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LET THE EXPERTS AT J. J. DILL HELP YOU

M AKE IT

BUY DIRECT •  SAVE MONEY 
GET FAST DELIVERIES

Your budget will buy more —  in 
chemicals and equipment to apply 
them —  when you deal direct with 
Dill. As manufacturer, formulator 
and/or distributor, Dill can save you 
money. Consistently.

Dill offers the most com­
plete line of quality turf 
chemicals in the midwest 

. . complete with appli­
cation instructions.

Dill is headquarters for complete 
lines of: •  Fungicides • Herbicides 
•  Algaecides • Insecticides • Fog- 
gers • Sprayers.

PROMPT DELIVERY throughout 
southern Michigan and northwestern 
Ohio, including weekly shipment via 
our trucks covering the Detroit, Flint, 
Lansing and Toledo areas.

DIAL TO LL-FR EE (WATTS) 800-632*4057

»

TIP OF THE MONTH

FALL/W INTER . . .
Beat rising prices! 
Check your supply and 
order NOW! Don’t be 
caught next spring 
without needed chemical 
for early and efficient 
application.

VALUABLE CATALOG
Latest edition, up-dated in all respects. Contains a wealth of in­
formation. Lists and describes hundreds of chemicals, pesticides 
and equipment for maintenance of grounds and waters of golf 
courses, parks, recreation areas and resorts.

J. J. DILL COMPANY Box 788 KALAMAZOO, Ml 49005 Dept. PG-4
Gentlemen: Please send your latest Turf Care Catalog.

NAME

ADDRESS 

C ITY_____ . STATE. .Z IP .
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WF couRsh CITIES GOLF COURSE 
L Z L A  SUPERINTENDENTS 

V M i c h i g a n  = 7  ASSOCIATION

PR E S ID E N T

GERALD GILL
TAM-O-SHANTER COUNTRY CLUB  

3466 Walnut Lake Road 
Orchard Lake, Michigan 48033 
Off. 626-8325, Res. 851-7904

V IC E  P R E S ID E N T

GEORGE W. PRIESKORN
BURROUGHS FARM GOLF CLUB  

5341 Brighton Road 
Brighton, Michigan 48116 

Off. 227-1381, Res. 229-9437

S E C R E T A R Y -T R E A S U R E R

ROBERT HOPE, CGCS
THE LOCHMOOR CLUB  

20740 Marter Road
Grosse Pointe Woods, Michigan 48236 

Off. 881-8112, Res. 884-8684

BOARD O F  D IRECTORS

ROGER GILL
PINE LA K E  COUNTRY CLUB  

1894 Alton Circle 
Walled Lake, Michigan 48088 
Off. 681-1322, Res. 264-6931

DON LA  FOND
BAY POINTE GOLF CLUB  

3635 Union Lake Road 
Union Lake, Michigan 

Off. 363-0144, Res. 363-1142

BRUCE WOLEROM
BARTON HILLS COUNTRY CLUB  

639 Barber Street 
Ann Arbor, Michigan 48105 

Off. 662-8359, Res. 663-9213

CLEM WOLFROM
DETROIT GOLF CLUB  

530 Ken dry
Bloomfield Hills, Michigan 48013 

Off. 345-4589, Res. 338-6375

JAMES G. VLASSIS
LAKELANDS GOLF AND C.C. 

8760 Chilson Road 
Brighton, Michigan 48116 

Off. 227-5441, Res. 227-6926

JAMES TIMMERMAN
ORCHARD LAKE COUNTRY CLUB  

2474 Lafay
Orchard Lake, Michigan 48033 
Off. 682-2150, Res. 682-7234

PR E S ID E N T  EMERITUS
TED WOEHRLE, CGCS

OAKLAND HILLS COUNTRY CLUB  
Birmingham, Michigan 

Off. 644-3352, Res. 646-8512

"A  Patch of Green”
31823 U tica  Road, Fraser,  Michigan 48026  

(313) 293-3540

P u b l ish e d  monthly by the Michigan and 
Border C i t ie s  G o lf  Course Superintendents  

