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imm
CD ROPERTY is the fruit of labor; property is desirable; it is a positive good

should be rich shows that others may become rich, and hence
enterprise.

the world. That some
is just encouragement to industry and

Let not him who is houseless pull down the house of another, but let him work diligently and build one for
himself, thus by example assuring that his own shall bjrsafe from violence when built.

ABRAHAM LINCOLN




FIELD SEEDS

For Use Wherever Seeds Are Sown

Watson-HiggmsMg.Co.

GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Products sold by
Merchants

Brand Recommended
by Merchants

NewPerfedionFlour

Packed In SAXOLINPaper-lined
Cotton, Sanitary Sacks

Continental Seed Company
Lock Drawer 730
CHICAGO, U. S. A.

Push Fleischmann’ Yeast

That’s the one way to cash in on the tremendous
national campaign which is being run to educate the
public to appreciate the curative properties of

Fleischmann’ Yeast

Try it for what ails you then tell your customers of the
benefits you experienced.

There’s no limit to the sales you can make.

The Fleischmann Co.
Fleischmann’s Yeast Fleischmann’s Service

FRANKLIN
GOLDEN SYRUP

is in demand every day in the year.

This cane sugar
syrup is equally deli-
cious in summer and
winter dishes. It is
a wholesome addi-
tion to the table at
every meal.

The Franklin Sugar Refining Company

PHILADELPHIA

“A Franklin Cane Sugar for every use’  FwsuwM| jj

. wijpskiei
Granulated. Dainty Lumps. Powdered.
Confectioners, Brown. Golden Syrup

Your Sources of Profit

The profit in merchandising comes from a quick
turn-over and that comes from goods for which
a constant demand has been created—goods that
do not stick to the shelves.

Shredded Wheat Biscuit

is a steady, never-failing source of profit because
of the universal demand that has been created
for this product through twenty years of con-
sistent educational advertising. You can help
your customers solve the problems of the high
cost of living by calling their attention to the
high food value of Shredded Wheat and its low
cost compared with other less nutritious foods.

MADE ONLY BY
The Shredded Wheat Company, Niagara FaUs, N.Y.

ED CROWN Gaso-
line Is made espe-
lally for automobiles.
t will deliver all the
DOWer your engine Is
capable of developing.
t starts quickly, it accel-
erates smoothly, i1t will
run your car at the least
cost per mile, and 1t Is
easily procurable every-
where you go.

Standard Oil Company

(Indiana)

Chicago, 111



Thirty-Seventh Year

MICHIGAN TRADESMAN
(Unlike any other paper.)
Each Issue Complete In Itself.

DEVOTED TO THE BEST INTERESTS
OF BUSINESS MEN.
Published Weekly by

TRADESMAN COMPANY

Grand Rapids.
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Subscription Price. .
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Four dollars per year,
advance. per v

Canadian subscriptions, $4.04 per year
pag/able invarjably "in advance.

ample copies 10 cents each.
. Extra copies of current issues, 10 cents
issues a month or more old, 10 cents
issues a year or more old, 25 cents; issue!
rive years or more old. 50 cents.

Entered at the Postoilice Gran
Kapids under Act of March 18719.

if not paid ii

THIRTY-SEVEN YEARS OLD.

With the issue of this week the
lrafie"Uian  concludiis  jts  thirty-
seventh publicatioii year. The en-
trance upon the thirty-eighth year
will Ixm appropriately celebrated next
week by the issuaiice of the regular
anniversary edition. ccunprising eighty
pages and cover. It will be replete
with pood things o (especial interest
to busiiuass men in gmenil and nier-
chants in particular

<)ih<e a year we tale the privilege
of tallsing about tsurselves, not, we
hope. with the gartulousness of old
age or with the boas(.fulness of vouth.
hut in order that the new friends of
ihe Tradesman nuty know why its
'_'Id friends have It>ed it. For any
lournal unless it be one of these
ephemerides which flasit before us on
tile ni"tvs stand and vanish as quickly,
has a life and chairacter of its own.
11 has ;i conscioustie ss of past achieve-
incuts that supports it in the crises of
the prtisent. It forms gp inseparable
part oii that nation;ii lite with which
it lias grown up ;illd which it has
helped in some degree to shape.

The Tradesman InIS filyvays aimed to
live tiplto the ideal | the honorable
and comprehensive name that stands
at the head of its pages. It has never
been the organ of any sect, partv.
sticiety , mercantile assciciation or com-
nicrcial interest. It has always ex-
pressed its opinions with freedom—
.sometimes even with violence—on the
burning questions of the day. It has

been an active combatant in the
hottest conflicts in politics, religion,
business, literature and science. It

has thrived on the championship of
unpopular causes. And the freedom
oi speech that it has claimed for itself
it has insisted on according to others;
in tact, it lias fought harder to pre-
serve the right of free speech for its
opponents than it has to maintain it
tor itself. It has opened its own
columns to its strongest opponents
and endeavored to present both sides
ot all controverted questions to the
consideration of its readers. It has
attacked anachronisms, superstitions,
meaningless survivals in merchandise
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mg. church, state and society.

One respect in which the old
lradesman departed from the custom
of the trade journals of its time was
in devoting considerable space to the
industrial side of life. It established
standing departments' of Finance and
Insurance when such subjects were
regarded as too abstruse to he dis-
cussed in mercantile periodicals. This
tendency has in recent years led the
Iradesman to become the exponent
ot the efficiency movement in busi-
ness and of various plans for the
economy of time, money and energy
by individuals. Naturally, also, the
so-called labor movement at home and
abroad has come to receive an in-
creasing amount of attention in our
columns. We stand for the co-oper-
alive dcvdiipment of busimess lip to
and on]y upi to the p<dut where it in-
volves the selfish exploitation and op-
pressi»!1 of pusiness rivals. of wage
worker:m 1t of tile coiisuming Imb lie.
We shall cotitinue t» lai>or hir the
democracy «f industry- tin-Oligli which
thc woi-kers shall come niol-e and more
into the freedom anii independence
which s dimied tho?e wlio are so
foolish as t&>ally themselfes with the
brutalizing and (leimiraliziiig- trades
unions. Wke aim to aid in bringing
about a corl. lition in tvhieli capii;;il and
labor shall become more and more
partner-’ in industry, riber than rivals
for a ilisproportionatc share <k the
products of industry.

Evertminstitution, sitvs lamerson, is
hut the longthoned sh;ailow of a great
man. lhis bbservation hat'dlv applies
to tile Tradiesmall, bei-ause it Ottes its
success in tlle mcrcamfile and joiiir.nal-
istic lield quite as much to its faith-
Ini corn'S of contribute>S a* it <<ies to
the guiding hand of the man who has
'Imped its destiny since the first issue
in 1883.

lhe Tradesman is content to per-
mit the past to afford a criterion for
the future. So far as possible, the
mistakes of the past—and there have
been many—will be eliminated. Every
effort will be made to keep'the pub-
lication up to a high moral standard,
to the end that it may serve as a
beacon light to those who sometimes
waver because they do not readilv
discern the entrance to the harbor of
truth, justice and right. No pains will
he spared in the work of protecting
its readers from the cheats and frauds
in trade winch continually Isw their
heads, anxious to entrap the unwary.
The Trad[esimiti aims toi Je a sale
adviser, a wise counselor,and a friend
to evert- man who want to do the
right thing in the right way at the
right time  Such has bet*t its policy
for nearly forty years. Such will con-
tinue to he its policy so long as the
present management is spared to
champion the rights and define the
duties and responsibilities of the mer-
chant.

THE RAILWAY RATE INCREASE

lhe increase in railway freight
Dttes and passenger tares, announced
by the Interstate Commerce Commis-
sion last Saturday, was fully expect-
ed; it could not, in fact, have been de-

layed with safety. I'nder existing
rates the railways are incurring a
portentous deficit. Until the end of

.August the Government's guarantee
of net revenue hayed on the average
ot the three years before the war will
continue; but thereafter the roads
must meet operating expenses and
fixed charges irom their actual gross
earnings. How far short of such ex-
penditure the actual traffic receipts on
the present basis ul rates are running
may he judged from the latest inter-
state (omrnerce Commission state-
ment.

In the hrst tour months of 1020, the
Cover; ment guarantee asmites net re-
ceipt:- . f 8237.000,00(1 for the so.-called
"( las 1 railways,"” earning in excess
ot w. rking expenses and taxes, but
“(Ls i railways,” earning over 81
000 e .eh; hut actual earnings in excels
without allowing for interest on the
railways' fixed indebtedness, were
barely 837,000,000. 1y such a margin
file advance made in rates during 1018
had tailed o] meeting the increase of
wages between 1017 and 1020, plus
the rise in cost of materials and fuel.
Furthermore, the very large addition-
al increase of wages, lately ordered
by the Labor Hoard and involving
8<90.000.000 tresh annual expenditure,
will he in full effect next month. Matti-
fesjjy, any long delay in providing
rates adapted to this situation would
have placed at least some railwavs in
a position oi inability to meet fixed

*As regarded the general principle
to he adopted in such rearrangement
of rates, the Interstate Commission
had no option. The new railway law.
enacted by Congress at the end of
1019 after a year's careful discussion,,
provided explicitly that the Commis-
sion was to fix such rates as should
earn, under efficient and economical
management, a total net return equal
to 51e per cent, of the aggregate
property value of the railways, plus
1: of 1tier cent., in its discretion, to
allowlfor "improvements, betterments,
or equipment.” The urgent need of
the moment for the last-named ex-
penditure made it a matter of course
that the 6 per cent, basis would be
adopted, by the Commission,

A large increase in rates has, there-
fore, long been a matter of certainty:
the only questions actually at issue
were on what basis "aggregate prop-
erty value" would be computed, how
much the resultant advance in rates
would be, and how that advance
would actually turn out to have met
the actual situation of the railways,
as a while or as individual systems,
in reckoning property valuation, the

Number 1924

law gives

drawn up under sl1
posit! by the lonir

with the law.

The mere tact
J5 to 40 per cent,
rates (the diliereno

fares will naturaliv be regarded
hardship by very main people. T!

First, the adjustment of railwav si

<lustry. Second, rates were admit!

operate the railways, it would equa
have been compelled tu increase t
rates to an even greater extcut to pn
vent a very great increase in tile pul
- leticit.

X.i doubt we shall heair more o
¥sN talk regarding a pos;-jhie etici
of tl ausing ri

of (iovernmeut owner'whip pro}
ve do n,

this probable, Shi

travelers ha'e had their
rnnient operation. tnd, eve
aaer allowing fur tin- haiidicaps o
tvar-i jme, they have learned what puh
lie  administration of the railway
means in the matter of retaining th
old advantages and convenicnce
whirli existed under private operatior
with the competition of diflTrent rail
ways in the facilities ofTen d to thei
filtroits. Those facilities had com
to litcan more to the Antei-jean ship
ping and traveling public even that
liwei’ rates. It they are nmstored 1;
tin- iirivate managements; we shal

hear little more of <iovernment con
troL
There is no accomplislintent, in

trait of character, tin gttalit

whirlt will give greater satisfacti*a
and pleasure or contributtmmore u
one’s welfare than an apprt.-eiation o
the beautiful. How matty peopl
miglit In- saved troni wrong-doiny
even from lives of crime, by the cui
tivation nt the aesthetic facuities i
iheir childhood! A love of the beau
tifiti would save many children inu
things which coarsen and brutaliz
their natures. It would silield then
from a multitude of temp talions.



THE GOLDEN WEST.

How It Looked To Ex-Congressman

Belknap.
W ritten for the Tradesman.

In the California deserts from Nar-
stow to Needles, 160 miles, a man
gets many thrills for his money. In
one day’s ride by auto he gets a touch
of all the world, the endless movie
picture first hand.

The desert of drifting sands, moun-
tain ranges, of sage juniper, cedar
and pine, winding roads upgrade for
miles and then descending through
canyons in dizzy horseshoe curves,
out into plains covered with volcanic
lava.

When we left Ludlow at 7:30 in
the morning, it was hotter than hades.
At noon at the Needles it was 114 in
the shade. In the morning we had
filled our canteen with cold water and
the few drops left in it now was
steaming. Out in the desert we came
to an auto truck, with a party of
three, U. S. biology survey, stuck in
a sand drift, out of water when the
motor gave out. These men, bright
young fellows, all ex-service men,
were ridding the country of gophers,
one of the country’s pests, by drop-
ping poisoned food in their holes.

The only thing we could do for
their captain was a lift to the Need-
les, about fifteen miles, where he could
get a towing truck from the head-
quarters station.

These men of the survey were
truly out-of-doors men, sunburned as
the desert they lived in. Far out in
the treeless plains, they get out of
the glare of the sun by crawling under
their autos.

The city of Needles gets its name
from the many isolated mountain tops
that range the “winding course of the
Colorado river. They rise out of the
desert plains, treeless, sharp-pointed
with scant shelter for man, bird or
beast. Here we get our first glimpse
of the untamed king of muddy waters,
the Colorado, the boundary line be-
tween California and Arizona. The
ferry boat at the trail crossing being
out of commission, we were obliged to
detour by a very good road of twenty-
live miles to a bridge, located in a
gorge between the hills. This place
also gives a footing for the railroad
bridge. The two bridges are triumphs
of engineering skill and worth the
long detour to see.

| cannot leave the trails of Califor-
nia without a word of its many im-
pressions left in my mind. | have said
much of its fruits and flowers. There
are so much in its deserts and moun-
tains that cannot be even half told.
There was a time when all this waste
was alive with volcanoes that have
left deposits of lava that cover un-
counted miles with ashes, lands be-
low the level of the sea and altitudes
of many thousands of feet. It is no
stretch of imagination—it is the real
thing—that takes you from blinding
drifting sand to mountain peaks of
whirling, drifting snow.

Under a cloudless sun where for
days the heat registers many more
than a hundred, the country is mark-
ed with dry water washes, great wa-
ter courses where rushing torrents
tumbled granite boulders out of their
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way, as a school boy would toss his
ball in play. In a day’s travel you
find not one but dozens of these river
beds. The shore lines of great in-
land lakes that were alive with life
are now dry alkali beds, in April days,
a carpet of flowers. Cones and vol-
canic craters can be counted by the
score, many of them needing but
seats to convert them into grand-
stands, reserved seats for the next
great act in the drama of creation or
destruction. One cannot view all this
without becoming a dreamer. In the
morning shadows you visit this coun-
try when all the world is smiling.
There were forests of trees that made
a homing place for birds and animals.
All these water courses and lakes
were alive with fish and water fowl.

Of course, man was there with rod
and garden spot. It was a land of
the blessed. Then the machinery, for

want of appreciation or oil, “went
Bolshevic.” Was it a monkey wrench
dropped from the clouds or did the
fireman in the basement get up too
much steam and blow up the plant?
Anyway the country exploded, the
lakes and rivers joined in the stam-
pede, the men folks joined the union
and refused to put out the fire that
destroyed all the forests.

A few millions of years later and
men began to get plenty. Some of
them wandered into this region again,
seme hunting for gold, others to es-
cape their creditors, some tracing
their ancestors, few of them able to
explain how it happened—all of them
convinced that the country has gone
dry.

To appreciate the blessings of good
old Michigan, whose \\.,.:/s are al-
ways sweet and cool, where friendly
trees give shelter from both cold and
heat, one should go once in a while
to the land of the earthquake, the
volcano and the arid plains. Some
men see good in everything, but the
best sight in all the world to the out-
of-doors man is a brook of spring
water on a hot day. Day dreams very
seldom give a man the nightmare.
Something akin to it comes to the
man who tramps the days in quest of
the water hole, to find it a skim of al-
kili “lie water.”

W ith all its faults | still love the
Mohave desert. There is an air of
enchantment in its winding trails—a
mystery in its river. Where does it
come from, where is it going, why
does it hide away in the canyons to
spring at you in unexpected places?
In the mountain tops are forests of
cedars and pines, where there are
flocks of birds of many kinds, rab-
bits racing away from coyotes, stray
bobcats and deer and the clearest kind
of moon and star light. Out on the
plains the winds and sand have real
battles. | never discovered who got
the best of it, for after waltzing
awhile, they disappeared together in
the sky to again come to earth miles
away.

The trails have a way of approach-
ing the hills from the plains that keeps
one guessing for the gap that will let
you out or over. It will be found
leading up or down behind a foothill,
ever winding about, never going any-
where, for they already have been
there. Charles E. Belknap.
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Items From the Cloverland of Michi-

an.

Sault Ste. Marige, Aug. 3—The lum-
bering town of Johnswood was al-
most put out of business last week
when the Kreetan Company’s mill was
destroyed by fire with a loss of about
$150,000. The mill is almost a com-
plete loss, according to reports re-
ceived here. The fire occurred early
Thursday morning. The company
was fairly well equipped with a fire
extinguishing plant, but the flames got
such a start that they were unable to
check the blaze. The fire department
was successful, however, in saving the
lumber piles or the loss would have
been far greater. It is not as yet
known what steps will be taken in
regard to rebuilding and equipping the
plant.  Many families have moved
awray already in consequence.

While there are many optimists in
the Soo (which is one of the best cities
of its size in the State) they will not
be able to boast about doubling our
population, according to the census re-
ports. Some of the other cities have
been able to do this but we are still
living in hopes that the next census
report will show up different, owing
to the energetic work and thrift of
our business men who all belong to
the Booster Club. It certainly was
not any fault of theirs if we did not
make a better showing.

S. D. Newton, of the Booth-New-
ton Co., and one of the Soo’s orators
and a member of the Historical So-
ciety, is also making a record as a
detective. Mr. Newton happened to
be in the office waiting for his wife
who was attending one of the social
functions that evening. “Stan,” as he
is usually called, arranged to call for
his wife after the doings, meanwhile
spending the time at his office figur-
ing up the profits on the days busi-
ness.
hear gentle footsteps on the floor
above. As he thought he was alone
in the building, so he awaited develop-
ments. He had not long to wait, how-
ever, when he heard the footsteps
coming down stairs and he knew he
must soon face the intruder, as he
would have to appear before the office
in order to make an exit. Mr. New-
ton had left his trusty rifle and other
fireworks at his residence, so he de-
cided to handle the affair without
gloves. He had no trouble in getting
the best of the thief and handed him
over to the police in due form. The
thief knew the combination to the
second story window, but made a very
unsuccessful get-away. Mr. Newton
is being congratulated by the police
department on the able manner in
which he handled the affair.

The Soo loses one of its former
grocers and also one of its oldest
residents in the death of Maurice
Reidv, who died at his residence at

410 Magazine street last Saturday
morning. Mr. Reidy was born at
New Castle, Limerick, Ireland, 85

years ago, coming to the Soo in 1870.
He conducted a grocery store on the
corner of Spruce and Magazine streets
for fifteen years and served an un-
expired term and a full term as aider-
man for the first ward. He was al-
ways active in public affairs. He is
survived by his wife and one son, Ed-
ward, who is conducting the grocery
business at present. The family have
the sympathy of a large circle of
friends.

A delegation representing the Min-
neapolis fire department arrived in the
city Saturday on their way from the
International fireman’s convention,
which was held in Toronto. The fire-
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He was somewhat surprised to <

August 4, 1920

men carried a band with them. While
here they visited the locks and other
points of interest and were royally
entertained by the local fire depart-
ment.

The profiteers must be God’s chosen
people, for do they not live on the
“fat of the land?”

Charles Haase the well-known
Uneeda biscuit agent, spent a few days
at Mackinac Island at one of the
large hotels last week. Charlie was
accompanied by his family and re-
ports having had a most delightful
stay at the Island, although he noticed
a large dent in his expense account.
He is not the kind to worry about
that though, as he has lots ci expens-
es.

Nick McPhee, the popular manager
of the Murray Hill Hotel, sprung a
surprise on the public when he put
out a handsome new motor bus with
a capacity of twenty passengers. It
is one of the finest cars of its kind in
the city.

It looked for a while last week as
though some of the Chicago hold-up
gang were making a tour of the Soo.
One of our distinguished citizens just
escaped being laid low when passing
by the county jail on his return home
about 11 o’clock last Wednesday
night. Two other residents were al-
so attacked by the same trio, who
were dressed in khaki. One of the
soldiers was later recognized and will
be court martialed, while the other
two were not held on account of not
being recognized. This is the first
hold-up in our beautiful city in years.

Frank M: Leland, who is seeking
nomination for Governor' on the Re-
publican ticket at the fall primaries,
paid the Soo a visit last week. Me
Leland made a good impression while
here and he feels satisfied with the
situation in this section of the state.

Eggs imported from Canada have
been found to contain Scotch whiskey.
What we need is a few of the hens
that laid the eggs.

William G. Tapert.

Negaunee—Curley Bros, are clos-
ing out their stock of china and tin
ware and will remodel their store
building, which extends from Iron
street through to Jackson street and
open a meat market in the rear of the
grocery store. Considerably more
space will be devoted to the grocery
department.

State
stock

Greenville—The Greenville
Bank will increase its capital
from $50,000 to $100,000.

TESTING TRADESMAN ADVERTISING
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FOR SALE

United States and Foreign Government Bonds

Present market conditions make possible exceptionally

high yields in all Government Bonds.

recommendations.

Write us for

Howe, Snow, Corrigan & bertles
401-6 Grand Rapids Savings Bank Bldg., Grand Rapids, Mich.
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Store Personality

What is it that often makes one store have a hard time with certain
articles of merchandise, while another store, located a few doors away,

may do a tremendous volume of business on the same line of goods?

Just what is it that makes people criticise one store, while they go out
of their way to trade in another? The answer can be given in two words—

Store Personality.

Stores have a personality just as people have. When a store has a
pleasing personality, business comes—if not, business goes to competitors.

And store personality is based on just-one thing—service

Dealers everywhere are up against high rents, high salaries, shortage
of help. We aim to overcome these disadvantages, so far as possible, by
furnishing practical and progressive merchants with business building ideas
that have proved their worth with other dealers. They will help a lot to-
ward making your store stand out in the community—toward giving it a

personality that will attract customers and hold them.

Call on us for information about our merchandising service and special
selling assistance. We can help you to duplicate the success many of our
customers have achieved through the adoption of the suggestions we have

made them at their request.

W orden CtRocer Companyv

Grand Rapids—Kalamazoo—Lansing
The Prompt Shippers.



Movement of Merchants.

Avondale—Albert K. I-'errell suc-
ceeds Grinnell & Ferrell in general
trade.

Fiolland — A. Van Ry succeeds

Henry Van Ry & Sons in the grocery
business.

Detroit—The Brown Trucking Co.
has increased its capital stock from
$16,000 to $150,000.

Charlotte—The First National Bank
has increased its capital stock from
$75,000 to $100,000.

Lansing—The Fletcher Hat Shop
was formally opened for business July
30, on East Michigan avenue.

Howard City—Philip G. Walker has
been engaged as manager of the How-
ard City Marketing Association.

Muskegon — The Sparta Silver
Black F'ox Co. has increased its cap-
ital stock from $20,000 to $40,000.

Lakeview—Puffpaff Bros., of Stan-
ton, have purchased the Kinnee Bros,
garage and will continue the business.

Denton—Calvin IF  Schlict has
closed out his stock of groceries and
will retire from business owing to ill
health.

Bancroft—B. J. Waldie & Son have

purchased the Frank Conrad meat
market and will consolidate it with
their own. j

Saginaw — The Goeschel-Brater
Company, dealer in boots and shoes,
has increased its capital stock from
$10,000 to $30,000.

Detroit—Capper & Capper, dealer
in clothing and men’s furnishing

goods, has increased its capital stock
from $25,000 to $87,500.

Orleans—Alexander Robertson has
sold a half interest in his bank to

rederick Pitt and the business will
be continued under the same style.

Lansing—Lorenz Bros. & Brown
are erecting a storage and auto laun-
dry garage on North Grand avenue.
It will have 20.000 feet of floor space.

Litchfield—W ilbur Marsh, recently
of Albion, has purchased the furni-
ture and undertaking stock of Hoyt
& Frank, taking immediate posses-
sion.

McBain—The McBain Hardware &
Furniture Co. has changed its name
to the McBain Hardware Co. and in-
creased its capital stock from $11,000
to $35,000.

Mt. Pleasant—The Chatterton Ele-
vator Co. has been incorporated with
an authorized capital stock of $50,000,
all of which has been subscribed and
paid in in cash.

Holly—C. B. Gannon, will move his
garage and automobile accessory stock
here from Hartland. He has purchas-
ed a site and will erect a modern
brick and tile garage upon it

Springport—Ross Burgess, the well
known jeweler, will add a full line of
school supplies, drug sundries and no-
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tions to his stock.
cer Co.
stock.

Lawton—The Lawton Produce Co.
has been incorporated with an auth-
orized capital stock of $2,500, of which
amount $1,260 has been subscribed
and paid in, $1,060 in cash and $200 in
property.

Howard City—Richard Perry, who
has conducted a meat market and
stock shipping business here since
1872, has sold his stock to Ledger
Bros., of Sand Lake, who have taken
possession.

Allegan—Henry E. Stanley, produce
dealer, has purchased the feed mill
and produce stock of B. F. Bartlett
and taken possession of the building
on Hubbard street, where he will con-
centrate all of his business.

Bell Oak—Charles T. Weller, the
merchant who burned out last winter,
has a new store building and will oc-
cupy it with a full line of groceries
and notions, the Worden Grocer Co.
of Lansing, furnishing the stock.

Eaton Rapids—L. H. Haan has sold
his stock of bazaar goods to Stillham
& Showerman, of Jackson, who have
taken possession. They will add a full
line of fancy groceries and notions,
the Worden Grocer Co. of Lansing,
furnishing the stock.

Weidman—The Weidman Co-Oper-
ative Association has been organized
to conduct a general mercantile busi-
ness on a co-operative plan, with an
authorized capital stock of $8,000, $4.-
000 of which has been subscribed and
$1,000 paid in in cash.

Lansing—The M. Piowaty Co,,
dealer in fruits, vegetables and other
commodities, will not be able to get
into its new warehouse recently pur-
chased from the Pregulman Packing
Co. until the latter part of the month.
The Piowaty company is giving the
warehouse a general overhauling and
is remodeling the interior to suit its
purposes.

Detroit—In addition to being a suc-
cessful retail shoe merchant, G. A.
Lindke, of the Lindke Shoe Co., will
soon join the ranks of the hotelmen.
He is completing a seventy room
hotel on Woodward avenue, occupying
two floors of a three story building
that takes in nearly an entire block.
It is one of the finest structures in the
country, costing nearly $500,000.

Detroit—The J. L. Hudson Co. is
the only large department store clos-
ing at noon on Saturdays during July
and August. During the week the
store is closed at 5 p. m. An effort
was made to get all the downtown
merchants to co-operate in a general
movement to bring about Saturday
afternoon closing for the summer, but
the majority of retailers were opposed

The Worden Gro-
of Lansing, furnishing the
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to it for this season, feeling it was too
radical a step.

Manufacturing Matters.

Manistigue—The Brown Lumber
Co. has placed its new sawmill in op-
eration.

Detroit—The Vin-Ade Beverage Co.
has increased its capital stock from
$5,000 to $20,000.

Adrian—The Adrian Mutual Oil Co.
has increased its capital stock from
$10,000 to $15,000.

Muskegon—The LaBelle Box Co.
has increased its capital stock from
$50,000 to $100,000.

Coldwater—The Homer Furnace
Co. is making extensive additions to
its furnace factory.

Detroit—The Universal
has increased its capital
$20,000 to $100,000.

Detroit—The Capital Brass Works
has increased its capital stock from
$200,000 to $500,000.

Detroit—The Detroit Creamery Co.
has increased its capitalization from
$1,600,000 to $6,000,000.

Saginaw—The Eastman Salt Prod-
ucts Co. has increased its capital stock
from $100,000 to $125,000.

Detroit—The Union Co-Operative
Bakery has increased its capital stock
from $100,000 to $300,000.

Coldwater—The Pratt Manufactur-
ing Co. is building an addition to its
hand cart and sled factory.

Detroit—The Wolverine Porcelain
Enameling Co. has increased its cap-
ital stock from $100,000 to $200,000.

Galesburg—The Galesburg Foun-
dry & Casting Co. has changed its
name to the Battle Creek Jobbing
Foundry.

Howard City—The Michigan Dairy
Products Co. will erect a cold storage

Tool Co.
stock from

plant in connection with its other
buildings.
Charlotte—The two-story, “day-

light” addition to the plant of the
Charlotte Chair Co. has been com-
pleted and is now in use.

linlay City—The Automotive Cast-
ings Co. has been incorporated with
an authorized capital stock of $30,000,
all of which has been subscribed $5,-
100 paid in in cash.

Detroit—The Universal Vise & Tool
Co. has been incorporated with an
authorized capital stock of $5,000, all
of which has been subscribed and
$3,000 paid in in property.

Hillsdale—The Willbee Morse Co.,
manufacturer of concrete burial vaults
will open a plant here about August
15. The company now has plants in
Jackson, Adrian and Monroe.

Muskegon Heights—The Muskegon
Heights Elevator & Clutch Manufac-
turing Co. has been incorporated with
an authorized capital stock of $2,000,
all of which has been subscribed and
paid in in cash.

Ontonagon—The Superior Cream-
ery Co. has been organized with an
authorized capital stock of $5,000, of
which amount $4,000 has been sub-
scribed, $440 paid in in cash and $2,-
300 in property.

New Haven—The New Haven
Foundry Co. has been incorporated
with an authorized capital stock of
$75,000, $50,000 of which has been sub-
scribed and paid in, $2,394.01 in cash
and $47,605.99 in property.
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Battle Creek—The Battle Creek
Roofing & Manufacturing Co. has
changed its name to the Sheriff-Gos-
line Co.

Detroit—The Fairy Phonograph
Lamp Co., Inc., has been incorporat-
ed with an authorized capital stock
of $20,000, of which amount $15,000
has been subscribed and paid in, $6,-
900 in cash and $8,100 in property.

McBain—The Kleenit Manufactur-
ing Co. has been organized to manu-
facture and sell soaps, pastes, etc..
with an authorized capital stock of
$10,000, $5,000 of which has been sub-
scribed and $2,500 paid in in cash.

Big Rapids—The Trojan Manufac-
turing Co. has been organized to man-
ufacture and sell baling presses, tools,
etc., with an authorized capital stock
of $25,000, all of which has been sub-
scribed and $2,500 paid in in cash.

Bergland—The Bergland Lumber
Co. has been incorporated with an au-
thorized capital stock of $200,000
common and $200,000 preferred, all of
which has been subscribed and paid in,
$91,500 in cash and $308,500 in prop-
erty.

Detroit—The Economy Brass Cor-
poration has been organized to manu-
facture and sell metal products, tools
and appliances, with an authorized
capital stock of $50,000, all of which
has been subscribed, $4,000 paid in in
cash and $21,000 in property.

Ecorse—The May, Maier & Jones
Co. has been organized to manufac-
ture and sell paints, varnishes, enam-
els, etc., with an authorized -capital
stock of $20,000 common and $35,000
preferred, all of which has been sub-
scribed and paid in in property.

Detroit—The Conhaim Co. has been
organized to manufacture and sell at
wholesale and retail, men’s and boys’
clothing, with an authorized capital
stock of $150,000, of which amount
$75,000 has been subscribed, $2,654.51
paid in in cash and $21,774.98 in prop-
erty.

