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the world. Th at someC D  R O P E R T Y  is the fru it of labor; property is desirab le ; it is a positive good
should be rich shows that others may become rich , and hence is ju st encouragement to industry and 

enterprise.
Le t not him who is houseless pull down the house of another, but let him work diligently and build one for 
him self, thus by example assuring that his own shall b jrsa fe  from violence when built.
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Watson-HiggmsMlg.Co.
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfedionFlour
Packed In SAX O LIN Paper-lined  

Cotton, Sanitary Sacks

F IE L D  S E E D S
For Use Wherever Seeds Are Sown

Continental Seed Company
Lock Drawer 730 

CHICAGO, U. S . A.

Push Fleischmann’s Yeast
T h a t’s the one w ay to  cash in on the trem endous 

national cam paign which is being run to educate the 
public to  appreciate the curative p roperties of

Fleischmann’s Yeast
T ry  it for w hat ails you then tell your custom ers of the 
benefits you experienced.
T h ere ’s no lim it to the sales you can make.

T h e  F le is c h m a n n  C o .
F le isch m a n n ’s Y east F le isch m a n n ’s S e r v ic e

Your Sources of Profit
The profit in merchandising comes from a quick 
turn-over and that comes from goods for which 
a constant demand has been created— goods that 
do not stick to the shelves.

Shredded Wheat Biscuit
is a steady, never-failing source of profit because 
of the universal demand that has been created 
for this product through tw enty years of con
sistent educational advertising. You can help 
your customers solve the problems of the high  
cost of liv ing  by calling their attention to the 
high food value of Shredded W heat and its low  
cost compared with other less nutritious foods.

MADE ONLY BY

The Shredded Wheat Company, Niagara FaUs, N. Y.

FRANKLIN 
GOLDEN SYRUP

is in demand every day in the year.

T h is  cane sugar 
syrup is equally deli
cious in summer and 
winter dishes. It is 
a wholesome addi
tion to the table at 
every meal.

The Franklin Sugar Refining Company
PHILADELPHIA

9

“ A  Franklin Cane Sugar for every use’ FWH SUMHANt | jjj
w j p s k i e i

Granulated. Dainty Lumps. Powdered.
Confectioners, Brown. Golden Syrup

■ED CROWN Gaso- 
* line is made espe
cially for automobiles. 

It will deliver all the 
power your engine is 
capable of developing. 
It starts quickly, it accel
erates smoothly, it will 
run your car at the least 
cost per mile, and it is 
easily procurable every
where you go.

Standard Oil Company
(Indiana)

Chicago, 111.



Thirty-Seventh Year

MICHIGAN TRADESMAN
(U nlike a n y  o th e r  p ap er.)

Each  Issue  Com plete In Itse lf .
D EV O TED  TO T H E  B E S T  IN T E R E S T S  

O F B U SIN E S S M EN. 
Published W eekly by 

TRADESM AN COMPANY 
G rand Rapids.

E. A. ST O W E . E d ito r.

Subscrip tio n  P r ice .
I h ree  do lla rs  p e r y ear, if pa id  s tr ic t! ' 

in advance .
F o u r  do lla rs  p e r year, if n o t paid  ii 

ad v an ce .
C anad ian  su b sc rip tio n s, $4.04 p e r y ear 

payable  in v a riab ly  in adv an ce .
Sam ple copies 10 cen ts  each .
E x tra  copies of c u rre n t issues, 10 cen ts  

issues a m onth  o r m ore old, 10 cen ts  
issues a  y e a r  o r m ore old, 25 cen ts ; issue! 
rive y e a rs  o r m ore old. 50 cen ts.
E n tered  a t  the  Postoilice 

K apids u n d e r A ct of M arch G ran
18Ï9.

T H IR T Y -S E V E N  Y EA R S OLD.
With the issue of this week the

1 ràfie.''Uian concludi:s its th ir ty-
seventh publicatioi i ;year. The en-
trance upon the thi rty-eighth year
will lx-■ appropriate I y celebrated next
week by the issuai ice of the regular
annive rsary edition. ccunprising eighty
pages and cover. It will be replete
with p;ood things o (-•special interest
to bus iiuass men in g<me nil and nier-
chants in particular

< ) ih:<.• a year we tal<e the privilege
of tallsing about t>u r selves, not,  we
hope. with the gart u 'lousness of old
age or with the boa s(.fulness of vouth.
hut in order that the new friends of
i he T radesman nuty know why its
"Id friends have It>ved it. For  any
iourna 1, unless it be one of these
e phe me rides which fla sit before us on
tile ni"tvs stand and vanish as quickly,
has a life and chairac ter of its own.
11 has ;:i conscioustie ss of past achieve-
incuts that supports it in the crises of
the prt.‘sent. It for ms an inseparable
part oii that nation;ii lite with which
it lias grown up ;ill cl which it has
helped in some deg ree to shape.

The 'Tradesman InIS Íilvvays aimed to
live tip1 to the ideal l the honorable
and co mprehensive name tha t  stands
at the ihead of its pa ge s. It has never
been the organ of any sect, partv.
st iciety . mercantile a ssc iciation or com-
nicrcial interest. It has always ex
pressed its opinions with freedom— 
.sometimes even with violence—on the 
burning questions of the day. It has 
been an active combatant in the 
hottest  conflicts in politics, religion, 
business, literature and science. It 
has thrived on the championship of 
unpopular causes. And the freedom 
oi speech that  it has claimed for itself 
it has insisted on according to o thers ;  
in tact, it lias fought harder to p re 
serve the right of free speech for its 
opponents than it has to maintain it 
tor itself. It has opened its own 
columns to its strongest opponents 
and endeavored to present both sides 
ot all controverted  questions to the 
consideration of its readers.  It has 
attacked anachronisms, superstitions, 
meaningless survivals in merchandise
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mg. church, state and society.

One respect in which the old 
1 radesman departed from the custom 

of the trade journals of its time was 
in devoting considerable space to the 
industrial  side of life. It established 
standing departments'  of Finance and 
Insurance when such subjects were 
regarded as too abstruse to he dis
cussed in mercantile  periodicals. This 
tendency has in recent years led the 
l radesman to become the exponent 

ot the efficiency movement in busi
ness and o f  various plans for the 
economy o f  time, money and energy 
by individuals. Naturally, also, the 
so-called labor movement at home and 
abroad has come to receive an in
creasing amount of attention in our 
columns. We stand for the co-oper-
alive dcvdi ipmcnt of busimess lip to
and on] y upi to the p<dut where it in-
volves ithe selfish expl oitation and op-
pressi.»! 1 of business rival s. of wage
worker:■> 111- of tile co iisuming ]mb lie.
We shall cotitinue t<» lai >or h ir the
democr acy «>f industry -, tinOligli which
thc woi-kers shall come nì o l e and more
into th e freedom an ii independence
which iis dímied t ho? e wlio are so
foolish as t<> ally themself es wi th the
brutalizing and (leim iraliziiig- t rade s
unions. W»e aim to aid iin bringing
about a Col l . 1 ition in tvh i eli capii;;il and
labor shall become more and more
part ner.-’ in industry, r;ü b e r than rivals
for a ilispr oportionat c sh are <► f the
product s of industry.

Evert■ ins titution, s;tvs Ià mers on, is
hut the long thoned sh;ailow of a great
man. 1his iobservât io n hat'dlv applies
to tile '1’radi •small, beiause it Ott es its
success in tl le mcrcamfile and joiiir.nal-
istic lie Id quite as much to its faith-
Ini corn S of contribute >rS a.*’ it <i<ies to
the guiding hand of the man who has 
'Imped its destiny since the first issue 
in 1883.

1 he Tradesman is content to pe r
mit the past  to afford a criterion for 
the future. So far as possible, the 
mistakes of the past—-and there have 
been many— will be eliminated. Every 
effort will be made to keep' the pub
lication up to a high moral standard, 
to the end that it may serve as a 
beacon light to those who sometimes 
waver because they do not readilv 
discern the entrance to the harbor of 
truth , justice and right. No pains will 
he spared in the work of protecting 
its readers from the cheats and frauds
in trade w.Inch continually 111>w their
heads, anxious to entrap th e unwary.
! he Trad[esimiti aims toi 1)e a sa I e

adviser, a wise c o u n se lo r ,.and a friend
to evert- man who want to do the
right thin g in the right way at the
right time Su ch has bet*11 it s policy
f o r  nearly forty years. Such will con
tinue to he its policy so long as the 
present management is spared to 
champion the r ights and define the 
duties and responsibilities of the m er
chant.

T H E  R A IL W A Y  R A T E  IN C R E A S E  
I he increase in railway freight 

Dttes and passenger tares, announced 
by the Interstate Commerce Commis
sion last Saturday, was fully expect
ed; it could not, in fact, have been  de
layed with safety. I 'nder  existing 
rates the railways are incurring a 
portentous deficit. Until the end of 
.August the Government 's guarantee 
of net revenue hayed on the average 
ot the three years before the war will 
continue; but thereafter the roads 
must meet operating expenses and 
fixed charges irom their actual gross 
earnings. How far short  of such ex 
penditure the actual traffic receipts on 
the present basis uI rates are running 
may he judged from the latest I n t e r 
state (. omrnerce Commission sta te 
ment.

In the hrst tour months of 1020, the 
Cover; ment guarantee a smites net re 
ceipt:- . f 8237.000,00(1 for the so.-called 
"( las I railways," earning in excess 
ot w. rking expenses and taxes, but 
“ ( I. s i railways," earning over 81. 
000 e .eh; hut actual earnings in excels 
without allowing for interest  on the 
railways' fixed indebtedness, were 
barely 837,000,000. 1!y such a margin
file advance made in rates during 1018 
had tailed o| meeting the increase of 
wages between 1017 and 1020, plus 
the rise in cost of materials and fuel. 
Furthermore,  the very large addition
al increase of wages, lately ordered 
by t he Labor Hoard and involving 
8<>00.000.000 tresh annual expenditure, 
will he in full effect next month. Matti- 
fesjjy, any long delay in providing 
rates adapted to this situation would 
have placed at least some railwavs in 
a position oi inability to meet fixed

•As regarded the general principle 
to he adopted in such rearrangement 
of rates, the Intersta te  Commission 
had no option. The new railway law. 
enacted by Congress at the end of 
1() 19 after a year's careful discussion,, 
provided explicitly that the Com mis
sion was to fix such rates as should 
earn, under efficient and economical 
management, a total net return equal 
to 5 1 _• per cent, of the aggregate 
property value of the railways, plus 
! _: of 1 tier cent., in its discretion, to 
allow1 for "improvements, betterments , 
o r  equipment." The urgent need of 
the moment for the last-named ex
penditure made it a matter of course 
that  the 6 per cent, basis would be 
adopted, by the Commission,

A large increase in rates has, there
fore, long been a m atter  of certainty: 
the only questions actually at issue 
were on what basis "aggregate p rop
erty value" would be computed, how 
much the resultant advance in rates 
would be, and h o w  that  advance 
would actually turn out to have met 
the actual situation of the railways, 
as a w h i le  or as individual systems, 
in  reckoning property  valuation, the

law gives

drawn up under s11 
p o s i t !  b y  the l o n i r

with the law.
The mere tact 

J5 t o  40 per cent, 
rates (the diliereno

fares will na tura liv be regarded 
hardship by very main people. T!

First, the adjustment of railwav si 

<!ustry. S e c on d ,  rates w e re  admit!

operate the railways, it would equa 
ha ve been compelled tu increase t
rates to an even greater  ext cut to p n
vent a very great increase in tile pul
i j - ,i e ti cit.

X. i doubt we shall heair more o
1 f s N talk regarding a pos;-¡hie etici
of tl

of ( iovernmeut owner
ausing ri 
’■'hip pro}

t ra v e
this probable, Shi 

lers h a ' e had their

ve do n,

rnnient operation. ;tnd, eve
a à  er allowing fur tin- hai idicaps o
tvar-i ¡me, they have learned what puh
lie ;administrat ion of th e railway
mean s in the m atter  of ret aining th
old advantages and co nvenicnce
whir! i existed under private operatior
with the competit ion of diflTrent rail
ways in the facilities ofTen d to thei
filtro its. Those facilities had com
to lit can more to the Antei-iean ship
ping and traveling public even that
1. 1 we i’ rates. It they are n ■stored 1.;
tin- iirivate managements; we shal
hear
troL

little more of < iovern ment con

Th ere is no accomplisl intent, in
trait of character,  tin qttalit
whirl t will give greater  sat isfacti* a
and pleasure or contributt ■ more u
one’s welfare than an apprt.-eiation o
the 1beautiful. How mat ty peopl
migli t In- saved troni wrong-doiny
even from lives of crime, by the cui
t i vati on nt the aesthetic f;acuities i
i heir childhood! A love of the beau
tifiti would save many chil dren in u
thing s which coarsen and brutaliz
their natures.  It would silie Id then
from a multitude of temp talions.
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THE GOLDEN WEST.

How It Looked To Ex-Congressman 
Belknap.

W ritte n  fo r th e  T rad e sm a n .
In  the California deserts from  N ar- 

stow to Needles, 160 miles, a m an 
gets m any th rills  for his m oney. In 
one day’s ride by auto  he ge ts a touch 
of all the world, the endless movie 
p icture first hand.

T he desert of d rifting  sands, m oun
tain ranges, of sage juniper, cedar 
and pine, w inding roads upgrade for 
m iles and then descending th rough  
canyons in dizzy horseshoe curves, 
out into plains covered w ith volcanic 
lava.

W hen we left Ludlow  a t 7 :30 in 
the m orning, it was h o tte r  than  hades. 
A t noon a t the N eedles it was 114 in 
the shade. In  the m orning we had 
filled our canteen  w ith cold w ater and 
the few drops left in it now was 
steam ing. O ut in the desert we came 
to  an auto truck, w ith a p a rty  of 
three, U. S. biology survey, stuck in 
a sand drift, out of w ater when the 
m oto r gave out. T hese men, b righ t 
young fellows, all ex-service men, 
were ridding the coun try  of gophers, 
one of the co u n try ’s pests, by d rop
ping poisoned food in their holes.

T he only th in g  we could do for 
their captain was a lift to  the N eed
les, about fifteen miles, where he could 
get a tow ing  truck  from  the head
q uarte rs station.

T hese men of the survey were 
tru ly  ou t-of-doors men, sunburned as 
the desert they  lived in. F a r out in 
the treeless plains, they get out of 
the g lare of the sun by craw ling under 
their autos.

T he city of N eedles ge ts its name 
from  the m any isolated m ountain tops 
th a t range the “winding course of the 
Colorado river. T hey  rise out of the 
desert plains, treeless, sharp-pointed  
w ith scant shelter for m an, b ird or 
beast. H ere  we get our first glim pse 
of the untam ed king of m uddy w aters, 
the C olorado, the boundary  line be
tween California and Arizona. T he 
ferry  boat a t the trail crossing  being 
out of com m ission, we were obliged to 
detour by a very good road  of tw enty- 
live m iles to  a bridge, located in a 
gorge betw een the hills. T h is place 
also gives a footing for the ra ilroad  
bridge. T he tw o bridges are trium phs 
of engineering  skill and w orth the 
long detour to see.

I cannot leave the tra ils  of C alifor
nia w ithout a w ord of its  m any im 
pressions left in m y mind. I have said 
m uch of its fru its and flowers. T here  
are so much in its deserts and m oun
tains th a t cannot be even half told. 
T here  was a tim e when all this w aste 
was alive w ith volcanoes th a t have 
left deposits of lava th a t cover un
counted m iles with ashes, lands be
low the level of the sea and altitudes 
of m any thousands of feet. I t  is no 
stre tch  of im agination—it is the  real 
th ing—th a t takes you from  blinding 
d rifting  sand to  m ountain peaks of 
w hirling, d rifting  snow.

U nder a cloudless sun w here for 
days the heat reg is te rs  m any m ore 
than  a hundred, the coun try  is m ark 
ed w ith dry w ater w ashes, g rea t wa
te r  courses w here rush ing  to rren ts  
tum bled g ran ite  boulders out of their

way, as a school boy  w ould to ss his 
ball in play. In  a day’s travel you 
find no t one but dozens of these  river 
beds. T he shore lines of g rea t in
land lakes th a t w ere alive w ith life 
are now  dry alkali beds, in A pril days, 
a carpet of flowers. Cones and vol
canic c ra ters can be counted  by  the 
score, m any of them  needing but 
seats to  convert them  into g ran d 
stands, reserved  seats for the nex t 
g reat act in the dram a of creation  or 
destruction . One cannot view all this 
w ithout becom ing a dream er. In  the 
m orn ing  shadow s you visit th is coun
try  when all the w orld is smiling. 
T here  were fo rests of tree s  th a t m ade 
a hom ing place for birds and anim als. 
All these w ater courses and lakes 
w ere alive w ith fish and w ater fowl. 
Of course, m an was there  w ith rod 
and garden spot. I t  w as a land of 
the blessed. T hen the m achinery, for 
w ant of apprecia tion  o r oil, “went 
Bolshevic.” W as it a m onkey w rench 
dropped from  the clouds or did the 
firem an in the  basem ent ge t up too 
m uch steam  and blow  up the  p lant? 
A nyw ay the coun try  exploded, the 
lakes and rivers jo ined in the  stam 
pede, the men folks joined the union 
and refused to  pu t out the  fire th a t 
destroyed all the  forests.

A few m illions of years la te r and 
men began to get plenty. Som e of 
them  w andered into th is reg ion  again, 
sem e hunting  for gold, o th ers  to  es
cape their creditors, som e trac ing  
their ancestors, few of them  able to 
explain how it happened—all of them  
convinced th at the coun try  has gone 
dry.

To appreciate the  blessings of good 
old M ichigan, whose \ \ . , . : ,'s  are al
w ays sw eet and cool, where friendly 
trees give shelter from  both  cold and 
heat, one should go once in a while 
to the land of the earthquake, the 
volcano and the  arid  plains. Some 
m en see good in everyth ing, bu t the 
b est sigh t in all the w orld to  the out- 
of-doors m an is a b rook  of spring 
w ater on a hot day. Day dream s very  
seldom  give a m an the  n ightm are. 
Som ething akin to  it com es to the 
m an who tram ps the  days in quest of 
the w ater hole, to  find it a skim of al- 
kili “lie w ater.”

W ith  all its fau lts I still love the 
M ohave desert. T here  is an a ir of 
enchantm ent in its w inding tra ils—a 
m ystery  in its river. W here does it 
come from , w here is it going, why 
does it hide aw ay in the canyons to 
spring a t you in unexpected  places? 
In the m ountain tops are fo rests of 
cedars and pines, w here th ere  are 
flocks of birds of m any kinds, rab 
bits racing  aw ay from  coyotes, stray  
bobcats and deer and the clearest kind 
of m oon and sta r light. O ut on the 
plains the winds and sand have real 
battles. I never discovered who got 
the best of it, for a fte r w altzing 
awhile, they disappeared togeth e r in 
the sky to again come to earth  m iles 
away.

T he trails have a way of approach
ing the hills from  the plains th a t keeps 
one guessing for the gap th a t will let 
you out o r over. I t  will be found 
leading up or down behind a foothill, 
ever w inding about, never going any
where, for they already have been 
there. Charles E. Belknap.

Items From the Cloverland of Michi
gan.

Sault Ste. M arie, Aug. 3—T he lum 
bering  town of Johnsw ood was al
m ost put out of business last week 
w hen the K reetan  C om pany’s mill was 
destroyed by fire w ith a loss of about 
$150,000. T he mill is a lm ost a com 
plete loss, according to  reports re 
ceived here. The fire occurred  early  
T hursday  m orning. T he com pany 
was fairly well equipped w ith a fire 
extinguishing plant, but the flames got 
such a s ta rt th a t they  were unable to 
check the blaze. T he fire departm ent 
was successful, how ever, in saving the 
lum ber piles o r the loss would have 
been far greater. I t  is no t as yet 
know n w hat steps will be taken in 
regard  to rebuild ing  and equipping the 
plant. M any families have moved 
awray a lready in consequence.

W hile there  are m any optim ists in 
the Soo (which is one of the best cities 
of its size in the S ta te) they will not 
be able to  boast about doubling our 
population, according to  the census re 
ports. Some of the o ther cities have 
been able to do th is but we are  still 
living in hopes th a t the nex t census 
report will show up different, owing 
to the energetic  work and th rift of 
our business men who all belong to 
the B ooster Club. I t  certain ly  was 
not any fault of theirs if we did not 
make a b e tte r showing.

S. D. N ew ton, of the B ooth-N ew 
ton Co., and one of the Soo’s o ra to rs  
and a m em ber of the H isto rica l So
ciety, is also m aking a record  as a 
detective. Mr. N ew ton happened to 
be in the office w aiting for his wife 
who was a ttend ing  one of the social 
functions th a t evening. “Stan,” as he 
is usually called, arranged  to  call for 
his wife afte r the doings, m eanwhile 
spending the tim e a t his office figur
ing up the profits on the  days busi
ness. H e was som ew hat surprised  to < 
hear gentle  foo tsteps on the floor 
above. As he though t he was alone 
in the building, so he aw aited develop
m ents. H e had no t long to  wait, how 
ever, when he heard  the  footsteps 
com ing down sta irs and he knew he 
m ust soon face the in truder, as he 
would have to appear before the office 
in order to  m ake an exit. Mr. N ew 
ton had left his tru sty  rifle and o ther 
firew orks at his residence, so he de
cided to handle the affair w ithout 
gloves. He had no trouble in getting  
the best of the thief and handed him 
over to  the police in due form . T he 
th ief knew  the com bination to  the 
second sto ry  window, bu t m ade a very 
unsuccessful get-away. Mr. Newton 
is being  congratu la ted  by the police 
departm ent on the able m anner in 
which he handled the affair.

T he Soo loses one of its form er 
g rocers and also one of its oldest 
residents in the death of M aurice 
Reidv, who died a t his residence at 
410 M agazine stree t last Saturday 
m orning. Mr. Reidy was born  at 
New Castle, L im erick, Ireland, 85 
years ago, com ing to  the Soo in 1870. 
H e conducted a g rocery  sto re  on the 
corner of Spruce and M agazine streets 
for fifteen years and served an un
expired term  and a full term  as aider- 
m an for the first ward. H e was a l
ways active in public affairs. H e is 
survived by his wife and one son, E d
ward, who is conducting  the g rocery  
business at p resent. T he family have 
the sym pathy of a large circle of 
friends.

A delegation rep resen ting  the M in
neapolis fire departm ent arrived  in the 
city Saturday  on their way from  the 
In terna tional firem an’s convention, 
which was held in T oronto . T he fire

men carried  a band w ith them . W hile 
here they  v isited the locks and o ther 
poin ts of in te res t and w ere royally  
en terta ined  by the local fire d ep art
m ent.

T he profiteers m ust be God’s chosen 
people, for do th ey  n o t live on the 
“fa t of the  land?”

C harles H aase  the well-known 
U needa biscuit agent, spent a few days 
a t M ackinac Island  a t one of the 
large ho tels last week. Charlie was 
accom panied by his fam ily and re 
po rts  having had a m ost delightful 
stay a t the Island, a lthough  he noticed 
a large dent in his expense account. 
He is not the kind to  w orry  about 
th a t though, as he has lo ts c i expens
es.

N ick M cPhee, the popular m anager 
of the M urray  Hill H otel, sp rung  a 
surprise on the public when he put 
out a handsom e new m o to r bus with 
a capacity  of tw en ty  passengers. It 
is one of the finest cars of its kind in 
the city.

I t  looked for a while last week as 
though  some of the Chicago hold-up 
gang  were m aking a to u r of the Soo. 
One of our d istinguished citizens ju st 
escaped being laid low when passing 
by the county  jail on his re tu rn  home 
about 11 o ’clock last W ednesday 
night. Two o ther residen ts were al
so a ttacked  by the sam e trio , who 
were dressed  in khaki. One of the 
soldiers was la te r recognized and will 
be court m artialed , while the  other 
two w ere no t held on account of not 
being  recognized. T h is is the  first 
hold-up in our beautiful city  in years.

F ran k  M : Leland, who is seeking 
nom ination  for G overnor' on the Re
publican ticket a t the fall prim aries, 
paid the Soo a visit las t week. Me 
L eland m ade a good im pression while 
here and he feels satisfied w ith the 
situation  in th is section of the state.

E ggs im ported  from  Canada have 
been found to contain Scotch whiskey. 
W h at we need is a few of the hens 
th a t laid the eggs.

W illiam  G. T apert.

N egaunee— Curley Bros, are clos
ing out their stock  of china and tin 
w are and will rem odel th e ir store 
building, which extends from  Iron  
stree t th rough  to  Jackson street and 
open a m eat m arket in the rea r of the 
g rocery  store. C onsiderably m ore 
space will be devoted to  the grocery  
departm ent.

Greenville—T he G reenville State 
Bank will increase its capital stock 
from  $50,000 to  $100,000.

T E S T IN G  T R A D ES M A N  A D V E R T IS IN G  
Big C ut in Cottons.

36 in. Brown Sheetings
19% C ut to  ______ ___ __ $ .17
20 C ut to ___ .IS
21 O ut to _________ .19
22*4 C u t to  _______ .193
25 O ut to  ..._ __ .2012514 C ut to _____ .2 1 !2 (3 y0 C ut to .23
2 714 C ut to _________ .25
32*4 C ut to .26!

36 in . B leachec M uslin .27 \l C ut to  ______ __ $ 221
29 C u t to  __ ,25
29 Vo C ut to .20
31% C ut to  _________

36 in . B leached C a m b rics .
29 y2 C ut to  _ _ _ ___________ $ .25
30 C u t to  _________ .26
31 % C ut to _________ .27!

36 in . F in e  Sheer N ainsooks.
29% C ut to  _________ .25
30 C u t to .26
31% C ut to  ________ 271

Shipped from  M ilw aukee. W ire  o r  m ail 
o rd e rs  to  W . B. D U D LEY , G ran d  R apids, 
M ich.

W E OFFER FOR SALE
U n ited  States and F oreign  G o v ern m en t B on d s

Present m arket conditions m ake possible exceptionally 
high yields in all G overnm ent Bonds. W rite  us for 
recom m endations.

Ho w e , S n o w , Co r r ig a n  & b e r t l e s
401-6 Grand Rapids Savings Bank Bldg., Grand Rapids, Mich.
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Store Personality
W h at is it that often  m akes on e  store have a hard tim e w ith  certain  

articles o f m erchandise, w h ile  another store, located  a few  doors aw ay, 

m ay do a trem endous vo lum e o f business on the sam e lin e o f goods?

Just w h at is it that m akes p eop le  criticise one store, w h ile  th ey  go  out 

o f their w a y  to trade in another? T h e  answ er can be given  in tw o  w ords—

Store Personality.

Stores h ave a person ality  just as p eop le  have. W hen a store has a 

pleasing personality, business com es— if not, business goes to  com petitors.

A n d  store person ality  is based on ju st -on e  th ing— service

D ealers everyw here are up against high rents, h igh salaries, shortage  

o f help. W e  aim  to overcom e th ese d isadvantages, so  far as possib le, b y  

furnishing practical and progressive m erchants w ith  business bu ild ing ideas  

that h ave proved their w orth  w ith  other dealers. T h ey  w ill help a lot to 

w ard m aking your store stand out in  the com m unity— tow ard g iv in g  it a 

p erson ality  that w ill attract custom ers and hold them .

Call on us for in form ation  about our m erchandising service and special 

sellin g  assistance. W e can help  you  to  duplicate the success m any o f our 

custom ers have ach ieved  through the adoption o f the suggestions w e  have  

m ade th em  at their request.

W o r d e n  C tR o c e r  C o m p a n v
Grand Rapids—Kalamazoo—Lansing

The Prompt Shippers.
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Movement of Merchants.
A vondale—A lbert K. l-'errell suc

ceeds Grinnell & Ferre ll in general 
trade.

Fiolland — A. V an Ry succeeds 
H enry  Van Ry & Sons in the g rocery  
business.

D e tro it—T he Brown T rucking  Co. 
has increased its capital stock from  
$16,000 to $150,000.

C harlo tte—T he F irs t N ational Bank 
has increased its capital stock from 
$75,000 to $100,000.

L ansing—T he F le tcher H a t Shop 
was form ally opened for business July 
30, on E ast M ichigan avenue.

H ow ard  City— Philip  G. W alker has 
been engaged as m anager of the H ow 
ard  C ity M arketing  Association.

M uskegon — T he Sparta  Silver 
Black F'ox Co. has increased its cap
ital stock from  $20,000 to $40,000.

Lakeview — Puffpaff Bros., of S tan
ton, have purchased the K innee Bros, 
garage and will continue the business.

D enton— Calvin IF  Schlict has 
closed out his stock of groceries and 
will re tire  from  business ow ing to  ill 
health.

B ancroft— B. J. W aldie & Son have 
purchased the F rank  C onrad m eat 
m arket and will consolidate it with 
their own. j

Saginaw  — The G oeschel-B rater 
Com pany, dealer in boots and shoes, 
has increased its capital stock from 
$10,000 to $30,000.

D etro it— Capper & Capper, dealer 
in c lo th ing  and m en’s furnishing 
goods, has increased its capital stock 
from  $25,000 to $87,500.

O rleans— A lexander R obertson has 
sold a half in terest in his bank to

rederick P itt and the business will 
be continued under the same style.

Lansing— L orenz Bros. & Brown 
are erecting  a storage and auto  laun
dry garage on N orth  Grand avenue. 
It will have 20.000 feet of floor space.

L itchfield—W ilbur M arsh, recently  
of Albion, has purchased the fu rn i
ture and undertak ing  stock of H oyt 
& Frank, tak ing  im m ediate posses
sion.

M cBain— The McBain H ardw are  & 
Furn itu re  Co. has changed its name 
to the McBain H ardw are  Co. and in
creased its capital stock from  $11,000 
to $35,000.

Mt. P leasan t—The C hatte rton  E le
vator Co. has been incorporated  with 
an authorized capital stock of $50,000, 
all of which has been subscribed and 
paid in in cash.

H olly— C. B. Gannon, will move his 
garage and autom obile accessory  stock 
here from  H artland . He has purchas
ed a site and will erect a m odern 
brick  and tile garage upon it.

Springport— R oss Burgess, the well 
known jew eler, will add a full line of 
school supplies, drug sundries and no

tions to  his stock. T he W orden  G ro
cer Co. of Lansing, fu rnishing the 
stock.

L aw ton—T he L aw ton P roduce Co. 
has been inco rpora ted  w ith an au th 
orized capital stock of $2,500, of which 
am ount $1,260 has been subscribed 
and paid in, $1,060 in cash and $200 in 
p roperty .

H ow ard C ity—R ichard P erry , who 
has conducted a m eat m arket and 
stock shipping business here since 
1872, has sold his stock to L edger 
Bros., of Sand Lake, who have taken 
possession.

A llegan— H en ry  E. Stanley, produce 
dealer, has purchased  the feed mill 
and produce stock of B. F. B artle tt 
and taken possession of the building 
on H ubbard  street, w here he will con
cen trate  all of his business.

Bell O ak—C harles T. W eller, the 
m erchant who burned out last w inter, 
has a new sto re  building and will oc
cupy it w ith a full line of groceries 
and notions, the W orden G rocer Co. 
of Lansing, furnishing the stock.

E aton  R apids— L. H. H aan has sold 
his stock of bazaar goods to  Stillham  
& Show erm an, of Jackson, who have 
taken possession. T hey will add a full 
line of fancy g roceries and notions, 
the W orden  G rocer Co. of Lansing, 
fu rn ish ing  the stock.

W eidm an—The W eidm an C o-O per
ative A ssociation has been organized 
to conduct a general m ercantile  busi
ness on a co-operative plan, with an 
authorized capital stock of $8,000, $4.- 
000 of which has been subscribed and 
$1,000 paid in in cash.

L ansing—T he M. P iow aty  Co., 
dealer in fruits, vegetables and o ther 
com m odities, will not be able to get 
into its new w arehouse recen tly  p u r
chased from  the P regulm an Packing 
Co. until the la tte r p a rt of the m onth. 
The Piow aty  com pany is giving the 
w arehouse a general overhauling  and 
is rem odeling  the in terio r to  suit its 
purposes.

D etro it— In addition to  being a suc
cessful re ta il shoe m erchant, G. A. 
Lindke, of the L indke Shoe Co., will 
soon join the ranks of the hotelm en. 
He is com pleting  a seventy  room  
hotel on W oodw ard avenue, occupying 
two floors of a three sto ry  building 
th a t takes in nearly  an entire  block. 
I t is one of the  finest stru c tu res  in the 
country, costing  nearly  $500,000.

D etro it—T he J. L. H udson Co. is 
the only large departm ent store clos
ing a t noon on Saturdays during  July  
and A ugust. D uring  the week the 
store is closed at 5 p. m. An effort 
was m ade to  get all the dow ntow n 
m erchants to  co-operate in a general 
m ovem ent to  bring  about Saturday 
afternoon  closing for the summer, but 
the majority of retailers were opposed

to  it for th is season, feeling it was too 
radical a step.

Manufacturing Matters.
M anistique—T he Brow n L um ber 

Co. has placed its new sawmill in op
eration.

D etro it—The Vin-Ade Beverage Co. 
has increased its capital stock from  
$5,000 to $20,000.

A drian—T he A drian M utual Oil Co. 
has increased its capital stock from  
$10,000 to $15,000.

M uskegon—The LaBelle Box Co. 
has increased its capital stock  from  
$50,000 to $100,000.

C oldw ater—T he H om er Furnace 
Co. is m aking extensive additions to 
its furnace factory.

D etro it—T he U niversal Tool Co. 
has increased its capital stock from 
$20,000 to $100,000.

D etro it—The Capital B rass W orks 
has increased its capital stock from 
$200,000 to $500,000.

D etro it—The D etro it Cream ery Co. 
has increased its capitalization from 
$1,600,000 to $6,000,000.

Saginaw—The E astm an Salt P ro d 
ucts Co. has increased its capital stock 
from  $100,000 to $125,000.

D etro it—T he Union C o-O perative 
Bakery has increased its capital stock 
from  $100,000 to $300,000.

Coldw ater—The P ra tt  M anufactur
ing Co. is building an addition to its 
hand cart and sled factory.

D etroit—The W olverine Porcelain  
Enam eling Co. has increased its cap
ital stock from $100,000 to  $200,000.

G alesburg—The G alesburg F’oun- 
dry & C asting Co. has changed its 
name to the B attle Creek Jobbing 
Foundry.

H ow ard City—The M ichigan Dairy 
P roducts Co. will erect a cold storage 
p lan t in connection with its o ther 
buildings.

C harlo tte—T he tw o-story, “day
lig h t” addition to  the p lan t of the 
C harlotte  Chair Co. has been com 
pleted and is now in use.

I inlay City—The A utom otive Cast
ings Co. has been incorporated  with 
an authorized  capital stock of $30,000, 
all of which has been subscribed $5,- 
100 paid in in cash.

D etro it—The U niversal Vise & Tool 
Co. has been incorporated  with an 
authorized  capital stock of $5,000, all 
of which has been subscribed and 
$3,000 paid in in property.

H illsdale—The W illbee M orse Co., 
m anufacturer of concrete burial vaults 
will open a plant here about A ugust 
15. T he com pany now has plants in 
Jackson, Adrian and M onroe.

M uskegon H eigh ts—The M uskegon 
H eigh ts E levator & Clutch M anufac
tu ring  Co. has been incorporated  with 
an authorized  capital stock of $2,000, 
all of which has been subscribed and 
paid in in cash.

O ntonagon—T he Superior C ream 
ery Co. has been organized with an 
authorized  capital stock of $5,000, of 
which am ount $4,000 has been sub
scribed, $440 paid in in cash and $2,- 
300 in p roperty .

New H aven—The New H aven 
F oundry  Co. has been incorporated  
with an au thorized  capital stock of 
$75,000, $50,000 of w hich has been sub
scribed and paid in, $2,394.01 in cash 
and $47,605.99 in property.

B attle  Creek—T he B attle  Creek 
Roofing & M anufacturing  Co. has 
changed its nam e to  the  Sheriff-Gos- 
line Co.

D etro it—T he F a iry  Phonograph
Lam p Co., Inc., has been inco rpora t
ed w ith an au tho rized  capital stock 
of $20,000, of w hich am ount $15,000 
has been subscribed and paid in, $6,- 
900 in cash and $8,100 in property .

M cBain—T he K leenit M anufactur
ing Co. has been organized to  m anu
facture and sell soaps, pastes, etc.. 
with an au tho rized  capital stock of 
$10,000, $5,000 of which has been sub
scribed and $2,500 paid in in cash.

Big R apids—The T ro jan  M anufac
tu rin g  Co. has been organized to m an
ufacture and sell baling  presses, tools, 
etc., w ith an au tho rized  capital stock 
of $25,000, all of which has been sub
scribed and $2,500 paid in in cash.

B ergland— T he B ergland Lum ber 
Co. has been in co rpora ted  w ith an au
thorized  capital stock of $200,000 
comm on and $200,000 preferred , all of 
which has been subscribed and paid in, 
$91,500 in cash and $308,500 in prop
erty.

D e tro it—T he E conom y B rass Cor
poration  has been organized to m anu
facture and sell m etal products, tools 
and appliances, w ith an authorized 
capital stock  of $50,000, all of which 
has been subscribed, $4,000 paid in in 
cash and $21,000 in p roperty .

E corse—T he May, M aier & Jones 
Co. has been organ ized  to  m anufac
ture and sell pain ts, varnishes, enam 
els, etc., w ith an authorized  capital 
stock of $20,000 com m on and $35,000 
preferred , all of which has been sub
scribed and paid in in property .

D etro it—T he Conhaim  Co. has been 
organized to m anufacture  and sell at 
wholesale and retail, m en’s and boys’ 
clothing, w ith an au thorized  capital 
stock  of $150,000, of which amount 
$75,000 has been subscribed, $2,654.51 
paid in in cash and $21,774.98 in prop
erty.

Blissfield— The P o tash  p lan t which 
was erected on the p ro p e rty  of the 
Com m ercial Sugar Co., and was the 
subject of litigation betw een the com
pany, the U nited E ngineering  Co. and 
John  C. G arland has been sold at a 
circuit court com m issioner’s sale in 
Adrian to Mr. Carland, who bid $16.- 
750 for it.

A lpena— N egotia tions are pending 
betw een officials of the Gas Oil Stove 
Co., of D etro it, and the Board of 
Com m erce of Alpena, the object being 
the possible location of the concern 
in the Lake city. T he com pany needs 
a larger plant. I t  is planned to put 
up a tw o-story  office building and a 
one-sto ry  factory  60x300 feet, to cost 
$50,000.

