pig _______________
Clear F a m ily _______  48 00

D ry  S a lt M eats  
S P Bellies __ 32 00@34 00

L ard
Pure in t i e r c e s _23@23%
Compound Lard 23@23%
80 lb. t u b s ___ advance %
69 lb. t u b s ___ advance %
50 lb. t u b s ___ advance %
20 lb. p a i l s ___ advance %
10 lb. p a i l s ___ advance %
5 lb. p a i l s ___ advance 1
3 lb. p a i l s __advance 1

Sm oked M eats
Ham s, 14-16 lb. 38 @40
Ham s, 16-18 lb. 37 @39
Hams, 18-20 lb. 36 @38
11am, dried beef

41 @42
@25California H am s 24

Picnic Boiled  
Ham s _____ 35 @40

@60Boiled H am s 59
Minced H am s 18 @20
Bacon _ _ _ 35 @52

Sausages
Bologna ___ 18
]-.iver ______ __ 12
F r a n k fo r t__ 19
P o r k ________ 14@15
Veal _______ __ 11
Tongue ____ - __ 11
1 k ad elieese  _ __ 14

Beef
B o n e le s s ____  30 00@35 00
Rump, n e w _ 40 00@42 00

P ig ’s F ee t
% bbls. _________  1 90
Vi bbls., 35 l b s . ____  3 15
% bbls. _____________10 00
1 bbl. ________________16 00

C anned M eats  
Red Crown Brand

Corned B eef, 24 Is __ 3 90
Roast B eef, 24 I s ----- 3 90
V eal Loaf, 48 %s, 5%

oz. __________________1 65
Veal Loaf, 24 %s, 7 oz. 2 60
V ienna S tyle Sausage,

48%s ________________1 40
V irgin ies, 24 I s _____ 3 35
Potted  M eat, 48%s — 52% 
Potted M eat, 48 %s 90 
Ham burger Steak and

Onions, 48 % s ____ 1 75
Corned B eef H ash,

48 % s _____________ 1 75
Cooked Lunch Tongue,

48 % s _____________ 4 00
Cooked Ox Tongues,

12 2s ______________ 22 50
Chili Con Carne, 48 Is  1 40 
Pork and B eans, 24 2s 1 50 
Sliced Bacon, m edium  4 00
Sliced Bacon, large_6 25
Sliced B eef, 2% oz._2 20
Sliced B eef, 5 o z . ___ 4 00

Mince M eat
Condensed No. 1 car. 1 80 
Condensed Bakers brick 30 
M oist in g l a s s _______$ 50

R IC E
Fancy H ead _________
Blue Rose _________  15 50

R O L L E D  O A T S
M onarch, bbls. ____ ' 11 50
Rolled A vena, bbls. 13 00 
Steel Cut, 100 lb', sks. 6 50 
M onarch, 90 lb. sacks 6 40
Quaker, 18 R e g u la r_2 70
Quaker, 20 F a m i ly _6 85

S A L A D  D R E S S IN G
Columbia, % p i n t s _2 25
Columbia, 1 p i n t ___ 4 00
D u rk ees  large, 1 doz. 5 80 
D urkee’s med., 2 doz. 6 75 
D urkee’s  P icnic, 2 dz. 3 00 
Snider's large, 1 doz. 2 40 
Snider’s  sm all, 2 doz. 1 45

S A L E R A T U S  
Packed 60 lbs. in box

Arm and H a m m e r_3 55
W yandotte, 100 % s _3 00

S A L  S O D A

Granulated, b b l s . _____ 2 15
Granulated, 100 lbs cs 2 25
Granulated, 36 2% lb. 

packages _______   2 60

S A L T

S o lar Rock
56 lb. sacks _________  70

Com m on
Granulated, F i n e _____ 2 75
Medium, Fine ______  2 80

Per case, 24 2 lbs. __ 2 40
Five case lots ______ 2 30

S A L T  F IS H  
Cod

Middles ______________ 28
T a b le ts , 1 lb . ________  3 20
Tablets. % l b . _________ 1 75
Wood boxes ________  19

H o llan d  H e rr in g

Standards, b b l s .___ 19 50
Y. M.. b b l s .________  22 50
Standards, k e g s ____  1 20
Y. M., k e g s ________  1 50

H e rr in g

K K K K, N orw ay „  20 00
8 lb. pails _________  1 40
Cut L u n c h _________  1 25
Scaled, per box ____  21
Boned, 10 lb. b o x e s _24

T  ro u t
No. 1, 100 l b s . _______  12
No. 1, 40 lbs. _______
No. 1. 10 lbs. _______
No. 1, 3 lbs. _______

M ackere l

M ess. 100 lbs 
M ess, 50 lbs.
Mess. 10 lbs.
M ess, 8 lbs.
No. 1. 100 lbs 
No. 1. 50 lbs.
No. 1, 10 lbs.

L a k e  H e rr in g  
% bbl., 100 l b s . _____ 7 50

S E E D S
Anise ________________45
Canary, S m y r n a -----  12
Cardomon, Malabar 1 20
Celery _____________ _ 65
H em p, Russian ___  10
Mixed Bird ___________13%
Mustard, yellow  _____ 23
P o p p y _______________ 65
Rape _______________  15

S H O E  B L A C K IN G  
H andy Box, large 3 dz. 3 50
Handy Box, s m a l l__ 1 25
Bixby's Royal Polish 1 25 
Miller's Crown Polish 90

. _____  25 00
________13 25

_______  2 95
_______  2 30
________  24 00
________12 75
______  2 80

Lautz Bros. & Co.
Acme, 100 c a k e s ___ 6 75
Big M aster, 100 blocks 8 00
Climax. 1 0 0 s ________ 6 00
Climax, 1 2 0 s _________5 25
Queen W hite, 80 cakes 6 00 
Oak Leaf. 100 cakes 6 75 
Queen Anne, 100 cakes 6 75 
Lautz N aphtha, 100s 8 00

Sw ift & Company 
Classic, 100 bars 10 oz. 7 25 
S w ift’s  Pride. 100 9 oz 5 75
Quick N aphtha _____  7 50
W hite Laundry, 100

8% oz. ___________  6 75
W ool, 24 bars, 6 oz. 1 95 
W ool, 100 bars, 6 oz. 8.15 
W ool, 100 bars, 10 oz. 13 50 
Peerless Hard W ater,

50s _________________4 10
P eerless Hard W ater,

100s ________________8 00

Tradesm an Company 
Black H awk, one box 4 50 
Black H awk, five bxs 4 25 
Black H aw k, ten bxs 4 00 

Box contains 72 cakes. It 
is a m ost rem arkable dirt 
and grease rem over, w ith 
out injury to the skin.