Blissfield—The Potash plant which
was erected on the property of the
Commercial Sugar Co., and was the
subject of litigation between the com-
pany, the United Engineering Co. and
John C. Garland has been sold at a
circuit court commissioner’s sale in
Adrian to Mr. Carland, who bid $16.-
750 for it.

Alpena—Negotiations are pending
between officials of the Gas Oil Stove
Co., of Detroit, and the Board of
Commerce of Alpena, the object being
the possible location of the concern
in the Lake city. The company needs
a larger plant. It is planned to put
up a two-story office building and a
one-story factory 60x300 feet, to cost
$50,000.

Lansing—The True Blue Gum Co
has obtained a five-year lease on tin
upper floor of the building at 313-
315 N. Washington avenue. The
company has moved into the new

quarters. It formerly did business at
225 N. Washington avenue. The
company recently installed a new

wrapping machine with a capacity
of 115 packages a minute. This gives
the company a bigger wrapping ca-
pacity. The production system has
been entirely reorganized in the new
quarters and a larger shop capacity
obtained.
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GROCERYPRODUCE MARKET/

Features of the
Staples.

Naturally the prospective advances
in freight are an interesting study for
discussion as to what effect they may
have on the price of different articles
of merchandise carried in stock.

At this writing a 40 per cent, in-
crease in freight rates is said to be
probable, in the light of increased
wages granted by the railroad labor
board, to meet the present deficit in
operating expenses and $600,000,000
wage advance. This would be in ad-
dition to a necessary 20 per cent,
advance in railroad fares.

Supposing this freight increase is
granted, suggests a representative of
the merchandising trade. Such an
advance would go way back to the
raw materials. For instance in can-
ned foods there would be the haul-
ing of the plate to the mills, hauling
of the cans to the canner, hauling
of raw materials to the cannery,
transportation of the finished goods
to the wholesaler and thence to the
retailer. That is quite a long story.

In the case of paper it means a step
up in the haul of the log from Cana-
da or the Northern part of this coun-
try to the pulp mill, and then an in-
crease in the succeeding transporta-
tion steps to the retailer. In the case
of box containers it means a similar
long haul from the woods to the saw
mill, thence to the manufacturer of
goods to be contained, thence to the
wholesaler and so on.

This is wholly hazarding a guess of
course, because nothing has happened
yet, except the announcement of the
proposed wage allowance to railroad
operatives and other employes.

Retail firms which rent stores are
up against a possible increase in rents
in various localities, which must be
faced. It seems, some way or other,
as if the peak had been reached now
and that there may be some signs of
breaks appearing. The decline list
in foods has fallen off entirely lately,
and the announcement of futures, as
a rule, show gains over last year.

Sugar—Shipments are coming in
more freely and there is now' little
effort made by the jobber to restrict
sales. The price is unchanged.

Canned Fruits—Desirable grades of
old pack California fruits are mostly
lacking on spot and the Coast is pretty
well cleaned up. Standards and
seconds make up the holdings. These
show' a wide range and in most cases
samples drawn from lots do not
measure up to the demands of the
buyer. In consequence the trading
in peaches has been limited, while
apricots have had only nominal atten-
tion. Although new packs are being

Essential Grocery

put up the demand has not increased
and few' additional orders were book-
ed last week. The buyer has either
covered in part or he is running his
chances later on. Hawaiian pineap-
ple sells 25&40 per cent, above open-
ing prices, depending upon the pack-
er. Resale contracts are not numer-
ous. Gallon apples are dull on spot.
Futures are selling for all packs, but
the business is not up to the normal
in volume, while prices rule at the
figures previously mentioned in these
columns.

Canned Vegetables—The passing
business is limited to taking care of
summer wants. Although the jobbers
and the grocers are not carrying large
stocks they are not operating heavily,
and this brings about an indifferent
demand for all of the offerings. The
most pronounced weakness has de-
veloped in tomatoes and while old
stocks have been depressed an equal
loss was sustained on 1920 pack,
which is not selling freely. The ex-
pected heavier supply and lower
range on raw stock has created a feel-
ing among buyers that conservatism
in buying is the best policy and they
are only taking a percentage of their
requirements. Corn rules dull, but the
lack of orders is offset by light sup-
plies and no declines occurred. Maine
and New York are almost unobtain-
able. Peas were the most active of
the major vegetables. Southern
standards have sold well, while fancy
grades, here and at factory points,
have been short of requirements. New
York packers will make full deliveries
on all sizes of fancy, extra standard
and standard grades in Alaska. No. Is,
however, will be short. Wisconsin
will likely make percentage deliveries
of Alaskas, while it is too early to
estimate the sweet production. Minor
vegetables have sold in a limited way.

Canned Fish—Buyers of Maine
sardines are fighting for lower prices
and are using the weapon of restrict-
ed buying. Canners so far have pretty
well withstood the attack all season,
being fortified with a light pack so
far and favored by a continued sub-
normal production. The only weak-
ness which has developed as a result
of this warfare has been a cut to $4.50
on keyless oils by some of the weaker
sellers who are willing to reduce their
supplies of this grade, which is in
heavier volume than other Kkinds of
fish. For the most part, however,
canners will not confirm on keyless
oils for less than $4.75 factory. Keys
are wobbly in some quarters and sub-
ject to a 25c cut. Cartons and other
styles are held at the same range of
prices. Domestic and foreign buying
are limited. California sardines are
firm on ovals and steady on other
types. Imported offerings are drag-
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ging at prices which favor the buyer.
Salmon is steady. New packs are not
traded in heavily at present as the
buyer is waiting for a settled market
as to future prices. Spot stocks of
the old pack are selling in a moderate
way. Pinks have recovered from their
slump, but there is no general or
large interest in them. Chums are
still going at discounts. Red Alaska
is firm on account of scarcity. Med-
ium red is steady but offered at a wide
range, $2.55&2.85 depending upon the
holder. Prices on fall pack Southern
shrimp have been withdrawn as the
pack is uncertain.

Dried Fruits—Supplies of raisins
are so light that there is little being
offered and prices remain high. Mail
and cable advices state that the crop
at Malaga, Spain, is maturing favor-
ably and promises to be normal.
Growers have extravagant ideas based
on their sales after the boom in the
market developed early in the year. A
great many large orders for Malagas
have already been placed. Turkey
will also have a normal crop, although
its quality will not be as good as
usual. The Turkish raisin is a favor-
ite with the beverage makers where
quality is not such a necessary re-
quisite as for table or cooking pur-
poses. Greece’s crop is somewhat
above normal, and other European
and Asiatic countries are expected to
contribute to America’s supply, not to
mention Chili and other South Ameri-
can countries. There promises to be
considerable competition among raisin
offerings this year. All factors are
counting on a continued wide demand
on account of the added outlet
through the call from beverage mak-
ers. Standards and choice apricots
are expected to be in sufficient sup-
ply to take care of the demands of
the trade. No price developments
outside of the Blenheim offerings oc-
curred last week. Spot apricots
moved steadily all week but there is
a shortage of good Northern fruit.
Choice Royals are often offered at
discounts in order to move them. Ac-
tion as regards future California
prunes is being delayed for the nam-
ing of prices by the asociation expect-
ed now at any time. Large sizes are
developing firmness due to the fre-
quent statements from the Coast that
the crop will be mainly of the smaller
runs. Oregon prunes are developing
favorably. Independent operators are
still offering at prices mentioned from
time to time, while the association is
taking s. a. p. orders. Bulk pack
prices in peaches have not been nam-
ed as yet but action on the part of
the packers is expected in the near
future. Spot stocks are light, with
the demand tame. Opening prices in
California figs .were named by one
packer but they were considered as
too high to cause buyers to confirm
their s. a. p. contracts. Foreign prices
have not been generally established.

Paper—This merchandise is still in
bad shape as to stocks and shipments.
Few makers take business at fixed
prices. The manufacturers will make
date of shipment, but with no fixed
price.

Soaps—Dealers are having assur-
ances from all the manufacturers who
have not decided to sell direct to the
retailer that they regard the whole-
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sale house a proper medium of dis-
tribution and will continue to sell
through them.

Fruit Jars—Ball Bros, have renam-
ed prices on fruit jars. Mason pints
have advanced die per gross, quarts
$1.08, half gallons $2.02. Caps are the
same. Ideals have advanced 32c per
gross f>r pints, $1.39 per gross for
quarts, $3.13 per gross for half gal-
lons. The makers will not be able,
they report, to accept orders on the
Ideal jar, but expect to make fairly
prompt shipments on Masons.

General Conditions in Wheat and

Flour.
W ritten for the Tradesman.

lhe past week has seen a drop in
the price of cash wheat of approx-
imately 35c per bushel, flour being
down about $1.50 per barrel as a re-
sult.

bairly heavy offerings of new wheat
with an exceedingly ligljt demand for
Hour was the immediate cause. The
trade in general, however, have been
looking for lower prices and have re-
fused to purchase at prevailing values.
Mills were slow to take on new stocks
of wheat because of the feeling pre-
vailing among the trade that lower
prices were bound to come. Besides,

Financial Institutions have been re-
ducing their lines; in many cases,
banks have called loans, compelling

a liquidation of grain stocks, so that
everything has been working to force
lower prices.

A very sharp up-turn developed
yesterday in cash wheat, caused by
much heavier buying of grain by mil-
lers, renewal of export demand and
rumors of another European conflict,
as negotiations between Poland and
Russia have been broken off and it
has been intimated that England and
France will place an army in the field
with Poland in opposition to the Bol-
shevik forces of Russia.

There is no doubt that $2.06 for De-
cember wheat is a mighty low price
and there is a question if the market
reaches this low point again this sea-
son; in fact, December wheat has ad-
vanced to $2.29, or 23c in a couple of
days. This would indicate the pendu-
lum had swung too far downward and
a reaction resulted.

We do not feel inclined to advise
heavy purchases of flour on this sharp
up-turn, but there is no doubt that
flour at present prices is worth every
cent asked. It may go lower a little
later on, but we believe will surely go
back after the first of the year at the
latest, as the world crop is short of
last year and the demand for bread
stuffs heavy.

World reserves will be very light on
this crop, too light, in fact, for com-
fort or safety, as a short crop next
year would result in exceedingly high
values.

As stated above, everything taken
into consideration, flour is worth the
price being asked for it to-day. There
may be a little further decline later;
that is, within the next thirty days,
from pressure of new wheat offerings,
but taken as a world-wide situation,
present prices are warranted.

Lloyd E. Smith.

Mosquitoes aren’t very large or im-
portant looking, but they sure let us
know they’re here.



SHOW SIGNS OF YIELDING.

Proctor & Gamble Evidently Regret
Their Unfortunate Action.

Every passing day piles up further
evidence that the expected reaction
of protest on the part of wholesale
grocers to the P. & G. sales policy,
is assuming large and effective pro-
portions. In addition to the matter
which has been previously printed in
these columns showing the nature of
the jobbers “comeback,” there now
comes to hand a bulletin from the
Illinois Wholesale Grocers' Associa-
tion. Contained therein is a reprint
of correspondence between a “prom-
inent jobbing concern,” and the Proc-
tor & Gamble Distributing Co. It is
instructive as showing not only the
firm point of view of a certain gro-
cer, hut also the reluctance of the
P. & G. company to give up the job-
ber patronage despite all that has
been said- and done.

The latter development is evidenc-
ed by the following extract from a
P. & G. letter, as quoted in the Illi-
nois Association bulletin:

We have for attention jour favor
of June 2 asking that we cancel your
order governing the carload of soap
which you have on file with us. We
beg to say that while we have in-
structed our factory to withhold ship-
ment of this car to you. we are not
actually cancelling same until our
representative has had an opportunity
to personally call on you, it being
our feeling that possibly at that time
you may decide that you prefer to
have this car come forward the same
as practically all of the wholesale gro-
cers are having us do.

| further beg to advise you that if
it is agreeable to you. we would be
very pleased to have our salesmen
continue to take any orders that may
be offered them through you for our
soaps, washing powders and Crisco
in less than 5-box lots, it being under-
stood that they would be sold on
the basis of the first column of our
price list and that you in turn would
agree to fill such orders promptly or
at the time the order called for.

Awaiting the pleasure of hearing
from you as to your decision on this
matter, and assuring you that our
representative will call on you at the
earliest opportunity, and with much
appreciation for your past favors, and
the kindest regards of the writer, we
are,

Proctor & Gamble Distributing Co.

The Jobbers’ Reply.

To the above suggestion the gro-
cery jobber replied as follows:

Replying to your letter of July 8
with regard to the cancellation of car-
load of soaps we had on order for
you. By reason of the change in
your selling policy we feel we have a
perfect right to cancel this order, and
must ask you to carry out our in-
structions.

With regard to your advice that
other wholesale grocers had their
orders come through, this is contrary
to our ideas of the matter. The cir-
cular from the Cincinnati office under
date of June 25 advises us that you
will market your products to the re-
tail trade throughout the United
States. We have therefore taken
them at their word and have for our
firm decided that when our present
stocks are exhausted we shall not
replace them.

The same jobber sent to his sales-

men a full statement of his position
in the matter, portions cf which are
as follows:

We believe time and experience
will show the P. & G. Company that
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they have made a grave error of
judgment in repudiating the services
of the wholesale grocer as their most
economical means of reaching the re-
tailer.

We want to enlist the enthusiastic
interest of every man on our sales
force in helping to demonstrate to
the P. & G. people their error of
judgment by interesting himself in
goods of similar character made by
manufacturers who are using the
wholesale grocer as their channel of
distribution to the retail grocery-
trade.

W’ere every manufacturer to adopt
the same attitude as the P. & G. Co,,
it would, we believe, greatly increase
the cost of goods to the retail gro-
cery' trade, and the consumer.

We feel that every wholesale gro-
cer and every- wholesale grocery-
salesman should pick up the gauntlet
flung down by- the P. & G. Co. and
throw it hack in their face as an
evidence that the battle is on against
the goods of the P. & G. Co., realizing
full well that the possession of the
modest volume of business we have
been able to give the P. & G. Co.
is not necessary to their success as
manufacturers, but also wishing them
to know that we feel that the sale of
their products is in no wise neces-
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keep actual statistics showing the
exact importance in his business of
the P. & G. products and also of the
displacing goods. Only by such rec-
ords can the outcome of the contest
be gauged. Continuing Mr. Bennett
declares that the grocers have drawn
first blood in the campaign and that
P. & G. are now but "approaching one
jobber after another with an offer to
give them ‘exclusive sale’ on their
products in less than five box lots,
provided the jobber wsill stock their
goods on the 100 box list and fill the
orders P. & G. do not choose to ship
direct. They say they- only w-ant one
house in Kansas City- or any other
market- just one—and the balance
can ‘go to.” What they are really
seeking is a Judas Iscariot, and it is
a poor compliment to the w-holesale
grocers to seek him in their ranks.
But in doing so they- stick like glue,
piling argument upon argument and
employing all the wiles of Satan.
Thus they are exposed right off the
bat. Thus they admit the fatal weak-

TOIL’S REDEMPTIVE SONG.

Work is redeeming, he who toils with purpose brave and true
Is worthy of the best there is in this old w-orld, with you;
And if so he his way is hard and steep, help him along

And you will thereby share the right to toil’s redemptive song.

Work is redeeming, brain and brawn, together, hand in hand
Must “farm” the world, its w-aters and the life sustaining land;
Its benefits are mutual, no class should suffer wrong,

All should go forward to the step of toil’s redemptive song.

Work is redeeming, and it should be clearly understood
That toil that’s not a slave to greed is always to the good,

And to help those, who, brave
Will put the ring

Work is redeeming, without it

of heart, meet ills the way along,

into the soul of toil’s redemptive song.

no values could there be,

And naught providing for the needs that nature makes decree;
Besides it puts in tune the strings that to the life belong

And qitalnes them for the ring

sary' to our wholesale
grocers.

We will dispose of our stock of P.
& G. goods on hand and not replace

them.
Position of Other Manufacturers.

In view of the developments of
recent date several large soap manu-
facturers have hastened to assure the
wholesalers’ associations of their in-
tenton to retain present sales policies.
A letter from a nationally known
manufacturer which is regarded as
typical follows:

We believe that the wholesale gro-
cery business as a business is funda-
mentally- right and economically
sound.

We believe that one has but to
point to the tremendous growth of
the w-holesale grocery- business to
prove these facts beyond dispute.

We believe that any business which
by its loyal co-operation and support
has aided * * * Company- in the de-
velopment of its business is justly
entitled to our continued steadfast
support.

We announce that w-e w-ill in the
future, as in the past, continue to
distribute our products to the retailer
through the jobber.

This is a declaration of the policy
of our company.

Bennett’s Plan of Action.

R. H. Bennett, in his trade letter
of July 13, advises, now that the bat-
tle is on, that all jobbers proceed to

success as

of toil’s redemptive song.
L. B. Mitchell.

ness of their position, confessing their
inability to take over the distributing
power of the jobber. Instead of elim-
inating the jobber, as they stated in

their ‘genuine regretful’ announce-
ment, they merely cheapen and insult
him. In other words, w-ith scant

courtesy and meager notice they lit-
erally kicked you out the.back door.
Now they are looking over the field
of carnage in an effort to find a few
with warped and blunted consciences
and who may have had padding in
their pants and did not feel the jolt.
Of these they- purpose to make ‘sub-
jobbers’ to whom they can now and
then throw a crust and pass on their
cast off clothes.

“As one jobber who was approach-
ed puts it: ‘Evidently P. & G. think
the jobbers in the West will be the
same bunch of “suckers” that the job-
bers were in the East, viz., continue
to handle their goods in 100 box lots.

STOCKS AND BONDS—PRIVATE WIRES TO THE
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In this way they hope to ‘play both
ends from the middle.””

Trading Stamp Promotors Feeling
Shaky.

There ought to be more or less
grim satisfaction for the grocers in
the frank admission by “The Widder
Sperry” that trade opposition to trad-
ing stamps has made the trading
stamp business one of extreme hazard
—so hazardous that stock in the busi-
ness is unsuited for trust funds.

It appeared in the Chancery Court
at Trenton, the other day, that the
widow of Thomas F. Sperry, of the
Sperry & Hutchinson Co., now Mrs.
Edward I. Goodrich—who by the
w-ay, was born and brought up in
Grand Rapids—wants to realize on the
5,008 (out of a total 10,000) shares,
willed by her late husband as a trust
fund for his four children, so as to
create safe securities, less open to

hostile legislation and uncertainty of
redemption liability. Incidentally
much information about “leaks” in

trading stamp redemption came out.
For instance, it was stated that dur-
ing the last twenty years billions of
these stamps have been issued and
many millions of them are still out-
standing. For the past five years it
has been the practice of the company
to set aside an annual reserve on the
basis of 100 per cent, redemption and
during that period 98 per cent, of the
stamps issued have been redeemed.

Prior to 1915 there was no such re-
serve, the company’s capital and sur-
plus being the only protection to out-
standing stamps. Because of the long
time which has elapsed, the com-
plainants expressed a belief that only
a small percentage of the earlier
stamps issued will be presented for
redemption. On this point, however,
the bill indicated that individual stock-
holders may feel that the company is
justified in voting dividends upon the
assumption that no substantial per-
centage of the very old stamps will
be presented, but the trustees think it
too much of a gamble to bank on the
final extinction of so many missing
stamps.

hor the retailer it is interesting to
note, however, that he paid for all
the stamps issued and if they are
never redeemed, it is the stamp com-
pany that profits by the discrepancy.
As a recompense, however, he may
find some satisfaction in the realiza-
tion that his legislative barrage is
being felt, for the petition points out
that measures to hamper or prohibit
the trading stamp business have been
introduced in various legislatures from
time to time. Some of these statutes
have been declared invalid, while
others have been upheld by courts of
last resort in various States. In view
of these facts, the trustees point to
the uncertainty of the value of the
stock.

LEADING MARKETS

CITZ. 4334

GRAND SAVIDJ MICH.
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RETAIL TRADE FEDERATION.

Some very broad principles are cen-
tered in the proposal to form a fed-
eration of all the trade organizations
in the retail field. Primarily it is
the thought of those who plan such
a federation that their business de-
serves to he understood better by the
public which it serves, by the Gov-
ernment and also by those associated
in retail distribution. If such an un-
derstanding existed at present the
retail business, according to candid
men engaged in it, would not be suf-
fering from the “black eye” it now
carries.

The steps proposed to remedy the
present situation of the retail dis-
tributer may resemble a deathbed re-
pentance, but the general feeling
among merchants is that the patient
will not die, even though he may be
very sick just now. Consequently,
the action of the National Retail Dry
Goods Association in getting ready
plans to form a federation of retail
interests is assured of active support.
The Association consists of over a
thousand stores throughout the coun-
try and includes some of the largest
of them. Affiliated with it are several
other large retail organizations. In
the retail specialty field there are a
number of powerful bodies to which
invitations will be extended in the
federation plans. The National Gar-
ment Retailers’ Association is com-
posed of dealers in women’s apparel,
with a division made up of leading
dressmakers and another of furriers.
The National Association of Retail
Clothiers has a large membership,
composed of distributors of men’s
clothing and furnishings, organized
by states. Another large field, that
of millinery, is represented by the
Retail Millinery Association of Amer-
ica. Shoes and hardware are other
branches which will come within the
scope of the proposed federation.

The general problems in all these
businesses are, in the main, the same,
and proper understanding of their
methods, it is felt, is equally import-
ant and desirable. Retailers have at
last come to realize that, to accom-
plish this, they cannot merely stand
idly by and wish for sympathy. W hat
has frightened them, according to
those who have closely followed de-
velopments since profiteering charges
were first heard, has been the pros-
pect of making a sincere confession
of distributing costs.

Unlike the manufacturers and
wholesalers, the retail merchants have
been accustomed to consider every-
thing over and above the first cost of
an article as profit. This interpreta-
tion of profit has been as confusing
to the Government officials charged
with bringing down the cost of living
as to the ill-informed public. Thus,
when the retailer spoke of a 50 per
cent, profit he was including the cost
of doing business. In large cities,
where rents are high and costly ser-
vice features numerous, it may take
35 cents out of every dollar to pay ex-
penses before the store begins to
pick up an actual profit.

Where the manufacturers position
has been more advantageous is in his
considering and speaking of all charg-
es up to the time the article is ready

MICHIGAN

to sell, as costs. His rent, insurance,
advertising and all other items of cost
were always put down as costs and
never included in the profit mark-up.
To him there was no more difference
between the advertising expense and
the cost of raw material or labor than
in the insurance and rent. Yet even
the highly systematized store would
merely consider the first cost of the
article as the cost, differentiate other
costs, perhaps, under the head of cost
of doing business or operating ex-
pense, but at the same time designate
every charge above the first cost as
gross profit.

It has been one thing for the pub-
lic to hear that the gross profit of a
store is 40 per cent, and another that
its net profit is only 6 per cent. From
the layman’s viewpoint those percent-
ages do not jibe, and he suspects this
40 per cent, of entirely too much
shrinkage. On the other hand, if the
costs, both initial and operating, were
lumped to appear as 94 per cent, of
the selling price, a prime cause of
suspicion would be removed.

Having in mind the public’s sudden
and greedy desire for facts connected
with modern merchandising, a leading
store has prepared a pamphlet for dis-
tribution among its customers, show-
ing its costs, under the title of
“Where did your dollar go?” The
figures given are said to cover the
average dollar spent in the store. Mer-
chandise is set down at 64)4 cents,
salaries and commissions at 15 cents,
advertising at 3 cents, legal stamps at
2)4 cents, delivery at three-quarters of
a cent, light, heat and power at one-
half a cent, building repairs at one-
half a cent, paper, twine and boxes
at one-half a cent, rent at 4 cents, in-
surance at one-quarter of a cent, dis-
counts at 1)4 cents, Federal and State
taxes at 3 cents, and net profits at 3)4
cents.

Individual efforts of this kind to
reach an understanding have accom-
plished good results in specific cases,
it is thought, but what is needed is for
the work to be carried out on a na-
tional scale. But beyond setting the
public right concerning present day
merchandising the plan to organize
retail distributors more thoroughly
has even a greater significance in the
mind of an executive who is fully con-
versant with developments in the field.

“Business after all,” he said, “is
the orderly arrangement of the affairs
of life. Back in the stone age each
man was dependent on. his own re-
sources. If he needed clothing he
killed some furbearing animal. The
carcass furnished him food along with
the grain he grew for himself. Then
came the development of barter and
exchange. For the skin of fur the
farmer gave his corn, and so on. This
was the first dim beginning of busi-
ness, that freed men from the neces-
sity of procuring each one his own
necessities. From that start the arts
grew and thrived. Men were freed
from ordinary labors, and in return
for that freedom gave to the people
the beautiful things of art and litera-
ture. Business, therefore, created an
opportunity for the birth of the arts.
And vyet, from that beginning the
arts have looked down on the humble
source of their origin, because as they
grew, business, the power that
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brought them into the world, was con-
sidered of far less importance. The
art of war took precedence over busi-
ness and on that foundation in auto-
cratic countries classes were formed
with the warriors in the foremost
rank.

“Now in the period that is dawn-
ing, war is being pushed finally into
the background as the wasteful thing
it is. Business has its opportunity to
forge ahead to its place of respect
and rightful power. That opportun-
ity must be grasped in its entirety. It
remains to be seen if the world is
done with classes and will be con-
tent to make its future progress along
lines of mutual understanding and
sympathy. As the point of contact
between business and the people, the
retailers must be the first to foster
this feeling of mutual respect. Not
only must public doubt about methods
be dispelled but there is plenty of
room for a better knowledge on the
part of one retail group of the op-
erations in another. Profiteering
charges have been numerous and not
always applied by the public or the
Government to a business, but some-
times passed on from one kind of
business to another. The dry goods
store, for instance, upon being in-
vestigated, would show figures giv-
ing it a clean bill of health and then
the owner would say if real profiteer-
ing was sought the investigators ought
to turn their attention to the shoe
dealers. The shoe dealers would ab-
solve themselves of blame' and refer
the investigators to some other busi-
ness. This state of affairs could not
exist if one group was fully acquaint-
ed with conditions in other branches
of retail merchandising. Consequent-
ly, what should be sought is not only
public understanding but mutual un-
derstanding. That ought to be the
basis of business in the future.”

THE EVERYDAY CHURCH.

A reader writes that he disagrees
with us when we declare the Church
has no business entering political af-
fairs and “solving” the problems of
industry. It would be a poor religious
philosophy, he says, that would apply
to individual life and to family life
but not to public or group life. That
seems to put it very neatly, but our
correspondent is an honest thinker,
and he admits that while it seems
flawless to him as theory, he can see
many disadvantages in the practice;
for the North Street Church to be-
come Republican and the South Street
Church to be known as Democratic
would be just as harmful as for a
school to have a party allegiance or a
college to be a member of the Com-
mittee of Forty-eight. That religion
should again come to have a strong
influence on our daily life, public and
private, is what we have all been pro-
testing these many years, but how
to bring about the contact is what
divides opinion. The whole effort to-
day is to push the Church into “the
life of the day” and so get the in-
dividual into the Church; as a matter
of fact, the only possibility is for the
individual to bring the Church into the
daily life. Time was when the Church
was not remote; then the cobbler
quoted the Bible to his customer, the
clerk made his decisions according to
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Scripture, or tried to do so, at any
rate, and statesmen sometimes found
guidance in prayer. To-day the work-
man goes by Marx, not Mark; the re-
former-politician by love of man, not
love of God. The old time will not
come again, but its like may come;
the individual to-morrow will prob-
ably not quote the Bible, but he may,
nevertheless, be conscious that what
the Bible stands for has a close
connection with his actual, busy life.
For it is this man that is the Church,
not the preachers and the church
buildings.

HELP AS WELL AS HOPE.

It is well to talk optimism; it is
better to act as if you believed your
optimistic talk.

It is well to talk of the beneficent
influence of hard work; it is better
to let your energetic actions proclaim
this belief.

It is good to preach thrift -to your
fellow man; it is better to practice
thrift openly and aggressively.

Hoping for good times is good, but
helping to make good times in reality
is best of all.

It is up to the individual.

One man seems a small unit of
power, but by team wok he can ac-
complish miracles. A cipher, standing
alone, is the symbol of naught or noth-
ing, but put that cipher to the right
of a row of figures and that one time
nothing multiplies their value ten fold.
Let us all get on the right side of
the line of national financial figures
and by helping as well as hoping bring
order out of seeming chaos.

COTTON COTTON COTTON

Who else wants bargains in cotton.
| sold 1112 pieces in about three days
last week. See my prices on page 21
W. B. DUDLEY.



THE BUSINESS SITUATION.

Being in close touch with the
twelve regional Reserve Banks, the
l'ederal Reserve Board is particular-
ly well equipped to gather correct
and unprejudiced information regard-
ing the trend of events in the field
ot general business. Its monthly cir-
cular, reviewing the financial and in-
dustrial movement of July, gives a
pretty clear picture of what has thus
far been an unusually confused situa-
tion.

The reaction in the textile trade
is shown ti be quite rs far-re 'citing
as the past month's market reports
have indicated and quite as evidently
a result of the double influence of
tightening credit markets and refusal
of the private consumer to buy at the
old high prices. The character and
the future developments of this situa-
tion. especially as governed by sup-
ply and demand of actual mercha :-
disc on the markets, would in large
measure depend on the willingness
or refusal of the merchants to take
the finished goods already turned out
by the manufacturers. Regarding the
amount of goods thus left unsold,
there has been divergent opinion in
the trade. File Reserve Board’s bul-
letin states that “goods returned to
the mills, together with cancellations,
are estimated at $100,000,000.“

Conditions in some respects re-
sembling these, but in others not at
all analogous, are reported from the
steel and iron trade; in which, the
Board estimates, not less than 20 M-
000 tons of partly or wholly finished
material are piled up in the mill
yards. This, however, is a result of
shortage (f transportation, and not—
so far as one may judge lrom current
trade reports—in ay real sense a
consequence of falliliig demand. Peo-
pie i;imiliar with other years of
American business reaction have a1l
along recognized it ds a curious ano-
iltaly that industry which tradition
accepts as the "barimieter of trade”
has oin this occasi;>n neither fore-
shadowed by its own experiences. nor
up to the present time reflected, the
downward movemeril in prices, or-
ders, or production which is plainly
visiblemin many otiter industries.

In due course, although probably
very gradually, tle transportation
difficulties will be abated; but in gen-
crai industrv the dlecline of prices
would certainly not appear as yet to
have run its cours; That it will
bring some tangible relief to the in-
flated cost of living is inevitable; cs-
peciallly when all the agricultural
reports go to provee that as a con-
sequence of a rarely propitious grow-
ing season, the country's yield cf
grain and cotton during 1920 will
vastly exceed the expectations of two
months ago. The fall of 42 cents a
bushel in the price of wheat within a
fortnight is the best indication that
the cost of food must follow the re-
cent movement of the cost cf cloth-
ing.

In past years, this sort of evidence
of trade reaction has brought to most
people’s minds painful ¢ msiderations
in regard to the effect on labor. The
Reserve Board’s report doss indeed
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point out in some parts of the coun-
try “the development of unemploy-
ment." But no one needs to be told
that this change from the recent posi-
tion has a very different meaning
from that which it would have im-
plied a decade ago. “The subject

of quite general comment in the
various Reserve districts.” the Board
reports, “is an increase in the effic-
iency of labor.” There is, in fact,

not the slightest prospect of a huge
mass of labor out of work. In the
agricultural regions there is even
now. the report sets forth, "little re-
lief from the shortage of farm labor,”
and what is happening, as the result
ot “a certain amount of unemploy-
ment." is the “shifting of workers
from one occupation to another.”
The Reserve Board does not sav it
but every intelligent observer of the
all but impossible situation which has
existed for a year in the matter of
supply and performance of . labor
must recognize that the evils of the
situation, which had become a men-
ace to industrial progress, could in
the nature of things have no other
cure.