L ansing—T he T ru e  Blue Gum Co 
has obtained a five-year lease on tin 
upper floor of the building at 313- 
315 N. W ash ing ton  avenue. The 
com pany has m oved into the new 
quarters. I t  fo rm erly  did business at 
225 N. W ash ing ton  avenue. The 
com pany recently  installed a new 
w rapping m achine w ith a capacity 
of 115 packages a m inute. T h is gives 
the com pany a b igger w rapping ca
pacity. T he production  system  has 
been entirely  reorgan ized  in the new 
quarters and a la rg e r shop capacity 
obtained.
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G R O C E R Y PR O D U C E  MARKET/

E ssen tia l F ea tu res  of the G rocery 
Staples.

N aturally  the prospective advances 
in freight are an in te resting  study for 
discussion as to  w hat effect they m ay 
have on the price of different articles 
of m erchandise carried  in stock.

At this w riting  a 40 per cent, in
crease in freigh t ra tes is said to be 
probable, in the light of increased 
w ages g ran ted  by the railroad labor 
board, to  m eet the p resen t deficit in 
operating  expenses and $600,000,000 
wage advance. T his would be in ad
dition to  a necessary 20 per cent, 
advance in railroad fares.

Supposing th is freigh t increase is 
granted , suggests a represen tative  of 
the m erchandising trade. Such an 
advance would go way back to  the 
raw m aterials. F o r instance in can
ned foods there would be the haul
ing of the p late  to  the mills, hauling 
of the cans to the canner, hauling 
of raw  m aterials to the cannery, 
tran sporta tion  of the finished goods 
to the w holesaler and thence to the 
retailer. T h at is quite a long story.

In the case of paper it m eans a step 
up in the haul of the log from  Cana
da or the N o rthern  p art of this coun
try  to the pulp mill, and then an in
crease in the succeeding tran sp o rta 
tion steps to  the retailer. In the case 
of box containers it m eans a sim ilar 
long haul from  the w oods to  the saw 
mill, thence to  the m anufacturer of 
goods to  be contained, thence to  the 
w holesaler and so on.

T his is wholly hazarding a guess of 
course, because no th ing  has happened 
yet, except the  announcem ent of the 
proposed wage allow ance to  railroad 
operatives and o ther em ployes.

R etail firms w hich ren t sto res are 
up against a possible increase in ren ts 
in various localities, which m ust be 
faced. It seems, some way or other, 
as if the peak had been reached now 
and th a t there  m ay be some signs of 
breaks appearing. T he decline list 
in foods has fallen off entirely  lately, 
and the announcem ent of futures, as 
a rule, show gains over last year.

Sugar—Shipm ents are com ing in 
m ore freely and there  is now' little 
effort made by the jo b b er to  restric t 
sales. T he price is unchanged.

Canned F ru its— D esirable g rades of 
old pack California fru its are m ostly 
lacking on spot and the C oast is p re tty  
well cleaned up. S tandards and 
seconds m ake up the holdings. T hese 
show' a wide range and in m ost cases 
sam ples draw n from  lo ts do not 
m easure up to  the dem ands of the 
buyer. In  consequence the trad ing  
in peaches has been lim ited, while 
apricots have had only nom inal a tten 
tion. A lthough new packs are being

put up the dem and has not increased 
and few' additional o rd e rs  were book
ed last week. The buyer has either 
covered in p a rt or he is running  his 
chances later on. H aw aiian p ineap
ple sells 25&40 per cent, above open
ing prices, depending upon the pack
er. Resale co n tracts are not num er
ous. Gallon apples are dull on spot. 
F u tu res are selling for all packs, but 
the business is not up to the norm al 
in volume, while prices rule at the 
figures previously m entioned in these 
colum ns.

Canned V egetables—The passing 
business is lim ited to taking care of 
sum m er w ants. A lthough the jobbers 
and the g rocers are not carry ing  large 
stocks they  are not operating  heavily, 
and this brings about an indifferent 
dem and for all of the offerings. The 
m ost pronounced w eakness has de
veloped in tom atoes and while old 
stocks have been depressed an equal 
loss wras sustained on 1920 pack, 
which is not selling freely. T he ex
pected heavier supply and lower 
range on raw  stock has created  a feel
ing am ong buyers th at conservatism  
in buying is the best policy and they 
are only tak ing  a percentage of their 
requirem ents. Corn rules dull, bu t the 
lack of o rders is offset by light sup
plies and no declines occurred. Maine 
and New Y ork are a lm ost unob tain 
able. Peas were the m ost active of 
the m ajor vegetables. Southern 
standards have sold well, while fancy 
grades, here and a t factory  points, 
have been short of requirem ents. New 
Y ork packers will m ake full deliveries 
on all sizes of fancy, ex tra  standard  
and standard  grades in Alaska. No. Is, 
however, will be short. W isconsin 
will likely make percentage deliveries 
of A laskas, while it is too early  to 
estim ate the sw eet production. M inor 
vegetables have sold in a lim ited way.

Canned F ish— B uyers of Maine 
sard ines are fighting for lower prices 
and are using the w eapon of re s tr ic t
ed buying. C anners so far have p re tty  
well w ithstood the a ttack  all season, 
being fortified w ith a light pack so 
far and favored by a continued sub
norm al production. T he only w eak
ness which has developed as a result 
of th is w arfare has been a cut to $4.50 
on keyless oils by some of the weaker 
sellers who are willing to reduce their 
supplies of th is grade, which is in 
heavier volume than  o th er kinds of 
fish. F o r the m ost part, however, 
canners will not confirm  on keyless 
oils for less than  $4.75 factory. Keys 
are wobbly in some quarte rs and sub
ject to a 25c cut. C artons and other 
styles are held at the same range of 
prices. D om estic and foreign buying 
are lim ited. California sard ines are 
firm on ovals and steady on o ther 
types. Im ported  offerings are d rag 

ging at prices which favor the buyer. 
Salm on is steady. New packs are not 
traded in heavily a t presen t as the 
buyer is waiting for a settled m arket 
as to future prices. Spot stocks of 
the old pack are selling in a m oderate 
way. Pinks have recovered  from their 
slum p, but there is no general or 
large in te res t in them . C hum s are 
still going at discounts. Red A laska 
is firm on account of scarcity. M ed
ium red is steady but offered a t a wide 
range, $2.55&2.85 depending upon the 
holder. Prices on fall pack Southern 
shrim p have been w ithdraw n as the 
pack is uncertain.

Dried Fru its— Supplies of raisins 
are so light that there is little being 
offered and prices rem ain high. Mail 
and cable advices state that the crop 
at Malaga, Spain, is m aturing  favor
ably and prom ises to be norm al. 
G row ers have ex travagan t ideas based 
on their sales afte r the boom  in the 
m arket developed early in the year. A 
great m any large orders for Malagas 
have already been placed. T urkey 
will also have a norm al crop, although 
its quality will not be as good as 
usual. T he T urkish  raisin is a favor
ite with the beverage m akers where 
quality is not such a necessary  re
quisite as for table or cooking p u r
poses. G reece’s crop is som ewhat 
above norm al, and o ther E uropean 
and Asiatic countries are expected to 
contribute  to  A m erica’s supply, not to 
m ention Chili and o ther South A m eri
can countries. T here prom ises to be 
considerable com petition am ong raisin 
offerings th is year. All factors are 
counting on a continued wide demand 
on account of the added outlet 
th rough the call from beverage m ak
ers. S tandards and choice apricots 
are expected to be in sufficient sup
ply to take care of the dem ands of 
the trade. No price developm ents 
outside of the Blenheim offerings oc
curred  last week. Spot apricots 
moved steadily all week but there is 
a shortage of good N orthern  fruit. 
Choice R oyals are often offered at 
discounts in o rder to move them . Ac
tion as regards future California 
p runes is being delayed for the nam 
ing of prices by the asociation expect
ed now at any time. L arge sizes are 
developing firmness due to the fre
quent sta tem ents from  the Coast that 
the crop will be m ainly of the sm aller 
runs. O regon prunes are developing 
favorably. Independent operato rs are 
still offering at prices m entioned from 
time to time, while the association is 
tak ing s. a. p. orders. Bulk pack 
prices in peaches have not been nam 
ed as yet but action on the p a rt of 
the packers is expected in the near 
future. Spot stocks are light, with 
the dem and tame. O pening prices in 
California figs .w ere  nam ed by one 
packer but they were considered as 
too high to cause buyers to confirm  
their s. a. p. contracts. Foreign prices 
have not been generally  established.

P aper—T his m erchandise is still in 
bad shape as to stocks and shipm ents. 
Few m akers take business at fixed 
prices. The m anufacturers w'ill make 
date of shipm ent, but w ith no fixed 
price.

Soaps— D ealers are having a ssu r
ances from  all the m anufacturers who 
have not decided to sell direct to the 
re ta iler th a t they  regard  the w hole

sale house a proper m edium  of dis
tribution and will continue to  sell 
th rough  them.

F ru it  Ja rs—Ball Bros, have renam 
ed prices on fruit jars. Mason pints 
have advanced die per gross, quarts  
$1.08, half gallons $2.02. Caps are the 
same. I deals have advanced 32c per 
gross f >r pints, $1.39 per gross for 
quarts , $3.13 per gross for half gal
lons. The makers will not be able, 
they report ,  to accept orders on the 
Ideal jar, but expect to make fairly 
prompt shipments on Masons.

G eneral C onditions in W heat and 
Flour.

W ritten  for the T rad esm an .
I he past week has seen a drop in 

the price of cash wheat of approx
im ately 35c per bushel, flour being 
down about $1.50 per barrel as a re 
sult.

b airly heavy offerings of new wheat 
with an exceedingly Iigljt dem and for 
Hour was the im m ediate cause. The 
trade in general, however, have been 
looking for lower prices and have re 
fused to purchase at prevailing values. 
Mills were slow to take on new stocks 
of wheat because of the feeling p re 
vailing am ong the trade th at lower 
prices were bound to come. Besides, 
Financial In stitu tions have been re 
ducing their lines; in m any cases, 
banks have called loans, com pelling 
a liquidation of grain stocks, so th at 
everyth ing has been w orking to force 
low er prices.

A very sharp up-turn developed 
yesterday in cash wheat, caused by 
much heavier buying of grain by mil
lers, renewal of export dem and and 
rum ors of ano ther European conflict, 
as negotia tions betw een Poland and 
Russia have been broken off and it 
has been in tim ated  th a t England and 
France will place an arm y in the field 
with Poland in opposition to the Bol
shevik forces of Russia.

T here  is no doubt th a t $2.06 for De
cem ber w heat is a m ighty  low price 
and there  is a question if the m arket 
reaches th is low point again this sea
son ; in fact, D ecem ber w heat has ad
vanced to  $2.29, or 23c in a couple of 
days. T his would indicate the pendu
lum had sw ung too far dow nw ard and 
a reaction resulted.

W e do not feel inclined to  advise 
heavy purchases of flour on th is sharp  
up-turn, but there  is no doubt th a t 
flour a t p resen t prices is worth every 
cent asked. I t m ay go lower a little 
later on, but we believe will surely  go 
back after the first of the year a t the 
latest, as the world crop is sh o rt of 
last year and the  dem and for bread 
stuffs heavy.

W orld  reserves will be very light on 
th is crop, too light, in fact, for com 
fort or safety, as a sh o rt crop nex t 
year would result in exceedingly high 
values.

As stated above, every th ing  taken 
into consideration, flour is w orth the 
price being asked for it to-day. T here  
m ay be a little fu rther decline la te r; 
th a t is, w ithin the nex t th ir ty  days, 
from pressure  of new w heat offerings, 
but taken as a world-w ide situation, 
p resen t prices are w arranted .

L loyd E. Sm ith.

M osquitoes a ren ’t very  large o r im 
p o rtan t looking, but they  sure let us 
know they’re here.
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SHOW SIGNS OF YIELDING.

Proctor & Gamble Evidently Regret 
Their Unfortunate Action.

E very  passing  day piles up fu rth er 
evidence th a t the expected reaction 
of p ro tes t on the p a rt of w holesale 
g rocers to  the P. & G. sales policy, 
is assum ing  large and effective p ro 
portions. In addition  to  the m atte r 
which has been previously p rin ted  in 
these colum ns show ing the na tu re  of 
the jobbers “com eback,” there  now 
com es to  hand a bulletin  from  the 
Illinois W holesale  G rocers ' A ssocia
tion. C ontained th ere in  is a reprin t 
of correspondence betw een a “p ro m 
inent jobb ing  concern ,” and the P ro c 
to r  & Gam ble D istribu ting  Co. I t is 
instructive as show ing not only the 
firm point of view of a certain  g ro 
cer, hut also the re luctance of the 
P. & G. com pany to give up the jo b 
ber p a tronage  despite  all th at has 
been said- and done.

T he la tte r  developm ent is evidenc
ed by the follow ing ex tract from  a 
P. & G. letter, as quoted in the Illi
nois A ssociation bulletin :

W e have for a tten tio n  jo u r  favor 
of June 2 ask ing  th a t we cancel your 
o rder govern ing  the carload of soap 
which you have on file w ith us. W e 
beg to  say th a t while we have in
structed  our factory  to  w ithhold sh ip 
m ent of th is car to  you. we are not 
actually  cancelling same until our 
represen ta tive  has had an opportun ity  
to  personally  call on you, it being 
our feeling th at possibly at th at time 
you m ay decide th a t you p refer to 
have th is car come forw ard the same 
as practically  all of the wholesale g ro 
cers are  having us do.

I fu rth er beg to  advise you th a t if 
it is agreeable to  you. we would be 
very pleased to  have our salesm en 
continue to take any o rders th a t m ay 
be offered them  th rough  you for our 
soaps, w ashing pow ders and Crisco 
in less than  5-box lots, it being under
stood th a t they would be sold on 
the basis of the first colum n of our 
price list and th a t you in tu rn  would 
agree to fill such o rders p rom ptly  or 
a t the tim e the o rd er called for.

A w aiting the pleasure of hearing  
from  you as to  your decision on th is 
m atter, and assuring  you th at our 
representative  will call on you a t the 
earliest opportunity , and w ith much 
appreciation for your past favors, and 
the kindest regards of the w riter, we 
are,

P ro c to r & Gamble D istribu ting  Co.
T he Jo b b ers’ Reply.

T o the above suggestion the g ro 
cery  jobber replied as follow s:

R eplying to  your le tte r of Ju ly  8 
with regard  to  the cancellation of car
load of soaps we had on o rd er for 
you. By reason of the change in 
your selling policy we feel we have a 
perfect righ t to  cancel this order, and 
m ust ask you to  carry  out our in
structions.

W ith  regard  to  your advice th a t 
o th er w holesale g rocers had their 
o rders come th rough, th is is co n trary  
to our ideas of the m atter. T he c ir
cular from  the C incinnati office under 
date of June 25 advises us th a t you 
will m arket your p roducts to  the re 
tail trade  th ro u g h o u t the U nited  
States. W e have therefo re  taken 
them  a t their word and have for our 
firm decided th a t when our presen t 
stocks are exhausted we shall not 
replace them .

T he same jobber sent to  his sa les
men a full sta tem ent of his position 
in the m atter, po rtions c f  w hich are 
as follow s:

W e believe tim e and experience 
will show the P. & G. Com pany th a t

they  have m ade a grave e rro r of 
judgm en t in repudiating  the services 
of the wholesale g rocer as their m ost 
econom ical m eans of reach ing  the re 
tailer.

W e w ant to  enlist the enthusiastic  
in te res t of every man on our sales 
force in helping to  dem onstra te  to 
the P. & G. people their e rro r  of 
judgm en t by in te res tin g  him self in 
goods of sim ilar ch aracter m ade by 
m anufacturers who are using  the 
w holesale g ro cer as th e ir channel of 
d istribu tion  to  the re ta il grocery- 
trade.

W’ere every m anufacturer to  adopt 
the same a ttitu d e  as the  P. & G. Co., 
it would, we believe, g reatly  increase 
the cost of goods to  the re ta il g ro 
cery' trade, and the consum er.

W e feel that every w holesale g ro 
cer and every- wholesale grocery- 
salesm an should pick up the gauntle t 
flung down by- the P. & G. Co. and 
th row  it hack in their face as an 
evidence th a t the ba ttle  is on against 
the goods of the P. & G. Co., realizing 
full well th a t the possession of the 
m odest volum e of business we have 
been able to  give the P. & G. Co. 
is not necessary  to  their success as 
m anufacturers, but also w ishing them  
to know  that we feel th a t the sale of 
their products is in no wise neces

sary' to  our success as wholesale 
grocers.

W e will dispose of our stock of P. 
& G. goods on hand and not replace 
them .

Position  of O th er M anufacturers.
In view of the developm ents of 

recent date several large soap m anu
factu rers have hastened to  assure the 
w holesalers’ associations of th e ir in- 
ten ton  to  re ta in  p resen t sales policies. 
A le tte r  from  a nationally  known 
m anufactu rer which is regarded as 
typical follow s:

W e believe th a t the wholesale g ro 
cery business as a business is funda
mentally- rig h t and econom ically 
sound.

W e believe th a t one has bu t to  
poin t to  the trem endous grow th  of 
the w-holesale grocery- business to  
prove these facts beyond dispute.

W e believe th at any business which 
by its loyal co-operation  and support 
has aided * * * Company- in the de
velopm ent of its business is ju stly  
entitled  to  our continued steadfast 
support.

W e announce th at w-e w-ill in the 
future, as in the  past, continue to  
d istribu te  our p roducts to  the re ta iler 
th rough  the jobber.

T h is  is a declaration  of the policy 
of ou r com pany.

B ennett’s P lan  of Action.
R. H. B ennett, in his trade  le tte r 

of Ju ly  13, advises, now th a t the b a t
tle is on, th a t all jo b b ers  proceed to

keep actual sta tistics show ing the 
exact im portance in his business of 
the P. & G. p roducts and also of the 
displacing goods. O nly by such rec
ords can the outcom e of the con test 
be gauged. C ontinuing Mr. B ennett 
declares th a t the g rocers have draw n 
first blood in the cam paign and th at 
P. & G. are now but "approaching one 
jobber a fte r ano th e r w ith an offer to  
give them  ‘exclusive sale’ on their 
products in less than five box lots, 
provided the jobber w-ill stock their 
goods on the 100 box list and fill the 
o rders P. & G. do not choose to  ship 
direct. T hey say they- only w-ant one 
house in K ansas City- or any o ther 
m ark e t-  ju st one—and the balance 
can ‘go to .’ W h at they are really  
seeking is a Judas Iscariot, and it is 
a poor com plim ent to  the w-holesale 
g rocers to  seek him in their ranks. 
But in doing so they- stick like glue, 
piling argum ent upon argum ent and 
em ploying all the  wiles of Satan. 
T hus they are exposed righ t off the 
bat. T hus they adm it the fatal w eak

ness of their position, confessing their 
inability  to  take over the d istribu ting  
pow er of the jobber. Instead  of elim 
inating  the jobber, as they  stated  in 
their ‘genuine reg re tfu l’ announce
m ent, they m erely cheapen and insult 
him. In  o ther words, w-ith scant 
courtesy  and m eager notice they lit
erally kicked you out the. back door. 
Now they are looking over the field 
of carnage in an effort to  find a few 
w ith w arped and b lunted consciences 
and who may have had padding in 
their pants and did not feel the jolt. 
O f these they- purpose to  make ‘sub
jo b b ers’ to  whom  they can now and 
then th row  a crust and pass on their 
cast off clothes.

“As one jobber who was approach
ed puts it: ‘E vidently  P. & G. think 
the jobbers in the W est will be the 
same bunch of “suckers” th a t the jo b 
bers were in the E ast, viz., continue 
to  handle their goods in 100 box lots.

In  th is way they hope to  ‘play both 
ends from  the  m iddle.’ ”

Trading Stamp Promotors Feeling 
Shaky.

T here  o ugh t to  be m ore or less 
grim  satisfaction  for the grocers in 
the frank  adm ission by “T he W idder 
S perry ” th a t trade opposition  to trad 
ing stam ps has m ade the trading 
stam p business one of extrem e hazard 
— so hazardous th a t stock  in the busi
ness is unsuited  for tru s t  funds.

I t appeared  in the  C hancery Court 
at T ren to n , the o th er day, that the 
widow of T hom as F. Sperry, of the 
S perry  & H utch inson  Co., now Mrs. 
E dw ard  I. G oodrich—who by the 
w-ay, was b o rn  and b ro u g h t up in 
Grand R apids— w ants to  realize on the 
5,008 (out of a to ta l 10,000) shares, 
willed by her late husband as a trust 
fund for his four children, so as to 
create safe securities, less open to 
hostile legislation and uncertain ty  of 
redem ption liability. Incidentally 
m uch inform ation  about “leaks” in 
trad ing  stam p redem ption  came out. 
F o r instance, it was s ta ted  th at dur
ing the last tw en ty  years billions of 
these stam ps have been issued and 
m any m illions of them  are still out
standing. F o r the p ast five years it 
has been the p ractice  of the company 
to  set aside an annual reserve on the 
basis of 100 per cent, redem ption  and 
during  th a t period  98 per cent, of the 
stam ps issued have been redeemed.

P rio r to  1915 there  was no such re
serve, the com pany’s capital and sur
plus being the only  pro tec tion  to out
stand ing  stam ps. Because of the long 
tim e w hich has elapsed, the com
p lainan ts expressed  a belief th at only 
a sm all percen tage of the earlier 
stam ps issued will be p resented  for 
redem ption. On th is  point, however, 
the bill indicated  th a t individual stock
holders m ay feel th a t the com pany is 
justified in vo ting  dividends upon the 
assum ption  th a t no substantia l per
centage of the very  old stam ps w-ill 
be presen ted , bu t the  tru stees think it 
too m uch of a gam ble to bank on the 
final extinction  of so m any missing 
stam ps.

h o r the re ta ile r it is in teresting  to 
note, how ever, th a t he paid for all 
the stam ps issued and  if they  are 
never redeem ed, it is the stam p com
pany th a t p rofits by the  discrepancy. 
As a recom pense, how ever, he may 
find some satisfaction  in the  realiza
tion th a t his legislative barrage is 
being felt, fo r the  petition  points out 
th a t m easures to  ham per o r prohibit 
the trad ing  stam p business have been 
in troduced in various legisla tures from 
tim e to time. Som e of these statutes 
have been declared invalid, while 
o th ers  have been upheld by courts of 
last re so rt in various S tates. In  view 
of these facts, the  tru stee s point to 
the u n certa in ty  of the value of the 
stock.

S T O C K S  A N D  BO N D S— P R IV A T E  W IR E S  T O  T H E  L E A D IN G  M A R K E T S

HEUKER PERKINS, EVERETT &GEISTERT
BELL M. 290. SECOND ,OAN TUDSTBLDO. ClTZ. 4334

GR A N D  S A V ID J  M IC H .

TOIL’S REDEMPTIVE SONG.
W ork  is redeem ing, he who toils with purpose brave and true 
Is w orthy  of the best there is in th is old w-orld, w ith you;
And if so he his way is hard and steep, help him  along
And you will thereby  share the right to  to il’s redem ptive song.

W ork is redeem ing, brain and braw n, together, hand in hand 
M ust “farm ” the w orld, its w-aters and the life sustain ing  land; 
Its  benefits are m utual, no class should suffer wrong,
All should go forw ard to  the step of to il’s redem ptive song.

W ork  is redeem ing, and it should be clearly understood 
T h a t toil th a t’s no t a slave to greed is a lw ays to  the good,
And to  help those, who, brave of heart, m eet ills the way along, 
W ill put the ring into the soul of to il’s redem ptive song.

W o rk  is redeem ing, w ithout it no values could there  be,
And naught providing for the needs that nature  m akes decree; 
Besides it pu ts in tune the strings th at to the life belong 
And qitalnes them  for the ring  of to il’s redem ptive song.

L. B. M itchell.
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RETAIL TRADE FEDERATION.
Some very broad principles are cen

tered in the p roposal to  form  a fed
eration  of all the trade o rgan izations 
in the retail field. Prim arily it is 
the th o u g h t of those who plan such 
a federation  th a t their business de
serves to he understood b e tte r by the 
public w hich it serves, by the Gov
ernm ent and also by those associated 
in retail distribution . If such an un
derstand ing  existed at p resen t the 
retail business, according to  candid 
men engaged in it, would not be suf
fering  from  the “black eye” it now 
carries.

T he steps proposed to rem edy the 
p resen t situation  of the re ta il d is
trib u te r m ay resem ble a deathbed re
pentance, but the general feeling 
am ong m erchants is th a t the patien t 
will not die, even though he may be 
very sick ju s t now. Consequently, 
the action of the N ational Retail Dry 
Goods A ssociation in g e tting  ready 
plans to form  a federation  of retail 
in terests is assured  of active support. 
T he A ssociation consists of over a 
thousand sto res th roughou t the coun
try  and includes some of the  largest 
of them . Affiliated w ith it are several 
o th er large retail o rganizations. In 
the retail specialty field there are a 
num ber of pow erful bodies to  which 
invitations will be extended in the 
federation  plans. T he N ational G ar
m ent R etailers’ A ssociation is com 
posed of dealers in wom en’s apparel, 
w ith  a division m ade up of leading 
dressm akers and an o th er of furriers. 
T he N ational A ssociation of Retail 
C lothiers has a large m em bership, 
com posed of d is tribu to rs of m en’s 
clo th ing  and furnishings, organized 
by sta tes. A nother large field, th a t 
of m illinery, is represen ted  by the 
R etail M illinery A ssociation of A m er
ica. Shoes and hardw are are o ther 
b ranches which will come w ithin the 
scope of the  proposed federation.

T he general p roblem s in all these 
businesses are, in the main, the same, 
and p ro p er understand ing  of their 
m ethods, it is felt, is equally im port
ant and  desirable. R etailers have a t 
last come to realize that, to accom 
plish this, they  cannot m erely stand 
idly by and wish for sym pathy. W hat 
has frigh tened  them , according to 
those who have closely follow ed de
velopm ents since profiteering  charges 
were first heard, has been the p ro s
pect of m aking a sincere confession 
of d istribu ting  costs.

U nlike the m anufactu rers and 
w holesalers, the re ta il m erchan ts have 
been accustom ed to  consider every
th ing  over and above the first cost of 
an article  as profit. T h is in te rp re ta 
tion of profit has been as confusing 
to  the G overnm ent officials charged 
w ith b ring ing  down the cost of living 
as to  the ill-inform ed public. T hus, 
w hen the re ta ile r spoke of a 50 per 
cent, profit he was including the cost 
of doing business. In  large cities, 
where ren ts  are high and costly  ser
vice features num erous, it m ay take 
35 cents ou t of every dollar to  pay ex
penses before the store begins to  
pick up an actual profit.

W here  the m anufacturers position  
has been m ore advantageous is in his 
considering  and speaking of all ch arg 
es up to the tim e the  article  is ready

to sell, as costs. H is ren t, insurance, 
advertising  and all o ther item s of cost 
were alw ays put down as costs and 
never included in the profit m ark-up. 
To him  there  was no m ore difference 
betw een the advertising  expense and 
the cost of raw  m aterial or labor than  
in the insurance and rent. Y et even 
the highly system atized  sto re  would 
m erely consider the first cost of the 
article as the cost, d ifferentiate o th er 
costs, perhaps, under the head of cost 
of doing business or o p erating  ex
pense, but a t the sam e tim e designate 
every charge above the first cost as 
g ross profit.

It has been one th ing  for the pub
lic to  hear th a t the g ross profit of a 
store is 40 per cent, and ano ther that 
its net profit is only 6 per cent. F rom  
the laym an’s view point those percen t
ages do no t jibe, and he suspects this 
40 per cent, of entirely  too m uch 
shrinkage. On the o th er hand, if the 
costs, both initial and operating , were 
lum ped to appear as 94 per cent, of 
the selling price, a prim e cause of 
suspicion would be rem oved.

H aving in m ind the public’s sudden 
and greedy desire for facts connected 
w ith m odern m erchandising, a leading 
sto re  has p repared  a pam phlet for dis
tribution  am ong its custom ers, show 
ing its costs, under the title of 
“W here did your dollar go?” The 
figures given are said to  cover the 
average dollar spent in the store. M er
chandise is set down at 64)4 cents, 
salaries and com m issions a t 15 cents, 
advertising  a t 3 cents, legal stam ps at 
2)4 cents, delivery a t th ree -q u arte rs  of 
a cent, light, heat and pow er a t one- 
half a cent, building repairs a t one- 
half a cent, paper, tw ine and boxes 
at one-half a cent, ren t a t 4 cents, in
surance a t one-quarter of a cent, dis
counts at 1)4 cents, Federal and S tate 
taxes a t 3 cents, and net profits a t 3)4 
cents.

Individual efforts of th is kind to 
reach an understand ing  have accom 
plished good resu lts in specific cases, 
it is thought, but w hat is needed is for 
the w ork to  be carried  out on a na
tional scale. But beyond se tting  the 
public righ t concerning p resen t day 
m erchandising  the plan to organize 
retail d is tribu to rs m ore thoroughly  
has even a g reater significance in the 
m ind of an executive who is fully con
versan t w ith developm ents in the field.

“ Business a fter all,” he said, “is 
the o rderly  arrangem en t of the affairs 
of life. Back in the stone age each 
m an was dependent on. his own re 
sources. If  he needed cloth ing  he 
killed some furbearing  anim al. T he 
carcass furnished him food along with 
the grain  he grew  for himself. Then 
came the developm ent of b a rte r and 
exchange. F o r the skin of fur the 
farm er gave his corn, and so on. This 
was the first dim  beginning of busi
ness, th a t freed m en from  the neces
sity  of p rocuring  each one his own 
necessities. F rom  th a t s ta r t the a rts  
grew  and thrived. M en were freed 
from  o rd inary  labors, and in re tu rn  
for th a t freedom  gave to  the people 
the beautiful th ings of a r t and lite ra 
ture. Business, therefore, created  an 
opportun ity  for the b irth  of the arts . 
And yet, from  th a t beginning the 
a rts  have looked down on the hum ble 
source of their origin, because as they  
grew , business, the pow er th a t

brought  them into the world, was con
sidered of far less importance. The 
art of war took precedence over busi
ness and on that foundation in auto
cratic countries classes were formed 
with the warriors in the foremost 
rank.

“Now in the period that is dawn
ing, war is being pushed finally into 
the background as the wasteful thing 
it is. Business has its opportunity  to 
forge ahead to its place of respect 
and rightful power. T hat  opportun
ity must be grasped in its entirety. It 
remains to be seen if the world is 
done with classes and will be con
tent to make its future p rogress  along 
lines of mutual understanding and 
sympathy. As the point of contact 
between business and the people, the 
retailers m ust be the first to foster 
this feeling of mutual respect. Not 
only m ust public doubt about methods 
be dispelled but there is plenty of 
room  for a be tte r  knowledge on the 
part  of one retail group of the op
erations in another. Profiteering 
charges have been numerous and not 
always applied by the public or the 
Government to a business, but som e
times passed on from one kind of 
business to another. The  dry goods 
store, for instance, upon being in
vestigated, would show figures giv
ing it a clean bill of health  and then 
the owner would say if real profiteer
ing was sought the investigators ought 
to turn their attention to the shoe 
dealers. The  shoe dealers would ab
solve themselves of blame' and refer 
the investigators to some other busi
ness. This state  of affairs could not 
exist if one group was fully acquaint
ed with conditions in o ther branches 
of retail merchandising. Consequent
ly, what should be sought is not  only 
public understanding but mutual un
derstanding. T h a t  ought  to be the 
basis of business in the future.”

Scripture, or tr ied to do so, a t  any 
rate, and statesmen sometimes found 
guidance in prayer. To-day the w ork
man goes by Marx, not  Mark; the  re 
former-politician by love of man, not 
love of God. The old time will not 
come again, but its like may come; 
the individual to-morrow will p rob
ably not quote the Bible, but he may, 
nevertheless, be conscious that  what 
the Bible stands for has a close 
connection with his actual, busy life. 
For it is this man that  is the Church, 
not the preachers and the church 
buildings.

H E L P  AS W E L L  AS H O P E .
It is well to talk optimism; it is 

better to act as if you believed your 
optimistic talk.

It is well to talk of the beneficent 
influence of hard w o rk ; it is better 
to let your energetic actions proclaim 
this belief.

It is good to preach thrift  -to your 
fellow m a n ; it is better  to practice 
thrift openly and aggressively.

Hoping for good times is good, but 
helping to make good times in reality 
is best of all.

It is up to the individual.
One man seems a small unit of 

power, but by team wok he can ac
complish miracles. A cipher, standing 
alone, is the symbol of naught or no th 
ing, but put that  cipher to the right 
of a row of figures and that one time 
nothing multiplies their value ten fold. 
Let us all get on the right side of 
the line of national financial figures 
and by helping as well as hoping bring 
order out of seeming chaos.

CO TT O N  CO TT O N  CO TT O N
W ho else w a n ts  b a rg a in s  in co tton . 
I sold 1112 p ieces in a b o u t th re e  days  
la s t w eek. See m y prices on page 21 
W. B. D U D LEY .

THE EVERYDAY CHURCH.
A reader w rites th a t he disagrees 

w ith us when we declare the  C hurch 
has no business en te rin g  political af
fairs and “solving” the  problem s of 
industry. I t  would be a poor religious 
philosophy, he says, th a t would apply 
to individual life and to family life 
but not to public or group life. T h at 
seem s to pu t it very neatly, but our 
co rrespondent is an honest thinker, 
and he adm its th a t while it seem s 
flawless to  him  as theory, he can see 
m any disadvantages in the  practice; 
for the N orth  S tree t C hurch to  be
come Republican and the South S treet 
C hurch to be known as D em ocratic  
would be ju s t as harm ful as fo r a 
school to have a p a rty  allegiance o r a 
college to  be a m em ber of the Com 
m ittee of Forty -e igh t. T h at religion 
should again come to have a s tro n g  
influence on our daily life, public and 
private, is w hat we have all been p ro 
testing  these m any years, but how 
to b ring  about the con tact is w hat 
divides opinion. The whole effort to 
day is to  push  the Church in to  “the 
life of the  day” and so ge t the in
dividual into the C hurch; as a m atter 
of fact, the only possibility  is for the 
individual to b ring  the Church into the 
daily life. T im e was when the Church 
was not rem ote; then  the cobbler 
quoted the Bible to his custom er, the 
clerk m ade his decisions according to
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THE BUSINESS SITUATION.
Being in close touch with the 

twelve regional Reserve Banks, the 
1"ederal Reserve B oard is p a rticu la r
ly well equipped to  g a th e r co rrec t 
and unprejudiced inform ation  re g ard 
ing the trend  of events in the field 
ot general business. Its m onthly  c ir
cular, review ing the financial and in
dustrial m ovem ent of July, gives a 
p re tty  c lear p icture  of what has thus 
far been an unusually  confused situa
tion.

The reaction  in the tex tile  trade 
is shown t i be quite r s  far-re 'citing 
as the  past m onth 's m arket rep o rts  
have indicated and quite as evidently  
a result of the double influence of 
tigh ten ing  credit m arkets and refusal 
of the private consum er to buy at the 
old high prices. T he ch arac te r and 
the fu ture developm ents of this situa
tion. especially  as governed by sup
ply and dem and of actual m ercha :- 
disc on the m arkets, would in large 
m easure depend on the willingness 
o r refusal of the m erchants to take 
the finished goods already tu rned  out 
by the m anufacturers. R egarding the 
am ount of goods thus left unsold, 
th ere  has been d ivergent opinion in 
the trade. File R eserve B oard’s bul
letin s ta tes th at “goods re tu rned  to  
the mills, to gether with cancellations, 
are estim ated at $100,000,000.“

C onditions in some respects re 
sem bling these, but in o thers not at 
all analogous, are  reported  from  the 
steel and iron trad e ; in which, the 
Board estim ates, not less than  2 0 M,- 
000 tons of partly  or wholly finished 
m ateria l are piled up in the mill 
yards. This, however, is a re su lt of 
sho rtage  ( f tran sporta tion , and not—
so far as one may ju dge 1 rom cu rren t
trade reports—in a: y  real sense a
consequence of falliliig dem and. Peo-
pie i;im iliar with o th e r years of
Am erican business ireaction have a 1
along recognized it ais a curious ano-
i Italy that industry which tradition
accept s as the "bari m ieter of trad e”
has oin th is occasi; >n neither fore
shadowed by its own experiences. nor
up to the presen t tim e reflected, the
dow nw ard m ovem er11 in prices, or-
ders, o r production which is plainly
visible■ in m any otite r industries.

1 n due course, a lthough  probably
very gradually , t Ite tran sp o rta tio n
difficulties will be ab ated; but in gen-
crai industrv  the dlecline of prices
would certain ly  not appear as yet to
have run its cours; T hat it will
b ring some tangible relief to the in
flated cost of living is inevitable; cs-
peciallly when all the agricu ltu ra l
report s go to prove• that as a con-
sequence of a rare ly  prop itious g row 
ing season, the co u n try 's  yield c f 
grain and co tton  during  1920 will 
vastly exceed the  expecta tions of tw o 
m onths ago. T he fall of 42 cen ts a 
bushel in the price of w heat within a 
fo rtn igh t is the best indication that 
the cost of food m ust follow  the re
cent m ovem ent of the cost cf c lo th 
ing.

In past years, th is sort of evidence 
of trade reaction  has b rough t to m ost 
people’s m inds painful c m siderations 
in regard  to  the effect on labor. The 
Reserve B oard’s report doss indeed

point out in some p arts  of the coun
try  “the developm ent o f unem ploy
m ent." But no one needs to be to ld  
that th is  change from  the recen t posi
tion has a very different m eaning 
from  th a t which it would have im 
plied a decade ago. “T he subject 
of quite general com m ent in the 
various R eserve d istric ts.” the Board 
reports , “is an increase in the effic
iency of labor.” T here  is, in fact, 
not the s ligh test p rospect of a huge 
m ass of labor out of work. In the 
agricu ltu ra l regions there is even 
now. the rep o rt sets forth , "little  re 
lief from  the shortage of farm  labor,” 
and what is happening, as the result 
ot “a certain  am oun t of unem ploy
m ent." is the “sh ifting  of w orkers 
from  one occupation to  an o ther.” 
The Reserve Board does not sav it. 

but every in te lligent observer of the 
all but im possible situation  which has 
existed  for a year in the m atte r of 
supply and perform ance of . labor 
m ust recognize that the  evils of the 
situation , which had becom e a m en
ace to  industria l p rogress, could in 
the nature  of th ings have no o ther 
cure.