S couring Pow ders
Sapolio, gross l o t s _11 00
Sapolio, half gro. lots 5 50 
Sapolio, single boxes 2 75
Sapolio, hand _________3 00
Queen Anne, 60 cans 3 60 
Snow Maid, 60 c a n s _3 60

W a s h in g  Pow ders
Snow Boy, 100 5 c ___ 4 00
Snow Boy, 60 14 oz. 4 20 
Snow Boy, 24 pkgs. 6 00 
Snow Boy, 20 pkgs. 7 00

Soap Pow ders  
Johnson's F ine, 48 2 5 75
Johnson's X X X  100 __ 5 75
Lautz N aphtha, 6 0 s _3 60
N ine O’Clock _______  4 25
Oak Leaf, 100 pkgs. 6 50 
Old Dutch C leanser 4 30 
Queen Anne, 60 pkgs. 3 60 
Rub-No-M ore ______  5 50

C L E A N S E R S .

■ITCHEN 
LENZER

80 can cases, $4.40 per case

S O D A
Bi Carb, K egs _____  4

SPICES 
W hole Spices'

A llspice, J a m a ic a ___ @18
Cloves, Zanzibar ___ @60
C assia, Canton _______@30
Cassia, 5c pkg., doz. @40
Ginger, African ______@15
Ginger, Cochin _______@20
Mace, Penang _______@75
Mixed, No. 1 _________@17
Mixed, No. 2 _________@16
Mixed, 5c pkgs., doz. @45
N utm egs, 70-8 _______@50
N utm egs, 105-110 ___ -@45
Pepper, B la c k _________@30
Pepper, W hite _______@40
Pepper, C a y e n n e ______@22
Paprika, H ungarian  

Pure Ground in Bulk
Allspice, J a m a ia c a ____@18
Cloves, Zanzibar ___ @65
Cassia, Canton ______@40
Ginger, A fr ic a n _____ @28
Mustard ______________@38
Mace, P e n a n g _________@85
N utm egs ______________@36
I ’epper, B lack _______@34
Pepper, W h i t e ________@52
Papper, C a y e n n e ___ @29
Paprika, H ungarian_@60

S T A R C H
Corn

Kingsford, 40 l b s . ___ 11%
Muzzy, 48 1 lb. pkgs. 9%
Powdered, b a r r e ls__  7%
Argo, 48 1 lb. p k g s ._4 15

K ingsford
Silver Gloss, 40 1 lb. __ 11% 

Gloss
Argo, 48 1 lb. pkgs._4 15
Argo, 12 3 lb. p k g s ._3 04
Argo, 8 5 lb. p k g s .__ 3 40
Silver Gloss, 16 3 lbs. 11% 
Silver Gloss, 12 6 lbs. 11%

M uzzy
48 1 lb. p a c k a g e s ____ 9%
16 3 lb. p a c k a g e s ____ 9%
12 6 lb. p a c k a g e s ____ 9%
50 lb. boxes __________ 7%

S Y R U P S
Corn

Barrels _______________ 75
H alf Barrels _________ 81
Blue Karo, No. 1%,

2 doz. ______________3 40
Blue Karo. No. 2 2 dz. 4 05
Blue Karo, No. 2%, 2

doz. _________________4 95
Blue Karo, No. 5 1 dz. 4 90
Blue Karo. No. 10,

% doz. _____________4 65
Red Karo. No. 1%, 2

doz. _________________3 65
Red Karo, No. 2, 2 dz. 4 60
Red Karo, No. 2%. 2

doz. _________________5 25
Red Karo, No. 5, 2 dz. 5 10
Red Karo. No. 10, % 

doz. _________________4 85

P u re  Cane
Fair _____________
Good _____________
Choice ____________

T A B L E  S A U C E S
Lea & Perrin, la r g e _5 75
Lea &  Perrin, s m a l l_3 25
Pepper ----------------------  1 25
Royal Mint _________  1 50
T o b a s c o _____________ 3 00
England's Pride ____  1 25
A -l, large __________ 5 00
A -l,  sm all __________ 2 90
Capers ______________ 1 80

T E A
Jap an

Medium _____________40@42
Choice ______________49@52
F a n c y _______________60@61
B acked-F ired  Med'm 
B ask et-F ired  Choice 
B ask et-F ired  Fancy
No. 1 Nibbs __________@55
Siftings, b u lk _________@21
Siftings, 1 lb. pkgs._@23

B u tte r  P lates  
Eseanaba M anufacturing  

Co.
Standard W ire End

No . 8-50 extra  s>m cart 1 3$
No . 8-50 sm all carton 1 48
No . 8-50 iml'in carton 1 58
No . 8-50 large carton 1 84
No . 8-50 extra lg cart 2 30
No . 4-50 jumbo carton 1 59
No . 100, M a m m o th_1 50

C h urns
Barrel, 5 gal., e a c h _2 40
Barrel, 10 gal. e a c h _2 55
Stone, 3 gal. ________ 39
Stone, 6 gal. _______  78

C lothes P ins
Eseanaba M anufacturing  

Co.
No. 60-21, Wrapped __ 5 40
N o .  30 24. W r a p p e d __2 75
No. 25-60, W rap p ed_5 40

Egg Cases
No. 1, Star C a r r ie r_6 00
No. 2, Star C a rrier_12 00
No. 1. Star Egg Trays 8 00 
No. 2, Star Egg Tray 16 00

Fau cets
Cork lined, 3 in. ______ 70
Cork lined, 9 in. ______ 90
Cork lined, 10 i n . ____ 90

Mop Sticks
Trojan spring ______  3 25
Eclipse patent spring 3 25
No. 1 common _____  3 25
No. 2, pat. brush hold 3 25
Ideal, No. 7 ________  3 25
20oz cotton mop heads 4 80 
12oz cotton mop heads 2 85

Pa ils
10 qt. G a lv a n ize d ____ 5 25
12 qt. G a lv a n ize d ____6 00
14 »t. G a lv a n ize d ___ 7 00
Fibre ________________  9 75

Too thp icks
E s c a n n h a  .Man u f a d  u ri rig 

Co.
No. IS. Emet ) ... 1 85
No. 100, Ern eo 3 75
No! 50-2500 I(Orneo __ _ 3 7 5
No. 100-2500 Ern co I.  7 00

T  raps
Mouse, wood, 4 h o le s __60
Mouse, wood, 6 h o le s __ 70
Mouse, tin, 5 h o l e s ___ 65
Rat, w o o d ___________ 1 00
Rat, spring _________ 1 00
Mouse, spring _______ 30

G unpow der
M oyune, M e d iu m _35@40
M oyune, C h o ic e___ 40@45

Y oung Hyson
Choice ______________35@40
F a n c y _______________50@60

Oolong
Form osa, M ed iu m _40@45
Form osa, C h o ic e _45@50
Form osa, F a n c y _55@75

English  B re a k fa s t
Congou. M e d iu m _40@45
Congou, C h o ic e ___ 45@50
Congou, F a n c y ___ 50®60
Congou, Ex. Fancy 60@S0