ANNTHILATE THE MAD DCGS.

The world is all right, hut lots of
folks are dead wrong. The pessimist
avers that matters are going to be
worse before they are better; and
maybe the pessimist is net so far out
of the way at that. It certainly looks
as if the drift cf things is from bad
to worse.

Things are topsy-turvy. People are
vainly trying to grow the fruits of
prosperity and happiness from the
seeds of lawlessness and cupidity.
Materialism has gone to seed. The
very foundations of modern civiliza-
tion are threatened.

What is the matter with the peo-
ple; Why this topsy-turvy condition
of the whole social order? What is
the occasion of all this social unrest
of which we see and hear so much?
What are the fundamental causes
back of the occasion? Who or what
is it that is taking the joy out of life
for the majority of people on the
habitable globe?

How many people have you met
within the last week who are calm
and unperturbed? Who have voiced
no lurking fears or misgivings? Who

have not given expression to any
sentiment of anxiety or opposition
to present world Status? Personally,

we have not found a single one who
has expressed himself at all, who has
not avowed himself distressed by the
situation as he now sees it.

Unrest—wide-spread, insidious, un-
slumbering—is the commonest social
symptom cf to-day; and the thing is
ominous. Group suspicion, misun-
derstanding and hostility is an un-
fortunate, because it is a dangerous
thing. Has the whole world become
morbid? Are we all the victims of
hallucinations? Has some pesky mi-
crobe of discontent stung us and in-
jected into our blood some sinister
virus causing us to see things that
really do not exist and causing us to
imagine things which have not ob-
jective validity?

TRADESMAN

Some have thought that the war is
the fruitful cause of the evils which
are now afflicting the civilized world;
and their argument is that always the
aftermaths of wars are of this sort,
only in the case of a kaiser’s war
they appear on the proportionately
larger scale. We shall come nearer
the truth by saying that the war is
the occasion, but the causes go deep-
er. And they antedate the war. |If
the civilization of Europe had been
built on right foundations in the first
place, there would not have been any
war. There might have been a crazy
William Hohenzollern, aided and
abetted by a militaristic class of brut-
al and bestial pseudo-supermen shar-
ing his idiotic dream of world do-
minion. hut they would have been
interned and dealt with in psychiatric
clinics for the treatment of insanity
and border-line cases.

If a pack of hounds should sud-
denly develop rabies and run amuck
in the surrounding country, the citi-
zens cf that place would get togeth-
er, organize and arm themselves, and
then in a systematic way, proceed to
annihilate the mad dogs. After the
last dog had been killed, they would
quietly go back to their shops, stores
and fields and take up the tasks they
were doing before the - dogs ran
amuck. To all intents and purposes,
the incident would be a closed one.
These solid and substantial citizens
would not. in turn, begin to run
amuck and emulate the crazy antics
of the mad dogs. Why cannot the
world get back on the job, now that
the German menace to civilization
has been crushed for all time? Why
do we see the manifestation of the
hun spirit on every hand?—excesses,
profiteering, broken faith, group an-
tagonisms and a perfectly appalling

increase of crimes against life and
property?
IS ADVANCE IN SUGAR DUE?

A tendency to reaction from the
relatively low level of prices reached
in the raw sugar market within the
past two months has created some
discussion in trade circles as to
whether a permanent recovery is now
due or will be postponed to a later
time, which some are disposed to fix
as the beginning of September at the
earliest. The facts of the situation,
as it now appears, would seem to be
opposed to an immediate up-turn of
prices of a permanent character.

While the total distribution of re-
fined sugar so far this year is 313,000
tons in excess of the quantity dis-
tributed in the same length of time a
year ago, having amounted to 2,370,-
500 tons, there is great uncertainty
as to how much of this has been actu-
ally consumed; whether there does
not exist a very considerable invisible
supply, the effect of which will be
made apparent in a lessened distrib-
uting trade demand during the bal-
ance of the year. That uncertainty is
a dominant factor in determining the

attitude of refiners on the Atlantic
seaboard toward purchases of raw
sugars.

At the present time the New York
refiners are sparing purchasers of
raw sugars, as arrivals at this port
of late have been freer than require-
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ments of consumption in this section
and freer than conditions affecting de-
liveries to interior points make desir-
able. Outport refiners are not so
situated at present, and to their appar-
ent readiness to meet the views of
sellers, in order to obtain needed sup-
plies, is due more than to any other
cause such firmness as the raw sugar
market now shows.

Another and highly important influ-
ence operating to the disadvantage of
Cuban and Porto Rican producers of
raws is the competition of foreign
sugars that have been arriving freely
and will continue to come in on a
large scale during the next month. It
is estimated by competent authority
that there are about 100,000 tons of
such sugars afloat to Atlantic ports
from various foreign points, most of
which will be due here within the
next few weeks. After that shipments'
are expected to decrease, though it is
currently reported that some 500,000
tons, all told, have been purchased
for this country, the quantity being
about equally divided between refin-
ing and trade interests. When there
is added to the supply of raws in
sight the balance of sugars to come
from Cuba and Porto Rico on pur-
chases that later will be made by
Eastern and Southern refiners, the
domestic beet crop and the output of
Pacific Coast refineries made from
Hawaiian raws, the latter estimated
to be large, tljere w'ould appear to be
an ample supply without taking into
consideration the possible invisible
holdings of refined sugar.

TOO MUCH” INSPECTION.

While canners very generally agree
in the value of the national associa-
tion’s inspection and certification sys-
tem, the members are reported to be
finding occasion for complaint that
they are being over-inspected. The
Canning Trade comments on this
with the conclusion that there is en-
tirely too much inspection now—State
inspectors, Government inspectors.
Board of Health and Child Labor Lawr
inspectors, and now N. C. A. inspec-
tors!  “It does make a formidable
army of inquisitors, says the paper,
“and we are wholly in accord with the
rapidly spreading sentiment that the
world has entirely too many non-pro-
ducers busy attending to other peo-
ple’s business. When it is known
that practically twenty-five per cent,
of our population is engaged in mind-
ing other people’s business it becomes
easy to realize why production is at
such a low point, and why there is a
rapidly growing discontent with law'
But so far as the canners are concern-
ed, those who are under N. C. A. in-
spection will soon be entirely free of
all inspectors but one, and that the
N, C. A. inspector.

“Because once this plan is in full
working force in any cannery there
will be no need for State, Govern-
ment nor other inspector, and all these
officers know it. The canners are busy
now cleaning up their own house, and
need no longer call upon the police-
man to do so.”

If you are running a sort of “neigh-
borhood” store be sure you know
and can call by name all the neigh-
borhood people as fast as you learn
who they are.
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GAMBLING IN NECESSITIES.
It Should Be Most Severely Punish-
d

ed.

Grandville, Aug. 3—Legitimate busi-
ness is to be encouraged.

There is much of a dubious and un-
certain nature that comes under the
name of busines, however. It puts
a strain upon an ordinary man’s sense
of honor to learn that much of the
coal stringency, as well as the ex-
horbitant price of sugar, has been
brought about by those who not only
profiteer, but even go a step farther
and absolutely uproot the ideas of
decent business ethics by their high-
handed methods of robbing the pub-
lic.

It becomes more evident every day
that the business products of house-
hold necessities—sugar and coal—is
in the hands of heartless speculators
who have no more feeling for the mul-
titude than a shark has for a human
life. Each seeks to devour for per-
sonal gain—the one a cold blooded
creature of the fish tribe, the other
a money-greedy exploiter of human
needs, whose god is gold, and who
ought, were justice to be reckoned
with, to adorn a gibbet on the public
highway.

The terrible suffering inflicted by
the human sharks, who in the name of
business go forth to rob their fellow
men has no power to touch the giz-
zard hearts of these merciless gambl-
ers for gain. If there is a law to
reach this class of blood-sucking
scoundrels it has failed of enforce-
ment, and the American citizen is
ground between the upper and nether
millstones of the gang until his life
blood has well nigh been crushed
from his body.

Soulless corporations

Yes, we have heard of them. Way
back in the days of Greenbackism
nearly the whole world of business
was thus designated by blathering pol-
iticians. To-day we readily recognize
the difference between legitimate
business and that of these robbers
who gamble on the necessities of life
with a reckless disregard for every-
thing human or divine. The man or
set of men who will deliberately go
about creating a corner in coal, sugar
or grain which are for the sustenance
of universal man and force the price
to such a point as to make hardship
and suffering througout the land, es-
pecially among the little children, the
sick and helpless in hospitals and
homes, are inhuman monsters, unfit
to breathe the free air of heaven. They
should be flayed by the universal
wrath, chased around the world by
the lightnings of the Almighty until,
like the beasts of the field, they have
no where to lay their heads.

To such there may come a day of
judgment. We hope so. The Govern-
ment has made futile efforts to oust
these blood-sucking octopuses with
little or no effect.

There is a current of unrest running
like an undermining stream througout
America to-day. That undercurrent
of discontent is fast waxing into rage
over the doings of the unmoral spoil-
ators of the people until each suc-
ceeding day brings the cataclysm
nearer to hand.

In the early days of gold mining in
California there were outlaws who
molested the honest miners. They
defied law with impunity, as the gamb-
lers in sugar and coal are defying the
honest citizen of America to-day. It
is of record how the mining inhabi-
tant rose in their might, ushering in
a Judge Lynch court which made
short shrift of the men who preyed
upon the comunity of that day.

It may be well to note that history
repeats itself. If it shall become
thoroughly ingrained into the robbed
and exploited victims of these coal
and sugar malefactors that the law
will not reach out its hand and punish
the profiteers, then what more natur-
al than that self defense, being the
first law of nature, may prove effec-
tive in the present crisis!

The hold-up men who rob on the
highway, as did Claud Duval and Dick
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Turpin in the days of ancient Brit-
ain, are immeasurably more to be re-
spected than are these Dick Turpins
of to-day who think nothing of treb-
ling the price of sugar, doubling the
price of coal, to the hurt of every
home in America, that they may line
their pockets with ill-goten gain.

The acts of these profiteers aid ma-
terially in making reds of the ignor-
ant, forging chains about the Ilimbs
of honest industry, until strikes, riots
and bloodshed are becoming of every
day occurrence throughout the United
States.

The moral condition of the com-
munity would seem to be at a low
ebb to tolerate such high-handed pro-
ceedings as are taking place in this
great Republic to-day.

How long, oh Lord, how long?
pleaded the scourged bondsmen of
ante-bellum days. We may well ut-
ter the same plea this day in America,
whose citizens seem to have fallen in-
to the hands of the robbing sugar and
coal speculators, who are bearing
down even more unmercifully than did
the old slave masters in the palmiest
days of the slave trade.

We do not hope for a revolution,
yet if there is a way from under this
intolerable burden, the sooner it is
pointed out and acted upon the bet-
ter for all concerned. OIld Timer.

THE
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The Machine
you will UICTOR
eventually A is a high class add-

Buy! ing and listing machine,
scientifically constructed
along standard lines and
sold at @ minimum cost.
You can PA'Y more, but
cannot purchase better

value.

M. V. Cheesman, State Distributor,

<y r QQ ALL MACHINES A Cherry Street, o
11D o— fully guaranteed Grand Rapids, Michigan
GRAND RAPIDS SAFE coO.

Awnl for the Celebrated YORK MANGANESE BANK SAFE
Taking an insurance rate of 50c per $1,000 per year. What is your rate?
Particulars mailed. Safe experts.

TRADESMAN BUILDING GRAND RAPIDS. MICHIGAN

SIGN OF QUALITY

Positively the Finest
Flour Milled in America

The mafeing of fine flour into bread—known fcr ages as the “staff of life”—
is a more scientific process than most people realize.- They take flour for
granted. This can safely be done with

Lily W hite

“The Flour the Best Cooks Use”

because it is pcsitivefy the finest article of flour that is produced in Michigan.

Look for the
ROWENA
trade-mark
on the sack

generations.-

The choicest selection of wheat is used.

LILY WHITE has been the reliance of real home-making women for three

Countless women have made, and still are achieving, proud

reputations for their skill at baking, by using this flour.

It is subjected to numerous cleanings

and scourings before being ground and milled. An astonishing amount of dirt
and undesirable materials are eliminated. Completed, after close exprt inspec-

tion at all stages, the flour is supremely fine, white, clean and beautiful.

That

is why it makes such delicious, pa’atable and enjoyable bread, biscuits and

pastry.

Bea LILY WHITE FLOUR user.

Ads like these are being run

Michi
place

an.

{ You will profit by carrying” Lily White Flour in stock at a
in position to supply the

It is guaranteed without restriction.

VALLEY CITY MILLING CO.
GRAND RAPIDS, MICHIGAN
“Millers for Sixty Years”

regularly and continuously in the princii)a[ papers throughout
Il times, th‘ereb}/ eing
emand we are helping to create for Lily White Flour.
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Michigan Retail Shoe Dealers’ Associa-
ti

on.
President—J. E. Wilson, Detroit.
Vice-Presidents — Harry  Woodworth.
I-iansing; James H. Fox, ‘Grand Rapids;
Charles Webber, Kalamazoo; A. E. Kel-
logg. Traverse City.
ine?v\e’cretary—Treasurer—c. J. Paige, Sag-

Some Peculiarities of the Shoe Re-
tailing Situation.
W ritten for the Tradesman.

In common with business men of
almost all other lines, the average
retail shoe dealer doesn't know what
to expect. There is a general feeling
of uncertainty in the air, a haunting
fear of a financial crash and an en-
suing panic when the sledding will
be hard. To what extent this por-
tentious anticipation is unwarranted
fear and a wrong, inhibitive psycho-
logical phenomenon, the writer will
not venture to say, but the fact is
everybody is expecting that matters
must be worse before they can be
better.

People are not buying as they
should under normal conditions. In
spite of the stimulus of special sales
and price-cutting, the volume of busi-
ness is below normal. There is the
usual summer slump, and more; and
all this in spite of the fact that this
has been an unusually cool summer
and fewer people are out of town than
usual. The truth is the public is not
in a buying mood, and this attitude
is reflected in a diminishing volume
of business. All of which is a part
of a symptom, and the said symptm
is anything but encouraging to the
merchant.

W hat of the future? What sort of
a policy should the average retail
shoe dealer adopt for the next six or
twelve months?

In a general way, | will say that the
average shoe dealer ought to respect
the opinion of some of the finest busi-
ness analysists in the country, bank-
ers and big business men, who coun-

sel careful, judicious buying. The
American people had plunged into a
writable debauch of extravagance.

There is no question about that. They
uere buying recklessly, many of them
foolishly, and far beyond their means.
This craze for buying—especially lux-
urious and costly things, including
footwear, represents a swing of the
pendulum in one direction; but al-
ways a swing in a given direction is
followed by one in the opposite direc-
tion. Bankers especially realized this,
for it is the function of the banker
to supply the money upon which busi-
ness is done. That’s the reason they
began months ago to call in loans and
otherwise restrict credit.

As the reader of these pages knows
full well, the pendulum has been
swinging tor some time towards the op-
posite extreme. Some may confident-
- elieve it has gone far enough, but
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has it gone as far as it will? Prob-
ably not. Anyhow it would seem to
be the wiser policy just to assume
that it has not.

Now, in view of a situation which
is tar from reassuring, what should be
the program or policy of the average
shoe retailer? My advice is

Clean Up As You Go.

The sooner you can get rid of the
stock you now have the better it will
be for you. It was bought at top
prices, and as replacement values are
on the decline, the sooner you get rid
of it the less you stand to lose. The
peaks and valleys of buying and pro-
duction cannot be legislated out of
existence, and it isn’t always an easy
thing for the individual dealer to ex-
tricate himself from a precarious situ-
ation; but the dealer should bravely
face the situation with a definite and
constructive policy. And surely one
feature of that policy will be to leave
nothing undone to move present
stocks.

Metropolitan shoe establishments
were the first to realize this, and for
weeks they have had a succession of
special sales. They have resorted to
larger newspaper space than usual,
and they have coaxed the public in

.with genuine economizing opportuni-

ties.  An uncommonly cool season
has not been favorable for the 9peedy
liquidation of summer stocks. If we
can have a piping hot month in Au-
gust and a couple of hot weeks in
early September, it will help the situ-
ation wonderfully.

Induce your customers to buy a pair
for next summer. By so doing you
will be doing a good turn for two,
for yourself and him. Economic laws
do not follow the moods and wishes
of the public. With labor costs in-
creasing and production slowing down,
how can we expect prices to drop
suddenly and .sweepingly? It is the
writer s firm belief that a lot of people
who are anticipating vast recessions
all along the line are going to be
painfully disillusioned.

Carry Fewer Lines.

Tor another thing, the average
dealer can carry fewer lines and get
bv. Many stores, particularly the
smaller ones, have too many styles.
I hey miss sales because they haven’t
sizes and widths. They have a little
of everything, and not much of any-
thing.

hitting your customers’ feet is a

sy Gty
Boosted
oSt
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HOOD'S CANVAS

TRIMMED SPECIALTIES
IN STOCK-IMMEDIATE SHIPMENTS

SPORTSHU—Without Heel

Loose lined. Red
corrugated sole.
Armstrong

White duck upper.
sport trimming. Red
Red gum foxing and toe cap.
Korxsole insole.

A The shoe has plenty of snap and style.
Its very high grade appearance and great
durability make it an excellent buy.

kY \

Sizes Bat.
Men’s White 6 tol12 $1.95
Boys’ White 2/z to 6 1.70
Youths’ White 1 1.55

to 2
Little Men’s, W hite_8 to 10//2  1.40
Women’s White 2'/2to 8 1.70
Misses’ White ik to2 1.50
Child’s White 6 to 10/2 135

CLIFTON-W ith Heel

This shoe is new this year. The trim-
ming makes an instant appeal to your
trade. Pneumatic heels are an extra
feature, and its durability is assured be-
cause it’s cured like an auto tire.

Bai. Oxford

Men’s $190 $1.75
Boys’ 1.75 1.65
Youths’ 1.65 1.55
K\homen's . 175 1.60
Iccpc . 165 150
child’s (8 to ioj/2)”_:::1 . 155 1.40
's.  Shipped

same day received.

We have thousands of cases of HOOD
TENNIS on the Floor.

Write for special Tennis Catalogue.

HOOD RUBBER PRODUCTS CO., Inc.
GRAND RAPIDS, MICHIGAN

The“ Bertsch” shoes are
shoes your customers
want. Reasonably priced
— quick sellers— they will
give you a larger volume
of sales with increased
profit, and the unusual
value will mark you as
the leading shoe merchant
in your city.

Herold-Bertsch Shoe Co.

Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH
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fundamental law of service, and there
are good selling lines which meet the
requirements of given localities. By
knowing your constituency and keep-
ing a close record of sales in differ-
ent styles, the average retail shoe
dealer should be able to pick out from
his several lines the ones that go big-
gest. Stick to these, discard the rest.

Some window trims are positively
bewildering and confusing. The pre-
sent too many different styles and
types. Sooner or later you've got
to narrow your customer’s interest
down to one or two styles, why not
start with fewer at the beginning?

Trying to follow the lead of the big
metropolitan stores is a good thing in
some ways, and in other ways it isn’t
so profitable. Certainly this thing
of buying little dabs of this, that and
the other thing isn’t a good policy
for the times ahead.

Steer Clear of Freaks.

The style element is an important
thing in footwear, assuredly; but
don’t go daffy on style.

When style goes to seed it results
in the so-called freak shoe. It’s all
right, if you happen to guess correct-
ly what your trade will fancy; but
suppose you don’t? In that event you
are up against it good and hard.

The people who handle extremes
of this nature admit that it is a gam-
ble. They don’t know what is going
to sell and what is going to stick
around. They simply take a wide
chance. But the volume of their busi-
ness is so large that they can afford
to squander some money on what may
be termed long shots.

But the average retail shoe dealer
can’t afford to do that.

Increase Volume of Sales.

The governmental restrictions on
profits, the increasing cost of clerk
hire and all other items of operating
expenses included in your overhead,
make it imperative that the volume of
sales be increased.

Increasing the volume of sales ab-
sorbs part of your overhead and in-
creases your net profit, and anything
that helps you to sell more pairs is
worthy of your consideration.

In a broad and somewhat sketchy
way, these are the four main features
of the policy which it seems to me the
average retail shoe dealer should a-
dopt for the future. And for all of
us may the sledding be less perilous
than it now appears likely to be.

Cid McKay.
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No Relation Between Shoes and Beef-
Steak.

Chicago, Aug. 3—I1 am greatly in-
terested in reading your recently pub-
lished article wunder the caption,
“Beefsteak and Shoes.”

The article suggests that the pack-
ers and the shoe manufacturers “get
together for the purpose of enlight-
ening the public on the relationship
between plenty of beef and continual-
ly rising prices of footwear,” on the
ground that it is difficult for the un-
informed to understand why leather
and shoes should be high when there
are plenty of beef animals.

We are glad to have this opportun-
ity to point out that while there is
a very close relation between the
prices of shoes, leather and hides (for
the simple reason that hides are con-
verted into leather, and leather into
shoes), no such relation exists between
the price of these things, as a group,
and beef prices. This is because hides
are a by-product of beef. The produc-
tion of one means the production
of the other, and they are used for
entirely different purposes, with the
result that the prices of the two com-
modities may fluctuate in opposite
directions.

A condition of this kind developed
in the Spring*of 1919. The price of
cattle was falling and the price of
hides was rising. There was some
criticism then that the packers were
manipulating prices.

As a matter of fact, this price trend
was a perfectly natural phenomenon.
In the case of both beef and leather,
prices are determined by world con-
ditions over which the packers have
no control. During the war large
quantities of leather had been used
up both in shoes and military equip-
ment, and the central nations of Eu-
rope had been wunable to replenish
their supplies from the outside. With
the cessation of hostilities there was
a tremendous demand for hides and
leather at the very time when there
was a world shortage. Under these
conditions the price of hides rose.
Exports of leather from this country
which amounted to 26,000,000 pounds
in 1918, rose to 122,000,000 in 1919.

The fall in the price of cattle is ex-
plained by the fact that the export
demand for beef greatly declined. Eu-
rope was willing to pay for American
hides and leather, but not for Ameri-
can beef. Exports of fresh beef de-
clined from 514,000,000 pounds in 1918
to 174,000,000 pounds in 1919.

Since August of last year the price
of hides has been falling. Exports of
hides and leather have not been go-

ing forward at the same rate. If hides
continue to decline it will mean, of
course, lower prices and possibly

lower shoe prices. It should be noted,
however, that the cost of producing
a shoe is by no means solely depend-
ent on the price of leather.

It also should be clearly under-
stood that the greater part of packer
hides is used for sole, belting and har-
ness leather and for uppers in the
cheaper grades of men’s shoes. The

Do not delay ordering your spring 1921
White goods line.

We have a complete line to order from now,
so do not wait until next spring.

Don’t forget that QUALITY shoes and prices
that are right mean satisfied customers.

Jf

lHh'K/ause

Shoemakers for three Generations’

More miles per dollar
More smiles per mile.

W ORT

Grand Rapids, Michigan
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leather used in the uppers of women’s
shoes, and in the higher grades of
men’s shoes, in which the greatest
rice increases have occurred, comes
rom goat and calf skins.

~(here is one other point to be noted.
| he article seems to assume that cat-
tle have been plentiful. As a matter
of fact, the receipts of cattle at seven
principal markets, and hence the do-
mestic supply of hides, was 5.2 per
cent, lower in 1919 than in 1918. And
from Jan. 1to July 17 of this year re-
ceipts were 467,000 head less than dur-
ing the same period in 1919, and 963,
000 less than in 1918. In spite of this
smaller supply of cattle, however, hide
prices have fallen duriné] the last year
owing to a decrease in demand.

We trust we have made a clear ex-
planation as to why there is no neces-
sary relation between the price of
beefsteak and the price of shoes, and
we hope that our views may find a
place In your columns.

L. D. H. Weld.
Publicity Department Swift & Co.

Loyalty.
Quite the finest trait in the human
heart is that of loyalty.

In loyalty is found the fullest ex-
pression of brotherly love.

n

ft is the actual working of the uni-
versal brotherhood of man.

It is the basis of business success,
the foundation of the home, the
church, the country, and of society
itself.

The dishonest man cannot be loyal,
for loyalty is honesty.

The grumbler cannot be loyal, for
loyalty is unselfishness.

The unfaithful man cannot be loyal,
for loyalty is fidelity.

A mob is a headless gathering.

A LIFE SAVER

FOR THE MAN WHO DID NOT
PLACE HIS FALL ORDERS

A SMART MODEL THAT WILL BE

A BIG HELP AND PREVENT THAT LOST SALE

ORDER NOW

In Stock Unbranded

8764—Fine Mahogany Crystal Calf Bal.,, A-D

$8.70

City Last, grain innersole, 10 iron oak outersole. Quality

throughout.

RINDGE, KALMBACH, LOGIE CO.

10 to 22 lonia Ave. N. W.
GRAND RAPIDS, MICHIGAN



From the Viewpoint of a Leading
Financier.

The characteristic of the money
market for the past month or so has
been a slight deflationary tendency.
R; tes have continued high; the Fed-
r;.l Reserve banks are carrying on
their restrictive campaign as sternly
as ever and merchants have been de-
terred from buying to replenish, not
only because money is high, but be-
cause it has been difficult to borrow
on any terms. Contraction of cur-
rency and credit has not shown itself
steadily in the bank statements from
week to week but there are grounds
for satisfaction in noting that infla-
tionary tendencies, at least, have
come to a stop; an intermediate step
to be expected before any real de-
flation could set in. In the next few
months interest will center in the ef-
fect of the fall trade and of crop
financing. This should not give great
concern, for though strain may exist,
and though the ratio of reserves to
liabilities may go lower, this financ-
ing will largely represent only an ex-
pansion of currency, and not a fur-
ther inflation. Currency is expanded
when it is increased to meet a cor-
respondingly enlarged volume of pro-
duction or of business activity, season-
al or otherwise; it is inflated when it
increases without a corresponding en-
largement in activity and production.
Unfortunately, the freight congestion
continues to make necessary 'not only
heavy borrowing where manufacturers
have been compelled to carry larger
stocks, but longer time borrowing on
account of slowness of shipment.

Our large export trade, which has
maintained itself so astonishingly in
spite of all the handicaps of transpor-
tation and unstable exchange rates,
has been largely financed, insofar as it
exceeded import trade, by bank loans,

either directly through foreign ex-
change purchases, or indirectly
through loans to exporters. This

method of financing an export ex-
cess not only swells the volume of
bank loans, but ties up funds which
should be liquid. It has often been
pointed out that the proper method
of taking payment for this excess is
long-term securities. The June trade
ngures, however, showed the smallest
exports since last October, while im-
ports were the greatest for any month
in our history. Whereas for the past
year the outside world has been piling
P a debt to us averaging more than
250,000,000 a month, the June “fav-
orable trade balance” was only $78,-
000,000. the smallest since November,
1914. If this tendency is maintained,
credit inflation due to foreign trade
financing will come to a stop. Ex-
ports will be paid for by imports.

In addition to this possible remov*
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al of a force hitherto making for in-
flation, there are positive forces to-
ward deflation. Chief among these
has been the falling off in speculation.
Many persons who held commodi-
ties on speculation no longer feel that
prices are due for a further advance;
there is fear of a decline, and they
have been anxious to turn goods on
the market. This attitude is con-
tributing largely to cut down specu-
lative borrowing, altogether apart
from the stand of bankers themselves
against a promiscuous spread of such
borrowing. The depression in wool-
en, leather, textile and other lines and
the lowering of many prices, are other
forces aiding loan contraction. Again,
there has been a slow but reasonably
steady decline in Government borrow-
ing from the banks. Though dis-
counts against commercial bills held
by the Federal Reserve Banks are
now in the neighborhood of $1,250,-
000,000 compared with only $250,000,-
000 a year ago, discounts against Gov-
ernment obligations have fallen slight-
ly, and now stand at $1,250,000,000
against $1,500.000,000 at this time last
year. This Government borrowing
has been the least satisfactory ele-
ment in the banking situation, and
the more rapidly it is paid off through
the proceeds of taxation, the sooner
can the banks resume in full their nor-
mal function of financing the season-
al requirements of trade. A final fac-
tor helping to bring about deflation
of credit and greater ease, is the high
interest charge itself. Just as the dis-
count in foreign exchange rates
brought about by the lack of balance
in trade tends in turn to restore that

balance, so the high rate of 8 per
| MeTns YarBrk
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Established 1853

We not only are prepared and
equipped to care for your banking
needs, but we also

WANT TO DO IT

in a wa ich_will meet with
your uanJalwnaa approval

CLAY H. HOLLISTER

President
CARROLL F. SWEET
Vice-President
GEORGE F. MACKENZIE
V .-Pres. atid Cashier
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RAPIDS NATIONAL CITY BANK
TRUST & SAVINGS BANK

ASSOCIATED

GRAND
CITY

CAMPAU SQUARE
The convenient banks for out of town people. Located at the very center of
Ejhe city. Handy to the street cars—the interurbans—the hotels—the shopping
istrict.
On account of our location—our large transit facilities—our safe deposit vaults
and our complete service covering the entire field of banking, our institutions must
be the ultimate choice of out of town bankers and individuals.

Combined Capital _and Surplus $-1,724.300.00

Combined Total Deposits 10,168.700.00

Combined Total Resources 13,157,100.00
-RAND RAPIDS NATIONAL CITY BANK
CITY TRUST A S$SWINGS BANK

ASSOCIATED

Cadillac State Bank

Cadillac, Mich.

Capital ..o $ 100,000X0
SUMPIUS e 100,000.00
Resources (June 30th)....cccvviiiniiiniiiininninnnn 3,649,021.82
~S
O

SaWngsll“ 518 Months

Reserve for State Banks

The directors who control the affairs of this bank represent much of the
strong and successful business of Northern Michigan

F. L. REED, President
HENRY KNOWLTON, Vice Pres. FRASK WELTON,-Cashier
JAY J. VELDMAN, Asst. Cashier
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cent, for commercial borrowing, not
previously aproached in thirteen years,
will work to discourage borrowing
and consequently to bring about de-
flation and a lower rate. The fall
crop financing demand and other fac-
tors should maintain rates at their
present levels for possibly the re-
mainder of the calendar year, but after
that there seems likely to be a definite
tendency towards easier conditions.
The Future of Prices.
-Tendencies continue to point to a
halt in the general advance of com-
modity prices, and it is widely felt
that in some commodities there will
be further declines. The shortage of
credit, the increase in European pro-
duction, the liklihood of a falling off
in Government borrowing, and con-
sequently in the currency and credit
inflation built upon it, and the pres-
ent attitude of the public towards pay-
ing high prices, all point in this direc-

tion. It has been frequently stated
that the railroad congestion, by re-
stricting production, and making

goods scarce at the points at which
they are wanted, will sustain if it
does not actually increase prices. This
is doubtful. The effect of the conges-
tion has been to cut sharply the
earnings of many industries, to com-
pel the temporary closing down of
plants, to put men on part time or to
throw them out of employment. All
this reduces purchasing power, and
hence reduces the demand for goods.

