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Member Profile:  Jason Paradise  
Cyprian Keyes Golf Club 

 Jason Paradise got his start in the golf business out of 
necessity.   “I was working at Ski Ward in Shrewsbury and 
the ski season was over.  I needed a job and thought the golf 
season was approaching.”  That is when Jason began work-
ing at Juniper Hill Golf Course.   
 Jason was born and raised in Northboro Massachusetts.  
He grew up like many American boys playing baseball, foot-
ball and hockey.  He attended Algonquin Regional High 
School.  Out of High School he began working doing bath-
room remodeling.  That wasn’t much fun he admitted and 
thought he might like something outside.  That was when he 
started at the ski area. 
 When the ski area closed for the season, and Jason 
started at Juniper, he knew he liked what he was doing.  He 
worked there from 1997 until 2000.  In 2000 Jason went to 
work at Cyprian Keyes and he has been there ever since.   
 Jason started there as a laborer and worked his way up.  
“You know, the old school way” he added.  Jason admitted 
that moving his way up the ranks wasn’t without its challeng-
es.  “At one time I was working side by side with the guys 
and then I became their manager.  Some of our senior crew 
members took a while to accept that.”  “Being a young man 
and directing people who were my father’s age was a little 
different for me.” 
 While noting its difficulties, Jason was quick to mention 
the help that his mentor Dick Zepp gave him.  “None of this 
would have been possible without the help of Dick and own-
ers of Cyprian, the Frem family.  They helped me get my 
UMass Winter School Certificate and promoted me.”  Jason 
mentioned that having Dick is a huge help when he takes a 
vacation.  “You know everything is going to be in good shape 
when you get back while Dick Zepp is watching the place.”  
Jason noted that his annual July vacation to Cape Cod may 
not be possible without Dick.   
 Jason told me that his favorite part of the job is being 
outside and watching the course go through the seasons.  
“It’s nice to see the course awaken in the spring, take shape 
in the summer and then make its transition towards winter.” 
 On the personal side, Jason is 36 years old.  He told me 
that when he is out of work he really enjoys spending time 
with his family and friends.  He continues to make his home 
in Northboro with his wife Stacey and their two daughters 
Maria age 8 and Layla 4. He mentioned that his brother Dan 

is in the business working for 
LaCorte Equipment as a salesper-
son.  “We have a close family he 
added” 
 When Jason does have some 
time to himself he likes to make his 
own beer.  “I used to play some 
pick-up games of hockey but that 
changed when the kids came 
along.”  Jason also enjoys watch-
ing the Bruins, Patriots and the 
Red Sox even though the Sox did-
n’t give him much to cheer about 
this year.  
 Jason said that if he hadn’t gotten into the golf business 
he could see himself owning or managing a brew pub.  “I’ve 
always liked a good old fashioned steak and would like to 
sell my own beer.”  When asked if he won the lottery he said 
“I would buy a 200 acre piece of land, put a house in the mid-
dle of it and live there.”  I’m sure with an open invitation to 
family and friends.  Maybe a steak or two on the grill and 
some of his own beer in the fridge.   
              
           By Tom Albert 

Jason Paradise 

GCSANE Member /Guest Tournament 
October 14, 2014 

Dedham Country and Polo Club 
Host: Kevin Corvino 

 

   Registration:                10:00 AM 
   Lunch:                  10:30 - 11:45 AM 
   Shotgun Start:              12:00 noon 

Hors d’oeuvres reception following golf 
 

COST:  $240.00 per two-person team 
 

FORMAT:  Two-person team.  You can register as a foursome 
and will paired as two teams in the same foursome. 
 

REGISTRATION DEADLINE - Noon, Friday, October 10 
 

Register Now!  
 

http://events.r20.constantcontact.com/register/eventReg?oeidk=a07e9v7cp7teb1df67b&c=46f91b80-f522-11e2-b93a-d4ae52a82222&ch=46fc01b0-f522-11e2-b93a-d4ae52a82222
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GCSANE BOARD OF DIRECTORS 
PRESIDENT     
Mark Gagne 
233 Baker Street, Walpole, MA 02081 
508-668-3859 Fax: 508-668-9969 
Email: Mgagne@walpolecc.org 
Walpole Country Club    
 

VICE PRESIDENT    
Scott Lagana, CGCS 
840 Oak Hill Road, Fitchburg, MA 01420 
978-342-6451  Fax 978-345-2044 
Email: slagana@oakhillcc.org 
Oak Hill Country Club 
 

TREASURER    
Michael Luccini, CGCS 
10 Griffin Road, Franklin, MA 02038 
508-520-3615 Fax: 508-528-1885 
Email: Mluccini@verizon.net 
Franklin Country Club 
 

SECRETARY    
David W. Johnson 
399 Parker Road 
Osterville, MA 02655 
508-428-6981 
Djohnson.wgc@verizon.net 
Wianno Club 
 

TRUSTEE (Membership) 
Jeffrey Urquhart 
70 Green Lodge Street, Canton, MA 02021 
781-828-2953  Fax 781-828-3220 
Email: jmartin101@gmail.com 
Milton-Hoosic Club 
 

TRUSTEE (Government Relations) 
Peter J. Rappoccio 
246 ORNAC, Concord, MA 01742 
978-371-1089  Fax: 978-369-7231 
Email: gcs@concordcc.org 
Concord Country Club 
 

TRUSTEE (Scholarship & Benevolence) 
David Stowe, CGCS     
30 Western Avenue, Natick, MA 01760                        
617-789-4631 Fax 617-789-4631                                   
Email: Newtonmaint@aol.com             
Newton Commonwealth Golf Club 
 