A ssocia t ion

C irculation 1,050

Ted Woehrle, Oakland Hills C.C. 
Clem Wolfrom, Detroit Golf Club 

Co-Editors

Blakeman Printing Company 
Fraser, Michigan 

Graphic A r ts /C i r c u la t io n

M O NTH LY  AD V E R TIS IN G  RATES

Double Page Spread.................................... $100.00
Back Outside Page......................................... 65.00
Full Page ..........................................................55.00
Half Page..........................................................35.00
Quarter Page.................................................... 25.00
Eighth Page...................................................... 12.50
Sixteenth Page...................................................7.50
Classified Ad (per inch)...................................5.00

DISCOUNT RATES  

One Year 10 %

THIS MONTH’S 
ADVERTISERS

Century Supply Corporation 
Chemagro Division of Baychem 
Chipman Division of Rhodia 
J.J. D ill Company 
Huggett Sod Farm, Inc.
Lawn Equipment Corporation 
Lebanon/Agrico 
W.F. Miller Garden Company 
O.M. Scott & Sons Company 
Fred D. Speier
Sprinkler Irrigation Supply (Sisco) 
Terminal Sales Corporation 
Turfgrass, Inc.
Turf Supplies, Inc.
USS Agri-Chemicals
Wilkie Turf Equipment Company
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G olf
September 19, 1975, was a beautiful 

day at Bay Pointe Golf Club as 182 
players took part in the 10th Annual 
Turfgrass Research Benefit. A good 
time was had be all. (We’ re sure the 
football marks in the putting green will 
heal by next season!) The course, as 
always, was put in beautiful shape by 
Don LaFond. Thanks, Don for a great 
job. We’d also like to thank the Fuller 
brothers for allowing us to hold our 
Golf Day at Bay Pointe.

Ward Swanson and Jim Couzens set 
up a great tournament which everyone 
enjoyed. As the scores were turned in 
under the watchful eye of George and 
Jerry Prieskorn, the following results 
were tabulated:
Closest to the hole No. 16 - 

R. Wolf
Closest to the Hole No. 3 - 

B. Pontius 
Low pro with a 73 - 

D. Christianson 
T . Talkington 

Low Gross -
T . Sriggreen 
F. McMullen 
T. Hanmett

Day
Host Don LaFond greeting the guests.

First place team - 
P. Wigle
A. Watkins 

Second place team -
N. Brown 
E. Sprague 

Third place team - 
C. Wolfrom, Jr.
B. Freehand 

Fourth place team -
T. Mulcahey 
H. Foote

J. Scott 
B. Babbish

F. Daniels 
A. Avery

J. Coleman 
L. Cavilera

R. Ryan 
F. McMullen

Dr. Joe Vargas was our emcee for 
the evening and enlightened us with 
some of his delightful, roguish, New 
England humor. As emcee, Dr. Vargas 
announced the winners of our annual 
raffle and also the winners of the many 
door prizes. The raffle prizes were 
awarded to Jon Pulliam of Walled Lake 
(first prize - riding mower), Jim 
Johnston of Brighton (second prize - 
golf clubs), and Richie Teets of 
Southgate )third prize - wheelbarrow 
full o f cheer.)
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Right:
Emcee Dr. Vargas 
running the show.

Below:
Bruce Wolfrom, 
Chairman.

Turf grass Research
This year’ s Turfgrass Research 

Benefit netted over $6900 which will 
be donated to the Michigan Turfgrass 
Foundation. This has been a very 
profitable endeavor, not only in terms 
of the money raised, but more impor­
tantly, in terms of bringing together 
members of our association, golf 
professionals, club members, club 
managers, manufacturers and dis-

Benefit Nets $6900
tributors to accomplish a common goal. 
We’ d like to thank all of those who 
participated in this year’ s Golf Day. 
Also, thanks so much to all of the 
hardworking people who were busy 
making the day a success, those 
people who sold raffle tickets and 
those of you who put in much time on 
the various committees.