An idea of the forces operating to
bring lower prices may best be de-
rived by recalling the forces which
originally made prices high. It was
not through a shortage of supply that
the first price advances came in this
country, but through an increase in
demand. It was the European call for
food and munitions in 1915 and 1916
that brought higher prices for iron
and steel and foodstuffs; it was the
bidding of the farms and munitions
factories for labor to turn out an in-
creased supply of goods that raised
wages and compelled other manufac-
turers to advance wages to hold their
labor; it was the increased prosperity
of the munition makers and farmers
and the higher purchasing power of

Fourth National
Grand Rapids, Mich.
United States Depositary

WM H. ANDERSON, President
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labor that increased the demand for
all goods in the country, and conse-
quently their price. When we entered
the war, it was the inflation brought
about by the Government’s methods
of borrowing that increased the prices
of goods. Following the armistice,
it was the demands from Europe and
from our own country for goods for
replacement that sustained and fur-
ther advanced prices.

There has been much talk of the
“great shortages of goods,” but sta-
tistical comparisons show that these
“shortages,” when analyzed, have not
in most cases been shortages in com-
parison with previous supplies, but
shortages only in relation to the great-
ly increased demand. Demand is now
falling off. The wild scramble for
goods, regardless of price, has come
to a stop.

hreight Rates and Living Costs.

At the present, when abnormal
profits have been the rule, it is more
than doubtful whether the freight
rate increase could be fully passed on
to the consumer. In some cases most
of it doubtless will be; but in others
most or all of it will come out of sell-
ers profits, Freight rates, wage increas-
es and other advances in the cost of
production can be passed along to
the consumer, and more than passed
along, at a time of inflation. In a
period of deflation the burden must
be assumed by producers.

A higher
greater revenues,
railroads to increase
therefore in the longer future it
would work actually to reduce the
cost of living. The country has had
enough of inadequate railroad service,
car shortages and freight embargoes,
which have held up business all
around by delays in deliveries of raw
materials, forced increased borrowing
in a time of credit scarcity, cut down
production, thrown men out of em-
ployment, and made goods scarce at
the points at which they are wanted
for consumption. Officialdom s
awakening to the gravity of this prob-
lem, but the* belatedness of the awak-
ening has done untold injury.

Bank

freight rate, bringing
would enable the
facilities, and

Savings Deposits

Commercial Deposits

3

Per Cent Interest Paid on
Savings Deposits
Compounded Semi-Annually

3'A
Per <ent Interest Paid on

Certificates of Deposit
Left One Year

Capital Stock and Surplus

$600,000

LAVANT Z. CALKIN, Vice President

J. CLINTON BISHOP, Cashier

HARRY C. LUNDBERG, Ass’t Cashier

ALVA T. EDISON, Ass’t Cashier
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Assets $1572.-83

13

Insurance in Force $66,109 ;0

WILLIAM A WATTS, President

CLAUDE HAMILTON. Vice Pres.
JOHN A. MeKELLAR, Vice Pres

RE! L S. WILSON. Secretary
CLAY H. HOLLISTER. Treasurer

RANSOM E. OLDS, Chairman of Board

Offices:

4th floor Michigan Trust Bldg.,

Grand Rapids, Mic Ran

GREEN & MORRISON, Agency Managers for Michigan

Corstrudive Ruldic Acoounting

This Department of Our Main Office

Prepares Income and Excess Profits
Tax and other Federal Tax

Returns.

Installs General and Cost Account-
ing Systems.

Makes Audits and Investigations for
any purpose desired.

The

Michigan T rust
Company

PEARL AND OTTAWA

Citz. 4271

Bell M 408

Grand Rapids, Michigan

Quick Service Safety Vaults on ground floor
Hours 9 A M. to 5 P. M.

Kent State Bank

Main Office Ottawa Ave.
Facing Monroe

Grand Rapids, Mich.

Capital - - $500,000
Surplus and Profit - $750,000
Resources
11Vi Million Dollars

3 k Per Cent.

Paid on Certificates of Deposit
Do Your Banking by Mall

The Home for Savings

BRANCH OFFICES

Madison Square and Hall Street
West Leonard and Alpine Avenue
Monroe Avenue, near Michigan
East Fulton Street and Diamon . Avenue
Wealthy Street and Lake Drive
Grandville Avenue and B Street
Grandville Avenue and Cordelia Street
Bridge, Lexington and Stocking
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Labor’s Efficiency.

A hopeful development has been the
reports of manufacturers in nearly all
industries of a general improvement
of labor’s efficiency in the last four or
five months. Labor’s inefficiency of a
year ago, combined with its strikes,
its continual demands for more wages
and shorter hours, its general rest-
lessness, was assigned to a score of
different causes, to an after-war let-
down, to the agitation of self-seeking
leaders, to radical ideas, Bolshevist
propaganda, a new philosophy, etc.
Doubtless these elements played their
part, but the main cause was the old-
fashioned familiar cause of demand
exceeding supply. Workers, skilled
or unskilled, efficient or inefficient,
could get jobs without difficulty; they
were under no fear of being laid off;
there was no reason why they should
exert themselves. But with a change
in the situation has come a change in
attitude. It is interesting to notice
that in the trades which have been
depressed, which have gone on part
time or have laid off men, the im-
provement in efficiency has been most
marked. The recent action of the
Pennsylvania Railroad in dropping
12,000 men from its payrolls should
have the effect of bettering the qual-
ity of railway labor generally. In-
creased efficiency will do much to
compensate manufacturers for lower
prices and smaller volume of sales.

Business and the Campaign.

Election day is only twelve weeks
off, yet the presidential campaign is
not occupying as large a place in the
minds of business men as it was a
month ago; in fact, it is not giving
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them as great concern as in most com-
paigns of the past. It is still felt that
the Administration of the next four
years will exert a powerful effect up-
on business, but neither of the great
parties has nominated a man of radi-
cal tendencies; both parties have ad-
opted conservative platforms and
there is no disturbing issue, no green-
back agitation, no free silver contro-
versy, no active proposal for a radi-
cal change in the tariff, no trust-bust-
ing or railroad-baiting utterances.
These are the things that have made
presidential campaigns the night-
mares of business in the past'; these
are the isuses that have brought the
proverbial hesitation in business dur-
ing the months before election. In
the present campaign such issues are
conspicuous by their absence. As
business is under no fear of a radical
administration, it should be under no
fear of the pre-election unsettlement
characteristic of many campaigns of
the past.

Origin of Reciprocal Insurance.

In 1881 six dry goods merchants
were eating luncheon at one table
in the Merchants’ Club, New York
City. The conversation turned on the
difficulty experienced by all of them
in obtaining sufficient fire insurance
to cover the value of their stocks of
merchandise, even when policies were
accepted from companies not finan-
cially very strong and, therefore, pre-
sumably unable to pay dollar for dol-
lar in case of conflagration. Dissat-
isfaction was also expressed that in
formulating rates of premium, little
or no consideration was accorded by

The Joy of Living

The joy of living largely depends upon

the elimination of care and worry.

A Living Trust is a plan that will relieve

you of the care and management of your

estate.

“YOU AND YOURS,” our monthly trust

letter for July, discusses this matter.

We will gladly place you upon our mail-

ing list without charge, upon request.
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FLINT and GRAND RAPIDS

Capital $4,500,000.00, Cumulative Participating
Preferred Stock, 600,000 Shares of Common Stock

OFFICERS:
ALBERT E. MANNING, President

Resigned as Deputy State Banking Commissioner to accept Presidency
of the Corporation.

C. S. MOTT, Vice President
Vice President of General Motors Corporation. President Industrial Savings Bank.
CARROLL F. SWEET, Vice President
Vice President Old National Bank, Grand Rapids.
CLARENCE O. HETCHLER, Secretary
President Ford Sales Company, Flint,

GRANT J. BROWN, Treasurer

Cashier Industrial Savings Bank, Flint.

DIRECTORS:

LEONARD FREEMAN
President Freeman Dairy Co. Direc-
tor Industrial Savings Bank, Flint.

FLOYD ALLEN

President Flint Board of Commerce,
t resident Trojan Laundry, Flint.

W. P. CHRYSLER
Vice President Willys-Overland Co.,
Director Industrial favings Bk., Flint.
FRED J. WEISS

Vice Pres, and Treas. Flint Motor Axle
Co., Director!nd. Savings Bank, Flint.

E. R. MORTON S. A. GRAHAM
Vice President City Bank of Battle Vice President Federal-Commercial
Creek, Mich.

and Savings Bank, Port Huron, Mich.

CHARLES E. TOMS
Cashier American Savings Bank,
Lansing, Mich.

A. C. BLOOMFIELD

Vice President National Union Ba-L.
of Jackson, Midi.

HERBERT E. JOHNSON
President Kalamazoo City Savings
Bank, Kalamazoo, Mich.

DAVID A. WARNER
Travis-Merrick-W arner & Johnson,
Attorneys, Grand Rapids, Mich.

Old National Rank, Grand Rapids, Reéistrar.

R. T. JARVIS & CO., 605K -606 Michigan Trust Building«
Grand Rapids, Michigan.
GENTLEMEN:

Without any obligation on my part, please send me full information

regarding the purchase of Michigan Finance Corporation Preferred and
Common Stock, which is

SOLD for CASH and on the MONTHLY PAYMENT PLAN

Name,

A ddress, _

R.T.JARVIS & COMPANY
Investment Securities

GO05K-GOG Michigan Trust Bldg. Citizens Phone 5433. Bell M. 433
GRAND RAPIDS, - MICHIGAN

Flat Opening

August 4, 1920

E rano RapidsTrust Rdhpany Loose Leaf Devices

GRAND RAPIDS, MICH.
OTTAWA AT FOUNTAIN

We carry in stock and manu- * >
facture all styles and sizes in
Loose Leaf Devices. We sell p
direct to you.

BOTH PHONES 4391
O O SEEAF(

GRAND RAPIDS, MICHIGAN
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the companies to the merchant’s fi-
nancial strength, commercial record
andlmoral hazard or to the discipline,
care, order and cleanliness maintain-
ed in his premises, it being unani-
mously averred that these important
items, as well as such individual precau-
tions as the merchant might be volun-
tarily taking to prevent or extinguish
a fire were altogether neglected fac-
tors in rate-making. One of the mer-
chants present suggested that each
of the six firms represented by the
persons present should then and there
undertake to make his firm responsi-
ble to each of the five others for
$2,000 indemnity in case of loss by
fire to his stock of merchandise. This
was done and a memorandum was
signed by each of the six binding
$2,000 in favor of each of the five
others. In this way each of the six
received $10,000 insurance additional
to that which they were already car-
rying in the public companies. Other
firms learning of this deal, applied to
be admitted to it and thus was ini-
tiated the practice of inter-insurance
or reciprocal insurance in the United
States.

At first the six original firms acted
as a committee on new accessions,
but before long five of the “subscrib-
ers” (as they were designated) were
appointed by the votes of all to be
an advisory committee with power to
admit new subscribers and generally
to control the working of the re-
ciprocal transactions.

From this early gentlemen’s agree-
ment to the present dignified, high
type method of reciprocal insurance

MICHIGAN

are many steps marked by the spirit

of genuine co-operation and good
business sense.
It was early demonstrated that

there must be no joint funds; that the
agreement to insure each other was
several and not joint; that it was a
physical impossibility for each sub-
scriber to sign each policy of insur-
ance as one subscriber when signa-
ture needed was in Europe buying
goods, another in the Adirondicks,
which resulted in each subscriber giv-
ing to a manager, authority to sign
for him. Thus, the manager of the
reciprocal became the attorney-in-fact
for all the subscribers with the lim-

ited power of exchanging insurance
between subscribers and expressly
prohibited from having any joint

funds, capital or stock, but a separate
individual account shall be kept by
the attorney with each subscriber and
open to each subscriber’s inspection.

That there may be no semblence of
a partnership arrangement, it is stip-
ulated in the “subscribers agreement”
which each subscriber signs, that the
attorney-in-fact shall have no power
to make any subscriber jointly liable
with any other subscriber. The in-
tent of the subscriber’s agreement is
for each subscriber to give the attor-
ney-in-fact authority to exchange in-
surance for them with other subscrib-
ers, as provided by the standard re-
ciprocal insurance law on the statute
books of the majority of the states of
the United States which provides for
a definite clean-cut understanding for
the protection of the subscribers in
this co-operative arrangement.
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In order not to “pass the hat” each
time a loss occurs, an annual deposit
is made, based on the premium you
would have to pay annually for the
same protection in the old line com-
panies. This enables prompt pay-
ment of losses, but is not a measure
of the cost. The losses are pro rated
among the policy holders as they oc-
cur in proportion to the annual de-
posit paid and at the end of the policy
year the difference between the ap-
portioned loss and expense and the
annual deposit are the savings which
belong to the policy holder which, for
the past eight years have averaged
50 per cent, in hardware underwriters
and at the present time are running drawer is so much of a temptation to
55 per cent, savings. him that he ought to put a close check

The plan of exchanging indemnity, on his own handling of his own
or of one insuring another, or inter- money.

insurance, or by whatever appellation
you are pleased to call it, has come
to stay. It is an element in the busi-
ness world to be reckoned with. As
a factor in the commercial transac-
tions of our land it has proven both
efficient and bénéficient. It is an
agency through which society is help-
ed to attain that full measure of hap-
piness for which we all strive and as
such is entitled to the same solicitous
care by the Insurance Commissioner,
for its welfare and success, that any
other plan of loss distribution receiv-
es at his hands. Leon D. Nish.

Sometimes a merchant’s money

Bristol Insurance .Agency

“The Agency of Personal Service”

Inspectors and State Agents for Mutual Companies

Savings to Our Policy Holders

On Tornado Insurance 40%
General Mercantile and Shoe Stores 30 to 50%
Drug Stores. Fire and Liability, 36 to 40%
Hardware and Implement Stores, and Dwellings 50%
Garages, Blacksmiths, Harness and Furniture Stores 40%

All Companies licensed to do business in Michigan.

. ! C€| A . It will pay you toi
investigate our proposition. Write us for particulars.

BRISTOL, Manager A. T. MONSON, Secretary

C. N.
FREMONT, MICHIGAN

HAVE YOU A GOOD MEMORY?

THEN REMEMBER THIS NAME:
Michigan Bankers and Merchants Fire Insurance Co.

OF FREMONT, MICHIGAN

THEN REMEMBER THIS ALSO:

That they make you an immediate saving of 25 to 45% on cost of your Fire Insurance.

this advertisement word for word.  If you can’t, read it over until you can.

as well as financially.

STRENGTH

to combat the fire waste.

More than 2,000 property owners
co-operate through the Michigan
Shoe Dealers Mutual Fire Ins. Co.

To date they have received over $60,000

in losses paid, and even larger amounts in dividends and savings,

while the Company has resources even

company.

larger than average stock

Associated with the Michigan Shoe Dealers are ten other

Mutual and Stock Companies for reinsurance purposes, so that we can

write a policy for $15.000 if wanted.

We write insurance on all kinds

of Mercantile Stocks, Buildings and Fixtures at 30% present dividend

saving.

Michigan Shoe Dealers Mutual Fire Insurance Company

Main Office:
ALBERT MURRAY Pres.

FREMONT, MICHIGAN

GEORGE BODE, Sec'y

Repeat
It will help you mentally

Wm. N. SENF, Secretary.

The Grand Rapids Merchants Mutual
Fire Insurance Co.

STRICTLY MUTUAL

Operated foi benefit oi members only.
Endorsed by The Michigan Retail Dry Goods Association.
Issues policies in amounts up to $15,000.

Associated with several million dollar companies.

Offices: 319-320 Houseman Bldg.  Grand Rapids, Michigan



RINGS A NEW NOTE.

Proctor & Gamble Episode Sounds
Warning To Wholesaler.

Kansas City, Aug. 3—While the ac-
tion oi P. & seems to have definite-
ly marked and brought into bold re-
lief the line of cleavage between the
jobber and the manufacturer, and
while to-day it stands with P. & G. on
the one side and practically all other
manufacturers on the other side, yet
it does not mean that all differences
are wiped out or that perfect satis-
faction reigns supreme on either side.
It merely signifies that a crisis was
reached and it was necessary for the
manufacturer and the jobber to take
a stand and take it quickly. We must
bear in mind that neither the jobber
nor the manufacturer is posing as an
instrument of celestial mercy. We
are both still human and possessed
more or less with selfishness mingled
with sordid avarice. The attempts to
upset the traditions of years and elim-
inate the jobber bappens to make for

a mutual cause, and small.;r differ-
cnees arc forgotten in the greater
fight for principle. That we are
brougrht closer together  however.

serve:s to open the avenues oif greater
freed«Dm ot expression if not of
thought which may result in a much
better understanding in the future.

1 have taken the opportunity to
draw out inside information front va-
rious manufacturers as relates to mat-
ters which may be talked over and
discussed among themselves, but
which perhaps have hitherto been
concealed from the jobbers.

1 wanted to know, first, if there was
anywhere a fly in the ointment, a sore
spot or a criticism which might reflect
upon the loyalty of the jobber or pre-
vent him from giving the proper ser-
vice while asking the proper protec-
tion. If there were any wrinkles, 1
wanted to see if they could not be
ironed out. 1 had in mind upon our
side that nationally advertised brands
which represent a large volume of our
business were handled upon a margin
set or granted by the manufacturer
and which in .many instances was in-
sufficient and caused a continual and
running tire of correspondence, ap-
peal and demand for better profits
which was bound to fester and leave
its sting and which rankled on both
sides. | had in mind the sliding scale,
deals or schemes and non-profit pav-
ing free goods, as well as proper pro-
tection through a guaranteed price
against decline.

But the manufacturers looked at the
thing from another and perhaps a
broader angle. They say that the sud-
den action of P. & G. brought before
them instantly and pertinently the
question: Is the wholesale grocer the
proper channel for the distribution
Ol nationally advertised goods? And
that they had decided in the affirma-
tive did not mean that the jobber was
declared 100 per cent, pure nor that
he had not his failings and his short-
comings from their viewpoint.

In giving due credit and in many
instances due profit consideration to
the service of the jobber, they point
to the fact that they must create a
demand from the consumer before
they can hope to reach the ear of the
jobber or the retailer unless at the
heavy expense of guaranteed sale
which, without advertising, usually re-
sults disastrously. They say that the
jobber is wont to point to and severe-
ly criticise the heavy outlay for ad-
vertising when, as a matter of dem-
onstration and fact, national adver-
tising is the only medium yet devised
to create a national demand and build
up and protect their business.

-ou may as well know and prob-
ably do know that back in the minds
of practically all these manufacturers,
no matter how loyal they mav be to
you. there lurks the haunting thought
that the jobber is not four-square with
them.  This is the inside | spoke
about. Manufacturers f nationally
advertised goods claim that they have
not alone discovered, produced and
perfected the goods and kept them up
to standard, but by their aggressive
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advertising and through the work of
specialty men and house to house can-
vass they have educated the people
to use their product and thus have
provided many profitable items to the
Jobbers’ stocks hitherto unknown.

The manufacturers claim they are
builders and that they keep abreast
of the times in discovery and produc-
tion, making two blades of grass grow
where one grew before. And then
they come iIn competition with the
jobber himself. They have made
something, only to find it counterfeit-
ed. I hey produce and popularize
corn flakes, for instance, only to have
the jobber put in his private label.
lhey perfect a flavored mixture, es-
tablish a trademark and educate the
people to buy syrups in tins, and the
Jjobber fights them with a private
brand. I hey make a market for their
special package of rolled oats, and the
jobber bends his energies to fill the
demand thus created with ‘lones’
Pride.

lo combat these private brands it
costs the manufacturing heavily.
Knowing that none of his goods is
going out when a private brand can
be sold he is driven to close covering
of territory with specialty men and
more intensive advertising in order to
get an even break. He is asked to co-
operate with the jobber, to use the
jobber as an exclusive distributing
medium and pay him an increased
margin of profit to meet the higher
cost of doing business, only to find
this same jobber taking orders for
factory lines while his salesmen are
instructed to push the sale of his own
label.

And therein, in the minds of the
manufacturer, pops the question, is it
fair:  And in view of the fact that the
elimination of the jobber is brought
to test they hesitate no longer to ask
the question openly, and it requires an
answer. It prompts discussion of
private labels, and it is conceded that
private labels, judiciously used have
been the salvation of many wholesale
grocers. Those who have a manufac-
turing department and who take the
raw materials and mill them and make
them into finished products for pri-
vate label have an equal standing with
any other manufacturer. The mer-
chant who scours the markets of the
world in the great field of canned
goods and puts them under private
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label has performed a real service for
the people in assembling the pick of
the crop at the lowest price incident
to quality. There is no tenable argu-
ment against private labels as such.
They are here to stay.

But when they touch the advertised
cereals, or soaps, or syrups, for in-
stance, and all those items of which
you are mere distributors, you are
placed in the paradoxical position of
seeking the loyal support from the
originators on the one hand and put-
ting your private label in direct com-
petition on the other. With your
private label you seek to tear down
and replace the very goods which you
are asking the manufacturer to mar-
ket through your hands. Though your
intention may not be such, that at
least is the net result.

And therein lies a danger which is
now forced upon you for serious con-
sideration. Can you overdo the priv-
ate label to your own disadvantage
and can you expect permanent and
close co-operation on the part of the
producer when you grant him scant
or half-way or half hearted assistance
on your part?

I know how important private la-
bels are. | know their value and their
worth to the wholesale grocers. |
have always been strong for them,
but the question is, is there not a
field in which private labels on cer-
tain articles do more harm than good
and that by invading such field with
a purely local and individual brand are
you not merely pandering to pride and
saving at the spigot only to lose
eventually at the bunghole?

It is more than probable that with
the elimination of private labels on
certain lines profits on such com-
modities would be better and there
would be no question now or in the

future of going direct to the retail
trade, while, on the other hand, if
manufacturers continually find that

those upon whom they depend for dis-
tribution are more or less surrepti-
ously carrying a side line under their
own brands and fighting for it they
not only face a fight with the manu-
facturer who goes direct to the retail
trade but they are forced to prose-
cute the war with a disorganized and
disloyal contingent which weakens
naturally the morale of their entire
forces.

This, then, is the fly in the ointment
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with the specialty manufacturers.
They have been berated and their
specialty men have been scoffed at,
which in my opinion is unjust and un-
called for simply because the whole-
sale grocer does not wear a halo, or,
if he does, it’s badly frayed, and there
are just as many holes in his armor
as there are in the other fellow’s.

| know manufacturers who appar-
ently most willingly and thankfully ac-
cept orders for private labels—yes, in
fact, knowing the conditions of trade
and the desires of the buyer they put
themselves in the position of solicit-
ing private brand business when as a
matter of fact they are advertising
and pushing their own brands upon
which they must depend for the suc-
cess of their business, and while they
take such orders they do it with a

mental reservation and a nastv
thought back in their minds that
wouldn’t look well in print, and it

may be that if you long continue to
slumber in your fancied security you
will eventually wake up to find your-
selves completely lost, and in that dis-
tant and azure tinted horizon of life
which is called the future you may
be able to distinguish nothing except
a billious yellow. Harry S. Sloan,

Secretary Missouri River Whole-
sale Grocers’ Association.

The Pioneer of Progress.

The tin can, past his period of use-
fulness, is not a lovely thing to look
upon. He is a frequenter of ash cans
and dump heaps. Yet he marks the
trail of modern American progress.

As the whitened bones of the bison
glisten in the prairie sun to mark the
hazardous course that Empire took
across the plains in the ’40’, so do
the mounds of battered and rusty tin
cans mark the course of armies and
explorers. Through the Sahara and
along the Great Wall informal heaps
of him glitter a mute record of trade
victories. It means that enlighten-»
ment has come to our heathen brother
in the form of a well known brand
of coal oil or that an effort has been
made to reach the inner recesses of
his soul with an old and reliable make
of pork and beans.

taking the etoutof
COCO "NUT

The “a” wasn’t very
important so we left
it out.

But the milk, THAT

was different.

The

milk’s the thing that makes
Baker’s Fresh Grated Coconut

Baker’s Dry Shred
Coconut—the old-
fashioned s?gar-
cured kind is also
sold—in paper
cartons.

cakes,
other coconut purposes.
left THAT in.

candies,

an unusual coconut for pies,
and many
So we

Keep in mind, when you think or
talk of Baker’s Fresh Grated Coconut,
that the milk in the can is the same
that wise, old Mother Nature put into
the nut.

THE FRANKLIN BAKER COMPANY

Philadelphia, Pa,
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Repack Fruits
In EM CQO Dishes

RETAILER in a middle west city was repack-

Ing cherries in small boxes. He couldnt sell
them in bags and they made a poor display in the
baskets in which they reached him. The berry
boxes cost him a cent apiece.

An EMCO salesman showed him how to display
the cherries in a Mammoth EMCO Dish, and to
package them for sale in smaller EMCQO Dishes.
He made a dazzling fruit window and sold oodles
of cherries. He cut his cost for packaging to a
fraction of a cent and every package had an ap-
pearance of distinction and quality.

‘Tve put up lard and hamburger in butter dishes for 20 years,” the. retailer
said, “but it never occurred to me to use ’em for fruit.”

Has it occurred to you?
Ask your jobber salesman

Escanaba Manufacturing Company

MANUFACTURERS
Escanaba, Michigan

EMCO Clothespins EMCO Toothpicks EMCO Plates
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FANCY GOODS

Michigan Retail Dr% Goods Association.
President—D. M. Christian. Owosso.

First Vice-President—George J. Dratz,
Muskegon. .

Second Vice-President—H. G. Wend-
land, Bay City.

Secretary-Treasurer—J. W. Knapp,
Lansing.

Planning For the Saginaw Conven-
tion.

Lansing, Aug. 3—The next conven-
tion of the Michigan Retail Dry
Goods Association will be held at the
Burt auditoriufh. Saginaw, September
14 and 15. The directors of our As-
sociation held a meeting last week
preliminary to the making out of the
program and a nominating committee,
consisting of C. O. Sprowl, Lansing;
W. J. Dancer. Stockbridge; E. F.
Blake, Middleville; F. G. Wendland,
Bay City; and D. W. Goodnow, How-
ell was selected to prepare a list of
candidates to be voted for by our
members for officers and directors for
the ensuing year. The recommenda-
tions of the nominating committee
will be given you within a few days,
as our rules require the list recom-
mended by the nominating committee
to be furnished to our members at
least thirty days previous to the con-
vention.

In the meantime, Mr. Knapp, chair-
man of the programme committee, is
very desirous of receiving suggestions
from any of our members regarding
the names of persons whom they de-
sire to have appear on the program,
also subjects which they wish to have
discussed. Please do not overlook
this and send in your recommenda-
tions as soon as possible. They will
be given careful consideration.

Our members will remember the
case handled by the Michigan Retail
Dry Goods Association in behalf of
D. W. Robinson, of Alma, last year,
and the results which were obtained
in the Gratiot County Circuit Court
in the shoplifting case of the People
vs Miss Spencer. Shortly after this
case was disposed of, A. J. Larsen, of
Hastings, referred to me a difficulty
which he was having with a person
who had run a large account at his
store and who by threats demanded
that he should send her a receipted
statement of the account.

This was another case of black-
mailing and | gave my personal at-
tention to the matter and had an in-
terview with the young woman. She
was a little defiant at first, but finally
retracted and agreed to settle. A let-
ter received from Mr. Larsen to-day
states that the account has been set-
tled entirely to his satisfaction and
he expresses his sincere thanks for
the service rendered. This is men-
tioned here merely for the purpose of
calling the attention of our members
to the fact that | stand ready at any
time to take uo matters of this kind
where our members have been un-
justly accused.

I am glad to report that our mem-
bership is constantly increasing. We
now have 316 members.

Jason E. Hammond,

Manager, Michigan Retail Dry
Goods Association.

Delivery Costs High in Dry Goods
Trade.

It costs from 542 to 30 cents for a
store to deliver a package to a cus-
tomer, according to the answers re-
ceived from a questionnaire sent out

DRY GOODS,
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by the National Retail Dry Goods As-
sociation to its members. Thirty-
three stores were asked how much it
cost them. These stores,' each of
which does a business of more than
$1,000,000 annually, gathered their
statistics and sent in the results to
the Bureau of Research and Informa-
tion of the association. The result,
as shown by the Bureau in a chart it
has prepared, indicates that for 15 of
the 33 stores, the cost of delivery per
package is 12 to 15 cents. For eight
of them the cost is 15 to 18 cents. It
cost four stores less than 10 cents
to deliver a package, two it cost 10
tol2 cents, two 18 to 25, and two more
than 25 cents.

The stores in the list were repre-
sentative of all sections of the coun-
try. The statistics, it was pointed
out, show the result of careful ac-
counting, and include practically every
expense connected with the delivery
of the package, such as the package
collector’s wages, shipping depart-
ment wages, etc. These stores which
show a per package cost of less than
10 cents, however, did not include in
their reckoning such items as rental.

Under the heading of “remarks” a
store in California indicated that fur-
niture delivery cost $1. Several stores
reported the use of a parcel delivery
service. A Maryland store put its fur-
niture delivery cost at 32 cents, and
an Ohio store specified the same cost
as $1.05. A store in Massachusetts ex-
plained that an outside delivery serv-
ice was used at a cost of one-half of
one per cent, of the volume of busi-
ness. A New York store stated that
its delivery cost of 16.8 cents repre-
sented all expense from counter to
customer with all departments charg-
ed proportionately.

The full list of items included in de-
livery expense is given as follows:
Package collector’s ‘wages, shipping
department wages, freight and express
out and return, postage and parcels,
special messengers, C. O. D. collec-
tion charges, packing supplies, gaso-
line, oil and grease, electric current,
depreciation on vehicles and liability,
garage rental and interest, repairs and
replacements to shipping room fix-
tures, delivery service purchased, dam-
age and loss on paskages, uniforms,
bonds (safety and fidelity), and re-
pairs to equipment.

Many Woolen Looms Not Now in
Use.

The report of the Bureau of Census
of the Department of Commerce on
active and idle wool machinery as of
July 1, taken from the reports of 908
manufacturers, shows the percentage
of idle looms, cards, combs and spin-
ning spindles at its highest point for
the year. Except in the rug and car-

TRADESMAN

pet division, there is also a marked
falling off in the number of machines
on double shift.

In the looms classified as wider than
56-inch reed space, the figures for
July 1 show that 26,021 wer idle, or
425 per cent, of the country’s total.
On June 1 only 26.8 per cent, were
idle; on May 1 the percentage was
15.2 per cent. The highest point of
production was in February, when but
12.2 per cent, were idle. The April 1
report showed the fullest operation on
looms of 50-inch space and less, when
16.9 per cent, were idle. The percent-
age for July 1 was 32.3.

Carpet and rug looms have grown
in idleness from 27.7 per cent, on
March 1 to 32.1 per cent, for July 1
Other percentages of idle machinery
for that date were sets of cards, 38
per cent.; combs, 35 per cent.; wool-
en spindles, 32.7 per cent. More than
double the number of worsted spindles
were reported idle last month than
the month before, when but 14.2 per
cent, were not working. The high
mark in production in worsted spin-
ning was reached in April and May,
when only 7 per cent, of the machin-
ery was idle.