A N N THILATE THE MAD DCGS.
The world is all right, hut lots of 

folks are dead wrong. T he pessim ist 
avers that m atters are going to  be 
worse before they are b e tte r; and 
m aybe the pessim ist is net so far out 
of the way at that. It certain ly  looks 
as if the  d rift cf th ings is from bad 
to  worse.

T hings are topsy-turvy. People are 
vainly try ing  to grow  the fru its of 
p rosperity  and happiness from  the 
seeds of law lessness and cupidity. 
M aterialism  has gone to seed. T he 
very foundations of m odern civiliza
tion are th rea tened .

W h at is the m atte r  w ith the peo
p le ; W hy th is topsy-tu rvy  condition 
of the whole social order? W hat is 
the  occasion of all this social unrest 
of which we see and hear so m uch? 
W h at are the fundam ental causes 
back of the occasion? W ho or w hat 
is it th at is tak ing the joy out of life 
for the m ajority  of people on the 
habitable globe?

H ow  m any people have you m et 
w ithin the last week who are calm 
and unpertu rbed? W ho have voiced 
no lurking fears or m isgivings? W ho 
have not given expression  to  any 
sen tim ent of anxiety  o r opposition 
to p resen t world Status? Personally , 
we have not found a single one who 
has expressed him self a t all, who has 
not avowed him self d istressed  by the 
situation  as he now sees it.

U n re s t—wide-spread, insidious, un 
slum bering— is the com m onest social 
sym ptom  cf to-day; and the th ing  is 
om inous. Group suspicion, m isun
derstand ing  and hostility  is an un 
fortunate, because it is a dangerous 
thing. H as the whole world become 
m orbid? Are we all the victim s of 
hallucinations? H as som e pesky mi
crobe of d iscon ten t stung us and in 
jected into our blood som e sinister 
virus causing  us to see th ings that 
really  do not ex is t and causing us to 
imagine th ings which have not ob
jective validity?

Some have thought th a t the w ar is 
the fruitful cause of the evils which 
are now afflicting the civilized w orld; 
and their a rgum ent is that alw ays the 
afte rm aths of w ars are of this sort, 
only in the case of a kaiser’s w ar 
they appear on the proportionately  
larger scale. W e shall come nearer 
the tru th  by saying th at the w ar is 
the occasion, but the causes go deep
er. And they an tedate  the war. If 
the civilization of Europe had been 
built on right foundations in the  first 
place, there would not have been any 
war. T here  m ight have been a crazy 
W illiam  H ohenzollern, aided and 
abetted by a m ilitaristic class of b ru t
al and bestial pseudo-superm en sh ar
ing his idiotic dream  of world do
minion. hut they would have been 
in terned and dealt w ith in psychiatric 
clinics for the treatm ent of insanity  
and border-line cases.

If a pack of hounds should sud
denly develop rabies and run amuck 
in the surrounding country, the c iti
zens cf th a t place would get to g e th 
er, organize and arm  them selves, and 
then in a system atic way, proceed to 
annihilate the mad dogs. A fter the 
last dog had been killed, they would 
quietly go back to  their shops, stores 
and fields and take up the tasks they 
were doing before the - dogs ran 
amuck. To all in ten ts and purposes, 
the incident would be a closed one. 
These solid and substantial citizens 
would not. in turn, begin to run 
am uck and em ulate the crazy  antics 
of the mad dogs. W hy cannot the 
world get back on the job, now that 
the Germ an m enace to  civilization 
has been crushed for all time? W hy 
do we see the m anifestation  of the 
hun spirit on every hand?—excesses, 
profiteering, broken faith, group an 
tagonism s and a perfectly appalling 
increase of crim es against life and 
property?

IS ADVANCE IN SUGAR DUE?
A tendency to  reaction from  the 

relatively low level of prices reached 
in the raw  sugar m arket w ithin the 
past two m onths has created  some 
discussion in trade circles as to 
w hether a perm anent recovery is now 
due or will be postponed to a later 
time, which some are disposed to fix 
as the beginning of Septem ber a t the 
earliest. T he facts of the situation, 
as it now appears, would seem to be 
opposed to an im m ediate up-turn of 
prices of a perm anent character.

W hile the total d istribution of re 
fined sugar so far this year is 313,000 
tons in excess of the quantity  dis
tribu ted  in the same length of time a 
year ago, having am ounted to 2,370,- 
500 tons, there  is g rea t uncertain ty  
as to how m uch of th is has been actu 
ally consum ed; w hether there  does 
no t exist a very considerable invisible 
supply, the effect of w hich will be 
made apparen t in a lessened d istrib 
u ting trade dem and during  the bal
ance of the year. T h at uncertain ty  is 
a dom inant factor in determ ining the 
a ttitude of refiners on the A tlantic  
seaboard  tow ard  purchases of raw  
sugars.

At the p resen t tim e the New Y ork 
refiners are sparing  pu rchasers of 
raw  sugars, as a rrivals a t th is p o rt 
of late have been freer than  requ ire

m ents of consum ption  in th is  section 
and freer than conditions affecting de
liveries to in terio r po in ts m ake desir
able. O u tp o rt refiners are no t so 
situated  a t p resen t, and to  their appar
ent readiness to  m eet the views of 
sellers, in o rd e r to obtain  needed sup
plies, is due m ore than  to  any other 
cause such firm ness as the raw  sugar 
m arket now shows.

A nother and h ighly im portan t influ
ence operating  to  the  d isadvantage of 
Cuban and P o rto  R ican producers of 
raw s is the  com petition  of foreign 
sugars th a t have been arriv ing  freely 
and will continue to  com e in on a 
large scale during  the nex t m onth. It 
is estim ated  by com peten t authority  
th a t there are about 100,000 tons of 
such sugars afloat to  A tlantic  ports 
from  various foreign points, m ost of 
which will be due here w ithin the 
nex t few weeks. A fter th a t shipments' 
are expected to decrease, though it is 
cu rren tly  rep orted  th a t som e 500,000 
tons, all to ld , have been purchased 
for th is country , the quantity  being 
about equally divided betw een refin
ing and trade in terests. W hen there 
is added to  the supply of raw s in 
sight the balance of sugars to come 
from  Cuba and P o rto  Rico on p u r
chases th a t la te r will be m ade by 
E astern  and  Southern  refiners, the 
dom estic beet crop and the ou tput of 
Pacific C oast refineries m ade from 
H aw aiian raw s, the la tte r estim ated 
to be large, tljere w'ould appear to be 
an am ple supply w ithou t tak ing into 
consideration  the possible invisible 
holdings of refined sugar.

TOO MUCH” INSPECTION.
W hile canners very generally  agree 

in the value of the national associa
tio n ’s inspection and certification sys
tem, the m em bers are rep o rted  to be 
finding occasion for com plain t that 
they are  being over-inspected. The 
C anning T rade  com m ents on this 
w ith the conclusion th a t there  is en
tirely  too m uch inspection now—State 
inspectors, G overnm ent inspectors. 
Board of H ealth  and Child L abor Lawr 
inspectors, and now N. C. A. inspec
to rs! “ I t  does m ake a formidable 
a rm y of inquisitors, says the paper, 
“and we are w holly in accord  with the 
rapidly spreading sen tim ent th at the 
world has en tirely  too  m any non-pro
ducers busy a ttend ing  to  o th er peo
ple’s business. W hen it is known 
that practically  twenty-five per cent, 
of our population  is engaged in m ind
ing o ther people’s business it becom es 
easy to realize w hy p roduction  is at 
such a low point, and w hy there  is a 
rapidly grow ing d isconten t w ith law'. 
But so far as the canners are concern
ed, those who are under N. C. A. in
spection will soon be en tirely  free of 
all inspectors but one, and th a t the 
N, C. A. inspector.

“Because once th is p lan is in full 
w orking force in any cannery  there 
will be no need for State, G overn
m ent nor o ther inspector, and all these 
officers know it. T he canners are busy 
now cleaning up their own house, and 
need no longer call upon the police
man to do so.”

If you are running  a so rt of “neigh
borhood” store  be sure you know 
and can call by nam e all the neigh
borhood people as fast as you learn 
who they are.
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GAMBLING IN NECESSITIES.

It Should Be Most Severely Punish
ed.

G randville, Aug. 3—L egitim ate  busi
ness is to be encouraged.

T here  is m uch of a dubious and un
certain na ture  th a t com es under the 
name of busines, however. , I t  puts 
a strain  upon an ord inary  m an’s sense 
of honor to  learn th a t m uch of the 
coal stringency, as well as the ex- 
h o rb itan t price of sugar, has been 
b rough t about by those who no t only 
profiteer, but even go a step fa rther 
and absolutely up roo t the ideas of 
decent business ethics by their h igh
handed m ethods of robbing the pub
lic.

I t  becom es m ore evident every day 
th a t the business p roducts of house
hold necessities—sugar and coal—is 
in the hands of heartless speculators 
who have no m ore feeling for the m ul
titude than  a shark  has for a hum an 
life. E ach seeks to  devour for p e r
sonal gain—the one a cold blooded 
creature  of the fish tribe, the o ther 
a m oney-greedy exploiter of hum an 
needs, whose god is gold, and who 
ought, were justice to be reckoned 
with, to  adorn  a g ibbet on the public 
highway.

T he terrib le  suffering inflicted by 
the hum an sharks, who in the name of 
business go forth  to rob  their fellow 
m en has no pow er to  touch the giz
zard  hearts of these m erciless gam bl
ers for gain. If there  is a law to 
reach this class of blood-sucking 
scoundrels it has failed of enforce
m ent, and the A m erican citizen is 
ground betw een the upper and nether 
m illstones of the gang  until his life 
blood has well nigh been crushed 
from  his body.

Soulless corporations
Yes, we have heard  of them . W ay 

back in the days of G reenbackism  
nearly  the whole w orld of business 
was thus designated  by b lathering  pol
iticians. T o-day  we readily  recognize 
the difference betw een legitim ate 
business and th a t of these robbers 
who gam ble on the necessities of life 
w ith a reckless d isregard  for every
th ing  hum an or divine. The m an or 
set of m en who will deliberately  go 
about c reating  a corner in coal, sugar 
o r grain  which are for the sustenance 
of universal m an and force the price 
to such a poin t as to  m ake hardship 
and suffering th rougou t the land, es
pecially am ong the little children, the 
sick and helpless in hospitals and 
hom es, are inhum an m onsters, unfit 
to  breathe the free air of heaven. T hey 
should be flayed by the universal 
w rath, chased around the w orld by 
the ligh tn ings of the A lm ighty until, 
like the beasts of the field, they  have 
no w here to lay their heads.

T o such there  m ay come a day of 
judgm ent. W e hope so. T he G overn
m ent has m ade futile efforts to  oust 
these b lood-sucking octopuses with 
little or no effect.

T here  is a cu rren t of un rest runn ing  
like an underm in ing  stream  th rougou t 
Am erica to-day. T h at undercu rren t 
of d isconten t is fast w axing into rage 
over the doings of the unm oral spoil- 
a to rs  of the people until each suc
ceeding day brings the cataclysm  
nearer to  hand.

In the early  days of gold m ining in 
California there  were outlaw s who 
m olested the honest m iners. T hey  
defied law w ith im punity, as the gam b
lers in sugar and coal are defying the 
honest citizen of A m erica to-day. I t 
is of record  how  the m ining inhabi
tan t rose in their m ight, ushering  in 
a Judge L ynch court which made 
sh o rt sh rift of the men who preyed 
upon the com unity of th a t day.

I t  m ay be well to note th a t h isto ry  
repeats itself. If  it shall becom e 
thoroughly  ingrained into the robbed 
and exploited victim s of these coal 
and sugar m alefactors th a t the  law 
will not reach out its hand and punish 
the profiteers, then  w hat m ore n a tu r
al than  th a t self defense, being  the 
first law of nature , m ay prove effec
tive in the p resen t crisis!

T he hold-up m en who rob on the 
highway, as did Claud Duval and Dick

T urpin  in the days of ancient B rit
ain, are im m easurably m ore to be re 
spected than  are these Dick T urp ins 
of to-day who th ink  n o th ing  of treb 
ling the price of sugar, doubling the 
price of coal, to the h u rt of every 
home in Am erica, th a t they  m ay line 
their pockets w ith ill-goten gain.

The acts of these profiteers aid m a
terially  in m aking reds of the ignor
ant, forg ing chains about the limbs 
of honest industry , until strikes, rio ts 
and bloodshed are becom ing of every 
day occurrence th ro ughou t the U nited 
States.

T he m oral condition of the com 
m unity would seem to be a t a low 
ebb to  to le ra te  such h igh-handed p ro 
ceedings as are tak ing  place in this 
g reat Republic to-day.

H ow  long, oh Lord, how long? 
pleaded the scourged bondsm en of 
ante-bellum  days. W e m ay well u t
te r the same plea th is day in Am erica, 
whose citizens seem to have fallen in
to the hands of the robbing sugar and 
coal speculators, who are bearing  
down even m ore unm ercifully than did 
the old slave m asters in the palm iest 
days of the slave trade.

W e do no t hope for a revolution, 
yet if there is a way from  under this 
in to lerable burden, the sooner it is 
poin ted  out and acted  upon the be t
te r  for all concerned. Old T im er.

The Machine 
you will 
eventually
Buy!

M. V. Cheesman, State Distributor,

U IC TO R
^  is a high class add

ing and listing machine, 
scientifically constructed 
along standard lines and 
sold at a minimum cost. 
You can PA Y more, but 
cannot purchase better 
value.

<| y r  QQ ALL MACHINES ^  C h e rry  S treet,
I J D 0 —  f u l l y  g ua ranteed  Grand Rapids, Michigan

G R A N D  R A P I D S  S A F E  C O .
Awnl for the Celebrated Y O R K  M A N G A N E S E  B A N K  SA F E  

Taking an insurance rate of 50c per $1,000 per year. What is your rate?
Particulars mailed. Safe experts.

TRADESMAN BUILDING GRAND RAPIDS. MICHIGAN

T H E  SIG N  O F Q U A L IT Y

Positively the Finest 
Flour Milled in America

Look for the 
ROWENA 
trade-mark 
on the sack

The mafeing of fine flour into bread—known fcr ages as the “staff of life”— 
is a more scientific process than most people realize.- They take flour for 
granted. This can safely be done with

L ily  W h ite
“ The Flour the Best Cooks Use”

because it is pcsitivefy the finest article of flour that is produced in Michigan.
LILY WHITE has been the reliance of real home-making women for three 
generations.- Countless women have made, and still are achieving, proud 
reputations for their skill at baking, by using this flour.
The choicest selection of wheat is used. It is subjected to numerous cleanings 
and scourings before being ground and milled. An astonishing amount of dirt 
and undesirable materials are eliminated. Completed, after close exprt inspec
tion at all stages, the flour is supremely fine, white, clean and beautiful. That 
is why it makes such delicious, pa’atable and enjoyable bread, biscuits and 
pastry.
Be a LILY WHITE FLOUR user. It is guaranteed without restriction.

V A L L E Y  CITY M ILLING CO .
GRAND RAPIDS, MICHIGAN 

“Millers for Sixty Years”

Ads like th ese  a re  being  ru n  re g u la rly  an d  co n tinuously  in the  p rin cip a l p ap ers  th ro u g h o u t 
M ichigan. You w ill p ro fit by  c a rry in g  L ily  W hite  F lou r in s tock  a t  all tim es, th e reb y  being  
p laced  in position  to  supp ly  the  dem and  we a re  h elp in g  to c re a te  for Lily W hite F lour.
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Michigan Retail Shoe Dealers’ A sso c ia
tion.

P re s id e n t—J . E . W ilson , D e tro it.
V ic e -P re s id en ts  — H a rry  W oodw orth . 

I-iansing; J a m e s  H . Fox, G ran d  R ap ids; 
C h arle s  W ebber, K alam azoo ; A. E . K e l
logg. T rav e rs e  C ity .

S e c re ta ry -T re a s u re r—C. J .  P a ig e , S a g 
inaw .__________________

Som e P eculiarities of the  Shoe R e
tailing  S ituation.

W ritte n  fo r th e  T rad esm an .
In com m on with business m en of 

a lm ost all o th er lines, the average 
retail shoe dealer doesn 't know  w hat 
to  expect. T here  is a general feeling 
of uncertain ty  in the air, a haunting  
fear of a financial crash and an en 
suing panic when the sledding will 
be hard. T o w hat ex ten t th is por- 
ten tious anticipation  is unw arran ted  
fear and a w rong, inhibitive psycho
logical phenom enon, the w riter will 
not venture to  say, but the fact is 
everybody is expecting th a t m atters 
m ust be w orse before they can be 
better.

People are not buying as they 
should under norm al conditions. In 
spite of the stim ulus of special sales 
and price-cutting , the volume of busi
ness is below norm al. T here is the 
usual sum m er slum p, and m ore; and 
all th is in spite of the fact th a t this 
has been an unusually  cool sum m er 
and few er people are out of tow n than 
usual. T h e  tru th  is the public is not 
in a buying m ood, and this a ttitude  
is reflected in a d im inishing volum e 
of business. All of w hich is a part 
of a sym ptom , and the said sym ptm  
is any th ing  but encourag ing  to the 
m erchant.

W hat of the fu ture? W hat sort of 
a policy should the average retail 
shoe dealer adopt for the next six or 
twelve m onths?

In a general way, I will say th at the 
average shoe dealer ought to respect 
the opinion of some of the finest busi
ness analysists in the country , bank
ers and big business men, who coun
sel careful, judicious buying. The 
Am erican people had p lunged into a 
w ritab le  debauch of extravagance. 
There is no question about that. They 
u e re  buying recklessly, m any of them  
foolishly, and far beyond their means. 
T his craze for buying—especially lux
urious and costly  things, including 
footwear, rep resen ts a sw ing of the 
pendulum  in one d irection; but a l
ways a sw ing in a given direction is 
followed by one in the  opposite  d irec
tion. B ankers especially  realized this, 
for it is the function of the banker 
to supply the m oney upon which busi
ness is done. T h a t’s the reason they 
began m onths ago to call in loans and 
otherw ise restric t credit.

As the reader of these pages know s 
full well, the pendulum  has been 
sw inging to r some tim e tow ards the op
posite extrem e. Some may confident- 
- elieve it has gone far enough, but

has it gone as far as it will? P ro b 
ably not. A nyhow  it would seem  to 
be the w iser policy ju st to  assum e 
th at it has not.

Now, in view of a situation which 
is tar from  reassuring , w hat should be 
the p rogram  or policy of the average 
shoe re ta iler?  My advice is 

Clean Up As You Go.
The sooner you can ge t rid of the 

stock you now have the b e tte r it will 
be for you. I t  was bought a t top 
prices, and as replacem ent values are 
on the decline, the sooner you get rid 
of it the less you stand to lose. The 
peaks and valleys of buying and p ro 
duction cannot be legislated out of 
existence, and it isn ’t alw ays an easy 
th ing  for the individual dealer to  ex
tricate him self from  a precarious situ 
a tion ; but the dealer should bravely 
face the situation with a definite and 
constructive  policy. And surely  one 
feature  of that policy will be to leave 
no th ing  undone to move present 
stocks.

M etropolitan  shoe establishm ents 
were the first to realize this, and for 
weeks they have had a succession of 
special sales. T hey have reso rted  to 
larger new spaper space than usual, 
and they  have coaxed the public in 

.w ith  genuine econom izing opportun i
ties. An uncom m only cool season 
has not been favorable for the 9peedy 
liquidation of sum m er stocks. If we 
can have a p iping hot m onth in Au
gust and a couple of hot weeks in 
early  Septem ber, it will help the situ 
ation w onderfully.

Induce your custom ers to buy a pair 
for next sum m er. By so doing you 
will be doing a good tu rn  for two, 
for yourself and him. Econom ic laws 
do not follow the m oods and wishes 
of the public. W ith  labor costs in
creasing  and production slow ing down, 
how can we expect prices to  drop 
suddenly and .sw eepingly? It is the 
w riter s firm belief th a t a lot of people 
who are an tic ipa ting  vast recessions 
all a long the line are go ing  to be 
painfully disillusioned.

C arry  Few er Lines.
Tor an o th er thing, the average 

dealer can carry  fewer lines and get 
bv. M any stores, particu larly  the 
sm aller ones, have too m any styles.
I hey m iss sales because they  haven’t 
sizes and w idths. T hey  have a little  
of everyth ing, and not m uch of any
thing.

h ittin g  your custom ers’ feet is a

Backed 
*>y Quality 
Boosted 

by Consistent Advertising

H O O D ’S C A N V A S
T R IM M E D  S P E C IA L T IE S  

IN STOCK-IMMEDIATE SHIPMENTS

S P O R T S H U —Without Heel

k Y \
A

W hite duck upper. Loose lined. Red 
sport trim m ing. Red corrugated sole. 
Red gum foxing and toe cap. Armstrong 
Korxsole insole.

The shoe has plenty of snap and style. 
Its very high grade appearance and great 
durability make it an excellent buy.

Sizes Bat.
Men’s W hite ___________  6 to 12 $1.95
Boys’ W hite _____________ 2./z  to 6 1.70
Youth s’ W hite ____________11 to 2 1.55
Little  Men’s, W h i t e __8 to 10!/2 1.40
W omen’s W hite _______  2'/2 to 8 1.70
M isses’ W hite ____________11 to 2 1.50
C h ild ’s W hite __________  6 to 10!/2 1.35

H O O D  R U B B E R
G R A N D  R A P I D S ,

C L IF T O N -W ith  Heel
T h is  shoe is new th is year. The trim 

ming makes an instant appeal to your 
trade. Pneum atic heels are an extra 
feature, and its durability is assured be
cause it’s cured like an auto tire.

Men’s _______________________________$1.90
Boys’ ________________________________ 1.75
Youth s’ _____________________________ 1.65
W omen’s ____________________________ 1.75M iccpc’
c h ild ’s (8 to ioj/2) ”_ : : : l ________1.55

same day received.
W e have thousands of cases of HOOD 

T E N N IS  on the Floor.
W rite for special Tennis Catalogue.

P R O D U C T S  C O . ,  I n c .
M I C H I G A N

Bai. Oxford
$1.90 $1.75
1.75 1.65
1.65 1.55

. 1.75 1.60

. 1.65 1.50

. 1.55 1.40
's. Shipped

The “ Bertsch”  shoes are 
shoes y ou r  customers 
want. Reasonably priced 
— quick sellers— they w ill 
give you a larger volume 
of sales with increased 
profit, and the unusual 
value w ill mark you as 
the leading shoe merchant 
in your city.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH
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fundam ental law of service, and there  
are good selling lines which m eet the 
requirem ents of given localities. By 
know ing your constituency and keep
ing a close record of sales in differ
ent styles, the average retail shoe 
dealer should be able to  pick out from  
his several lines the ones th a t go b ig
gest. Stick to these, discard the rest.

Some window trim s are positively 
bew ildering and confusing. T he p re 
sent too m any different styles and 
types. Sooner o r la te r you’ve got 
to narrow  your custom er’s in te rest 
down to one o r two styles, why not 
s ta rt with fewer a t the beginning?

T ry ing  to  follow the lead of the big 
m etropolitan  sto res is a good th ing  in 
some ways, and in o th er ways it isn’t 
so profitable. C ertainly th is th ing  
of buying little dabs of this, th at and 
the o ther th ing  isn ’t a good policy 
for the tim es ahead.

S teer Clear of Freaks.
The style elem ent is an im portan t 

th ing  in footw ear, assuredly ; but 
don’t go daffy on style.

W hen style goes to seed it resu lts  
in the so-called freak shoe. I t ’s all 
right, if you happen to guess co rrec t
ly w hat your trade will fancy; but 
suppose you don’t? In th a t event you 
are up against it good and hard.

T he people who handle extrem es 
of this nature adm it th a t it is a gam 
ble. They don’t know what is going 
to sell and w hat is going to stick 
around. T hey  sim ply take a wide 
chance. But the volum e of their busi
ness is so large that they  can afford 
to squander some m oney on w hat may 
be term ed  long shots.

But the average re ta il shoe dealer 
can’t afford to  do that.

Increase Volum e of Sales.
The governm ental restric tions on 

profits, the increasing  cost of clerk 
hire and all o th er item s of operating  
expenses included in your overhead, 
make it im perative th at the volume of 
sales be increased.

Increasing  the volum e of sales ab
sorbs p a rt of your overhead and in
creases your net profit, and any th ing  
th a t helps you to  sell m ore pairs is 
w orthy  of your consideration.

In  a broad and som ew hat sketchy 
way, these are the  four main features 
of the policy which it seem s to  me the 
average retail shoe dealer should a- 
dopt for the future. And for all of 
us m ay the sledding be less perilous 
than it now appears likely to be.

Cid M cKay.

No Relation Between Shoes and Beef- 
Steak.

Chicago, Aug. 3— I am  greatly  in
terested  in reading your recently  pub
lished article  under the caption, 
“ B eefsteak and Shoes.”

The article  suggests th a t the pack
ers and the shoe m anufacturers “get 
together for the purpose of en lig h t
ening the public on the relationship  
betw een plenty  of beef and continual
ly rising  prices of footw ear,” on the 
ground th at it is difficult for the un
inform ed to  understand  why leather 
and shoes should be high when there 
are p len ty  of beef anim als.

W e are glad to have this opp o rtu n 
ity to  po in t out th a t while there  is 
a very close re la tion  betw een the 
prices of shoes, leather and hides (for 
the sim ple reason th a t hides are con
verted  into leather, and leather into 
shoes), no such relation exists betw een 
the price of these things, as a group, 
and beef prices. T h is is because hides 
are a by-product of beef. T he produc
tion of one m eans the production 
of the o ther, and they  are used for 
entirely  different purposes, with the 
result that the prices of the two com 
m odities m ay fluctuate in opposite 
directions.

A condition of this kind developed 
in the Spring*of 1919. T he price of 
cattle  was falling and the price of 
hides was rising. T here  was some 
criticism  then th a t the packers were 
m anipulating  prices.

As a m atte r of fact, th is price trend  
was a perfectly natu ra l phenom enon. 
In the case of both beef and leather, 
prices are determ ined by world con
ditions over which the packers have 
no control. D uring the w ar large 
quantities of leather had been used 
up both in shoes and m ilitary equip
ment, and the central nations of E u
rope had been unable to replenish 
their supplies from  the outside. W ith  
the cessation of hostilities there  was 
a trem endous dem and for hides and 
leather at the very time when there 
was a world shortage. U nder these 
conditions the price of hides rose. 
E xports of lea ther from  this country  
which am ounted to 26,000,000 pounds 
in 1918, rose to  122,000,000 in 1919.

The fall in the price of cattle  is ex 
plained by the fact th a t the export 
dem and for beef g reatly  declined. E u
rope was willing to pay for A m erican 
hides and leather, but not for A m eri
can beef. E x p o rts  of fresh beef de
clined from  514,000,000 pounds in 1918 
to 174,000,000 pounds in 1919.

Since A ugust of last year the price 
of hides has been falling. E x p o rts  of 
hides and leather have no t been go
ing forw ard  a t the same rate. If hides 
continue to decline it will mean, of 
course, low er prices and possibly 
low er shoe prices. It should be noted, 
however, th at the cost of producing 
a shoe is by no m eans solely depend
ent on the price of leather.

I t also should be clearly under
stood th a t the g reater p a rt of packer 
hides is used for sole, belting  and h a r
ness lea ther and for uppers in the 
cheaper g rades of m en’s shoes. T he

More miles per dollar 
More smiles per mile.

Do not delay ordering your spring 1921 
White goods line.

We have a complete line to order from now, 
so do not wait until next spring.

Don’t forget that QUALITY shoes and prices 
that are right mean satisfied customers.

Jfiiih'K/ause
Shoemakers for three Generations'

W O ß T
Grand Rapids, Michigan

lea ther used in the uppers of w om en’s 
shoes, and in the higher g rades of 
m en’s shoes, in which the g reatest 
price increases have occurred, comes 
from  goat and calf skins.

 ̂ (h e re  is one o th er poin t to  be noted. 
I he article seem s to assum e th a t ca t
tle have been plentiful. As a m atter 
of fact, the receipts of cattle a t seven 
principal m arkets, and hence the do
m estic supply of hides, was 5.2 per 
cent, lower in 1919 than in 1918. And 
from  Jan. 1 to  Ju ly  17 of th is year re
ceipts were 467,000 head less than d u r
ing the same period in 1919, and 963,- 
000 less than in 1918. In spite of this 
sm aller supply of cattle, however, hide 
prices have fallen during  the last year 
owing to a decrease in demand.

W e tru st we have made a clear ex 
planation as to w hy there is no neces
sary relation betw een the price of 
beefsteak  and the price of shoes, and 
we hope that our views m ay find a 
place in your colum ns.

L. D. H. W eld.
Publicity  D epartm ent Swift & Co.

Loyalty.
Quite the finest tra it in the hum an 

heart is th a t of loyalty.
In loyalty is found the fullest ex

pression of b ro therly  love.

ft is the actual w orking of the uni
versal bro therhood  of man.

It is the basis of business success, 
the foundation of the hom e, the 
church, the country , and of society 
itself.

The d ishonest man cannot be loyal, 
for loyalty is honesty.

T he grum bler cannot be loyal, for 
loyalty is unselfishness.

T he unfaithful man cannot be loyal, 
for loyalty is fidelity.

A mob is a headless gathering .

A LIFE SAVER
FOR THE MAN WHO DID NOT 

PLACE HIS FALL ORDERS

A SMART MODEL THAT WILL BE
A BIG HELP AND PREVENT THAT LOST SALE

ORDER N O W

In  S to c k  U n b ra n d e d
8764—Fine Mahogany Crystal Calf Bal., A -D _________ $8.70

City Last, grain innersole, 10 iron oak outersole. Quality 
throughout.

RINDGE, KALMBACH, LOGIE CO.
10 to 22 Ionia A ve. N . W.

GRAND RAPIDS, MICHIGAN 
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F rom  the  V iew point of a Leading 
F inancier.

The characteris tic  of the m oney 
m arket for the past m onth  o r so has 
been a slight deflationary  tendency. 
R; tes have continued high; the Fed- 
r;.l Reserve banks are carry ing  on 

their restric tive  cam paign as stern ly  
as ever and m erchants have been de
terred  from  buying to  replenish, not 
only because m oney is high, but be
cause it has been difficult to borrow  
on any term s. C ontraction  of cu r
rency and credit has no t show n itself 
steadily in the bank sta tem ents from  
week to week but there  are grounds 
for satisfaction in n o ting  th a t infla
tionary  tendencies, a t least, have 
come to a stop ; an in term ediate  step 
to be expected before any real de
flation could set in. In the next few 
m onths in te res t will center in the ef
fect of the fall trade  and of crop 
financing. T his should not give great 
concern, for though  stra in  m ay exist, 
and though  the ra tio  of reserves to 
liabilities m ay go lower, th is financ
ing will largely  rep resen t only an ex
pansion of currency, and not a fu r
th er inflation. C urrency  is expanded 
when it is increased  to  m eet a co r
respondingly  enlarged  volume of p ro 
duction or of business activity, season
al or o therw ise; it is inflated when it 
increases w ithout a co rresponding  en 
largem ent in activ ity  and production. 
U nfortunate ly , the freigh t congestion 
continues to make necessary  'no t only 
heavy borrow ing  where m anufacturers 
have been com pelled to carry  larger 
stocks, but longer tim e borrow ing  on 
account of slow ness of shipm ent.

O ur large export trade, which has 
m aintained itself so aston ish ing ly  in 
spite of all the handicaps of tran sp o r
tation  and unstable exchange rates, 
has been largely financed, insofar as it 
exceeded im port trade, by bank loans, 
e ither directly  th rough  foreign ex
change purchases, o r indirectly  
th rough loans to  exporters. T his 
m ethod of financing an ex p o rt ex
cess not only sw ells the volum e of 
bank loans, but ties up funds which 
should be liquid. I t  has often  been 
pointed out th at the p roper m ethod 
of tak ing  paym ent for th is excess is 
long-term  securities. T he June trade 
ngures, however, show ed the sm allest 
exports since last O ctober, while im 
ports were the g rea tes t for any m onth 
in ou r h istory. W hereas for the past 
year the outside world has been piling 
’P a debt to  us averaging m ore than 
250,000,000 a m onth, the June “fav

orable trade balance” was only $78,- 
000,000. the sm allest since N ovem ber, 
1914. If  this tendency is m aintained, 
credit inflation due to  foreign trade 
financing will come to  a stop. E x 
ports will be paid for by im ports.

In addition to th is possible remov*

al of a force h ith e rto  m aking for in 
flation, there  are positive forces to 
w ard deflation. Chief am ong these 
has been the falling off in speculation. 
M any persons who held com m odi
ties on speculation no longer feel that 
prices are due for a fu rther advance; 
there  is fear of a decline, and they 
have been anxious to tu rn  goods on 
the m arket. T his a ttitude  is con
tribu ting  largely  to cut down specu
lative borrow ing, a ltoge ther apart 
from  the stand of bankers them selves 
against a prom iscuous spread of such 
borrow ing. T he depression in w ool
en, leather, textile and o ther lines and 
the low ering  of m any prices, are o ther 
forces aiding loan contraction . Again, 
there  has been a slow but reasonably 
steady decline in G overnm ent bo rro w 
ing from  the banks. T hough dis
counts against com m ercial bills held 
by the Federal Reserve Banks are 
now in the  neighborhood of $1,250,- 
000,000 com pared w ith only $250,000,- 
000 a year ago, d iscounts against Gov
ernm ent obligations have fallen sligh t
ly, and now stand a t $1,250,000,000 
against $1,500.000,000 a t th is tim e last 
year. T his G overnm ent borrow ing  
has been the least sa tisfactory  ele
m ent in the banking situation , and 
the m ore rapidly it is paid off th rough  
the proceeds of taxation , the sooner 
can the banks resum e in full their n o r
mal function of financing the season
al requ irem ents of trade. A final fac
to r  helping to b ring  about deflation 
of credit and g rea ter ease, is the high 
in terest charge itself. Ju s t as the dis
count in  foreign exchange ra tes 
b ro u g h t about by the lack of balance 
in trade tends in tu rn  to resto re  th a t 
balance, so the high ra te  of 8 per
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G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

C A M PA U  S Q U A R E
The convenient banks for out of town people. Located at the very  center of 

the city. Handy to the street cars—the interurbans—the hotels— the shopping 
district.

On account of our location— our large transit facilities— our safe deposit vaults 
and our complete service covering the entire field of banking, our institutions must 
be the ultimate choice of out of town bankers and individuals.

Combined Capital and Surplus ____________________ $-1,724.300.00
Combined Total Deposits ___________________________  10,168.700.00
Combined Total Resources _________________________  13,157,100.00

- R A N D  R A P I D S  N A T I O N A L  CITY BANK  
C I T Y  T R U S T  A <5 W I N G S  B A N K

A S S O C IA T E D

Cadillac State Bank
Cadillac, Mich.

Capital .............................................................. $ 100,000X0
Surplus .............................................. 100,000.00
Resources (June 30th)...................................... 3,649,021.82

ñ
ON

SaWngsll“ 5113 Months
Reserve for State Banks

The directors who control the affairs of this bank represent much of the 
strong and successful business of Northern Michigan

F. L. REED, President
HENRY KNOWLTON, Vice Pres. FRA SK  WELTON,-Cashier 

JAY J. VELD MAN, Asst. Cashier
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cent, for com m ercial borrow ing, not 
previously aproached in th irteen  years, 
will w ork to discourage borrow ing 
and consequently  to  b ring  about de
flation and a lower rate. The fall 
crop financing dem and and o ther fac
to rs should m aintain ra tes a t their 
presen t levels for possibly the re 
m ainder of the calendar year, but afte r 
that there  seem s likely to be a definite 
tendency tow ards easier conditions.

The F u tu re  of Prices.
-Tendencies continue to  poin t to a 

halt in the general advance of com 
m odity prices, and it is widely felt 
th at in some com m odities there will 
be fu rther declines. T he shortage of 
credit, the increase in E uropean p ro 
duction, the liklihood of a falling off 
in G overnm ent borrow ing, and con
sequently  in the currency and credit 
inflation built upon it, and the p res
ent a ttitude of the public tow ards pay
ing high prices, all po in t in this d irec
tion. It has been frequently  stated  
that the railroad congestion, by re
stricting  production, and m aking 
goods scarce a t the poin ts a t which 
they  are w anted, will sustain if it 
does not actually  increase prices. T his 
is doubtful. T he effect of the conges
tion has been to cut sharply  the 
earnings of m any industries, to  com 
pel the tem porary  closing down of 
plants, to pu t m en on p a rt tim e or to 
th row  them  out of em ploym ent. All 
this reduces purchasing  power, and 
hence reduces the dem and for goods.

An idea of the forces operating  to 
b ring  lower prices m ay best be de
rived by recalling  the forces which 
originally  made prices high. I t  was 
not th rough  a shortage of supply th at 
the first price advances came in this 
country , but th rough  an increase in 
demand. I t  was the E uropean call for 
food and m unitions in 1915 and 1916 
th a t b ro u g h t h igher prices for iron 
and steel and foodstuffs; it was the 
b idding of the farm s and m unitions 
factories for labor to  tu rn  out an in
creased supply of goods th a t raised 
wages and com pelled o th er m anufac
tu re rs  to advance wages to hold their 
labor; it was the increased prosperity  
of the m unition m akers and farm ers 
and the higher purchasing  pow er of

labor th at increased the dem and for 
all goods in the country, and conse
quently  their price. W hen we en tered  
the war, it was the inflation brough t 
about by the G overnm ent’s m ethods 
of borrow ing  th at increased the prices 
of goods. Follow ing the arm istice, 
it was the dem ands from  E urope and 
from  our own coun try  for goods for 
replacem ent th at sustained and fur
ther advanced prices.

T here has been m uch talk  of the 
“great shortages of goods,” but s ta 
tistical com parisons show  th a t these 
“shortages,” when analyzed, have not 
in m ost cases been shortages in com 
parison with previous supplies, but 
shortages only in re la tion  to the g re a t
ly increased demand. D em and is now 
falling off. The wild scram ble for 
goods, regard less of price, has come 
to a stop.

h re ig h t R ates and L iving Costs.
At the present, when abnorm al 

profits have been the rule, it is more 
than doubtful w hether the freight 
rate  increase could be fully passed on 
to the consum er. In som e cases m ost 
of it doubtless will be; but in o th ers 
m ost or all of it will come out of sell
ers profits, F re igh t rates, wage increas
es and o th er advances in the cost of 
production  can be passed along to 
the consum er, and m ore than passed 
along, at a tim e of inflation. In a 
period of deflation the burden m ust 
be assum ed by producers.