AFFILIATE TRUSTEE 
Mark Casey 
890 East Street, Tewksbury, MA 01876 
617-990-2427 Fax: 978-409-0445 
Email: mcasey@mte.us.com 
MTE - Turf Equipment Solutions 
 

FINANCE CHAIRMAN 
Donald D’Errico 
25 Tiot Street, Sharon, MA 02067 
508-530-2113   
Email: donny@springvalleycountryclub.com 
Spring Valley Country Club 
 

GOLF CHAIRMAN 
Jason VanBuskirk 
58 Randall Road, Stow, MA 01775 
978-568-1100 ext. 121 
Email: jvanbuskirk@stowacres.com 
Stow Acres Country Club 
 

EDUCATION CHAIRMAN    
Brian F. Skinner, CGCS 
320 Porter Street, PO Box 760661 
Melrose, MA 02176 
781-665-3147 
Email: brianskinner@bellevuegolfclub.com 
Bellevue Golf Club 
 

NEWSLETTER CHAIRMAN 
Earl T.  (Tom) Albert  
104 North Street 
Douglas, MA 01516 
508-990-6682 
Email: black72nova@hotmail.com 
Hopedale Country Club 
 

PAST PRESIDENT    
Jason S. Adams                        
27 Cherry Street, Wrentham, MA 02093          
781-828-6540  Fax: 781-326-3801                       
Email: jadams@bluehillcc.com            
Blue Hill Country Club 
 

ASSOCIATION MANAGER 
Donald E. Hearn, CGCS 
300 Arnold Palmer Blvd., Norton, MA 02766 
774-430-9040  Fax: 774-430-9101 
Email: donhearn@gcsane.org 
 

BUSINESS MANAGER, THE NEWSLETTER 
Julie Heston   Phone: (401) 934-7660  Email: jheston@verizon.net 
 
GCSANE Headquarters 
300 Arnold Palmer Blvd., Norton, MA 02766 
Tel: (774) 430-9040     Fax: (774) 430-9101 
Web Site: www.gcsane.org 
 

Any opinions expressed in this publication are those of the author and/
or person quoted, and may not represent the position of GCSANE.  
Information contained in this publication may be used freely, in whole or 
in part, without special permission as long as the true context is main-
tained.  We would appreciate a credit line.  

President’s Message 

 Many thanks to the Renaissance Golf Club for rolling out the 
red carpet and hosting our September meeting.  The weather was 
cooperative and the golf course was a pleasure to play.   It was 
easy to see how Greg Tower and his team have created a fine 
reputation for conditioning of their golf course. 
 The Massachusetts Golf Hall of Fame Celebration Gala will be 
held on Thursday evening, October 16, 2014 at Blue Hill Country 
Club.  The event has been organized by The Massachusetts Golf 

Association and our Association Manager Don Hearn serves as a member of the 
selection committee.  The event will announce and recognize the induction of Ted 
Bishop, The Curtis Sisters (Margaret & Harriot), Joanne Goodwin, Paul Harney, Bob 
Toski and Fred Wright.  Members of the GCSANE board will be in attendance to sup-
port this new event. 
 October is a great month for golf and perhaps the last time to get some rounds in 
before the season winds down.  Our annual Member/Guest event will be hosted by 
Kevin Corvino at Dedham Country and Polo Club on the 14

th
.  Another great event 

and a great way to reward your Assistants for a job well done is to send them to the 
Assistant’s tournament on the 22

nd
 at Franklin Park, hosted by Russell Heller.   Our 

final golf event of the season will be on November 6
th
.  That is our fall 9 hole event  

held at Sassamon Trace Golf Course and hosted by Kris Armando. 
 Best of luck to everyone as we transition from summer to shorter days, leaf re-
moval and fall projects.  I hope to see you at one or all of our events in the coming 
months.  
 

Mark Gagne 
GCSANE President 

 

Jim Favreau 

Massachusetts 
(978) 815-9810 

JLFavreau@landolakes.com 
 

Chris Bengtson 

SE Massachusetts & Rhode Island 
(978) 360-0981 

CRBengtson@landolakes.com 

mailto:mcasey@mte.us.com
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White Cliff Country Club Golf Course Superintendent Lianne 
Larson is the only female golf course superintendent in the 
region. Here’s a little background on this local powerhouse. 
 
WHO: Lianne Larson is the newest and first female president 
of the Golf Course Superintendents Association of Cape 
Cod. She began her working career as a financial analyst 
and said she found “life in a cubicle” unbearable. She called 
in sick one day and searched frantically for a job that would 
take her outside. She found one at a golf course, and the rest 
is history. 
 
HER DAY: Larson’s day at White Cliffs Country Club starts at 
3:15 a.m. and can run until 9 p.m. She oversees the 110-acre 
course and half a mile of private beach. But what many don’t 
know is that she also oversees 435 housing units, a club-
house, a tennis court, a pool and a wastewater treatment 
plant. 
 
THE PERKS: Larson has two dogs – Riley, an 8-year-old 
golden retriever, and Birdie, a 2-year-old Stabyhoun dog, a 
rare breed from Holland – who she takes to work with her. If 
you like the beautiful gardens at White Cliffs, thank Larson; 
she’s the landscape artist behind them. She said she loves 
getting her hands dirty working outside. 
 

THE TOUGH PARTS:  Larson said the weather never both-
ers her; she loves working outside in the sun or rain. Howev-
er, difficult people can pose a bit of a challenge, and her 
commute helps her unwind at the end of the day and keep 
things in perspective, she said.   
 