5



-  FAIRWAYS -
12-4-8 . . .  4% W.I.N. 
18-0-9 . . .  6% W.I.N. 
18-5-9 . . .  6% W.I.N. 
20-5-10
30-3-10. . 10% W.I.N.

-  GREENS -
16-0-8 . . 10% W.I.N. 
18-3-12. . .6% W.I.N. with 

Iron Sulfate

45-0-0 Dutch Brand Urea

r A I , FRED D. SPEIER
(313) 681-9336

“ Finest quality ingredients — economically priced

53 2 4  W. B L O O M F I E L D  L A K E  W. B L O O M F I E L D ,  M I C H .  4 8 0 3 3
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A Special Thanks

A special thanks goes to the 
following individuals and companies 
whose donations made our Golf Day 
possible:

A. J. Miller 
Turf Supplies 
FDS Fertilizer 
Turfgrass, Inc.
Lawn Equipment 
J. J. Dill 
Century Supply 
Flocontrol 
Rob intech, Inc.
Plastiline, Inc.
Oil Creek Plastics 
Paige Electric Corp.
Hydro Rain Valve
Lake Short Equipment & Supply
Johns-Manville
Formost Construction
Ernie Hodas
Safe-T-Lawn
Wilkie Turf
Arthur Hill Assoc.
L  & E Chemical
W. F. Miller
Lubrication Engineers
Dominion Golf & Country Club
Michigan PGA
Walt Lorang
Walter Hagen Co.
Tom Kingsley 
W. A. Clearys 
Warren Orlick 
Gene Bone 
John Molenda 
Link Cavalieri 
Terminal Sales

MSU TURF CONFERENCE
The MSU Turf Conference w ill be 

held on Wednesday and Thursday, 
January 21 and 22, 1976.

CHIPCO
the most 
effective 

arsenal ever 
assembled 
to protect 
your turf

□  Chipco Spot Kleen
□  Chipco Microgreen 

Liquid
□  Chipco Turf Herbicide“D”
□  Chipco Spreader 

Activator
□  Chipco Thi ram 75
□  Chipco Crab Kleen
□  Chipco Turf Herbicide 

MCPP
□  Chipco Buctril
□  Chipco Turf Kleen

RHOCHA INCORPORATED 
AGRICULTURAL DIVISION

Som erset, New Jersey 08873
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Above: Two Golf Professionals, Tom Talkington, L , Dave Christianson, R. 
Below: Waiting to Tee Off . . .
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Vertagreen Vertan ite Vertag reen

Tee Green 
Plus
Technical Turf Food 
for Tees & Greens

Tournament
Plus

U reaform
Fertilizer
3 8 - 0 - 0

» » g a s i

Turf Food for Fairways

Fertilizer
For
Professional 

Use 12-4-8

Tournament

Fertilizer Foi Professional Use

Fertilizer
For Professional Turf 
with Balan

TeetGreeri
Technical Turf Food 
for Tees & Greens

Vertagreen

WRITE FOR COMPLETE SPECIFICATION SHEETS

P.O Box 1685, A tlanta , Ga 30301

Vertagreen | Vertagreen j Vertagreen
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Observation + Persuation

Good Salesman = 
Good Superintendent

“ Good superintendents are good 
salesmen,”  a simple enough state­
ment. But its real m e a n i ng  and 
implication is not as obvious. As you 
travel around the state or country, you 
often compare your course, equipment, 
budget, etc., with what you see else­
where. You probably ask too, “ How 
does he do it?”

As we all know, different situations 
will permit the golf course superin­
tendent to do different things for 
himself and his course. Climate, soil 
conditions, age of the course and 
particularly the members’ desires 
will have a great bearing on the course 
itself and the latitude the superin­
tendent has. But, frequently the 
results boil down to the superin­
tendent’ s salesmanship.