A higher freight rate , bringing 
greater revenues, would enable the 
ra ilroads to  increase facilities, and 
therefore  in the longer future it 
would w ork actually  to reduce the 
cost of living. T he coun try  has had 
enough of inadequate ra ilroad  service, 
car shortages and freight em bargoes, 
which have held up business all 
around by delays in deliveries of raw  
m aterials, forced increased borrow ing 
in a tim e of credit scarcity, cut down 
production, th row n men out of em 
ploym ent, and m ade goods scarce at 
the po in ts at which they  are w anted 
for consum ption. Officialdom is 
aw akening to the g rav ity  of this p rob
lem, but the* belatedness of the awak- 
ening has done untold  injury.
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L abor’s Efficiency.
A hopeful developm ent has been the 

reports of m anufacturers in nearly  all 
industries of a general im provem ent 
o f labor’s efficiency in the last four or 
five m onths. L ab o r’s inefficiency of a 
year ago, com bined w ith  its strikes, 
its continual dem ands for m ore w ages 
and sho rte r hours, its  general re s t
lessness, was assigned to  a score of 
different causes, to  an afte r-w ar le t
down, to  the ag ita tion  of self-seeking 
leaders, to  radical ideas, Bolshevist 
propaganda, a new philosophy, etc. 
D oubtless these e lem ents played their 
part, but the main cause was the old- 
fashioned fam iliar cause of dem and 
exceeding supply. W orkers, skilled 
or unskilled, efficient or inefficient, 
could get jobs w ithout difficulty; they 
were under no fear of being laid off; 
there  was no reason w hy they should 
exert them selves. B ut w ith a change 
in the situation  has come a change in 
a ttitude. I t is in te res ting  to  notice 
th at in the trades w hich have been 
depressed, which have gone on p a rt 
tim e o r have laid off men, the im 
provem ent in efficiency has been m ost 
m arked. The recen t action of the 
Pennsy lvan ia  R ailroad in dropping 
12,000 men from  its payrolls should 
have the effect of b e tte rin g  the qual
ity of railw ay labor generally . In 
creased efficiency will do m uch to 
com pensate m anufacturers for low er 
prices and sm aller volum e of sales.

B usiness and the Campaign.
E lection  day is only twelve weeks 

off, yet the p residential cam paign is 
not occupying as large a place in the 
m inds o f business men as it was a 
m onth ago; in fact, it is not giving

them  as g reat concern as in m ost com- 
paigns of the past. I t  is still felt th a t 
the A dm inistra tion  of the next four 
years will exert a pow erful effect up
on business, bu t ne ither of the g reat 
p a rties has nom inated  a m an of rad i
cal tendencies; bo th  parties have ad
op ted  conservative p latfo rm s and 
there  is no d istu rb ing  issue, no g reen 
back agitation , no free silver co n tro 
versy, no active p roposa l for a rad i
cal change in the tariff, no tru s t-b u st
ing or ra ilroad -ba iting  u tterances. 
T hese are the th ings th a t have made 
presiden tial cam paigns the n ig h t
m ares of business in the past'; these 
are the isuses th a t have b rough t the 
p roverbial hesita tion  in business du r
ing the m onths before election. In 
the p resen t cam paign such issues are 
conspicuous by their absence. As 
business is under no fear of a radical 
adm inistration , it should be under no 
fear of the pre-election  unsettlem ent 
characteris tic  of m any cam paigns of 
the past.

Origin of Reciprocal Insurance.
In 1881 six dry goods m erchants 

were ea ting  luncheon a t one table 
in the M erchan ts’ Club, New Y ork 
City. T he conversation  tu rned  on the 
difficulty experienced by all of them  
in ob tain ing  sufficient fire insurance 
to  cover the value of their stocks of 
m erchandise, even when policies were 
accepted from  com panies no t finan
cially very  s tro n g  and, therefore, p re 
sum ably unable to pay dollar for dol
lar in case of conflagration. D issat
isfaction was also expressed  th a t in 
fo rm ulating  ra tes of prem ium , little  
o r no consideration  was accorded by
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the com panies to the m erchan t’s fi
nancial streng th , com m ercial record 
and1 m oral hazard or to the discipline, 
care, o rder and cleanliness m ain tain 
ed in his prem ises, it being unani
m ously averred  th at these im portan t 
items, as well as such individual p recau
tions as the m erchant m ight be volun
tarily  taking to p reven t or extinguish 
a fire were a lto g e th e r neglected fac
to rs  in rate-m aking. One of the m er
chants p resen t suggested th a t each 
of the six firms rep resen ted  by the 
persons p resen t should then and there 
undertake to make his firm responsi
ble to each of the five o th ers for 
$2,000 indem nity in case of loss by 
fire to his stock of m erchandise. T his 
was done and a m em orandum  was 
signed by each of the six binding 
$2,000 in favor of each of the five 
o thers. In  th is way each of the six 
received $10,000 insurance additional 
to th a t which they  were already car
ry ing  in the public com panies. O ther 
firms learning of th is deal, applied to 
be adm itted  to it and thus was ini
tiated  the practice of in ter-insurance 
or reciprocal insurance in the U nited  
States.

A t first the six original firms acted 
as a com m ittee on new accessions, 
but before long five of the “subscrib
e rs” (as they  were designated) were 
appointed  by the vo tes of all to be 
an advisory com m ittee with pow er to 
adm it new subscribers and generally  
to con tro l the w orking of the re 
ciprocal transactions.

F rom  this early  gen tlem en’s ag ree 
m ent to the p resen t dignified, high 
type m ethod of reciprocal insurance

are m any steps m arked by the sp irit 
of genuine co-operation  and good 
business sense.

I t  was early  dem onstra ted  th at 
there m ust be no jo in t funds; th a t the 
agreem ent to  insure each o ther was 
several and not jo in t; th at it was a 
physical im possibility  for each sub
scriber to  sign each policy of in su r
ance as one subscriber when signa
ture needed was in E urope buying 
goods, an o th e r in the A dirondicks, 
which resu lted  in each subscriber giv
ing to  a m anager, au th o rity  to  sign 
for him. Thus, the m anager of the 
reciprocal became the a tto rney-in -fact 
for all the subscribers with the lim 
ited pow er of exchanging insurance 
betw een subscribers and expressly 
proh ib ited  from  having any jo in t 
funds, capital or stock, but a separate 
individual account shall be kept by 
the a tto rn ey  with each subscriber and 
open to each subscriber’s inspection.

T hat there m ay be no sem blence of 
a partnersh ip  a rrangem ent, it is stip 
ulated in the “subscribers ag reem en t” 
which each subscriber signs, th at the 
a tto rney-in -fact shall have no pow er 
to m ake any subscriber jo in tly  liable 
with any o th er subscriber. T he in 
ten t of the subscriber’s agreem ent is 
for each subscriber to give the a tto r
ney-in-fact au th o rity  to  exchange in
surance for them  with o th er subscrib
ers, as provided by the standard  re 
ciprocal insurance law on the sta tu te  
books of the m ajority  of the s ta tes of 
the U nited  S ta tes which provides for 
a definite clean-cut understand ing  for 
the p ro tec tion  of the subscribers in 
this co-operative arrangem ent.

In  o rder not to “pass the h a t” each 
time a loss occurs, an annual deposit 
is made, based on the prem ium  you 
would have to  pay annually  for the 
same p ro tection  in the old line com 
panies. T his enables prom pt pay
m ent of losses, but is not a m easure 
of the cost. T he losses are pro rated 
am ong the policy holders as they oc
cur in p roportion  to the annual de
posit paid and at the end of the policy 
year the difference betw een the ap 
portioned  loss and expense and the 
annual deposit are the savings which 
belong to the policy holder which, for 
the past eight years have averaged 
50 per cent, in hardw are underw riters 
and at the presen t tim e are running  
55 per cent, savings.

T he plan of exchanging indem nity, 
or of one insuring  another, or in te r

insurance, or by w hatever appellation  
you are pleased to call it, has come 
to  stay. It is an elem ent in the busi
ness world to be reckoned with. As 
a factor in the com m ercial tran sac 
tions of our land it has proven bo th  
efficient and bénéficient. I t  is an 
agency th rough which society is help
ed to attain  that full m easure of hap
piness for which we all strive and as 
such is entitled  to the same solicitous 
care by the Insurance Com m issioner, 
for its welfare and success, th a t any 
o th er plan of loss distribution  receiv
es at his hands. Leon D. Nish.

Som etim es a m erchan t’s m oney 
draw er is so much of a tem ptation  to 
him that he ought to put a close check 
on his own handling of his own 
money.
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RINGS A NEW NOTE.

Proctor & Gamble Episode Sounds 
Warning To Wholesaler.

Kansas City, Aug. 3—W hile the  ac
tion oi P. & seems to have definite
ly marked and brought  into bold re 
lief the line of cleavage between the 
jobber and the manufacturer ,  and 
while to-day it stands with P. & G. on 
the one side and practically all o ther 
manufacturers on the o ther  side, yet 
it does not mean that all differences 
are wiped out or that perfect satis
faction reigns supreme on either side. 
It merely signifies that  a crisis was 
reached and it was necessary for the 
m anufacturer  and the  jobber  to take 
a stand and take it quickly. We must 
bear in mind that neither the jobber 
nor the m anufacturer  is posing as an 
instrument of celestial mercy. We 
are both still human and possessed 
more or less with selfishness mingled 
with sordid avarice. The a ttem pts  to 
upset the traditions of years and elim-
i nate the jobber bappe ns to make for
a mutual cause, and sm all.;r  differ-
cnees arc forgotten in the greater
fight for principle. T h at we are
brougrht closer together however.
serve:s to open the ave nue s oif greater
freed«Dm ot expression if not of
thought which may result in a much 
better  understanding in the future.

1 have taken the opportunity  to 
draw out inside in formation front va
rious manufacturers as relates to m at
ters which may be talked over and 
discussed am ong themselves, but 
which perhaps have hitherto  been 
concealed from the jobbers.

1 wanted to know, first, if there was 
anywhere  a fly in the ointment, a sore 
spot or a criticism which might reflect 
upon the loyalty of the jobber or p re 
vent him from giving the proper ser
vice while asking the proper protec
tion. If there were any wrinkles, 1 
wanted to see if they could not be 
ironed out. 1 had in mind upon our 
side that nationally advertised brands 
which represent a large volume of our 
business were handled upon a margin 
set or granted by the manufacturer 
and which in .many instances was in
sufficient and caused a continual and 
running tire of correspondence, ap 
peal and demand for better profits 
which was bound to fester and leave 
its sting and which rankled on both 
sides. I had in mind the sliding scale, 
deals or schemes and non-profit pav
ing free goods, as well as proper p ro 
tection through a guaranteed price 
against  decline.

But the m anufacturers looked at the 
thing from another and perhaps a 
broader angle. They say that the sud
den action of P. & G. b rought  before 
them instantly and pertinently  the 
quest ion : Is the wholesale grocer the 
proper channel for the distribution 
01 nationally advertised goods? And 
that they had decided in the affirma
tive did not mean that the jobber was 
declared 100 per cent, pure nor that 
he had not his failings and his sh o r t 
comings from their viewpoint.

In giving due credit and in many 
instances due profit consideration to 
the service of the jobber, they point 
to the fact that they  m ust  create  a 
demand from the consumer before 
they can hope to reach the ear of the 
jobber or the reta iler unless a t  the 
heavy expense of guaranteed sale 
which, without advertising, usually re 
sults disastrously. They say tha t  the 
jobber is wont to point to and severe
ly criticise the heavy outlay for ad
vertising when, as a m at te r  of dem
onstration and fact, national adver
tising is the only medium yet devised 
to create a national demand and build 
up and protect their business.

- ou may as well know and prob- 
ably do know that back in the minds 
of practically all these manufacturers, 
no m atter  how loyal they mav be to 
you. there lurks the haunting thought  
that the jobber is not four-square with 
them. This is the inside I spoke 
about. Manufacturers f nationally 
advertised goods claim that they have 
not alone discovered, produced and 
perfected the goods and kept them up 
to standard, but by their aggressive

advertis ing  and th rough  the work of 
specialty men and house to house can
vass they have educated the people 
to use their  product  and thus have 
provided many profitable i tems to the 
jobbers ’ stocks h i therto  unknown.

The  manufacturers  claim they are 
builders and th a t  they keep abreast 
of the times in discovery and produc
tion, making two blades of g rass  grow 
where one grew before. And then 
they come in competit ion with the 
jobber himself. T hey  have made 
something, only to find it counterfeit
ed. I hey produce and popularize 
corn flakes, for instance, only to have 
the jobber put in his private label. 
1 hey perfect a flavored mixture, es
tablish a t rademark and educate the 
people to buy syrups in tins, and the 
jobber fights them with a private 
brand. I hey make a m arke t  for their 
special package of rolled oats, and the 
jobber bends his energies to fill the 
demand thus created with ‘1 ones’ 
Pride.

1 o combat these private brands it 
costs the manufacturing heavily. 
Knowing that none of his goods is 
going out when a private brand can 
be sold he is driven to close covering 
of terr i to ry  with specialty men and 
more intensive advertis ing in o rder to 
get an even break. He is asked to co
operate with the jobber, to use the 
jobber  as an exclusive distributing 
medium and pay him an increased 
margin of profit to meet the higher 
cost of doing business, only to find 
this same jobber taking orders for 
factory lines while his salesmen are 
instructed to push the sale of his own 
label.

And therein, in the minds of the 
manufacturer,  pops the question, is it 
fair : And in view of the fact that the 
elimination of the jobber is brought 
to test they hesitate no longer to ask 
the question openly, and it requires an 
answer. It p rom pts  discussion of 
private labels, and it is conceded that 
private labels, judiciously used have 
been the salvation of many wholesale 
grocers. Those who have a manufac
turing department and who take the 
raw materials  and mill them and make 
them into finished products  for pri- 
vate label have an equal s tanding with 
any other manufacturer. The m er
chant who scours the markets  of the 
world in the great field of canned 
goods and pu ts  them  under private

label has perform ed a real service for 
the people in assem bling the pick of 
the crop at the low est price incident 
to quality. T here  is no tenable a rg u 
m ent against private labels as such. 
T hey  are here to stay.

But when they touch the advertised 
cereals, or soaps, or syrups, for in
stance, and all those item s of which 
you are mere d istributors, you are 
placed in the paradoxical position of 
seeking the loyal support from  the 
o rig inators on the one hand and p u t
ting  your private label in d irect com 
petition on the other. W ith  your 
private label you seek to tear down 
and replace the very goods which you 
are asking the m anufacturer to  m ar
ket th rough  your hands. Though your 
in tention  may not be such, th at at 
least is the net result.

And therein lies a danger which is 
now forced upon you for serious con
sideration. Can you overdo the priv
ate label to  your own disadvantage 
and can you expect perm anent and 
close co-operation on the p a rt of the 
p roducer when you g ran t him  scant 
o r half-way or half hearted  assistance 
on your part?

I know  how im portan t private la
bels are. I know their value and their 
w orth  to the wholesale grocers. I 
have alw ays been strong  for them , 
but the question is, is there  no t a 
field in which private labels on cer
tain articles do m ore harm  than good 
and th at by invading such field with 
a purely  local and individual brand are 
you not m erely pandering  to  pride and 
saving at the spigot only to  lose 
eventually a t the bungho le?

It is m ore than  probable th a t with 
the elim ination of private labels on 
certain  lines profits on such com 
m odities would be better and there 
would be no question now or in the 
future of going direct to the retail 
trade, while, on the o th er hand, if 
m anufacturers continually  find that 
those upon whom they depend for dis
tribution  are m ore or less surrepti- 
ously carry ing  a side line under their 
own brands and fighting for it they 
not only face a fight with the m anu
facturer who goes direct to the retail 
trade but they  are forced to p ro se 
cute the war w ith a disorganized and 
disloyal con tingen t which weakens 
na turally  the m orale of their entire 
forces.

This, then, is the fly in the o in tm ent

with the  specialty  m anufacturers. 
T hey have been berated  and their 
specialty  m en have been scoffed at, 
which in m y opinion is un just and un
called for sim ply because the w hole
sale g rocer does no t w ear a halo, or, 
if he does, it’s badly  frayed, and there 
are ju s t as m any holes in his arm or 
as there  are in the  o th er fellow’s.

I know  m anufactu rers who appar
ently  m ost w illingly and thankfully  ac
cept o rders for private labels—yes, in 
fact, know ing the conditions of trade 
and the desires of the buyer they put 
them selves in the position  of solicit
ing private b rand  business when as a 
m atte r of fact th ey  are  advertising 
and push ing  their own b rands upon 
which they  m ust depend for the suc
cess of their business, and while they 
take such o rders they  do it w ith a 
m ental reserva tion  and a nastv 
though t back in their m inds that 
w ouldn’t look well in prin t, and it 
m ay be th a t if you long continue to 
slum ber in your fancied security  you 
will eventually  w ake up to  find your
selves com pletely lost, and in th a t dis
tan t and azure tin ted  horizon of life 
which is called the fu ture you may 
be able to d istinguish  no th ing  except 
a billious yellow. H a rry  S. Sloan,

Secretary  M issouri R iver W hole
sale G rocers’ A ssociation.

The Pioneer of Progress.
The tin can, past his period of use

fulness, is not a lovely th ing  to look 
upon. H e is a frequenter of ash cans 
and dump heaps. Y et he m arks the 
trail of m odern A m erican progress.

As the w hitened bones of the bison 
glisten in the prairie  sun to  m ark  the 
hazardous course th a t E m pire took 
across the plains in the  ’40’s, so do 
the m ounds of ba tte red  and rusty  tin 
cans m ark the course of arm ies and 
explorers. T h rough  the Sahara and 
along the G reat W all inform al heaps 
of him g litte r a m ute record  of trade 
victories. It m eans th a t enlighten-» 
m ent has come to our heathen bro ther 
in the form  of a well know n brand 
of coal oil o r th a t an effort has been 
made to reach the inner recesses of 
his soul w ith an old and reliable m ake 
of pork  and beans.

Baker’s Dry Shred 
Coconut—the old- 
fash ioned s'? gar- 
cured kind is also 
s o l d — in  paper  
cartons.

taking the etout o f
COCO ' NUT

T h e “a ” w asn’t very 
important so w e  left 
it out.

But the m ilk , TH AT
w as different. T he __
m ilk’s th e  th ing that m akes  
Baker’s Fresh Grated Coconut 
an u n u su a l coconut for pies, 
c a k e s , c a n d ie s , and  m an y  
other coconut purposes. So w e  
left TH AT in.

Keep in mind, when you think or 
talk of Baker’s Fresh Grated Coconut, 
that the milk in the can is the same 
that wise, old Mother Nature put into 
the nut.

THE FRANKLIN BAKER COMPANY
Philadelphia, Pa,
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R e p a c k  F ru its  
In EM CO Dishes

RETAILER in a middle west city was repack
ing cherries in small boxes. He couldn’t sell 

them in bags and they made a poor display in the 
baskets in which they reached him. The berry 
boxes cost him a cent apiece.

An EMCO salesman showed him how to display 
the cherries in a Mammoth EMCO Dish, and to 
package them for sale in smaller EMCO Dishes. 
He made a dazzling fruit window and sold oodles 
of cherries. He cut his cost for packaging to a 
fraction of a cent and every package had an ap
pearance of distinction and quality.
‘T ve put up lard and hamburger in butter dishes for 20 y 
said, “but it never occurred to me to use ’em for fruit.”

ears,” the. retailer

Has it occurred to you? 
Ask your jobber salesman

Escanaba M anufacturing
MANUFACTURERS

E s c a n a b a ,  M i c h i g a n

Company

EMCO Clothespins EMCO Toothpicks EMCO Plates
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|  f D R Y  GOODS, f 1 |  
FANCY GOODS NOTION^ |

Michigan Retail Dry Goods Association. 
P re s id e n t—D. M. C h ris tian . Owosso. 
F ir s t  V ic e -P re s id en t—G eorge J .  D ra tz , 

M uskegon.
Second V ice -P re s id en t—H . G. W end- 

land , B ay  C ity.
S e c re ta ry -T re a s u re r—J . W . K napp ,

L ansing .

P lan n in g  F o r  th e  Saginaw  Conven
tion.

L ansing, Aug. 3—T he next conven
tion of the M ichigan Retail D ry 
Goods A ssociation will be held a t the 
B urt auditoriufh. Saginaw , Septem ber 
14 and 15. T he d irectors of our A s
sociation held a m eeting  last week 
prelim inary  to  the m aking ou t of the 
p rogram  and a nom inating  com m ittee, 
consisting  of C. O. Sprow l, L ansing; 
W . J. Dancer. S tockbridge; E. F. 
Blake, M iddleville; F. G. W endland, 
Bay City; and D. W . Goodnow, H ow 
ell was selected to  p repare  a list of 
candidates to be voted for by our 
m em bers for officers and d irec to rs for 
the ensuing year. T he recom m enda
tions of the nom inating  com m ittee 
will be given you w ithin a few days, 
as our ru les require the list recom 
m ended by the nom inating  com m ittee 
to be furnished to  our m em bers at 
least th irty  days previous to  the con
vention.

In  the m eantim e, Mr. Knapp, chair
m an of the p rogram m e com m ittee, is 
very desirous of receiving suggestions 
from  any  of ou r m em bers regard ing  
the nam es of persons whom  they  de
sire to  have appear on the program , 
also sub jects which they  wish to  have 
discussed. P lease do not overlook 
this and send in your recom m enda
tions as soon as possible. T hey  will 
be given careful consideration.

O ur m em bers will rem em ber the 
case handled by the M ichigan Retail 
D ry Goods A ssociation in behalf of 
D. W . Robinson, of Alma, last year, 
and the resu lts which were obtained 
in the G ratio t C ounty C ircuit C ourt 
in the shoplifting case of the  People 
vs M iss Spencer. Shortly  a fte r this 
case was disposed of, A. J. Larsen, of 
H astings, re ferred  to  me a difficulty 
which he was having w ith a person 
who had run a large account a t his 
sto re  and who by th rea ts  dem anded 
th at he should send her a receipted 
sta tem en t of the account.

T his was ano ther case of black
m ailing and I gave m y personal a t
ten tion  to  the m atte r and had an in
terview  w ith the young wom an. She 
was a little  defiant a t first, bu t finally 
re trac ted  and agreed to  settle. A le t
te r  received from  Mr. L arsen  to-day 
s ta tes that the account has been se t
tled en tirely  to  his satisfaction  and 
he expresses his sincere thanks for 
the service rendered . T his is m en
tioned here m erely for the purpose of 
calling the a tten tion  of our m em bers 
to  the fact th a t I stand ready  a t any 
tim e to  take uo m atte rs  of th is kind 
w here our m em bers have been u n 
ju stly  accused.

I am glad to rep o rt th a t o u r m em 
bership is constan tly  increasing. W e 
now have 316 m em bers.

Jason  E. H am m ond,
M anager, M ichigan R etail D ry  

Goods Association.

D elivery Costs H ig h  in  D ry  Goods 
T rade .

I t  costs from  51/ 2 to  30 cents for a 
sto re  to  deliver a package to  a cus
tom er, according to  the  answ ers re 
ceived from  a questionnaire  sent out

by the N ational Retail D ry  Goods A s
sociation to its m em bers. T h irty - 
th ree  sto res were asked how m uch it 
cost them . T hese sto res ,' each of 
which does a business of m ore than 
$1,000,000 annually , gathered  their 
sta tistics and sent in the resu lts  to 
the Bureau of R esearch  and In fo rm a
tion of the association. T he result, 
as show n by the B ureau in a ch art it 
has prepared , indicates th a t for 15 of 
the 33 sto res, the cost of delivery per 
package is 12 to  15 cents. F o r eight 
of them  the cost is 15 to  18 cents. I t  
cost four sto res  less than  10 cents 
to deliver a package, tw o it cost 10 
to l2  cents, tw o 18 to  25, and tw o m ore 
than  25 cents.

T he s to res in the list w ere rep re 
sentative of all sections of the coun
try. The sta tistics, it was poin ted  
out, show the resu lt of careful ac
counting, and include practically  every 
expense connected  w ith the  delivery 
of the package, such as the package 
co llecto r’s wrages, sh ipping d ep art
m ent wages, etc. T hese  sto res which 
show  a p e r package cost of less than  
10 cents, how ever, did n o t include in 
their reckoning  such item s as rental.

U nder the head ing  of “rem arks” a 
store  in California indicated th a t fu r
n iture delivery cost $1. Several s to res 
rep orted  the  use of a parcel delivery 
service. A M aryland store  p u t its  fu r
n itu re  delivery cost a t 32 cents, and 
an O hio s to re  specified the  sam e cost 
as $1.05. A sto re  in M assachusetts ex
plained th a t an outside delivery serv
ice was used a t a cost of one-half of 
one p e r cent, of the volum e of busi
ness. A New Y ork  s to re  sta ted  th a t 
its delivery cost of 16.8 cents rep re 
sented all expense from  coun ter to  
custom er w ith all departm en ts charg 
ed p roportionately .

T he full list of item s included in de
livery expense is given as follow s: 
Package co llecto r’s ‘wages, shipping 
departm en t wages, freigh t and express 
out and re tu rn , postage and parcels, 
special m essengers, C. O. D. collec
tion charges, pack ing  supplies, g aso 
line, oil and grease, e lectric  cu rren t, 
depreciation  on vehicles and liability, 
garage ren ta l and  in terest, repairs and 
replacem ents to  sh ipping room  fix
tures, delivery service purchased, dam 
age and loss on paskages, uniform s, 
bonds (safe ty  and fidelity), and re 
pairs to  equipm ent.

Many Woolen Looms Not Now in 
Use.

T he rep o rt of the B ureau of Census • 
of the  D epartm en t of C om m erce on 
active and idle w ool m achinery  as of 
Ju ly  1, taken from  the rep o rts  of 908 
m anufacturers, show s the percen tage 
of idle loom s, cards, com bs and spin
ning spindles a t its  h ighest p o in t for 
the  year. E xcept in the  ru g  and  car

pet division, there  is also a m arked 
falling off in the num ber of m achines 
on double shift.

In the loom s classified as w ider than  
56-inch reed space, the  figures for 
Ju ly  1 show th at 26,021 w er idle, or 
42.5 per cent, of the co u n try ’s total. 
On June 1 only 26.8 per cent, were 
idle; on M ay 1 the  percen tage was
15.2 per cent. T he h ighest po in t of 
production  was in February , when but
12.2 per cent, were idle. T he A pril 1 
rep o rt showed the fullest operation  on 
loom s of 50-inch space and less, when 
16.9 per cent, were idle. T he p e rcen t
age for Ju ly  1 was 32.3.

C arpet and rug  loom s have grow n 
in idleness from  27.7 per cent, on 
M arch 1 to 32.1 per cent, for Ju ly  1. 
O ther percen tages of idle m achinery 
for th a t date w ere sets of cards, 38 
per cent.; combs, 35 per cent.; w ool
en spindles, 32.7 per cent. M ore than 
double the num ber of w orsted  spindles 
were reported  idle last m onth  than  
the m onth  before, when but 14.2 per 
cent, were not w orking. T he high 
m ark in p roduction  in w orsted  sp in
ning was reached in April and May, 
when only 7 per cent, of the m achin
ery  was idle.

O nly 667 wide loom s w ere reported  
on double shift in July. W o rsted  and 
woolen spindles on double sh ift d rop 
ped from  195,488 to  160,008 and from  
134,051 to  99,312, respectively, during  
the m onths of June and July.

A m erchant who is satisfied w ith 
him self o r w ith his clerks is too easily 
satisfied. H e is not looking for 
chances to im prove him self o r his 
force.

W e are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Comer Commerce Ave. and 

Island S t
Grand Rapids, Mich.

t i t  mx patent om et

The Economy Garment"

Michigan Motor Garment Co.
Greenville, Mich.

4 Factories—8 Branches

S C H O O L  D A Y S  wil[ soon be here
G et in touch  w ith  us for

BO YS’ PANTS
L o n g  L in e  R ig h t  Prices* S p ec ia l V alues  

Don't Wait for the Bells to Ring

Thuniel tf m ‘Patton  &  C'ompany
G R A N D  R A P I D S

The Men's Furnishing Goods House of Michigan
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36 in. Cottons I
We have 36 in. U nbleached Cotton in stock at 1 8 ^ c , I  

1 9 ^ c , 2 3 ^ c , 24%c, 2 5 ^ c , 2 6 ^ c .

36 in . B leached num bers from 25c up.
T h ese are for spot delivery.

J Quality Merchandise—Right Price»—Prompt Service

I Paul S tek etee & Sons I
I  WHOLESALE DRY GOODS GRAND RAPIDS, MICH. I
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It Is Foolish To Cry Before We Are 
Hurt.

Grandville, Aug. 3—T here  is such a 
tiling as cry ing before one is hurt.

This m ay save one from  unneces
sary  punishm ent, perhaps, as in the 
case of the disobedient child who suf
fers under paren tal punishm ent.

The " y  *hat has gone out over the 
land about deserted  farm s, the rush 
to the city endangering  the urban do
m estic conditions, has, in a m easure, 
fallen innocous, the reason being that 
th is ou tcry  was in a m easure p rem a
ture, although well m eant, and sound
ed a w arning not unnecessary, per
haps, for the well being of the com 
m unity.

T here  are deserted  farm s in Mich- 
lgan. 1 his fact m ay be conceded and 
still not give cause for alarm .

T here  never was a tim e in the h is
to ry  of the S tate when there were no 
deserted  farm s. These have been 
abandoned for the bette rm en t of the 
ow ners, nor has it alw ay been the 
lure of high wages in the cities which 
has b rough t about such a condition.

M any of the ''men who have aban
doned lands in different p a rts  o f a 
S ta te  th a t is one of the  best in the 
whole Union are not anxiously stam 
peding to tow n in o rder to  b e tte r 
their fortunes. On the con trary , they 
have dropped out of the farm ing busi
ness from  force of habit.

Sim ply shiftlessness has depleted 
m any country  places. H ow ever, this 
is no th ing  new, no th ing  to  alarm  the 
m ost tim id  citizen, since we have had 
this so rt of tillers of the soil since 
tim e began.

M any of the abandoned farm s of 
M ichigan were never thoroughly  w ork
ed never b rough t to a high s ta te  of 
productivity , the occupants living from  
hand to m outh, never constitu ting  a 
factor in the production  of foodstuffs 
for the feeding of the teem ing m il
lions in our cities. I t  is such as these 
who have abandoned the pieces of 
land denom inated farm s and are 
roam ing h ither and yon, doing a few 
days_ w ork here and there, m ere 
floating inhabitants, who count very 
little in the farm ing o r any o th er com 
m unity.

T here  are thousands of acres lying 
fallow which, once under the plow of 
a real farm er, have the m aking of 
splendid farm s. I t  is, perhaps, a 
source of w onder th a t these a t p res
en t unfertile  acres are allow ed to  re 
main untilled when so m any needy 
men and wom en m ight be m aking for 
them selves hom es thereon.

T he fear has been expressed that 
our farm ing com m unity was being de
pleted to  fill the ranks of city w ork
ers because of the large wage to  be 
obtained. No doubt there  has been 
real cause for th is fear, and yet an 
investigation will disclose the fact 
th a t no real farm er has given up his 
splendid farm  hom e to becom e a com 
mon laborer in a city  factory.

A gentlem an from  upsta te  inform s 
the w riter th a t crop p rospects are 
som ething unprecedented in years, 
and th a t politics are taboo because of 
the enorm ous crops in sight. The

farm ers are elated; they  are no t only 
paying expenses, but m aking m ore 
m oney than has been their lo t in m any 
years.

T his talk  about the hard  lot of the 
agricu ltu rist is m ere m oonshine, the 
piffle of irresponsib le garb lers of the 
tru th . T here  is no t a m ore depend
able and independent occupation on 
earth  than  th a t of the farm er, some 
new spapers and ag riu ltu ra l journals 
to the co n trary  notw ithstand ing .

All the lands capable of affording 
paying crops are  not m ade available 
as they  should be, ydt the danger of 
starvation  in the cities of our State 
is too rem ote  for consideration.

W h at the future m ay hold ou t to 
the tiller of the soil nobody can fore
see, but the p resen t ou tlook  is the 
best in years. A bundant crops are 
one of the sureties of national p ro s
perity. W e know  now th a t the sugar 
situation  is easing  up, and those who 
have bought heavily of th is article  of 
com m erce, expecting  to profit by 
large degree in the  im m ediate future, 
m ay be glad to  get shut of their ho ld
ings a t perhaps less than  cost price. 
T he prospect for unusually  large 
sugar ou tpu t was never better.

I t  is the same w ith a lm ost every 
p roduct of the soil, which is a cer
tain guaran tee  of enough for all in the 
future. W ith  abundant crops the re 
tail m erchants of the coun try  m ay 
well feel a certain  elation, since th a t 
which benefits the p roducer is sure to 
redound to the too often m aligned 
middleman.

A bandoned farm s speak ill for the 
p rosperity  of the N ation!

A nd the fact that m any farm s are 
untilled th is year has been dinned 
into the  ears of the public until it has 
become a fearsom e bogy which it m ay 
take considerable evidence to the con
tra ry  to  eradicate.

T he eradication of th a t idea, how 
ever, is on the  way. A m ore op ti
m istic feeling is abroad  in the land. 
Five dollar potatoes, and 30 cent 
sugar were som eth ing  of a m enace, 
serving to fill the o rd inary  house
holder w ith alarm . T he farm ers, how
ever, are com ing to the rescue in 
splendid form , and the n igh t of des
pair th a t was being so fearfully  fore
casted is fast giving way to a broad 
sunlight of im m ense harvests which 
give cheer to the dow ncast, bring ing  
smiles to  the heads of fam ilies who 
had a p rem onition  th a t dire calam ity 
was but a sh o rt way off.

T here  is no place for the calam ity 
prophet in a land of plenty.

T h a t this is to  be tru ly  a land of 
plenty  afte r the crops are harvested  
is abundantly  in evidence, so that no 
longer need the citizen who depends 
on his day’s labor for a subsistence 
feel afraid to  face the future w ith a 
brave and sm iling face.

Old T im er.

Selling p lans and schem es go a long 
way to m ake people th ink  of your 
store as the real live wire of its kind 
in your town. Keep som ething doing 
so you w on’t be forgotten .

Braender Bull-dog  
E x tra  P ly  Cord T ire

BRAENDER
TIRES

C h am p ion  o f  th e  R oad
“ First Because They LAST“

Braender rubber & tire Co.
F a c to ry —R u th e r fo r d , N .  J .

B r a n c h e s  — N e w  Y o r k , P h ila d elp h ia  
C h ic a g o , S a n  F r a n c isc o

Domino Syrup
For Table 

and Cooking

Domino Syrup is a wholesome 
cane sugar syrup with the appealing 
cane flavor. Housewives use it, for 
sweetening fruits, sauces, baked 
apples and puddings.

Domino Syrup is in demand at 
any season. Made by the refiners 
of the famous Domino Package 
Sugars.

American Sugar Refining Company

“ S w e e te n  i t  w ith  D o m in o **
G ranulated, T ablet, Pow dered, Confectioners, Brown, 

Golden S yrup .

WHITE HOUSE !

ONE OF THE LARGEST MANUFACTURERS OF SODA 
FOUNTAIN SYRUPS IN  THE EAST IS CERTAIN, BE
YOND PERADVENTURE, THAT

WHITE HOUSE COFFEE
MAKES THE VERY FINEST COFFEE FLAVOR HE HAS 
EVER BEEN ABLE TO PRODUCE.

A coffee with a flavor of this character ought to make the old. 
coffee pot "The Centre of Gravity** in homes of coffee-lovers 
wherever they may be.

MAKES AN ELEGANT COLD DRINK FOR HOT 
WEATHER. JUST PASS THE TIP  ALONG.

DISTRIBUTED AT WHOLESALE BY

L E E  6  C A D Y
DETROIT, BAY CITY. SAGINAW AND KALAMAZOO
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Michigan Poultry, Butter and Egg A sso
ciation.

P re s id e n t—J . W . L yons, Jac k so n . 
V ic e -P re s id en t—P a tr ic k  H u rley , D e

tro it.
S e c re ta ry  a n d  T re a s u re r—D. A. B en t 

ley, S ag inaw .
E x ecu tiv e  C om m ittee—F . A. Joh n so n . 

D e tro it; H . L. W illiam s, H ow ell; C. J .  
C hand ler, D e tro it.

Why Growing Pigs Are Not Genuine 
Epicures.

A T ennyson vo tary  called his pig 
M aud because it “came into the g a r
den” so. H e was evidently  a cousin 
of the m an who called his favorite  hen 
Macduff, and, on being  asked why, 
quoted  Shakespeare as his reason : 
“Lay on, Macduff, and dam n’d be him 
th a t first cries, ‘Hold, enough!’ ”

A friend of m ine in C harlo tte  was 
surprised  one m orn ing  to  find one of 
his ne ighbor’s pigs in his garden, 
though the gate was closed and no 
hole could be found in the fence. On 
being chased, the po rker revealed his 
en tering  p lace: a hollow  log that 
form ed p a r t  of the  foundation of the 
fence.

Being a hum orist, m y friend a t once 
saw his chance to  have som e fun w ith 
piggie. H e m anaged to  fix the fence 
in such a: way th a t bo th  ends of the 
log  were outside the garden. The 
surprise and grow ing  bew ilderm ent of 
the in truder when he found him self 
again and again outside w ere m ost 
comical. A m ovie reel show ing it 
would have m ade the m an’s fortune.

T here  are good reasons w hy pigs 
come into the garden  so; they  are 
crazy for g reens—as crazy  as w ood
chucks or cow s; and gardens, of 
course, furnish the juciest of greens. 
I t  has long been know n th a t hogs 
prosper particu larly  well in pastures, 
but it is only lately  th a t the  farm ers 
who raise swine have come to  realize 
fully that, nex t to  m ilk o r bu tte rm ilk  
and corn, g reens are of prim e im por- 
tane as fodder because they  abound 
in the g ro w th -p rom oting  vitam ines.

T hree  tim es a day I go down to  the  
garden and b rin g  up an arm ful of 
g reens—succulent weeds, corn suck
ers, o r any th ing  else n o t needed by 
the fam ily—and th ro w  th tem  before 
our tw o-colored  piggies, Sam bo and 
Jum bo. You have heard  th a t “pigs is 
p igs” and m aybe you th ink  that, so 
far as porkers are concerned, “g reens 
is greens.” As a m atte r of fact, p igs 
differ in m atters of tas te  individually. 
Tw o years age we had a pam pered 
white pig which osten ta tiously  p re 
ferred  w hite clover b lososm s to  every
th ing  else. W e used to  pick huge 
bunches of these  b lossom s fo r him, 
our v isito rs helping. H e gave me 
visions of a new  b rand  of ham s and 
bacon surpassing  the best now  in the 
m arket. “Clover B lossom  P o rk  P ro d 
ucts C om pany”—how  would th a t do 
for a firm nam e? I 'l l  m ake you a

p resen t of the  nam e if you will send 
me sam ples.