By Emily Clark/eclark@wickedlocal.com 

 

 

 

*This article appeared in the September 12, issue of Wicked 
Local Plymouth. Lianne is also a long time member of the 
GCSA of New England. 

Meet Lianne Larson 

White Cliffs Country Club Golf 
Course Superintendent Lianne 
Larson is the only female golf 
course superintendent in the 
region.  
 
Wicked Local photo/Emily Clark 
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 To help you get the most out of your disease manage-
ment tactics, The American phytopathological Society (ApS) 
has introduced the Turf MD app, available for iphone and 
ipad (iOS) devices. Turf MD is part of the new “Plant health” 
family of apps. It offers diagnostic and decision support tools 
designed for turf professionals, including golf course superin-
tendents, sports turf managers, park and landscape manag-
ers, turfgrass producers, and anyone responsible for 
turfgrass health. 
 What sets Turf MD apart from other apps is its high-
quality information. It is peer-reviewed by PhD -level univer-
sity experts on turfgrass diseases and management, so us-
ers can trust the app’s management recommendations, im-
ages, decision support tools, and other important infor-
mation. The app is laid out in a non-technical format and in-
cludes a photo gallery, identification tools, decision support 
tools, an index of turfgrass diseases, and recommendations 
to help users identify and treat diseases. Specific features 
include: 
• Scientifically peer-reviewed disease images 
• Decision support tools, including diagnostic keys that help 
users to identify diseases  based on turfgrass variety, tem-
perature, and physical symptoms 
• General guidelines and steps for disease identification 
• Control strategies for the management of turfgrass diseas-
es 
• A directory of state turf extension resources for more infor-
mation and to connect with local university specialists 
• Fully downloadable content. No internet or cellular connec-
tion is needed to operate the app once it is fully downloaded 
Users can also find the app by searching for “Turf MD” or 
“Plant health” in their iPhone or iPad’s app Store. 
 
Recently I had the pleasure to take a tour of a truly unique 
facility that includes a golf course.  This facility, called The 
Preserve at Boulder Hills is like nothing else I’ve seen.  The 
course owner is Paul Mihailides, son of Manny and brother 
of David Mihailides, both Affiliate Members of the Associa-
tion.  Dave is also the owner of DGM Systems, one of the 
Association’s Friend Members.  Paul has a dream to make 

the site a home away from home for families and outdoors 
types.  In addition to the golf course, there will be zip lines, 
hunting and hiking trails, snow sledding, mountain biking 
trails, fishing ponds, rock climbing, on site accommodations, 
tennis courts, a swimming pool, clubhouse, and more.  The 
large property will have bison, elk, sheep and many native 
animal species roaming the extensive grounds in areas set 
aside for grazing that are integrated into the golf course.  
While riding around the steep hills on the course with Super-
intendent Adam Stewart, and Manny in the rear seat of the 
ATV, it was amazing to listen to Adam describe what has 
been done so far to bring Paul’s vision to reality.  You can 
read more about The Preserve at Boulder Hills in the August
-September issue of Southern New England Golfer at 
www.snegolfer.com. 
 
Thank you to Greg Tower, Superintendent at Renaissance 
for the beautifully conditioned golf course we played Sep-
tember 8.  Greg and his team have made tremendous im-
provements to the course during his time at the Club and it 
was evident that there have been continued upgrades to the 
facility.  Head Professional, Stuart Cady and Assistant Pro-
fessional, Ian Kelley, took care of the tee assignments and 
scoring and made sure all went without a hitch on the 
course.  Ben Tyler, son of Kip Tyler, Sperintendent at Salem 
Country Club, is also part of the golf shop staff at Renais-
sance and was very helpful with the day’s activities. Holly 
Vose and her staff in the clubhouse took care of all our 
needs at registration, lunch and after golf. Chef Dawson 
Frock prepared the delicious food that all remarked was 
wonderful.  It was great day for all at Renaissance! 
 
 Recently I read a President’s Message from a neighbor-
ing association lamenting the lack of participation by mem-
bers at monthly meetings.  This prompted me to think about 
our own Association’s lack of meeting attendance.  This isn’t 
something new, but it’s very sad.  Many of our members 
don’t come to the monthly meetings and it’s become a 
guessing game as to why.  Numerous excuses and some 
legitimate reasons have been put forth as to why some don’t 
attend.  The one I’ve heard the most is that people used to 
come to the meetings to gather information, but with the 
web and technology being what it is, it’s no longer neces-
sary to attend because information is available at your fin-
gertips.  The part about the technology being at your finger-
tips is true, but there’s more to being a member than just 
sharing information.   
 Supporting your fellow superintendent and your Associ-
ation is, or should be, a very important part of your life as a 
superintendent.  For those who have hosted events where 
80 to 100+ people have attended I’m sure they felt pretty 
good about the turnout.  But how about those who have had 
a turnout so low the event was cancelled.  I’m sure they  
didn’t feel very good.  More than likely they were upset.   
Upset that so few felt the need or desire to support efforts 
that a fellow superintendent put forth to make the course 
available and to have it in first class condition.  The team of 

continued on page 5  

Thoughts From Your Association Manager 

From left: Paul Mihailides, Adam Stewart,  
Superintendent, Manny and Dave Mihailides 