A favorite definition of salesman­
ship is the art o f never selling but 
rather learning what people want and 
then helping them obtain it. Involved 
in this approach to salesmanship are 
the arts of observation and persua­
sion. Observation tells you what the 
people want, persuasion provides the 
means of giving them what they want.

Most golf course superintendents / 
could find this approach successful ( 
for themselves and their course. They i 
are blessed with an abundance of the ' 
power of observation and with some [ 
effort could easily improve on their j 
abilities to persuade.

To utilize this plan, the superin- I 
tendent must first determine what his , 
golfers want. Usually, this involves | 
three major areas: scores, beauty and i 
prestige, not necessarily in any order 
o f preference. Next, he must adopt an j 
attitude of “ selling”  what he wants in 
terms of what the members desire.

Assume for example you have been 
contemplating what you feel to be a ' 
necessary purchase. After attending | 
various equipment exhibits, field 
demonstrations and talking with 
fellow superintendents and salesmen, 
you have determined exactly what 
you want. What now? Do you explain 
to your chairman or committee how < 
having this machine will replace one l 
that has been causing you tremendous ( 
problems because of breakdowns or 
other insufficiencies? How the root [ 

Continued on Page 13 (

No synthetically produced fertilizer can compare with
MiLORGANiTE

TERMINAL SALES CORR 12871 EATON AVE. 
D E TR O IT , MICH. 48227 
(313) 491 -0606
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SPARTAN, AND 
ROUGHMASTER

Spartan (above) and Roughmaster (below) gangs go to work 
in the Toro hydraulic Parkmaster® and in other Toro frames

SPARTAN -  a one-hand bedknife-to-reel adjustment knob that 
clicks off movements in one-thousandths of an inch for pre­
cision control of cutting quality, longer mower life, less 
sharpening. Handles formal mowing with 8'4 in. diameter, 5 or 7 
blade reel.
ROUGHMASTER -  a giant 10 in. diameter reel with 4 or 5 
blades to let the tall growth in, clip it off clean. And both of 
these rugged gangs are backed by TORO people, TORO parts 
and service, and by our new one year warranty.

-  DISTRIBUTED BY -

WILKIE TURF Equipment Company
1050 OPDYKE ROAD PONTIAC, MICH. 48056 

(313) 373-8800

TORO
11



Make it happen

Agrico
V  Country Club

Works 
More 
Efficiently.

Beautiful turf is no accident.
TURFGRASS, INC. Phone: Area 313 437-1427

ARE YOU INTERESTED IN JOINING THE
MICHIGAN AND BORDER CITIES 

GOLF COURSE SUPERINTENDENTS 
ASSOCIATION?

F ill in the questionaire below and mail to:

M AILING  A D D R E S S_____________________________________________________________

C I T Y _____________________________ S T A T E _________________  Z I P ________________

Or you may contact the next g o l f  course supp lier  who c a l ls  on you and g ive  
him the in formation needed for appl¡cation.

12



Good Salesman Cont.
structure will be affected, etc.?

While these points may be o f real 
concern to you or your fellow superin­
tendents, they will only maximize your 
interest while minimizing the interests 
of the golfer.

A better approach might be to 
inquire into the golfer’ s desires to 
play through with less mechanical 
interruption to his game, having fewer 
non-play holes or days, more uniform 
playing surfaces, having a course with 
greater beauty - in short, being the 
envy of golfers at other courses.

Depending on the potential o f the 
item you are contemplating, you can 
“ sell”  the golfer on your need through 
an approach that causes him to be the 

i salesman.
Regardless o f your personal sales 

approach, p e r s u a s i o n  must be 
supported by a sound presentation that 
f u l l y  d o cu me nt s  your case.