Jum bo and Sam bo are less fastidious 
and less partial to  w hite clover, but 
they  have their p references all the 
same, and when I th row  an arm ful of 
weeds into their pen I know exactly  
which ones they  will eat first. I am  a 
little w orried  about th e ir indifference 
to  suckers, for, when the  corn ripens, 
stalks will be the bulk of their food 
—a m ost econom ic fodder. I ’ll have 
to  starve  them  a day to  m ake them  
realize how delectable corn  sta lks are 
for pigs.

In  their drink  Sam bo and Jum bo are 
quite as fastidious as in their fodder. 
T hey  like to  have the children  pour 
b o ttles of cold w ater on their backs on 
ho t afternoons, but for w ater in te rnal
ly—though they  w ere born  in a p ro 
hibition s ta te—they  have little  use— 
unless it is well flavored. I f  the 
trough  is filled w ith plain w ater they  
poke their snouts in it, m ake bubbles, 
and, w ith a d isgusted look, pass on 
to  the corn  I have sca ttered  about in 
the  g rass fo r them . If  the  w ater is 
flavored w ith scalded cereals they  
drink  som e of it slow ly; if w ith plenty  
of m ilk o r boiled m eat from  the soup 
kettle, they  drink  it eagerly. I f  I gave 
them  a pail of cream  I am  quite sure 
it w ould vanish in considerably  less 
than  no time.

A re pigs epicures? In  O regon, as a 
boy, I used to  g a th e r the w indfalls 
in the o rchard  in a basket and th row  
them  over the  fence. Did the  pigs 
fall upon the apples and devour them , 
one a fte r the o ther?  N o t a b it of it! 
T hey  nosed them  over, b it them  in 
two, until they  found the ripest and 
sw eetest, which they  a te ; w hereupon 
they  gave their a tten tion  to  the in 
ferior ones.

T h a t is n o t the  way w ith the genu
ine epicure. H e  keeps the  b est for 
the  end; sw eets and dain ties he re 
serves for the dessert. N or does he
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ever overeat, as pigs do every tim e 
they  get a chance. As I have said 
else w here: “A true  epicure would no 
m ore dull the edge of his appetite  for 
future p leasures of the table by over- 
indulgence in food or drink than  a 
barber would th ink  of w hittling  
kindling wood w ith his razor.” As 
H orace F le tcher rem arked: “An 
epicurean cannot be a g lu tton . T here 
m ay be g lu ttons who are less g lu t
tonous than o th er g lu ttons, but epi
curism  is like politeness and cleanli
ness and is the certain  m ark  of gen
tility .”

N ever was a philosopher m ore m is
represen ted  and m aligned than E pi
curus. I t  m ay not be too late to come 
to his rescue, as he died only two 
centuries m ore than 2,000 years ago. 
In  these years, to be sure, slanderous 
m isconceptions have becom e so firmly 
in trenched  that it will probably take 
ano ther 2,200 years to rou t them. 
W ordsw orth  voices the general view 
when he refers to epicureans who 
yield up their souls to a voluptuous 

unco n cern ;” while the d ictionaries in 
dulge in nonsensical talk about epi
cures as “given to indulgence in sen
sual p leasures,” o r as “pursuing the 
pleasures of sense as the chief good.” 

T here  are plenty  of persons who do 
th a t so rt of th ing ; but they  are not 
follow ers of Epicurus. H e expressly 
and em phatically  preached the simple 
life, w arn ing  his disciples to  abstain 
from  sensual indulgence, so as not to  
im pair their health  o r dull the edge of 
refined enjoym ent. T rue, he taugh t 
th a t pleasure is the chief good, but he 
also preached th a t pleasures which 
have evil consequences should be 
rig id ly  avoided, and th is avoidance 
constitu tes, in his doctrine, the g rea t
est of all v irtues. H e taught, also, 
th a t m ental pleasures are m ore in
tense than  the p leasures of the body. 
D on’t fo rget that!

Decidedly no! Sam bo and Jum bo, 
w ith all their subtle and stubborn  
preferences in the m atter of fruit, 
g reens and drink, are not genuine epi
cures, and th a t m akes them  seem quite 
hum an, for m ost hum ans are not epi
cures, either. H enry  T. Finck.

Support the P a rty  and  N o t the  M an.
Grandville, Aug. 3—T his is no t to  

be a non partisan  year.
W e have had such years but th is is 

not one of them , and it is quite to  
the poin t th at we need m ore of p a r
tisan  v igor and less of this vo ting-for 
the best man w ithout regard  to said 
m an’s political affiliatins.

T he g rea tes t nam es in A m erican 
h isto ry  are of men who have been de
cidedly nartisan . P arties are o rgan iz
ed for the  purpose of fo rw ard ing  cer
tain principles of governm ent calcu
lated  to  advance the best in te res ts  of 
the people. I t  need not be discussed 
th at one p a rty  is all w rong and the 
o th er all righ t, and yet if we go at it 
blindly, vo ting  in this m an of one 
party , th a t m an of an ther, we elect 
a conglom eration  of both, which is 
sure to re ta rd  the carry ing  out of the 
principles of e ither, w herefore we clog 
the forces of governm ent and get no
where.

P arties are as necessary  as men. 
No republic could long exist on a 
stric tly  non-partisan  basis. M ilk and 
w ater policies are not the ones th at 
expedite the affairs of governm ent, or 
advance the in te res ts of the com m on 
people.

. .c  have had political parties since 
the  o rganization  of the governm ent.
I t is sim ply non supposable th a t we 
as a nation shall o r can exist w ithout 
them .

H ow  often we hear the expression. 
“I am not a p a rty  m an; I vote for 
the best man, no m atte r w hether he 
belongs to  m y party  o r not.” A t 
which the speaker swells out w ith an 
honest pride, ev idently  seeking to im 
press his listeners w ith the idea that 
he is som ething b e tte r than  a m ere 
party  voter. B ut is he?

\ \  hat so rt of a governm ent would 
this be w ithout party  alignm ent? W ho 
would care to even go to  the polls and 
vote if there was no party  organiza- 
tin? V ery few. I t requ ires p a rty  in
terest to bring  out the vo ter w ithout 
it less than  half the reg is te red  voters 
would ever go to the polls. Of w hat 
use, since there  is no high principle 
at stake? All one-sided anyhow. A 
dozen votes to a precinct would count 
as well as a thousand.

Is that the sort of policy we wish 
upon our country?

P a rty  lines are usually strictly  
drawn during N ational elections and 
it is well th at this is so. W ithout 
party  organization there would have 
been no U nited S tates a fter 1861.

T he g reatest good to the Republic 
has been given it by parties ra th e r 
than by men.

A braham  Lincoln was a pa rty  man. 
He was the nom inee of the young 
Free Soil pa rty  of the sixties and car
ried into execution the virile principles 
of a pa rty  th a t did not believe a sta te  
was above the N ation. F ree soil, free 
men and F rem ont, had been the battle  
cry of the young anti-slavery  party , 
and th rough th at o rganization  and not 
th rough  the efforts of a single man 
was the victory for U nion and free
dom  won.

T here  is no stigm a attached  to vo t
ing a stra igh t party  ticket. An inde
pendent vo ter som etim es m akes his 
m ark on the N ational chess board. 
M ore often, however, he is likely to 
put his foot in it, m aking a m ess of 
it th at is even worse than  the one he 
essayed to dissipate.

Instead  of the oft heard  rem ark , “ I 
vote for the man, not for the p a rty ,” 
it would be much m ore to  the point 
to  vote for principles, not men.

O ur political h isto ry  dem onstra tes 
beyond contradiction  the fact th a t no 
m an is g rea ter than his party . How 
long is the line of individual failures 
to make him self bigger than the o r
ganization to which he belonged. 
A m ong those who failed to win a 
coveted personal trium ph are some of 
the g reat nam es in the h isto ry  of the 
republic.

H isto ry  tells how lam entably good 
old H orac’e Greeley failed when he 
essayed the role of a g reater m an than 
his party . A ndrew  Johnson  was an
other. In later tim es we note the m is
taken idea of R oosevelt th a t he could 
win for himself the crown of ever
lasting  g lory by becom ing P residen t 
w ithout his party  behind him.

No m an is g rea ter than  his party , 
and it stands to reason th a t this 
should be so. P a rties are organized 
for the purpose of carry ing  into leg
islative enactm ent certain  principles 
th a t seem to the m em bers of the party  
necessary  to  the best in te rests of the 
N ation. M istaken ideas som etim es 
creep in, yet there  is m uch th a t is 
good in every party , and the country  
is on a safe foundation when the peo
ple divide on questions of state, align
ing them selves into two political 
camps.

T his year is not to prove an excep
tion to o thers. Tw o great political 
parties are to line up and fight it out 
on the new er so-called problem s that 
have become upperm ost since the 
world war. These questions are of 
the u tm ost m om ent, and a m ere inde
pendent vo ter can have no choice but 
to  becom e a partisan  for the tim e be
ing and vote a party  and not a p e r
sonal ticket. Old Tim er.
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Suggestions In  R egard  T o  Cash and 
Credits.

t \  r i t te n  fo r the  T rad esm an .
A W estern  M ichigan hardw are 

dealer tells a sto ry  about tw o trav e l
ing men m eeting  in an hotel lobby.

“Oh. I say." exclaim ed the thin 
traveling  man, "H o w ’s Sm ith, the 
cash and carry  m erchant, getting  
a long?”

“H e w ent b roke ,” said the stout 
trave ling  man, shortly .

" \ \  hat was the m atter?  W asn ’t the 
cash and carry  stun t popular?”

" I t w asn’t th a t,” exclaim ed the stou t 
traveling  man, "but the costs of deliv
ery  were to  heavy and he accum ulat
ed too m any bad accounts.”

1 he hardw are  m an referred  to  likes 
to  tell the sto ry  because it illustra tes 
a po in t he is fond of m aking—th at 
"cash on ly” is a slogan very  hard  to 
adhere to. M ore than  that, he argues 
th a t the m erchant w ith determ ination  
enough to  stick to the "cash o n ly ” 
program  possess the capacity  to  h an 
dle a credit business efficiently and 
successfully; and, hence, does not 
have to adopt the cash system  to p ro 
tect himself.

I have read in the past ten o r fifteen 
years of a g reat main* instances of 
the cash system  being adopted. In 
m ost instances the narra tive  of the 
m erchant’s experience with the sys
tem  ended w ith his announcem ent of 
its adoption, which was quoted  in full. 
The sto ry  w ent no further than that, 
and failed to sta te  w hether, a fte r two, 
three, five o r ten y ea rs’ experience, 
the m erchant was still adhering  relig- 
ously to  the cash system  and m aking 
a go of it.

I have in m y experience as a cus
tom er discovered, how ever, th a t in 
quite a few instances the cash only 
rule has been relaxed for the favored 
and supposedly "g ood” custom er; and 
th a t in o thers it was m erely estab lish
ed in o rder to give the m erchant a 
p re tex t for insisting  on spot cash 
w ith certain  custom ers whose credit 
was hard ly  of a sort to  be welcomed.
I know  som e instances w here the 
cash system  is alm ost rigidly adhered 
to, w ith advantage; and o thers where 
the credit system  is so capably han
dled and closely w atched as to be as 
safe and effective as cash.

As a m atte r of fact, a system , how 
ever p re tty  in theory , cannot save a 
m erchant who has not the capacity  to 
save himself. N inety  per cent, of the 
business of the U nited S tates, prob- 
ably, is done on credit. T he country  
itself is the hugest borrow er of all, 
and the safest c redit custom er upon

w hom  to stake our faith. C redit we 
will a lw ays have so long as hum an na
ture is w hat it is.

T he one person  who stands to  bene- 
ht m ost from  the cash system  is the 
individual custom er—paticu larly  the 
city w age-earner, who, under ex isting  
conditions, is p rone to  anticipate his 
earnings by his spendings. A  cam 
paign designed to  educate the public 
to  the w isdom —from  the  individual’s 
point of view—of paying cash for cu r
ren t expenses, m ight do a lot to ob
viate bad debts.

In the hardw are  business cred it is 
not invariable, but it is a lm ost in 
evitable. The easy-going hardw are 
dealer still g ra n ts  cred it in the old, 
careless way; and handles his collec
tions as system atically  as did the m er
chan t of 30 o r 40 years ago. But 
there  is g row ing up a generation  of 
hardw are  dealers who realize the un
fairness, alike to  the custom er and to 
the m erchant, of unlim ited, indeter
m inate c red its and the advantage to 
both buyer and seller of a clear-cut 
u n d erstand ing  as to the term s of se t
tlem ent.

An im portan t thing, to begin with, 
is to inculcate the cash idea. Always 
ask  for cash, expect cash, and act 
as if you were accustom ed to  receive 
cash.

The o ld-sty le m erchant had an in 
variable form ula a fte r w rapping up 
a parcel: “Shall I charge it? ” B ut the 
m odern m erchan t says: “A dollar- 
fil'feen, please,” and pu ts it up to  the 
custom er to ask  for c redit if he w ants 
it.

T his new a ttitu d e  m eans, for the 
average m erchant, a g rea t deal m ore 
in the way of ready  cash than m ight 
be im agined. I t  tra in s  the public in 
the cash idea; and g e ts  people out of 
the way of expecting  credit as a m at
te r of course. A g rea t m any people 
handled in th is way, will pay cash, 
and will develop the habit of paying 
cash. T his m akes for clean, profitable 
business, and reduces the overhead 
item s of bad debts and book-keeping 
expense.

T here  are, however, cases w here 
credit will be asked. T hese  calls for 
credit have, perhaps, no t been so 
num erous in recen t years, w hen in 
the w ords of one com m enta to r “every
body* seemed to  have m oney.” But 
if a period of dow nw ard read ju s t
m ent comes, as it may, there  will be 
a g rea ter dem and for re ta il cred it; 
in which event it behooves the h a rd 
w are dealer to w atch m ore closely 
than he has been doing his credits 
and collections.

A g reat m any bad accounts will be 
prevented  by a little care in the g ra n t
ing of credits in the first place. N ever 
trea t a charge account as som ething 
to which the custom er is en titled  as

a m atte r of course. R ather, adopt 
the a ttitude th a t it is a privilege ex
tended to  the financially w orthy  cus
tom er involving, in re tu rn , certain  
responsibilities in the way of frank 
disclosure of inform ation and prom pt 
settlem ent.
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The hardw are dealer, trained  by 
years of experience, would not dream  
of w alking into the bank w here he is 
well know n and has dealt for years 
and dem anding a loan of, say, $500, 
as a m atte r of right. No; he ex
pects to have to disclose why he 
w ants the loan, how  he expects to 
use it, and the vital details of his 
financial position. If the individual 
custom er of the retail store were 
trained  to approach the m atter of 
credit from  the same angle, his new 
a ttitude  of m ind would benefit no one 
so m uch as himself. U nfortunately , 
relatively  few individuals seeking re 
tail credit look a t it in a practical way.

If  you are to extend credit, you 
should know som eth ing  about your 
custom er. Steady custom ers you, of 
course, know  p re tty  well; there  are 
m any to whom  you would extend 
cred it w ithout batting  an eyelash. I t 
will pay  you, however, not to take 
chances w ith strangers. You ought 
to have som e idea as to the ex ten t of 
your cu stom er’s assets, the so rt of 
job  he has, the w ages he m akes, 
where he works, w hether he is steady 
and dependable, m arried  or single, a 
householder o r a tenant, and w hether 
he is on the books of o ther m erchants 
m ore than he should be. Dead beats 
for instance, move from  one store  to  
ano ther until they  have exhausted  a 
tow n; then  they  m ove on to the next 
town, leaving their debts behind them .

Some re ta ilers have blank form s 
prin ted  w ith spaces for the required  
inform ation  and frankly invite the 
cred it custom er to fill in these form s 
before credit is granted . T he aver
age m erchant, however, does not like 
to offend a potential custom er. It is 
no difficult m atter, however, to  ask 
a few tactful questions and secure in
form ation  th at can be checked up by 
subsequent enquiry. I know  one m er
chant who never refuses credit for a 
sm all am ount, but invariably  assures 
h im self of the cu stom er’s sta tus be 
fore allow ing the account to  grow  
larger. A nother m an if a new com er 
asks credit secures the nam e of his 
em ployer o r of some o th er local m er
chant w ith whom  he has dealt, and 
‘‘tips the w ink” to a clerk who uses 
the telephone. If telephone enquiry 
show s the custom er a good credit, 
then  the account goes on the books; 
if not, it is refused.

In th is connection it is helpful to 
secure co-operation  from  em ployers 
of labor, who, as a rule, will be found 
glad to help the m erchant avoid in
cu rrin g  bad debts, since these la tte r 
often involve the em ployer in g a rn 
ishee proceedings. T he local m er
ch an ts’ asociation, too, can be help
ful in keeping tab on dead beats, and 
checking up credit inform ation . 
W here there  is no association, it will 
pay m erchants to  get to g e th e r and 
talk  over these m atters . A few m in
utes talk  w ith the g rocer o r d ruggist 
o r dry  goods m an in the nex t block 
will o ften  help you to  avoid the pit- 
falls of bad debts. *

T here  should invariably be a clear- 
cut understand ing  as to  when se ttle 
m ent is to  be m ade; and accounts 
should be rendered  then. All ac
counts should be rendered  prom ptly  
a t the end of the m onth. T he old 
practice of sending out accounts only 
when the  re ta iler was pressed  for

m oney was a fertile  source of bad 
debts. W here  there  is a specific un
derstand ing  as to  the date of se ttle 
m ent, collect them ; if not, collect a t 
the end of the m onth. If an account 
hangs fire beyond the stipula ted  peri
od, get a p rom isso ry  note and put it 
in the bank; the average slow pay 
custom er will heed the banker’s no
tice where he will pay no a tten tion  to 
the m erchant.

Credit business is practically  safe 
where it is closely w atched; but it 
pays to take no chances.

V ictor Lauriston .

Organized Labor Regards Itself As 
Privileged Class.

D etroit, Aug. 3—T o-day we are fos
tering  in th is country  an elem ent 
which considers that it is a special 
class with pow er to dictate, but with 
exem ption from  all restra in t. O rgan
ized labor in its p resen t role as the 
d icta to r is m ore dom ineering  than  an 
ancient ty ran t.

It o rders strikes and w alkouts with 
a view to inflicting the m ost dam age 
possible on society in o rder to  gain 
its selfish ends. It ties up railroads 
and traffic to the extent of causing 
acute suffering, and even death, in 
every large city  of our country. 
W herever there is an industrial cen
ter, there it is seen as a serpent raising  
up its head forbidding all men the 
righ t to w ork unless they them selves 
are union men, follow ing im plicitly the 
im perious o rders of the organization. 
I t d iscredits the value of savings in 
the production  of national wealth, and 
for the ills of the day it offers vague 
theories, and isms instead of a full 
day’s honest labor.

Unless both em ployer and em ploye 
can co-ordinate their services, the one 
realizing the value of superior tra in 
ing and generalship and the o th er con
tinuing to respect labor at its true 
w orth, we will pass into a period of 
underproduction  even g reater than 
that we feel to-day.

And the longer organized labor, as 
a privileged class, is allowed to  dic
tate its will to the rest of society in 
this nation, where all men are declar
ed free and equal, the sooner we m ay 
expect law lessness and a general dis
regard  for governm ent. T he one has 
inevitably followed upon the o th er in 
the past. H ave we any reason to ex
pect im m unity in the future?

C. N orm an Stabler.

Hardware Dealers To Meet in Grand
Rapids.

M arine City, Aug. 3—A t a recent 
m eeting  of our Executive Com m ittee 
it was decided to  re tu rn  to your city 
for our next convention and exhibit, 
which will be held on February  8, 9, 
10 and 11, 1921. H eadquarters and 
m eetings wil be a t the H otel Pan t- 
lind and the exhibit a t the Furn itu re  
E xhibition building. K arl S. Jud- 
son, 248 M orris avenue, will again 
serve the_ A ssociation as m anager of 
the exhibit.

W e consider Grand Rapids the best 
city  in the S tate for our convention 
on account of the m any good hotels 
and an ideal exhibit building.

A rth u r J. Scott,
S ecretary  M ichigan Retail H a rd 

ware A ssociation.

Be Thoroughgoing.
W hatever you try  to do in life, try  

w ith all your heart to  do well.
T o  w hatever you devote yourself, 

give of yourself completely.
In  g rea t aim s and small, be th o r

oughly  in earnest.
N ever believe it possible th a t any 

natural o r  im proved ability  can suc
cessfully claim freedom  from  the com 
panionship of steady, plain, h a rdw ork
ing qualities.

T here  is no substitu te  for th o ro u g h 
ness and arden t and sincere earn est
ness.

H. Leonard & Sons
Grand Rapids, Michigan

W e are showing and are Ready to 
Ship the Most Staple Lines of

T o y s - D o l l s
Books-Games

Silverware and 
Household Goods

In China ware W e Show
Complete Assortment for White 

and Decorated Open Stock or 
Dinner Sets. No need to 

be without Chinaware 
Sets this fall.

W E  HAVE THEM

W e show Fancy Goods and 
Holiday Goods by the 

Thousands of Items

All for Immediate D elivery  
and Holiday Dating

May We Suggest—
That this year you call upon us or 
send a buyer because goods are very 
scarce, but you can depend upon 
receiving those we show.
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G rand  C o u nc il of M ich igan  U . C . T .
G rand  C ounsello r—H . D. R an n ey , S a g 

inaw .
G rand  Ju n io r  C ounse lo r—A. W . S te v 

enson, M uskegon.
G ran d  S e c re ta ry  — M orris  H eu m an , 

Jack so n .
G rand  T re a s u re r—H a rry  H u rley , T r a v 

erse  C ity.
G rand  C o nducto r—H . D. B ullen , L a n 

sing .
G rand  P ag e—G eorge E . K elly , K a la 

m azoo.
G rand  S en tine l—C. C. C arlis le. M ar

q u e tte .

Rules Observed By Salesmanager 
in Selecting Salesmen.

In a ttem pting  to discuss th is sub
ject, it im m ediately becom es ap p ar
ent th a t th ere  are ju st as m any m eth 
ods of selecting salesm en as there  are 
sales m anagers.

Salesm en are chosen from  several 
sources:

1. F rom  reta il stores.
2. F rom  wholesale houses.
3. Splendid salesm en are develop

ed in house o rgan izations from  m anu
facturing  and shipping departm ents.

One salesm anager will keep in close 
contact w ith the superin tendent of 
the m anufacturing  departm en t and 
em ploym ent m anager, no tify ing  each 
th a t he would like to  have as m any 
good men as possible trained  for trav 
eling positions. Usually, m en trained  
w ithin house organ izations know the 
policy of the house, quality  of the 
line, m anufacturing  conditions, and, 
generally  speaking, m ake splendid 
tim ber for sales positions.

One of the first th ings th a t a sales 
m anager looks for in a prospective 
salesm an is the righ t type of m an; a 
man that is, first of all. honest w ith 
himself, bears a record  for square 
dealings, splendid habits, and, tak en  
as a unit, is of sterling  character. In 
asm uch as a salesm an on the road 
represen ting  a house is really  looked 
upon as the house itself in the field, 
and is the eyes and ears of the in sti
tution, it is quite necessary  th a t he be 
a m an of the highest character, in
tellect, m oral habits, and w ith the 
proper am ount of courage to carry  
forw ard his convictions as outlined 
in the business policy of the  house 
he is w orking for.

A nother th ing  th a t nearly  all sales- 
m anagers try  to im press upon sales
m en is the fact th a t there  are no snaps 
left and the fu rther fact th a t any 
salesm an who does his duty  will find 
it necessary to  w ork harder on the 
road selling m erchandise than  he ever 
worked inside. H e will find there  are 
no cut and dried rules for him  to fol
low. It is no t a m atte r of w orking 
alone with one’s hands and feet, but 
it is necessary to  exercise a g reat 
am ount of brain energy  coupled w ith 
aggressive w ork  of the hands and 
feet to produce the r ig h t results . It 
is necessary to m ake every interview  
count w hether a sale is m ade o r no t;

the seed m ust be p lanted  for the fu
tu re  g row th  of the business.

A prospective salesm an should be 
given to u n derstand  th a t gam bling, 
d rinking o r carousing  w ould be cause 
for sum m ary dism issal, th a t no house 
w ants such a m an rep resen tin g  it 
to custom ers in the field, for the day 
of the happy-go-lucky, spo rty  individ
ual th a t was sty led  a d rum m er has 
gone let us hope forever.

A prospective  salesm an should 
have the whole p icture  painted to  him  
in its true  light. I t  should be a fair, 
square picture, the tru th  should a l
ways be to ld  him. H e should not 
be told th a t the job is an easy one 
unless it is easy, and no doubt all 
sales m anagers follow  th is sam e rule. 
A clean cut understand ing  is quite 
necessary  as to  com pensation, ex
penses, te rr ito ry  covered, w here head
qu arte rs  are to  be located, w hat a l
lowance, if any, is m ade a t headquar
ters, etc.

M ost applicants when applying for 
sales position  are m ore o r less nerv
ous. I th ink  one of the best th ings 
th a t a sales m anager can do in per
fect fairness to  the applicant as well 
as to him self is to  discuss w ith the 
prospective salesm an some subject 
en tirely  foreign to the m atte r of giv
ing him a job until his nervousness 
w ears off to  a degree and he becom es 
m ore like himself. T hen  after the 
sales m anager and the applicant are 
be tte r acquainted, facts m ay be dealt 
w ith m ore fairly  to all.

One th in g  I th ink  all prospective 
salesm en should be tho rough ly  school
ed in is loyalty—loyalty  no t only to 
the in stitu tion  he rep resen ts, but loy
a lty  to  his country . H e should be 
tho rough ly  tested . A represen tative  
who is not loyal to the A m erican flag 
cannot give his house one hundred per 
cent, service. A salesm an should be 
on the  lookout for any disloyal s ta te 
m ents d irected  tow ard  his G overn
m ent and should be ready  to  call a 
halt in any discussion th a t is no t loyal 
to A m erica’s in terests.

W oods A. Caperton.

Mercantile Reunion at Campau Lake.
Lowell, Ju ly  28— The M erchants 

M utual Benefit A ssociation of Mid- 
dleville. Caledonia, H astings, F ree 
port. C larksville, Saranac, W oodland, 
W ayland, Lake O dessa, M cCords, 
Ada, A lto and Lowell will hold their 
annual picnic a t Cam pau Lake T h u rs
day, A ugust 12. P icnic dinner, good 
speakers, band m usic and a general 
good tim e and discusion of business 
topics. I would like to have a notice 
of the  above in the nex t issue of the 
T radesm an and the  E d ito r w ith us 
on Aug. 12 and as m any of the T rad e s
m an force as can attend.

M. N. H enry , P residen t.

Do not anticipate trouble, o r w orry  
about w hat m ay never happen. K eep 
in the sunlight.

I GOODRICH 
I  B O ATS ■
T O  C H IC A G O

D aily  8:05 P. M.
C en tra l S ta n d a rd  T im e

FR O M  C H IC A G O  
D a ily  7:45 P. M.

C en tra l S ta n d a rd  T im e 
Day Boat Ev e ry  Saturday.

Fare $4.10 plus 33 cents War Tax
B o a t C ar leav es  M uskegon E lec tr ic  

S ta tio n  8:05 P . M.
Route YoUr Fre igh t Shipm ents 

“ The Goodrich w ay .”  
O v e r-n ig h t serv ice .

G oodrich  C ity  Of- 11 Interurban  
fice, 127 P e a r l  S t., i S ta tio n , 
W ith  C onso lidated  j 156 O ttaw a  
R. R. T ick e t Offices. '! A ve., N . W . 
W . S. N IX O N , C ity  Passenger Agt.

B e ll  P h on e  596 C its . P h on e  61166

Lynch Brothers 
Sales Co.

S p ecia l Sale E x p erts
Expert Advertising 

Expert Merchandising

210-210-211 M urray B  d g .  
G R A N D  R A P I D S , M IC H IG A N

G R A H A M  & M O R T O N  
T ra n sp o rta tio n  C o.

C H I C A G O
In connection with

M ichigan  R a ilw a y  L in es
BOAT TR A IN  8 P. M.

D A I L Y

DAY BOAT SATURDAY 8 A M.

Freight for CHICAGO ONLY

CODY
HOTEL

IN THE HEART OF THE CITY 
Division and Fulton

R A T E S ' $1.00 up without bath 
( $1.50 up with bath

C O D Y  C A F E T E R I A  I N  C O N N E C T I O N
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Gabby G leanings F rom  G rand Rapids
Grand Rapids, Aug. 3—R. D. P ren- 

d e rg ast (W orden  G rocer Co.) is rap
idly gain ing  a State-w ide repu tation  
as a fire insurance expert. He is call
ed upon every few days to give ad
vice as to the validity of various in
surance com panies and w henever one 
of his custom ers m eets with a loss 
the ad justm en t of the insurance is 
frequently  placed in his hands.

Sam m y Evans, the versatile  tea 
salesm an, is headed this way from  
the Soo, w hither he w ent via au to 
mobile. He is accom panied by his 
wife.

David D rum m ond (B row n & Seh- 
ler Co.) has received several appli
cations for charte rs  to organize new 
hob tailed cat clubs in various parts 
of the country . Dave says he is so 
busy selling goods he will be unable 
to install the clubs personally . Any 
trave ling  m an who is out of w ork 
can secure perm anent em ploym ent by 
applying to Dave.

A Grand R apids traveling  m an was 
recently  traveling  in a Pullm an sleep
ing car from  P o rtlan d  to  Seattle. All 
he could secure was an upper berth. 
A fter re tirin g  he detected an abom 
inable odor com ing up from  the low
er berth . Investigation  disclosed the 
fact th a t the offender was a chink and 
that he was sm oking opium. T he 
trav e le r insisted th a t the chink be 
ejected from  the car, but the porter 
declined to  assum e responsib ility  for 
such an act, but w arned the chink 
not to repeat the filthy practice. A 
few m inutes later the fum es were 
again very m anifest, when the trav- 
eler arose and com m anded the p o rte r 
to  b ring  the sleeping car conductor, 
from  whom  he dem anded clean and 
w holesom e accom m odations in an 
o th er car or the re tu rn  of his ticket. 
A fter considerable objection, the con
ductor handed back the ticket, to 
g e th e r with a sta tem en t of the situa
tion, and trave ler occupied a seat in 
a com m on coach the rem ainder of the 
trip . He presented  his credentials 
and com plain t to the office of the 
Pullm an com pany at Seattle, but it 
was four m onths before he received 
a check to reim burse him  for his 
unused ticket.

Few  tow ns in M ichigan show a 
m ore substan tia l grow th  than  Cadil
lac-. T he only feature of the city 
which is at a standstill is the hotels. 
They are no b e tte r than  they were a 

dozen years ago. T h eir charges are 
out of all p roportion  to the service 
rendered  and the lack of a tten tion  
and courtesy  show n guests a t the 
M cK innon H ouse would soon destroy  
the reputation  of a hoste lry  th at was 
not in com plete com m and of the 
situation, because of its being prac
tically the only hotel in the town.

G errit J. Brouw er, credit m an for 
P- S teketee & Sons, is back to  his 
desk from  \ \  hitefish Lake, where he 
spent a fo rtn ig h t’s vacation.

Ralph V oigt (V oig t M illing Co.) 
w ent to  New H aven, Conn., about 
six weeks ago to  a ttend  the reunion 
of the class of 1905, w ith which he 
graduated  from  that fam ous in stitu 
tion. He subsequently  w ent on to 
Bar H arbor, Me., to  visit the New 
E ngland  represen tative  of the M illing 
Co., Mr. Reed, who made his head
q uarte rs a t P o rtland . W ith in  a few 
hours a fte r com pleting  his visit Mr. 
Reed died suddenly, in consequence 
of which Mr. V oigt w ent back to 
P o rtlan d  to  a ttend  the funeral and 
engage a new m an take the position 
rendered vacant by the death.

E rn est J. P le tt is the new credit 
m an a t the Grand Rapids b ranch of 
the N ational G rocer Co. H e takes 
the place of T erry  B arker, who re
signed tw o weeks ago to  accept a 
sim ilar position w ith the  H eystek  & 
Canfield Co. Mr. P le tt was m anager 
of South Division s tree t b ranch of 
the C om m ercial Savings B ank for 
fifteen years.

A prom ise is all rig h t as far as it 
goes, bu t it’s the fulfillm ent th a t buys 
the baby’s ra ttle .

i hey tell us not to  strike a man 
when he’s down, but som etim es a 
good, sw ift kick, p roperly  placed, is 
a godsend.

Some folks believe so firmly th at 
the world was m ade for m an th a t 
they  forget th at man was m ade for 
the world.

If you’re looking for success, get 
busy; if you’re looking for som ething 
soft, seek a dow ny couch or a park 
bench.

Ju s t because a m an pays for your 
time is no reason to  assum e th a t he 
pays for no th ing  else.

The difference betw een a tight-w ad 
and a nut is that you can crack a 
nut and make it shell out.

W hether you rise by the alarm  
clock does not m atter; to  rise to  the 
occasion is w hat lands the orders.

L et the little  Gold D ust T w ins do 
your housew ork, but you rustle  out 
and earn the m azum a to pay them  
with.

H o t air is a fine th ing  in its time 
and place, but don’t shoot it when 
the o ther fellow’s a lready het up.

A ir castles are sim ply a ir castles, 
unless you build them  of thought, 
plans, determ ination  and hard w ork; 
then they  become castles of granite.

Love th a t is w orth the name, sends 
its flowers to the living. I t does not 
wait to heap them  on the dead. Love 
helps when help is needed. I t  does 
not wait until it is too late.-

The N ational Sam ple M en’s A sso
ciation has s ta rted  a m onthly  publica
tion entitled  the Sam ple Man in order 
that its m em bers m ay be kept in 
close touch w ith the efforts of the 
o rganization  to  im prove existing  con
ditions and keep alive the sp irit of 
p rogress and fellowship. T he initial 
num ber, which bears a Ju ly  dating, is 
full of m eat and teem s w ith practical 
suggestions. Jam es M. Golding, fo r
m erly of this city, but now a d ep art
m ent m anager w ith A. K rolik  & Co., 
is editor-in-chief, w ith a com petent 
corps of associates and assistants. 
T he selection of Mr. G olding is, in 
the opinion of the T radesm an, an ex
ceedingly happy one.

A w ell-know n traveling  salesm an 
w rites Gabby G leanings as follow s: 

H as discipline and decency been 
forgo tten  by conductors on m any 
railway trains, and do the m anagers 
in charge of such railways approve 
of their negligence in regard  th ere to  
by allow ing villianous c igarette  fiends 
to smoke their dope in every coach 
on passenger trains, thereby im posing 
upon the traveling  public? On July  
30 the w riter traveled from  Bay City 
to Grand Rapids via P. M. train  No. 
33 and was an eye w itness to  a de
plorable sta te  of affairs which has 
becom e quite a com m on occurrence 
on passenger tra ins in charge of cer
tain conductors. T he conductor’s a t
tention was called to  a m an sm oking 
c igarettes in the first-class coach 
which was occupied by both ladies 
and gentlem en. T he conductor sm il
ed significantly when requested to 
notify the boor th at he was out of 
place in sm oking c igarettes in the 
presence of ladies and sneeritigly re 
m arked: 'H e (refe rrin g  to the man
sm oking) has the window open in 
fron t of him.’ T he result was that 
two o ther fellows soon followed suit, 
and were not in terrup ted  by either 
the conductor or brakem an, and both 
saw what was going on, their a tte n 
tion having been called to  the fact 
th ree  tim es. Allow some degenerate 
to  s ta r t such doings on a G. R. & I. 
train  in charge of e ither H en ry  Eness 
or Jam es F laherty , and m any of us 
well know there  would be som ething 
doing m ighty  quick!”

The A m erican Glass Panel Co. has 
been organized to  conduct a general 
advertising, m anufacturing  and novel
ty  business, w ith an authorized  capital 
stock of $10,000, all of which has been 
subscribed and paid in, $6,000 in cash 
and $4,000 in property .

Review of the Produce Market.
Apple—D uchess and Red A stra- 

chan com m and $1.75 per bu.
B ananas—9c per lb.
B eets— H om e grow n, 30c per doz. 

bunches; bulk, $1.75 per bu.
B lackberries—$5 per crate of 16 qts.
B u tte r— Local jobbers hold ex tra  

cream ery a t 53c and first at 52c. 
P rin ts  2c per lb. additional. Jobbers 
pay 35c for packing stock.

Cabbage— H om e grown, 90c per bu. 
and $2.25 per bbl.

Cantaloupes—A rizona stock is now 
selling on the follow ing basis:
S tandards, 45s ________________ $5.50
Ponys, 54s ---------------------------------5.00
F la ts  ------------------------------------------ 2.50
H oney Dew ____________________ 3.50

C arro ts—30c per doz. for home 
grown.

Cauliflower—$3.50 per doz. for Cal
ifornia.

Celery—H om e grow n ranges from  
50@60c per bunch.

C herries—$3 per 16 qt. crate  for 
sour and $5 for sweet.

C ocoanuts—$1.50 per doz. or $10 
per sack of 100.

Cucum bers — H om e grow n hot 
house, $1.50 per doz.

C urran ts—$3.50 per 16 qt. crate  for 
e ither red or white.

E gg P lan t—$3.50 per crate  of 24 
to  36.

E g g s—Jobbers pay 45c f. o. b. sh ip
ping point for fresh candled, includ
ing cases.

G ooseberries—$3 per 16 qt. crate.
Green O nions—25c per doz. bunch

es for hom e grown.
Green P eppers—$1 per basket.
L em ons—E x tra  fancy Californias 

sell as follow s:
300 size, per b o x ______________ $5.50
270 size, per b o x _______________ 5.5()
240 size, per b o x _______________ 5.00

Fancy C alifornias sell as follow s:
300 size, per b o x ______________ $5.00
270 size, per b o x _______________ 4.75
240 size, per b o x _______________ 4.25

Green Peas—$3 per bu. for home
grown.

L ettuce— H om e grow n, $1.50 for 
head and 85c for leaf.

O nions—T exas B erm udas, $2.75 
per 50 lb. crate  for W hite  and $2.50 
for yellow ; California in 100 lb. sacks, 
$3.