http://www.snegolfer.com
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about supporting the commercial people who attend the 
meetings to mix with friends, customers and prospective cus-
tomers.  How about showing support for your Association.   
 Some who don't attend might have two or three assis-
tants, a few interns, maybe an assistant in training, a me-
chanic and assistant mechanic, a foreman, a spray techni-
cian and others.  So, with all this support staff it’s hard to 
imagine someone can’t break away from the course for a day 
or a portion of a day.  What would happen if you got sick and 
couldn’t go to the course?  Would the course close down?  
Of course not.  What would happen if you went to a meeting?  
Would the course die?  Of course not.  Guess what.  The 
course was there before you arrived and it will be there after 
you leave.  So, why not show some respect and caring for 
your fellow superintendent.  Leave your course for a day, or 
a portion of a day, and attend a few meetings.  It's not ex-
pected that anyone attend every meeting, but attending a 
majority of them would be wonderful.  If you don’t play golf 
you can still come for lunch or dinner and take a walk around 
the course.  Let the host superintendent know you care 
enough to take a few hours away from your course to take a 
look at what all the hard work and long hours have produced.  
 
 
 

By Don Hearn 

people who work with you probably tried their hardest to 
make it look good for your peers, and they surely are disap-
pointed. 
 Over the past few years I’ve had people offer their ideas 
as to what is needed for more attendance.  A few have said 
they would attend if it were a nine-hole meeting in the after-
noon. That way they could get to the course in the morning to 
get things going then play nine holes in the afternoon.  Some 
have reversed that thinking and said they‘d like to play nine 
holes in the morning and get back to the course in the after-
noon to be sure all is OK.  Some said they’d like the choice to 
play either nine or eighteen holes and have a barbecue.  
Some have said they’d like to attend a meeting where it was 
just a barbecue and golf would be optional. Well, last year we 
tried to accommodate all these options in one meeting.  
Guess what.  The event was cancelled because we had 15 
people register!  
 Frankly, I doubt that some of the reasons put forth to 
capture a member’s participation are based in fact.  I think 
some of the reasons expressed are nothing more than win-
dow dressing on poor excuses.  I believe some are in the 
habit of attending and some are not - pure and simple.  Why 
not try to get in the habit of attending?  What’s wrong with 
showing support for another superintendent?  Why not come 
to let the person hosting the event know you care.  Let him or 
her know you care enough about what that person did to 
make your visit to the club a pleasant experience.  How 

Association Manager - continued from page 4 

 

 



6 



7 

Be C0urteous to your Fellow Superintendents 
This isn’t a typical etiquette article although it does address 
some ways to act appropriately, show courtesy, and how to 
conduct yourself when it comes to dealing with others in our 
profession. 
 
 There seems to be some confusion as to how being a 
guest at another superintendent’s golf course should be han-
dled.  There is no one policy that is the standard but there is 
one policy that should not be ignored.  That is – always be 
courteous and respectful of your fellow superintendent and 
his or her position at the club. 
 Facilities have different policies as to how superinten-
dents are to be treated as a guest.  There are some clubs 
and courses that flat out do not honor guests.  While you 
might not think this is a wise policy, it’s up to the club to de-
termine what’s wise.    
 At clubs that allow guests, in my experience, I’ve found 
that the guest policy is generally decided by agreement be-
tween the golf professional and the superintendent.  At some 
facilities the superintendent is allowed a certain number of 
guests or guest tee times per month.  Who plays is left to the 
discretion of the superintendent.  At others, the golf profes-
sional is the sole arbiter of who plays and when. Also keep in 
mind that no one is entitled to complimentary or reduced rate 
green fees or golf car fees just because they’re in the busi-
ness. 
 Since there’s no one protocol, I’ll offer are a few sugges-
tions and ideas you might want to think about to determine 
who can play and when they can play on a complimentary 
basis at your course.   
 
 Only those who have contacted you before arriving at 

the course will be considered for a complimentary green 
fee.   

 Be very clear about the policy for a superintendent bring-
ing a guest who is not in the business.  Whether this per-
son will be “comped” or must pay the full guest fee 
should be known before arrival at the course. 

 If a complimentary golf car will be provided, this should 
be made clear.   

 If you have a policy of honoring only members of your 
local Chapter and/or, the GCSAA this should be very 
clear.   

 If a complimentary green fee is not possible, but a dis-
count is available, make this very clear to those playing.  

 If a fellow superintendent arrives at the golf shop without 
notifying the host superintendent, what is the policy?  
Must the person pay the green fee posted for the day?  
My personal take on this – no complimentary or reduced 
fee. No call - no reduction!  

 What do you do if a superintendent shows up at the golf 
shop, shows his GCSAA or local chapter membership 
card and expects a discount because of his membership 
in these groups?  It should be made very clear to the golf 
shop staff how this should be handled.  Personally, I 
wouldn’t allow a discount to anyone who acted this way.  
If a person doesn’t have enough courtesy to contact you 
well before their arrival, then I certainly wouldn’t have 
enough courtesy to allow a discount.  

 How about staff from another club?  While there proba-
bly aren’t many requests for this kind of play it’s nice if 
they can play.  It’s a friendly gesture and is usually very 
much appreciated.   

 You should establish the ground rules for a superinten-
dent playing your course with a member.  This situation 
can be very dicey depending on who the member is and 
who the superintendent is.  It’s sad and infrequent, but 
there have been times when those in our profession 
have used these opportunities to offer a critique of 
course conditions in a way that causes distress to the 
resident superintendent.  Other times, which is usually 
the case, the member is a friend of the superintendent 
and they’re playing to have fun.  Sure, a question or two 
might be posed, but they’re not meant in a way to cause 
any problems.  Usually it’s just a curious comment or 
query.  Should the member pay the guest fee of the su-
perintendent?  Personally, I’d waive it if the superinten-
dent contacted me before arriving at the course.  If I got 
a call or message from the superintendent and he or she 
is already on site, I’d offer no discount.   