• Undoubtedly, at some time, you will 
be called upon to “ prove your case”

1 before the purchase is approved. This 
i will mean having all the facts and 

figures gathered together in a fashion 
s h o w i n g  not only your thorough 
organization, but just as important, 
the manner o f the presentation itself 

i could greatly influence your audience 
and their final decision.

As with all such things, there will 
be short-comings and pitfalls to be 

r aware o f and this p r o c e s s  is no 
f different. You must not “ sell”  more 
l than you can reasonably expect to

deliver, nor should the golfer be per­
mitted to assume such a miracle.

The more successful businesses 
are operated on a repeat purchase 
philosophy. You should expect to do 
the same. Souring your golfers with 
mis-spent money will only make it 
doubly difficult to purchase even a 
necessity the next time around.

CGCS Attained 
by 13% of Total

More than 13 percent (13.10%) of the 
eligible Class A members o f GCSAA, 
239, have become “ Certified Golf 
Course Superintendents”  since the 
program’ s inception in 1971. In addi­
tion, ano t he r  6.5 percent have 
submitted applications and are in 
various stages of completion.

A review of the Association’ s 
4,021 member roster, revealed that 
1,825 members met the basic qualifi­
cation of two year’ s Class A member­
ship in GCSAA.

r

ProTurf ' Helping the superintendent 
through turf research...

I Controlled Release Fertilizers 
I Fertilizer/Pesticide Combinations

I Fungkides-Herbicides—Insecticides 
I Soil Testing-Weed & Disease Identification

S C O T T S  • LELY  • G A N D Y  SPR EAD ER S
Finest quality turfgrass seed—Fairways • Greens • Tees • Roughs 
Scotts Windsor and Victa blends

Ted Mulcahey
Technical Representative 
7205 S. Jennings Road 
Swartz Creek, Mich. 48473 
Telephone: 313/655-4702
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Striped Ground Squirrel
This little rodent is also known in 

Michigan as the thirteen-lined sper­
mophile and the gopher. Neither of 
these latter names is a suitable one. 
In the first place, the animal does not 
have thirteen stripes, but 23 - 12 dark 
ones and 11 light ones. In the next 
place, the word “ spermophile”  means 
“ seed lover,”  and while these animals 
do eat seeds, so do most other rodents. 
The term “ gopher,”  perhaps most 
commonly used in Michigan, is really 
a localism, and would be misleading 
to people from other states.

In the south, gopher means a type 
of small burrowing land tortoise 
common in that region.

In the west, the term is applied 
loosely to all ground dwelling squirrels, 
but particularly to the odd group of 
pocket gophers, which are not found in

Michigan at all. It so happens that in 
Michigan we have but one ground 
squirrel, while in many states there are 
various species, and even several 
genera, of ground squirrels, So the term 
“ gohper”  lacks significance, and it is 
better to call our animal the Striped 
Ground Squirrel.

Our ground squirrel lives in open 
fields and grasslands, where he digs 
his little burrows. These burrows are 
much like miniature woodchuck bur­
rows, and we should keep in mind that 
woodchucks are merely big ground 
squirrels after all. Ground squirrels 
hibernate in winter, again showing then- 
kinship to the woodchuck. They retire 
to their underground dens in September 
or October, and emerge in March or 
April, thus escaping winter altogether.

Continued on Page 16

WANT THE FINEST TURF IRRIGATION SYSTEM?

Custom designed to meet your C lub 's  spec if ic  needs or desires . . .

CALL YOUR SISCO MAN TODAY!
We'll send a sales engineer to determine the specific needs at your 
course, professionally design a custom irrigation system, using 50 
years of experience and expertise in engineering irrigation systems. 
We'll quote you materials only or assist you in obtaining a contract 
price for an installed system.