O ranges—Fancy California Valen
cia now sell as follow s:
100 ---------------------------------------- $8.00
126 ------------------------------------------- 8.00
150 --------------------------------------------- 8.00
176 --------------------------------------------- 8.00
200 ----------------------------------------- 8.00
216 ------------------------------------------- 8.00
250 --------------------------------------------  7.50
288 -------------------------------------------  7.00
324 --------------------------------------------  6.75

P arsley—60c per doz. bunches.
Peaches—T he m arket is well sup

plied w ith E lbertas from  Georgia. 
T hey look very a ttractive , but are 
poor in eating  quality on account of 
prevailing rainy w eather in the South. 
D ealers are holding a t $4@4.50 per 
bu.

Pickling  O nions—$2.25 per box of 
16 lbs.

P iep lan t—$1.50 per bu. for home 
grown.

Pop  C orn—$2.25 per bu. for ear; 
shelled rice, 10c per lb.

P o ta to es—Hom e grow n com m and 
8267 2.25 per bu. Cobblers from  V ir
ginia range around $8.50 per bbl. 
I hej' are fair in sizez and good in 
quality.

R adishes—O utdoor grow n, 20c per 
doz. bunches.

R aspberries—$5.50 for red and $5 
for black.

Spinach—$1.25 per bu.
S tring  Beans—$3 per bu.
Fom atoes— Home grow n hot house, 

$1.50 per 7 lb. basket; garden grow n; 
$1.25.

W ater M elons—70@90c for G eor
gia.

\ \  ax Beans—$3 per bu.
\ \  ho rtleberries—$4.50@5 per crate 

of 16 qts.

T oo  L ate T o  Classify.
L ansing—T he Auto Locking Robe 

Rail Co. has been incorporated  with 
an authorized capital stock of $25,000, 
of which am ount $17,250 has been 
subscribed, $475 paid in in cash and 
$12,500 in property .

D etro it—T he Precision  N u t Co. 
has been incorporated  w ith an a u th o r
ized capital stock of $15,000, all of 
which has been subscribed and paid 
in in cash.

D etro it — T he W olverine  Iron  
\ \  orks has been incorporated  w ith an 
authorized  capital stock of $30,000, 
$27,500 of which has been subscribed, 
$2,125 paid in in cash and $1,000 in 
property .

St. Jo hns— E. P. H o b art has en 
gaged in the g rocery  business. He 
was form erly of the firm of P ierce & 
H obart, grocers_ a t Lansing.

SL Joseph—T he M cLaren Sleight 
C orporation  has increased its capital 
stock from $250,000 to $300,000.

D etroit — The W edergite  P iston  
R ing Co. has rem oved its business 
offices to Lansing.

Lansing—The S tandard  Steel P ro d 
ucts Co. has been incorporated  w ith 
an authorized capital stock of $20,000, 
$10,000'of which has been subscribed 
and paid in in cash.

Alm a—1 he T ruck P a rts  & Foundry  
Co. has been organized w ith an au
thorized capital stock of $12,000, $6,- 
000 of which h as been subscribed and 
paid in in cash.

F lin t—T he L in tz-H ughes Co. has 
been organized to deal in au tom o
biles, m otor trucks, etc., and to con
duct a general garage business, w ith 
an authorized  capital stock  of $200,- 
000, of which am ount $100,000 has 
been subscribed and $52,000 paid in in 
cash.

Levering—T he L evering C o-O per
ative Co. has been organized to  deal 
in farm  produce, m achinery  and sup
plies, with an authorized  capital stock 
of $20,000, of which am ount $10,000 
has been subscribed and $2,000 paid in 
in cash.

Rice—The m arket rem ains quiet, 
with no change in prices, and m ost 
sales of low er grades, which sell m uch 
under the quotation  for head rice. 
No fu rther receip ts of new rice are 
reported  and receip ts of old are  light.

Louis L evinsohn, of Bay City, has 
purchased the general stock  of the 
M cN ulty Co. and the general stock 
of L arsen  Bros, a t M anistee and will 
sell bo th  out a t special sale in M anis
tee, in the  near future.

mailto:4@4.50
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DRUGS DRUGGISTS SUNDRIES

sta rt it on the road to success. ButM ichigan Board  of P h a rm a c y . 
P re s id e n t—H . H . H offm an, S an d u sk y . 
S e c re ta ry  anil T re a s u re r—C h arle s  S. 

Knon. M uskegon.
O th e r M em bers—E. T . Boderi, B ay  

C ity : J a m e s  K. W ay, Jack so n .
E x am in a tio n  S essions—H o ugh ton , A ug. 

17 an d  IS ; G ran d  R ap ids, Nov. 10, 1,' 
a n d  is .

Speed Up P ro d u c tio n  and Double 
Y our Business.

Efficiency. Speed up production. 
Double your business. T hese cries, 
with the p resen t high cost of living, 
the shorten ing  of w ork ing  hours, the 
confounded “don’t give a hang,” the 
general restlessness, and w ith the un
natural condition of every thing, are 
hurled  a t us from  every direction 
until clerk as well as p ro p rie to r is 
likely to  be caught in a m aelstrom  
th at will draw  him under o r land him 
on the rocks of financial ruin, or 
nervous p rostra tion .

N ot but what business is good. I t  
is unusually  good, and has been for 
some time. M oney is com ing fast, but 
it is going faster. A nd the calls for 
sho rte r hours, m ore a tten tio n  to  busi
ness, higher pay, m ore hours for our 
families and recreation  are no t any 
one of them  going to  floor us. T he 
question is: H ow  are you going to 
assim ilate the whole com bination?

In the m eantim e sugar goes up, 
soda w ater goes up, ice cream  goes 
up, and the soda boy, seeing how 
much m ore m oney he is tak ing  in, 
strikes for a larger share. A nd so 
the th ing  goes m errily  on. I t  m akes 
one dizzy to  th ink  of it. H ow  long 
is it going to keep up? T hey  say th a t 
the fu rther a pendulum  sw ings in one 
direction the g rea ter the com e-back. 
If  we are sw im m ing now, w hat are 
we going to  do when it com es back?

T his m ay sound pessim istic and yet, 
when you see people who are draw ing 
good pay spending it as fast as they  
get it and cashing L iberty  bonds a t a 
discount and the m erchants offering 
goods tw en ty  to  fo rty  off, it looks as 
though the old w hirlpool had s ta rted  
to churn.

T he o ther day m eeting  a friend 
th a t I had not seen for a num ber o f  
years I asked him w hat he was doing; 
he replied that he was in the efficiency 
line and was doing fine. H e had al- 
way w orked in the new spaper line 
from  newsboy to ed ito r and had na
tu rally  taken up th a t line. H e would 
take hold of a run down paper, audit 
their books, reorganize their force, 
resystem ize their m ethods and sta rt 
them  out on w hat should be a be tte r 
paying basis.

As he was talk ing  I began to w on
der how long it would be before som e
one would try  it out on the d rug  busi
ness. T he rig h t m an who has had 
experience and w ith a universal know l
edge of the business could very  likely 
take hold of a run  down sto re  and

how m any of the sm all sto res, even if 
they  are netting  a fair incom e, to  say 
n o th ing  of a run  down one, could af
ford to  pay a m an $100 a week to  tell 
them  how  they  could m ake a few 
m ore dollars. T he place w here the 
efficiency m an really  shines is in some 
large concern w here ow ing to  the in
crease of business it is necessary  to 
inaugurate  new  system s. T he sm all 
store  th a t is barely  paying running  
expenses m ight as well close down at 
once.

But luckily in our line of trad e  it is 
not necessary. T he d rug  business has 
its draw backs, bu t there  is not a busi
ness th a t has g rea ter opportun ities for 
the m an who w ishes to  becom e his 
own efficiency m an. W hen you th ink  
of all the available lite ratu re, trea tin g  
on all the different subj'ects p e rta in 
ing  to  pharm acy  and the m ethod  of 
runn ing  one, the ex p ert opinion and 
suggestions of the efficiency m an 
seem s to  fade.

In  the first place we have the dis
pen sa to ry  which to gether w ith som e 
good form ula book gives us the basis 
of all receip ts. T hen  there  are the 
trade  jou rnals. F o r the  question  of a 
few dollars a person  can ge t in form a
tion on all subjects th a t are necessary.

W here  to  buy a store. H ow  to  lay 
out y our store. H ow  to  advertise. 
The different ways to  decorate your 
windows. T he best w ay to  run  a 
fountain. H ow  to  keep cigars. H ow  
to com pound difficult p rescrip tions. 
H ow  to estim ate your profits.

A ny one of the jou rn a ls  will gladly 
answ er any question  th a t has the 
sligh test bearing  on their subjects. 
T hey  will even spend hours looking 
up m ateria l for your edification and 
thank  you for the  privilege. T here  
are the rep o rts  from  the  different 
pharm aceutical m eetings. T he court 
ru lings on different legal questions. 
T he laws regu la ting  the sale of p h a r
m aceuticals. T here  a re  also sm all 
con tribu tions from  y our fellow  trades- 
man, g iving their ideas on various 
subjects. W h at they  are doing and 
howr they  are  doing it.

A certain  am ount of baseball news 
m ay be good for the nerves, as David 
H arum  m ight say, m ake a m an forget 
he has nerves. A nd yet, if a person  
will spend only  a fraction  of the time 
read ing  up his ow n business th a t he 
does on the daily  paper he will de
velop an efficiency th a t will m ake his 
sm aller troubles look like trifles and 
enable him  to m ore easily  su rm oun t 
the larger. F o r the sum  of th ree  o r 
four dollars you can ge t tw o o r three 
good jo u rnals o r  by doubling it you 
can include a com m ercial one as well. 
Some th in k  one p aper is enough, in 
fact there  are  m any who call them 
selves p harm acists th a t do no t take

any a t all. I m yself have for years 
taken a t least tw o and had access to 
tw o o r three m ore, and have alw ays 
found som ething w orth  while in them  
all. T here  is a lo t th a t m ay no t ap 
peal to  us all. T here  is also a lo t th a t 
should never have been prin ted . But 
the  m an who w ishes to  becom e th o r
oughly  efficient and rem ain  so m ust 
keep posted on all subjects. T he 
pharm aceutical line, the com m ercial 
line, the m arket prices, the ad v ertis
ing. D on’t neglect the advertisem ents 
read them  carefully. See when the 
different concerns advertise. H ow  
they  advertise. A nd w hat they  adver
tise.

Run th rough  your m agazines from  
cover to  cover, selecting the good m a
terial for fu ture use. A nd when the 
efficiency m an com es around it will 
be to  receive ra th e r than  to  give ad
vice. George G arrie King.

Liggett Invades England in Earnest.
T he purchase, for $7,500,000, of the 

650 d rug  sto res form ing the chain of 
B oots, Cash Chem ists, L im ited, of 
th is city, by the U nited  D rug  Co. of 
A m erica (L ig g e tt’s), has set a new 
record  in re ta il d rug  circles of E n g 
land.

T he A m erican d rug  concern will 
form  a new com pany, to  be know n as 
L ig g e tt’s In terna tional, L im ited, to  
take over the con tro l of the largest 
re ta il d rug  in te res t in the U nited  
K ingdom . T he deal, it is understood, 
has been com pleted and only aw aits 
confirm ation by the B ritish  sharehold
ers of the B oots C orporation.

T he rep o rt of the sale has caused 
considerable pe rtu rb a tio n  in E nglish 
d rug  qu arte rs  because of the fact th a t 
the U nited  D rug  Co. had a lready  link
ed up som e 2,000 d rugg ists th ro u g h 
ou t the B ritish  Isles th rough  the 
handling  of its  “R exall” products, each 
pharm acist being  really  a stockholder 
in the U nited  D ru g  Co. N aturally ,

these agents, as they  are called, have 
alw ays regarded the trade  of the 
B oots concern in an unfavorable light 
by reason  of the com petition  created 
by the big chain sto re  com pany. Now 
the question  arises, how will these re 
tail d ruggists view the unusual posi
tion they  find them selves in—being 
the ow ners of sto res w hich are  their 
keenest com petito rs?

W hen the U nited  D rug  Co. first in
vaded B ritain  in 1910, it m et with 
some opposition  on the p a rt of E n g 
lish d ruggists, who w ere som ewhat 
suspicious of the  big A m erican drug 
combine. T he w ar p reven ted  much 
p rogress being  m ade, but the com 
pany has since secured  the confidence 
of the trade  and public. I t  m aintains 
headquarte rs in L iverpool and is op
erated  as a d is tribu ting  b ranch  of the 
head office in the U nited  States. As 
soon as supplies of raw  m aterial, pack
ing and labor facilities are obtainable, 
the U nited  D rug  Co. will establish 
labora to ries in L ondon.

In  o rd er to ge t the best resu lts from  
your advertising , get acquain ted  with 
the p rin te r  who sets up the type and 
who gets your ad copy to p rin t. Talk 
it over w ith him.

eveREAdy
STORAGE BATTERY

P E P
Guaranteed 1]A  years 

and a size for 
YOUR car

SHERWOOD HALL CO., LTD.,
Distributors

Local Service Station, 
Quality Tire Shop,

117 Island Street,
Grand Rapids, M ichigan.

We wish to Announce 
Our 1920 Display of 

Holiday Goods 
in Saginaw, Michigan

Following the custom of the last two decades our Holiday 
Line* complete in every detail^ will be on display in Saginaw 
for the great share of the month of August* Our formal open
ing will be between the seventh and the ninth. Mr. Hoskins 
will again have charge of the line. We shall appreciate a visit 
from our friends and customers in the Saginaw District.

EXCLUSIVELY WHOLESALE

H a z e lt in e  &  P e r k in s  D r u g  C o . 
G r a n d  R a p i d s ,  M i c  h i  g  a n
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Wage For Prisoners.

D etro it, Aug. 3—T he question of a 
wage to  be paid p risoners has been 
under consideration  for some tim e 
and I am glad to give you m y opinion 
on th at subect. j

A wage for p risoners is not only 
ju st, but to  m y way of thinking, is 
exceedingly good business. I do not 
believe, how ever, th a t a wage should 
be paid unless it is honestly  earned, 
and the  m oney realized from  the earn 
ings of the p riso n e rs’ w ork in shop 
and farm  should be used for the pay
m ent of their wages. I consider skill 
and adequate supervision absolutely 
essential in the production  of good 
com m odities, o r in doing good work. 
I believe th a t p a rt of the w ages earn
ed by the p risoner should be used for 
his m aintenance, and p a rt for his fam 
ily o r dependents. I t  m ust be re 
m em bered th a t no t only good m a
chinery  and com petent forem en in 
sufficient num bers are  necessary, but 
also w illing w orkers. I do not believe 
such w illing w orkers can be secured 
unless they  receive com pensation for 
their w ork  and have the constan t in
centive th a t their recom pense will de
pend on their own striving. I believe 
that the p rison  shop can produce as 
good goods as can a free m anufactur
er, and th a t they  can be produced in 
quantity  provided a reasonable wage

is paid and there is adequate super
vision and instruction , first-class m a
chinery, continuance of the w orkers 
in one shop for a long period, and the 
realization of the p risoner th a t he can 
gain both m aterial and spiritual profit 
from a day’s w ork well done.

As I said before, p a rt of the wages 
earned should be used for the fam ily 
o r dependents of the prisoner. I be
lieve th a t the p risoners’ dependents 
should be given a chance and th at the 
men in p rison should be allowed to 
earn  so as to help them . If the inm ate 
has no dependents would it not be 
an insurance against future w rong 
doing if he had laid by a sum  of 
m oney with which he could m ake a 
fresh s ta rt on his release?

W ork  is a healer of m any scars; to 
know how to w ork and to  feel its im 
portance is a. lesson which we all 
m ust learn if we are  to  succeed in 
life- A dolph Lew isohn.

N ever for an in s tan t adm it that you 
are sick, weak, o r ill unless you wish 
to  experience these conditions, for 
the very th inking of them  helps them  
to get a stro n g er hold upon you. W e 
are all the p roducts of our own 
thoughts. W hatever we concentra te  
upon, th a t we are.

U se Citizens Long Distance 
Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw and all intermediate 
and connecting points.
Connection with 750,000 telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY

“ (j/enn ffodr” Beverages
AM ERICA'S FINEST BOTTLED

Ginger Ale Root Beer “ Sunshine”  
Orange Lemon Sarsaparilla 

Glenn Rock (Sparkling) Water

When you offer “GLENN ROCK” BEVERAGES to your cus
tomers you have a feature selling argument to present. They are 
bottled at the “Spring” in Waukesha. This Spring is the oldest and 
most famous in Waukesha^ Wisconsin—A city with a world-wide 
reputation for its wonderful health-giving spring waters.

Se ll It By the Case “ The Year Round”

Judson Grocer Co. Grand Rapids, Michigan

Wholesale Drug Price Current
Prices quoted are nominal, based on market the day of issue.

Acids
B oric  (P ow d.) __20 @ 29
B oric  (X ta l)  __  20 ©29
C arbolic _____  35© 40
C itric  _________  1 25 @1 35
M uria tic  ______  3%@ 6
N itric  __________  10© 15
O x a l ic ------------------75© 85
S u lphu ric  _____  3 %® 5
T a r ta r ic  _________ 98@1 10

A m m onia
W ate r , 26 deg. __ 12© 20 
W a te r , 18 deg. __ 10© 17
W ate r , 14 d e g ._ 9© 16
C arb o n a te  _____  22© 26
C hloride ( G r a n )_20© 30

B alsam s
C opaiba ______  1 00@1 20
F ir  ( C a n a d a )_ 2 50@2 75
F ir  ( O r e g o n )_ 60© 80
P e ru  _________  7 50@7 75
Tolu  _________  2 50©2 75

B arks
C assia  (o rd in a ry ) 45© 50
C assia  (S aigon) 50@ 60 
S a ssa fra s  (pow . 70c) ©  65 
Soap C u t (pow d.)

40c ____________ 30© 35

B erries
C ubeb ________ 1 90©2 00
F ish  ____________ 90© 1 00
J u n ip e r  _________  10© 20
P rick ley  A sh __  © 30

E x tra c ts
L icorice  ________  60© 65
L icorice  powd. 1 20© 1 25

F low ers
A rn ica  _________  75© 80
C ham om ile (G er.) 80@1 00 
C ham om ile R om  50© 60

Gum s
A cacia , 1 s t ______ 60© 65
A cacia , 2nd _■___  5 5 0  60
A cacia , S o r t s ___ 35© 40
A cacia , pow dered  45© 50 
A loes (B a rb  P ow ) 30© 40 
Aloes C ape P ow ) 30© 35
A loes (Soc Pow ) 1 40@1 50
A sa fo e tid a  ___  4 50©5 00

Pow . ------------ 6 75@7 00
C a m p h o r ________1 80©1 85
G uaiac _________  ©1 40
G uaiac, pow dered  @1 60
Kino ----------------  @ 85
K ino, pow dered  @1 00
M y rrh  --------------  ©1 40
M y rrh , P o w . __  © 1 50
Opium  ______ 11 50@12 00
Opium , powd. 13 00© 13 60 
Opium , g ra n . 13 00@13 60
S hellac  _______  1 75@1 85
Shellac  B leached  2 15@2 25
T r a g a e a n t h ___  6 50©7 25
T ra g a c a n th  pow d. @5 00 
T u rp en tin e  _____  35© 40

Insectic ides
A rsen ic  _________ 20© 30
B lue V itrio l, bbl. © 10 
B lue V itrio l, le ss  11© 16 
B o rdeaux  M ix D ry  18© 38
H ellebore , W hite

pow dered  _____  38© 45
In sec t P o w d e r_85© 1 25
L ead  A rsen a te ^ P o  35© 55
Lim e a n d  S u lp h u r

D r y --------------- 12% © 27
P a r is  G reen  ___  48© 58

Ice C ream
A rc tic  Ice  C ream  Co.

B ulk , V an illa  _______ 1 25
B ulk , C hoco late  ___ 1 35
B ulk , C aram el _____ 1 45
B ulk, G r a p e - N u t___ 1 35
B ulk, S t r a w b e r r y ___ 1 35
B ulk, T u t t i  F ru it!  __ 1 35
B rick , V an illa  ______ 1 40
B rick , C hocolate  ___ 1 40
B rick , C a r a m e l_____ 1 60
B rick , S t r a w b e r r y __ 1 60
B rick . E u t t i  F ru it!  __ 1 60

P ip e r  Ice  C ream  Co.
B ulk , V an illa  ________1 25
B ulk , C hocolate  _____1 30
B ulk , C aram el _______1 30
B ulk , G r a p e - N u t___ 1 30
B ulk , S t r a w b e r r y ___ l  35
B ulk, T u t t i  F ru it!  _  1 35
B rick , V an illa  _______1 40
B rick , C h o c o la te ___  1 60
B rick , C aram el ____  1 60
B rick , S t r a w b e r r y _l 60
B rick , T u t t i  F r u it i  __ 1 60 
B rick  an y  c o m b in a t’n  1 60

Leaves
B u chu  ________  5 50@6 00
B uchu , pow dered  ©6 00
Sage, bulk  ______  67
Sage, % l o o s e __ 72
Sage, p o w d e re d _55
S enna, A l e x __ 1
S enna, T in n . __
Senna , T inn . pow.
U va U ral ______

Oils
A lm onds, B itte r .

tru e  ______  16 00©16 25
A lm onds, B itte r ,

a r tif ic ia l ___  2 60©2 76
A lm onds, Sw eet,

t r u e ----------- 1 7602 M

A lm onds, Sw eet,
im ita tio n  ____  85© 1

A m ber, c r u d e _ 3 0003
A m ber, rectified  3 50@3
A nise _________  2 25@2
B e r g a m o n t___  9 00@9
C ajep u t ______  1 50@1
C assia  ------------ 4 50@4
C asto r ________  2 15©2
C ed ar L e a f ___  3 0041)3
C i t r o n e l la _____ 1 50©1
Cloves -------------  4 50 ©4
C ocoanut _____  40©
Cod L iv er ___  3 90©4
C ro ton  _______  2 25©2
C otton  S e e d __  2 35© 2
E igeron  ___  10 00© 10
C ubebs _____  13 50@13
E u c a ly p tu s  ___  1 50© 1
H em lock, p u re  2 00@2 
J u n ip e r  B errie s  8 00©8 
J u n ip e r  W ood 3 00©3
L ard , e x t r a ___ 2 15@2
L ard , No. 1 _____1 90@2
L av en d e r F low  16 50© 16 
L av en d e r G a r’n  1 75@2
L em on -----------  3 00@3
L inseed  boiled bbl. @1 
L inseed  bid less 1 85© 1 
L inseed  ra w  bbl. @1 
L inseed  raw  le ss  1 83© 1 
M u sta rd , tru e , oz. ©2 
M u sta rd , a rtif il, oz. @
N e a ts fo o t ____  1 75@1
Olive, p u r e ___  5 50@6
Olive, M alaga,

yellow  ______  3 75@4
Olive, M alaga,

g reen  ______  3 75@4
O range, S w eet 12 50@12 
O riganum , p u re  @2 
O riganum , com ’l 1 25@1
P en n y ro y a l __  3 00@3
P e p p e r m in t_ 10 00@10
R ose, p u re  __ 24 00@25 
R osem ary  F low s 2 50©2 
Sandalw ood, E .

I. --------------- 15 00@15
S a ssa fra s , tru e  3 00@3 
S a ssa fra s , a r t i ’l 1 50@1 
S p e a rm in t __ 17 50© 17
S perm  ________  2 75@3
T a n s y --------------- 9 50©9
T a r, U S P  ______  48©
T u rp en tin e , bbls. @1 
T u rp en tin e , less 2 01@2 
W in te rg reen , t r .

------------------ 12 00@12
W in te rg reen . sw eet

b irch  _______  8 00@8
W in te rg reen  a r t  1 20© 1
W o r m s e e d __  12 00© 12
W o rm w o o d _ 16 00© 16

Potassium
B ica rb o n a te  ____
B ich ro m ate  ___
B rom ide ______  1
C arb o n ate  _____
C hlora te , g ra n 'r  
C h lo ra te , x ta l or

powd. ________
C yanide _________
I o d id e _________ 4
P e rm a n g a n a te . .  1 
P ru ss ia te , yellow  
P ru ss ia te , red  1 
S u lp h a te  ______

55© 00
57© 65
10@1 15 
92@1 00 
48© 55

28© 35
30® 60
10@4 25 
15@1 25 
50© 65 
85@2 00 

© 85

Roots
A lk an et ______  3 50@3
Blood, pow dered  60©
C alam us _______  60@1
E lecam p an e , pwd. 22© 
G en tian , powd. 27%© 
G inger, A frican ,

pow dered  _____  29©
G inger, J a m a ic a  57%@ 
G inger, Jam a ic a ,

p o w d e r e d ___  57 %@
G oldenseal, pow. 8 50 @8 
Ipecac, powd. __ 4 7505  
L icorice , powd. 35©
L icorice , powd. 40©
O rris , pow dered  40© 
Poke, pow dered  40©
R h u b a r b ______  2 25@2
R h u b arb , powd. ©2
Rosinw ood. powd. 30© 
S a rsa p a r illa , H ond.

g ro u n d  --------  1 25© 1
S a rs a p a r illa  M exican ,

g ro u n d  _____  ©
Squills __________ 35®
Squills, pow dered  60©
T u m eric , pow d. 25©
V ale rian , pow d. @2

Seeds
A nise ___________ 35©
A nise, pow dered  40©
B ird , Is  _________ 13©
C an a ry  __________ 13©
C araw ay , Po . .30 22©
C ardam on  ___  2 25@2
C elery, powd. .50 40© 
C oriander pow d .26 16©
Dill --------------------- 20©
F en n e ll _________ 30©
F la x  _____________ 14©
F lax , g r o u n d __  14©
F o en u g reek  pow . 10©
H e m p ____________ 10©
L obelia  ______  1 76®2
M u sta rd , yellow  25©
M usta rd , b l a c k _40©
P o p p y ____________ ©
Q uince _______  1 60© 1
R ape  ____________ 15©
S ab ad llla  ______  ©
S abad illa , pow d. 30® !
S u n f lo w e r______  16©
W orm  A m erican  46© 
W orm  L e v a n t 1 8001  I

T in c tu res
A conite _______
Aloes _________
A rn ica  ________
A safo e tid a  ____
B elladonna  ___
B e n z o in _______
B enzoin Com po’d
B uchu  _________
C a n t h a r a d i e s _
C apsicum  _____
C ardam on _____
C ardam on, Comp.
C atech u  ______
C inchona ______
Colchicum  ____
C ubebs _______
D ig ita lis  ______
G en tian  _______
G inger _________
G uaiac 
G uaiac ,
Iodine 
Iodine,
Iron , clo.
K ino __________
M yrrh  _______
N ux V o m ic a __
O pium  _________
O pium , Cam phV  
O pium , D eodorz’d 
R h u b arb  ______

A m m on.

Colorless

@1 85 
@1 65 
@1 75 
@3 9« 
©1 40 
©2 40 
©3 15 
@2 70 
@3 00 
@2 30 
@1 50 
@1 35 
@1 50 
@2 40 
@2 40 
@3 00 
@1 80

1 40 
©2 00

2 80 
@2 50 
@1 50 
©2 00 
@1 50 
@1 40 
0 2  25 
©1 90 
©4 50SI  25 

4 60 
@2 70

P a in ts
L ead, red  d ry  __ 15%@ 16 
L ead, w h ite  d ry  15%© 16
L ead, w h ite  oil 15%© 16 
O chre, yellow  bbl. © 2
O chre, yellow  le ss  2%@ 6
P u tty  ----- ------------  5® 8
Red V en et n Am . 3© 7
R ed V en e t'n  E ng . 3%@ 7
V erm illion, A m er. 25© 30
W hiting , b b l . ___  © 3%
W h itin g  -------------  4© 10
L. H . P . P rep . 3 75@4 00

M iscellaneous
A cetan a lid  ____  95@1 15
A lum  ------------------ 16© 20
A lum , pow dered  a n d

g round  _______  17© 20
B ism u th , S u b n i

tra te  ---------------3 75@4 00
B orax  x ta l o r

pow dered  ___  11%@ 16
C an th a rad es , po 2 00@6 50
Calom el ----------  2 22@2 30
C apsicum  ______  38© 45
C arm ine  --------  7 25©7 60
C assia  B u d s ____ 50© 60
Cloves __________  67© 75
C halk P rep a re d  16© 18
C hloroform  _____  55© 65
C hloral H y d ra te  1 70@2 10
C ocaine -------  13 60© 14 05
Cocoa B u t t e r ___ 70© 85
C orks, lis t, less  50%. 
C opperas, bbls. __ © 05
C opperas, less _ . 6%@ 12
C opperas, pow d. 6%@ 15
C orrosive S ublm  2 01@2 10
C ream  T a r t a r ___70© 75
C uttlebone  _____  80© 90
D ex trin e  _______  10© 15
D over s P ow der 5 75@6 00 
E m ery , All N os. 10© 15
E m ery , P ow dered  8® 10 
Epsom  S a lts , bbls @ 05 
Epsom  S alts , less  5%@ 10
E rg o t ----------------  @7 60
E rg o t, P ow dered  ©8 00
F lak e  W h ite  ___  15© 20
F o rm aldehyde , lb. 65© 75
G elatine  ----------  1 90@2 10
G lassw are, less  53%. 
G lassw are, full case  68%. 
G lauber S a lts , bbl. @03% 
G lauber S a lts  less  04© 10
Glue, B r o w n ___  21© 30
Glue, B row n G rd. 19® 25
Glue, W h ite  ___  35® 40
Glue, W h ite  G rd. 35© 40
G lycerine ______  37® 55
H ops --------------- 1 60© 1 75
Iodine -------------  5 70®5 90
Iodoform  _____  7 00® 7 30
L ead, A ce ta te  __ 20® 30
L y c o p o d iu m __  3 50@3 75
M ace __________  85© 90
M ace, Pow dered  95© 1 00
M enthol ____  10 00© 10 20
M o r p h in e ___  12 50013 20
N ux V o m i c a ___  © 30
N ux V om ica, pow. 26© 36 
P ep p e r b lack  pow. 37©
P ep p er, w h i t e ___  ©
P itch , B u rg u n d y  20®
Q u assia  __________ 12(
Q uinine _______ 1 22<
R ochelle S a l t s _60{
S acch a rin e  ______ ©
S a lt P e t e r ______  200
Seid litz  M ix tu re  40$
Soap, g r e e n _____  25©.
Soap m o tt cas tlle  22 %© 
Soap, w h ite  c as tlle

case  __________  @25 00
Soap, w h ite  c as tlle

less, p e r b a r ___  @2 75
Soda A s h _________05© 10
Soda B ic a rb o n a te  3% ®  10
Soda, Sal ________2%@ 6
S p ir its  C am phor ©1 50
S u lphu r, r o i l ___ 4% © 10
S u lphu r, Subl. __ 5® 10
T a m a rin d s  ______  25® 30
T a r t a r  E m etic  1 0301  10 
T u rp en tin e , V en. 6 0 0  6 00 
V anilla  Ex. p u re  1 5 0 0  2 00
W itch  H a z e l_ 1 60 0 2  16
Zinc S u lp h a te  _ u a  u



28 M I C H I G A N  T R A D E S M A N A u g u st 4, 1920

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
C atsup
F ru it  J a r s
S a lt
Old D utch C lean se r
Paper

AM M ONIA  
A rctic  Brand

12 oz. 16c, 2 doz. box 3 00
16 oz. 25c, 1 doz. box 2 00
32 oz. 45c, 1 doz. box 3 25
Moore's Household Brand  

12 oz., 2 doz. to  case  2 70

A X L E  G R E A S E

B L U IN G
Jennings’ Condensed Pearl
Sm all, 3 doz. b o x ----- 2 65
L arg e , 2 doz. b o x ----- 2 70

B R E A K F A S T  FO O D S  
C rack ed  W h ea t. 24-2 4 60
C ream  of W h e a t ----- 9 00
G ra p e -N u ts  ---------------- 3 80
P illsb u ry 's  B es t C er 'l 2 90 
Q u ak er ru f fe d  K lee __ 5 60 
Q u ak er P uffed  W h ea t 4 30 
Q u ak er B rk fs t  B isc u it 1 90 
Q u ak er C orn  F la k e s  3 35
R alston  P u r i n a ---------4 00
R alston  B r a n z o s -------2 70
R alsto n  Food, la rg e  4 15 
R alston  Food, sm all — 3 15 
Saxon W h ea t Food — 5 50 
S hred  W h ea t B iscu it 4 90 
T risc u it,  18 ---------------2 25

Kellogg’s Brands  
T o asted  C orn  F lak es  4 90 
T o as ted  C orn  F lak es

In d iv id u a l ---------------2 30
K ru m b les  _____________4 20
K rum bles , Ind iv id u a l 2 00
B i s c u i t ________________2 00
D r i n k e t _______________ 2 60
P e a n u t B u t t e r ------------ 3 66
No. 1412, doz. _______ 2 25
B ran  __________________3 60

BROOM S
S ta n d a rd  P a r lo r  23 lb. 5 75 
F a n c y  P a rlo r , 23 lb. — 8 00 
Ex. F an cy  P a r lo r  25 lb. 9 50
E x . F ey , P a r lo r  26 lb. 10 00

B R U S H E S
Scrub

Solid B ack , 8 i n . ___ 1 50
Solid B ack , 11 i n . __ 1 75
P o in ted  E n d s _____ __1 25

Blackberries
3 lb. S ta n d a rd s  ......
No. 10 ____________ @13 00

Beans— Baked  
B row n B eau ty , No. 2 1 35
C am pbell, N o. 2 ------- 1 50
F rem o n t. No. 2 ---------- 1 60
V an  C am p. % l b . -----  80
V an C am p, 1 l b . ___ 1 25
V an  C am p, 1% l b . ----1 60
V an  C am p, 2 l b . ------1 80

Beans— Canned
R ed K id n e y ___ 1 35@1 45
S t r i n g ___________1 3502  70
\\  ax  ___________ 1 35@2 70
L im a __________ 1 20@2 35
R ed ____________ 95@1 25

Clam  Bouillon 
B u rn h a m ’s  7 oz. ------- 2 50

Corn
S ta n d a rd  _____  1 45@1 65
C o u n try  G en tlem an  — 2 00 
M aine _________  1 90@2 25

Hom iny
V an C am p __________1 50
Jac k so n  ___________— 1 30

Lobster
% lb. ______________
% lb........................ -

2 45 
4 60

M ackerel
M u sta rd , 1 lb. ---------1 80
M u sta rd , 2 lb.  ------- 2 80
Soused, 1% l b .  - —  1 60
Soused, 2 lb. —— — 2 75

Mushrooms
B u tto n s . Is , p e r c an  1 40 
H ote ls, Is , p e r c an — 1 00

Plum s
C alifo rn ia , N o. 3 ------2 40

P ears In Syrup
M ichigan  _______— • 4 50
C a l i f o r n ia ------------------6 50

Peas
M a r r o w f a t____  1 60@1 90
E a rly  J u n e ____1 45@1 90
E a rly  J u n e  s ifd  1 75@2 40

Peaches
C alifo rn ia , N o. 2 Vi — 4 76
C alifo rn ia , N o. 1 ------- 2 40
M ichigan, N o. 2 ---------- 4 26
P ie , g a l lo n s ______—  12 00

Pineapple
G ra ted , No. 2 ------------- 4 00
Sliced N o. 2 E x t r a  — 4 75

Pum pkin
V an C am p, N o. 3 ------1 60
V an  C am p, N o. 10 —  4 60
L ake  Shore, N o. 3 ____1 35
V esper, N o. 1 0 ___ 3 90

Salmon
W a rre n ’s  1 lb. T a ll — 4 10 
W a r re n 's  % lb. F la t  2 60 
W a rre n 's  1 lb. F la t  — 4 25
R ed A l a s k a ___________3 90
M ed. R ed A l a s k a ___ 3 60
P in k  A l a s k a _ 2 25@2 40

Sardines
D om estic, ( * s _ 6 00@6 60
D om estic, % s — 7 00 @8 00 
D om estic, %8 — 7 0008  00
C alifo rn ia  S o u s e d ___ 2 00
C alifo rn ia  M u s t a r d _2 00
C alifo rn ia  T o m ato  — 2 00

Stove Sauerkraut
No. 1 ________________1 10 i la c k m u th , N o. 3 _____1 60
No. 2 ________________1 35 S ilver F leece, No. 3 1 60

Shoe
No. 1 ________________ 90
No. 2 ________________1 25
No. 3 ________________2 00

B U T T E R  C O LO R
D andelion , 25c s i z e _2 00
P erfec tio n , pe r d o z ._1 76

C A N D L E S
P araffine, 6 s _______  16
P araffine , 1 2 s ______  16%
W ick ing  ____________ 40

C A N N E D  GOODS  
Apples

3 lb. S ta n d a rd s   @2 26
No. 10 ____________ @7 00

Shrim ps
D u n b ar, I s  doz. _____ 2 10
D u n b ar, l% s  doz. _— 3 76

Straw berries
S ta n d a rd  No. 2 _________ 4 60
F an cy , No. 2 ___________ 6 6f

Tom atoes
No. 2 __________ 1 35@1 76
N o. 3 __________ 1 80 0 2  35
No. 1 0 __________ @7 00

C A T S U P
S n id e r 's  8 oz. _______2 20
S n id e r’s 16 oz. _______3 35
R oyal R ed, 10 oz. —_ 1 36
N edrow . 10% o z . __ 1 40
R oyal R ed, T i n s ___ 10 00

CH EESE
B rick  ___________________ 32
W isconsin  F l a t s ________30
L onghorn  _______________31
N ew  Y ork  _____________31
M ichigan F u ll C r e a m _30

C H E W IN G  GUM
A dam s B lack  J a c k ___70
A dam s B loodberry  ____ 70
A dam s C alif. F r u i t __70
A dam s C h ic le ts  _______ 80
A dam s Sen Sen _______70
A dam s Y u catan  _______ 70
A m erican  F lag  S p ru ce - 70
B eem an ’s P ep s in  _______80
B eech n u t _______________90
D oub lem in t _____________70
J u ic y  F r u i t  _____________70
S p e a rm in t, W r i g l e y s _70
Zeno ____________________ 65

C H O C O L A T E  
W alte r  B a k e r  & Co.

C a rac a s  _________________43
P rem iu m , (4s o r  % s _56

W alte r  M. L ow ney Co.
P rem iu m , (4s __________50
P rem iu m , % s __________50

C IG A R S
National Grocer Co. Brands  
E l R a jah , D ip lo m át

icas  ______________ 75 00
HI R a jah , E p icu re , 50 75 00
HI R ajah , A rk , 50_ 75 00
E l R a jah , E p icu re , 25 83 oO 
HI R a jah , L ongfel

low, 50 _________  95 00
O din, M onarch , 50_ 65 00
M ungo P k „  P e rfec to s  76 00 
M ungo P a rk , A frican  90 00 
M ungo P a rk , Gold

S ta n d , 5 0 _______ 100 00
M ungo P a rk , Gold

S ta n d , 2 5 _______ 105 00
M ungo P a rk , W onder 92 00 
D iscoun t on M ungo P a rk . 
L o ts  o f 500, $1 p e r 1,000 
L o ts  o f 1,000, $2 p e r 1,000 
L o ts  of 2,500, $3 p e r 1,000

W orden G rocer Co. B rands  
H a rv e s te r  L ine. 