 How about suggesting to the golf professional and the 
golf shop staff that if anyone calls for a tee time and in-
quires about a reduced or complimentary rate, they must 
contact the superintendent and make arrangements 
through him or her. 

 
 Regardless of the policy of a superintendent or the 
course, I believe you should always make an attempt to con-
tact the superintendent before playing a course.  I believe 
this should be done even if the host superintendent isn’t a 
member of the local or national Association.  Courtesy has 
no distinctions.   
 
 

By Don Hearn 

 

 

 

Pete Jacobson 

(919) 530-9062 

peter.jacobson@basf.com 
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GCSANE Calendar of Events 2014 
 

April 28   Cohasset Golf Club - 8th Annual Bear Cup 
       Joint meeting with GCSA of Cape Cod 
       

May 5    Worcester Country Club 
       Joint meeting with Rhode Island GCSA 
 

May 12   Alumni Turf Group - 10th Annual Dr. Joseph   
       Troll Classic - Old Oaks Country Club 
 

June 9   Challenger Demo Day  
       Blue Hill Country Club     
 

June 30   Walpole Country Club  
       Scholarship & Benevolence Tournament 
 

August 12  Marlborough Country Club 
       Individual Championship 
 

Sept. 8   Renaissance - Two Person Team Championship 
 

Oct. 7    New England Superintendent Championship 
       Omni Mt. Washington Resort, Bartlett, NH 
 

Oct. 14   Dedham Country and Polo Club 
       Member-Guest 
 

Oct. 22   William J. Devine Golf Course at Franklin Park 
       Assistants Tournament 
 

Nov. 6    Sassamon Trace Golf Course 
       Nine-Hole Meeting 
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DIVOT DRIFT... announcements ... educational seminars ... job opportunities
 ...tournament results...and miscellaneous items of interest to the membership. 

ANNOUNCEMENTS 

 GCSANE Offers 
 Website Banner advertising at         
 www.gcsane.org  
 

 The price is $500 for one year which will be              
 re-occurring annually from your first billing unless 
 otherwise specified. 

 

      For more information, please contact Jeff Urquhart     
      at 781-828-2953 or jmartin101@gmail.com 

As in the past, The Newsletter continues to invite Affiliate 
members to submit a press release about new personnel, 
new products or a company bio. We will print each and every 
release free of charge. This is a great way to advertise for 
free.  Who said nothing in this world is free?  Free advertis-
ing to better your company, wow what an offer.    

The following memo (edited for relevant content) was received 
from GCSAA, September 26, 2014. 
 
Dear Members, 
 I would like to share some significant news that has resulted 
from GCSAA’s dedication to advocating on behalf of our shared 
membership. 
 Yesterday afternoon we were contacted by the EPA to let us 
know that GCSAA’s request for the extension of the fenamiphos 
(Nemacur) end-use date has been granted until Oct. 6, 2017. We 
have been given a three-year extension of use of existing     
Nemacur stocks.  Nemacur is used to control the major genera of 
nematodes attacking turfgrass. This includes root knot, root le-
sions, sting, lance and ring nematodes. The EPA plans to publish a 
notice in the Federal Register on the extension next week. We 
greatly appreciate the EPA’s understanding of the needs of our 
industry. 
 While this extension is on a national level, we know that 
many advocacy-related issues are regional and local in nature. So, 
it is not just the GCSAA representatives or chapters leaders who 
are championing industry issues. Outcomes such as this one 
would be impossible without an engaged membership playing a 
vital role. 
 
Rhett Evans 
GCSAA CEO 

NEMACUR UPDATE 

               
For golf course  
construction, renovation and  repairs. 
 
Bluegrass, Ryegrass, Fine Fescue Blends  avail.  
Bentgrass & Bentgrass Blends____________ 
                                                

 A1 & A4 Sand Base 
 Penncross   
 Penntrio          
 3 way blend 
                               
  Pallets/Big Rolls. 
   Sod handler Del. 
 Roll Out Service. 
 Over 35  years of 
 turf production. 

 

Deliveries Monday through Saturday 
 

CALL TOLL FREE 
   1—800-556-6985 

See our web site:   www.tuckahoeturf.com 
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Agresource, Inc. 
100 Main St., Amesbury, MA 01913 
Quality Compost, Soil & Mulch.  
Tim Gould  (978) 388-5110  
www.agresourceinc.com  
 
Agrium Advanced Technologies Direct Solutions 
Suppliers of Chemicals, Fertilizer, and Grass Seed 
Jim Pritchard  (401) 259-8-5472  jpritchard@agriumat.com 
Glenn Larrabee (401) 258-3762 glarrabee@agriumat.com 
 
Allen’s Seed  
693 S. County Trail, Exeter, RI 02822 
Specializing in quality seed, fertilizer, chemicals, and related golf 
course maintenance supplies. 
Peter Lund (401) 474-8171 
www.allensseed.com 
 
Atlantic Golf and Turf 
9 Industrial Boulevard, Turners Falls, MA 01376 
Specializing in agronomy through the distribution of fertilizer, seed 
and chemicals throughout New England.   
Chris Cowan (413) 530-5040,  Scott Mackintosh CPAg  
(774) 551-6083, Michelle Maltais (401) 835-0287 
 
A-OK Turf Equipment Inc. 
1357 Main St., Coventry, RI 02816-8435 
Lastec, Tycrop, Blec, Wiedenmann, Therrien, Graden, Sweep 
& Fill, Baroness, and used equipment.     
Mike Cornicelli (401) 826-2584 
 