CALL YOUR SISCO M AN TODAY!
Jim V ince  -  Mike Byrnes -  Tom Kennedy -  Warren G u l ick

-  313-398-2233 -

1316 N. Campbell Rd., Royal Oak, Mich. 48067 E N G IN E E R E D  R A IN
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Add ®NEMACUR to the 
growing line of 
high-performance 
Chemagro pesticides that 
help keep your turf 
in top playing condition

N E M A C U R  15% G ranu la r is a fast-acting  
nem atic ide  tha t p rov ides m onths o f 
residua l con tro l o f all m ajor tu r f nem atodes. 
R equ ires  no in je c tio n  — app ly  w ith  a 
g ranu la r ap p lica to r and w ate r in.

®DYRENE fungicide. D YREN E con tro ls  
d o lla r spot, plus all H e lm in thosp o rium  
d isea ses— m elting  out, leaf b ligh t, leaf 
spot. A lso co n tro ls  cop pe r spot, stem  rust, 
brow n patch and snow mold. Its sm all 
cost o ffse ts  the  big cost o f repa iring  a fte r 
d isease ge ts started.

®DEXON fungicide. Stops Pythium . This 
non-m ercu ria l fu n g ic id e  is also ex trem e ly  
e ffe c tive  in p reven tive  p rogram s to  con tro l 
co tto n y  b ligh t. I t ’s com pa tib le  w ith  o th e r 
tu r f pestic ides.

®DASANIT nem aticide/insecticide.
B roadcast D A SA N IT  15% G ranu la r fo r 
co n tro l of m ic roscop ic  
“e e l-w o rm ” nem atodes 
tha t de s troy  tu r f root 
system s, cause grass 
seed lings to  w ith e r and 
die. R equ ires  no in jec tio n

tha t makes tu r f unp layab le  fo r w eeks 
du ring  spring and sum m er. Easily app lied 
w ith any con ven tion a l g ranu la r insectic ide  
applicator. Thorough  w ate ring  leaches 
insec tic id e  in to  root zone fo r m axim um  
con tro l.

®DYLOX insecticide. The fast-acting 
se le c tive  insec tic id e  g ives qu ick  c lean-up 
o f sod w ebw orm s. D issolves readily  in 
w ate r fo r app lica tion  w ith  any type  o f spray 
equ ipm en t.

®BAYGON insecticide. A carbam ate 
inse c tic id e  tha t con tro ls  tu r f insects, 
inc lud ing  many species res is tant to  
ch lo rina te d  hyd rocarbon and 
organophospha te  insectic ides. Safe to 
B erm uda, zoysia, rye, c lover, co lon ia l 
bentgrass and o th e r com m on va rie ties  
w hen used as d irec ted .

For great tu rf tha t g ives you r go lfe rs  
g rea t shooting , o rde r these C hem agro 
tu rf pestic ides from  you r chem ica l 
d is tribu to r.

C hem agro  A g ricu ltu ra l D iv is ion, M obay 
C hem ica l C orpora tion , Box 4913, Kansas 
City, M issouri 64120. 7559B

RESPONSEability to you and nature

H T H E H
GROWIMG 
UNEFOR 
FINE TURF
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This is the cheapest and easiest 
method of dodging cold weather ever 
devised; simpler and less dangerous 
than the migration of birds, and perhaps 
some day members of the human race 
may find a way of utilizing a similar 
scheme.

Young are produced in late spring 
or early summer, from six to seven to a 
dozen per litter. They are naked and 
blind at birth, open their eyes nearly a 
month later, and are usually five or six 
weeks old when they first emerge from

TURF SUPPLIES INC.
6900  Pardee Rd.,Tay lor, M ich igan

(3 1 3 )2 9 1 -1 2 0 0

DON'T EVEN THINK  
OF BUYING.......................

GRASS SEED
FERTILIZERS
FUNGICIDES

WITHOUT CALLING

2 9 1 -1 2 0 0

TURF SUPPLIES INC.
6900  Pardee Rd.,Taylor, M ich igan

(3 1 3 )2 9 1 -1 2 0 0

the den.
Michigan ground squirrels are of 

little economic importance, since they 
seldom become really abundant; their 
burrows are too small to be a nuisance 
except on lawns or golf courses, and 
the grubs and insects they consume 
probably compensate for the grain 
taken from crop lands.