R eco rd  B re ak e rs , 50s 76 00
D elnionieo, 60s ___  76 00
P a n a te lla , 50s _____  76 00
E p icu re , 50s ________112 50
F a v o r ita  E x tra ,  50s 97 50
P re s id e n ts , 50s _____115 00

R oyal L a n c e r  L ine
F a v o rita , 50s ______ 75 00
Im p eria le s , 5 0 s ____ -  95 00
M agniricos, 5 0 s _____112 60

L a  A zora  L ine 
W ash ing ton , 5os . . . .  75.00 
P a n a te lla  Foil, 60s . .  75 00
A r i s to c r a t s ______—— 76 00
P e rfec to  G ran d e , 60s 97 50
O pera , 60s —___ — 67 00
S anchez  & H a y a  C lear 
H a v a n a  C iga rs . M ade in 

T am p a , F lo rid a
D ip lom atic s, 6 0 s ------ 95 00
R osa , 2 0 s ____________115 00
B ishops, 50s .............  115 00
K eina  F in a , 50s T in s  115 00
Q ueens, 60s ...............  135 00
W o rd en 's  S pec ia l — 150.00 

lg n a c ia  H ay a
M ade in T am p a , F lo rida . 
E x t ra  F a n c y  C lear H a v a n a
D elicados, 5 0 s _____ 120 00
P rim e ro s , 6 0 s --------- 140 00

R o sen th a l B ros.
R. B. C ig a r (w rap p ed

in  tis su e )  50s ......... 60 00
L ew is Single B in d e r 68 00 

M an d la  C iga rs  
F ro m  P h ilip p in e  Is lan d s  
L ioba, 100s ...................  37 50

O th e r B ra n d s
B. L .. 50s __________ 66 0(
H em  m e te r C ham pions,

5 0 s _________________ 59.00
E l D ependo, 2 0 s ______37.50
C o u rt R oyal, 5 0 s _____61 00
C o u rt R oyal, 25 t in s  61 00
K n ick erb o ck er, 6 0 s_ 68 00
B oston  S tra ig h t,  60s 56 00 
T ra n s  M ichigan, 50s 58 00 
T em p la r, P e rfec to ,

50s ______________ 100 00
Iriq u o is , 50s _______  58 00

C L O T H E S L IN E
H em p, 60 f t. _________3 00
T w is ted  C otton , 50 f t .  3 26 
T w is ted  C otton , 60 f t .  3 90
B ra id ed , 50 f t . _____ 4 00
S ash  Cord ___________5 25

CO CO A
B ak e r’s  _________________53
B u n te , 15c size ________55
B u n te , % lb. __________50
B u n te , 1 lb. ____________48
C leveland _______________41
Colonial, % s ___________35
C olonial, %s ___________33
E pps ____________________42
H ersh ey s , ( 4 s ___________42
H ersh ey s , % s ___________40
H u y le r __________________36
Low ney, % s ____________48
Low ney, %s ____________47
Low ney, % s ____________47
Low ney, 5 lb. c a n s ___ 48
V an H o u ten , % s _____ 12
V an  H o u ten , ( 4 s ______ 18
V an  H o u ten , % s _____ 36
V an  H o u ten , I s  _______ 65
W a n -E ta  _______________36
W ebb ___________________33
W ilbur, % s _____________33
W ilbu r, (4 s _____________33

C O C O A N U T
%s, 5 lb. case- D unham  46
(4s, 5 lb. c a s e _______ 45
(4s & %s, 15 lb. case  45 
6 an d  12c pkg. in p a ils  4 75
B ulk , p a ils  _____________38
B ulk , b a rre ls  ___________35
48 2 oz. pkgs., p e r case  4 15 
48 4 oz. pkgs., p e r case  7 50

C O F F E E  R O A S T E D
Bulk

Rio ------------------------ 19020
S an to s  ___________  30035
M aracabo  _________  300  37
M exican  ______________  38
G u a tem ala  _____________38
J a v a  ____________________50
B ogota  ___________  38 0  41
P e a b e r ry  _______________33

Package Coffee 
N ew  Y ork  B asis  

A r b u c k le ___________  38 50
M cLaughlin ’s X X X X  

M cL aughlin ’s  X X X X  p a ck 
age  coffee is sold to  re ta i l 
e rs  only. M ail a ll o rd e rs  
d ire c t to  W . F . M cL augh  
lin  & Co.. C hicago.

Coffee E x tracts
N . Y „ p e r 1 0 0 ______ 10%
F r a n k ’s  250 p ack ag es  14 50 
H u m m el's  50 1 l b . ___  10

C O N D E N S E D  M IL K
E agle , 4 doz. _____ 12 85
L eader, 4 d o z . ______10 65

E V A P O R A T E D  M IL K  
C arn a tio n , T all, 4 doz. 7 45 
C a rn a tio n , B aby , 8 dz. 6 80
P e t.  T a ll ____________7 45
P e t, B aby  ___________5 10
V an  C am p, T a ll ___ 7 15
V an  C am p, B a b y ___ 5 00
D undee, T a ll, d o z ._7 15
D undee, B aby, 8 doz. 6 50
S ilver Cow, T a ll ___ 7 45
S ilver Cow, B a b y __ 5 10

M IL K  CO M PO U N D
H ebe, T a ll, 4 d o z .___ 5 80
H ebe, B aby, 8 d o z ._6 00
C aro lene, T a ll, 4 doz. 5 70

C O N F E C T IO N E R Y
S tick  C andy  P a ils

H oreh o u n d  __________ 35
S t a n d a r d _____________35

C ases
P u re  S u g a r, 600s — 5 25
B oston  S u g a r S tick . _ 39

Mixed Candy  
B roken  _

P a lls

C u t L oaf —  - _ 36
G rocers _ _ —  — _ 27
K in d e rg a rte n  ______ _ 37
L e a d e r _____________ . 36
P rem io  C ream s 49
R oyal ________ —  _ _ 33
X  L  O _ _ 29
F ren c h  C ream s ‘____ 3d

S p ec ia ltie s  P a lls
A uto  K isses  (b a sk e ts ) 36
B onnie  B u tte r  B ite s_36
B u tte r  C ream  C o r n _41
C aram el Bon B o n s _40
C aram el C ro q u e tte s_35
C ocoanu t W affles __ 38
Coffy T o f f y __________42
F u d g e , W a l n u t _____ 38
F u d g e , W a ln u t Choc. 39 
C ham pion  G um  D rops 30 
R asp b e rry  G um  D rops 30 
Iced O range  Je ll ie s  — 34
Ita lia n  B on B o n s ___ 34
AA L icorice  D rops

5 lb. box. ________ 2 16
M anch us ____________34
N u t B u tte r  P u f f s ___ 36

C hocolates P a lls
A sso rted  Choc. _____ 44
C ham pion  ___________40
H oneysuck le  C h i p s _54
K londike C hoco lates_47
N abobs ______________47
N ibble  S tick s , b o x _2 85
N u t W afe rs  ________47
O coro Choc. C aram els  45
P e a n u t C l u s t e r s ____ 54
Q u in te tte  ____________44
R eg in a  _______________39
V ic to ria  C a r a m e l s ___45

Gum D rops
C ham pion ____________30
R asp b e rry  ___________30
F av o rite  ______________32
S u p erio r ____________ 31
O range .Tellies _______34

L ozenges
A A P ep . L o z e n g e s_39
A A P in k  L ozenges 39 
A A Choc. L ozenges 39
M otto L ozenges ______41
M otto  H e a r t s _________41

H ard  Goods
Lem on D r o p s _________39
O. F . H orehound  D rps 39
A nise  S q u a re s  _____ 39
P e a n u t S q u a re s  ____ 40
R ock C andy  _________50

Pop Corn Goods 
C ra c k e r- Ja c k  P r ize  __ 7 40
C heckers P rize  _______7 40

Cough D rops
_  B oxes
P u tn a m  M enthol _____2 25
S m ith  B r o s . _______ 2.00

COOKING COM POUNDS 
M azola

P in ts , tin , 2 d o z . _____7 00
Q u a rt, tin , 1 doz. „  6 50
% Gal. tin s , 1 d o z .___12 25
Gal. tin s , % d o z . ____11 80
5 G al. tin s , ,% doz___ 15 30

COUPON BOOKS
50 Econom ic g r a d e _2 50
100 E conom ic g ra d e  4 50
500 E conom ic g rad e  20 00 
1,000 E conom ic g ra d e  37 50 

W here  1,000 books a re  
o rde red  a t  a  tim e, sp ec ia l
ly p r in ted  fro n t cover is 
fu rn ish ed  w ith o u t ch arg e .

C R E A M  O F T A R T A R
6 lb. boxes __________ 75
3 lb. boxes __________ 76

D R IE D  F R U IT S  
Apples

E v a p ’ed, Choice, b l k _17

Apricots
E v ap o ra ted , C h o i c e __ 36
E v a p o ra te d , F a n c y ___ 45

Citron
10 lb. box _____________50

C urrants
P a ck ag es , 15 oz. _______22
B oxes, B ulk , p e r l b . _22

Peaches
E v ap . Choice, U npeeled  24 
E v ap . F an cy , U npeeled  26 
E vap . F a n cy , P e e l e d _28

Peel •
L em on, A m erican  ___  35
O range, A m e r i c a n ___  36

R aisin s
Choice S ’ded  1 lb. pkg . 24 
F a n c y  S ’ded, 1 lb. pkg . 25 
T hom pson  Seedless,

1 lb. pkg . ___________26
T hom pson  Seedless, 

bu lk  __________________24

C alifo rn ia  P ru n es
80-90 25 lb. b o x e s ___ @15
70-80 25 lb. b o x e s ___ @16
60-70 25 lb. b o x e s ___ @17
50-60 25 lb. b o x e s ___ @20
40-50 25 lb. b o x e s ___ @24
30-40 25 lb. boxes — 0 2 8

FA R IN A C EO U S GOODS 
B eans

Med. H an d  P ic k e d ___ 8%
C alifo rn ia  L i m a s ___ 16%
B row n, H o l l a n d _ ------ 6%

F a rin a
25 1 lb. p a c k a g e s ___ 2 80
B ulk , p e r 100 l b s . ___

H om iny
P ea rl, 100 lb. s ac k  _ 5 60

M acaroni
D om estic, 10 lb. box— 1 10 
D om estic, b ro k en  bbls. 8% 
S k in n e r’s 24s, case  1 37%
G olden Age, 2 d o z ._1 90
F o u ld 's , 2 doz. _____ 1 90

P ea rl B arley
C h es te r ______________7 00

P eas
Sco tch , lb. ____________ 7
S plit, l b . ________________9

Sago
E a s t  In d ia  ____________ 11

T apioca
P e a rl, 100 lb. s a c k s _____11
M inute , 8 oz., 3 doz. 4 05
D rom edary  In s ta n t,  3 

doz., p e r  c a s e _____ 2 70

F IS H IN G  T A C K L E  
Cotton L ines

No. 2, 15 f e e t _________ 1 45
No. 3, 15 f e e t _________ 1 70
No. 4, 15 f e e t _________ 1 85
No. 5, 15 f e e t _________ 2 15
No. 6. 15 f e e t _________ 2 45

Linen L ines
Sm all, p e r 100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arg e , p e r  100 y a rd s  9 00

Floats
No. 1%, p e r g ro ss  __ 1 50
No. 2, p e r g r o s s ___ 1 75
No. 2%, p e r  g ro ss  _  2 2o

Hooks— K irby
Size 1-12, p e r 1,000 __ 84
Size 1-0, p e r 1,000 _ 96
Size 2-0, p e r 1,000 „  1 15
Size, 3-0, p e r  1,000 __ l 32
Size 4-0, p e r 1,000 1 65
Size 5-0, p e r 1,000 _1 95

Sinkers
No. 1, p e r g r o s s ___  66
No. 2, p e r  g r o s s ___  72
No. 3, p e r g r o s s ___  85
No. 4. p e r g r o s s ___ 1 10
No. 5, p e r  g r o s s ___ 1 45
No. 6. p e r g r o s s ____1 85
No. 7, p e r g r o s s ___ 2 30
No. 8, p e r  g r o s s _____ 3 35
No. 9, p e r  g r o s s ___ 4 65

F L A V O R IN G  E X T R A C T S  
Jennings

P u re  Food V an ila  
T e rp en e less  

P u re  Food Lem on
„ P e r  Doz.
7 D ram  17 C e n t ____ 1 4Q
1(4 O unce 25 C e n t_2 00
l  O unce, 37 C e n t ___ 3 00
2(4 o u n c e  40 C e n t__ 3 20
2% O unce, 45 C en t „  3 40 
4 O unce, 65 C e n t ___ 5 50
8 O unce $ 1 .0 0 _______ 9 00
7 D ram , 17 A sso rted_1 40
1(4 O unce, 25 A sso rted  2 00

Van D uzer
\  an illa , L em on, A lm ond. 
S traw b e rry , R asp b e rry , 
P ineapp le , P each , Coffee, 
P e p p e rm in t & W in te rg reen
1 ounce in c a r t o n s _$ 2.00
2 ounce in c a r t o n s _3.50
4 ounce in c a r to n s  __ 6.75
8 o u n c e ---------------   13.20
P in ts  ________________ 20.40
Q u a rts  _______ 1______ 51.00
G allons, each  ________16.00

F L O U R  A N D  F E E D
L ily  W h ite , % P a p e r

sac k  --------------------- 13 90
G rah am  25 lb. p e r cw t 5 80 
G olden G ra n u la te d  M eal,

25 lbs., p e r c w t . __ 5 60
R ow ena  P a n c ak e  C om 

pound , 5 lb. sac k  __ 7 20 
R ow ena  B u ck w h ea t 

C om pound, 5 lb. sk . 7 70

W atso n  H ig g in s  M illing 
Co.

N ew  P e rfec tio n , %s 13 60 

Meal
G r. G ra in  M . Co.

B olted  ________________5 40
Golden G r a n u l a t e d _5 50

W heat
No. 1 R ed  ____________2 65
No. 1 W h ite  _________2 63

Oats
M ichigan  C a r l o t s ___  90
L ess  th a n  a r l o t s _____ 1 00

Corn
C arlo ts  -----------------------1 60
L ess  th a n  C a r lo t s _____ 1 75

H ay
C arlo ts  _____________ 34 00
L ess  th a n  C a r l o t s _ 36 00

Pm «
S tre e t  C a r  F e e d __  75 00
N o. 1 C orn  & O a t F d  75 00
C rack ed  C orn  _____  75 00
C oarse  C orn  M e a l_ 75 00

F R U IT  JA R S  
M ason, p ts ., p e r g ro ss  8 60 
M ason, q ts .,  p e r g ro  9 75 
M ason, % gal., g ro  13 85 
M ason, can  tops, g ro  2 85 
Idea l G lass  T op, p ts . 10 00 
Idea l G lass T op, q q ts . 11 50 
Idea l G lass  Top, % 

gallon  ------------------ 14 25

G E L A T IN E
C ox’s  1 doz. l a r g e _1 46
Cox’s  1 doz. s m a l l_ 90
K n o x 's  S p ark lin g , doz. 2 25 
K n o x ’s  A cidu ’d  doz. 2 25
M inute . 3 doz. _______4 95
N elson’s ________—____1 60
O xford  _______________ 76
P ly m o u th  R ock, P h o s . 1 66 
P ly m o u th  R ock. P la in  1 36 
W au k esh a  ___________ 1 60

ft
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H ID E S  A N D  P E L T S
H id e s

G reen, No. 1 -------14
13G reen, No. 2

C ured N o. 1 16C ured No. 2 15C alfsk in, g reen . Nf>. 12 2
C alfsk in, green. N<>. 2 201/0
C alfsk in, cu red . Nc). 1 24
C alfsk in. cured , N<
H orse N o. 1 _ 6 50
H orse No. 2 __ 5 50

Pelts
Old \ \ ool _— 50@ 1 00
Lam bs 50@1 00
S h e a r l i n g s ___ 50@1 00

Tallow
P rim e  -------------------  @ ^
N o. 1 ------------------- @ 6
No. 2 ----------------------  @ 5

Wool
U nw ashed , m edium  tit 20
U nw ashed, re je c ts_ tit ir,
F in e  ------------------------ @25
M ark e t dull an d  neglected .

H O N E Y
A irline, No. 1 0 _______4 00
A irline, No. 15 ______ 6 00
A irline, No. 25 ______ 9 00

H O R S E  R A D ISH  
P e r doz. ____________  1 00

J E L L Y
P u re , p e r pail, 30 lb. 6 25

J E L L Y  G L A S S E S  
8 oz., p e r doz. _______ 44

P E T R O L E U M  P R O D U C T S  
Iro n  B a rre ls

P e rfec tio n  ____________19.7
R ed C row n G asoline 28.1 
G as M achine G asoline 43.3 
V. M. & P . N a p h th a  29.7 
C apito l C ylinder, Iron

Bbls. ------------------------ 53.8
At hi n ic R ed E ngine,

Iron  B bls. ___________36.8
W inti 1 B lack , Iron

Bbls. ________________20.3
P olarine, Iron  B b ls—  58.8

F I C K L E S
Medium

B arre l, 1,200 co u n t 16 00
H alf bbls., 600 c o u n t 9 00
5 gallon k e g s _____  4 00

Sm all
B arre ls  _____________ 20 00
H alf b a rre ls  _________11 00
5 gallon  kegs ______  3 80

Gherkins
B arre ls  -------------------  28 00
H alf b a rre ls  _________15 00
5 gallon  k e g s ______  5 00

Sweet Sm all
B arre ls  ______________30 00
5 gallon  k e g s ______  6 50
H a lf b a rre ls  _________16 00

P IP E S
Cob, 3 doz. in b o x _1 25

P L A Y IN G  C A R D S
No. 90 S te a m b o a t___ 2 25
No. 808, B ic y c l e ______ 4 00
P ic k e tt  _______________3 00

M A P L E IN E
1 oz. bo ttle s , p e r doz. 1 75
2 oz. b o ttle s , per doz. 3 00 
4 oz. bo ttle s , p e r doz. ,5 50 
8 oz. bo ttles , p e r doz. 10 50
P in ts , p e r d o z ._____ 18 00
Q u a rts , p e r d o z . ___  33 00
% G allons, p e r doz. 5 25 
G allons, p e r d o z .___ 10 00

P O T A S H
B ab b itt 's , 2 doz. ____ 2 75

P R O V IS IO N S  
Barreled Pork  

C lear Back __ 48 00@49 00 
S h o rt C u t C lear 40 00@41 00

C lear F a m i ly _______  48 00

M IN C E  M E A T
N one Such, 3 doz.

case  f o r ----------------- 5 60
Q uaker, 3 doz. case

for -------------------------  4 75

M O LA S S E S  
New Orleans

F a n c y  O pen K e t t l e ___ 95
Choice __________________85
Good ____________________65
S tock  ___________________ 28

H alf b a rre ls  5c e x tra

Dry Sa lt Meats 
S P B ellies __ 32 00@34 00

Lard
P ure  in tie rce s  21%@22 
C om pound L a rd  18%@19
so 11». t u b s ___ ad v an ce  %
69 lb. t u b s ___ ad v an ce  %
50 lb. t u b s ___ advance  %
20 lb. p a i l s ___ ad v an ce  %
10 lb. p a i l s ___ ad v an ce  %
¡> lb. p a i l s ___ ad v an ce  1
3 lb. p a i l s __ad v an ce  1

N U T S  Whole Smoked Meats
A lm onds, T e rrag o n a  35 
B razils, la rg e  w ashed  26
F an cy  M ixed _______
F ilb e r ts , B a r c e lo n a _32
P e a n u ts , V irg in ia  ra w  16 
P e a n u ts , V irg in ia ,

r o a s t e d ______________18
P e a n u ts , S pan ish  ____25
W aln u ts , C a l i f o r n ia_39
W aln u ts , F ren c h  ___

H am s, 14-16 lb. 38 @40 
H am s, 16-18 lb. 37 @39
H am s, 18-20 lb. 36 @38 
H am , d ried  beef

s e t s ___________41 @42
C alifo rn ia  H am s 24 @25
Picnic  Boiled

H a m s _________35 @40
Boiled H a m s _60 @62
M inced H a m s _18 @20
B acon ---------------35 @52

Shelled
A lm onds ____________65
P e a n u ts , S pan ish ,

10 lb. b o x _______ 2 75
P e a n u ts , S pan ish ,

100 lb. bbl. _______25
P e a n u ts , S pan ish ,

200 lb. bbl. _______24%
P ecan s  _______________95
W aln u ts  ____________So

Sausages
B ologna ______________18
L iver _________________12
F ra n k fo rt _____________19
P ork  _____________ 14@15
V eal --------------------------- 11
T o n g u e ________________11
1 Icadcheese ___________14

O L IV E S
B ulk , 2 ga l. kegs, each  4 50 
B ulk , 5 ga l. kegs each  10 50
S tuffed , 4 o z . _________1 80
S tuffed , 15 o z . _________4 50
P it te d  (n o t s tu ffed)

14 oz. _____________ 3 00
M anzan illa , 8 o z . ___ 1 45
L unch , 10 o z . _________2 00
Lunch, 16 oz. ________3 25
Q ueen, M am m oth, 19

oz. __________________5 50
Q ueen, M am m oth , 28

oz. __________________6 75
Olive Chow, 2 doz. cs. 

per doz. ____________2 50

P E A N U T  B U T T E R

Bel-Car-M o Brand
8 oz.. 2 doz. in c a s e _
?t 1 lb. pails  _______
12 2 lb. pa ils  _______
5 lb. pails. 6 in c ra te
10 lb. pails _________
15 lb. pails _________
25 lb. pa ils  _________
50 lb. tin s  __________
100 lb. d rum *  __

Beef
B o n e le s s ____  30 00@35 00
Rum p, n e w _ 40 00@42 00

P ig 's  F ee t
% bbls. _________  1 90
% bbls., 35 l b s . ___  3 15
% bbls. _____________10 00
1 bbl. ________________16 00

C anned M eats 
R ed C row n B ran d

C orned B eef, 24 I s _3 90
R o as t B eef, 24 I s ___ 3 90
V eal Loaf, 48 % s, 5%

oz. _________________1 65
V eal Loaf, 24%s, 7 oz. 2 60 
V ienna S ty le  S au sag e ,

48%s ________________1 40
V irg in ies, 24 I s _____ 3 35
P o tted  M eat, 48%s __ 62% 
P o tted  M eat, 48 % s 90 
H a m b u rg e r  S teak  a n d

O nions, 48 % s _____1 75
C orned B eef H ash ,

48 % s _______________1 75
Cooked L u n ch  T ongue,

48 % s ---------------------- 4 00
Cooked Ox T ongues,

12 2 s ______________ 22 50
Chili Con C arn e , 48 I s  1 40 
P o rk  a n d  B eans, 24 2s 1 50 
S liced B acon , m edium  4 00
Sliced B acon, la rg e_6 25
Sliced B eef. 2% oz__2 20
Sliced B eef, 5 o z . ___ 4 00

M ince M eat
C ondensed No. 1 c a r . 1 80 
C ondensed B ak e rs  b rick  30 
M oist in  g la ss  _______6 50

T r ip e
K its , 15 l b s . __________ 90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s . _____ 3 00

Casings
H ogs, p e r lb. _____  @65
B eef, ro u n d  s e t ___ 19@20
B eef, m iddles, s e t— 50@60 
Sheep, a  sk. in 1 75@2 00 

Uncolored Oleomargarine
Solid D a iry  _____  28@29
C o u n try  R o l l s _____ 30@31

S N U F F
Sw edish  R apee 10c 8 fo r 64 
Sw edish  R apee, 1 lb. g ls  85 
N orkoping , 10c 8 fo r __ 64 
N orkoping , 1 lb. g la ss  __ 85 
C openhagen , 10c, 8 for 64 
C openhagen , 1 lb. g la ss  85

SO A P
J a m e s  S. K irk  & C om pany- 
A m erican  F am ily , 100 7 85
J a p  Rose, 50 c a k e s _4 85
K irk ’s  W h ite  F lak e  __ 7 00

R IC E
F a n c y  H ead  __________
B lue R ose _______ _ I 15 50

R O L L E D  O A T S
M onarch , bbls. ______11 50
Rolled A vena, bbls. 13 00 
S teel C ut, 100 lb. sk s. 6 50 
M onarch , 90 lb. sac k s  6 40
Q uaker, 18 R e g u l a r_2 70
Q u ak er , 20 F am ily  __ 6 85

S A L A D  D R E S S IN G  
C olum bia, % p in ts  __ 2 25
C olum bia, 1 p i n t ___ 4 00
D urkee  s  la rge , 1 doz. 5 80 
D u rk e e ’s m ed., 2 doz. 6 75 
D u rk ee ’s  P icn ic , 2 dz. 3 00 
S n id e r 's  la rge , 1 doz. 2 40 
S n id e r’s sm all, 2 doz. 1 45

S A L E R A T U S  
P ack ed  60 lbs. in box

A rm  an d  H am m er __ 3 55 
W y an d o tte , 100 % s __ 3 00

S A L  SODA
G ran u la ted , bbls. 2 15 
G ran u la ted , 100 lbs cs 2 25 
G ran u la ted , 36 2% lb. 

p ack ag es  __________2 60

S A L T
Solar Rock

56 lb. sack s  _________ 75

Common
G ran u la ted . Fine .... :¡ <)0 
M edium , F ine ______  3 10

Mortons

Salt

P e r case , 24 2 l b s . _2 40
Five case  lo ts  _____ 2 30

S A L T  F IS H  
Cod

L a u tz  B ros. & Co.
A cm e, 100 c a k e s ___ 6 75
B ig  M aste r, 100 b locks 8 00
C lim ax, 10ÖS________ Ü 00
C lim ax. 1 2 0 s __________5 25
Q ueen W hite , 80 cak es  6 00 
O ak L eaf. 100 cak es  6 75 
Q ueen A nne, 100 cak es  6 75 
L a u tz  N a p h th a , 100s 8 00

S w ift & C om pany
C lassic , 100 b a rs  10 oz. 7 25 
S w if t 's  P rid e , 100 9 oz 5 75
Q uick  N a p h th a  ______ 7 50
W h ite  L au n d ry , 100

8% oz. _____________6 75
W ool, 24 b a rs , 6 oz. 1 95 
W ool, 100 bars , 6 oz. S 00
W ool, 100 b a rs , 10 oz. 13 00 
P e e rle ss  H a rd  W ate r ,

50s ------------------------- 4 10
P e e rle ss  H a rd  W ate r ,

100s ________________8 00

T rad esm an  C om pany 
B lack  H aw k , one box 4 50 
B lack  H aw k , live bxs 4 25 
B lack  H aw k , ten  bxs 4 00 

Box co n ta in s  72 cakes. I t  
is  a  m ost re m ark ab le  d ir t  
an d  g rea se  rem over, w ith 
o u t In ju ry  to  the  sk in .

Scouring Powders
Sapollo, g ro ss  l o t s _11 00
Sapolio , h a lf  g ro . lo ts  5 50 
Sapolio, single boxes 2 75
Sapolio, h an d  _________3 00
Q ueen A nne. 60 can s  3 60 
Snow  M aid, 60 c a n s _3 60

W ashing Powders
Snow  Boy, 100 5 c ___ 4 00
Snow  Boy, 60 14 oz. 4 20 
Snow  Boy, 24 pkgs. 6 00 
Snow Boy, 20 pkgs. 7 00

Soap Powders 
Jo h n so n ’s F ine , 48 2 5 75
Jo h n so n 's  XXX 100 __ 5 75
I.au tz  N ap h th a , 6 0 s _3 60
Nine O’c lock  _______  4 25
*'ak L eaf. 100 pkgs. 6 50 
Old D utch C leanser I 50 
Q ueen A nne, 60 pkgs. 3 60 
R ub-N o-M ore  ______  5 50

C L E A N S E R S .

■ITCHEN 
LENZER

M iddles _____________  28
T a b le ts , 1 lb. _______  3 20
T ab le ts , % lb. ..................1 75
W ood boxes ________  19

Holland Herring
S tan d a rd s , b b l s . ___ 19 50
T . M., b b l s . ________  22 50
S tan d a rd s , k e g s ____  1 20
Y. M., k e g s ________  1 50

Herring
K K K  K , N o rw ay  __ 20 00
8 lb. pails  _________  1 40
C u t L unch _________  1 25
Scaled, p e r box ____  21
B oned, 10 lb. b o x e s _24

T ro u t
No. 1. 100 l b s . ________ 12
No. 1, 40 lbs. _______
N o. 1. 10 lbs. _______
No. 1, 3 lbs. _______

Mackerel
M ess, 100 lbs...............  25 00
M ess, 50 lbs. ________13 25
M ess, 10 l b s . _______  2 95
M ess, 8 lbs. _______  2 30
No. 1. 100 l b s . _____  24 00
No. 1. 50 lb s ................... 12 75
No. 1, 10 l b s . ______  2 80

Lake  Herring  
% bbl., 100 l b s . ______7 50

S E E D S
A nise _______________ 45
C anary , S m yrna  ___  12
C ardom on. M alabar 1 20
C elery ______________ 65
H em p, R ussian  ___  10
M ixed B ird  ___________13%
M u sta rd , yellow  _____ 23
P o p p y _____ __________65
R ape _______________  15

S H O E  B LA C K IN G *  
H an d y  Box, la rg e  3 dz. 3 50
H andy  Box, s m a l l__ 1 25
B ixby 's  R oyal Polish 1 25 
M iller's  C row n Polish  90

80 can  cases. $4.40 p e r  case

SODA
Bi C arb , K egs _______ 4

SP IC E S 
W hole Spices

A llspice, J a m a i c a ___ @18
Cloves, Z an z ib a r _____@60
C assia , C an ton  _______@30
C assia , 5c pkg., doz. @40
G inger, A frican  ______@15
G inger, Cochin _______@20
M ace, P e n a n g  _______@75
M ixed, No. 1 _________@17
M ixed, No. 2 _________@16
M ixed, 5c pkgs., doz. @45
N utm egs, 7 0 - 8 _______ @50
N utm egs, 105-110 ____@45
P epper, B la c k _________@30
P epper, W hite  _______@40
P epper, C a y e n n e ____ @22
P a p rik a . H u n g a rian  

P u re  G round In Bulk
Allspice, J a m a i a c a __ @18
Cloves, Z an z ib a r _____@65
C assia, C an ton  ______@40
G inger, A f r i c a n _____ @28
M u sta rd  ______________@38
M ace, P e n a n g _________@85
N u tm eg s --------------------- @36
P epper, B lack  _______@34
P epper, W h ite  ________@52
P ap p e r, C a y e n n e ___ @29
P a p rik a , H u n g a r ia n .-  @60

Seasoning
Chili Pow der, 1 5 c ___ 1 35
C elery Sa lt, 3 o z . ___  95
Sage, 2 oz. ________  90
Onion S a lt _________ l 35
G arlic  _______________ 1 35
P o n e lty , 3% o z . ___ I I  2 25
K itch en  B o u q u e t___ 2 60
L au re l L eaves  _____  20
M arjo ram , 1 o z . _____  90
S avory , 1 oz. _______  90
T hym e, 1 oz. _______  90
T um eric , 2% oz. ___  90

S T A R C H
Corn

K ingsford , 40 l b s . ___ 11%
M uzzy, 48 1 lb. pkgs. 9%
Pow dered , b a r r e l s ___  7%
Argo, 48 1 lb. p k g s ._4 15

K in gsfo rd
S ilver Gloss, 40 1 lb. __ 11% 

Gloss
Argo. 48 1 lb. p k g s—  4 15 
Argo, 12 3 lb. pkgs. __ 3 04 
Argo, 8 5 11». pkgs. ___ 3 40 
S ilver Gloss, 16 3 lbs. 11% 
S ilver Gloss, 12 6 lbs. 11%

Muzzy
48 1 lb. p a c k a g e s ___9%
16 3 lb. p a c k a g e s ___9%
12 6 lb. p a c k a g e s ___9%
50 lb. boxes ____________ 7%

S Y R U P S
Corn

B arre ls  ________________75
H alf B arre ls  _________ ¿1
Blue K aro, No. 1%,

2 doz. ______________3 40
Blue K aro , No. 2 2 dz. 4 05
Blue K aro , No. 2%, 2

doz. ------------------------- 4 95
Blue K aro , No. 5 1 dz. 4 90
Blue K aro . No. 10,

% doz. ------------------- 4 65
R ed K aro , No. 1%, 2

doz. _________________3 65
Red K aro , N o. 2, 2 dzl 4 60
Red K aro , No. 2%, 2

doz. _________________5 25
Red K aro, No. 5, 2 dz. 5 10
Red K aro , No. 10, % 

doz. '----------------------- 4 85

Pure Cane
F a ir  _____________
Good _____________
Choice ___________

T A B L E  S A U C E S
L* a  & P e rr in , l a r g e _5 75
L ea  & P e rr in , s m a l l_3 25
P ep p e r ----------------------  1 25
Royal M int _________  1 50
T o b a s c o _______________3 00
E n g lan d 's  I ’ride  _____ 1 25
A -l, la rge  ____________5 00
A -l, sm all ____________2 90
C ap ers  ________________1 80

T E A
Japan

M edium  _____________40@42
Choice ______________49@52
F a n c y _______________60@61
B ac k e d -F ire d  M cd’m 
B as k e t-F ire d  Choice 
B ask e t-F ire d  F an cy
No. 1 N i b b s __________@55
S iftings , b u l k _________@21
S iftings , 1 lb. p k g s .„  @23

Gunpowder
M oyune, M edium  __ 35@40 
M oyune, C h o ic e ___ 40@45

Young Hyson
Choice ______________35@40
F a n c y ---------------------- 50@60

Oolong
F o rm o sa , M e d iu m _40@45
F orm osa , C h o i c e  45@50
F o rm o sa , F a n c y  55@75

English Breakfast
Congou, M e d iu m _40@45
Congou, C h o ic e ___45@50
Congou. F a n c y ___50@60
Congou, E x . F a n c y  60@80

Ceylon
Pekoe, M e d iu m ___ 40@45
D r. P ekoe, C hoice_45@48
Flow ery  O. P . F an cy  55@60

T W IN E
C otton , 3 ply c o n e __ 75
C otton , 3 ply b a l l s ___75
H em p, 6 ply __________25

V IN E G A R
C ider, B en ton  H a rb o r_40
W hite  W ine, 40 g ra in  20
W h ite  W ine, 80 g ra in  27
W h ite  W ine. 100 g ra in  29

O akland  V in eg ar & Pickle
C o.’s  B ran d s.

O akland  A pple C i d e r_45
B lue R ibbon Corn ___ 28
O akland  W h ite  P ick lin g  20 

P ack ag es  no charge.

Wl CKING
No. 0 , per g ro ss  ___ 70
No. 1, p er g ro ss  ----- 80
No. 2 p er g r o s s ___ : 1 20
No. 2, per g ro ss  ___ ! l 90

W O O D E N W A R E
Baskets

B ushels, w ide band,
w ire h and les  ______2 20

B ushels, w ide band,
wood h a n d le s _____ 2 60

M arket, drop  hand le  1 00 
M arket, single han d le  1 10
M arket, e x t r a _________1 60
Splin t, la rge  ________ 8 95
S plin t, m edium  ______8 75
Splin t, sm all ________ 8 00

Butter P lates 
E ceanaba  M an u fac tu rin g  

Co.
S ta n d a rd  W ire  E nd

No. 8-50 e x tra  sm  c a r t  1 36 
N o. 8-50 sm all c a r to n  1 48 
No. 8-50 m d ’m c a r to n  1 58 
No. 8-50 la rge  ca r to n  1 84 
No. 8-50 e x tra  Ig c a r t  2 30 
No. 4-50 ju m b o  ca r to n  1 59 
No. 100, M a m m o th _1 50

Churns
B arre l, 5 ga l., each  __ 2 40 
B arre l, 10 gal. each  — 2 55
S tone, 3 gal. _______  39
Stone, 6 gal. _______  78

Clothes P ins
E sc an a b a  M an u fac tu rin g

c 0.
No. 61)-24, W rap p ed  __ 5 40
No. 31) 24, W rapped  „  2 75
No. 21¡-60, W rapped  — 5 40

Egg Cases
No. 1, S ta r  (J a r r i e r _6 00
No. 2, S ta r  Ca r r i e r _12 00
No. 1, S ta r  E3gg T ray s  8 00
No. 2, S ta r  E3gg T ra y  16 00

Faucets
Cork lined, 3 in. ______ 70
C ork lined , 9 in. ______ 90
C ork lined. 10 in. _____ 90

Mop Sticks
T ro ja n  sp rin g  ______  3 25
E clipse p a te n t sp rin g  3 25
No. 1 com m on _____  3 25
No. 2. p a t. b ru sh  hold 3 25
ideal. No. 7 .............   3 25
20oz co tton  m op h ead s  4 80 
12oz co tton  m op heads  2 85

Pails
10 <|t. G a lv a n iz e d ___ 5 25
12 <|t. G a lv a n iz e d ___ 6 00
i t  c t .  G a lv a n iz e d ___7 00
F ib re  ----------------------- 9 75

Toothpicks
E scan ab a  M an u fac tu rin g  

Co.
No. 48, Em co ______  1 85
No. 100, Em co _______3 75
No. 50-2500 Ernco ___ 3 75 
No. 100-2500 Kmco — 7 00

T  raps
M ouse, wood. 4 h o l e s ____ 60
M ouse, wood, 6 h o l e s ____ 70
M ouse, tin , 5 h o l e s ____ 65
R at. w o o d _____________1 00
R at, sp rin g  ___________1 00
M ouse, sp rin g  ______  30

T ubs
No. 1 F ib re  ________  42 00
No. 2 F ib re  ________  38 00
No. 3 F ib re  ________  33 00
L arge  G a lv a n i z e d __ 17 00
M edium  G alvan ized  15 00 
Sm all G a lv a n iz e d __ 14 00

W ashboards
B an n e r Globe _____  8 00
B rass , S ingle ______  9 50
G lass, S ingle _______  8 50
Single P e e r l e s s _____ 9 00
D ouble P e e r l e s s __  11 00
N o rth e rn  Q ueen ___  9 00
U niversal _________  10 00
O ur B es t _________  10 00

W indow Cleaners
12 in. ________________1 65
14 in. _________________1 85
16 in. _________________2 30

Wood Bowls
13 in. B u tte r  ________ 3 00
15 in. B u tte r  ________ 7 00
17 in. B u t t e r _______ 11 00
19 in. B u tte r  _______ 12 00

W R A P P IN G  P A P E R
E'ibre, M anila, w h ite 9
No. 1 F ib re  __ 10
Fibre. M anila, w h ite 10%
Bilichi ■rs M an il:a _ 12%
K ra f t 16

Y E A S T  C A K E
M agic, 3 doz. _________2 70
S un ligh t, 3 d o z . ______2 70
S u n ligh t, 1% d o z . __ 1 35
Y east Foam , 3 d o z ._2 70
Y east F oam , 1% doz. 1 35

Y E A S T — C O M P R E S S E D  
F le ischm an , p e r d o z ._28
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WOMANS WORLD

P erm it N oth ing  T o Come B etw een 
P a re n t and Child.