T  ubs
No. 1 Fibre _______  42 00
No. 2 Fibre _______  38 00
No. 3 Fibre _______  33 00
Largo G a lv a n iz e d _17 00
Medium Galvanized 15 00
Small G a lv a n ize d __ 14 00

W ashb oards
Banner Globe _____  8 00
B rass, Single ______  9 50
Glass. Single _______  8 50
Single P e e r le s s _____  9 00
Double P e e r l e s s __  11 00
Northern Queen ___  9 00
U niversal _________  10 00
Our B est _________  10 00

Ceylon
Pekoe, M e d iu m ___ 40@45
Dr. Pekoe, Choice_45@48
Flowery O. P. Fancy 55@60

T W IN E
Cotton, 3 ply c o n e ___ 75
Cotton, 3 ply b a l l s ___ 75
Hemp, 6 ply — 25

V IN E G A R
Cider, Benton Harbor_ 40
W hite W ine, 40 grain 20
W hite W ine, 80 grain 27
W hite W ine, 100 grain 29

Oakland V inegar & Pickle  
Co.'s Brands.

Oakland Apple C id e r_45
Blue Ribbon Corn ___ 28
Oakland W hite Pickling 20 

P ackages no charge.

W IC K IN G
No. 0, per g r o s s ____  70
No. 1, per g r o s s ____  80
No. 2, per g r o s s ____ 1 20
No. 3, per g r o s s ____ 1 90

12
W in d o w

in.
C leaners

1 65
14 in. .  . . . ___ 1 87
16 in. «> 30

W ood Bowls
13 in. B utter _______ 3 00
15 in. Butter _______ 7 00
17 in. B utter _______11 00
19 in. B utter _______ -12 00

W R A P P IN G  P A P E R  
Fibre, M anila, w hite 9
No. 1 Fibre ________ 10
B utchers M anila ___ 10
K raft ________________15
W ax B utter, short c ’n t 25 
Farchm 't B utter, rolls 25

Y E A S T  C A K E
M agic, 3 doz. _______ 2 70
Sunlight, 3 d o z ._____ 2 70
Sunlight, 1% doz. —  1 35 
Y east Foam , 3 doz. — 2 70 
Y east Foam , 1% doz. 1 35

Y E A S T — C O M P R E S S E D  
Fleischm an, per doz. — 28



30 M I C H I G A N T R A D E S M A N Ju ly  21, 1920
Freight Rates Sure To Get B ig B oost.

A rc you ready  for a b ig  boost in 
freight ra tes?  If  no t, you should 
pu t your house in o rder, fo r it  is 
com ing as surely  as death and  taxes.

E verybody  adm its the ra ilroads 
need m ore revenue, and a lm ost every
body is w illing to  stand  for a m oder
a te  increase in freigh t rates, but the 
proposition  th a t sta res the business 
m en of the co u n try  in the face to -day  
is a raise of m ore than  50 p e r cent, 
to m eet the dem ands of the ra ilroad  
m anagers based upon the necessity  
of m aking a dividend re tu rn  of ap 
proxim ately  6 per cent, a fte r conced
ing to  ra ilroad  labor a wage advance 
of a t least half a billion dollars.

T he ra ilroad  m anagers and the 
sh ippers have com e to g rips on this 
big issue before the In te rs ta te  Com 
m erce C om m ission and the question  
will he th reshed  out before the  Com 
m ission adjourns, if it takes all sum 
mer. T here  is ever}' reason to  believe 
th at the Palm  Beach suit w ill have 
gone to the cleaners for the  last tim e 
th is season before a final decision 
of th is m om entous case is reached.

1 he Com m ission is now  engaged 
in determ in ing  a basis of freigh t ra tes 
to m eet the provisions of the recen tly  
enacted law under which the ra ilroads 
were re tu rned  to  their ow ners. Be
cause of a very  general feeling of 
sym pathy  w ith the ra ilroads by busi
ness m en in all industries, the sh ip
pers are by no m eans as num erously  
represen ted  before the Com m ission in 
th is case as usual in big issues involv
ing  general increases, w hich m eans 
tw o th ings; first, th a t the roads are 
likely to secure a larger advance than  
would have been the case had the 
con test been sharp er; and second, the 
general shipping public will have lit
tle o r no t in form ation  as to w hat is 
go ing on before the Com m ission un
til its final decision is reached.

T h at the to ta l increases dem anded 
by the ra ilroads and  by labor will 
am ount to  a 55^2 per cent, increase 
in freigh t ra tes, is the  declaration  
m ade before the Com m ission during  
the past week by Clifford T horne, who 
added th a t if th is increase should be 
suddenly placed upon traffic “it would 
dem oralize A m erican industry .”

Mr. T h o rn e  is one of the  m ost 
p rom inent rep resen ta tives of the pub
lic in the ra te  increase hearing  now 
under way, and his testim ony is re 
ceiving careful consideration  a t the 
hands of the Com m ission.

Mr. T horne  is special a tto rn ey  for 
a num ber of shipping associations o r
ganized in the M iddle W este rn  S tates 
for the handling  of farm  products, and 
he has been re ta ined  by these in
te rests  p resum ably  because of his a g 
gressive opposition  to  previous efforts 
of the ra ilroads to  boost th e ir freigh t 
schedules. But, how ever radical his 
views m ay be in th is case, he is p u t
ting  fo rw ard  s ta tistics w hich are basic 
in th e ir scope. H e cannot be said 
to  be seeking to  secure special favors 
fo r any  particu lar class of shippers.

M r. T h o rn e ’s fundam ental po in t 
ag a in st the  p roposed  new fre igh t 
schedule is the  con ten tion  th a t while 
the  ra ilroads are  undoubtedly  en titled  
to  the  ra te  o f re tu rn  as specified in 
the C um m ings Act, the  ra te  should 
be based upon a p roper valuation and 
no t upon a capitalization  w hich rep-

resen ts  an overvaluation  of several 
billion dollars.

T he ra ilroads have taken  the in 
com e and expend itu res of 1919 as a 
fair basis on w hich to  figure future* 
expenses and profits. T h is position  
M r. T h orne  a ttack s and p o in ts ou t 
th a t even if it is a fair one the  calcu
lation of the  ra ilroads involves a big 
e rro r in th a t they  allow  for increased  
expenses nex t year but do n o t con
cede any increased  incom e due to  the 
la rger business which, in the  very  
na tu re  of th ings they  will be called 
upon to  handle.