Only 667 wide looms were reported
on double shift in July. Worsted and
woolen spindles on double shift drop-
ped from 195,488 to 160,008 and from
134,051 to 99,312, respectively, during
the months of June and July.

A merchant who is satisfied with
himself or with his clerks is too easily
satisfied. He is not looking for
chances to improve himself or his
force.
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We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children,
especially adapted to the general
store trade. Trial order solicited.

CORL-KNOTT COMPANY,

Comer Commerce Ave. and
Island St
Grand Rapids, Mich.

tit mxpatertomet
T he Economy Garment"*

Michigan Motor Garment Co.
Greenville, Mich.
4 Factories—8 Branches

SCHOOL DAYS wil[ soon be here

Get in touch with us for

BOYS" PANTS

Long Line

Right Prices*

Special Values

Don't Wait for the Bells to Ring

Thuniel f mPatton & C'ompany

GRAND RAPIDS
The Men's Furnishing Goods House of Michigan
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36 In. Cottons |

W\E have 36 in. Unbleached Cotton in stock at 187¢c, |

197c¢, 23~¢c, 24%c, 25~¢c, 26”c.

36 in. Bleached numbers from 25c up.

These are for spot delivery.

J Quality Merchandise—Right Price»—Prompt Service

| Paul Steketee & Sons |

I WHOLESALE DRY GOODS

GRAND RAPIDS, MICH. |
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It Is Foolish To Cry Before We Are
Hurt.

Grandville, Aug. 3—There is such a
tiling as crying before one is hurt.

This may save one from unneces-
sary punishment, perhaps, as in the
case of the disobedient child who suf-
fers under parental punishment.

The "y *hat has gone out over the
land about deserted farms, the rush
to the city endangering the urban do-
mestic conditions, has, in a measure,
fallen innocous, the reason being that
this outcry was in a measure prema-
ture, although well meant, and sound-
ed a warning not unnecessary, per-
haps, for the well being of the com-
munity.

There are deserted farms in Mich-
Igan. 1 his fact may be conceded and
still not give cause for alarm.

There never was a time in the his-
tory of the State when there were no
deserted farms. These have been
abandoned for the betterment of the
owners, nor has it alway been the
lure of high wages in the cities which
has brought about such a condition.

Many of the "men who have aban-
doned lands in different parts of a
State that is one of the best in the
whole Union are not anxiously stam-
peding to town in order to better
their fortunes. On the contrary, they
have dropped out of the farming busi-
ness from force of habit.

Simply shiftlessness has depleted
many country places. However, this
is nothing new, nothing to alarm the
most timid citizen, since we have had
this sort of tillers of the soil since
time began.

Many of the abandoned farms of
Michigan were never thoroughlywork-
ed never brought to a high state of
productivity, the occupants living from
hand to mouth, never constituting a
factor in the production of foodstuffs
for the feeding of the teeming mil-
lions in our cities. It is such as these
who have abandoned the pieces of
land denominated farms and are
roaming hither and yon, doing a few
days. work here and there, mere
floating inhabitants, who count very
little_in the farming or any other com-
munity.

There are thousands of acres lying
fallow which, once under the plow of
a real farmer, have the making of
splendid farms. It is, perhaps, a
source of wonder that these at pres-
ent unfertile acres are allowed to re-
main untilled when so many needy
men and women might be making for
themselves homes thereon.

The fear has been expressed that
our farming community was being de-
pleted to fill the ranks of city work-
ers because of the large wage to be
obtained. No doubt there has been
real cause for this fear, and yet an
investigation will disclose the fact
that no real farmer has given up his
splendid farm home to become a com-
mon laborer in a city factory.

A gentleman from upstate informs
the writer that crop prospects are
something unprecedented in years,
and that politics are taboo because of
the enormous crops in sight. The
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farmers are elated; they are not only
paying expenses, but making more
money than has been their lot in many
years.

This talk about the hard lot of the
agriculturist is mere moonshine, the
piffle of irresponsible garblers of the
truth. There is not a more depend-
able and independent occupation on
earth than that of the farmer, some
newspapers and agriultural journals
to the contrary notwithstanding.

All the lands capable of affording
paying crops are not made available
as they should be, ydt the danger of
starvation in the cities of our State
is too remote for consideration.

W hat the future mag hold out to
the tiller of the soil nobody can fore-
see, but the present outlook is the
best in years. Abundant crops are
one of the sureties of national pros-
perity. We know now that the sugar
situation is easing up, and those who
have bought heavily of this article of
commerce, expecting to profit by
large degree in the immediate future,
may be glad to get shut of their hold-
ings at perhaps less than cost price.
The prospect for wunusually large
sugar output was never better.

It is the same with almost every
product of the soil, which is a cer-
tain guarantee of enough for all in the
future. With abundant crops the re-
tail merchants of the country may
well feel a certain elation, since that
which benefits the producer is sure to
redound to the too often maligned
middleman.

Abandoned farms speak ill for the
prosperity of the Nation!

And the fact that many farms are
untilled this year has been dinned
into the ears of the public until it has
become a fearsome bogy which it may
take considerable evidence to the con-
trary to eradicate.

The eradication of that idea, how-
ever, is on the way. A more opti-
mistic feeling is abroad in the land.
Five dollar potatoes, and 30 cent
sugar were something of a menace,
serving to fill the ordinary house-
holder with alarm. The farmers, how-
ever, are coming to the rescue in
splendid form, and the night of des-
pair that was being so fearfully fore-
casted is fast giving way to a broad
sunlight of immense harvests which
give cheer to the downcast, bringing
smiles to the heads of families who
had a premonition that dire calamity
was but a short way off.

There is no place for the calamity
prophet in a land of plenty.

That this is to be truly a land of
plenty after the crops are harvested
Is abundantly in evidence, so that no
longer need the citizen who depends
on his day’ labor for a subsistence
feel afraid to face the future with a
brave and smiling face.

Old Timer.

Selling plans and schemes go a long
way to make people think of your
store as the real live wire of its kind
in your town. Keep something doing
so you won’t be forgotten.
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Michigan Poultry, Butter and Egg Asso-
) ciation.

President—J. W. Lyons, Jackson.
t\/,tlce-Pre5|dent—Patr|ck Hurley, De-
roit.

Secretary and Treasurer—D. A. Bent
ley, Saginaw.

Executive Committee—F. A. Johnson.
Detroit; H. L. Williams, Howell; C. J.
Chandler, Detroit.

Why Growing Pigs Are Not Genuine
Epicures.

A Tennyson votary called his pig
Maud because it “came into the gar-
den” so. He was evidently a cousin
of the man who called his favorite hen
Macduff, and, on being asked why,
quoted Shakespeare as his reason:
“Lay on, Macduff, and damn’d be him
that first cries, ‘Hold, enough!””

A friend of mine in Charlotte was
surprised one morning to find one of
his neighbor’s pigs in his garden,
though the gate was closed and no
hole could be found in the fence. On
being chased, the porker revealed his
entering place: a hollow log that
formed part of the foundation of the
fence.

Being a humorist, my friend at once
saw his chance to have some fun with
piggie. He managed to fix the fence
in such a: way that both ends of the
log were outside the garden. The
surprise and growing bewilderment of
the intruder when he found himself
again and again outside were most
comical. A movie reel showing it
would have made the man’s fortune.

There are good reasons why pigs
come into the garden so; they are
crazy for greens—as crazy as wood-
chucks or cows; and gardens, of
course, furnish the juciest of greens.
It has long been known that hogs
prosper particularly well in pastures,
but it is only lately that the farmers
who raise swine have come to realize
fully that, next to milk or buttermilk
and corn, greens are of prime impor-
tane as fodder because they abound
in the growth-promoting vitamines.

Three times a day | go down to the
garden and bring up an armful of
greens—succulent weeds, corn suck-
ers, or anything else not needed by
the family—and throw thtem before
our two-colored piggies, Sambo and
Jumbo. You have heard that “pigs is
pigs” and maybe you think that, so
far as porkers are concerned, “greens
is greens.” As a matter of fact, pigs
differ in matters of taste individually.
Two years age we had a pampered
white pig which ostentatiously pre-
ferred white clover blososms to every-
thing else. We used to pick huge
bunches of these blossoms for him,
our visitors helping. He gave me
visions of a new brand of hams and
bacon surpassing the best now in the
market. “Clover Blossom Pork Prod-
ucts Company”—how would that do
for a firm name? I'll make you a
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present of the name if you will send
me samples.

Jumbo and Sambo are less fastidious
and less partial to white clover, but
they have their preferences all the
same, and when | throw an armful of
weeds into their pen | know exactly
which ones they will eat first. | am a
little worried about their indifference
to suckers, for, when the corn ripens,
stalks will be the bulk of their food
—a most economic fodder. I’ll have
to starve them a day to make them
realize how delectable corn stalks are
for pigs.

In their drink Sambo and Jumbo are
quite as fastidious as in their fodder.
They like to have the children pour
bottles of cold water on their backs on
hot afternoons, but for water internal-
ly—though they were born in a pro-
hibition state—they have little use—
unless it is well flavored. If the
trough is filled with plain water they
poke their snouts in it, make bubbles,
and, with a disgusted look, pass on
to the corn | have scattered about in
the grass for them. If the water is
flavored with scalded cereals they
drink some of it slowly; if with plenty
of milk or boiled meat from the soup
kettle, they drink it eagerly. If | gave
them a pail of cream | am quite sure
it would vanish in considerably less
than no time.

Are pigs epicures? In Oregon, as a
boy, | used to gather the windfalls
in the orchard in a basket and throw
them over the fence. Did the pigs
fall upon the apples and devour them,
one after the other? Not a bit of it!
They nosed them over, bit them in
two, until they found the ripest and
sweetest, which they ate; whereupon
they gave their attention to the in-
ferior ones.

That is not the way with the genu-
ine epicure. He keeps the best for
the end; sweets and dainties he re-
serves for the dessert. Nor does he
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ever overeat, as pigs do every time
they get a chance. As | have said
else where: “A true epicure would no
more dull the edge of his appetite for
future pleasures of the table by over-
indulgence in food or drink than a
barber would think of whittling
kindling wood with his razor.” As
Horace Fletcher remarked: “An
epicurean cannot be a glutton. There
may be gluttons who are less glut-
tonous than other gluttons, but epi-
curism is like politeness and cleanli-
ness and is the certain mark of gen-
tility.”

Never was a philosopher more mis-
represented and maligned than Epi-
curus. It may not be too late to come
to his rescue, as he died only two
centuries more than 2,000 years ago.
In these years, to be sure, slanderous
misconceptions have become so firmly
intrenched that it will probably take
another 2,200 years to rout them.
Wordsworth voices the general view
when he refers to epicureans who
yield up their souls to a voluptuous
unconcern;” while the dictionaries in-
dulge in nonsensical talk about epi-
cures as “given to indulgence in sen-
sual pleasures,” or as “pursuing the
pleasures of sense as the chief good.”

There are plenty of persons who do
that sort of thing; but they are not
followers of Epicurus. He expressly
and emphatically preached the simple
life, warning his disciples to abstain
from sensual indulgence, so as not to
impair their health or dull the edge of
refined enjoyment. True, he taught
that pleasure is the chief good, but he
also preached that pleasures which
have evil consequences should be
rigidly avoided, and this avoidance
constitutes, in his doctrine, the great-
est of all virtues. He taught, also,
that mental pleasures are more in-
tense than the pleasures of the body.
Don’t forget that!

Decidedly no! Sambo and Jumbo,
with all their subtle and stubborn
preferences in the matter of fruit,
greens and drink, are not genuine epi-
cures, and that makes them seem quite
human, for most humans are not epi-
cures, either. Henry T. Finck.

Support the Party and Not the Man.

Grandville, Aug. 3—This is not to
be a non partisan year.

We have had such years but this is
not one of them, and it is quite to
the point that we need more of par-
tisan vigor and less of this voting-for
the best man without regard to said
man’s political affiliatins.

The greatest names in American
history are of men who have been de-
cidedly nartisan. Parties are organiz-
ed for the purpose of forwarding cer-
tain principles of government calcu-
lated to advance the best interests of
the people. It need not be discussed
that one party is all wrong and the
other all right, and yet if we go at it
blindly, voting in this man of one
party, that man of anther, we elect
a conglomeration of both, which is
sure to retard the carrying out of the
principles of either, wherefore we clog
the forces of government and get no-
where.

Parties are as necessary as men.
No republic could long exist on a
strictly non-partisan basis. Milk and
water policies are not the ones that
expedite the affairs of government, or
advance the interests of the common
people.

..c have had political parties since
the organization of the government.
It is simply non supposable that we
ahs a nation shall or can exist without
them.
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How often we hear the expression.
“l am not a party man; | vote for
the best man, no matter whether he
belongs to my party or not.”” At
which the speaker swells out with an
honest pride, evidently seeking to im-
press his listeners with the idea that
he is something better than a mere
party voter. But is he?

\\ hat sort of a government would
this be without party alignment? Who
would care to even go to the polls and
vote if there was no party organiza-
tin?  Very few. It requires party in-
terest to bring out the voter without
it less than half the registered voters
would ever go to the polls. Of what
use, since there is no high principle
at stake? All one-sided anyhow. A
dozen votes to a precinct would count
as well as a thousand.

Is that the sort of policy we wish
upon our country?

Party lines are wusually strictly
drawn during National elections and
it is well that this is so. Without

party organization there would have
been no United States after 1861.

The greatest good to the Republic
has been given it by parties rather
than by men.

Abraham Lincoln was a party man.
He was the nominee of the young
Free Soil party of the sixties and car-
ried into execution the virile principles
of a party that did not believe a state
was above the Nation. Free soil, free
men and Fremont, had been the battle
cry of the young anti-slavery party,
and through that organization and not
through the efforts of a single man
was the victory for Union and free-
dom won.

There is no stigma attached to vot-
ing a straight party ticket. An inde-
pendent voter sometimes makes his
mark on the National chess board.
More often, however, he is likely to
put his foot in it, making a mess of
it that is even worse than the one he
essayed to dissipate.

Instead of the oft heard remark, “I
vote for the man, not for the party,”
it would be much more to the point
to vote for principles, not men.

Our political history demonstrates
beyond contradiction the fact that no
man is greater than his party. How
long is the line of individual failures
to make himself bigger than the or-
ganization to which he belonged.
Among those who failed to win a
coveted personal triumph are some of
the %reat names in the history of the
republic.

History tells how lamentably good
old Horace Greeley failed when he
essayed the role of a greater man than
his party. Andrew Johnson was an-
other. In later times we note the mis-
taken idea of Roosevelt that he could
win for himself the crown of ever-
lasting glory by becoming President
without his party behind him.

No man is greater than his party,
and it stands to reason that this
should be so. Parties are organized
for the purpose of carrying into leg-
islative enactment certain principles
that seem to the members of the party
necessary to the best interests of the
Nation. Mistaken ideas sometimes
creep in, yet there is much that is
good in every party, and the country
iIs on a safe foundation when the peo-
ple divide on questions of state, align-
ing themselves into two political
camps.

This year is not to prove an excep-
tion to others. Two great political
parties are to line ulp and fight it out
on the newer so-called problems that
have become uppermost since the
world war. These questions are of
the utmost moment, and a mere inde-
pendent voter can have no choice but
to become a partisan for the time be-
ing and vote a party and not a per-
sonal ticket. Old Timer.
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Suggestions In Regard To Cash and

Credits.
t\ ritten for the Tradesman.
A Western Michigan hardware

dealer tells a story about two travel-
ing men meeting in an hotel lobby.
thin

“Oh. 1 say." exclaimed the
traveling man, "How’ Smith, the
cash and carry merchant, getting
along?”

“He went broke,” said the stout
traveling man, shortly.

"\\ hat was the matter? Wasn’t the

cash and carry stunt popular?”

"It wasn’t that,” exclaimed the stout
traveling man, "but the costs of deliv-
ery were to heavy and he accumulat-
ed too many bad accounts.”

lhe hardware man referred to likes
to tell the story because it illustrates
a point he is fond of making—that
"cash only” is a slogan very hard to
adhere to. More than that, he argues
that the merchant with determination
enough to stick to the "cash only”
program possess the capacity to han-
dle a credit business efficiently and
successfully; and, hence, does not
have to adopt the cash system to pro-
tect himself.

| have read in the past ten or fifteen
years of a great main* instances of
the cash system being adopted. In
most instances the narrative of the
merchant’s experience with the sys-
tem ended with his announcement of
its adoption, which was quoted in full.
The story went no further than that,
and failed to state whether, after two,
three, five or ten years’ experience,
the merchant was still adhering relig-
ously to the cash system and making
a go of it

I have in my experience as a cus-
tomer discovered, however, that in
quite a few instances the cash only
rule has been relaxed for the favored
and supposedly "good” customer; and
that in others it was merely establish-
ed in order to give the merchant a
pretext for insisting on spot cash
with certain customers whose credit
was hardly of a sort to be welcomed.
I know some instances where the
cash system is almost rigidly adhered
to, with advantage; and others where
the credit system is so capably han-
dled and closely watched as to be as
safe and effective as cash.

As a matter of fact, a system, how-
ever pretty in theory, cannot save a
merchant who has not the capacity to
save himself. Ninety per cent, of the
business of the United States, prob-
ably, is done on credit. The country
itself is the hugest borrower of all,
and the safest credit customer upon

whom to stake our faith. Credit we
will always have so long as human na-
ture is what it is.

The one person who stands to bene-
ht most from the cash system is the
individual customer—paticularly the
city wage-earner, who, under existing
conditions, is prone to anticipate his
earnings by his spendings. A cam-
paign designed to educate the public
to the wisdom—from the individual’s
point of view—of paying cash for cur-
rent expenses, might do a lot to ob-
viate bad debts.

In the hardware business credit is
not invariable, but it is almost in-
evitable. The easy-going hardware
dealer still grants credit in the old,
careless way; and handles his collec-
tions as systematically as did the mer-
chant of 30 or 40 years ago. But
there is growing up a generation of
hardware dealers who realize the un-
fairness, alike to the customer and to
the merchant, of unlimited, indeter-
minate credits and the advantage to
both buyer and seller of a clear-cut
understanding as to the terms of set-
tlement.

An important thing, to begin with,
is to inculcate the cash idea. Always
ask for cash, expect cash, and act
as if you were accustomed to receive
cash.

The old-style merchant had an in-
variable formula after wrapping up
a parcel: “Shall | charge it?” But the
modern merchant says: “A dollar-
fil'feen, please,” and puts it up to the
customer to ask for credit if he wants
it.

This new attitude means, for the
average merchant, a great deal more
in the way of ready cash than might
be imagined. It trains the public in
the cash idea; and gets people out of
the way of expecting credit as a mat-
ter of course. A great many people
handled in this way, will pay cash,
and will develop the habit of paying

cash. This makes for clean, profitable
business, and reduces the overhead
items of bad debts and book-keeping
expense.

There are, however, cases where
credit will be asked. These calls for
credit have, perhaps, not been so
numerous in recent years, when in

the words of one commentator “every-
body* seemed to have money.” But
if a period of downward readjust-
ment comes, as it may, there will be
a greater demand for retail credit;
in which event it behooves the hard-
ware dealer to watch more closely
than he has been doing his credits
and collections.

A great many bad accounts will be
prevented by a little care in the grant-
ing of credits in the first place. Never
treat a charge account as something
to which the customer is entitled as

a matter of course. Rather, adopt
the attitude that it is a privilege ex-
tended to the financially worthy cus-
tomer involving, in return, certain
responsibilities in the way of frank
disclosure of information and prompt
settlement.
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The hardware dealer, trained by
years of experience, would not dream
of walking into the bank where he is
well known and has dealt for years
and demanding a loan of, say, $500,
as a matter of right. No; he ex-
pects to have to disclose why he
wants the loan, how he expects to
use it, and the vital details of his
financial position. If the individual
customer of the retail store were
trained to approach the matter of
credit from the same angle, his new
attitude of mind would benefit no one
so much as himself. Unfortunately,
relatively few individuals seeking re-
tail credit look at it in a practical way.

If you are to extend credit, you
should know something about your
customer. Steady customers you, of
course, know pretty well; there are
many to whom you would extend
credit without batting an eyelash. It
will pay you, however, not to take
chances with strangers. You ought
to have some idea as to the extent of
your customer’s assets, the sort of
job he has, the wages he makes,
where he works, whether he is steady
and dependable, married or single, a
householder or a tenant, and whether
he is on the books of other merchants
more than he should be. Dead beats
for instance, move from one store to
another until they have exhausted a
town; then they move on to the next
town, leaving their debts behind them.

Some retailers have blank forms
printed with spaces for the required
information and frankly invite the
credit customer to fill in these forms
before credit is granted. The aver-
age merchant, however, does not like
to offend a potential customer. It is
no difficult matter, however, to ask
a few tactful questions and secure in-
formation that can be checked up by
subsequent enquiry. | know one mer-
chant who never refuses credit for a
small amount, but invariably assures
himself of the customer’s status be-
fore allowing the account to grow
larger. Another man if a newcomer
asks credit secures the name of his
employer or of some other local mer-
chant with whom he has dealt, and
“tips the wink” to a clerk who uses
the telephone. If telephone enquiry
shows the customer a good credit,
then the account goes on the books;
if not, it is refused.

In this connection it is helpful to
secure co-operation from employers
of labor, who, as a rule, will be found
glad to help the merchant avoid in-
curring bad debts, since these latter
often involve the employer in garn-
ishee proceedings. The local mer-
chants’ asociation, too, can be help-
ful in keeping tab on dead beats, and
checking up credit information.
W here there is no association, it will
pay merchants to get together and
talk over these matters. A few min-
utes talk with the grocer or druggist
or dry goods man in the next block
will often help you to avoid the pit-
falls of bad debts. *

There should invariably be a clear-
cut understanding as to when settle-
ment is to be made; and accounts
should be rendered then. All ac-
counts should be rendered promptly
at the end of the month. The old
practice of sending out accounts only
when the retailer was pressed for

money was a fertile source of bad
debts. Where there is a specific un-
derstanding as to the date of settle-
ment, collect them; if not, collect at
the end of the month. If an account
hangs fire beyond the stipulated peri-
od, get a promissory note and put it
in the bank; the average slow pay
customer will heed the banker’s no-
tice where he will pay no attention to
the merchant.

Credit business is practically safe
where it is closely watched; but it
pays to take no chances.

Victor Lauriston.

Organized Labor Regards Itself As
Privileged Class.

Detroit, Aug. 3—To-day we are fos-
tering in this country an element
which considers that it is a special
class with power to dictate, but with
exemption from all restraint. Organ-
ized labor in its present role as the
dictator is more domineering than an
ancient tyrant.

It orders strikes and walkouts with
a view to inflicting the most damage
possible on society in order to gain
its selfish ends. It ties up railroads
and traffic to the extent of causing
acute suffering, and even death, in
every large city of our country.
Wherever there is an industrial cen-
ter, there it is seen as a serpent raising
up its head forbidding all men the
right to work unless they themselves
are union men, following implicitly the
imperious orders of the organization.
It discredits the value of savings in
the production of national wealth, and
for the ills of the day it offers vague
theories, and isms instead of a full
day’s honest labor.

Unless both employer and employe
can co-ordinate their services, the one
realizing the value of superior train-
ing and generalship and the other con-
tinuing to respect labor at its true
worth, we will pass into a period of
underproduction even greater than
that we feel to-day.

And the longer organized labor, as
a privileged class, is allowed to dic-
tate its will to the rest of society in
this nation, where all men are declar-
ed free and equal, the sooner we may
expect lawlessness and a general dis-
regard for government. The one has
inevitably followed upon the other in
the past. Have we any reason to ex-
pect immunity in the future?

C. Norman Stabler.

Hardware Dealers To Meet in Grand
Rapids.

Marine City, Aug. 3—At a recent
meeting of our Executive Committee
it was decided to return to your city
for our next convention and exhibit,
which will be held on February 8, 9,
10 and 11, 1921. Headquarters and
meetings wil be at the Hotel Pant-
lind and the exhibit at the Furniture
Exhibition building. Karl S. Jud-
son, 248 Morris avenue, will again
serve the_Association as manager of
the exhibit.

We consider Grand Rapids the best
city in the State for our convention
on account of the many good hotels
and an ideal exhibit building.

Arthur J. Scott,

Secretary  Michigan Retail Hard-

ware Association.

Be Thoroughgoing.

W hatever you try to do in life, try
with all your heart to do well.

To whatever you devote yourself,
give of yourself completely.

In great aims and small, be thor-
oughly in earnest.

Never believe it possible that any
natural or improved ability can suc-
cessfully claim freedom from the com-
panionship of steady, plain, hardwork-
ing qualities.

There is no substitute for thorough-
ness and ardent and sincere earnest-
ness.

H. Leonard & Sons

Grand Rapids, Michigan

We are showing and are Ready to
Ship the Most Staple Lines of

Toys-Dolls

Books-Games

Silverware and
Household Goods

In Chinaware We Show

Complete Assortment for White
and Decorated Open Stock or
Dinner Sets. No need to
be without Chinaware
Sets this fall.

WE HAVE THEM

We show Fancy Goods and
Holiday Goods by the
Thousands of Items

All for Immediate Delivery
and Holiday Dating

May We Suggest—

That this year you call upon us or
send a buyer because goods are very
scarce, but you can depend upon
receiving those we show.
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Rules Observed By Salesmanager
in Selecting Salesmen.

In attempting to discuss this sub-
ject, it immediately becomes appar-
ent that there are just as many meth-
ods of selecting salesmen as there are
sales managers.

Salesmen are chosen from several
sources:

1 From retail stores.

2. From wholesale houses.

3. Splendid salesmen are develop-
ed in house organizations from manu-
facturing and shipping departments.

One salesmanager will keep in close
contact with the superintendent of
the manufacturing department and
employment manager, notifying each
that he would like to have as many
good men as possible trained for trav-
eling positions. Usually, men trained
within house organizations know the
policy of the house, quality of the
line, manufacturing conditions, and,
generally speaking, make splendid
timber for sales positions.

One of the first things that a sales
manager looks for in a prospective
salesman is the right type of man; a
man that is, first of all. honest with
himself, bears a record for square
dealings, splendid habits, and, taken
as a unit, is of sterling character. In-
asmuch as a salesman on the road
representing a house is really looked
upon as the house itself in the field,
and is the eyes and ears of the insti-
tution, it is quite necessary that he be
a man of the highest character, in-
tellect, moral habits, and with the
proper amount of courage to carry
forward his convictions as outlined
in the business policy of the house
he is working for.

Another thing that nearly all sales-
managers try to impress upon sales-
men is the fact that there are no snaps
left and the further fact that any
salesman who does his duty will find
it necessary to work harder on the
road selling merchandise than he ever
worked inside. He will find there are
no cut and dried rules for him to fol-
low. It is not a matter of working
alone with one’s hands and feet, but
it is necessary to exercise a great
amount of brain energy coupled with
aggressive work of the hands and
feet to produce the right results. It
is necessary to make every interview
count whether a sale is made or not;

the seed must be planted for the fu-
ture growth of the business.

A prospective salesman should be
given to understand that gambling,
drinking or carousing would be cause
for summary dismissal, that no house
wants such a man representing it
to customers in the field, for the day
of the happy-go-lucky, sporty individ-
ual that was styled a drummer has
gone let us hope forever.

A prospective salesman should
have the whole picture painted to him
in its true light. It should be a fair,
square picture, the truth should al-
ways be told him. He should not
be told that the job is an easy one
unless it is easy, and no doubt all
sales managers follow this same rule.
A clean cut understanding is quite
necessary as to compensation, ex-
penses, territory covered, where head-
quarters are to be located, what al-
lowance, if any, is made at headquar-
ters, etc.

Most applicants when applying for
sales position are more or less nerv-
ous. | think one of the best things
that a sales manager can do in per-
fect fairness to the applicant as well
as to himself is to discuss with the
prospective salesman some subject
entirely foreign to the matter of giv-
ing him a job until his nervousness
wears off to a degree and he becomes
more like himself. Then after the
sales manager and the applicant are
better acquainted, facts may be dealt
with more fairly to all.

One thing | think all prospective
salesmen should be thoroughly school-
ed in is loyalty—loyalty not only to
the institution he represents, but loy-
alty to his country. He should be
thoroughly tested. A representative
who is not loyal to the American flag
cannot give his house one hundred per
cent, service. A salesman should be
on the lookout for any disloyal state-
ments directed toward his Govern-
ment and should be ready to call a
halt in any discussion that is not loyal
to America’s interests.

Woods A. Caperton.

Mercantile Reunion at Campau Lake.

Lowell, July 28—The Merchants
Mutual Benefit Association of Mid-
dleville. Caledonia, Hastings, Free-

port. Clarksville, Saranac, Woodland,
Wayland, Lake Odessa, McCords,
Ada, Alto and Lowell will hold their
annual picnic at Campau Lake Thurs-
day, August 12. Picnic dinner, good
speakers, band music and a general
good time and discusion of business
topics. | would like to have a notice
of the above in the next issue of the
Tradesman and the Editor with us
on Aug. 12 and as many of the Trades-
man force as can attend.
M. N. Henry, President.

Do not anticipate trouble, or worry
about what may never happen. Keep
in the sunlight.
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TO CHICAGO
Daily 8:05 P. M.

Central Standard Time

FROM CHICAGO
Daily 7:45 P. M.

Central Standard Time
Day Boat Every Saturday.

Fare $4.10 plus 33 cents War Tax
Boat Car_ leaves Muskegon Electric
Station 8:05 P. M.

Route YoUr Freight Shipments
“The Goodrich way.”
Over-night service.

Goodrich City Of- 1 Interurban
fice, 127 Pearl St., i Station,

With ~Consolidated J 156 Ottawa
R. R. Ticket Offices. T Ave., N. W.

W. S. NIXON, City Passenger Agt.
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Bell Phone 596 Cits. Phone 61166

Lynch Brothers
Sales Co.

Special Sale Experts

Expert Advertising
Expert Merchandising

210-210-211 Murray B dg.
GRAND RAPIDS, MICHIGAN

GRAHAM & MORTON
Transportation Co.

CHICAGO
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Michigan Railway Lines
BOAT TRAIN 8 P.M.

DAILY

DAY BOAT SATURDAY 8A M.
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Division and Fulton

RATES

"$1.00 up without bath

($1.50 up with bath
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Gabby Gleanings From Grand Rapids
Grand Rapids, Aug. 3—R. D. Pren-
dergast (Worden Grocer Co.) is rap-
idly gaining a State-wide reputation
as a fire insurance expert. He is call-
ed upon every few days to give ad-
vice as to the validity of various in-
surance companies and whenever one
of his customers meets with a loss
the adjustment of the insurance is
frequently placed in his hands.

Sammy Evans, the versatile tea
salesman, is headed this way from
the Soo, whither he went via auto-
mobile. He is accompanied by his
wife.

David Drummond (Brown & Seh-
ler Co.) has received several appli-
cations for charters to organize new
hob tailed cat clubs in various parts
of the country. Dave says he is so
busy selling goods he will be unable
to install the clubs personally. Any
traveling man who is out of work
can secure permanent employment by
applying to Dave.