Arysta Life Science 
15401 Weston Parkway Suite 150, Cary, NC 27513 
Products for the industry. 
Jeff Tweedy jeff.tweedy@arysta.com  
 
Barenbrug USA 
Great in Grass     
10549 Hammond Hill Road, East Otto, NY 14729 
Bruce Chapman, Territory Manager  (401) 578-2300 
 
BASF Turf & Ornamental 
PO Box 111, West Dennis, MA 02670 
“We don’t make the turf.  We make it better.”   
Pete Jacobson (919) 530-9062  peter.jacobson@basf.com 
 
BACKED by BAYER  
Building on an already solid foundation of proven products to help 
you succeed.    Brian Giblin   (508) 439-9809 brian@bayer.com   
www.backedbybayer.com  
 
Boston Irrigation Supply Co. (BISCO)  
60 Stergis Way, Dedham, MA 02026 
New England's single source for a complete line of irrigation and 
pumping equipment featuring Rain Bird, plus landscape lighting, 
drainage, tools and all related accessories.  www.gobisco.com 
Andrew Langlois, Jeff Brown  (800) 225-8006 
Bill Stinson (413) 668-7943 
 
The Cardinals, Inc. 
166 River Rd., PO Box 520, Unionville, CT 06085 
Golf course and landscape supplies.   
John Callahan (860) 916-3947, Dennis Friel  (617) 755-6558 
 
 
 

Cavicchio Greenhouses, Inc. 
110 Codjer Lane, Sudbury, MA 01776 
Annuals, perennials, garden mums, ground covers, loam, & mulch.     
Darren Young  (978) 443-7177 
 
Charles C. Hart Seed Co., Inc. 
304 Main St., Wethersfield, CT 06109 
Authorized distributor for Bayer, Syngenta, Grigg Brothers foliar 
fertilizers, and Aquatrols.  Specializing in custom seed blends. 
Robin Hayes (508) 237-2642  Dick Gurski (413) 531-2906   
Mike Carignan (603) 540-2562 
 
Country Club Enterprises 
PO Box 670, 29 Tobey Rd., W.Wareham, MA 02676 
Club Car golf cars, Carryall utility vehicles. 
Dave Farina, Keith Tortorella, Mike Turner  (800) 662-2585 
 
DAF Services, Inc. 
20 Lawnacre Rd., Windsor Locks, CT 06096 
Custom pumping solutions.  Custom pump controls.  Complete 
pump service.  Serving all of New England.   
Dick Young (860) 623-5207 
 
DGM Systems 
153A Foster Center Road, Foster, RI 02825 
Your New England specialty products distributor: Reelcraft, POK, 
Allen, Kenyon, Echo, Carhartt   Office (401) 647-0550 
Manny Mihailides (401) 524-8999   
David Mihailides (401) 742-1177 
 
DHT Golf Services 
8 Meadow Park Road, Plymouth, MA 02360 
Serving the GCSANE for over 20 years.  Planning to proposal to 
completion.  Golf construction and irrigation consulting.   
Emergency irrigation repairs.  Dahn Tibbett (20 year member),  
Jaime Tibbett  (508)746-3222     DHTGOLF.COM 
 
Five Star Golf Cars & Utility Vehicles 
724 MacArthur Blvd. 
Pocasset, MA 02559 
E-Z GO Golf Cars, Cushman Utility Vehicles 
Doug Hopper (401) 787-0514 
 
G. Fialkosky Lawn Sprinklers 
PO Box 600645., Newton, MA 02460 
Irrigation services to golf courses throughout New England.   
Gary Fialkosky  (617) 293-8632 
www.garyfialkoskylawnsprinklers.com 
 
Harrell’s LLC 
19 Technology Drive, Auburn, MA 01501 
Turf & Ornamental supplies.  John Bresnahan (413) 374-4102, 
Chuck Bramhall (508) 400-0600, Jim Cohen (978) 337-0222.    
Mike Kroian (401) 265-5353, Mike Nagle (508) 380-1668 
 
Hartney Greymont 
433 Chestnut Street, Needham, MA 02492  www.hartney.com 
Hartney Greymont is a company that specializes in tree care, land-
scape services, strategic woodland management and plant 
healthcare.  Michael Colman (781) 727-7025 
Scott McPhee, District Manager (617) 293-1112 
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Helena Chemical Company 
101 Elm Street, Hatfield, MA 01038  www.helenachemical.com 
National distributors of all your turf chemicals and fertilizers.   
Extensive line of Helena Branded wetting agents, foliars,  
micronutrients and adjuvants.   
Louis Bettencourt, CGCS (978) 580-8166 
Chris Leonard (339) 793-3705 
 
Hillcrest Turf Services 
P.O. Box 767, Medfield, MA 02052 
Mike Parks  (617) 852-0479 
Providing specialty cultural services to golf courses and sports turf. 
 