Their western relations, however, 
cannot be so readily dismissed, for 
they are far more abundant, and many 
species are much larger in size. Also, 
many of the western ground squirrels 
are colonial in habit, and a colony may 
be very destructive to crops, while on 
steep . slopes their many burrows may 
lead to soil erosion.

Extensive rodent control campaigns 
have been carried on in western states 
to rid lands of ground squirrels.

Biologists point out that some of 
these extensive, and expensive, 
campaigns would not have been neces­
sary had not previous campaigns 
greatly reduced the natural enemies of 
the ground squirrels. Wolves, coyotes, 
foxes, hawks, owls, etc., the predators 
whose natural function is to hold in 
check the rodent populations, are 
ruthlessly cut down under the guise of 
“ vermin control,”  and the rodent 
populations expand like steam from a 
teakettle when the lid is removed. A 
little more foresight in preserving the 
balance of nature would sometimes 
save the cost of expensive “ control 
campaigns”  later on.

HUGGETT SOD FARM, Inc.
W W V  Wholesale Growers of 
U i U U b  QUALITY LAWN TURF

N U G G E T  +11 W A R R E N ’S A -34
K E N T U C K Y  B L E N D  W A R R E N ’S A -20
H U G G E T T ’S SHADE MIX B E N T  GRASS SOD

4 1 1 4  E.  M A R L E T T E (517) 635-7482 M A R L E T T E ,  M I C H .
4 84 53
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The Army in the Good Old Days

The story goes that in 1910 the 
Army chain of command worked like 
this:

Operation Halley's Comet 
A Colonel issued the following 

directive to an executive officer: 
“ Tomorrow evening at approximately 
2000 hours, Halley’ s Comet will be 
visible in the area, an event which 
occurs only once every 76 years. Have 
the men fall out in the battalion area 
in fatigues and I will explain this rare 
phenomenon to them. In case of rain 
we will not be able to see anything, so 
assemble the men in the theatre and 
I will show a film of this.”  

Lxecutive officer to the Company 
Commander - “ By order of the Colonel,

Tomorrow at 2000 hours, Halley’ s 
Comet will appear above the battalion 
area. If it rains, fall the men out in 
fatigues, then march them to the theater 
where the rare phenomenon will take 
place, something which occurs only 
every 76 years.”

Company Commander to Lieutenant - 
“ By order of the Colonel, in fatigues 
at 2000 hours tomorrow evening the 
phenomenal Halley’ s Comet will appear 
in the theater. In case of rain in the 
battalion area, the Colonel will give 
another order, one which occurs every 
76 years.”  Next Page

Doing nothing is very tiring because 
you never know when you are finished.

TURF PRODUCTS

A New Outside 
Appearance - Same 
Dependable Quality 

Inside

3
50 Lb. Net Weight

LEBANON

C s u fito y C M
FERTILIZER

THE BISHOP COMPANY
A DIVISION OF LEBANON CHEMICAL CORPORATION 

LEBANON. PA. 17042

Q x rtu /(M  FERTILIZER *

Call your Country Club Distributor
GO° d G rao Z eSByT° °f J°meS L* CaiT1P' (219) 485‘6828-
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IRRIGATION 
SPRINKLER SUPPLIES

RAINBIRD-NELSON-SAFE-T-LAWN  
B UCKNER-M O O DY-SKINNER

PIPE & FITTINGS
— PVC — Sewer & Drain (Corr)
— Polyethylene — Galvanized
— Copper — Aluminum

PUMPS AND 

PUMPING STATIONS

COMPLETE IR R IG A T IO N

— Systems Design
— Specifications
— Budget Estimates

WHOLESALE DISTRIBUTORS

CENTURU SUPPL» GORP.
3890 W. Eleven Mile Rd. 
Berkley, Mi. 48072

(313) 543-7730

RAIN-AID DIV.
22159 Telegraph Rd. 