In  Mr. T h o rn e ’s opinion, the ra il
roads will need only  18 p e r cent, in 
crease for all o p erating  and  m ain te
nance expenses and the  6 p e r cent, 
dividends guaran teed  by the new  ra il
road law. W hen asked w hat plan he 
would suggest for handling  all the  
proposed  freigh t increases which m ay 
be necessitated  by the  aw ards of the  
Railw ay L abor B oard now  sittin g  in 
Chicago, Mr. T h o rn e  said:

“ I can see no objection  to the Com 
m ission, w ithout hearings, add ing  th a t 
increased cost to the p resen t figures, 
m aking the ra te  advance cover bo th  
propositions. If  the ra ilroad  co rp o ra 
tions and ra ilroad  labor are  both suc
cessful in their en tire  dem ands, and 
if the m ethod of applying the  ad 
vance w holly to freigh t p roposed  by 
the ra ilroad  co rp ora tions in th is p ro 
ceeding be also applied to  the increase 
occasioned by the wage advance, it 
will m ean an increase in freigh t ra te s  
for the co u n try  as a w hole of 55}4 
per cent., based upon the ra ilro ad s’ 
m ethods of m aking the com putations.

“ In  the E ast and South th is will 
m ean 60 p e r cent.; in the W est it will 
m ean about 50 p e r cent. Such an 
added burden of tw o billion dollars 
annually , o r over 50 p e r cent., sud
denly placed upon the freigh t traffic 
of the U nited  S ta tes, will be dem oral
izing to  A m erican industry .

“No m an could foretell the conse
quences, a t a tim e when som e indus
tries are s triv ing  to  keep down their 
charges, and if possible to  reduce 
them . In  the ra ilroad  industry , as 
in some o th er industries, how ever, I 
do n o t believe th a t i t  is possible, bu t

it is possible to  keep the advance 
down w ithin certain  lim its.”

In  com m on w ith m any o th er ship- 
pes, Mr. T horne  takes the position  
th a t all the  increase in the revenue 
o f the ra ilroads should no t be secured 
th ro u g h  h igher freigh t ra tes, but th a t 
passenger traffic should also be re 
quired to  bear its share. H e pu ts it 
th is w ay:

“If you adopt the policy of m aking 
a 5 per cent, increase on passenger 
traffic and the balance on freight, to 
take care of the p resen t case, you 
will then  have produced som ew hat of 
a  sim ilarity  in the operating  ra tios 
in the tw o b ranches of th is industry  
as indicated by the figures of last 
year. W e suggest, how ever, th a t a 
different m ethod should be adopted  
to  care for fu rth er increased  costs.

“A ny advance occasioned by the 
wage increase should be spread out 
over the en tire  earn ings of the ra il
road from  all sources. If  the L abor 
B oard g ra n ts  an increase in w ages of 
$500,000,000, and the  advance in th is 
case should be modified by a t least 
the  factors we have outlined  in de
tail, then  the resu lts  would be as 
follow s: An increase of one-half of 
1 per cent, p e r passenger mile on 
passenger traffic, p lus an increase of 
20.26 per cent, on all o th er traffic 
(instead  of 5 5 ^  per cent, on fre igh t), 
would produce sufficient revenues to

take care of the p resen t needs of the 
carriers added to  an increased  wage 
of one-half billion dollars.”

N oth ing  could be c learer than that 
the coun try  is in for a very  heavy 
increase in fre igh t ra tes. T he only 
po in t a t issue is the exact am ount. 
Shippers will be curious to  know, 
however, w hether w ith the  higher 
ra tes will come b e tte r  service. Surely, 
if the ra ilroads are to  have a few 
billion dollars added to  th e ir annual 
receipts, they  should be required  to 
show a  degree of efficiency far in 
advance of an y th in g  seen since the 
tran sp o rta tio n  system  of the country  
first began to  be dem oralized by the 
effects of the big w orld w ar over 
th ree  years ago.

W ater Jewels.
W ritten for the Tradesm an.
W hat a  bit o f pleasing' story  

July's sun revealed today,
Fascinating like the glory  

Of the land where fairies stay .

Spoken not in worded w hispers 
Nor did fancy m ove the lips.

Ju st the so ft and sum m er zephyrs 
Told it w ith their finger tips.

They had caused a  wondrous stirring  
On the broad and qu iet bay  

Till in w avelets  it w as whirring  
Like a  sea  o f stars a t  play.

Then the sun sen t down a  glory  
Into every jew el there,

W hich reflected back the story:— 
There is  beauty everyw here.

Charles A. H eath.

Pep is the soul of p rogress.

Grocers’ Display Counters

N o . 4 6

T h is  g la s s  fron t cou n ter  s h o w s  th e  g o o d s . G o o d s  w e ll 
d isp layed  are h a lf s o ld . A re you  in tere sted ?  If s o ,  le t 
u s  g ive you  fu ll particu lars and price .

D E T R O I T  S H O W  C A S E  C O ., D etro it , M ich .

The 1920 Pack of Self Raising Pan Cake Flour 
and

Self Raising Buckwheat Compound.
will be mighty Fine. In fact it will be the best piece of goods on the market.

WHY pay extravagant prices for other Brands?

Serve your trade a guaranteed Quality product with a right price by getting 
Henkel's.

NOTE PRICE AND PACK:
lb. Carton, 2 doe. to case------------------- @$ j.25 per doe.

5 lb. Sack, JO to a b a le ----------------------- @ 3.55 per baIe
10 lb. Sack, 5 to a b a le -------------------------@ 3.50 pef bale
25 lb. Sack, B u lk ---------------------------------@ i3t50 pef bbL

Give your Fall order to your Jobber now.

We solicit correspondence if further information is desired.

Commercial Milling Company, -  DETROIT
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Are Americans on the Downward 

Road!?
Grandville, Ju ly  20—A defense of 

the Old Cap Collier detective story, 
as well as dime and nickel novels, by 
Irv in  S. Cobb in the Saturday E ve
ning P ost, a lthough  w ritten  in a 
hum orous m anner, yet contained m ore 
than  a m odicum  of fact.

No boy ever w ent to  the bad from  
reading a dime, a nickel o r Cap Col
lier thriller, because of the fact th at 
the villian was alw ays punished in a 
m anner fitting his crim e and the good 
boy or m an as surely rew arded.

T here  were no sex problem s dis
cussed in those sto ries of a bygone 
age. No vam pires, triang les of nasti
ness, nor suggestive w ords th a t lead 
to  sin and crim e. T he ed ito r of Bea
dle’s dime series expressly  forbid any
th ing  of an underw orld  nature  e n te r
ing into these novels, having rejected  
m anuscrip ts th a t would to-day be con
sidered very correct.

T here  are two very d istinct factors 
going to  make up the crim inal budget 
of to -day—m oving picture dram a and 
the autom obile.

The form er teaches all m anner of 
crim inality , while the la tte r affords a 
quick getaw ay, so th a t the m odern 
w orld has a so-called problem  on its 
hands th a t will require a com plete 
tu rn ing  over of m ethods and regu la
tions.