A Grand Rapids traveling man was
recently traveling in a Pullman sleep-
ing car from Portland to Seattle. All
he could secure was an upper berth.
After retiring he detected an abom-
inable odor coming up from the low-
er berth. Investigation disclosed the
fact that the offender was a chink and
that he was smoking opium. The
traveler insisted that the chink be
ejected from the car, but the porter
declined to assume responsibility for
such an act, but warned the chink
not to repeat the filthy practice. A
few minutes later the fumes were
again very manifest, when the trav-
eler arose and commanded the porter
to bring the sleeping car conductor,
from whom he demanded clean and
wholesome accommodations in an-
other car or the return of his ticket.
After considerable objection, the con-
ductor handed back the ticket, to-
gether with a statement of the situa-
tion, and traveler occupied a seat in
a common coach the remainder of the
trip. He presented his credentials
and complaint to the office of the
Pullman company at Seattle, but it
was four months before he received

a check to reimburse him for his
unused ticket.
Few towns in Michigan show a

more substantial growth than Cadil-
lac-- The only feature of the city
which is at a standstill is the hotels.
They are no better than they were a
dozen years ago. Their charges are
out of all proportion to the service
rendered and the lack of attention
and courtesy shown guests at the
McKinnon House would soon destroy
the reputation of a hostelry that was
not in complete command of the
situation, because of its being prac-
tically the only hotel in the town.

Gerrit J. Brouwer, credit man for
P- Steketee & Sons, is back to his
desk from \\ hitefish Lake, where he
spent a fortnight’s vacation.

Ralph Voigt (Voigt Milling Co.)
went to New Haven, Conn., about
six weeks ago to attend the reunion
of the class of 1905, with which he
graduated from that famous institu-
tion. He subsequently went on to
Bar Harbor, Me., to visit the New
England representative of the Milling
Co., Mr. Reed, who made his head-
quarters at Portland. Within a few
hours after completing his visit Mr.
Reed died suddenly, in consequence
of which Mr. Voigt went back to
Portland to attend the funeral and
engage a new man take the position
rendered vacant by the death.

Ernest J. Plett is the new credit
man at the Grand Rapids branch of
the National Grocer Co. He takes
the place of Terry Barker, who re-
signed two weeks ago to accept a
similar position with the Heystek &
Canfield Co. Mr. Plett was manager
of South Division street branch of
the Commercial Savings Bank for
fifteen years.

A promise is all right as far as it
goes, but it’s the fulfillment that buys
the baby’s rattle.

MTCHIQAN

ihey tell us not to strike a man
when he’s down, but sometimes a
good, swift kick, properly placed, is
a godsend.

Some folks believe so firmly that
the world was made for man that
they forget that man was made for
the” world.

If you’re looking for success, get
busy; if you’re looking for something
soft, seek a downy couch or a park
bench.

Just because a man pays for your
time is no reason to assume that he
pays for nothing else.

The difference between a tight-wad
and a nut is that you can crack a
nut and make it shell out.

W hether you rise by the alarm
clock does not matter; to rise to the
occasion is what lands the orders.

Let the little Gold Dust Twins do
your housework, but you rustle out
and earn the mazuma to pay them
with.

Hot air is a fine thing in its time
and place, but don’t shoot it when
the other fellow’s already het up.

Air castles are simply air castles,
unless you build them of thought,
plans, determination and hard work;
then they become castles of granite.

Love that is worth the name, sends
its flowers to the living. It does not
wait to heap them on the dead. Love
helps when help is needed. It does
not wait until it is too late.-

The National Sample Men’s Asso-
ciation has started a monthly publica-
tion entitled the Sample Man in order
that its members may be kept in
close touch with the efforts of the
organization to improve existing con-
ditions and keep alive the spirit of
progress and fellowship. The initial
number, which bears a July dating, is
full of meat and teems with practical
suggestions. James M. Golding, for-
merly of this city, but now a depart-
ment manager with A. Krolik & Co,,
is editor-in-chief, with a competent
corps of associates and assistants.
The selection of Mr. Golding is, in
the opinion of the Tradesman, an ex-
ceedingly happy one.

A well-known traveling salesman
writes Gabby Gleanings as follows:
Has discipline and decency been
forgotten by conductors on many
railway trains, and do the managers
in charge of such railways approve
of their negligence in regard thereto
by allowing villianous cigarette fiends
to smoke their dope in every coach
on passenger trains, thereby imposing
upon the traveling public? On July
30 the writer traveled from Bay City
to Grand Rapids via P. M. train No.
33 and was an eye witness to a de-
plorable state of affairs which has
become quite a common occurrence
on passenger trains in charge of cer-
tain _conductors. The conductor’s at-
tention was called to a man smoking
cigarettes in the first-class coach
which was occupied by both ladies
and gentlemen. The conductor smil-
ed significantly when requested to
notify the boor that he was out of
place in smoking cigarettes in the
presence of ladies and sneeritigly re-
marked: 'He (referring to the man
smoking) has the window open in
front of him.” The result was that
two other fellows soon followed suit,
and were not interrupted by either
the conductor or brakeman, and both
saw what was going on, their atten-
tion having been called to the fact
three times. Allow some degenerate
to start such doings on a G. R. & .
train in charge of either Henry Eness
or James Flaherty, and many of us
well know there would be something
doing mighty quick!”

The American Glass Panel Co. has
been organized to conduct a general
advertising, manufacturing and novel-
ty business, with an authorized capital
stock of $10,000, all of which has been
subscribed and paid in, $6,000 in cash
and $4,000 in property.
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Review of the Produce Market.
Apple—Duchess and Red Astra-
chan command $1.75 per bu.
Bananas—9c per Ib.
Beets—Home grown, 30c per doz.
bunches; bulk, $1.75 per bu.
Blackberries—$5 per crate of 16 gts.
Butter—Local jobbers hold extra
creamery at 53c and first at 52c.
Prints 2c per Ib. additional. Jobbers
pay 35c for packing stock.
Cabbage—Home grown, 90c per bu.
and $2.25 per bbl.
Cantaloupes—Arizona stock is now
selling on the following basis:

Standards, 45s $5.50
Ponys, 54s 5.00
Flats 2.50
Honey Dew 3.50

Carrots—30c per doz. for home
grown.

Cauliflower—$3.50 per doz. for Cal-
ifornia.

Celery—Home grown ranges from
50@60c per bunch.

Cherries—$3 per 16 qt. crate for
sour and $5 for sweet.

Cocoanuts—$1.50 per doz. or $10
per sack of 100.

Cucumbers — Home grown hot

house, $1.50 per doz.

Currants—$3.50 per 16 qt. crate for
either red or white.

Egg Plant—$3.50 per crate of 24
to 36.

Eggs—Jobbers pay 45c f. o. b. ship-
ping point for fresh candled, includ-
ing cases.

Gooseberries—$3 per 16 qt. crate.

Green Onions—25c per doz. bunch-
es for home grown.

Green Peppers—$1 per basket.

Lemons—Extra fancy Californias
sell as follows:
300 size, per box $5.50
270 size, per box 5.5()
240 size, per box 5.00

Fancy Californiassell asfollows:
300 size, per box $5.00
270 size, per box 4,75
240 size, per box 4.25

Green Peas—$3 per bu. for home
grown.

Lettuce—Home grown, $1.50 for
head and 85c for leaf.

Onions—Texas Bermudas, $2.75

per 50 Ib. crate for White and $2.50
for yellow; California in 100 Ib. sacks,
$3.

Oranges—Fancy California Valen-
cia now sell as follows:

100 $8.00
126 8.00
150 8.00
176 8.00
200 8.00
216 8.00
250 7.50
288 7.00
324 6.75

Parsley—60c per doz. bunches.

Peaches—The market is well sup-
plied with Elbertas from Georgia.
They look very attractive, but are
poor in eating quality on account of
prevailing rainy weather in the South.
Dealers are holding at $4@4.50 per
bu.

Pickling Onions—$2.25 per box of
16 Ibs.

Pieplant—$1.50 per bu. for
grown.

Pop Corn—$2.25 per bu. for ear;
shelled rice, 10c per Ib.

home
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Potatoes—Home grown command
8267 2.25 per bu. Cobblers from Vir-
ginia range around $8.50 per bbl.
I hej' are fair in sizez and good in
quality.

Radishes—Outdoor grown, 20c per
doz. bunches.

Raspberries—$5.50 for red and $5
for black.

Spinach—$1.25 per bu.

String Beans—$3 per bu.

Fomatoes—Home grown hot house,
$1.50 per 7 Ib. basket; garden grown;
$1.25.

W ater
gia.

\\ ax Beans—$3 per bu.

\\ hortleberries—$4.50@5 per crate
of 16 qgts.

Melons—70@90c for Geor-

Too Late To Classify.

Lansing—The Auto Locking Robe
Rail Co. has been incorporated with
an authorized capital stock of $25,000,
of which amount $17,250 has been
subscribed, $475 paid in in cash and
$12,500 in property.

Detroit—The Precision Nut Co.
has been incorporated with an author-
ized capital stock of $15,000, all of
which has been subscribed and paid
in in cash.

Detroit — The Wolverine Iron
\\ orks has been incorporated with an
authorized capital stock of $30,000,
$27,500 of which has been subscribed,
$2,125 paid in in cash and $1,000 in
property.

St. Johns—E. P. Hobart has en-
gaged in the grocery business. He
was formerly of the firm of Pierce &
Hobart, grocers_ at Lansing.

SL Joseph—The McLaren Sleight
Corporation has increased its capital
stock from $250,000 to $300,000.

Detroit — The Wedergite Piston
Ring Co. has removed its business
offices to Lansing.

Lansing—The Standard Steel Prod-
ucts Co. has been incorporated with
an authorized capital stock of $20,000,
$10,000'0f which has been subscribed
and paid in in cash.

Alma—1 he Truck Parts & Foundry
Co. has been organized with an au-
thorized capital stock of $12,000, $6,-
000 of which has been subscribed and
paid in in cash.

Flint—The Lintz-Hughes Co. has
been organized to deal in automo-
biles, motor trucks, etc., and to con-
duct a general garage business, with
an authorized capital stock of $200,-
000, of which amount $100,000 has
been subscribed and $52,000 paid in in
cash.

Levering—The Levering Co-Oper-
ative Co. has been organized to deal
in farm produce, machinery and sup-
plies, with an authorized capital stock
of $20,000, of which amount $10,000
has been subscribed and $2,000 paid in
in cash.

Rice—The market remains quiet,
with no change in prices, and most
sales of lower grades, which sell much
under the quotation for head rice.
No further receipts of new rice are
reported and receipts of old are light.

Louis Levinsohn, of Bay City, has
purchased the general stock of the
McNulty Co. and the general stock
of Larsen Bros, at Manistee and will
sell both out at special sale in Manis-
tee, in the near future.
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Michigan Board of Pharmacy.

President—H. H. Hoffman, Sandusky.
Secretary anil Treasurer—Charles S.
Knon. Muskegon.

Other Members—E. T. Boderi, Bay

City: James K. Way, Jackson.
Examination Sessions—Houghton, Au%.
17dand 1s; Grand Rapids, Nov. 10, I/
and is.

Speed Up Production and Double
Your Business.

Efficiency. Speed up production.
Double your business. These cries,
with the present high cost of living,
the shortening of working hours, the
confounded “don’t give a hang,” the
general restlessness, and with the un-
natural condition of every thing, are
hurled at us from every direction
until clerk as well as proprietor is
likely to be caught in a maelstrom
that will draw him under or land him
on the rocks of financial ruin, or
nervous prostration.

Not but what business is good. It
is unusually good, and has been for
some time. Money is coming fast, but
it is going faster. And the calls for
shorter hours, more attention to busi-
ness, higher pay, more hours for our
families and recreation are not any
one of them going to floor us. The
question is: How are you going to
assimilate the whole combination?

In the meantime sugar goes up,
soda water goes up, ice cream goes
up, and the soda boy, seeing how
much more money he is taking in,

strikes for a larger share. And so
the thing goes merrily on. It makes
one dizzy to think of it How long

is it going to keep up? They say that
the further a pendulum swings in one
direction the greater the come-back.
If we are swimming now, what are
we going to do when it comes back?

This may sound pessimistic and yet,
when you see people who are drawing
good pay spending it as fast as they
get it and cashing Liberty bonds at a
discount and the merchants offering
goods twenty to forty off, it looks as
though the old whirlpool had started
to churn.

The other day meeting a friend
that | had not seen for a number of
years | asked him what he was doing;
he replied that he was in the efficiency
line and was doing fine. He had al-
way worked in the newspaper line
from newsboy to editor and had na-
turally taken up that line. He would
take hold of a run down paper, audit
their books, reorganize their force,
resystemize their methods and start
them out on what should be a better
paying basis.

As he was talking | began to won-
der how long it would be before some-
one would try it out on the drug busi-
ness. The right man who has had
experience and with a universal knowl-
edge of the business could very likely
take hold of a run down store and
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start it on the road to success. But
how many of the small stores, even if
they are netting a fair income, to say
nothing of a run down one, could af-
ford to pay a man $100 a week to tell
them how they could make a few
more dollars. The place where the
efficiency man really shines is in some
large concern where owing to the in-
crease of business it is necessary to
inaugurate new systems. The small
store that is barely paying running
expenses might as well close down at
once.

But luckily in our line of trade it is
not necessary. The drug business has
its drawbacks, but there is not a busi-
ness that has greater opportunities for
the man who wishes to become his
own efficiency man. When you think
of all the available literature, treating
on all the different subj'ects pertain-
ing to pharmacy and the method of
running one, the expert opinion and
suggestions of the efficiency man
seems to fade.

In the first place we have the dis-
pensatory which together with some
good formula book gives us the basis
of all receipts. Then there are the
trade journals. For the question of a
few dollars a person can get informa-
tion on all subjects that are necessary.

W here to buy a store. How to lay
out your store. How to advertise.
The different ways to decorate your
windows. The best way to run a
fountain. How to keep cigars. How
to compound difficult prescriptions.
How to estimate your profits.

Any one of the journals will gladly
answer any question that has the
slightest bearing on their subjects.
They will even spend hours looking
up material for your edification and
thank you for the privilege. There
are the reports from the different
pharmaceutical meetings. The court
rulings on different legal questions.
The laws regulating the sale of phar-
maceuticals. There are also small
contributions from your fellow trades-
man, giving their ideas on various
subjects. What they are doing and
howr they are doing it.

A certain amount of baseball news
may be good for the nerves, as David
Harum might say, make a man forget
he has nerves. And yet, if a person
will spend only a fraction of the time
reading up his own business that he
does on the daily paper he will de-
velop an efficiency that will make his
smaller troubles look like trifles and
enable him to more easily surmount
the larger. For the sum of three or
four dollars you can get two or three
good journals or by doubling it you
can include a commercial one as well.
Some think one paper is enough, in
fact there are many who call them-
selves pharmacists that do not take
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any at all. | myself have for years
taken at least two and had access to
two or three more, and have always
found something worth while in them
all. There is a lot that may not ap-
peal to us all. There is also a lot that
should never have been printed. But
the man who wishes to become thor-
oughly efficient and remain so must
keep posted on all subjects. The
pharmaceutical line, the commercial
line, the market prices, the advertis-
ing. Don’t neglect the advertisements
read them carefully. See when the
different concerns advertise. How
they advertise. And what they adver-
tise.

Run through your magazines from
cover to cover, selecting the good ma-
terial for future use. And when the
efficiency man comes around it will
be to receive rather than to give ad-
vice. George Garrie King.

Liggett Invades England in Earnest.

The purchase, for $7,500,000, of the
650 drug stores forming the chain of
Boots, Cash Chemists, Limited, of
this city, by the United Drug Co. of
America (Liggett’s), has set a new
record in retail drug circles of Eng-
land.

The American drug concern will
form a new company, to be known as

Liggett’s International, Limited, to
take over the control of the largest
retail drug interest in the United
Kingdom. The deal, it is understood,

has been completed and only awaits
confirmation by the British sharehold-
ers of the Boots Corporation.

The report of the sale has caused
considerable perturbation in English
drug quarters because of the fact that
the United Drug Co. had already link-
ed up some 2,000 druggists through-
out the British Isles through the
handling of its “Rexall” products, each
pharmacist being really a stockholder
in the United Drug Co. Naturally,
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these agents, as they are called, have
always regarded the trade of the
Boots concern in an unfavorable light
by reason of the competition created
by the big chain store company. Now
the question arises, how will these re-
tail druggists view the unusual posi-
tion they find themselves in—being
the owners of stores which are their
keenest competitors?

When the United Drug Co. first in-
vaded Britain in 1910, it met with
some opposition on the part of Eng-
lish druggists, who were somewhat
suspicious of the big American drug
combine. The war prevented much
progress being made, but the com-
pany has since secured the confidence
of the trade and public. It maintains
headquarters in Liverpool and is op-
erated as a distributing branch of the
head office in the United States. As
soon as supplies of raw material, pack-
ing and labor facilities are obtainable,
the United Drug Co. will establish
laboratories in London.

In order to get the best results from
your advertising, get acquainted with
the printer who sets up the type and
who gets your ad copy to print. Talk
it over with him.

eveREAdyY

STORAGE BATTERY

PEP

Guaranteed 1]A years
and a size for
YOUR car
SHERWOOD HALL CO.,, LTD.,

Distributors
Local Service Station,
Quality Tire Shop,
117 Island Street,
Grand Rapids, Michigan.

We wish to Announce

Our 1920

Display of

Holiday Goods
In Saginaw, Michigan

Following the custom of the last two decades our Holiday
Line* complete in every detail® will be on display in Saginaw

for the great share of the month of August*
ing will be between the seventh and the ninth.
will again have charge of the line.

Our formal open-
Mr. Hoskins
We shall appreciate a visit

from our friends and customers in the Saginaw District.

EXCLUSIVELY WHOLESALE

Hazeltine & Perkins Drug Co.

Grand

Rapids,

Michigan
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Wage For Prisoners. ; ; i
. . is paid and there is adequate super- -
Detroit, Aug. 3—The question of a vision and instruction, first-class ma- Wholesale Dl’ug Price Current
wage to be paid prisoners has been chinery, continuance of the workers ) ) )
ungelr con?I%e{atlon for some time in one shop for a long period, and the Prices quoted are nominal, based on market the day of issue.
an ad to give you my opinion realization of the prisoner that he can Acids Almonds, Sweet ;
on'that subect. j (f;ain both material and spiritual profit goric (Powd) 20 @ 29  imitation ' 8501 _ Tinctures
A wage for prisoners is not only from a day’s work well done. Boric (Xtal)” — 20 ©29 ﬁnnw]ksg; crude_—3 0003 agonite %% &
just, but to my way of thinking, is As | said before, part of the wages S&DONC 35940 Alise 2 25@2 Arnica " 175
exceedingly good business. | do not earned should be used for the family  Muriatic 3%% Bergamoni__ 9 00@9 A — 3 %
believe, however, that a wage should or dependents of the prisoner. | be- Nitric __ " 100 15 SgézPa“t___ : ﬁgg % Beonzoin'® — ©2 40
be paid unless it is honestly earned, lieve that the prisoners’ dependents —9XaN¢ """ 5% ¥ Castor 2 1502 Benzoin Tompo'd  ©3 15
and the money realized from the earn-  should be given a chance and that the Tartaric ——— ‘98@1 10 Cedar Leaf__ 3 00413 Buchu ___ 270
ings of the prisoners’ work in shop men in prison should be allowed to ] Gjtronella___1 5001 8;,)“5}23;,“'” 3%
and farm should be used for the pay- earn so as to help them. If the inmate Ammonia Cobbanut 206 Cardamon 150
ment of their wages. | consider skill has no dependents would it not be Waler, 26 deg. _ 139 20 Cod Liver —— 3 9004 Gardamon, Tomp. 13
and adequate supervision absolutely an insurance against future wrong \water 14 degg — ‘90 16 Croton 2 2502 gateﬁ u 150
ial i ; ; ; ; : — Cotton Seed__ 2 3502 inchona ___ 2 40
essential in the production of good doing if he had laid by a sum of Carbonate 220 26 Ejgeron 10000 10 Colchicum @2 40
commodities, or in doing good work. money with which he could make a Chloride (GTan)_200 30 Gy pens —— 13 50@13 Cubebs @3 00
| believe that part of the wages earn-  fresh ‘start on his release? Balsams Eucalyptus 1 500 1 Digitalis ©___ @1 %
ed by the prisoner should be used for Work is a healer of many scars; o copaiba 100@1 20 ?uen"ﬂggkaep,lrjfees 2 %0g2 Ginger ©2 00
his maintenance, and part for his fam-  know how to work and to feel its im- Flr (Canada)__ 250@2 75 Juniper Wood 3 0003 Gualac 2 80
ily or dependents. It must be re- portance is a lesson which we all EITU(OrEQOH) 7?8((@)@7 gg targ gxtra__ 215@@% ﬁ)‘é?;]""ec Ammon. @21 g%
R . A ar 0 H
membered that not only good ma must learn if we are to succeed in Ty —— 25062 75 Lavender Fiow 16 50016 lodine, Colorless gz 00
cniner an competen oremen In ife- Ado Lewisohn. ron, clo. 150
hinery d petent f lift dolph h Lavender 2 ! I g
sufficient numbers are necessary, but Cassia (Orglir;rs) 450 g Lemon ‘e 30003 ,\*jl';‘rom 8l 40
also willing workers. 1 do not believe Never for an instant admit that you Gassia (Saigon). 5@ & Cinsecd bid Gess 1 8501 Nux Vomica o1 9
such willing workers can be secured "o ook or ill unless you wish Sassatrad %pow 70c) © 6 Linseed raw bbl. @i bt —<amprv of 30
unless they receive compensation for ) ' > Y Soa(g) Cut (powd.) Linseed raw less 1 8301 OP“”“ am 25
their work and have the constant in- to experience these conditions, for 30© 35 Mustard, trl_Je_I 0z. ©2 ﬁ'u“’grDEOdOFZd @53070
centdlve tlgﬁt their rectompenselV\élllI de- the very thinking of them helps them Berries Me“asttse}gjotamf' F 561
pena on eir own striving elieve to get a stronger hold upon you. We Cubeb 1 9002 00 Olive, pure__ 5 50@6
that the prison shop can produce as areg all the gproducts pof Zur own JFish o ?881 88 Olnétlelo alaga, 3 75@4 Paints
good goods as can a free manufactur- uniper w Lead, red dry 15%@ 16
er, and that they can be produced in thoughts. Whatever we concentrate Prickley " Ash—_ —© 30 Ofve Malaga . . Lead, white "dfy 15%0 16
quantity provided a reasonable wage upon, that we are. Extracts Orange, Sweet 12 50@12 Ic_)e%d, Whhte OIbeZLS/og 13
Licorice 600 65 Origanum, pure (g) Ochre, AT 6
Licorice powd. 1200125 Origanum, com’l 1 25@1 Bt yerow Jess "5% 3
Pennyroyal 3 00@3 R dyV A 7
Flowers Peppermint_ 10 00@10 Reg Vemet et o 7
L. . égnica ) 80@1 88 E%iimgy;eFFws?AZOgo@?g Vgrmllflg%bnAn?gr 205% 30
amomile er. W hiting 3%
Use Citizens Long Distance - GRewie R’ £ 6 ypeucos ARG, i a6 %
[ ‘15 00@15 9
g Gums Sassafras, true 3008 L. H. P. Prep. 375@4 00
- Acacia. 1st 600 65 Sassafras, artll 150 1
SerV|Ce Acasla andw— 225 & Spearm'm — Miscellaneous
Acacia, Sorts__ 350 40 Tans [— g 50@9 Acetanahd 9%5@1 15
Acacia, powdered 450 50 Tar, USP 280 AlUM  —mmmmeees T 1 5% 20
Alloes Barb Pow) 30© 40 Turpentlne_b_b—l_ g Alum, powdered and
. Alocs (532%phws )1 061 B Jurbentine, less 2 0102 sidluth soeee O %
To Detroit, Jackson, Holland, Muskegon, Asafoetida " 4 5005 00 merereen: i, ez o, Jrate .’...I ........... 3 75@400
Grand Haven, Ludington, Traverse City, camphor 1 58] B Wintergreen. reen. swetho@s Sowdsred O %@ 16
. . . Guaiac __———  ©1 40 “po
Petoskey, Saginaw and all intermediate Guatac, Fowdered @1 Wintergreenart 12001 Gapthatades, po %82%’2 %
and connecting points. Kino powdered @1 00 W OrmWood— 1600016 EPIEIN _— 35 %%
ion wi : MY Fow 61 % Potassium Sissia Buds__s0, 780
Connection W'Ith 750,000 t_elephones in Soitm 50012 00 Bicarbonate __ 550 00 Chalk prepaved— 160 18
Opium, "powd. 13 00© 13 60 ichromate —_ 570 65 Chloroform 550 65
Michigan, Indiana and Ohio. oB.um B7an. 13 00@13 0 Bromide 110g1 15 Chioral ‘Hydrate 1 70@2 19
y
Shellac 175@1 85 Carbonate” ____ 92@1 00 Cocaine ---—- © 14 05
Shellac BTeached 2 15@2 25 Chlorate, granT 480 55 Cocoa B utter*70© 85
$ragaeartmhth_d6 0@5 %g Cr;)lora}jte xtal or 28© 5 gorks, Ilstbblless 500{%. o5
ragacan - 0 eras, S.
CITIZENS TELEPHONE COMPANY il ™o o8 § ofi —— %2 8 Comim e 0
— opperas owd. (]
Insecticides Permanganate.. 1 158 125 Co?r%snve Spublm 2 01@2 10
A ; 200 30 Prussiate, yellow 50© 65 Cream Tartar_ 700 75
Bl e i tFieT—BBT. - © 10 gnfssnatte red 18@2 00 Cuttlebone 800 %0
Lriog, . ulphate © 85  Dextrine - 15
Blue Vitriol, less 11© 16
. Dovers Pow er 5 75 6 00
Bojdsaux Mix bry 186 38 Roots Che s g0 8
- owdered 380 45 Emery, Powdered 8® 10
(14 77 Ip O Te— 8501 25 Alkanet @@j)?, Epsom Salts bbls 05
enn TTOAr" Beverages (waih® fioomm gl e ol ebng, 3
i rgot --------me-emeee
Lime and Sulphur Elecam pane, pwa. 552t Ergot, Powdered  ©8 00
D ry---ceoeeoeen 12%0© 27 Gentian, powd. 27%0© Flake W hite 150 20
Paris” Green _ 480 58 Glngerd Adfrlcan Formaldehyde,"Th. 65© 75
ow Gelatine -*--—---—-- 1 90@210
e R o SEE mmrome Gl s f S0
' rctic ice ream 0. assware, u case
AMERICA'S FINEST BOTTLED Bulk Vanilla 12 powdered__ 57% Clauber Salts, bbl. . @03%
Bulk, Chocolal—l 35 Goldenseal, pow. 8 50 8 Glauber Salts less 04© 10
Bulk, Caramel a5 Tpecac, powd. 4 7505 Gl Brown 210 30
! Licorice, powd. = 350 Gl Brown Grd. 19® 25
. 7 H ” E“IE SGrapebNut_lgg Licorice, powd. 40© Glue, W hite 35@ 40
Glnger Ale ROOt Beer SunShlne Btljlk' trawberry Orris, powdered 400 Glue, White Grd. 35@ 40

'T”m”Fru't' 11435 Poke, powdered 40©

Brick, Vanilla
! Rhubarb 25@2
. Brick, Chocolate 140
Orange Lemon Sarsaparilla Brick, Caramel 160 F0uPN000 Poowd. 306
Brick, Strawberry 1 60 osinwood. pow
Brick. Eutti Fruitl 1 Safsapa””ﬁ Hond. Lead, Acetate 200 30
¢ utt uit"_ 180 “ground i 12501 Lycopodium _ ~ 3 50@3 75
Glenn Rock (Sparkling) Water Piper oo Cream Co.  Statgariie Mevidn N — T
p g Bulk, Vanilla 125 ground © Mace, Powdered 95©1 00
Bulk, Chocolaté 130 2S9quills 35® Menthol 10 000 10 20
Bulk, Caramel ~_——1 30 3quills, - Pov‘éaoalfea 600 Morphiné — 12 50013 20
“« » Bulk, Grape-NuU T30 ux omica
When you offer “GLENN ROCK” BEVERAGES to your cus- Bl Strabberry—1 %  Valerian, powd.” @2 Nux Vomica, pow. 260 36
Bu,lkl,( Tutti ”Frult| 135 Seeds ESPBgF ?/\Ilaﬁll(tepow' 378
tomers you have a feature selling argument to present. They are e 1 60 Anise 350 piten.Burgundy 208
Brick, Caramel 160 Anise, powaered 40© uassia
“ R » o R . : ick’ Bird, 130 uinine —___ T 22X
bottled at the “Spring” in Waukesha. This Spring is the oldest and E;;gE: TsﬂﬁWFbrEr.{?’ ! 115088 ggpaav%y — 1o Rochelle STTs_oof
. . . . . . ric any com inat’m 36 -
most famous in Waukesha™ Wisconsin—A city with a world-wide Cardamon 2 25@2 Salt Peter " 200
Sortuuma s BT ST A
H H P H orlan er pow
reputation for its wonderful health-giving spring waters. Buchu 550@6 00 By 200 Soap mott castlle 22%0©
P 9 g spring SB;chehu bupowaered 67©6 00 Elennell ?g% Soag, white castlle @25 00
ax case
gggg s/‘av\ll%%f,ga—éé Flax, ground__ 140 Soap, White castlle
Sell It By the Case “The Year Round” Senna, A le Foe"“pgfeek pow. 100 sJess perbar__ @2 78
ggﬂﬂg -|:r|:1nnn oW Lobellad 1 76®2 goga leclarﬁonate 30//08 18
: M ustar w 250 oda a o
Uva Ural _ M ustard, %Iack740© Splrlts Camphor ©1 50
. Poppy © Sulphur, roil 4%0© 10
Almonds, Bts uce 1001 Sulphur, Subl_ " 59 10
mon S, Itter.
Judson Grocer Co Grand Rapids, Michigan ru 16 00016 25 Sabadla ——— " © Tartar Ememc 10301 10
' ! Almond Bitter, Sabadilla, "powd. 30® ! Turpentine, Ven. 6006 00
artificial 2 6002 76 Sunflower 160 Vanilla Ex. pure 15002 00
Almonds, Sweet, Worm American 460 Witch Hazel 16002 16
true - 17602 M Worm Levant 18001 I ZInC Sulphate™_ ua u
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mail-

ing, and are intended to be correct at time of going to press.

Prices, however,

are liable to change at any time, and country merchants will have their orders

filled at market prices at date of purchase.

ADVANCED
Catsup
Fruit Jars
Salt
Old Dutch Cleanser
Paper
AMMONIA Blackberries
Arctic Brand 3 Ib. Standards ..
12 o0z.16c, 2doz. box 300 No. 10 @13 00
16  0z.25c, 1doz. box 2 00
32 0z.45c, 1doz. box 3 25 Beans— Baked
Moore's Household Brand Brown Beauty, No. 2135
12 oz., 2 doz. to case 2 70 Campbell, No. 2 --—--1 50
Fremont. No. 2
AXLE GREASE Van Camp. % Ib
Van Camp, 1 1|
Van Camp, 1% Ib7-—-1 60
Van Camp, 2 Ib .- 1 80
Beans—Canned
Red Kidney_ 35@1 45
Strlng 1 350270
\a 1 35@270
era 1 20@235
Red 95@1 25
Clam Bouillon
Burnham’ 7 o0z. --—-- 2
Standard 45@1 65
Country Ge nfeman — 2 00
Maine 20@2 25
Hominy
Vank Camp 150
BLUING Jackson — 130
. s Lobster
Jennings’ Condensed Pearl o |p. 2 45
Small, 3 doz. box-— 265 % Ib.is - 4 60
Large, 2 doz. box-— 270 Mackerel

Mustard, 1 Ib.