Southfield, Mi. 48075

(313) 356-9137

L i e u t e n a n t  to the Sergeant - 
“ Tomorrow at 2000 hours, the Colonel 
w ill appear in the theater with Halley’s 
Comet, something which happens every < 
76 years. I f it rains, the Colonel will 
order the comet into the battalion 
area.”

Sergeant to the squad - “ When it 
rains tomorrow at 2000 hours, the 
phenomenal 76-year-old General Halley, 
accompanied by the Colonel, will 
drive his comet through the battalion 
area theater in his fatigues.”

So what else is new.
Communication is the key between 

supervisory personnel and the man 
actually doing the job. Sometimes it is 
extremely difficult to understand how 
orders or instructions are so thoroughly 
misunderstood. There are occasions 
when you have been thinking about a 
job so much that you feel that you have 
told your foreman all the details and 
then you wonder why your orders have 
not been followed accurately. Also, 
your foreman may not fully understand, 
and rather than admit lack of knowledge 
he doesn’t ask questions for clarifica­
tion. A good idea would be to write 
down the job and its requirements and 
review them with the foreman to be * 
sure that your communication has been 
received.

Late Issue 
is Printer's Fault

Please accept our apologies for 
such a late pub l ica t ion . We are in the , 
midst of expanding our equipment and 
hope to soon be back on schedule.

*
Thank you, ,
Richard B r idd ick ,  
Blakeman P r in t ing  Co.
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H a h n
Tournament Triplex

a better approach to greens management 
. . .  now in tw o impressive models

Hahn Tournament Deluxe
•  IN D IV ID U A L  L IF T  •
•  IN D E P E N D E N T  R E E L  TO •

G R O U ND  S P E E D  #
•  S P E E D O M E T E R  •
•  T A C H O M E T E R  •
•  O P T IO N A L  HOUR M ETER  •

QUICK R E E L  C O U P L IN G  
M E C H A N IC A L  IM PLE M E N T  D R IV E  
5.5 MPH G R O U N D  S P E E D  
F U L L B A C K  SE A T  
WEIGHT 750 LBS.
0-5.5 MPH MOWING S P E E D

Hahn Tournament II
•  O P T IO N A L  IN D IV ID U A L  L IF T  •
•  IN D E P E N D E N T  R E E L  TO  •

GR O UND  SP E E D  •
•  O P T IO N A L  HOUR M ETER  •
•  QUICK R E E L  C O U P L IN G

M E C H A N IC A L  IM PLE M E N T  D R IV E  
5.5 MPH G R O U ND  S P E E D  
WEIGHT 675 LBS.
0-5.5 MPH MOWING S P E E D

LAWN EQUIPMENT CORPORATION
520 W. 11 MILE ROAD ROYAL OAK, MICH. 48068 
TELEPHONE: 313- 398-3636



the articulated, 4-wheel drive 
truck that goes everywhere 

4-WHEEL DRIVE TRUCK

Powered by a 16 HP engine, the UV4 features a rugged torque converter trans­
mission with 2 forward speeds, plus reverse, along with powerful hydraulic 
brakes. The box handles items 5 feet long and 4 feet wide. The tailgate hinges 
at the top and bottom for your choice of loading and dumping (dumping is done 
hydraulically with the flip  of a lever).
Test drive the UV4 for yourself. Have W.F. M iller arrange a demonstration on 
your obstacle course. And have 2000 pounds of something handy to take along for 
the ride. Four 500-pound canaries ought to do it.

W.F. M iller Equipment Company
1593 S. WOODWARD AVE. BIRMINGHAM, MICHIGAN 48011 

TELEPHONE: (313) 647-7700

"A  Patch of Green"
31823 U T IC A  R OAD  

FRASER, MICHIGAN 48026
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