I t  is readily  recognized th a t m uch 
of the scenario stuff is of a na ture  
to  lead to the corrup tion  of our 
youth, and this, connected with the 
under-clad condition of the feminine 
half of the social world, is leading 
young people down to perdition  as 
fast as the m anager of the infernal 
regions can well take care of them .

Bank robberies, holdups and various 
s tun ts have found in the young ready 
im ita to rs in the real world, and there  
will be no letup while wild w est 
schem es of a crim inal na ture  are p e r
m itted  to  disgrace our new style th ea 
ters. P ic tu rin g  of vam pires d raw ing 
the youth  to ruin and despair are no t 
uncom m on. And the troubles and  
hom e d isagreem ents of husband and 
wife caused by a th ird  p a rty  leads 
to  separation  and the m aking of a  
dem igod of the d estroyer of hom es, 
which all tells heavily in the m inds 
of our youth, serv ing to dem oralize 
and d isturb  conjugal relations.

N o th ing  of so debasing  a na tu re  
was ever know n in our h isto ry  un til 
the  advent of the m oving pictures.

I t  is no t the fault of the scenario  
itself, but its w rong  application which 
does the harm . D oubtless censorship 
which perm its such m iscalled elevated 
a rt takes its cue from  the p resen t 
scandalous m odes of d ress perm itted  
by society of to-day. O ur g ran d 
m others would tu rn  in their graves 
could they  look upon the w orld a t 
the beginning of the T w entieth  cen
tury. T he w orld is not w hat it was, 
th is is adm itted , ye t to  re tro g rad e  
ra th e r than  p rogress is n o t favorable 
to  the stability  of governm ent. I t  is 
said th a t N ero  fiddled while R om e 
burned. Even so the A m erican of 
to-day is fo x -tro ttin g  while his child 
is frequenting  the so-called g rea t 
m aster p ictu res of the scenario world, 
there  to be co rrup ted  in his m orals 
and m anners to  the everlasting  dis
grace of his m anhood—and the girls 
are tread ing  the sam e road!

“L ook out, I ’ll shoot your head off!”
T hus a four-year-o ld  to t on re tu rn 

ing from  a m oving picture exhibit of 
cowboy deviltry, as supposed to  exist 
on our W este rn  plains a t the  p resen t 
time.

A few days later th is sam e young  
A m erica was on the  s tree t w ith a 
fac simile revolver, snapping it a t 
pedestrians, calling on them  to th row  
up their hands and hand over th e ir 
valuables. T he sm all laddies and 
lassies are quick to im itate , and the 
teach ing  of these  spectacular and de
basing  exhibitions of a r t  in the nam e 
of popular am usem ent is of a d anger
ous nature.

T here  has been so m uch said about 
the elevating calling of the  teachers 
in our public schools, and th is ought

to  be true. N ex t to  the  hom e the 
school room  is the  place for the best 
ideas to  be inculcated in the budding 
m inds of our youth. H ow ever, when 
some of these child rens’ guides are 
ready to  ad journ  school for a day, 
th at the faculty  m ay take in a pic
tu re  show, we m ay well cry out w ith 
some of our politicians, “H eaven p ro 
tect us from  our friends.”

A utom obile joy-rid ing  is fast de
genera ting  into rides to  death. T here  
is little use-, however, of po in ting  out 
the dangers a ttend ing  these calam i
tous escapades.

Rom e as well as o ther na tions of 
the ancient w orld fell because of the 
corrup tion  of her people. I t  is un
necessary  to  state  th a t A m erica is 
tread ing  the sam e pathw ay th a t led 
to  the downfall of those ancient em 
pires. E very  sensible person know s 
th is to  be true. I t  is to  be hoped 
the tu rn in g  point tow ard  b e tte r th ings 
will come before it is everlastingly  
too late and th at the b e tte r elem ent 
of A m erican citizenship will note the 
handw riting  on the wall and take heed 
and turn  a square corner before we 
as a people have sinned aw ay the day 
of grace. Old T im er.

SANITARY

REFRIGERATORS

For All Purposes 
Send for Catalog

McCRAY REFRIGERATOR 
CO.

944 Lake St* Kendallville, Ind.

Sand Lime Brick
N o th in g  as D u ra b le  

N o th in g  as F ire p ro o f  
M akes S tru c tu re s  B e a u tifu l  

No P a in tin g  
No Cost fo r  R epairs  

F ire  P roo f 
W e a th e r  P roo f 

W a rm  in W in te r  
Cool in S u m m er

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., Rives 

Junction

BUSINESS WANTS DEPARTMENT
A d v e rtis e m e n ts  inserted  under th is  head fo r  five cents a w ord  th e  firs t  

Insertion  and fo u r cents a w ord  fo r  each subsequent continuous in sertio n . 
I f  set in c a p ita l le tte rs , double price. No charge less th a n  50 cents. S m all 
display a d v ertisem en ts  in th is  d e p a rtm e n t, $3 per inch. P a y m e n t w ith  o rder  
is req u ired , as am oun ts  a re  too sm all to open accounts.

OW NER MUST SEEL—Modern 3-story  
brick hotel in busy cou n ty-seat town. 
50 rooms, rate $3.50. One of the leading  
hotels In the Thum b. Also 120-acre farm  
in the sugar beet belt, two m iles from 
Sanduskey. A lso 1G0 acres, eight m iles 
from Sanduskey. Good buildings, and 
drainage perfect. Also 225 feet of Lake 
Huron frontage on D ixie H ighw ay, with 
finest grove on the shore and one new  
$4,000 bungalow. W ire or w rite for ap 
pointm ent. J. S. McDonald, Sanduskey,
Mich.________________________ _______ 972

1 w ant to buy a good grocery. F. C. 
Harlow. Keego Harbor, Mich. 973

HELD A ND POSITIONS FCR.XISHED  
—in all m anufacturing, business, and 
professional lines. Properties bought and 
sold on com m ission. A m erican B usiness  
E xchange, Box 227, Benton Harbor,
Mich._________________________________ 974

For Sale—-Stock of groceries, shoes, 
dry goods and m en's furnishings. Stock  
will inventory around $12,000; also store 
building. 20 x 85 feet, together with four 
lots with barber shop which rents for 
$52 per year, and ice house, IS x 30 feet. 
Price on buildings $4,000 a t inventory. 
W ill take in trade one-h alf in real estate , 
balance cash . George E. Seam an, Bailey,
Mich._________________________________ 975

For Sale—Clean grocery stock and 
good fixtures in a live town of 10.000 
population. Doing about $60,000 business  
th is year. Stock w ill invoice about $6,000. 
F ixtures $1,600. In building 25 x 90. Can 
buy or lease building. Two blocks from  
nearest grocery. Address Carlson & 
Butcher, 1435 Peck St.. M uskegon
H eights. Mich._______ _______ 976

For Sale—C onfectionery and restaurant 
for sale, located in a live town of 3.500 
Only restaurant in place. The chance of 
a life tim e. $1,000 w ill handle deal. A d
dress No. 977, care M ichigan Tradesm an.