BREAKFAST FOODS Mustard. 2 Ib.

Cracked Wheat. 24-2 4 60 Soused, 1% Ib. -— 160
Cream of W heat—9 00  Soused, 2 Ib. —27
Grape-Nuts -——------mmmm- 380 Mushrooms
Pillsbury's Best Cer'l 2 90 Buttons. Is, per can 140
Quaker ruffed Klee __ 560 Hotels, Is, per can— 100
Quaker Puffed Wheat 4 30 Plums
Quaker Brkfst Biscuit 1 90 California, No. 3 --—-—-- 2 40
Quaker Corn Flakes 3 35 Pears In Syrup
Ralston Purina-------- 4 00 Michigan * 4 50
Ralston Branzos-——--2 70 California=————--- 6 50
Ralston Food, large 415 Peas
Ralston Food, small —3 15 M arrowfat 1 60@1 90
Saxon Wheat Food — 550 Early Juné___145@1 90
Shred Wheat Biscuit 4 90 Early June Sifd 1 75@2 40
Triscuit, 18 ----------omme- 225 Peaches
, California, No. 2Vi — 4 76
Kellogg's Brands California, No. 1 ----2 40
Toasted Corn Flakes 4 90 MlChlgaﬂ No. 2 --
Toasted Corn Flakes Pie, gallons____
Individual = ----ee-mememen 230 Pineapple
Krumbles 420 Grated, No. 2 ---o-oeoeee 00
Krumbles, _Individual 2 oo Sliced No. 2 Extra — 475
Biscuit 2 00 Pumpkin
Drinket 2 60 \\;an gamp, IN\IO 130 —————— 146((3)0
Peanut B utter-----—--—-- 366 an Camp, No -
No. 1412, doz. 225 \L/ake Shore, No. 3 135
B ran 3 50 esper, No. 10__~ 390
Salmon
BROOMS Warren’s 10/Ib.|bTa'I:II—t 121 %8
arren's . a
Standard Parlor 23 Ib. 575 Warren's 10|b. Flat — 4 25
Fancy Parlor, 23 Ib. — 8 00 Red Alaska 390
Ex. Fancy Parlor 25 Ib. 9 50 'F\’/Ii%dk ieldaska 22—25@326%0
Ex. Fey, Parlor 26 Ib. 10 00
. Sardines
BRUSHES Domestic, S*s_ 6 00@6 60
Scrub Domestic, %s — 7 00@8 00
. : Domestic, %8 — 7 0008 00
Solid Back, 8 in.__ 1 50 California Soused 2 00
Solid Back, 11 in.__1 75 <cCalifornia M ustard_2 00
Pointed Ends___ "1 25 cCalifornia Tomato — 2 00
Stove Sauerkraut
No. 1 110 ilackmuth, No. 3 160
No. 2 135 Silver Fleece, No. 3 160
Shoe Shrimps
Dunbar, Is doz. 2 10
“g: % EEEEEEE— 220 Dunbar, 1%s doz._— 3 76
No. 3 2 00 i
- Strawberries
BUTTER COLOR Standard No. 2 460
Dandelion, 25c size 200 Fancy. No. 2 66f
Perfection, per doz.”176 Tomatoes
CANDLES No. 2 1 35@1 76
Paraffine, 6 s 16 Ng' 307 ! 80@27 gg
Paraffine, 125 16% ’ _—
W icking 40 CATSUP
Snider's 8 oz. 2 20
CANNED GOODS Snider’s 16 oz. 3 35
,f Royal Red, 10 0z. —__ 1 36
3 Ib. Stan ards gZ 26 Nedrow. 10% oz. 140
No. 10 Royal Red, Trnsblo 00

DECLINED
CHEESE
Brick
W isconsin F 30
Longhorn 1
New York

Michigan Full Cream 30

CHEWING GUM

Adams Black Jack 70
Adams Bloodberry
Adams Calif, Fruit_ 70
Adams Chiclets 80
Adams Sen Sen 70
Adams Yucatan 70
American Flag_ Spruce- 70
Beeman’s Pepsin 8l
Beechnut 90
Doublemint 70
Surcy Frutlt gO
earmint, Wrigleys__7(
Zgno greys— 65
CHOCOLATE

W alter Baker & Co.
Caracas

Premium, (4s or % s 56
W alter M. Lowney Co. %

Premium, g
%s 50

Premium,
CIGARS

National Grocer Co. Brands
El Rajah, Diplomat-

icas 75 00
HI Rajah; Eplcure 50 75 00
HI Rajah Ark, 50__ 75 00
El Rajah, Epicure, 25 83 0O
HI Rajah Longfel-

low, 50 95 00
Odin, Monarch, 50_ 65 00
Mungo Pk,, Perfectos 76 00
Mungo Park, African 90 00
Munsgo Par Gold

tand 100 00

Mungo Park Gold
tand, 25 105 00
Mungo Park, Wonder 92 00
Discount on Mungo Park.
Lots of 500, $1 per 1,000
Lots of 1,000, $2 per 1,000
Lots of 2,500, $3 per 1,000

Worden Grocer Co. Brands

Harvester Line.
Record Breakers, 50s 76 00
Delnionieo, 60s ___ 76 00
Panatella, 50s 76 0
Epicure, '50s 112 50
Favorita Extra, 50s 97 50
Presrdents 50s 115 00

Royal Lancer Line
Favorita, 50s 75 00
Imperrales 505 95 00
Magniricos, 505___ “112 60

La Azora Line

75.00

W ashington,
Panatella Forl 60s .. 75 00

76 00
Perfecto Grande, 605 97 50

Aristocrats

Opera, 60s 67 00
Sanchéz & Ha ya Clear
Havana Cigars. Made in
Tampa, Florida
Diplomatics, 60s------ 95 00
Rosa, 20s 115 00
Blshops, 1

S 1
Keina Fina, 50s Tins 115 00
ueens, 60s 135 00
orden's Special — 150.00

Ignacia Haya
Made in Tampa, Florida.
Extra Fancy Clear Havana
Delicados, 50s 120 00
Primeros, 60s--—-—-— 140 00

Rosenthal Bros.

R. B. Cigar (wrapped
in tissue) 50s
Lewis Single Binder 68 00

Mandla Cigars
From  Philippine Islands
Lioba, 100S ........... 37 50

Other Brands
B. L.. 50s 66 0(
Hem meter Champions, 50.00

50s
El Dependo 20s 37.50
Court Royal, 508 51 00
Court Royal, 25 fins 61 00
Knickerbocker, 60s
Boston Stralght 60s 56 00
Trans Michigan, 50s 58 00
Templar, Perfecto,

50s 100 00

Iriquois, 50s 58 00

CLOTHES LINE
Hemp, 60 ft. 3 00
Twisted Cottor, 50 ft. 3 26
Twisted Cotton, 60 ft. 3 90
Braided, 50 ft. 4 00
Sash Cord 525
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COCOA
Baker’s
Bunte, 15c size 55
Bunte, % Ib. 580
Bunte, Ib. 48
Cleveland 11
Colonial, 9%s 35
Colonial, %s 33
pps 42
Hersheys, s_______ 4
Hersheys, % s 40
Huyler )
Lowney,” %S 48
Lowney, %s ___ 47
Lowney, %s 47
Lowney, 5 Ib. cans 48
Van Houten,% s_ — 12
Van Houten 545 18
Van Houten,% s 36
Van Houten,lIs
W an-Eta 36
Webb - <)
W ilbur,~%s 33
Wilbur, (4s ———33
COCOANUT
%s, 5 Ib. case-Dunham 46
4s, 5 Ib. case 45
4s & %s, 15 [b. case 45
and 12c pkg in pails 475
Bulk, pails 38
Bulk, barrels 35
48 2 0z. pkgs., per case 4 15
48 4 oz. pkgs., per case 7 50
COFFEE ROASTED
. Bulk
Ri0  —---mommmmmoeeee e 19020
Santos 30035
Maracabo 30037
Mexican 38
Guatemala 38
Java
Bogota 380 41
Peaberry 33
Package Coffee
New York Basis
Arbuckle
McLaughlin’s XX XX
McLaughlin’s XXXX pack-
age coffee is sold to retail-
ers only. Mail all orders
direct to W. F. McLaugh
lin & Co.. Chicago.
Coffee Extracts
N. Y, per 100 10%

Frank’s 250 pacRages 14 50
Hummel's 50 11 10

CONDENSED MILK

Eagle, 4 doz. 12 8
Leader, 4 doz. 10 65
EVAPORATED MILK
Carnation, Tall, 4 doz. 7 45
Carnation, Baby, 8 dz._6 80
Pet. Tall 7 45
Pet, Baby 5 10
Van Camp, Ta 15
Van Camﬁg Baby_ 500
Dundee all, doz 7 15

D_undee, Babyl_
Silver Cow all 7 45
Silver Cow, Baby__ 510

MILK COMPOUND

Hebe, Tall, 4 doz 5 80
Hebe, Baby 6 00
Carolene, Tall, 4 doz 570
CONFECTIONERY

Stick Candy Pails
Horehound 35
Standard 35

Cases

Pure Sugar, 600s — 5 25
Boston Sugar Stick._ 39

Mixed Candy

Palls

Broken
Cut Loaf — - _ 36
Grocers _ _ — — _ 27
Kindergarten _37
Leader . 36
Premio Creams 49
Royal — __33
XL O _ _29
French Creams ° 3d

Specialties Palls

Auto Kisses (baskets) 3l
Bonnie Butter Bites_36
Butter Cream Corn_41
Caramel Bon Bons_40
Caramel Croquettes_ 35
Cocoanut Waffles __ 38
Coffy Toffy 42
W alnut 38
Fudge, Walnut Choc. 39
Champron Gum Drops 30
Raspberry Gum Drops 30
Iced Orange Jellies — 34
Italian Bon Bons

AA Licorice Drops

5 Ib. box 216

Manchus

Nut Butter_P_Ff—36
Chocolates Palls

Assorted Choc. 44

Champion 40

Honeysuckle Chips
Klon ike Chocolates 47

bob 47
Nrbble Sficks, box_2 85
Nut Wafers
Ocoro Choc. Caramels 45
Peanut Clusters____ 54
Quintette
Regina
Victoria Caramels 45

Gum Drops
Champion 30
Raspberry 30
Favorite 32
Superior 31
Orange .Tellies 34

Lozenges
A A PEAJ Lozenges_39
A A Pink Lozenges 39
A A Choc. Lozenges 39
Motto Lozenges 41
Motto Hearts 41

Hard Goods
Lemon Drops 39

O. F. Horehound Drps 39
Anise Squares

Peanut Squares 40
Rock Candy 5
Pop Corn Goods
Cracker-Jack Prize 7 40
Checkers Prize 740
Cough Drops
Boxes
Putnam_ Menthol 2 25
Smith Bros. 2.00
COOKING COMPOUNDS
Mazola
Pints, tin, 2 doz. 7 00
Quart, tin, 1 doz. ,, 50
% Gal. tins, 1doz.__ 12 25
Gal. tins, % doz. 11 80
5 Gal. tins, % doz_lS 30

COUPON BOOKS

50 Economic grade_2 50

100 Economic grade 4 50
500 Economic grade 20 00
1,000 Economic grade 37 50
Where 1,000 books are
ordered at a time, special-
ly printed front cover is
furnished without charge.

CREAM OF TARTAR

6 Ib. boxes 75
3 Ib. boxes 76
DRIED FRUITS
Apples
Evap’ed, Choice, blk _17
Apricots
Evaporated, Choice__ 36
Evaporated, Fancy_—_ 45
Citron
10 Ib. box 50
Currants
Packages, 15 oz. 22
Boxes, Bulk, per Th._22
Peaches
Evap. Choice, Unpeeled 24
Evap. Fancy, Unpeeled 26
Evap. Fancy, Peeled_28
Peel -

Lemon, American 35
Orange American_ 36
Raisins
Choice S'ded 1 Ib. pkg. 24
Fancy S’ded, 1 Ib. pkg. 25
Thompson Seedless, 2

Thbor}rkpson %eea €ss,
California Prunes
80-90 25 Ib.boxes___ @15
70-80 25 Ib.boxes__ @16
60-70 25 Ib.boxes @17
50-60 25 Ib.boxes__ g

40-50 25 Ib.boxes_
30-40 25 Ib.boxes — 028

FARINACEOUS GOODS
Beans

Med. Hand Picked 8%

California Limas_"_16%

Brown, Holland_"------ 6%
Farina

25 1 Ib. packa%es*z 80
Bulk per 100 I1bs.___

Hominy
Pearl, 100 Ib. sack __ 560

Macaroni
Domestic, 10 Ib. box— 1 10
Domestic, broken bbls. 8%
Skinner’s 24s, case 1 37%
Golden Age, doz._190
Fould's, doz.

Pearl Barley
Chester 7 00
Peas
Scotch Ib. 7
Split, 'Ib . 9
Sago
East India 11
Tapioca
Pearl, 100 Ib.sacks 1n
Mlnute 8 0z., 3doz. 405

Dromedary Instant, 3
doz., per case
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FISHING TACKLE

Cotton Lines
No. 2, 15feet 145
No. 3, 15feet 170
No. 4, 15feet 185
No. 5 15feet 215
No. 6. 15feet 245
Linen Lines
Small, per 100 yards 6 65
Medium, per 100 yards 7 25

Large, per 100 yards 9 00

Floats

No. 1%, per gross __ 150
No. 2, per gross__ 175
No. 2% per gross _ 2 20
Hooks— Kirby
Size 1-12, per 1,000 84
Size 1-0, per 1000 — %
Size 2-0, per 1,000 15
Size, 3-0, per 1,000_I 32
Size 4-0, per 1,000 165
Size 5-0, per 1,000 _1 95
Sinkers
No. 1 pergross___ 66
No. 2 pergross____ 72
No. 3, pergross___ 85
No. 4. pergross__ 1 10
No. 5, pergross__1 45
No. 6. pergross 1 8
No. 7, pergross___ 2 30
No. 8, per gross 335
No. 9, per gross__4 65

FLAVORING EXTRACTS
nnings
Pure Food Vanila
Terpeneless
Pure Food Lemon
Per D
7 Dram 17 Ce 1

| Ounce, 37 Cent__ 30
284 ounce 40 Cent’S 20
2A: Ounce, 45 Cent,, 3 40
4 0unce, 65 Cent 5 50
8 Ounce $1.00 9 00

7 Dram, 17 Assorted_1 40
1(4 Ounce, 25 Assortéd 2 00

Van Duzer

\ anilla, Lemon,
Strawberry Raspberry,
Pineapple, Peach, "Coffee,
Peppermint & Wlnter reen
1 ounce in cartons 2.00

2 ounce in cartons_3.50
4 ouncein cartons__ 6.75
8 ounce-----mmmmmmmmm 13.20
Pints 20.40
uarts j 51.00
allons, "each _—16.00

Almond.

FLOUR AND FEED
L|Iy kWhrte % Paper

--------------------- 13 90
Graham 25 Ib. per cwt 5 80
Golden Granulated Meal,

25 Ibs., per cwt._ 560
Rowena Pancake Com-

pound, 5 Ib. sack _ 7 20
Rowena Buckwheat
Compound, 5 Ib. sk. 7 70
Watson Higgins Milling
Co.
New Perfection, %s 13 60
Meal
Gr. Grain M. Co.
Bolted 5 40
Golden Granulated_5 50
W heat
No. 1 Red 2 65
No. 1 White 2 63
Oats
Michigan Carlots 90
Less than arlots__ 100
Corn
Carlots  -------mmmmmmmmmeeee 60
Less than Carlots 175
Hay
Carlots 34 00
Less than Carlots__ 36 00
Pm «

Street Car Feed 75 00
No. 1 Corn & OatFd 75 00

Cracked Corn 75 00
Coarse Corn Meal__ 75 00
FRUIT JARS
Mason, pts., per gross 8 60
Mason, qts., per gro 9 75
Mason, % gal gro 13 85
Mason, can tops gro 2 85

Ideal Glass Top, pts. 10 00
Ideal Glass Top qqts 11 50

Ideal Glass

gallon - 14 25

GELATINE

Cox’s 1 doz. large_ 1 46
Cox’s 1 doz. small— 90
Knox Sparkllng, doz. 2 25
Kn_oxs Acidu’d " doz. 2 25
Minute, 3 doz. 4 95
Nelson’s — 1 60
Oxford

Plymouth Rock, Phos. 1 66
Plymouth Rock. Plain 1 36
Waukesha 160
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HIDES AND PELTS

Hides
Green, No. 1 J— )
Green, No. 2 13
Cured No. 1 16
Cured No. 2 15
Calfskin, green. Nfs 122

Calfskin, green. N<> 2 2010
Calfskin, cured. Nc). 1 24

Calfskin, cured, N<

Horse No. 1 _ 6 50

Horse No. 2 5 50
Pelts

Old W\ ool _— 50@ 1 00

Lambs 50@1 00

Shearlings____ 50@1 00
Tallow

Wool
medium 2
Unwashed rejects__  itir,
------------------------ @25

Unwashed, tit 20

Market dull and neglected.

HONEY
Airline, No. 10 4 00
Airline, No. 15 6 00
Airline, No. 25 9 00
HORSE RADISH
Per doz. 1 00
JELLY
Pure, per pail, 30 Ib. 6 25
JELLY GLASSES
8 o0z., per doz.
MAPLEINE
1 oz. bottles, per doz. 175
2 o0z. bottles, per doz. 3 00
4 oz. bottles, per doz.,5 50
8 0z. bottles, per doz. 10 50
Pints, per doz. 18 00
Quarts per doz. 33 00
% Gallons, per doz. 525
Gallons, per doz.___ 10 00

MINCE MEAT
None Such, 3 d

MOLASSES

New Orleans
Fancy Open Kettle_ 95

Choice 85
Good _— 65
Stock — 28

Half barrels 5¢ extra

NUTS Whole

Almonds, Terragona 35
Brazils, large washed 26
Fancy Mixed

Filberts, Barcelona_32
Peanuts, Virginia raw 16
Peanuts, Virginia,
roasted 18
Peanuts, Spanish 25
Walnuts, California — 3
W alnuts, French

Shelled
Almonds 65
Peanuts, Spanish,

0X 275

Spanrsﬁ
25

Spam sh,
24%
95

Peanuts,

Peanuts,'
200 Ib. bbl.

OLIVES

. kegs, each 4 50
. kegs each 10 50
0z.

450

14 00
Manzanllla 8 0z.__ 1 45
Lunch, 2 00
Lunch, 16 oz 3%
Queen Mammo

5 50

Queen Mammoth, 28
6 75

Olrve Chow, 2 doz. cs.
per doz. _ 250

PEANUT BUTTER

Bel-Car-Mo Brand

.. 2 doz. in case__
?t 1 Ib. pails
12 2 Ib. pails
5 Ib. palls 6
10 Ib.

in_ crate

e
SRGH
=

100 Ib. drum¥

PETROLEUM PRODUCTS
. Iron Barrels

Perfection 19.7
Red Crown Gasoline 28.1
Gas Machrne Gasoline 433
V. & P. Naphtha 29.7
Caéntol Cylrnder Iron

bls. =t
Athin ic Red Engine,

Iron Bbls. .8
W|nt|I 1 Black, Tro

Bb 20.3
Polarine, Tron BbIs— 58.8
FICKLES
Medium
Barrel, 1,200 count 16 00
Half bbls., 600 count 900
5 gallon kegs 4 00
Small
Barrels 20 00
Half barrels 11 00
5 gallon kegs™____ 380
Gherkins
Barrels = --------emomoee- 28 00
Half barrels 15 00
5 gallon kegs 5 00
Sweet Small
Barrels 30 00
5 gallon kKegs 6 50
Half barrels 16 00

PIPES
Cob, 3 doz. in box_1 25

PLAYING CARDS
No. 90 Steamboat__ 2 25
No. 808 Bicycle 400
Picke 00

POTASH
Babbitt's, 2 doz. 275

PROVISIONS
Barreled Pork
Clear Back _ 48 00@49 00
Short Cut Clear 40 00@41 00

Clear Family 48 00

Dry Salt Meats
S P Bellies __ 32 00@34 00

Lard

Pure in tierces 21%@22
Compound Lard 18%@19

SO 1» tubs advance %
69 Ib. tubs___advance %
50 Ib. tubs___advance %
20 Ib. pails__advance %
10 Ib. pails__advance %
glb. pails___advance 1
Ib. pails_advance 1

Smoked Meats

14-16 1b. 38
Hams, 16-18 Ib. 37
Hams, 18-20 Ib. 36
Ham dned beef

Cal|forn|a Hams 24
Prcnrc Borle

H
Bmled Hm
g/lrnced Hams 1%5 20

@40
@39
@38

@42
@25

Hams,

--------------- 52
Sausages

Bologna 18

Liver 12

Frankfort 19
Pork T4@1!

——————————————————————————— 11
Tongue 11
llcadcheese 14

Beef
Boneless 30 00@35 00
Rump, new __ 40 00@42 00
Pig's Feet
% bbls 0
% bbls., 35 Tbs.__ 315
% bbls 10 00
1b 16 00

Canned Meats
Red Crown Brand
Corned Beef, 24 |Is _3 90
Roast Beef, 24 Is _ 3 90
Veal Loaf, 48 %s, 5%

0z. 165
Veal Loaf, 24%s, 7 oz. 2 60
Vienna Style Sausage,

48%s 1 40
Virginies, 24 Ts 3 35
Potted Meat, 48%s 62%
Potted Meat, 48 %s 90
Hamburger Steak and

Onions, 48 % s 17%
C%ned Beef Hasﬁ

Chlll Con Carne, 48 Is 1 40
Pork and Beans, 24 2s 1 50
Sliced Bacon, medium 4 00
Sliced Bacon, large_ 6 25
Sliced Beef. 2% o0z 2 20
Sliced Beef, 5 0z.__ 400

Mince Meat
Condensed No. 1 car. 180
Condensed Bakers brick 30
Moist in glass 6 50

MICHIGAN

Tripe

Kits, 15 Ibs. 90

% bbls., 40 1Bs.__ 160

% bbls., 80 Ibs. 3 00
Casmgs

Hogs, per Ib. @65

Beef, round set___ 19@20

Beef, middles, set— 50@60
Sheep, a sk.in 175@2 00
Uncolored Oleomargarine
Solid Dairy 28@29
Country Rolls 30@31

RICE
Fancy Head
T 11550

Blue "Rose
ROLLED OATS

Monarch, bbls. 11 50
Rolled Avena, bbls. 13 00
Steel Cut, 100 Ib. sks.
Monarch, 90 Ib. sacks 6 40
8uaker, 18 Regular 2170
uaker, 20 Family — 6 85

SALAD DRESSING

Columbia, % pints _ 2 25
Columbia, 1 pint 4 00
Durkee s large, 1 El_. 5 80
Durkee’s med., 2 . 675
Durkee’s Picnic, 2 dz. 3 00
Snider's large, 1 doz. 2 40
Snider’s small, 2 doz. 145
SALERATUS
Packed 60 Ibs. in box

Arm and Hammer _ 355

Wyandotte, 100 %s — 3 00
SAL SODA
Granulated, bbls. 215

Granulated, 100 Ibs cs 2 25
Granulated, 36 2% Ib.

packages 2 60
SALT
Solar Rock
56 Ib. sacks 75
Common
Granulated. Fine ... j
Medium, Fine é?g
Mortons
Per case, 24 2 lbs.__

2 40
Five case lots 2 30

SALT FISH
Cod

Holland Herring

Standards, bbls.__ 19 50
T. M., bbls. 22 50
Standards, kegs 120
Y. M, kegs 150
Herring
K K K, Norway __ 20 00
8 Ib pails 1 40
Cut Lunch 125
Scaled, per box 21
Boned, 10 Ib. boxes _ 24
Trout
No. 1. 100 Ibs. 12
No. 1, 40 Ibs.
No. 1. 10 Ibs.
No. 1, 3 Ibs. —
Mackerel
Mess, 100 Ibs............. 25 00
Mess, 50 Ibs 13 25
Mess, 10 Ibs 29
Mess,
No. 1.
No. 1.
No. 1, 10 Ibs" 2 80
Lake Herring
% bbl., 100 Ibs. 7 50
SEEDS
Anrse
Canary, Smyrna __ 12
Cardomon. Malabar 1 20
Celery 65
Hemp, Russian ___ 10
Mixed Bird 13%
Mustard, yellow 23
oppy 65
Rape 15

SHOE BLACKING*

Handy Box, large 3 dz. 3 50
Handy Box, small

Bixby's Royal POll—h_ 125
Miller's Crown Polish 90

TRADESMAN

Swedish Rapee 10c 8 for 64
Swedish Rapee, 1 Ib gls 85
Norkoping, 10c 8 for 64
Norkogmg 11b. glass _ 85

Copenhagen, 10c, 8 for 64
Copenhagen, 1 Ib. glass 85
SOAP

James S. Kirk & Company-
American Family, 100 7 &
Jap Rose, 50 cakes_4 8
Kirk’s White Flake — 700

Lautz Bros. & Co.
Acme, 100 cakes
Brg Master..lOO blocks

1005

Cllmax 120s

ueen Whlte 80 cakes 6
ak Le 100 cakes 6 75
Queen Anne 100 cakes 6 75
Lautz Naphtha 100s 8 00

Swift & Company

Classic, 100 bars 10 oz. 7 25
Swift's Pride, 100 9 oz 5 gg

uick Naphtha

hite Laundry 100

8% 6 75
Wool, 24 bars, 6 o0z. 1 9%
Wool, 100 bars, 6 oz. S 00
Wool, 100 bars, 10 oz. 13 00

Peerless Hard W ater,

50s
Peerless Hard W ater,
100s

Tradesman Company

Black Hawk, one box 4 50
Black Hawk, live bxs 4 25
Black Hawk, ten bxs 4 00

Box contains 72 cakes. It
is a most remarkable dirt
and grease remover, with-
out Injury to the skin.

Scouring Powde
Sapollo, gross lots 11 00
Sapolio, half gro. 10fs 5 50
Sapolio, single boxes 275
Sapolio, hand 3 00

ueen Anne. 60 cans_3 60
now Maid, 60 cans__3 60

Washin Powders

Snow Boy, c___ 400
Snow Boy, 60 14 0z. 4 20
Snow Boy, 24 pkgs. 6 00
Snow Boy, 20 pkgs. 7 00
Soap_Powders
Johnson’s Fine, 48 2 575
Johnson's XXX 100 575
l.autz Naphtha 60s_3 60
Nine O’clock 425
*'ak Leaf. 100 pkgs. 6 50

Old Dutch Cleanser | 50
ueen Anne, 60 pkgs. 3 60
ub-No-More _ = 5050

CLEANSERS.

ITCHEN

.LENZER

80 can cases. $4.40 per case

X SODA

Bi Carb, Kegs 4
SPICES
Whole Spices

Allspice, Jamaica___ @18
Cloves, Zanzibar 60
Cassia, Canton 30
Cassia, 5c pkg., doz. @40
G|nger African @15
Ginger, Cochin @20
Mace, Penang @75
Mixed, No. 1 @17
ered, No. 2 16
Mixed, 5c pkgs., doz. @45
Nutmegs, 0-8 50
Nutmegs, 105-110 @45
Pepper, Black 30
Pepper, White @40
Pepper, Cayenne @22
Paprika. ungarian

Pure Ground In Bulk
Allspice, Jam aiaca__ @18
Cloves, Zanzibar @65
gassm A(‘:]gnton gﬁ
inger, rican____ @28
Mugtard @38
Mace, Peniang @85
Nutmegs --------mmmmmmmmeees 36
Pepper, Black 34
gepper V(\:/hlte %)952
apper, Cayenne @
PaB’r)|ka Hunganan - @60

Seasoning
Chili Powder, 15¢c___ 1 35
Celery Salt, 30z. 95
Sage,” 2 oz 90
Onion Salt’ I 35
Garlic 135
Ponelty, 3% 0z. I 225
Kitchen Bouquet___2 60
Laurel Leaves 20
Marjoram, 1oz. 90
Savory, 1 oz. 90
Thyme, 1 oz. 90
Tumeric, 2% o0z. ___ 90

STARCH
Kingsford, 40 Ibs 11%
Muzzy, 48 1 Ib. pkgs. 9%
Powdered barrels 7%
Argo, 48 1 Ib. pkgs._4 15

ngsford
Silver Gloss 40 11b. __ 11%

Argo. 48 1 Ib pkgs— 415
Argo, 12 3 Ib {J(kgs _ 3 04
Argo,

Silver Gloss 3 Ibs. 11%
Silver Gloss, 6 Ibs. 11%

Muzzy
48 1 Ib. packages 9%
16 3 Ib.packages___ 9%
6 Ib.packages__ 9%
oxes 7%

SYRUPS
Corn
rels 75
f Barrels ¢l
lue Karo, No. 1%,
2 doz. 40
lue Karo, No. 22 dz. 405
|(lj|e Karo, No. Z/o 2

B

H

B

B

B

Blu No.5 1 dz.
Blue Karo. No. 10,
R

R

R

R

R

490

d

65
d Karo 0.2, 2 d 460
d Karo No '2%,
d
d

5 25
Karo No.5, 2 dz. 510
Karo No. 10, %
----------------------- 4 8

TABLE SAUCES
L*a & Perrin, Iarge_ 75
Lea & Perrin, small—_3 25
Pepper 1
Royal

Basket-Fired Choice
Basket-Fired Fancy
1 Nibbs

No. 5!
Siftings, bulk___ @2
1 lb.pkgs., @23

Siftings,
Gunpowder

Moyune, Medjum

Moyune, Choice_ —

35@40
—40@45

~ Young Hyson
Choice
Fancy -——-mmemmmeeems 50@60

Oolong
Formosa, Medium_ 40@45
Formosa, Choice™ 45@50
Formosa, Fancy 55@75

English Breakfast
Congou, M edium _40@45
Congou, Choi e_45 50
Congou. Fancy_
Congou, Ex. Fan @80

Ceylo
Pekoe, Medi u
Dr. Pekoe, Ch
Flowery O. P.

VINEGAR

er, Benton Harbor_40
ite Wine, 40grain 20
ite Wine, 80 grain 27
ite Wine. 100grain 29

2=s=

=

land Vinegar & Pickle
Co.’s Brands.

Iand Apple Cider_45
Ribbon Corn —28

Iand W hite PickTing 20
ackages no charge.

oOwoO O
DT
=

-07\—

WICKING
No. 0, per gross 70
No. % per gross
per gross
No. 2, per gross — 119

=z
o

29
WOODENWARE
askets
Bushels, wide band,
wire handles 220
Bushels, wide band,
wood handles 2 60
Market, drop handle 1 00
Market, single handle 1 10
Market, extra 1 60
Splint,  large 8 95
Splint, medium 8 75
Spl|nt, small 8 00
Butter Plates
Eceanaba Manufacturing
Co.