International Golf Construction Co. 
5 Purcell Rd., Arlington, MA 02474 
Golf course construction.  Antonios Paganis  (781) 648-2351;  
(508) 428-3022 
 
Irrigation Management & Services 
21 Lakeview Ave., Natick, MA 01760 
Irrigation consultation, design, and system evaluation.  
Bob Healey, ASIC, CID  (508) 653-0625 
 
John Deere Landscapes 
Offering our customers the most complete  
line of products, service and expertise in the  
industry.   Ron Tumiski  (800) 321-5325 x6219 
 
Ken Jones Tire, Inc. 
71-73 Chandler St., Worcester, MA 01613 
Distributor of tires for lawn & garden, trucks, cars, industrial equip-
ment, and golf cars.  Gerry Jones  (508) 755-5255 
 
LaCorte Equipment 
LaCorte Equipment is your premier John Deere Golf Distributor in 
the Northeast.   
John Winskowicz (978) 471-8351 
Bill Rockwell (508) 789-5293 
Dan Paradise (978) 853-2916 
Call or visit our website at www.lacorteequipment.com 
 
Larchmont Engineering & Irrigation 
11 Larchmont Lane, Lexington, MA 02420 
Offering a full range of inventory for irrigation drainage, pumps, 
fountains and landscape lighting products and services for all of 
your residential and commercial needs.   
(781) 862-2550   Susan Tropeano, 
Tim Fitzgerald tim@larchmont-eng.com 
  
Lazaro’s Golf Course Supplies & Accessories  
dba Hammond Paint and Chemical Co., Inc. 
738 Main St., Suite 223, Waltham, MA 02154 
Complete line of golf course accessories;  Standard, Par Aide,  
Eagle One.  Joe Lazaro (781) 647-3361 
 
Maher Services 
71 Concord Street, N. Reading, MA 01864  
Well drilling, pump service and well maintenance  
Peter Maher   cell: (781) 953-8167 or  (978) 664-WELL (9355)   
Fax (978) 664-9356  www.maherserv.com 
 
MAS Golf Course Construction LLC 
60 Hope Ave., Ste. 107, Waltham, MA 02453 
Fulfilling all your renovation and construction needs.  
www.masgolfconstruction.com  Matthew Staffieri (508) 243-2443 
 
 

Maltby & Company   
30 Old Page Street, P.O. Box 364, Stoughton, MA 02072  
Provides expert tree pruning, tree removal and tree planting ser-
vices. Our two other divisions include Natural Tree & Lawn Care, 
which treats for  winter moth caterpillars, ticks and mosquitoes etc. 
Forest Floor recycling manufactures color enhanced mulch and 
natural composted leaf mulch.  For more information or to speak 
with one of our arborists please call Bill Maltby at (781) 344-3900 
 
McNulty Construction Corp. 
P. O. Box 3218, Framingham, MA 01705 
Asphalt paving of cart paths, walkways, parking areas; imprinted 
asphalt.   John McNulty  (508) 879-8875 
 
MTE, Inc.  – Turf Equipment Solutions 
118 Lumber Lane, Tewksbury, MA 01864 
New England’s source for equipment sales, service and parts. New 
and pre-owned mowers, tractors, attachments and much more 
from: Jacobsen, Turfco, Smithco, Ventrac, Redexim, Neary     
Grinders, Ryan, Buffalo Turbine, Mahindra, Husqvarna, Gravely, 
Standard, Par-Aide and others. Office: (978) 654-4240.  
Mark Casey: (617) 990-2427. Matt Lapinski: (978) 551-0093 
 
Mungeam Cornish Golf Design, Inc. 
195 SW Main Street, Douglas, MA  01516 
Golf course architects 
Office:  (508) 476-5630 
Cell:  (508) 873-0103 
Email:  info@mcgolfdesign.com 
Contact: Mark A. Mungeam, ASGCA 
www.mcgolfdesign.com 
 
New England Specialty Soils 
435 Lancaster, Street, Leominster, MA 01453 
1mm. Top Dressing Sand, High Density Bunker Sand, Rootzone 
Mixes, Tee Blends, Divot Mixes, Bridging Stone, Cart Path Mix, 
Infield Mixes, Inorganic Amendments, SLOPE LOCK Soil. 
Ed Downing  (978) 230-2300, Dave Harding (978) 230-2244   
www.nesoils.com 
 
New England Turf 
P.O. Box 777, West Kingston, RI 02892 
Phone: (800) 451-2900 or  Ernie Ketchum (508) 364-4428;  
Mike Brown (508) 272-1827  www.newenglandturf.com 
 
NMP Golf Construction Corp. 
25 Bishop Ave., Ste. A-2, Williston, VT 05495 
Golf course construction.   Mario Poirier  (888) 707-0787 
 
Northeast Golf & Turf Supply  
6 Dearborn Road, Peabody, MA 01960 
Complete line of Golf Course, Landscape & Lawn Care  
Construction and Maintenance Supplies 
Tom Rowell (978) 317-0673 
 
North Shore Hydroseeding 
20 Wenham St., Danvers, MA 01923 
Hydroseeding and erosion control services. 
Brian King  (978) 762-8737  www.nshydro.com 
 
On-Course Golf Inc., Design/Build 
16 Maple Street, Acton, MA 01720 
We serve all your remodeling and renovation needs. You can trust 
your project with us!   We make you look good!   
Sean Hanley (978) 337-6661  www.on-coursegolf.com  
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Putnam Pipe Corp. 
90 Elm St., Hopkinton, MA 01748 
Underground water, sewer, & drain pipe and fittings-Erosion and 
sediment control material. 24-hour service.   
David Putnam  (508) 435-3090 
 
Read Custom Soils 
125 Turnpike St., Canton, MA 02021 
Custom soil blending, top dressing sands, Root zone blends, “early 
green” black sand, divot & cart path mixes.   
Terry Driscoll, Garrett Whitney  (888) 475-5526 
 
Saturated Solutions 
18 Evergreen Road, Northford, CT 06472 
Greg Moore (203) 980-1301 
Saturated Solutions is the sole distributor of the Air2G2 Machine for 
sales and contracted services.  Replenish your soils with oxygen 
when it needs it most in any conditions with no disruption. 
saturatedsolutionsllc.com 
 