977
HOTEL PROPERTY FOR SALE— 

Rental from business rooms $55 per 
m onth. Price, term s, business, etc. 
right. No opposition. Address F. E. 
Farr, Proprietor, Bronson, Mich. 978 

Will pay cash for whole or part stocks. 
Louis Levinsohn, Saginaw , Mich. 979 

If you w ant to sell or -exchange your 
business, no m atter where located, w rite  
Black, 130th St., Chippewa Falls, W is
consin. 980

A Bargain—Grocery store, good paying 
proposition. Owing to ill health m ust 
sacrifice. For inform ation, write 1008 
N orth Johnson St., Bay City, Mich. 981 

For Sale—Oklahoma City—Hardware 
business, second largest in city  of 100,000 
population. Established 15 years. Gross 
sa les  in 1919, $116,000. F irst three
m onths 1920, $55,000. Sales estim ated
for 1920 at $200,000. Invoiced $75,000 on 
Decem ber 31, 1919. C arey-Sw anson Co., 
H erskow itz B ldg., Oklahoma City, Okla.

982
For Rent—90 ft. store building, cen 

trally located in one of the best business 
blocks. Seegm iller Bros., Cadillac, Mich.

_________________________ 983
For Sale—Stock and fixtures of up-to- 

date grocery. Good clean stock, ex ce l
lent location: four year's lease a t an 
exceptionally  low rent. Good chance for 
tw o live young m en. or man w ith  son. 
Same hands past five years. A fine e s 
tablished business. Must he sold. For 
further particulars write No. 9S4, care
Michigan Tradesm an._______________ 984

W ill Sell—Bakery and grocery proper
ty. now operating, building and com plete 
equipm ent, account of w ife’s  health . This 
property is w ell worth investigating. 
Building is  28 x 75, two stories and base
ment. with an addition to rear. Modern, 
w ith electric power and light wiring. 
Plum bing and sanitation . Centrally lo
cated, w ith  alley a t side and rear. E very
thing in good first-class condition. Town 
w ith 7,000 population and several large 
factories in the best farm ing section in 
the State of M ichigan m akes th is an 
ideal location. A ct quick. Address No. 
985, care M ichigan Tradesm an. 985 

For Sale—Stock and store building lo
cated in good Southern Michigan town  
in a very rich farm ing com m unity. Store 
is a  th ree-section  building 66 x  72 feet. 
Til is building is absolutely modern, in 
every respect, w ith  electric lights, steam  
heat, water system , etc., doing a  general 
m erchandise business, handling groceries, 
m eats, hardware, boots and shoes, n o
tions, wall paper, paint, chinaware, etc. 
in one part of the building, while in the 
other part we handle autom obiles and  
accessories, fence, farm im plem ents and 
tile. We also have one of the two coal 
yards in the town. L ast year's sa les  
were $30,000. and th is year’s w ill double 
that of last. Address No. 986, care 
Michigan Tradesm an._______________ 986 

For Sale—Our stock of m erchandise, 
groceries, dry goods, furnishings, shoes. 
W ill inventory about $14,000. W ill re
duce stock to su it purchaser. Store can 
be rented, or bought a t a  bargain. W rite  
Ryan Ac Crosby, Merrill, Mich, 948

M E A T  C U T T E R  W A N T E D
A first-class meat cutter and meat man to take 

entire charge of our meat maiket on wages and 
commission basis. Must understand cutting meat 
for fine trade and be a judge of good meat. Only 
high class man wanted.

Meat sales last year $50,000 Entire sates of store 
(meats and groceries) $115,000 Apply at once.

CASH MERCANTILE CO. Escanaha, Mirh
For Sale—Drug store in a  thriving  

Southern M ichigan town. Good location  
for a physician. A ddress No. 961 care 
Michigan Tradesm an. 961

To Exchange —For m ercantile business, 
tw elve hundred eigh ty  acre unim proved  
ranch near Rolla, K ansas. $30 per acre. 
Shull M ercantile Co., Plevna, K ansas.

962
For Si ile—General sto< •k of high class

dry g  (>ods will be for sal e July 28. S tore
can In[* nented for one ye;ar. Fixture s can
lie srdd or rented. W. Doughty . Mt.
I ’leas;int . Mich. 963

FOI i SALE—At «»nce, fixtures and
stock of me roll an disi? consisting  o f dry
goods and furnisliinigs. B est lo<■ation
in a go od industrial c<in ter of Cii-ntral
Miehi);rani. M ust sell on account of other
husim ‘ SS in terests. A ddress  No. 961, care
Miehi;?ari Tradesman. 964

if you are thinking of going in busi
ness, selling out or m aking an exchange, 
place an advertisem ent in our business  
chances colum ns, as it will bring you In 
toucn with the man for whom you are 
looking—T H E B U SIN ESS MAN.

B u tter-K ist pop corn m achine, nearly  
new, first-class condition guaranteed. 
$450, cost nearly double. .1. A. Skinner, 
Cedar Springs, Mich. 966

W anted—Com petent floor man exper
i e n c e d  in store advertising  or window  
decorating. U p-to-date town in Okla
hom a oil fields. C. F. Calkins & Co.,
Ponca City, Oklahoma. 967 

For Sale—General cash business and 
m eat m arket. Ju st right distance from 
mam moth steel plant. Splendid store and 
fixtures. A snap for one or two live  
men. B est reason for selling. W ill rent 
or sell prem ises. Apply .1. C. W hitney, 
Sandwich, Ontario. Canada. 960

C A S H  R E G I S T E R S
REBUILT CASH REGISTER CO. 

(Inc.)
122 North W ashington Ave., 

Saginaw, Mich.
W e buy sell and exchange repair and 
rebuild all m akes.
P arts and supplies for all m akes.
FOR SALE—H otel Yeazel, Frankfort. 

Mich. On shore of Lake M ichigan, and  
two m iles from beautiful Crystal Lake. 
The resorters’ paradise. T hree-story, 
brick, th irty-tw o rooms, steam  heat, 
electric lights, new ly furnished. Do a  
CAPACITY business tw elve m onths of 
the year. Fine investm ent. Sell on 
account of death. Cash or term s. Mrs. 
W. S. Yeazel.___________________  945

ATTENTION M ERCHANTS— When in 
need of duplicating books, coupon books, 
or counter pads, drop us a  card. We 
can supply either blank or printed. 
Prices on application. Tradesm an Com
pany. Grand Rapids.