W ritte n  fo r th e  T rad esm an .
W here does a m an ge t the idea th a t 

it is beneath his dignity  to have any
th ing  intim ate to  do w ith his ow n 
children? I have lately seen several 
la thers in conditions displaying their 
re la tions w ith their ow n families, and 
have been m uch struck by the uni
form ity  w ith which they  seemed to 
regard  them selves as com pletely de
tached from  the affairs of their own 
sons and daughters. I saw one man 
sit alone in an autom obile in fron t of 
a do c to r’s offie for m ore than  an hour 
while his ten-year-o ld  son w ent 
th rough  a try ing  physical exam ination 
inside. T he boy would have been em 
barrassed  by his fa th e r’s presence, and 
the fa ther would have been nervous 
or bored or som ething, you say?

Yes, indeed. T h a t’s the point. They 
would! But why?

I m et a fifteen-year-old girl who 
to ld  me she was ra th e r afraid  of her 
fa ther and couldn’t under any c ir
cum stances b ring  herself to  tell him  
any th ing  of an intim ate or confidential 
kind.

“W hy don’t you try  it?” I said.
" I  did once,” the g irl replied, “and 

father was very ste rn  w ith me and 
said all such m atte rs  were th ings to 
be talked about w ith m y m other. You 
bet I haven’t bo thered  him  since w ith 
any of m y affairs.”

"H elen is a ra th e r strange, shy 
g irl,” her father told me later. “ She 
never talks to me about any th ing  
th at am ounts to  anything. Yes, I 
th ink  maybe she is a little  afraid of 
me; but I don’t see why she should 
be— I never have punished her. I 
alw ays left all th a t so rt of th ing  to 
her m other.”

I suppose all th is m ay be an in
heritance from  some prim itive tim e 
w hen the fa th e r’s re la tion  with the 
m other was even m ore tem porary  
than  th at of birds a t nesting  time. 
W hen even before his child was born  
he deserted  the wom an, leaving her 
to find a hole in the rocks w here her 
baby m ight be born and from  which 
she m ight m ake her prim itive excur
sions and experim ents in ag ricu ltu re  
and o ther form s of th rift, while the 
lord and m aster, p ro c rea to r and de
serter fared forth  upon his own af
fairs or m ade him self the excuse th at 
if he b rough t in the  fam ily’s food 
from  the hunt it was no m ore than  
fair th a t the wom an should bring  up 
the children.

Y ou don’t have to go back to  any 
prim itive tim e o r sta te  to  ge t open 
expression of th is view. I go t it, in 
so m any words, the  o th er day, on a 
hotel plaza, from  a very successful 
business man, fa ther of tw o fine sons 
and tw o beautiful daughters.

“ I am  a very busy m an,” he said.
"I have all I can do to  conduct m y 

business so as to  provide m y family 
not on ly  w ith necessities but w ith 
luxuries dem anded by their position. 
My wife w ith  g rea t pains selects the 
governesses, teachers and so on who 
have the closer care of the children. 
I cannot take on th a t additional re 
sponsibility. Besides, I confess I do 
no t understand  children—the u tte r 
triv ia lity  of th e ir affairs and their 
m ental operations bore me. I am  not 
at m y ease even w ith m y ow n chil
d ren .”

" \ \  ell, there  you have it, p re tty  
s tra ig h t and frank. I tried  p re tty  
hard  to  m ake th a t m an see the op
portun ity , the privilege, the pleasure 
he was th row ing  away, but it was no 
use.

" \ \  hen my children  grow  up there  
will be tim e for me to  m ake friends 
with them .”

I know, of course, th a t th is m an is 
exceptional. E xceptionally  honest 
anyw ay. But he rep resen ts a type of 
a ttitude w hich is all too com m on. I 
am no t sure th at the children lost 
much in the absence of close associa
tion w ith th a t particu lar m an; but I 
know th a t m an lost m uch in the ab 
sence of association w ith them !

In  m arked co n tra st w ith th is m an 
was ano th er whom  I saw  com ing in 
from  a fishing expedition  w ith his son 
and daugh ter—a boy of about seven
teen and a girl of perhaps fifteen. 
T hose th ree  and their m o ther—though 
her participation  was som ew hat han
dicapped b}r frail h ealth—w ere the 
closest friends and com panions in all 
the activities of the life a t th a t place

w here we m et.
“D ad’s the best friend I have,” the  

girl said to  me. “T h ere ’s no th in g  I 
w ouldn’t talk  over w ith him —n o th 
ing.”

“F a th er?— Oh, he’s a b e tte r pal than  
any of the  fellows,” the  boy declared 
in answ er to  a question of mine. “ I ’d 
ra th e r go fishing with him  than  any
body else.”

And the fa ther said:
“M other is all right, b u t she can’t 

have m y share of m y children’s friend
ship. W e’ve all been pals from  the 
beginning. I m ade it m y business and 
pleasure to keep close to m y wife in 
the b ring ing  up of the children, even 
from  babyhood. My office keeps me 
a good deal of a p risoner and I  have 
to give a good deal of tim e to  golf for 
the exercise, but I don’t let any th ing  
come really  betw een m yself and m y 
children .” P rudence Bradish.

(C opyrigh ted  1920.)

Bottom Facts From Booming Boyne
r, City.
Boyne City, Aug. 3— C. G reenm an 

is refitting  the Selkirk building, fo r
m erly occupied by F. D. Thom pson, 
for a b illiard room  and cigar store, 
having rem oved from  the K rolic build
ing  on L ake street. M r. G reenm an, 
in his form er place of business en 
joyed a very large patronage. P e r
haps the reason is th a t he carries a 
perennial sm ile—and doesn’t let any 
one walk on him.

George C oplas wall m ove his cafe, 
soft d rink  and ice cream  p arlo r from  
the  W engel building to  the one va
cated by the Sanitorium  and in addi
tion has leased the C harles B lank 
building on the opposite  side of Lake 
street for the wholesale m anufacture 
of ice cream. Mr. Coplas is a pusher 
and has the happy faculty  of m aking 
any place look extrem ely  a ttractive . 
P erh ap s some of the blood of the 
heroes of T herm opylae  has trickled  
into his system . H e never knows 
when he is licked and alw ays comes 
up smiling.

One would natu ra lly  think, from  
scraps of conversation , th a t with 
Judge^ H arris  life was one long sw eet 

gaw f” game. H e does, however, do 
som e law business betw een gam es, 
so we have heard.

T he E ast stree t bridge is com pleted. 
I t  is a fine piece of a rch itecture . W e 
know  th a t because we can see it all, 
bo th  ends and the  middle, because 
there  is no road w ithin fifty feet of 
e ither end and, m ore to  the point, 
the S ta te  H ighw ay B oard  is going to

leave it th a t w ay until the  re so rt sea
son is over. W h at do you know  about 
that?

T he C rozed Stave Co. is m aking 
p ro g ress w ith the construction  of its 
p lan t and it now  looks as though  the 
com pany w ould be able to  s ta r t  p ro 
duction about the tim e P residen t 
H ard in g  is inaugurated . Same old 
story. C an’t ge t m aterial.

T hey  say th a t m an is the a rb ite r 
of his own destiny. C an’t see it when 
som e flannel m outhed ag ita to r can 
take the bread ou t of the m outh  of 
som e law abiding, industrious citizen 
of Boyne C ity who never heard  of 
him  nor had any th in g  to  do w ith him. 
A rb iter is good.

' Ju s t w atch w hat we do to the bee
keepers. If  we can’t do them  good 
we w on’t do them  good, like they  do 
a t Petoskey . M axy.

PAPER
All Kinds

For
Wrapping

For
Printing 

t r y  us
T h e  D u d le y  Paper C o . 

Lansing, Mich.

Sand Lime Brick
Nothing as Durable  

Nothing as Fireproof 
Makes Structures Beautiful 

No Painting  
No Cost for Repairs  

F ire  Proof 
W eather Proof 

W arm  in W inter  
Cool In Sum m er

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., Rives 

Junction

The 1920 Pack of
xjjnTiif^  -X  $eif Raising Buckwheat Compound

will be mighty Fine. In fact it will be the best piece of goods on the market.
WHY pay extravagant prices for other Brands?

Serve your trade a guaranteed Quality product with a right price by getting 
Henkel's.

NOTE PRICE AND PACK;
lb. Carton, 2 doa. to case--------------------@$ J.25 per doa.

. 5 lb* Sack, JO to a b a le -----------------------@ 3,55 ^  feaie
JO lb. Sack, 5 to a bale ------------------------- @ 3.50 per bale
25 lb. Sack, B u lk -------------------------   @ J3.50 per bbl.

Give your Fall order to your Jobber now.
We solicit correspondence if further information is desired.

Commercial Milling Company, -  D ETR O IT
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■imitations of Motor Trucks in Re
tail Delivery.

In a recent study of co-operative 
g rocery  delivery service in M ichigan 
the general opinion prevailed am ong 
the p artic ipan ts th a t the co-operative 
service rep resen ts a very m aterial re 
duction in delivery costs as com pared 
to individual delivery. One firm, how 
ever, lays em phasis on the fact th at 
m otor trucks are not a success for 
g rocery  delivery.

A nyone fam iliar w ith m otor truck 
operation  m ight have to ld  the g ro 
cery trade  th is long ago, for m otor 
truck  men long since discovered that, 
for certain  classes of work, horses 
could still outdo the truck  on econ
omy. M otor trucks represen t a larger 
investm ent than a horse and wagon, 
and can only be used efficiently when 
in actual operation. S tanding still is 
about the m ost expensive th ing  a 
m otor truck  can do.

In  the g rocery  trade a very con
siderable p a rt of the delivery tim e is 
spent w ith the vehicle idle a t the curb 
line while the driver goes into the 
house, and it is probably  dem onstrable 
th at m ore than  half of the elapsed 
tim e is ocupied w ith the truck stand
ing still, w herefore it follows th at the 
horse really  serves the need of the re 
tail g rocery  trade on th at kind of ser
vice m uch be tte r than  the m otor. 
W hen  it comes to long distance runs, 
however, and quick delivery from  one 
po in t to a given destination, the m o
to r truck  would probably  reverse the 
econom ic conclusion.

T hen again any grocer know s that 
the intelligence of the horse in stop 
ping a t the houses of regular cus
tom ers and s ta rtin g  again is a real 
factor in efficiency th at ought not be 
overlooked, and an in te lligent deliv
ery  system  of sufficient m agnitude 
can probably  find ample justification 
for the use of both types of vehicles. 
But, of course, there  are  o th er ele
m ents in a delivery system  than cheap
ness.

Millinery Novelties in Profusion.
T he new est “w rinkle” in crow n and 

brim  is illustra ted  by the P aris  hats 
displayed by one of the leading m anu
facturers here and described by the 
bulletin of the Retail M illinery A s
sociation of Am erica. Saget, Louison, 
H erm ance and o th ers  are the m odis
tes whose hats are show n and a varie
ty  of m ateria ls and plum age is used. 
T his is what, in part, the bulletin 
sa y s :

“Saget has created  a fetching set 
composed of a hat w ith scarf to m atch. 
W hite eponge and orange A ngora are 
the m ateria ls used. T he hat is m ade 
on a m ushroom  shape, and has a wide 
band of orange A ngora  circling the 
soft full crow n of eponge. A narrow  
piping of the  vivid A ngora  bands the 
brim.

“T he scarf, m ade som ew hat like a 
surplice, has a collar which bu ttons up 
snugly a t the th roat. W ide strip s of 
the eponge and A ngora  m ake the 
scarf, which fits over the shoulders 
like a sm all cape and crosses in front. 
The sheerest of o range chiffon lines 
it and gives an a llu ring  touch.

“Louison has m ade a tu rban  of 
navy h a tte rs ’ plush and has used the 
b rig h test of o range ostrich  plum es to 
cover the crow n. F rom  the same

house com es a fetching tu rban  of 
royal blue velvet, the off-the-face 
brim  of which is m ade of the  tin iest 
of royal blue flowers. F ro m  the  side 
of the hat a large how -knot w ith flow
ing ends droops downw ard.

“H erm ance illustra tes the new est 
lines in crow n and brim  by a hat of 
black panne. T he band of the crow n is 
bent into a p lea t a t each side, and a 
pleat b reaks the line of each side of 
the off-the-face brim. Silk fringe of 
a vivid shade of blue covers the fron t 
of the brim.

“M arthe Y erles also uses silk fringe 
to  adorn  an E gyptian  tu rban  of ‘nig
ger b row n’ velour. T he brim  tu rn s 
back, and fringe of the shade of cop
per covers it and dangles from  the 
side. T he draped crow n is som ew hat 
Tam -shaped, and show s a d isto rted  
line to add to its w idth.”

T he m an who says, “ I can,” sel
dom  is canned.

Signs of the Times
Are

Electric Signs
P rogressive  m erch an ts and m a n u fa c 

turers n o w  rea lize  th e  v a lu e  o f  E le c tr ic  
A d v e r t i s in g .

W e fu rn ish  y o u  w ith  sk e tch es , prices  
and operating  c o st  for ih e  a sk in g .

THE POWER CO.
Bell M 797 Citizen« 4261

CANDY

The “DOUBLE A" Kind
Made by

People Who Know How
Our record of over f i f ty  y ea rs  of 

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

You take no chances when you 
buy “Double A” Brand.

Made in Grand Rapids by

N ATIO NA L CANDY CO.

P U T N A M  F A C T O R Y  
Grand Rapids, Michigan

Ask for a copy of our 
latest price list.

We are agents for LOWNEY'S 
in Western Michigan.

BUSINESS WANTS DEPARTMENT
dlsnfav i d?u,b‘‘L pr,c®’ No £ harfle less than 50 cents. Sm alldisplay advertisem ents In th is department, $3 per Inch. Paym ent with o r d e r  Is required, as amounts are too sm all to open accounts! y w ,th order

DO YOU WANT T O  SELL YOUR STORE? 
PROFITABLE SERVICE rendered to Retail Mer
chants with a lecord of having closed out stocks of 
merchandise netting more than 100 centa.

W e  R e d u c e  S t o c k s  to  a P r o f i t a b l e  A d v a n t a g e  
Eighteen years conducting Trade Building, Stock 
Reduction and complete Closing-out Advertising 
Special Sale Campaigns for retail merchants only.

C . N . H A R P E R  & C O M  A N Y . In c
M arq u e tte  B u ild ing . C H IC A G O . ILL.________

C A S H  R E G I S T E R S
R E B U IL T  C A SH  R E G IS T E R  CO. 

(Inc.)
122 N o rth  W ash in g to n  Ave., 

S ag inaw , M ich.
W e bu y  sell an d  exch an g e  re p a ir  and 
rebu ild  a ll m akes.
P a r ts  an d  supp lies  fo r all m akes.
W an ted —W e a re  in position  to  hand le  

b a n k ru p t o r c loseou t s to ck s  o f h a rd w a re  
m ill supp lies, e le c tr ica l a n d  house fu r  
m sh in g  goods, au tom ob ile  accesso rie s , 

C has. R oss, M anager, K alam azoo. 
M ich.________________________________ 832

W an ted —Good r.heet m e ta l w o rk e r and  
fu rn ace  m an ; s tea d y  job ; m a rried  m an  
p re fe rred . Jo h n  C. D is tle r, M ishaw aka, 

__________________ _____________ 987
R eso rt F o r  Sale—$5,000. L oca ted  in 

M ontcalm  C ounty , M ichigan. A good 
m oney m a k e r fo r som eone. If in te re s ted , 
w rite  A very  Gaffield, Six L ak es , M ich.

988

If you w an t to  reduce  o r close o u t yo u r 
s tock , w rite  th e  “ B ig F o u r"  au c tio n ee rs , 
F o r t P ie rre, S ou th  D ako ta . 994

W A N T E D —A b u y er fo r a  b an k ru p t 
s tock  of g roce rie s  to g e th e r w ith  fix tu res. 
A good location ; can  re n t build ing  fo r a  
te rm  o f v cars . T h is  is a  b a rg a in . B. W .
B arke r. T rustee■, Allesran , Mich. 995

F o r Sale—One B!a ck D iam ond ovennum bt ■r iiU, in 1good cOIK lition . Ohieap iftaken a t  once. Only re ason fo r  sselling.have insta lled  1larger OV( n. G. w,. Todd& Sor1. A'-ihley, M ich. 996
W A :N’T E D - A -1 Sal esrnan fot’ Illinois.Iowa, W isconsi n, Ohi Indiani M iehi-gan . A dvertise d line, S()ld by d ru g  an dhardw a re  trad e • Appdy a t  onci PA R -SONS CH EM rCAL W ORKS. G randI .edge . M ich. 997
Will p ay  cash1 fo r w■hole s to re g 41r p a r ts tocks of m erch antli.se Louis I,evi nsohn,Saginaiw. M ich. 998
F o r Salt— On 

lly lo c a te
a eery am \ m ea t nrla rk e t,c en tra d in Gran d  Rapiids. Salesexceed

$4,000.
l $50,000 1>er yezir. S tock ,500 tore n t re  as>onable , Vpith lea: Goodn e aso n  to r Se lling. Address Nc». 999,ca re  M ichigan 1T rades ma n. 999

F or Sale—Thiree sh;are s  G ran d ]RapidsA\ hole sale Groe e ry  s t o i l : a t  a fai r  d i g -count. 
Mich is

O u t of 
;an S t., G

busine: 
ran d  I

ss. W m . ] 
{apids. Mi

Rei
eh.

•d, 112 
1

F o r  Sale—I h av e  fo r sa le  a t  a  b a rg a in  
com plete  s to ck  of g roce rie s , to g e th e r 
w ith  a n  o p p o rtu n ity  to  re n t  bu ild ing  
fo r a  te rm  of y ea rs . B. W . B ark e r , 
T ru ste e , A llegan. M ich,___________  989

W A N T E D —A used  c re d it re g is te r, 
sm all one p re fe rred . M ust be cheap  for 
cash . W rite  J .  W . L eahy , A lm a, M ich. 
_________________________________ 990

FO R  S A L E —F u rn itu re  a n d  u n d e r ta k 
ing  b u siness . A -good estab lish ed  b u s i
ness  in a  h u s tlin g  -town of 3,500, in b e s t 
a g ric u ltu ra l  d is tr ic t  in S o u th e rn  M ich
igan ; la rg e s t fu rn itu re  s tock  in th is  end 
of th e . s ta te ;  new  fu n e ra l eq u ip m en t; 
bu sin ess  c en tra lly  loca ted , b u t w ith  
cheap  re n t.  Do bu s in ess  w ith  ow ner. 
E u g en e  Service , T ecum seh , M ich. 991

ATTENTION MERCHANTS—When in 
need of duplicating books, coupon books, 
or counter pads, drop us a card. We 
can supply either blank or printed. 
Prices on application. Tradesman Com
pany. Grand Rapids.

H E L P  A ND PO SIT IO N S F U R N IS H E D  
—in all m an u fa c tu rin g , b u siness , an d  
p ro fessional lines. P ro p e r tie s  bou g h t an d  
sold on com m ission . A m erican  B usiness  
E x ch an g e , Box 227, B en ton  H a rb o r, 
M ich.________________________________ 974

F o r  Sale—S tock  of g roce rie s , shoes, 
d ry  goods a n d  m en ’s  fu rn ish in g s . S tock  
w ill in v en to ry  a ro u n d  $12,000; a lso  s to re  
bu ild ing . 26 x  85 fee t, to g e th e r  w ith  fou r 
lo ts  w ith  b a rb e r  shop w hich  re n ts  for 
$52 p e r y ear, an d  ice house, 18 x  30 feet. 
P r ice  on bu ild ings $4,000 a t  inv en to ry . 
W ill ta k e  in tra d e  o n e -h a lf  in re a l e s ta te , 
ba lance  cash . G eorge E . S eam an , B ailey , 
M ich._________________________________975

If you are thinking of going In busi
ness, selling out or making an exchange, 
place an advertisement in our business 
chances columns, as it will bring you in 
touch with the man for whom you are 
looking—THE BUSINESS MAN.

F o r  Sale—C lean g ro ce ry  s to ck  an d  
good fix tu res  in  a  live tow n of 10,000 
popu la tion . D oing a b o u t $60,000 bu s in ess  
th is  y e a r . S tock  w ill invoice a b o u t $6,000. 
F ix tu re s  $1,600. In  bu ild ing  25 x  90. C an 
bu y  o r lease  build ing . Tw o blocks from  
n e a re s t  g rocery . A ddress C arlson  & 
B u tch er , 1435 P eck  S t., M uskegon 
H e ig h ts . M ich. 976_

H O T E L  P R O P E R T Y  FO R  SA L E — 
R en ta l from  b u sin ess  room s $55 p e r 
m o n th . P rice , te rm s , b u siness , e tc . 
r ig h t. N o opposition . A ddress  F . E . 
F a r r ,  P ro p rie to r, B ronson , M ich. 978 *

If  you w a n t to  sell o r exch an g e  y o u r 
b usiness, no m a tte r  w here  loca ted , w rite  
B lack , 130th S t., C h ippew a F a lls , W is 
consin . _____________  __________ 980

F o r  R en t—90 f t. s to re  bu ild ing , c en 
tra lly  loca ted  in one o f th e  b e s t bu s in ess  
blocks. S eegm iller B ros., C adillac , M ich.

983
Pay spot cash for clothing and fur

nishing goods stocks. L. Silberman, 106 
E. Hancock. Detroit.______________ 566

For Sale—Chandler & Price 10 x 12 
Gordon for $200. In use every day, but 
wish to install larger machine. Trades
man Company.

A B arg a in —G rocery  s to re , good p ay ing  
p roposition . O w ing to  ill h e a lth  m u s t 
sacrifice. F o r  in fo rm atio n , w rite  1008 
N o rth  Jo h n so n  S t., B ay  C ity , M ich. 981

F or Salt— 1Compie te s to ck  of d ry  goodsand  g rocerie s. s  tí>re do ing  good busi-
ness. B est It■-»cation in tow n of 700. E lec-tr ie  lights. fa c to r  it:*s. good schools and
churches . Ad dress X 0 . 2, care  M ichigan
T rad esm an . 2

A ccount tlca th  0 f m y w ife, will sell
cheap  clean stock gl*'oceries, m en ’s  fu r-
n ish ings  a n d  no tions , fix tu res, s to re  
bu ild ing . Good liv ing  room s up  s ta irs .  
D oing cash  bu sin ess  p a s t  five y ea rs . 
M oney m ak er for m an a n d  w ife. W . H . 
S to rey , W olverine, M ich. 3

W ill Sell—B ak ery  an d  g ro ce ry  p ro p e r
ty , now  o p era tin g , bu ild ing  a n d  com plete  
eq u ipm en t, a cc o u n t of w ife’s h ea lth . T h is  
p ro p e rty  is w ell w orth  in v estig a tin g . 
B u ild ing  is 28 x 75, tw o s to rie s  a n d  b a se 
m en t. w ith  an  ad d itio n  to re a r . M odern, 
with- e lec tric  pow er and  ligh t w iring.’ 
P lum bing  and  san ita tio n . C en tra lly  lo
cated , w ith  a lley  a t  side  an d  re a r. E v e ry 
th in g  in good firs t-c la ss  condition . Tow n 
w ith  7,000 population  an d  seve ra l large 
fac to rie s  in th e  b e st fa rm in g  sec tion  in 
th e  S ta te  of M ichigan m ak es  th is  an  
ideal location . A ct qu ick . A ddress No. 
985, care  M ichigan T rad esm an . 985

F o r Sale—Stock an d  s to re  bu ild ing  lo
ca ted  in good S o u th e rn  M ichigan tow n 
in a  v e ry  rich  fa rm in g  com m unity . S to re  
is a  th re e -sec tio n  bu ild ing  66 x 72 feet. 
T h is  bu ild ing  is ab so lu te ly  m odern , in 
every  re sp ec t, w ith  e le c tr ic  ligh ts , s team  
h ea t, w a te r  sy stem , e tc ., do ing  a  g e n era l 
m erch an d ise  business, h and ling  g roceries, 
m ea ts , h a rd w are , boots an d  shoes, n o 
tions, w all paper, p a in t, eh in aw are , e tc . 
in one p a r t  of th e  build ing , w hile in the  
o th e r  p a r t  we han d le  au tom ob ile s  a n d  
accesso ries , fence, fa rm  im p lem en ts  an d  
tile . W e also  have  one of th e  tw o coal 
y a rd s  in th e  tow n. L a s t y e a r ’s sa les  
w ere  $30,000, an d  th is  y e a r ’s  will double 
th a t  o f la s t .  A ddress  No. 986, care  
M ichigan T rad e sm a n . 986

BA N ISH  T H E  RA TS—O rder a  can  of 
tin t and  M ouse E m b alm er a n d  g e t rid  of 
the  p ests  in one n ig h t P rice  $3. T ra d e s 
m an  C om pany, G rand  K apids, M ichigan.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design
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A MATTER OF BIOLOGY.
George Sliima, P resid en t of the 

Japanese  A ssociation of A m erica, re 
cently  declared before the H ouse 
C om m ittee on Im m igra tion  and N a
tionalization  th a t there  is good reas
on for in te rm arriage  betw een Jap an 
ese and A m ericans. Mr. Shim a is 
“the P o ta to  K ing of C alifornia” and 
he reasoned from  his vegetable sub
jects to the citizens of the U nited 
S tates. “W hen p o tato  seed in this 
S tate is no longer good, we cross it 
w ith O regon seed and the second 
year there  is a fine crop of po tatoes.” 
Californians who found them selves 
described as “no longer good,” and 
in need of an infusion of Japanese 
blood, profoundly  resen ted  the s ta te 
m ent. T h e  biologic analogy would 
have been b e tte r if Mr. Shim a had 
advocated crossing  a white po ta to  
w ith a sw eet po tato . B ut he did no t 
do that. I t  is true  th a t “o u tb read ing” 
m ay produce good resu lts , but only 
provided the cross does not “reach 
too far ou t.” T his subject is trea ted  
with scientific know ledge and in te lli
gence by F redick  W . Coburn. As tc- 
the evil effects of crossing  widely 
d ivergent stocks. Mr. Coburn speaks 
w ith equal decision, although  m ore 
briefly. T he essential tru th s  have 
long been known. As to  the laws 
of "inb read ing” and “outb reed ing ,” 
D arw in’s observations have possibly 
been surpassed  by those  of M endel 
and de V rie s ; but he left little to 
be added on the subject of m ongreli- 
zation.

C om m enting  on “the degraded sta te  
and savage disposition of cross races 
of m en,” in his “A nim als and P lan ts 
U nder D em ostication ,” Darw in says: 
“ M any years before I had th o ugh t of 
the p re sen t subject, I was struck  with 
the fact th a t in South Am erica m en 
of com plicated descent betw een ne
groes, Indians and Spaniards seldom  
had, w hatever the cause m ight be, a 
good expression .” The cause, he now 
finds, is that when widely diversent 
stocks are crossed  there  is a stro n g  
tendency to revert. The higher and 
m ore recen tly  evolved characteris tics 
vanish and the prim itive tra its , not 
only physical but m ental and m oral, 
come to the surface. The facts of 
the case are abundantly  confirmed. 
H um boldt, whose heart was nobly 
above race prejudice, condem ns the 
savage nature  of the Zam bo, or cross 
betw een Indan  and Negro. L iving
stone, an unim peachable observer, 
speaks sim ilarly of the cross betw een 
P ortuguese  and negro, quoting  a p ithy  
A frican saying: “God m ade the white 
man and God m ade the negro, but the 
devil m ade half caste .” In  South 
A m erica the m ixture  is w idespread 
and of long standing. Agassiz w rote : 
“Let any one who doubts the evil 
of th is m ixture of races, and is in
clined from  m istaken ph ilan thropy  
to  break  down all barrie rs  betw een 
them , come to Brazil. T he am alga
m ation of races is rapid ly  effacing 
the best qualities of the w hite man, 
the negro  and the Indian, leaving a 
m ongrel, nondescrip t type, deficient in 
physical and m ental energy .” P re 
cisely sim ilar observations, abu n d an t
ly detailed, are m ade by a South 
Am erican publicist, G arcia-C alderon, 
who a ttrib u te s  the in stab ility  of L at- 
in-A m ericau republics to  the  m ongre-

lization of the  people—instability  of 
ch aracter being one of the m ost p rom 
inen t effects of racial crossing.

V  ith  th is biological effect there  is 
also a social and m oral effect perhaps 
equally im portan t. W hen the s tan 
dards and m anners of m other and 
fa ther are w idely different, neither 
trad ition  can be s trong ly  im pressed 
upon the children. T o  the w arring  
biologic inheritance is added a m oral 
conflict w hich likewise tends to give 
scope to  the baser impulses.

The biologic evil is m anifest even 
in the dom ain of econom ics and po l
itics. As Lafcadio H earn  expressed  
it, the A siatic “is alw ays able to  un
derlive the w hite m an.” H is th rift 
is g rea te r  and his standard  of living 
is low er. As the Japanese  is able to  
“underlive” the A m erican, so the 
K orean and the  Chinese are able to 
“underlive” the Japanese— and once 
m ade the  a ttem p t to  do so. T he 
question of m iscegenation was re la 
tively un im portan t, the racial stocks 
being kindred, yet the Japanese  pass
ed precisely  the sam e kind of laws 
to which they  now object in C alifor
nia.

So long as the biologic, problem  is 
avoided the races have only to  gain 
by in tercourse. T he Japanese  ac
know ledge debts to  us—privileges in 
education and exam ples in m aterial 
organization . As reg ard s the fine a r ts  
and the a rt of living, our debt to  them  
is as g reat o r g reater. B ut these 
priceless exchanges are endangered  
if we persist in regard ing  as a ques
tion of race pride w hat in rea lity  is 
a m atte r of biology.

PROGRESS OF SOAP BATTLE.
T he ba ttle  betw een “P. & G.” and 

the wholesale g rocers w axes m errily , 
with no tangible evidence, thus far, as 
to how it is going. F ro m  the action 
of the soap concern in coaxing grocers 
to handle o rders of less than  five 
cases, there  seem s to  be ground  for 
suspicion th a t the com pany is feeling 
the effects of the trad e  boyco tt and 
such correspondence as is quoted  in 
an o th er colum n would indicate th a t 
the g rocers are really  keyed up to  a 
determ ined p itch  to  let “P . & G.” go 
hang  and push  m ore friendly m anu
facturers.

O th er m anufacturers are awake to 
the opportun ity  p resen ted  to  cut in on 
the “P. & G.” trade  channels and it 
would seem  as though  a s tro n g  co-op
erative sp irit of m anufacturer, jobber 
and retailer, backed w ith a good piece 
of goods, would m ake a form idable 
com petito r in the m arket. W hether 
“ P. & G.” goods are enough b e tte r 
than o th ers to  overcom e the  com 
bined prejudice is doubtful, b u t if the 
com pany can keep up its outlet, they  
will probably  be satisfied. A nd so 
will the grocers.

If it is a bad habit for the  clerk  to 
watch the clock all the tim e it is a l
so a bad habit for the  boss, because 
the successful boss, like the  success
ful employe, has to w ork  overtim e 
often w ithout feeling badly abou t it.

It is a good th ing  for the clerk  to 
make frequent suggestions to  the boss 
about m anaging the store, and it is a 
good th ing  for him  to keep from  g e t
ting  sore if his suggestions are not 
used.

KEEPING PACE W ITH VALUES.
T he difficulty of replacem ent "of all 

form s of wealth, w hether it be m a
chinery, buildings or m erchandise, 
suggests a special reason for use and 
occupancy insurance, and th is is p a r
ticularly  true in p lan ts depending 
wholly o r p a rtly  on m achinery  and 
equipm ent to keep going.

The destruction  of its m achinery, 
for instance, m ight put a concern out 
of business for two seasons because 
of the im possibility of ge ttin g  new 
m achinery or p a rts  w ithin reasonable 
time. Such a prolonged stoppage, dur
ing which overhead expense in m ain
tain ing  one’s organization in tact goes 
on eating  into capital resources, m ay 
be m ost serious. I t  is, indeed, con
ceivable th a t the actual loss by fire 
was not g reat, but th a t the serious
ness of it was due to the fact th a t the 
fire attacked the m ost vital p a rt of 
the plant.

Again, it is clearly the du ty  of all 
ow ners of p ro p erty  to review  their in
surance and replacem ent value and 
make certain  w hether they  have in
creased their insurance to keep pace 
with the rapid increase of rep lace
m ent values of the last th ree  years, 
for it is to be rem em bered th a t under 
the co-insurance clause the rep lace
m ent value a t the tim e of the fire is 
the determ inant in figuring w hether 
the p ro p e rty  ow ner has fallen sho rt 
of carry ing  full 80 per cent, insurance. 
Increases in value during  the last four 
years are estim ated  a t 60 per cent, for 
replacem ent of buildings, 80 per cent, 
for m achinery and from  100 to 300 per 
cent. for m erchandise, including 
household furnishings.

To illustrate, we have the case of a 
church which was carry ing  $90,000 in
surance on the 80 per cent, co-insur
ance clause. T his called for a re 
placem ent value of, approxim ately, 
$115,000. A fire gu tted  the building, 
causing  a loss fixed upon by both  p a r
ties in in terest a t $60,000; th a t is, $60.- 
000 would be necessary to repair the 
dam age under p resen t replacem ent 
conditions. Since the insurance -was 
taken out the replacem ent value of 
the en tire  struc tu re  had risen to  $240,- 
000, therefore, under the 80 per cent, 
clause there  should have been $192,- 
000 insurance. In o ther words, the 
church had become a heavy co-insurer 
and the church trustees, because of 
their oversight, were en titled  to  re 
ceive from  the insurance com panies 
but $28,000, and to  repair the dam age 
the church m em bers m ust them selves 
raise $31,920.

Could there  be a b e tte r  illustra tion  
of the necessity  of going over our 
policies covering both  business and 
personal effects to determ ine w hether ' 
we have been keeping pace w ith re 
placem ent costs?

THE GROWTH OF CHICAGO.
Chicago, to  which the  census gives 

a population of 2.701,218, is still 
g row ing  m ateria lly  faste r than  New 
York, a lthough  New York rem ains 
m ore than  twice as large. T he in
crease in the decade past is 23.6 
per cent. B ut Chicago is plainly 
losing  the m om entum  of th a t m ar
vellous advance to  which the  w orld’s 
h isto ry  show s no parallel. In  1840 
she had few er than  5,090 inhab itan ts; 
in 1870 nearly. 300,000; in 1880 over

500,000; in 1890 over a million, and 
in 1900 a lm ost 1,700,000. In  the firsi * 
decade a fte r 1840 Chicago m ultip lied” * 
her population, by m ore than  six, in 
the second by nearly  th ree  and two- 
th irds and in the th ird  by tw o and 
th ree-fou rths. Once m ore, between 
1880 and 1890, she m ore than  doubled 
it. F o r the half cen tury  1840-1890 
she annually  added betw een 8 and 9 a 
per cent, to  her population, com 
pounded. B ut the census of 1900 
show ed an increase of only 62 per 
cent.; th a t of 1910 only 28.7 per cent., 
and now she has fallen to  23.6, not 
far above her plodding com panions.
F o r m ore than  fifteen years Chicago 
has had her “T hree  M illion Club,” 
which, despite  the census, will d o u b t
less now be continued as the “Four 
M illion Club.”

Chicago has for som e years ranked '' 
as the fifth city  in the w orld, and that 
sta tion  she still p robably  holds. T he 
population  of P aris  by the census of 
1911 was placed a t 2,888,000, and, de- f
spite the war, it has doubtless in
creased; the population  of T okio  is A- 
still very likely g rea te r  than  Chica
go's. But the rivalry  of Berlin and 
V ienna is som eth ing  of which no 
Chicagoan now  need think.

A BUILDER OF SOILS.
M ost of the fame th a t has come tc> 

the hum ble cowpea has arisen  from 
its extrem ely  practical value as a 
builder of soils and as a feed crop. It 
is a legum e and, p loughed under, it- 
vines give the needed hum us to soil- 
lacking th is necessary  quality.

Its  name is not poetical, either, but 
it is entitled to  a place am ong the *
m ost beautiful flow ering p lants in this 
country. I ts  cousin is our vari-col- 
ored sw eet pea. In  blossom  a field of 
cowpeas, with th e ir dark, glossy /  
leaves, looks exactly  as if a m yriad 
.host of purple butterflies, each with 
two yellow spo ts on its wings, had 
settled upon it for a m om entary  rest, 
and when the wind blow s the  resem 
blance is even m ore m arked.

O ur M other Tongue.
\ \  e may call our language w hat we t

please. It still rem ains English. Brit- f
ons may' te rm  it provincial or crude. \  
But unless we lose our com m on sense 
and use w ords of no m eaning we still, 
those of Us who are A m erican born 
and bred, speak the E nglish  tongue.

In lower Canada they  speak French 
not Canadian. The g rea ter num ber of 4
Belgians speak French. N atives from 
either Country would quickly show /
resen tm en t if told they  w ere not 
speaking French when they  addressed 
you in w ords from  Paris. A C anad
ian or a Belgian does not fo rget his 
nationality , even though he uses the 
language that came from  another £
country. \ \  e m ay hate the sigh t of 
John  Bull until our faces are scarlet.
T his does not a lte r the fact th a t we 
speak his language. ^ ̂

*  •  *
\ \  illiam  Judson (Judsori G rocer j

Co.) and wife are off on an autom o- 
bile trip  th rough  the N orthern  re- ¡ |
so rts. They are scheduled to  reach 
M ackinac Island in tim e for dinner 
T hursday evening. T hey  are accom- j
pan led by Mr. Jud so n 's b ro ther,
George Judson, of Schoolcraft, and /
wfife. v

i