Select Source 
3208 Peach Street, Erie, PA 16508 
National, full line manufacturer and wholesaler of turf, 
ornamental and specialty chemical products. 
Mike Blatt, Northeast Territory Manager (814) 440-7658 
 
Slater Farms (Holliston Sand Products) 
P. O. Box 1168, Tifft Rd., Slatersville, RI 02876 
USGA recommended topdressing, root-zone mixes, compost, pea 
stone, angular & traditional bunker sand.   
Bob Chalifour, CGCS (Ret.)  (401) 766-5010  Cell: (860) 908-7414 
 
Sodco Inc. 
P. O. Box 2, Slocum, Rl 02877 
Bluegrass/Fescue, Bluegrass/Rye, Bluegrass/Fescue/Rye,       
Bentgrass.  Pat Hogan  (800) 341-6900 
 
Southwest Putting Greens of Boston 
P.O. Box 827, Westford, MA 01886 
Synthetic turf, tee lines, practice greens, outdoor and indoor  
practice facilities.  Douglas Preston  (978) 250-5996 
 
Stumps Are Us Inc. 
Manchester, NH  
Professional stump chipping service.   
Brendan McQuade  (603) 625-4165 
 
Syngenta Professional Products 
111 Craigemore Circle, Avon, CT 06001 
Melissa Gugliotti (860) 221-5712 
 
Tartan Farms, LLC 
P.O. Box 983, West Kingston, RI  02892 
Dave Wallace 
(401) 641-0306 
 
Tom Irwin Inc. 
11 A St., Burlington, MA 01803 
Turf management products.  Paul Skafas, Rob Larson,   
Chris Petersen, Greg Misodoulakis, Fred Murray  (800) 582-5959 
 
Tree Tech, Inc. 
6 Springbrook Rd., Foxboro, MA 02035 
Foxboro, Wellesley, Fall River   Andy Felix (508) 543-5644 
Full service tree service specializing in zero impact tree removal, 
stump grinding, tree pruning and tree risk assessments by our team 
of Certified Arborists. 

Tuckahoe Turf Farms, Inc. 
P. O. Box 167, Wood River Junction, Rl 02894 
Joe Farina (774) 260-0093  
 
Turf Products Corp. 
157 Moody Rd., Enfield, CT 06082 
Distributors of Toro irrigation & maintenance equipment and other 
golf-related products.  Nat Binns (332) 351-5189,  
Tim Berge (860) 490-2787, Andy Melone (508) 561-0364  
 
Valley Green 
14 Copper Beech Drive,  Kingston, MA 02364 
 Phone: (413) 533-0726  Fax: (413) 533-0792   
 "Wholesale distributor of turf products" 
Doug Dondero (508) 944-3262, Jon Targett (978) 855-0932, 
Joe Trosky (860) 508-9875 
 
Winding Brook Turf Farm 
Wethersfield, CT 06109 
Scott Wheeler, Sam Morgan  (800) 243-0232 
 
WinField 
29 Gilmore Drive - Unit C, Sutton, MA 01590 
Using industry-leading insights to provide you with the products that 
help you win.  
Jim Favreau  (978) 815-9810  
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NEW Lower Rates to Help Make Advertising in  
The Newsletter More Budget Conscious 

THE NEWSLETTER 2014 DISPLAY ADVERTISING ORDER FORM 
 
Company Name:                Phone #          
 
Address:                            
 
Contact Name:                         Email                
 
Issues (List month and total number):                   
 
                              
 
Amount of Check:            (Made payable to “GCSANE”) 
 
 
                                                               4 Times           6 Times            8 Times            Annual   
                       Monthly              Per Yr.            Per Yr.              Per Yr.               Rate 
Member Rates:                  Rate             (Save 5%)       (Save 10%)       (Save 10%)     (Save 15%) 
 
1/4 page (vertical; 3.75" wide x  5" deep)   $  90.00    $ 342.00     $ 486.00    $ 648.00     $ 918.00 

1/2 page (horizontal; 7.5" wide x  5" deep) $150.00    $ 570.00     $ 810.00    $1080.00    $1530.00 

Full Page (vertical; 7.5" wide x 10" deep)   $200.00    $ 760.00     $1080.00   $1440.00    $2040.00 
 
 
Non-Member Rates:  *All payments must be received in full before the ad appears in The Newsletter. 
 
1/4 page (vertical; 3.75" wide x 5" deep)  $120.00    $456.00       $648.00      $ 864.00       $1224.00 

1/2 page (horizontal; 7.5" wide x  5" deep) $180.00    $684.00       $972.00      $1296.00      $1836.00 

Full Page (vertical; 7.5" wide x 10" deep)   $240.00    $912.00       $1296.00    $1728.00      $2448.00 
 
  

 
*DEADLINE for ads:  The first of the month for that month’s issue. 

 

Ad Preparation Specifications: 
 

File Specifications for Ads Supplied in Digital Format: Ads may be sent either by email or by  
mailing a CD to the address below.  Formats preferred are .GIF; .JPG and .PDF.   Ads can also be 
accepted in Microsoft Word or Microsoft Publisher files.  Full color is available with all ads. 
 

Advertising Design Services: Design services are available by request and consultation and will 
be billed separately. 

 

Send all Newsletter ads to: 
Julie Heston 

36 Elisha Mathewson Road, N. Scituate, RI 02857 
Phone:  401-934-7660  /  Fax:  401-934-9901 

jheston@verizon.net 