P ay  spot cash for clothing and fu r
n ishing goods stocks. L. Silberm an, 106 
E. Hancock. D etroit._________________566

W A N TED —General m erchandise, gents  
furnishing, or dry goods business. All 
correspondence str ictly  confidential. T. 
R. Graham. Cadillac. Mich. _ 958

For Sale—Chandler & Price 10 x  12 
Gordon for $200. In use every day, but 
w ish to insta ll larger m achine. T rades
man Company.

eVEREADY
~ STORAGE BATTERY

PEP
G uaranteed 13^ years 

and a size for 
YOUR car

SHERW OOD HALL CO., LTD., 
D is tr ib u to rs

Local Service Station, 
Quality Tire Shop,

117 Is lan d  S treet,
G ra n d  R ap id s, M ich igan .
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PRICE ADVANCE CHECKED.
Now propositions on staple and 

fancy g ingham s have been placed be
fore buyers for their consideration  in 
the com ing week. T he A m oskeag 
C om pany has m ade new  list prices 
on the sam e basis as th a t nam ed last 
Jan u a ry  and som e o th e r g ingham  
handlers are now ready to show  their 
new spring  goods and will nam e prices 
on them  shortly .

1 he feature of w idest im portance is 
th at the rise in prices has been check
ed and the m ills are absorb ing  the 
ex tra  costs of p roduction  in their m ar
gins of profit. D uring  the  past six 
m onths, since prices were last nam ed 
on g ingham  fabrics, prices paid  have 
run above the  list a m atte r of 2@3c 
per yard, but deliveries a t the  top 
Prices have consisted  only  of small 
run-over lots. T hese top prices have 
been forgo tten  and the old list estab 
lished. Since the lists w ere issued 
in January  m ills have m ade a 15 per 
cent, advance in wages, and they  
have suffered a doubling  in the price 
of coal. C o n trary  to hopes and ex
pectations, fast dyes have neither be
come plentiful nor cheap in the p re 
war sense.

1 here is also ano ther, feature of the 
situation that indicates p re tty  clearly  
how m ills feel about the  future. The 
product of the A m oskeag Com pany, 
for exam ple, is offered to  A pril 1, 
delivery beginning D ecem ber 1. 
Trices are guaran teed  until date of in 
voicing. N orm ally, the delivery dates 
would begin in O ctober o r earlier. 
And there  would be some stocks of 
goods on hand. Ju s t now there  are 
no mill stocks and the goods to be 
delivered on o rders now in hand can
not be fully ready  before Decem ber. 
On m any goods deliveries on o rders 
in hand canno t be com pleted before 
Jan u ary  1. A nnouncem ent by the 
A m oskeag C om pany th a t prices are 
guaran teed  until date of invoicing 
m eans th a t if the m arket does go 
low er the buyer will pay  only  the 
m arket price ru ling  a t the tim e of 
shipm ent.

T he mill p roposition , as reflected 
in th e  ag en ts’ circulars, m eans th at 
the buyers of g ingham s m ust now 
proceed to place orders. T hey Have 
no cause for w orry ing  about price on 
the goods up to the tim e of delivery.
1 hey will also have the assurance of 
receiving the goods they  o rd er if they 
can be m anufactured. Should a sim 
ilar policy be followed by o th er con
cerns th a t a re  to  be called on to 
name prices in the near fu ture  it is 
probable th a t p roduction  will no t be 
impeded as it is being  im peded in 
the case of wool goods and silk goods.

I he dress fabric buyers are in New 
York in large num bers th is past week 
to a ttend  their various conventions 
and to  look about a t the  various of
ferings in all so rts of d ress fabrics.
I t is the general opinion in the trade 
th a t there  will be no buying of any 
m om ent for spring  a t cu rren t prices 
until the v isitors have had p lenty  of 
tim e to look over the  whole m arket. 
T h is wdll no t be unpleasan t to  sellers, 
as they  have' concluded th a t the g ray  
goods m arkets have no t yet fully se t
tled and they  are quite w illing th a t 
buyers shall take their full time. 
W hile som e prices have declined du r
ing the p a s t week there  have been

several signs indicative o f a firm er 
bo ttom  to the  m ark e ts than  buyers 
are talk ing  about o r than  m any sell
ers are crediting.

Rawr silk has ceased to  g ry ra te  
speculatively and the feeling am ong 
im p orters is th a t they  can choke off 
incipient speculation. W hen th is con
dition becom es a little  m ore ap p aren t 
there will be m erchants who will an
nounce th e ir policies for sp ring  and 
sta rt up a m oderate  line of business 
with selected custom ers. Some of 
the dress goods houses handling  w or
sted goods do no t expect to  do m uch 
before A ugust 15 o r Septem ber 1 on 
staple dress goods prices for spring  
1921.

REDEDICATE AMERICA.
T w o years ago now the A m erican 

forces in F rance began their co u n te r
offensive a t C hateau -T h ierry  which 
halted  and th rew  back the  G erm an 
advance. W e recall th is event no t 
w ith any purpose of re-echoing the 
nauseating  chatter, now  happily  fall
en silent, about “how A m erica won 
the w ar.” W e do recall the  event 
with pride as one to  w hose m em ory 
every A m erican m ust alw ays th rill 
because it was the day on w hich 
A m erica’s soldiers took  th e ir first 
notable p a rt tog e th e r w ith the A llies 
in opening the a ttack  w hich ended 
four m onths la te r in victory.

T h a t period, which began tw o years 
ago, when A m erica finally added a 
decisive stren g th  to the forces of the 
Allies gallan tly  hold ing the w avering 
lines until she w'as ready, was the 
g reat period  of the w ar. I t  w as the 
period in which our de term ination  
was finally developed m ost c learly  in 
action ; and it was also the  period  in 
which our purposes were m ost clearly  
developed in p rivate  th o ugh t and pub
lic u tterance. T he unity  of will and 
deed which A m erica then  a tta ined  
m ade it possible for' us to  achieve 
for the general cause w hat we did 
achieve.

Now, tw o years a fterw ard , we find 
ourselves a lm ost d issociated from  the 
friends of those days and engaged 
really  in se ttling  in a general election 
w hat we as A m ericans propose to  do 
about the v ictory  w hich we in com 
m on with the A llies then  gained. In  
the first week of N ovem ber, a lm ost 
exactly  tw o years from  the day of 
G erm any’s final adm ission of defeat 
and the conclusion of the arm istice, 
we shall take a N ation-w ide vote 
w hich will determ ine largely  w hat is 
to  be our a ttitu d e  as a N ation  tow ard  
the issues then left unse ttled  and the  
obligations d isregarded  and denied un 
til now. T he c larity  of purpose and 
the unity  of will which exalted  and 
m ade b righ t those  days have been 
trag ically  obscured. I t is for us now, 
in the ann iversary  of th a t period  of 
m utual trium ph, to  recreate  the de
term ination  which then  gave us pow er 
and to rededicate A m erica to  the 
ideals w hich then gave the w orld 
hope.

T he habits you form  count for 
m ore than  the reso lu tions you make, 
because a hab it is a living resolu tion .

D on’t grum ble o r com plain about 
the w eather—you can’t change it— 
no one ever has.