Standard Wire End

No. 8-50 extra sm cart 1 36
No. 8-50 small carton 1 48
No. 8-50 md’m carton 1 58
No. 8-50 large carton 1 84
No. 8-50 extra Ig cart 2 30
No. 4-50 jumbo carton 1 59
No. 100, Mammoth_1 50

Churns
Barrel, 5 gal., each __ 2 40
Barrel, 10 gal each =— 2 55
Stone, 3 gal. 39
Stone, 6 gal. 78

Clothes Pins
Escanaba Moanufacturr

n
No. 613 -24, Wrapped _ 5 40
No. 31) 24, Wrapped 5~ 2 75
No. 21j-60, Wrapped = 5 40

Faucets
Cork lined, 3 in. 70
Cork lined, 9 in. 90
Cork lined. 10 in. 90
Mop Sticks

Trojan spring 325
Eclipse patent spring 3 25
No. 1 common 25
No. 2.
ideal.
200z cotton mop heads 4 80
120z cotton mop heads 2 85

Pails

10< Galvanized__ 5 25
<ft. Galvanized 6 00
|t ct. Galvanized__ 7 00
Fibre -
Toothpicks
Escanaba I\C/Ianufacturmg
No. 48, Emco 185
No. 100 Emco 375
No. 50-2500 Ernco _ 375
No. 100-2500 Kmco — 7 00
T raps
Mouse, wood. 4
Mouse, wood, 6
Mouse, tin, bholes__ 65
Rat. wood 1 00
Rat, spring. ____ 100
Mouse, spring _____ 30
Tubs
No. 1Fibre 42 00
No. 2Fibre ——— 38 00
No. 3Fibre 33 00

Large Galvanized__17 00

Medium Galvanized 15 00
Small Galvanized__14 00
Washboards
Banner Globe 8 00
Brass, Single 9 50
Glass, Single 8 50
Single Peériess 9 00
Double Peerless__ 11 00
Northern Queen ___ 9 00
Universal 10 00
Our Best 10 00
Window Cleaners
12 in 165
14 in 185
16 in 30
Wood Bowls
13  in.Butter 3 00
15 in.Butter 7 00
17 in.Butter 11 00
19 in.Butter 12 00

WRAPPING PAPER

E'ibre, Manila, white 9
No. 1 Fibre 10
Fibre. Manila,_ white 10%
B|I|ch|lrs Manila _ 12%
Kraft 16
YEAST CAKE

Magic, 3 doz. 270
Sun |ght 3doz 2 70
Sunlight, 1% doz. 1 35
Yeast Foam, 3 doz._2
Yeast Foam, 1% doZ. 135

YEAST—COMPRESSED
Fleischman, per doz._28
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Permit Nothing To Come Between

Parent and Child.
W ritten for the Tradesman.

Where does a man get the idea that
it is beneath his dignity to have any-
thing intimate to do with his own
children? | have lately seen several
lathers in conditions displaying their
relations with their own families, and
have been much struck by the uni-
formity with which they seemed to
regard themselves as completely de-
tached from the affairs of their own
sons and daughters. | saw one man
sit alone in an automobile in front of
a doctor’s offie for more than an hour
while his ten-year-old son went
through a trying physical examination
inside. The boy would have been em-
barrassed by his father’s presence, and
the father would have been nervous
or bored or something, you say?

Yes, indeed. That’s the point. They
would! But why?

I met a fifteen-year-old girl who
told me she was rather afraid of her
father and couldnt under any cir-
cumstances bring herself to tell him
anything of an intimate or confidential
kind.

“Why don’t you try it?” | said.

"I did once,” the girl replied, “and
father was very stern with me and
said all such matters were things to
be talked about with my mother. You
bet I haven’t bothered him since with
any of my affairs.”

"Helen is a rather strange, shy
girl,” her father told me later. “She
never talks to me about anything
that amounts to anything. Yes, |
think maybe she is a little afraid of
me; but | don’t see why she should
be—I never have punished her. |
always left all that sort of thing to
her mother.”

| suppose all this may be an in-
heritance from some primitive time
when the father’s relation with the
mother was even more temporary
than that of birds at nesting time.
When even before his child was born
he deserted the woman, leaving her
to find a hole in the rocks where her
baby might be born and from which
she might make her primitive excur-
sions and experiments in agriculture
and other forms of thrift, while the
lord and master, procreator and de-
serter fared forth upon his own af-
fairs or made himself the excuse that
if he brought in the family’s food
from the hunt it was no more than
fair that the woman should bring up
the children.

You don’t have to go back to any
primitive time or state to get open
expression of this view. | got it, in
so many words, the other day, on a
hotel plaza, from a very successful
business man, father of two fine sons
and two beautiful daughters.

“l am a very busy man,” he said.

"l have all I can do to conduct my
business so as to provide my family
not only with necessities but with
luxuries demanded by their position.
My wife with great pains selects the
governesses, teachers and so on who
have the closer care of the children.
| cannot take on that additional re-
sponsibility. Besides, | confess | do
not understand children—the utter
triviality of their affairs and their
mental operations bore me. | am not
at my ease even with my own chil-
dren.”

"\\ ell, there you have it, pretty
straight and frank. | tried pretty
hard to make that man see the op-
portunity, the privilege, the pleasure
he was throwing away, but it was no
use.

"\\ hen my children grow up there
will be time for me to make friends
with them.”

I know, of course, that this man is
exceptional. Exceptionally honest
anyway. But he represents a type of
attitude which is all too common. |
am not sure that the children lost
much in the absence of close associa-
tion with that particular man; but |
know that man lost much in the ab-
sence of association with them!

In marked contrast with this man
was another whom | saw coming in
from a fishing expedition with his son
and daughter—a boy of about seven-
teen and a girl of perhaps fifteen.
Those three and their mother—though
her participation was somewhat han-
dicapped b}r frail health—were the
closest friends and companions in all
the activities of the life at that place
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where we met.

“Dad’s the best friend | have,” the
girl said to me. “There’s nothing |
wouldn’t talk over with him—noth-
ing.”

“Father?—Oh, he’s a better pal than
any of the fellows,” the boy declared
in answer to a question of mine. “I’d
rather go fishing with him than any-
body else.”

And the father said:

“Mother is all right, but she can’t
have my share of my children’s friend-
ship. We’ve all been pals from the
beginning. | made it my business and
pleasure to keep close to my wife in
the bringing up of the children, even
from babyhood. My office keeps me
a good deal of a prisoner and | have
to give a good deal of time to golf for
the exercise, but | don’t let anything
come really between myself and my
children.” Prudence Bradish.

(Copyrighted 1920.)

Bottom Facts From Booming Boyne

r i City.

Boyne City, Aug. 3—C. Greenman
is refitting the Selkirk building, for-
merly occupied by F. D. Thompson,
for a billiard room and cigar store,
having removed from the Krolic build-
ing on Lake street. Mr. Greenman,
in his former place of business en-
joyed a very large patronage. Per-
haps the reason is that he carries a
perennial smile—and doesn’t let any
one walk on him.

George Coplas wall move his cafe,
soft drink and ice cream parlor from
the Wengel building to the one va-
cated by the Sanitorium and in addi-
tion has leased the Charles Blank
building on the opposite side of Lake
street for the wholesale manufacture
of ice cream. Mr. Coplas is a pusher
and has the happy faculty of making
any place look extremely attractive.
Perhaps some of the blood of the
heroes of Thermopylae has trickled
into his system. He never knows
when he is licked and always comes
up smiling.

One would naturally think, from
scraps of conversation, that with
Judge™ Harris life was one long sweet
gawf” game. He does, however, do
some law business between games,
so we have heard.

The East street bridge is completed.
It is a fine piece of architecture. We
know that because we can see it all,
both ends and the middle, because
there is no road within fifty feet of
either end and, more to the point,
the State Highway Board is going to

August 4, 1920

leave it that way until the resort sea-
son is over. What do you know about
that?

The Crozed Stave Co. is making
progress with the construction of its
plant and it now looks as though the
company would be able to start pro-

duction about the time President
Harding is inaugurated. Same old
story. Can’t get material.

They say that man is the arbiter
of his own destiny. Can’t see it when
some flannel mouthed agitator can
take the bread out of the mouth of
some law abiding, industrious citizen
of Boyne City who never heard of
him nor had anything to do with him.
Arbiter is good.

"Just watch what we do to the bee-
keepers. If we can’t do them good
we won’t do them good, like they do
at Petoskey. Maxy.

PAPER

All Kinds

For

Wrapping

For
Printing
try US

The Dudley Paper Co.
Lansing, Mich.

Sand Lime Brick

Nothing as Durable
Nothing as Fireproof
Makes Structures Beautiful
No Painting
No Cost for Repairs
Fire Proof
Weather Proof
Warm in Winter
Cool In Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids
So. Mich. Brick Co., Kalamazoo
Saginaw Brick Co., Saginaw

Jackson-Lansing Brick Co., Rives
Junction

xjjnTiif™ -X  $eif Raising Buckwheat Compound

In fact it will be the best piece of goods on the market.

WHY pay extravagant prices for other Brands?

Serve your trade a guaranteed Quality product with a right price by getting

Henkel's.

NOTE PRICE AND PACK;
Ib. Carton, 2 doa. to case-------------------- @$ J.25 per doa.

.5 Ib*Sack, JOto a bale
JO Ib. Sack, 5 to a bale
25 Ib. Sack, Bulk

Give your Fall order to your Jobber now.

@ 355"
@ 350 per bale
@ J3.50 per bbl.

feaie

We solicit correspondence if further information is desired.

Commercial Milling Company,

- DETROIT
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imitations of Motor Trucks in Re-
tail Delivery.

recent study of co-operative

y delivery service in Michigan

the general opinion prevailed among

the participants that the co-operative

service represents a very material re-

duction in delivery costs as compared

to individual delivery. One firm, how-

ever, lays emphasis on the fact that

motor trucks are not a success for
grocery delivery.

Anyone familiar with motor truck
operation might have told the gro-
cery trade this long ago, for motor
truck men long since discovered that,
for certain classes of work, horses
could still outdo the truck on econ-
omy. Motor trucks represent a larger
investment than a horse and wagon,
and can only be used efficiently when
in actual operation. Standing still is
about the most expensive thing a
motor truck can do.

In the grocery trade a very con-
siderable part of the delivery time is
spent with the vehicle idle at the curb
line while the driver goes into the
house, and it is probably demonstrable
that more than half of the elapsed
time is ocupied with the truck stand-
ing still, wherefore it follows that the
horse really serves the need of the re-
tail grocery trade on that kind of ser-
vice much better than the motor.
When it comes to long distance runs,
however, and quick delivery from one
point to a given destination, the mo-
tor truck would probably reverse the
economic conclusion.

Then again any grocer knows that
the intelligence of the horse in stop-
ping at the houses of regular cus-
tomers and starting again is a real
factor in efficiency that ought not be
overlooked, and an intelligent deliv-
ery system of sufficient magnitude
can probably find ample justification
for the use of both types of vehicles.
But, of course, there are other ele-
ments in a delivery system than cheap-
ness.

Millinery Novelties in Profusion.

The newest “wrinkle” in crown and
brim is illustrated by the Paris hats
displayed by one of the leading manu-
facturers here and described by the
bulletin of the Retail Millinery As-
sociation of America. Saget, Louison,
Hermance and others are the modis-
tes whose hats are shown and a varie-
ty of materials and plumage is used.
This is what, in part, the bulletin
says:

“Saget has created a fetching set
composed of a hat with scarf to match.
W hite eponge and orange Angora are
the materials used. The hat is made
on a mushroom shape, and has a wide
band of orange Angora circling the
soft full crown of eponge. A narrow
piping of the vivid Angora bands the
brim.

“The scarf, made somewhat like a
surplice, has a collar which buttons up
snugly at the throat. Wide strips of
the eponge and Angora make the
scarf, which fits over the shoulders
like a small cape and crosses in front.
The sheerest of orange chiffon lines
it and gives an alluring touch.

“Louison has made a turban of
navy hatters’ plush and has used the
brightest of orange ostrich plumes to
cover the crown. From the same
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house comes a fetching turban of
royal blue velvet, the off-the-face
brim of which is made of the tiniest
of royal blue flowers. From the side
of the hat a large how-knot with flow-
ing ends droops downward.

“Hermance illustrates the newest
lines in crown and brim by a hat of
black panne. The band of the crown is
bent into a pleat at each side, and a
pleat breaks the line of each side of
the off-the-face brim. Silk fringe of
a vivid shade of blue covers the front
of the brim.

“Marthe Yerles also uses silk fringe
to adorn an Egyptian turban of ‘nig-
ger brown’ velour. The brim turns
back, and fringe of the shade of cop-
per covers it and dangles from the
side. The draped crown is somewhat
Tam-shaped, and shows a distorted
line to add to its width.”

The man who says, “l can,” sel-

dom is canned.

Signs of the Times
Are

Electric Signs

Progressive merchants and manufac-
turers now realize the value of Electric
Advertising

We furnish you with sketches, prices
and operating cost for ihe asking.

THE POWER CO.
Bell M 797 Citizen« 4261

CANDY

The “DOUBLE A" Kind

Made by
People Who Know How
Our record of over fifty years of
continuous growing business, not

only in Michigan but all over the
United States, speaks for itself.

You take no chances when you
buy “Double A” Brand.

Made in Grand Rapids by
NATIONAL CANDY CO.

PUTNAM FACTORY
Grand Rapids, Michigan

Ask for a copy of our
latest price list.

We are agents for LOWNEY'S
in Western Michigan.

TRADE

MAN
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BUSINESS WANTS DEPARTMENT

Hléﬁfgy _advertisements ! Irﬁj?!tjhtis

Is required, as amounts are too small to open accounts! y w,t

DO YOU WANT TO SELL YOUR STORE?
PROFITABLE SERVICE rendered to Retail Mer-
chants with a lecord of having closed out stocks of
merchandise netting more than 100 centa.

_ We Reduce Stocks to @ Profitable Advantage
Eighteen years conducting Trade Building, Stock
Reduction and complete Closing-out Advertising
Special Sale Campaigns for retail merchants only.

. RPER & COM ANY. Inc
Marquette Building. CHICAGO. ILL._____

CASH REGISTERS

REBUILT CASIH I§EGISTER co.
nc

122 North | asHington Ave.,
Saginaw, Mich.
We buy sell and exchange repair and
rebuild” all makes.
Parts and supplies for all makes.

W anted—We are in position to handle
bankrupt or closeout stocks of hardware
mill supplies, electrical and house fur
mshing oods, automobile accessories,

i Chas. Ross, Manager, Kalamazoo.
Mich. 832

W anted—Good r.heet metal worker and
furnace man; steady job; married man
preferred. John C. Distler, Mishawaka,

87

Sale—$5,000. Located in
Michigan. =~ A good
If interested,
Mich.
988

For Sale—I have for sale at a bargain
complete stock of groceries, together
with an opportunity to_rent building
for a term of yeafs. . W. Barker,
Trustee, Allegan.” Mich, 989

WANTED—A used
small one preferred.
cash. Write J. W.

Resort For
Montcalm County,
money maker for someone.
write” Avery Gaffield, Six Lakes,

credit register,

Must be cheaRA_for

Leahy, Alma, ich
990

. FOR SALE—Furniture and undertak-
ing business. A -good established busi-
ness in a hustling -town of 3,500, in best
agricultural district in Southern Mich-
|%an; largest furniture stock in this end
of the. state; new funeral equipment;
business centrally located, but
cheap rent. ~Do_business with
Eugene Service, Tecumseh, Mich.

ATTENTION MERCHANTS—When in
need of duplicating books, coupon books,
or counter pads, drop us a card., e
can supply " either blank or printed.
Prices on eg)pllcatlon. Tradesman Com-
pany. Grand ' Rapids.

HELP AND POSITIONS FURNISHED
—in all manufacturing, business, and
professional lines, Properties bought and
sold on commission. merican Business

with
owner.
9

Exchange, Box 227, Benton Harbor,

Mich. 974
For Sale—Stock of groceries, shoes,
Stock

dr_Y goods and men’s furnishings.
will inventory around $12,000; also store
building. 26 x 85 feet, together with four
lots with barber shop which rents for
$52 per year, and ice house, 18 x 30 feet.
Price on buildings $4,000 at inventory.
Will take in trade one-half in real estate,
balance cash. George E. Seaman, Bailey,
Mich. 975

If you are thinking of going In busi-
nfss, selling out or making ane change,
ace an e}dvertlsement i gur usiness
hances columns, as it will bring gou in
}oulgh with the man for whom “you are
ooking—THE BUSINESS MAN.

For Sale—Clean grocery stock and
good fixtures in a live town of 10,000
population. Doing about $60,000 business
this year. Stock will invaice about $6,000.

Fixtures $1,600.

In building 25 x 90. Can
buy or lease building.

Two blocks from

nearest grocery. ddress Carlson &
Butcher, = 1435 Peck St., Muskegon
Heights. Mich. 976_
HOTEL PROPERTY FOR SALE—
Rental from business rooms $55 per
month. Price, terms, business, etc.
right.  No opposition. Address F. E.
Farr, Proprietor, Bronson, Mich. 978 *

If you want to sell or exchange your
business, no matter where located, write
Black, 130th St., Chippewa Falls, Wis-
consin. 980

For Rent—90 ft. store building, cen-

trally located in one of the best business
blocks. Seegmiller Bros., Cadillac, l\élglé:h

Pay spot cash for clothing and fur-
mshmg goods stocks. L. Silberman,_ 106
E. Hahcock. Detrolt. 566

For Sale—Chandler & Price, 10x 12
Gordon for . In use every day, but
wish to install larger machine. Trades-
man Company.

A Bargain—Grocery store, good paying
proposition.  Owing "to ill health  must
sacrifice. For _information, write 1008
North Johnson St., Bay City, Mich. 981

L d)erp%Cr@tm e’\‘not, E&a rpﬂeer IFnscsh .thalglayan e?ﬁnWith Sgnrgll r

e
h order

If you want to reduce or close out your
stock, write the “Big Four" auctionéers,
Fort Pierre, South Dakota. 994

WANTED—A_ buyer for a bankrupt
stock of groceries together with fixtures.
A good location; can rent building for a
term of vcars. his is a bargain. .
Barker. Trusteemw Allesran, Mich. 995

For sSale—One Black Diamond
numbtm iU, in Hood coiklition. Ohieap i
taken at once. = Only reason for selﬁ

f
ovn. 6. W, Todd

oven

have installed larger

& Sorl. A-ihley, Mich. 996
WANTED-A -1 Salesrnan fot’ Illinois.

lowa, W isconsin, Ohi Indiani  Miehi-
an. Advertised line, SO)ld by drug and

ardware tradee Appdy "at onci PAR-
SONS CHEM T CAL "WORKS.
l.edge. Mich. ORKS Ggr9a7nd

Will pay cashi for wahole storeg 4r part
stocks of ‘merchantlise  Louis lLevinsohn,
Saginaiw. Mich. 998

For Salt—Onaeery am\ meat nmlarket
centrally located in Grand Rapiids. Sales

exceed| $50,000 1>er yezir. Stoc 500 to
$4,000. rent reas>onable, vpith lea: " Good
neason tor Selling. Address Nc» 999,
care Michigan Tradesman. 999

For Sale—Thiree sh;ares Grand i
Al holesale Groeery stoil: at a fal‘.'r:zagilg—s
count. Out of busineiss. Wm. Reied, 112
Michis;an St., Grand I{apids. Migh. 1

For Salt— Compiete stock of dry goods
and groceries. sti>re doing good busi-
ness. Best Itwxcation in town of 700. Elec-
trie lights. factorit’s good schools and
churches. Address X0."2, care Michigan
Tradesman. 2

Account ticath 0f my wife, will sell
cheap clean stock g*oceries, men’s fur-
nishings and notions, fixtures, store
building. Good living rooms up stairs.
Doing cash business past five years.
Money maker for man and wife. W. H.
Storey, Wolverine, Mich.

Will Sell—Bakery and grocery proper-
ty, now operating, building and” complete
equipment, account of wife’s health. This

operty _is_well worth investigating.

uilding is 28 x 75, two stories and base-

ment. with an addition to rear. Modern,
with- electric power and light wiring.”
Plumbing and sanitation. Centrally lo-
cated, with alley at side and rear. Every-
thing in good first-class condition. Town
with™ 7,000 population and _several large
factories in the best farming section in
the State of Michigan makes this an
ideal location. ~Act _quick. Address No.
985, care Michigan Tradesman. 985

For Sale—Stock and store, buildin% lo-
cated in good Southern Michigan 1o

in a very rich farming community. Store
is a three-section bmldlnlg 66 x 72 feet.
This building is absolutely modern, in
every respect, with electric’ lights, steam
heat, water system, etc., doing a general
merchandise business, handling groceries,
meats, hardware, boots and “shoes, no-
tions, wall paper, paint, ehinaware, etc.
in one part of the building, while in the
other part we handle automobiles and
accessories, fence, farm implements and
tile. We also have one of the two coal
yards in the town. Last year’s sales
were $30,000, and this year’s” will double
that of last. Address No. 986, care
Michigan Tradesman. 986

BANISH THE RATS—Order a can of

tint and Mouse Embalmer and get rid of
the pests in one night Price $3. Trades-
man Company, Grand Kapids, Michigan.

Chocolates

Package Goods of
Paramount Quality
and
Artistic Design
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A MATTER OF BIOLOGY.

George Sliima, President of the
Japanese Association of America, re-
cently declared before the House
Committee on Immigration and Na-
tionalization that there is good reas-
on for intermarriage between Japan-
ese and Americans. Mr. Shima is
“the Potato King of California” and
he reasoned from his vegetable sub-
jects to the citizens of the United
States. “When potato seed in this
State is no longer good, we cross it
with Oregon seed and the second
year there is a fine crop of potatoes.”
Californians who found themselves
described as “no longer good,” and
in need of an infusion of Japanese
blood, profoundly resented the state-

ment. The biologic analogy would
have been better if Mr. Shima had
advocated crossing a white potato

with a sweet potato. But he did not
do that. It is true that “outbreading”
may produce good results, but only
provided the cross does not “reach
too far out.” This subject is treated
with scientific knowledge and intelli-
gence by Fredick W. Coburn. As ftc-
the evil effects of crossing widely
divergent stocks. Mr. Coburn speaks

with equal decision, although more
briefly.  The essential truths have
long been known. As to the laws

of "inbreading” and “outbreeding,”
Darwin’s observations have possibly
been surpassed by those of Mendel
and de Vries; but he left little to
be added on the subject of mongreli-
zation.

Commenting on “the degraded state
and savage disposition of cross races
of men,” in his “Animals and Plants
Under Demostication,” Darwin says:
“Many years before | had thought of
the present subject, | was struck with
the fact that in South America men
of complicated descent between ne-
groes, Indians and Spaniards seldom
had, whatever the cause might be, a
good expression.” The cause, he now
finds, is that when widely diversent
stocks are crossed there is a strong
tendency to revert. The higher and
more recently evolved characteristics
vanish and the primitive traits, not
only physical but mental and moral,
come to the surface. The facts of
the case are abundantly confirmed.
Humboldt, whose heart was nobly
above race prejudice, condemns the
savage nature of the Zambo, or cross
between Indan and Negro. Living-
stone, an unimpeachable observer,
speaks similarly of the cross between
Portuguese and negro, quoting a pithy
African saying: “God made the white
man and God made the negro, but the
devil made half caste.” In South
America the mixture is widespread
and of long standing. Agassiz wrote:
“Let any one who doubts the evil
of this mixture of races, and is in-
clined from mistaken philanthropy
to break down all barriers between
them, come to Brazil. The amalga-
mation of races is rapidly effacing
the best qualities of the white man,
the negro and the Indian, leaving a
mongrel, nondescript type, deficient in
physical and mental energy.” Pre-
cisely similar observations, abundant-
ly detailed, are made by a South
American publicist, Garcia-Calderon,
who attributes the instability of Lat-
in-Americau republics to the mongre-
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lization of the people—instability of
character being one of the most prom-
inent effects of racial crossing.

V ith this biological effect there is
also a social and moral effect perhaps
equally important. When the stan-
dards and manners of mother and
father are widely different, neither
tradition can be strongly impressed
upon the children. To the warring
biologic inheritance is added a moral
conflict which likewise tends to give
scope to the baser impulses.

The biologic evil is manifest even
in the domain of economics and pol-
iticse. As Lafcadio Hearn expressed
it, the Asiatic “is always able to un-
derlive the white man.” His thrift
is greater and his standard of living
is lower. As the Japanese is able to
“underlive” the American, so the
Korean and the Chinese are able to
“underlive” the Japanese—and once
made the attempt to do so. The
question of miscegenation was rela-
tively unimportant, the racial stocks
being kindred, yet the Japanese pass-
ed precisely the same kind of laws
to which they now object in Califor-
nia.

So long as the biologic, problem is
avoided the races have only to gain
by intercourse. The Japanese ac-
knowledge debts to us—privileges in
education and examples in material
organization. As regards the fine arts
and the art of living, our debt to them
is as great or greater. But these
priceless exchanges are endangered
if we persist in regarding as a ques-
tion of race pride what in reality is
a matter of biology.

PROGRESS OF SOAP BATTLE.

The battle between “P. & G.” and
the wholesale grocers waxes merrily,
with no tangible evidence, thus far, as
to how it is going. From the action
of the soap concern in coaxing grocers
to handle orders of less than five
cases, there seems to be ground for
suspicion that the company is feeling
the effects of the trade boycott and
such correspondence as is quoted in
another column would indicate that
the grocers are really keyed up to a
determined pitch to let “P. & G.” go
hang and push more friendly manu-
facturers.

Other manufacturers are awake to
the opportunity presented to cut in on
the “P. & G.” trade channels and it
would seem as though a strong co-op-
erative spirit of manufacturer, jobber
and retailer, backed with a good piece
of goods, would make a formidable
competitor in the market. Whether
“P. & G.” goods are enough better
than others to overcome the com-
bined prejudice is doubtful, but if the
company can keep up its outlet, they
will probably be satisfied. And so
will the grocers.

If it is a bad habit for the clerk to
watch the clock all the time it is al-
so a bad habit for the boss, because
the successful boss, like the success-
ful employe, has to work overtime
often without feeling badly about it.

It is a good thing for the clerk to
make frequent suggestions to the boss
about managing the store, and it is a
good thing for him to keep from get-
ting sore if his suggestions are not
used.

TRADESMAN

KEEPING PACE WITH VALUES.

The difficulty of replacement "of all
forms of wealth, whether it be ma-
chinery, buildings or merchandise,
suggests a special reason for use and
occupancy insurance, and this is par-
ticularly true in plants depending
wholly or partly on machinery and
equipment to keep going.

The destruction of its machinery,
for instance, might put a concern out
of business for two seasons because
of the impossibility of getting new
machinery or parts within reasonable
time. Such a prolonged stoppage, dur-
ing which overhead expense in main-
taining one’s organization intact goes

on eating into capital resources, may
be most serious. It is, indeed, con-
ceivable that the actual loss by fire

was not great, but that the serious-
ness of it was due to the fact that the
fire attacked the most vital part of
the plant.

Again, it is clearly the duty of all
owners of property to review their in-
surance and replacement value and
make certain whether they have in-
creased their insurance to keep pace
with the rapid increase of replace-
ment values of the last three years,
for it is to be remembered that under
the co-insurance clause the replace-
ment value at the time of the fire is
the determinant in figuring whether
the property owner has fallen short
of carrying full 80 per cent, insurance.
Increases in value during the last four
years are estimated at 60 per cent, for
replacement of buildings, 80 per cent,
for machinery and from 100 to 300 per
cent. for merchandise, including
household furnishings.

To illustrate, we have the case of a
church which was carrying $90,000 in-
surance on the 80 per cent, co-insur-
ance clause. This called for a re-
placement value of, approximately,
$115,000. A fire gutted the building,
causing a loss fixed upon by both par-
ties in interest at $60,000; that is, $60.-
000 would be necessary to repair the
damage under present replacement
conditions. Since the insurance -was
taken out the replacement value of
the entire structure had risen to $240,-
000, therefore, under the 80 per cent,
clause there should have been $192,-
000 insurance. In other words, the
church had become a heavy co-insurer
and the church trustees, because of
their oversight, were entitled to re-
ceive from the insurance companies
but $28,000, and to repair the damage
the church members must themselves
raise $31,920.

Could there be a better illustration
of the necessity of going over our
policies covering both business and
personal effects to determine whether
we have been keeping pace with re-
placement costs?

THE GROWTH OF CHICAGO.

Chicago, to which the census gives
a population of 2.701,218, s still
growing materially faster than New
York, although New York remains
more than twice as large. The in-
crease in the decade past is 23.6
per cent. But Chicago is plainly
losing the momentum of that mar-
vellous advance to which the world’s
history shows no parallel. In 1840
she had fewer than 5,090 inhabitants;
in 1870 nearly. 300,000; in 1880 over
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500,000; in 1890 over a million, and
in 1900 almost 1,700,000. In the firsi *
decade after 1840 Chicago multiplied”*
her population, by more than six, in
the second by nearly three and two-
thirds and in the third by two and
three-fourths. Once more, between
1880 and 1890, she more than doubled
it  For the half century 1840-1890
she annually added between 8 and 9
per cent, to her population, com-
pounded. But the census of 1900
showed an increase of only 62 per
cent.; that of 1910 only 28.7 per cent.,
and now she has fallen to 23.6, not
far above her plodding companions.
For more than fifteen years Chicago
has had her “Three Million Club,”
which, despite the census, will doubt-
less now be continued as the “Four
Million Club.”

Chicago has for some years ranked
as the fifth city in the world, and that
station she still probably holds. The
population of Paris by the census of
1911 was placed at 2,888,000, and, de-
spite the war, it has doubtless in-
creased; the population of Tokio is
still very likely greater than Chica-
go's. But the rivalry of Berlin and
Vienna is something of which no
Chicagoan now need think.

A BUILDER OF SOILS.

Most of the fame that has come t>
the humble cowpea has arisen from
its extremely practical value as a
builder of soils and as a feed crop. It
is a legume and, ploughed under, it-
vines give the needed humus to soil-
lacking this necessary quality.

Its name is not poetical, either, but
it is entitled to a place among the
most beautiful flowering plants in this

country. Its cousin is our vari-col-
ored sweet pea. In blossom a field of
cowpeas, with their dark, glossy

leaves, looks exactly as if a myriad
.host of purple butterflies, each with
two yellow spots on its wings, had
settled upon it for a momentary rest,
and when the wind blows the resem-
blance is even more marked.

Our Mother Tongue.

\\ e may call our language what we
please. It still remains English. Brit-
ons may' term it provincial or crude.
But unless we lose our common sense
and use words of no meaning we still,
those of us who are American born
and bred, speak the English tongue.

In lower Canada they speak French
not Canadian. The greater number of
Belgians speak French. Natives from
either Country would quickly show
resentment if told they were not
speaking French when they addressed
you in words from Paris. A Canad-
ian or a Belgian does not forget his
nationality, even though he uses the
language that came from another
country. \\' e may hate the sight of
John Bull until our faces are scarlet.
This does not alter the fact that we
speak his language.

*

\\ illiam Judson- (JudsoriGrocer
Co.) and wife are off on an automo-

bile trip through the Northern re-
sorts. They are scheduled to reach
Mackinac Island in time for dinner
Thursday evening. They are accom-
panled by Mr. Judson's brother,
George Judson, of Schoolcraft, and
wrfife.
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