FRANCE SOUND AT HEART.
France celebrated last W ednesday 

the fall of the B astille. I t  wras her 
second celebration of the event th a t 
m arks the w inning of her liberty  since 
the fall of the B astille of P russian  
m ilitarism , and the  fou rth  since we 
w ere privileged to  jo in  in a special 
w ay in the observance of the historic  
anniversary . In  the tw o years th a t 
have fled since Foch sen t the invading 
G erm ans headlong hom e, the w orld, 
o r p a r t of it, has evinced a disposition 
to  look w ith critical eyes upon the 
nation  whose iron  steadiness in 1914 
first aston ished  and then th rilled  hu 
m anity. People have m ade the  am az
ing  discovery th a t F rance is hum an. 
H aving  been sh a tte red  by the  same 
foe tw ice w ithin a generation , she is 
found gu ilty  of ac ting  exactly  as any 
o th er nation  would act under the 
sam e circum stances. She offends some 
of her erstw hile  adm irers by m ani
festing  a determ ination  to  a rran g e  
m atte rs  so th a t there  shall be no th ird  
blow7. T his is hard  to  forgive—espec
ially if one is 3,000 m iles aw ay and 
has neat little  p lans for solving every
th in g  w’hich would w ork  perfec tly  if 
only  hum an na tu re  w ere different.

H ow  fo rtunate  it was for bo th  the 
O ld W orld  and the  New th a t hum an 
na ture  as displayed in the land of 
Joan  of A rc is w hat it is! I t  was 
F rance th a t show ed bru tal G erm any 
and the w orld th a t the a rro g an t P ru s 
sian w ar-lords had undertaken  an im 
possible task. T hey  knew  it a t the 
M arne, but they  had to  learn  it again 
a t V erdun. A nd F rance never seem 
ed to  tire  of teaching them . I t  was 
as if the K aiser’s bestial and blood- 
thirst}" legions had been created  for 
the sole purpose of g iving F rance 
the  o p p ortun ity  of dem onstra ting  the 
h ighest g lories of hum an daring  and 
hum an fortitude. W e saw her assailed 
by the m ost terrib le  eng inery  th a t 
science had been able to  devise, a s
sailed suddenly and unexpectedly, and 
com pelled to  m eet the full force of 
the shock in the very  m om ent of the 
onset. C aught off her guard, F rance 
parried  until she could ge t herself in
to  a position  to  fight on som eth ing  
like equal term s. T hen  w as w itnessed 
one of the m ost dram atic  spectacles 
of h istory . W hile the dumb, driven 
G erm an forces, “clad in com plete 
steel,” were advincing by m ighty  steps 
tow ards Paris, Joffre, em ploying such 
tac tics of delay as were a t his com 
m and, sum m oned into being the  a r
m ies upon w hom  rested  the fate of 
France. W hile she fought, she p re 
pared  to  fight. A s soon as she was 
ready, she struck, and the M arne be
came im m ortal.

W hen can such g lo ry  fade? And 
when will the w'orld cease to  be su r
prised  over its surprise a t the revela
tion th at F rance was n o t the strange, 
exotic  th ing  it had th o u g h t her? H ow  
could a people achieve w hat her peo
ple was achieving in a rt, in letters , in 
science, in m echanics, and no t be 
sound a t heart?  W e are all p roud  to 
stand beside her to-day, p roud  th at 
we had a p a rt in repelling  the in
vader from  her sacred  soil. W e hail 
it as a happy augury  th a t o u r share 
in the g rea t event began on the  day 
of her anniversary . In  peace as well 
as in w ar she needs our support. L et

us not withdraw7 in the calm  the  hand 
we extended in the storm . T o the 
noble trin ity  of L iberty , E quality  and 
F ra te rn ity  let us add U nity.

NO GOING BACK.
biften -do lla r sh irts  m arked down 

to seven-fifty m eans the beginning of 
the  end of an epoch. I t  has been a 
tim e in which genera tions of cynics 
will take joy. People were asking 
them selves while the agony  of the 
w ar wras upon us w hat values the fu
ture holds in com pensation for so 
m uch pain. T he answ er of the a rm is
tice seem ed to  be: “ Silk values.” 
T hrough  the clouds of a w orld ’s suf
fering  there  wrere s tou t h earts which 
discerned the glim m er of a new life, 
but it was only the sh im m er of silk. 
H um an ity  w hen its tria l was hardest 
upon it talked in term s of sackcloth. 
But it su rrendered  to  silk.

The cynic’s case is easy enough. 
The vanities, ex travagances, appetites, 
callousness of the hum an anim al were 
only stim ulated  by the spectacle of a 
bleeding w orld, and even while m en 
were dying by the m illions their fel
low men safe a t hom e—their own kin, 
it m ight be; their own wives a t w ork 
in the m unition factories—were reac t
ing in term s of silk. But there  is an 
o th er possible view. I t is one which 
m ust confess th a t ou t of the agony 
of hundreds of m illions w ell-being 
was born for o ther m illions. T h a t is 
the paradox  of life. I t  has been, 
how ever, a w ell-being expressed  in 
m uch wdder term s than  silk. T he 
whole standard  of life has been raised 
for the w orkers of the w orld, and the 
lab o re r’s silk sh irt is only the banner 
of his advance. T h at banner m ay be 
lowered but not necessarily  in defeat. 
It m ay m ean only th a t the peace has 
been signed and conquests recognized. 
Silk sh irts, pianos, fake d iam onds and 
chrom os were the m ost conspicuous 
reaction  of the w orker to  h igh w ar 
w'ages, but they  never were the m ost 
im portan t resu lts . Silk and pianos 

- were on ly  the spum e of a g rea t wave 
of be tte r food, b e tte r clothes, b e tte r 
housing and w ider p leasures. T he 
spum e will vanish; the forw ard  surge 
will not get back.

I t  is p a rt of the tragi-com edy of 
p rogress that the blood of m en shed 
in F landers should have m ade it p os
sible for their wives and children in 
England to  win good food and decent 
garm ents. But it is due to  the  men 
who died th a t w hat they won for their 
families with their own lives should 
not be besm irched. T he silks of the 
new o rder wdll vanish; the essentials 
of a new and b e tte r life will rem ain. 
And even if it m eans a problem  of 
high wages, of industrial unrest, of 
difficult ad justm ent, it is best for the 
world th at there  shall be no going 
back.

Freedom  is essential to ach iev e -. 
m ent. No one can do his g rea tes t 
w ork when his m ind is cram ped w ith 
w'orry, anxiety, fear, o r uncertain ty , 
any m ore than he can do his best- 
physical w ork w ith his body in a 
cram ped position. A bsolute freedom  
is im perative for the best brain work. 
U ncerta in ty  and doubt are  g rea t ene
mies of th a t concen tra tion  which is 
the secret of all effectiveness.


